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Furniture  of  Dignity  and  Grace 


China  and 
Parlor  Cabinets 


Construcletl  on  a  bas'n'  prin- 
ciple of  lastinj^^  elegance,  Mc- 
Lajcan  Furniture  links  tlie 
dealer  with  tlie  user  tlirouvfli 
the  common  bonil  of  ,tro<Kl 
service. 

McLag-aii  reliability  is  a  sales 
force  of  value  to  any  j^ood 
dealer. 

Quartered  oak  and  mahojj- 
any  China  and  Parlor  Cabi- 
nets in  pleasing  variety,  fully 
described  in  our  large  cata-  ■ 
log  ot  complete  Imes.  .\sk 
us  to  send  you  a  copj-  if  you 
have  not  got  one  on  vour 
desk. 

See  Complete  Display  at 
The  Stratford  Exhibition 
January  12  to  24,  1914 


IVcslern  iuvers  can  save  on  freight  charges  by  ordering  through  the 
Stratford  Shipping  Combination.  Write  to  anv  of  the  Stratford 
Furniture  Manufacturers  for  particulars. 


THF. 


GEORGE  McLAGAN  FURNITURE  CO 

LIMITLU 

STRATFORD  ONTARIO  CANADA 
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John  C.  Mundell  &  Co.,  Elora,  Ont. 


i 

f 

Will  Have  Something  to  Interest  You  in 
the  Furniture  Line  During  January 

IT  has  been  decided  to  hold  a  Furniture  Exhibition  in  the  Toronto  Exhibi- 
tion (xrounds  during  January,  which  will  be  in  itself  an  Exposition  of  the 
Furniture  Trade  and  its  developments  up  to  the  year  1914,  and  showing 
the  latest  ideas  and  triumphs  in  the  designing  of  furniture. 

This  Exhibition  will  be  decidedly  a  representative  one.   It  will  be  partici- 
pated in  by  a  majority  of  the  leading  manufacturers  of  Ontario,  who  are  tak-  . 
ing  space  in  the  Exhibit,  and  contribiating  in  various  ways  to  make  it  a 
Success. 

We  want  all  of  our  customers  to  attend  on  this  occasion.  To  the  Furni- 
ture Man,  what  can  there  be  more  interesting  than  Furniture?  New  designs, 
new  ideas,  new  points  in  Finish  and  Upholstering,  new  coverings,  new  grades 
of  Leather,  new  Artificial  Leathers  of  all  kinds  and  in  the  new  shades. 

We  ask  you  to  come  and  see  the  Mundell  Exhibit  on  this  occasion — the 
results  will  amply  repay  you — your  welcome  will  be  cordial — in  short,  you 
will  be  glad  you  came. 


Time — January  12th  to  24th 
Place — Exhibition  Grounds,  Toronto 

John  C.  Mundell  &  Co.,  Elora,  Ont. 


/ 


It  will  pay  any  dealer  many  times  over  to 
inspect  the  new  lines  early  in  the  season 


STRATFORD 
FURNITURE 
EXHIBITION 
JAN.  12-24,  '14 


The  entire  Exhibition  will  be  shown  under  one  roof 
— in  the  new  four  storey  brick  building  just  com- 
pleted for  the  Farquharson-Gifford  Company,  contain- 
ing 40,000  feet  of  floor  space. 

All  the  Stratford  Furniture  Manufacturers  will  show 
their  entire  lines  for  1914,  resulting  in  the  most  com- 
prehensive Exposition  of  Furniture  ever  held  in 
Canada,  and  one  that  will  do  full  justice  to  the  Fur- 
niture industry  in  this  country. 


The  Berlin-Waterloo  Furniture  Exhibition 
will  be  in  progress  concurrently,  offering  an 
opportunity  of  visiting  both  exhibits  on  the 
one  trip. 

The  Exh  ibition  Building  will  be  specially 
lighted,  and  a  noon-day  luncheon  will  be 
served  to  visitors  right  on  the  spot. 

Dealers  will  be  our  guests  while  in  the  city. 
Let  us  know  the  day  you  will  arrive,  and 
we  shall  have  a  warm  room  and  a  warm 
reception  awaiting. 

By  all  means  come  to  Stratford,  the  home 
of  good  furniture,  you'll  learn  much  of 
value  and  mtercst. 


Displays  by 
the  following 
Manufacturers  : 

George  Mc Lagan  Furniture  Co. 
Limited 

Imperial  Rattan  Co.,  Limited 

Stratford  Chair  Co.,  Limited 

Globe-Wernicke  Co. 

Stratford  Desk  Co. 

Farquharson  Gifford  Co. 

Stratford  Bed  Co. 

Frame  &  Hay  Fence  Co. 

Clasiiic  Furniture  Co.,  Limited 

Stratford   Manufacturing  Co., 
Limited 


The  Stratford  Furniture  Manufacturers 
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Yes!  It's. 
"Enthusiasm"  Bedding 


#]T   The  enthusiasm  of  our  dealers  sells  more  Antiseptic  Bedding  because  back  of 
j]  that  eai^orness  to  sell  is  the  inspiring  influence  created  by  the  higher  work- 
manship embodied  in  our  goods — plus  substantial  profits  and  unexcelled  service. 

JTT  We  guarantee  Antiseptic  Mattresses  and  Pillows  to  be  moth-proof,  germ 
jJ  proof,  antiseptic,  sterilized  and  comfort  promoting — as  well  as  anything  else 
asked  for  in  good  bedding.     Enquire  about  Antiseptic  now. 


THE 

Antiseptic  Bedding  Co. 

187-189  Parliament  Street 
Toronto,  Ont. 


A  Special  For  This  Month 


THIS  BEAUTIFUL  COUCH 


QUARTERED  OAK  FRAME. 

Deep  Tufted  or  Plain  Top 


SPRING  EDGE. 


In 

Genuine 
Leather 

$55.00 

List 


In 

Genuine 
Spanish 

$60.00 

List 


This  is  only  one  of  our  many  designs  that  we  nianufactui  e.  l-ook  up  our 
goods  and  prices  before  you  place  your  Spring  order.    It  will  pay  you. 

Our  New  Catalogue  will  be  ready  to  mail  on  the  20th  of  this  month 

The  Montreal  Upholstery  Company 

1611  Clarke  Street,  -         -  Montreal,  Canada. 
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Attend  the  Furniture  Show,  Jan.  12-24 

All  Factories  Showing  Under  One  Roof 


\\\-  maiuilacturo  all  llu-  fVamos  for  all  our  v.irious  liiu-s,  aiul  l  ari  y 
tin-  most  l■o^^p^l•lu■Tl^i\ I-  stock  of  Iiiiporletl  Tapostrios  in  Caiiaila. 
This  combiiial ion  of  ecouomy  ami  variel\  t-nahUvs  us  to  protluci",  at 
lower  pricivs,  a  rani;f  of  I'pholslrnnl  I'lMiiiluri;  st'iMml  lo  noni'  in  llu- 
Doininioi).  Tin-  famous  Slialfoiil  DaM-nport  UihI  is  inaili-  up  in 
Taposliii's,  Silk  W-loursanil  l.i'allii'rs. 

Come  to  the  Stratford  Furniture  Exhibition,  January  12  to  24 


\\  f  will  ihow  many  now  divsi^-ns  in  I'pholsli'ii'il  Roi  il  C  hairs  ami  Uooki-rs;  l'',n)^lisl) 
OverstnllVil  t'hairs  ami  C"lii-sl n  lielils  ;  Sirall'oiil  i\ivi  iiport  Ui'ils  ;  U  alln-r  anJ 
imitation  loalhor  Chairs  and  Uoi  kers. 


Imperial  Rattan  Company,  Limited 

Stratford,  Ontario 
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White  Enamel 


The  Ault  &  Wiborg  Co.,  of  Canada 


Montreal 


Varnish  Works 
TORONTO 


Limited 


Winnipeg 


For  All  Purposes. 


Made  in  Flat,  Egg  Shell  and  High 
Gloss  Finish. 

Can  be  rubbed  in  forty-eight  hours. 

Works  free  and  easy,  and  does  not 
brush  mark. 


Write  for  Prices  and 
Samples. 


ROBERTSON 

Wood  Screws 


Square 
Hole 


Pmt.  Feb.c2,3l909 


THIS  IS  A  REAL  WOOD  SCREW 

It  is  driven  by  a  simple  square  bit,  and  is  the  only  one  of  its  type  on 
the  market. 

Driver  fits  snugly  into  the  square  hole  and  positively  cannot  slip 
and  cut  the  fingers,  or  disfigure  costly  furniture  or  woodwork.  It  is 
driven  with  less  exertion.  No  ragged  slots  after  driving.  Saves  time, 
labor,  money  and  material.     We  make  the  drivers  in  all  suitable  styles. 

Drivers  sent  free  Toith  first  order.     Write  for  catalogue  and  prices.  ' 

P.  L.  Robertson  Mfg.  Co.,  Limited 

MILTON      ::  ONTARIO 


We  Will  Show  Many  New  Designs 


at  the 


Stratford 
Furniture 
Exhibition 


See  our  entirely  new  line 

of  inexpensive 

Buffets,  Extension  Tables 
China  Cabinets,  Dressers 
and  Stands 


In  addition  to  the  attractive  Box  Seat  Diners  m  quartered  oak  shown  here, 
we  will  display  at  the  Stratford  Furniture  Exhibition,  in  5,000  feet  of  floor 
space,  our  entire  representation  consisting  of  many  new  designs  in  Diners, 
Den,  Library  and  Office  Chairs,  complete  Dining-room  Suites,  Dressers  and 
Stands  in  plain  and  quartered  oak  and  quartered  gum. 

The  Stratford  Chair  Company's  range  sells  while  others  are  only  seen. 
Stock  this  line  and  turn  lookers  into  buyers. 


Buyers  at  Western  points  can  save  on  freight  charges  by  buying 
through  the  Stratford  Shipping  Combination.    Ask  us  for  particulars 


Stratford  Chair  Co.,  Limited 

Stratford,  Ontario 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER. 


January,  1914 


SPECMLISTS 

IH   ♦     ♦  ♦ 

ruRnisnirtQ 

r/lBRICS  « 


Cable  Address : 
"  BOTCHERY,  CENT.,  LONDON  " 
A.B.C.  Code  5th  Edition 


TAPESTRIES 

The  demand  for  Chesterfields,  Lounge  Chairs  and  other  pieces  of  comfortable 
upholstered  furniture  for  the  living  room  calls  for  the  use  of  Tapestry. 

Our  stock  of  Silk,  Wool  and  Cotton  Tapestries,  carefully  selected  to  harmonize 
with  the  prevailing  designs  and  color  schemes  of  carpets  and  w^all  decorations  is  the 
largest  m  the  trade. 

We  shall  be  pleased  to  submit  samples  and  are  able  to  promptly  ship  large  or 
small  orders. 

Mr.  Dodd  will  visit  the  leading  Trade  Centres  in  the  Spring  and  will  show  an 
entirely  revised  and  up-to-date  collection  at  the  lowest  London  Prices. 

MOQUETTES,  CAR  PLUSH,  CORDUROYS,  CRETONNES 
PRINTED  LINENS,  SHADOW  TISSUES 

Our  "  Fadenomore  "  fabrics,  consisting  of  Tenasserims,  Velours,^  Casements, 
Bolton  Sheetings,  Repps,  etc.,  etc.,  are  the  last  word  in  the  modern  dyers'  art.  They 
are  absolutely  impervious  to  Sunshine  and  Washing.    Patterns  on  application. 

Canadian  Buyers  visiting  London  are  especially  welcome 

STOnflRPS  LIMITED 

7,  8,  9,  10,  Paternoster  Buildings,  London,  E.G.,  Eng. 

OTHER  OVERSEAS  REPRESENTATIVES 
South  Afi-ica:  Mr.  H.  S.  Potter.  Freemans  Chambers,  Cape  Town:  Finn's  Buildings,  Johannesburg.  Australasia  : 
Mr.  G.  H  Lander,  31  Queen  St.,  Melbuurne.        India  and  Far  East :  Mr.  T.  Adair,  38  Kiangse  Road,  Shanghai. 
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Mr.  Furniture  Dealer  :  

IV e  cordially  invite  \)0U  to  attend  the  Stratford  Furniture  Exhibition 
to  he  held  in  our  new  factory  building,  January  J 2th  to  24th. 

Samples  of  our  lines  will  be  ready  for  your  inspection  and,  we  believe, 
will  meet  with  your  approval. 

Arrangements  have  been  completed  for  vour  entertainment,  and  we 
want  you  to  come  and  be  our  guests  during  ^our  stay  in  Stratford. 

The  Farquharson-Gifford  Co.,  Limited 

Stratford,  Ontario 
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Write  for 
Special 
Dealers^ 
Proposition  at 


once: 


You  Can  Sell 
Them  at  a 
Moderate  Price 
to  Net  a 
Handsome 
Profit 


Nagrella  Kitchen  Cabinets 

Every  furniture  dealer  should  get  in  touch  with  us  right  away  to 
learn  about  our  new  Nagrella  Kitchen  Cabinets.  We  are  filling 
oi'ders  just  as  fast  as  possible  and  the  quicker  you  get  in  touch  with 
us  and  place  your  order,  the  sooner  we  will  be  able  to  make  you  a 
shipment.  Every  dealer  who  sees  the  new  kitchen  cabinets  is  anx- 
ious to  get  them  in  his  store,  because  the  Nagrella  is  the  very  last 
word  in  kitchen  cabinet  construction.  It  embodies  all  the  good 
points  of  all  the  other  cabinets  on  the  market  and  none  of  their 
weak  points. 

The  table  top  is  covered  with  solid  aluminum;  it  is  44  inches  wide 
and  has  two  end-hinged  flaps,  making  a  total  table  width  of  6C  ins. 

It  is  furnished  in  Elm,  Black  Ash,  and  solid  Oak  with  golden,  an- 
tique, or  early  English  finish. 

Write  at  once  for  special  dealers  proposition 

Nagrella  Mfg.  Co.,  Limited 

HAMILTON,  ONT. 
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A  Beautiful  Art  Mission  Style 


The  Art  Mission  Style  of  Seetional  I?ookcase  is  a  creation  of  beauty  aiul  serviee.  It  leiuls 
itself  to  the  furnishinjfs  of  most  any  livlni^  room  or  library,  aclclini;:  io  their  lone  of  re- 
finement as  well  as  utility. 

Globe-W'ernickc  "lirstness"  is  exemplified  to  a  hii^h  dej^ree  in  Ai  t  Mission,  emhoiU  ins;  nianv 
ni'w  innovations  tiiat  enhanee  their  seilinj^  power. 

Dealers  are  asked  to  write  us  for  eatalogs  givintf  full  det.iils  of  many  eomhinalions  of 
these  c|uiek-selliny  Sectional  Bookcases. 


Complete  Showing  at  the  Stratford  Exhibition,  January  12-24th 

W'c  will  have  on  display  a  most  complele  ranije  of  t "ilobe-W'ernicUe  Sei  lional  Hooki  .ises 
and  I'ilinjj  Cabiiu-ls.  \\'e  ilevole  our  entire  time  anil  elToits  to  the  perfecliiin  of  these  two 
lines  as  sales  producers,  and  have  some  interesting  features  to  ilemonstrate.  Come 
to  Stratford. 

Stratford,  Ontario 
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The  Ellis  Furniture  Company 


MANUFACTURERS 

INGERSOLL,  ONT. 


To  our  JTriends  and  Patrons: 


Dec.   30th,  1913  M 


We  take  this  opportunity,   thru  '  'The  [Furniture 
World",  of  thanking  our  numerous  customers  for  the 
liberal  patronage  they  have  given  us  during  the  past 
year.    We  desire,  also,  to  wish  our  friends  and 
clients  everywhere,  a  bright  New  Year,  more  prosper- 
ous and  successful  than  any  that  has  gone  before. 

As  in  the  past,   our  motto  for  1914  will  be 
"Q^uality  always  First".    Hoping  to  merit  your  con- 
tinued confidence. 

Yours  sincerely, 

THE  ELLIS  S^URNITURE  COMPANY, 


Ji,U      t..  iLlllK.Li.iriiillh.Mil 


The  Livingston  Vacuum  Sweeper 


A  Real  Vacuum  Sweeper,  ball  bearings,  runs  as 

easily  as  a  carpet  sweeper. 
Three  bellows  that  suck  in  all  the  dirt  and  dust. 
Removable  sweeper  brush  picks    up  all  hairs, 

threads,  etc. 
Rubber  furniture  protectors. 

Pressed  steel  top,  nickel  trimmings,  beautiful  ma- 
hogany finish. 
The  best  finished  and  the  best  made. 


Big  Profit 


Big  Seller 


Write  for  prices  and  sample 


J.  H.  Connor  &  Son^  Limited 

OTTAWA,  ONTARIO 
Manufacturers  of  Washing  Machines  and  Clothes  Wringers 


HI 
■  ■ 
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Opportunities  in  Portable  Assembly  Seating 


--4  ,  -- 


CURNITURE  DEALERS  now  recognize 
our  Portable  Assembly  Seating  as  an  ex- 
ceedingly profitable  addition  to  their  lines,  it  is 
used  extensively  in  Halls,  Theatres,  Lecture 
Rooms,  Gymnasiums  and  y.m.c.a;  s  ;  it  IS 
strong  and  light  in  weight,  is  easily  removed,  and 
occupies  a  minimum  amount  of  storage  space. 


Portable  Assembly  Sealing  will  form  an  important 
part  of  the  showing  of  our  complete  lines  at  the 
Stratford  Exhibition.    Come  and  see  us. 


Stratford  Mfg.  Co.,  Limited 


These  Beds  Have 
Selling  Arguments 


A  Stratford  Bed  will  sell  every 
time  a  good  bed  is  wanted.  Have 
a  variety  of  "  Stratfords"  for  those 
who  appreciate  the  finer  cjualities. 

When  you  visit  our  space  at  the 
Stratford  Furniture  Exhibition  you'll 
be  favorablv  impressed  with  our  lines 
for  1914.     We'll  expect  you. 


! 

The  Stratford  Bed  Company 
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No.l855X.    List  Price  $  1 1 .20 


No.  853.    List  Price  $9.80 


Money  Invested  in 
Ontario  Iron  Beds, 

Springs  and  Mattresses 

will  yield  the  investor 
good  returns.  Ontario 

Beds  and  Bedding  have  a  repu- 
tation with  the  purchasing  pub- 
lic not  alone  for  quality,  but 
service  as  well — a  combination 
hard? to  beat. 

Win  the  Good  Will 

of  your  customers  and  you 
win  success  in  business.  Ontario 
Bedding  will  help  you  do  this. 
It  IS  of  the  kind  that  sells 
readily  at  a  good  profit  and 
stays  sold. 

Write  for  1914  Catalogue 


F 


OR  M  of  Our  Friends  and 
T^atrons  We  Wish  a  Happy 
and  Prosperous  V^tW  Year. 


No.  852X.    List  Price  $8.20 


The  Ontario  Spring  Bed 
&  Mattress  Co. 

Limited 

The  Largest  Bedding  House  in  Canada 

LONDON  ONTARIO 
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"Classic"  Woven  Wire  Bed  Springs 

"Best  for  Every  Use" 


Attention  is  called  to 
our  car  combination  for 
Western  shipments. 
We  ship  with  any 
of  the  Stratford  fac- 
tories, effecting  mate- 
rial savings  in  freight 
charges. 


WE  manufacture  a  line  of  Wire  Bed  Springs  and 
Cots  that  reach  a  high  standard  of  excellence. 

Our  exhibit  at  the  Stratford  Furniture  Exhibi- 
tion will  demonstrate  why  they  should  be  placed  on 
your  floors  this  year. 

We  have  issued  a  catalog  covering  our  various 
lines  which  we  shall  be  pleased  to  mail  you. 


The  Frame  &  Hay  Fence  Co.,  Limited 


Exclusive  Brass  Furniture  Trimmings 

in  designs  to  harmonize  with  any  style  of  furniture. 
The  exquisite  finish  of  our  trimmings  sells  them  on 
sight.    Special  designs  to  order. 


We  will  Show  New 
Designs  for  1914  dur- 
ing the  Stratford  Fur- 
niture Exhibition. 


The  Stratford  Brass  Company,  Limited 


ONLY 
THREE 
YEARS 

AGO 


Has  it  occurred  to  you  to  look  back  to  Septeinber   I'M  1, 
w  hen  llu'  first  issue  cf  the 

CANADIAN  FURNITURE  WORLD 

WAS    MAILED    TO    THE  TRADE 

Tiiiie  passes  nuiekly  llie  I'  ll  K  N  ITl' K l',  U  OKI.I)  keeps  p.iee 

with  the  lime  and  ah  eady  has  iieai  ly  1HI»U  paid  siihsi-t  ihei  s  on  its 
siibsi-ription  hst. 

Any  F'-urnitiire  Mamifael tuei  or  I\'.«Kt,  liiiowiiij;  a  De.ilei  who  is 
not  already  a  siilisei  ihei',  will  do  us  a  l.ivoi  hv  sendiny;  us  the 
Dealers'  name  and  address.  The  KURNITI'UK  \\  OUI.P  aims  at 
100  per  eent.  elVu  iciu  \  . 


NEARLY 
EIGHTEEN 
HUNDRED 
SUBSCRIBERS 
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Toronto  Furniture  Exhibition 


To  visit  the  Toronto  Market  in  January  is 
an  Investment — Not  an  Expense 


HIS  is  tlic  first  furniture  exhibition  held  in  Toronto,  yet  prob- 


ably twice  as  many  manufacturers  are  exhibiting  as  at  all 


other  exhibitions  combined.  Kead  the  list  of  names  on  the 
the  next  page,  it's  convincing.  And  gentlemen,  let  this  fact  get 
home,  all  these  exhibits  are  practically  under  one  roof,  no  walking 
in  probably  disagreeable  weather  through  the  streets,  no  riding  in 
uncomfortable  conveyances  in  order  to  see  the  exhibits,  no  losing 
of  valuable  time;  you  just  step  ott  the  street  car  at  the  exhibition 
grounds  and  all  the  displays  are  before  you  in  adjoining  buildings, 
comfortably  heated. 

Don't  let  this  chance  slip  by;  it  is  a  chance  you  have  never  had  be- 
fore. The  new  goods  of  a  large  proportion  of  the  Furniture  manu- 
facturers of  Canada  are  gathered  together  into  by  far  the  largest 
and  finest  exhibition  ever  held  in  this  country.  Every  foot  of  avail- 
able fioor  space  is  taken,  yet  all  applicants  could  not  be  accommodated. 

In  the  evening  Toronto  offers  you  unlimited  facilities  for  recreation 
and  amusement.  Then  too,  you  are  assured  of  plenty  of  the  very 
best  hotel  accommodation.  Further,  you  probably  have  other  bus- 
iness to  transact  in  Toronto;  come  in  January  between  the  12th  and 
24th  and  "kill  two  birds  with  one  stone."  The  Buildings  will  be 
open  fi'om  8  a.m.  until  6  p.m.    Come  with  the  crowd. 


Canadian  Furniture  Exhibition  Association 


JANUARY  12th  to  24th,  1914 


Temporary  Address — 163  Dufferin  St.,  Toronto,  Ont. 


COMMITTEE  IN  CHARGE 


J.  C.  Mundell,  J.  C.  Mundell  &  Co.,  Elora,  Ont. 
James  Malcolm,  Andrew  Malcolm  Furniture  Co.,  Limited 
Kincardine,  Ont. 


Geo.  L.  Gardiner,  Ideal  Bedding  Co.,  Limited,  Toronto,  Ont. 
H.  D.  Lanz,  Toronto  Furniture  Co.,  Ltd.,  Toronto,  Ont. 
J.  W.  Abbott,  Kindel  Bed  Co.,  Limited,  Toronto,  Ont. 


January,  1914 
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Toronto  Furniture  Exhibition 


Half  a  Hundred  Furniture  Manufacturers  Invite  You 


Alaska  Feather  &  Down  Co.,  Limited, 

Montreal,  Que. 
Canada  Beds  Limited.  .  .  Chesley,  Ont. 
Canada  Furniture  Manufacturers,  Lim- 
ited  Woodstock,  Ont. 

Canadian  Feather  &  Mattress  Co.,  Lim- 
ited  Toronto,  Ont. 

Clement  Mfg.  Co  Toronto,  Ont. 

Collie-Cockerill  Co.,  Limited, 

Aurora,  Ont. 
Coombe  Furniture  Co.,  F.  E., 

Kincardine,  Ont. 
Cotton  Mfg.  Co.,  Limited,  Toronto,  Ont. 

Crown  Furniture  Co  Preston,  Ont. 

Elmira  Furniture  Co.,  Limited, 

Elmira,  Ont. 

Elora  Furniture  Co  Elora,  Ont. 

Fischman  Mattress  Co. .  .  .  Toronto,  Ont. 
Gendron  Mfg.  Co.,  Limited, 

Toronto,  Ont. 
Gold  Medal  Furniture  Mfg.  Co.,  Lim- 
ited  Toronto,  Ont. 

Gold  Medal  Furniture  Mfg.  Co.,  Lim- 
ited  Uxbridge,  Ont 

H.  E.  Furniture  Co.,  Limited, 

Milverton,  Ont. 

Hepworth  Mfg.  Co  Hepworth,  Ont. 

Hespeler  Furniture  Co.,  Limited, 

Hespeler,  Ont. 
Hourd  &  Co.,  Limited.  .  .  London,  Ont. 
Ideal  Bedding  Co.,  Limited, 

Toronto,  Ont. 
Imperial  Furniture  Co.,  Limited, 

Toronto,  Ont. 
Kindel  Bed  Co.,  Limited,  Toronto,  Ont. 
Knechtel  Furniture  Co.,  Limited, 

Hanover,  Ont. 
Knechtel  Furniture  Co.,  Limited, 

Walkerton,  Ont. 
Knechtel  Kitchen  Cabinet  Co.,  Limited, 

Hanover,  Ont. 
Kohn,  Jacob  &  Joseph      Vienna,  Aust. 
Lindsay  Library  &  Office  Fittings,  Lim 
ited  Lindsay,  Ont. 


Lucknow  Furniture  Co.,  Limited, 

Lucknow,  Ont. 
Malcolm  Furniture  Co.,  Andrew, 

Kincardine,  Ont. 

Malcolm  Furniture  Co.,  Andrew, 

Listowel,  Ont. 
Malcolm  &  Souter  Furniture  Co.,  Lim- 
ited   Hamilton,  Ont. 

Maple  Leaf  Couch  Co  Toronto,  Ont. 

Markdale  Furniture  Co.,  Limited, 

Markdale,  Ont. 

Mathews  Bros  Toronto,  Ont. 

Meaford  Mfg.  Co.,  Ltd.,  Meaford,  Ont. 

Morlock,  Ltd  Hanover,  Ont. 

Mundell  &  Co.,  John  C,  ...  Elora,  Ont. 

McGill  Chair  Co  Cornwall,  Ont. 

MeKellar  Bedding  Co  Berlin.  Ont. 

National  Table  Co.,  Limited, 

Owen  Sound,  Ont. 
North  American  Bent  Chair  Co.,  Lim- 
ited  Owen  Sound,  Ont. 

North  American  Furniture  Co.,  Limited 

Owen  Sound,  Ont. 

One  Minute  Mfg.  Co  Toronto,  Ont. 

Owen  Daveno  Co  Hespeler.  Ont. 

Owen  Sound  Furniture  Co.,  Limited, 

Owen  Sound,  Ont. 

Peppier  Bros  Hanover,  Ont. 

Quality  Furniture  Makers,  Limited, 

Welland,  Ont. 
Schierholtz  Furniture  Co.,  Limited, 

New  Hamburg,  Ont. 

Shafer,  D.  L  St.  Thomas,  Ont. 

Sloan  &  Co.,  J  Owen  Sound,  Ont. 

Standard  Bedding  Co..  .  Toronto,  Ont. 
Toronto  Carpet  Mfg.  Co.,  Limited, 

Toronto,  Ont. 
Toronto  Furniture  Co.,  Limited, 

Toronto,  Ont. 
Universal  Cabinet  Co. .  .  .  Chatham,  Ont. 

Veit,  Otto    Toronto,  Ont. 

Weisglass,  Limited  Montreal,  Que. 


Read  the  following  Announcements 

Canadian  Furniture  Exhibition  Association 


JANUARY  12th  to  24th,  1914 
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Kell  aric  Mattresses 


YOUR  customers  do  not  always  know  the 
particular  make  of  good  Mattress  they 
will  purchase  when  they  enter  your  store. 
When  they  do,  it's  pretty  sure  to  be  a  Kellaric, 
and  when  they  don't  specify,  you  can  sell  them 
Kellarics  with  very  little  effort  when  you  show 
the  goods.  Kellaric  Mattresses  are  big  trade- 
pullers  in  any  Furniture  Store. 

Start  m  at  once  to  sell  the  Kellaric  and  our  three 
popular  priced  lines,  the  Model  Box  spring,  the 
Hair-in-Cotton  and  the  Common  Sense  for  a  good 
year's  profits  in  Mattresses. 


See  our  Display  at  the  Toronto  Furniture  Exhibition 
February,   12th  to  24th,  1914. 


The  McKellar  Bedding  Co.,  Limited, 

Fort  William,  Ontario 
Eastern  Branch:  BERLIN  BEDDING  CO.,  LIMITED,  31    Front  St.  E.,  Toronto 


January,  1914 
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Toronto  Furniture  Exhibition 

The  Gold  Medal  Une 


No  684.    Hard  Edge,  Deep  Spring  Seat,  Pillow  No.  685.    Deep  Spring  Edge  Seat,  Silk  Floss 

Spring  Back.  Cushion,  Pillow  Spring  Back. 

\17'HKN  once  seen  by  your  customer,  the  manifest  i^oodness  of  the  GOLD 
MEDAL  LIXK  of  EASY  CHAIRS  creates  in  his  or  her  mind  a  desire  to 
possess,  even  while  i^iving-  a  perfunctory  inspection  to  other  lines.     Tiie  choice 
eventually  will  be  0(5 LD  MKi:)AL. 

Write  us  to-day  and  have  our  goods  ready  for  those  "new"  COLD  Ml'^D.AL 
customers. 

Parlor  Furniture,  Couches  and  Easy  Chairs,  Felt  and  Mixed 
Matresses,  Upholstered  Box  Springs. 

See  Our  T)hplay  al  ihe  Toronto  Furniture  Exhihilion 

Gold  Medal  Furniture  Mfg.  Co.,  Limited 

Head  Office  and  Factory:  TORONTO,  ONT. 
Factories  also  at:  UXBRIDGE,  MONTREAL,  and  WINNIPEG 


JANUARY  12th  to  24th,  1914 
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Toronto  Furniture  Exhibition 


WEISGLASS  BEDS 


in  splendid  array 


No.  878  BED 

You  are  cordially  invited  to  visit  our  exhibit  of  Acid-proof  Brass  Beds. 
Weisglass  beds  can  never  tarnish;  that  fact  alone  makes  them  25%  more 
saleable,  yet  it  is  only  one  of  the  strong  points  of  the  Weisglass  Line. 
You  will  have  an  opportunity  of  selecting  from  the  largest  range  of  up- 
to-date  designs  shown  by  any  manufacturer  in  America.  Come  to 
Toronto  and  let  us  show  you. 


This 

Protects  You 
and  Your 
Customers 


S  WEISGLASS 


U  MIXED 


1620  Clarke  Street 
MONTREAL 


JANUARY  12th  to  24th,  1914 


January,  1914 
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SEE  EXHIBIT  OF  OUR  ENTIRE  LINE  AT 

TORONTO 

WHEN  in  the  City,  remember  that  at  our  Wholesale  Showrooms — 136-138 
King  Street  E.,  we  have  for  your  inspection  our  full  line,  with  a  courteous 
staff  of  salesmen  always  m  attendance  to  look  after  you.  You  are  cordially  mvited  to 
make  our  showrooms  your  headquarters  while  in  the  city.    We  are  there  the  year  round. 


ANADA  rURNlTUREMANUFACTURERS 


Limited 

General  Oiikts   woods  lOCK.  ONT. 

ll'Ursalc  Showrooms:  TOKON K  ),  WINNll^KG  Dislribufing  H'arehousc:  W'INNIPF.G 
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^Trown'^  Dining  Room  Furniture  is  "Different^' 


I  'HE  choicest  oak  and  mahogany — 
the  exquisite  matching — the  rich, 
soft  finish — the  many  sought  for  styles, 
all  combine  in  making  "  Crown  "  Furni- 
ture very  easy  to  sell  to  people  who  seek 
quality  in  the  furniture  for  their  homes. 

If  you  will  not  be  able  to  see  our  dis- 
play at  the  Toronto  Furniture  Exhibi- 
tion, January  I  2  to  24,  drop  us  a  post- 
card and  we  will  send  you  one  of  the 
nifty  catalogues  we  have  just  received 
from  the  printer. 

OUR  PERMANENT  FACTORY 
SHOWROOMS 

are  open  to  you  at  any  time,  and 
you  are  cordially  invited  to  visit 
us  when  in  Preston. 


Crown  Furniture  Company        ::        Preston,  Ont. 

Quality  First!--  npi  •  V    •  New  Lines  for  1914 

sS='  The  Elmira  Line  s  


This  is  the  line  you  cannot  afford  to  miss  seeing  at  The  Toronto  Furniture  Exhibition. 

We  invite  you  all  to  call  at  our  exhibit  in  the  Horticultural  Building. 

We  have  in  store  for  you  an  entire  new  line  for   1914,  which  will  interest 
every  buyer. 

We  are  not  illustrating  any  line  herewith,  but  want  you  to  see  the  genuine  article 
finished  complete. 

It  will  be  a  pleasure  to  us  to  meet  you  and  show  you  the  goods  that  will  increase 
your  sales,  and  make  your  most  critical  customers  your  best  customers. 


Remember  The  Elmira 
Line  on  Exhibit  in  the 
Horticultural  Building, 
Toronto  Furniture  Exhi- 
bition, Jan.  12-24,  1914 


The  Elmira  Furniture  Co.,  Ltd. 


Elmira 


Ontario 


January,  1914 
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Weis  Slide  Door  Sectional  Bookcases 
Have  The  Selling  Points  You  Want 

They  are  the  most  simple  in  constraction  ;  most  practical,  olei^anl  and 
profit-producing-  Sectional  Bookcases  made.  When  you  stock  the  "W'eis" 
you  have  the  blue  ribbon  in  Bookcases.  Many  people  who  visit  your  store 
will  buy  some  make  of  bookcases  during  1914.  They  will  buy  the  "VV'ois" 
if  you  show  them  the  many  exclusive  features  of  this  great  line.  It's  to 
your  advantage,  too,  there's  more  profit  selling  "Weis"  Sectional 
Bookcases. 


I'"itted  with  the  sliding 
glass  doors  that  can- 
not bind  anil  are  near- 
est to  being  dust-proof, 
are  shipped  knock 
down,  sa\  ing  in  freight 
charges  and  lloor 
space  in  your  store. 


They  are  easily  set  up 
by  an\'Oiie  in  one  min- 
ute ;  absolutely  rigid 
when  assembled,  be- 
sides presenting  an 
attractive,  di  g  n  i  lici,! 
substantial  appearance 
recognised  b\  all. 


OVR  DISPLAY  AT  THE  TORONTO  FURNITURE  EXHIBITION 
WILL  CONTAIN  MANY  SAMPLES  WHICH  YOU  OUGI 11  lO  Sl-.E 

The  Knechtel  Furniture  Co.,  Limited 

Hanover,  Ont. 
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Jamieson's 
Turpentine 
Stains 


In  all  Shades  of  Oak, 
Mahogany  and  Walnut. 
They  are  good  stains — 
mighty  good — and  produce 
a  finish  of  unsurpassed 
beauty  and  durability. 


R.  C.  Jamieson  &  Co. 

LIMITED 
ESTABLISHED  1858 
Owning  and  operating  P.  D.  Dods  &  Co.,  Limited 

MONTREAL         -         -  VANCOUVER 


The  Gendron  Mfg.  Co.,  Limited 

Toronto 

Have  an  interesting  line  of  new  goods  to  exhibit  at 
the  Furniture  Show,  January  1  2th  to  24th.  They 
will  consist  of  Baby  Carriages,  Collapsible  Gocarts, 
Reed  Furniture,  Children's  Express  and  Auto 
Wagons.  We  invite  the  trade  to  make  our  ex- 
hibit in  the  Transportation  Bldg.  their  headquarters. 

The  Gendron  Mfg.  Co.,  Limited 


January,  1914 
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KOHN'S  BENTWOOD 

FURNITURE 


Artistic  in  conception,  durable  in  construction.  Developed  in 
all  period  styles  and  modern  art  designs.  Supplied  in  a  great 
variety  of  finishes  on  special  orders. 

Its  superiority  from  a  standpoint  of  style  insures  supremacy  to 
the  dealer  showing  this  exceptional  line. 


Imported  from  Vienna 

Made  of  tough  Austrian  Beechwood,  seasoned  and  bent  by 
special  strength-retaining  processes,  solid  back,  steel-screw  leg 
joints    light  weight  but  extremely  durable. 


No.  419  2 

No.  419  2  shown  above  typifies  the 
Kohn  quality  of  Bentwood  Furni- 
ture (F).  The  complete  line  may  be 
seen  at  our  showrooms. 
(F)  600  chairs  of  this  pattern  were 
the  selection  for  the  new  Maillard 
Restaurant,  New  York  City. 


SEE  OUR  EXHIBIT  AT  THE  TORONTO 
FURNITURE  EXHIBITION  IN  JANUARY, 
IN  TRANSPORTATION  BUILDING 


You  owe  it  to  yourself  to  see  the  new  designs  in  Kohn's  Imported 
Bentwood  Furniture. 

A  comprehensive  showing  is  now  on  display  and  we  will  welcome 
inspection. 

Our  Catalog  Costs  Nothing  and  Tells  Much 

Write  for  your  copy  to-day.     It  will  be  mailed  immediately, 
free  of  cost  or  obligation. 

It  contains  many  ideas  and  should  be  on  your  desk  for  com- 
parison if  nothing  else. 

Jacob  &  Josef  Kohn  of  Vienna 


21S-219   V,ct„r,u  St. 

TORONTO 


1410  I4IH  So.    Wulumh  Av4 

CHICAGO 


110-112   Writ  27th  St. 


NtW  YORK 


Second  Floor,   Keeirr  BUlfi. 

GRAND  RAPIDS 


418  Maritime  BIdg. 

SEATTLE 
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We  Might  Talk 
Ourselves  Hoarse 
About  the 

MEAFORD  UNE 

— Its  Quality,  Design,  Finish,  Service, 
and  then  you  would  only 
Have  Our  Word  for  It. 

But  We  Are  Going  To  Show  You 

at  the 

Toronto  Furniture  Exhibition 


January  12th  to  24th 

Manufacturers,  as  well  as  Dealers,  admit  our  finish  places 
us  in  a  class  by  ourselves,  and  the  business  we  are  handling 
now  is  evidence  that  our  lines  sell  when  others  fall  short. 
We  wish  you 

The  Season's  Greetings 

But !  Don't  take  any  chances  on  a  prosperous  New  Year. 
Order  Meaford  goods  and  clinch  Prosperity  by  the  forelock. 

The  Meaford  Mfg.  Co.,  Limited 

Meaford,  Ontario 


January,  1914 
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Toronto  Furniture  Exhibition 


Come  and  see  us  at  the 

EXHIBITION 

Next 
Month 


Our 
Full 


There 


Wishing  You 
Merry  Christmas 


Elora  Furniture  Company 

ELORA,  ONTARIO 


JANUARY  12th  to  24th,  1914 
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TORONTO  FURNITURE  EXHIBITION 


We'll  Have  a 
Worthy  Display 


I'"virniluro  Dealers  visiting  the  Toronto 
I'urniture  Exhibition  will  expect  to  see 
much  that  is  new  and  praiseworthy. 
We  are  confident  that  in  the  Kindel 
line  of  DAVENPORTS,  DIVAN- 
ETTES,  CHAIR  BEDS,  COUCHES, 
etc.,  they  will  find  many  effects  worthy 
of  their  approval  and  admiration.  We 
invite  you,  Furniture  Men,  to  come  and 
visit  us. 


"  The  bed  that  makes  itself" 


Kindel  Convertible  Parlor  Furniture  is  not  surpassed 
on  the  continent.  It  comes  to  you  with  a  purpose  of 
most  satisfactorily  filling  a  specific  want,  and  provid- 
ing a  good  profit  on  every  sale. 


The  Kindel  Bed  Co.,  Limited,  Toronto 


See  our  new  lines 
and  prices  at 
the 


TORONTO 
FURNITURE 
EXHIBITION 

January  12th  to  24th, 
1914 

The 

North  American 
Bent  Chair  Co., 
Limited 

Owen  Sound,  Canada 


No.  942 


January,  1914 
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Toronto  Furniture  Exhibition 


The  Ashburnham 

The  Ashburnham  visualizes  the  aristocracy  of  the  old  British  families — their 
tastes  for  luxuriousness  and  sociability.  An  Ashburnham  is  built  for  cosiness 
and  comfort — years  and  years  of  it.  Let  us  have  your  name  and  we'll  be 
pleased  to  tell  you  more  about  this  splendid  line  of  Upholstered  Imrniture. 

See  Us  at  the  Exhibition 

New  designs  just  cominj.^  out  will  form  an  attractive  feature  of  our  show 
space  at  the  Toronto  Furniture  Exhibition.  It  will  include  a  very  hi^h  ijrade 
of  upholstered  Living-  Room,  Den  and  Library  Chairs,  Settees,  Davenports 
and  Couches — probably  the  most  appealing  display  you'\e  ever  scon.  W'e 
cordially  invite  your  inspection. 

We  Sell  To  The  Trade  Only 

Quality  Furniture  Makers,  Limited 

ED.  JEFFRIES,  Managing  Director 

WELLAND  ::  CANADA 
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See  Our  1914  Designs  in  Upholstered  Furniture 
at  The  Toronto  Furniture  Exhibition 


I'oine  and  glean  sonic  useful  information  concerning  our  many 
exclusive  features  in  high  and  medium  priced  Upholstered  Goods. 
We  have  prepared  some  pleasing  iiniovations  for  you. 


IMPERIAL  FURNITURE  COMPANY      ::      ?Sto  onf 


An  "Albrough"  Chair 

Soft,  cosy  upholstered  Chairs  and  Rockers  that  look  new 
after  hard  usage  — the  line  that  "  looks  like  good  service" 
and  lives  up  to  it.  Made  in  good  wearing  covers  and  all 
finishes. 

Dealers  have  little  need  of  including  "  Albrough's  "  goods 
in  any  special  sale — they  sell  fast  at  a  good  profit. 

Send  for  blue-prints  and  prices 

J.  P.  ALBROUGH  &  CO. 

MAKERS  OF 

Quality  Couches  and  Easy  Chairs 
INGERSOLL  CANADA 


The  "20th  Century" 
Rug  Rack 

The  brst  HuEr  Rack  on  earth.  Opens  like  a  book 
and  fold-;  lip  neatly  against  tlio  wall.  No  better  in- 
vestment could  be  niade. 

A  Rug  Rack  will  repay  its  initial  cost  in  a  very 
short  time  and  after  that  pay  perpetual  divi- 
dends to  the  owner. 

It  does  not  ni;itii'i'  wIm  llicr  you  are  located  in  the 
eiist  or  the  \\  (-1  \\  c  im  r.i  nice  satisfaction  and  make 
up  any  capacity  K.ick  rciiiiired.  Ask  for  catalogue 
and  in-ices. 

A  larK'e  rack  holding  120  Rugs  of  all  sizes.    We  make 
rack-,  holding  12  Hugs  and  over. 

The  Steel  Furnishing  Company 

New  Glasgow,  N.S. 
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Popular  Priced  Chamber  Furniture 

in  Mahogany  and  Oak 


r  1 

^^^^B^>  1 

No,  221 


Our  No.  1  4  Catalogue 
showing  a  new  line  of 

Complete  Bedroom  Suites 
Buffets  and  China  Cabinets 

Will  be  mailed  to  the 
trade  in  a  few  days. 

Every  Dealer  will  do  well  to  see  our 
new  line  before  placing  spring  orders. 


i 


i 


No.  221 


No.  221 


The  Gibbard  Furniture  Co.  of  Napanee,  Limited 


NAPANEE 


ONTARIO. 


.12 
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Attractive  Red  Cedar  Bedroom  Boxes 


\'ery  lig^ht  in  weiifht,  strong  and  will  not 
warp.  Special  fine  quality  of  matting,  se- 
lected white  rattan  binding,  bent  brass 
hinges  and  special  hardware  throughout. 
Tops  pannelled  and  nicely  padded. 

D.  L  Shafer 

St.  Thomas 


These  Bedroom  Boxes  are  low  in  price,  yet 
ofifer  good  profits  to  dealers.  They  sell  on 
sight.  Send  for  our  booklet  and  prices  of 
this  popular  line.  They'll  lend  tone  to 
your  store  and  make  money  for  you. 

&  Company 

Ontario 


Electric  Grate  Mantel 


Dealers  Make  Big  Money 
Selling  Electric  Grate  Mantels 


No  Chimney  Required. 


No  Tiling  Necessary. 


Just  as  convenient  to  handle  and  more  profitable 
than  any  furniture — besides  opening  up  another 
sure  source  of  revenue.  They  present  many  at- 
tractions to  people  in  all  circumstances — easy  to  in- 
stall; no  dust,  dirt  or  smoke,  and  are  easily  removed. 
Made  with  or  without  summer  grates  in  three  or 
four  burners,  all  ready  to  connect  with  house  wir- 
ing. Electric  current  is  cheaper  than  coal,  and  by 
its  use  brings  attractive  mantels  with  the  reach  of  all. 

We  can  furnish  Tiles,  Coal  or  Gas  Grates  if  required 


May  We  Send  You  Our  Illustrated  Catalogue  and  Price  List? 

The  Elmira  Interior  Woodwork  Co. 


G.T.R. 


ELMIRA  ONTARIO 


C.P.R. 
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No  matter  how  many  dozens,  hunJre'ls  or  thousands  of 
ppople  jiass  your  Store  daily,  only  those  who  EXTRTt 
.your  Store  pay  your  dividends.  The  sidewalk  in  front 
of  your  Store  may  show  the  wear  of  eountless  foot-steps,  but 
the  story  of  your  business  is  only  told  by  the  wear  your 
threshold  shows. 

In  wet  weather  foot-steps  dirty  u])  your  vestibule — but 
caeh  one  rejirosents  money-dirt  to  you.  Janitor  service  isn't 
expensive.    LAdK  of  business  is. 

Highest  Store  Front  Development 

Mi'rchants  in  excrv  sc<'tion,  state  and  town  are 
adopting  KAWXHKR  STORK  FRONTS  to  mod 
erni/.e — to  iiifrease  their  businesses.  Competition 
of  to-day  demands  that  every  means  of  advertis- 
ing and  soiling  be  jiressed  to  the  limit.  During 
the  past  eight  vears  ;!0,000  Merchants  have  placed  their  con- 
fidence in  KAWNKKR  STORK  FRONTS  to  make  sales  and 
to  satisfy  yourself  of  their  success.  See  if  you  can  recall  of 
ever  having  seen  a  "Bankrufit,"  "Forced  Out  of  Business" 
or  "Receiver's  Sale"  sign  tied  to  a  KAWNHFR  FRONT? 
The  next  time  you  i)ass  a  KAWXKKR  FRONT  just  step  in- 
side the  Store  and  sisk  the  i)roprietor  what  III']  thinks  of  his 
Front.  Ask  him  how  much  his  business  has  increase<l  since 
he  installed  his  KAWNKER  FRONT.  Ask  him  if  he  regrets 
the  money  he  spent  for  it — if  he  consiilers  his  KAWNIOER 
FRONT  an  e.vpenditure  or  an  investment. 

To-day  a  modern  Store  Front  is  a  I'ART  of  the  bu.siness 
with  which  it  is  associated — not  simply  a  material  part  of  the 
building. 

Sini'O  10()()  KAWNICKR  ha,s  been  installed  in  more  than 
'.'A),(WO  fronts.  Proofs  of  Merchants'  exp<'rience  are  strongest 
and  for  (liiit  reason  we  feel  your  consideration  is  justified. 


absolutely  worthless  from  a  business  standpoint. 
l)aying  a  big  rental  to  SHOW  merchandise — are 


eith 


er  a  "partition"  or  a  "salesman" — 


neep 


A  Logical  Demand 

Store  Fronts  have  a  business  reason  for  existence — not 
sinifily  to  keep  out  the  rain  and  colil — not  sim|)ly  to  let  in 
daylight  - -not  fr)r  a  place  to  merely  store  merchandise,  but 
a  fiirce  to  SKIilj.     If  yours  dlle'^   init   •^^•\\   then  your  Store 

Kciwn  oer 

M<mu l"a<'(  uri ( .<>mp«ni\' 

/  rancim  J.   I^lym,  Prraitlrnt 
n-pi  S 

11<)7  BATHURST  ST..  TORONTO 


Front  is 
You  are 
you  benefitinc 

Your  Fro!it 
which.' 

KAWNKKR  FRO.VTS  are  maile  of  either  solid  copper,  B 

brass,  bron/e  or  aluminum;  made  up  in  almost  any  finish  to  ^ 
harmonize  with  the  general  color  scheme  you  adopt.  They 

■•■  :i III; o;  leak,  rot,  rust  or  warp  and  you  will  not  have  to  siiend  M 

one  cent  for  ])aint.    Insurance  agencies  consider  glass  set  in  M 

KAWNKKR  a  good  risk.  ^ 

One  merchant  writes,  "Have  been  in  business  ^ 

V2  years,  had  -tl  winters  of   frosted    windows,  g 

placed  a  KAWNKKR  FRONT  in  last  fall— have  M 

had  one  winter  of  clear  windows."    Think  of  S 

the  sales  this  one  store  lost  during  those  41  years  because  ^ 

their  windows  couldn't  be  used.    Show  windows  are  supjtosed  M 

to  SKLfj  mer(diandise.    Are  yours  doing  it?  S 

Store  Front  Book  B 

Before  you  take  another 
step  in  consideration  of  a  new 
Stoi-e  Front,  send  for  "Boost- 
ing Business  No.  2."  It's  a 
Store  Front  book  full  of  i>rac- 
tical  Store  Front  ideas  com- 
piled and  printed  for  you  mer- 
chants. We  are  ready  to 
help  you — ready  to  give  you 
the  benefit  of  more  than  se\  en 
years  of  specialization  . 
tell  you  what  we  have  le.-irnec 
by  installing  KAWNKKR  in 
."iO.OOO  Fronts. 

•lust  (ill  in  the  eou|ion  and 
sencl  to-day— each  IIOl'R  you 
conduct   your    business  with 
out    a    KAWNKKR  FRONT 
you  are  losing  sales.  FOO'f 
STKI'S    are    FASHING  by 
your  door  instead  of  en- 
tering.     You   will  not 
be    obligated  —  wo 
want  to  show  vou 


to 


1  •<..>'  \-- 


COUPON 

Kawnecr  Mfg  Co. 

Drpl.  S. 

I  r)7  Rithunl  .St.. 
I  oronio 

Kindly  Send  "  Boaaling  Diuinnu  No.  2" 
wilhoul  oMiaAliont. 


S(rrr«  and  No. 


City  nr  Town 
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For  beds  of  high  quality  -at 
a  price  within  reach  or  the 
great  majority. 


ichoria- 
ville 


This  IS  an  unbeat- 
able combination  for  more 
trade  and  faster  profits. 


Our  new  and  modern 
equipment  has  increased 
our  facilities ;  new   ar-  1 
rangements  have  put  us 
in  a  position  to  serve  you 

even  better  than  before.  We  want  a  chance  to  show  you  why  it 
will  be  advantageous  to  you  to  buy  from 


The  Standard  Bedstead 

Co.,  Limited 


ixe 

arload 


VICTORIAVILLE 
P.Q. 


P.S. — Our  beds  are 
finished  so  that  they 
may  be  cleaned  with 
gasolene. 
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Comfort 


IS  one  big  factor  in 

closing  a  sale  of  furni- 
ture. The  moment  you  get 
your  customer  to  try  "Cana- 
da" Upholstered  Goods  the 
sale  IS  just  about  90% 
finished. 

Then  the  price, 

Th  IS  IS  the  other 

10%.   The  price  at 

which  you  can  offer  "Cana- 
da" Goods  always  surprises 
.  your  customer  with  its  reason- 
ableness, and  it  always  leaves 
you  a  nice  profit. 


Catalogue  ready  for  you  if 
•  •       you  want  a  copy. 


jBT  Canada  Mattress  Mfg.  Co. 


///x(c/Cijr/o<jc/C(7jtcr 


Victoriaville 

Que. 


36 


CANADIAN  FUfiNITURE  WORLD  AND  THE  UNDERTAKER. 


January,  1914 


Flawless  Chairs 

from  sound  lumber 


Add  to  this  the  feature  of  reasonable  price  and  you 
have  a  combination  that  produces  splendid  business. 
This  is  the  combination  always  found  in  our  chairs. 


Yes — we  have  a  catalogue  and  will 
send  you  a  copy  if  you'll  drop  us  a 
line — a  post  card  will  do. 


The  Victoriaville  Chair 

Manufacturing  Company 

Mxed Car7oadCen/er 


Victoriaville 


Que. 


Order  this  Verandah 
Chair  early 


Last  season  this  was  one  of  our 
big  sellers  and  those  dealers  who 
handled  it  are  already  booking  or- 
ders for  this  year.  We  suggest 
early  ordering  for  all  of  you  so  that 
you  will  all  have  your  stock  in  time. 


Get  our  new  catalogue  just  off  the  press  —  full  of  new 
things  in  Reed  Furniture 


The  Canadian 
Rattan  Chair 
Co.,  Limited 

T/jeBjfFn^e 
/fjxcc/Citr/oac/Cen/er 


Victoriaville 
Que. 
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Victoriaville 
Furniture 


T/jeBjf/i\€ 
JYjxcdCDr/oDc/Ce/j/er 


Gives  you  an  opportunity  to  render 

your  customers  a  real  service.  In  this  line, 
those  people  who  come  to  your  store  can  get 

better  furniture  value  per  dollar  invested  than  in  any 
other  line.  Victoriaville  Furniture  is  not  the  cheapest 
furniture  you  can  buy — not  by  any  means—  but,  for 
every  dollar  you  can  put  into  it,  there's  more  real  furni- 
ture value  than  elsewhere. 


Put  it  up  to  your  customers 

in  tne  same  way.  They'll 

see  the  point  as  easily  as  you 
did.  And,  as  to  choice  of  stock, 
get  our  catalogue  or  ask  us  to  send 
a  representative  to  show  you  the 
new  patterns  and  designs  we  are 
adding  to  our  already  long  list. 


The  Victoriaville 
Furniture  Company 

Victoriaville,  Qae. 
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BERLIN  Our 
WATERLOO  Third 

FURNITURE  Annual 

EXHIBITION  Show 

Do  Your  1914  Buying  at  the 

Berlin- Waterloo  Furniture  Exhibition 

Berlin  and  Waterloo,  with  their  two  dozen  furniture  factories, 
are  the  furniture  manufactuiing  centres  of  Canada,  and  their 
Furniture  Exhibition  Building,  with  22  fine  displays, 
together  with  the  displays  in  factory  showrooms,  and  the 
opportunities  of  seeing  factory  processes  of  furniture  in  the 
making,  offer  advantages  second  to  no  place  in  Canada  to 
Furniture  Buyers. 

Attend  the  "German  Smoker"  on  Thursday 
Evening,  January  15th 

A  better  investment  cannot  be  made  by  any  Furniture  Dealer 
than  to  attend  the  January  Furn'tuie  Exhibitions,  the  greatest 
of  which  is  the  Berlin  and  Waterloo  Show.  Less  than  an 
hour  from  Stratford  and  two  hours  from  Toronto. 


Come  with  the  crowd  to  Berlin  and  Waterloo  and  we'll  do  our  best  to  entertain 
you  in  real  old  German  Style.    Two  dozen  Furniture  Manufacturers  invite  you 


January 
12th 
to 

17th 
1914 
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BERLIN  FURNITURE  EXHIBITION 

AN  INVITA  TION 

nn    O  our  many  friends  and  customers,  and  to  those  with 
1       whom  vve  hope  to  enter  mto  more  close  busmess  re- 

  lations  dunng  this  new  year,  we  extend  our  hospi- 

tahty  on  your  visit  to  the  Berhn- Waterloo  Furniture 
  Exhibition,  Jan.  1  2th  to  1  7th. 

Our  complete  range  of  attractive  pieces  in  good  grade 
furniture  will  be  shown,  and  we  believe  it  will  be  to  our  mutual 
interests  that  you  inspect  our  display. 

1  116  L^ippt^iL  F  UriliLUrt:  V^U.^  l^IIIlllt^tl 

Berlin              -:-  Ontario 

JANUARY   12TH   TO   17rH,  1914 

Baetz  Brothers  and  Company 

BERLIN         ::  ONTARIO- 


CHAIRS 

DINING 

BEDROOM 

PARLOR 

MISSION 

BUNGALOW 


SUITES 

PARLOR 
MISSION 
BUNGALOW 


Visit  Our  Exhibit  at  Our  Factory,  Berlin,  During  the 
Berlin  -  Waterloo  Exhibition,  January  12  to  17,  1914. 

"SPECIALIZING  IN  CHAIRS." 
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Sure,  You  Ve  Welcome 

to  our  "At  Home"  of 


In  our  permanent  factory  showrooms  during  the  Third  Annual 

Berlin-Waterloo  Furniture  Exhibition 

January  12th  to  17th,  1914 

Our  "Latest  Beauties"  Will  be  There 

and  few  there  are  in  the  furniture  trade  but  have  good  things 
to  say  of  the  "Waterloo  Monimaker"  beauties  of  former  years. 

Our  Den,  Living  and  Drawing  Room 

Furniture 

-  offers  opportunities  for  profit  making  unequalled  by  any  other 
line  on  the  Canadian  market. 

Come  and  Have  a  Double  Look 


The  Waterloo  Furniture  Co.,  Limited 


Waterloo 


]Vrite  for  a  copy  of  oar 
' '  Monimaker' '  Booklet 


Ontario 
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Brighten  Your  Stock 


For  the  Holidays 

WITH  A  SELECTION  FROM  THE 

KR  UG  LINE 


Library  Tables,  Writing  Tables,  Parlor  Tables, 
Hall  Chairs,  Footstools,  Dining  Chairs,  Daven- 
port Sofas,  Morris  Chairs,  Couches,  Rockers  and 
Chairs,  Reception  Chairs,  Parlor  Furniture. 
Office,  Side,  Arm,  Rotary  Chairs  and  Settees. 


Designed  and  built  with  a  care  that  seems  to  be 
just  a  little  more  than  necessary,  but  at  prices 
that  are  well  within  the  moderate  limit. 


Our  new  Supplement  will  be  mailed  in  a  few  days 

The  H.  Krug  Furniture  Co.,  Limited 

BERLIN,  ONTARIO 


12 


In 

Quarter-cut 
Oak 
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A  beautifully  linislied 
line  ot  quarter-cut  oak 
Extension  Tables  that 
will  make  a  selling  ap- 
peal to  buyers  in  your 
store.  Fitted  with  our 
Positive  Extension 
Controller  which  opens 
both  sides  by  pulling 
g-ently  on  one  side. 


The 
Perfected 
Table 


Make  a  point  of  inspec- 
ting our  display  at  the 
Berlin  Furniture  Exhi- 
bition. You'll  find  all 
the  new  features  in 
Berlin  Perfected  Exten- 
sion Tables.  Their 
proven  superiority 
keeps  them  ahead  of 
the  trade. 


Write  for  complete  information  about  our  new  Controller  Slide. 

The  Berlin  Table  Manufacturing  Co.,  Berlin 


Appearances  That  Don't  Deceive 


^7T  A  suggestion  of  solid  comfort, 
^  elegance  and  durability  equally 
combined.  That  much  appears  at 
the  quickest  glance.  But  when 
your  customer  smks  mto  our 

English  Upholstered  Lounge 
Chairs  and  Chesterfields 

there  is  a  realization  that  results 
in  good  business  for  you  and  long 
years  of  the  best  lounge  chair 
pleasure  to  the  purchaser. 

See  Our  Display  at  the  Berlin- Waterloo 
Furniture  Exhibition 


A.  J.  SCAFE  &  COMPANY 


BERLIN 

ONTARIO 
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Making  TABLE-SLIDES  is 
a  Specialty  Business 

For  more  lhaii  T\VENTV-FI\"E  YEARS  we  have 
made  TABLE  SLIDES  exclusively. 
Our  Factory  is  equipped  with  Special  Machinery 
which  enables  us  to  make  SLIDES,— BETTER  and 
CHEAPER  than  the  furniture  manufacturer. 


Canadian  Table  makers  are  rapidly 
adopting  WABASH  SLIDES 

O  I  They  ELIMINATE  SLIDE  TROUBLES 

D6CSIUS6  (  Are  CHEAPER  and  BETTER 


Reduced  Costs  ) 
Increased  Out-put  [ 


BY  USING 

WABASH 

SLIDES 


Made  by 

B.  WALTER  &  CO. 

Wabash,  Ind. 

The  Largett  EXCLUSIVE  TABLE-SLIDE  ManufacturerM 
in  America 

ESTABLISHED-1887 


Big  Profits 

From 
Hot  Dishes 


Gel  busy,  Mr.  Dealer,  and  put  in  a 
stock  of  J-M  Asbeitos  Table  Covets 
and  Mats  which  the  wise  housewives 
of  the  Dominion  are  eagerly  buying.  The  demand  for  ihem  is  far 
greater  than  for  any  other  make. 

Hot  dishes  damage  the  polished  lops  of  valuable  dinin^-toom  and 
libnry  tables,  unless  they  are  protected  by 

J-M  Asbestos 
Table  Covers  and  Mats 

Order  your  supply  from  a  concern  thai  is  the  largest  distributor  of 
asbestos  products  in  the  world  —  a  company  that  mines  its  own  asbestos 
and  manufactures  its  own  articles.  You  obtain  greater  v.  riely. 
better  qualities  end  lower  prices  by  buying  from  us  than  by  placing 
your  order  anywhere  else. 

Write  our  nearest  BrancS  to  day  for  Special  Proposition  to  dealers. 

It  means  big  profits  for  >'OU. 


H. 


THE  CANADIAN 
W.  JOHNS-MANVILLE  CO. 


Limited 


Mariufacturers  of  Show-Case,  SKow-Window  and  General 
lllum'natinK  Systems,  Asbestos  Table  Covers  and  Mats; 
Pipe  Coverings,  Dry   Batteries,    Fire  Extinguishers,  Etc. 


TORONTO 


MONTREAL 


WINNIPEG 


VANCOUVER 

ItuM 


Of  Interest  at  the  Berlin-Waterloo  Furniture  Exhibition 


Eureka    Vacuum  Cleaner 

\  stronjr,  simply  operated  elec- 
tric vacuum  cleaner  that  is  '^'uar- 
anteed  to  do  the  work  tliorou<;hly. 
Retails  at  $4.S.    Write  for  ag-ency. 


Onward    Sliding  Shoes 

They  protect  floors  and  facilitate 
re-arrani,''inf^  of  furniture.  Made 
with  <;;^lass  and  mott  metal  base. 
All  styles  and  sizes. 


WRITE  FOR  PARTICULARS 


Onward  Manufacturing  Co.     :     Berlin,  Ontario 


Onward  Slidinj{ 
Furniture  Shoe 


THE  NEW  ACME 

(Canadian  patent  pcndinu) 

KciitherwoiKht  KoldiiiK  Tnhlr,  one  (if  our  well  kiiiiwii  "rKKI!- 
I,KHH  KA  M  I  liV."  mIiowm  o[ieii  unci  foldfil  by  the  cleclro.  A  Nc« 
FoldiiiK  Di-vicd  litkes  llii'  pincc  of  briicoH  on  this  tHl)l(',  n  foiihnc 
all  will  iipiim  liilo.  Hn<l  ol  lior  now  foulurtw.  Grrcii  felt  or  lent  lici  - 
iitio  top.  8.'l.(Kl  per  (lo/<Mi  IcMH  for  tlilH  now  liiblo  Ihun  ff)riii<'rl.v 
cliiuKca  for  the  orl(flniil  A(  'M  K  ;  lli<^  now  nno  a  liottor  tublo. 

f)ur  travoliTM  iiro  out  with  iModolH,  if  they  do  not  I'oach  yiiii  in 
I  liiio  ordor  May  hulfadn/i  fi  iir  more  axMorli'd  tlMl><lirHaN  NaniplcH 
at  ntirp.    The  newrit  and  heal  table  on  the  continent.  A  post  canl 

will  ■■|K>   I'l'   MlW.  ■ 

HOURD  &  COMPANY,  Limited 

WHOLESALE  I  URNITIJRE  MANUI  At  TURLRS 

LONDON.  CANADA 


Sole  riinii.li.iii  I 


.11.1  M, 


I  fii'-t  n  frr«* 
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Like  all  great  inventions,  the  principle  of  the  "Neverspred"  mattress  is  exceedingly 
simple.  It  consists  of  a  series  of  bands  that  run  cross-wise  and  length-wise  over  the  felt 
and  under  the  ticking.  These  bands  are  so  arranged  as  to  form  a  reinforcement  which 
positively  prevents  stretching  or  sagging  or  the  falling  away  of  the  edge.  In  this  wise: 
the  band  is  cut  to  the  absolute  length  of  the  mattress,  ko  that  the  mattress  itself  cannot 
/ary  in  width  or  in  length  in  the  slightest  degree. 

Nevertheless,  the  only  indication  that  these  bands  are  there  comes  from  the  fact 
that  they  form  a  handle  on  the  top,  bottom  and  sides  of  tlie  mattress,  and  in  this  way 
serve  a  double  purpose. 

Another  big  feature  of  the  mattress  is  its  series  of  rubber  ventilators. 

Finally,  every  "Neverspred"  mattress  is  finished  with  the  famous  "Ideal"  Imperial 
Edge,  and  every  mattress  is  covered  with  a  very  fine  grade  of  art  ticking. 

^v^^  IDEAL  BEDDING  C°uM,TED 

2-24  JEFFERSON  AVENUE 


TRADE  MARK 
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The  Forthcoming  That  the  forthcoming  oxhibi- 

Furniture  Exhibitions,  tions    at    Stratford,  Bs'rlin, 

Waterloo  and  Toronto  will  be 
a  success  there  can  scarcely  be  any  doubt. 

As  far  as  the  manufacturers  themselves  are  con- 
cerned, they  certainly  are  sparing  no  effort.  They  are 
not  only  working  even  hai-der  than  they  did  last  year, 
but  they  are  working  more  together.  This  of  course 
aj)pl!es  to  the  manufacturers  in  Berlin,  Waterloo  and 
Stratford. 

Toronto  is  making  its  first  venture  in  furniture  ex- 
hibiting, but  there  are  indications  that  it  will  be  a 
successful  one.  At  any  rate  the  space  demanded  has 
overtaxed  the  supply,  with  the  result  that  some  manu- 
facturers will  be  unable  to  exhibit. 

At  Stratford  an  innovation  will  be  inlrodueed. 
Heretofore  each  manufacturer  has  exhibited  in  his  own 
factory.  At  the  forthcoming  exhibition  all  exhibits  will 
be  under  one  roof,  and  luncheon  will  be  served  there 
as  well. 

The  promoters  of  the  exhibition  at  Berlin  have 
secured  a  central  building  for  the  exhibits  of  outside 
manufacturers.  Local  numufaet ui-ers  will,  as  before, 
exhibit  in  their  own  factories.  It  is  (|uite  jirobable 
that  this  buihling  will  become  a  [X't-manenl  rurnilui'c 
exf'hange. 

Take  a  note  of  the  dates  and  make  uj)  your  mind  to 
attend.  Stratford,  January  12  to  24;  Berlin,  Jannarv 
12  to  17;  Toronto,  January  12  to  24. 

lie  will  be  a  wise  retailor  who  makes  u|)  his  mind 
to  visit  all  three.    It  will  pay  him. 

/If  who  believes  he  ktunvs  all  nboiil  his  liiisiiifss 
lhal  it  is  possible  to  learn  is  e.xhibitiug  signs 
of  ( (inimercial  fxiresis. 


Talks  at  Exhibition.^, 
on  Selling  Methods. 


Till-  suggestion  made  in  the 
hist  i.s.sui'  of  The  Furniture 
World  to  the  elTecl  that  pro- 
vision .>li(.iil(l  be  m;i(|e  }it  the  forthcoming  exhibitions 
for  a  (•ontec"iice  of  those  in  the  tra<le  is  uu-etiug  with 
endors.'ition.  The  opinion  is  that  it  would  be  a  good 
thing. 

A  manufael ui'er  who  is  not  directly  interested  in  any 


of  the  exhibitions  which  are  to  be  held  makes  the 
further  suggestion  that  the  manufacturers  who  are 
directly  interested  should  make  arrangements  wherein- 
one  or  more  addresses  on  retail  selling  methods  might 
be  given  during  the  exhibition. 

The  suggestion  is  a  timely  one.  It  Avould  make  the 
exhibitions  doubly  attractive  to  retail  dealers  and 
would  consequently  tend  to  increase  the  attendance. 

It  should  not  be  a  difficult  thing  to  arrange  both  for 
the  conference  and  the  addresses  or  talks  on  rotail 
selling  methods.  It  is  to  be  hoped  the  suggestion  will 
be  acted  upon. 

One  cannot  lag  in  business,  atiy  more  than  one 
can  lag  in  a  race,  and  expect  to  ivin  the 
highest  honors. 


The  Furniture 
Trade  and 
Better  Housing. 


Those  engaged  in  the  furniture 
business,  either  as  manufacturers 
or  retail  dealers,  can  scarcely  be 
uninterested  spectators  of  the 
Avorld-wide  movement  for  better  housing  conditions 
for  workmen. 

It  necessarily  follows  that  better  housing  conditions 
will  ilomand  better  home  furnishings.  There  can  be  no 
doubt  about  that.  Ex])erieiu'e  proves  it.  As  it  is  nat- 
ural for  tumble-down  houses  and  tumble-down  furni- 
ture to  accompany  each  other,  so  it  is  natural  for  bright, 
clean  and  sanitary  homes  to  possess  furniture  that  is 
ill  keeping  with  them. 

But  the  movement  for  better  housing  conditions  is 
not  concerned  alone  with  the  welfare  of  the  lower  class 
of  workmen;  it  embraces  that  of  the  skilled  worker 
and  the  clerk.  Its  ramifications  are  therefore  wider 
than  many  people  may  suppose. 

In  no  one  country  has  the  movement  for  better  hous- 
ing conditions  generated  the  impetus  that  it  is  likely  to 
do  before  a  great  while.  And  in  Canada  we  are  at  any 
rate  far  behind  the  IMother  Country  in  this  respect. 
But  in  some  of  the  centres  of  population  we  are  making 
a  promising  start. 

In  their  own  interests  as  Avell  as  that  of  the  ])eople 
who  are  to  be  directly  benefited,  those  in  the  furniture 
trade  can  well  atVoi'd  to  lend  the  movement  all  the  co- 
operation they  can.  The  great, n*  the  number  of  those 
who  co-operate  the  better,  lor  the  movement  will  only 
advance  as  public  opinion  forces  it. 

An  automatic  machine  may  man ii factiirc gootis, 
but  it  calls  fo>  a  man  -a'it/i  brains  to  make  sales. 

Unique  Exhibition  In  a  business  where  there  is  an 
of  Loyalty.  all-round   loyalty    between  em- 

l)loyer  and  employees  there  is  a 
potent  factor  for  success.  This  is  the  heartiest  kind  of 
co-operation,  for  co-operation  is  one  of  the  fruits  of 
loyalty.  Every bodj'  is  doing  his  level  best  to  build  iip 
big  business. 

In  going  over  an  advertising  magazine  the  other  day 
T  came  across  a  reprint  of  a  uni(|ue  circular  letter 
signed  by  the  salesmen  of  a  certain  large  and  long- 
estahlished  store.  It  was  uniiiue  in  two  particulars.  In 
the  first  place  it  revealed  the  spirit  ol'  "hearty  service" 
on  the  part  of  the  eight  salesmen  who  signed  it.  And  in 
the  second  nlace  it  showed  the  use  that  could  be  made 
of  the  selling  slatV  where  loyjtlly  rei;liy  (>xis(ed  in  ad- 
vancing the  inU-rests  of  the  firm. 

It  appears  that  the  firm  had  l)een  in  business  about 
T)?  years,  and  that  some  of  llie  salesmen  had  been  in  its 
employ  about  2;")  years.  One  of  the  salesmen  conceived 
the  idoa  that  this  evidence  of  loyally  on  the  j^art  of 
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eraployor  anJ  eniployoe  eoiiUl  bo  iililizod  to  the  advan- 
tiigo  of  the  firm.  The  others  tell  into  line  and  as  the 
fall  season  was  approaching  it  was  decided  to  take  ad- 
vantage of  it  for  advertising  pvirposos. 

First  of  all  it  was  decided  to  appoint  a  committee  to 
examine  the  goods  tliat  liad  been  taken  into  stock  for 
the  season's  trade.  When  this  had  been  done  the  result 
was  cnibodied  in  a  circular  together  with  a  statement 
regaiding  the  muuher  of  yoars  the  firm  had  been  in 
business  and  the  length  of  time  several  of  the  salesmen 
had  been  in  its  employ.  The  circular  closed  with  an 
invitation  to  their  customers  to  call  and  inspect  the 
stock. 

That  it  sold  goods  as  well  as  attracted  attention  may 
be  t.nken  for  granted. 

There  are  scores  of  stores  throughout  Canada  in 
wiiieh  all-round  loyally  obtains.  AVhy  cannot  the  clerks 
in  many  of  them  emulaic  their  brethren  of  the  store  to 
which  reference  is  made  above? 

If  done  well  it  would  take  well.  Its  uniqueness  alone 
would  give  it  advertising  value. 

The  business  that  has  in  it  the  leaven  of  ability 
and  enterprise  will  sice//  to  successful  proportions 

Necessity  for  Stock-taking-  is  to  many  a  mer- 

Stock-taking  chant  a  nightmare  and  only  to  be 

gone  through  from  a  sense  of 
necessity.  Occasionally  one  comes  across  so-called 
business  men  M'ho  arc  so  obsessed  with  the  magnitude 
of  the  undertaking  that  they  ignore  it  altogether  and 
go  on  year  after  year  in  ignorance  as  to  their  actual 
financial  standing.  If  they  have  a  small  balance  in  the 
bank  they  are  satisfied.  They  think  they  are  doing  well. 

The  president  of  a  large  commercial  corporation  tells 
how  many  j'cars  ago  when  he  first  became  a  director 
of  the  concern  of  which  he  is  now  the  head  that  the 
then  president  announced  to  the  board  that  it  was 
proposed  to  pay  the  shareholders  a  dividend  of  seven 
per  cent.,  which  was  something  they  had  not  done  for 
several  years. 

""Where  is  your  financial  statement?*'  asked  the 
new  director. 

"We  haven't  one,  but  we've  got  the  money  in  the 
bank."  was  the  answer  that  came  back. 

After  a  determined  fight  the  new  director  obtained 
the  promise  from  the  president  that  a  financial  state- 
ment should  be  prepared  before  any  further  action 
was  taken  in  regard  to  the  payment  of  dividends. 

When  the  promised  statement  appeared  it  showed 
that  instead  of  being  in  a  position  to  pay  a  dividend 
the  company  was  in  a  hole  to  the  extent  of  nearly  fifty 
thousand  dollars.  That  nipped  in  the  bud  the  dividend- 
paying  propo.sition. 

The  company  is  in  business  to-day  and  regularly 
pays  dividends,  but  not  utnil  stock  has  been  taken 
and  a  financial  statf^ment  prepared. 

This  may  be  an  extreme  case,  but  it  establishes  the 
fact  that  no  business  man  can  know  for  a  certainty 
where  he  stands  until  he  has  taken  stock. 

A  good  many  of  the  large  retail  firms,  like  the  banks, 
now  take  stock  every  six  months.  All  retailers  should 
at  least  do  so  once  a  year. 

He  who  would  be  a  good  salestnen  must  learn 
the  rudiments  that  make  one. 

Loyalty  of  Loyalty  is  a  factor  in  the  success 

Employers  and  of  all  business  enterprises.  Loy- 

of  Employees.  alty  of  the  right  brand  is  not  a 

jug-handled  affair.    It  approxi- 
mates more  to  the  loving-cup  with  its  two    or  more 


handles  rather  than  to  the  jug  with  its  one  handle. 

In  other  words  there  should  be  a  loyalty  of  the  em- 
l)loyer  as  well  as  a  loyalty  of  the  employee. 

An  employer  cannot  expect  loyalty  from  his  clerks  if 
he  is  disloyal  to  them.  Neither  can  clerks  expect  loy- 
alty from  their  employer  when  they  are  disloyal  to  him. 

"Hearty  service  in  friendship  or  love''  is  one  of  the 
definitions  the  dictionary  gives  of  loyalty. 

In  every  business,  no  matter  what  its  nature  may  be, 
"hearty  service"  is  necessary  in  order  to  secure 
success. 

"Hearty  service"  every  clerk  should  give.  That  is 
what  he  is  paid  to  do.  No  clerk  was  ever  employed 
under  terms  and  conditions  which  stipulated  that  he 
should  only  render  a  half-hearted  service. 

Even  if  his  remuneration  is  not  commensurate  with 
the  quality  of  his  service  that  is  no  reason  why  he 
should  not  do  the  very  best  he  can  for  the  business  in 
which  he  is  employed. 

On  the  other  hand  the  employer  must  be  loyal  to  his 
clerks.  He  must  treat  them  as  human  beings,  not  as 
machines.  He  must  treat  them  not  as  slaves,  but  as 
free  men.  And  he  must  pay  them  what  they  are  worth. 
That  is  loyalty. 

Clerks  who  are  not  loyal  are  dear  at  any  price,  and 
should  be  given  their  "walking  ticket"  at  the  first  con- 
venient moment. 

The  best  thing  a  clerk  can  do  with  a  disloyal  em- 
ployer is  not  to  be  lax  in  the  performance  of  his  duties, 
for  that  will  probably  do  himself  as  much  harm  as  it 
will  his  chief,  but  to  obtain  another  place  of  employ- 
ment at  his  earliest  convenience. 

Let  your  windows  reflect  in  the  cojicrete  the 
articles  you  have  in  the  store  that  are  suitable 
for  the  holiday  trade. 

Co-operative  A  great  deal  could  be  aecom- 

Advertising  plished  in  combating  the  com- 

petition of  the  mail  order  houses 
if  the  merchants  in  the  small  towns  and  villages  were 
to  combine  for  the  purpose  of  advertising  the  advan- 
tages that  accrue  from  buying  in  the  home  town. 

Advertising  rates  in  local  newspapers  are  low  and 
the  cost  of  a  quarter,  half  or  whole  page  would  amount 
to  little  if  divided  among  the  home  merchants. 

The  sj^ace  should  be  used  not  for  the  purpose  of  ad- 
vertising merchandise,  nor  for  "knocking"  mail  order 
houses,  but  for  the  purpose  of  educating  the  local  resi- 
dents to  the  importance  of  patronizing  the  merchants 
in  the  home  town. 

At  one  time  it  occiirred  to  but  few  people  that  pur- 
chases made  at  the  mail  order  stores  in  the  large  cities 
that  could  have  been  made  at  home  were  derogatory 
to  the  interests  of  the  town  generally  as  well  as  to  the 
merchants  specifically.  This  wider  phase  of  the  matter 
is  now  being  more  generally  recognized.  But  there 
are  still  a  great  many  to  whom  this  aspect  of  the  case 
has  yet  to  be  brought  home. 

An  advertisement  run  once  a  week  in  the  local  papers 
setting  forth  this  and  other  reasons  why  the  home 
stores  should  be  patronized  would  undoubtedly  exercise 
in  time  a  great  deal  of  influence  for  good. 

Such  advertisements  should  not  interfere  with  the 
regular  advertisements  of  the  individual  merchants. 
This  should  be  still  kept  up,  its  purpose  being  to  adver- 
tise the  merchandise  of  each  individual  merchant. 

Whatever  may  be  done  in  a  general  way  to  educate 
the  public  in  regard  to  the  reasons  for  buying  at  home 
no  merchant  can  afford  to  neglect  that  which  advertises 
his  own  goods  and  stamps  his  own  personalitj'  on  his 
business. 
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The  Business  Situation  in  Canada 


BY  W.  L.  EDMONDS 


The  Business  Ad- 
justing Process. 


lUisiuess  in  Canada  is  gradually 
adjusting  itself  to  the  new  con- 
tions  obtaining  in  the  financial 
world.  This  is  the  outstanding  feature  of  the  business 
situation  as  it  stands  to-day. 

This  process  of  adjustment  is  not  going  on  without 
causing  some  disturbance.  Now  conditions  cannot  be 
brought  about  without  it.    It  is  natural. 

There  is,  however,  no  need  for  alarm.  The  basic 
coiidilions  are  sound.  One  does  not  require  a  miscros- 
cope  to  discover  this.  This  must  be  apparent  to  every- 
one who  will  for  a  moment  stop  and  think. 

It  is  true  that  in  most  of  the  manufacturing  indu.s- 
tries  the  decline  in  business  has  necessitated  either  the 
shortening  of  the  houj'S  of  labor  or  the  reduction  of 
staffs.  But  it  is  not  because  there  is  as  a  rule  thi-ough- 
out  the  country  an  excess  of  goods  in  the  hands  of  the 
retail  distributors. 

The  condition  of  business  as  it  is  to-day  in  Canada  is 
due  to  the  weakening  of  credit,  chiefly  owing  to  the 
stringency  of  the  money  market.  The  goods  arc 
wanted,  but  the  money  necessary  for  the  payment  of 
the  same  is  not  forthcoming  with  the  same  freedom  as 
formerlv.    That  is  the  situation  in  a  nutslicll. 


Foundations  That  tlu-  foundations  of  biisiness 

are  Sound.  arc  sound  thej-e  can  be  no  doubt. 

A  gr-ain  crop  of  over  half  a  bil- 
lion bushcjs  and  of  a  quality  higher  than  ever  exper- 
ienced in  the  history  of  the  country  is  no  mean  founda- 
tion. At  any  rate  it  gives  strength  to  the  faith  of  the 
commercial  and  financial  interests  of  the  country. 

The  bank  clearings,  the  official  banking  i-eturns 
issued  by  the  Government  and  the  railway  eai'iungs, 
are  on  the  whole  of  a  character  which  tends  to  o|)ti- 
niism  rather  than  to  pessimism. 

In  spite  of  the  undoubted  recession  in  business,  the 
bank  clearings  for  the  fir.st  ton  months  of  the  year  are 
still  ahead  of  those  for  the  same  period  of  1912;  and 
last  year  was  an  abnormal  yar.  The  explanation  of 
this  is  the  large  delivci'ies  oF  this  year's  grain  crops 
and  the  impi-ovcment  wliich  has  taken  jdace  during  thi> 
last  couple  of  months  in  collections.  l>ut  whatever  the 
cause  may  be.  the  cleariui;  bouse  barometer  indicates 
that  large  sums  of  money  are  being  turned  over,  even 
if  the  uniform  iiu-reases  which  were  recorded  week 
by  week  last  year  are  not  now  so  much  in  evideiu-e. 

Neither  are  the  bank  returns  of  a  depressing  chai-ac- 
ter.  Following  the  lead  of  the  P>aid<  of  England  the 
banks  in  this  count  i-y  ai'e  in  a  strongei-  position  than 
they  were  even  a  yeai"  atro.  Their  liabilities  are  ^'A4.- 
097.000  smaller  than  a  vear  ago  while  their  assets  ai'e 
i}i44,82fi,000  greater. 

That,  in  spite  of  the  conservatism  lhat  is  being  made, 
the  batd(s  are  still  takin^j  care  of  the  connuereial  inter- 
ests of  the  count i-y  is  evidenced   by  the  .  increase  of 

714,000  in  note  circidalion,  and  of  nearly  *7.000.000 
in  loans  to  mercantile  eoiieerns. 

U|)  to  a  couple  of  months  ago  the  gross  e;ii-nin};s  of 
I  <  .I'  M.  showed  some  ratlier  uncomfortable  decreases, 
itui  since  then,  on  account  of  the  iiH)Vement  of  the  new 
crop,  thei-e  has  been  a  steady  increase,  until  up  to  tiio 


end  of  the  first  week  in  Xovember  the  gain  for  the 
year  to  date  was  $1,388,000. 

The  increase  for  the  three  transcontinental  railways 
for  the  year  up  to  the  end  of  the  first  week  in  November 
was  $.'5,164,302.  This  indicates  anything  but  a  para- 
lized  condition  of  business. 


Not  an  Unmixed 
Evil. 


As  far  as  the  money  stringency 
is  concerned,  it  is  not  altogether 
an  lunnixed  evil.  During  the  ex- 
traordinary prosperity  whicli  this  country  has  enjoyed 
the  last  few  years,  evils  have  been  allowed  to  creep  in 
which  could  only  be  eradicated  oi-  cured  by  the  inability 
to  obtain  a  furthei-  suppiv  of  the  moiu'v  upon  which 
they  fed. 

JMoney  is  now  barely  in  sutficient  sujjply  for  the  regu- 
lar needs  of  legitimate  and  establishecl  business  enter- 
pi'ises.  Wildcat  enterprises  are  therefore  dying  of 
starvation,  and  to  take  up  a  subsci'iption  to  rescue  them 
fi'om  their  fate  is  the  farthest  from  anybody's  mind. 

But  in  spite  of  the  stringency  Canada  has  fared  ex- 
traordinarily well.  In  fact  much  better  than,  under 
the  circumstances,  might  have  been  expected.  U])  to 
the  end  of  October  we  had  borrowed  about  $210,000,000 
in  London,  whicli  is  larger  than  the  amount  obtained 
last  year  up  to  the  same  time.  Last  year  Canada  bor- 
rowe'd  about  $31,000,000  in  the  Ciiited  States,  but  this 
amount,  it  is  estimated,  will  be  exceeded  by  the  bor- 
i-owings  of  tliis  year.  France  also  |)i-omises  to  become  a 
larger  pui'chaser  of  Canadian  securities. 

From  a  moiu'tary  standpoint  it  cannot  by  any  means 
be  said  tliat  the  outlook  foi'  Canada  is  bad. 

It  may  be  some  months  before  the  woi'ld's  money 
market  I'eturns  to  a  normal  condition,  but  when  it  does 
we  may  confidently  exi)ect  an  active  resumption  of 
ti-ade  in  Canada. 


A  Grovnng 
Foreign  Trade. 


Although  thei-e  is  a  recession  in 
trade  on  tin-  home  market,  there 
is  lu)  sign  of  a  falling  off  in  our 

foreign  ti-ade. 

The  latest  official  returns  issued  for  the  present  fiscal 
yeai'  oidy  covei-  the  foui-  months  ending  Jidy.  These 
slu)w  the  aggregate  foreign  trade  to  be  $358.48(1. 28(), 
an  inci-eas(>  of  over  $30,000,000  compared  with  the  sauu> 
period  in  1D12. 

The  imjiorts  were  $227,()7r).273.  ;m  increase  of  $1().- 
808.81(i:  the  eX|)orfs  $130,S1 1.01;!.  incivase  of  lu^arlv 
$13,000,000. 

The  exjiorls  of  maiiufact  ureil  goods  during  tlie  four 
nuuiliis  were  hu'gei'  than  in  anv  corresponding  pei-iod. 
They  were  $1  (i,0.") 1 ,8!);").  which  is  $3.3!)2.()0()  in  excess  of 
those  foi-  the  first  I'our  months  of  the  previous  fiscal 
year. 

With  the  honu'  market  demanding  less  affention  we 
luay  expect  the  uuinufacf urers  of  Canada  to  devote  a 
little  more  (inu-  to  the  cullivalion  of  ihe  foreign  market. 
Last  year  the  value  of  the  exports  of  Canadian-made 
froods  was  $43,()!I2,70>>.  Twelve  years  ago  il  was  only 
about  equal  to  that  which  we  are  now  doing  in  one- 
tliird  of  a  year.  If  the  ratio  of  increase  the  first  foui- 
nu)ulhs  is  maintained,  il  will  he  $(i4,000,00()  for  the 
twelve  moiith.s.   So  mote  it  bo — and  more. 
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The  Big  January  Canadian  Furniture  Exhibitions 


Tlu'  whoK-  liiruiluro  Irado  is  agog  in  regard  to  the 
fiiriiitiuv  I'xliibitions  wliich  are  to  bo  lieUl  during  the 
month  of  -lanuary.  Xevor  boi'ore  has  so  nuieh  interest 
bfoii  nianit'esteil  by  retailer,  nianut'aeturer  and  travel- 
ler as  is  in  oviilenee  this  yeai'. 

Starting  out  in  a  small  w'ixy  with  a  showing  of  new 
gooils  in  the  Stratford  faetories,  the  exhibition  idea  has 
eaugbt  on.  and  li)14  will  see  three  lai'ge  exbibilions  at 
Stratford.  Berlin  and  Toronto. 

Stratford  will  house  all  its  exhibits  in  the  one  biuld- 
ing,  and  will  give  visitors  the  opi)Oi't unity  as  well  of 
seeing  through  the  factories  and  noting  the  new  j^ro- 
diu'tions  in  the  process  of  manufacture, 

Berlin  will  have  a  larger  and  better  exhibition  hall 
than  last  year  for  the  outside  exhibitors,  and  will  also 
have  the  added  advantage  of  offering  personal  visits  of 
buyers  to  the  faetories  of  the  twin  cities  of  Berlin  and 
Waterloo. 

Toronto  is  making  its  first  how  in  the  furniture 
exhibition  line,  and  that  it  will  be  successful  goes  with- 
out saying,  for  the  arrangements  already  concluded 
show  that  both  manufacturers  and  dealers  are  interest- 
ed to  a  great  extent,  aiid  are  on  tiptoe  of  expectation 
waiting  for  the  opening. 

That  it  will  t)ay  big  retums  to  dealers,  buyers  and 
sales  clerks  to  attend  these  shows  goes  Avithout  saying. 
At  the  exhibitions  will  be  shown  all  the  new  goods;  an 
opportunity  will  be  offered  to  visit  factories  showing 
these  goods  in  the  making ;  a  better  idea  of  values  can 
be  gathered  by  seeing  the  actual  productions  over 
catalogues  and  pictures;  the  dealer  and  manufacturer 


will  be  brought  into  personal  contact;  and  the  buyer 
will  see  for  himself  all  the  profit-making  lines. 

The  three  exhibitions  will  be  held  during  the  same 
period.  Berlin's  will  last  one  week^ — from  Monday, 
January  12,  to  Saturday,  January  17th.  The  Stratford 
and  Toronto  shows  will  also  open  on  Monday,  January 
]2,  and  they  will  continue  one  week  longer  than  Berlin 
— winding  up  on  Saturday,  January  22. 

Here.  then,  is  an  opportunity  to  visit  all  three  shows 
at  the  same  time.  There  will  thus  be  a  chance  to  see 
all  the  good  things,  to  make  up  one's  mind  as  to  the 
goods  to  order,  and  all  done  in  a  saving  of  time.  Be 
sure  to  visit  the  exhibitions. 

BERLIN-WATERLOO  EXHIBITION 

All  is  in  readiness  for  the  big  combined  furniture 
exhibition  at  Berlin  and  Waterloo.  Secretary  J.  P. 
Scully  has  all  the  details  well  in  hand,  and  he  is  but 
awaiting  the  opening  day  to  declare  the  biggest  and 
most  .successful  furniture  exposition  in  full  blast. 

The  furniture  exhibition  hall  is  ready  for  the  exhi- 


bits, and  when  the  first  visitor  steps  across  the  threshold 
on  the  morning  of  January  12,  he  will  see  a  transforma- 
tion. The  rent  for  display  space  in  the  hall  is  so  low — 
two  cents  a  foot — that  most  of  the  out-of-town  manu- 
facturers became  interested. 

In  the  twenty  odd  furniture  factories  of  Berlin  and 
Waterloo,  too,  there  will  be  displays  made,  all  of  which 
will  be  well  worth  visiting. 

In  our  last  issue  there  was  a  slight  error  as  to  the 
date  of  the  exhibition  at  Berlin.  The  dates  should  have 
road  the  week  of  January  12  to  17,  1914. 

Carriages  will  meet  visitors  at  the  railway  stations 

I  Visit  Berlin-Waterloo  Furniture  Exhi-  § 
8  bition.  Remember  the  dates — January  | 
I   12  to  17,  1914.  I 

and  follow  definite  routes  to  the  exhibition  hall  and 
factories  of  Berlin  and  Waterloo,  making  it  convenient 
for  all,  and  handy  for  those  who  have  some  particular 
oxliibits  to  visit. 

The  German  supper  and  smoking  concert  on  the 
evening  of  Thursday,  Jan.  15th,  will  be  a  feature  of 
exhibition  Aveek;  but  during  the  whole  period  of  the 
display  both  Berlin  and  Waterloo  will  be  decked  out 
in  their  best,  and  they  will  try  to  make  it  a  red-letter 
week  in  the  year  1914  for  their  friends  and  guests  of 
the  furniture  trade  who  visit  them. 

Harry  Bennett,  one  of  Canada's  best  entertainers, 
will  be  present  at  the  smoker,  and  it  goes  without  say- 
ing that  there  will  be  laughter  aplenty. 

Sixteen  furniture  exhibitors  will  have  displays  in 
the  big  furniture  exhibition  hall  at  Berlin — and  they 
will  show  some  of  the  very  newest  ideas  in  the  way  of 
furniture  productions. 

The  advantages  of  the  Berlin  Exhibition  should 
appeal  to  all  furniture  retailers  and  buyers  because 
of  the  fact  that  Berlin  and  Waterloo  are  furniture 
manufacturing  centres,  and  thus  buyers  have  an  oppor- 
tunity of  getting  into  direct  personal  contact  with  the 
manufacturers  and  also  of  seeing  how  the  goods  they 
are  selling  are  made. 

THE  BIG  TORONTO  SHOW 

Opening  on  Monday,  January  12,  and  continuing  for 
two  weeks,  the  Toronto  Furniture  Exhibition  will  nmke 
its  first  bid  for  favor.  An  elaborate  program  of  ar- 
rangements has  been  planned. 

Two  of  the  largest  buildings  on  the  Exhibition 
Grounds — the  Horticultural  and  Transportation  Build- 
ings— have  been  secured,  and  these  will  be  filled  with 
exhibits  of  the  newest  goods  and  productions  from 
many  of  the  leading  furniture  factories  of  Canada.  All 
the  space  has  already  been  taken,  and  some  late  comers 
have  had  to  be  disappointed. 

8  The  educational  value  of  a  furniture  s 
i  exhibition  is  beyond  the  power  of  a  | 
s   mathematician  to  compute.  8 
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For  the  convenience  of  exhibitors  there  is  a  railway 
sidin?  right  on  the  grounds  and  within  a  short  distance 
of  the  exliibition  buildings.  This  will  prove  of  great 
assistance  and  economy  to  those  manufacturers  making 
a  display. 

A  uniform  sj'stem  or  style  of  partition  will  jirevail 
throughout  the  exhibition  halls.    This  will  be  made  of 

Don't  let  the  thought  of  the  cost  alter 
you  from  attending  the  forthcoming  fur- 
niture exhioitions.  To  stay  away  would 
be  false  economy. 

light  wood  with  green  burlap  panels.  The  partition 
will  be  about  seven  feet  high,  so  that  practically  all 
exhibits  Avill  be  self  contained. 

At  the  entrance  of  both  exhibition  halls  will  be  a 
registry  desk  with  clei'k  in  charge.  On  entei-ing,  the 
visitor  will  subscribe  his  name  and  address,  and  be 
handed  a  book  containing  a  directory  of  exhibits  and 
order  forms  for  every  firm  exhibiting.  Telephone 
booths  will  also  be  located  in  these  otifiees  for  the 
convenience  of  those  attending  the  show. 

Leaving  tlie  office  at  the  entraiijce,  the  visitor  will 
find  himself  in  a  hallway  leading  all  ro\ind  the  exhibi- 
tion hall,  and  from  this  hall  will  be  doors  leading  to 
the  various  exhibition  booths.  Entering  the  booth  he 
particularly  wishes  to  visit,  which  he  will  find  in  his 
direcfory  and  order  book,  the  dealer  or  buyer  or 
visitor  will  fitid  a  representative  of  the  firm  whose 
par'ticular  lines  are  exhibited  in  that  boolh.  Thus  he 
will  be  enabled  to  inspect  the  goods  he  came  specially 
to  see.  and  place  his  order  without  inconvenience. 
There  will  not  be  a  large  open  hall  of  exhibits,  but 
each  booth  will  contain  the  exhibits  of  one  manufac- 
turer or  fii-m.  To  get  to  the  various  booths,  however,  it 
will  be  necessary  foi-  the  dealer  to  pass  along  the  hall- 
way to  thf  pariicular  booth  he  wishes  to  see.  and  in 
doing  so  will  have  an  opportunity  of  seeing  the  new 
prodiu'ts  of  other  factories.  This  will  be  helpful  both 
to  manufacturer  aiul  dealer  in  a  business  sense  and  in 
an  ecoi)omy-of-tii:ie  sense.  The  signs  and  numbers 
usi'd  by  manuFacturej-s  in  the  exhibition  will  be  uniform 
in  style,  so  tliat  in  the  general  arrangement  of  the 
whole  exhihitinn  there  will  be  nothing  thai  will  give 
oil"  exhibilor  an  advantage  over  another. 

A  iiiidd.iy  liiiicli  will  be  served  in  one  of  ih,.  other 
nearby  buildings,  .so  that  it  will  not  be  neeessary  for 
dealers,  visitors,  iiianiifaetiirers  or  representatives  to 
leave  the  grounds  during  the  day.  This  feature  will  be 
of  great  assistiiiice  to  all  eoneeriied.  as  the  deali'i-  can 
iiisp<  (.|  ill,,  show  and  iiial<e  his  choice  of  goods,  knowing 
that  he  will  not  be  rushed,  ;ind  the  furniture  maker  can 
keep  at  all  times  close  to  his  display  and  give  full 
afteiilinii  <o  his  visitors. 

'I'lle  tiieiiihers  of  the  eolliniiller  of  the  ( ';i  il  ;i  ( I  iii  n  l''lir- 
nitiire  K.Nhibition  Association  having  Ihi'  in.ilter  in 
liaiid  J  ('.  Mnndell.  J.  ('..  Mimdell  &  Co..  Kion,  ;  .Jjimes 
■Maleohii,  .Ai-drew  Malcolm  Kiiriiil lire  Co..  Limited, 
FCineardine;  (Jeo.  T;.  (lar.liiier.  Ide;il  I'.edding  Co.! 
liimited,  Toronlo;  II.  |).  Ton.nto  Fiirnil  iire  Cn.. 

himile, I.  Toronto,  inid  .1.  W.  Abbott,  Kindel  I'.ed  Co!! 
Ijimited.  Toronlf).  have  been  working  hard  to  get  everv! 
thiny  in  sliii.-sliape  for  thi.s  t-xhibitiou,  and  the  result 


of  their  labors  will  be  abundantly  shown  when  the 
exhibition  opens  on  Monday,  January  12. 

Between  40  and  r>0  factories  will  make  exhibits.  The 
list  so  far  completed  shows  the  following: 

Alaska  Feather  &  Down  Co.,  Ltd.,  Montreal,  Que. 

Canada  Beds,  Limited,  Chesley,  Out. 

Canada  Furniture  ^Manufacturers,  Ltd.,  Woodstock, 
Out 

Canadian  Feather  &  Mattress  Co.,  Ltd.,  Toronto,  Out. 
Clement  Mig.  Co.,  Toronto,  Out. 
Collie-Cockerill  Co.,  Ltd..  Aurora.  Ont. 
(voombe  Furniture  Co.,  F.  E..  Kincardine  Ont. 
Cotton  i\Ifg.  Co.,  Ltd..  Toronto.  Ont. 
Crown  Fui-nifui-e  Co.,  Pre.ston.  Ont. 
Elmira  Furniture  Co..  Elmira,  Ont. 
Elora  Furniture  Co..  Flora.  Ont. 
Gendroi!  Mfg.  Co..  Ltd..  Toronto.  Ont. 
Gold  Medal  Furniture  Co..  Ltd..  Toronto,  Out. 
Gold  ]\Iedal  Furniture  Co..  Ltd..  Uxbridge.  Out. 
11.  E.  P^irniture  Co..  Ltd.,  Milverton,  Ont. 
Tfepworth  31  fg.  Co.,  Ilepworth,  Ont. 
Ilespeler  Furniture  Co.,  Ltd.,  Hespeler,  Ont. 
Houi-d  &  Co..  Ltd..  Loudon,  Ont. 
Ideal  l>eddiiig  Co..  Ltd..  Toronto.  Out. 
Imperial  Furniture  Co.,  Ltd.,  Toronto,  Out. 
Kindel  Red  Co.,  Ltd.,  Toronto,  Out. 
Knechti-1  Furniture  Co..  Ltd.,  Walkerton.  Out. 
Knechtel  Kitchen  Cabinet  Co.,  Ltd.,  Hanover.  Out. 
Kohn.  Jaeob  &  Joseph.  Vienna,  Aust. 
Lindsay  Lihrarx'  &  Otilice  Fittings,  Ltd.,  Lindsav, 
Ont. 

Lucknow  I'^urniture  Co..  Ltd..  Lueknow.  Ont. 
Malcolm  Furniture  Co.,  Andi-ew.  Kincardine.  Ont. 
^Falcolm  Furniture  Co..  Andrew,  Listowel,  Out. 
Malcolm  &  Sout er  Furniture  Co.,  Ltd.,  Hamilton,  (^iit. 
i\fapl(  Leaf  roucli  Co.,  Toronto.  Ont. 
l\rark<lale  Furniture  Co..  Ltd..  Markdale.  Ont. 
Mathews  I'ros.,  Toi'onto,  Ont. 
Meaford  Mfg.  Co..  Ltd..  .Meaford.  Ont.  . 
:\rundell  &  Co..  John  Co.,  Elora,  Ont. 
McGill  Cluiir  Co.,  Cornwall,  Ont. 
:\rcKellar  I'x'dding  Co.,  Berlin,  Out. 
Xafional  Table  Co.,  Ltd.,  Owen  Sound.  Ont. 
-\ortl)  Aniei-ican  Lent  Cliaii'  Co.,  Ltd..  (^wen  Sound 
Ont. 

Xoi'tli  American  Furnituiv  Co.,  Ltd.,  Owen  Sound 
Onl. 

One  .Minu!e  Mfg.  Co.,  Toronlo.  Out. 
Owen  Daveno  Co.,  Hespeler,  Out. 

Owen  Sound  Furniture  Co..  Lid.,  Owen  Sound,  Ont. 

^)i:ality  Fiirnilure  Makers,  Ltd.,  Welland.  Out. 

Rogers      Sons,  Chas.,  Toronto,  Ont. 

Schierhollz  Furniliii-e  Co..  Ltd.,  Xew  ILiinhiw'-  Onl 

Shafer,  1).       St.  Thomas,  Onl. 

Slojin  &  Co.,  J..  OwtMi  Sound.  Ont. 

Standard  Bedding  t'o..  T(u-onlo.  Out. 

Toronlo  Carpet  Mfg.  Co..  Ltd.,  Toronto,  Ont. 

Toronto  Furniture  Co.,  lild.,  Toronto,  Ont. 

Fniver-sal  Cabinet  Co.,  ClialhaiM.  Out. 

\'eit.  Otto,  Toronto,  Ont. 

Weisglass.  Limited,  Montrciil.  (^)ue. 


Datrs  of  Exhibitions  are:  Stratford,  [an-  ^ 

uary  12  to  24;  Brrlin  and  Waterloo.  ^ 

January    12   to   17;  Toronto    lanuarv  ^ 

12  to  24.  '  I 
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The  Coming  Stratford  Furniture  Exhibition 


[ 

iti 
1 

t 

■t 

The  new 
Kinquharson- 

(iirtbrd  building, 
wlicrf  the  exhibi 
£    tion  will  be  held. 

The  furnitui-i'  iiuiiuifiU'lurcrs  of  Stratford  have  de- 
cided  that  tlic  liiH  i-xhihition  of  their  products,  which 
they  will  makt'  during'  the  fortnight  from  January  12 
to  24.  will  he  the  greatest  and  best  exposition  of  furni- 
ture lines  they  have  even  brought  together,  and  that  for 
comprehensiveness,  beauty,  utility  and  arrangement  of 
display  the  exhibition  rank  high  in  comparison 

with  similar  expositions  in  ;iny  other  furniture  centre. 

All  the  lines  displayed  will  be  shown  under  one  roof 
— in  the  Farciuiiarson-Gilford  furniture  manufacturing 
building — a  brand  new  structure,  conveniently  located 
in  the  midst  of  the  Stratford  furniture  factory  district, 
handy  to  the  railway  station,  and  not  far  from  the 
retail  section  and  big  hotels. 

This  Farquharson-Giffoi'd  luiilding  is  a  four-storey 


CHAKLE.S  FaHQUMAKSON 

President,  The  Farquharson-Gifford  Co.,  Stratford. 

v.-hite  brick  structure,  164  x  60  feet,  and  giving  a  clear 
floor  space  of  40,000  s'pjare  feet.  It  will  be  specially 
lighted  for  the  exhibition,  so  that  the  finer  points  and 
features  of  the  lines  displayed  may  be  suitably  set  oft 
and  strikingly  shown, 


A  feature  that  will  be  appreciated  by  those  attend- 
ing the  Stratford  exhibition  is  the  noon-hour  lunch, 
which  it  is  proposed  to  give  daily  in  the  exhibition 
building.  This  will  enable  visitors  to  spend  the  whole 
day  at  the  exhibition  in  comfort  and  also  save  time 
in  allowing  them  to  devote  their  attention  to  the  var- 
ious lines  displayed. 

Furniture  dealers  visiting  Stratford  during  the 
period  of  the  exhibition  will  be  the  guests  of  the  manu- 
facturers of  the  Classic  city,  and  not  only  will  they 
be  made  welcome  at  the  exhibition  hall,  but  carriages 
will  be  at  their  disposal  to  take  them  to  and  from  the 
station  to  their  hotels,  the  exhibition  and  the  factories. 
As  well,  members  of  the  entertainment  committee  will 
be  at  their  service  in  the  evenings  to  act  as  guides  in 
directing  the  visitors  to  any  of  the  club  or  lodge  meet- 
ings they  may  wish  to  attend. 

Of  course  the  exhibition  hall  will  be  the  centre  of 
things.  A  visit  there,  if  only  to  look  over  the  new 
lines,  will  prove  an  invaluable  help,  as  the  information 
to  be  obtained  by  visitors,  and  especially  by  furniture 

There  is  no  place  like  an  exhibition  to 
get  a  grasp  of  the  vogue  of  furniture. 

trade  visitors,  will  be  such  as  can  not  readily  be  gath- 
ered through  any  other  means.  All  the  new  goods  for 
1914  will  be  shown,  and  the  dealer  will  have  an  oppor- 
tunity of  meeting  tlie  makers  and  designers  of  the  lines 
displayed,  thus  making  new  friends  for  nnitual  profit. 
Besides,  should  the  visitor  desire,  he  may  visit  the  fac- 
tories where  the  goods  are  turned  out,  and  there  learn 
a  lesson  in  salesmanship  that  will  be  specially  useful 
on  the  floor  of  his  store  by  seeing  the  raw  material 
turned  into  furniture  items  in  the  rough,  and  finally 
their  trnnsformation  when  they  make  their  appearance 
after  leaving  tlie  finisliing  room. 

During  the  first  week  of  the  Stratford  exhibition 
the  Berlin-Waterloo  furniture  show  will  also  be  on, 
and  as  Stratford  and  Berlin  are  but  an  hour  apart  visi- 
tors can  with  convenience  visit  the  two  centres  and,  if 
they  wish,  have  ?in  opportunity  of  visiting  35  furniture 
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factories  turning  out  goods  for  every  room  in  the  house 
and  store. 

The  list  of  exhibitors  Avho  will  show  at  Stratford  is 
made  up  of : 

George  MeLagan  Furniture  Co.,  Ltd. 

Stratford  Chair  Co.,  Ltd. 

The  Imperial  Rattan  Co.,  Ltd. 

The  Globe-Wernieke  Co.,  Ltd. 

Stratford  Desks  Co..  Ltd. 

The  Stratford  ^Ifg.  Co.,  Ltd. 

Stratford  Rod  Co. 

The  Farijuharson-Gitford  Co.,  Ltd. 

The  Classic  Furniture  Co.,  Ltd. 

Stratford  Brass  Co. 

Frame  &  Hay  Co. 

And  all  these  factories  will  show  their  full  lines, 
making  the  exhibition  one  of  the  most  comprehensive 
furnitu7-e  displays  ever  made  in  Canada,  and  a  display 
that  will  be  a  credit  to  the  Canadian  furniture  industry. 

The  Stratford  furniture  factories  have  set  the  exhi- 
bition pace,  and  they  propose  to  lead  the  procession. 
"  Hy  all  means  visit  Stratford,  the  home  of  good  furni- 
ture," say  the  manufacturers.  lii'l  them  know  the  day 
you  are  to  arrive,  atul  they  will  have  a  warm  room  and 
a  warm  reception  awaiting  you. 

There  will  be  four  new  furniture  exliibitors  in  the 
Stratford  display  this  year — Stratford  Desk  Co.,  Strat- 
ford Bed  Co.,  Fariiuliarson-Gifford  Co.,  and  Classic 
Furniture  Co. 

Each  of  the  factories  is  sending  individual  invitations 
to  the  trade,  aiid  in  other  waj's  they  are  doing  all  in 

The  retailer  who  loses  most  by  furniture  S 
exhibitions  is  he  who  stays  away.  | 

their  power  Ic  make  the  exhibition,  a  success.  Visiting 
dealers  reiruiiriing  over  night  in  Sti-atfoi'd  will  be  takeii 
care  of  by  entertainments  provided  for  them. 

The  arrangements  for  those  contemplating  visiting 
Stratfoi'd  imike  sure  that  the  dealer  will  be  put  to 
siiuill  expense,  liesides,  he  will  see  the  new  offerings 
for  s|)ring  and  snmnief  and  in  some  cases  goods  a 
year  in  advance.  There  are  some  who  believe  that  in 
flu-  ne;ir  future  di'ulcrs  from  the  Fnited  St;ttcs  will 


make  Stratford  a  visiting  point  during  the  January 
exhibition  season  to  see  what  are  the  new  things  being 
put  out  by  Canadian  furniture  factories. 

The  interior  of  the  exhibition  hall  has  been  painted 


r.  GlKFOHI) 

Scc.  TrcasiiriT.  Thu  Farqubai-son-(;i'Ioril  Co.,  Sliatfoid. 

white  f(u-  the  occasion,  and  it  will  he  .s|)leMili(ily  lighted 
hy  100-watt  electric  lamps. 

The  Stra1f(U'(l  Chair  Co.  will  make  a  display  covtu'- 
ing  5.000  s(|uare  feet  of  space.  They  will  show  their 
entire  chair  line  of  diners,  rockers,  den  and  library, 
bedroom  and  office  chairs.  IMany  new  designs  will  be 
shown  foi'  the  first  tinu'.  They  will  as  well  nuike  a 
dis|)Iay  of  an  entii'ely  new  line  of  inexpensive  oak  ease 
goods,  l)oth  plain  and  uuartered.  and  also  a  line  of 
(|na)-tered  gum  cas(»  goods. 

STRATFOBD  EXHIBITION  S  STRONG  POINTS 

(lood  hoti'l  acconnnod;'.t ion  :  all  goods  shown  undei- 
one  roof:  all  fai'lories  showing  theii-  (Munplete  lines; 
nooiuhn-  luueli  uiidei'  same  fdof. 


nitciior  of  Kiiriiulmixon 
•  iilloiil  biilldlnir.  .Shiiw- 
itiK  |»  HHibilit icH  of  flix- 
pliiy.  Tlior<!  are  four 
MiMirs  llki-  tills. 
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Method  of  Keeping  a  Perpetual  Inventory 

Simple  S})slem  Which  Will  Show  Approx- 
imate Standing  of  Business  at  any  time. 


IT  is  of  greatest  assistance  to  a  mcrt-lianl  to  be  able  at 
all  times  to  keep  in  close  touch  with  the  progress 
of  his  business.  The  closer  he  can  keep  in  touch 
with  all  the  details  which  will  show  him  what  advance 
is  beiii?  made,  the  greater  will  be  the  advantage  to 
iiiin.  The  progressive  business  man  will  agree  that  it 
is  a  valualde  asset  to  be  able  to  tell  at  intervals  the 
standing  of  his  l)usiness.  It  is  for  this  reason  that  an 
annual  inventory  is  taken.    A  large  number  of  deal- 
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The  three  account.'*  necessary  in  keeping  perpetual  inventory  as 
explained  on  this  page. 


f-rs  would  like  to  know  this  oftener,  but  the  labor  in- 
volved is  so  gi-eat  that  most  dealers  have  to  be  satis- 
fied with  one  inventory  a  year. 

Simple  Plan  Gives  Approximate  Standing. 

Herewith  is  given  a  method  whereby  the  retailer  may 
tell  approximately  at  all  times  throughout  the  year  the 
standing  of  his  business.  In  this  way,  if  there  are 
any  leaks  they  will  be  discovered  and  rectified  before 
they  have  run  very  long.  It  enables  a  dealer  at  any 
time,  and  with  little  work,  to  find  out  how  h.s  business 
compares  with  the  last  time  he  took  stock,  and  if  pro- 
gress is  favorable. 

The  plan  is  not  by  any  means  a  complicated  one, 
and  while  not  giving  this  information  just  as  exact 
as  the  annual  inventory,  it  gauges  it  closely  enough  to 


show  how  the  business  is  proceeding.  Then,  again, 
at  tlie  end  of  the  year  the  annual  inventory  can  be 
taken  the  same  as  usual. 

Three  Accounts  Necessary. 

The  accompanying  cuts  will  explain  the  plan.  First, 
wo  have  Stock  Account.  On  January  1,  when  stock 
was  taken,  Ave  found  we  had  $1,500  worth  of  stock  on 
hand.  During  January  we  purchased  $800  worth  as 
sJiowu  by  the  invoice  book.  During  the  same  time  we 
sold  $1,200  worth,  which,  with  the  estimated  profit  on 
the  same  deducted,  shows  amount  of  goods  taken  from 
stock  during  that  month. 

How  do  we  find  the  amount  of  profit?  During  the 
previous  year  we  sold,  say,  $14,400  worth  of  goods,  on 
which,  according  to  our  annual  inventory,  we  made  a 
gross  profit  of  $2,160,  which  means  15  per  cent.  This 
will  vary  with  different  stores,  but  for  to  illustrate 
our  plan,  we  take  the  average  profit  in  this  case  as 
15  per  cent. 

The  amount  on  the  books  at  the  end  of  January  is 
simply  found.  When  inventory  was  taken  on  Jan- 
uary 1  the  amount  Avas  $1,000.  There  Avas  sold  for 
credit  in  January  $500,  Avhile  $600  Avas  received  on 
account,  so  that  the  amount  remaining  on  the  books  at 
the  end  of  the  month  is  $900. 

The  third  account  is  that  of  the  Amount  OAving. 
On  January  1  the  amount  Avas  $800.  There  was  bought 
on  credit  during  January  $800,  Avhile  there  Avas  paid 
on  account  OAving  $1,000.  This  leaves  debts  of  $600 
at  the  end  of  January. 

How  the  Plan  Works  Out. 

Thus,  at  the  end  of  January  Ave  have  the  amount 
of  stock,  the  amount  on  books  and  the  amount  OAving, 
so  that  Avith  the  other  resources  and  liabilities  such  as 
cash  in  bank  and  on  hand,  notes  payable  and  receiv- 
able, etc.,  Ave  are  ready  to  make  a  complete  inventory. 
At  the  end  of  February  the  same  thing  may  be  done, 
and  in  this  manner  at  any  time  throughout  the  year 
the  merchant  may  tell  with  a  fair  degree  of  accuracy 
the  standing  of  his  business.  In  other  words,  he  has 
a  perpetual  inventory. 

Of  course,  every  dealer  Avill  recognize  that  this  per- 
petual inventory  may  not  be  exactly  accurate,  as  the 
percentage  of  profit  may  vary,  but  by  taking  his  an 
nual  inventory  at  the  end  of  the  year,  the  same  as 
usual,  he  will  be  able  to  ascertain  how  correct  it  is. 
One  of  the  important  features  is  to  get  the  average 
profit  as  accurate  as  possible. 

It  is  quite  evident  that  this  perpetual  system  has  to 
be  commenced  immediately  after  the  annual  stock-tak- 
ing and  inventory,  AA'hen  all  the  necessary  facts  to 
commence  Avith  are  available. 


Make  up  your  mind  that  even  if  you  don't  sell 
more  goods  this  year,  that  you  will  sell  as  many 
goods,  but  of  better  quality  and  at  a  higher  price. 
You  can  make  from  ten  to  twenty-five  per  cent,  more 
than  last  year  by  adopting  this  plan. 
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Collins'  Course  m  Show  Card  Writing 


Second  of  a  series  of  articles 
specially  prepared  for  this 
journal. 


Plate  9  is  the  same  style  of  letters  as  Plate  8,  but 
is  "condensed."  That  is,  each  letter  is  high  and 
narrow.  There  are  many  occasions  where  this  style 
of  letter  will  work  in  to  better  advantage  than  those 
of  Plate  8.  Practise  this  style  of  letter,  noting  carefully 
that  the  bodies  of  all  the  letters  are  the  same  height. 

Plates  10  and  11  are  among  the  most  useful  styles 
of  letters  there  are.  They  are  known  as  italics,  and 
are  used  where  a  card  may  have  considerable  matter 
on  it.  Plate  10  is  not  blocked  as  Plate  11  is.  These 
can  be  made  with  one  of  your  small  brushes.  You  may 
hold  it  as  instructed  in  last  lesson  by  restisg  one  hand 
on  the  other.  Or  you  may  hold  it  in  the  same  manner 
you  would  hold  a  pen  or  pencil,  resting  your  hand  on 
the  card. 

Plate  12  is  a  full  block  alphabet  of  what  some  call 
the  "thick  and  thin"  style  of  letters.  By  that  is 
meant  that  some  of  the  lines  are  thicker  than  others. 
Blocked  letters  are  not  advisable  for  general  use  in 
card  writing  as  they  cannot  be  made  rapidly.  However, 


iiuiuiilo  of  HonHOiiublo  window  raril  wliirli  mny  lio  llnlitliud  in  n 
vnrluly  of  uolurit, 


for  one  or  two  words  or  a  line  that  needs  bringing  out 
prominently^,  this  type  of  letter  will  work  in  mo?t 
admirably. 

In  practising  Avith  your  brush  always  make  your 
strokes  continuous  and  as  long  as  pos.sible.    Do  not 


The  (H'ii-c  ill  red  and  llu'  wordiiiK  in  bliu  U  nialccsii  stnintr 
condiinalion  oti  display  card. 


make  a  short  stroke,  then  go  back  and  "lap"  or  "join" 
onto  it.  Practise  speed  as  well  as  accuracy  in  forming 
each  letter.  In  all  '.he  i)]ates  thus  far  you  should  make 
each  part  of  the  letter  Avith  one  stroke.  You  may  find 
the  curved  lines  hardest  to  do.  but  make  as  much  of 
each  curve  as  you  can  with  one  stroke  of  your  brush. 
Work  as  rai)idly  as  you  can.  even  though  at  first  your 
lines  may  be  crooked  and  uneven.  Practise  making  a 
vertical  stroke  al)out  three  or  four  inches  long,  doing 
it  as  rapidlv  as  |>ossil)!(';  then  practise  a  horizontal 
strok«>.  ATake  thi>se  by  the  hundred  for  speed  and 
accuracy.  IJenn'mber  pafienc(>  and  practice  arc  just 
as  necessary  in  learning  to  write  showcards  as  in  learn- 
ing to  play  some  musical  insrrumcnt. 

We  ofVrr  three  cards  ns  a  suggestion  for  the  Christ- 
mas trade.  Tlie  styU^  of  cards  to  be  us(>d  for  tli'S 
parlicniar  season  must  be  d(>terniine(l  largely  by  the 
line  of  goods  one  has  for  sale.  The  special  Christmas 
stocks  .«;uch  as  toys,  candies  and  other  lines  that  are 
considered  strictly  Christmas  presents,  are  not  dilTu-uIt 
to  advertise.  Oilier  lines  must  be  treated  difTerently. 
^fany  of  these  must  be  advertised  under  the  heading 
of  useful  presents.   Two  of  the  cards  olTcrod  belong  to 
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abcdefghijkimn 
opqrstuvwxyz 


Plate  9.— Lower  case  alphabet  of  plain  letters  condensed. 


thi.s  class.  The  $3  card  is  a  suggestion  for  cutlery,  but 
the  same  idea  may  be  iitilized  for  other  lines.  The 
design  is  a  panel  done  with  air  brush.  The  lettering  is 
in  black,  the  figure  in  red  and  shaded  in  a  subdued 
color. 

The  6.48  card  is  a  similar  treatment,  but  the  chair 
is  a  print  cut  out  and  pasted  on.  The  figures  are  in 
red  and  shaded  in  grey.    The  letters  in  black. 

The  Santa  Clans  card  is  appropriate  for  any  business, 
and  the  \vordiiig  is  a  little  out  of  the  ordinary.  Old 
Santa  is  painted  in  flesh  color  with  white  mittens  and 
fur  on  cap  and  white  beard  and  hair.  His  coat  and 
top  of  cap  is  red.  The  card  is  cut  out  around  the  head 
to  give  the  effect  of  him  looking  over  the  top.  The 
large  lettering  is  in  red  or  dark  brown  and  shaded  in 
a  subdned  tone  to  harmonize.  The  small  letters  are 
in  black. 


LOCAL  MERCHANTS'  CLUBS. 

Every  town  and  vi'lage,  even  if  it  does  not  have 
more  than  a  half  dozen  merchants  in  it,  should  have  a 
commercial  club,  remarks  a  writer  in  Home  Coming. 
There  is  always  something  that  even  a  few  merchants 
working  together  can  do  to  improve  local  conditions, 
the  effect  of  which  must  sooner  or  later  work  to  the 
benefit  of  the  merchants  themselves.  Such  a  club  is  a 
business  proposition  and  should  be  regarded  primarily 
as  such.  We  know  there  are  many  which  have  had 
their  rise  and  fall;  such  a  record  is  nsnally  the  result 
of  the  way  in  Avhich  a  club  is  managed.  Some  have 
attempted  to  Avalk  while  they  were  still  sporting  three 
cornered  wearing  apparel,  so  to  speak,  and  disappoint- 
ment over  the  result  of  their  efforts  has  led  to  their 
undoing;  other  organization.s  have  degenerated  into 
glorified  card  clubs,  and  thus  losing  sight  of  their  main 
object,  have  proven  unsatisfactory.  Others  have  lost 
out,  through  allowing  themselves  to  be  dominated  by 


a  local  political  machine.  Such  things  are  to  be  avoid- 
ed. Business  mu§t  be  the  prime  motive.  It  is  all 
right  to  go  after  industries,  but  there  are  plenty  of 
other  things  upon  which  the  energies  of  a  commercial 
club  can  be  centered  to  good  advantage.  There  is  the 
credit  information  feature,  which,  if  properly  worked 
out,  will  save  its  members  hundreds  of  dollars  every 
year  that  would  otherwise  be  lost  in  dead-beat  ac- 
counts. There  are  local  improvements  to  be  made. 
Some  clubs  are  pushing  prospects  which  will  add  to 
the  comfort  and  convenience  of  those  who  come  to 
toAvn  to  trade,  such  as  rest  rooms,  shelter  and  Avater 
facilities  for  the  farmers'  teams,  good  roads,  etc. 

Entertainment  features  are  receiving  attention  also, 
and  clubs  are  instituting  band  concerts,  street  fairs, 
old  home  weeks,  etc.  Some  clubs  are  holding '  occa- 
sional smokers  and  luncheons  to  Avhich  the  farmers  are 
invited.  They  are  given  to  understand  that  they  have 
a  part  in  community  development,  and  that  they  are 
business  men  as  well  as  are  the  merchants.  They  are 
treated  like  brother  business  men,  and  the  reports  are 
that  this  is  a  splendid  means  for  building  up  frieudly 
relations  between  merchants  and  farmers. 

There  are  lines  of  demarcation,  partly  social  in  char- 
acter, between  toAA'n  and  country  AA^hich  should  not 
exist.  In  hundreds  of  communities  the  farmer  feels 
that  so  far  as  the  toAvn  is  concerned  he  is  a  rank  out- 
sider, and  the  only  interest  the  toAvn  has  in  him  is  his 
money.  Prom  such  a  standpoint  there  is  little  to  hold 
him,  and  he  feels  free  to  trade  Avhere  he  pleases.  In 
contradistinction  to  the  attitude  of  the  merchants  of 
such  towns  there  is  the  mail  order  house  Avhieh  is  tire- 
less in  its  protestations  of  friendship  and  interest  in 
the  welfare  of  the  farmer.  Is  it  any  Avonder  that  the 
small  towns  are  losing  their  trade?  Not  every  town 
can  secure  industries.  A  great  many  must  depend 
principally  on  country  trade ;  right  here  a  commercial 


aabe&efggrA/ikIm 
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Plate,  XO,— Simple,  neat  and  useful  style  of  alphabet. 
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aJb  cdefgAiJkImn 
op qpstu  V  wx  Y  z 

Plate  11.— An  easily  printed  block  alpliabet. 


club  is  in  place  to  cultivate  friendly  relations  which 
go  hand  in  hand  with  good  prices  and  service. 

As  we  said  in  the  beginning,  the  commercial  club  is 
a  business  proposition  and  will  respond  profitably  like 
any  other  business  enterprise,  to  sound  methods  and 
resolute  effort. 


THE  CARE  OF  FURNITURE 

l'.y  Wilfred  Mack 

It  looks  as  though  manufacturers  of  voneered  furni- 
ture will  have  to  start  a  campaign  of  education  on  the 
care  cf  furniture.  Neither  built-up  nor  solid  goods  will 
withstand  the  dry,  hot  atmosphere  of  the  modern 
heated  dwelling  unless  something  is  done  to  increase 
the  humidity  to  a  reasonable  point.  The  humidity  of 
the  average  dwidling  or  office  to-day  is  so  low  and  the 
heat  so  high  that  wood  will  shrink  under  their  influ- 
ence, no  matter  how  carefully  it  has  been  dried  and 
handled  previously. 

In  a  campaign  of  this  kind  there  is  plenty  of  room 
I'oi'  good  argUHKMits  without  reflecting  in  any  way  on 
the  finality  of  veneered  goods.  Well-built-up  furniture 
will  stand  any  atinos[)here  or  temjieraturc  that  any 
luiiiijin  being  can  live  in  without  injury  to  his  health. 
Many  people  keep  their  homes  so  hot  and  dry  that 
plants  cannot  live.  An  atmosphere  of  this  kind  is  not 
only  bad  for  furniture,  but  is  injurious  to  the  health 
of  the  occupants  of  the  hoin"'. 

This  need  not  be  so,  and  may  be  avoided  with  very 
little  care.  The  writer  rec-.'iitly  visited  a  school  that 
is  heated  with  hot  air.  This  air  is  driven  through  the 
rooms  by  an  electric  fan.  Immediately  after  the  hot 
air  blast  leaves  the  heater  it  passes  through  a  fine  spray 
of  water,  which  is  at  once  vapori/ed  and  carried  along 
with  the  air  to  all  parts  of  the  building.   Such  elaborate 


appliances  cannot  be  provided  for  every  modest  home. 
But  a  vessel  of  water  kept  on  the  radiator  or  heater 
will  answer  the  same  purpose  in  small  buildings. 

It  people  cannot  be  persuaded  to  do  these  things 
v,-ith  the  primary  object  of  taking  care  of  their  furni- 
ture, perhaps  they  can  be  persuaded  to  do  them  as  a 
sanitary  precaution.  Contagious  disea.se  germs  thrive 
;ind  multiply  much  nu)re  rapidly  in  a  dry.  hot  atsmos- 
phere,  and  if  people  are  educated  along  this  line  they 
will  save  their  health,  and,  incidentally,  their  furniture. 


A  TIME  LIMIT  IN  MAKING  GOOD. 

By  J.  R.  Warden 

In  the  game  of  making  good,  there's  a  time  limit. 

When  we  were  seventeen  the  future  to  us  vas  a  world 
unexplored,  with  time  unlimited. 

B.il,  at  37  or  47  our  perspective  has  changed. 

We  look  into  the  future  through  wiser  eyes  and  are 
startled — time  has  acquired  boundary  lines. 

''"''e  look  back  at  opportunities  lost — at  things  done 
which  we  ought  not  to  have  done — at  things  left  \m- 
done  which  we  ought  to  have  done — at  long  hours  and 
well  meant  labor  which  proved  profitless. 

And  it  shows  in  our  score. 

We  stand  at  the  crest  of  the  hill — ^the  game  is  half 
over — to  win  we  must  capitalize  the  future  with  exper- 
ience gathered  from  the  past. 

But  we  cannot  afford  to  put  off  till  to-morrow. 

We  cannot  afford  to  miss  even  one  opportunity. 

There  is  a  limit — a  time  limit — and  every  day.  every 
hour,  every  minute  is  reducing  just  that  much  our 
chance  of  rolling  up  a  good  score  in  the  game  of  mak- 
ing good. 

We  can't  alTord  to  go  through  the  year  not  knowinar 
whether  we  are  winning,  playing  even  or  going  behind. 
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Kii>i>i  >li-'l>l.i>s  ol  ih  iuhI  fiinu- 
tui-o  ini»>\t>  by  the  T.  Kiiton  I'o., 
Tonnito.  Tppor  pii-turo  depicts 
Shemtoii  p<M-iiMM751-lStl6.  liraeo- 
fill,  siiiiplo.  dainty  and  classic 
linos.  Taperine:  bnisscapped 
loK^*.  bniss  inils.  galleries  on 
sideboaiils,  curved,  barred  doors 
and  ■•tambour"  work.  Lower 
piotuif-Gothie— 1UK1-In50  archi- 
tectunil  '  period  of  furniture. 
I'urity  of  outline  and  solidity  of 
build.  Massive  eliaii-s  and  side- 
Ixuirds.  traicry  carvinfj.  oak. 
Suitable  for  dining  room,  library 
md  b  ill. 


Althouch  wo  pass  our  lives  in  houses  of  our  own 
or  those  of  others,  very  few.  indeed,  have  any  idea  of 
the  origin  of  the  homely  articles  with  which  we  are 
surrounded.  But,  from  attic  to  kitchen,  in  nearly  all 
of  them,  there  is  to  be  traced  (juite  a  romantic  begin- 
ning. Take  the  pictures  hanging  on  the  wall,  for 
inst'ance.  They  date  back  to  about  500  years,  when 
monks  painted"  their  living  rooms  round  with  Scrip- 
tural siibjects.  One  day  someone  suggested  nailing  a 
piece  of  wood  in  betwee"^n  the  paintings  to  separate  the 
subjects.  Then  came  gilding,  and  the  modern  picture 
frame  followed  as  a  matter  of  course. 

The  drawing-room  is  very  fertile  in  romance.  As 


most  people  know,  its  real  and  true  title  is  the  "with- 
drawing room,"  i.e.,  the  room  to  which  j^ou  withdraw 
after  dinner.  The  origin  of  antimacassars  is  also  com- 
mon history.  One  hundred  and  fifty  years  ago  it  was 
the  fashion  to  dress  the  head  liberally  with  macassar 
oil.  Housewives,  ob.jecting  to  the  damage  caused  to 
their  chairs  by  this  grease,  placed  strips  of  lace  over 
the  backs,  and  the  word  and  article  antimasacar  came 
into  being. 

The  chairs  themselves  are  very  interesting.  They 
date  back  to  the  time  when  knights  and  ladies,  wishing 
to  keep  their  feet  off  the  draughty  floors,  brought  in 
the  use  of  the  stretcher.   Originally  the  stretcher  was 


only  raised  a  few  inches  aboye  the  rush-strewn  ground, 
but  gradually  the  form  was  altered,  and  by  the  time 
that  carpets  Avere  common  the  stretcher  had  evolved 
into  a  high-legged  and  high-backed  chair.  The  cosy 
armchair  came  last  of  all.  At  first  only  a  cushion  was 
placed  over  the  wooden  seat.  Then  they  carved  the 
legs  of  the  seat  possessing  the  cushion,  and  finally  they 
padded  back  and  arms.  Chairs  were  always  very  im- 
portant articles  of  furniture.  To-day  "taking  the 
chair"  denotes  taking  the  head  of  affairs,  and  is 
reminiscent  of  the  time  when  only  the  mosit  imporant 
personage  present  sat  on  a  four-legged  seat,  the  lesser 
fry  having  to  pat  up  with  three-legged  stools. 

Window  curtains,  or, 
rather,  the  European  idea, 
came  from  China  in  the 
Middle  Ages,  when  some 
adventurous  traveller  re- 
turning from  that  country 
mentioned  the  Chinese 
habit  of  fastening  a  piece 
of  cloth  across  the  win 
dow. 

Table  drawers  owe  their 
being  to  the  gamblers  of 
former  days.  A  place  was 
wanted  to  keep  the  cards 
when  not  .  in  use,  and 
an  aperture  beneath  the 
table  top  was  utilized. 

Kitchen  is  derived  from 
an  Anglo-Saxon  word,  be- 
ing to  cook.  Scullery  has 
nothing  to  do  with  scul- 
lion, but  comes  from  a 
word  meaning  a  bowl ; 
while  "hall" — meaning  a 
covered-in  place — has  just  the  same  root  as — the  in- 
fernal regions. — Pacific  Furniture  Trade. 


"I  talk  with  my  department  heads,  not  at  them." 
expresses  the  knack  by  which  one  general  manager 
gets  big  men  to  work  Avith  him. 

Before  he  starts  a  conference  which  involves  the 
personality  of  either  man  in  the  conference,  he  trys 
to  eliminate  the  personal  factor.  He  supposes  that 
the  difference  of  opinion  over  policy  or  method  is 
the  idea  of  a  third  party.  Then  both  he  and  his  de- 
partment head  discuss  that  third  party's  point  of  view 
and  work  as  impersonally  as  possible. 
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Selling  Methods  in  the  Furniture  Store 


Some  Experiences 
and 

Suggestions 


SELLING  OFFICE  FURNITURE 

Practically  every  dealer  in  office  furniture  to-day 
realizes  that  the  best  aid  in  selling  his  goods  on  the 
floor  is  to  display  them  in  some  way  that  will  attract 
the  attention  and  please  the  eye  of  the  prospective 
buyer.  An  eflFort  should  be  made  to  gi-oup  pieces  into 
sets  that  belong  together.  Even  if  the  grouping  is 
nothing  more  than  a  roll-top  desk  with  a  swivel  chair 
in  front  of  it,  an  effort  is  made  to  effect  something  of 
this  nature.  Many  wide-awake  dealers  are  showing 
their  office  furniture  gi'ouped  in  model  offices :  a  desk, 
swivel  chair,  typewriter  desk  and  chair,  waste-basket, 
filing  devices,  etc.  Some  displays  show  how  the  fui'- 
niture  is  adapted  to  some  particular  line  of  business. 
It  is  well  to  have  a  filing  device  in  every  display.  113 
the  di.splay  is  to  represent  a  real  estate  office,  files  that 
should  be  used  in  that  line  of  business  should  be  in  that 
display.  Legal  blank  sections,  document-file  sections, 
card  sections  with  the  proper  labels  in  each  label-holder, 
so  the  prospect  can  see  without  being  told  just  what 
each  file  is  to  be  used  for  and  how  inucli  of  a  time  and 
labor-saving  device  it  really  is. 


LET  TICKETS  TELL  THE  PRICE 

There  is  a  feeling  in  the  breast  of  nearly  every  human 
being  that  rebels  against  going  into  a  store  to  ask  the 
price  of  an  article  displa.yed  in  a  show  window. 

If,  on  the  other  hand,  the  article  displayed  looks 
good  and  the  price  looks  reasonable,  it  sells  itself  to 
a  great  many  people. 

Few  merchants  nowadays  advertise  special  bargains 
or  specials  of  any  kind,  without  giving  the  price  after 
the  description.  Price  is  the  final  clincher  for  the  sale. 
In  the  merchants'  advertising,  something  definite  must 
be  told. 

Show  window  advertising  is  much  the  same  as  news- 
[)aper  advei-lising.  The  description  of  the  goods  is 
given  by  their  disi)Iay.  Even  where  goods  are  display- 
ed, sometimes  a  woi-d  or  two  of  printed  description  is 
necessary.  But  to  our  minds,  the  display  of  anything, 
no  matter  how  good  it  may  be,  is  vei-y  incomplete  witli- 
ont  tlie  price  tick(;l. 

W(!  believe  in  tin;  giiinirous  use  of  price  tickets  inside 
the  store  also.  People  like  to  see  them,  and  the  tickets 
very  often  lead  to  the  sale  of  an  article  that  would  not 
sell  otherwise  on  account  of  the  timidity  existing  on 
tile  part  of  the  would-be-bul-afi-aid  lo  ask-the-price 
customer.    Trade  Outlook. 


KNOW  YOUR  COST  OF  DOING  BUSINESS 

Every  mereluinl  should  keep  an  expense  sheet  which 
will  show  every  actual  fixed  or  iMiuning  expense,  such 
as  reni,  light,  insui-anc(>,  inl(!rest  on  the  investment, 
clerk  hii-e,  his  own  salary,  etc.,  for  juonth  and  year. 

Your  own  salary  sluudd  be  e(|uivalent  lo  what  you 
would  get  if  you  worked  for  someone  else.  Your  real 
profit,  the  thing  you  shoulfl  be  in  business  for.  must  be 
figured  over  your  salary.    If  you  own  the  building  your 


store  is  in  don't  forget  to  charge  yourself  rent  for  it 
equivalent  to  what  you  could  obtain  by  renting  it  to 
someone  else.  Donations  and  contributions  are  also  a 
consistent  part  of  the  cost  of  doing  business  and  must 
not  be  forgotten. 

Compare  your  monthly  expense  reports  frequently 
with  the  report  for  the  corresponding  month  of  the 
preceding  year.  In  this  way  many  excessive  climbing 
expenses  without  a  corresponding  increase  in  profit 
can  be  detected  and  cut  down. — Selling  Power. 


DUTCH  MILL  SELLS  DUTCH  CHINA 

The  l>urrouglu'S  Furniuire  Co.,  Toronto,  just  ju'evious 
to  the  Chi'istinas  season  nuide  a  push  on  their  chinaware 
department,  suggesting  china  dinner  and  tea  sets  as 
holiday  gifts.  Tliey  advertised  a  100-pieee  delft  blue 
Dutch  dinner  set  worth  $25  for  $12 — and  at  an  instal- 
ment rate  of  $1  down  and  $1  a  week.  Proper  news- 
papei'  publicit.v  was  given,  and  good  window  displays 


I  Ini  I  Duti-h  (  liiii.i  W  iiiclinill. 

were  made.  IOsp(M'ially  attractive  was  the  moving 
wiinl-mill  of  chinaware,  which  occupied  a  prcnniuent 
|)ositiou  in  tlie  various  window  dis|)lays.  It  was  made 
of  old  packing  cases  covered  with  yellow  cloth,  the 
chinaware  in  blue  and  white  setting  olV  well,  anil  being 
attached  to  the  mill  witli  brass  hooks.  'I'he  arms  of 
the  mill  were  free,  of  course,  and  moved  about  with 
the  aid  of  a  siiuill  iiuitor.  The  Pulch  mill  advertis(>d 
the  Dutch  china  sel.  and  elTi'cl  i  vely  drew  altenlion 
li>  the  display. 

The  I'.urroughes  Company  also  made  an  olTer  of 
pieces  of  china  free  with  every  $100  purchase  in  the 
store. 
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AS  WANAMAKER  DOES  IT 

John  ^VaniUUilk(■l•  has  wiitti'u  "Nine  Rules  for  Hon- 
est Moi'1'hani.lising, whii-li  are  as  follows: 

1.  Trustworthy  mon-handiso  sohl  at  actual  value. 

2.  True  ailvertisLMUonts  and  salosiiuuiship. 

3.  No  sale  settled  to  stay  a  sale  until  the  huyer 
<rared  to  have  it  so. 

4.  Goods  returnable  for  easli  refunding. 

5.  (^ne  priee  rigidly,  and  that  the  lowest,  marked 
in  plain  figures. 

6.  Tlie  eustonu'r  should  takv'  thi'  gootls  at  the  price 
named  or  leave  them. 

7.  .  Genuine  labels  on  goods  and,  -whenever  possible, 
indicating  the  character  of  component  parts. 

8.  A  new  sense  of  relations  bet\veen  customer  and 
storekeeper,  giving  personal  freedom  to  the  visitor 
without  obligation  to  purchasi/ 

9.  A  recognition  of  a  duty  to  an  employee  beyond 
the  mere  payment  of  wages. 

No  one  would  claim  that  Mr.  Wanamaker  has  a 
monopoly  on  these  worthy  ideals,  but  whoever  formu- 
lates such  standards  and  backs  them  up  by  his  example, 
renders  a  service  not  only  to  his  own  business,  but  to 
the  businc.ss  world  generally. 


SCRUTINIZE  YOUR  FREIGHT  BILLS? 

How  many  retailers  sei'utinize  freight  bills  carefully? 
The  question  is  asked  hy  an  American  trade  journal, 
which  points  out  the  large  losses  to  retailers  arising 
from  this  negligence. 

"It  is  well  known  that  the  tariffs  of  the  railroads 
and  other  transportation  companies  are  complicated 
affairs,"  says  this  paper,  "and  that  the  average  railroad 
billing  clerk  is  far  from  knowing  all  the  details  which 
atVect  the  method  of  classification  alone  is  probably  no 
overstatement.  Yet  in  the  classification  a  large  differ- 
ence in  the  rate  may  be  involved.  Usually,  moreover, 
when  the  clerk  is  in  doubt  he  decides  the  question  in 
favor  of  his  employers — by  charging  the  higher  rate. 
We  have  heard  it  stated  that  in  order  to  encourage  such 
action  transportation  companies  compel  their  clerks  to 
pay  out  of  their  own  salaries  any  losses  which  the  com 
pany  may  suffer  from  undercharges. 

"The  difficulty  with  the  average  merchant  is  that  his 
own  employers  are  not  fully  posted  in  the  details  of 
routing,  classification,  rates,  etc.  And  the  dealer  may 
well  ask.  'What  are  we  going  to  do  when  we  have  not 
such  facilities?' 

"For  one  thing,  when  the  dealer  is  a  member  of  a 
local  merchants'  association,  he  can  induce  his  fellow 
members  to  join  in  providing  facilities  for  the  examina- 
tion of  freight  bills  and  the  detection  of  overcharges." 


GIVES  5c  TABLETS  FREE. 

Giving  a  5c  tablet  free  with  each  50c  purchase  was 
the  means  adopted  by  a  southern  merchant  to  interest 
children  in  his  store. 

A  number  of  people  bought  more  than  they  really 
intended  to  in  order  to  get  the  tablet  without  cost. 

It  is  extremely  interesting  to  see  to  what  trouble 
some  people  will  go  to  get  something  for  nothing. 

This  is  a  principle  of  advertising  which  no  merchant 
should  overlook. 


SPECIAL  "HOUR  SALE"  SUCCESS 

"Glasgow  House'"  (R.  H.  Williams  &  Sons,  Ltd.)', 
Regina,  Sask.,  recently  conducted  a  novel  "hour  sale," 
which  proved  to  be  a  valuable  advertising  stunt.  Ten 


pieces  of  furniture  were  put  on  sale  at  special  prices 
for  one  hour  on  a  Saturday  evening.  There  was  no 
j)rofit  on  the  items  placed  on  special  sale,  but  as  600 
peoi)le  visited  tln^  fiu'uiture  department,  drawn  thereto 
by  the  newspaper  advertising,  and  as  they  spent  $700 
on  other  fiarniture  items,  the  department  made  a  very 
satisfactory  showing. 


THE  FIXED  RETAIL  PRICE 

More  and  more  comment  is  being  heard  in  favor  of 
selling  furniture  at  fixed  retail  prices,  and  the  question 
of  its  advisability  is  having  close  attention  of  the  most 
successful  membei's  of  the  trade.  An  argument  in 
support  of  the  branded  goods  and  fixed  retail  price 
is  given  by  a  furniture  manufacturer,  who,  in  an 
interview  in  Furniture  Worker,  says: 

1.  General  distribution  of  branded  articles  of  merit, 
placing  such  articles  within  ready  reach  of  the  public  at 
a  fixed,  fair  price  is  a  condition  distinctly  advantageous 
to  the  public. 

2.  Fixed  prices  for  branded  articles  do  not  kill  com- 
petition. On  the  contrary,  they  create  a  competition  of 
brains  and  skill,  which  is  infinitely  more  valuable  to  the 
public  than  a  sporadic  and  unhealthy  competition  of 
dollars  and  cents. 

3.  Any  manufacturer  who  attempts  to  maintain 
unduly  high  retail  prices  will  inevitably  invite — and 
as  certainly  will  secure — the  competition  of  substitute 
articles  at  more  popular  prices. 

4.  A  majority  of  the  best  retail  dealers  favor  price- 
maintenance  because  it  enables  them  to  buy  staple 
goods  with  confidence,  knowing  that  their  profits  are 
assured,  if  not  large. 

5.  Practically  all  opposition  to  price-maintenance 
comes  from  dealers  who  make  a  practice  of  price-cut- 
ting for  their  own  seliish  reasons,  regardless  of  the 
moral  rights  of  manufacturers  and  the  legitimate  pro- 
fits of  other  dealers,  and  Avith  no  purpose  whatever  to 
serve  the  public  legitimately,  but,  on  the  contrary,  with 
the  idea  of  misleading  the  people  as  to  their  ability  to 
sell  goods  below  the  market. 

6.  Fair,  fixed  prices  are  really  a  guarantee  against 
high  prices.  When  people  know  the  standard  price  of 
any  article  they  are  safeguarded  against  overcharge. 


CHECKING  UP  ON  LOST  SALES 

A  large  firm  of  merchandisers  in  a  w^ell  known 
American  city  make  it  a  point  to  find  out  the  real 
reason  for  every  order  they  lose.  The  purpose  is  not 
to  ply  the  lash  on  the  unfortunate  salesman,  but  to 
keep  in  constant,  active  touch  with  the  w^eak  spots  in 
their  own  stock  and  service.  To  this  end  the  salesmen 
themselves  are  instructed  to  seek,  tactfully,  the  real 
objections  to  the  goods  which  have  prevented  any  given 
deal  or  purchase.  When  the  plan  was  first  tried,  a  few 
salesmen  even  had  to  be  "jacked  up"  for  blaming 
themselves  rather  than  the  lines  they  had  failed  to  sell. 
"Dig  down;  get  at  the  root  of  it"  was  the  department 
manager's  order.  The  result  to-day  in  that  store  is  a 
system  by  which  every  turn  and  drift  in  popular  pre- 
ference is  constantly  known  by  the  purchasing  depart- 
ment— and  the  stock  itself  is  "turned  over"  with  sur- 
prising regularity.  By  assuming  its  fallibility  and 
trying  to  improve  on  it,  the  establishment  has  perfected 
a  service  which  is  well  nigh  perfect.  And  the  com- 
plaint department  is  reduced  to  a  clerk  and  a  boy 
assistant.  Oddly  enough,  it  has  also  tended  to  improve 
the  courtesy  of  the  salesmen  themselves. — Office 
Appliances. 
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The  Art  of  Display 


Suggestions  Jor 
Window  and  Interior 
Arrangements. 


SEASONABLE  WINDOW  TRIMS 

That  well  trimmed  windows,  or  displays  are  of  prime 
importance  in  modern  merchandising,  no  one  will  deny. 
In  tlie  larger  cities  we  find  highly  paid  experts  who 
have  devloped  Avindow  trimming  to  a  niaiwelous  de- 
gree of  artistic  beauty,  as  well  as  compelling  sales  in  no 
uncertain  measure. 

The  furniture  man,  or  home  furnisher  in  the  small 
town  can  take  a  lesson  from  the  larger  towns  and,  by 
paying  careful  attention  to  the  windows,  create  even 
greater  attention  than  would  be  the  case  in  the  more 
metropolitan  city.  It  will  pay,  and  pay  well,  to  give 
your  windows  every  attention.  If  you  .still  have  an 
old-fashioned  front,  jjoorly  lit  windows  and  lack  of 
proper  display  space  get  busy  and  have  the  windows 
enlarged. 

The  proper  idea,  according  to  a  writer  in  an  ex- 
change, is  to  have  as  large  an  expanse  of  glass  as  pos- 
sible, without  interfering  frames  or  posts.  Have  the 
windows  made  to  take  in  at  least  one  complete  room 
scene,  if  store  space  will  possibly  permit.  Remember 
the  advantage  of  an  unobstructed  view  from  across  the 
street,  do  not  h.ave  the  awnings  hang  too  low. 

The  character  of  trade  catered  to  determines  to  a 
considerable  excent  the  character  of  the  window  trim. 
If  an  exclusive  shop,  of  the  higher  grade,  rich  backings 
of  velours,  brocades  and  fewer  pieces,  can  be  utilized. 
For  more  general  stocks  and  the  more  ])opular  i)i'iced 
trade  the  windows  may  be  arranged  in  a  number  of 
ways,  all  effective  and  compelling. 

In  constructing  the  window  bear  in  mind  that  ever 
troublesome  question  of  frost.  Have  the  window  effec- 
tively cut  off  from  the  store.  Use  for  this  purpose 
either  plain  or  paneled  partitions  to  the  ceiling.  Tliese 
panels  or  nai-titions  should  have  glass  filled  spaces  at 
the  top  to  afford  as  much  light  as  possible,  into  the  store 
itself.  Artificial  ligiiting  is  becoming  more  impoi-tant 
every  day.  Some;  ai'lificial  lighting  systems  ai-e  so  good 
in  fact,  they  supersede  daylight.  l)ut  for  the  oi'din:ii\ 


store  these  systems  are  rather  expensive  and  elaborate, 
so  daylight  must  be  figured  on. 

And  above  all  things,  whether  daylight  or  artificial 
light  is  used,  keep  the  store  well  lit  at  all  times.  The 
.size  of  your  windows  will  depend  largely  upon  the  size 
and  shape  of  your  store,  but  a  show  window  should  not 
be  less  than  six  feet  high  to  give  the  best  results.  Win- 
dows nearly  flush  with  the  sidewalk  or  main  floor  level 
are  coming  more  into  u.^^e.  This  affords  the  passerby 
a  much  better  oi)portunity  for  intimate  inspection  of 
the  wares. 


KEEPING  WINDOW  FREE  FROM  FROST. 

The  time  of  year  is  now  near  at  hand  when  the  ques- 
tion of  keeping  the  store  window  free  from  ice  in- 
crustations will  face  a  good  many  retailers.  Among 
the  methods  suggested  by  one  authority  is  that  known 
as  ab.sorption.  This  can  be  done  with  "two  inexpensive 
ehemieals : — 

Cal  eium  Chloi'ide,  10  lbs.  (imt  Chloride  of  Lime). 
Zinc  Chloride,  1  lb. 

Place  in  a  gi-anite  kettle  on  a  hot  stove  and  stir  fre- 
quently for  about  an  hour  (U-  until  it  begins  to  stiffen, 
but  is  still  thin  enough  to  {)our.  In  another  room 
which  must  be  thoroughly  dry.  place  eight  or  ten 
sheet-iron  baking  i)ans.  Pour  the  mixture  into  the 
pans  to  a  depth  of  about  i4-inch,  and  allow  to  cool. 
When  it  has  set  sufficiently  but  not  quite  hard,  loosen 
the  compound  with  a  knife  and  break  it  into  small 
pieces,  then  i)as.s  through  a  coarse  sievo,  breaking  the 
lai'ge  pieces  with  a  hammer.  Fill  16-ounce  tins  half 
full.  Place  covers  on  and  seal  apertures  with  paraf- 
fine  wax  until  needed.  AVIien  needed  remove  cover 
and  place  can  in  window.  In  from  twelve  to  sixty 
hours,  depending  on  tiu'  amount  of  moisture,  etc..  the 
compoun(l  will  have  absorbed  all  the  moisture  from 
the  air  that  it  can.  Then  place  the  can  on  a  hot  stove, 
iind  ev;ip(U'atc  t-lie  wntei'  until  the  compound  is  com- 


'I'lii'  I'lli  iiUlii  il  I'DOIII  III  till'  wiiidiiw  iiinUi-' 


"I  llii 


iciiMi'd  xiili's.    'I'aily  MCHMOimblc  111  iiiinfi  niriit  nf  In  iiin  nioiii  fiii  iiil  uii'  for  Wind 
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pletcly  dry,  when  it  is  ready  for  use  again.  It  can  be 
used  over  and  over  asiain  nutny  times.  It  will  require 
from  three  to  four  cans  for  eai'h  Jiood  sized  window. 


SHOW  WINDOW  BACKGROUNDS 

The  American  Architect  has  printed  the  following  as 
to  the  amount  of  !it?hl  given  by  different  colored  show 
window  baekgroiuuls : 

Dark  blue  retlects  G",2  l^^r  cent.  oL'  tiie  light  falling 
ujion  it. 

Dark  green,  about  10  per  cent. 

Pale  red,  a  little  more  than  6  per  cent. 

Dark  yellow,  20  per  cent. 

Pale  blue,  HO  per  cent. 

Pale  yellow,  40  per  cent. 

Pale  green.         per  cent. 

Pale  orarge,  nearlj'  55  per  cent. 

And  pale  wliite,  70  per  cent. 

A  windoAv  finished  in  light  oak  can  be  lighted  with 
must  less  wastage  than  a  wdndow  finished  in  dark 
mahogany;  likewise,  a  window  in  which  white  goods 


Window  backgn-ound  imitating  a  room  interior  designed  for  a  show- 
ing of  furniture  draperies,  rugs,  etc.,  by  Geo.  J.  Cowan,  Chicago. 


are  displayed  can  be  lighted  much  more  economically 
than  a  wdndow  for  a  display  of  dark  clothing,  furniture 
or  hardware,  such  as  stoves,  tools  and  goods  of  a  Like 
nature. 


VALUE  OF  WINDOW  SPACE. 

The  larger  the  city  the  greater  the  use  of  show 
windows  in  retail  stores,  and  in  smaller  places  little 
or  no  thought  seems  to  be  given  to  their  use;  and  this 
suggests  a  sore  lack  of  the  knowledge  of  their  value. 
Why  is  this,  and  why  do  not  the  retailers  in  villages 
take  advantage  of  the  opportunity  that  is  theirs  ? 

Most  dealers  in  small  towns  complain  that  the  in- 
habitants go  to  the  cities  unnecessarily  to  make  pur- 
chases, which  purchases  should  be  made  in  their  own 
town.  It  would  seem  that  if  the  merchant  did  all  he 
could  and  copied  the  successful  stores  of  the  larger 
places,  in  so  far  as  their  management  goes,  much  of 
this  complaint  would  be  done  away  with. 

The  rental  value  of  a  square  foot  of  space  in  a 
show  window  in  a  village  of  2,500  is  less  by  many 
times  than  the  space  in  the  same  store  similarly  situ- 
ated in  a  large  city,  and  this  may  in  a  measure  ac- 
count for  the  difference  in  their  use;  but  compared 
with  the  total  floor  rental  the  one  costs  as  much  as 
the  other. 

It  has  been  stated  that  some  show  window^s  are  held 
to  be  worth  half  the  total  rental  of  an  entire  floor. 
Whether  or  not  this  is  true,  there  can  be  no  means 
of  knowing,  but  certain  it  is,  that  the  space  per  foot 
in  the  show  window  is  worth  many  times  that  of  any 
other  in  the  store. 

The  window  triramer  who  is  alive  and  who  will  take 
the  time  to  study  and  plan,  can  figure  windows  that 


will  pay  certain  profits.  The  windows  merit  as  much, 
if  not  more,  attention  than  any  other  phase  of  mer- 
chandising, and  he  who  improves  his  window  service 
is  making  an  improvement  that  will  show  an  increase 
in  sales  and  in  the  bank  account. 


RELATED  DISPLAYS 

Some  merchants  are  still  prone  to  cling  to  the  old 
fashioned  way  of  displaying  goods — as  unrelated 
items,  and  they  do  not  take  kindly  to  the  suggestion 
of  systematized  or  finished  arrangement. 

"I  was  entirely  content  to  display  my  goods  as  so 
many  items  in  the  window,"  remarked  a  furnishing 
dealer,  recently,  to  Decorative  Furnisher,  "and  I  balked 
obviously  when  the  travelling  men  suggested  that  I 
fix  up  a  display  as  a  room  interior.  How^ever,  one  day. 
I  succumbed,  and  'rigged'  up  a  very  presentable  din 
ing-room  with  papered  walls,  freize,  fixtures  and  all 
Before  the  end  of  the  first  week,  I  received  a  call  from 
one  of  the  best  known  families  in  the  neighborhood 
and  was  given  a  contract  to  duplicate  the  room  in 
their  apartment.  1  learned  afterwards  that  the  old 
gentleman  made  the  remark,  'I  never  knew  before  that 
such  work  could  be  handled  so  satisfactorily  and  rea- 
sonably by  a  small  up-town  store.  Needless  to  say, 
this  iniiial  episode  opened  by  eyes  to  the  advantages 
of  the  idea  in  window  display." 


COLOR  CONTRAST  AND  HARMONY 

The  following  tables,  given  by  Decorative  Furnisher, 
will  be  found  useful  when  selecting  paper  to  go  to- 
gether or  to  match  the  furnishings  of  a  particular 
room : 

Table  of  Contrast 

Yellow  contrasts — 

Purple,  russet  and  auburn. 
Red  contrasts — 

Green,  olive  and  drab. 
Blue  contrasts — 

Orange,  citrine  and  buff. 

Table  of  Harmony 

Yellow  harmonizes  with — 

Orange,  green,  citrine,  russet,  buff  and  drab. 
Red  harmonizes  wdth— 

Orange,  purple,  russet,  citrine,  auburn  and  buff. 
Blue  harmonizes  with — 

Purple,  green,  olive,  citrine,  drab  and  auburn. 


"I  like  to  enter  a  store  by  being  invited  in  by  at- 
tractive window  displays,"  said  a  customer.  "I  gener- 
ally choose  a  store  by  the  windows  and  I  very  seldom 
find  that  they  misrepresent  tKe  quality  of  the  store." 


THE  SMALL  WINDOW 

Even  if  your  display  window  i.3  sn.all,  it  can 
be  made  an  effective  sales  medinra.  I  know  of 
many  small  windows  that  bring  more  business 
than  larger  ones  equally  as  well  Incited.  The 
explanation  lies  in  the  care  given  to  them.  One 
of  the  good  features  about  the  small  window 
is  that  it  does  not  take  as  much  goods  to  fill  it, 
and  so  a  display  can  be  confined  to  one  line, 
where  with  a  larger  wdndow  this  would  not  be 
possible — and  one  line  displays  are  acknow- 
ledged as  good  business  pullers. 
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Inducing  Purchases  by  Good 

Display 


GOOD  clisplay  is  an  important  factor  in  the  creating  of  sales  in  any  store. 
No  dealer  will  deny  the  truth  of  this  statement.    The  fact  is  being 
demonstrated  and  driven  home  in  a  convincing  manner  in  myriads  of 
stores  throughout  Canada  every  day  in  the  year.    Attention  to  dis- 
play, whether  in  Avindow  or  interior,  means  larger  sales.    We  do  not  have  to 
search  far  for  the  reason  for  this. 

The  value  of  good  display  is  two-fold.  In  the  first  place  it  means  attrac- 
tiveness, and  this  is  a  valuable  feature  in  bringing  people  to  the  store.  People 
of  the  twentieth  century  are  exceedingly  particular  about  the  quality  of  the 
food  they  use,  and  the  manner  in  which  it  is  handled  previous  to  reaching 
their  table.  It  would  appear  that  they  are  becoming  more  particular  in  this 
regard  every  day.  For  this  reason  the  store  with  the  ear-marks  of  an  up-to- 
date  establishment  carrying  quality  goods  is  the  one  that  is  going  to  get  the 
customers.    Stores  like  men  are  judged  to-day  mainly  by  their  appearance. 

Then  the  other  value  of  the  good  display  is  the  additional  goods  it  sells. 
To-day  every  live  dealer  is  concentrating  his  efforts  on  the  work  of  increas- 
ing sales  over  and  above  actual  demand.  Personal  salesmanship  and  news- 
paper advertising  are  valuable  aids  towards  this  end,  but  window  and 
interior  display  play  an  extremely  valuable  part.  How  frequently  is  it  the 
case  that  a  person  will  be  interested  in  some  article  shown  in  the  window  to 
such  an  extent  that  they  purchase,  when  previous  to  seeing  it  they  had  no 
intention  of  doing  so.  Then  again  the  person  who  comes  into  the  store  to 
purchase  a  certain  article,  if  display  there  is  of  the  proper  kind,  is  likely  to 
see  something  else  which  they  will  be  induced  to  purchase. 

Fi'oni  month  to  month  are  given  an  extensive  array  of  practical  ideas 
and  suggestions  on  the  matter  of  good  display,  gathered  from  all  sections  of 
the  country  and  well  illustrated  by  phologra[)hs,  and  should  thus  be  of  much 
interest  and  assistance  to  those  dealers  who  are  anxious  to  increase  tlie  dis- 
j)Iay  efficiency  in  their  store.  Some  of  the  photographs  are  of  stores  of  con- 
siderable size  and  with  an  extensive  trade,  and  while  the  smaller  dealer  cannot 
afford  to  duplicate  some  of  the  high-priced  fixtures  and  equipment  he  can  at 
least  secure  from  them  many  little  hints  and  suggestions  which  he  will  be  able 
to  work  out  in  his  own  store  to  advantage. 

The  aim  of  the  dealer  anyway  should  always  be  (owanls  a  higher  plane, 
and  in  reaching  for  it  a  study  of  the  best  means  of  display  in  other  good 
stores  will  help  him.  It  is  aeUnowlcdged  that  good  ('(|uipmcnt  play  a  big  part 
in  good  display,  and  for  this  reason  the  dealer  who  can  afford  it  will  find 
money  put  into  fixtures  that  help  him  sell  more  goods,  a  good  investment. 
Outside  of  fixtures,  however,  there  is  nothing  to  prevent  the  dealer  from 
aiming  for  more  attractive  and  efficient  display.  Mereliants  all  over  I  he  coun- 
try are  working  out  for  themselves  little  ideas  in  display  that  are  valuable 
business-get! ers.  It  is  wonderful  what  a  little  thought  aiul  efforl  will  do  in 
transforming  windows  and  interior  into  better  salesmen  for  the  store. 

A  final  thought — do  not  give  all  your  attention  to  windows  oidy  or  in- 
terior oidy  Have  both  as  attractive  as  possible.  Aim  to  have  a  good  front 
and  I)aelc  it  u|)  l)y  a  good  interior.  Induce  purchases  by  good  display  in  all 
dej)artments. 
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January  and  February  Furniture  Sales 

Some  Examples  of  Advertising  done  by  retailers  to 
attract  business,  and  some  comments  in  regard  thereto 

BY  A.  B.  LEVER 


As  soon  as  tlu'  Clu-istmas  lu)liii;i\  Ir-idc  is  ovit  I'lii'iii- 
tuiv  dealers  tlirou'iliout  the  {.'ouiili  y  w  ill  ii.il  iii  nlly  he 
pivpariiiir  to  push  tlicir  »Taiiuary  .ind  l'"i'l)ruary  sales. 

A  .lamiary  or  Fi'hniary  special  I'ui  iiituve  sale  wiliiout 
julvertist'iiient  is.  of  eourse.  iiieoiiceivable.  ]\lay  as 
well  einleavor  to  jjet  up  steam  witliout  i'uel  as  for  a 
furniture  dealer  lo  run  a  special  sale,  be  it  in  January 
or  in  Deceiuher.  witliout  advertising-. 

ill  husinoss  advertising  is  the  impelling  force.  It  is 
wanted  at  all  times,  but  at  no  time  so  much  so  as  when 
a  special  sale  is  being  conducted. 

If  well  done  there  is  scarcely  anytiiing  a  dealei'  can 
do  to  get  business  which  costs  him  relatively  less  than 
advertising.  But  one  can  no  more  expect  to  do  bad 
advertising  ami  reap  good  I'esulls  than  good  results 
can  be  obtaiiunl  from  cultivating  pooi'  soil  oi'  using  bad 
seed  in  good  soil. 

Advertising,  in  ordei-  to  be  well  done,  must  be  care- 
fully thought  out.  It  is  not  a  difficult  matter  if  one, 
takes  tinu'  to  do  it  pi'ojjerly. 

On  the  next  page  will  be  found  grouped  a  number 
of  advertisenu'uts  which  have  been  u.sed  by  different 
furniture  dealers.  Although  each  ad.  is  very  much 
reduced  from  the  original,  it  is  sufficiently  clear  to 
serve  as  a  basis  for  other  dealers  in  preparing  their 
advertising  copy. 

The  advertisenu^nt  of  D.  A.  Smith,  Limited,  stands 
out  well,  and  is,  generally  speaking,  a  good  one,  even 
though  it  does  not  contain  a  single  illustration.  In 
fact,  this  advertisement  looks  more  attractive  without 
an  engraving  of  any  kind  than  one  which  has  a  surfeit 
of  illustrations.  There  is,  however,  just  one  suggestion 
I  would  offer,  and  that  is  that  should  any  other  dealer 
be  disposed  to  make  it  the  ba.sis  of  an  ad.  for  his  own 
firm  that  he  leave  out  the  rules  which  are  luiderneath 
the  seven  lines  in  the  table,  naming  articles  and  prices. 
Without  these  rules  the  lines  will  stand  out  nuich  more 
clearly.    The  original  was  6V2  by  8  inches. 

The  advertisement  of  Sheridan's  (Brockville)  was  a 
simple,  newsy  little  ad.,  of  4%  by  SV;  inches.  To  pre- 
pare an  ad.  of  this  kind  does  not  require  great  skill.  It 
re<|uires  common  sense.  Had  the  first  line  been  made 
to  read  "'Annual  Furniture  Sale,"  "Money  Saving  Op- 
portiinities, "  or  some  other  more  striking  phrase  than 
"Sale  of  Furniture"  I  think  it  Avould  have  improved 
the  ad. 

The  little  ad.  "A  Snap  in  Wood  Beds,"  is  submitted 
to  show  how  effective  even  small  space  like  that  can  be 
made.  The  original,  which  was  only  II/2  by  4^^  inches, 
was  taken  from  a  department  store  ad.  Put  in  2^/2  inch 
.space  it  would  make  an  attractive  little  ad.  indeed. 

The  Tobey  ad.  is  of  eourse  the  best  in  the  group. 
The  Tobey  Furniture  Company  is  located  in  Chicago, 
and  their  ad.  is  reproduced  here  as  a  specimen  of  what 
is  being  done  by  a  firm  outside  Canada.  In  writing 
advertisements  it  does  not  interfere  with  one's  orig- 
inality to  know  what  furniture  dealers  abroad  are 
doing.  The  original,  which  was  4  by  131/4  inches,  was 
an  all  round  good  ad.  It  looks  well  and  is  well  written. 
Note  its  neat  and  artistic  appearance,  and  particularly 
the  engraving  and  the  table  giving  the  former  and  the 
present  prices  of  the  articles  on  sale.  The  engraving, 
which  is  of  zinc,  costs  less  than  a  half-tone  and  on  news 


print  shows  the  details  of  the  piece  of  furniture  much 
Ix'tter  than  if  it  was  of  the  latter  description. 

'I'lic  advertisement  of  Murray-Kay,  Limited,  is  not 
only  an  artistic  and  attractive  one,  but  it  contains  a 
regulai'  budget  of  news.  As  the  ad.  was  61/0  by  14l^ 
iiu'hes.  the  space  at  their  disposal  allowed  them  to  do 
this.  The  news  of  the  store  is  wiiat  every  advertise- 
ment should  tell  in  simple  and  i)lain  language.  Prices 
should  also  as  a  rule  be  included.  An  ad.  with  prices 
named  is  much  more  eflfective  than  one  which  is  Avith- 
out  them.  Xever  mind  your  competitors;  think  only 
of  your  customers. 


ADVERTISING  A  RETAIL  BUSINESS 

Where  local  advertising  is  concerned,  the  retailer 
has  little  or  no  trouble  in  making  a  selection.  News- 
paper-advertising rates  are  based  in  nearly  every  case 
upon  so  much  per  thousand  circulation,  and  if  there 
is  more  than  one  medium  in  your  town,  you  will  find 
enough  good  circulation  in  the  other  propositions  to 
merit  using  them.  It  is  a  mistake  to  take  it  for  granted 
that  you  are  going  to  reach  the  entire  buying  public 
by  confining  your  advertising  to  one  particular  paper, 
unless  that  paper  is  entirely  without  opposition,  a  con- 
dition seldom  met  with. 

Small  copy,  sixty  or  seventy  lines,  single  space,  or 
fifty  or  sixty  lines,  double  space,  should  suffice  to  tell 
your  story.  Whenever  possible,  illustrations  and 
prices  should  be  used.  Large  copy,  of  course,  is  in 
order,  especially  at  holiday  periods,  Avhen  down-to-date 
retailers  can  exploit  various  articles  of  every-day  iise 
for  men  and  women. 

Grood  advertising  Avill  help  establish  your  credit. 
Good  advertising  will  not  stoop  to  sharp  practice  or 
misrepresentations,  because  sooner  or  later  the  decep- 
tion will  be  found  out.  No  business  that  can  not  be 
exploited  honestly  can  ever  hope  to  be  permanently 
successful.  Good  advertising  thus  will  help  build  up 
your  own  character  as  well  as  your  business. 

After  all,  advertising  is  only  reputation,  and  can  not 
show  results  in  a  day  any  more  than  an  individual  can 
show  his  true  character  in  the  same  period.  It  is 
purely  accumulative,  and  can  only  prove  fruitful  as 
we  become  acquainted  Avith  the  proposition. 

Do  not  look  upon  the  money  spent  on  advertising 
as  a  gamble.  In  the  majority  of  advertisements,  it  is 
true  that  immediate  results  can  not  be  observed ;  but 
when  you  plant  seed  of  any  kind,  you  certainly  do  not 
expect  to  see  the  fruits  immediately  spring  up;  it  is 
necessary  to  wait  a  season,  and,  in  the  meantime,  Avater 
and  constantly  guard  the  planting.  When  Ave  see  the 
amount  spent  by  advertisers  of  knoAvn  successes,  both 
national  and  local,  in  the  exploitation  of  their  wares, 
it  seems  hardly  necessary  to  add  that  consistent  and 
persistent  advertising  Avill  pay  in  the  long  run  if  the 
merchandise  has  merit. 


THE  ROAD  TO  PROFITS 

It  costs  a  retail  merchant  'except  in  rural  districts) 
betAveen  18  and  30  per  cent,  to  do  business.  Generally 
speaking,  the  larger  the  city  the  higher  the  cost,  be- 
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cause  customers  expect  more  in  the  way  of  service  and 
display,  because  store  rents  are  higher,  and  advertis- 
ing and  delivery  more  expensive.  This  cost  of  doing 
business  must  be  taken  cai-e  of  before  the  inei-chant  can 
make  a  profit  for  himself.  The  publishers  of  the  Satur- 
day Evening  Post  assert  that  tlier'e  are  two  ways  in 
which  this  cost  can  be  taken  care  of: 

(1)  By  charging  high  prices  to  the  customer. 

(2)  By  charging  moderate  prices,  but  selling  goods 
fast,  so  that  although  less  money  is  made  on  each 
article,  so  many  are  sold  that  the  aggregate  returns 
at  the  end  of  tlie  year  are  sufficient  to  cover  both  costs 
and  profits. 

The  latter  method  is  known  as  "getting  more  turn- 
overs." Advertised  nierchaiulise  usually  yields  more 
turnovers.  Customej-s.  having  read  about  the  goods  in 
their  favorite  publications,  take  them  l)y  preference,  to 
others  less  known. 


ever  be  on  the  lookout  for  new  ideas  or  his  efforts  will 
be  commonplace  or  obsolete.  The  clever  salesman  is 
constan.tly  looking  for  good  points  about  his  goods  or 
new  and  attractive  ways  of  presenting  them,  while  the 
advertiser,  who  prei)ares  the  "salesmanship  on  paper," 
must  do  likewise. 

Have  a  purpose  in  your  advertising  for  the  holiday 
trade. 


Vork, 


PURPOSE  IN  ADVERTISING 

Random  advei-tising  like  random  shooting  in  the 
woods,  fails  to  bring  down  the  game.  Advertising — 
the  rf^al  kind — is  a  continuous  campaign  closely  related 
to  salesmanship,  and  no  business  house  would  hire 
salesmen  just  for  a  day  or  a  week. 

Advertising  is  a  steady  drive  for  business.  How  to 
do  it  most  intelligently  is  an  important  subject  of 
consideration  in  every  successful  business. 

Suggestions  of  great  value  often  come  from  most 
unexpected  sources.   The  man  who  prepares  copy  must 


CLEAN  UP  SALE  WAS  OMITTED. 

F.  I.  Fletcher,  at  a  Sphinx  club  dinnei-  in  New 
told  an  advertising  story. 

"A  man,"  he  said,  "entered  a  shoj)  one  bitter  cold 
(lay  and  bought  a  woolen  nniffler.  \Vhen  he  opened 
the  muffler  he  found  inside  it  the  photograph  of  a 
beautiful  girl,  together  witli  a  note  saying: 

"  'If  you  are  single,  please  write  to  me.' 

"A  name  and  address  followed,  and  the  man  smiled, 
lie  was  single,  and  he  juit  the  photograi)h  on  his  sitting 
room  mantel.  There,  every  evening,  looking  up  fi'om 
his  book,  he  beheld  it.  It  was  vei-y  heant ii'nl.  ami  in  a 
week  he  has  fallen  head  over  heels  in  love. 

"So  he  wrote  to  the  gii-j.  .\nothei'  week  passed,  a 
week  of  anxious  nerve  I'aeking  suspense.  Then  tin- 
love  sick  man  received  the  ei-nshing  letter: 

"The  Maiy  Smith  to  whom  you  wrote  Avas  my  grand- 
mother. She  died  nine  years  ago.  aged  S().  Yours 
1i-uly.' 

"Our  hea I'f -bi-ol<en  bachelor,  on  looking  into  this 
strange  matter,  found  that  he  had  foolishly  bought  the 
mul'llei'  I'l'om  a  dealer  who  didn't  advertise." 


Here's  a  Bargain  in 

FURNITURE 


to  Ihp  displftv  iif  oiM  pjc.-<-s  in  flirnnt;  room  fiimiltnf  that  Wi'  nro  rtn\ioiH 
to  ri^iir  out  nnd  h*v*«  markrd  with  pri'"Cfl  that  mn.it  .iltr.'n  t  your  nttPiitinn. 
Thmr  pi^.'fn  arp  all  hftt  i\orl(m-in«hip  nod  finish,  but  nc  lia'c  no  pjom 
for  thtm.  At  prrarnt  we  are  fihowiDs: 


Bun  Finifh  Oak  BufM;  rrc  «i;a  for   

s.ir.on 

DillI  Pinlnh  Oi»k  Biifff-I;  rpc.  V'2  for  

«3I  50 

Ihill  Pini'li  0.ik  rhinj  r.l.rnni:  irp.  «.•«  for 

S2500 

Dtill  Firi,h  Oak  F.xtrmion  TuVk:  r^-e  «W  for 

S2.->.00 

FiimrH  0.,k  Riiffrl:  r-i.       for  . 

»2.>  00 

I'.im"!  Oak  F:»lri..ioi,  Tnhir,  r<'st  "1  '■■r 

SZ.-.JM) 

FnmrH  Onk  nijTi.i  PiiSinrli  r''C.        fi.r  .. 

S21  .50 

SEE  THEM  IN  OUR  WINDOW 

D.  A.  SMITH  Limited 

931  to  945  Granville  Si  Vancouver,  13.  C. 


Sale  of  Furniture 


I  eUAT  ANNUAL  fummivnt  tALI 


$18  ,"„-■, r*  """'ju 
"zi.  ''S-'ITr ':;>""'••'"  $15 


Sheridan's  Furniture  Store 


A  Snap 
in  Wood 

BEDS 


$27.50 


TKe  Totey  Semi- 
Annual  Sale 

Hcductiom  of  25%  to  607j 

Bedroom  Furniture 

PratltL.iIly  the  wliolt  r,iin;c  <.f  HciIriKini 
I  iirnitiiri-  rcquiriim-nis.  U^)l^^  simpli .  in- 
cxpt-nsHf  coliaijc  pictirs  up  I''  tlic  most 
sumiMuDiis  sty  Its  of  ific  rrciitli  nrul 
riiL'Usli  I8(li  and  iVih  tciuiiry  ihtuhIs, 
\\  promU-d  UiT  in  the  yrcal  iissortmcnis 
ol  tins  s.ilc.  Inlliiwine  arc  more  nf 
thfsf  f.irc  harjjnilis; 


The  January  Furniture  Sale 


Fm«  S..|„l  M.hntf.nr  Dr<..«f..  .lyl.  ol 
U'llliflfn  anil  Mary  panod,  illualrstetl, 

S4}  30  (formerly 

Cwinl  Ut><^M>r  0<«(MWf  ....   •iia<ii     t  ••  oo 

MA«.M  llM^ft  i;>l)  H  OD 


The  Tcbcyrurnilnre  Company 


For  This  Sale  Regular  Prices  are 

Reduced  10     to  50  ' 
ON  ALL  FURNITURE  IN  STOCK 


,  ilown  in  111  r  Kl  lfM(  T«0  0«l>t  .         th-rr  «f-  »i>t-r»  .1/ 

.  «hi,  fi  th.-  rnjii.  iKint  •r*'  f«r  t»rK#r.  ranif.LfC  f^'i"  30*i  » 

Mumy  Xsjr' ttodu  nut  b«  ktpl  fmk  ni  «pi*d»u 
lata  tv#B  Ih*  faclary  eotl  of  luch  »rtlfU«.  »b  t  th*T» 


r.;...~-. ' — 

A  Claarancf  of  Br>»  Bfdttcnili,  Mallrruri,  Elc. 


Ml'KRAYK  AY.nMim. 

w;  .,,.(1  iH  KIN(.  SI    WI  S! 


1  n  il  ikIvoi'Uhciiu  iiI-  11-hI  lo  proiiiotu  Junuiiry  uiid  Fobnini  y  fm  nu  1 


ili  i  11  ik.i  kl  - 
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Beds  and  Bedding 


PURE  BEDDING  PLUS  QUALITY 

The  srooil  work  sUiiU'd  in  ciuu-t iiij;  l;i\vs  rcguhitiug 
the  mamifiU'turo  of  bodiliiig  has  had  many  followers. 
Alon/.o  E.  Vont.  soeretary  of  Iho  Home  Furnishors' 
Asso'iatio)!  of  Massnchnsotts,  writing  on  lliis  subject 
says : 

I'uro  bedding  l;i\vs  will  have  action  and  re-action. 
Action  in  favor  of  the  merchant  who  puts  (iiiality  as 
one  of  the  fundamental  pi-inciples  of  his  establishment, 
and  re-action  against  the  unscrupulous  dealer  who  is 
intent  upon  obtaining  the  price  regardless  of  quality. 

Imagine  the  Jones  family  in  suburban  Boston;  they 
are  in  moderate  circmnstances.  Mr.  Jones  has  a  good 
living  income  and  is  typical  of  the  ordinary  American 
citi/.en.  the  keenest  judges  of  good  values  and  quality 
in  the  world,  they  decide  that  it  is  time  to  replenish 
their  household  effects;  iMrs.  Jones  wants  a  new  parlor 
suite  a!ul  some  new  bedding,  mattresses,  etc.,  they 
make  the  usual  rounds  of  the  furniture  houses  and 
department  stores,  comparing  prices.  Mr.  Up-to-date 
Salesman  in  the  house  where  (|uality  is  a  cardinal  prin- 
ciple says:  ''Mr.  Jones,  we  can  sell  you  mattresses  at 
any  ju-ice  you  wish  to  pay,  and  we  particularly  pride 
ourselves  on  the  quality  of  the  goods  we  have  for  your 
selection.  Yon  will  please  note  the  label  on  each  mat- 
tress which  tells  yoxi  exactly  what  the  contents  are,  and 
we  want  to  assure  3^ou  that  this  house  stands  back  of 
those  labels,  when  it  says  white  cotton  it  means  posi- 


appea.ls  to  Mr.  Jones,  who  has  been  following  the  pure 
food  agitation,  the  pure  bedding  legislation,  and  the 
sale  is  eonsumated. 

This  also  appeals  to  the  progressive  merchant.  With 
his  goods  standardized  and  labelled  the  sale  is  half 
made,  because  there  is  that  feeling  of  confidence  and 
ti'ust  inspired  at  the  very  start. 

The  buyer  who  follows  this  plan  of  quality  and  the 
right  prices  need  have  no  fear  of  a  dead  stock,  the 
merchandise  man  will  not  have  to  camp  on  his  trail, 
he  will  tind  that  the  sales  record  has  vindicated  his  good 
judgment. 

The  complaint  man  will  also  find  his  duties  less 
strenuous,  and  the  reason  is  obvious.  The  customer 
who  has  been  sold  quality  has  no  legitimate  reason  for 
complaint  for  the  quality  goods  stand  the  only  real 
test — time. 

With  the  merchant  co-operating  with  the  manufac- 
turei-  along  these  lines  w-e  have  a  selling  proposition 
that  must  impress  itself  forcibly  upon  the  buying  puh- 
lic,  and  the  result  is  a  satisfied  customer.  They  are  the 
backbone  of  our  business  reputation  and  the  foundation 
of  continued  prosperity. 


NEW  MATTRESS  ON  THE  MARKET 

Introduced  on  the  market  just  at  the  commencement 
of  the  Christmas  shopping  season,  The  Ideal  Bedding 
Co.,  Ltd.,  Toronto,  are  now  manufacturing  a  new- 
mattress,  called  the  "Neverspred, "  which  already  has 
obtained  a  hold  on  the  trade.  It  is  a  felt-filled  mattress 
built  on  exceedingly  simple  lines. 

For  a  long  time  manufacturers  have  experimented 


Bedding  display  made  by  the  Burioughes  Furniture  Co.,  Toronto,  as  a  supplement  to  the  window  display  shown  last  uionth- 

"froni  raw  material  to  finished  jjroduct." 


tively  white  cotton,  and  South  American  hair  is  not 
pigs'  bri.stles. 

''It  is  the  same  with  the  parlor  set  and  any  other  mer- 
chandise on  our  floors.  We  insist  upon  dealing  with 
reputable  manufacturers,  and  we  guarantee  that  the 
interior  and  upholstering  is  clean  and  sanitary,  the 
workmanship  right,  and  the  quality  is  there."  This 


with  felt  and  mixed  mattresses  trying  to  produce  one 
that  would  not  sag,  spread  or  stretch.  The  principle 
of  this  new  mattress  is  that  a  series  of  bands  run  cross- 
wise and  lengthwise  over  the  felt  and  under  the  ticking. 
These  bands  are  so  arranged  as  to  form  a  reinforce- 
ment which  prevents  stretching  or  sagging  or  falling 
away  at  the  edge.    The  bands  are  cut  to  exact  length 
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and  width  of  the  mattress  so  that  the  mattress  cannot 
vary  in  length  or  width  in  the  slightest  degree. 

The  only  indieation  that  these  bands  are  on  the 
mattress  comes  from  the  fact  that  they  form  a  handle 
on  the  top,  bottom  and  sides  of  the  mattress,  and  thus 
serve  a  double  i)urpose.  A  series  of  rubber  ventilators 
is  set  in  the  edges  of  the  mattre.sses  all  round,  and  the 
mattress  is  finished  off  with  the  Ideal  imperial  edge 
and  covered  with  high  grade  art  ticking. 

The^  company's  travellers  carried  samples  for  the 
first  time  on  November  Ih,  and  since  that  time,  the 
management  says  the  factory  has  been  running  almost 
exclusively  on  the  making  of  "Xeverspred"  mattresses. 


SELLING  BEDS  THROUGH  DISPLAY 

Eighty-nine  beds  sohl  in  ten  days  is  tlie  result  of 
a  display  put  on  by  P..  W.  Woon,  of  the  Ideal  P.edding 
Co.,  Toronto,  in  Logan's  furniture  store  at  St.  Cathar- 
ines, recently.  Mr.  AVoon  and  Mr.  Logan  got  together 
on  the  proposition  in  advance ;  Mr.  Woon  looked  after 
the  display  and  Mr.  Logan  handled  the  customers.  One 
or  two  advertisements  in  the  local  newsj)a[)er  gave  the 
publicity  and  started  the  crowd. 

Mr.  Logan,  commenting  on  the  di.splay,  stated  the 
result  was  beyond  his  expectations.  Not  only  were 
89  beds  sold  as  a  direct  result  of  the  demon.stration, 
but  sales  of  beds  have  been  very  fair  ever  since. 


HOW  ONE  DEALER  DISPLAYS  BEDS 

J.  C.  Locke,  of  Ridgetowii,  lirs  fitti'd  up  a  room  to 
set  up  the  better  class  of  iron  beds,  springs  and  felt 
mattre.sses.  By  having  this  sepai-ate  room  for  the  beds, 
he  not  only  shows  the  goods  actually  .set  up,  but  i)laces 
them  in  much  b.-tter  light  than  shown  in  a  room  crowd- 
ed M-ith  other  furniture. 


NEW  BEDDING  COMPANY  IN  WEST 

^  Thr;  Swift  Current  liedding  and  Mfg.  Co.,  Ltd.,  Swift 
$50  000^'  "i^oi'Porated  with   a   cai)ital  of 


NEW  FOLDING  DAVENPORT  AND  DIVANETTE 

The  "Thorobed"  is  one  of  the  newcsl  jmd  hitest  de- 
signs of  fohling  davenport  and  divanette  to  be  offered 
lo  the  furnitur.'  trade  by  Cjiiuidian  nmnufact urer 
Snyder  iJros.'  Cpholstering  Co..  Lid..  of  VVj.teHoo,  liave 
secured  the  ma riu faeturing  rights  for  Canada  of  this 
lanu)us  he. I.  ;ind  ;in-  now  m;iking  up  ;i  full  line  of 
samides  f<,  be  dispbiyed  at  the  I'.erlin  and  Wi.terh.o 
••xhibitn)n  in  -Fanuary.  The  ' ' Thorol),.,] ' '  eontains 
many  n.'w  and  de.siral)Ie  f.^atiire.s,  ehief  of  whieh  is  its 
m.-chameal  eons!  ruet ion.  Tlie  operating  devices  Imve 
been  so  skdfully  eoncenled  „,s  to  give  it  th.-  appear- 
ance ot  a  stationary  (hivenporl.  A  wardrobe  .suffi- 
ciently hu-ge  <.noiig|i  to  store  pillows  i.iid  b..,ldin.r  is 
construet,.,!  in  the  baek.  this  b,.ing  an  ..iitiivlv  iiew"de- 
partuiv.  "Thorobeds"  ;,re  sanitarv  iii  everV  ivsne.-t 
easily  operate,!.  ;,nd  allogetln-r  inal/e  iunidsouie  pieee 
ol  In  ing-rooiii  or  library-  furniture. 


There  ,s  a  whole  lot  of  .solid  salisfaeli,,,,  about  it 
nhen  a  eustomer  eomes  b;,ek  Ion-  „f(,.r  Imvii.ir  bou-rhf 
something  Irom  you  am!  .says:  ••Vo,,  made  me  ,,„v  a 
I'rie..  for  that  stiin\  but  it  was  worth  it."  Also  ii  is 
some  cumi.limeut  to  your  salesmanship 


HANDLING  FLOOR  COVERINGS 

Floor  coverings  are.  to-d.-iy.  in  f;ir  greater  demand 
than  ever.  On  evv-ry  iiaiid  w-  see,  in  place  of  the  old 
time  "one  line''  stoi'e,  wliicli  handled  nothing  l)ut 
furniture,  dry  goods,  or  hardwai'e,  the  big  department 
stores,  house  furnisliing  eoncei-ns,  and  general  stores. 

Each  of  these  establishments  carries,  or  should  carry, 
a  line  of  floor  covei-ings,  and  that  many  of  them  do  so, 
is  proof  conclusive  of  the  success  of  the  line  as  a  profit 
producei'. 

One  of  the  prime  factors  foi-  the  success  of  the  largest 
mail  order  concei'iis,  is  the  fact  that  they  cater  to 
pi-ac1ically  every  human  need,  and  to  offset 'mail  order 
competition,  tho  wise  dealer  should  make  every  effort 
to  cany  as  large  a  variety  of  mereiiandise  as  is  con- 
sistent with  his  cla.ss  of  ti-ade. 

Xewly-weds,  in  furnishing  tlieii-  liome,  prefer  to  buy 
everything  under  one  roof,  as  far  as  possible,  it  is 
more  convenient  in  regai'd  to  the  credit  contract, 
deliveries,  and  selection  of  goods. 

In  the  larger  cities  the  (h'pai-tmeiil  stores  now  sell 
larger  'pianiities  of  Orii'iital  rugs  and  higher  priced 
floor  covei'ings  than  fonnei'ly,  as  evinced  by  the  large 
amount  of  newspapei-  advertising  cari'ied",  which  is 
devoted  to  this  class  of  goods.  This  is  a  significant  fact 
a!id  should  be  boriu'  in  mind  by  dealei-s:  the  catalogue 
stuff"  of  the  mail  ord.'r  concerns  is  usually  of  the  cheap- 
est character,  and  the  dealer  can.  I)y  practical  demon- 
strations and  skilled  salesmanship.'  cater  to  a  better 
class  of  trade  than  the  catalogue  firms  secui-e. 

The  dealer  in  the  small  town  in^ed  not  fear  lo  put  in 
a  hue  of  floor  coverings  on  account  of  the  e.xpense. 
l*ersons  inirchasing  carpets,  rugs  and  linoleums  in  the 
smaller  centres  are  usually  willing  to  wait,  at  least  a 
short  time,  for  deliveries.'  They  certainly  would  have 
to  wait  if  they  sent  to  the  mail  order  concerns  or  to 
the  large  city  store,  and  hei-e  is  where  the  small  town 
de;iler  wins  (uit.  I'.y  carrying  a  well  assorted  line  of 
samples  and  catalogues,  he  can  olTer  a  wide  varietv  to 
the  prospective  pundiasei-,  takiiiijr  measurements  I'lim- 
sell  and  laying  the  floor  eoveiiiiir  liimself.  This  is  all 
•■M'I'lvciated  by  (he  customer,  ami  instead  of  seeiiiir  the 
"•••ler  go  to  out  of  town  customers,  tlie  local  man  can 
pocket  the  profit  on  the  t  raiisact ioii. 

In  stocking  fl,.<M-  c.verings.  a  careful  stiidv  of  the 
H:iss  ol  trade  to  l)e  supplied  is  th,'  part  of"wi.s,Iom 
III  som,-  '•omiiiuiiiln.s  uon,-  ,d'  tb,-  ivallv  liiirj,  pri,',-,l 
cnvenngs  can  b,.  ,lispos,.,l  of  a!  all.  In  ot  h.-r  eommuni- 
ti<-s  th,'  v.-ry  clu'ap  go,>ds  n-oubl  prove  simpiv  ,l,.ad 
stock.  In  ord.'nng.  th,.  ,|,.ab'r  shoiibl  mak.'  a  '.•an'ful 
scrutiny  ,.|  the  ||,„„,.s  in  his  n,'iglib,)rhoo,I  and  si/,. 
"P  Ihesiliiatmn.  and  lh,.n  plae..  his  or,l,.rs  for  the  actual 
stapb'.s  as  th,'  sto.'k  on  ban, I.  with  lli,.  nov.'Iti.'s  an, I 
^{'••eial  gra.b's  carri.d  only  by  sampl,..  „r  s,)l,I  fnui. 
•■alalogiie  as  suggest. .,1.     II.  K.  II. 

THE  ORIENT  AND  ITS  RUGS 

lh..N..  wh.)  hav.'  visit.'.l  th,.  ()ri,.iit.  ils  rugs  h,.l.l 
1"^  Ml  eaptivaling  charm.  For  it  is  onlv  bv  a  visit 
that  wc  Quu  ju.i(je  the  rcvcrcuco  the  true"  Oriental  has 
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for  his  rui;.  IK'  knows  [he  love,  llir  pat ii'iicc,  tho  skill, 
the  art  that  t»ai"h  rug  has  taken  lo  make,  and  so  great 
is  his  roverent'o  for  the  floor  eovcring  that  he  Avill 
ut'ver  tread  upon  it  with  his  shoes.  It  is  diie  to  this 
thai  rugs  have  eome  down  to  us.  huiulrcds  of  year 
oUl.  HS  heautiful  as  wlieii  they  were  n('\\ .  The  I'anious 
nuisijue  at  Adrianople.  Sidtan  Selim's  ]\Ios(|ue,  now 
eaptured  hy  the  l^alkau  states,  treasures  a  number  of 
ruirs  said  to  he  8U0  years  ohl.  l\Iany  beautiful,  almost 
prieeh>ss,  rugs  are  in  the  famous  ai't  eolleetious  of  the 
worhl.  anil  for  the  last  thoM^j  nid  years  the  history  of 
tlu>  Orient  has  been  closely  interwoven  willi  tlie  history 
of  its  rugs.  Rugs  are  to  the  Oiaent.ils  wliat  i)aintings 
are  to  us.  While  o\ir  gi-eat  painleis  immoi'talized  their 
creations  on  canvas,  the  Oi  i.  nlal  made  rugs,  sometimes 
s|>eiuling  a  lifetime  on  one  masteriiieee.  These  fine 
rugs  were  works  of  love,  finished  but  never  perfect. 
Often  deliberately  the  rug  was  made  to  show  a  defect, 
in  proof  that  Allah  alone  is  perfect.  Such  is  the  ex- 
planation of  the  irregular  rugs,  the  one  warp  of  lighter 
dye  or  the  slight  imperfections  of  the  finest  rugs  that 
often  pnz/.le  the  anmteur  rug  collector. 

In  order  to  appreciate  the  beauty  and  value  of 
Oriental  lugs  it  is  interesting  to  know  how  they  are 
made  and  with  what  infinite  patience  and  skill  the 
hirs  of  wool  are  knotted  into  the  warp,  knot  after  knot, 
aiul  tie  after  tie.  until  the  prefect  rug  is  finished.  The 
nu'thod  of  weaving  is  simple.  The  Avarp  is  stretched 
on  a  wooden  frame.  The  knotting  is  begun  at  the 
bottom  and  woi-ked  from  right  to  left.  A  bit  of 
wolleii  yarn  about  two  inches  long  is  twisted  between 
the  strands  of  the  wai-j),  then  tied  in  a  secure  kncVt 
and  the  ends  left  free.  Tliis  knot  is  then  secured  in 
place  by  one  or  more  twists  of  the  end  of  the  AvarpJ 
another  knot  is  then  begun,  and  so  on  ad  infinitum  until 
the  bottom  roAV  is  fini.shed  and  the  second  row  begun. 
Not  until  the  rug  is  completed  are  the  ends  of  the 
knots  cut  according  to  the  length  of  the  nap  desired. 
When  one  S(|uare  inch  of  the  rug  has  been  finished 
there  have  been  laboriously  ti  mI  from  one  hundred  to 
.sometimes  a  thousand  knots,  according  to  the  fineness 
of  the  rug  and  the  yarn.  All  this  time  the  weaver 
works  with  his  brain  as  well  as  his  hands,  for  he  carries 
the  design  and  color  in  his  head.  To-day  often  whole 
families,  from  the  smallest  child  to  the  grandparents, 
make  these  rugs  in  their  homes,  to  be  sold  either  tol 
the  rich  Orientals  or  exported  to  Europe  and  America. 
It  is  a  fact  that  America  imports  more  Oriental  rugs 
and  of  finer  'piaiity  than  all  the  other  continents  com- 
bined. 

In  order  of  imfiortanee  and  general  excellence  Per- 
sian rues  come  first.  They  include  the  Kirman,  Sehna, 
Kurdistan.  Khorassan,  Serabend,  Youraghan,  Ferag- 
han.,  Shiraz.  Oulistan,  iMousal,  etc.  The  term  "Iran" 
is  the  old  name  for  Persian,  and  is  used  as  a  term  for 
general  classification. 

Among  the  Turkish  rugs,  which  are  mainly  from 
Asia  Minor,  come  the  Oheordez,  Koulahs,  Kenjahs, 
Latiks  and  the  Bei'gamas:  also  others  which  are  some- 
times generalized  as  Anatolians. 

Vrom  Turkestan  come  the  Bokharas  and  the  more  un- 
common Samarkan'ls.  Afghanistan  sujiplies  the 
Afghans.  Kivas  and  Yamond-Bokharas. 

Belur-histan  ser  ds  out  but  one  type  which  is  gener- 
ally unmistakable,  though  Afghans.  Bokharas  and  Be- 
luchi.Htans  ''sometimes  called  the  Blue  Bokharas)  all 
have  a  family  resemblance. 

To  Caucasia,  in  Southern  Russia,  are  credited  the 
Kabistans.  Shirvans,  Chichis,  Darbends,  Karabaghs, 
Kizaks.  the  Gr-ngias  and  the  Cashmeres.  The  first  four 
are  quite  similar  and  are  spmetimes  classed  together 
as  the  Daghestans. 


India  su|)plies  modern  rugs  and  fine,  large  carpets, 
till  designs  IxMng  oft'n  imitations  of  Persian  or  Ocei- 
(h'ntal  pattei-ns. 

The  dye,  the  tone,  the  richness  and  color  value  of  a 
I'ug  is  an  essential  characteristic  of  the  weaving  of 
each  class  and  region,  and  formerly  was  not  only 
cliaraeteristic  but  exclusive, .  the  dyes  being  often 
family  or  tribe  secrets.  Of  course  all  know  that  the 
dyes  of  the  good  Oriental  rugs  are  from  vegetable  or 
animal  origin,  and  to  that  is  due  their  beauty  and 
durability.  The  yarn  is  dyed  and  not  the  Avool.  In. 
obtaining,  for  example,  the  rich,  unapproachable  blue 
of  the  Persians,  called  imperial  blue,  the  wool  is  dyed 
many  times,  and  after  each  time  has  to  be  thoroughly 
air  dried.  When  one  considers  that  all  this  is  done 
by  hand,  with  the  help  of  only  the  most  primitive  tools, 
and  the  patience,  the  skill  and  the  time  it  takes,  to  say 
nothing  of  the  secrets  of  the  art,  is  it  no  wonderful^ 
how  cheap  Oriental  rugs  really  are? 

For  the  Oriental  rug  is  not  for  the  collector  alone. 
Modern  transportation  facilities  have  brought  the 
finest  of  these  rugs  within  the  reach  of  almost  every 
home,  and  their  price,  although  a  trifle  higher  than 
that  of  the  machine-made  local  floor  coverings,  in  view 
of  their  beauty  and  marvellous  lasting  qualities,  is 
really  very  economical. 

While  paintings  have  signatures  and  marks  by  which 
experts  may  determine  their  age  and  value,  rugs  must 
speak  for  themselves  and  go  on  their  own  intrinsic 
values.  For  that  reason  study  of  Oriental  rugs  can 
never  be  an  exact  science,  and  in  their  purchase  one 
miist  rely  entirely  on  his  own  judgment  and  the 
dealer's  advice. 


RUGS  IN  ROLLS 

The  fact  that-  probably  a  few  isolated  stores  here  and 
there  practice  the  plan  suggested  by  the  Dry  Goods 
Economist  (New  York),  makes  it  none  the  less  worth 
while  to  call  attention  to  a  way  of  keeping  rugs  that  is 
not  as  common  as  it  ought  to  be : 

In  a  prominent  Cincinnati  store  the  Economist  man 
found  the  entire  rug  stock  rolled  on  poles  and  placed 
in  a  leaning  position  against  the  walls.  Upon  asking 
the  reason  for  this  mode  of  stock-keeping,  the  buyer 
replied  that  he  thought  it  best.  The  air  in  this  city 
was  so  full  of  soft  coal  smoke,  he  added,  that  no  other 
means  of  keeping  the  stock  seemed  quite  as  satisfactory. 

"T  tried  having  my  stock  in  piles,  as  many  other 
stores  do,  and  T  don't  like  it,"  he  continued,  "for  the 
rugs  in  one  pile  could  be  shown  to  only  one  custonier 
at  a  time,  and.  at  that,  the  services  of  two  men  were 
desirable,  if  not  imperative.  Now,  by  keeping  my  stock 
in  this  way,  1  find  one  man  can  wait  on  a  customer  un- 
aided, inasmuch  as  a  single  rug  is  easily  handled,  even 
in  the  largest  stock  sizes.  Furthermore,  a  customer 
likes  to  see  the  rug  unrolled  before  her. 

"It  is  much  the  same  way,  to  my  mind."  continued 
the  department  head,  "in  selling  a  good  domestic  rug 
as  in  selling  a  fine  Oriental.  If  the  customer  sees  the 
rue-  unfolded  or  uni-olled,  as  the  case  may  be,  she  is 
more  impressed  with  it  than  if  it  were  merely  the  next 
one  in  the  pile  turned  up  for  her  inspection. 

"  I  also  find  that  while  one  salesman  is  showing  a  half 
dozen  to  a  dozen  rugs,  say  of  floral  design,  another 
salesman  can  be  showing  rugs  of  the  same  (piality  of 
medallions  perhaps,  or  plain  centers,  or  whatever;  and 
neither  cn.stomer  has  to  wait  until  the  other  gets 
throneh  before  she  can  see  what  we  have  to  otTer. 

"T  know  some  of  the  stores  accuse  i;s  of  being  old- 
fashioned  in  showing  our  goods  this  way,  but  our  cus- 
tomers like  it;  and,  after  all,  that's  the  main  thing." 
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SALESPEOPLE 


DIPLOMACY  AND  TACT 

By  J.  A.  Conrey 

Diplomacy  and  tact.  How  many  of  you  use  tluMu  ? 
I  walked  into  a  furniture  store  a  few  weeks  ago,  iii( 
the  city.  A  lady  came  in  and  asked  for  a  eonunode. 
The  salesman  said,  "We  don't  keep  them — haven't 
got  them."  She  turned  and  walked  out.  I  thought, 
"What  a  fiiu'  salesman."  1  followed  her — I  wanted 
to  see  the  ditfprenee.  She  walked  into  anotluM-  store. 
She  was  met  by  a  salesman.  She  asked  for  a  eoiuniode. 
He  said,  "We  just  sold  the  last  one  this  morning.  We 
have  some  on  the  way.  I  will  show  you  .just  what  they 
are."  He  went  back,  got  a  little  cut  and  showed  it 
to  her.  She  asked  the  price.  It  was  a  little  bit  iiu)re 
than  she  wanted  to  pay.  He  said.  "I  know  the  kind 
you  want.  We  had  them.  We  concluded  our  custornei's 
wanted  something  a  little  bit  better  and  got  this  better 
one.  It  is  Avell  nmde,  well  polished,  perfectly  odorless, 
and  it's  only  .+1.50  more,  and  I  am  sure  you  would  like 
it  better  than  the  cheaper  one.  I  would  like  to  slend 
one  out  to  you."  "Well,"  siie  said,  "you  may  send 
it  up."  The  facts  were  he  did  not  have  any  coming. 
He  went  and  oi-dered  one  for  her.  1  happened  to  know 
who  the  lady  is.  The  last  time  I  was  in  the  store  that 
salesman  said  to  me:  "Do  you  reniendxM-  about  that 
lady  who  caine  for  the  commode?  She's  one  of  our 
customers  noAv. " 

That's  what  came  of  a  little  lact.  It  always  makes 
me  tired  when  a  salesman  says.  "We  haven't  got  it. 
We  don't  kee[)  it."  That  man  has  sonu'thing  to  learn. 
Tliei'"  are  so  many  things  that  enter  into  this  game. 
What  an  interesting  study  the  fni-niture  game  is;  so 
many  possihilities,  and  I  am  always  glad  to  see  a 
body  of  men  organixed.  that  come  together  and  talk 
over  those  things.  There's  an  organization  worth 
while,  if  they  Mever  do  another  thing  hut  j-egulate 
anything  but  themselves,  f  sometimes  thiidv  the  woj-st 
comj)etifor  the  retail  dealer  has  is  just  himself,  if  he 
is  not  progressive,  if  he  is  not  studying  his  game. 

QUALITIES  OF  SALESMANSHIP 

The  following  was  recent  l.v  issued  by  a  iiianufact  ui-- 
ing  firm  to  their  salesmen  : 

"S:desmansliip  consists  of  l)i'ain  work;  it  is  mind, 
not  muscle,  which  do -s  the  business.  A  salesman  dors 
not  make  permam-nt  friends  by  yielding  to  demands 
for  cut  prices.  It  is  a  sign  of  weakness,  and  weakness 
excites  pily  rather'  than  adiinivit  ion. 

"Make  your  selling  1;ilk  practical.  I'se  i'jicts  and 
fitrur"S;  they  ju-i-  eonvineing.  If  you  get  a  elianci', 
tr-avel  along  "he  road  in  eompanv  with  your  eompcl  i  I  or. 
the  better  you  know  him  the  mere  you  will  lliiiik  of 
yourself. 

"Don't  rely  Mpon  tlic  inl  roiliiel  ion  (.t  another'  sales- 
man to  iiiHuetiee  biisitri'ss  for  you.  ^'ou  slarrd  orr 
firmer  ground  if  you  iirtrodnee  yourself. 

"Jiurrping  ahead  of  your'  compel  itor  docsn  "t  pay; 
he  gets  all  voir  le;iv  biliiird.  arrd  ynn  lejivc  behind 
more  t  ha  !•  you  trel . 

"  WIreir  s,  rliiiK  one  rrrair  iir  a  town  forget  .-rll  others 
until  \-.iri  li.ivc  done  yorrr'  woik  thoroughly  with  the 
otre. 

"Heiiremb-r  lire  principal  (|inililicatioirs  that  e<|iiip 
a  salesman  to  establish  cuntidcnce,  and  don't  forget 


that  'cheerfulness'  is  not  only  good  medicine,  but  is 
food  for  nrind  and  body;  it  is  a  character  that  thrills 
every  atom  with  new  life,  and  is  to  the  facilities  and 
talents  of  the  mind  v^ilat  sunshine  is  to  the  flowers  and 
trees. 

■  When  you  are  phrmb  di.scouraged  in  the  effort  to 
land  a  customer,  bear  in  inind  that  he  is  as  near  giving 
up  as  you  are.  Doir't  be  the  first  to  'cave.'  Forget 
the  woi-ds  that  sigiudi/.e  surre>uler;  recall  the  story  of 
the  two  Irishmen  who  got  mixed  up  in  a  little  difficulty 
and  decided  to  fight  it  out.  The  i-eferee  was  chosen 
and  said:  "Let  the  man  who  is  licked  say  "sufficient,"' 
a'ld  1  will  step  th.e  figlit."  The  two  went*  at  each  other 
with  hammer  and  t(.irgs.  Sooir  both  were  exhausted 
and  lairding  jabs  iir  the  air.  .Mike  was  ai)out  to  keel 
over,  but  nuuiaged  to  place  one  mor-e  punch  on  poor 
Pat's  nose  when  Pat  yelled.  -Sufficient!'  'Pegory.' 
saul  Mike,  -it's  meself  that's  been  trying  to  thiirk  of 
that  darn  v.ord  for  the  last  tin  miiiutes.'  .Moral — 
'  I  )on  "1  i)e  a  qiiil  tcr. ' 

"pet  the  I'ed  oIomiI  of  determination  run  riot  in 
your  v-iiis  ami  its  very  energy  will  for'ce  aside  the 
blues. 

A  NATIONAL  DEMAND 

A  number  of  traveling  s;ilesmen  were  sitting  in  a 
hotel  lobby  when  oiie  \)cix;\\\  to  hoast  that  his  firm  had 
the  largest  lunidier  of  peojile  pushing  its  liiu'  of  goods. 

This  statement,  of  course,  ci-'-ated  much  arguiireiit 
until  one  diniiiimer.  who  had  not  nuich  to  sav  before, 
rose  and  sai;!:  ••Pll  bet  anyone  in  the  lobby' that  my 
firm  has  the  largest  lutnrber  of  people  pushirig  its  litre 
of  a'oods  ! " 

The  bet  was  accepted  by  the  boastful  (ure  and  the 
""V"'-^'  I*"'  boastful   di-irnrrrrer  asked: 

"Now.  what  is  your'  lir'iri's  lirre  of  goods.'" 

"P.aby  carriages."  said  the  qui.  t  iriair  as  he  took  the 
money  aird  departed. 

SAYS  THE  YOUNG  SALESMAN— 

By  Ross  Ellis 

Off  o!t  the  start  of  a  .seven  weeks"  ti'ip  atrairi. 

Hotels  atnl  sleeper's  to  be  my  ;rbode. 
How  my  art!)  tiiiills  to  the  tug  of  my  ijrip  ai^airr! 

<iee!    Put  il"s  good  to  be  b.r.'k  (urihe  road, 
"'i''  to  tell  me  to  do  this  oi'  not  do  that, 

."N'o  one  to  c;ir'e  where  I  sleep  or-  I  dine; 
OKice  hour's—  open  wli't'evci'  I  hariir  nry  hat; 

^''■'•'■'■^         "-v:  I  ami  that  "s  where  "l  shin.'. ! 

I''a<'k   whe,,.  th.'  sid. .walks  ;,rv  plarrk,  ..r  jitst  .M-;rv.'l 
li'ails, 

Wh.'i'.'  one  bio'  pi;rrrt  is  th.'  lite  .if  e;rch  lowrr  ■ 
Wher'..  folks  s.vnr  pl..as,.,|  wh,.:,   |  t.'ll   "..nr  nrv  tr'av.'l 
tales. 

Ask  nr.-  to  di-.'iw  rtp  a  chair'  arrd  sit  dowrr 
Xone  of  this  wasiiirg  my  tim.-  orr  .sorrr.'  sassv  clerk' 

H.-ad  ol  Ih,.  lir'rri  is  th.'  rir.irr  I  w  ill  s,..- 
Snr.ik.'  rrr\-  cigar's,  while  I  l'.'!  irr  inv  .d;r.ssv  woi'k 

I'hal  s  the  way  brrsitr.'ss  is  d.>rr.'     b,.|i..vi"  irie  I 

H.ay  th,.  hold  clerk  will  bcirrir  wlr.^rr  I  r..i:ist,.r. 

While  thi'  pr'.ipriet«u'.  jollv  aird  fat. 
Sir-etch. .s  his  fac..  'till  its  \\"lrisk.  r'y  ...lt:,.s  stir 

.Mak.'s  rrr..  f..,.|  ^ood  I.)  b,.  wel..orir...|  lik.'  Ural' 
I'-ack  wh...'..  rrry  ir..li.ur,^  ar.'  llmrruHit  ..f  i rrr rrr.-.rs,.  a.-curnl 

N\lr.')'..  my  rrew  .■l..tlr..s  will  ..stablisir  Ih.-  rrro.l.-- 
'""'1^       '"■'•'■    II"'    li'Mrs,.    lets    r.,..    hav,.    ..ru  ..xp.mse 
a...'.Mrtrt 

Say  I    It  is  gr..a(  l.)  b,.  b;ick  on  the  road! 
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Siiiiii:;  to  Recover  Insurance  Money 

lusuraiK-o  coniiianies,  as  a  ^encial  thinu.  don't  like 
law  suits.  They  would  much  ratlici-  ci  cati'  the  impres- 
sion that  they  are  easy  to  .h-al  with,  because  that  has 
a  directly  helpful  elVeet  on  business,  while  a  reputation 
for  eontentiousuess  has  the  opposite. 

Nevertheless,  if  the  amount  at  stake  is  substantial, 
the  averag-e  insurance  company  w  ill  fio-ht  rather  than 
pay.  if  it  eonsidei-s  that  it  has  a  izood  defence,  and 
when  an  insurance  company  sets  itself  against  the 
payment  of  a  claim  nobody  on  earth  takes  fuller  ad- 
vantajje  of  every  known  tcclinicality.  It  deliberately 
lays  the  fourulation  for  thai  in  its  (  (unplicated  policy, 
which  imposes  all  sorts  of  duties  on  the  holder,  the 
ignoring  of  any  of  which-  w  ith(mt  the  company's  con- 
sent— is  ground  for  refusiiii;-  to  ]iay. 

The  Company's  Policy  in  Disputed  Cases. 

Nevertheless,  the  company's  jiolicy  in  most  disputed 
cases  is  to  settle,  if  it  can  do  so  on  terms  that  it  con- 
siders reasonable.  It  can  l)e  laid  down  as  a  rule  that  in 
most  cases  it  also  pays  the  holder  of  the  policy  to  settle, 
rather  than  fioht  the  company  in  court,  even  though  he 
has  to  take  less  than  he  thinks  himself  entitled  to.  I 
am  looking  at  the  matter  no-\v  not  as  one  of  principle, 
but  as  one  of  cold  business — dollars  and  cents  in  other 
■words. 

Every  one  of  the  large  insurance  companies  main- 
tains a  legal  bureau  of  high-salaried  lawyers  retained 
by  the  year.  The  company  has  every  advantage  in 
litigation — unlimited  means,  the  best  counsel,  unlim- 
ited time  and  the  possession  of  the  plaintiff's  insurance 
money.  In  the  average  case  it  can  tire  out  the  ordinary 
man  so  far  that  he  will  be  Aveary  unto  death,  and  even 
if  he  finally  gets  his  money  he  will  have  spent  a  large 
part  of  it.  or  possibly  all,  in  the  court. 

"With  other  men  I  should  like  to  be  able  to  look  at 
these  matters  from  the  standpoint  of  pure  principle. 
"No  matter  if  the  sum  at  stake  is  only  5  cents,  and  it 
will  take  $500  to  recover  it,  I  will  still  go  ahead,  for 
my  cause  is  right."  If  a  man  has  the  $500  to  spare, 
and  can  afford  to  assume  the  burden  of  a  worrisome 
and  time-consuming  lawsuit,  very  well,  then  let  prin- 
ciple be  vindicated.  The  average  man.  hoAvever,  has 
to  view  the  matter  as  one  of  financial  expediency — 
which  course  will  yield  the  most  money  in  the  end? 

As  a  Rule  It  Pays  the  Insured  to  Settle. 

I  cannot  refrain  from  referring  to  a  ease  in  which 
I  was  recently  retained  to  bring  action  against  an  in- 
surance company.  My  client  claimed  that  his  loss  w^as 
$2,800.  but  the  company  disputed  this  and  contended 
that  it  was  only  $2,100.  They  offered,  however,  $2,400 
to  settle  the  case. 

I  advised  my  client  to  accept  it,  for  two  reasons: 
Fir!?t..  because  though  the  ca.se  seemed  strong,  litiga- 
tion is  always  uncertain,  and  he  might  lose  entirely; 
second,  even  if  he  Avon  all  he  claimed  the  company 
would  undoubtedly  appeal,  and  by  the  time  the  case 
was  concluded  in  the  highest  court  he  would  have 
spent  far  more  than  the  $400  difference  between  his 
claim  and  the  company's  offer. 

I  could  not  convince  the  client  of  the  Avisdora  of  the 
advice,  and  he  instructed  me  to  refuse  the  offer  and 
bring  suit.  A  A-erdict  Avas  rendered  in  the  loAver  court 
for  $2,600  and  interest,  from  A\-hich  the  company  ap- 
pealed. To  make  a  long  story  short,  three  years  elapsed 
between  the  time  suit  Avas  brought  and  the  day  Avhen 
the  Supreme  Court  finally  upheld  tlie  verdict  of  the 
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loAver  court,  and  my  client  had  spent  $800  in  Avays 
Avhich  he  could  not  tax  against  the  company  as  costs. 
Mis  account  Avith  the  case  therefore  stood  like  this: — 

Amount  of  verdict   $2,600 

Interest  three  years    488 


$3,088 

Expenses   800 


Net  return  $2,288 

In  other  words  he  had  fussed  and  fought  for  three 
years,  and  was  $122  worse  off  than  when  he  started. 
To  be  sure  he  had  the  satisfaction  of  having  made  the 
company  pay  out  considerably  more  than  it  had  offered 
to,  but  I  qiiestion  Avhether  it  Avas  Avorth  what  it  cost. 

Every  Insurance  Policy  Prescribes  Certain  Things 

which  must  be  done  by  the  holder  before  suit  can  be 
brought.  If  even  one  of  these  conditions  is  ignored 
the  courts  Avill  hold  the  suit  prematurely  brought  and 
throw  it  out. 

For  instance,  there  is  always  a  condition  that  suit 
shall  not  be  brought  until  notice  and  proof  of  loss  are 
furnished.   As  stated  in  a  preceding  article,  hoAvever, 

8  Those  who  are  not  orthodox  in  regard  to  fire  S 
8  insurance  matters  may  have  a  hot  time  when  « 
§      they  least  expect  it.  8 

both  notice  and  proofs  can  be  waived  by  the  company. 
But  if  not  waived  they  must  be  forthcoming  before  suit 
can  be  brought. 

Some  policies  also  contain  a  condition  that  suit  shall 
not  be  brought  until  the  approximate  amount  of  loss 
shall  have  been  ascertained  by  some  form  of  appraisal 
or  arbitration.  This,  too,  Avill  be  binding  on  the  policy- 
holder in  the  majority  of  cases. 

Practically  all  policies  provide  that  no  suit  shall  be 
brought  until  after  a  certain  time,  usually  60  or  90 
days.  Unless  there  is  something  in  the  case  to  take 
it  out  of  the  fire,  any  policyholder  beginning  suit  in 
advance  of  the  time  named  Avill  be  throAvn  out  of 
court.  This  condition,  like  others,  can  be  Avaived  by 
the  company — not  only  by  w^ords  but  by  actions.  For 
instance,  vinder  the  law,  if  the  company  denies  all  lia- 
bility for  the  loss,  it  is  a  Avaiver  of  the  time  limit  and 
suit  can  be  brought  at  once. 

There  is  also  another  condition  that  suit  cannot  be 
brought  after  a  certain  time.  This  has  always  been 
upheld  by  the  courts  unless  the  time  limit  prescribed 
is  unreasonably  small. 

Some  insurance  companies  have  endeavored  to  go 
even  farther  than  this,  by  compelling  a  policyholder, 
through  a  condition  in  the  policy,  to  bring  suit  only 
in  such  courts  as  the  company  chose.  This  condition 
has  always  been  overthrown,  because  it  unduly  fetters 
a  citizen  in  his  right  to  use  whatever  court  Avould  have 
jurisdiction  over  his  case. 

A  Trick  Sometimes  Tried. 

In  my  own  experience  I  have  knoAvn  insurance  com- 
panies— not  the  largest  and  best,  however — to  endeavor 
to  trick  a  policyholder  into  going  past  the  time  limit 
Avithout  bringing  suit.  For  instance,  they  Avould  open 
negotiations  with  a  policyholder  who  had  had  a  loss, 
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thus  leading  him  to  believe  they  were  going  to  pay. 
Of  course  we  would  not  bring  suit,  and  when  the  time 
limit  had  expired  they  would  abruptly  cease  the  nego- 
tiations and  figuratively  put  their  thumb  to  their  nose. 

Whenever  the  policyholder  carries  a  case  like  this 
into  the  courts  he  will  win,  for  all  courts  refuse  to 
uphold  the  company  in  any  such  course. 

When  sued  on  an  insurance  claim,  the  company  can 
defend  on  the  ground  that  the  policyholder  failed  to 
comply  with  some  condition  in  the  policy.  The  policy- 
holder must  then  prove  one  of  two  things:  First,  he 
did  not  violate  the  condition ;  or  second,  if  he  did 
violate  it,  the  company  consented.  If  he  is  helpless  on 
both  these  points  he  will  lose  his  case. 

Editor's  Comment. — While  this  article  contains  much 
truth,  it  misses  the  great  point,  the  trouble  in  these 
losses  usually  arises  through  the  assured  being  ignorant 
of  the  proper  procedure  to  take  in  case  of  loss  or  in 
his  having  a  badly  drawn  contract.  Prevent  all  this 
by  having  your  policies  put  in  proper  shape  to  fully 
protect  you,  and  when  you  have  a  loss  recognize  that 
you  are  dealing  with  a  subject  of  which  you  know 
nothing,  not  the  hardware  business,  but  fire  loss  ad- 
justment.— Editor  Canadian  Furniture  World  and  the 
Undertaker. 


WHAT  THE  LIVE  MERCHANT  ASKS  HIMSELF. 

By  G.  S.  Buck 

Have  I  found  a  way  to  cut  expenses? 
Have  I  cleaned  up  any  of  the  old  stickers? 
Have  I  used  enough  for  leaders? 
Have  I  seen  that  the  store  is  kept  clean  and  in 
order? 

Have  T  marked  all  the  new — and  old — goods  in  plain 
figures? 

Have  I  done  anything  to  get  new  people  into  the 
store  1 ' 

Have  I  given  my  advertising  and  show  windows 
proper  attention  ? 

Have  I  overstocked  on  any  article? 

Have  I  really  placed  my  orders  where  price  and 
quality  are  best? 

Have  I  explained  tlie  talking  points  of  the  goods  to 
the  salespeople? 

Have  I  dealt  squarely  with  them  ? 

Have  T  been  pleasant  to  everyone  to-day? 

Have  I  made  plans  for  a  better  day  to-morrow? 

Am  I  a  better  inci-chant — and  a  better  man — than  I 
was  yesterday  1 


THE  WHITE  BEDROOM 

Some  woman  willi  a  jn-cdilcct  inn  for  dainlincss  in 
the  bo(lrof)tn  i'n r'nishiugs  has  expi-essed  her  taste;  as 
folloAvs : 

After  all  is  said  and  doru'.  the  all-iii-whitc  bedroom 
is  a  joy  forcvci-.  It  is  not  entirely  practical  if  the  room 
is  of  that  convci  l  il)lc  type  used  as  sitting  room  and 
Hlee|)iiig  apart  iiicnf  alternately;  but  when  the  l)edrf)om 
is  used  to  sleep  in  only.  or.  perchance,  as  a  dressing 
rootn,  lf)o,  there  is  no  more  perfect  scheuie  than  white 
fnrnishitigs. 

r'ollage  furniture  has  returned,  jind  a  white  enam- 
eled hed  will  look  well  with  a  hiirean  and  a  washsland 
that  have  been  rcfoudied  with  wood  enamel  in  white. 
Kven  the  washstand  cliina  may  l)e  an  all-white  porcc- 
liiin  of  ;i  more  than  usually  shapely  desig!i.  The  wood- 
work may  he  whitened,  even  if  il  fii-sl  HMpiii-cs  the  aj)- 
plicalion  of  a  paint  i-emover  .iml  tlie  work  that  entails. 

Cnr-taining  and  wallpapei-  will  present  no  diflienlty 
since  the  wallpaperer  can  now  supply  both  plain  and 


glossy  white  papers,  and  the  qualities  of  sm^ss  for  sash 
curtains  are  practically  numberless.  That  paper  hav- 
ing a  satiny  surface  or  an  invisible  pattern  will  prove 
less  monotonous,  and  the  drapery  of  the  dressing  bureau 
should  match  the  curtains. 

Now,  the  introduction  into  this  "colorless"  scheme 
of  the  occasional  picture  or  the  bit  of  delicate  pottery 
or  metal  ware  will  break  what  may  prove  monotony, 
but  an  excess  of  ornamentation  is  to  be  decried,  since 
the  main  object  and  purpose  of  this  purity  in  coloring 
is  the  accomplishment  of  an  entirely  sanitary  room. 


THE  RENOVATING  DEPARTMENT 

A  lady  with  an  abundance  of  in(\nns  and  a  mania  for 
collecting  anti(|ues.  according  to  the  "Furniture 
Record,"  found  an  old  battered  maple  bureau  which 
the  owner  had  discarded  as  worthless  trash,  purchased 
it  for  a  small  sum.  sent  it  to  a  neighboring  city,  and  for 
twenty-five  dollars  had  it  re-dressed  into  a  thing  of 
beauty.  The  grain  of  the  curly  maple  was  all  restored, 
and  those  who  had  wondered  what  she  could  want  of 
the  old  truck  were  amazed  at  the  results,  while  she 
was  well  rewai'ded  in  the  knowledge  that  for  the  same 
money  she  could  not  get  anything  new  which  would 
be  as  well  worth  the  price. 

The  result  set  others  to  thinking.  They  resurrected 
old  cast-ofTs  from  the  attic  and  polished  them  up  at 
home  to  the  best  of  their  ability,  but  few  had  the  money 
to  pay  the  expenses  of  the  professional  in  a  distant 
city.  Had  there  been  some  one  at  home  who  coidd  do 
this  Avork,  they  Avould  have  been  only  too  glad  to  em- 
j)loy  him.  but  the  crating  and  shipping,  the  chances  of 
damage  in  transit,  the  correspondence  or  personal  in- 
terview with  the  city  man,  all  these  look  like  larger 
tasks  to  those  unfamiliar  witli  this  work  than  they  really 
are  .  And  so  the  old  bureau  stays  old,  and  is  tolerated 
only  because  it  is  as  good  as  that  on  which  the  rich  Mrs. 
P>.  lavished  so  nuich  care. 

What  could  a  man  skilled  in  this  sort  of  work  accom- 
plish? Tlo  would  soon  be  astonished  at  the  amount  of 
material  gathered  into  his  establishment  as  the  result 
of  a  single  piece  refinished  in  a  worthy  manner.  Good 
work  is  always  a  good  advertisement.  And  if  he 
doubled.  ;in  excellent  test  would  be  to  place  the  oldest 
and  most  uni)romising  piece  obtainable  in  his  front 
window,  half  re-polished  and  the  remainder  left  with 
all  the  dullness  ac(|uired  in  a  century.  This  woidd 
invit(>  curiosity,  interest,  and  there  is  no  (piestion  but 
that  other  work  would  speedily  come.  More,  it  would 
1)0  the  means  of  enthusing  many  in  the  beauty  of  good 
furniture.  The  old  jiiece  thus  brought  into  promin- 
ence would  l(\ad  its  owiu>r  to  want  more  good  furni- 
ture. II  would  create  nmre  demand  for  the  well  fur- 
nisln^d  honie. 


ADVERTISING 

There  was  a  man  in  our  town. 

And  he  was  woiuli-ous  wise; 
He  swoi-e  (it  was  his  policy) 

He  would  not  advertise. 
I'ut  one  (lay  he  did  advertise. 

And  thereby  hangs  a  tale: 
The  ad  was  set  in  (juite  small  type, 

And  head.'d  "SherilT's  Sale."' 

— Havana  Post. 


it  is  certain  that  llie  dealer  who  tloesn 't  have  the 
foods  can't  sell  them.  .\nd  y(>t  there  arc  dealers  who 
keep  the  goods,  and  tli(\v  keep  them  Ixvause  they 
don't  let  tlie  public  know  that  (hey  keep  them.  That's 
tloing  business  with  n  sort  of  keeps. 
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Getting  at  the  Basis  of  Profits 

Few  business  men  Unow  |U'immm1\  wlmt  luulils  are. 
They  are  williiij;  to  take  wlint  tlii  >  rcunni  as  profits, 
l>iit  nio.st  i>f  tliein  have  a  lals,'  idra  coiifiTiiiii"';  the 
aetual  amount  tluit  shoulil  l>e  ci-cililcl  mi  the  rii;lit 
side  of  the  ledirer  each  year. 

Stune  eeononii.sts  even  j^o  sd  lai-  as  id  sliarply  dis- 
tini,'uish  business  profits  from  \\ai;es.  I'arl  oT  wliat  a 
business  man  jrets  is  thoujrht  to  be  simply  wages;  hut 
part  is  neither  wages,  nor  interest,  nor  i-ent;  it  is  dif- 
ferent from  these.  Tl»is  jieeuliar  i  lrmcut  is  regarded 
MS  profits.  Tlie  method  of  scparal  iiiu'  business  wages 
from  lU'otits  is  artilicial. 

[ji>oking  over  the  whole  varied  i-ange  of  earnings 
among  tliose  engaged  in  business  careers,  it  is  simplest 
to  regard  them  all  as  returns  for  labor — returns  marlc- 
t'd  by  many  peculiarities,  among  which  the  most  strik- 
in<r  are  the  risks  and  uncertainties,  the  wide  range,  the 
high  gains  from  able  pioneering. 

In  sojue  cases  l)usine.ss  ])rofits  arc  separated  from 
wages  by  considering  as  wages  that  amount  which  the 
individual  would  liave  been  paid  if  hired  by  some  one 
else.  An  indeiiendent  l)usiness  man's  actual  earnings 
are  likely  to  exceed  that  sum;  the  excess  is  business 
profits.  Here  emphasis  is  put  on  the  element  of  risk. 
I'rofits  differ  from  Avages  in  that  they  are  the  result  of 
the  a.ssumptiou  of  lisk  and  are  the  reward  for  that 
assumption. 

To  know  wliat  dividends  you  are  really  entitled  to 
draw,  it  is  necessary  to  look  the  facts  in  the  face, 
avoid  all  fallacies,  count  in  every  expense,  and  get 
the  price  that  will  pay  the  profit.  This  is  no  small 
order,  but  if  you  have  the  courage  to  study  your  busi- 
ness just  as  critically  as  though  it  were  a  competitor's, 
it  is  po.ssible  to  discover  the  real  facts — and  make  real 
profits.  Search  for  the  expenses  that  get  away  and 
you  wi'l  know  Avhat  your  business  really  pays. 

The  average  business  does  not  really  pay  what  it  is 
supposed  to  pay,  because  the  owner  lacks  sufficient 
business  training  to  discover  the  hidden  leaks.  His 
premises  are  wrong,  his  principles  wrong,  and  hi.?  cal- 
culations often  wrong. 

The  first  and  most  general  fallacy  is  that  which,  in 
spite  of  figures,  repeats  to  itself:  "I  am  making  10 
or  some  other  per  cent.  This  form  of  self-hypnosis  is 
so  common  that  it  has  almo.st  the  force  of  a  trade 
custom. 

"If  I  ever  want  to  sell  out,"  the  owner  reasons,  "I 
can't  sell  a  business  that  does  not  pay.  Then,  too,  if  I 
claim  my  business  is  not  paying,  it  is  a  reflection  on 
my  ability."  So  he  makes  the  claim  of  a  mythical  10, 
or  20.  or  25  per  cent,  until  he  actually  believes  he  is 
earning  that  much. 

A  tradesman  celebrated  this  winter  his  forty-fifth 
anniversary  in  his  town  and  shop.  It  is  his  proud 
boast  that  he  has  made,  year  in  and  year  out,  his  20 
per  cent.  So  firmly  is  this  fixed  in  his  mind  that  he 
resents,  as  a  disloyal  act,  the  attempt  of  his  son — a 
skilled  accountant— to  show  him  that  last  year's  busi- 
ness paid  him  but  141/2  per  cent,  and  that  he  has  had 
years  when  he  actually  lost  money.  The  son,  used  to 
calculating  the  profits  of  city  concerns,  sees  in  a 
glance  what  his  father  has  not  seen  in  forty-five  years 
of  business  in  one  place. 

A  second  fallacy  is  the  assumption  that  all,  or  a 
sreat  part,  taken  in  over  the  cost  price  is  profit. 

The  master  barber  of  a  five  chair  shop  found  one  of 
his  men  calculating.  "I'm  going  to  start  a  shop,"  he 
announced.  "Last  Saturday  I  did  $4.80  worth  of  work 
for  which  you  gave  me  $1.20,  consequently  you  made 


i)ro(it  out  of  me.    I  am  going  to  start  a  shop  and 
get  all  the  profit." 

This  journeyman  barber,  having  omitted  to  note 
that  he  had  drawn  $1.20  for  Tuesday's  work — which 
day  he  took  in  but  .50  cents — he  Avas  a  surprised  man 
when  the  new  shop  Avas  sold  five  months  later  to  pay 
Avages  and  rent. 

Third  on  the  list  of  profit  eating  fallacies  is  the  be- 
lief that  every  expense  incurred  because  of  the  business 
sliould  not  be  charged  in  the  expense  to  run.  Thus  a 
caterer  neglected  to  charge  in  the  wages  of  his  wife 
and  children  in  running  the  business.  His  oversight 
is  duplicated  every  day.  Where  a  business  owns  a 
building,  the  rental  is  frequently  neglected  in  calcul- 
ations; Avindow  displays,  particularly  Avhere  the  dis- 
l)lay  is  depreciable,  often  fail  to  connect  Avith  a  charge ; 
and  interest  on  investment  is  never  reckoned  by  fully 
HO  per  cent,  of  business  men  to-day. 

A  fourth  fallacy  is  to  take  the  price  paid  the  sup- 
plier as  the  actual  price  of  goods,  neglecting  various 
other  items,  such  as  railway  charges.  The  cost  price 
goods  of  is  their  ccst  when  on  the  shelves  read)'  to  sell. 

Fifth — and  one  of  the  greatest  fallacies  of  business 
— is  the  theory  that  profit  percentages  are  reckoned 
on  the  price  paid  for  merchandise.  That  overactiAdty 
in  one  department  is  successful  in  overcoming  loss, 
neglect,  or  lack  of  method  in  another,  is  a  sixth  fallacy 
that  misleads  many  in  an  honest  attempt  to  determine 
the  real  profit.  "Extra  business  necessitates  extra  ex- 
penses," rectifies  the  seventh  fallacy.  Almost  every 
business  man  has  his  eye  on  a  point  ahead  AA'here  he 
will  round  out  profit  by  a  little  more  business-  But 
increase  of  business  is  not  necessarily  folloAved  by  in- 
crease of  profits.  There  are  other  factors  to  reckon 
with. 

IntervieAved  lately  on  the  subject  of  profits,  a  printer 
who  had  previously  expressed  this  faith,  obserA^ed: — 

"Extra  business  costs  extra  money  to  handle.  No 
printer  or  manager  in  any  other  line  of  business  can 
force  more  profits  merely  by  adding  to  A^olume.  It 
may  work  out  on  paper,  but  it  Avon't  Avork  out  in  the 
shop.  I  calculate  it  this  way :  The  manager  of  any 
well  regulated  business,  as  mine,  is  kept  fairly  busy. 
Each  year  he  is  growing  busier.  Additional  business 
calls  for  more  oversight  and  more  oversight  calls  for 
more  time — which  is  not  to  be  had  without  more  ex- 
pense. When  you  start  out  to  add  to  profit  by  any 
other  method  than  by  cutting  expense  .you  have  a 
ticklish  road  to  travel — unless  you  can  get  a  greater 
amount  of  work  done  for  the  same  money,  in  which 
case  you  are  cutting  expense  by  short  cuts  disguised." 

It  is  not  enough  to  be  able  to  avoid  the  sophistries 
which  tend  to  disguise  expenses  as  profits  or  inflate  a  1 
per  cent,  dividend  until  it  looks  like  10.  KnoAving 
Avhat  to  avoid  is  only  half  the  game ;  knoAving  Avhat 
route  to  take  and  how  to  take  it  is  the  other  half. 
Profit,  as  distinguished  from  theory,  is  Avhat  is  left  of 
the  selling  price  after  all  costs  and  expenses  have  been 
paid. 


WELL  DIRECTED  ADVERTISING. 

A  well  directed  advertising  campaign  will  increase 
the  sales  of  any  product,  but  beyond  increased  sales,  the 
right  kind  of  advertising  has  a  far-reaching  effect.  It 
standardizes  tne  product ;  it  establishes  a  sale  of  the 
articles  on  a  firm  foundation ;  it  puts  the  article  advc- 
tised  on  a  basis  where  the  dealer  that  handles  it  Avill 
not  have  to  contend  with  unfair  competition ;  it  enables 
the  dealer  to  maintain  a  price  that  is  at  all  times  profit- 
able; and  it  also  helps  the  dealer  to  decrease  his  selliu;| 
cost. — Doorways. 
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W.  H.  BJair,  luniitnre  dealer  and  woodworker,  Dav- 
idson, Sask.,  has  moved  into  new  premises. 

The  King  Furniture  Co.  have  eommeneed  business  at 
Fort  AVilliam,  Out. 

Turner  &  Farrell  have  taken  over  the  furniture  and 
undertaking  business  formerly  carried  on  by  Geo.  H. 
Lawrence.  Daur)hin,  Man. 

The  stock  of  the  estate  of  P^-ank  I'xdts  &  Co.,  fui-ni- 
ture  dealers,  Warman  and  Yorkton,  Sask.,  has  been  sold 
to  the  Standard  Furniture  &  Undertaking  Co..  of  the 
same  places. 

Beach  Furniture,  Ltd.,  Cornwall,  has  been  incorpor- 
ated, with  a  capital  of  if!On,i)00.  The  provisional  direc- 
tors are  Robt.  Henderson  Perry,  Jas.  Freeman.  Marg- 
aret Perry,  Julius  31iller,  aiul  Dora  Martha  P.eacli. 

Bernier  &  P>risley.  furniture  dealers,  ^Montreal,  have 
dissolved  partnership. 

M.  B.  Judsoii  has  purchased  the  retail  busiiu'ss  of 
The  Gibbard  Furniture  Co..  at  Napanee. 

The  Lander  Hardware  Co.,  Oshawa.  have  ])urcluised 
the  furniture  store  and  stock  of  Disiun-  Bros.,  who  in 
future  will  devote  their  energies  to  their  undertaking 
business. 

The  Durham  Fui'uiture  Co.  have  installed  a  .1^4,.')00 
joining  and  glueing  machine  in  their  factory.  As  the 
company  spent  .1;2,400  last  year  on  glue  alone"  they  hope 
to  save  half  of  this  amount  in  next  year's  bill. 

The  furniture  business  of  Dunford  &  .May,  Clinton, 
Ont.,  has  been  taken  over  by  I5all  &  Atkinson,  iioth 
men  are  well  known  to  the  buying  public,  having  been 
conru'cted  with  this  same  store  during  previous  vears 

W  H.  Bl  air,  Davidson,  Out.,  has  taken  up  new 
premises  on  Washington  street,  where  he  has  erected 
a  new  building  24  by  50  feet.  Mr.  P.lair  will  continue 
his  business  on  a  larjrer  scale  as  a  woodwoi-ker  aiul 
furinture  manufacturer. 

"The  S.-iskatchewan  Purchasing  Co.,  Ltd.,  will  be 
clo.sed  out.  This  comi)any  started  at  P>roadview,  and 
has  been  operating  14  co-operative  stores. 

G.  Loveridge,  of  The  Great  West  Furniture  Co..  Sa.s- 
katoon,  Sask.,  v.-as  a  recent  visitor  to  Toronto. 

W.  F.  Lawrence,  furniti-re  dealer.  .Maple  Ci-eek, 
Sask.,  who  was  buMu-d  out  several  months  ago.  has  his 
new  premises  comph  ted. 

J.  A.  Hicks,  furrnture  dealer,  of  Essex,  Ont..  is  nudv- 
ing  expensive  improvements  and  additions  to  his  store, 
necessitated  by  his  ra|)idly  increasing  business.  The 
width  of  the  store  is  being  increased,  a  new  fr'ont  put 
in.  and  .-inotlier  storey  added,  and  when  completed  h.' 
wdl  have  one  of  the  most  conuiiodious  and  up-to-date 
furniture  stores  in  Western  Onlju-io. 

S.  T.  Holmes,  who  has  heeji  manager  of  the  I'.roadfoot 
&  l?ox  Co..  furniture  ,h'al"rs,  .Sr.i  fort  li.  Ont.,  for  the 
past  twenty  ye;irs.  is  going  into  business  for  himself 
and  is  opening  up  premises  in  the  Cjidy  j'.lock  in  thai 
place.  James  Dunford,  who  has  be.-n  iii  the  furniture 
business  at  Clinion,  Out.,  for  the  pjisl  12  ye;irs,  h;is 
taken  over  thi'  management  of  I '.in;!,  I  fool'  j'.ox's 
furniture  store  at  Sc;i  fori  h. 

A.  llarrie.  furnilun.  dealer,  of  .Midhmd.  Onl.,  has 
moved  into  his  new  store  The  new  building  is  ;i 
brick  structure  with  ji  glass  front  and  presents  7i  verv 
attraclp-e  ;ipp.'arance.  .Mr.  I'.arrie  hopes  lo  .-jirrv  a 
more  complete  and  larger  sto(d<,  and  is  prepiiring  to 
give  the  best  po.ssibk-  .service  lo  cusluMU'rs, 


^The  Hudson  Bay  Co.  will  increase  their  capital  by 
.$5,000,000  to  increase  their  trade  and  extend  theiV 
retail  stores  in  the  West. 

Some  M  branches  of  the  Retail  I\rerehants'  Associa- 
tion have  been  establish"d  in  Alberta  .since  Septeiid)er  1. 

W.  A.  Wright,  furniture  dealer.  Port  Arthur.  Out., 
was  elected  first  vice-presideid  of  the  newly  organized 
brancli  of  the  Retail  i\Iei-ch:uds'  A.ssociat ion  foi^med  in 
that  city. 

L.  A.  Trail's  fuinitui-e  store  at  Aylmer.  Out.,  had  a 
close  Cidl  from  fii-e  on  the  evening  of  Dec.  11,  wlien 
soiiu'  boxes  -which  were  piled  in  the  basement 
iiear  the  furnace  igidt'.'d  from  the  heat.  The 
fire  brigade,  attracted  by  tlu'  big  smoke,  soon 
had  the  blaze  extinguished,  though  not  bid'ore 
.some  of  the  slock  on  the  floor  above  had  been 
badly  smoked.    The  loss  is  covered  b_\-  insui-ance. 

Mr.  Henry,  of  the  Blowey.  ITenrv"  Co..  fuiadture 
dealei-s.  Edmonton,  Alta..  Avas  a  visitor  to  Toronto 
during  the  wi'ek  befoi-e  Chi'istmas. 

'I'he  Onl.-irio  Funutui'c  Co.,  London,  have  secured 
prr.iier«y  adjoining  their  i)resent  premi.ses.  aiul  early 
in  the  new  yea!-  will  enlarge  their  (piai-ters.  making  a 
modern  and  up-to-date  di-;ipery  department. 


WANTS  FURNITURE  CATALOGUES 

J.  W.  Richardson.  .North  15;iy.  who  i-eeeiitly  added 
fundi  uiv  to  his  hardware  stock,  wishes  to'  receive 
cat.aloiru.es. 


NEW  FURNITURE  COMPANY 

The  Sudbui-y  Furniture  Co..  Li,|..  is  lli,-  name  of  a 
new  company  which  reeently  rei-eived  an  Ontario 
chartei-  io  sell  furintui-e  of  everv  description  at  Sud- 
Iniry.  Ont.  The  capital  is  set  at ' .^40.000.  and  the  i)ro- 
visional  dire<-tors  .-n-..  ( ;..,).  E,.ves,pie,  L.  P.  Leves.pu', 
Xap.  ]j.  Ailams,  E.  (;.  E,.vesi|ii,.  jimj  \Vm.  I'.razeau. 


FURNITURE  STORE  BURNED 

One  of  the  worst  dis.isters  in  the  history  of  Smith 
ville.  Ont.,  occurred  on  Dee.  1.!.  w  hen  tire,  w  hich  is  said 
to  have  originated  in  (irace.v's  furniture  store  and 
uii.lertaking  estal)lislimeMt,  destroyed  .+40.000  worth  of 
property  in  a  number  of  ne,irbv  si cu'es.  H.  Gracev"s 
ow  n  loss  w  as  .+."-!,000. 


SELLING  SEATS  FOR  PICTURE  SHOWS 

Thai  some  fnrnilniv  dealers  .-ire  ;ilive  to  th,.  iiil,.r,>sts 
<>l  IIk  ii-  business  outside  their  sloivs  is  shown  bv  the 
''"'■I  lliiil  not  a  f,>w  are  looking  afh'r  the  s,.||inir  of 
se.'its  for  public  h;ills  an, I  m,)viiit,r  pi,.|,ir,'  th,-;i?res 
■Soine  ivceiit  s.ih.s  of  Ihis  lin,'  ,.f  g,m,|s  h.-iv,.  Immmi  ma.le 
I'y  W  .  ir  Orr.  l',,rl.ii:-,.  I;i  Pr.iirie.  .M.in.  ;  I'.erlin  Furni- 
I'-'Hin.  Onl.:  Th,'  Zo.'lii,.r  Sons  Co..  Prin,.,. 
.\M),  rt.  Sjisk.:  Th,.  Ch.is.  .\ustiii  Co..  Clijitliam,  Out. 
<ind  1).  ( ',)ur\  ill,..    \l,.\,iii,lria,  Ont. 

A  HAPPY  NEW  YEAR  | 

To  every  furniture  de.ilcr  in  Cm.ida  The   l^irniture  9 

Worl  I   extends  a  I  l.ippv  and  Prosperous  New  "i'.-ar.  ^ 

M.iy  1914  usher  in  an  era  of  k'xxI  heilth.  Rood  l)Usines,s  X' 

and  much  happiness  to  every  member  ol  the  trade.  ^ 
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SELLING  OFFICE  FURNITURE 

Are  you  si-curiiiir  \imii-  share  of  lliis  ciul  ol  the 
business? 

Many  a  eoneern  is  iiuiking  a  good  iWiuix  out  ol'  oIVkh' 
furniture  alone:  no  reason  why  you  should  not  add  this 
line  to  your  others,  it'  you  have  not  alreadx'  doue  so. 

There  are  many  thinjjs  to  consider  in  this  I'ciiard. 
In  buyinj;  the  desks  for  instanee,  study  well  loeal  con- 
ilitions.  See  what  loeal  trade  demands.  In  the  larficr 
centres  a  larger  variety  may  be  safely  carried  than  in 
the  smaller  towns.  It'  you  find  on  invostigalion  the 
lovver  priced  numbers  are  about  all  that  you  feel  you 
can  sell,  stick  to  them.  Tlii>  catalogues  will  help  land 
the  orders  of  the  chai*  who  wants  something  better,  or 
s|)ecial. 

Filing  devices  are  ready  sellers:  modern  business 
demands  system,  and  tlu'i-''  are  so  many  good  things  iii 
these  lines  that  only  need  display  in  the  store  and  Avin- 
dows  to  make  some  fine  sales. 

If  you  install  furniture  for  the  office,  or  have  such 


Parlor  cabinet  inadc  by  The  George 
McLagari  Furniture  Co. 


a  department,  sse  that  the  lines  have  their  share  of  the 
window  trims. 

A  plain  blotter  with  the  statement  that  you  have 
office  furniture,  liberally  distributed  among  the  offices 
will  help.  Or  address  a  direct  letter  to  business  men 
and  call  attention  to  the  lines  you  have  on  hand.  Let 
the  men  know  you  are  alive  to  their  interests;  that  you 
have  the  articles  desired. 

There's  .iust  as  much  satisfaction  and  profit  in  fur- 
nishing up  an  office  as  a  room  in  a  home.  All  you 
have  to  do  is  to  "be  on  the  .iob"  and  you  will  land  your 
share  of  the  business.  If  you  wish  to  know  anything 
about  olfiee  furniture  and  how  to  push  this  end,  ask 
us;  we  will  be  pleased  to  assist  you  in  a  practical  man- 
ner in  this  regard. 


FIRE  IN  WINGHAM  FURNITURE  FACTORY 

Fire  of  unknown  origin  recently  destroyed  the  offices 
and  warerooms  of  Walker  &  Clegg,  upholstered  furni- 
ture manufacturers,  near  the  Grand  Trunk  station,  at 
Wingham.  Ont.  The  building  burned  was  a  two-storey 
frame  structure,  about  90  by  90.  and  the  loss  is  $10,000; 
insured.  The  main  building,  ad.ioining,  was  saved  prin- 
cipally by  two  steel  doors.  It  was  a  four-storey  build- 
ing until  Good  Friday's  storm,  when  the  gale  lifted  a 
whole  storey  and  dropped  it  on  the  frame  structure, 
which  has  now  been  burned. 


The  firm  has  been  rushed  with  work,  and  the  men 
hav(!  been  putting  in  ovei'fime  four  nights  a  week,  pre- 
paratory to  the  Clii'istnuis  holidays.  Most  of  the  hands 
are  employed  in  the  nuiiii  building,  but  about  20  Avill  be 
temporarily  out  of  work.  The  best  class  of  goods 
turned  out  at  the  factory  were  stored  in  the  warerooms 
and  sam j)le-f()oms,  which  makes  the  loss  particularly 
severe. 


LARGER  QUARTERS  FOR  JOHNS-MANVILLE  CO. 

The  Toronto  branch  of  The  Canadian  H.  W.  Johns- 
IManville  Co.,  Ltd.,  has  removed  to  more  spacious 
(|uarters  at  19  Front  Street  East.  This  new  store 
and  warehouse  has  a  floor  area  of  approximately 
35,000  sq.  ft.,  and  is  situated  in  the  heart  of  the  Avhole- 
sale  district.  In  their  new  quarters  this  firm  Avill  be 
able  to  carry  a  larger  stock  and  have  ample  space  for 
the  display  of  their  complete  line  of  J-M  asbestos  roof- 
ings, packings,  pipe  coverings,  building  materials, 
electrical  and  railroad  supplies,  automobile  plumbing 
specialties,  and  other  lines.  The  entire  building  Avill 
be  lighted  by  their  Frink  and  J-M  linolite  system,  and 
one  room  will  be  used  for  exhibiting  these  systems  of 
lighting. 


BEDROOM  SUITES,  BUFFETS,  CHINA  CABINETS 

The  (libbard  Furniture  Co.,  Napanee,  Ont.,  have  .iust 
issued  a  new  catalogue  (No.  14)  descriptive  of  their 
bedroom  suites,  buffets  and  china  cabinets  in  mahogany 
and  oak.  The  line  is  fully  illustrated  in  this  new  book- 
let, and  some  idea  can  be  gleaned  of  the  various  articles 
produced.  They  are  a  popular  priced  line,  too,  Avhieh 
adds  to  their  popularity. 


CROWN  FURNITURE  CATALOGUE 

"To  manufacture  goods  of  the  highest  quality  has 
always  been  our  ambition,"  says  the  introduction  to 
the  new  catalogue  just  published  by  The  Crown  Furni- 
ture Co.,  Preston,  Ont.,  and,  judging  by  the  illustra- 
tions, they  have  attained  a  high  standard.  The  com- 
pany pride  themselves  on  the  fact  that  their  business 
has  been  built  on  the  foundation  of  "quality,"  and 
they  mean  to  retain  and  uphold  their  reputation.  The 
catalogue  contains  32  pages  of  illustrations  of  their 
furniture  items,  and  as  these  are  printed  on  superfine 
paper  the  finer  points  are  strikingly  emphasized.  Buf- 
fets, china  cabinets,  dressers,  somnoes,  chiffoniers, 
dressing  tables,  Avashstands,  all  have  their  place,  many 
of  them — most  of  them,  in  fact — having  decidedly  ncAV 
and  novel  features.  To  mention  only  one:  In  a  ucaa^- 
style  colonial  buffet  there  is  a  special  drop  front  for 
holding  the  tray  Mobile  putting  away  the  table  articles, 
Avith  a  draAving  and  sliding  silver  and  cutlery  lined  tray 
above.  Enamelled  Avhite  and  French  grey  bedroom  fur- 
niture is  also  pictured  and  described,  as  also  are  some 
new  designed  desks  in  Avhite  oak,  fumed  oak,  and 
Early  English  finish. 


DEATH  OF  PROMINENT  FURNITURE  MAKER 

One  of  the  leaders  of  the  furniture  trade  in  Canada 
in  the  person  of  A.  B.  Hay  died  recently  at  OAven 
Sound  in  his  57th  year.  He  Avas  formerly  in  business 
At  Woodstock,  his  factory  being  taken  over  by  the 
Canada  Furniture  Manufactiirers.  Moving  to  Owen 
Sound  Avith  his  brother  John,  he  established  and  buiit 
up  the  North  American  Bent  Chair  Co. 
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Gossip  for  the  FurniLu  e  Manufacturer 

TllK  Canadian  cnmmoreia]  agent  at  Rotterdam  is 
hoping  that  with  the  opening  of  the  Panama  ean- 
al  there  will  come  a  demand  in  Holland  for  Cana- 
dian lumber.  He  says  that  since  the  advance  in 
Canadian  spruce,  buyers  have  not  found  it  remuner- 
ative to  import  from  Canada.  ''Lumber  from  British 
Columbia,"  he  says,  "with  the  high  freight  rates  now 
ruling,  cannot  be  imported  with  the  possibility  of 
competing  with  the  countries  of  Northern  Europe  and 
of  the  Southern  States." 

Referring  to  furniture  woods  he  says:  "The  follow- 
ing woods  are  used  extensively  in  the  manufacture  of 
furniture : — Mahogany,  walnut,  oak,  American  poplar, 
ebony,  rosewood,  teak,  beech,  elm,  hickory,  ash,  maple 
and  basswood.  The  price  of  these  woods  has  advanced 
considei-ably  during  the  past  few  years,  mahogany,  foi- 
instance,  is  now  40  per  cent,  higher  than  it  was  six 
j'ears  ago.  Importers  will  be  glad  to  receive  samples 
of  Canadian  beech,  birch,  maple  and  ash,  with  quota- 
tions of  prices  delivered  her3." 

Unfortunately  the  supi)ly  of  Canadian  lumber  for 
furniture  manufacturing  purpo.ses  is  not  eciual  to  the 
demand.  Our  manufacturers  have  in  conse(iuence  to 
draw  upon  foreign  markets  for  a  great  deal  of  their 
supply. 

ill  Nova  Scotia,  according  to  an  investigation  made 
i)y  Dr.  IJ.  E.  Fernow,  70  per  cent,  of  the  area  of  that 
province  is  actual  or  potential  forest  land,  but  nevei't he- 
less  the  merchantal)lc  timber  will  be  exhausted  in 
twenty-five  years  at  the  present  rate  of  cutting. 

ST'EAKING  of  the  condition  of  the  furniture  trade 
in  the  United  States,  the  Furniture  ^lanufacturer 
says:  "Most  of  tlie  salesmen  have  nuide  their 
last  trip  for  the  current  year,  and  where  factoi'ies  are 
not  already  sold  up  to  the  limit  of  their  producing 
cajjacity  for  the  ensuing  thirty  days,  mail  ordei-s  are 
keeping  many  a  factory  more  than  busy.  Tliis  is  particu- 
larly the  case  with  the  facloi'ies  the  pi'oducts  of  which 
make  a  holiday  app(!al.  It  is  well  to  keep  in  mind  that 
manufacturers  have;  oj)e)'at;'d  Iheii'  factories  on  a  con- 
servative basis  throughout  the  year.  They  have  ])er- 
mitted  very  litlle  accumulation  of  stock,  biil  allhoiigii 
there  have  been  intervals  when  the  outlook  was  not 
promising,  winu  drdulh  threatened  to  cut  olT  trade 
from  f)ne  |)art  of  the  country,  and  financial  uncertainty 
t'r-om  another,  and  Hood  and  disasler  from  some  other, 
the  aggregate  result  is  by  no  nu-ans  had.  and  the  volunu- 
for  the  year  promises  jiol  to  l)e  Ix'low  the  avei-age  of 
recent  years.  Ili're  and  lliere  will  he  found  manu- 
facturers who  show  a  gain,  but  these  an-  exeeplional. 
More  are  given  to  comparing  records  to  establish  that 
Ihey  are  'up  to  our  sales  last  year.'  In  llie  fa<'tories 
wher'<'  sam|)l(;s  foi  the  Janu;iry  exhihilions  are  in  pre- 
paration, designers,  eabinet-malcers  and  photographei-s 
are  as  bu.sy  as  the  finishers  and  packers  and  shi[ij)ing 
on  the  going  lines.  There  is  ahundani  reason  for  the 
annonnceMH-nt  that  the  new  lines  will  be  very  strong. 
The  I'ar-seeiiig  nuinufacturers  are  adopting  this  policy 
to  forestall  any  demand  which  may  be  |)resenle(l  for 
lower  prices  based  on  recent  reductions  in  the  tariff." 


CF.  RE  ILLY,  a  furniture  manufacturer  in  the 
United  States,  is  out  with  an  article  in  th<' 
*    Furniture  Manufacturer  against  the  holding  of 
two  exhibitions  a  year. 

He  is  of  the  opinion  that  the  practice  of  holding  two 
markets  a  year  results  in  a  strenuous  and  wasteful 
competition  between  manufacturers,  and  has  developed 
a  fictitious  demajid  for  a  new  line  every  six  months 
which  is  not  only  the  source  of  great  expense  to  the 
manufacturer,  but  subjects  the  retailer  to  trouble  ami 
loss  as  well.  As  a  result  of  this  custom,  many  successful 
designs  are  rejected  to  make  room  for  new  patterns  of 
problematical  value,  at  a  heavy  expense  to  the  manu- 
facturer, while  the  retailer  suiters  loss  through  depre- 
ciation of  his  stock  and  the  inability  to  match  uj)  broken 
sets  whicli  shoiild  really  be  staple  for  years. 

"The  spring  season  in  the  furnitui-e  trade,"  he  says, 
"is  steadily  growing  shorter,  and  the  bulk  of  goods 
sold  are  now  disposed  of  in  the  fall.  On  account  of 
this  fact,  the  larger  buyers  ai-e  finding  it  impossible 
to  wait  until  the  mid-summer  nuirket  foi-  placing  their 
orders,  owing  to  the  crowding  at  the  factoi-ies  during 
the  fall  months,  making  satisfactoi-y  (b-liveries  im- 
l)0ssible.  With  this  condition  a  fad,  would  it  not  be 
the  part  of  wisdom  for  our  manufacturers  to  settle  on 
one  line  and  one  exhibit  a  year,  the  market  season  to 
be  in  the  early  summer,  say,  commencing  May  1st  or 
^lay  15th,  with  a  positive  closing  date  which  would  be 
acceptable  both  to  the  buyer  and  exhibitoi-.'  This 
would  enable  the  manufacturer  to  book  his  heavy 
volume  of  business  at  an  advanced  date,  which  would 
give  him  the  advantage  of  fully  two  additional  nu)nths 
in  which  to  take  care  of  his  fall  season's  trade."' 

In  Canada  there  is  jjrobably  no  one  who  favors  hold- 
ing furniture  exliibitions  more  fre<|uently  than  once 
a  year.  At  any  rate  that  is  Ihc  opinion  that  oiu>  would 
gather  fi'om  the  discussion  which  took  place  in  111.- 
columns  of  The  Furniture  World  early  in  1!»1;?. 

AFl  IJXITl'liI']  manufacturer  lells  in  Printers' 
lid<  how  his  firm  helj)s  the  I'clailcr.  IJrictly 
his  iiu'thod  is  as  follows:  In  the  lii-s|  place  they 
do  what  most  manufacl urer  al  any  rale  t  I'y  to  do.  and 
lha!  is  giv(!  the  deah'r  a  fair  prolil.  while  siioui.l  an 
order  come  to  them  dii-rc!  frnm  a  consumer  Ihey  lurn 
tlie  order  in  to  the  nearesi  dealer.  In  small  lowiis  they 
give  dealei's  exclusive  I'ighls. 

As  the  average  dealer  cannot  afford  to  carry  a  heavy 
stock  of  furniture,  this  i)arlicular  nuinufactnrer  iiuik.".^ 
illustrations  in  delail,  showing  all  features  of  tin- 
furnilui-e.  This  serves  the  double  purposi-  of  per- 
milting  patrons  lo  sei'  exactly  what  they  miglil  be 
gelting  and  of  allowing  dealei-s  lo  order  at  need  and 
secui-e  in  shorl  order.  It  is  iu)f  an  advantage  to  cari-\ 
a  l;ii-ge  slock  al  Ihe  factoi-y,  but  il  is  pi-aelieall\  uii 
avoidable,  ;ind  Ihe  dealer  appi'ccialcs  any  im;|>rovemenl 
in  calalogue  servie-'  and  deliveries,  they  have,  in 
conse(|uence.  paid  nn)re  than  ordinary  atlenlion  lo  Ihe 
developnu'ul  of  I  heir  correspondence  depart  meni, 
which  handles  this  phase  of  lht.  business. 

This  fii-Mi.  when  occasion  demands  il.  .send  Iheir 
furnilure  experls  lo  assist  local  dealers  in  closing 
nuporlaiit  orders.    They  go  out  with  books  and  photo''- 
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nri'aphs  aiul  siu'li  oIIut  iiuitliT  as  the  loi-al  dealor  would 
iuu'iUv  farry,  and  atVonlt'il  the  JiiUcst  possible  infonua- 
tion.  This  naturally  encouraged  the  dealers  to  stir  up 
new  huNincss  on  their  own  aeeount. 


Separating  Shavings  and  Dust 

Bfj  J.  C.  Taylor 

In  tlie  olilt>r  times,  when  praetieally  everything  in 
the  form  of  shavings,  dust  and  waste  went  into  the 
tire  box  of  the  boiler  to  help  make  steam,  there  Avas 
<i  disposition  to  eoneentrate.  The  sawdust  and  shavings 
were  all  sent  through  the  same  blower  system  and 
delivered  through  the  sanu'  sjiout  to  the  shavings  bin 
or  the  fire  box.  We  are  creatures  of  habit,  so  this 
older  habit  stays  Avith  us  yet  even  at  times  when  it  is 
evident  it  would  be  worth  while  to  separate  the  shav- 
ings from  the  dust  for  the  sake  of  better  handling  and 
better  returns.  An  idea  in  this  connection  was  fur- 
nished recently  by  a  man  operating  a  small  plant  who 
put  in  electric  drives,  buying  outside  current.  In 
figuring  out  the  matter  of  disposal  of  his  shavings 
and  dust,  he  found  that  he  could  get  more  out  of  them 
by  separating  the  waste.  So  he  now  handles  his  shavings 
with  one  blower  system  and  his  sawdust  with  another. 


New  buffet  with  rest  tray  feature  made  by  the  Crown 
Furniture  Co.,  Preston. 


Some  of  his  shaving  he  sells  loose,  some  in  bales.  His 
sawdust  finds  ready  sale  at  so  much  per  barrel  in  his 
home  town.  He  takes  his  scrap  wood  and  sells  it  for 
kindling.  From  all  this  he  gets  enough  to  more  than 
pay  for  his  entire  power  bill.  The  point  here  is  the 
idea  of  separating  the  shavings  and  the  saw^dust.  There 
are  uses  for  each  kind  of  w'aste  which  are  developing 
and  enlarging  every  day.  Generally,  these  uses  are  for 
each  material  separately.  Consequently,  this  waste 
product  is  in  a  better  marketable  shape  if  the  sawdust 
is  kept  clean  and  apart  from  the  shavings,  and  this 
is  the  case  with  the  shavings  if  kept  clean  and  apart 
from  the  dust  or  kindling  wood.  Sometimes  this  may 
call  for  two  blower  e(iuipments  instead  of  one,  but  even 
that  should  not  call  for  any  more  powder  and  only  a  little 
more  for  the  installation. 

Where  the  machines  are  up  above  the  floor  and  the 
dust  can  be  spouted  down  through  them,  the  dust  can 
be  handled  by  belts  and  various  machinery  conveyors 


wilh  less  power  than  is  required  to  handle  it  through 
Ihf  blower  system.  Consequently,  it  will  be  a  good 
idea  whei-e  the  blower  system  is  getting  to  be  pretty 
heavily  loaded,  to  cut  all  the  saws  off  from  the  blower 
system  and  handle  the  dust  with  machine  conveyors 
and  sjiouts,  am!  leave  nothing  for  the  blower  to  handle 
but  the  shavings.  This  gives  you  both  products  separ- 
ated aiul  ill  beter  condition  for  marketing. 


VARIOUS  WOODS  AND  SUITABLE  STAINS 

By  H.  Mader 

Such  a  large  number  of  stains  are  on  the  market  that 
it  is  often  difficult  to  decide  which  of  them  to  use  for 
certain  work,  and  the  following  article  wall  give  a 
brief  review  of  suitable  stains  for  certain  woods. 

For  low  grade  oak  veneer  work,  stains  composed  of 
mild  chemicals,  i.e.,  composed  mostly  of  pure  coal  tar 
dyes,  will  give  best  results.  If  other  stains,  containing 
acidic  chemicals,  are  used,  the  glue  used  for  veneering 
is  discolored  and  the  wood  Avill  show  poov  results.  It  Avill 
become  too  rough  and  will  then  need  sandpapering  to 
obtain  the  original  finish. 

Effect  of  Fumed  Furniture 

It  is  often  required  to  imitate  the  effect  of  fumed 
furniture  by  means  of  the  ordinary  water  stains.  Where 
the  so-called  fumed  stains  cannot  be  used,  the  ordinary 
coal  tar  dye  stain  can  be  used,  provided  the  wood  is 
treated  before  staining  by  a  solution  of  10  to  15  g.  soda 
to  one  liter  of  water,  and  is  sandpapered  after  drying. 

In  all  the  wood  stains,  the  nature  of  the  wood  itself 
is  of  course  of  prime  importance.  Maple  wood  for  ex- 
ample can  be  stained  gray  without  any  trouble  at  all, 
while  oak  will  not  give  the  right  gray  color  in  most 
cases,  since  its  color  tends  too  much  toward  yelloAV,  and 
the  gray  stain  after  waxing  and  shading  and  matting 
shows  greenish. 

When  light  stains  are  used  on  oak  it  is  often  noticed 
that  they  turn  yellowy  especially  if  the  stain  is  not  light- 
proof,  and  if  it  consists  in  the  main  of  coal  tar  dyes. 

All  woods  stained  gray  with  iron  salts  take  on  a 
brown  color  with  time.  Most  stains  are  made  with  some 
such  additions  as  potassium  chromate,  copper  sulphate, 
etc.,  as  also  many  metallic  salts. 

Most  coal  tar  dyes  are  either  mixed  at  the  shop  or, 
which  is  better,  bought  ready  mixed.  With  the  great 
number  of  shades  and  stains  now  on  the  market  it  is 
almost  useless  for  any  shop  to  mix  stains  at  the  same, 
unless  for  some  special  purpose  and  unless  the  mixer 
is  an  expert  at  it. 

If  the  stains  are  mixed  at  the  shop,  care  must  be 
taken  in  the  first  place  to  get  light-proof  colors,  and 
that  these  colors  are  as  nearly  alike  as  possible  in  their 
resistance  to  the  inflluence  of  light.  For  example,  if 
a  brown  stain  is  mixed  from  black,  yellow  red,  then 
the  stained  wood  will  gradually  take  on  a  much  lighter 
shade  than  desirable  if  the  red  was  less  light-proof 
than  the  other  colors. 

The  same  thing  can  be  observed  with  the  products 
of  many  paint  supply  houses,  for  their  paints  and 
stains  are  also  mixed  from  the  fundamental  colors. 
Brown  colors  consist  as  a  rule  of  red,  yellow  and  black 
dyes;  gray  colors  of  blue-black,  yellow  a  little  red, 
and  sometimes  a  little  green.  It  depends  on  the  pre- 
ponderance of  some  color  in  the  dye  whether  the  final 
stain  will  have  one  shade  or  another. 

If  in  a  brown  color  red  is  in  excess  then  the  final 
shade  will  be  reddish  brown.  The  modern  greenish 
brown  shades  similar  to  the  fumed  finish  are  usually 
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mixed  with  green.  Green  deadens  all  colors.  If  too 
much  of  it  is  used,  the  shadt-  will  have  too  great  a 
greenish  hue,  and  red  may  be  used  to  offset  the  green. 

Coal  tar  dyes  may  be  deepened  in  shade  by  adding  a 
little  potassium  ehromate  or  a  little  sodium  hydroxide. 
Most  colors  may  be  made  by  using  the  fnnclamentals 
red,  yellow  and  blue.  Since  tlie  blue  eoloi-s  arc  how- 
ever, less  light-proof  than  Ihi'  othei-s,  they  ai'c  avoided 
where\er  possible,  and  oth;-!'  oo'ors  are  substituted. 

It  is  impossible  to  get  exactly  the  same  color  on  a 
wood  Avith  tin-  same  stain.  A  piece  of  furniture  will 
show  consid'u-able  differences  in  shades  in  the  various 
parts,  a  state  which  is  not  very  obvious  in  the  completed 
product.  If  the  different  parts  were  laid  side  by  side, 
however,  the  enormous  differences  in  stain  would  l)e  at 
once  apparent. 

The  reason  lies,  of  course,  in  the  natural  difference  of 
wood  itself.  Oak,  for  example,  shows  such  a  difference 
even  when  taken  from  the  same  trunk  that  it  is  impos- 
sible to  get  a  uniform  shade  over  the  entire  surface. 
A  good  stain  is  not  supposed  to  cover  tin-  natui-al  grain 
of  wood  but  is  presumed  to  .show  it  up  more  clearl.y. 
The  stain  should  slain  the  wood  uniformly  over  the  en- 
tire surface,  but  it  caiuiot  be  expected  to  produce  an 
absolutely  uniform  eff'ect. 

Stain  Maker  and  Woodworker 

Often  woodworkei'  and  stain  manufacturer-  liavc  long 
arguments  and  differences  about  the  nature  aiul 
(juality  of  the  stain,  merely  because  the  woodworker 
demands  something  of  the  stain  which  he  has  no  right 
to  demand.  This  is  especially  true  if  he  is  re<juii'ed  to 
stain  two  j)ieces  of  furnitui-e  alike.  He  may  not  allow 
for  the  dift'ei'ence  in  grain  and  structure,  aiul  then  lays 
the  blame  at  the  door  of  the  stain  manufacturer. 

Every  exj>ei-ienced  finisher  knows  that  in  staining, 
veneers  always  remain  lighter  than  solid  wood,  and 
that  such  differences  must  be  eliminated  by  different 
nuinipulations.  This  can  be  done  by  adding  a  second 
coat  of  stain,  using  either  the  same  stain  or  sonu'  oil  or 
.spirit  stain.  An  experienced  stainer  can  prevent  the 
darkening  of  cross-grained  wood  or  cai'vings  by  moist- 
ening the  wf)od  with  water  just  before  staining  to 
prevent  the  stain  from  penetiviting  too  deeply.  It  is 
true  in  general  that  moistening  the  wood  prevents 
irregularity  in  final  effect  of  stains  to  sonu'  extent. 

All  vivid  stains  containing  many  alkaline  ingredients 
or  even  potassium  ehromate  should  be  avoided,  as  they 
fade  ra[)idly  under  the  iiiHuenee  of  iigiil  jiiid  sliow 
many  drawbacks  whicii  appeal-  onl.v  after  a  long  time. 
For  r-xample,  tin-  ehi-omale  and  the  soda  in  the  hydrox- 
ide destroy  tlie  shellac  layer,  and  with  very  sli-ong 
solutions  of  tiiese  elieniicals  yellow  and  gray  spots 
appear  after  a  time,  which  are  liai-d  to  eliminate. 

Stains  from  coal  tai-  dyes  have  the  disadvantages  of 
leaving  tin-  |)ores  in  the  wood  lighter  than  the  rest  of 
the  wood,  but  this  can  be  remeilied  by  waxing  llie  sur- 
face after  staining.  Too  miieh  wax  should  not  he  used 
either,  as  then  the  pores  become  loo  dark  and  tin-  sur- 
face of  the  n-ood  takes  on  a  dirty  brown  appearance. 


no  varinsh  on  the  surface,  will  be  vi.sible  after  varnish 
is  ai)plied.  When  the  varnish  is  put  on  over  the  dust 
specks,  it  is  slightly  raised  by  them,  and  forms  a  con- 
cave-convex lens,  which  magnitiies  the  small  grain  of 
dust  many  times,  sufficiently  at  least,  until  it  becomes 
large  enough  to  be  vi-sible  to  the  naked  eye,  and  many 
such  specks  nud^e  the  finished  work  look  seedy. 

The  thorough  removal  of  dust  is  impossible  simply 
by  sweeping  witli  a  duslei-.  The  accepted  way  is  to 
l)0ur  a  little  oil  in  the  hollow  of  the  hand,  with  which 
slightly  moisten  the  ends  of  the  bi'istles  of  the  duster. 
Then,  with  a  gliding  movement  ratliei-  than  a  sweeping 
motion,  go  over  the  woi-k  sevei-al  times.  The  dust  will 
then  adhei'e  to  tln'  oiled  bristles.  If  one  will  violently 
i-ub  the  ends  of  the  bristles  l)ack  and  forth  on  the  hand 
I'oi'  several  moments  before  moistening  with  oil.  the 
dust  will  adhere  better.  The  friction  electi-ities  the 
bristles.  imp;irting  to  them  a  magnetic  j)roperty  which 
draws  the  fine  i)articles  of  dust  to  them. — Pi-att  & 
Land)ert;s  \'arnish  Talks. 


VARNISH  MAGNIFIES  DUST  SPECKS 

a  sjiollessly  <-lean  room  that  lias  not  been 
used  for-  weeks.  Nolice  the  innumerable  atoms  of  dust, 
which  may  be  seen  Hoating  in  the  streak  of  light  made 
by  a  sti-ay  sunlieam.  and  which  were  invisible  otherwise. 
So.  jus!  because  ymi  eaniiol  see  an\  dust  on  the  snrlace 
of  the  work,  don '!  eonelndc  |li,.|-e  is  none.  And 

these  specks  of  dusi.  whi-h  are  invisible  when  there  is 


SMALL  STEAM  RETORTS 

The  steannng  oi-  vulcanizing  of  wood  is  a  subject, 
of  interest  to  the  pi'ogi-essi ve  veneei-  usei-  to-day,  and 
because  of  this  there  is  an  idea  comes  to  miiul  in  con- 
nection with  a  certain  steaming  retort  Tised  in  making 
bent  wood.  The  old-time  wasteful  boiling  vat  ami  wood 
steam  bux  is  giving  way  in  these  days  of  highei-  effi- 
ciency to  a  metal  retort  which  can  be  closed  up  tightly 
and  some  steam  pressui-e  used  in  |)i-eparing  of  stock. 
It  souH'times  happens  that  the  veneer  usei-  in  the  fui-- 
nilui-e  trade  may  neeil  one  of  ihese  retoi'ts  anyway  foi- 
the  i)i'e])aring  of  matei-ial  foi'  certain  ai'ticles  of  bent 
wood,  and  that  these  sanm  retorts  may  be  used  loi- 
steaming  or  vulcani/.ing  veneei-  and  other  pi-oduets 
which  eiitei-  into  the  face  woi'k  to  unifoini  and  deepen 
the  color  tone. 

One  of  till'  best  exami)les  of  the  new  idea  in  oak.  with 
this  grayish  lint  to  it.  shown  lately,  was  produced  liy 
this  vulcanizing  process,  l)y  steaming  the  oak  in  an 
inclosed  steam  tank  under  |)ressure  with  certain  acids. 
The  man  |)i-esenliiig  the  woi-k  said  that  he  found  it 
diftieiilt  to  get  oak  whii-li  would  run  uniform  enough 
in  colo;-  some  of  the  high-grade  woi-k.  and  he  w.is 
resorting  to  this  jirocess  to  bring  a  mixed  slotdv  of  oak 
into  a  harmony  of  color  tone  and  getting  excellent 
results. 

Among  the  manufacturers  of  hardwdod  luudier  for 
the  rurnitiii-e  traile  there  is  now  beinL:  use(i  (|nite 
extensively  a  steaming  treatment  ju-epa r;i t (U-y  lo  di-\- 
ing.  the  general  elVeet  id'  which  is  to  unil'(U-m  the  color 
tour  as  well  as  facilitate  seasoning.  This  same  idea 
ought  to  be  good  in  connection  with  veneer,  and  it  has 

'  'I   demonstrated   by  experiment    that   on.-  can  use 

;iiiimoiiia  and  other  acids  along  with  the  steam  and 
llnis  produce  various  slain  .'H.-ets  which  ar.'  deep  and 
well  fixed  into  the  wood.     If  the  right  stains  can  he 
secun-d  there  is  no  .pieslion  but  what   this  should  be 
llie  best   way   to  do  it,   b.-canse  it   saves  lb.-   risk  of 
'•Mdangering  gine  joints  cm  made-iip  work  bv  the  use 
nf  surface  stains  afterward,  and  it  is  more  '  t  horou-di 
and  salislaelory,  anyway.    Whether  or  not  il  is  prac- 
tical  to  ii.se  some  of  these  smaller  ret.u-ts  made  f.u- 
preparing  bent  wood  work  is  not  known  to  the  writer 
bul  tli..y  suggest  po.ssibililies  along  a  m-w  lin.<  ,d'  work 
tho.se  that  have  them  mighl  trv  some  experiments 
••ilong  tins  line,  .-mkI  those  that  have  not  miirhl  on  inves. 
."-•'''['•"  prospects    for    good    work  inslifN 

inslalling  one  and  Iryiiiy;  it  out.  \'eiieeis. 
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Who  Owns  Three  Lindermans  ? 


l^NECHTEL  FURNITURE  CO.,  Hanover,  again  shows 
its  appreciation  of  a  good  thing  by  instalhng  a  Linderman 
Dovetailer  in  its  SOUTHAMPTON  FACTORY. 


Hanover  Machine  shipped  Oct.  28th,  1911 

Walkerton  Machine  "     May  9th,  1912 

Southampton  Machine  Dec.  15th,  1913 


"  The  Proof  of  the  Pudding  is  the  Eating  " 

AND  A  $13,000  PUDDING  IS  SOME  PUDDING 


THE  LINDERMAN 

is  the  greatest  furniture  factory  money-saver  on  the  market  to-day 


It  joints,  glues,  clamps  and  sizes  in  one  operation,  saving  not 
only  from  60%  to  70%  of  your  annual  glue  bills,  and  from  5% 
to  10%  of  your  lumber  waste,  but  also  40%  to  60%  of  labor. 


Eventually^  ^ou  will  get  one. 
Why  not  noTD  ? 

Canadian  Linderman 

Co.,  Limited 

Woodstock  Ontario 
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IT'S  OUT! 


QUR  New  Catalog  No.  1  05  C.F. 

is  out.  It  is  new  in  every 
sense  of  the  word.  It  offers  a  new 
and  simplified  way  of  ordering — 
tabulated  so  that  you  can  find  in  a 
moment  the  kinds  of  casters  desired, 
the  various  styles  of  casters,  etc.,  are 
faithfully  illustrated  in  half-tone  en- 
gravings. But  best  of  all  it  puts 
before  you  the  recent  additions,  and 
improvements  made  in  the  "Univer- 
sal" Line,  the  greatest  variety  of 
casters  ever  offered  to  the  trade. 

The  following  list  will  give  an  idea  as  to  the  styles  and  varieties  of 
casters : 


BALL  BEARING  GRIP  NECK 
NON-BALL  BEARING  GRIP  NECK 
BALL  BEARING  PHILADELPHIA 
NON-BALL  BEARING  PHILADELPHIA 
BALL  BEARING  OBLONG  PLATE 
DISC  BEARING  PLATE 


BALL  BEARING  METALLIC  BEDSTEAD 
DEEP  SOCKET  AND  SHALLOW  SOCKET 
BRASS  AND  IRON  PLATE 
BRACKET  AND  IRON  BED 
PIANO  AND  TRUCK 
ENGLISH  PATTERN 


MISCELLANEOUS  ITEMS 


FURNITURE  SLIDES 

CASTER  RINGS  AND  SOCKETS 

SANITARY  DESK  SLIDES  AND  SHOES 


TABLE  BRACKETS 

BALL  BEARING  STOVE  TRUCK 

SHELF  BLOCKS 


Catalog  No.  105  C.F.  will  be  found  at  once  the  most  convenient  as  well  as  the 
safest  guide  to  caster  selection  ever  offered.     Write  for  a  copy. 


Universal  Caster  &  Foundry  Co. 

29  West  42nd  Street  (Aeolian  Building) 

New  York 
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BIG  DEMAND  FOR  LOW  PRICED  FURNITURE 

We  are  the  largest  manufacturers  of  low  priced  oak  DRESSERS, 
Chiffoniers  and  Ladies  Desks  in  the  NORTH. 

Thib  enables  us  to  sell  our  line  on  a  very  small  margin. 

LOOK  AT  THE   PRICES  ON   PIECES  SHOWN 

ALL   OUR    PRICES   ARE    IN  PROPORTION 


202 


Price  $5.00.    Weight  95  lbs. 
Top  18x33.    Height  64  in. 
French  bevel  plate  mirror  12x20. 
Same,  with  imitation  quart,  oak  front 
and  top.    Price  $5.25. 


102 

Price  $5.45.    Weight  110  lbs. 
Top  18x30.    Height  69  in. 
French  bevel  plate  12x16. 


215 

Price  $6.50.    Weight  110  lbs. 
Top  18x38.    Height  67  in. 
French  bevel  plate  20x22. 


WE  ALSO  MANUFACTURE  A  LINE  OF  THE  ABOVE  GOODS  IN  THE  COLONIAL  STYLE 
Terms:  F.O.B.  CHICAGO.    60  days  net— 2%  for  cash  in  20  days 


Our  location  is  the  most  convenient  in  the  U.S.  to  supply  the  Canadian  Trade 
Send  for  our  illustrated  catalog.  It  means  PROFIT  FOR  YOU. 


J.  D.  FREESE  &  SONS  CO. 

2501-2523  HOMER  ST.  CHICAGO,  U.S.A. 
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BUYER'S  DIRECTORY 

When  writing  to  advertisers  kindly  mention  the 
Canadian  Furniture  World  and  the  Undertaker 


AETS  AND  CEAFTS  FURNITURE 
Geo.      McLagiu      Furniture  Co., 

Stratford. 
John   C.  ilundell  &  Co.,  Elora. 

ASBESTOS  TABLE  COVERS. 
CanaiJian     H.     W.  Johns-ilanville 

C>-.,  Toronto. 

BABY  CARRIAGES. 
G'-n''ron    Mfg.    Co..  Toronto. 

AWNINGS 
Stamco,  Limited,  Saskatoon,  Sask. 

I.ENT  WOOD  FURNITURE. 
Jcl.a  C.  Mundill  &  Co.,  Klora. 
J.  &  J.  Kohn,  Toronto  ( W.  Craig). 

BOOKCASES. 
Knechte)    Furniture    Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Meaford  Mfg.  Co..   Meaford,  Ont. 

BUFFETS. 
Bell    Furniture   Co.,  Southampton, 

Ontario. 

Kens.ugton  Furniture  Co.,  Goder- 
ich. 

Kniclitel  Furniture  Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 
Peppier   Bros.,  Hanover. 
Strattord  Chair  Co.,  Stratford. 
Victoriaville  Furniture  Co.,  Victor- 

iaville.  Que. 

BEDS  (Brass  and  Iron). 
Canada  Beds,  Ltd.,  Gheslcy. 
Ideal  Bedding  Co.,  Toronto. 
J'arquharson  GifFord  Co.,  Stratford, 

Ont. 

Quality    Beds,    Limited,  Welland, 
Ontario. 

Ives   Modern   Bedstead   Co.,  Corn- 
wall Ont. 
Stamro,  Limited,  Saskatoon,  Sask. 
Strnlford   Bed   Cn..    St  r:i  I  ford.  Ont. 
S.  Weisglass,  Ltd.,  Montreal,  Que. 

BEDS  (Modern  Wood). 
F.lora  Furniture  Co.,  Elora. 
Knechtel   Furniture   Co.,  Hanover. 

BED  SPRINGS. 

Knechtel   Furniture   Co.,  Hanover. 
Frame  and   Hay  Fence  Co.,  Strat- 
ford. 

Gold  Medal  Furniture  Co..  Toronto 

Leegett  &  Piatt  Spring  Bed  Co., 
Windsor. 

Ideal  Bedding  Co..  Toronto. 

Stainco,  Limited,  Saskatoon,  Snsk 

Sttel  Furnishing  Co.,  New  Glas- 
gow. N.  S. 

S.  Weisglass,  Ltd.,  Montreal,  Que. 
BED  ROOM  CHAIRS. 

Baetz   HroB.,  Berlin. 

Bell  Furniture  Co.,  Southampton, 
Ontario. 

Elmira  Furniture  Co,  Elmira,  Ont. 
Lippert   Furniture   Co.,  Berlin. 

BED  ROOM  SUITES. 
Bell    Furniture   Co.,  Southampton, 
Ontario. 

Kensington  Furniture  Co.,  Goder 
ich. 

Knechtel   Furniture   Co.,  Hanover. 
Victorinvilln  Furniture  Co..  Victor- 
iaville. Que. 

CARD  AND  DEN  TABLES. 
Geo.      Mel.ftgan      Furniture  Co., 

Stratford. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

CARPET  RACKS 
Steel    Furnisliinc    Co.,    New  Glas- 
gow, N.  H. 

CAMP  FURNITURE, 
dtrnlford    Mfg.    Co,  Hlratfnrd. 
Ideal  Beflfling  f'o..  Toronto. 

CEDAR  BOXES 
D.  L.  Shnfir,  .'^l.  ThotnaK,  Onl. 

CELLARETTES. 
John  C.  Miindcdl  &  Co.,  Flora,  Ont. 

CHAIRS  AND  ROCKERS. 
Bell    Fnrniluru    (.'o.,  .So'iHianiplon, 

<')nlnri(i. 
Baetz   Bros.,  Berlin. 
Knechtel    p'lirniture    Co.,  Hanover. 
John   C.    Mundell  &   Co.  Klora. 
Stratford   (  hair  Co.  Stratford. 
Waterloo   Furniture   Co.,  Waterloo. 
Canadian    Rattan    Chair    Co.,  Vic- 
toriaville. 


Gold  Jledal  Furniture  Oo.,  To- 
ronto. 

Elmira  Furniture  Co,  Elmira,  Ont. 

Imperial    Furniture    Co.,  Toronto. 
Lippert  Furniture  Co.,  Berlin. 
Victoriaville   Chair   Mfg.   Co.,  Vic- 
toriaville. 

CHESTERFIELDS. 
Imperial   Furniture   Co.,  Toronto. 

CHIFFONIERS. 
Bell   Furniture   Co.,  Southampton, 
Ontario. 

Knechtel    Furniture   Co.,  Hanover. 

Meaford  Mfg.  Co.,   Meaiord,  Ont. 

Stratford   Chair  Co.,  Stratford. 

Victoriaville  Furniture  Co.,  Victor- 
iaville, Que. 

CHINA  CABINETS. 

Bell  Furniture  Co.,  Southampton, 
Ontario 

Peppier  Bros.,  Hanover. 

Knechtel    Furniture    Co.,  Hanover. 

Geo.  McLagan  Furniture  Co., 
Stratford. 

Meaford  Mfg.  Co.,   Meaford,  Ont. 
COMFORTERS. 

Toronto  Feather  &  Down  Co.,  To- 
ronto. 

Stamco,  Limited,  Saskatoon.  Sask. 
COTS 

Frame  and  Hay  Fence  Co.,  Strat- 
ford. 

COUCHES. 

J.  P.  Albrough  &  Co.,  Ingersoll. 
Ellis   Furniture   Co.,  Ingersoll. 
Gold    Medal    Furniture    Co.,  To- 
ronto. 

Imperial    Furniture   Co.,  Toronto. 

John  C.  Mundell  &  Co.,  Elora,  Ont. 

Steel  Furnishing  Co.,  New  Glas- 
gow, N.  S. 

S.  Weisglass,  Ltd.,  Montreal,  Que. 
COUCHES  (Sliding). 

Ideal  Beddinc  Co.,  Toronto. 

I'aniuharson-Gifford  Co.,  Stratford, 
Ont. 

(iold  Medal  Furniture  Co.,  Toronto. 
Stamco,  Limited,  Saskatoon,  Sask. 

CRADLES. 
Knechtel    Furniture    Co.,  Hanover. 

CRIBS  (Brass  and  Iron) 
Ideal    Bedding  Co.,  Toronto. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 
Stainco,  Limited,  Saskatoon,  Sask. 
S.  Weisglass,  I>ld.,  Montreal,  Que. 

CUSHIONS. 
Stamco,  Limited,  Saskatoon,  Sask. 

DAVENPORT  BEDS. 
Far(|uharson  tiilTord  Co.,  Stratford, 
Ont. 

Montreal   Upholstering  Co.,  Mont- 
real, Que. 
Imperial    Rattan   Co.,  Stratford. 
John  C.   Mundell  &  Co.,  Elora. 

DEN  FURNITURE 

Elmira  Furniture  Co,  Klmira,  Ont. 
Faniuharson  OilTord  Co.,  Stratford, 
Ont. 

John  C.  Mundell  &  Co.,  Elora,  Ont. 

DIVANETTES. 
Lippert   Furniture  Co.,  Berlin. 
DESKS. 

Bell  Furniture  Co.,  Southampton, 
Ontario. 

Elmira  Interior  Woodwork  Co., 
Elmira. 

Knechtel  Furniture  Co.,  Hanover. 
Geo.      .McLagan      Furniture  Co., 

Stratford. 
John  C.    Mundell  &  Co..  Flora. 
Stratford  Desk  Co..  Stratford.  Out. 

DINING-ROOM  FURNITUEE 

FnniuharHon  OilTord  ('o.,  .Stratford, 
Ont. 

DINING  SUITES. 

Boll  Furniture  Co.,  Southampton, 
Ontario. 

Kiii'chlel  Furniture  ('o.,  Hanover. 
Geo.      Mcl.agan      Furniture  Co., 

Stratford. 
John  <;.  Mundell  ft  Co..  Elora. 
Peppier    Bros  ,  Hanover. 
Stratford    Chair    Co.,  Stratford. 

DINNER  WAGONS. 
Geo.      Mcl.agnn      Furniluro  ('o.. 

Stratford. 
Pi'ppler    Bros.,  Hanover 

Continued 


DRESSERS. 

Bell  Furniture  Co.,  Southampton, 
Ontario. 

Knechtel   Furniture   Co.,  Hanover. 

Stratford   Chair  Co.,  Stratford. 

Victoriaville  Furniture  Co..  Victor- 
iaville, Que. 

Meaford  Mfg.  Co.,  Meaford,  Ont. 
EXTENSION  TABLES. 

Bell  Furniture  Co.,  Southampton, 
Ontario. 

Peppier  Bros.,  Hanover. 

Berlin  Table  Mfg.  Co.,  Berlin. 

Meaford  Mfg.  Co.,  Meaford,  Ont. 
FILING  DEVICES. 

Elmira  Interior  Woodwork  Co., 
Elmira. 

Geo.  McLagan  Furniture  Co., 
Stratford. 

FYLING  CABINETS 
Globe  Wernicke  Co.,  .Stratford,  Ont. 

FYLING  CABINETS,  Supplies 
Globe  Wernicke  Co.,  Stratford,  Ont. 

FOLDING  CHAIRS. 
Stratford  Mfg.  Co.,  Stratford. 
Ideal  Bedding  Co.,  Toronto. 

FOLDING  TABLES. 
Stratford  Mfg.  Co.,  Stratford. 

FOOTSTOOLS 
Elmira  Furniture  Co,  Elmira,  Ont. 

FURNITURE  HARDWARE 
Stratford  Brass  Co.,  Stratford.  Ont. 

HALL  SEATS  AND  MIRRORS. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 

HALL  TREES. 
Geo.      McLagan      Furniture  Co., 
Stratford. 

HAMMO-COUCHES. 
Ideal  Beddin?  Co.,  Toronto. 

INVALID  CHAIRS. 
Gendron  Mfg.  Co.,  Toledo,  Ohio. 
Victoriaville   Chair  Mfg.   Co.,  Vic- 
toriaville. Que. 
IRONING   BOARDS  AND 
DRYERS. 
Stratford  Mf^'.   Co..  Stratford. 

JARDINIERE  STANDS. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Flora  Furniture  Co.,  Elora. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Meaford   Mfg.   Co.,   Meaford,  Ont. 

KITCHEN  CABINETS. 
Hamilton  Ideal  Mfg.  Co..  Hamilton. 
Knechtel     Kitchen     Cabinet  Co., 
Ltd.,  Hanover,  Onl. 

KITCHEN  TABLES. 
Knechtel   Furniture   Co.,  Hanover. 
Victoriaville  Furniture  Co.,  Victor- 
iaville. 

LADIES'  DESKS 
Meaford   A(g.  Co.,   Meaford,  Ont. 

LAWN    SEATS    AND  SWINGS. 
Stratford    Mfg.    Co..  Stratford. 

LIBRARY  TABLES. 

Bell   Furr.iture   Co.,  Southampton, 

Ontario. 
Pepiiler  Bros.,  Hanover. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Geo.      McLagan      Furniture  Oo., 

Stratford. 
Meaford   Mfg.   Co.,   Meaford,  Ont. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

LUXURY  CHAIRS. 
Lippert   Furniture   Co.,  Berlin. 

MATTRESSES. 

Berlin  Bedding  Co..  Toronto. 
Gold     Medal    Furniture     Co.,  To- 
ronto. 

McKellar  Bedding   Co.,    Fort  Wil- 
liam, Out. 
Stamco,  Limited,  Saskatoon,  Sask. 
Standard   Bedding  Co.,  Toronto. 
Antiseptic   Bedding  Co.,  Toronto. 
Ideal    Bedding   t^o  .  Toronto. 

MAGAZINE    RACKS  AND 
STANDS. 
Geo.      McLagan      I'urnituro  Co., 
Stratford. 

MEDICINE  CABINETS. 
Meaford    Mfg.   Co.,    Meaford,  Ont. 

MISSION  FURNITURE. 
Ellis  Furn'turo  Co.,  Ingersoll. 
Bael/.  Bros.,  Berlin. 
John  C.  Mundell  Se  Co..  Elora. 
Waterloo   Furniture   Co.  Waterloo. 

MORRIS  CHAIRS. 

Ellis  Furniture  Co.,  Ingersoll. 
Imperial  Kaltan  Co.,  Stratford. 
Knechtel    Furniture    Co.,  Hnnuvor. 
.lohn  C.  Mundell  A  Co.,  Elorn. 
Waterloo   Furniture  Co.,  Waterloo. 

MUSIC  CABINETS. 

Geo.      .Mrl.ugan      l''uriiituru  Co., 

Striitf.ird 
Knechtel     Kitchen     Cabinet  Co., 

Ltd.,  Ilnnovor,  Ont. 
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OFFICE  CTHAIRS. 

Beli  Furniture  Co.,  Southampton, 
Ontario. 

Elmira  Furniture  Co,  Elmira,  Ont. 

Knechtel   Furniture    Co.,  Hanover. 

Stratford  Chair  Co.,  Stratford. 

J.  &  J.  Kohn,  Toronto  ( W.  Craig). 

John  C.  Mundell  &  Co.,  Elora,  Ont. 
OFFICE  TABLES 

Stratford  Desk  Co.,  Stratford,  Ont 
PARK  SEATS. 

Stratford    Mij.    Co.,  Stratford. 

PARLOR  CHAIRS  and  ROCKERS 

Elhs   Furniture   Co.,  Ingersoll. 

Elmira  Interior  Woodwork  Co. 
Elmira.  ' 

John  C.  Mundell  &  Co.,  Elora,  Ont. 

Waterloo  Furniture  Co.,  Waterloo. 
PARLOR  SUITES. 

Elmira  Interior  Woodwork  Co 
Elmira.  '' 

Ellis  Furniture  Co.,  Ingersoll 

Knechtel   Furniture    Co.,  Hanover 

Waterloo  Furniture   Co.,  Waterloo. 

Gold  Medal  Furniture  Co  To- 
ronto. 

Lippert  Furniture  Co.,  Berlin. 

PARLOR  TABLES. 
Geo.      McLagan      Furniture  Co 

Stratford.  ' 
Meaford  Mfg.  Co.,  Meaford,  Ont. 
Elora  Furniture  Co.,  Elora 
Elmira  Furniture  Co,  Elmira,  Ont 
Knechtel  Furniture  Co.,  Hanover 
I'eppler   Bros.,  Hanover. 

PEDESTALS. 

Peppier  Bros.,  Hanover. 

Geo.      McLagan      Furniture  Co 
Stratford.  ' 
PILLOWS. 

Stamco,  Limited,  Saskatoon.  Sask. 

loronto  Feather  &  Down  Co,  To- 
ronto. 

Ideal  Bedding  Co.,  Toronto 

PILLOW  SHAM  HOLDERS 
Tarbo.x  Mfg.  Co.,  Toronto. 

RATTAN  FURNITURE. 
Imperial  Uattan  Co..  Stratford 
Canadian    ii;ittan    Chair    Co,  Vic- 
toriaville, Que. 
Gendron  Mfg.  Co.,  Toronto. 

RECLINING  CHAIRS. 
Ellis  Furniture  Co.,  Ingersoll. 
Knechtel    Furniture    Co..  Hanover 
John  C.  Mundell  &  Co.,  Elora,  Out. 

RUG  RACKS 
Steel    Furnishing    Co.,    Xew  Glas- 
gcw,  N.  S. 

SECTIONAL  BOOKCASES 

Globe  Wernicke  Co.,  Stratford.  ( 

SCHOOL  FURNITURE. 
Bell    Furniture   Co.,  Southampton, 
Ontario. 

SIDEBOARDS. 
Knechtel    Furniture    Co.,  Hanover 
Meaford   Mfg.   Co..   Meaford,  Ont' 
fetratford  Chair  Co.,  Stratford. 

TABLES. 
Bell    Furniture   Co.,  Southampton, 

Ontario. 
Elora  Furniture  Co.,  Elora 
Knechtel    Furniture    Co.,  Hanover 
John  C.  Mundell  &  Co.,  Elora. 
Orillia    I'uriiiture    Co.,  Orillis 
Stratford  Cliair  Co.,  Stratford. 
Victoriaville  Furniture  Co.,  Victor- 
iaville, Que. 

TABLE  SLIDES 

B.  Waiter  \-  Co..  Wabasli.,  Ind. 

TABOURETTES. 
Flora  Furniture  Co..  Elora. 
Kensington    Furniture   Co..  Goder- 
ich. 

TELEPHONE  STANDS. 
John  C.  Mundell  &  Co..  Elora,  Ont. 
TENTS 

Stamco,  Limited,  Saskatoon.  Sask. 

TYPEWRITER  DESKS. 
Elmira     Interior     Woodwork  Co., 
Elmira. 

Stratford  Desk  Co..  Stratford,  Ont. 
UPHOLSTERERS'  SUPPLIES 

Fills    Furniture    Co..  Ingersoll. 

(iold  Medal  Furniture  Co.,  To- 
ronto. 

UPHOLSTERED  FURNITURE 

Bnet/.   Bros..  Berlin. 
Ellis   Fiiniitiire  Co..  Ingersoll. 
■■'ariiuluirson  liilTiird  Co.,  .Stratford. 
Ont 

Imperial  R<ittan  Co..  Stratford. 
Inilierial  I'uriiil lire  Co.,  Toronto. 
John  C.  Mundell  &  Co.,  Flora. 
Knechtel    Furniture    Co.,  Hanovor. 
Waterliu)   Furniture  Co.,  Waterloo 
(iold    Alediil     Furniture    Co.,  "To 
ronio 

VACUUM  CLEANERS. 

Onward   Mf.-    Co,  Mnliii 

VERANDAH  FURNITURE, 
liiiperinl    llnttHii   Co.,  Stratford. 
Stratford    .Mfg.   Co.,  Stratford. 
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Dominion  Casket  Co.,  Limited 


Ttltpho 


I  Day  No.  1020.  Nights  and 
I  Sundays  and  Holiday!  No.  1069 


Guelph,  Ont. 


RUSH  ORDERS 
SOLICITED 


N0I74 


The  two  styles  shown  upon  this  page  are  of  a  quality  and  design  used  almost 
daily  throughout  the  Dominion.    Why  not  carry  in  your  showroom  such  styles, 
instead  of  those  which  are  entirely  devoid  of  all  mechanical  good  looks.  This' 
casket  can  be  made  in  any  of  the  popular  panels  and  covered  with  any  of  the 
numerous  materials  that  may  be  desired  in  quality  or  color, 

A  trial  order  of  any  of  our  lines  will  convince  the  funeral  director 
that  we  have  the  goods 


No.  172 


OUR  FACTORY  IS  ALWAYS  OPEN 


January,  1914 
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Undertakers'  Department 


Problems  affecting  the  Undertal^ing  Profession  are  here  discussed  and  readers  are  invited  to  send  tetters 
expressing  their  views  on  any  of  the  subjects  dealt  with  -  News  of  the  profession  throughout  Canada. 


CURRENT  UNDERTAKING  TOPICS 

Embalming-  Case  A  case  has  recently  been  de- 

in  Court.  eided  in  the  Colorado  Court  of 

Appeals  which  is  of  more  or 
less  interest  to  undertakers  and  embalmers  every- 
where. 

A  body  had  been  embalmed  in  Colorado  and  shipped 
to  Pennsylv.inia,  but  on  arrival  at  destination  it  was 
found  to  be  so  hadly  d('con!|)osed  that  the  eoflin  con- 
taining the  remains  had  to  be  left  outside  the  house  in 
which  the  funeral  services  were  conducted. 

The  widow  of  the  deceased,  claiming  that  the  em- 
balming had  been  improperly  done,  brought  suit  for 
$10,000  for  injuiy  to  her  fe"lings.  The  question  of 
breach  of  contract  did  not  figure  in  the  claim  at  all. 
She  was  awarded  $1,000.  On  ai)peal,  however,  this 
verdict  was  set  aside,  the  court  holding  that  as  wilful 
negligence  had  not  been  shown,  the  plaintiff  was  not 
entitled  to  more  than  nomiiuil  damages  for  injury  to 
feelings. 

An  Undertaker's  While  the  case  for  injury  to 

Sug-g-estions.  feelings  in  the  Colorado  court 

absolves  the  embalmei-  from 
wilfid  m-gligence,  it  conveys  this  le.sson :  Undertakers 
cantiot  be  too  thorough  in  the  ir  woi'k.  Most  of  them 
realize  lliis,  i)ut  as  there  are  possibly  some  who  do  not, 
it  is  perhaps  not  out  of  [)lacc  to  here  quote  an  extract 
from  an  address  recently  delivered  by  t\  W.  Walker 
on  the  "Shortcomings  of  the  Undertaker." 

"First  of  all,"  he  said,  "I  mav  say  it  seems  to  me 
that  too  many  fnnei'al  direcloi's  fail  to  nuike  good  fr'om 
the  fact  thai  they  entei-  ui)on  the  work  fi-om  the  seem- 
ing moiu'tary  consideration  and  iu)l  lliat  they  liavc  any 
sf)eei;il  fitness  for  the  same.  Misfits  in  l)usiiie.ss  very 
•  •n.-h  occur  ami  it  is  ;is  true  of  ours  as  any  other.  Ill 
occurs  to  :ih'  IIuiI  one  entering  upon  the  duties  of  Ihis 
j)rofe.s.sion  should  think  rafiicr  of  the  opi)ortnnity  for 
service  to  his  fell(«w  nuin  in  the  various  ;ind  intricate 
dutii'S  which  are  sure  lo  devolve  upon  him  at  this  tiie 
most  trying  of  nil  times,  when  di|)lomacy  and  tact 
count  for  so  nnicli,  ;ind  without  which  no  nian  c;in  in 
the  i.-irgest  .serise  expect  to  iniike  good. 

•'While  we  shonid  have  eve?-y  detail  well  in  hand  and 
be  master  of  the  situatif>n  at  all  tinu-s.  perfoi-niing  our 
duties  with  precision,  punctnality  and  dispjitcli,  yet 
we  should  remeinher  that  we  ;ire  serving  the  people 
ami  tluit  their  wishes  slundd  he  coMi|)lied  witii.  unle.s.'.' 
Ilie.v  ;ire  wholly  ont  of  harmony  with  the  fitin'.ss  of 
things,  when  hy  suggest  i(in  Mud  not  over-pcrsiuision  wo 
may  conviiu-e  Iheni  our  way  is  better.  Thus  seeking 
rather  to  serve  than  to  antagonize,  Iher-ehv  losing  the 
good  will  find  confidence  „r  il,„se  with  wlmm  we  com,' 
in  contact. 

"Another  thing  which  might  lie  tei'ined  ii  cfmse  of 
prejtnlice  .-itid  I'jiil  to  impr.'ss  people  thjit  w."  ;ire  making 
good  is  the  tendency  of  some  of  ns  to  neglect  the  details 
incident  to  a  funer;d  of  the  poorer  class  of  work.  Vo;i 

way  .sometimes  think  that  this  is  a  small  matter,  but 


let  me  suggest  that  we  cannot  tell  how  far-reaching  this 
may  be.  Unsu.specting  ones  may  notice  this  and  we 
may  be  justly  criticised  for  this  seeming  oversight. 
1  think  that  we  should  give  our  best  efforts  to  all  alike. 

"Thus  will  we  make  good,  not  only  with  those  whom 
we  are  serving,  but  Avith  all  who  may  demand  our 
services  and  entire  conununily  in  which  we  live,  for  as 
our  .success  is  locally  so  slmii  we  become  known  to  the 
profession  at  lai'ge,  and  1  am  sure  that  it  is  our  wish 
to  make  good  and  eliminate  all  po.ssibility  of  prejudice 
that  may  be  held  against  our  profession,  remembering 
that  il  is  our  shortcomings  which  might  he  the  cause 
of  public  prejudice." 

Educating-  It  is  one   of   the  significant 

the  Profession.  tilings  in  connection  with  tlie 

embalming  profession  that  at 
convention  after  convention  efforts  are  made  to  impress 
U[)on  those  engaged  in  it  the  importance  of  vocational 
education.  At  the  recent  convention  of  the  Funeral 
Directors'  Associatioji  of  JMichigan  it  was  the  subject 
of  much  considei-ation.  and  the  resolution  that  was 
adopted  spoke  in  no  uncertain  tones  in  j-egard  to  the 
nmtter.  It  read  :  "Kecognizing  the  advantage,  to  both 
our  profession  and  the  public,  that  a  certain  definite 
educational  standard  be  nuide  a  i-e(|nirement  prelimin- 
ary to  the  granting  of  an  end)ahner's  license,  and  be- 
lieving that  such  staiulard  should  be  of  the  same  grade 
as  that  which  is  re(|uii-ed  for  entrance  to  other  jiro- 
fessional  courses,  we  heai-tily  apjirove  the  effort  of  tlu; 
Michigan  Funeral  Directors'  ami  Knd)almei-s'  Associa- 
tion in  arranging  for  llie  eslal)lishing  of  a  course  in 
end)alming  in  their  State  University,  and  we  pledge 
our  support  hy  evei-y  legitimate  means  to  the  mainten- 
ance of  the  edncational  standard  therein  adopted,  and 
we  compliment  the  Michigan  Association  aiul  the 
University  on  the  step  taken." 

At  the  annual  Conference  of  .\or1h  American  Fm- 
halmei-s'  K.xamining  IJoai'ds.  a  pronouncement  e(pially 
strong  was  made.  "  Kmhal  mers, " '  .said  the  president, 
"must  he  (pialified.  If  we  ask  the  various  states  to 
adopt  nutre  rigid  rules,  regulating  tiie  transportation 
of  dead  human  bodies,  we  must  exact  a  liigh  standard 
ill  the  (|ualilications  of  the  embahuer.  Tiiis  nu>ans  a 
moi'e  thorough  and  extended  coursi'  of  study  and 
schoolin-r  for  the  applicant,  ami  w.>  should  reeogni/.e 
and  encourage  our  end)alndng  schools  by  giving  ajipli- 
<'_ai'ts  credit  f(U-  c(unpleting  ;ind  passing  a  ci-rtain  speci- 
fied course.  If  we  ever  expect  to  have  a  chair  of 
end);ilii.ing  esl.ililished  in  our  state  university  W(<  nuist 
offer  such  inducement  as  will  eventn;illy  demand  it. 


WAS  A  LUCKY  HEARSE 

l.ni-d  Charles  r.eresford  told  r\'  one  of  his  tenants 
who  conducled  a  small  utnlert a l<er "s  estahlislunent  in 
VVateri'ord.  One  day  he  asUed  how  business  was 
"Crand.  me  l..rd!"  he  exclaimed.  --I  have  now  Hit- 
luckiest  little  hearse  you  ever  saw.    Clorv  l)e  to  good- 

tiess,  it  was  never  a  day  itUc  since  I  got  it," 
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The  Western  Casket  Co. 

Limited 


Cor.  Emily  St.  and  Bannatyne  Ave. 
Winnipeg  -  Manitoba 


\Y/E  desire  to  announce  to  the  profession  of  Western 
Canada  that  our  new  warehouse  is  now  completed 
with  a  full  line  of  Funeral  Supplies  on  hand  and  ready  to 
receive  your  valued  orders. 

Our  travellers  will  shortly  call  upon  you ;  in  the  mean- 
time send  us  your  orders  :  until  we  have  our  catalogues  ready 
to  be  placed  in  your  hands,  use  the  catalogues  and  numbers 
that  are  at  present  in  use  and  we  will  know  requirements. 

Our  designs  in  a  great  many  instances  are  superior  to 
the  old  styles. 

In  placing  these  new  designs  before  the  profession  m 
Western  Canada,  we  ask  for  a  fair  share  of  your  patronage 
and  kind  consideration  m  the  way  of  a  trial  sample  order, 
we  are  quite  sure  on  our  part  that  the  goods  will  please  you. 

We  will  give  special  attention  to  telegraph  and  phone 
orders,  one  of  the  principals  of  the  firm  being  in  charge  of 
office  day  and  night,  assuring  you  of  prompt  and  careful 
attention  to  your  orders  at  all  times,  we  will  never  miss  a 
train  for  express  orders. 

Yours  truly, 

The  Western  Casket  Co.,  Limited 

Phone  Day  and  Night 

Winnnipeg,  Manitoba  Garry  4657 
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A  Matter  of  Interest  to  Undertakers 

By  J.  C.  V an  Camp 

Is  it  wise  for  the  undertakers  to  encourage  the 
manufacturers  to  make  so  many  kinds  of  cheap  cas- 
kets? The  caskets  known  as  "Xo.  409"  and  "Xo.  411" 
are  e.heap  cloth-eovered  cases;  many  of  the  under- 
takers consider  them  almost  too  cheap  and  do  not  use 
thom  for  fear  of  injuring  their  reputation.  These 
cases  are  covered  in  a  cheap  broadcloth,  and  when 
properly  trimmed,  nuike  a  veiy  good  looking  ease:  yet, 
chry  are  cheap  goods,  and  I  have  often  said  to  the 
makers,  that  T  would  rather  [)ay  two  or  three  dollars 
more  and  have  them  made  with  a  little  more  care,  and 
a  little  better  trimming  inside,  so  that  a  satin  lining 
can  be  used  to  match  the  goods  put  in  by  the  maker 
or  manufacturer. 

So  far,  in  Canada,  the  manufacturers  have  agreed 
that  no  cheaper  goods  in  the  casket  line  should  be  made 
than  those  I  have  mentioned :  and  we  believe  this  to 
have  been  wise.  If  cheaper  goods  are  needed  for  cer- 
tain kinds  of  trade,  the  cloth-covered  coffin  is  what  has 
been  used,  and  1  think  should  still  continue  to  be  used 
for  this  cheaper  trade. 

I  have  noticed  once  in  a  while,  a  cheap  casket  coming 
in  from  the  United  States,  cov(>red  in  crepe  cloth.  They 
always  have  a  cheaj:)  appearance,  and  1  have  always 
been  at  a  loss  to  know  why  any  maker  of  caskets  should 
spoil  a  good  or  well-designed  casket,  with  good  wood- 
work, by  covering  it  with  such  a  cheap,  common-look- 
ing material. 

I  understaiul,  from  pretty  good  authority,  that  the 
m.inufacturers  in  tlx-  United  Slates  have  come  to  realize 
that  they  have  iiuide  a  nustake  in  ti-ying  to  put  these 
goods  on  the  market.  1  also  understand  that  t  he  uiuler- 
takers  have  come  to  see  theii-  mistake,  in  trying  to  sell 
these  goods.  It  has  cheapened  the  business,  and  it  has 
been  a  loss  to  them  financially.  The  crepe  goods  cost 
the  undertaker  within  a  dollar  or  so  of  what  tlie  cloth- 
covered  goods  cost  him,  and  in  selling  them  he  will 
make  the  |)ric''  from  five  to  ten  dollars  less  than  for 
cloth-eovercd.  So  he  is  out  just  that  mueh  cash  and 
at  the  same  time  .cheapens  the  trade. 

W<'  understand  now,  that  many  of  tlu>  nuinufact nrers 
in  the  United  States  are  loaded  up  witii  these  cheaj) 
goods,  and  would  like  to  be  able  to  dispose  of  them  at 
a  loss,  to  gef  them  out  of  the  way. 

I  think  that  we — the  undertakers  in  Canada  should 
tak"  a  stand  in  this  matter,  and  not  encourage  thi' 
inatiiifaelnr(  rs  who  ;\n-  making  tiiesc  goods  in  Canada 
just  now.  I  uridi  rstainl  that  I  his  class  of  goods  are 
now  being  made  and  offered  for  sale,  and  it  is  <|uite 
likely  that  some  of  the  undei'l a kei's  have  been  induced 
to  buy. 

Aftei-  tliiid<ini,'  Miis  matter  over.  I  have  coine  to  the 
conclusion  lhal  a  great  majorily  of  undert;ikers  will 
see  this  as  I  do.  and  the  time  to  put  a  cheek  on  this 
practice  is  now.  II  will  be  better  for  those  who  are 
making  thes"  1,'oods,  t(>  realize  that  the  uiulerlakei-s  do 
not  i'e(|nii'e  this  class  of  goods,  and  they  would  much 
prefer  that  they  should  not  be  put  on  the  market. 


CREMATION  CONGRESS  IN  GERMANY 

The  seventeenth  congress  ol'  the  Associalion  of  the 
Cremation  Societies  of  the  (ler-maii  speaking  eoiuilries 
was  lu  ll!  reeeiitly  at  S| rassbiirg,  capital  nf  Alsaee- 
liorrairie  Delegates  from  the  various  societies  of  (}er- 
many.  Austri.'i  a:id  Switzerland  were  present.  En- 
couraging re[)orls  were  nuide  in  regard  to  the  progress 
gl  the  societies,  Attention  wusj  culled  to  the  significant 


vote  of  the  city  of  Zurich,  where  the  refcn-endum  vote 
in  favor  of  the  cremation  law  was  2:>,000  in  favor  and 
only  3,000  opposed. 

This  Gei-man  Association  of  Cremation  Societies  \yas 
formed  27  years  ago,  and  now  embraces  140  societies. 
Thirteen  societies  have  been  added  since^thejast  meet- 
ing. The  present  total  membership  is  70,674,  a  gain 
of  7,496  in  the  last  year.  The  largest  societies  are 
those  of  Berlin,  6,28i  members;  .Vuremburg,  5,090 
members:  Mimich,  4,292  members:  Chemnitz,  1.G68 
members.  The  Strassburg  society  luunbers  520.  }.Iul- 
hausen  340,  iMetz  170,  and  Colmar  7;>  nuMubers. 

The  number  of  ci'ematories  embraci'd  in  the  district 
of  this  a.ssociation  has  increased  during  the  last  year 
from  29  to  3(i.  and  25  other  crematories,  nostly  munici- 
pal, are  projected  or  actually  under  cons!  ruction. 
There  were  7,555  incinerations  in  191!. 

No  precise  geiuM-al  statistics  of  cremations  are  said 
to  have  yet  been  (!omi)iled,  but  Ih:.  March  city  con- 
struction advisor,  has  eomi)iied  statistics  of  the  incin- 
erations that  have  been  made  in  the  German-Spi'aking 
countries  up  to  July  30,  1913.  As  far  as  e.\act  infornm- 
tion  has  been  obtained  the  total  nu:nl)er  of  cremations 
ill  this  association  district  is  5'). 731.  The  cities  showing 
the  largest  figures  ai-e  as  follows:  liasle.  1.136;  lire- 
men.  2.S40:  Chemnitz.  3.911;  Cotuirg.  1.600;  Dresden-, 
1.229:  Eis(mach,  1,157:  Gotha,  S.08S :  ILnnburg.  6,l:>3; 
Heidelberg,  2,483;  Jena,  3,044;  Karlsruhe,  1.148;  Leip- 
zis'  3,061:  Mainz,  3,153:  Mannheim,  1.629:  Offenbach; 
2.406:  St.  Gaul,  1,284:  Stuttgart,  1.269;  Ulm,  1,967; 
Zurich,  4,853. 


BANQUET  FOR  "GEORGE" 

A  number  of  fiieiuls  and  business  aci |uaintances  of 
George  M.  Lawrence,  the  well  known  fuiu'i-al  dii-ector 
ami  funnture  dealer  of  Dauphin.  ]\Ian..  and  formerly 
of  Lucknow,  Out.,  gathered  at  Allan's  Cafe,  in  Datiphin, 
to  wish  him  success  on  his  depart ui'e  U-om  town.  The 
long  table  was  well  filled,  and  aftei'  ])ai'taking  of  an 
excellent  supper  the  toastnuister.  Robert  Crues.  M.P. 
for  Dauphin  (listriet.  called  on  each  person  at  the  board 
to  express  his  feeling  at  INfr.  Lawrence's  departure. 

After  all  had  wished  Mr.  Lawi-ence  a  continued  life 
of  happiness  and  success  in  his  new  ventui'(\  d.  W. 
JohustoiU'  presented  him  with  a  snud<ing  set  on  bi'half 
of  those  assendiled.  .Mi',  liawi'eiu'c  ma(h>  a  suitable 
reply,  and  the  I'cst  of  the  evening  was  taken  up  in 
singing  old-time  songs  by  im|)rom|)tu  i|nai'tettes,  ti'ios. 
etc.  Mr.  Lawrence  shortly  after  left  for  Wiiuupeg,  to 
assume  his  new  duties  in  c(unieetiou  with  The  Western 
Caski't  Co..  Ltd. 


TESTING  REALITY  OF  DEATH 

.\  remarkable  new  method  of  lesliiig  absolutely 
wlu'lher  an  ;'pparently  dead  pei'son  is  really  dead  and 
thus  avoiding  the  possibility  of  premature  bni'ial.  Just 
aniH)une(Ml  by  Dr.  leard  of  Mai-seilles,  l<'rancc.  has  lieen 
received  wiMi  great  interest  by  his  colleagues  in  Pa-is. 

Dr.  leard  s  .system  depeiuls  (Ui  the  ipiestion  whether 
the  blood  is  still  in  eifcnlal  ion  or  not.  and  consists  of 
a  siibcul aiwnus  iiijeetinu  of  a  small  ipianlily  of  tluor- 
eseiu.  which  is  (piite  harmless,  hut  one  of  the  luosi 
viohiil  coloring  nuitters  known. 

If  there  lie  the  slii^lilesl  motion  of  the  lilood  the 
(Inorescin.  cariied  ai'onml  the  body.  st;iins  it  a  vivid 
golden  vellow.  while  the  eyes  beconu'  a  deep  emerald 
gleen.  If.  on  the  other  hand,  there  is  no  moveim-nt 
of  the  Mood  the  coloring  matter  is  not  dispersed,  and 
])i'oduces  no  effeei.  Half  an  hour  is  staled  to  be  eiiouyh 
ly  make  \\\\^  test. 
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Dominion  Manufacturers 

Limited 

1 

MANUFACTURERS  OF 

Jin?  Juttf  ral  qutatt^H 

■ 

M 

Extend  to  the 
profession 

M 

The  Season's  Greetings 

M 

1 

and  Best  Wishes  for 

1 

A  Happy  New  Year 

BRANCHES 

The  Globe  Casket  Co.,  and  Branches                  London,  Ontario 
The  Semmons  &  Evel  Casket  Co.  &  Branches,  Hamilton,  Ontario 
The  National  Casket  Co.          -         -         -     Toronto,  Ontario 
Jas.  S.  Elliot  &  Son          .         .         .           Prescott,  Ontario 
Girard  &  Godin  and  Branches          -          Three  Rivers,  Quebec 
Christie  Bros.  &  Co.          ...           Amhest,  N.  S. 

m 
m 

FRED  W.  COLES                                                       D.  M.  ANDREWS 

General  Manager                                                                                                    Secretary  Treasurer 

HEAD  OFFICE 

468  King  Street  W.,  Toronto 

m 
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Indiscriminate  Use  of  the  Trocar 

By  H.  S.  Eckels,  Ph.G. 

Dean  of  Eck(t  s  College  of  Embalming,  Philadelphia,  Pa. 

No  habit  is  more  wide-spread,  more  destructive  of 
good  embalming  or  more  inimical  to  the  best  interests 
of  the  profession  than  the  indiscriminate  use  of  the 
trocar.  I  say  "habit"  advisably,  because  I  am  con- 
vinced from  long  experience  and  contact  Avith  embalm- 
ers  in  all  sections  of  the  country,  that  nine-tenths  of 
the  time  the  use  of  the  trocar  is  totally  unnecessary, 
even  where  a  raw  formaldehyde  fluid  is  used.  Where 
a  penetrating  and  tissue-saturating  fluid,  with  peroxide 
of  hydrogen  as  its  base,  is  used,  practically  every  time 
the  trocar  is  employed  its  use  is  gratuitous  and  un- 
necessary. 

Unquestionably  the  promiscuous  puncturing  of  the 
bodies  in  the  embalmer's  care  with  the  barbarous 
trocar  is  a  survival  of  the  day  when  cavity  embalming 
was  practically  universal.  A  few  years  ago  no  embalm- 
er  felt  absolutely  safe — or,  indeed,  was  absolutely  safe 
— unless  he  had  taken  some  precaution  and  had 
assured  himself  that  his  fluid  had  penetrated  into  every 
cavity  of  the  body. 

Now,  happil.y,  due  to  the  improvement  in  embalming 
fluids — and  this  applies  to  no  one  brand,  but  in  a  mea- 
sure, at  least,  to  all  of  the  standard  fluids — arterial 
embalming,  particularly  through  the  axillary  artery, 
insures  such  a  distribution  of  the  embalming  medium, 
that  all  of  the  gases  will  be  taken  care  of  naturally  in 
ninety-nine  cases  out  of  a  hundred.  It  is  only  in  the 
exceptional  ease  that  the  trocar  need  be  employed 
to-day. 

Consider  the  Family 

Quite  aside  from  any  humane  aspect  of  the  question, 
the  effect  ui)on  the  family  should  be  considered  by 
every  undertaker.  Wlicre  the  use  of  the  trocar  is 
absolutely  essential,  not  even  the  family  can  make  it 
a  legitimate  objection.  Where  its  use  is  unnecessary, 
no  one  can  view  its  employment  without  disgust  and 
dissatisfaction.  It  .should  be  regarded  by  the  funeral 
(lii-cetor  as  a  last  resort  and  should  be  employed  under 
no  other  circumstances. 

Tf  the  cmbalmer  wishes  to  avoid  increasing  the 
I)rcssurc  u|)on  the  weakened  capillaries  and  wishes  to 
reduce  to  the  minimum  the  staining  effect  of  the  blood, 
he  should  by  all  means  drain  blood  freely  from  the 
superior  vena  cava  itself  by  way  of  the  axillary  vein. 
The  use  of  the  trocar  is  neither  sane  nor  scientific.  It 
iM-ver  should  be  resorted  to  except  in  extT-eme  cases, 
and  then  preferably  not  until  the  day  aft(>r  the  injec- 
tion of"  the  fluid. 

jNIany  undertakers  are  prone  to  believe  that  where 
much  abdominal  gas  exists  that  the  use  of  the  trocar 
is  inevi1al)le.  Experience  has  shown  that  this  is  not 
true.  A  few  days  ago,  1  had  the  opportunity  of  em- 
balming a  case  in  which  the  abdomen  was  greatly  dis- 
tended hy  gas.  About  two  huridre<l  and  fit'ly  under- 
takers wei-e  present;  most  of  them  men  of  wide 
experience.  I  raised  the  axillary  artery  and  vein  and 
useil  the  (ienung-Kekels  Axillary  inHtruments.  I  did 
not  use  the  troear.  Many  of  the  audience  expressed 
extreuu'  .skei)ticisin  of  my  ability  to  secure  satisfactory 
results  in  this  case.  This  fear  was  jiot  eonfined  to  tho.se 
who  never  had  used  the  method.  Even  those  who  had 
practised  it  for  years  seemed  to  doubt  its  efficiency  in 
such  drastic  circumslances  as  this,  Th.'  result,  liow- 
ever.  justified  my  assertion  that  the  gas-destroying 
chemicals  in  Diovi,,  wciv  ,n,ip|y  sufiiei(-n(  to  take  care 
(»!'  I  lie  case. 


Personally,  I  never  had  the  slightest  fear,  but  as  the 
body  was  immediately  removed  to  the  establishment  of 
the  undertaker  who  furnished  it  for  the  demonstration, 
I  was  unable  to  personally  make  a  second  examination. 
This  was  on  Thursday.  On  the  following  Sunday,  the 
embalmer  who  had  charge  of  the  body  wrote  to  me  as 
follows:  "Complying  with  your  request,  I  take  plea- 
sure in  stating  that  the  body  of  Mr.   ,  which  you 

embalmed  Thursday  by  your  non-trocar  method,  was 
to-day  absolutely  perfect  in  every  detail,  and  the  family 
was  well  pleased.  Naturally,  I  was  also.  I  kept  a  close 
watch  upon  it  and  not  once  was  there  any  indication 
that  I  should  use  a  trocar.  I  further  take  pleasure  in 
stating  that  as  you  said  at  the  time,  the  intestines 
would  relieve  themselves  of  gas  as  soon  as  the  fluid 
had  had  a  chance  to  act.  I  found  this  to  be  true,  and 
the  abdomen  to-day  has  dried  and  hardened  up  greatly 
to  my  satisfaction." 

Indiscriminate  Use  of  Trocar  Harmful 

I  feel  as  I  have  long  felt  that  the  iiuliscriminate  use 
of  the  trocar  is  much  more  apt  to  do  harm  than  it  is 
to  do  good.  Let  us  for  a  moment  analyze  the  condi- 
tions found  in  the  case  just  cited.  The  abdomen  was 
greatly  distended  by  gas.  Fluid  was  injected  plen- 
teously,  with  the  result  that  for  a  moment  the  disten- 
tion was  increased.  Certain  signs  showed  me  that  the 
circulation  had  been  thorough — more  thorough  indeed 
than  would  have  been  possible  had  the  fluid  had  a  base 
of  raAV  forriieldehyde.  T  did  not  use  the  trocar.  The 
fluid  took  care  of  the  gas,  and  all  trouble  was  obviated. 

Had  the  trocar,  hoAvever,  been  inserted,  what  would 
have  been  the  result?  Not  only  would  the  gas  have 
been  relieved  by  what  I  may  call  unnatural  means,  but 
unquestionably  some  of  the  fluids  also  would  have 
escaped.  Even  if  none  were  imnu'diately  observable, 
there  certainly  would  have  been  leakage.  This  need 
not  necessarily  have  been  external.  The  fluid  easily 
might  have  drained  from  the  tissue  into  the  cavities. 
It  was  not  needed  in  the  cavities ;  it  was  needed  in  the 
tissue,  and  by  remaining  there  did  its  work.  Had  I 
used  the  trocar,  I  do  not  believe  that  it  would  have 
been  possible  to  have  secured  nearly  so  satisfactory 
results,  because  T  would  have  relieved  the  jiressure 
throughout  the  body  with  the  result  that  reflushing 
possibly  would  have  occurred,  even  as  far  away  as  in 
the  face  ami  hands,  and  a  putty  color  have  resulted. 

About  one  letter  in  three  which  the  average  teacher 
of  embalming  receives  deals  with  sonu^  peculiar  dis- 
coloration for  which  the  uiulerlaker  cannot  account, 
and  for  which  he  is  proiu>  to  blame  his  fluid.  Where 
a  raw  foi-nu'Idehyde  fluid  is  used,  his  contention  fre- 
((uently  is  justified,  but  this  is  true  oidy  in  one  class 
of  cases — those  in  Avhich  the  surface  of  the  skin  shows 
considerable  blotches  with  a  brown  and  burned  appt>ar- 
ance.  In  many  of  such  cases  even  the  trouble  could 
have  been  avoided  in  a  great  nn^asure,  had  the  luider- 
taker  nuide  the  first  part  of  his  injection  with  fluid 
greatly  weakened,  following  this  up  immediately,  if 
need  be,  with  a  normal  ([uantity  of  fluid  in  the  strength 
called  foi-  b.\  the  directions  on  the  bottle. 

Effect  of  Fluids  Uneven 

If  is  an  unroflimate  fault  of  raw  formal(lrIiydt>  fluids 
that  their  asfringency  is  so  great  that  circulati(Ui  is 
exlrenu'ly  uneven.  The  embahner  discovers  that  sufli- 
I'ieiit  fluid  has  not  reachi-d  some  particular  |)ai't  of  the 
sui-fae(>  and.  therefore,  continues  his  injection  with  the 
result  that  he  gels  loo  Tuuch  fluid  in  other  places.  To 
this  circumstaime  is  attributable  a  lai-g(>  portion  of  the 
discolored  spots.   Of  course,  there  is  a  remedy  for  this. 
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Burglar 
Proof  and 
Water 

Tight 


The  St.  Thomas 


Original,  Quick  Closing  End  Vault 

MANUFACTURED  BY 

The  St.  Thomas  Metallic  Vault  Company,  Limited 

ST.  THOMAS,  ONTARIO 


Springfield^s  New  Toncan  Metal  Caskets 

The  Biggest  and  Best  Value  Ever  Offered 

This  new  desigri  is  a  vviniicr.     I'\ir  a  moderate  priced  casket  it  has  no  equal. 


The  "JACKSON 


Broadcloth  Covered.  Made  without  inner  top.  Trimmed  complete  with  Antique  Silver  extension  handles  and  name  plate, 
lined  with  fig-ured  Artsilk  Pillow  Set     Face  Cap  hinged  and  lined  to  match  pillow  set. 

The  "JORDAN."  Made  with  an  inner  top  which  contains  half  length  glas**  and  can  be  sealed  air  tight.  Lined  and 
trimmed  same  as  the  "Jackson."  ^  Toncan  Metal  possesses  greater  strength  than  copper,  is  a  worthy  substitute  for  cop 
per,  and  in  everj'  instance  is  superior  to  rolled  steel.  It  is  noncorrosive  because  of  its  purity,  is  made  to  withstand  the 
climatic  and  atmospheric  effects  cf  today.  ^  Toncan  Metal  Caskets  are  good  for  all  time.  Send  for  full  description  and 
large  illustration.  ^[  Springfield  All  Steel  Welded  Grave  Vaults,  seven  styles  in  all,  are  the  best  selling  grave  vaults  on 
the  market,  try  them. 

Springfield  Products  for  Sale  by  all  Leading  Jobbers 

The  Springfield  Metallic  Casket  Co'y 
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In  fact,  practically  every  one  of  these  bodies  could  have 
been  preserved  absolutely  Avithout  this  surface  dis- 
coloration had  a  more  penetrating  fluid  like  Dioxin 
been  used,  because  the  distribution  of  the  fluid  would 
then  have  been  much  more  uniform,  due  to  the  superior 
distributing  qualities  of  the  peroxide  of  hydrogen, 
which  forms  its  basic  disinfectant  substance. 

Where  this  type  of  fluid  is  employed,  there  is  little 
liability  of  one  part  of  the  body  getting  too  much  fluid 
and  still  less  liability  of  even  an  over-supply  burning 
the  surface  tissue.  There  are,  however,  discoloralions 
which  appear  and  for  which  the  fluid  is  not  to  blame. 
Ha[)pily  they  are  not  common,  and  an  undertaker  with 
a  good  business  even  may  go  years  before  encountering 
one. 

It  is  an  axiom  in  the  prefession  that  if  accidents  are 
to  occur,  they  almost  invariably  happen  upon  the  bodies 
u-h-n-o  we  can  the  least  afford  them.  A  letter  T  received 
some  time  ago  calls  to  my  mind  one  form  of  discolora- 
tion, however,  which  it  would  be  difficult  to  foresee. 
The  writer  says:  "We  write  you  to  get  a  little  in- 
formation in  regard  to  a  ease  we  had  last  week.  It 
was  that  of  a  young  lady,  nineteen  years  old.  Pneu- 
monia following  measles  caused  death.  She  was  in 
good  flesh,  weighing  about  one  hurulred  and  thirty-five 
|)ounds,  and  had  been  ailing  only  a  few  days.  We  were 
called  immediately  after  death  to  embalm  her.  We 
used  the  axillaries,  withdrawing  half  a  gallon  of  blood, 
and  injecting  seven  pints  in  the  axillary  artery.  After 
the  embalming  was  finished,  she  had  a  fine  color  with 
a  trood  capillary  circulation  in  the  face.  On  the  follow- 
ing day  we  went  back  to  dress  the  body  and  j)lace  it  in 
the  casket,  when  we  noticed  two  spots  on  her  face, 
ditferent  from  any  discoloi-ation  we  had  ever  seen.  One 
was  on  her  cheek  about  the  size  of  a  half  dollar  and 
extending  into  her  eyelid;  the  other,  not  so  large,  under 
the  other  eye.  These  spots  seemed  to  be  dry  aiul  crispy 
as  if  burned  with  something.  They  had  a  deep  red 
color.  The  flesh  was  firm  and  well  preserved  and  we 
knew  of  nothing  to  do  but  to  bleach  it.  We  used 
Kresoline,  which  produced  extremely  satisfactory 
residts.  We  then  us(m1  our  [)aint  outfit  and  blended  the 
tints  so  that  the  spots  were  practically  undiscoverable. 
We  have  had  such  great  success  with  Dioxin  that  we 
feel  sure  that  it  Avas  not  the  fault  of  the  fluid,  but 
Avould  ap|)reciate  it  if  you  would  let  us  know  just  what 
the  ti'ouble  was,  so  that  AVe  can  avoid  it  il'  we  should 
encounter  a  similar  case  in  the  future." 

The  answer  to  this  Avas  exceedingly  simple.  The 
deei)  red  color  gave  a  clue  that  it  could  not  ])ossibly 
have  been  burned  by  the  fluid,  no  nuitter  in  what 
strength  it  had  been  used.  Therefore,  the  explanation 
had  to  be  sought  in  the  conditions  which  obtained  pre- 
vious to  death.  rn<|uesl ionably  the  eft'ect  ])ro(iuced 
was  dui'  to  the  vasation  of  blood  and  fluid  into  the 
sMperfieial  tissue — in  other  words,  a  form  of  purp\ira. 
iJlood  had  been  forced  through  the  walls  of  tlie  caj)!!- 
laries  into  the  tis,sue  itself,  there  il  had  i-esli  i!  jiiid  had 
prodneed  the  dei'p  red  cohu'. 

Cause  of  Extra  Color 

Had  exactly  this  same  coiidil  ion  existed  anil  li.id 
any  other  than  a  peroxide  of  hydrogen  fluid  been  used, 
this  l)lnr»(l  would  have  turned  a  dark  purple,  due  to 
the  aetioii  of  I  lie  i;i\v  f  o  I'm  a  1  ileliv  (1  e.  The  oxygen  in 
the  pi'roxiijr  of  hsilrogen,  however,  acting  mneh  as  the 
(txygen  w  hich  the  linigs  extra«'t  from  the  air.  purifying 
the  (lark  venous  blood  in  the  s\i|)erficial  tissues  to  its 
natural  red  tint.  Kxtr-a  vasation  uieans  forced  duI 
l)lnod.  and  as  a|)plied  here  unmans  that  the  blood  was 
.i'orced  out  of  the  capilliiries  aiul  lie«  belweeii  tlieui  and 


the  surface.  The  onh^  remedy  for  this  is  exactly  the 
one  Avhich  the  embalmer  Avho  Avrites  used. 

Purpura  is  a  condition  most  frequently  seen  in 
Avomen.  Almost  never  is  it  found  in  the  body  of  a 
man.  It  Avas  produced  in  this  instance,  I  am  sure,  by 
the  abnormal  conditions  of  measles  and  pneumonia,  the 
combination  of  AA'hich  Avould  produce  in  the  blood  a 
severe  toxic  state.  This  Avould  be  especially  apparent 
during  menstruation,  and  Avhen  combined  Avith  the 
toxic  condition  of  the  blood,  due  to  measles  and  pneu- 
monia. Avould  furnish  a  poison  which  Avould  render  the 
capillaries  extremely  permeable.  Through  this  Aveaken- 
ed  tissue,  therefore,  even  the  slight  pressure  used  to 
inject  fluid  Avould  force  the  blood. 

Another  form  of  facial  discoloration  Avhicli  should 
not  be  mistaken  for  fluid  burns  is  found  in  chloasma. 
Here  the  diseolorations  of  the  skin  ai'e  found  in  irregu- 
lar blotches,  aiul  vary  in  color  from  a  light  yelloAv  to 
a  pronounced  broAvnish  yellow  hue.  They  are  due  to 
the  decomposition  of  the  stagnant  blood  in  the  finer 
capillaries  Avhich  has  produced  a  condition  somcAvhat 
similar  to  the  ordinary  "black  and  blue''  mark  Avluch 
results  from  a  blow.  Where  chloasma  is  found  and 
Avhere  the  body  is  not  embalmed,  this  blotch  Avould 
nuike  its  appearance  and  remain  soft.  When  the  body 
is;  embalmed.  hoAvever,  atid  the  fluid  has  acted,  the 
spot  beconu'S  hard  and  doesn't  change  its  color.  In 
its  color,  formation,  extent  and  general  appearance  it 
is  ipiite  like  the  callous  in  the  p!d;n  of  the  hainl  of  a 
lahoi-ing  man. 

In  old  persons,  and  especially  tliose  who  have  cai-diac 
valvular  trouble  of  a  chroinc  nature,  Ave  often  observe 
conditions  Avhich  betray  hemorrhagic  pui-pni'a.  This 
is  not  dissimilar  to  the  fii-st  case  cited.  In  ph'.in  Eng- 
lish, hemori'hagic  pui'pura  means  blood  leaks  in  the 
capillaries.  This  condition  is  more  freipu'utly  found 
than  in  the  combination  described  in  the  early  part  of 
this  article,  and  beti'ays  itself  in  small,  dark  spots  of 
a  bluish  tinge  over  the  face  and  forehead.  They  seldom 
are  larger  than  a  pin-head.  This  condition  is  not  one 
found  alone  after  death.  Its  presence  is  merely  dis- 
closed by  the  changes  in  the  color  of  the  blood,  Avhich 
result  after  life  has  passed  out  of  the  body.  They 
existed  to  ipute  as  great  an  extent  before  death  as  aft"r, 
but  the  diseolorations  do  not  appear  so  i)ronnnently, 
due  to  the  fact  that  the  blood  is  in  its  normal  color. 
The  si)ots  ai-e  then  light  red.  If  a  strong  formaldehyde 
fluid  be  used,  these,  of  course,  deepen  to  an  extremely 
dai'k  hue.  Even  Avhere  a  pei-oxide  of  hydrogen  fluid 
is  used  they  are  not  totally  obliterated,  although  the 
property  of  pei'oxide  of  hydi-ogen  does  nuich  to  soften 
the  disquieting  tint. 


PROFESSIONAL  NOTES 

.lohn  Simpson,  the  well  known  funeral  director  of 
N'eepawa.  Man..  |)aid  a  visit  to  Winnipeg  recently. 

At  a  meeting  of  the  Westei'u  Casket  Co.,  Ltd.,  held 
at  Winnipeg.  .Man..  (!.  Ij.  Tlnunpson  was  el(>cted  ]>resid- 
ent.  .\.  W.  Hobinson  vice  president .  and  (i.  II.  Lawrence 
secret  a  ry-t  reasurer. 

The  (ilobe  Casket  Co..  Llil.,  Lnmlon.  has  received  an 
Out  ario  Chai'ter,  with  a  capital  of  .'i>4().()()().  The  pro- 
visional direcloi-s  are  I-'rederiek  W.  Coles.  \{.  I.  Watson, 
K.  il.  Coles,  C.  II.  Ivey  an. I  K'.  II.  C.  Ivey. 

r..  If.  rJreenw ood.  of  Saskaloou.  S;isl<.,  has  started 
in  the  undertaking  business  in  Transcona.  Man.  Mr. 
C'reenwoiMl  is  a  br(»ther  of  the  well  known  fuin-ral 
■  lireetor  of  the  saiiu'  luime  in  Stratford.  Ont.  Tlie 
Western  ('asket  Co.,  Winuipeg.  secured  the  opening 
order. 
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FRIGID  Automatic  Control  Safety 
Lowering  and  Raising  Device 


For  the  first  time  in  the  history 
of  lowering  devices,  we  offer 
an  automatic  or  self-controlled 
lowermg  device  that  can  by  its 
peculiar  construction  also  be 
used  as  a  raising  device.  The 
particular  advantage  of  the 
FRIGID  Automatic,  however, 
lies  m  its  perfect  safety. 


"Safety 
First" 


"Safety 
^  First" 


"  Safety  First  **  is  necessary.  When> 
with  safety  you  have  dignity  in  the 
slow  descent  of  the  casket  into  the 
grave,  you  have  beauty  m  the 
design  and  richness  of  the  finished 
device,  you  have  simplicity  of 
operation,  ease  of  control,  and  you 
have  a  device  whose  operation  lends 
itself  to  any  ritual  then  you  surely 
have  a  device  that  helps  to  reach 
the  ideal  in  funeral  work. 


FRIGID  FLUID  CO., 


Chicago,  Illinois 


January,  1914 
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The  Old-Time  Undertaker 

Address  delivered  by  H.  S.  Stone,  Secretary-  Treasurer  Alherta 
Funeral  Directors,  before  recent  annual  convention  of  that  body 

As  time  goes  on,  one  wonders  if  the  day  of  the  old- 
time  undertaker  has  gone,  never  to  return.  To  a  groat 
extent  I  believe  it  has,  and  as  years  roil  by  I  believe 
he  will  disappear  altogether  and  a  different  class  of 
nrien,  with  broader  view,  will  take  his  place. 

The  imdertaker  of  the  moving-picture  shows  is  a 
joke,  but,  at  the  same  time,  they  depict  almost  to  life 
the  men  who,  years  ago,  carried  on  the  profession  or 
business  of  undertaking;  and  the  type  Avith  some  ex- 
ceptions (but  1  am  glad  to  say  that  not  all  by  ajiy 
means)  were  of  the  kind  that  has  in  the  past  made  a 
joke  of  tlie  undertaker. 

I  believe  that  the  time  is  now  here  when  the  pro- 
fessional funeral  director  will  no  longer  be  held  up 
for  ridicule  in  either  fiction  or  moving-picture  shows. 
Why  should  those  in  the  profession  dress  or  act  so  as 
to  draw  attention  to  themselves,  singling  themselves 
out  from  others  wherever  they  go!  Why  not  the 
funeral  director  dre-ss  and  act  as  any  other  profession- 
al man?  I  see  no  reason  why  he  should  not  dress  in 
neat  business  attire,  not  only  when  in  the  office,  but 
also  in  making  his  calls  and  up  to  the  time  he  is 
required  to  conduct  the  funeral. 

Does  it  lend  any  more  dignity  to  the  profession  or 
the  man  to  go  on  his  i^rofessional  call,  where  he  is 
expected  often  to  take  hold  and  see  after  everything 
from  the  very  start,  dressed  in  his  Prince  Albert,  etc.? 
Will  he  not  feel  more  at  ease  and  less  conspicuous 
dres.sed  in  a  neat  business  suit?  Will  not  the  family 
think  just  as  much  of  him  in  the  one  dress  as  the  other? 
Certainly.  For  it  is  not  the  di'css  a  man  has  on  that 
is  respected  at  these  times,  but  it  is  the  man  in  the 
dress.  If  the  man  himself  is  not  able  or  competent  of 
gaining  the  respect  of  those  who  in  time  of  sorrow 
require  his  services,  then  surely  the  clothes  will  not 
gain  this  respect  for  hiin.  Therefore,  why  should  we 
as  professional  fuiier;d  dii'cctors  and  embalmers,  when 
not  actually  conducting  a  funeral,  dress  differently 
than  other  professional  or  business  men? 

Certainly  the  funeral  director  should,  as  a  gentleman 
and  a  man  of  business,  dress  neatly  and  in  quiet  colors 
— colors  that  would  not  in  any  way  be  out  of  place 
even  iji  a  house  of  nu)urning.  A  man  of  good  taste 
will  always  know  liow  to  die.ss  becomingly,  and  in 
these  days  when  wc;  can  g(!t  such  a  large  assortment 
of  j);itterns  find  styles  to  choose  fi'om,  surely  it  is  I'ot  a 
luird  mattei-  to  choose  a  lu-at  and  becoming  suit,  suit- 
able for  the  business  you  are  conducting. 

To-day  we  see  our  ministers  and  doctoi-s  doing  away 
with  their  black  suits  as  every-day  wearing  apparel. 
The  minister  of  to-dfiy  mingles  amongst  the  people  the 
same  as  other  business  men,  and  you  are  seldom  able 
to  distinguish  him  ;imongst  other  men  you  meet,  the 
clergy  of  the  Angliejin  iind  iioman  Calholie  Cluirches 
excej)te(l.  Ale  not  1hes<'  men  jusi  as  much  respected 
when  in  their  business  or  every-day  clothes  as  those 
who  W(!ai'  the  black  elerieal  dre.ss?  ('ertainly  they  are. 
Again  it  is  not  the  dre.ss  that  makes  the  man,  but  the 
man  that  is  in  t  he  dress. 

In  all  ela.sses  or  professions  you  will  find  men  that 
aif  no  i  icdit  to  their  ealliiig.  but  Ih  it  is  one  thing  I 
coulii  never  understand.  Consider  the  man  we  call 
into  our  home  when  our  hearts  are  full  of  sorrow  and 
grief  for  some  loved  one  (perhaps  a  wife,  a  mother 
or  a  daughter)  ;  the  man  whom  we  expect  to  handle 
and  luok  after  our  loved  one,  who  will  see  and  hear 
Dial  which  issti-ictly  eonlideiilial  and  which  you  would 
ni'i  i;ne  to  have  made  public.    Uflon  this  man  has  to 


be  the  friend  of  the  family  for  the  time  being  and  will 
share  some  family  secrets  and  confidences,  to  say  no- 
thing of  his  being  intrusted  to  lay  out  and  care  for 
the  body  of  wife,  daughter  or  mother.  Now  why 
.should  this  man  who  is  placed  in  this  position  owing 
to  the  fact  that  he  is  a  professional  imdertaker  or 
funeral  director  so  often  be  made  the  butt  of  a  joke 
by  some  brainless  fool  who  thinks  he  is  getting  oft' 
something  smart? 

For  instance.  A  few  days  ago  I  was  spending  a  few 
hours  at  one  of  our  summer  resorts  and  someone  spoke 
of  going  boating  on  the  lake.  Some  smart  Alee  replied, 
''Well,  it's  alright,  we  have  got  the  undertaker  with 
us."  Can  you  tell  me  where  the  joke  or  the  laugh 
comes  in?  I  certainly  fail  to  see  any.  For  let  the 
case  be  reversed  and  the  tinu'  come  when  these  same 
people  who  are  always  ready  to  make  ridicule  of  things 
that  are  full  of  sorrow  and  grief,  have  to  come  them- 
.selves  to  the  man  they  have  all  had  a  joke  over,  they 
are  the  very  ones  who,  when  death  enters  their  homes, 
feel  keenly  their  loss  and  see  little  then  to  joke  over, 
very- often  feeling  ashamed  of  themselves  for  making 
light  of  the  one  wlio,  in  llieii-  time  of  trouble,  showed 
th  em  so  much  kindness  and  tried  to  make  their  sorrow 
as  light  as  i)ossibIe  by  taking  away  from  death  so  much 
that  is  unpleasant. 

Let  those  who  contemplate  entering  into  the  pro- 
fession of  embalming  and  funeral  directing  think  well 
before  they  take  the  step,  for  not  every  man  who  can 
embalm  a  body  will  make  a  successful  funeral  director. 
Often  they  are  two  different  men. 

You  do  not  have  to  put  on  that  sanctimonious  look 
as  if  you  were  just  bubbling  over  with  .sympathy  for 
the  family  and  wanted  everyone  i)resent'^to  know  it, 
nor  do  you  have  to  go  about  your  work  Avith  a  facte 
as  long  as  a  fiddle  making  people  feel  like  giving  you 
a  lift  with  the  toe  of  their  boot.  Nor  do  you  have  to 
put  on  a  sort  of  smirk  expression  in  your  face  and  rub 
your  hands  together  to  show  your  patrons  how  much 
pleasure  it  gives  you  to  be  able  to  sell  them  an  ex- 
pensive coffin  or  casket.  It  is  this  kind  of  men  Avho 
act  like  simpering  fools  who  ai-e  never  a  success.  Xor 
do  other  j)eople  care  nnich  to  have  a  man  of  this  de- 
scription amongst  them. 

Again,  it's  the  man  himself  along  Avith  business 
ability  and  neatness  of  dre.ss  and  apitearanee  Avho  is 
not  ahvays  thinking  of  the  "Almighty  Dollar"  and 
Avhat  he  is  going  to  get  Avith  it — Avho  has  gained  the 
good  Avill  and  i-esjx'ct  of  those  he  comes  in  contact 
with  in  the  course  of  his  business  life  by  his  manner 
of  doing  his  Avork  and  conducting  his  funerals  -T  say 
he  is  the  man  who  makes  tlie  successrul  funeral 
director. 

And  here  again  il  is  nol  tlie  silk  hat  and  Prince 
Albert  alone,  but  "The  Man  I'lider  the  Hal." 


(leorge  Ilendreii.  of  Crestoii.  I5.C..  has  started  in  thi> 
underlaking  business  in  that  town. 

John  Thomson,  of  the  .1.  Thomson  Co.,  Winnipeg, 
has  left  to  s|)end  the  winter  on  the  Pacific  Coast. 

G.  J  VVainwriglit  has  i-etired  from  I  lie  undertaking 
business  at  Kaiiiloops,  H.C..  His  hearse,  casket  wagon, 
and  amhulance  wre  purcdiased  by  Campbell  Uros..  of 
X'cition, 

li.  \.  liOgan.  of  Dorcliesler.  Out.,  wi-ites  to  correct 
the  iiiformaiion  published  in  the  last  issue  of  The 
Furniture  World  and  The  Cndertaker  in  regard  to 
the  purchase  of  Hie  furniture  and  undertaking  busi- 
ness there.  Mr.  Logan  is  the  |)urehasei-  and  sole  pi-o- 
prietor  of  Hie  business  at  one  time  conducted  by  .Mr. 
McXiven.  the  latter  gentleman  having  retired  from  the 
business  some  time  ago. 
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Ii>li)\i.N  lia>l  1H>  oUior 
suiK'rtority  over  tlie  or- 
iliimry  (uniiuWIoliydt'  tliiids, 
ilio  f»>-t  lliul  it  is  snfi-  iind 
{■Ipasttiit  to  iisi<  klioulil  insure 
It  a  plAi-t<  ill  the  nlTootions  of 
••very  fuibnliiier. 

I(  Ihero  is  any  one  fonture 
in  tlio  I'nre  of  thi>  (lend  hiiinnn 
lioily  lliat  is  moro  imnoying 
thtiii  any  otiior.  it  is  tlio  fiict 
that,  oxoept  DIOXIN.  priictic- 
ally  overy  fluid  in  the  niiirket 
will  literally  pickle  the  hands 
of  most  operators,  no  mutter 
how  careful  they  may  be.  and, 
particularly  in  cold  weather, 
will  open  up  jiainful  sores 
which  it  is  practically  impos- 
sible to  heal. 

DIOXIN  users  are  free  from 
tliis  great  aiiiioyance  and  dan- 
ger— for  every  open  cut  or 
sore  affords  a  hiding  and 
breeding  place  for  the  germs 
of  disease. 

CONSIDER  YOUR 
ASSISTANT 

Perhaps  your  assistant  does 
the  most  of  your  embalming. 
Consider  his  comfort  and  his 
health  for  seltish  if  for  no  other 
reasons.  A  good  assistant, 
familiar  with  your  wants,  your 
methods  and  your  customers,  is 
a  jewel.  Make  his  work  as 
safe  ami    jWeasaTit   as   you  can. 


DIOXIN 

IS  PLEASANT  TO  USE! 


I'roserve  his  delicacy  of  touch 
It  may  save  you  the  embarrass 
ment  of  an  unsatisfactory  re 
suit,  or  even  of  a  spoiled  body 
There  are  enough  risks  in  em 
balming,  enough  chances  for 
mistakes,  enough  opi)ortunities 
for  error,  without  adding  others 
unnecessarily. 

Formaldehyde  does  not  dan- 
gerously affect  the  hands  of 
every  embalmer,  but  it  must 
deaden,  must  dull,  the  sensi- 
tive and  delicate  nerves  of  the 
fingers  and  render  the  worker 
less  sure  of  touch,  less  certain 
of  results,  particularly  in  diffi- 
cult cases.  You  can  wash  your 
hands  in  DIOXIN  without  in- 
.iury. 

NO  TORTURED  EYES 
WITH  DIOXIN 

Till'  fumes  of  most  fluids,  too, 
in    luldition    to    attacking  the 


hands,  have  a  particularly  irri- 
tating effect  upon  not  only  the 
mucous  membranes  of  the  eye- 
lids, but  upon  the  eyes  them- 
selves. This  is  particularly  of- 
fensive and  harmful  when  the 
work  is  done  in  a  warm  or  bril- 
liantly-lighted room. 

DIOXIN  DOES  NOT 
EMBALM  Your  LUNGS 

DIOXIN  has  no  injurious  ef- 
fect upon  the  eyes  or  eyelids  of 
the  operator.  The  embalmer 
does  not  embalm  his  own  eye- 
sight when  he  uses  it.  If  you 
or  your  assistant  have  suffered 
from  the  pungent  effects  of 
ordinary  raw  formaldehyde 
fluid.s,  try  DIOXIN.  What 
little  fumes  arise  from  it  are 
pilcasant  and  positively  non- 
irritant.  Indeed,  we  feel  that 
we  cannot  too  strongly  recom- 
mend DIOXIN  to  all  embalmers 
who   are   troubled  with  failing 


eyesight — and  most  users  of 
raw  formaldehyde  fluids  are  lit- 
erally pickling  their  eyes. 

Most  of  us  are  almost  over- 
come when  entering  a  room 
filled  with  the  fumes  of  formal- 
(Irliyde.  We  may  not  realize  it, 
but  wi;  really  are  literally  em- 
I'.-iliiiiiig  our  own  lungs.  In 
DIOXIN,  what  furmaldhyde  the 
thud  does  contain,  is  purified 
and  modified  into  formochloral, 
while  peroxide  of  hydrogen,  the 
great  bleacher  and  disinfectant, 
replaces  a  very  great  propor- 
tion of  this  irritating  agent. 

As  a  result,  DIOXIN  has 
absolutely  no  deleterious  effect 
upon  either  the  lungs  of  the 
operator  or  the  mucous  mem- 
branes  of  nostrils  and  throat. 

Dioxin  comes  in  Bulk  and 
Concentrated  and  RE-Concen- 
trated. 

Did  we  mention  the  fact  that 
DIOXIN  does  not  mi  the  house 
with  offensive  odors?  That  is 
another  of  its  many  virtues. 
And  did  we  say  that  it  makes 
the  body  firm,  but  pliable,  ren- 
dering posing  in  the  casket 
easy.  Rigidity  is  not  essential 
to  preservation ;  in  fact,  it  re- 
tards the  circulation  of  the 
fluid. 

But  we've  told  you  enough — ■ 
although  only  a  small  part  of 
the  virtues  of  DIOXIN.  Try 
it  yourself — that  is  the  great 
convincer.     Order  to-day! 


H.  S.  ECKELS  &  CO. 


1922  Arch  St.,  Philadelphia,  Pa. 


241  Fern  Ave.,  Toronto,  Ont.,  Can 


Undertaftefy 
3 hipping  2)irecioru 


mmm 


ONTARIO 

Aurora — 

Diiiiham,  Charles. 

Barrie — 

Smith,  G.  G.  &  Co. 

Eowmanville — 

Di.^ney,  E.  S. 

Brockville  — 

QuirmVjach,  Geo.  E.,  162 
King  St. 

Campbellford — 
Irwin,  .James. 

Campden  — 

Hansel,  Albion. 
Clinton — 

Walker,  Wesley. 

Coboconk — 

Greenley,  A. 

Copper  Cliff — 
Boyrl,  W.  C. 

Diingannon — 

Sproul,  William 
Button — 

Sfrhultz,  B.  L. 
Elmira — 

Dreisinger,  Chris. 


Fenelon  Falls — 

Dcyiiuiii,  L.  &  Son. 

Fenwlck — 

H.  A.  Metier. 

Fergus — 

Armstrong,  M.  F. 

Thomson,  .John  &  Son. 
Fort  William — 

Cameron  &  Co.,  7J]  Victoria. 

Morris,  A. 
Haileybury — 

rhorpe  Bros. 

Gait— 

Anderson,  .J.  &  Son. 
Hamilton — 

Green  Bros.,  124  King  St.  E. 
Robinson,  .1.  H.  &  Co.,  19-21 

.John  St.  X. 
Hanover — 

Wunnenberg,  Norman. 
Hastings — 

Howard,  P.  N, 

Hepworth — 

T'owns,  E.  J. 
Inwood — 

Lorriman,  E.  S. 
Kemptville — 

MeCaughey,  Geo.  A. 


Kenora — 

Horn  &  Taylor. 

Kingston — 
('orliett,  S.  S. 

Lakefield — 

Heniiien,  Geo.  G. 
Little  Current — 

Sims,  .1.  G. 
Markdale — 

Oliver,  M. 
Newmarket — 

Millard,  J.  H. 
North  Augusta — • 

Wilson,  J.  E. 

North  Bay — 

St.  Pierre,  E. 
Oakwood — (Mariposa  Station 

G.T.E.)  Wilmot  F.  Webster. 
Ohsweken — 

.lohnson,  F.  L. 
Osliav/a — 

Disney  Bros. 

Luke  Bros. 
Ottawa — 

Eogers,  Geo.  H.,  128  Bank 

Petrolia — 

Steadman  Bros. 

Port  Arthur  — 

Collin  Wood,  36  Arthur  St. 
Morris,  A. 

Prescott — 

Eankin,  H.  &  Son. 

Renfrew — 

O'Connor,  Wm. 
St.  Mary's — 

N.  L.  Brandon. 
St.  Thomas — 

Williams,  P.  E.  &  Sons,  519 
Talbot  St. 


Seaforth,  Ont. 
W.  T.  Box  &  Co. 

Scotland — 

"\^aiighan,  Jos.  H.  M. 
Sudbury — 
Henry,  J.  G. 

Toronto — 

Cobblediek,  N.  B.,  2068 
Queen  St.  East  and  1508 
l3anford  Ave.  Private 
Ambulance. 

Hiim2)hrey,  E.  J.  Burial  Co. 
Head  Office,  359  Yonge 
St.;  Branch,  407  Queen  St. 
W.    Private  ambulance. 

Stone,  Daniel  (formerlv  H. 
Stone  &  Son),  82  Bloor  St. 
West. 

Vaueamp,  J.  C,  30  Bloor  St. 
West. 

Waterloo — 

Ivlipjier  Undertaking  Co. 

W^elland — 

Sutherland,  G.  W. 

Woodstock — 

Meadows,  T.  &  Sons. 
Mack,  I'aul. 

QUEBEC 

Buckingham — 
Paqiu-t,  .los. 

Cowansville — 
Judson,  M.  B. 

Montreal — 

Tees  &  Co.,  912  St.  Catherine 
St.  West. 

St.  Hyacinthe — 

Cadorctte,  Mongenu  &  Leary. 

St.  Laurent — 
Gougeon,  Jos. 
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NEW  BRUNSWICK 

Petitcodiac — 

.loriali,  1).  Allison. 

Welland— 

Sutherland,  G.  W. 

Woodstock — 

\  an  Wart,  Jacob. 

NOVA  SCOTIA 

I'enona — 

I'laser,  D.  &  Co. 

Halifax- 
Snow  i:  Co.,  90  Argyle  St. 

Sydney,  C.B.— 

Beatou,  A.  J.  &  Son,  .'574-;j84 
George  St. 

MANITOBA 
Brandon — 

(Jam])V)ell  &  Camjihpll. 
Vinfpnt  &  McT'hcrson. 

Swan  River — 
I'aull,  Geo. 

Winnipeg — 

Har.lal,  A.  S.,  8:54  Sherbrooke 
T)ioin|ison,  J.  C,  501  Main 
Clark-Leatherdale  Co.,  Ltd., 
232  Kennedy  St. 

SASKATCHEWAN 
Gull  Lake— 

Moriow,  Fred.  A. 
Saskatoon — 

Young.  A.  K. 


Kamsack  — 

Kussoll,  G.  E.  I. 
Lanigan — 

Kobcitson,  Wjn. 
Moose  Jaw — 

Bjoadfoot  Bros. 
Rush  Lake — 

P'rieson,  John  ^I. 
Prince  Albert — 

Howard,  A.  C. 

TIadley,  C.  L. 
Reg.na — 

S|.eers,  George. 
Semans — 

Haygarth,  Jas. 
Welwyn — 

Lea\cus,  ^Nlerritt. 
Wolseley  — 

Barber,  U. 

ALBERTA 

Calgary — 

Graham  &  Bu.sconib,  611 
Centre  St. 
Castor — 

Winter,  W.  G. 

BRITISH  COLUMBIA 
Hosmer — 

Cornett,  T.  A. 
Victoria — 

TTana  &  Thoni]ison,  S27  Pan- 
dora Ave. 


IF  YOU  WANT  TO  BUY  OR  SELL 

A  l'"urniture  or  Undertaking  Busines.s,  try  our 
Classified  Pa^es.  The  Canadian  Furniture  World 
and  The  Undertaker  is  read  by  practically  every 
furniture  merchant  and  undertaker  in  Canada 
everv  month. 


The  Original 
Patented 
Concentrated 
Fluid 


Patented  Formula 
StronK^'Kt  nnd  Bcgt 


Rsscntial  Oil  Base,  com- 
[)incd  with  Alcohol,  Glycer- 
ine, Oxidi/ed  [•  ormaldchyde 
and  Borf)n-I)ioxid('. 

Aik  others  for  their  Formula 


Sp'-cinl  f'.iniiflinn  Awcnln 

National  Casket  Co. 

Toronto,  Onl. 

GLOBE  CASKET  CO. 
London,  Ont. 
SEMMEN.S  &  EVEL  CA.SKE1  CO. 

Miifnihon,  Onl. 

GIRARI)  &  GODIN 
Three  River«,  Oue. 
JA.S  S.  ELLIOTT  &  SON 

Prr^rolt,  Onl. 

CHRIS  HE  BROS. 
Amheri',  N.S. 


Larger  Bottlen  lliird  up  wilh  water 


Egyptian  Chemical  Co.  Boston,  U.S. A 


Interesting  and 
Profitable  To 

You  Mr.  Undertaker 

Keller  CHii.\iic.\L  Co. 

Philadelphia,  I 'a. 

(Jentlemen  :~ 

II  niiKlit  interest  you  to  know  that  eight 
niontli.s  ago,  I  enibalnud  the  body  of  a  man 
with  (MTKOZON'K)  and  still  have  hiin  on 
view  in  niy  morgue.  He  is  in  sjjlendid  con- 
dition, and  as  soon  as  we  get  a  |)leasant  day 
for  out-of-door  work.  I  think  I  will  call  a 
photographer  in,  and  have  a  picture  taken. 

1  only  made  one  iii.ieelion.  and  did  not 
exi)ect  to  keep  him.  but  after  reading  an 
article  in  reference  to  the  failure  in  tliecase 
of  King  Kd  ward,  1  thought  I  would  watch 
this  fellow  for-  a  while.  Those  who  have 
seen  him,  have  expressed  surprise  at  liis 
life-like  appearance.  Yours  vary-truly, 
Perth  .•\mboy,  X.J.  Ferd  Garietson 

Clipping  from  Perth  Amboy 
Chronicle 

A  double  funeral  was  held  from  the 
Morgue  of  Coroner  Kerd  tiarretson  yester- 
day afternoon  when  the  uniilentilied  man 
who  died  at  the  police  hcadcpiarters  last 
.Sunday  was  buried,  and  Christ ropher  Kdge, 
who  died  one  year  ago,  yesterday,  was  also 
bu  ricd. 

Kdge  had  been  at  the  Morgue  dui-ing  the 
entire  time,  and  yesterday,  when  he  was 
buried  he  looked  the  same  as  the  day  he 
died,  due  loan  Embalming  l-"luid  which  the 
Coroner  wa')  trying,  having  worked  to  per- 
fection. Kdge  was  a  Seaman  and  (lied 
aboard  a  barge  which  was  aiuhored  off  the 
Karitaii  Yacht  Club.  He  was  an  Knj;lisli. 
man.  and  had  no  relatives  in  t  bis  country. 
Since  the  body  has  been  at  the  Morgue,  it  has  been  viewed  by  a 
large  number  of  jicople  who  were  astonished  at  its  preserved 
state.  Otlieials  from  the  stale  board  of  health  also  viewed  the 
remains  ol  the  man  out  of  curiosity  and  thought  that  the  experi- 
ment of  (  oio  er  tiarretson  was  a  very  good  one. 

Note  Price  a  d  Convince  Yourself 
by  Ordering  a  Trial  Case 


KELLER  CHEMICAL  CO.  i^^'e  

1914  ARCH  STREET,  PHILA. 

Gentlemen  ; 

Please  ship  the  following  Via.  I'fll^.  lo 


Exprc«5 


Na 


Address 


F.O.B.  Phi 


Philadelphia. 


Term>2     IS  days. 

Subject  to  draft  after  30  c'ays. 


1  case  cont'g  1  doz 

bottles  Concentrated  Niltozone,  ("  $4.00 

1    ..     ..2  •• 

4.00  per  doz. 

2    ••     "4  ■• 

••  4.00    ••  •• 

3    ..     ..  .. 

..  3  9Q  ..  .. 

6    •■     ••   12  •• 

..  3  75  ..  .. 

12    ••     ••  24  •• 

••  3.50  ■•  •• 

/  he  I  rcinlil  on  4 

tlozen  M  ihc  name  o\  on  untj  smaller  quanlily 

Nl  I  ROZONE  may  he  rrturur<i  nt  anytime  i(  not  salisfaclory 


SiRfird 
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Index  to  Advertisements 


Adtiiiis  &  Kuyiiiuiid  i.b.o. 

AlbrouBh  Jt  Co..  J.  P  30 

Aulist'plio  KoiUliiiK  Co   4 

Anlt  &  Wiboitr  li 

B 

M<iet»  Bros.  &  Co  :R) 

lliitavla  Clniiip  I'o  i.b.c. 

Itorliii  Kxliiliitioii  38 

Uorliii  Table  M(g.  Uo  42 


Cjiuiida  MiUtri'ss  Mfg.  Co  35 

CHiiuUitiii  l.iiKioriiiaii  Co  7() 

CaiiadiiiD  FurnUure  Mfi-s  21 

Call.  n.W.  Johiis-Maiivillo  Co  43 

Can.  K«t  tan  Chair  Co  36 

Connor  &  Son,  J.  H  12 

Crown  Furniture  Co   22 


Poniinion  Cn.sket  Co  80 

Dominion  Mfrs.,  Limited  84 


l\  vun  I  'm  nil  lu  r  (  o..  1 1. 
Kt'llar  Clu'Uiiial  


E 


I.ackuwrtna  Leather  Co  i.b.c. 

Lippcrl  Fiirniluro  Co  39 

M 

Mcatord  IMfe  Co  26 

MiiM.loll      I  ■()..  .lohn  C  i.l'.c. 

Rli  l.auaii  Fiiniilviro Co  o.f.c. 

AU  lvolUvr  Heddiiit;  Co   18 

Montreal  Upholstering  Co   4 

N 

Xncrolla  Mfg  Co  10 

North  American  Bent  Chair  Co.  .  .28 


Onward  Mfg.  Co  .  43 

Ontario  Spring  Bod  14 

q 

Quality  Furniture  Makers  Ltd...  . 29 


R 


Eckels  &  Co.,  H.  S  !)' 

Kpyptinn  Chemical  Co  9l 

Kunira  Interior  Woodwork  Co  3f 

Klmira  FuridtureCo  2' 

Klora  Furniture  Co  27 

KUis  Furniture  Co  12 


Farquharson-GitFord   9 

Fnime  &  Hay  15 

Freese  &  Sons  Co.,  D.  S  78 

Frigid  Ruid  Co  88 


Gibluird  Furniture  Co  31 

Globe  Wernicke  11 

Gold  .Medal  Furniture  Mfg.  Co  19 

Gendron  Wheel  (/'o  i.b.c. 

Gendron  :Mfg.  Co  24 


lO     Robertson,  P.  &  L.,  Mfg.  Co. 


H 


Hourd  &  Co 


.43 


Ideal  Bedding  Co  44 

Imperial  Furniture  Co   ;iO  i.b.c. 


Jamieson  &  Co.,  It.  C. 


Scafe  &  Co.,  A.  .7   42 

Shafer.  1).  L  32 

Springticld  Metallic  Casket  Co. . .  .86 

Standard  Bedstead  Co  34 

Stratford  Exliibiiion   3 

Stratford  Brass  Co  15 

Stratford  Bed  Co  13 

Stratford  Mfg.  Co  13 

Stratford  Chair  Co   7 

St.  Thomas  Metallic  Vault  Co  86 

Stonards,  Ltd   8 

Steel,  Limited,  .James  i.b.c. 

Steel  Furniture  Co  30 


Toronto  Feather  &  Down  Co.. i.b.c. 
Toronto  Furniture  Exhibition.  .16-17 
Toronto  Furniture  Co  o.b.c. 

U 

Univer.sal  Caster  Co  '...11 


Victoriaville  Chair  Co  36 

Victoriaville  Furniture  Co  37 


K 

Kawnee  Mfg.  Co  33 

Kindel  Bed  Co..  Limited,  The  28 

Knechtel  Furniture  Co  23 

Kohn,  J.  &  J  25 


W 


Walter  &  Co.,  B  

Waterloo  Furniture  Co. 

Western  Casket  t'o  

Weisglass,  S.,  Limited.  . 


.43 
.40 
.82 
.20 


WHEN  YOU  WANT  TO 
SELL  YOUR  BUSINESS 

You  want  to  get  the  best  possible  offer.  The  more 
possible  buyers  you  get  in  touch  with  the  better 
chance  you  have  of  making  a  good  sale.  The 
"For  Sale"  and  "Want"  ads.  in  the  CANADIAN 
FURNITURE  WORLD  are  read  every  month 
by  over  two  thousand  manufacturers,  travellers, 
retail  dealers  and  store  salesmen. 


Four  Cents  a  Word 

One  Insertion 


Ten  Cents  a  Word 

Three  Insertions 


For  Sale 
Wanted 


TERMS  FOR  INSERTION 

4  Cents  per  word  one  Insertion 
10  Cents  per  word  three  Insertions 

MINIMUM  50  CENTS 


TRAVELLER,  covering  Western  Ontario,  is  open  for  lines  in  case 
goods,  extension  tables  and  chairs.  Address — 728  Cannon  St.  E. , 
Hamilton,  Ont. 


BUYERS'  DIRECTORY 

(Continued  from  page  79) 


WARDROBES. 

Knechtel  Furniture  Co.,  Hanover. 
Mesford  Mfg.  Co.,  Meaford,  Ont. 
Stratford  Chair  Co.,  Stratford. 

FACTORY  SUPPLIES 

CLAMPS. 

Batavia  Clamp   Co.,   Batavia,  N.Y. 

i'URNITURE  SHOES. 
Onward  Mfg.  Co.,  Berlin. 

DRY  KILNS. 
Morton  Dry  Kiln  Co  ,  Chicago 

GLUE    JOINTING  MACHINES. 
Canadian    Linderman    Co.,  Wood- 
stock. 

NAILS 

P.  L.  Robertson  Mfg.  Co.,  Milton, 
Ontario. 

PLATING 
P.  L.  Robertson  Mfg.  Co.,  Milton, 
Ontario. 

RIVETS  AND  SCREWS 
P.  L.  Robertson  Mfg.  Co.,  Milton, 
Ontario. 

SPRINGS. 

James  Steele,  Guelph. 

Ideal   Bedding  Co.,  Toronto. 

SPANISH  LEATHER. 
Lackawanna  Leather  Co.,  Hacketti- 
*,iwn,    N.  J. 

STERILIZED  HAIR. 
Griffin  Curled  Hair  Co.,  Toronto. 

TRUCKS 
W.   I.   Kemp  Co.,   Ltd.,  Stratford. 

VARNISHES. 
R.  C.  Jamieson  &  Co.,  Montreal. 
Ault  &  Wiborg,  Toronto. 

VEKEERS. 
Adams  &  Raymond  Veneer  Co.,  !■- 
dianapolis,  Ind. 

VENEER  PRESSES. 
Wm.  R.  Perrin  &  Co.,  Toronto. 


WASHERS 
P.  L.  Robertson  Mfg.  Co.,  Milton, 
Ontario. 

UNDERTAKERS'  SUPPLIES 

AMBULANCES. 

Mitchell  &  Co.,  IngersoII. 

BURIAL  ROBES. 

James  S.  Elliott  &  Son,  Prescott. 
Evel   Casket   Co.,  Hamilton. 
Globe  Casket  Co.,  London. 
Semmens  &  Evel  Casket  Co.,  Ham- 
ilton. 

CLOTH  CASKETS 

Michigan  Casket  Co,  Detroit,  Mich. 
CEMENT  CASKETS. 

Canadian  Cement  Casket  Co.,  Pres- 
cott. 

CASKETS  AND  COFFINS. 
Dominion  Casket  Co.,  Quelph. 
Evel    Casket   Co.,  Hamilton. 
Globe  Casket  Co.,  London. 
Semmens  &  Evel  Casket  Co.,  Ham- 
ilton. 

EMBALMING  FLUIDS. 

Egyptian  Chemical  Co.,  Boston, 
Michigan  Casket  Co.  Detroit,  Mich. 

H.    S.  Eckels  Co.,  Philadelphia. 

HEARSES. 

Mitchell  &  Co.,  IngersoII. 

SCHOOLS   OF  EMBALMING. 
Canadian    School    of  Embalming, 
Toronto. 

STEEL  GR4VE  VAULTS 

St.  Thomas  Metallic  Vault  Co.,  St. 

Thomas,  Ont. 
Michigan  Casket  Co,  Detroit,  Mich. 

UNDERTAKER'S  CHAIRS. 
Stratford   Mfg.   Co.,  Stratford. 


Is  Yours  a  Growing  Store? 


nuililini;  a 
!■  Liriiifurc 


7  ■•  immgl      Here  are  ideas  which 

will  help  it  grow  faster. 
Here  are  suggestions  for 
the  young  man  starting 
in  business  in  Northwest 
Canada,  as  well  as  for  the 
dealer  with  an  estab- 
lished trade. 

BUILDING 
A  FURNITURE 
BUSINESS 

is  a  cloth  bound  book  of  205  pages,  every  one  of  which 
contains  helpful  hints  for  the  furniture  dealer.  Though 
written  in  easy  narrative  style  as  the  story  of  "Bobby 
Burton,  Successful  Furniture  Dealer,"  the  book  is  neither 
fiction,  theory  or  dry  preachment.  The  incidents,  plans 
and  experiences  are  woven  together  from  actual  practice 
in  widely  separated  localities. 

If  voiir  trade  is  in  a  rut  you  will  find  here  a  suggestion  for  a  new 
sales  plan,  a  new  advertisement  or  something  to  start  people  talkmg 
about  your  store.  . 

Every  man  who  is  looking  for  new  ideas  in  furniture  merchandise 
and  methods  will  find  something  worth  while  in  this  book. 

Postpaid,  $1.00. 

The  Commercial  Press,  Ltd. 

Publishers  of  The  Canadian  Furniture  World  and  The  Undertaker 


January,  1914 
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Invalid  Chairs  and  Tricycles 
of  every  description. 

This  has  been  our  study  for  thirty- 
five  years.  We  build  chairs  that 
suit  the  requirements  of  any  case. 
Write  us  for  catalogue  No.  20  and 
prices,  if  interested. 

Gendron  Wheel  Co.,  Toledo,  0.  U.S.A. 


The  Toronto  Feather  &  Down  Co. 


LIMITED 


Manufacturer,  of  PILLOWS,  DOWN  AND 
COTTON  FILLED  COMFORTERS.  CUSHIONS 


Write  for  price-list 
and  catalogue 


35  Britain  St.,  Toronto 


CONSULT  THE  BUYERS  DIRECTORY 

The  Buyers  Directory  of  CANADIAN  FURNI- 
TURE WORLD  AND  THE  UNDERTAKER 
contains  much  valuable  information. 

Sometimes  an  advertiser  makes  several  lines-  and  only  ONE  line 
will  be  represented  in  his  advertisement  but  if  you  will  refer  to  the 
Directory  in  most  cases  you  will  find  just  what  you  are  looking  for. 


IMPERIAL  FURNITURE  CO. 

Manufacturers  oj 
Turkish  Rockers,  Leather  Upholstered  Couches 
Hi^jh  Grade  P'nj^lish  Chairs  and  Cliestei  fields. 

585  QUEEN  ST.  W.  TORONTO 


We  are  now  produc- 
ing elegant  results  in 

Goat  Grain 

effects  from  large 
Spready  Steer  Leather, 
Finish  sun  and  water 
proof. 


The 


Lackawanna  Leather  Co. 

Hackettstown,  N.J. 


Colt's  Quick  Acting  Clamps 


A»k  for  Catalogue  No.  ISO 


Batavia  Clamp  Company 

147  Center  Street,  Batavia,  N.Y.,  U.S.A. 


Adams  .&  Raymond 
Vcrieer  Co. 

INDIANAPOLIS.  INDIANA 

/\  AN  UFACT  U  R  E  R  S 


PLAIN  5  FIGURED 

VENEERS  ' 

CIRC  ASS/ AN]  WALNL 
AMERICAN  J  ^^'-'^'^ 


WALNUT 


BUY 

Upholstery  Springs 
That  ^^Stand  Up" 

Our  I  empcrcd  I'  urnilurc  Sprin><5  will 
outlast  almost  any  piece  o(  uphol- 
stered furniture.  They  are  built  to 
"stand  up"  indednitely. 


JAMES  STEELE,  LIMITED 

(.lUIIMI  ONIAKIO 
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AN  INVITATION  TO 


THE  OPEN  DOOR 

to  our  Factory  Showrooms  where 
we  will  be  making  an  extensive 
display  of  PERIOD  FURNITURE 

Right  opposite  where  the  street  cars 
stop  in  front  of  Exhibition  Grounds 


ATTEND  THE  TORONTO 
FURNITURE  EXHIBITION 

January  12th  to  24th,  1914 


You  are  cordially  invited  to  visit  our  permanent  ex- 
hibit of  Fine  Period  Furniture  in  our  showrooms 
on  Dufferin  Street  during  the  big  January  exposi- 
tion or  any  time  you  are  in  the  city.  This  is  the  only 
display  we  will  have  as  we  gave  up  our  reservation  m 
the  Transportation  Building  in  order  that  as  many  as 
possible  of  the  out  of  town  manufacturers  could  be 
accommodated. 

To  make  inspection  both  pleasant  and  easy,  we  have 
grouped  the  different  pieces  into  periods.  Thus  you  will 
find  Sheraton  represented  by  a  bedroom  suite,  Adam  by 
a  diningroom  suite  and  so  on,  each  attractively  set  out 
and  each  separate  from  the  other. 

This  year  we  are  showing  three  new  designs  in  Col- 
onial, Queen  Anne  and  Adam  which  aie  splendid 
examples  of  the  combined  skill  and  intelligence  of  the 
Canadian  craftsman.  An  exceptional  opportunity  is 
afforded  of  studying,  under  one  roof,  the  various  styles 
of  cabinet  making  in  vogue  during  the  seventeenth  and 
eighteenth  centuries  from  picked  specimens  of  the  most 
characteristic  types  of  each  period. 

It  is  interesting  to  see  here  examples  of  the  work  of 
Chippendale,  Sheraton,  Hepplewhite  and  of  the  Brothers 
Adam — styles  which  have  done  more  than  anything  else 
to  give  period  furniture  the  great  vogue  that  it  enjoys 
to-day. 


TORONTO  FURNITURE  COMPANY 


OFFICES  AND  FACTORY:  DUFFERIN  ST.,  TORONTO 


LIMITED 


Vol.  4    No.  2 


FEBRUARY,  1914 


FurnitureWorld 


1^ 


Published  by  the  Commercial  Press,  Limited,  32  Colborne  Street,  Toronto 


Stratford  Chairs  Open  Up 


III 


in  Perfect  Shape 


We  take  no  chances  on  rough 
usage  en  route.  Our  chairs  and 
furniture  are  wrapped  and  pack- 
ed to  create  a  buying  impression 
as  soon  as  the  coverings  are 
removed. 

We  are  showing  some  pleasing 
designs  in  our  entirely  new  hne 
of  inexpensive  Buffets,  Extension 
Tables,  China  Cabinets,  Dres- 
sers and  Stands  in  plain  and 
quartered  oak  and  m  quartered 
gum. 


Reap  the  Benefit  of  Our  Better  Ser- 
vice.     It's  a  Valuable  Asset  to  You. 


Stratford  Chair  Company,  Ltd. 


Stratford 


Ontario 


Wc»t»Tii  Hiiyrm  can  «nvr  on  FrciKht  C'linrKcii  by  ordrrinK 
(hrnuKl<   Ihr   Slrnlford   SliippinK   (  oinliination.      Writr  u* 
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JOHN  C.  MUNDELL  &  CO.  LIMITED,  ELORA,  ONT. 


ABOUT  Settees,  Davenports,  Couches,  SPRING  ? 


We  manufacture  most  kinds,  in  many  differ- 
ent desii;ns, — some  plain,  in  polished  Oak, 
others  all  upholstered,  others  partly  uphol- 
stered only.  The  prices  vary,  keeping  pace 
\\  iih  tiie  amount  of  the  iipholsteriag. 

Thus  we  can  give  you  a  line  Settee  of  polish- 
ed quartered  Oak  for  $10.00,  and  so  on  up 
the  scale.  In  upholstered  Settees  we  make 
a  handsome  all-upholstered  Settee  in  reliable 
Pantasote  of  fine  quality  for  $12.50. 

.Ml  furniture  dealers  are  interested  in  these 
lines.     Drop  us  a  card  for  Blue  Prints. 

Our  new  Price  List  will  reach 
you  in  a  few  days. 


John  C.  Mundell  &  Co.,  Limited,  Elora,  Ont. 


Every  Principle  Behind 
the  ''Red  Cross" 
Reflected  in — 


Made  to  render  the  kind 
of  service  to  the  user 
that  will  result  in  more 
Antiseptic  Bedding  busi- 
ness to  the  dealer  and  us. 


A  Profitable 
Line  for  Any 
Dealer  to  Sell 


THE 

Antiseptic  Bedding  Co. 

187-189  Parliament  Street 
Toronto,  Ont. 
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Western  Buyers  can  save  Freight  Charges  by  ordering 
through  the  Stratford  Shipping  Combination.  Write  us 
for  particulars. 


McLagan  Furniture  has  Stood  the 
Crucial  Test  of  Long  Service 


ENTHUSIASM  will  sell  any- 
'  thing,  and  if  the  article  sold 
will  render  in  good  service  the 
equivalent  of  the  price  paid  for  it, 
the  result  is  good  business  to  Maker 
and  Dealer,  and  pleasure  to  the 
User. 

We  are  enthusiastic  about  our 
splendid  showing  of  Hall,  Parlor, 
Dining  Room,  Living  Room  and 
Library  Furniture,  because  we 
know  before  it  leaves  the  factory, 
that  there's  big  value  in  store  for 
every  party  concerned  in  the  pro- 
cess of  marketing. 

Feature  McLagan  Furniture--you'll 
be  enthusiastic,  too. 


The 

Geo.  McLagan  Furniture  Company, 

Stratford,  Ontario 
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We  Mean  You,  Mr.  Dealer 


Betore  placini^  youv  Spi  iiij^  oi\lor  w  here  else,  it  will  pay  you  to  examine  our  line  of  Couch  Pullman 
navenporls,  Beds  and  Duofold  Divanettes  iirst.  We  have  our  complete  line  on  our  Sample  Floor 
and  a  visit  from  you,  Mr.  Dealer,  will  be  greatly  appreciated. 


Fabricoid  -  -  -  $24.00  List 
Genuine  Leather       -       -      46.00  List 

If  you  have  not  received  our  new  Catalogue  yet,  write  For  it  and 
we  will  mail  it  to  you  at  once. 

The  Montreal  Upholstering  Company 

1611-1613  Clarke  St.,  MONTREAL,  Que 

Opposite  Weisglass,  Ltd. 


PRESTIGE  AND  PROFIT 


"Y^HAT  is  what  you  get, 
Mr.  Furniture  Dealer, 
when  you  stock  the  Ontario 
Hne  of  Mattresses. 

Each  and  every  grade  satisfies 
your  customers  in  every  respect, 
and  embodies  those  profit  pro- 
ducing features  w^hich  make  it 

THE  ONE 
DESIRED  LINE 


l^RITE  FOR  FURTHER  INFORMATION 


The  Ontario  Spring  Bed  &  Mattress  Co.,  Limited 


Lond 


on 


THE  LARGEST  BEDDING  HOUSE 
IN  CANADA 


Ontario 
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Western  Buyers  can  save  on  freight  charges  by  ordering 
through  the  Stratford  Shipping  Combination. 


The  Stamp  of  Leadership  that 
Proclaims  Big  Sales 


Our  Upholstered  Furniture  Ranks   With  the  Most 
Select  Shown  on  the  Continent 


The  best  is  certainly  none  too  good  for  your 
business,  providing  you  can  buy  it  right  and 
sell  it  right.  When  you  direct  your  atten- 
tion to  the  Imperial  Rattan  Company  line, 
you'll  find  an  abundance  of  reasons  w  hy  it 
offers  more  opportunities  for  fair  profits  than 
anything  else  you  can  handle. 


We  know  you  would  be  interested  in  our 
many  new  designs  in  upholstered  Reed 
Chairs  and  Rockers:  English  Overstuffed 
Chairs  and  Chcstcrfie'ds;  Stratford  D.iven- 
port  Beds;  Upholstered  Chairs  and  Rockers, 
and  we  want  you  to  hold  over  the  placing 
of  orders  until  you  see  our  line. 


Imperial  Rattan  Company,  Ltd. 

Stratford  Ontario 
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I  ]  

An  unequalled  line 
of  fine  beds 

for  1914 

which  gives  an  exceptionally  wide  range  of  choice  for 
discriminating  furniture  dealers.  We  are  confident  that 
ours  IS  the  most  comprehensive  line  of  metal  beds  and  of 
bedding  made  in  Canada. 

The  patterns  bristle  with  new 


Warerooms  at  Montreal,  Toronto,  Winnipeg 
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Western  Buyers  can  save  Freight  Charges  by  ordering 
through  the  Stratford  Shipping  Combination.  Write  us 
for  particulars. 


The  Home  of  the  New  Line  of 


Davenport  Beds  and  Living 


Travelers  handling  our  line  are  now  calling  on  the  trade 
throughout  Canada. 

Wp  trust  that  you  give  the  F-G  man  a  hearty  hand-shake 
and  promote  a  feeling  of  good  fellowship  that  will  be  appreciated 
by  us,  and  more  than  returned  m  good  service  to  you  in  any  busi- 
ness we  may  do  together. 

Our  Daocnporl  Reds  merit  your  corisiJeration. 

The  Farquharson-Gifford  Co.,  Ltd. 

Stratford,  Ontario 
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A  Word  of  Thanks 


To  the  large  number  who  viewed  our  exhibit  in  the 
Horticultural  Building  at  the  Toronto  Furniture  Exhi- 
bition, we  desire  to  extend  our  appreciation  of  the  interest 
and  expressions  on  the  excellence  and  selling  qualities 
of  our  goods. 

We  will  illustrate  in  the  next  issue  of  The  Furniture 
World,  some  of  the  new  lines  displayed  at  the  Exhibition. 


The  Elmira  Furniture  Co.,  Ltd. 

Elmira     i<?^f>|l  Ontario 


J 


There's  concentrated  goodness 
in  every  can  of 


amieson  s  varnishes 


These  are  the  Varnishes  to  sell  to  your 
customers  when  they  want  something  that 
will  wear  well. 


These  are  the  varnishes  you  should  use  yourself — if  you  want  "  real  genuine  "  value.  They  are  the 
result  of  years  of  experiment,  years  of  study  in  correct  processes.  They  are  varnishes  we  are  proud  of. 

We  want  you  to  try  them.    Will  you? 

R.  C.  Jamieson  &  Co.,  Limited 

Montreal  ^^^^sss"'^  Vancouver 

Owning  and  operating  P.  D.  DODS  &  CO.,  Limited 
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Western  buyers  can  save  on  Freight  Charges  by  ordering 
through  the  Stratford  Shipping  Combination.  Write  us  for 
particulars. 


Worthy  a  Place  in  any  Home 

Globe- Wernicke  Sectional  Bookcases 


An   Attractive  Standard  Style  Combination 


In  the  Standard  Style  the  book  units  are 
finished  in  a  shapely  oval,  the  top  section 
having  a  slightly  projecting  curve.  The 
numhcr  of  finishes  in  oak  and  mahogany 
gives  wide  latitude  to  those  seeking  to  carry 
out  color  schemes  in  decoration. 


We  shall  be  pleased  to  send  you  our  cata- 
logs and  price  lists,  wherein  the  innumerable 
exclusive  selling  features  of  Globe-Wernicke 
Ela  stic  Bookcases  are  fully  d<"scribed. 
Write  us,  we  can  interest  you  in  this  well- 
known,  profitable  line. 


Stratford 


Ontario 
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No  529 


KOHN'S 
Imported  Bentwood  Furniture 

SELLS  BECAUSE  SATISFACTORY 

Made  of  selected  Austrian  Heechwood,  famed  for  its  toughness. 

Seasoned  by  a  special  process  that  retains  the  strength  and  prevents  the  warp- 
ing and  splitting  usiiall}'  occasioned  by  climatic  changes. 

Leg  joints  reinforced  with  steel  screws  sunk  into  the  wood. 

Seats  hand  caned  or  hardwood  veneered  in  cross  layers. 

Durable  in  the  extreme  yet  artistic,  ornamental  and  light  in  weight. 

Exclusive  in  Style  Because  Imported  to  Order 


To  bo  liad  ill  spooial  (inislies  and  colors  to  fit 
umisii.il  requirements. 


Will  lend  tone  to  your  store  and  prove  a  satisfactory 
source  of  pi  ofit. 


CATALOGUE  MAILED  ON  REQUEST 


JACOB  <&  JOSEF  KOHN 

215-219  Victoria  Street,  TORONTO 


VIENNA 
AUSTRIA 


110-112  West  27th  St. 

NEW  YORK 


1410-1418  So.  Wabash  Ave.  Keeler  BuMding  418  Maritime  Building 

CHICAGO  GRAND  RAPIDS  SEATTLE 


Colt's  Quick  Acting  Clamps 


AmU  for  Catalogue  No.  180 


Batavia  Clamp  Company 

147  Center  Street,  Batavia,  N.Y.,  U.S.A. 


We  are  now  produc- 
ing elegant  results  in 

Goat  Grain 

effects  from  large 
Spready  Steer  Leather. 
Finish  sun  and  water 
proof. 


The 


Lackawanna  Leather  Co. 

Hackettstown,  N.J. 
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Western  Buyers  can  save  on  Freight  Charges  by  ordering 
through  the  Stratford  Shipping  Combination.  Write  us 
for  particulars. 


New  Money  For  You 


Our  Portable  Assembly  Seating  is  making 
gigantic  strides  in  volume  of  sales.  You  can  ob- 
tain a  part  of  this  good  business  and  create  much 
more.  It  sells  wherever  portable  seating  is  re- 
quired.   Write  for  our  Catalog  and  Prices. 

We  manufacture  profitable  lines  of  Lawn  Swings, 
Gliding  Settees,  Garden  and  Park  Seats,  Folding 
Chairs,  Camp  Stools  and  Chairs,  Verandah  Fur- 
niture, Folding  Tables,  etc. 

Stratford  Manufacturing  Co.,  Limited 

Stratford  Ontario 


When  Your  Customers  Want  Bed  Springs  That  Won't  Sag  or 

Creak,  Sell  Them 

A  High  Stand-  We  Gua  ran  tee 

ard  of  Qualit},        Woven  Wire  ^f'A"f 

tn  every  spring.  ^  VV  e  ijena  Uut. 

Bed  Springs 

Send  for  Our  Catalogue  and  Price  List 

The  Frame  &  Hay  Fence  Co.,  Limited 

Stratford  Ontario 
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Onward 
Sliding 
Furniture 
Shoes 

Will  not  injure  any 
floor  covering,  nor 
wrinkle  the  rug  on 
a  polished  floor. 


Made  to  Fit  Perfectly 
Any  Size  of  Post. 

Mott  metal  and  glass  bases  in  styles  and 
sizes  for  use  with  any  furniture. 

Used  by  leading  hotels  and  hospitals  everywhere. 
Why  not  meet  the  profitable  demand  for  these 
ihoei  that  so  economically  and  efficiently  replace 
the  old  »tyle  wheel  castors? 

Send  for  a  sample  order. 
Literature  on  request. 


Onward  Mfg.  Co. 


BERLIN, 
ONT. 


^'Acme"  Folding  Table 

This  neatly  inade,  compact  Folding  Table 
weighs  only  10-lbs.,aiid  is  the  strongest  of  its 
weight  on  the  market.  Notice  the  folding 
device  eliminating  the  leg  braces.  Tops 
covered  with  green  felt  or  leatherette. 
A  dozen  Acme  Folding  Tables  represents  a 
small  outlay,  but  the  turnover  will  surprise  you. 

Drop  as  a  card  for  prices 

HOURD  &  COMPANY,  Limited 

WHOLESALE  FURNITURE  MANUFACTURERS 
LONDON,  CANADA 

Sole  Canadian  Licensees  and  Manufacturers 


Quality  is  Economy — 

Push  Scafe  Lines 


You  can't  put  a  minute's  time 
and  a  postal  card  to  better 
busmess  use  than  to  ask  us 
how  you  can  make  substan- 
tial profits  on  our  English  upholstered 
Lounge  Chairs  and  Chesterfields. 

^  Complete  Ime  in  many  attractive 
designs  and  coverings. 


A.  J.  SCAFE  &  COMPANY 

Berlin  Ontario 
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Western  Buyers  can  save  on  Freight  Charges  by  ordering 
through  the  Stratford  Shipping  Combination.  Write  us  for 
particulars. 


Quality 
First 


Yet  with  that  quality, 
you'll  also  find  in 
Stratford  Beds,  all  the 
other  essentials  neces- 
sary in  a  really  worth 
while,  profit  making 
line. 


The  Stratford  Bed  Company 


Distinctiveness 
in  Brass  Furniture 
Trimmings 


The  exquisite  finish  of  our  Brass  Trim- 
mings is  obtained  by  secret  processes 
known  only  to  ourselves. 

Anything  you  require  on  a  "guaranteed- 
to-please"  agreement. 


The  Stratford  Brass  Co.,  Limited 


1  he  only  trade  paper  in  its  field  iii  C  anada  (juoting  its  circulation  in  plain  figures  on  its 

editorial  page  each  month  is  the 

Canadian  Furniture  World 

and  The  Undertaker 
The  circulation  of  this  issue  is  TWO  THOUSAND  COPIES 


14 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER. 


February,  1914 


;»  I  >  c.ws   tUc  -VppeKIoorns  tliJ  business  beliinci  flus  oIJ  Front 
alwavi*  JiJ  a  Jiood  bvij*iness  »in(i  nuulo  nioncy^ — ^hut  wlien   tliey  in 
*Ij1U-J  ilicir  KAWNEER  vS'lOKK  FKON'J'  their  business  was  in 
crcdseJ    40'..      The  new    Front    .ictually   paid   for   itself   in  eight 
monthii.    Now  and  for  years  to  come  the  profits  on  tlie  increased 
business  will         straight  to  tlic  profit  column.   Think  of  the  sales 
this  one  Store  lost  because  of  the  old  Store  Front — and  if  yours  is 
an  old  Front  you  are  losing  sales  just  as  the  Appeldoorns  did.  Let 
their  experience  (together  with  the  experience   of  thousands  of 
other  Merchants  behind   KAWNEER  FRONTS) 
help  >'ou  to  increase  your  business. 


W  ithin  three  doors  of  the  Appcldoorn  Store,  a 
KAWNEER  FRONT  is  making  money  for  Max 
T-i\ingstt»n.  In  a  letter  he  said,  "We  are  very 
much  pleased  with  our  new  Front  tliat  you  ha^'e  installed  for  us, 
are  only  sorry  that  we  did  not  ha\'e  it  done  years  ago  as  we  can 
now  see  it  is  the  best  asset  a  Merchant  can  have — it  is  better  ad- 
vertising than  a  newspaper." 

Never  before  could  a  KAWNEER  STORE  FRONT  do  you  so 
much  good  as  now — never  before  could  one  pay  you  such  big  re- 
turns on  the  investment.  The  success  of  every  commodity  is  de- 
pendent upon  its  usefulness — in  the  case  of  Store  I'  rents  it's  sales 
If  you  intend  to  install  a  new  Store  Front,  let  the  experience  of 
30.000  K  AWN  EE  R  users  help  you.  Don't  let  sentiment  move 
you — guide  yourself  by  the  paid-for  experience  of  other  Merchants. 


i<^awneep 

*  ^  Store  frontS  * 


Store  Front  Book 

For  eight  years  we've  specialized  in  the  designing,  manufactur- 
ing and  installing  of  modern  KAWNEER  STORE  FRONTS— our 
expei'ience  has  been  the  experience  of  Merchants  and  by  this  we 
believe  we  are  competent  to  help  you  with  your  new  i  ront. 
Don't  risk  the  amount  of  money  you  will  necessarily  spend  for 
any  kind  of  Store  1'  ront  when  you  can  secure  ^'Boosting  Business 
No.  2"  for  a  mere  post-card.  "Boosting  Business 
No.  2"  is  compiled  expressly  for  you  Merchants 
— it  contains  photographs  and  drawings  of  many 
of  the  besT:  paying  Store  1"  ronts  in  the  country — both 
big  and  little.  See  what  other  Merchants  have 
done  in  erecting  di^'ldend  paying  Store  I  ronts. 
.Tusl  a  post-card  for  "Boosting  Business  No.  2  "  will  bring  it  to  you 
by  return  mail.    No.  obligation. 

Kawneer 

Manufacturing  Company 

Francis  J.  Plym,  President 
Dept.  S 

1197    Bat  hurst  Street 

TORONTO,  CAN. 


Possible  in 
Any  Home 


Electric  Grate  Mantels 


Can  be  installed  in  any  room  wired 


No  Chimney 

No^TilUi^        for  electric  lighting.    Just  set  it  against 
Necessary.        the  wall  and  it  presents  the  appear- 
ance of  a  coal  grate  mantel — but  with  no  dust, 
dirt  or  smoke. 

All  ready  to  connect,  three  and  four  burners.  Many  Fur- 
niture Dealers  have  been  quick  to  see  the  big  selhng  possi- 
bilities in  Elmira  Electric  Grate  Mantels,  and  are  earning 
splendid  returns  for  their  enterprise.    Why  not  you  ? 


Let  Us  Have  Your  Name  for  Our  Catalogue  and  Price  List 


The  Elmira  Interior  Woodwork  Co. 

G.T.R.  ELMIRA  ONTARIO  C.P.R. 


February,  1914 
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llillilllllllllllillllllllillllllllliillli 


!!i!Oii'[ii[iiiii:i;;:;!!iiiiii' 


In  Your  Search  for  the  Most  Saleable 
Parlor,  Den  ana  Living  Room  Furniture 
You'll  Find  That  the 


Are  the  Line  That  Will  "Put  Across" 
the  Most  Ready  Sales 


They're  finished  in  dull  and  polished  Mahogany,  and 
if  you  didn't  look  them  over  or  place  an  order  dur- 

ing  the  BERLIN-WATERLOO  EXHIBITION 

ask  now  for  prices  and  a  copy  of  our  "  Monimaker " 
Booklet. 

The  "  Monimakers  '  are  built  to  a  standard  above 
the  ordinary,  but  they're  readily  saleable  at  a  price 
that  will  net  the  dealer  a  handsome  margin  of  profit. 


Qet  acquainted  with  the  line  that  pleases.     They're  your  one  hest  bet  during  1914 

Waterloo  Furniture  Company,  Limited 


W aterloo 


Our  Salcimen  Gel  Clrcdit 
on  Mnil  Ordrn 


Onta 


no 


lllllllliilllillllllllllllllllillllil.  li: 
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Weisglass  Beds 

The  Important  and  Outstanding  Feature 
of  the  Spring  Season 


OUR 

Representa- 
tive will  be 
with  you 
soon. —  wait 
for  him  and 
see  our  line. 


Points  of  eminence  characteristic  to  the  line: — 

1.  Structural  Beauty 

2.  Perfect  Workmanship  and  Construction 

3.  Superior  Finish  with  Guaranteed  Acid- 

proof  Lacquer 


OUR  new 
catalogue 
will  be  out 
in  February. 
Be  sure  you 
get  yours. 


No.  709 


Our  line  of  High  Grade  Springs,  Couches,  Davenports,  Divans, 
Cot  Beds  and  Cabinet  Beds  shows  remarkable  values,  backed 
by  our  Blue  Ribbon  Label,  your  guarantee  of  Quality. 

Our  Latest  Quotations  will  be  of  Interest  to  you. 


w  S.  Weisglass  Limited 


1620  Clarke  Street 
Montreal,  Que. 


Our  mark  of 
quality  and  our 
Guarantee  on 
Brass  Beds 


Our  Guarantee 
of  Quality  on 
Springs, 
Couches,  etc. 
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The  Gold  Medal  Line 


Now  Ready  to  Ship 


A  VERY  FINE 
LINE  OF 


Living  Room  Chairs 
and  Rockers 


Our  New  importations  of  French  and 
Enghsh  Tapestries  have  arrived,  and  we 
offer  you  an  unrivalled  collection  of 
newest  patterns  to  choose  from. 


No.  686    -Rocker  and  Chair  to  match. 
Deep  Spring  Edge  Seat,  Pillow 
Spring  Back. 


OUR  SPECIALTIES  ARE 
THE  MANUFACTURE  OF 


Upholstered  Furniture 
Steel  Couches 
Gold  Medal  Felt  Mattresses 


SAMPLES  MAILED 
ON  REQUEST. 


ant 


Hercules  Bed  Springs 


i 

1  ^ 

The  Gold  Medal  Furniture 

Mfg.  Co.,  Limited 
TORONTO     MONTREAL     WINNIPEG  UXBRIDGE 
Head  Office    Van  Horne  St.,  Toronto 


No.  687  Quarter  Cul  Oak. 
Chair  and  Rocker  lo  nialcli. 
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Baetz  Brothers  and  Company 

BERLIN  ONTARIO. 


CHAIRS 

DINING 
BEDROOM 
PARLOR 
MISSION 

LIVING 

ROOM 

BUNGALOW 


SUITES 

PARLOR 

LIVING 

ROOM 

MISSION 

BUNGALOW 


No.  263 

This  shows  the  Sofa  of  one  of  our  New  Suites,  in  Solid  Mahogany 

ASK  OUR  REPRESENTATIVE  ABOUT  OUR  NEW  LINES 


iiiii 


ililllllllllllllllllilllHli! 


Red  Cedar  Bedroom 
Boxes  and  Chests 

Lijfht  in  weight  but  strongly  made  and 
will  not  warp.  Tops  panelled  and 
nicely  padded.  These  matting' covered 
boxes  possess  big  selling  value. 

Write  for  prices 

D.  L.  SHAFER 

St.  Thomas        -        -  Ontario 


llilllllli! 


BUY 

 Upholstery  Springs 

^    That  "Stand  Up" 


OurTempered  Furniture  Springs  will 
outlast  almost  any  piece  of  uphol- 
stered furniture.  They  are  built  to 
"stand  up"  indefinitely. 


JAMES  STEELE,  LIMITED 

GUELPH       ::  ONTARIO 


WHEN  YOU  WANT  TO 
SELL  YOUR  BUSINESS 

You  want  to  get  the  best  possible  offer.  The  more 
possible  buyers  you  get  in  touch  with  the  better 
chance  you  have  of  making  a  good  sale.  The 
"For  Sale"  and  "Want"  ads.  in  the  CANADIAN' 
FURNITURE  WORLD  are  read  every  month 
by  over  two  thousand  manufacturers,  travellers, 
retail  dealers  and  store  salesmen. 


Four  Cents  a  Word 

One  Insertion 


Ten  Cents  a  Word 

Three  Insertions 
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Long  Distance  Phone 

MAIN  4750 


f|OLLERAN  Patent  Jpring  ]^attress  Qo. 


WOVEN   WIRE   BEDS  AND  COTS 

Hayter  and  Teraulay  Streets 

Toronto   i9i 


To  the  Furniture  Trade 


Dear  Sirs  :  — 

Tliu  Gold  Medal  Euruiture  C"o.,  through  their  Solicitors,  ^lessis.  Heyd. 
Heyd  &  McLarty,  have  issued  a  letter  to  tlie  trade  under  date  of  Nov.  *2r)th, 
warning  the  trade  of  infringing  patents  for  Spring  lieds  lu'ld  l)y  the  (iold  Medal 
Furniture  Co.,  Ltd., and  {)articularly  the  Patent  of  Kininiington  No.  147. 'i^l)  (Ue-issue) 

We  have  to  state  that  we  are  not  manufacturing  according  to  the  said  Patent 
of  Kininiington  on  which  infriiigeni'.'nt  is  chiimed  jigainst  us.  and  the  following  is  the 
opinion  <^f  the  eminent  l*atent  Counsel,  Mr.  Fred  B.  Fetherstonhaugh,  of  Fether- 
stonaugh  &  C'o. 

'•'  I  have  carefully  considered  the  Bed  which  you  ha\e  submitted  to  nu\  and 
w  hich  r  understand  you  are  manufacturing,  and  after  a  careful  examination  of  the 
same  I  (iiid  that  it  is  made;  in  accordance  with  the  Fsreal  Kinney  Patent  Xo.Sd.S:)  1 
of  June  IGth.  islH.  This  Patent  expiicd  through  lapse  of  time  on  .Imic  Ifith.  liMi'. 
as  may  be  foiiml  out  from  cii(|nii'y  at  the  l*atent  Ollice.  Tiic  invention  coN'cred 
thei-ehy  is,  therefore,  ])ul)lic  [nojx'ity,  and  tlu;  trade  generally  can  manufacture  tlu> 
said  in\(!ntion  as  covered  by  tlie  above  recited  J*atent  without  fear  of  let  or  hinder- 
ance. 

I  am  also  of  the  opinion  that  the  suit  bixjughl  by  the  (iold  Medal  I'liiiiit  niH> 
( 'o.  is  w  ith  the  object  of  harassing  and  annoying  you  in  \onr  business,  and  interfer- 
ing with  your  ( rade." 

Noil  will,  t  lii'i(lor(\  s(!e  the  object  of  this  letter,  and  we  may  turtlier  state  that 
we  are  prepareij  to  j)i-()tect  you  against  any  action  tor  ilamages  or  otherwise  in  con- 
nection with  the  Spring  BcmIs  which  we  are  now  sii|tpl\ing  lo  th(>  trade. 

^' Ml  1  rs  t  ni I \ . 


The  Colleran  Patent  Spring  Mattress  Co. 
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Standard  Beds  the 

Great  Majority 


ichoria- 
ville 


It  doesn't  take  much  figuring  to  determine  what  class 
of  people  buy  most  often  and  the  most  of  standard 
lines.  Our  whole  policy  is  to  concentrate  on  straight 
forward,  reliable  furniture  at  a  price  to  meet  this  big 
demand  from  the  working  classes, — the  "great  majority." 


substan- 
much  to 

recommend  it  besides  tne  price, 
— and  we  are  continually  bring- 
ing out  new  designs.  All  our 
salesmen  carry  photos  of  these, 
so  be  sure  and  see  them  before 
ordering. 


If  you  don't  want  to  wait  for  the  regular  call  of  'the 
salesman  in  your  territory,  drop  us  a  line  and  we'll  have 
him  make  a  special  trip  to  help  you  out. 


The 

Standard 
Bedstead  Co. 


Limited 


Victoriaville 

Que. 
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Upholstered 
Comfort  ■ 


This  is  the  outstanding  feature  of  "  Canada " 
Upholstered  Goods.  The  rest-producing  com- 
fort that  steals  over  any  customer  who  trys  our 
goods  IS  90%  of  the  selling  argument.  The 
other  I  0  %  is  divided  between  price  and  the 
fine  construction,  with  price  a  "  bad  second.  " 
In  fact,  the  price  (always  reasonable)  hardly 
ever  is  a  factor  except  as  a  "sales  clincher.'^ 


Have  a  stock  of  "  Canada  goods 
on  your  floors  they  won't  stay 
there  long !  ! 

Canada  Mattress 

Manufacturing  Co. 


Victoriaville 


Quebec 
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Isn't  it  a  Beauty  ? 


Just  one  of  our  comprehensive  range  of  elegant 
upholstered  chairs  and  furniture. 

You  can  keep  your  store  filled  with  buying  people 
when  you  display  these  goods  in  your  windows. 

Let  us  quote  you  prices.  You'll 
find  them  very  attractive. 

Imperial  Furniture  Co. 

585-591  Queen  St.  West,  Toronto 


When  your  business  is   big — when  you    have  placed 
•J      thousands  of  pieces  of  furniture  in  homes  throughout 
jii     your  district,  there's  a  world  of  satisfaction  and  peace 
of  mind  in  knowing  that  every  customer  has  received  good 
service  from  the  goods  purchased  from  you. 

Albrough  Upholstered  Chairs  and  Rockers  will  help  you  to  big 
business  and  give  satisfaction  too. 

Send  for  blue-prints  and  prices 

J.  P.  ALBROUGH  &  CO. 

MAKERS  OF 

Quality  Couches  and  Easy  Chairs 
INGERSOLL  CANADA 


No.  310 


The  "20th  Century" 
Rug  Rack 

Tlie  best  Rue  Rack  on  oarth.  Opens  like  a  book 
and  folds  xip  neatly  afraiMsfc  the  wall.  No  better  in- 
vrstniciit  could  be  made. 

A  Rug  Rack  will  repay  its  initial  cost  in  a  very 
short  time  and  after  that  pay  perpetual  divi- 
dends to  the  owner. 

It  docs  not  matter  whether  you  are  located  in  the 
enst  or  the  west  we  guarantee  s  itisfaction  and  m.ake 
tip  any  capacity  Rack  rct|uired.  Ask  for  catalogue 
ajid  prices. 

The  Steel  Furnishing  Company 

New  Glasgow,  N.S. 


A  large  raclc  (loldlna  12  Rugs  of  all  iizes.  We  make  racks  holding  12  Ku^s  and  over. 
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Their  ^^Built-in^^  Superiority  Will 
Assert  Itself 


Quality  Furniture 

Not  only  "StandsOut"in  illus- 
tration, it  commands  "buying 
attention"  wherever  it  is  dis- 
played. 


The  Chedwick 

An  excellent  cxam|ilL'  ol  a  quality 
English  Easy  Chair.  Splendid  selec- 
tions in  leather  and  tapestry  coverings. 
Write  us  (or  further  information  con- 
ceriiinLf  these  lines. 


The  Hampton  Court 

Part  of  a  two-piece  suite  made  in 
many  desirable  coverings.  The 
loose  cushion  is  filled  with  goose 
down,  and  the  seat,  which  is  of 
extra  depth,  is  even  more  comfort- 
able than  it  appears. 


We  Sell  Through 
Dealers  Only— We 
Do  Not  Sell  Direct 
to  the  Consumer. 


Quality  Furniture  Makers,  Limited 

ED.  JEFFRIES,  Managing  Director 

WELLAND  ::  CANADA 
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IVeis  Slide  Door 
Sectional  Bool^cases 

Sell  Well  Throughout 
the  Winter  Months 


iiiiiiiiiiiniiiiiiiiiiiiiiiiiiiiiiiiiiii;;! 


POURING  the  cold  weather 
when  the  family  spend  much 
more  time  together  in  the  home, 
the  householder  is  naturally  more 
inclmed  to  see  that  he  is  well  pro- 
vided with  those  pieces  of  furniture 
which  best  promote  pleasant  hours. 

In  the  Weis  Slide  Door  Sectional 
Bookcases  he  is  offered  a  splendid 
example  of  beauty  and  service 
carefully  combined. 


There  is  nothing  to  get  out  of 
order  in  the  "Weis.''  The  book 
shelves  cannot  sag  and  the  doors 
operate  quietly  and  do  not  stick. 

Saving  in  material  and  economy 
in  construction  do  no'  sacrifice 
quality  in  Weis  Slide  Door  Sec- 
tional Bookcases,  but  make  the  low 
prices  possible. 

Why  not  write  us  about  the  op- 
portunities for  steady  profits  in  the 
sale  of  this  line  in  your  locality  ? 


The  Knechtel  Furniture  Co.,  Limited 

Hanover,  Ont. 


Hiiiiiiiiiiiiiiiiiiiiiiiiiiiiii'iiiiiiiiiiiiiiiiiiiiii^ 
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Making  TABLE-SLIDES  is 
a  Specialty  Business 

For  more  than  TWENTV-FIVE  YEARS  we  have 
made  TABLE  SLIDES  exclusively. 
Our  Factory  is  equipped  with  Special  Machinery 
which  enables  us  to  make  SLIDES, — BETTER  and 
CHEAPER  than  the  furniture  manufacturer. 


Canadian  Table  makers  are  rapidly 
adopting  WABASH  SLIDES 

36C81US6  !  ^^^^  ELIMINATE  SLIDE  TROUBLES 


\  Are  CHEAPER  and  BETTER 


Reduced  Costs 


BY  USING 

I  WABASH 

Increased  Out-put  [  SLIDES 


Made  by 


B.  WALTER  &  CO. 


Wabash,  Ind. 


Tht  Largft  EXCLUSIVE  TABLE-SLIDE  Manufacturers 
in  America 

ESTABLISHED-1887 


Complete  your  Stock  by  having  an 
assortment  of  our  Tables  on  your 
floor  for  the  Spring  trade. 


Quick  Sales-Bi^Profits 


Here's  a  line  that  prac- 
tically sells  on  sight. 

The  careful  housewife 
knows  the  necessity  of 
protecting  her  dining- 
table  against  hot  dishes — 
and  in  most  cases  she 
simpl\-  can't  resist  buying 
if  you  attract  her  attention  by  a  display  of 

W  ASBESTOS 

Table  Covers  and  Mats 

You  eliminate  competition  when  you  handle  this  line. 
.And  you  satisfy  your  customers  because  you  tfive  them  the 
very  BEST  at  a  lower  price  than  they  would  pay  for  or- 
dinary goods. 

Yet  you  realize  ht^gei-  profits  than  you  could  make 
with  a  cheaper  line.  Beinjj  the  lary;est  manufacturers  of 
asbestos  j^oods,  we  quote  \  ou  lowest  pi  ices. 

Write  Our  Nearest  Branch  for  Special  Propotition  to  Dealers. 


THE  CANADIAN 
H.  W.  JOHNS-MANVILLE  CO. 


Limited 


Manufacturers  of  Show-Ca'e,  Show-Window  and  General 
lUuminatinR  Systems.  Asbestos  Tnble  Covers  and  Mats; 
Pipe  CoverinRS,  Dry    Batteries,    Fire  ExtinKuishers,  Etc. 


TORONTO 


MONTREAL 


WINNIPEG 


VANCOUVER 


The  Automatic 
Top 

was  again  the  feature  of  the  Fur- 
niture Exhibition. 

Their  substantial  construction,  beauty  of 
design  and  perfect  finish,  together  with 
the  easy  shde,  were  highly  commended 
by  every  dealer  present. 

Both  sides  of  the  top  are  opened  by 
drawing  lightly  on  one  side. 

The  top  is  always  automatically  centered 
on  the  pctlcstal,  it  cannot  get  off  centre. 
The  increasing  sales  show  the  growing 
popularity  of  these  tables. 


The  Berlin  Table  Manufacturing  Co.,  Limited 


BERLIN 


ONTARIO 
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HERE 


IS  an  illustration  of  our  bed  number  500.  Remember 
the  number.  What  strikes  you  particularly  as  you  look 
at  this  Bed  ? 

Are  not  these  your  thoughts — 

It  is  strongly  put  together  and  it  will  wear  well 
It  is  handsome  without  being  ostentatious 
It  has  an    air  of  Solidity^'  about  it 

All  of  these  are  fine  selling  points.  Moreover  your 
customer  can  only  judge  your  business  by  the  goods  you 
sell.  With  such  goods  as  this  on  your  floor  that  air  of 
solidity     is  imparted  to  your  whole  store. 


It  is  by  considering  points 
like  these  that  we  have 
built  up  our  extensive 
business.  They  have 
made  Stamco  a  power 
to  be  reckoned  with  in 
the  bedding  trade,  and 
they  will  do  the  same 
for  you. 


Stamco  Limited, 

Saskatoon,  Edmonton 


Stamco  of  Regina  Limited 

Regina 
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Kellaric  Mattresses 


There's  Nothing  to  Equal  Their 
Comfort,  Sanitation  and  Economy 

THE  Mattress  that  is  open  to  the  inspec- 
tion of  the  world  through  the  laced 
opening-  at  the  end.     It   discloses  to 
everybody    their    big   selling  features — the 
firm,  soft,  sanitary,  resilient  cotton  felt  and 
the  heavy,  serviceable  covering. 

There  will  be  a  lacking  element  in  your  big 
profit-making  lines  during  the  new  year  if 
you  do  not  stock  these  popular  mattresses. 

Our  consumer  advertising  and  other  dealers' 
helps  make  additional  reasons  why  you 
should  attend  to  it  at  once. 


Order  Your  Kellarics  Now 


The  McKellar  Bedding  Co.,  Limited, 

Fort  William,  Ontario 
Eastern  Branch:  BERLIN  BEDDING  CO.,  LIMITED,  31    Front  St.  E.,  Toronto 
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One  of  the  "Hits"  at 
the  Toronto  Furniture 
Exhibition 

Many  were  the  expressions  of  con- 
gratulation tendered  us  by  visitors  to 
the  Toronto  Furniture  Exhibition  at 
showing  such  excellence  in  a  new  line. 

PEPPIER 
DINING  ROOM 
FURNITURE 

Includes  Extension  Tables,  Diners,  Buffets, 
China  Cabinets,  Dinner  Wagons,  Library 
and  Parlor  Tables. 

The  Designs  of  Peppier-made  Furniture 
are  most  attractive,  hence  the  line  is  a 
Quick  Seller. 

The  Quality  is  in  the  goods  and  the 
Finish  is  Right — yet  the  Price  is 
Reasonable 

You  cannot  do  better  during  1914  than  to 
give  the  new  and  Popular  Pepplar  Line  a 
place  on  your  floor,    h  will  make  profit  for  you. 

Peppier  Bros.,  Limited 

HANOVER,  ONTARIO 
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'     Our  Display  at  the 

Furniture  Exhibition 

was  beneficial  from  both  our  customers'  and  our  own 
standpomt,  we  bemg  able  to  demonstrate  to  liui^dreds 
of  dealers  the  wide  variety  of  hall,  dining,  bed  and 
livmg  room  furniture  comprised  in  The  Meaf  ord  Line. 


WIC  THANK  tlie  Furniture  Dealers  of  Canada  lor  tlie  privileg-e  of  so  con- 
vincint,''!}'  demonstratin{>-  the  superior  features  of  our  Imitation  Malu\q:aiiv, 
Golden,  liarly  English,  and  Fumed  Oak  Furniture,  as  well  as  our  W  hile 
Fnamel  and  French  Grey  bedroom  suites  at  the  Toronto  Furniture  Exhibition. 

The  Meaford  Eine  of  popular  priced  floods  owes  its  splendid  success  to  the 
thorouf^hly  substantial  workmanship  and  the  special  process  of  paintinj,^,  staining;, 
and  finishinj,'-  we  employ  in  its  manufacture.  The  surface  of  .Meaford  Imitation 
Furniture  will  not  chip.  It  is  as  permanent  as  that  of  real  oak  aiul  mahog'any, 
and  in  ^^raininp,  color  and  tone  is  a  perfect  imitation. 

In  h'i^h  pfraile  Imitation  Oak  .iiui  Mahogany  I'^irnilure  at  a  very  reasonable 
price,  you  will  find  your  choice  in  The  Meaford  Line. 


The   Meaford  Manufacturing  Co.,  Limited 

MEAFORD  ::  ONTARIO 
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IT    N  every  city,  in  every  town,  and  in  almost  every  village 
X.  I     in  Canada,  one  or  more  progressive  dealers  sell  and 
BBS    recommend  the  "Ideal"  lines  of  Beds  and  Bedding. 

The  reason  is  simple.  No  other  line  is,  we  believe,  so  well- 
made,  so  extensively  advertised,  so  satisfying  to  one's 
customers,  and  so  profitable  to  handle  from  a  quality  stand- 
point as  the  "  Ideal"  line. 

We  closed  the  year  1913  with  the  largest  volume  of  business 
in  our  history,  and  we  take  this  opportunity  of  thanking  the 
trade  for  its  cordial  support. 

We  shall  endeavor  in  this  year  to  co-operate  with  you  to  a 
greater  extent  than  ever  before,  and  we  look  forward  with 
pleasure  to  receiving  your  continued  patronage. 

-x^^  IDEAL  BEDDING  C^^umited 


2-24  JEFFERSON  AVENUE 


TORONTO 


In  Hotels 


In  Private  Homes 


Where  "IDEAL"  Lines  are  used 
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Taking  Back 

Unsatisfactory 

Furniture. 


A.s  a  dealer  is  likely  in  the  long 
run  to  lose  more  by  refusing  to 
take  back  a  piece  of"  furnitrue 
that  has  not  proved  satisfac- 
tory than  if  he   takes  it  back,  there  should  not 
be  niueh  (luestion  in  his  inind  as  to  what  he  should  do 
under  the  circninslances. 

(.'iistomers  ai-e  no  doubt  often  unreasonable  but  <'vt'ii 
the  most  unreasonable  of  customers  should  be  dealt 
with  in  a  tactful  way.  In  fact  the  greater  the  unreason- 
abl  eiiess  the  greater  should  be  the  taetfuliiess  exercised. 
It  is  mental  skill  against  mental  dullness  and  stupidity. 
Tt  is  worth  something  for  the  former  to  obtain  the 
victory,  and  (•s[)eeially  when  it  means  holding  instead 
of  losing  a  customer. 

A  dissastisfied  customer,  whether  a  reasonable  or 
unreasonable  person,  is  dangerous  to  be  abroad.  That 
he  may  go  to  a  competitor  is  perhaps  not  the  Avorst  of 
it.  The  worst  of  it  is  in  the  harm  that  may  be  done 
by  the  gossi[)ing  tongue  of  the  di.ssastisfied  customer. 

It  pays  to  take  back  unsatisfactory  goods  even 
though  an  immediate  loss  may  be  entailed  in  doing  so. 

Success  in  hiisiiicss  conirs  oiilv  to  Ihnsc  ivlto 
vniploy  DU'lhoils  lluil  arc  comliicivc  to  si/ccc.ss. 

Meddlesome  The  railure  of  heads  of  d. ■part- 

Employers.  mcMts  in  large  stores  to  make 

good  is  not  always  due  to  their 
nica|)acil y.  Soind  i iiics  it  is  diK;  to  the  action  of  the 
iiianageiiirnf . 

When  a  man  is  given  ehai-gi-  of  a  drpa  rl  incut  he 
shoMld  be  given  a  free  hand.  If  the  eiiii)l()yer  is,  to 
n.se  a  slang  |)lirase,  always  "butting  in  "  and  iiiterfei'ing 
with  and  u|)settiiig  the  plans  of  the  deparliiien? 
manager,  there  is  bound  to  be  friction  and  idliinah' 
iailure.  And  yet  one  occasionally  meets  with  em- 
I>loyers  who  do  this.  They  are  as  ii  rule  hard  workers 
lli'  iiiselves  and  g.'t  the  idea  into  their  heads  tlial  no 
one  can  do  anything  right  l)ut  themselves.  The  centre 
and  circumference  of  their  confidence  is  reposed  in 
themselves.  ( 'oiise.  |  nen  t  ly  they  cannot  keep  Irom 
meddling. 

Till'  first  esseiilial  of  good  inanai^fcmrnl  is  the  al)ilil\- 


to  relegate  to  others  the  duty  of  looking  after  details, 
reserving  to  themselves  the  planning  of  campaigns  and 
the  general  oversight  of  the  business. 

This  is  the  policy  of  the  large  department  stores,  and 
it  is  the  only  policy  that  will  succeed  in  any  store 
which  is  departmentalized. 

The  head  of  a  department  that  cannot  be  given 
responsibility  should  not  be  appointed  to  such  a  posi- 
tion. If  he  has  been  appointed  and  does  not  make  good 
he  should  be  superseded.  But  when  appointed  he 
should  be  given  a  chance  to  make  good,  which  he  is 
not  given  Avhen  the  employer  is  meddlesome. 

T/ic  dealers  ivlio  lost  the  most  iiioiiev  "M-re  those 
-cvho  stayed  aivdy  froDi  t/ie/uniitiire  e.x/iil>itions. 

The  Dealer  Those  who  succeed  in  the  retail 

Who  Thinks.  furniture  trade  are  those  who 

think  about  furniture. 

They  may  not  think  about  it  all  the.  time.  But 
they  think  about  it  and  ])laii  for  it  when  they  should 
be  doing  so.  They  may  have  a  time  for  recreation  and 
for  the  pursuit  of  intellectual  subjects.  But  they  do 
not  permit  these  to  interfere  with  the  legitimate 
demands  of  business.  They  are  not  like  the  enthusiastic 
golfer  who  declared  thai  t)usiness  should  lu  ver  be 
l)ermitted  to  interfere  with  golf. 

It  was  never  intended  that  a  dealer  .should  be  the 
slave  of  his  business.  It  was  intended,  however,  he 
should  be  its  master.  This  can  only  be  done  by  giving 
it  proper  attention  and  studying  ways  and  means  of 
successfully  doing  so. 

The  beginning  of  a  .\ew  Year  is  a  particularly 
api)ropriate  time  for  mapping  out  a  plan  of  ea!ni)aigii 
for  the  ensuing  twelve  months. 

A  little  thought  given  now  may  save  a  great  deal  of 
regretful  retrospect  later  on. 

That  evolution  is  l>usy  at  n'ork  in  the  furniture 
viauufacturiu<r  industry  of  Canada  must  have 
been  quite  apparent  to  tho.se  ivho  nuuie  the 
rounds  of  the  recent  exhibitions. 


Rig-ht  Use  of 
Small  Windows. 


One  would  think  llial  because 
tlieii-  windows  are  small  sonu^ 
ruriiiture  dealers  a\  ere  of  the 
0|)inion  that  they  cannot  be  utilized  for  selling  i)ur- 
poses. 

At  any  i-ale  that  is  the  conelusiiui  tlial  one  musi  reach 
when  a  store  window  is  used  more  U^v  sloraire  than 
for  selling  purposes. 

The  dealer  whose  window  is  small  may  not  i)e  able 
1o  make  the  elaborate  (lis|)lays  that  he  can  who  pos- 
sess(>s  large  store  frontage.  But  there  is  no  reason  wliv 
he  should  not  mak(>  displays  that  are  attractive  and 
good  selling  factors. 

If  isn't  the  si/e  of  a  window  after  all  that  determines 
Its  po.ssibilities  for  display.  It  is  the  skill  and  judg- 
ment that  are  exercised  in  arranging  the  disjdays. 

Hven  into  large  windows  it  is  a  mistake  to  "crowd 
a  conglomeration  cd"  fiirniliire.  ()iu«  piece  of  rurnitur<« 
IS  better  than  a  score,  |)a  rt  ieida  riy  if  it  is  wll  arranged 
and  IS  accompanied  by  a  good  window  card  or  two.  " 

111  window  displays  it  is  that  which  arrests  th.' 
iitlention  and  grips  it  ihal  is  as  ;i  rule  the  most  cireclive. 
I' or  example  one  mattress  wilh  the  wax  ligm-e  of  a 
woman  reclining  upon  it  or  an  ea.sy  ch.air  with  the 
figure  of  a  man  at  rest  upon  it  is  a  thousand  times 
more  attractive  than  a  window  that  is  crowded  with 
mattresses  or  easy  chairs. 

If  you  have  hitherto  been  in  the  habit  of  crowding 
.\oiir  window  with  a  conglomeration  of  fiiniiluro,  try 
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what  can  be  doiu'  with  a  liitlc  inLii'iniity  and  care  in 
the  way  suggested. 

Window  sj^aee  costs  moiiey.  It  sluuiUl  therefore  be 
a  money  getter. 

The  measure  of  success  that  attends  this  rear  s 
business  tvili  be  larg-e/y  determineii  by  the 
quality  and  the  amount  of  energy  that  the 
dealers  of  the  country  put  into  their  business. 


An  Expert's 
View  of  Our 
Financial 
Position. 


The  address  of  Sir  George 
Paish,  before  the  Canadian 
Club,  Toronto,  the  other  day, 
was  marked  by  three  outstand- 
ing features. 

I'he  one  was  his  clear  and  comprehensive  grasp  of 
the  tinaiuual  situation  in  Canada.  Tlic  second  was  his 
optimism  in  regard  to  tlie  future  of  the  Dominion,  and 
the  third  was  his  sound  and  sane  advii3e. 

Wliile  (luite  recognizing  that  Canada  had  reached 
a  period  when  her  borroAvings  for  railway  construction 
would  naturally  decline  for  the  time  being,  he  felt 
that  before  long  large  sums  of  money  would  again  be 
required  to  provide  the  ways  and  means  of  building 
railways  in  order  to  siii)ply  the  transportation  needs 
of  the  country. 

The  amount  of  money  Canada  has  borrowed  dui-ing 
the  last  ton  years  for  the  construction  of  railways  he 
placed  at  $900,000,000,  while  our  total  indebtedness  to 
all  countries  for  money  obtained  for  railway  and 
industrial  development  and  for  municipal  undertakings 
was  $:?.000.000.000.  The  annual  interest  charges  which 
we  have  to  meet  is  $135,000,000,  or  at  the  rate  of  about 
P^r  cent.,  a  much  lower  rate  than  would  have 
been  probable  had  it  not  been  for  the  favor  in  which 
Canada  is  held  by  the  capitalists  of  England. 

As  to  Canada's  natural  and  potential  wealth,  he 
had  no  doubt  as  to  its  future.  Partly  due  to  the  con- 
dition of  the  money  markets  of  the  world  a  halt  had 
to  be  called  for  the  present,  but  he  believed  that  before 
a  great  while  an  increased  period  of  activity  would  set 
in. 

As  to  his  advice  to  the  business  men  of  Canada, 
there  can  be  no  doubt  of  its  soundness.  He  urged  that 
for  the  present  at  any  rate  caution  should  be  exercised 
in  order  that  the  capital  of  the  country  might  be 
conser\-ed  and  an  outflow  of  gold  prevented.  Because 
of  the  timidity  of  capital,  gold  in  large  amounts  had 
recently  been  driven  out  of  Brazil.  Canada  could 
avoid  this  by  not  crowding  on  sail.  At  present,  in  the 
opinion  of  Sir  George,  Canada  is  well  able  to  meet 
her  interest  charges  of  $135,000,000  a  year. 

Canada  is  fortunate  in  having  the  counsel  and  advice 
of  such  a  high  and  eminent  financial  authority  as  Sir 
George  Paish. 

Anything  that  interests  the  public  in  your 
store  will  help  to  draw  trade.  It  is  this  that 
makes  schemes  profitable . 

Railway  Railway  construction  in  Cana- 

Building  da  is  still  going  on  apace.  In 

and  spite  of  the  tightness  of  the 

Business.  money  market  and  the  reces- 

sion in  trade,  1913  will  be 
numbered  among  the  record  years  in  railway  develop- 
ment. 

A  statement  given  out  at  Ottawa  the  other  day  tells 
us  that  no  less  than  six  thousand  miles  of  railway  have 
been  undf-r  construction  during  the  year.  At  present, 
we  are  informed  the  Canadian  Pacific  and  Grand 
Trunk  Pacific  have  each  at  least  1,000  miles  in  hand, 


the  Canadian  Northern  2,000  miles  and  the  Hudson's 
Bay  Railway  500  miles.  Besides  this  there  is  the 
National  Transcontinental  the  Government  are  con- 
structing from  Moneton  to  Winnipeg,  and  which  is 
now  nearing  completion. 

Just  how  much  money  has  been  expended  this  year 
on  railway  construction  cannot  at  present  be  ascer- 
tained. Last  year  the  amount  was  $23,712,000,  and 
in  1911  it  was  $24,760,000.  This  year's  outlay,  one 
is  pretty  safe  in  assuming,  will  approximate  to  that  of 
the  last  few  preceding  years. 

Whatever  tlie  amount  may  be  it  is  certain  that  many 
millions  of  it  will  ultimately  be  exchanged  for  mer- 
chandise, to  the  benefit  of  the  retail  merchant  and 
the  business  of  the  country  generally. 

One's  pessimism  begins  to  dissipate  in  the  face  of 
facts  like  these. 

The  best  thing  dealers  can  do  7vho  did  not 
attend  any  of  the  recent  fur)iiture  exhibitions 
is  to  make  a  solemn  league  and  covenant  with 
themselves  to  the  effect  that  nothing  short  of 
sickness  shall  prevent  them  from  attenoing 
next  year. 

Basis  of  Agreement  That  there  will  be  general  satis- 
re  Cartage  Charges,  faction  over  the  arrangement 
whereby  the  railway  companies 
will  continue  the  cartage  service  practically  goes  with- 
out saying. 

The  arrangement  was  brought  about,  we  are  told, 
by  the  agreement  of  shippers  to  pay  the  exact  cost  of 
cartage.  The  shippers  had  hitherto,  it  will  be  remem- 
bered, objected  to  paying  the  increase. 

Had  an  agreement  not  been  reached  a  most  serious 
state  of  affairs  would  have  existed  after  the  beginning 
of  the  New  Year,  as  the  railways  had  positively  refused 
to  again  postpone  the  discontinuance  of  the  cartage 
service. 

For  a  time  at  any  rate  the  discontinuance  of  the  car- 
tage service  would  have  been  tantamount  to  a  strike. 
In  the  large  cities  it  would  have  badly  dislocated  busi- 
ness until  such  time  as  an  adequate  service  could  have 
been  developed.  And  that  could  not  have  been  accom- 
plished in  a  day.  Fortunately  the  danger  is  now 
averted. 

The  opposition  of  the  shippers  was  based  on  the  as- 
sumption that  the  increase  in  the  cartage  would  have 
to  come  out  of  their  own  pockets  as  the  added  charges 
could  not  be  made  an  additional  charge  on  the  goods 
shipped. 

As  the  new  rates  have  not  yet  been  fixed,  there  will, 
of  course,  have  to  be  further  negotiations.  But  as  the 
railways  have  come  down  a  step  or  two  in  agreeing  not 
to  charge  more  than  cost  of  cartage  service,  and  the 
merchants  have  agreed  to  go  up  a  step  or  two,  a  point 
has  been  reached  where  there  is  reasonable  assurance 
of  a  final  and  satisfactory  arrangement  being  concluded. 


WITH  THREE  FURNITURE  exhibi- 
tions  going  at  the  same  time,  the  dealers 
S  of  Canada  never  had  such  an  oppor- 

8  tunity  of  acquinng  knowledge  regarding  the  latest 
8  effects  and  styles.  Neither  did  those  who  stayed 
g  away  ever  before  miss  such  an  opportunity  of 
S    gathering  a  fund  of  useful  information. 
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Impressions  of  the  Furniture  Exhibitions 


BY  W.  L.  EDMONDS 


The  Attendance 
of  Retailers. 


While  making  a  tour  of  the  fur- 
niture exhibitions  that  were  held 
in  Stratford,  IJerlin  and  Toronto 
(hiring  the  second  and  third  weeks  in  January.   I  heard 
a  good  many  complaints  in  regard  to  the  comparative 
paucity  of  retailers  who  attended. 

Undoubtedly  there  was  some  ground  for  these  com- 
plaints. There  were  not  as  many  retailers  in  attend- 
iince  as  there  should  have;  been.  That  was  quite 
obvious.  But  it  is  (|uite  doubtful  if  on  the  whole  the 
attendance  was  smaller  than  it  was  a  year  ago.  On  the 
contrary.  1  do  not  tliink  it  was. 

One  thing  is  certain,  there  were  both  more  larger 
l)uyers  and  more  buyers  generally  from  as  far  west  as 
Winnipeg  and  as  far  east  as  Halifax. 

The  fact  that  there  was  this  year  an  exhibition  at  To- 
ronto as  well  as  at  Berlin,  Waterloo  and  Stratford  may 
mean  that  the  falling  off  is  more  apparent  than  real. 

It  is  probable,  therefore,  that  while  at  some  points 
the  attendance  of  retailers  was  not  as  numerous  as  last 
year,  yet  taken  on  the  whole  the  number  of  Canadian 
furniture  dealers  who  visited  exhibitions  this  year  was 
larger  than  before. 

But  whether  this  was  so  or  not  it  does  not  alter  tlu» 
fact  that  there  were  all  too  uuiny  dealers  who  stayed 
away.  ]Manj'  faces,  for  example,  that  were  seen  last 
voar  were  this  veai-  noted  for  their  absence. 


Encouragement 
From  Retailers 


•  •  • 

It  is  to  !)(■  regretted  in  niiiny  ways 
that  there  are  still    so  many  re- 
tail dealers  who  take  little  or  no 
interest  in  funiifure  e.xhibitions. 

The  exhibitions  this  year  were  uiuloubledly  superior 
to  those  of  former  years.  This  is  beyond  (piestion.  The 
manufacturers,  therefore,  who  go  to  the  trouble  and 
ex[)ense  of  exhibiting  are  entitled  to  all  the  encourage- 
ment tliey  can  get. 

They  in-ither  ;isk  nor  expect  that  every  dejiler  who 
visits  their  exliibils  slwdl  place  an  order  for  furnilui'e. 
It  would  be  unreasonable  if  they  did  expect  it. 

The  chief  end  of  every  manufacturer  is  to  give  to  the 
retail  dealers  of  the  country  an  ocular  demonstration  of 
the  partiradar  kirul  of  furtulure  which  he  is  nmkiiig. 

His  aim,  of  course,  is  ultimate?  busine.ss.  Having 
r.-iitli  in  the  goods  he  nianufaeturf'S,  he  believes  that 
sometime,  if  not  now,  the  dealer  will  order  at  least  some 
of  the  lines  which  h;ive  jittrjiefed  his  attention  on  the 
floor  of  the  showioom  or  exhibition. 

And  for  the  fjiilb  th;it  is  in  him  he  has  reason.  Dealer 
iil'lrr  di'jdri'  who  visited  hist  year's  exhibitions  ;ick- 
nowledged  (hiring  those  i-eeently  held  that  he  had  witli- 
iii  the  last  twelve  months  pljieed  oi'ders  for  lines  which 
lie  had  merely  t;il<eii  iiiiiiibers  of  ;il  l;ist  ye;ir"s  exliibi- 
I  ion. 

The  cdiicat ioiial  v;ilue  of  a  riiriiitiire  exhibilion  is  en- 
ermous;  but  the  worU  of  ediieiiting  is  discoiirjiging 
when,  relatively  spejiking,  so  many  retailers  do  not  even 
grace  the  ''X li i bi t  ions  with  their  pi-esenee. 

•  •  • 

What  Re-  OF  course  the  maniifaelurer  is  not 

tailers  Lose.  the  only  oii"  who  loses  through 

certain  retail  dciilers  stjiying 
jiw.'iy.  It  is  il(  <M(|i  ilI y  doubt  t'lil  if  lie  is  even  the  chief 
loser. 

.\t  any  rate  those  dealers  wlio  regularly  attend  furni- 


ture exhibitions  are  of  the  opinion  that  they  would  lose 
enormously  if  they  did  not  attend.  hi  fact  they  are  of 
the  oi)inion  they  could  not  "keep  in  the  swim"'  if  they 
did  not.  And  it  is  significant  that  aiuong  those  dealers 
who  value  furniture  exinbitions  are  th.ose  fi'om  the  far 
East  and  far  West :  in  other  words,  those  whom  it  costs 
the  most  to  reach  the  points  where  the  exhibitions  are 
held. 

Catalogues  and  advei-tisements  in  the  trade  papers 
are  excellent.  No  jirogressive  manufacturer  can  do 
without  tliem.  Xeithei-  can  lie  do  without  travellers. 
They  are  indispensable. 

But  there  is  no  place  like  the  floor  of  an  exhibition  to 
get  a  real  conception  of  a  line  of  furniture.  The  dealer 
can  there  see  it  and  handle  it.  And  even  if  he  does  not 
buy  a  single  stick  of  furniture  he  will  go  home  with  a 
fniid  of  knowledge  regai'ding  the  latest  ideas  in  furni- 
ture that  cannot  be  but  of  great  value  to  him. 

It  is  the  knowledge  of  this  fact  that  reguhirly  brings 
so  many  I'etail  dealers  from  far  and  near  to  attend  fur- 
niture exhil)itions. 

*        4r  * 

A  Place  for  It  is  not  only  direct  knowledge  of 

Inspiration  styles  and  so-foilli  that  a  fui-ni- 

ture  dealei'  olilains    by  visiting 

f ui  iiil ure  exhibitions. 
He  gets  inspiration. 

Inspiration  to  handle  better  and  more  profitable  lines; 
inspiration  to  employ  better  business  methods:  and  in- 
spiration to  push  Canadian-made  furniture. 

This  is  the  experience  of  many  dealers.  One  ran 
aci'oss  dealers  at  the  recent  exhibitions  who  confessed 
what  others  had  confessed  at  previ(uis  exhibitions, 
namely,  that  theii'  efforts  to  sell  better  (|uality  furni- 
tui'e.  as  the  result  of  inspiration  received  at  previous  ex- 
hibitions, had  been  .successful.  In  other  woi-ds.  thin- 
had  sold  furniture  which,  as  far  as  ((uality  is  concerned, 
they  had  not  hitherto  deemed  possible. 

They  came,  they  saw  and  were  con(|iiered.  And 
tlie\'  were  <;lad  of  the  fact. 


The  Furniture 
Exhibition  Idea 
Growing. 


•  «  • 

Although  the  retail  dealers  of 
Canada  have  not  yet  got  the 
habit  of  attending  furniture  ex- 
hibitions as  well  cultivated  as  it 
ought  to  be.  yet  it  by  no  means  follows  that  the  exhi- 
hibitions  held  last  iiuuith  were  features.  As  a  matter 
of  fact  they  were  (ui  the  whol(>  fairly  successful. 

Sarcely  anything  W(uMh  wliile  can  be  brought  to  a 
high  degre  e  of  success  by  initial  elV(U't.  It  is  true  that 
efTorts  to  iMui  furniture  exhibitions  made  a  do/.en  years 
ago  ill  Toronto  i)roved  abortive.  l)iit  the  pr(\seut 
movement  only  began  three  years  ago  with  the  exhibi- 
tion opened  by  tlie  manufacturers  at  Stratford,  r.erlin 
and  Watej'loo  and  Kloi'a  fell  into  line,  and  this  year  T(U- 
onto  caught  the  fever.  Viewiiu;  it.  therefore,  from 
every  aspeet.  the  results  are  eneoiii'aging  ratlu>r  than 
ot  lierwise. 

•  •  • 

At  St  rat  lord  then*  ;\cre  no  signs 
of  discouragement.  In  fact  the 
iii.iniifaeturers  there  were  f.'iirly 
Weil  pleased  with  both  the  alteiul- 
ance  .'ind  the  business  done. 

I'uit  the  conditions  under  which  thev  held  their  exhi- 


Pl  rased 
Stratford 
Manufacturers 
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))ition  wero  rather  move  t'avoratili'  than  \\i'n>  tlioso  at 
aiiv  othor  of  tl»e  tliriH'  points  al  \\  liirli  fxhiliit  ions  wove 

heia. 

Their  exliihition  was  licid  uihIit  nur  rool'.  'i'iial  in 
itself  was  a  distinct  ailvania'^i'.  I'.ul  ilial  was  not  llie 
only  ailvanta^e.  The  local  maiui ' ad urci-s  also  pulled 
together  like  a  erew  in  a  boat.  Wli.  n  A,  lor  example, 
got  throngh  with  a  dealer  he  saw  thai  he  was  passed 
on  to  B.  The  latter  saw  ti\at  he  was  passed  on  lo  C, 
ami  so  on  down  the  line. 

"  We  are  all  as  one  liajipv  fainily  hi  re"'  icniarked  one 
manufacturer  to  nie.  lint  he  need  not  have  told  me 
this.  It  was  so  obvious  that  even  the  most  cursory  vis- 
itor could  not  fail  to  i-eeognize  it.  And  then  the  faet 
that  a  full  course  diiuier  was  provided  on  the  spot  lor 
all  visitors  and  theii'  hotel  hills  paid  if  they  I'emained 
in  the  town  over-niirht  put  the  tinishing  touch  on  the 
hospitality  of  the  furniture  nianiifaeturers  of  Stratford. 

m     *  m 

In^'proved  At  I'.erlin  the    factory  l)uihliug 

CoTiditions  which  Williams,  Greene  &  Rome 

m  Berlin.  have  vacated  was  utilized  for  the 

.exhibits  of  the  outside  manufac- 
turers. This  was  a  great  improvement  over  the  market 
building  utilized  for  the  sanu^  purpose  a  year  ago.  But 
to  use  it  for  the  score  of  furniture  factories  which  are 
located  in  Bei-lin  and  Waterloo  was,  of  course,  out  of 
tlu'  ((uestion. 

The  need  of  a  centi'al  building  for  their  exhibits  is, 
however,  fully  recognized  by  the  manufacturers  of  Ber- 
lin and  Waterloo.  And  that  they  will  eventually  have 
it  there  can  scarcely  be  any  doubt. 

The  men  who  have  found  the  Avays  and  means  of 
building  up  a  furniture  industry  such  as  that  which 
flourishe.s  in  the  twin  cities  will  certainly  not  fail  to 
find  the  ways  and  means  of  providing  adequate  facili- 
ties for  an  up-to-date  furniture  exhibition  building. 

Some  of  the  manufacturers  are  of  the  opinion  that  it 
should  lie  with  the  retailers  as  to  whether  or  not  a  cen- 
tral building  .should  be  provided.  As  one  manufactur- 
er remarked:  "If  the  retailers  demand  it  we'll  get  the 
building. ' ' 

Let  me  put  it  another  way:  If  the  building  for  a 
central  exhibition  is  provided  the  retailers  will  visit  it. 
There  isn't  any  doubt  about  that. 

Th*^  furniture  manufacturers  of  Berlin  and  Waterloo 
have  the  goods,  and  Avbere  the  goods  are  the  retailers 
will  come.  They  would  be  sacrificing  their  own  in- 
terests if  they  didn't. 

As  a  matter  of  fact,  Berlin  is  remarkably  well  situat- 
ed for  holding  a  central  exhibition.  In  Berlin,  Water- 
loo. Elmira  and  other  places  in  Waterloo  county  are 
located  between  thirty  and  forty  furniture  manufac- 
turers. Their  natural  centre  for  exhibition  purposes 
is  either  Berlin  or  Waterloo.  And  at  the  "Smoker" 
Mr.  Edwards,  of  Elmira.  no  doubt  voiced  the  sentiments 
of  other  manufacturers  in  the  county  when  he  declared 
that  they  would  exhibit  in  no  other  place  than  Berlin. 

*    *  • 

Condition.s  The  furniture  manufacturers  who 

at  the  Toronto  exhibited  at  Toronto  had  ample 

Exhibition.  space  at  their  disposal,  but  they 

.were  to  some  extent  handicapped 
by  the  buildings  in  which  the  exhibition  w^as  held  be- 
ing located  so  far  from  the  centre  of  the  system.  In  the 
summer  this  would  probably  not  have  mattered  so 
much. 

But  what  was  probably  the  greatest  drawback  of  all 
as  far  as  the  exhibitors  themselves  were  concerned  was 
the  difficulty  of  properly  heating  the  large  transporta- 


tion and  agrienit  ni'al  buildings  in  which  the  exhibits 
wiM'e  located.  On  account  of  this  some  damage  was 
doiu>  to  cei'tain  lines  of  fui'iiiture  by  the  cold  snap  of 
the  Dith,  when  the  thermometer  suddenly  dropped  to  22 
degrees  below  zero.  But  this  was  the  result  of  an  un- 
expected freak  of  Nature. 

But  in  spite  of  all  handicaps  quite  a  number  of  re- 
tailers travelled  out  to  the  exhibition  during  the  two 
weeks  which  it  was  open  and  a  good  deal  of  business 
was  booked.  This  was  particularly  true  of  the  second 
week  of  the  exhibition.  As  a  business  venture  the  ex- 
hibition at  Toronto  was  on  the  whole  a  success. 

*  #  * 

Three  Central  At  the  "Smoker"  held  in  Berlin 

Exhibitions.  some  of  the  retailers  openly  ex- 

expressed  themselves  in  favor  of 
a  central  exhibition  in  one  of  the  large  centres,  notably 
Toronto,  in  which  the  manufacturers  from  all  parts  of 
Canada  could  exhibit  the  products  of  their  factories. 

Prom  a  retailer's  standpoint  this  is  quite  natiiral. 
But  from  a  manufacturer's  standpoint  it  is  a  horse  of 
another  color — at  any  rate  from  the  standpoint  of  man- 
ufactTirers  who  arc  grouped  in  such  manufacturing  cen- 
tres as  Berlin,  Waterloo  and  Stratford. 

They  simply  will  not  forego  their  own  exhibitions 
for  the  purpose  of  participating  in  an  exhibition  at  To- 
ronto or  any  other  large  centre.  The  manufacturers 
of  Berlin,  Waterloo  and  Stratford  have  emphatically 
stated  this,  and  never  more  emphatically  than  dui'ing 
the  recent  exhibitions. 

One  thing  that  must  now  be  patent  to  all  who  have 
given  any  study  to  the  matter  is  this:  No  one  centre, 
large  or  small,  will  have  a  monoply  of  furniture  exhibi- 
tions. Toronto,  now  that  a  start  has  again  been  made 
will  continue  to  hold  an  annual  furniture  exhibition.  So 
will  Stratford.  Berlin  and  Waterloo. 

The  outlook  for  the  present,  at  any  rate,  is  three 
central  exhibitions,  not  one.  And  if  held  concurrent- 
ly there  is  no  reason  why  retailers  should  not  attend  all 
three. 

»    #  * 

Educating'  the  One  thing  that  struck  me  while 

Public  Regard-  making  the  rounds  of  the  recent 

ing"  Canadian  exhibitions  was  the  importance 

Furniture.  of  educating  the  consuming  pub- 

lic in  regard    to  Canadian-made 

furniture. 

That  they  need  educating  along  this  line  there  can- 
not be  any  doubt.  Canadian-made  furniture,  particular- 
ly that  of  medium  and  lower  grade,  is  on  the  whole,  the 
equal  of  that  produced  anywhere.  ^  In  many  respects 
it  is  better.  But  comparatively  few  of  the  people  who 
use  furniture  are  aware  of  this.  Even  dealers  when 
they  visit  furniture  exhibitions  frecjuently  express  sur- 
prise at  what  they  see.  If  those  in  the  trade  are  some- 
times surprised,  what  must  be  the  measure  of  know- 
ledge M'hich  the  average  man  and  woman  outside  the 
trade  possess  ? 

It  seems  to  me  that  very  few  of  the  furniture  manu- 
facturers of  the  country  are  doing  what  they  might  or 
should  do  to  educate  the  public.  If  manufacturers 
were  to  exhibit  one  or  more  of  their  distinctive  lines 
at  such  annual  fall  exhibitions  as  London,  Ottawa  and 
Toronto  much  could  in  time  be  done  in  the  desired  di- 
rection. 

*  #  * 

Display  T    noticed    when    making  my 

Cards  on  rounds  that  a  manufacturer  here 

Exhibits.  and  there  had  a  tasty,  well-print- 

ed and  epigramatieally  phrased 
display  cards  placed  on  his  furniture.      It  added  so 
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much  to  the  attractiveness  and  life  of  the  displays  that 
T  was  surprised  that  more  manufacturers  did  not  do 
likewise. 

It  is  to  be  hoped  that  next  year  they  will  all  keep 
it  in  mind. 

•    «  • 


An  Appreciative 
Dealer. 


r'oming  down  in  the  train  one 
night  1  overheard  a  retailer  who 
sat  behind  me  remark  to  a  travel- 
ler :  "I'll  tell  you  it  pays  to  go  to  these  furniture  exhi- 
bitions. I've  seen  things  on  this  visit  in  connection 
with  the  furniture  trade  I  never  saw  before.  There 
Avas  not  only  luany  new  things  in  furniture  which  I 
saw.  but  in  the  factories  there  were  the  processes  of 
manufacture  to  be  seen.  One  thing,  for  example,  that 
interested  me  very  much  was  a  machine  which,  with  a 
round  augur,  bored  a  sipiare  hole.  Now  1  never  would 
have  believed  that  possible  had  I  not  seen  it  with  my 
own  eyes." 

He  was  only  one  of  many  who  saw  things  that  sur- 
prised him.  All  wlio  visit  furniture  exhibitions  learn 
something. 

#    *  * 

Business  As  I'ai-  as  T  was  able  to  gather,  a 

^one.  fair  amount  of  business  was  done 

at  all  three  of  the  exhibition 
points,  although  some  manufacturers  seem  to  have  been 
more  favored  than  other-s.  One  of  the  outside  manu- 
facturers who  exhibited  at  Berlin  had  all  his  exhibit 
sold  by  the  second  day.  While  the  buyer  of  a  hirge 
department  store  is  said  to  have  purchased  heavily,  [ 
have  reason  to  believe  that  more  oi-  less  caution  cliar- 
acterized  most  of  the  buying. 

The  dealei-s  I  spoke  to  from  all  parts  of  the  countrv 
were  looking  for  a  good  year's  busines.s,  but  that,  until 
the  next  crojjs  were  assured,  they  felt  it  wise  to  "make 
haste  slowly."  This  was  particularly  true  of  the 
d<'alei-s  from  the  West.  Some  of  the  dealers  from  the 
•Maritiiiu'  Provinces  assured  me  that  their  business  in 
was  the  largest  on  recoi'd.  Cut  it  must  be  remem- 
bered that  the  Maritime  Provinces  did  not  feel  the  re- 
cession in  trade  to  the  extent  that  the  Western  part  of 
Canada  di<I  during  the  past  year.  Aud  dealers  down 
there  are  expecting  that  business  during  1!)14  will  be 
<'<|u;illy  as  good  as  that  of  Ifll.'i. 


MINNESOTA  FURNITURE  DEALERS  MEET 

'l"he  Minnesota  Retail  Kucnilurc  Dralcrs'  Association 
lu'ld  their  ninth  annual  convention  at  M inn<'ar)oli>'  ou 
Jan.  28  and  2f),  and  in  comiueiiioratioM  of  the  i-ver-t  is- 
sued a  very  neat  program  of  the  convention  embossed 
in  gold. 


THE  MODERN  STORE  BEAUTIFUL 

The  MKideiii  sl(MV  (,[  !(,.  lav  IS  lar  ahead  of  the  old- 
fashioned  shof)  of  ye  olden  times.  It  is  as  few  things 
represents,  a  change  from  eru.h'ness  and  sh  j ft  le.ssne.ss 
to  tlH>  store  beautiful.  It  is  a  slrikinir  picture  of  the 
public's  protest  against  ugliness. 

Shoi)|)ers  of  to-day  stiow  preferener   for  ihr  neat 
and  artistically  Inrnished  stor.  .  and  will,  thai  invilin.' 
air  that  denotes  due  appreciation  of  Ih.^  patrnna"e  o? 
I  lie  piiltlie. 

Von  may  not  tliinix  that  such  things  eoimt  ipiite  as 
mii.-li  as  giving  good  values,  yet  yoii  must  acknowledge 
in  the  face  of  present  facts,  that  as  nn  artistic  store 
ines  the  customer  to  come  see  the  goods,  it  is  the  most 

impurlanl  iadur  in  belling.    Other  things  uru  likewise 


Value  of  Trade  Exhibitions 

By  IVeston  Wrigley 

T  attciKled  three  exhil.itions  of  Caiiadiaii-niade  funii- 
tine  last  week  and  was  di.sa|>[)oiiited  in  onlv  one 
thing — the  failure  of  furniture  retailors  to  take  advan- 
tage of  the  edueational  opportunities  offered  by  spend- 
ing a  few  days  away  from  business  during  a  dull  sea- 
son and  attending  the  Exhibitions 

1  met  many  of  the  most  wide  awake  manufacturers 
and  travelers  in  the  Dominion  and  found  them  read^- 
and  willing  to  give  freely  of  their  time  and  knowledge 
to  anv  visitiiig  retailers,  to  explain  the  methods  of 
manufacture,  the  various  finishes,  the  new  goods  and 
<lesimis,  and  the  trend  of  trade  in  their  ])artic-ular  line. 
1  also  found  the  manufacturers  and  salesmen  ready  to 
lend  a  willing  ear  to  suggestions  and  criticisms  as  to 
how  goods  could  be  im])roved,  methods  of  shipi)iug  or 
invoicing  imfiroved,  etc.  While  willing  to  book  or<lers. 
selling  was  treated  by  the  manufacturers  as  a 
s(  conilary  consideration. 

I  also  met  some  of  the  livst  furnituie  dealers  in 
Canada  at  the  Kxliibitions.  Hu%ers  were  there  from 
Canac'a's  largest  mail  order  house,  as  well  as  from  the 
largest  stores  in  Ilalifjsx.  St.  .John,  Fredericton,  Monc- 
toii,  iSherbrooke,  ^lontreal.  Portage  La  Prairie,  Bran- 
don, -Moose  ./aw  and  other  large  centres;  but  the  re- 
tailers from  the  smaller  ])laces  in  Ontario  weren 't  there 
in  sufficient  numbers,  although  hundreds  could  have 
.'ittended  at  the  ex]iense— or  rather  the  investment — of 
*2;)  to  $50. 

While  TOaton 's  bnyers  were  on  the  joi).  keejiing  up- 
to-date,  hundreds  of  furniture  dealers  who  suffer  more 
or  less  from  mail  order  competition  stayed  at  honu>  to 
save  the  •+2()  or  so  the  trip  might  have  cost  them.  Hut 
it  wasn't  a  saving — it  was  a  lost  opjiortunity  to  learn 
and  get  abreast  of  the  tinv^s,  and  chances  are  that  the 
small  saving  made  now  will  be  lost  many  times  over 
during  the  coming  year. 

Tlie  more  a  merchant  knows  about  the  goods  he 
sells,  the  more  sales  he  will  make  and  the  fewer  lost 
opportunities  he  will  have  to  regret.  .-V-nd  how  can  a 
retailer  know  as  much  as  he  should  1  y  doing  all  his 
buying  in  his  own  store,  without  taking  any  trips  to 
conventions,  trade  exhibitions  or  manufacturing  jdants, 
where  the  goods  he  sells  are  made.' 

If  it  pavs  the  Big  Stores  to  have  their  buyers  attend 
trade  exhibitions  to  study  the  new  lilies  and  be  alueast 
of  the  times,  it  shoubl  more  than  pay  the  smaller 
dealers,  who  do  not  have  th"  same  o|iportunity  of 
Inlying  to  advant''ge  in  their  stores  as  the  Big  Store 
buyers  havi-  behind  their  itesks. 

The  merchant  who  tries  to  make  money  by  staying 
home  from  trade  exhibitions  r.dopts    a    \ery  short 
sighted  policy  and  leaves  the  door  wide  open  f(u-  cata- 
logue house  coini)etition. 


iiiipor<aiit,  and  possiiily  sImuM  iiol  lie  siihordiiiated  to 
the  artistic  idea,  yet  for  permanent  success  an  eye  to 
the  beautiful  is  an  eye  on  the  main  chance  of  iiiaUing 
your  store  the  leading  store  of  your  town. 


LARGE  RANGE  OF  FURNITURE  ITEMS 

A  heaiil  ifiil  ealalogiie  of  funiil  lire  ileiiis  is  that  re- 
ceiilly  put  out  hy  The  Aiidi'ew  .Malcolm  Funiilun  Co.. 
Ltd.,  Kincardine  and  Lisiowel.  Out.    The  finii  has  been 
making  furniture  for  tit'ly  years  now.  and  their  eon 
tinned  growth  demonsl  i-ates  the  worth  of  the  goi^ls 
put  out  by  tile  company's  factories.    Chamber,  diniiig 
room  and  library  .sets,  as  well  as  desks,  are  special!  i.'s 
of  the  two  plants,  and  in  detail  and  tinish,  workman 
ship  and  material,  these  Malcolm  goods  hold  a  posi'ion 
all  their  (nvn.    The  catalogue  covers  some  i>  \  paixes  of 
illustrations  anil  descriptions,  which  will  give  a  faiul 
idea  of  the  big  rnnjp  of  articles  ouibraccd  in  this  com- 
puuy's  liues. 
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Furniture  Men  Smoke  and  Discuss  Trade  Matters 


Nothing  so  art.' I' I V  i-ouKl  have  linii  nmn'  sxicccssl'iil 
thau  the  "'snu)k»'r"  which  was  hcKl  ;im  |Ih>  night  oT 
January  15,  iimK'r  tiit-  auspices  of  ni.imifacturers 
of  Berlin  anil  Waterloo. 

Strict ly  speaking:,  the  word  "smokei""  docs  not  con- 
vey a  correct  idea  of  the  entertainment.  It  was  more 
than  a  "smoker"  in  its  ordinary  accepted  sense.  In 
reality  it  was  a  "smoki'r""  and  Iradc  con I'd'cnce  com- 
bined. 

The  entertainment  pa  it  of  the  program  was  ^ooA. 
ReJinett,  the  oiMd'e^^siona  1  cnlci-tainci'.  was  l)i'OHt;lil  nj) 


I).  Hibricr  the  genial  chaiiuian  of  the  evening. 


from  Toronto,  and  he  certainly  entertained.  At  "half 
time"  refreshments  were  served,  and  there  again  "mine 
host."  the  local  furniture  manufacturers,  were  again 
prodigal  in  their  liberality. 

Rut  from  the  standpoint  of  the  practical  the  really 
important  part  of  the  program  was  the  free  and  open 
discussion  of  subjects  appertaining  to  the  furniture 
trade,  which  took  place  between  character  stunts  of 
Entertainer  Bennett. 

yir.  D.  Hibner,  of  D.  Hibner  &  Co.,  Berlin,  was  in  the 
chair,  and  a  happy  chairman  he  made.  He  had  the 
happy  knack  of  saying  the  right  thing  in  the  right 
place.  He  was  never  lengthy  in  his  remarks,  and  he 
frefjuently  employed  the  epigram  to  express  his 
thoughts. 

"Honesty  and  fair  dealing  is  the  corner  stone  of  the 
furniture  trade"  was  one  of  the  epigrams  he  got  oft, 
ar:d  it  was  vigorously  applauded. 

^Ir.  A.  Edv.-ards,  of  the  Elmira  Interior  Woodwork 
f'o..  Elmira.  Ont..  opened  the  business  end  of  the  pro- 
gram with  an  interesting  paper,  in  Avhich  he  traced 
the  development  of  the  furniture  industry  in  Canada. 
This  paper  will  be  found  in  full  in  another  part  of 
this  issue. 

Criticism  of  Manufacturers  Invited 

Mr.  E.  0.  AYeber  followed  wdth  an  address  to  the 
retail  fvirniture  dealers,  and,  like  the  chairman,  be 


urged  the  dealers  to  freely  criticise  the  manufacturers 
if  thev  felt  disposed  to  do  so. 

"(hir  pni'pose  as  manufacturers,"  he  said,  "is  to 
raise  the  standard  of  furniture  manufacturing  in 
(^aimda. " 

lie  pointed  out  that  if  retailers  would  advise  manu- 
factnrei's  what  lines  they  liked  best  it  w^ould  assist 
them  (the  manufacturers)  materially,  for  by  being  thus 
advised  the.y  would  be  able  to  specialize  on  the  desir- 
able lines,  and  thus  be  able  to  ship  more  promptly. 

The  Question  of  a  Permanent  Exhibition 

Referring  to  the  subject  of  a  permanent  fui-niture 
exhibition,  he  said:  "Retailers  should  freely  express 
their  opinion  as  to  where  furniture  exhibitions  should 
be  held.  As  far  as  the  furniture  manufacturers  of  Ber- 
lin and  Waterloo  are  concerned,  we  have  decided  that 
we  will  exhibit  in  Berlin  and  nowhere  else.  What 
would  you  retailers  think  of  us  if  we  were  to  exhibit 
in  Toronto  and  then  at  the  close  of  the  exhibition  dis- 
pose of  our  exhibit  at  a  big  discount  to  the  large  buyers, 
and  the  goods  we  thus  sold  Avere  to  compete  with  you? 

"A  permanent  exhibition  building  will  be  erected 
here  when  a  demand  for  it  comes  from  the  retail  trade. 
When  that  demand  comes  we'll  form  a  joint  stock  com- 
pany and  erect  the  building." 

Some  of  the  Best  Furniture  in  Canada 

"I  have  just  come  from  Toronto,  where  I  visited  the 
furniture  exhibition,  and  I  want  to  say  to  you  that 
right  here  in  Berlin  I  have  seen  some  of  the  best  furni- 
ture manufactured  in  Canada."  (Applause) 

He  said  he  had  not  many  criticisms  to  make.  There 
was  one,  however,  he  had  to  make,  and  that  Avas  in 
regar'd  to  the  crating  of  furniture.  Sufficient  care,  he 
declared,  was  not  always  taken.  He  suggested  that 
if  about  half  an  inch  of  space  was  alloAved  betw^een  the 
goods  and  the  crate  there  Avould  be  less  damage  done  to 
tops  and  other  parts  of  furniture. 

A  Word  for  Furniture  Exhibitions 

Mr.  N.  J.  Boyd,  of  Mitchell,  said  he  Avas  slrongly  in 
favor  of  furniture  exhibitions.  "More  benefit  is  to  be 
derived  from  a  personal  inspection  of  the  goods  on  the 
floor  than  is  possible  in  any  other  Avay, "  he  declared. 

Coming  to  the  subject  of  a  permanent  exhibition,  he 
said  that  this  not  only  necessitated  a  building  of  suffi- 
cient size,  but  in  his  opinion  it  meant  that  such  build- 
ing should  be  located  in  a  large  centre,  AAdiere  the  ex- 
hibitors could  readily  dispose  of  their  goods. 

Referring  to  retailing  methods,  he  said:  "One  of  the 
best  things  I  have  in  my  store  is  Eaton's  catalogue.  If 
a  customer  says  she  can  buy  a  certain  piece  of  furniture 
at  Eaton's  at  a  loAA'^er  figure  than  I  quote.  I  produce 
the  catalogue,  and  should  the  price  I  quote  be  higher 
I  draAV  her  attention  to  the  advnatages  Avhich  she 
deriA^es  of  being  able  to  see  and  examine  the  goods  on 
the  floor  of  the  store  instead  of  in  the  catalogue  and 
also  of  direct  delivery  from  our  store  to  her  home.  The 
customer  is  usually  convinced.  Of  course,"  he  added, 
"I  do  not  bring  the  catalogue  out  and  shoAV  it  to  tlie 
customer.  I  only  bring  it  out  AAdien  it  is  policy  to  do 
so."  (Laughter) 

During  a  brief  hiatus  in  the  iiroceedintis  Mv.  Hibner 
referred  to  the  habit  of  the  raihvays  of  i)ulting  heavy 
goods  in  cars  which  Avere  partly  filled  Avitli  furniture. 
With  the  fsuddefi  stopping  and  starting  of  the  cars 
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these  heavy  goods  were  sometimes  jammed  against  the 
furniture,  frequently  causing  damage. 

A  Voice  from  Winnipeg- 

^Ir.  W.  TI.  Kcniiie,  of  Winnipeg,  who  l)oastod  that  his 
native  province  was  Nova  Scotia,  did  not  favor  confin- 
ing furniture  exhibitions  to  any  one  centre.  "I  think," 
he  remarked,  "that  there  will  be  exhibitions  at  three 
cities — Stratford.  Berlin  and  Toronto." 

Mr.  H.  G.  Walker,  Pcterboro,  one  of  the  Waterloo 
Furniture  Co. 's  travelers,  was  inti-oduced  as  "a  man 
wl'.o  can  sell  a  retailer  goods  whether  he  wants  to  buy 
them  or  not."  Mr.  Walker  prefaced  his  remarks  by 
urging  that  the  commercial  traveler  should  always 
wear  a  smile  whether  he  got  orders  or  not.  Manufac- 
turers, on  the  other  hand,  should  always  greet  travelers 
with  a  glad  hand  even  when  they  occasionally  returned 
to  the  house  with  few  orders. 

Three  Essentials  for  Travelers 

There  are,  he  said,  tlirec  things  every  traveler  should 
possess.  In  the  first  place  he  must  have  good  health. 
Tn  the  second  place  he  should  know  that  he  has  the 
loyal  support  of  his  house  behind  him,  and  thirdh^  he 
must  have  good  morals. 

"There  is  no  place  in  Canada  to-day."  he  added, 
"for  the  commercial  traveler  who  is  a  debauchee. 
Xeither  is  there  any  place  for  the  grouch."  (Loud 
api)Iause). 

Mr.  Walker  concluded  by  urging  care  in  the  packing 
of  goons,  "f  have  known."  he  said,  "thousands  ol 
dollars  to  be  lost  to  mainifacturv'rs  because  of  their 
h)sing  dealers  as  a  result  of  iuipropei-ly  packed  goods." 

Retail  Organizations 

The  subject  of  retail  organizations  was  introduced 
by  Mr.  F.  Pond,  of  the  P^'.rniture  Journal,  who  urged 
that  retailers  should  throw  in  their  lot  with  the  Retail 
Mereiiants'  Association.  Mr.  Weston  Wrigley,  of  The 
Furniture  World,  who  followed,  favored  the  formation 
of  a  district  furniture  dealers'  association,  and  pointed 
out  the  benefits  that  had  accrued  to  the  retail  hai-d- 
ware  and  stove  dealers  of  Ontario  as  the  result  of  form- 
ing a  distinct  association  about  eight  years  ago. 

The  "smoker,"  which  was  held  in  the  central  exhi- 
bition building,  was  brought  to  a  conclusion  about  mid- 
night .'Hiiid  tlie  luunifestation  of  much  enthusiasm. 


THOSE  REGISTERED  AT 

A.  liUles,  Ihiiiiillon. 

W.  A.  Coltart.  Chathain. 

T.  Trout,  Woodstock. 
VV.  A.  Stewart.  Toronto. 
•I.  I!.  Fliney.  Kliiiira. 
•f.  li.  .Malthews.  I't.  Arlhur 
I*'.  Henderson,  Dr-ayton. 
•las.  jjanibo,  Montreal. 
J.  W.  Turner,  llillshui-g. 
F.  A.  Wil.son.  Halifax. 
K.  A.  Xath,  N'ew  Duiuiee. 
W.  A.  Wright.  Pt.  Arlhui- 
W.  11.  K.  nnie.  Wi 
K.  Pussell,  'j'(ir(,nto. 
C  S.  Crawford.  Chatham 
W,  .1.  i;,.ys.  Mitchell. 
S\r.  Iia|>|)in.  .Montrejd. 
!.'.    W.    .M.|)i,,l;il(|,  Si. 

Tiionias. 
.\.  r.roadl'ool,  Moose  .law 
A,  1''.  Stiigrr,  llf-speler, 


BERLIN  EXHIBITION 

A.    Iv   .M cSw ci  111  y ,  .Monc- 
ton. 

J.  W.  Kverett,  Halifax. 
M r.  Jennings,  Frederiel on. 
Thos.  Little,  (Jalt. 
I).  S.  Wilhehn,  .\ew  llam- 
l»u  rg. 

i'].  ( '.  McMurt  ry.  London. 
Mrs.  W.  Patten,  London. 
;\Iae  (i.  (iriffiths.  London. 
W.  C.  Letter.  Waterloo. 
Willersen  &  .MrK;i\-,  SI  rat- 
io rd. 

S.  L.  (irine.  Pn-ston. 
A.  Kdwai'ds.  Klinira. 
(J.  I'].  Sh;i\v,  Ilaiiiillnn. 
W.  ( '.  1  litiiderich.  .M  i I  \ cr- 
Inii. 

•I.  !'.  I'.rnder.  Milverlnn. 
H.  M.'iePherson.  iirandon. 
W.  J.  I )rapei-,  Braiulou, 


M.  Hilborn,  Elmira. 
D.  P.  MeColl.  Regina. 

D.  M.  McPhail,  Renfrew. 
Geo.  Hohmeier,  Goderieh. 
-J.  M.  Adams,  Goderieh. 
L.  Yolles,  Toronto. 
J.  Cohan,  Toronto. 
0.  C.  Lumsden,  Vancouver 
P.  W.  Arnold,  Brantford. 
J.  P.  McXally,  Brantford. 
Jas  Jackson,  Arkona. 
F.  L.  Kelly,  Hamilton. 
Jas.  O'Hagan,  Toronto. 
W.  H.  Anderson,  Gait. 

E.  Wilder,  ilontreal. 
W.  W.  Wilder,  Montreal. 
H.  P.  Graham.  Montreal. 
E.   Trudeau,  ^lontreal. 
Geo.  W.  Bannennan,  Win- 
nipeg. 

K.  D.  McLean,  liutfalo. 
T.  J.  Savage,  Guelph. 
Geo.  X.  Jocken,  Tieaming- 
1  on. 

W.  F.  Jackson.  Leaming- 
ton. 

.Ml'.  Harris,  Shelburne. 
H.  P>oney,  Gait. 
B.  Wolf.  London. 
H.  1.  Krug.  Berlin. 
J.     K.     Fdwards,  Sliei-- 

brooke,  P.Q. 
S.     N.     p:dwards,  Slier- 

brooke.  P.Q. 

This  lUt  is  not  <!onii)lote,  it  rcprosoiitiiiK'  oiil.v  one  and  ii  lialf  dnjs'  re- 
tfi.itration.s.— Editor. 


X.  C.  Disnev,  Berlin. 
C.  M.  Church,  Berlin. 
A.  A.  Perrin,  Berlin. 
P.  Zinn,  Hanover. 
M.  Wunder,  Bei'lin. 
A.  S.  Xixon,  Beamsville. 
Theo  Linder,  Stratfoi'd. 
P.  F.  Tun;er,  Toronto. 
Harry  Thorp,  ^lontreal. 
J.  H.  Whitlam,  Toronto. 
Juo.  P.  [McCainmon,  Pans. 
Jas.  Baird.  Plattsville. 
II.  C.  Baird.  Plattsville. 
C.  F.  Coryell,  Toronto. 
L.  Epstein,  Ottawa. 
O.  Y.  Keene,  London. 

E.  Cassidy,  Toronto. 

F.  Wheaton,  London. 
Werlick.  Preston. 

K.  Patton.  London. 
Stenuneler,  Detroit, 
:\lieh. 
llaiism.  Toronto, 
lliinsi  ii,  'i'oronto. 
Peppier.  Hanover. 
L.  Stagei'.  llcspcder. 
'<).  (iildaer.  I'>ei-lin. 
J.  Sehreider.  liei'lin. 
l'>.  Foster.  Bi  I'lin. 
Jos.  Winterhall,  Berlin. 
I).  Becker.  Xew  Hamburg. 
Jas.  Acton,  Toronto. 
L.  Solomon.  Mont  real. 
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A  COUPLE  OF  PERSONAL  NOTES 

On  his  way  to  Berlin  Albert  Evans  lo.si  his  grip  con- 
taining a  clean  collar  and  a  toothI)rush.  He  was  com- 
|)elled  to  go  to  bed  wrapjied  in  a  postage  stamii — the 
only  covei-ing  he  had  wit'i  him. 

"Kellarie"'  Ingles  must  have  lost  his  p\irse  as  well 
as  his  grip.  lie  Avas  iu)tieed  walking  foi'loruly  along 
King  street  opposite  th»>  Walper  House  about  a.m. 
with  no  definite  place  in  view. 


STOP  KICKING  YOUR  TOWN  AROUND 

There  is  pi'olound  wisdom  in  the  following  verse, 
'his  is  g(H)d  gospel  to  |)reaeh  in  .xoui'  own  finvii. 

In  everv  town  some  folks  keep  a  houn'  around. 
And  evei-y  lim(>  strangers  eonu'  to  town — 
Some  folks  go  to  kicking  the  town  around, 
it's  even  worse 'n  kickin'  a  lioun'  aroun'. 
Stoj)  yo\ir  kicdvin".  be  hopeful  and  profoun'; 
It's  a  mighty  p(M)r  way  to  build  up  a  town — 
To  keep  ki(d\in"  public  interest  aroun". 
But.  like  'itiwrs,  we  have  a  few  old  lioun's 
Who  gel  at  the  stivinger  that  conies  to  town  — 
.Sa\s  the  town's  n  houn",  and  kitd\s  it  aroun,. 
If  a  lioun's  a  Ikmmi',  then  a  town's  a  town. 
And  ean'l  build  up  if  ki(d<ed  aroun'  ami  ariuin'. 
\ n\\  li;ive  a  right  to  ki(d<  your  own  houn', 
l!'i!  it  hurts  us  all  if  you  kick  your  town. 
.\'ow  let's  null  together  for  the  good  home  town. 
And  stop  ki(d<in"  our  town  aroun', 
!'ho'  the  t(>wn.  if  a  mylh'll  make  no  soun', 
Jf  you  don't  stop  kicliiii"  we'll  gel  uo  ijU'rtJ'iJers}  iu 
town. 
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Evolution  of  Canada's  Furniture  Industry 

By  A.  EDWARDS,  Elmha.  Onl. 
PnixT  riMul  lit  tlio   "SnioVi-r"   in  connoction  with  the  furniture  exhiliition  on  January  15. 


1  wonlil  like  to  you  tliis  (n-oiiiiu):  a  few  lliou^lils 
aloiitr  tlu-  line  of  tilt'  t'voliitioii  of  tlu'  fiifiiihii-i'  iiidiisl  ry, 
mill  of  llic  Fiii  iiituri'  Dcalt'i-. 

My  I'omu'i'tion  witli  this  hiisincs.s  oxltMuls  hack  to  llie 
60 's. 

In  tlioso  (lays  the  Fiifiiii iii'i'  Dcah'f  was  tlu^  eabinet 
!iuiktM-  of  tho  tovn,  aiiil  it'  ;in\  i)iii'  w  aiitcil  an  article  of 
jMiy  i)n'ti  iision  it  was  iiiatlc  to  his  order,  mainly  by 
main  streii»rtli,  thouvrb  not  always  by  ignorance. 

My  own  fatlu-r.  who  is  still  living,  conunenced  busi- 
ni'ss  by  makinir  in  the  attic  of  his  liouse,  the  goods  re- 
quirod  for  his  customers,  mostly  after  the  orders  Avere 
placed.  In  those  days  a  furniture  man  was  not  only  re- 
•  luired  to  be  a  mechanir  or  caltinct  maker,  but  an  uphol- 
.<:teror.  a  finisht>r.  an  nndci-taker 
and  general  .iack  of  all  tratb^s. 

Among  mv  earliest  recollections 
w«M-e  that  T  bad  the  recaniiisr  of 
chairs  as  the  task  for  my  holidays, 
and  in  those  days  cane  work  was 
laced  thronsrh.  and  woven  by  hand 
on  th'^  individual  piece. 

^ly  next  recollection  was  the 
connection  Avith  the  undertaking 
erd  of  the  business:  it  also  Avas  an 
U'dieard  of  thing  for  an  under- 
taker to  be  nrepared  Avith  ready 
made  ca.skets  or  coffins  in  tliose 
days.  Tt  Avas  only  after  the  Amer- 
ir.{>n  ciA-il  war  and  Avhen  the  Am- 
erican factories  had  a  surplus 
s*-oeV  in  thi«  line  that  they  soli- 
c'<-od  orders  for  undertaking  sup- 
plies in  Canada.  T  Avell  remember 
the  first  coffins  and  caskets  we  im- 
ported from  Alleffheny.  Pa.,  and 
ti'e  excitement  locallA\  AA'heu  a 
co*^"  of  the  old-fasliioned  rose- 
Avood  fini.sh  AA'as  first  used. 

At  this  time  onlv  one  furniture 
factory.  Jaeou^'s  &  Hays,  was  in 
'^neration  in  the  city  of  Toronto. 
Their  Avork  Avas  srood.  and  many 
an  old  Avood  chair  with  a  AA'hole 
«"at  is  yet  to  be  found  tbrousbout 

Ontario,  in  acti\'e  use.  Avhich  Avas   •  

made  by  this  firm.  These  Avere  days  Avhen  most 
fnrmers  and  many  toAvnspeople  has  as  their  best,  a  Avood 
f-lipir  or  possibly  a  cane  chair. 

'^hc  decjoTT-s  at  this  time  Avere  not  so  bad.  and  often 
ff^lloAved  v.'hat  we  are  noAv  folloAving — Old  Country 
id'-as. 

A  period  immediateU'  folloAving  produced  some  lior- 
'•ible  ffoods.  parHr-ularlv  AA'hen  the  making  of  furniture 
b^'-'-'me  a"  established  fact  in  this  ProA'ince. 

After  Jacfines  &  Hays  time  the  Upper  Canada  Fur- 
'-itnre  To.,  RoAA-nmanville.  and  the  OshaAva  Cabinet 
For.forA'.  pt  OsbaAva.  held  the  boards  of  makers  of  high 
flpss  coods.  ard  a  tremendous  business  for  those  days 
v."**!  done  bA'  these  factories. 

1  r^'Tf'mber  a«  a  bov.  iust  coming  into  the  business, 
'V,„  +vorible  T  i^^d  da-^ipher  a  letter  from  the  manager 
I-"  ^he  Upper  Cap'"^^^'  ^J'actorv.   th:^n   a  Mr.  McArthur. 

was  before  the  davs  of  the  tyneAvriter.  and  the 
managers  usually  wrote  their  own  letters,    It  looked 


A.  Edvvauds 
Manager^Elmira'Interior  Woodwork"Co.,-Elinira 


for  all  the  Avorld  as  if  a  spider  had  dropped  into  the  ink 
and  craAvled  over  ilic  [)ages  afterAvards. 

It  is  said  tbis  inanager  never  could  tell  AAdiat  he  had 
wi'itten,  Avhen  one  the  subject  passed  from  his  mind. 
It  Avas  sometimes  a  boom  to  his  customers  I  believe  that 
be  couldn 't. 

After  the  passing  of  these  tAA'o  factories,  in  fact  be- 
fore, Ave  commenced  to  hear,  as  the  boom  of  distaiit 
tbnnder,  of  the  establishment  of  furniture  factories  at 
points  such  as  Berlin,  Waterloo,  Seaforth,  Lueknow, 
Ilarriston  ;  in  fact  Ave  down  easterners  thought  that  Avest 
of  Toronto  furniture  factories  grew  as  thick  as  goose- 
berries on  the  bush,  and  we  daily  lived  in  expectations 
of  bearing  of  a  neAv  establishment,  or  tAvo. 

There  are  no  doubt  men  here, 
in  ])lenty,  Avho  remember  Avell  this 
transition  period  in  the  furniture 
industry  and  the  part  the  pioneers 
played  in  the  ultimate  develop- 
ment of  the  industry. 

The  Hays,  Simpsons,  Andersons, 
Gibbards,  Kreiners.  Hesses,  Krugs 
and  Knecbtels  were  all  names  to 
conjure  with  in  those  days,  and 
Ave  knoAV  how  they  have  builded. 

Not  to  weary  you  too  much  AAdth 
these  reminiscences  let  us  look  for 
a  moment  at  the  present,  and  at 
the  future.  I  believe  that  Avith  the 
great  development  of  this,  our 
jj^lorious  country,  the  fiarniture 
])usiness  has  kept  pace,  and  that 
Ave  stand  on  the  threshold  of  cA'en 
greater  things. 

It  is  often  said  that  in  unity 
there  is  strength,  and  in  the  devel- 
opment of  this  industry  in  the 
County  of  Waterloo  Ave  are  look- 
ing to  the  lead  of  you  men  in  the 
Grand  Rapids  of  Canada  for  in- 
spiration. We  factory  men  in 
outside  toAvns  appreciate  the  lead 
you  have  given  us,  and  our  inter- 
ests in  ahvays  keeping  the  County 
of  Waterloo,  and  this  district,  to 
the  forefront  in  furniture  matters. 
Tn  the  matter  of  Furniture  Exhibition,  personally  T 
AA'ish  to  assure  you  men  of  Berlin  of  my  undivided  sup- 
port of  Berlin  as  being  entitled  to  be  the  place  for  the 
furniture  exhibition  of  Canada,  and  Avhat  is  your  inter- 
est should  be  ours.  I  do  not  believe  in  selling  my  birth- 
right for  a  mess  of  pottage. 

What  Grand  Rapids  is  to  the  Uni^^ed  States  BiM'lin 
should  be  to  Ganada,  and  if  you  Berliners  fail  in  your 
duty  in  this  respect  Ave  Avill  have  to  annex  you  to  El- 
mira  and  Ave  Avill  have  the  exhibition  there,  as  the  next 
best  place. 

Even  noAV  our  Mayor  has  his  eye  on  Berlin,  and  he 
m^y  A'et  get  after  our  local  m.ember  to  have  Berlin  an- 
ueved  to  our  thriving  burg.  But  as  the  mills  of  the 
gods  a-rind  sloAvly,  Ave  may  haA^e  yet  to  Avait  for  a  ct>n- 
eration  or  tAvo,  But  at  any  rate  Ave  of  the  northern 
buro-  Avill  continue  to  stick  together  with  a^op  for  the 
making  this  more  than  ever  the  centre  of  the  funnturC" 
industry  of  Canada — and  we  can  do  it,  too. 
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The  time  will,  in  my  opinion,  not  be  far  distant  when 
with  permanent  (|uarters  for  the  exhibition  and  better 
hotel  accommodations,  which  I  believe  is  at  hand,  Ber- 
lin need  fear  no  rival  in  this  respect,  and  dealers  will 
not  in  their  own  interest  pass  Berlin  by. 

Personally  T  wish  to  thank  my  B'n-lin  eo-mainifaetur- 
ers  for  theii-  kindly  feelings  on  all  occasions,  and  Avish 
them  one  and  all  a  prosperous  year,  and  with  them  T  ex- 
tend the  same  wish  to  our  good  friends — the  retailers. 
I  have  been  a  retailer  myself  and  know  something  of 
their  trials  and  diificulties.  T  thank  them  most  heart- 
ily for  their  support  in  1913.  ajid  wish  them  every 
success. 

Now,  as  a  Canadian  of  English  descent,  coming 
among  my  fellow-Canadians  of  German  extraction,  I 
wish  to  emphasize  the  fact  that  T  have  observed,  that  no 
matter  whether  we  prefer  "The  Watch  on  the  Rhine"  or 
"Britania  Rules  the  Waves,"  we  all  agree  on  the 
"Manln  Lr^af  Forever."  As  it  is  for  our  native  coimtry. 
so  should  it  be  for  our  own  country,  our  ov.'n  comnuin- 
ity,  or  city,  or  town,  and  T  trust  that  all  the  manufac 
turers  of  this  great  country  will  so  see  eye  to  eye,  tha; 
we  will  not  again  see  one  deserting  his  own  country  for 
the  flesh  pots  of  Egypt,  but  all  pull  together  and  make 
Waterloo  County  the  furniture  centre  of  Canada. 


THAT  BOWLING  MATCH 

On  Wednesday  night  of  Fxhil)iti()n  w(>ek  at  Berlin 
the  travellers  representing  the  Berlin  and  Waterloo  fur- 
nitnro  factories  invited  the  visiting  dealers  to  play  a 
bowling  match  at  Rowling's  bowling  allevs.  fixing  up  a 
ohm  l)eforehand  how  thev  were  to  defeat  the  retailers, 
hut  they  reckoned  without  taking  into  consideration 
thf  r)rowess  of  their  op[)onents.  The  bowling  began 
on  four  alleys  at  8.30  and  continued  until  three  minutes 
past  eleven,  Avhen  the  dealers  were  declared  the  victors 
bv  three  pins.  The  high  score  of  U!(S  was  made  by 
Harry  Graham.  Montreal. 

Berlin  citizens  who  retire  early  complained  to  the  po- 
lice of  the  noise  in  the  vicinity  of  the  alleys,  and  the  po- 
lice force  when  he  opened  the  door  was  almost  blinded 
with  smoke,  so  much  so  that  he  rang  in  a  fire  alarm. 
When  the  air  was  cleared  it  was  noted  that  Bill  Beney 
had  been  handing  out  some  bungalow  perfecturas.  He 
w;!s  notified  fo  (|uit  or  take  the  lu'xt  car  down  to  Gall. 

Mr.  Coltart  of  f-hatham  was  there  with  Ih'"  goods.  II. 
made  a  sewer  shot  followed  by  a  thi-ee  shot,  whicli  al- 
most put  him  out  of  the  game. 

Percy  Brown,  the  howling  expert,  showed  his  skill  on 
three  jilleys.  IIi-  w;is  k('t)t  ofl'  the  fourth  only  throiigli 
his  fear  of  Charlie  Coryell. 

But  the  reid  bowling  was  (lone  by  T/ouif  Yolles.  He 
was  in  the  game  from  the  drop  of  the  hat  until  the 
close.  He  took  otf  cvervthing  but  his  uiulershirt.  de- 
s|iitr  the  cfTorts  of  Jak'e  Colicn,  who  tried  to  persuade 
him  to  desist . 

Amnng  the  d<';ilci's  who  took  part  at  one  tinu'  or  an- 
o'hcr  throngh  the  night  were:  W.  .\.  CoKniM,  Chatham; 
W.  W.  Wild.'r,  MoMtre;il  :  llMrr-y  Griliam.  M'ontn';il; 
Clias.  Coryi'll.  Toronto;  L.  Voiles,  Toronto;  .1.  Cohen. 
Toronto:  .1.  Kelly,  Kalcoiwr  Furniture  Co..  II;imi|ton; 
Oliver  Keene,  London;  C.  S.  Cfjiwrorii  Cliathani:  .\ 
Sehreiter.  Berlin  ;iind  Messrs.  Turner  jind  N'jinilerliill  of 
tlw  K.  Ii;il)le  I'^urniture  f'o.,  Toronto. 

''It"  travellers  in  p;irt  were  represented  h\  II.  G. 
Walker,  W.  J.  Whyte.  I'eler  /inn,  l)o<-.  Clemens.  Dick 
r"')Mf.  Mill  FV'iiey.  Herl).  Snyder,  ( F.  OtI  .li-imy  Oore, 
JVlnrtiji  Anlhes,  Percy  Brown,  and  some  I  \v  others. 


Songs  Sung  at  the  Smoker. 


THE  GOOD  OLD  SUMMER  TIME 

There's  a  time  in  each  year  that  we  always  hoM  dear. 

Exhibition  time, 
When  we  see  the  new  goods  and  buy  our  sjiring  stocks, 

Exhibition  time. 
When  stocktaking  is  over  and  we  are  in  clover. 

And  life  is  one  beautiful  rhyme, 
\c  troubles  annoying  each  one  is  enjoying. 

Our  exhibition  time. 

Til  exhir)ition  time, 

Tn  exhibition  time. 
Meeting  together  once  each  year, 

With  a  crowd  so  fine. 
You  shake  our  hand  and  we'll  shake  yours 

And  that's  a  very  good  sign, 
^\'e're  bound  to  be  bigger  and  greater  than  ever 

Next  exhibition  time. 

YIP-I-ADDY 

^ip-TAddy-T-Ay-T-Ay, 

^'ip  the  Exhibition, 

It's  the  market  that  beats  them  all. 

Standing  together  we  have  the  call. 

Vi|.  1-Addy-T-Ay-I-Ay, 

We  feel  just  like  shouting  "Hurray!  Hurray!" 
iS' umbers  growing  each  year. 
We  have  nothing  to  fear, 
Yip  the  Exhibition.- — Kepeat. 

DOWN  IN  JUNGLE  TOWN 
Stand,  with  stein  in  hand, 
And  drink  the  toast 
We  love  the  most. 
It's  a  health  to  furniture  men, 
To  furniture  ilealers  all. 
Cheer,  come  on  an  cheer, 
.\  three  times  three,  with  laughter  free. 
We'll  be  true,  and  loyal  through  and  through 
To  the  good  furniture  trade. 

STEIN  SONG 

For  it 's  always  fair  weather  when  goo<l  fellows  nu'et 
together. 

With  a  stein  on  the  table,  and  a  good  song  ringing 
clear. 

For  it's  al\>;iys  fair  weather  wlien  good  fellows  meet 
togeth(>r. 

With  its  crowd  of  good  fellows,  and  its  good  songs 
ringing  clear. 

OUR  CHAIRMAN 

What's  the  m;itter  with  Weber,  he's  alright. 
What's  the  matter  if  I'ercy 's  hair  isn't  white, 
lie's  very  strong  for  the  other  sex, 
I'.ut  Webi'r's  the  fellow  that  sigi\s  liis  check.*!, 
\Mi:i»  the  I'Kiltev  with  Weber,  he's  all  right. 

DOWN  WHERE  THE  WTJRZBERGER  FLOWS 

T:ike  Scully  di.wn,  down,  down  \\here  the  Wur/.berger 

(lows,  Hows,  llows; 
I. el  him  drawn,  drown,  drown   .-ill   his   troubles  .ind 

enres  and  woe.s; 
.lUht  order  two  scidels  of  beer  for  him. 
If  he  Ion 't  want  to  ilrink  it's  merely  .i  whim; 
'I'tie  KMiiiie  may  be  line  but  it's  Seagram  ".s  for  miiir. 

Down   where  the  Wur/berger  llows. 

FURNITURE  AULD  LANG  SYNE 
Of  "  .Void  ac(|UiiiiUance  ' '  we  arc  proud. 

Hut.  here  to-day  we  sing, 
(If  new  a'-(|uaintiuice  with  a  cmwd, 

That  happiness  slKUild  bring. 
.V  proof  of  furniture  faith  may  we. 

In  earn-'st  give  nnd  swenr 
That  ay  we  are,  we'll  nlway.s  be 

Because  we're  on  the  squiirc. 
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Three  Big  Canadian  Furniture  Exhibitions 

Features  of  the  displays  at  Stratford,  Berlin  and  Toronto — 
New  goods  shown  for  the  first  time  in  the  Dominion — 
Tendency    of  the    times    and  movement   of  the  lines. 

Fortnight's  Display  Under  One  Roof  at  Stratford. 


STKATFOKO'S  1914  Furniture  Exhibition  was  un- 
i|U('stioiiably  the  hrst  of  llic  scries  of  annual  fur- 
niture displays,  w  hich  ihc  luaiuifacturers  of  the 
Chissie  City  have  iiichTl ;i kcii. 
In  point  of  attendance    in  pninl  oT  business  trans- 
acted ;  and  in  point  of  convenience  of  display,  this  year's 
Stratford  show  sets  a  new  record  wliich  must  in  future 
be  lived  up  to. 

It  was  the  fourth  of  the  sei'ies,  and  the  manufacturers 
were  exceptionally  well  fixed  in  that  they  had  a  splen- 
did new  building  in  wliich  to  display  their  goods  to  the 
best  advantage,  ami  all  under  one  roof. 

The  new  Farcpiluirson-Gifl'ord  furniture  factory  prov- 
ed an  ideal  location  for  the  show,  situated  as  it  was  in 
the  midst  of  the  furniture  factory  district,  and  its  four 
floors  lent  themselves  admirably  to  the  classification  of 
the  exhibits. 

A  new  feature  introduced  this  year — and  a  splendid 
one  it  was,  too,  was  the  appetizing  and  tasty  daily  lun- 
cheon served  in  a  specially  equipped  dining-room  on  the 
ground  floor.  Through  its  use  buyers  and  visiting 
dealers  were  enabled  to  spend  the  whole  day  at  the  ex- 
hibition hall  and  leisurely  inspect  the  various  items 
shown  without  the  least  hint  of  hurry.  The  evenings 
were  filled  up  Avith  amusements  of  various  sorts  accom- 
modated to  the  tastes  of  the  visitors.  From  the  time 
the  visitor  stepped  off  the  train  at  Stratford  and  was 
whisked  off'  to  the  exhibition  in  one  of  the  special  sleighs 
he  felt  he  was  in  the  hands  of  friends  who  looked  after 
his  welfare  until  he  departed  again  from  the  Classic 
City.  One  outstanding  feature  at  Stratford  was  the 
loyalty  and  harmony  existing  among  the  manufac- 
turers there. 

Desks,  Beds  and  Park  Seats. 

The  first  floor  of  the  hall  was  given  over  to  exhibits  of 
the  Stratford  De.sk,  Stratford  P.ed,  Frame  &  Hay,  Strat- 
ford ]Manufacturing,  Cla.ssic  Furniture  and  Globe-Wer- 
nicke  Companies.  On  entering,  the  first  display  was 
the  combined  one  of  the  Stratford  Desk  and  Globe-Wer- 
nicke  Companies,  occupying  one-third  of  the  whole  low- 
er floor  space. 

The  Desk  Co.  made  an  extensive  showing  of  their 
desk  lines,  which  this  year  are  notable  for  their  high 
grade,  the  company  cutting  out  the  cheaper  grades  and 
devoting  their  attention  to  better  and  higher  lines. 
Among  the  new  goods  were  some  mahogany  office 
desks  wi^h  roll  tops,  and  mahogany  typewriters'  desks 
with  a  new  horizontal  bed  feature,  enabling  the  type- 
writer to  remain  upright  without  the  use  of  screws  even 
whei^placed  away  out  of  use,  the  bed  sinking  doAvn  hor- 
izontally instead  of  turning  with  a  roll.  They  also 
.showed  a  complete  line  of  mahogany  and  oak  desks, 
both  roll  and  flat  tops,  as  also  office  tables,  desk  chairs 
and  bookkeepers'  stands.  For  a  concern  which  has 
been  in  existence  for  only  a  year,  the  Stratford  Desk 
Co.  has  made  splendid  progress,  and  they  contemplate 
adding  to  their  line  the  whole  range  of  ofifice  equip- 


ment.  Among  the  recent  additions  to  their  line,  sam- 
ples of  which  were  shown  at  the  exhibition,  were  a  new 
oak  office  wardrobe,  new  costumiers,  new  oak  desks  with 
letter  and  card  files,  and  a  splendid  flat  top  double  desk. 

Book  Cases  and  Filing  Devices. 

The  Globe-Wernicke  Co.  showed  a  splendid  assort- 
ment of  sectional  book  eases  in  all  woods,  finishes  and 
combinations.  One  of  the  features  of  these  cases  is  the 
equalizer,  which  allows  of  the  glass  front  being  opened 
by  taking  hold  anywhere,  and  the  roller  doors  prove  a 
convenience.  Some  decidedly  pretty  specimens  were 
shown  in  oak — golden  and  fumed — early  English  and 
mahogany.  A  sample  art  mission  style  book-case  came 
in  for  a  deal  of  favorable  comment.  The  adjustable 
shelves  in  many  o/  the  combinations  also  proved  a  strik- 
ing feature. 

In'office  filing  cabinets  an  extensive  range  Avas  shown 
adaptable  for  all  kinds  of  business  and  uses,  and  a  num- 
ber of  new  combinations  in  leg  and  base  sets  were  dis- 
played. A  base  desk  with  book-case  stack  was  an  out- 
standing feature.  The  filing  cabinets  were  in  horizon- 
tal, unifyle,  vertical  and  upright — in  fact  all  styles  and 
combinations ;  and  in  all  woods  and  finishes.  The  com- 
bined exhibit  of  the  Stratford  Desk  and  the  Globe-Wer- 
nicke Co.  were  in  charge  of  Mr.  Mason,  Sr.,  F.  Mason 
and  E.  C.  Rohfritsch. 

New  Bedroom  Furniture. 

The  latest  addition  to  Stratford's  industries — the 
Classic  Furniture  Co. — made  a  shoAving  of  samples  only, 
as  their  plant  has  just  started.  These  samples  Avere  seen 
for  the  first  time.  The  various  items — all  bedx'oom 
pieces — are  strictly  high-grade,  and  the  materials  and 
workmanship  are  first  class.  Bedsteads,  chairs,  che- 
vals  dressers  and  stands  of  unique  designs  in  mahogany, 
Circassian  Avalnut,  quartered  oak  and  quartered  gum 
were  among  the  goods  shoAvn,  and  they  proved  a  source 
of  great  attraction.  J.  G.  Davies  Avas  in  charge  of  the 
display.  The  company  Avill  be  ready  to  ship  about  the 
middle  of  February. 

Brass  Bed  Display. 

The  Stratford  Bed  Co.'s  dis])lay  Avas  in  charge  of  I\rr. 
Heineke,  and  it  consisted  of  about  36  brass  beds.  Be- 
ing a  new  concern  it  goes  Avithout  saying  that  the  lines 
shoAvn  Avere  ncAv.  The  styles  seemingly  run  to  simple 
lines,  though  the  tubing  is  quite  substantial.  The  beds 
■ — most  of  them — have  the  satin  finish,  and  this  finish 
seemed  to  have  the  preference  of  most  of  the  dealers, 
thousli  some  splendid  polished  samples  Avere  also  dis- 
played. Quality  is  the  keynote  of  the  company's  out- 
put. 

Stratford  Manufacturing  Co. 
The  Stratford  Mfg.  Co.  made  a  compi'ehensive  dis- 
plav^  of  their  various  lines,  including  laAvn  SAvings,  Avith 
and  Avithout  cover:  park  seats,  garden  settees,  portable 
chairs,  lawn  benches,  assembly  chairs,  etc.     These  lat- 
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ter  are  now  being  made  very  extensively  by  the  com- 
pany for  church  and  theatre  seating,  and  a  good  line  it 
is  too,  particularly  a  new  portable  assembly  chair  in 
birch  and  oak.  This  chair  line  comes  in  natural  golden 
and  mahogany  finishes.  The  company  are  making  also 
a  line  for  moving  picture  shoves. 

Verandah  swing  seats  with  heavy  chain  attachments 
are  comparatively  new  with  them.  They  are  botli  at- 
tractive and  su!)stantial  looking.  Lawn  canvas  seats 
with  and  without  backs  also  have  a  big  hold. 

Then  the  ladder  line  is  a  big  thing  with  the  company. 
They  are  made  for  all  purposes — stationary,  extension, 
folding,  fruit-picking,  etc..  as  well  as  the  strongly- 
built  and  braced  stepladders  of  various  sizes.  The 
folding  chair-ladders,  while  not  exactly  new.  are  as  pop- 
ular as  ever.  A  full  range  of  ironing  and  bake  boards, 
clothes  bars  and  racks,  and  other  kitchen  woodenware 
was  .shown.  Chas.  IMoorc  and  Roy  Harris  were  in 
charge  of  the  exhibit.  Some  interesting  information 
was  given  in  regard  to  the  order  for  700  park  seats  fill- 
ed for  the  Toronto  Exhibition  last  fall.  The  seats  were 
delivered  exactly  on  the  day  specified  and  proved  en- 
tirely satisfactory.  In  their  construction  some  43,000 
belts  were  used  in  the  700  seats. 

Woven  Wire  Bed  Springs 

The  Frame  &  Ilii_\-  Fence  Co.  made  a  showing  of  their 
various  bed  spring  lines,  James  M.  IMiller  looking  after 
the  display.  A  couple  of  samples  of  their  new  "(Mas 
the  display.  A  couple  of  samples  of  their  new  "("las- 
tirominent.  Another  prominent  line  was  the  all-kiln- 
dri"d  maple  frame  bed  spring,  with  a  tAvo-ineh  side  i-ail 
and  springs  in  all  weaves.  Folding  cots,  too,  in  tAvo 
sizes,  were  shown,  and  a  couple  of  dozen  of  high  (|ualify 
sami>les  of  various  weave  springs. 

Upholstered  Furniture  Goods 

On  the  second  flooi'  of  the  building  the  Far(|uharson- 
riiflford  Co.  made  their  display.  The  company  is  al- 
feady  turning  out  goods,  and  a  very  extetisive  range 
of  sami)les  Avere  set  out.  These  included  davenports 
in  leathiM-s  and  velours,  couches  in  many  designs  and 
eoverings,  parlor  suites,  rockers,  arm  chairs,  fancy 
eliairs — all  upholstered  articles — in  mission,  art  silk, 
shadow  cloth  and  tapestry  eoverings.  A  beautiful 
t  lifee-jiiece  Circassian  walnut  parloi-  suite  was  oru-  of 
the  1)1  st  c'l-oupint's  on  the  floor.  Other  haiulsome  things 
weie  the  ladies'  rockers  covered  in  striped  A'clours. 

Ilesidi  s  the  conch  and  davennort  liiu'  there  was  shoAvn 
a  davenr)ort  ])ed  line  in  padded  leathers  and  tapesti'ies, 
in  f)ak,  fumed  and  mahogany.  All  these  goods  are  new 
-iiu)st  of  them,  in  fact,  being  samnles  turned  out  dui'- 
ing  the  days  pr-'vious  to  the  exhibition,  atui  they  are 
■I'i'taiidy  a  good  upliolst ei-ed  line. 

McLagan's  Wonderful  Exhibit 

The  entii'e  liiird  floor  was  u'iven  over  to  a  splendid 
di.Hfdjiy  of  furniture  items  by  'i'lie  Oeorge  McT;agan  Fur- 
nitiire  Co.  The  exhibit  numbered  thousands  of  articles, 
and  Avas  one  of  I  he  best  displ.-iys  ever  put  eul  l)y  a 
''anadian  furniture  factory  anywhere  in  fliis  country. 

A  very  extensive  i-ange  of  fJnnn  seclional  bookcasi'S 
in  all  woods  and  a  variety  of  desiirns  was  .•;liown.  They 
made.  too.  just  as  extensive  a  display  of  their  own 
nalented  filing  cabinet  goods  on  sanitary  and  full  bas.'s. 
In  this  section,  too,  were  set  out  oiTic  «  and  libr;ii'y 
t'ibli  s  and  accessories. 

'I'll.  i;il>le  line  was  a  most  comprehensive  one.  It  cov- 
■  !•  '  the  honu'  library,  souh'  with  desk  drawers  all 
readv  for  use:  parlor  aiMl  hall  tables;  card  tHi)les  with 
s^^i^'.r  lop,  giving  double  sp.ice  ;ind  size;  holloM'-(op 


tables  for  storing  cards;  reversible  swing  top  tables 
for  cards  or  ehe.ss ;  folding  tables;  smokers'  tables  and 
sets;  and  tables  round,  sfpiaro  and  oval  for  all  uses 
and  places.  Cellarette  cabinets  ww-^  also  dis])ylayed 
in  this  section. 

Ladies'  secretaries,  desks,  and  writing  tables  had  a 
section  devoted  to  themselves,  and  som-'  splendid  speci- 
mens of  Avorkmanship  Avere  shoAvn  in  these  goods.  A 
big  range  of  fancy  parlor  tables  of  varied  shapes  and 
sizes,  made  of  all  kinds  of  Avood  and  finishes.  Avere  also 
displayed. 

Hall  racks  and  staTids  had  a  large  corne;-  of  the  floor 
given  over  to  them.  One  side  Avail  Avas  "utii-ely  devoted 
to  trees  and  racks,  seats  and  tables.  In  this  s.-etion. 
too.  Avere  set  out  umbrella  stands,  hall  chairs  and  hall 
mirrors.  Colonial  style  is  A'ery  much  Die  vogue  iu  this 
line  as  Avell  as  other  lines,  and  the  satin  firdsh  Avas  noted 
on  many  of  the  items  in  various  departnuMits. 

The  music  cabinet  section  Avas  mad'  up  (d'  cabinets 
for  disc  and  phonograph  records  in  tlu-'e  different 
styles  for  each,  and  each  of  these  made  in  three  diffei-ent 
Avays.  Cabinets,  too.  for  ])layer-piaiio  roll;',  and  sheet 
music  cabinets  found  a  jjlace  in  this  section. 

Adjoining  Avere  a  number  of  fancy  parloi-  items,  em- 
bracing silver  cabinets,  one  of  these  for  the  centre  of 
the  room  being  ])ractically  all  of  glass.  Tn  the«e  goods, 
too.  Avere  noticed  the  colonial  touch. 

Dining-room  furniture,  of  course.  becaus(>  of  bulk 
and  great  variety  of  design,  occupied  th"  biggest  por- 
tion of  the  space  in  this  exhibit.  Some  of  the  ueAvest 
samples  Avere  of  pei'iod  designs.  Avith  Jacobean  pre- 
dominating. These  Avere  in  fumed  oak.  ]\ri':siou  de- 
signs and  the  innver  Colonial  found  a  large  place  also. 
A  numbei-  of  oak  tables  and  a  variety  of  china  cabin. ^ts. 
some  for  corner  ))laces.  Avere  also  shoAvn  hei-(>.  The 
iicAver  Colonial  buffets  have  an  exti-a  doily  ilraAvn*.  and 
some  of  them  have  extra  shelves  foi'  small  fancy  jueces. 
^Fany  of  the  tables.  jiai-ticularlA'  those  falling  into  jieriod 
groups,  have  massive  and  elaborately  carved  pi^lestals. 

Wliei'e  the  hall  rack  display  left  off  in  Avail  space 
th(>  remaindi'r  of  th"  space  Avas  taken  up  with  china 
cabinets  and  cond)inaf ions.  These  were  of  big  i-ange 
and  vai'ied  designs. 

Reed  and  Rattan  Goods 

On  the  foui-th  floor  the  Tin|)ei-ial  Rattan  Co.  and  the 
Stratford  Chair  Co.  mad(>  a  big  display  of  their  lu-o- 
<lucts.  and  especially  of  lluMr  ucav  goods  thi>s(>  liiK^s 
.•md  items  which  h.ive  bei'n  ;i(lded  of  l;i!e  for  inU 
selling. 

The  lmi)erpd  R;ittan  Co..  whi(di  occupi(Ml  one-lial'"  of 
this  floor  had  a  luimber  of  furnished  roonis  down  one 
side  of  fhiir  display,  in  which  Avere  housed  difT.'rent 
grades  and  styles  of  re(Ml  furnitui'(^  for  IxmI  livinir. 
narlor  and  dininc-room.  as  Avell  as  viM-and.ah  item-^. 
The  partitions  IxdAveiMi  flu^  booths  Avere  hnn<jr  in  .irt 
silks,  tanestries  and  velours — coverings  of  thi^  fuiaiit'ire 
goods  display(>d. 

On.'  of  the  very  new  things  shoAvn  Avas  a  ^nite  of  reed 
furnitur.'  in  mahogany  color.  The  line  endtraced  flower 
st.'inds,  book  racks,  ladies'  desks.  lil)rai\-  ;>nd  ofhi'r 
tables,  rockers,  aiul  chairs  of  various  desi'.'us.  Th.-se 
articles  AVere  also  shown  in  a  variety  of  colored  .•nnl 
i)laii'  i'(>eds  Tn  addition  there  Averi>  also  shown  ei-ibs. 
couches  ai'd  Avork  tables.  AvhoUy  or  in  p;irl  com|)osed  of 
reed  goods,  upholstered  and  cusIuouimI 

Aiu)lher  novelty  w.is  a  suitt>  of  wicker  furniture  in 
Avhit.'  enamel:  a  third  showed  rattan  finned  elVeet  ;  and 
there  Avere  various  items  in  jdain,  padded  and  uphol- 
stered effects  window  boxes,  foot  stools,  dinner  lr;iys. 
and  fjericral  furniture  articles.    The  reed  chair  ami 
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rockor  liiu'  was  shown  in  liiiiulroils  of  dilVcri'iit  styles 
aiul  ilesigns. 

Tho  upholstert'd  goods  eovorcd  tho  whoK'  i;in,i,'t'  ol' 
living-room  itoms,  covered  in  tapestries  iiiul  ieatli'Ms, 
with  removable  eushioiis  if  desired.  All  kinds  of  fin- 
^  and  desijrns  were  seen,  from  tlu'  nussion  to  the 
idtra  eonveiit ional  ;  and  :i  splendid  nssorlnient  of 
btd-davenports  were  demonstrated  by  J\ir.  Slmidley 
and  his  assistaids. 

Invalids'  eouehes  and  easy  chairs  in  reed,  \\  itii  tap- 
estry upholsterin":,  and  a  wooden  frame  bed  eoucli  with 
Sjiring  and  mattress  for  sanitarium  or  hospital  use  are 
a  new  line  now  being  made;  as  also  is  a  big  easy  chair 
in  red  upholstered  leather  with  padded  seat,  back  and 
arm  rest. 

Stratford  Chair  Display 

The  Stratford  ("liair  Co..  occupying  the  other  half 
of  the  fourth  tioor,  made  a  showing  of  almost  ^500  dif- 
ferent styles  of  chairs.  Like  the  Rattan  Co.,  the  Chair 
(^o.  had  a  series  of  five  furiushed  rooms  ranged  along- 
side their  exhibit,  in  which  they  made  a  showing  of  their 
dining-room  and  bedroom  furniture.  Case  goods  are 
practically  a  new  line  Avith  them,  and  for  this  year  the 
chair  company  are  making  a  more  extensive  range  and 
of  a  higher  (piality. 

The  chair  display  mostly  diners,  come  in  an  immense 
range  in  plain  and  padded  seats  and  backs,  slat,  rung 
ami  ornamental  backs,  in  all  woods  and  finishes. 

The  case  goods  comprise  a  full  line  in  oak — wash- 
stamls.  desks,  bureaus,  dressers,  kitchen  cupboards, 
buffets,  diinng  tables,  suites,  clothes  cabinets  and  ward- 
robe. The  dining  tables  come  in  round  and  s([uare  ex- 
tension shapes,  and  other  tables  in  fancy  designs  were 
shown  for  bedroom,  writing  and  card  playing,  some  of 
these  latter  of  folding  varieties. 

Some  nice  samples  of  the  better  grade  of  chifiPoniers, 
dressing  tables,  and  clothes  cabinets  were  seen  in  maple 
with  walnut  finish,  and  mahogany;  also  dining-room 
furniture  in  fumed  and  f|uartered  oak. 

Resides  the  extensive  diner  line  of  chairs  tliere  were 
displayed  fancy  and  parlor  chairs  in  arm,  rocker  and 
lightweight  ladies'  designs;  mission,  padded,  all-wood, 
hollow  seats,  library  reading  with  paper  pockets,  high 
and  low-backed,  in  fumed  and  polished  oak. 

An  immense  range  of  ladies'  chairs  were  exhibited 
in  hollow  and  cobbler  seats,  as  well  as  upholstered, 
wood,  and  cane.  These  also  were  shown  in  children's 
designs,  and  parlor  chairs  of  mahogany.  Two  old- 
fashioned  kitchen  chairs  with  broad  fronts,  narrow 
depth  and  high  rung  backs  in  fu)ned  oak  were  novel- 
ties.  They  are  said  to  have  sold  rapidly. 

Office  chairs  and  stools  of  all  kinds — stationary,  re- 
volving and  screw  seats,  high  or  no  backs,  are  an  ex- 
tensive line  with  this  company,  and  they  were  shown  in 
a  great  many  designs. 

SOME  OF  THOSE  WHO  WERE  AT  STRATFORD 

(K  IL  Bfckei'.  I).  Decker.  Xew  Hamburg. 

W.  E.  Long,  "W.  E.  Long  Furnishing  Co.,  Brantford. 

Mrs.  W.  Patten.  London. 

Miss  Griffith.  London. 

A.  Broadfoot.  Broadfoot  Bt'os.,  IMoose  -Taw,  fSask. 

S.  Shupe.  C.  Austin  &  Co.,  Chatham. 

Geo.  W.  Jackson.  Leamington. 

W.  Foster  Jackson,  Leamington. 

W.  R.  Orr.  Portage  la  Prairie,  Man. 

H.  G.  Grahame.  Wilders.  Ltd..  Montreal. 

J.  E.  Wilder.  Wilders,  Ltd.,  Montreal. 

W.  X.  W^ilder,  W^ilders.  Ltd.,  Montreal. 

E.  TnadeaU;  Ontario  Furnishing  Co.,  Montreal. 


E.  Bussell.  T.  Eaton  Co.,  Toronto. 

W.  J.  Southworth,  T.  Eaton  Co.,  Toronto. 

W.  S.  Partridge,  Trafiford  Furniture  Co.,  London. 

C.  II.  Christie,  Trafiford  P\irniture  Co.,  London. 

Jas.  Jackson,  Arkona. 

T.  Kelly,  Faulkner  Furniture  Co.,  Hamilton. 

R.  E.  Venables,  Reliable  Furniture  Co.,  Toronto. 

W.  F.  Turner,  Reliable  Furniture  Co.,  Toronto. 

E.  J.  Coles,  Woodstock. 

C.  F.  Traut,  Jr.,  Woodstock. 

W.  E.  Artindale,  Toronto. 

G.  W.  Simpson,  Toronto. 

Geo.  W.  Ilonsberger,  Can.  Furniture  World,  Toronto, 

Herb.  Sehreiter,  Schreiter  Ftr.  Co.,  Berlin. 

J.  K.  Edwards,  Edwards  Furniture  Co.,  Sherbrooke. 

G.  N.  Edwards,  Edwards  F'urniture  Co.,  Sherbrooke. 
Jas.  O'Hagan,  Furniture  AVorld,  Toronto. 

Jno.  H.  Laughton,  Canadian  Bag  Co.,  Toronto. 
Bert.  Stadelbaurer,  Worchester,  Mass. 

B.  Wolf,  H.  Wolf  &  Sons,  London. 
A.  E.  Everett,  St.  John,  N.li. 

W.  L.  Jennings,  Lemont  &  Sons,  Ltd.,  Fredericton. 
Gordon  Thomas,  Peoples'  Outfitting  Co.,  London. 
Roy  Thomas,  Peoples'  Outfitting  Co.,  London. 
R.  Macpherson,  Vincent  &  Macpherson,  Brandon, 
Man. 

W.  J.  Draper,  Vincent  &  Macpherson,  Brandon, 
Man. 

E.  Weinheim,  Textileather  Co.,  New  York  City. 
Weston  Wrigley,  Can.  Furniture  World,  Toronto. 

F.  Schmidt,  Textileather  Co.,  Berlin. 
A.  L.  Hixon,  Onw^ard  Mfg.  Co.,  Berlin. 
Mrs.  Orr,  Ingersoll. 

A.  Hermiston,  A.  Hermiston  &  Co.,  Listowel. 

A.  E.  McSweeny,  Peter  McSweeny  Co.,  Moncton,  N'  P.. 

W.  H.  A.  Patton,  London. 

A.  E.  Uren,  Furniture  World,  Toronto. 

A.  Lutes,  Hamilton. 

F.  C.  Abbott,  London. 

A.  M.  Tanmer,  J.  A.  Banguild,  Winnipeg. 
W.  J.  Warren,  Western  Furnishing    &  Supply  Co., 
Ltd.,  Knrobot. 

H.  G.  Coomber,  Tillsoidjurg. 

L.  Solomon,  H.  Solomon  &  Co.,  Montreal. 

E.  Solomon,  H.  Solomon  &  Co.,  Montreal. 

J.  N.  Archambeault,  Montreal. 

W.  I.  Luket,  The  McLaren  Co.,  St.  Catharines. 

H.  HoflPman,  Simcoe. 

Mrs.  H.  Hofifman,  Simcoe. 

W.  Dunlop  Stewart,  Hamilton  Cotton  Co.,  Toronto. 
W.  M.  White,  R.  White  &  Co.,  Stratford. 
W.  A.  Wright,  Port  Arthur. 
W.  H.  Rennie,  Winnipeg. 

C.  F.'  Coryell,  Adams  Furniture  Co..  Toronto. 
W.  E.  Cassidy,  Adams  Furniti;re  Co.,  Toronto. 
0.  S.  Crawford,  Chatham. 

G.  A.  Browne,  The  Tnterlake  Tissue  Mills,  Toron+o. 
R.  C.  Williams,  London. 

Justin  Duggan,  J.  A.  Duggan,  Stratford. 

D.  A.  Souter,  A.  M.  Souter  &  Co.,  Hamilton. 
A.  E.  Reeves,  Hamilton. 

W.  McDonald,  Baldwin-Robinson  Co.,  St.  Thomas. 
0.  S.  Keene,  Ontario  Furnishing  Co.,  London. 
P.  Zohm.  Hanover. 

W.  L.  Edmonds,  Commercial  Press,  Ltd.,  Toronto. 
C.  N.  Greenwood,  Greenwood  &  Vivian,  Stratford. 
Thos.  Stephenson,  Ailsa  Craig. 

E.  A.  Wilson,  N.  S.  Furnishing  Co.,  Halifax,  X.S. 
E.  S.  Wegensast.  Reinhorn  Tiros..  Regina,  Sask, 

A,  Hewitt,  Mitchell. 
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Berlin's  Exhibition  of  Fine  Furniture  Productions 


BHIiLlX  and  Watcfloo  furniture  manuf actui't^rs 
Ill-Id  tludi'  third  annual  exhibition  during  tlie 
week  coniiuen(dng  January  12th.  The  out-of- 
town  inanufactiirers  were  accommodated  in  the 
special  show  rooms  on  Queen  Street,  which  had  been 
placed  at  the  disposal  of  the  committee  by  the  Williams, 
Greene  &  Rome  Co.,  who  lately  put  up  a  new  building 
and  hastened  on  its  construction  to  completion  so  as  to 
move  their  plant  and  give  the  Queen  Street  showrooms 
to  the  furniture  men.  It  was  a  gracious  act,  and  the 
members  of  the  exhibition  committee  felt  highly  grati- 
fied at  the  co-operation  of  the  W.,  G.  &  R.  people :  as 
well  it  was  favorably  commented  upon  by  the  visitors 
to  exhibition  hall. 

Secreiary  P.  Scully  was  a  busy  man  all  the  week,  aiul 
the  success  of  the  exhibition  may  safely  be  laid  at  his 
door.  The  details  of  arrangenu'iits  were  left  w  ith  I'i'.i 
and  he  acquitted  his  work  well. 

Seventeen  firms  exhihited  in  the  showroom,  and  they 
occupied  all  the  available  space.  These,  with  tlu^  2-'?  Ber- 
lin and  Waterloo  factories,  which  showed  in  their  own 
huildintrs.  ttuide  a  comprehensive  and  extensive  dis- 
play of  all  lines  of  furniture. 

Vacuum  Cleaners  and  Furniture  Shoes 

One  of  the  first  booths  on  entering  the  Queen  Street 
exhibition  hall  was  that  of  the  Onwai-d  Mfg.  Co.,  l^er- 
liii.  makers  of  t'ui'nitur-e  shoes  arul  slides  and  vacuum 
cleaners.  In  the  latter  line  of  goods  the  Onward  Co.  are 
putting  on  the  market  this  year  their  new  "Eureka" 
power  cleaner,  and  theii'  new  "Onward"  hand-power 
eondjiiicd  vacuuni  di-aiu'r  and  carpet  sweeper--a 
cl'-aner  which  i'esend)!es  in  some  respects  a  cai'pet 
sweepci'  ;!iid  works  like  one,  but  which  has  an  adjust- 
able feature  which  makes  it  ditt'erent.  This  adjuster  is 
attached  to  the  hrush,  giving  it  action  like  a  vacuum 
cleaner.  TIk-  "iMiri'ka"  electric  vacuum  cleaner  was 
(lenu)nsl  rated  by  T.  A.  Wit/.cl  and  A.  L.  Ifixon.  who 
wrrr  in  charge  of  the  hnolli,  and  lliry  were  K'ept  prcMy 
busy  answering  tiie  ((ueslions  puf  lo  them  regarding 
the  merits  of  the  machine. 

The  Onward  I\lfg.  Co.  also  made  an  extensive  showing 
of  furnitui-e  sliocs  in  mntt  metal  base  and  glass  base, 
willi  sliorl  sIcMi  for  wood  fui-nitui'e  and  wishbone  bush- 
ing for  iiirl;il  Ii.mIs.  Molt  iiicia!  is  a  non-ruslable.  hai'il 
metal,  with  a  liiuli  polish.  It  \\oi'l<s  on  any  kind  of 
floor.  Kor  vci'y  liglil  weight  furnilnre  the  new  "On- 
ward" slides  are  now  made.  They  are  small,  lighl 
metal  shoes  witliout  long  shanks  and  are  adaplaljle  for 
use  whei'c  caslers  cannot  be  used. 

Furniture  and  Wood  Polish 
In  an  adjoirnng  booth  the  Canadian  Wood  Polishing 
''ii   n:ade  a  display  of  "  Re-Xn-.A  II. "    (J.  E.  Shaw  was 
ill  eh.irL'e.  and  ihi'  e\hiliil  was  made  in  con  jnnel  ion  willi 
:he  (Inward  M  f/.  Co. 

Kitchen  Cabinets 

'I'll''  II  Iv  l''iiniihnv  <'n,.  .\lilverlon.  Onl..  maile  a  dis- 
I'l'iv  III  siiiiH'  niiM'  samples  ol'  Iheir  fifleen  designs  of 
liitelicn  cabinets.    These  come  in  o.ik  and  gum-wood. 


All  the  cabinet  fronts  are  ditt'erent,  and  in  most  of 
them  so  are  the  interiors — some  having  added  features 
not  existing  in  the  cheaper  grades.  One  special  rolling 
front  cabinet  was  strongly  featured.  The  interior  of 
all  cabinets  are  finished  in  white  enamel  paint,  and  the 
to|)s  are  finished  in  plain  wood,  aluminum,  nickeloid 
and  white  Some  of  the  cabinets  have  mirror  fronts, 
others  plain  or  fancy  frosted  glass.  W.  C'.  Honderich 
was  in  charge. 

Mantels  and  Grates 

The  Elmira  Interior  Woodwork  Co. 's  display  of 
mantels  and  grates  was  a  novel  and  striking  exhibit 
and  demonstration.  Th(>  whole  display  was  sold  in 
the  first  couple  of  days  of  the  show.  The  company 
also  make  office  tables,  desks,  filing  cabinets  and  sec- 
tions, dining  and  parloi-  frames,  chairs,  and  costumiers 
in  birch,  mahogany.  Circassian  and  oak.  A.  Edwards. 
th(-  manager,  was  present  all  the  week  ar.d  took  p>'r- 
sonal  (diai'ge  of  the  booth. 

The  mantels  and  grates  with  "h^tric  attachments 
wei-e  the  most  prominent  goods  shown,  and  they  were 
made  of  various  v.'oods.  In  desks  a  cond)ination  filing 
and  typewriter  desk  was  a  usefid  novelty.  Practically 
all  the  desks  and  office  tables  shown  were  of  the  sani- 
tary variety. 

Bedsteads,  Springs  and  Mattresses 

Shui'ly-Diet  I'ieh  Co.,  Ltd..  Gait,  nuinufact ui'ers  of 
"IMapie  Leaf"  ii-on  and  bi-ass  beds,  made  an  extensive 
showing  of  theii-  various  bed  |')roducts,  including  mat- 
ti'csses  and  s{)i'ings.  two  new  lines  they  have  recently 
begun  to  manufacture.  They  also  made  a  demonstra- 
1io?i  of  two  sam])le  ha nuuo-couches.  which  they  are 
making  in  the  hii>-hest  grade  only. 

In  iron  enanndled  beds  wilh  bra.ss  trimmings  Shiirly- 
Dietrich  are  nuiking  sonu'  ")()  different  styles  and  de- 
signs. Besides  they  are  also  making  a  dozen  styles  of 
children's  ci'ibs  with  siatioimry,  swing  and  di-op  sides. 
The  latter  have  a  patented  grip  attachment  foi-  support- 
ing the  sides  by  which  they  can  be  adjusted  to  any 
heiglil  desired.  This  allachment  is  simple,  though  it 
eaniu)!  be  dislodged  by  a  child.  Th(>  cribs  now  are 
iiKide  wilh  heavier  (illing  and  the  old  woven  wire 
spi-iiigs  are  displaced  by  "Xalionai"  laislless  .and  non- 
coi'rosive  springs,  winch  ai'e  more  sanitary.  The  pat- 
ented side  adjuster  is  being  wanted  by  a  1'.  S.  bed 
ma  ker. 

Institution  beds  oF  ten  oi-  more  designs  ar(>  nuide. 
and  in  connection  with  this  the  company  are  making  a 
new  line-  sanilary  hospital  screens  of  any  dimension 
and  in  any  numl)er  of  sections.  When  not  in  use 
these  screens  can  be  folded  into  small  space.  When 
placed  about  a  bed  they  can  l)e  ()pened  either  back- 
ward or  forward  and  used  to  com;ilelel\-  surround  a 
bed. 

In  connection  with  this  line  Shu  riv  I  )iet  rich  ,ii-e  also 
making  satnlary  hospital  tables  with  porcelain  tt^ps. 
cast  iron  frames  and  rnitlicr  or  other  style  of  fool  tips. 

The  "I\L'iple  Leaf"  sanitary  springs  are  made  in 
si.\  styles:  "ALiple  Leaf"  comfort  mattresses  in  nine 
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styles — with  any  number  of  tieking  colmcd  coverings; 
and  four  styK-s  of  haby  comfort  crib  iiiattrosses. 

Roy  Torrance,  Peter  Ziiui,  ami  Jas.  Dore  were  in 
charge  of  the  display. 

Lippert  Tables  and  Furniture. 

The  largest  aiul  most  exteiisivi'  display  in  Exhibi- 
tion Hall  was  that  of  the  combined  exhibit  of  tlie 
George  Lippert  Table  Co.  and  tlu-  Li])pert  Furniture 
Co..  one  whole  door  of  the  anncK  being  occupied.  The 
table  company  made  a  special  demonstration  of  their 
pateiiteil  dining  table,  e(iuali/.er  and  folding  top,  called 
"Lippert  Handy  Leaf  and  Etpializer, "  so  called  from 
the  convenient  contrivances  they  embody  in  caring  for 
the  extra  leaves  when  not  in  use,  and  the  simple  equal- 
izing contrivance  for  keeping  the  top  of  tlie  table  al- 
ways exactly  centred  over  the  pedestal.  'Die  storing 
of  the  extra  leaves  under  tables  is  not  an  entirely  new 
feature,  as  some  stpiare  and  rectangular  tables  have 
had  such  eijuipment  in  the  past,  but  the  Lippert  "handy 
leaf"  is  saiil  to  be  the  only  round  dining  table  yet  de- 
signed that  has  this  e(|uipment.  Under  the  top  of  the 
table  is  a  well  for  holding  tlic  leaves,  the  latter  being 
hingeil  for  folding.  When  mil  in  use  the  extra  leaves 
are  entirely  out  of  siglit,  though  right  at  hand  for  in- 
stant use  when  retpiired.  The  eciualizer  attached  to  the 
key  leaf  regulates  the  extra  leaves,  centreing  the  table 
exactly  over  the  pedestal,  no  matter  how  many  or  how 
few  leaves  are  used.  There  is  no  danger  of  the  slides 
becoming  stiff  to  interfere  with  the  equalizer,  as  the 
latter  has  nothing  to  do  with  the  slides.  The  centre 
pedestals  of  these  diners  are  of  both  round  and  square 
patterns,  and  the  tables  are  made  in  two  sizes — 45x45 
inches,  extending  to  6V2  feet,  and  48x48  inches,  extend- 
ing to  8  feet.  E(|ualizers  can  be  put  on  dividing  ped- 
estal tables  extending  up  to  12  or  14  feet. 

The  table  company  also  showed  a  full  range  of  lib- 
rarA-  and  centre  tables  in  a  variety  of  woods,  pedestals, 
jardiniere  stands,  and  a  new  piano  lamp  stand  for  elec- 
tric light,  the  stand  consisting  of  a  female  figure, 
with  concealed  wires,  the  boring  being  done  by  a  spe- 
cial machine.  George  J.  Lippert  and  Matt.  Brown 
looked  after  the  exhibit. 

The  Lippert  Furniture  Co.  had  a  display  of  hall  racks, 
trees,  seats,  and  mirrors  surrounding  three  walls  of 
their  booth.  These  were  of  various  woods  and  many 
designs.  A  very  large  showing  was  also  made  of  parlor 
furniture  items,  suites  and  chairs  of  elaborate  and  rich 
uphol.'Jter>-.  some  with  pearl  inlaid,  others  plain  wood, 
but  all  with  rich  and  beautiful  effects.  Gold  and 
presentation  furniture  had  a  goodly  space,  and  settees, 
sofas  and  couches  in  profusion  were  well  set  out. 

Leather-covered  furniture  for  living-rooms  in  mis- 
.sion  effects,  and  in  highly  polished  woods  were  shown 
in  large  range.  Easy  chairs  and  rockers  in  Chester- 
fields, and  the  new  Hemco  chairs  Avere  given  much  at- 
tention, the  latter  chairs  especially,  with  their  newly- 
patented  device  for  lending  comfort  to  the  user,  being 
much  sought  after.  The  removable  cushion  line  of 
chairs  and  couches,  too,  were  comfortable  and  enticing. 

In  period  furniture  there  were  displayed  some  Sher- 
aton designs  in  chairs — simple  and  neat  lines  of  rockers 
and  ornamental  stationary  chairs.  Other  fancy  chairs 
in  Circassian  for  bedroom,  dining-room  and  parlor 
were  as  well  displayed.  These  come  in  upholstered  and 
cane  seats  and  backs.  Messrs.  Lippert,  senior  and 
y-.ri'-'r.  'vr-re  in  charge. 

Club  and  Living-Room  Furniture 

A.  J.  Seafe  personally  superintended  the  display  of 
English  living-room  and  club  furniture  made  by  A.  J, 


Scafe  &  Co.  An  exclusive  club  chair  with  a  broad, 
long  seat  was  the  centre  of  attraction.  This  chair  has 
been  in  demonstration  use  all  over  Canada  for  the  past 
IS  months,  and  the  use  and  abuse  it  has  had  in  its  day 
should  have  sent  it  to  the  hospital  long  ago.  Mr.  Scafe 
walked  all  over  it — arms,  back,  top  and  seat — but  it 
survived  and  looked  just  as  good  as  ever.  This  chair, 
as  well  as  the  other  furniture  items  embracing  this 
line — sofas,  lounges,  davenports,  comfort  chairs — are 
made  principally  of  steel  frames,  the  upholstering  being 
of  French  tapestries  specially  imported.  Extra 
cushions  are  supplied  for  all  the  den  and  living-room 
fni'niture. 

New  Mattress  Line 

The  Schi'eiter  Bedding  Co.,  a  new  concern  in  Berlin, 
made  a  display  of  their  various  makes  of  mattresses — 
"Royal,"  "Success,"  "National,"  "Faultless," 
' '  Elite, "  "  Imperial, "  "  Soft-nap ' '  and  ' '  Excel ' '  bran  ds. 
Mr.  Schreiter,  Jr.,  was  in  charge  of  the  booth,  which 
was  set  up  in  the  shape  of  a  large  tent  made  of  art 
ticking.  These  different  mattresses  had  open  ends  to 
show  the  filling  and  how^  they  are  constructed.  Some 
were  filled  with  hair  and  felt,  others  with  white  felt,  all 
wool,  curled  grass  and  wool,  and  grass  and  felt. 

Desks  and  Office  Furniture 

The  Berlin  Interior  Hardwood  Co.,  while  specialists 
in  interior  bank  and  office  fittings,  made  a  display  of 
desks  and  general  office  furniture,  including  book  cases, 
costumiers,  flat  and  roll  top,  and  typewriter  desks, 
office  seats,  clothes  cabinets,  umbrella  stands,  directors' 
tables,  waste  paper  baskets,  and  bookkeepers'  standing 
desks  (double  and  single).  The  book  cases  are  made 
with  sliding  roller  doors. 

This  company  also  make  opera  and  assembly  folding 
chairs  in  singles  and  in  groups.  While  most  of  the 
items  displayed  were  in  oak,  Avith  satin  finish,  and 
mahogany,  the  various  lines  are  made  in  all  woods  to 
correspond  with  the  interior  fittings.  A.  C.  Clemens 
was  in  charge  of  the  booth. 

Durham  Furniture  Co. 

In  charge  of  Clarke  Washburn,  the  Durham  Furni- 
ture Co.  made  a  very  nice  showing  of  dining-)'oom  and 
bedroom  furniture.  There  Avere  shown  bufl'ets,  china 
cabinets  and  combinations  in  many  designs,  some  of  the 
latter  with  glass  doors  and  fronts.  Oak  was  the  pre- 
dominating Avood.  Tables,  both  round  and  square,  with 
upholstered  chair  sets  and  all-wood  rockers  also  had  a 
place  in  the  display. 

All  the  bedroom  furniture  shown  Avas  in  either  oak 
or  mahogany,  though  a  nice  white  enamelled  bedroom 
suite  made  a  striking  display.  There  were  shown,  too, 
some  attractive  golden  oak  and  mahogany  ease  goods 
articles  and  several  ladies'  desks  and  baby  cradles. 

Upholstered  Parlor  Furniture 

In  conjunction  Avith  the  Durham  line,  Mr.  Washburn 
also  assisted  Mr.  Hachborn  to  look  after  G.  H.  Har.h- 
born  &  Co.'s  display  of  upholstered  goods.  These  were 
parlor  suites  in  mahogany  with  slat  and  padded  backs, 
velour,  tapestry  and  art  silk  seats;  also  leather  and 
fancy  arm  chairs  with  removable  cushions;  settees  and 
fancy  corner  chairs.  The  suites  were  in  three  and  five 
pieces.  A  number  of  easy  and  reclining  chairs  for  the 
living-room  Avere  a  feature  of  the  display,  as  particu- 
larly was  the  "Duofold"  divanette  with  two  chaiv--, 
a  new  product  of  their  factory. 

Cane  panels  come  in  for  a  lot  of  embellishment  on 
many  of  the  newer  styles  of  parlor  furniture,  and  soft, 
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downy  upholstering  in  the  new  liviug-room  suites.  The 
woodwork  runs  to  fumed  and  Early  English  effects, 
and  colored  leathers  are  more  generally  used. 

Bedroom  boxes  and  stools  have  a  place  in  the  Hach- 
born  line,  and  about  33  different  styles  of  couches  are 
put  out.  They  also  make  a  large  line  of  fumed  oa,k 
mission  furniture,  with  upholstering  to  match. 

Berlin  Table  Display 

Looking  at  the  large  array  of  tables  in  the  Berlin 
Table  Co.'s  booth,  it  does  not  take  long  to  note  that 
the  "Colonial"  style  holds  a  high  place.  This  company 
is  specializing  in  non-divisable  pedestal  tables,  mostly 
in  qiaartered  oak,  for  dining-rooms.  These  are  exten- 
sion, of  course,  and  all  of  them  are  fitted  with  the  new 
automatic  self-centreing  slide,  the  feature  of  which  is 
that  when  a  new  leaf  or  leaves  are  wanted  in  the  table 
these  can  be  inserted  and  the  table  centred  auto- 
matically. The  mechanism  controlling  this  is  on  the 
ratchet  principle,  and  is  completely  out  of  siglit.  While 
shown  a  year  ago  for  the  first  time,  the  mechanism  has 
now  been  improved  and  perfected.  The  simplicity  of 
its  operation  was  sliown  by  connecting  one  of  the  tables 
up  with  a  small  water  motor  and  running  it  througli- 
out  the  whole  exhibition.  The  tables  can  be  ^xtencb'd 
to  7V2  feet.  Manager  Ed.  Scully  was  in  charge  of  the 
exhibit,  and  he  was  assisted  by  J.  W.  Baiby,  superin- 
tendent: Henry  May,  secretary,  and  Wm.  May.  Their 
representatives  from  various  sections  of  Canada  were 
as  well  helping  with  the  exhibit — P.  M.  Anlhes,  Mont- 
real;  W.  H.  P>eney.  Toronto;  W.  H.  Gross;  W.  Cline, 
\'ancouver,  and  T.  II.  Prosser. 

Kellaric  Mattresses 

The  Berlin  Bedding  < 'o..  Toi'onto,  and  IMcKellar 
P.edding  Co.,  Ft.  William,  Avith  A.  E.  Ritchie  in  charge, 
showed  how  their  mattresses  looked  when  set  up  on  a 
bed.  They  also  displayed  their  "Kellaric,"  with  laced 
o|ii'niiig,  making  it  possible  to  see  the  inside.  The 
Kellaric  mattre.ss  is  built  ui)on  scientific  priiiciples  by 
a  new  w^eb  process.  Machinery  especially  constructed 
cards  the  cotton  into  clean,  buoyant,  elastic  sheets, 
whieh  i'.re  built  layer  upon  layer  until  the  reijuired 
weight  f  l')  lbs.)  is  reached.  These  layers.  v;hen  ready, 
stand  two-and-a-half  feet  high.  They  are  then  com- 
pressed to  a  thickness  of  five  inches,  making  the  m;,t- 
tress  soft,  yet  firm,  so  that  while  it  sustains  the  bndy 
comfortably  at  eveiy  point  of  contact,  it  is  soft  with- 


out yielding.  Some  splendid  samples  of  art  ticking 
covers  for  these  mattresses  were  also  shown. 

Oil  Tempered  Upholstering  Springs 

The  Waterloo  Spring  Co.,  whose  b;)otli  was  in  charge 
of  J.  J.  Cress,  made  a  display  of  their  oil-tempered  up- 
holstering springs.  Samples  of  all  sizes  from  3  to  16 
inches  were  shown  in  gauges  running  from  9  to  14. 

Artificial  Leather 

One  of  the  most  interesting  exhibits  in  the  Qufcu 
Street  showrooms  was  that  of  the  Textileather  Co.,  New 
York,  the  vice-president  of  which  company,  Eniil  Wein- 
heim,  was  on  hand  to  tell  of  its  merits  and  value.  He 
was  assisted  by  tiie  Canadian  representative.  F. 
Sehmidt.  To  show  the  hold  Textileather  has  obtained 
in  the  United  States  Mr.  Weinheim  stated  that  though 
only  organized  five  years  ago  the  company  has  been 
compelled  to  enlarge  its  plant  four  tinu's.  Textileather 
is  an  artificial  leather,  not  an  imitation  article,  and 
takes  the  place  of  leather  at  half  the  cost.  It  is  sani- 
taiy  and  waterproof  and  is  not  affected  by  weather  or 
climate  in  any  way,  the  {)roduct  being  manufactured 
on  natural  lines,  ft  is  nuide  in  a  variety  of  weights  for 
all  classes  of  work  in  which  leath.er  is  used  and  can  be 
had  in  all  colors  and  grains,  which  will  not  fade  nor 
lose  tlu'ir  shape. 

Motor  Washing  Machines 

S.  l')i'ubaeher  gave  a  deiuonst  I'ation  of  the  Exeello 
I\Iotor  Washer  Co.'s  Avashing  macliines.  For  this  pur- 
pose a  couple  of  these  washers  Avere  connected  to  the 
one  tap  and,  being  filled  Avitli  old  rag  carpets  and  heaA'y 
pieces  of  clothing,  Avere  set  in  motion.  ]\lr.  Burbacher 
said  he  had  been  told  by  one  visitor  that  he  had  an 
"E.KCello"  in  his  home  for  seA'en  yeai-s  without  a  repair. 
The  tub  is  nuide  of  red  cypress  and  tlie  motor  of  brass. 

Quality  Mattresses 
The  Quality  iMattress  Co.,  who  liave  just  moA^ed  into 
theii-  ncAv  factoiy  at  Waterloo,  put  on  display  a  large 
number  of  their  liigh  and  medium  grades  of  mat- 
tresses, t(;gether  Avitli  some  demonstration  mattresses 
to  show  construction.  A  big  range  of  art  ticking 
samples  Avas  shown  ami  the  representativ  es  prest  nt 
looked  after  visitors,  explainii>g  the  nu>rits  aiui  deserib- 
iiig  the  variety  of  the  eompanv's  lines.  They  were  A. 
L.  Dantzer,  M".  II.  Monthe,  W.  II.  (iros/.  and  j.  E.  Kein- 
hai-dt. 


A  Visit  to  the  Waterloo  Furniture  Factories 


11'',   Walcrloo   factories  h<'ld  exhibilions  of  Iheir 
|irodiicls  in  thcii'  own  factoiy  showi'ooms. 

Snyder  I'.ros.  arc  among  the  bigg(>s(  makers  of 


mission  furnitui'c  il(!ms,  and  their  dis|)la\  of 
these  goods  was  very  extensive.  A  lai-ge  poi'tion  of 
their  showroom  floor,  occupying  one  Avhole  flat  of  their 
building,  being  devoted  to  a  showing  of  these  goods. 
Mission  tables  in  fancy,  library,  hall,  card,  den  ami 
smoking  room  designs  were  there  in  profusion  -  and  ma- 
gazine stands,  m-wspaper  racks,  book  shelves,  umbrella 
stands,  Avastc  paper  baskets,  jardiniei-c  and  flower 
stands,  costumiers,  cigar  stands  ;ind  stools  wi-re  novel- 
ties out  of  the  oi'dinary.  Strong  on  mission  goods, 
Snyder  Bros,  added  several  ncAV  labh  s  and  desks  wilh- 
in  I  lie  past  few  months,  and  I  hey  are  continually  bring- 
iuu  out  new  goods. 

.\nothei'  addition  to  this  line  is  a  three-piece  mission 
suite  -couch,  i()(dier  and  annehaii',  and     these  Averc 


shown  to  advantage,  as  was  an  ininuMise  range  of  couch- 
es and  individual  chairs,  neai-ly  all  covei'cd  in  goat  skin. 
The  skins  used  in  covering  ami  padding  were  ranged 
al>ont  the  walls  of  the  I'oom  to  hel|>  out  the  dect)ra!ive 
elVect. 

In  ro(d\ers,  arnudiaii-s  and  reclining  chairs  in  missi^ul 
and  living-room  furniture  there  Avas  a  splendid  s1m>w- 
ing,  as  there  was  of  general  npholslered  goods.  Faiu-y 
pai'lor  pieces  and  suites  in  three  and  live  pi"ces.  with 
conches  covered  in  tapestry  ami  aii  silks  were  shown  in 
g(U-geous  |)rofusi()n.  A  decidedly  novel  nM)rroco-coA cr 
ed  I'lnglish  clul)  chair  w.is  a  feature.  Two  samples 
W'  l'c  shown  in  green  and  in  nuiroon  colors.  They  were 
exceedingly  soft,  being  stnlVed  with  floss,  anil  had  I'c- 
nuivable  cushions. 

The  (inn  arc  specializing  on  down  cushituis.  and  tl  cir 
davenports  and  Chest eriiclds  are  ecpiipped  with  them. 
I'relty  three-piece  living foom  suites  ;ire  alsi^  padded 
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with  these  cushions,  giving  a  good  effect  and  eoinrort  as 
well.  Ill  living-room  eoverings.  Snyder  liros.  as  using 
'200  ditTerent  tapestry  designs. 

Tl'.is  tirni  is  eontiiuiing  to  make  Snyder  Avire-back 
chairs  in  all  the  popular  designs,  wliieh  proved  attrac- 
tive in  the  past,  and  these  (u-eupied  (|uite  a  space  in  the 
hall. 

The  big  new  line  on  wliieh  they  are  juishing  at  pres- 
ent, however,  is  the  "Thorobed"  revolving  seat  daven- 
port and  divanetti' — the  latest  addition  to  the  Snyder 
line,  and  for  whieh  a  new  two-story  factory  was  ])uilt 
and  rushed  to  completion  in  five  weeks.  The  factory, 
whieh  is  SO  x  100.  gives  Ki.OOO  S(|uare  feet  of  floor  space. 
"Thorobeds"  are  madi'  in  two  sizes;  are  fitted  with 
"Sinunons"  steel  fabrii-.  and  are  supported  by  oil-tem- 
pered, helical  springs.  It  carries  a  35-pound  mattress, 
aiul  has  a  large  dust-proof  wardrobe  in  the  back  for 
storing  pillows  and  bedding.  It  is  simple  in  operation, 
comjiaet  and  sanitary.  The  fixtures  are  of  steel,  are 
finished  in  aluminum,  aiul  the  mecluuiical  device  is  con- 
cealed. 

School  Outfits  and  Office  Desks. 

J.  r>.  Snider  made  a  double  display  in  liis  showroom. 
A  school  outfit  was  displayed  iu  regular  form,  with  tea- 
chers" chair,  desk  aiul  pu2)ils'  desks.  He  also  made  a 
showing  of  his  main  line  of  office  furniture,  flat  and  roll 
top  desks  both  single  and  double:  bookkeepers'  stand- 
ing desk  in  six.  seven  and  eight  feet  lengths,  single  and 
double:  board  room  and  directors'  tables;  also  stools 
and  chairs — in  fumed,  golden  and  early  English  finish- 
es. The  desks  had  both  full  and  sanitary  bases.  One 
of  the  desks  with  Hungarian  ash  writing  top  M^as  a  fea- 
ture, as  were  the  rotary  filing  features  of  the  higher 
class  of  oftice  desks,  these  latter  were  splendid  articles. 

OlTice  chairs  with  and  without  arms  and  back,  in 
swing  and  pivotal  styles  were  shown ;  and  a  good  fea- 
tiire  in  the  standing  desks  was  the  set  of  book  files  and 
drawers  down  the  side. 

Living-room  and  Parlor  Furniture. 

At  the  Woeller.  P>olduc  &  Co.  plant  Mr.  Woeller 
showed  the  comjiany's  line  of  high-grade  living-room, 
dining-room  and  parlor  furniture.  In  upholstered 
goods  some  old  Dutch  designs  of  chairs  in  plain  and 
strapped  leather  effects  were  new.  They  had  broad 
seats  and  wide  rolling  arms,  and  to  .sit  in  were  springy 
and  comfortable.  They  were  of  reclining  patterns.  A 
few  old  English  easy  chairs  were  also  new.  These,  too, 
were  very  comfortable  with  their  round  padded  backs 
and  removable  cushions. 

Mission  couches  and  other  living-room  furnjture  in 
all-over  tapestry  coverings  looked  what  they  were  in- 
tended for.  and  a  new  three-piece  set  with  spring  seats 
and  padded  backs  were  decidedly  comfortable. 

Tour  of  Berlin's  Many 

THE  Berlin  furniture  factories  not  exhibiting  in 
Exhibition  Hall  made  displays  of  their  pro- 
ductions in  their  factory,  sales  and  warerooms, 
liaetz  Bros.,  making  a  specialty  of  upholstered 
chairs  and  parlor  suites,  showed  some  excellent  sam- 
ples in  this  line,  as  also  did  they  of  a  number  of  new 
diners.  These  new  dining  chairs  were  mostly  in  solid 
oak,  with  black  leather  padding,  though  a  mimber  of 
high-c1a.ss  mahogany  veneer  diners,  also  upholstered  in 
black  leather,  were  as  well  shown.  These  new  dining 
chairs  tended  much  to  simplicity  and  straight  lines. 


Otliei-  upholstei'ed  items  were  parlor  suites  and  fancy 
individual  i)ieces  in  mahogany,  Chesterfields  .and  single 
chairs.  Parlor  and  fancy  tables  also  had  their  place; 
so  had  dining  chairs  in  leather,  cane  and  ui)holstercd 
seats. 

One  whole  room  was  devoted  to  mission  furniture 
items  for  den,  hall,  library  and  living-room  in  chairs, 
couches,  tables,  jardiniere  stands,  costumiers,  folding 
card  tables,  etc.  Office  swivel  and  typewriters'  chairs 
were  also  shown,  as  were  bedroom  tables  and  piano 
benches  in  nudiogany,  and  cane  seated  ladies'  rockers 
and  dressing  chairs. 

"Monimaker"  Parlor  Suites. 

The  Waterloo  Furniture  Co.'s  display  of  their  goods 
was  an  elaborate  one.  The  walls  alone  were  decorated 
with  silks  and  skins  valued  at  $7,000.  Fumed  oak  goods 
in  living-room  furniture  were  displayed  at  one  end. 
Many  of  these  were  in  three-piece  suites  covered  in  lea- 
ther and  tapestry.  The  rockers  and  arm  chairs  in  tl'is 
section  were  particularly  striking. 

New  steel  construction  Morris  chairs  with  soft,  pil- 
lowy backs  and  seats  looked  comfortable,  and  a  fine 
laj'ge  davenport  for  the  den  with  smokers*  chairs  to 
match  were  favorably  commented  on. 

Judging  by  the  high  price  and  scarcity  of  leather, 
tapesti'y  is  to  be  the  covering  this  ye.nr  in  all  the  factor- 
ies, and  the  Waterloo  Furniture  Co.  is  no  exception. 
They  showed  some  splendid  tapestry  effects.  There 
was  a  fine  line  of  Colonial  design  chairs  in  the  exhibit — 
massive — for  the  living-room,  also  some  quartered  oak 
in  leather  for  club  and  hotel.  Some  of  the  suites  had 
tables  to  match. 

The  company  is  strong  on  club  and  rotunda  chairs, 
living-room  furniture  and  three-piece  solid  mahogany 
parlor  suites.  In  coverings  there  are  about  200  dift'er- 
ent  designs. 

Something  decidedly  new  this  year  is  the  bungalow 
furniture  line  in  oak  with  grey  finish  and  cane  panel 
backs  and  seats.  This  line  may  be  had  upholstered, 
too,  or  with  loose  cushions;  and  it  may  be  had  in  fum- 
ed. Other  new  items  are  period  styles  in  fancy  and 
odd  pieces  of  Sheraton  and  Hepplewhite  designs. 

In  dining-room  goods,  solid  mahogany.  Circassian  and 
fumed  oak  lead  in  finishes.  One  beautiful  parlor  suite 
had  a  covering  with  a  gold  thread  running  through  that 
made  it  .specially  attractive. 

Ladies'  desks  and  writing  tables,  in  all  woods  and 
finishes,  fancy  and  bedroom  chairs  in  rockers  and  bail" 
dressers  were  another  big  line.  They  came  in  shell, 
wood,  and  cane  backs  with  cane  seats. 

The  exhibit  was  looked  after  by  E.  0.  Weber,  C.  F. 
Oft,  Percy  Brown  and  H.  G.  Walker.  The  Waterloo 
Furniture  Co.  also  had  a  display  of  upholstered  goods 
in  the  Berlin  exhibition  hall. 

Furniture  Making  Plants 

Chesterfields  in  two  and  three  piece  sets — with  ai'm- 
chair  and  rocker  to  match  davenport — were  worthily 
represented  by  some  samples  in  the  living-room  furni- 
ture display.  Their  soft  filling  and  removable  cushions 
proving  a  great  attraction. 

The  most  recent  Baetz  line  is  a  bvnigalow  suite,  sam- 
ples of  which  only  have  as  yet  been  made,  and  these 
were  shown  in  a  number  of  articles.  The  silver  grey 
color  of  this  line  with  their  cretonne  and  tapestry  cov- 
ering caught  the  eye  immediately.  The  cane  panelling 
on  the  sofa  and  chair  backs  showed  the  prevailing  ten- 
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dency  of  the  new  furniture  styles.  This  bungalow  line 
comes  in  all  furniture  items — davenport  sofas,  tables, 
chairs,  rockers,  magazine,  flower  and  book  stands,  and 
parlor,  living  and  dining-room  pieces. 

Another  attractive  display  was  the  white  enamel  par- 
lor suites  and  individiuil  pieces  for  ladies,  with  cane 
seats  or  cretonne  upholstered  coverings.  Other  parior 
suites  included  Chij){)endale,  which,  while  not  new  this 
year,  are  put  out  in  some  new  coverings.  A  three-piece 
Adams  suite  in  blue  silk  covering,  however,  is  decided- 
ly new  this  year,  and  shows  the  hold  period  furniture  is 
taking  in  Canada.  Several  new  modern  styles  were  as 
well  shown  in  the  parlor  furniture  section,  as  also  were 
five-piece  mahogany  sets  of  heavy  frame  and  a  variety 
of  colored  coverings. 

Bactz  Bros,  also  made  an  extensive  showing  of  their 


Circassian  and  black  walnut — the  only  woods  they  \ise. 
Bed  and  dining-room  furniture  are  specialties,  and  in 
the  former  they  make  some  20  different  suites,  all  in 
period  style.  In  fact  almost  every  article  in  the  ex- 
hibit was  in  Adam,  Colonial  or  Louis  XIV.  design.  Some 
beautiful  beds,  dressing  tables,  chitToniers,  bureaus, 
chairs  and  ladies'  writing  desks  were  displayed,  and 
two  bedroom  suites  of  black  walnut  were  very  rich. 

The  drawers  in  all  the  furniture  pieces  made  by 
Anthes  &  Co.  have  dustproof  partitions,  and  it  is  impos- 
sible to  reach  a  drawer  from  any  othiT  drawer.  There 
are,  too,  guides  along  the  bottom  of  drawer's  which  pre- 
vent them  falling  down  when  pulled  out  even  to  the 
length  of  the  drawer. 

In  dining-room  suites  there  are  20  different  styles 
made,  principally  in  mahogany,  though  one  or  tAVo  are 


Walcrloo  Furnituru  Co  s.  display  of  tlieir  "  .Mdiiiiiiakcr  "  line  in  fa(  lur,\  sliow  looiiis 


mi.ssioM  Inn 
and  hall, 
the  disj)lay. 


foi'  living-room,  den,  library,  dining-mom 
.1.  II.  P.aetz  and  W.  II.  Beney  looked  after 


Big-  Hall  Furniture  Display. 

Thi'  Wundci'  l*'urtiit  lu'i'  Co.  are  tliis  year  featuring 
li.ill  riiiiiiturc,  and  in  their  showrooms  made  an  exten- 
sive tiisplay  of  this  line  llall  inii-rors  with  racks  ;\ni\ 
hall  seat  to  match  seems  to  have  a  A'ogue,  .iudgiiig  from 
the  man.v  varied  samples  shown.  Something  new  in 
th')  line  is  a  i'oui'-piece  set-  hall  rack,  und)i'ella  stand, 
sofa  and  chair — ami  ,i  hcaiily  was  a  nudiogaiiy  ruvk 
with  fine  hardware.  Imill  on  si  r;i iijhl ,  massive  lines. 

Parlor  sni'-s  in  all  finishes  and  coverings  is  also  a  big 
line,  and  some  spleinlid  specimens  were  siiown,  as  also 
were  a  numhi'r  -)r  gold  fucniture,  single  items  and  oar- 
lor  suites. 

I>i".ecs  in  all  linislies  wei-e  displayed,  a  rn'W  one  in 
IuiimmI.  golden  and  maliogany  willi  Ian  or  olher  colored 
leather  upholstei'V  to  matcli  looked  well.  There  wi're 
also  shown  a  irreal  many  rocUers  in  bent  \\(>od  and  up- 
holstered seats  and  hacks.  The  color  elTects  rim  to 
plain  desitrns.  thoii'/li  the  material  itself  is  richer  than 
Msiial. 

Period  Furniture. 

Anthes  &  Co.  s|iow(-(l  in  their  t)i£r  faclor.v  a  largi' 
rauge  of  high-class  luruiturc  items  in  oak,  mtihogauy, 


in  oak.  Here  tiie  ])eriod  styles  find  full  i)lay  in  Adams. 
Sheraton,  Chippendale,  Jacobean  and  Colonial.  Hand 
cai-ying  predominates  on  the  various  items,  no  two  of 
which,  except  the  suits,  were  (>xactly  alike.  Fancy 
tables  and  ladies'  desks  and  secretaries  were  also  slmw'n 
built  on  peiMod  lines. 

Jacobean  Period  Furniture. 

The  II.  Knig  Kuriiitui-e  Co.  this  year  are  irivin^  great 
|)romiiience  to  Jaeobe;in  and  William  and  iMary^Fvles. 
this  j)eriod  furnilui-e  beins,'  new  with  them 
this  year.  'I'lie  Jacobean  with  its  dignified  outlines  and 
the  William  and  -Mary  in  sim|)le  though  beautiful  de- 
signs are  decidedly  classy.  IJoth  these  periods  run  the 
whole  range  of  iiall  seats  and  chairs,  combination  book 
shelf  and  clock,  .-irmchairs  and  rockers,  desks,  tables 
and  stools  for  dining-room,  bedroom,  parlor  and  livinir- 
room,  till'  caiH'  panelling  c;irryin«j:  out  the  lines  of  the 
t  iirnil  lire  const  ruction. 

Thi'  .lacobe.in  dining-room  suites  wer(>  splendid;  ,so 
were  the  fancy  pieces  for  every  hall  and  room  in  the 
house  all  were  liisrh  class.  Kveii  tiie  U|)holstered  liv- 
ing-room furniture  is  being  built  on  j)eriod  lines.  Uock- 
ers  and  <liners  come  in  leather,  cane  or  plain  wood  seals, 
and  ladies'  bedroom  chairs.  thoiiLrh  biiilt  on  liirhter 
lines,  carry  along  the  same  designs. 

ern  furniture  lim's,  pai'tieularK'  in  new  p;ii'I(U' 
goods,  ruu  to  sU'uigUl  Uugs  with  curved  fiuiuls.  The 
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upholstery,  too,  is  simplo.  1ml  lioli  ii\  t'olonni  tapostrios 
jiii'l  ilt'iiiius.  t'oiu'lu's  aiiil  ilavt'npoi'ts  are  const ructt'd 
on  the  saiiu'  beautiful  lines  with  excpiisite  patterns  and 
designs  in  leather  aiul  deniiu  coverings  and  mahogany 
and  oak  woods. 

In  the  den.  club  and  general  living-room  i'nrnit'.iro 
mission  styles  still  bold  strongly;  and  in  office  chairs 
the  Krug  lines  show  variety  fnmi  tli  '  simplest  to  the 
most  elaborate. 

Library  Tables  and  Ladies'  Desks. 

Kreiner  &  Co.  made  an  exhibit,  aiui  a  good  one,  of 
their  library  tables,  ladies'  desks,  bookcases  and  parlor 
tables — in  all  woods  and  finishes.  A  circular  card  table 
with  circular-backed  chairs  that  tit  right  sinig  under 
was  the  novelty.  It  has  sold  w^'ll  in  the  west  for 
hoMies  and  clubs,  and  also  for  restaurants,  where  space 
oft  times  is  at  a  premium.  Pedestal  and  leg  tables 
are  also  nuule  in  large  variety,  and  a  great  many  sund- 
ries of  nnssion  tlesign  in  cellari't  tes,  magazine  stands, 
newspaper  racks,  and  things  that  fit  in  well  with  the 
other  items  of  this  class  were  botii  novel  and  seemed 
good  sellers. 

In  the  (b'sk  line  some  very  odd  designs  were  shown 
with  slat  etfect  and  cane  panel  etTect  ;  and  in  book 
ea.ses  a  great  variety  of  designs  in  fronts  were  shown  in 
mi.ssion  and  other  finishes.  The  doors  were  both  sliding 
and  hinge  opening.  A  very  fine  line  was  the  combined 
desk  and  book  cases. 

Kreiner  &  Co.  will  show  in  lv\hil)ition  Ilall  next  year. 

The  Hibner  Line. 

The  D.  Hibner  Furniture  exhibit  was  one  of  the  larg- 
est in  the  Berlin  district.  It  embraced  in  the  first 
.showroom  parlor  tables,  library  tables,  fancy  tables, 
ladies'  desks,  hall  racks,  upholstered  parlor  furniture 
and  pedestals,  in  mahogany  and  oak.  Some  of  the  par- 
lor frames  were  massive  and  heavy  with  elaborate  carv- 
ings, though  most  of  this  line  was  along  straight  lines. 
All  the  sofas  and  chairs  were  large  and  roomy,  and  had 
a  big  range  of  coverings  in  plush  and  leathers. 

The  fancy  tables  for  library,  hall,  parlor  and  den 
were  of  many  designs,  in  square,  round  and  oval  shapes, 
with  novel  folding  card  and  compartment  tables  for 
convenient  comers. 

In  the  bedroom  and  ladies'  chair  section  there  were 
shown  many  dainty  items  in  writing  and  dressing 
tables  and  chairs,  jardiniere  stands,  pedestals,  etc. 


The  second  showroom  was  devoted  to  the  main  Hib- 
ner line — dining-room  and  library  furniture.  Next 
year  the  showroom  will  be  enlarged  so  as  to  bring  all 
the  disj)lay  in  the  one  big  room. 

The  company  is  strong  on  extension  tables  and  the 
dis])lay  surely  showed  it,  as  they  were  there  in  all  fin- 
ishes and  in  all  woods.  An  endless  range  of  buffets 
also  was  shown,  many  of  them  new  this  year. 

A  beautiful  satin  walnut  Sheraton  dining-room  suite 
was  on  di.splay.  All  the  articles  of  the  suite  were  in- 
laid, and  the  etTect  was  beautiful.  Another  suite  in 
maliogany  on  the  same  lines  was  richer  and  more  elab- 
orate. Where  these  two  suites  were  set  out  was  a  sec- 
tion devoted  to  all  mahogany  dining-room  suites. 

A  third  room  was  given  over  to  sectional  book  cases, 
combinations,  and  ladies'  desks.  The  book  cases  w^ere 
of  Humph rey-Widman  patent,  and  they  came  in  Colon- 
ial, art  craft  and  standard  styles;  all  woods  and  fin- 
ishes. 

Clocks  and  Bedroom  Furniture. 

The  Berlin  Furniture  Co.  in  their  well-appointed 
showroom,  made  a  striking  and  fine  display  of  their 
bedroom  furniture  lines  and  other  items.  Mission,  cath- 
edral and  colonial  design  clock  cases  set  off  the  exhibit 
well,  and  the  striking  of  the  chimes  gave  life  to  the 
w'hole  floor. 

The  company  is  going  into  the  wood  bed  line,  and 
these  will  be  put  out  in  five  different  styles,  a  couple  of 
splendid  samples  were  shown  in  the  exhibit.  Some  fine 
new  specimens  of  dressing  tables,  chiffoniers,  chevals 
and  writing  tables  were  displayed  in  black  walnut  and 
solid  mahogany.  They  were  strictly  high  grade ;  and 
some  medium  grade  high  and  low  dressers,  desks,  bed- 
room tables  in  oak  and  mahogany  were  both  new  and 
attractive. 

As  with  other  makers,  a  great  many  of  the  articles 
shown  run  to  Colonial  design.  Even  the  new  costumiers 
have  this  feature.  Some  niee  bedroom  items  in  medium 
and  cheaper  grade  were  set  out,  and  but  for  the  fact 
that  they  are  in  oak  one  could  not  find  such  a  great 
distinction  between  them  and  the  better  grades. 

Sheraton  and  Colonial  bedroom  suites  in  black  wal- 
nut were  among  the  chief  items  of  interest  in  the  exhib- 
it. Mr.  Jacques,  the  manager,  and  A.  E.  Evans,  repre- 
sentative, looked  after  the  display  and  brought  forward 
the  features  of  the  exhibit. 


New  Goods  at  Toronto  Furniture  Exhibition 


F'^R  the  first  time  in  many  years  Toronto  made  a 
furniture  display  in  the  Transportation  and  Hor- 
ticultural Buildings  in  the  Industrial  Exhibition 
ground.s — and  a  most  varied,  uniciue  and  highly 
satisfactory  exhibition  it  was.  A  long  corridor,  walled 
with  green  burlap,  ran  down  the  centre  of  both  build- 
ings. Off  these  were  the  exhibition  booths  of  the 
various  manufacturers,  also  separated  one  from  the 
other  by  green  burlap  partitions. 

A  series  of  numbers  was  used  to  distinguish  the 
booths,  and  these  were  correspondingly  described  in 
the  combined  giiide  and  order  book  which  visitors  re- 
ceived on  registering  at  the  entrance  to  the  exhibition. 
These  order  books  were  unique  in  their  way,  the  forms 
being  uniform  in  size  and  encased  in  an  Arabian  leather 
covering  made  by  The  Cotton  Mfg.  Co. 

Booths  1  to  16  were  located  in  the  Transportation 
Building,  and  17  to  37  in  the  Horticultural  Building; 


but  as  in  some  of  the  booths  two  and  in  others  three  ex- 
hibits were  made  there  were  all  told  some  50  exhibitors 
represented  at  the  show. 

Carpets  and  Rugs. 

Exhibit  No.  I. — Toronto  Carpet  Mfg.  Co.  made  an 
extensive  and  varied  display  of  their  goods — not  the 
showy  lines,  but  the  carpets  and  rugs  w^hich  they  are 
making  every  day  for  sale  throughout  Canada.  The 
designs  are  beautiful  enough  for  any  exhibition,  how- 
ever, and  as  they  come  in  all  colors  and  designs  and 
grades  the  line  is  almost  inexhaustible.  There  are 
four  grades  of  Brussels,  four  of  Wiltons,  tufted  rugs, 
wool  rugs  and  rag  rugs — all  w^ere  seen  to  good  advan- 
tage. The  rich  designs  of  the  Persian  and  Oriental 
patterns  were  strikingly  set  forth,  and  after  seeing 
them  no  one  wonders  at  their  growing  popularity. 

Ta»§  and  brow»§  ar§  the  most  popular  colorings  in 
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regular  carpet  lines,  but  the  reproductions  of  Eastern 
patterns  lend  themselves  so  et¥eetively  to  harmony  in 
any  room  that  here  again  is  their  popularity  shown. 

Wool  rugs  and  rag  rugs  in  any  color  or  design  may 
now  be  had,  and  leading  decorators  have  of  late  been 
using  these  very  extensively.  To  see  how  the  old-fash- 
ioned rag  carpets  are  now  treated  in  this  modern  pro- 
cess would  make  our  grandmothers  rub  their  eyes  with 
surprise.     They  certainly  look  classy. 

The  representatives  present  stated  that  the  company 
were  very  busy,  their  output  at  present  being  8,000 
yards  a  day.  A.  J.  Balfour,  J.  M.  Greenwood  and  L. 
W.  Veale  were  in  charge  of  the  booth. 

Bedroom  Furniture  and  Tables. 

Exhibit  No.  2. — Malcolm  &  Souter  Furniture  Co., 
Hamilton.  The  full  manufactured  line  of  this  com- 
pany consists  of  bedroom  furniture  in  Circassian  wal- 
nut, mahogany,  quartered  oak  and  gum ;  parlor  and  lib- 
rary tables,  cabinets,  writing  desks  and  wardrobes.  A 
Circa.s.sian  bedroom  suite  of  ten  pieces  at  the  entrance 
to  the  booth  was  a  beauty ;  as  also  were  the  enamelled 
line  in  ivory,  white  and  French  grey. 

A  new  line  in  suites  was  a  curly  birch  in  natural  fin- 
ish. This  comes  in  three  pieces — dressing  table,  chif- 
fonier and  dresser.  IMahogany  suites,  of  course,  hold 
their  own,  .some  of  the  new  ones  are  treated  with  cane 
panel  effects,  especially  the  bedsteads. 

A  quartered  gumwood  suite,  which  started  a  few 
months  ago  with  three  pieces,  has  now  grown  to  eleven, 
so  {)0i)ular  has  the  line  become. 

Walnut  music  cabinets,  pedestals,  five  o'clock  tea 
tray,  topi)ed  tables,  parlor  and  library  tables  in  dull 
and  polished  finishes  of  many  shapes  and  designs,  in- 
valid trays,  bedroom  chairs  and  umbrella  stands  are 
among  others  of  many  samples  of  goods  shown.  In- 
laid holly  and  satinwood  on  (juartered  gum  bedroom 
f\iriiiture  are  new,  two  samples  of  the  latter  being  the 
only  articles  of  the  line  so  far  made. 

Besides  Messrs.  Malcolm  and  Souter,  both  of  whom 
spent  some  days  at  the  show,  the  exhibit  was  in  charge 
of  R.  W.  Iligginbottom  and  Fid.  B;igsliaw. 

Kitchen  Cabinets 

Exhibit  No.  3— Universal  Cabinet  Co.,  Chatluim,  Ont.. 
showed  tlifir  No.  6  and  No.  7  sanitary  cabinets,  the 
latter  of  which  are  eipiipped  with  metal  flour  bin  with 
detachable  sifter;  large  cupboards;  gla.s.s  automatic 
sugar  bin;  glass  spice,  coffee  and  lea  .iars;  two  large 
drawers,  one  containing  compartments;  sliding  shelf; 
cutting  board;  ahiiniiuun-covered  sliding  table  top  that 
will  not  rnst  or  tarnish.  No.  fi  has  in  addition  two  slid- 
ing shelves,  door  iviek  arul  two  large  cupboards.  No. 
61  has  extra  e<|uipm('nt  ov<'r  the  Xo.  6,  and  .No.  71 
extra  articles  over  Xo.  7.  Kd.  Bagsliaw  was  in  charge 
of  this  cxliihil  \\\r  otlicr  displays  in  the  booth. 

Popular  Case  Goods  Lire 

Thr  Markihilr  I'liniiturc  ('o..  iiialcrr's  (if  case  goods 
ill  siii-racr  oak,  imitation  nia Iiol'.'i ny  white  etuim.el, 

had  I  heir  dis|)lay  also  in  IWmiIIi  \o.  •'!.  where  they 
showed  M  well  assoiMed  r.in<,'e  ol'  their  j)rodu('tions. 
They  displayed  ;i  fine  line  of  hulTels  ;ind  eoinhiiiat  ion 
china  eahinels  hulVeis,  some  ol'  liie  foriiiei'  willi 

I'aiiey  glass  d  xtrs.  and  all  of  ;lie  lall"i'.  oi  course,  so 
I'lirnished. 

'rhi\'  'ilso  showed  soiiie  (M  111  hi  I  i;i  I II 11 1  desk  and  honk 
easi-s  of  vai'viiiL'  desii.'ns.  h'or  tlie  iieilr-oom  very  rieat 
dressers  and  chiffoniers  were  set  out,  also  clothes  cab- 
inets with  mirror  doors. 


Medicine  chests  for  bathrooms,  jardiniere  stands  for 
living-room,  and  hall  seats  and  racks  were  other  furni- 
ture items  shown,  some  of  them  in  mis.sion  designs  and 
finish. 

Chairs  of  all  Kinds 

Also  in  Booth  No.  3  was  the  display  of  the  McGill 
Chair  Co.,  Cornwall,  Ont.  Among  other  things  were 
shown  oak  and  iuahogany  all-wood  rockers,  high  chairs 
for  children,  kitchen  and  diners  in  all-wood,  and  some 
bedroom  chairs. 

In  upholstered  diners  were  shown  (luite  a  number  of 
fumed  and  surface  oak  patterns  in  leather  (this  is  a 
big  line  with  them)  ;  and  for  den  and  living-room, 
fumed  in  padded  and  all-wood  were  displayed.  Couches 
to  nuitch  for  sets  were  as  well  numbered  in  this  division. 

Office  and  desk  chairs  and  stools  held  a  prominent 
place  in  the  grouping.  They  ran  the  whole  range  from 
the  plain  oak  to  the  upholstered  revolving  and  tilting 
chairs. 

Patent  Spring  Mattresses 

A  fourth  exhibit  in  this  booth  was  that  of  the  C'ol- 
leran  Patent  Spring  Mattress  Co..  Toronto,  makers  of 
wire  mattres.ses  and  cots.  A  shov.dng  of  some  15  sample 
wire  mattresses  was  made  on  a  demonstration  stand. 
This  does  not  complete  the  liii",  howevtT,  but  gave  some 
idea  of  the  range.  Some  of  these  were  cross  reinforced, 
and  all  are  guaranteed  not  to  sag.  The  wire  rope  edge 
on  the  mattresses  was  a  feature.  The  "Excelsior" 
lock  weave  divan  proved  ])oi)ular,  and  when  Tom  Col- 
leran  gave  his  afternoon  talks  his  demonstrations  were 
attentively  followed. 

Popular  Period  Suites. 

Exhibit  No.  4. — Andrew  Malcolm  Furiuture  Co.,  Kin- 
cardine, are  makers  of  popular  priced  period  suites  in 
mahogany  and  oak  for  dining  and  bedrooms.  They 
are  also  makers  of  desks.  All  of  thes(>  were  shown  in 
sample  and  a  great  many  in  complete  suites.  A  lovely 
thing  Avas  a  birdseye  mai)le  bedroom  suite;  there  were 
also  some  splendid  specimens  of  nuihogany.  Circassian 
and  ivory  eiuimel.  (^me  i)anelling  was  (|uite  promin- 
ent in  many  of  the  items. 

The  diiung-room  furniture  ran  to  i)eriod  suites  in 
Adams.  Jacobean,  Eli/.ahethan.  Sheraton  and  Colonial 
styles,  though  two  Adams  bedroom  suites  in  Circassian 
were  new  also.  A  Sheraton  suite  in  11  pieces  with  cane 
paiu'ls,  and  the  items  inlaid  was  very  pretty. 

A  beaulii'ul  bedroom  suite  ot'  11  pieces  in  polished 
mahogaiiy  and  a  diiiing-i'oom  set  in  IuuumI  mahogany 
were  !uuch  noticed.  Oak  diiung  ])ieces  in  hut1\'ts. 
china  cahinets  and  combinations,  book  cases,  clothes 
closets,  etc.,  were  also  favorably  couunented  on 

An  iidaid  libiary  mission  suite  in  fumed  fiinsh — desk, 
chairs,  table  and  comdi — was  about  the  best  seen  in  the 
exhibition:  and  individual  library  tal)les  and  ladies' 
desks  in  liiiin  il  and  mahogany  were  vei'v  fine,  as  were 
two  cellaret tes  in  i'umed  ;ind  mission.  Otiice  desks  also 
had  their  place. 

Andrew  Malcolm,  .lann>s  and  .\.  Iv  Malcolm  and  Tlios. 
Ingles  looked  ;ifter  the  (lis|)lay. 

Living-room,  Den  and  Office  Furniture. 

I''.\liiliil  Xo.  f).-  I"'.  Iv  Coomhe  h'urnilure  Co.,  Kiru'ar- 
iline,  displayed  some  very  line  samples  of  their  produc- 
tions. .\  .Iaeol)ean  inlaid  suite  in  fumed  with  cane- 
se.'iti  il  eliaiis  ;ini!  hacks  w;is  one  of  the  best  things 
shown. 

Mission  furniture,  too.  is  a  heavy  lint>.  and  manv 
splendid  items  were  shown  in  this  department.     In  up- 
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holsteivd  living-room  stuff,  sofas  with  roiiiuhd  inunors 
\v»'n'  thi-  last  word  in  comfort.  Tln'  i-itvorings  aro  run- 
ning a  lot  to  tapestrii'S  this  yoar,  iiiul  tlu'  company  are 
using  only  No.  1  genuine  Spanisli  leather  and  tapestry. 
Much  of  the  mission  line  in  leather  is  furnished  with 
square  cushions,  removable. 

The  comfort  chairs  are  fine,  the  soft  padding  making 
them  unusually  attractive.  Stools.  hatluT-topped,  in 
mission  designs,  go  well  with  the  living-room  articles. 

In  tables  all  shapes,  patterns  and  designs  of  the  mis- 
sion line  were  .«<hown,  ami  a  number  of  very  comfortable 
bedroom  and  den  couch-boxes  and  couch  seats  for  any 
space  were  shown.  In  couches,  too,  there  was  a  full 
range  displayed  for  den  and  living-room;  and  large  all- 
over  upholstered  tapestry  clid)  chairs  were  shown  in 
this  section.  The  couches  and  sets  conic  in  automobile 
or  loose  cushion  seats. 

The  ottice  chair  line  consists  of  all  kinds  of  chairs 
and  stools  for  business  purposes,  some  perforated  lea- 
ther over  cane  seats  being  new.  Rockers  and  mission 
chairs  also  hail  a  |)lace  in  this  dei)artment.  F.  E. 
C'oond>e  ;'nd  11  T\.  Magwood  looked  after  the  visitors. 

Dining  Extension  Tables. 

The  Lueknow  Table  Co.  oeeui)ied  space  in  the  same 
booth  with  the  Coombe  P'urniture  (Jo.  They  umde  a 
showing  of  ten  of  their  dining  tables  in  round  and 
sipiare  extension  designs.  The  round  extension  tables 
have  two  new  features — some  are  equipped  with  an 
equalizer  device  for  inserting  extra  leaves  and  keeping 
the  table  exactly  centred  over  the  top;  and  others  have 
extra  leg  sets,  which  fold  under  the  centre  of  the  table 
when  not  in  use.  for  carrying  steady  the  table  when  ex- 
tended to  its  utmost  length.  All  the  tables  may  be  had 
in  surface,  plain,  quartered  or  golden  oak.  Messrs. 
Shantz  and  Ilonderick  looked  after  the  booth. 

North  American  Chair  Line. 

Exhibit  No.  6. — North  American  Bent  Chair  Co., 
Owen  Sound,  makers  of  chairs  of  all  kinds,  showed  spe- 
cimens of  their  productions  from  the  cheapest  kitchen 
chair  to  a  medium-priced  diner.  Surface  oak  rockers 
and  oak  diners  in  padded  seats  and  backs,  fumed  fin- 
ish, are  among  some  of  the  newer  staple  lines  being 
made.  Circular  seated  chairs  in  bent  wood,  too,  were 
displayed  in  light  weight  diners.  Fumed  birch  in  din- 
ers and  rockers  are  the  newest  productions  of  this  com- 
pany's plant,  and  equally  new  are  the  imitation  mahog- 
any diners. 

The  company  are  also  putting  out  a  cheap  line  of 
white  enamel  and  mahogany  bed  and  bathroom  chairs, 
and  a  new  inlaid  cork-seated  bath  stool.  Stools  and 
small  tables  in  oak  and  cobbler-seated  rockers  are  also 
products  of  the  North  American  factory.  D.  A.  and 
\V.  G.  Hay  were  in  charge  of  the  exhibit. 

Enamel  Beds. 

Canada  Beds,  Ltd.,  Chesley,  also  made  an  exhibit  in 
Booth  No.  6.  of  their  white  enamel  beds.  G.  N.  Grif- 
fin, the  manager  of  the  plant,  looked  after  the  visitors, 
and  he  stated  he  was  more  than  pleased  with  the  recep- 
tion his  line  had  received,  and  appreciated  the  business 
he  had  done.  It  Avas  beyond  his  expectations.  His 
company  is  specializing  on  medium-priced  beds,  which 
is  also  their  staple  line. 

They  made  a  display  of  16  dififerent  designs,  though 
these  do  not  cover  all  the  patterns  made.  Some  are 
brass  tipped:  others  have  bra.ss  rods,  but  the  line  does 
not  at  all  compete  with  the  brass  line.     They  are,  how- 


ever, made  of  t  lu;  best  nuiterial  and  workmanship  pos- 
sihic  to  gel  into  a  bed  made  to  sell  at  a  low  price. 

Dining-room,  Bedroom  and  Library  Suites. 

Exhibit  No.  7. — The  North  American  Furniture  Co., 
Owen  Sound,  made  a-  showing  of  their  dining-room 
suites  along  one  side  wall  of  their  booth,  and  of  their 
bedroom  suites  along  the  side  wall  opposite ;  these 
suites  were  set  out  in  compartments  separated  by  cos- 
tume screens.  Buffets  in  golden  oak  of  many  patterns 
and  designs  had  a  portion  of  the  booth  all  to  them- 
selves, along  with  some  combinations  and  individual 
diinng-i-oom  pieces. 

Half  a  dozen  different  styles  of  ten-piece  sets  in  fumed 
oak  were  set  out  to  advantage  in  compartments,  as 
also  were  several  Sheraton  inlaid  dining  suites  in  gum- 
Avood. 

The  bedroom  suites,  too,  came  in  some  period  designs. 
A  suite  in  ivory  enamel  with  prima-vera  mahogany 
tops,  cane  panels  in  bed,  and  tapestry  covered  chairs 
Avas  very  beautiful.  A  Circassian  walnut,  inlaid, 
suite  Avas  another  fine  thing;  the  chairs  were  cane  seat- 
ed. A  plain  patterned  Circassian  suite  looked  classy, 
as  did  also  an  oak  and  a  dull  mahogany  suite.  A  dull 
finished  Circassian  suite  was  a  novelty. 

Individual  pieces  ran  to  ladies'  desks,  writing  cabi- 
nets, odd-fashioned  eellarettes,  umbrella  stands,  etc. 
These  Ave  re  in  mahogany  and  oak,  and  a  great  many 
pieces  were  fumed,  these  latter  running  to  plain  or 
straight  line.  W.  Pearson,  J.  M.  Weber  and  J.  Black 
looked  after  the  display. 

Chairs  for  all  Purposes 

The  OAven  Sound  Chair  Co.  occupied  space  in  the 
same  section  with  the  North  American  Furniture  Co., 
and  the  display  was  looked  after  by  ihe  same  represen- 
tatives. This  company  is  particularly  strong  on 
medium-priced  dining  chairs,  and  also  on  some  chairs 
in  the  living-room  class.  Cane-seated  chairs  in  all 
styles,  especially  dining,  bedroom  and  dressing  chairs, 
and  baby  high  chairs  were  shown  in  many  designs. 

In  the  living-room  chairs  there  Avere  shoAvn  a  big 
line  of  fumed  upholstered  easy  chairs,  and  both  fumed 
and  polished  oak  frames  formed  a  large  proportion  of 
the  leather-covered  dining  line. 

Stools  and  office  chairs  of  all  kinds — Avood.  cane,  and 
upholstered — in  revolving,  screw  and  stationary  are 
another  large  line  put  out  by  this  company.  , 

Extension  and  Library  Tables 

The  National  Table  Co.,  Oavcu  Sound,  also  made  a 
display  in  booth  No.  7.  There  Avas  luade  a  shoAving  of'a 
great  many  of  their  extension  dining  and  library  fables. 
A  great  many  of  the  dining  tables  Avere  in  fumed  and 
golden  oak.  Library  and  card  tables,  in  the  same  Avood 
and  finishes,  Avere  also  shown  extensively;  a  leather- 
topped  den  table  was  novel  and  odd. 

Parlor  tables,  round,  square  and  of  fancy  designs  on 
pedestal  and  fancy  legs  Avere  shoAvn  in  great  number. 
Many  of  these  were  in  mahogany,  dull  and  finished,  and 
fumed. 

Hall  and  bedroom  pedestals  and  book  racks  in  oak — 
fumed  and  golden — were  well  represented  in  the  dis- 
play, Avhich  was  a  very  fine  one. 

Upholstered  Couches  and  Chairs 

Exhibit  No.  8— Maple  Leaf  Couch  Co.,  Toronto,  had 
their  booth  in  charge  of  W.  McFarqnhar,  in  Avhich  Avas 
displayed  some  knock-doAvn  and  stufT-OA''^r  chairs  of 
every  desisription.  Club,  living-room  and  easy  chairs 
in  leathers;  velours  and  tapestry  were  avcII  displayed, 
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as  were  also  some  representative  eoiiches  and  rockers 
with  removable  cushions.  A  daveujjort  bed  with  pull- 
out  back  was  used  for  demonstration  purposes;  also 
some  smoking  and  den  chairs,  the  rockers  having  paper 
and  magazine  racks  in  the  arms.  An  English  pillow 
back  settee  was  one  of  the  best  in  the  Chesterfield  class 
shown. 

High  Grade  Bed  and  Dining-room  Suites 

t  Exhibit  Xo.  0 — The  Hespeler  Furniture  Co.  are 
strong  on  period  suites  in  Colonial,  Jacobean.  Eliza- 
bethan, Sheraton  and  Adams  styles,  and  both  dining- 
room  and  bedroom  suites  representative  of  these  per- 
iods were  shown.  One  bedroom  suite  inlaid  with  oak 
was  an  especially  strong  thing  on  display.  Other  bed- 
room suites  in  fumed,  built  on  modern  lines,  showed 
plain  straight  lines.  These  were  very  neat.  One  of 
the  suites  had  the  popular  cane  panels. 

Tn  buffets  two  high  class  samples  were  .shown,  both 
with  top  glass  cabinets,  which  gave  a  rich  effect.  Other 
biiffets  with  extra  doily  drawers  were  very  attractive. 
China  cabinets,  too,  were  shown  in  beautiful  designs, 
.some  for  corner  places  being  especially  so. 

All  woods  were  seen  in  the  goods  displayed — oak, 
mahogany  aiul  Circas-sian — in  fumed,  dull  and  polished. 
An  Elizabethan  dining  suite  of  ten  pir>oes  looked  a 
beauty,  as  also  did  a  Colonial  in  mahogany.  ^Ir. 
Grentzner  himself  looked  after  the  booth  and  lie  had 
helping  him  his  first  lieutenant,  Percy  Brown. 

Bent  Wood  Furniture 

Tn  the  same  booth,  Jacob  and  Joseph  Kohn  of  Vienna, 
Austria,  made  a  display  under  th'^  charge  of  Joseph 
Saner,  of  their  varied  i)roducts  of  cane-seated  and  bent 
wood  chairs  for  parlor,  office  and  bedroom.  A  church 
sanctuary  set  in  cane  backs  and  seats  was  a  special. 
All  the  chairs  shown  were  hntid-[)olished,  find  they 
came  in  all  wood  finishes. 

As  in  other  furniture  lines,  period  .styles  are  coming 
to  the  front.  A  great  many  of  the  items  are  made  of 
beech,  which  lends  itself  so  readily  to  bending,  but 
the  finishes  come  in  all  colors  A  black-gray  was  a 
new  color;  a  green  was  another.  There  were  too,  many 
gold  eh.'iirs  in  bent  rnd  cane  shown.  These  latter  are 
in  the  y)arlor  chiss.  in  this  section,  ton.  were  displayed 
suites  in  leathers,  plushes,  atul  othci'  uj)holstei-('(l  cov- 
erings. 

Costumiers  are  a  new  line,  th.e  samples  displayed  hav- 
ing never  before  been  shown.  The  nest  of  stools — three 
of  them  fitting  one  upon  anotlier  undor  a  fourth  was 
a  novel  necessity  where  space  is  to  be  considered. 
Restaui-ant  tables  with  wood  o»-  marble  to|)s.  umhrella 
stands,  parlor  .st.'inds.  enamell'Hl  ch;iirs.  and  children's 
and  baby  high  chairs  wer.^  as  well  displayed.  Slip- 
seated  chairs--a  reiiu)vable  uphol.-;tered  seat  over  a 
cane  seat — Avet-e  a  soiiree  of  attraction. 

Folding  Bed  Davenports  and  Chairs 

Exhiliit  Xc.  D  -  The  Owen  Daveiio  I'.e.i  Co  .  Ile.speler. 
beside  their  usual  l)ed-davenru)!'t,  made  a  display  and 
di-monst  rat  ion  of  a  new  davenport  bed.  shorlei-  than 
till'  leirulai'  line,  and  which  when  opened  has  an  extra 
told  which  fits  uiuler  the  back  of  th(>  dav(>nport.  For 
use  as  a  bed  the  .slee[)er  lies  with  head  to  hiu-k  of  (biv- 
enf)ort  ;  in  the  regular  he  li:».s  lengthwise  with  it.  This 
new  short  be.l-davenport  is  4  feel  iiu'hes  long,  eon- 
venient  f(U'  bungalows  or  rooms  where  space  is  con- 
tracted. A  chair  to  nuitch  accompanies  the  bed  to 
make  a  living-room  vof.  As  with  the  regulai-  liiu-.  this 
new  davenpoi-t  is  ir.ade  of  mahoganv  and  fumed  oak. 
with  a  vari(;ly  of  coverings  in  ta{)c&try  and  leather. 


Slumber  chairs  in  leather  with  smaker's  box  and 
paper  rack  in  arm,  make  these  fine  for  dens.  Wni. 
Wingfield  and  Percy  Brown  explained  the  features  of 
the  exhibit. 

The  Gold  Medal  Line 

Exhibit  Xo.  10— The  Gold  Medal  Furniture  Mfg. 
Co.,  makers  of  parlor  turniTure,  couches,  bed  springs 
and  mattresses,  had  their  booMi  ph  ced  in  charge  of 
Geo.  Hughes,  J.  Byron.  R.  Wright  and  Wm.  Dalby. 
Theirs  was  a  mo.st  comprehensive  display  o^'  their  varied 
productions. 

In  living-room  sets  and  i^ieces  there  were  a  great 
many  fine  tapestrj'  upholstered  items  shown,  some  of 
the  new  things  being  beautiful  two-piece  suites — daven- 
ports and  chairs  to  match.  For  small  rooms  tlu'  daven- 
port gave  place  to  a  sofa.  Individual  chaii-s  and 
rockers  in  leather  and  ta|H'sl.ry  were  inviting  and  com- 
fortable. 

Couches  ai-e  anotlier  big  li)ie  with  tlu-  Gold  ^ledal 
Co.  They  nuike  them  for  den,  smoking  and  living- 
room,  upholstered  in  leather,  tapestry,  and  velours,  one 
for  den  with  newspaper  rack  at  head  was  a  tine  one. 
They  come  principally  in  fumed  thih  year. 

The  living-room  davenport-bed.  with  easy  chair  and 
rocker  to  nuit-^h,  has  a  luunber  of  features  to  attract. 
The  bed  is  dressed  ready  for  use  at  all  times,  the 
opening  process  only  being  necessary,  and  ^l;is  opera- 
tion can  be  done  in  a  few  seconds.  The  mattress-  is 
detachable.  The  bed  folds  up  just  as  it  opens,  and 
with  all  the  clothes  folded  with  it  there  is  yet  eight 
inches  of  air  space  inside.  It  is  made  in  oak  and 
mahogany  in  a  great  many  desig.Ms.  In  cities,  where 
space  is  all  important  and  rooms  ai-e  small,  a  divanette 
takes  the  place  of  the  davenport.  This.  too.  is  ready  at 
all  times  for  occupaiu'y.  and  l!u'  matti-ess  may  be  de- 
tached. It  gives  a  bed  6  feet  2  inches  long  by  4  feet 
6  inches  wide. 

Tn  p'irlor  and  dr;i wiiig-rooni  furrdture  sonu>  s])len- 
did  mahogany  frames  were  shown,  and  an  ui)holstered 
suite  of  liouis  XV.  design  was  a  beauty.  Many  fine 
examples  of  leather,  lajiestry  and  art  «iik  upholstered 
stuff'  were  shown.  In  this  section,  too,  was  displayed 
the  Smith  adjustable  rocker — one  witli  long,  high  run- 
ners and  adjustable  head  and  back  cus:hions,  enabling 
a  person  to  i-ock  back  to  a  position  horizontal  with  the 
floor  without  any  dangei-  of  tipping. 

Fn  the  bed  and  mattress  S(>ction  was  .shown  tlie  orig- 
inal ITercule.s  woveu  spring  nuittress,  whieli  the  com- 
pany has  been  making  for  the  p.ast  1(i  years.  This 
comes  in  a  !uiiid)er  of  weaves.  The  "  .Xeverst retch ' " 
nuittre.ss.  too,  is  another  pro>;iinent  liiu-.  This  mat- 
tress, com|)osed  of  separate  eompartmenis  joini>d  at 
each  tuft,  is,  as  its  nanu^  implies,  oiie  that  will  not 
stretch  01'  its  eoidents  get  out  of  place.  The  '•(iold 
Medal"  and  other  filled  mat  t  i'ess".s  wre  well  set  off. 

Morris  chairs,  in  leather  and  vel.nirx;  easy  and  r  ndc- 
ing  (diairs  in  funu>d  atul  oak:  wire  cofist  I'uet  ion  leather- 
covered  (diaii-s;  and  a  big  range  of  tapestry  coverings 
completed  the  exhibit. 

Baby  Crrriages  and  Reed  Goods 

Exhihii  Xo.  11  The  (?.'ndr.>n  Mf^.  Co..  maker.--  of 
baliy  cari'iages.  idiildren's  wa.f.-ous  and  riM'ii  g.>o(|s.  made 
a  compi'ehensive  showing  of  these  iro(vls.  .\  reversible 
coach  gear  is  new  in  th"  c.irriage  lini".  Thes(>  Mr?y  be 
h;id  with  or  wi'hou<  artillei-y  wheels,  "rhe  red  hoods, 
too,  are  new  ami  are  nu^eling  with  fjivor.  Most  of  ilu> 
c.'irriagcs  have  the  c(<;ieli  gear.  Ihouirii  they  c(>me  with 
or  without  the  reversible  body,    Tlio  artillery  wheels, 
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too.  are  colored  to  match  tlu-  body  of  cnrriaLi'i'  to 
whifli  tlu'V  are  attached. 

Some  of  the  earriatres  !ia\  c  an  aiiloiiiol'ilc  hood  made 
of  French  cloth  wliicli  is  iiidi'st nicliblc.  being  \iuat'- 
fccted  by  rain  or  frost.  The  line  of  v.ood  body  car- 
riafjes  are  done  up  in  eo'.nbiuation  cokirs — laii  and  butf, 
green  ami  green,  blue  and  canuine — and  arc  full  size 
with  stationary  or  sleeper  backs. 

In  go-carts  a  new  one  is  shown  in  the  rcvci-siblc 
folder.  There  was  also  showii  •\  lid!  liiu'  of  metal  fold- 
ing carts.  New  sulkies,  too.  w  ilh  siationnry  or  collaps- 
ible bodies,  with  or  without  hoods,  were  shown.  A  new 
artillery  wagon,  14i->x;U  inches,  makes  a  good  de- 
livery wagon  for  a  boy.  Dolls"  carriages  in  Avood,  reed 
ami  metal  were  shown. 

Reeil  furnitui-c  in  fancy,  [jarUir  and  verandah  chairs 
ami  pieces  had  a  section  to  lIuMusclves,  as  also  did 
velocipedes,  tc  i  trays  and  reed  tables. 

Thos.  rhadwick.'j.  Smith.  W.  II.  Bateman  and  E. 
Roy  were  in  charge  of  the  exbihil. 

The  Kindel  Bed 

Exhil)il  No.  12— Kindcl  r>ed  Co.,  makers  of  Kindel 
beds,  davenjiorts,  divanettes  and  chair  beds,  besides 
showing  a  full  linr  ni'  their  somersault  beds  with  their 
three  features — bed.  davenport,  and  clothes  box — a 
demonstration  of  the  new  action  "Kindel  de  luxe"  par- 
lor bed,  which  is  to  be  placed  on  the  Canadian  market 
later  on  in  the  year,  was  given.  A  spring  at  the  bot- 
tom, when  touched,  throws  up  the  bed  ready  for  open- 
ing. The  rest  of  the  action  is  like  the  regular  Kindel 
bed.  though  the  mattress  is  a  removable  one.  It  has 
interchangeable  ends,  too. 

The  divanette  and  chair  bed  as  well  were  shown  to 
advantage.  All  kinds  of  coverings  were  shown — plain 
and  art  leathers,  tapestries  and  denims. 

Furniture  Polish 

Ronuks,  Ltd.,  also  had  a  small  booth  in  this  section. 
Here  was  made  a  display  of  furniture  polish,  floor  wax, 
metal  and  other  polishes,  also  steel  wool  and  steel  shav- 
ings. A.  R.  Hughes  and  Ed.  Keeble  explained  the 
merits  of  the  products. 

Bed  and  Dining  room  Goods 

Exhibit  No.  IC — The  Crown  Furniture  Co.,  Preston, 
manufacturers  of  bedroom  and  dining-room  furniture. 


The  Alaska  brass  and  enamel  bed  display. 


in  oak  and  mahogany,  made  an  elaborate  display  of 
many  of  their  goods.  Buffets  in  colonial  and  mission 
effects  were  striking,  and  the  new  buffet  with  drop 
tray  for  holding  cutlery  dra^ver  or  extra  tray  is  a 
taking  feature.     China  cabinets  in  fumed;  and  bed- 


room suites,  also  fumed,  as  well  as  in  mahogany  and 
oak,  w.'re  attractive. 

An  i\(iry  enamelled  five-piece  bedroom  suite  drew  a 
(h'al  of  allentioji,  as  did  a  new  dressing  case,  in  ma- 
hogany, with  three  folding  mirrors.    This  was  new 


Exhibit  of  Alaska  cribs,  pillows  and  bedding  goods. 


and  it  made  a  striking  feature.  R.  A.  McGillivray,  A. 
Moss,  H.  Linall,  R.  Stout,  S.  S.  Nash  and  J.  James 
looked  after  the  exhibit. 

Metal  Beds  and  Bedding 

Exhibit  No  14.— The  exhibit  of  the  Alaska  Feather 
and  Down  Co.,  Montreal,  attracted  much  favorable 
comment  because  of  the  clever  arrangement  for  display 
of  the  various  lines  shown.  Their  booth  was  effectively 
divided  by  screens  or  partitions  forming  numerous 
aisles,an  d  against  these  backgrounds  on  either  side 
the  various  designs  of  beds  were  shown  off  to  splendid 
advantage.  In  one  of  the  aisles  could  be  seen  a  selec- 
tion of  the  newest  designs  in  high  grade  brass  beds, 
and  in  another  the  most  popular  designs  in  brass  beds ; 
while  in  other  aisles  were  arranged  the  enamelled  iron 
designs,  sh'jwn  off  to  the  best  advantage  against  the 
j^lain,  green  background.  Natuialiy  tht  newest  ideas 
a;'r.!.r.ed  the  most  attention,  ai^d  th.'  exhibit  was  dis- 
tinguished for  its  novelties  and  up-to-date  improve- 
ments. 

Almost  the  first  thing  to  catch  the  eye  was  the  new 
"Alaska  Cradle  Crib" — an  enamel  crib  set  on  non-tip- 
ping steel  rockers,  which  are  interchangeable  with 
casters,  so  that  the  outfit  can  be  either  a  crib  or  a  cradle 
as  desired.  Another  novelty  was  the  "Swinging  Crib" 
or  "Cradle,"  which  can  be  instantly  adjusted  by  the 
turning  of  a  .simple  catch,  to  serve  the  purposes  of  a 
stationery  crib.  A  still  further  idea  in  the  bed  line  w^as 
an  enamelled  chilless  "Bungalow  Bed,"  which  seemed 
to  meet  with  great  favor.  The  "Hospital  Cot,"  with 
high  bed  was  also  quite  new.  It  is  set  on  three-inch 
T'ubber-tired  wheels,  and  the  bed  can  be  raised  or 
lowered  to  any  desired  height,  being  adjustable  in  this 
manner  from  the  head,  foot  or  side. 

"Bnaner"  and  other  Alaska  springs  were  effectively 
displayed  on  a  unique,  space-saving  display  rack,  while 
the  popular  lines  of  "Alaska"  mattresses  were  sus- 
pended from  a  wall-rack  in  a  similarly  effective  manner. 
Another  interesting  feature  of  the  exhibit  was  the 
"Ostermoor"  mattress,  shown  in  various  styles  and 
tickings,  several  samples  being  open  to  show  the  filling. 
The  Alaska  Company  does  its  own  carding  and  clean- 
ing, the  Avhite  cotton  used  in  filling  the  "Ostermoor" 
being  baked  in  an  oven  at  120  degrees  to  make  it  non- 
absorbent.    Samples  of  the  upholstered  "Chateau," 


February,  1914 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER. 


53 


"Waldorf"  and  "Banner"  box  spring  beds  were  also 
displayed  and  demonstrated. 

Double-deck  bunks  of  angle  iron  sbowed  the  great 
advance  which  has  been  made  of  late  in  promoting 
sanitary  conditions  in  construction  camp.s.  Much  in- 
terest was  also  .shown  in  a  new  box  lounge,  as  well  as  a 
splendid  line  of  Alaska  iron  couches,  davenports,  etc. 
A  special  display  of  made-up  beds  attracted  a  great 
many  buyers.  Tlen^  were  featured  new  twin  brass,  and 
new  twin  enamel  beds,  as  well  as  a  samjile  brass  and 
enamel,  and  an  all-enamel  bed. 

The  Alaska  line  of  pillows  was  prominently  displayed 
in  the  .special  racks,  which  were  specially  designed  for 
the  store  exhibit  of  this  line.  The  manager,  W.  P.  Ben- 
nett, came  up  twice  from  Montreal  to  meet  customers 
and  friends,  and  was  assisted  by  W.  W.  Arrowsmith 
and  C.  R.  Woodburn.  Every  visitor  to  the  "Ahiska" 
exhibit  was  presented  with  a  carnation,  while  a  com- 
modious rest  and  desk  room  was  fitted  up  at  the  en- 
trance for  the  convenience  of  visiting  dealers. 

Upholstered  Parlor  Furniture 

Exhibit  Xo.  15 — Morlock  Bros.,  Ltd.,  Hanover, 
showed  in  parlor  .suites  and  individual  itons  some  fine 
spf^eimens  of  mahogany  upholstered  stuff  in  art  silk 
and  tapestry  coverings;  and  in  living-room  suites  in 
fumed  frames.  For  tliis  room,  too,  were  sliown  a  full 
line  of  wire-backed  chairs  in  leathei-  ''■overings.  This 
line  is  a  specialty  Avith  Morlocks.  A  numher  of  steel- 
construction  couches  of  varied  designs  were  attnxc- 
tively  displayed. 

L.  E.  Mcrloek  and  L.  Miller,  eastein  representative, 
looked  aft(-r  the  display. 

Bedroom  and  Dining-room  Furniture 

In  the  same  booth  as  above  v\-is  the  splendid  display 
of  Pe;)[)ler  Bros.,  Ltd.,  TIariover.    Making  a  big  line  of 


fumed  buffets  and  extension  dining  tables,  the  display 
of  these  naturally  was  large  and  varied  and  the  samples 
shown  were  decidedly  atti-active.  Hall  racks  and  din- 
ner  wagons  in  fumed  and  golden  oak  also  Avere  dis. 
played  in  big  number.  A  grea^  many  of  th(-  items,  par- 
ticularly those  for  the  dining-rooin,  were  designed  in 
colonial  style. 

Fumed  book  cases  and  china  cabinets  had  a  large 
section  devoted  to  these  attractive  goods,  and  some 
very  pretty  china  cabinet  and  buffet  .'-ombinations  were 
set  off  to  advantage.  Umbrella  stands  to  match  hall 
furniture  suites  in  new  and  novel  designs  were  well 
represented. 

The  round  extension  dining  tables  with  extra  new 
drop  legs  vrere,  of  course,  the  princii)al  feature  of  the 
exhibit.  During  the  past  few  months  great  improve- 
ment has  been  made  with  this  feature  until  now  it  is 
almost  automatic  in  action.  When  extended  these 
extra  legs  take  care  of  the  extra  weight  and  steady  the 
table  without  dividing  the  pedestal.  When  not  in  use 
the  legs  fold  under  the  tabl  ^  entirely  out  of  sight. 

L.  E.  IMorlock  and  H.  Rapp  looked  after  the  booth 
and  display. 

Surface  Oak  and  Imitation  Mahoa"any  Goods 

Exhibit  Xo.  16— The  ne{)Worth  .Mfy.  Co.,  maker.s  of 
bedroom  and  dining-room  furnitui-c.  in  surface  oak  and 
imitation  mahogany,  made  a  eompi ciiensive  displav  of 
Iheif  goods — buff'ets.  S(|uai'e  extension  dining  tables; 
kitchen  cabinets,  with  and  without  tops;  kitchen  cuj)- 
boards  and  dining-room  sid' boards;  folding  leaf  kitchen 
tables,  etc. 

Tn  bedroom  furniture  were  shown  some  imitation 
mahogany  suites.  Also  individual  bureaus,  dressers, 
ehifi'oniers.  cradles,  wash  stands,  aiul  ladies'  desks. 
For  goods  made  to  sell  at  a  i)i'ice  the  line  made  a  nice 
display.   J.  Clark  was  in  charge. 


Displays  in  the  Horticultural  Building 


Exhibit  Xo.  17— The  Ideal  Beddintr  Co.'s  booth  was 
in  charge  of  Otto  Thies,  F.  J.  Mackie^'and  B.  W.  Woon. 
These  representatives  expressed  themselves  us  well 
pleased  with  the  busine.s.s  done  at  the  booth,  although 
the  (liHi)lay  was  purely  an  exhibition. 

In  new  goods  there  were  shown  two  new  fold-away 
cots,  one  with  and  the  other  without  head  and  foot  hold. 
The.se  cols  can  be  made  ready  for  use  in  a  seeojid  or 
two,  and  when  not  wanted  can  be  folded  away  and 
placed  in  storage  in  a  clothes  closet — the  .space  occu- 
pied by  it  being  {)ractically  nil.  Another  new  item  is 
a  folding  ^.nw.p  cot,  which  when  folded  occupies  a 
si)ace  only  six  inehes  sipiare.  It  is  shini)ed  in  a  paper 
carff)!!.  and  can  hi  made  vejidy  for  use  i?i  Imlf  a  ?ninute. 

Tlh'  l(lr;il  \  s|)i'iiig  bed  is  anolhi'r  new  product. 

It  is  sim|)ly  Ilk"  a  twin  inattress  for  a  d(>i!hle  i)ed.  It 
conies  in  two  [)atlerns  -  wovii  wire  .tihI  in  link  fab- 
rics. Several  new  designs  in  p.anel  b"ds  were  slmwii. 
That  is  hra.ss  beds  witii  wood  parels,  head  and  toot. 
These  designs  f'lllow  the  popiibir  pei'iod  styles.  Two  of 
the  Jiotable  patterns  were  .-i  P'reiieh  and  a  Chi|)pendale. 
These  j)erio(l  i)eds  were  miMle  ii{>  with  I  lie  lines  bedding 
[)roduetions,  cl'.ief  .•niinng  which  wen  'he  itw  "iiever- 
s[)reail'  mattress. 

I'hi'  1 1  I  Ml  nil)  cm  fi' h  h;is  s'\ri;il  new  fci'nres  I'm-  this 
year.  Kii-st  ilu.rc  is  the  scalloped  edge;  then  it  has 
folding  legs  fitted  willi  casters,  whereby  it  e,in  he 
juhUc  to  serve  also  the  purpose  ()f  a  bed  as  well  as 


.'.wing  couch  ;  and  it  is  now  equipped  v.-ith  chain  hangers 
which  swing  direct  from  the  springs. 

The  ehibhvn's  erib  line  showed  several  new  bra.ss 
and  enamel  designs,  and  the  new  safety  device  on  all 
cribs  is  now  colored  in  red  As  well  the  Auto  Couch, 
a  foot-power  folding  double  bed,  was  dt  inonstrated. 

The  bra.ss  and  enamelled  bed  line  W(>re  shown  in  a 
series  of  separate  rooms,  where  a  person  could  juilge 
the  merits  of  ihe  items  in  \ho  dift'(>re?it  sections  with- 
out confusion.  Several  new  desiirns  wei'o  shown  in 
iron  wi!h  bi'ass  trimnungs,  and  new  inamelled  iron 
eostumiei-.'s  Wv-i-e  also  displayed. 

Furniture  for  Living  and  Dining  room 

Exhihil   No.  C.  :\Iun.'ell  &:  Co.,  Flora,  made 

an  elaborate  ;md  eomjirehensive  <lispl;!y  of  all  their 
lines  Iivin<,'-i"ooin,  d(>n,  libi-ary  and  dining-i"0(un  ftir- 
niture  -and  il  was  attractively  set  olf.  too.  The  Koht. 
Simj)son  Co.,  Toronto,  bought  Ihe  whole  exhiln'l. 

In  hcdroom  and  ladies'  ro(d\ers  a  gi-i.-il  many  dif- 
ferent designs  were  shown  ii-  all  woot'.s.  Most  of  them 
had  cane  or  bent  wood  seats.  Some  line  'e.itluM'-.sented 
ro(d<er.-i  for  the  den  were  also  disp':iy>d. 

l"'or  the  living-room  and  the  den  there  were  a  number 
of  splciulid  hlaek  ii.idded  se;'|s  jiiid  b,ieks  slunvn,  and 
some  fancy  jirni  and  ea.sy  chairs  in  velour  coverings 
Morris  (diairs  appear  to  be  as  |)opular  as  ever,  and 
samples  shown  came  in  velours  and.  leathers. 
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Chib  and  sinokiiiar-room  suites  Avort>  roprosiMitt-tl  in 
souio  niot*  piooos  with  tables  i'tr  caids  of  llie  loldiiif? 
variety.  Library  lines,  too.  were  shuwii  in  abiiiubuK'e. 
A  eouple  of  these  suiti's  were  set  onl  in  lionielike  sur- 
roiuuliugs  with  table  to  uiateh  in  nine  pieees — on:>  in 
all-over  leather  u|)hclstery.  and  the  other  in  unbolstei-ed 
s-ats  only.  A  fumed  suite,  in  ruioninl  style,  with 
Spaiush  leather  eoverin<i;s  Avas  particularly  fine.  Fine, 
too,  were  the  individual  library  j)ieoes — tables,  desks, 
ehairs.  ete.  ne  irly  all  in  IuihimI  oak. 

Library  lan>ps  is  another  line.  Tn  vnission  and  art 
.■'••tft^;  ,1,.si.,Mi-;  Mi.iny  spli'inliil  sp(>einuM)s  -".vere  shown. 


Sort  ion  of  Ideal  Beddiii*;  Cos. 
oxiiibit  shows  doiuonstrulion 
of  new  "  Fold- .\ way  Cot. 


Waste  paper  baskets,  foot  stools  and  book  eases  were 
aniong  tbe  other  items  in  the  exhihil. 

The  dining  suites  were  just  as  line  as  were  the  lib- 
rary lines.  Here  also  fumed  was  IV  popular  finish, 
the  ehairs  being  covered  in  leather  and  upholstery.  A 
restaurant  set  or  card  table  set  Avas  a  novelty  with 
its  round  table  and  five  circular-backed,  three-cornered 
ehairs.  which,  when  not  in  use,  fit  close  under  the 
table. 

A  mahogany  parlor  period  suite  upholstered  in 
green  was  a  beauty,  and  with  a  Jacobian  library  suite, 
which  was  set  out  near  the  entrance  to  the  booth,  was 
one  of  the  best  things  in  the  disjilay. 

Art  Modern  Wood  Beds 

Tn  the  same  booth  was  the  display  of  the  Flora  Furni- 
ture Co.,  both  of  the  exhibits  being  in  charge  of  John 
Stockford.  The  Flora  Furniture  Co.  are  makers  of 
art  modern  wood  beds,  tables,  pedestals  and  taboreltes, 
and  these  goods  were  represented  by  splendid  samples 
and  specimens  of  the  Avood  turners'  art.  In  bedsteads 
Avere  shoAvn  oak,  mahogany  and  Avhite  enamelled  in 
modern  art  and  period  styles,  some  splerdid  sam.ples 
in  the.se  noAV  being  offered.  Tn  tables,  too,  som^  of 
the  finest  parlor  tables  in  the  Avhole  exhibition  Avere 
set  out  in  this  booth.  They  come  in  nearly  all  AA^oods, 
e.speeially  mahogany,  and  in  ^11  shapes  Avith  centre 
pedestals  and  Avith  legs  for  parlor  and  library. 

The  pedestal  and  taborett?  line  is  a  big  one,  and  in 
this  group,  too,  Avere  the  umbrella  stands  and  footstools 
— all  of  them  in  artistic  designs  of  many  shapes.  Bed- 
room rockers  and  dressing  chairs  in  m.ahogany  and 
white  enamel  in  a  feAv  ehoic-^  patterns  Avere  set  out. 
Those  with  the  cane  seats  being  very  pretty,  neat  and 
seemingly  useful.  The  beauties  of  this  exhibit  were 
eommt^nted  upon  favorably. 

Vacuum  Cleaners 

Exhibit  No.  19 — Clement  Mfg.  Co..  Toronto,  shoAved 
and  demonstrated  their  Cadillac  machines,  the  exhibit 
being  in  charge  of  K.  J.  Pettit.  These  were  the  Cad- 
illac vacuum  SAv-eeper,  the  combination  vacuum  cleaner 
and  carpet  SAveeper,  and  the  electric  vacuum  cleaner. 
The  first  is  a  hand  cleaner  which  runs  like  a  carpet 


s\v(>epei'  and  is  operated  by  one  person.  It  is  easy- 
rnnning.  light  and  poAverfal.  The  combination  machine 
also  is  opei'ated  by  one  person  and  is  easily  adjusted. 
'IMic  electric  machine,  ecpiipped  AAdth  extra  attachments, 
can  be  used  on  Avails,  fujaiiture,  draperies,  bedding  and 
everything  in  Uie  home. 

One  minute  Washing  Machines 

Fxhibit  No. ^21— The  One  Min.ute  Mfg.  Co.,  in  charge 
of  F.  Fhrliardt,  displayed  and  demonstrated  their  "One 
Minute"  Avashing  machines  and  Avrin.gei"s.  The  hand 
power  washing  machine  is  an  easy  running  Avasher,  and 


is  able  to  take  care  of  the  ordinary  family  washing  Avith 
the  minimum  of  labor.  The  w^ater-poAver  machines  Avill, 
of  course,  look  after  themselves  and  do  the  Avork  Avhile 
thp  houscAvife  is  busy  Avith  h?r  other  household  duties. 

The  "One  Minute"  v/ringer  is  so  built  that  it  can 
be  attached  easily  to  the  washer.  This  Avringer  has 
AA'arranted  rubber  rolls  vulcanized  to  the  shafts.  The 
cog  wheels  are  covered  so  that  they  cannot  become 
clogged,  and  it  has  the  best  steel  spring.  The  Avringer 
is  easy-Avorking  and  is  a  valuable  adjunct  to  the  Avash- 
ing  machine. 

Vacuum  Washing  Machines 

The  Easy  Washer  Co.,  Toronto,  h^id  also  a  display  of 
two  of  their  machines,  a  hand-poAver  Avasher  and  a 
power  motor  washer.  The  principle  of  the  machine  is  a 
A^aeuum  one — tAvo  vacuum  Avasher  basins  attached  to 
a  metal  yoke  on  a  metal  staff  mounted  on  a  ratchet 
Avheel.  A  ratchet  dog  attached  to  the  lever  engages  the 
ratchet  wheel  and  gives  the  basins  a  turn  at  the  top 
of  every  washiug  stroke,  causing  them  to  take  a  new 
position  on  the  clothes  at  every  doAvuAvard  movement. 
Hand  or  foot  power  runs  one  machine  and  electricity 
or  small  gasoline  engine  runs  the  poAver  machine.  The 
former  is  made  of  galvanized  iron  and  the  latter  of  cop- 
per with  wringer  and  all  attaehments.  A  removable 
gas  attachment  may  be  had  for  either  Avasher.  This 
keeps  the  water  hot  all  through  the  Avashing  operation. 
Ij.  p.  Gates  explained  the  working  of  the  A^/ashers. 

Bowser  Storage  and  Filling  Systems 

In  the  same  booth  S.  F.  BoAvser  &  Co.  gave  a  demon- 
stration of  five  of  their  oil  storage  and  measuring  ma- 
chines. One  of  these  was  for  paints,  oils  and  varnishes; 
another  for  an  auto-filling  station;  a  hand  filtering  sys- 
tem was  another ;  a  battery  of  fillers  Avas  a  foi;rth ;  and 
a  BoAvser  non-overfloAv  filler  for  hand  oilers.  A|i  of 
these  storage  and  filling  sys+ems  caused  much  com- 
ment, especially  those  shoAving  economies  in  the  factory. 

Fischman  Patent  Mattress 

Exhibit  No.  22— The  Fischman  Mattress  Co..  Toronto, 
had  a  display  of  their  ucav  patent  mattress,  the  features 
of  Avhich  are  the  little  coil  contained  in  cotton  pockets 
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and  arranged  in  rows,  each  row  being  wrapped  in  cot- 
ton felt,  which  makes  it  impossible  for  the  springs  to 
touch  one  another  or  tear  the  pockets  by  friction.  Thus 
the  springs  are  noiseless  and"  the  mattress  a  springy 
one.  There  are  some  460  springs  in  each  mattress-  -22 
rows  of  them  with  cotton  felt  layers  top  and  bottom- 
each  spring  acting  independently,  and  allowang  the 
mattress  to  automatically  adapt  its-df  to  the  contour 
of  the  body.  The  mattress  has  been  subjected  to 
severe  tests,  one  of  them  being  to  bear  a  ton  weight 
for  two  weeks,  which  left  it  unaffected.  The  mattresses 
mav  be  rolled  into  small  compass.  J.  McLaughlin,  of 
McLaughlin  &  Scott,  was  in  charge  of  the  booth. 

Red  Cedar  Bedroom  Boxes 

Kxhibit  No.  23— D.  L  Sliafer  &  Co  ,  St.  Thomas.  In 
this  booth  was  displayed  the  new  line  of  bedroom 
boxes  and  cedar  chests,  made  by  this  coiapany.  These 
boxes  and  chests  are  made  in  32  different  sizes  and 
.styles,  some  on  casters  and  some  on  pediments.  Some 
have  trays,  and  some  have  only  the  deep  box.  The 
boxes  are  made  of  Britisli  Columbia  red  cedar,  the  out- 
side being  covered  with  Japanese  matting  bound  with 
white  rattan  in  fancy  designs.  The  three  classes  of  box — 
utility,  nursery  and  bedroom — made  a  splendid  exhibit. 
To  this  line  will  be  added  a  new  moth-proof  red  cedar 
box  in  the  spring.  D.  L.  Shafer  was  in  charge  of  the 
display 

Pictures  and  Mouldiiiijs 

Exhibit  Xo.  24 — Matthew.s  Bros.,  Ltd..  Toronto,  made 
a  showing,  under  the  supervision  of  C.  F.  Matthews,  of 
their  pictures  and  mouldings.  Of  the  pictures  many  of 


new,  are  still  very  popular.  Mirrors  are  a  big  line  with 
this  firm,  but  there  were  few  on  dis[)lay. 

Brass  Beds 

Exhibit  No.  25 — S.  Weisglass,  Ltd.,  Montreal,  con- 
sisted of  a  big  representation  of  their  various  brass 
bed  designs,  not  a  full  one  by  any  means,  as  they  have 
about  200  different  designs,  but  a  fine  one  neverthe- 
less. One  of  the  most  striking  of  I  lie  beds  was  placed 
at  the  entrance  to  the  booth.  Tt  was  a  horseshoe  design, 
and  was  a  beauty,  high  class  throughout. 

The  new  velvet  finish  was  a  popular  feature,  the  sur- 
face of  the  beds  in  this  finish  shining  like  a  mirror.  As 
well,  there  were  some  fine  .specimens  of  satin  finish 
beds.  Brass  cribs  and  costumiers  were  al;so  much  com- 
mented on  favorably.  In  all  '^he  exhibits  the  charac- 
teristic featurfs  noticeable  were  their  structural  bc  uity. 
their  high  class  workmanshii)  and  construction,  and 
their  splendid  appearance,  finished  as  they  are  with 
theii-  guaranteed  acid-proof  lac(|uer. 

One  section  of  the  booth  was  gven  over  lo  tiu'ir 
liigh  grade  springs,  auto  couches,  davenports,  divans, 
cat  beds  and  cabinet  beds.  The  dispay  was  in  charge 
of  C.  G.  Sinclair,  C.  H.  Miller.  Max  Levinson  and  R.'W. 
Menzie. 

Upholstered  Furniture 

Rxhibit  No.  26 — Quality  Furniture  Makers.  Wcliand. 
made  an  interesting  and  excellent  display  of  their  up- 
holstered products,  especially  in  their  English  living- 
I'oom  chairs  and  settees,  in  Chadworth,  Rivington.  Lyn- 
dalc  and  Hampton  Court  designs.    Sofas  and  lounges 


The  II.  K.  I'  lii  iiif  lire  Ooiiiiiany'H  displii.N  of  kitclioii  calji'M'lM. 


tile  colored  oru'S  were  of  Englisli  pulilicat  ioit.  Ilir  rest 
being  iM at  thews'  own  rej)roductions. 

The  new  |)ieture  frames  show  Iniit.'ition  Circas'^iaii 
walnut  :  embossed  macliinci-carved  iiu)ulding  in  oak 
and  guniwood,  veuei  red  moulding-;  in  all  woods.  s->ine 
of  the  most  [xinular  beitig  rosewood,  Circassion.  ma- 
hogany and  Ituri.  Auti(|U"  llo'iian  golds,  too,  an-  lU'W 
and  popidar.    Tlie  gilt  and  enamel  fr.ime.'!,  while  not 


foi  elul>,  suuiking-room  and  den  also  wei'e  shown  in 
spleiuiid  specinu'iis,  in  tapestry  and  leather,  as  were 
II  nice  range  of  leal  lier-eovertMl  ('(Mielies. 

Settees  in  b-ather  with  removable  cushions  and  easy 
chairs  in  new  designs  of  tapesti\v  were  set  out  attrac- 
tively. Many  of  lh(>  items  shown,  especially  in  the 
living-room  class,  wiudd  look  widl  in  the  parlor  or  di'aw- 
ing-room,  as  the  lines  of  the  furniture  were  not  only 
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( iiic  of  Ihc  best  arraiigcil  (lispliij  s  was  that  of  the  Muafoid  Maiiufai-luring  Co. 


eo!nrort:il)li'.  but  tiisty  ns  well.  Ed.  Jelferies,  J.  A.  Mc- 
Ljui<;liliii  jiiul  W.  Gowdy  looked  after  the  display. 

Kitchen  Cabinets 
Kxhibit  Xo.  27 — The  H.  E.  Furniture  Co.,  Milverton, 
made  a  .sliowing  of  ten  of  theii'  cabinets,  all  different 
one  from  the  other.  'I'liey  ai'c  making  fifteen  different 
design.s.  the  newest  one  being  a  double  roller  front. 
The  cabinets  come  in  gum  and  oak.  Not  only  are  the 
fronts  difl'erent.  but  the  interiors  are  different  also,  so 
far  as  ei|uipment  and  nrrangements  are  concerned, 
though  all  are  finished  in  \yhite  enamel  paint,  the  tops 
coming  in  plain  wood,  aluminum  nickeloid  and  white 
enamel.  The  ornamentations  are  mirror-fronts,  plain 
and  frosted  gla.ss  in  various  designs.  M.  H.  Honderick 
explained  the  features  of  the  H.  E.  cabinet  to  visitors 
calling  at  the  booth. 

Bedding  Goods. 

Elxhibit  Xo.  28 — Canadian  Feather  &  Mattress  Co., 
Toronto,  in  their  booth  showed  their  Royal  line  of  mat- 
tresses, pillows,  box  springs  and  down  comforters.  "W. 
II.  and  II.  Ij.  Smith  looked  after  the  display.  In  the 
combination  felt  mattress  their  "Special,"  "Princess" 
and  "P^idelity"  brands  were  .shown;  their  high-grade 
good.s  consisting  of  the  "Empress,"  "Queen,"  "Royal" 
2nd  "Canfealine. "  High-grade  specials  with  imperial 
edge  are  the  "Queen  Imperial,"  "Canfealine  Im- 
perial," "Royal  Imperial"  and  "Lambs'  Wool  Im- 
perial." They  al.so  make  a  sanitary  mixed  mattress 
filled  with  seagrass  and  a  combination  of  jute  and  felt 
in  five  sizes,  single  and  double. 

Camp  cots,  cot  and  crib  mattresses,  and  divans  are 
also  product.s  of  the  company,  as  are  the  "Royal"  fea- 
ther bed  pillows  in  about  a  dozen  different  varieties. 
These  pillows  are  boxed  in  pairs,  one  pair  in  a  carton,  so 
that  they  need  not  be  handled  unnecessarily.  (!ambric 
cushions  are  another  line. 

The  "Royal"  box  spring  is  made  of  oil-tempered 
spi-ings,  each  sjjring  being  tied  and  double  cross  tied 
and  edged  with  cane.  It  is  upholstered  with  felt  and 
covered  with  high-grade  art  ticking.  The  "Royal" 
springs  are  made  of  woven  wire  and  twin  link  fabric. 

Standard  Mattresses. 
Exhibit  Xo.  29 — Standard  Bedding  Co.,  Toronto,  dis- 


played their  "Hygienic"  line  of  mattresses  and  their 
"Maydwell"  line  of  bed  springs,  and  gave  demonstra- 
tions of  their  worth.  In  the  mattress  line  the  various 
grades  were  shown  uncovered  so  that  the  felt  and  other 
filling,  of  which  they  are  composed,  could  be  seen  and 
inspected.  These  "Hygienic"  mattresses  come  in 
about  15  different  styles. 

The  bed  .springs  come  in  nine  styles  and  sizes.  Box 
springs,  too,  are  a  production  of  the  Standard  Bedding 
Co.,  also  cots  with  and  without  head  rest.  James  Bur- 
rell  looked  aftei'  the  booth. 

Arabian  Leather 

Exhibit  N^o.  30 — Cotton  Mfg.  Co.,  under  the  super- 
vsion  of  W.  Pertle,  showed  a  big  range  of  their  Arabian 
leather  furniture  coverings  in  all  colors  and  thicknesses. 
The  order  and  guide  book  handed  to  every  dealer  visit- 
ing the  exhibition  was  covered  with  some  of  this  com- 
pany's product — black  Arabian  leather. 

Upholstered  Furniture. 

Exhibit  X^o.  31  —  Imperial  Furniture  Co.,  Toronto.  In 
this  booth  was  shown  a  full  range  of  this  company's  pro- 
duction, Mdiich  covers  the  whole  line  of  upholstered  fur- 
niture. Among  others  were  display  a  number  of 
knock-down  framed  leather  upholstered  rocking  and 
easy  chairs  in  all  colors.  Couches,  in  leather  and  tap- 
estry, too,  were  shown,  and  some  splendid  specimens  of 
Chesterfields  in  sets  for  living-rooms.  Individual  items 
in  this  latter  class,  covered  in  denim,  looked  very  pretty, 
as  also  did  a  three-piece  set  in  purple. 

On  nearly  all  the  pieces,  whether  leather  or  tapestry, 
the  cushions  were  made  removable.  Oak  and  mahogany 
predominated  in  the  frames,  and  judging  by  the  fine 
display  English  easy  chairs  foi'  comfort  in  the  living- 
room  is  a  very  big  line  with  this  company.  J.  L. 
O'Malley  and  W.  G.  Mulheron  were  in  charge. 

Dining  and  Bedroom  Chairs. 

Exhibit  Xo.  32 — Elinira  Furniture  Co.,  makers  of 
dining  and  bedi'oom  chairs,  library  siutes  and  tables, 
office  filters,  jardiniere  stands,  etc.,  showed  a  represen- 
tative grou.ping  of  the  productions.  S.  B.  Frey,  H.  M. 
Rapp,  J.  E.  Xewton  and  E.  M.  Arnold  were  on  hand  to 
answer  inquiries.     A  big  line  is  their  oak,  fumed  and 
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mahogauy  diners,  about  a  dozen  new  suites  in  these 
being  shown,  and  three  new  all  wood  diner  sets  now 
coming  tlirough  the  factory. 

Two  cobber-seated  rockers  are  also  new,  and  there  is, 
too,  a  lot  of  new  fumed  dining  chairs  in  open  and  up- 
holstered backs  this  season.  Fumed  rockers  are  as 
well  new. 

Upholstered  slip  seats  were  noticed  on  a  great  many 
of  the  suites  shown,  and  not  a  few  shaped  seats  n  the 
all-wood.  Mission  goods  for  den  were  shown,  and  three 
new  rockers  on  modern  lines,  two  of  them  shaped  and 
one  upholstered. 

Bedroom  rockers  in  mahogany  were  pretty,  and  in 
library  sets  and  tables  and  desks  and  some  parlor  and 
office  chairs  and  seats,  mahogany,  also  held  favor.  Hall 
chairs  in  oak  and  mahogany  constructed  ou  modei'u 
lines  were  new. 

Dining-  Chairs  and  Parlor  Furniture. 

Exhibit  \o.  S') — Schierliolt/.  Furnilure  Co.,  New  Ham- 
burg, represented  by  E.  and  L.  Schierholtz  and  J.  S. 
Shantz,  are  featuring  diners,  and  they  showed  a  large 
Ji'^sortment  in  fumed  and  golden  oak.  They  also  dis- 
played den  rockers  and  chairs,  di"awing-room  chairs, 
parlor  suites  in  all  the  latest  coverings,  individual 
chairs,  sofas  and  rockers.  The  coverings  matched  the 
various  items — art  silks,  tapestries  and  leathers  being 
used. 

The  companj^  also  make  a  select  line  of  davenports 
upholstei-ed  in  leather  and  tapestry  for  living-rooms, 
and  a  line  of  velour  and  leather  covered  couches. 

Extension  Dining-  Tables. 

The  f)i-illia  Furniture  Co.  also  made  a  display  in  this 
booth  of  their  dining  extension  tables  in  (piartered  and 
fumed  oak;  buffets  in  the  same  woods,  also  nuihogany; 
and  |)arIor  tables  in  (|uartered  aiul  mahogany. 

Chiffoniers  and  dressers  in  (juai-tered  and  Empire 
maliogany  with  dressing  tables  to  match  were  as  well 
shown.  The  imitation  maliogany  |)roduets  looked  fine 
in  the  samples  shown. 

Office  Furniture. 

Exhibit  So.  34 — Collier.  Coclvcr  ill,  ('o.,  Aurora,  a  new 
coneei-n  of  IH  months'  standing,  made  a  display  of  their 
new  office  e(nii])iiient  good.s — desks,  tables,  filing  de- 
vices, eostumieres,  book  eases,  ty|)ewriter  desks,  cor- 
respondence trays,  tele|)hone  stands  and  wardrobes. 
They  intend  to  cxli  nd  the  line  in  the  near  future  and 
make  a  complete  line  of  office  furniture  needs.  The 


samples  shown  in  the  exhibition,  while  few  in  number, 
showed  good  workmanship  and  material.  The  woods 
used  were  oak  and  mahogany.  J.  H.  Noble  was  in 
charge  of  the  exhibit. 

Surface  Oak  and  Imitation  Mahogany  Goods. 

Exhibit  No.  -So — !Meaford  ^Ifg.  Co.  in  theii-  booth 
made  one  of  the  finest  di.splays  in  the  whole  exhibition. 
A  set  of  rooms  down  one  side  of  their  compartment  set 
off  to  advantage  a  number  of  bed  and  dining-room 
suites  in  white  and  ivory  enamel,  mahogany,  fumed  and 
golden  oak. 

Clothes  closets  and  cabinets  with  single  and  doulile 
doors,  book  cases,  tables  for  dining-room  in  extension 
ro\ind  and  S(]uare,  hall  seats  and  racks,  desks  and  com- 
binations of  a  great  many  designs  Avere  shown. 

This  comi)any  has  been  making  for  years  a  golden 
oak  line  of  furniture  that  has  ol)tained  a  good  trade 
hold,  and  they  arr  building  up  a  good  line  of  surface 
and  mahogany  also,  and  this  year  will  make  a  strong 
bid  for  favor  with  their  ruined  goods.  A  strong  point 
with  their  goods  is  the  dural)ility  of  their  finish,  due  to 
the  special  pi-oee.ss  of  manufactui-e.  The  way  in  which 
this  was  demonstrated  with  the  use  of  a  hammer  was 
certainly  eonvineing.  The  company  use  extensively 
maj)le  wo(m1.  finishing  the  products  by  printing  dii'ect 
from  the  veneer. 

One  strong  line  witli  this  eoiii[)any  is  their  bureaus, 
cupboards,  buffets,  wash-stands  and  mediciiu'  chests,  in 
all  finishes.  Another  big  line  is  their  ])arlor  table  and 
pedestal  stands.  These  were  shown  to  great  advan- 
tage, and  were  the  cause  of  a  great  deal  of  decidedly 
ravoi-al)le  comment.  Geo.  Graham,  eastern  representa- 
tive, and  J.  ^Montgomery,  Toronto  representative,  look- 
ed after  the  booth. 

Big-  Furniture  Manufacturers. 

Exhibit  Xo.  36 — The  Kneelitel  Furniture  Co.,  Han- 
over, had  one  of  the  largest  displays  in  the  Iloi-tieultur- 
al  liuilding.  They  make  all  kinds  of  case  goods, 
chairs,  upholstered  furniture,  desks,  kitchen  cabinets, 
Weis  filing  cabinets  and  sectional  book-cases — many 
samples  of  which  were  shown  in  tlieii-  exhibit,  whieli 
was  in  charge  of  \V.  R.  Deetoii.  Iv  .1,  Kose,  ('has.  Kneh- 
ner  and  Dan.  Sehroeder. 

In  their  .sectional  book-cases  they  lay  part ieular  st re.ss 
on  the  sliding  door  feature,  the  receding  door  having  a 
sjX'cial  e(|iializer  which  makes  it  autoniiitie  in  working. 
To  this  line  should  also  be  added  the  Weis-Kneehtel  fil- 
ing case  line,  which  has  all  the  features  of  tlie  Wius 
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patents,  whii-h  are  oontroUeil  in  t'iuuuia  by  Uie  Kueeh- 
tel  Co.  Tiu'se  anil  tlie  biuik-eases  eDUie  in  sanitai-y  ami 
full  base,  and  as  well  in  eoiubinations. 

The  Kneehtel  line  of  oflice  desks  eovers  the  whole 
range  of  roll  and  flat  tops  in  sinLrlc  aiul  double.  Type- 
writer desks,  book-keepers"  stantls,  board-room  tables 
and  other  otliee  furniture  lines  were  shown  in  extcnso. 

In  bedroom  furnituri'  lliere  was  disi)layed  a  large 
line  of  i|uartered  oak  in  beautiful  tiiiishes.  All  theii- 
bedroom  iteujs  eonii'  in  t\w  liilViTcnl  tiinshi's:  surface, 
empire  nmhogany.  iiaiural  iiiapli'.  while  enamel  and 
walmit.  and  even  in  ihr  chi  ap  and  iiunlium  grades  these 
finishes  are  addrd.  A  in'W  idieap  Mnr  is  now  nuide  in 
Colonial  style.  A  m  w  line  is  one  in  golden  fhn,  natui'- 
al  finish.  These  gooils  wi  i-c  in  a  elass  by  lhems(dves, 
as  al.so  were  the  inahoi:an.\  veneer.  In  guniwood  fin- 
ishes may  bi>  had  in  natnral.  satin,  walnut  and  Kyonyx. 
Wooden  bedsteads  are  ineluded  in  the  suites,  and  a  big 
white  enanud  line  in  these  goods  was  shown. 

In  the  ilining-rooin  line  the  chairs  come  upholstered 
and  in  all  wood.  i'.uflets.  ehina  cabinets,  tables  and 
sr.ite^  V(>re  shown  in  fumed  and  golden  on  Colonial  and 
modern  lines,  a  big  range  being  shown.  ('lothes  cabi- 
nets had  a  display  by  themselves,  and  a  couple  of  kit- 
chen cabinets — the  Kju^chtel  special — were  also  dis- 
played. 

Toronto  Furniture  Co. 

The  Toronto  Furniture  Co.,  makers  of  dining-room, 
library  and  chamber  suites  and  odd  pieces  in  mahogany, 
Circassian  walnut  and  oak,  made  their  exhibit  in  their 
own  factory  showrooms  on  Dutt'erin  street.  They  spe- 
cialize on  period  styles,  and  so  have  divided  their  floor 
space  into  rooms  or  small  compartments,  in  which  are 
set  out  complete  .suites  of  bed  and  dining-room  furni- 
ture in  various  Avoods  and  in  different  styles. 

Two  sides  of  the  showroom,  which  covers  one  of  the 
factory  floor.s.  are  devoted  to  bedroom  suites,  and  a 
double  tier  of  rooms  dowm  the  centre  are  used  to  show 
to  advantage  the  beauties  of  the  dining  suites.  The 
odd  pieces  are  given  one  end  of  the  floor  to  themselves. 

In  bedroom  goods  were  show^i  suites  in  Louis  XVT.  of 
grey  enamel :  whiff  enamel  with  blue  trimmings,  and 
plain  white  enamel.  An  Adams  enamel  set  was  also 
shown,  an  odd  efTect  beng  given  to  one  suite  because  of 
the  mahogany  polished  top  on  enamel  Sheraton,  inlaid, 
was  another,  and  some  splendid  Circassian,  mahogany 
.^nd  prima  vera  in  Sheraton  style  were  set  out.  Queen 
A  pre.  tu)-ned  Colonial  with  rush-seated  chairs,  and 
William  and  Mary  designs  were  among  other  bed 
.'iuites. 

In  odd  pieces  a  great  many  mahogany  tables,  desks, 
music  cabinets  were  shown  in  Chppendale,  Hepplewhite 
and  Adams  designs,  and  in  dining-room  .suites  in  Cir- 
ca.s.'dan.  fumed  and  mahogany,  a  number  of  William  and 
'Mary.  Adams.  Jacobean.  Old  English.  Chippendale  and 
Sheraton  were  shown.     Tt  was  a  fine  display. 

Canada  Furniture  Manufacturers. 

This  company  made  a  display  of  their  varied  furni- 
ture goods  in  their  Toronto  warehouse  on  King  Street 
East.  FoxiT  floors  of  the  building  being  given  over  to 
the  exhibit.  Among  other  things  shown  were  a  num- 
ber of  enamel-finished  bedroom  suites  in  white,  ivory 
and  French  grey,  in  period  styles — Adams  and  Sheraton 
predominating.  A  lady's  boudoir  set  in  French  grey  en- 
amel was  a  feature. 

In  dining-room  suites,  period  styles  al.so  held  sway. 
Ad.^ms  sets  in  gumwood  with  satin  walnut  finish,  an- 
tique mahogany,  and  Circassian  in  Louis  XVI.  were 
splendid  samples.  A  bedroom  suite  in  the  latter  style, 


and  one  in  tuna  mahogany  Sheraton  style,  natural  finish 
were  fine.  Other  suites  for  bed  and  dining-room,  in 
Adams  and  t-olonials — all  woods — were  well  set  off.  A 
mahogany  Chinese  Chippendale  dining  suite  looked 
nice  with  its  odd  carving. 

In  den  and  living-room  furniture  the  styles  seem  to 
run  to  fumed.  Much  of  the  drawing  and  living-room 
stuff  is  covered  in  denim  as  sample  to  set  oft'  from,  and 
ai-e  finished  in  any  covering  to  suit  the  buyer.  New 
pai'lor  goods  in  Adams,  Colonial,  Hepplewhite,  Louis 
XV.  and  XVf.  were  shown  in  graceful  designs  and  beau- 
tiful frames.  Cane-seated  furniture  in  period  style 
was  new  and  novel. 

Miscellaneous  lines  for  hall,  den,  bed  and  living- 
room  were  shown,  and  a  big  line  of  couches,  too,  were 
displayed,  as  well  as  cheap  and  medium  bed  and  dining- 
i-oom  suites. 

The  i^eed  and  rattan  furniture  line  is  a  big  one,  and 
in  baby  carriages  and  go-carts  about  125  different  de- 
signs and  samples  were  displayed,  a  new  carriage  being 
made  of  Hong-Kong  grass.  These  carriages  come  in 
reed,  Avood  and  this  new  grass. 

Exhibition  Notes. 

The  Chair  Craft  Co.,  of  Traverse  City,  Mich.,  show- 
ed a  couple  of  new  reclining  chairs  in  the  Transporta- 
tion Buildng,  which  they  were  trying  to  interest  manu- 
facturers in.  These  were  called  the  "Rest-Pest"  and 
' '  Rex ' '  recliners.  The  former  was  an  easy  chair  which 
ran  on  a  circular  frame,  enabling  the  user  to  recline  at 
any  desired  angle,  even  with  the  feet  higher  than  the 
head.  The  "Rex"  had  a  back  which  could  be  lowered 
flat  and  even  with  the  seat,  making  of  it  a  bed-chair. 
Both  chairs  are  equipped  with  folding  foot-rests. 

In  the  same  building  The  Thompson  Co.,  of  Belle- 
ville, set  up  two  of  their  kitchen  cabinets,  fully  equip- 
ped with  jkrs  and  utensils  for  keeping  foods,  spices  and 
sundries. 
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E.  J.  Johnston.  Noden  Hallett  &  J.,  Toronto. 
0.  G.  Keene,  Ontario  Furn.  Co.,  London. 
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J.  H.  Williman,  M.  E.  Long,  Brantford. 
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L.  Solomen,  H.  Solomen  &  Co.,  Montreal. 
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R.  W.  MacDonald,  Baldwin,  Robinson,  St.  Thomas. 

W.  A.  Jennings,  Jennings  Furn.  Co.,  St.  Thomas. 

W.  J.  liindsay,  Woodstock. 

G.  J.  Little,  G.  Little  &  Son,  Gait. 

G.  W.  Jackson,  G.  W.  Jackson,  Leamington, 
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W.  T.  Jackson,  Leamington. 

J.  E.  Wilder,  Wilder  &  Co.,  Montreal. 

E.  Trudeau,  Montreal. 

W.  J.  Davidson,  A.  F.  Davidson,  Lucknow. 

G.  T.  Aitehison,  Lucknow  Table  Co.,  Lucknow. 
A.  L.  Pouliet,  Harrison  Furn.  Co.,  Montreal. 

S.  Sharp,  C.  Austin  Co.,  Chatham. 

A.  Bradfoot,  Moose  Jaw. 
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R.  L.  Adoph.  Home  Furn.  Co.,  Toronto. 
Chas.  Cooke,  Lord  Furn.  Co.,  Ottawa. 

I.  P'riedman,  Garden  City  Furn.,  St.  Catharines. 
E.  Luke,  F.  C.  Burroughs,  Toronto. 

B.  Wolf,  H.  Wolf  &  Son,  London. 
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J.  Boles,  Ingersoll. 

D.  Becker,  New  Hamburg. 
S.  A.  Hewitt,  Mitchell. 
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A.  J.  Freeman,  Ottawa. 
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A.  K.  Thomas,  Rockwood. 
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W.  H.  Hash,  Hamilton. 
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\.  L.  Brandon,  St.  Mary'.s. 
A.  G.  Laing,  Laing  &  McKid.  North  Ray. 
J.  Jackson,  Woodhouse  &  Co..  Montreal. 
Mr.  Wilkinson.  TilIson})urg. 
J.  Haiiinier,  Newsted. 
N.  J.  Tloadhousc,  Newmarket. 

C.  Bussell,  T.  Katon  Co.,  Toronto. 
Mr.  Scott.  T.  Eaton  Co..  Toronto. 

Mr.  McKillop,  McKillop  &  ^^clntyrc,  Brampton. 
Mr.  McTntvre.  McKillop  &  Mf^Tnlvre,  Brampton. 
C,  F.  Trout,  E.  J.  Cole  &  Co..  Woodstock. 
Mac  MeT'hfrsoii,  Delhi 
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W.  J.  (lillott.  MiIll)rook. 

E.  A.  Waterman.  Weilor  I'.ald,  I^td,.  Victoria. 

W.  A.  S.  Tagart,  Wenslcy  &  Cowan.  Milden.  Sask. 
A.  C.  Tagart.  Wfiisley  &  Cowan.  ■^Tild(•n.  S-isk. 
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H.  CaiMiaham,  Elmvalc. 

C.  W.  M.'irsli,  W  ^^arsh  &  Son,  Morrisburg. 
J.  C.  Marlatt,  Grimsby. 


E.  Miles,  E.  Miles  &  Co.,  Walkerton. 
W.  A.  Hunt.  Belmont. 

F.  Bedell.  F.  Bedell  &  Co.,  Toronto. 
J.  T.  Romp,  Font  Hill. 

T.  Pursell,  Pursell  &  Co..  Brantford. 
Mr.  Pollard,  Pursell  &  Co.,  Brantford. 
A.  H.  Miller,  Berlin. 

R.  E.  Smith,  W.  Smith  &  Son,  Leamington. 

W.  J.  McConvey,  F.  C.  Burroughs,  Toronto. 

R.  C.  Tarrance,  S.  &  D.,  Gait. 

A.  Johnston,  Washington  &  J.,  Toronto. 

E.  J.  Patrick,  Guelph. 

L.  Voiles,  Toronto. 

H.  W.  Curtis,  Curtis  &  Wilson,  Toronto. 

E.  Buckley,  Buckley  &  Co.,  Niagara  Falls. 

L.  Roenick.  C.  MeCullough,  Trenton. 

W.  C.  Wood.  R.  H.  Williams.  Regina,  Sask. 

E.  B.  Williams.  R.  H.  Williams,  Regina.  Sask. 

E.  F.  Kelly.  G.  W.  Robinson.  Hamilton. 

J.  A.  Forbes,  J.  A.  Duggan,  Stratford. 

E.  Renaud.  Renaud,  King  &  Patterson.  .Montreal. 

Mr.  Loeselle,  Henry  Morgan.  Montreal. 

R.  Thomas,  Peoples  Furn.  Co.,  London. 

G.  Thomas.  Peoples  Fnrn.  Co.,  London. 
K.  Reid.  Kingston. 

M.  B.  JudsoTi.  Napanee. 

M.  Steinburg.  Dom.  House  Furn.  Co.,  i\ron1i-eal. 

A.  E.  Stager,  Hespeler. 

Mr.  Thompson,  Belleville. 

R.  M.  Patterson.  R.  Si  mpson  Co.,  Toronto. 

E.  J.  Johnson.  Kenmore. 
L.  ITahan.  New  Hamburg. 
Chas.  Durham.  Aurora. 
IT.  Kemer,  Windsor. 

L.  Biledeau.  Dupuis  Bi-os.,  INFontreal. 

W.  H.  Anderson,  Gait. 

Mr.  Lindsay.  Woodstock. 

J.  Pa<iuin.  Hull,  Que. 

W.  Hilder,  Tlilder  &  Co..  Welland. 

I?.  Breckenridi^e.  Oavcii  Sound. 

W.  R.  Wil  son.  Curtis  Wilson.  Toronto. 

J.  A.  Sutherland.  Curtis  Wilson.  Toronto. 

H.  HoflPman.  Simcoe. 

Mr.  Noden.  Noden.  Ilallitt  &  J..  Toronto. 

Mr.  Thompson.  Belleville. 

^rr.  Dale.  Dale  Furn.  Co..  Toronto. 

^Fr.  Disney.  Bowmanville. 

Aj'thu)'  Smith.  Bowmanville. 

J^mith  Furn.  Co.,  London. 

G,  S.  Wilson.  Norwich. 

F.  Kilkcnnev.  Bradford. 
Mrs.  Herminson.  Listowel. 

G.  :\r.  Baldwin.  St.  Thomas. 
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F.  C.  Dance.  Shelbnmc. 
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\   \V;.lsiti.  Nova  Seotia  Furn..  Halifax. 
W   A.  WriL'bt.  Wripht      Hepburn,  Port.  Arthur. 
'   >f)>fhews.  Port  .Arthur. 

F  C.  Cressmnn.  The  Cre.ssman  Co..  Ltd..  Peterbnro. 
C.  F.  Coryell.  Adams  Furn.  Co.,  Toronto. 
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(.'.  R.  Montgoiin'i-y,  ToidmIo. 

X.  J.  lioyil,  X.  J.  Uoyd,  Miu  lu  U. 

F.  Jacksou,  Smlbiuy. 

J.  Lappiii,  Uooilwiii.  liiinitnl,  M ..nt  iciil. 

T.  T.  Allison,  V.  l)u|)rie  Co..  rcunnin. 

W.  DohiTtv,  Saniiii. 

F.  E.  WalkVr.  l\  K.  \V;ilk,T  ( 'o..  ht,i  .  1  Ininillcu. 
W.  L.  StiTM,  F.  K.  WalkiT  Co.,  l-hl.,  li;iuiilloii. 
1.  L.  .Mattlunvs,  Port  Aithiii-. 

R.  \V.  MrDoiialil,  Baldw  in  Ivnhinsdii.  St.  'I'lutmas. 
F.  Uiioilwiii.  St.  Tlioiiias. 

J.  H.  llooilU'Ss,  Tlu'  lliMiill(  S>  l''urn.  ( 'o..  llaiuilloii. 

W.  M.  Toinlins,  Tlic  Tdinlins  l'"ui-ii..  Toronto. 

K.  Xusboiii.  Hraiitf  oi  (1. 

S.  Sliari).       Austin  Co..  C'lialliani. 

X.  .M.  Sti'iiiman.  Hadcn. 

A.  Humslrvs,  r>;hlt  n. 

A.  Black,  brillia. 

.Ino.  Da  I  ton,  Deseronto. 

('  .1.  I'>!  (ulorifk,  noseronto. 

.1.  1).  (  raiir.  Pt'tcrboro. 

(i.  \V.  r.t'rnett.  Pt'tcrhoro. 

Ct.  I);' vis.  F.  (.'.  P>iiiTo>ii:lis.  Toi'(tnt(). 

W.  U.  Boaeli.  F.  ( '.  I  lurroiiulis.  'I'oroiilo. 

S.  Forenioin,  Toronto. 

W.  R.  Orr.  Portage  la  Prairie. 

S.  .\.  Hewitt.  S.  A.  Hewitt.  I\Htehell. 

.1.  h.  Hill.  Ixonleau.  Sask. 

P.  E.  Brown.  Toronto. 

T.  J.  Webstei-.  Keliable  Fuiai.  Co..  Toi'onto. 
Mr.  Faeonyel!.  Bedell  Furn.  Co..  Toronto. 
J.  C.  Shorten.  Winnipeg. 

Howard  Roger-s,  Howard  Rogers,  Fredericton. 

H.  H.  Wrightnian.  W.  H.  Whalen  Co.,  Port  Williara. 

W.  Kneelitel.  F.  C.  Burroughs,  Toronto. 

F.  L.  Willson.  Geo.  McLay  Co. 

Cha.s.  L.  Iki.stin.  St.  John,  N.B. 

J.  Hardy,  Danville.  Que. 

J.  Jackson,  Woodhouse  &  Co.,  ^lontreal. 

Chas.  W.  Mansh,  W.  Marsh  Co.,  Morrisburg. 

W.  R.  Valiguette,  N.  G.  Valiguette  Co.,  Montreal. 

A.  Desnoyen.  N.  G.  Valiguette  Co.,  Montreal. 

J.  H.  Jackson.  Georgetown. 

D.  A.  L.  Parsons.  W.  J.  T.  Parsons,  Sarnia. 

Jno.  Hammer.  X'enstadt. 

R.  W.  Waldon.  Xenstadt. 

J.  C.  Richardson,  Weston. 

D.  H.  Bernhard,  Walkerville. 

R.  Healey.  Healey  &  Crawford,  Kingsville. 

E.  J.  Patrick,  Guelph. 
J.  C.  Marlett,  Grinisby. 

F.  H.  Winmaker.  Buchanan  &  Winmaker,  Picton. 
C.  H.  Bryon.  F.  C.  Burroughs,  Toronto. 

O.  X.  Pomberg.  Hamilton. 

W.  J.  Palmer,  X'orthway  Co.,  Tillsonburg. 

F.  Sehmot,  Berlin. 

E.  ^lile.s,  Walkerton. 

F.  Pollard.  Brantford. 
L.  Yolles.  Toronto.  , 

Henry  Gordon.  F.  C.  Burroughs,  Toronto. 

W.  E.  Tuer,  F.  C.  Burrough.s,  Toronto. 

W.  B.  Jennings,  St.  Thomas. 

Fred  Reid.  Kingston. 

P.  Dowsley,  Kingston. 

X.  ^leCahe.  Kingston. 

Wm.  Lalonde.  J.  S.  Price  Co..  Montreal. 

W.  E.  Cassidy.  The  Adams  Furn.  Co..  Toronto. 

W.  S.'  Partridge.  Wni.  Trafford  Co.,  London. 

Jos.  Raird,  Baird  Bros.,  Platt.sville. 

!^^r.  Gillespie,  Gillespie  Bros.,  Orangeyille. 

T.  E,  Simpson,  F.  E.  Simpson  Co.,  Sault  Ste.  Marie, 


.1.  (i.  Henry,  Sudbury. 

'I.  B.  Dangall,  Barrie. 

K.  lia.xter,  Collingwood. 

S.  A.  Webstei',  Waterloo. 

Sam  Avi'r\-,  Caledonia. 

H.  T.  Falls,  Sinicoe. 

W.  Conistoek,  A.  Conistock,  Peterboro. 

R.  A.  Breckenridge,  Owen  Sound. 

J.  A.  Donadson,  Caledon  East. 

W.  R.  Wilson,  Toronto. 

G.  S.  Wilson,  G.  S.  Wilson,  Norwich. 

F.  Kickenny,  Bradford. 

W.  A.  Corpin,  The  Curtis  Wilson,  Toronto. 

G.  F.  Sutherlaiul,  Sutherland  &  Son,  Welland. 

G.  W.  Baldwin,  Baldwin  Robinson,  St.  Thomas. 

A.  J.  Smith,  Smith  Purn.  Co.,  London. 

J.  A.  Wendover,  Wendover  &  Sons,  Prankford. 

H.  C.  Bissontz,  St.  Catharines. 

J.  Smith,  Marshal  Field  &  Co.,  Chicago. 

Jas.  Cliohnondeiey,  Warings,  Ltd.,  London,  Eng. 

SECOND  WEEK'S  REGISTRATION  AT  STRAT- 
FORD FURNITURE  EXHIBITION 

r.  It.  Matthews,  Jr.,  I.  L.  Matthews  &  Co.,  Pt.  Artliur. 
J.  H.  McCammon,  Paris. 
N.  J.  Boyd,  N.  J.  Bovd,  Mitchell. 
H.  H.  Mightmann,  W.  H.  Whalen  Co  ,  Ltd.,  Pt.  Wil- 
liam. 

T.  E.  Simpson,  T.  E.  Simpson,  Ltd.,  Saidt  Ste,  Marie. 
J.  S.  Henry,  Sudbury. 

J.  G.  P.  Dale,  Dale  Furniture  Co.,  Toronto. 
S.  C.  Blacklock,  Murray-Kay,  Ltd.,  T  oronto. 
John  Leslie,  Leslie  &  Co.,  Winnipeg. 
W.  J.  X'ash,  J.  Hoodless  Purn.  Co.,  Hamilton. 

G.  H.  Hetherington,  Langton. 
P.  Goddwin,  St.  Thomas. 

Geo.  T.  Sheppard,  St.  Thomas. 
W.  T.  Jennings,  St.  Thomas. 
Jas.  Baird,  Baird  Bros.,  Plattsville. 

H.  C.  Baird,  Baird  Bros.,  Plattsville. 

B.  C.  Burroughes,  P.  C.  Burroughes  &  Co.,  Toronto. 
P.  C.  Burroughes,  F.  C.  Burroughes  &  Co.,  Toronto. 
J.  M.  Struthers,  Guelph. 

J.  G.  Cress,  Waterloo  Spring  Co.,  Waterloo. 
E.  P.  Mclntyie,  McKillop      McFntyre.  Bramptrn. 
P.  McKillop',  McKillip  &  McTntyre,  Bi-ampton. 
J.  IT.  Dore,  Hamilton 

Warren  Andrews^  Anderson  Co.,  Ltd.,  St.  Thom?s. 

D.  H.  Bernhardt,  Walkei'viUe. 
N^.  J.  Johnston,  Kenmore. 

J.  A.  Gen  est,  P.  T.  Ligare,  Ltd.,  Quebec. 

C.  R.  Montgomery,  Adams  Purn.  Co.,  Ltd.,  Toronto. 
W.  J.  Walker,  Seaforth. 

J.  O.  Mitchell,  St  Mary's. 
Jos.  Dunford,  Seaforth. 

E.  L.  Box,  Seaforth. 

C.  Hewitt,  Hewitt  &  Son,  Mitchell. 
J.  A.  Duggan,  J.  A.  Duggaia.  Stratford. 
Thos.  Simpson,  J.  A  Duggan,  Stratford. 
J. "A  Forbes,  J.  A.  Duggan,  Stratford. 
L.  Phippen,  Phippen  &  Simpson,  Sarnia. 
J.  Edwards,  Alberts,  Ltd.,  Montreal. 
A.  Renaud,  Renaud,  King  &  Pat+erson,  Montreal.  . 
P.  Loiselle,  H.  Morgan  &  Co..  Ltd.,  Montreal. 
W.  Comstoek,  A.  Comstock,  Peterborough. 
J.  B.  Hoodless,,J.  Hoodlf^ss  F'nrn.  Co.,  Hamilton 
M.  Steinber.g,  Dom.  House  Furnishing  Co..  Montreal. 
Joseph  Gibson,  Stratford. 
A.  Wood,  Remer,  Sask. 
J.  NearJt,  Jno.  Watt,  MillbanlL 
'  E.  B.  Williams,  Regina,  Sask. 
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Buy  Honest  Made-in-Canada 

Furniture 


Canada  imported  over  $3,000,000 
worth  of  furniture  last  year;  92  per 
cent,  of  it  from  the  United  States. 
Five  years  ago  Canada  bought  slightly 
over  $500,000  from  abroad. 

Some  of  it  was  brought  in  as 
samples  by  manufacturers  ;  some  by 
those  who  worshij)  at  the  shrine 
of  the  antiquarian.  The  great  bulk 
of  the  imports,  however,  were  on 
behalf  of  the  retail  trade. 

According  to  the  census  of  1911 
Canada  had  172  furniture  factories, 
with  a  capital  of  $13,746,262  and  an 
output  of  $12,369,366.  To  its  9,000 
employees  $4,044,236  was  paid  in 
wages. 

These  conditions  bring  up  the 
fjuestion  why  Canadian  retailers  are 
buying  so  much  furnituie  from  the 
United  States  ? 

In  the  exceptionally  costly  and 
p(!ri()d  furniture  the  United  States 
niakiT  has  an  advantage  over  the 
( '  iiNnlian  because;  of  the  extent  of  his 
market.  Canada  will  be  an  importer 
ot  this  class  of  goods  for  many 
years. 

1 II  t  in-  nil  '1 1 1 11  n  I  ami  |(  i\\  r  r  i; rades 
i)t  tiiniitiii'e  ('aiiada  \irc,\  not  take 
second  place  to  any  eoiintrv  in  the 
world.  TIh!  v\ orknian.ship  in  ('anadian 
tiniiiture  factories  is  so  superior 
that  their  protlnet  boasts  a  linish 
ami  slaliilit\  which  enables  the  ('ana 


dian  product  to  stand  up  against  any 
ompetition. 

The  Canadian  furniture  manu- 
facturer is,  however,  facing  competition 
that  is  hard  to  meet.  In  the  Southern 
States  a  line  of  exceptionally  cheap 
furniture,  which  looks  much  like  the 
medium  priced  lines  made  here,  but 
which  is  poorly  made  ])y  cheap  and 
unskilled  colored  woi-kers. 

The  Canadian  retailer  should 
hestitate  before  buying  these  lines. 
To  sell  an  inferior  article,  even  at  a 
slightly  lower  price  does  not  helj)  to 
build  up  a  reputation  or  extend  one's 
business. 

"Quality  is  remembered  long  after 
the  price  is  forgotten." 

The  retailers  of  Canada  hav(>  it 
to  say  whether  Canadian  money  will 
remain  at  home  to  keep  Canadian 
workmen  busy  producing  honest  furni- 
ture; or  whether  inferior  goods,  made 
by  the  inellicient  and  cheap  colored 
labor,  will  take  its  j)Iace. 

In  considei-ing  the  comparative 
cost  oi  fiiinit  iii'e  f.o.b.  ("anadian  points 
and  f.o.b.  I'nited  States  pe)ints  it  is 
necessary,  also,  to  rcMuembei'  that  a 
duty  of  30  per  cent,  has  to  b(>  paid 
on  the  latter. 

77/('  Cdiuulidii  h'tiniittirc  ll^or/d 
leeommends  the  honest  furnitnre 
"  ^^■lde  in  ( 'anatla.  ' 


62 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER  February,  1914 


Collins'  Course  in  Show  Card  Writing 


Third  of  a  series  of  articles 
specially  prepared  for  this 
journal. 


For  those  who  feel  they  would  like  to  try  some  real 
oaiil  writiiii;  wo  will  olVer  some  general  rules  that  will 
apply  at  all  times.  The  white  card  you  use  should  be 
8  ply  lor  large  sizes,  but  for  smaller  ones  and  price 
liekets  G  ply  will  answer.  The  standard  size  of  card- 
Ix^ard  is  '2'2  in.  x  28  in.    Half  sheets  are  14in.  x  22  in. 


l^/ue  af /Aispriee. 


Suggestive  card  for  early  February  sales. 

or  28  in.  x  11  in.  For  panels  a  size  that  cuts  without 
waste  is  11  in.  x  17  in.  You  can  get  three  cards  this 
size  out  of  a  full  sheet.  First  cut  one  off  the  top,  11  in. 
X  22  in.  This  leaves  a  piece  22  in.  x  17  in.,  which  will 
cut  into  two  n  in.  X  17  in.  Trim  your  first  cut  to  17  in. 
and  you  will  have  three  panels  11  in.  x  17  in.  each.  The 
cutting  will  make  price  tickets. 

In  making  window^  cards  there  is  usually  two  import- 
ant features  to  be  brought  out  prominently — the  name 
of  the  article  and  the  price.  All  other  reading  on  the 
card  is  subordinate  to  these.  If  it  be  a  chair  you  are 
advertising  and  you  word  the  card  as  follows:  "An 
Unusual  Bargain,  This  Chair  $6.50,"  the  two  main 
features  are  This  Chair,  and  $6.50.  The  other  wording, 
"An  Unusual  Bargain,"  should  be  written  in  small 
lettering  while  the  words  and  the  price  should  be 
brought  out  prominently.  Any  of  the  styles  of  alpha- 
bets given  in  this  and  previous  lessons  will  suit  admir- 
ably for  a  card  of  this  description. 

We  have  intimated  that  the  plain  card  is  more  in 
demand  than  the  fussily  ornamented  one.  As  a  rule 
the  beginner  is  inclined  to  make  too  fancy  letters  or  put 


on  too  much  ornamentation.  If  you  find  this  is  your 
fault,  strive  to  make  your  cards  too  plain,  and  you 
will  then  hit  a  happy  medium.  All  ornamentation 
should  be  made  in  a  subdued  color.  But  of  coloring  we 
v/ill  say  more  in  the  next  lesson. 

The  laying  out,  or  arranging  of  the  lettering  on  a 
card  is  almost  as  important  as  the  formation  of  the 
letters.  Frequently  the  beginner  is  inclined  to  spread 
the  matter  out  equally  all  over  the  card.  This  will  tend 
to  destroy  the  effect  of  emphasizing  the  article  and  price 
advertised.  While  a  card  writer  has  unlimited  license  in 
the  matter  of  laying  out  a  card,  there  is  one  rule  that 
should  always  be  borne  in  mind,  that  is,  that  each 
siibject  matter  should  be  kept  by  itself.  This  is  par- 
ticularly true  if  there  is  much  to  go  on  the  card.  If 
you  have  three  or  four  lines  of  lettering  in  small  type, 
keep  these  compact  and  do  not  have  too  much  space 
between  each  line.  With  upper  case  do  not  have  the 
space  between  each  line  greater  than  the  height  of  the 
letters.   If  lower  case  is  used  the  space  may  be  a  little 


9 


^  ou  n  ai  i}^  Sar^ai  0 

4 


25 


striking  bargain  sale  window  card. 

deeper  than  the  depth  of  the  body  of  the  letters  to 
allow  for  the  letters  that  extend  above  and  below  the 
lines. 

Do  not  be  afraid  to  leave  a  good  wide  margin  on 
your  cards.  A  special  display  line  may  run  to  the 
edge  of  the  card,  but  even  then  the  card  as  a  whole 
should  have  a  margin  and  this  line  should  be  worked 
over  or  into  it.  In  cases  where  you  have  a  great 
fluantity  of  reading  matter  to  go  on  to  a  card,  it  may 


Plate  12.— Combination.of  capitals  and  numerals. 
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^BCDEFGHI 

JKLMNOPOR 
STUVWXYZ  ? 


Plate  13.— Alphabet  of  capital  letters. 


not  be  necessary  to  emphasize  any  particular  word  or 
line.  In  such  cases  you  should  keep  the  reading  matter 
well  in  the  centre  of  the  card  and  have  a  liberal  margin 
outside.  The  general  appearance  of  the  card  will  be 
better  than  if  the  matter  were  spread  all  over  it  in 
larger  type. 

It  frequently  occurs  that  you  will  have  a  long  space 
to  fill  with  a  short  word  or  the  reverse,  a  long  word 
to  fit  into  a  short  space.  This  may  be  accomplished 
by  "condensing"  or  "extending"  the  letters.  The 
alphabet  given  this  month  shows  a  moderately  con- 
flensed  letter  and  a  sample  line  of  "extended"  in  the 
same  style,  which  will  show  you  the  possibilities  of 
extending  and  condensing  letters.  See  plates  13  and  14. 


ness  may  be,  your  store  will  stand  a  little  decorating 
with  hearts  and  cupids  and  ribbons,  etc.  Use  some 
cupid  or  heart  design  on  your  cards.  You  may  also, 
with  profit,  arrange  a  special  sale  for  the  month  of 
February  that  will  clear  out  your  odd  lines  and  slow 


J 


Example  of  poor  layout. 


(mi, 111  l,i\.iut  with  same  matter. 


sellers,  and  make  room  for  your  new  spring  goods. 

The  sample  cards  are  suggestive  for  any  line  of 
business  you  may  be  engaged  in.  The  50c.  card  may 
be  adapted  to  any  article  or  price  during  the  valentine 
season.  The  design  is  made  witit  an  air  brush  wliieh 
we  will  take  up  later.   The  other  two  cards  are  also  air 


Window  card  which  speaks  (or  itself. 

Plates  13  and  14  are  among  the  styles  of  most  general 
use  for  display  lines  and  words,  but  are  not  easily 
enough  made  to  be  sufficiently  rapid  for  general  use. 
They  are  very  clean  cut  and  will  always  look  well. 

In  the  general  conduction  of  any  business  it  is  always 
well  to  take  advantage  of  any  situation  that  may  be 
turned  to  advertising  advantage.  Conventions,  gather- 
ings, i)olitieal  meetings,  picnics,  all  holidays,  etc.  The 
month  of  February  is  one  of  those  sort  of  between- 
season-mont hs  in  wliieh  business  drops  down  to  a 
pretty  low  ebb.  However  there  is  one  day — St.  Valen- 
tine's— that  may  be  used  as  a  handle  to  wield  a  little 
advertising  with.    No  matter  what  the  nature  of  busi- 


A  poorly  laid  out  card. 


The  saiiu-  attrai-lively  set  out. 


brush  work.  The  February  Sale  card  is  suggestive  for 
a  sale  of  any  line  of  goods.  You  may  use  it  for  any 
special  article  and  (piote  the  price  of  it.  These  shouKi 
be  helpful  in  stimulating  business  during  the  (|uiet 
business  month  of  February. 


abcdefghijlmn 
opqrstuvwxuz 


I'la(u*ll.    Alphaliot  uf  |uworlc<uto  Icttora, 
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The  Art  of  Display 


Suggestions  jor 
Window  and  Interior 
A  rrangements. 


Christmas  Window  Competition 

On  tliis  IS  puhlisli.Ml  I  lie  pri/f-wiiiuiui;  window 

in  our  riiristmas  i'oin|>.'tition.  thr  winner  of  which  is 
G.  r.  ClKunborhiin.  of  (  hilliwii.  k.  I'>.C.  The  window 
n-prosents  a  bodrooni  on  Christ  mas  lOve.  Mr.  Chaniber- 
hiin  s  boys  enter  in  tlieir  nijrhl  gowns,  hang  up  their 
stocking.  tluMi  after  going  over  to  the  fireplace 
to  got  warm,  go  to  bed.  In  a  short  time  Santa  Clans 
enters  (by  the  fire])huH').  seeing  the  boys  asleep  he 
proceeds  to  fill  the  stockings.  After  looking  around, 
})rushing  out  his  whiskers,  etc.,  he  departs  the  same 
way  he  entered.  Tlie  boy  awakening  shortly  after, 
and.  thinking  it  is  iiuMiiing,  get  their  stockings  from 
th?  fireplace  and  climl)!!!!:  back  into  the  bed  commence 
to  unpack  them.  It  was  at  tliat  moment  that  the 
camera  snapped,  ami  the  picture  is  the  result. 

The  points  consi.biv.l  in  the  competition  were 
attractiveness,  originality  and  selling  powa^r — and  on 
these  three  points  the  .judges  considered  that  Mr. 
Chamberlain's  window  was  the  best  submitted.  Some 
few  photographs  sent  in  for  the  competition  did  not 
get  high  points  because  they  w^ere  folded  and  creased, 
thus  spoiling  them  for  publication  purposes;  others 
had  not  been  given  sufficient  exposure,  and  thus  their 
striking  features  wei'e  not  cleai-ly  bi-ought  out. 

It  speaks  well  for  The  Furniture  World  that  the 
competition  brought  photograiihs  from  all  parts  of 
Canada. 

The  prize  winners  in  the  order  of  merit  were: 
G.  P.  Chamberlain,  Chilliwaek.  B.C.,  $10. 


J.  Lettee  &  Son,  Waterloo,  Ont.,  two  years'  sub- 
scription to  The  l^\xrniture  World. 

C.  J.  Learight,  Norwood,  Ont.,  two  years'  subscrip- 
tion to  The  Furniture  World. 


A  GOOD  WINDOW  TICKET  AND  SOME 

In  a  Muswell  Hill  furnisher's  window,  says  the 
Review,  of  London,  there  is  a  window  ticket,  plain  and 
bold,  and  worded  as  follows : 

•f 

it's  not 
n  the  window 
|t's 
;  nside. 

Simple,  but  very  effective! 

Memo,  to  new  men  who  keep  on  spelling  it  "Adams." 
It  is  ' '  Adam, ' '  not  ' '  Adams. ' ' 

Why  not  a  sign,  "We  pay  good  money  for  advertis- 
ing. Come  in  and  look  around.  Your  personal  inspec- 
tion is  worth  far  more  to  us  than  even  good  newspaper 
advertising." 

Another  tocsin:  "Shop  early.  Tt  may  take  sorne 
inspection  to  decide  on  that  holiday  gift." 

The  gift  department  is  a  fixture.  Why  not  a  chil- 
dren's department,  with  liigh  chairs,  little  carts,  "Little 
Mother"  baby  tenders,  and  juvenile  rurniture.  A  sec- 
tion for  the  children  will  make  it  easy  to  shop  and  sell 
a  ^ot  more  children's  furniture. 

T'lie  furniture  store  is  eomi  ig  into  its  own  for  the 
holiday  trade.  What  a  wonder  it  itJ  that  it  has  been 
so  long  dtlayed. 

The  right  use  of  a  small  or  moderaci  sized  space  in 
the  ]o("A  papers  now  by  a  house  tha*:  really  has  scMiie- 
thiiig  to  say  is  worth  twice  the  spa.ie  indifferently  used. 
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or  with  siinjjly  a  lot  of  illustrations  and  prices.  Illus- 
trations and  prices  are  all  ri^^ht,  bu*  a  little  talk  on 
your  goods  and  policies,  vith.  holiday  suggestions,  day 
after  day,  in  a  small  or  moderate  space,  Avill  bring  the 
businc-ss  at  the  psychological  momcu';. 


KEEP  FIRST  IMPRESSIONS  IN  MIND 

"In  dressing  a  window,  remember  that  one  is  pre- 
paring for  the  prospective  customer,  his  first  impr;^s- 
sion  of  the  stock,"  remarks  the  Furniture  World  of 
New  York.  An  attractive  display  will  catch  his  eye 
and  lead  him  to  study  the  window  and  incidentally  the 
goods  that  are  offered;  but  a  freakish  display  will  not. 
The  impression  carried  away  by  the  passer-by  is  not 
one  of  the  things  you  have  in  stock.  The  reason  is 
obvious.  The  freak  is  a  separate  attraction  in  itself, 
something  that  might  be  seen  in  a  circus  side  show, 
but  entirely  unrelated  to  your  goods.  Guard  against 
this  delusion  in  regard  to  what  constitutes  a  successful 
window.  Let  the  whole  effect  be  harmonious,  instead 
of  over-emphasizing  the  setting.  The  merchant  who 
neglects  his  windows,  or  fails  to  make  the  best  use 
of  them,  is  losing  an  important  means  of  advertising, 
which  is  but  another  way  of  saying  that  he  is  losing 
sales  and  the  money  they  would  bring  him.  The  un- 
wisdom of  such  a  policy  is  obvious. 


PREVENT  SHOW  WINDOWS  FROM  FROSTING 

A  great  many  uiereliaiits  find  diflieulty  in  preventing 
their  windows  from  frosting  or  sweating  in  cold 
weather,  which  practically  renders  them  useless  for 
publicity  purposes  at  a  time  when  they  are  of  the  most 
value. 

The  fthysical  cause  of  the  deposits  of  moisture  upon 
windows  is  the  great  difference  in  the  temperature  be- 


Uow  cdM  iilr  oirciilatoH  ncross  window. 


twceii  llie  siirl'.'iei'  (if  tlh'  glass  and  Ilir  air.  This  is 
especially  true  when  the  air  that  eotiies  in  contact  with 
the  glass  hears  a  relatively  high  portion  of  moisture. 

As  long  as  the  glass  is  as  warm  as  the  circulating  air, 
or  near  that  tmiperatiire,  thei-e  will  he  no  drposits. 

Wunii  ;iir  is  able  to  carry  a  luufji  lai'grr  porlinn  of 


water  than  cold  air,  and  the  problem  therefore  resolves 
itself  into  the  question  of  keeping  the  glass  as  near  the 
temperatiire  as  the  air  on  the  outside  of  the  window,  or, 
reverse  the  reasoning,  to  keep  the  air  on  the  inside  of 
the  window  near  the  temperature  of  the  coolness  of  the 
glass. 

At  all  times  try  to  keep  as  even  a  temperature  as 
possible  on  both  sides  of  the  glass,  as  the  cold  air  on 
the  outside  of  the  glass  condenses  the  moistiire  in  the 
warm  air  inside,  which  causes  moisture  or  sweat  to 
deposit  on  the  inner  surface  of  the  pane.  This  sweat 
when  freezing  causes  frost. 

A  very  practical  and  safe  solution  of  this  prol)lem  is 
to  have  the  windows  so  ventilated  that  the  air  on  both 
sides  of  the  glass  is  kept  at  about  the  same  temperature. 
In  order  to  accomplish  this  result,  the  Avindows  must 
be  shut  off'  or  boxed  in  from  the  inside  of  the  store  and 
ventilated  from  the  outside.  All  of  the  new  modern 
metal  window  construction  is  e(|uipped  with  these  ven- 
tilating tubes.  In  fact,  one  of  the  strongest  points  in 
favor  of  metal  strip  show  window  construction  is  the 
ventilating  feature. 

Tn  a  series  of  windows,  where  they  are  all  connected, 
a  24  X  6  inch  opening  at  either  end  of  the  series  will  in 
most  cases  an.swer  nicely  and  obviate  an}'  fui'ther 
trouble. 

The  accompanying  illustration  shows  a  fixtiire  de- 
signed to  prevent  this  difficulty.  This  can  be  purchased 
from  fixture  houses  or  it  can  be  made  by  practically 
any  metal  concern  that  deals  in  pipes  or  lighting  fix- 
tures. This  shows  a  row  of  small  tubes  with  screen 
protections  at  either  eiul  run  through  the  show  window 
sash  at  top  and  bottom.  Tn  case  the  window  sash  is  not 
de<M-)  enough  the  tub(-s  can  be  set  in  below  the  flooring 
of  the  window.  This  will  renuire  an  elbow  made  espe- 
eially  for  this  purpose.  If  the  window  is  large,  these 
tubes  should  be  placed  at  eoual  distances  along  the 
upner  and  lower  portions  of  the  sash. 

The  diagram  shows  how  the  cold  air  circulates 
throuch  tlie  tubes  across  the  inside  window  fronts  and 
out  of  the  tube.  The  screen  shields  are  placed  at  each 
end  of  the  fixture  in  order  to  prevent  insects  from  get- 
tins'  into  the  windows  and  to  prevent  mischicn'ous  boys 
from  pushiuff  sticks  and  other  articles  into  the  tube. 

As  windows  rarelv  sweat  in  the  .summer,  a  cup  can 
bo  placed  over  the  inside  opening  to  prevent  dust  from 
accumulatijig  on  the  merchandise  shown  in  the  window. 

Other  Methods 

Other  remedies  that  have  been  tried  where  the  show 
window  has  not  lieen  properly  const inicted  are  as 
follows : 

Rub  the  glass  with  a  solution  of  e(|ual  parts  of 
alcoliol  and  glycerin(\  allowing  tln^  solution  to  nMuain 
OP  the  glass. 

Set  an  <'lectric  fan  on  the  inside  of  the  wiiulow,  so 
thif  if  will  blow  directly  on  the  glass. 

Tln>  best  solution  is  to  see  that  your  show  windows 
,"v»  nroncvlv  ventilated,  and  in  order  to  b(>  properly 
ventilated  they  must  be  cased  in. — Hardware  Age. 


SHELVES  INCREASE  WINDOW  DISPLAY  SPACE. 

As  a  means  of  inerea.sinLr  the  displav  spaee  in  tlieii- 
windows,  the  Alexander  Har.lware  r-o..  Uaniilfon.  Out., 
have  had  shelves  placeil  at  the  rear  of  their  windows. 
\yhen  small  nrlieles  are  beiiiL'  shown  this  allows  the 
divD'av  of  a  PMieli  larirer  nnniber  of  articles.  The 
(•'••'Ives  are  made  of  L'lass  and  can  he  raiv;ed  or  lowered 
t->  anv  pn,sition  in  the  window.  Thus  if  the  display 
I'roper  rises  up  quite  a  distance,  the  shelves  may 
merely  be  used  at  the  top  for  n  supplementary  display. 
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Advertising  Furniture  Clearance  Sales 


BY  A.  B.  LEVER 


For  finothor  month  or  six  weeks  a  good  many  liirni- 
ture  (h'ulers  tliroiiirliont  tho  ooiintry  will  bo  coiiducliug 
clearance  sales.  In  order  that  these  sales  may  be  suc- 
c«'ssful  a  eertain  amount  of  advertising  must  be  done. 
The  advertisements  which  I  am  reproducing  this  month 
nre  among  the  best  which  have  appeared  in  newspapers 
published  in  different  parts  of  the  country.  They  are 
in  styles  and  descriptions  various  and  are  likely,  there- 
fore," to  be  of  interest  to  ni>arl>-  all  readers  of  the  Furni- 
ture World. 

The  advertisement  of  Luke  Bros,  was  (i-)^i  by  15  in- 
ches, and  is  a  good  example  of  what  can  be  done  with 
fairly  large  space  in  bringing  before  the  public,  in  a 
simple,  straight-forward  manner,  the  bargains  which 
the  dealer  is  offering.  The  advertisement  has  two  com- 
mendable features.  It  first  of  all  stands  out  well  and 
in  the  second  place  it  is  "newsy."  There  are  some 
advertisements  which  stand  out  well,  but  they  are  not 
"lunv.sy."  and  therefore  neither  impress  the  public 
nor  soil  goods.  T  came  across  an  advertisement  the 
other  day  which  occupied  a  half-page  in  a  daily  news- 
paper. But  it  was  a  jumble  of  words  and  type  which 
distracted  instead  of  attracted.  I  do  not  think  I  ever 
saw  an  advertisement  of  Luke  Bros,  which  was  of  this 
kind.  "While  T  believe  in  using  illustrations  in  furni- 
ture advertisements,  yet  this  advertisement  is  a  good 
example  of  what  can  be  done  without  an  engraving  of 
any  kind.  T  might  further  say  that  this  is  a  good  style 
of  advertisement  for  dealers  in  small  towns,  where  only 
weekly  papers  are  published. 

Much  the  same  can  be  said  of  the  second  advertise- 
ment in  the  group.  It  is  clipped  from  a  department 
store  announcement,  and  was  6^4  by  31/2  inches.  There 
is  one  thing  T  particularly  like  about  this  ad.,  and  that 
is  the  terse  and  pointed  way  in  which  reference  is  made 
to  the  ser\'ice  the  sales  staff  of  the  firm  are  prepared  to 
render.  It  is  a  good  thing  to  impress  service,  provided 
the  service  is  rendered. 

The  advertisement  of  the  Hastings  Furniture  Co., 
Limited.  Vancouver,  is,  taking  it  all  round,  the  best 
in  the  ground.  Artistically  it  is  practically  all  that  can 
be  desired.  At  any  rate  it  ranks  high  in  this  respect. 
Here  its  chief  purpose  is  to  emphasize  one  thing,  and 
that  is  that  the  firm  are  offering  a  suite  of  furniture 
that  cost  them  the  price  at  which  they  are  prepared 
to  sell  it.  This  sounds  better  than  saying  they  are 
offering  it  below  cost,  and  is  probably  more  assuring 
to  the  public.  Although  a  great  many  dealers  are  no 
doiibt  uttering  a  truism  when  they  say  they  are  adver- 
tising below  cost,  yet  there  has  occasionally  been  a 
reckless  use  of  the  term,  until  among  the  public  there 
are  a  good  many  "Doubting  Thomases."  The  original 
ad.  was  6%  by  6. 

Gordon  &  Keith,  Halifax,  have  made  good  use  of 
their  4%  by  6  inch  space.  They  have  not  attempted 
to  get  too  much  matter  into  it,  and  the  whole  is  ar- 
ranged with  good  judgment.  The  engraving  is  just 
large  enough  to  be  in  keeping  with  the  size  of  the  ad. 
T  think,  however,  the  last  line,  "Furniture,  carpets, 
stoves,  ranges,"  might  have  been  dropped  and  the 
address  put  in  a  little  larger  type.  It  would  have  given 
a  little  better  balance  to  the  ad.  This  is  not,  however, 
3  serious  defect,  as  the  ad.  is  on  the  whole  a  good  one. 

The  advertisement  of  the  Lord  Furniture  Co.,  Ot- 
tawa, is  a  good  example  of  how  small  space  can  be 
utilized  with  good  effect.    The  original  was  only  2Vi 


by  3%  inches,  but  it  arrested  the  attention.  It  is  an 
encouraging  ad.  for  those  who  do  not  advertise  because 
they  think  they  cannot  afford  large  space  in  daily 
newspapers. 

The  advertisement  of  Freiman,  Ottawa,  is  an  example 
of  how,  with  the  exercise  of  a  little  skill  in  arrange- 
ment, a  great  deal  of  matter  can  be  crowded  into  an 
ad.  without  giving  it  a  bewildering  appearance.  The 
ad.  is  also  well  written  and  no  doubt  drew  business. 
The  original  was  6i/4  by  7  inches. 

The  advertisement  of  D.  A.  Smith,  Limited,  Van- 
couver, could  not  fail  to  arrest  attention,  and  particu- 
larly that  of  people  who  were  furnishing  their  home. 
"Furnish  your  Home  at  Half-Price"  is  a  catching 
phrase,  and  is  original  as  far  as  I  am  aware.  If  I  may, 
however,  be  allowed  to  make  a  suggestion  I  would  say 
that  the  ad.  would  have  been  a  little  more  in  keeping 
with  its  purpose  if  the  lines  devoted  to  desks  and  go- 
carts  had  been  left  out  and  the  space  used  by  lines 
strictly  appertaining  to  home  furnishings.  The  original 
size  of  the  ad,  was  6%  by  9%  inches. 

The  dining-room  furniture  ad.,  which  is  next  in  order 
is  from  a  department  store  announcement,  and  is  an- 
other example  of  an  effective  one-line  advertisement. 
It  is  also  to  be  commended  for  the  briefness  and  terse- 
ness of  its  phraseology.    There  is  no  waste  of  words. 

The  advertisement  of  J.  M.  McDonald  is  another  of 
those  little  "newsy"  ads.  The  display  type  used  in 
the  first  three  lines  might  have  been  improved  upon, 
three  different  series  being  employed,  but  that  is  the 
fault  of  the  printer. 

Brager's  ad.  is  another  good  instance  of  the  wisdom 
of  devoting  moderate-sized  space  in  a  daily  newspaper 
to  advertising  one  line  of  goods,  and  it  is  made  all  the 
more  effective  by  the  illustration  at  the  top.  The  ad. 
is  neat,  artistic  and  should  have  brought  business  to  the 
store.    The  original  was  4^4  by  6  inches. 


ADVERTISING  FURNITURE  IN  A  SMALL  TOWN 

The  average  country  merchant  advertises  in  his 
home  weekly  newspaper  because  he  feels  that  he  ought 
to  give  the  editor  some  encouragement. 

Therefore,  because  he  takes  little  or  no  interest  in 
what  the  advertisement  says,  he  seldom  changes  it, 
and  still  more  seldom  does  he  have  anything  in  the 
advertisement  that  grips  the  reader,  and  thereby  brings 
him  trade. 

The  ordinary  advertisement  in  a  weekly  newspaper 
reads  like  a  label.  Few  of  them  deal  in  anything  but 
generalities.  Such  advertisements  are  probably  not 
worth  anywhere  near  what  they  cost.  About  all  they 
do  is  keep  the  name  of  the  dealer  before  the  reader. 
But  in  a  small  community  nearly  everyone  knows  a 
merchant  who  has  been  in  business  any  length  of  time, 
so  simply  keeping  his  name  before  the  public  is  of  little 
use. 

Many  furniture  dealers  leave  the  writing  of  their 
advertisements  to  the  editor.  They  order  their  space, 
sometimes  amounting  to  a  page,  and  tell  him  to  write 
a  "good  strong  ad,"  They  do  not  furnish  him  with  a 
single  price,  description,  or  selling  argument  of  any 
kind.   All  he  gets  is  orders  to  fill  the  space. 

When  the  country  merchant  learns  to  write  snappy 
advertising,  filled  with  plain  talk  and  prices,  then  he 
will  have  less  cause  to  sit  by  the  stove  in  the  rear  of 
the  store  and  assail  the  mail-order  houses. 
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TALKS  TO  TRADE  PAPER  ADVERTISERS 

By  Frank  harrington 

You  cannot  put  into  your  advertising  space  any  talk 
that  will  do  more  to  make  the  dealer  appreciate  the 
advertisement  than  a  good  selling  argument  for  him 
to  use. 

The  dealer  who  has  your  goods  in  his  store  will 
welcome  at  any  time  any  tips  on  how  to  make  more 
sales. 

The  dealer  who  has  none  of  your  goods  will  be  the 
more  apt  to  take  them  on  if  you  show  him  how  he  can 
easily  persuade  the  consumer  to  buy. 

Even  the  dealer  who  has  carried  your  line  and 
thrown  it  out  because  it  did  not  sell  may  be  shown 
selling  arguments  which  will  cause  him  to  think  that 
the  reason  the  line  did  not  move  may  have  been  because 
he  did  not  understand  how  to  sell  it. 

Make  your  trade  advertising  talk  a  help  to  the  deal- 
ers, and  the  dealers  will  make  them  a  help  for  you. 

It  is  more  than  likely  that  by  asking  the  dealers  to 
bring  you  samples  of  the  selling  talks  they  have  used, 
you  will  get  hold  of  a  lot  of  new  arguments  that  you 
and  vour  office  force  have  never  uncovered. 


The  more  selling  ability  the  dealers  possess,  the  more 
of  your  goods  they  will  be  able  to  sell. 

It  is  very  likely  that  the  dealers  do  not  know  all  the 
uses  of  your  product.  See  that  it  is  no  fault  of  yours 
they  don't.  The  more  uses  they  know,  the  more  uses 
the  consumer  will  know  and  follow. 


ADVERTISING  AND  REPUTATION 

A  man  who  advertises  dishonestly  is  looking  for 
present  profits  regardless  of  his  future.  The  honest 
merchant  who  intends  to  remain  in  business  cannot 
afford  to  make  his  sales  in  that  way.  He  has  too  much 
to  lose  and  nothing  to  gain  in  the  long  run. 

[t  is  to  be  said  to  the  credit  of  the  advertising 
agencies  that  scarcely  an  agency  can  be  found  which  is 
willing  to  handle  extravagant,  dishonest  advertising. 
They  are  opposed  to  dishonesty  on  general  priciples, 
and  they  also  do  not  care  to  risk  their  own  reputations 
by  helping  along  a  business  of  this  kind. 

A  close  serutin.v  of  statements  made  through  the 
public  j)ress  will  do  much  to  increase  the  prestige  of 
the  reputable  merchant. 


Greater  Bargains  -fl- 


For  Saturday  Selling 
Than  -  Ever  -  Before 


House-cleaning  n\  ndds  and  ends  on  Salurday  morning  al 
eighl  o'clock  Some  short  lots  Icll  over  Irom  a  busy  sea- 
son s  sellini!,  lace  cQrlains.  some  half  price,  coverings,  odd 
lengths  ol  scrim  and  curtain  nets,  many  lines  thai  arc  only 
represented  by  short  quantities  fnust  go  Saturday. 
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II  >'nm  lap  ia  kntiom,  ta<l  all  *n«>>iiiB. 

Tw  (baMa  »'  »•«  tal""*'  *->'f  all.»»al 

;Vhsolulely  nothing  repeated  at  prices  given  above,  you  \nll 
need  to  t>e  early  in  order  to  share  the  bargains,  see  the  llig 
Slore  windows  on  Friday,  if  possible,  we  cannot  promlie  ihc 
equal  ol  this  event  again  in  our  history.    Wedo  upholstering 
iind  picture  framing  at  moderate  cost  to  yon. 

LUKE  BROS. 

Funeral  Dlrectorn                63  K.'nrj  St  East 
Embatnnt^rH  Oshawa 

TheroisaHostofp;xropfional  Values  in  Our 

Furniture  Department 


|b»#l»n*l-aTfi^it.«* 


•nrtofiita  lo  a#|art  from  Tou  n»»<I  ofil;  in*nttnn 
•  atfl  f'jflhwlUi  n*if  nhKclnf  Ml'ip'opW  "ill  pr»«*fil 


G»<a  •ft«r  pi<va  until  y^'i  (Ind  m»  m  •f«>Htn««   "Kh   yr>\n   t»Mf  i 
*t  ■!!  i*  tlirpt*    lUf  ar*  •  fr<«  •p«i-l4l  pt\f9  vntMUoM  for  M<-aA*f 
■Wf  b*  of  ^ntu)M*r«M«  al'l  In  maf 


c~.."ri3=i 


II7M 


Take  This  Suite  for  $25 

ftrn-i  fhm  price  »j[>fn  bor»u.M  it  bu  a  v-w-lat  alirnlfir«n.-c  Hor*  la  it 
b<autiriil  thrett-pifeo  t>*rlol-  aujt«  th«t  uUiallT  rout  aa  tbat  znurb.  We 
pr-Mcnt  it  today  m  an  oiln  find  aunplt  of  th|«  au«p«  this  bitr  atorr  i« 
willing  tA  lUi  cuatonifn  trom  time  tojirrw.  At  Iriwt  BRE  thia  luita 
ConitMre  it  dotail  for  drtati  fiOi  apy  oOicr  auitc  rou  bare  In  Enlnd. 
kaom  what  your  d«claioti  will  tie. 

0>  Mlactad  tklich  naKacaay  i«  a^lhaaiul  more  thaa  anfluty  »<ir  u)4  ten 

N<><«  iba  rxita  t*aiU««<)r  la  lha  (ptinf  wata  TKa  iilW  UpvWiy  in  which  ibe  la 
■ffho1a*afa(l  la  al  mra  haavy  frad*    Kvoi  lha  )ro<in(it<ri  cil(i>bU>|  <nt>  II  win  (lad 

HAKE  UP  YOUR  KINO  lAHl  Y  TODAY  QASH  OR  CREDIT. 

Hastings  Furniture  Co.  Limited 

9Airr««aon  lo  W1.1*.  A  jiic-  T  ;r  I'm-*  Oa   Lid  ,  41  3a*Ung»  Blr^^l  W 


GORDON  &  KEITH 

Tridaj  and  Satorday 
Bargains 


boaw.  MirRK  It  Till 


HI  Hall  Price  For  dM 


•000 

noa 

Prtdar  aa4  ■alvday  lalf  Frit*  far  Oaab 

»y.r  wrsiviw  ihtlay 
'11  HAHHINOTON  ST. 
rtriwrrrRt  CAtrtit  rrovu  rakoii 


Febniary  Furniture  Specials 

ill  p  vv         ''•"•••■1  ..  ^"^ijys 


........  ...  Q.a^eimaD 


FURNISH  YOUR  HOME 

AT  HALF  PRICE 

nanv  Iinf^  .r.^  !-.  way 

XU  Eul;  En(liili  Finl.h 
Dialog  room  rurnltur. 

/  N 

Buitwy  Couebaa 

HALF  PRICE 

*<jb  ouioatf  w.rs 

P"M  iJjKU.  Cijt  r>»»  8-/1*1.  tt 
>19  3S                 %2l  OO 

fiaa  QtuiUf  Cwi  Oik  TatiM  tl 

S19S0             .    »31  SO 

r       t^uatUr  Cut  Ojk  DiiiK«l  il 

Coll  Spring 
Tlta    a^    lail  K«sjsft«Ma 

■tAAC    any    uu.  (\iar««Uvl 
f-Ua  »5.M 

Qouter  Out  0»k  Laatlin- 
Seat  Eai>  Chain 

S  OFF 

»»  so     >fl  7S 

Hahoguy  Dloia(  room 
Paniitnr* 

1-^  Jt«l(«t>CB 

sio  so 

AimJ9it4r 

OfTlce  DmIci  Or.«  third  OS 

r.na  Sta.r  p<U  Aaauxi*.  O'- 
<a  (t**a.  rtta  aad  0>.««al 

Poldls{  Oo  C*rtJ 

sak  a*!  m^a* 

D.  A.  SMITH  LTD. 

931  Granville  Straat 

Dining  Room  Furniture  In 
Solid  Oak 


BARGAINS 
FURNITURE  I 


•V-...  I  ... 


J.M.McDONALD 


Our  Stock  Tnking  Sale 


.1  . »  ■  »5c 


nRAGi:R  wS 

COMrtJTTK  IIOMli  rvRHinnKiw 


KxMiit>lc4  of  Hporiiil  iiiid  rleaninro  miiIo  iidvortiHumcnt.M  niado  by  Cfmiiditin  Kurnllurd  Doivlors, 
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Beds  and  Bedding 


NEW  ALASKA  REPRESENTATIVE  IN  EAST 

Thf  Alaska  Fratlicr  Down  Co..  Ltd..  .Montreal. 
Iiave  app()intcil  U.  L.  Towiicr  to  r.in-csi'iil  lliciu  in 
eastern  Qiichfi-.  in  plaeo  of  11.  W  r><  iiiii  i-.  who  has 
rositriUMl  fi'om  th.'  -<iTvit'i>  of  the  ooinpany.  J\lr.  Towner 
li  . <  !>.•. -11  with  Alaska  Feather  &  Down  ("o.  since  boy- 


hood— joining  the  staff  in  1904 — in  which  time  be  has 
pccupied  various  positions,  mostly  in  connection  with 
sales  department  work.  He  was  for  some  years  on  the 
Montreal  city  oi-der  desk;  later  he  had  charge  of  the 
country  orders,  and  afterwards  was  warehouse  sales- 
man, besides  having  some  knowledge  of  manufacturing 
details.  In  all  of  these  positions  Mr.  Towner  has  had 
ample  opportunity  of  learning  all  about  Alaska  bed- 
ding, and  so  is  riualified  to  introduce  and  sell  Alaska 
products. 


NEW  QUEBEC  BEDDING  COMPANY 

The  "Vietoriaville  Bedding  Co.,  Ltd.,"  Victoriaville, 
Que., is  the  title  of  a  new  concern  recently  incorporated 
at  Ottawa  to  make  furniture,  beds,  mattresses  and  ac- 
ces.sorie.s.  The  capital  stock  is  $150,000,  and  the  incor- 
porators are  Paul  Tourigny,  D.  II.  Pennington  and  J. 
Z.  Auger. 


ADDING  NEW  GROUND. 

H.  W.  Hare,  who  works  Northern  Ontario  for  the 
Ideal  Bedding  Co.,  will  in  future  cover  the  countie.s  of 
Grey  and  Duf¥erin,  with  the  exception  of  Hanover,  in 
Grey  County,  which  will  continue  to  be  worked  by  Mr. 
Thies.     This  change  became  effective  on  January  1st. 


NEW  GEORGIA  MATTRESS 

The  Ideal  liedding  Co..  Ltd.,  Toronto,  recently  an- 
nounced that  "effective  January  1st  our  'Dixie'  mat- 
tress will  be  withdrawn  from  the  market  and  we  will 


siihstitiile  the  "Georgia"  mattress  at  the  same  price." 
This  new  mattress  is  said  to  be  sui)erior  in  many  ways 
to  the  one  which  it  replaces,  being  finished  with  a  roll 
(■(lij'e,  for  which  no  extra  charge  is  made.  All  orders 
calling  for  "Dixie"  mattresses,  after  the  first  of  the 
year,  will  be  filled  with  these  "Georgia." 


NEW  WEISGLASS  TRADE  MARK 

S.  Weisglass,  Ltd.,  Montreal,  are  directing  the  atten- 
tion of  tlie  trade  to  their  new  trade  mark,  which  they 
have  adopted  for  the  bed  springs  they  manufacture. 
This  company  has  been  turning  out  high  grade  springs 
for  some  time,  but  it  was  just  recently  that  thej'' 
decided  to  direct  more  energy  to  this  department  in 
an  effort  to  produce  the  best  springs  in  the  country. 
They  have  spent  a  large  sum  of  money  in  equipping 
that  department  with  modern  and  up-to-date  machin- 
ery and  with  a  staff'  of  skilled  workmen.  They  expect 
the  springs  to  meet  with  favor. 


SLIDING  SHOES  ON  IDEAL  BRASS  BEDS. 

To  meet  the  wishes  of  some  of  their  customers  who 
have  requested  them,  the  Ideal  Bedding  Co.,  Toronto, 
are  furnishing  when  required,  glass  sliding  shoes  with 
all  their  two-inch  post  brass  beds.  This  will  add  35 
cents  to  the  price  of  the  bed.  However,  they  will  also 
furnish  a  set  of  casters  with  each  bed,  in  case  the  user 
desires  to  make  a  change  at  any  time.  These  sliding 
shoes  are  made  wholly  of  glass.  They  are  locked  into 
the  tubing  with  a  notch,  so  that  they  cannot  become 
loose,  although  they  can  be  easily  taken  owt.  They 
are  specially  recommended  where  a  bedroom  has  a  hard- 
Avood  floor,  because  they  do  not  scratch,  neither  will 
they  damage  a  rug  or  carpet. 


TWO  NEW  BED  FACTORIES 

There  is  talk  in  the  trade  to  the  effect  that  the  bed 
factory  erected  at  Preston  for  the  Anchor  Bed  Com- 
pany will  be  taken  over  by  a  new  comi)any  including 
representatives  of  the  T.  Eaton  Co.  and  tlie  Page  Her- 
sey  Iron  and  Tube  Company.  The  Ingrani  bed  spring 
may  be  one  of  the  lines  manufactured,  but  brass  beds 
will  probably  be  the  main  product. 

The  Mesercau  Metal  Bed  Co.,  of  Jersey  City,  N.J., 
propose,  it  is  said,  to  erect  a  factory  in  Toronto  for 
the  nxaking  of  metal  beds.  They  will  confine  them- 
selves to  the  brass  line  at  first.  For  the  past  two  years 
the  companj^  have  had  a  warehouse  in  loronto. 


"SAFETY  FIRST." 

Following  the  lead  of  the  big  railway  companies, 
wdiich  are  now  emphasizing  the  great  principle  of  "safe- 
ty first,"  the  Ideal  Bedding  Co..  Toronto,  have  decided 
that  in  future  all  their  "Ideal "  cribs  equipped  with  the 
patented  safely  catch  will  have  that  catch  painted  red 
instead  of  having  it  brass-plated.  The  touch  of  color 
makes  the  crib  look  effective,  but  the  great  point  is  that 
the  dangerous  part  of  the  crib  is  the  latch.  If  it  is  not 
secure  the  side  may  drop  and  the  baby  fall  out.  The 
red  spot  will  draw  attention  to  safety. 


A  man  without  ambition  is  like  a  bird  without  wings. 
He  can  never  soar  in  the  heights  above,  but  must  walk 
like  a  weakling,  unnoticed  with  the  crowd  below. — 
Walter  H.  Cottingbam. 
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Knobs  of  News 


The  Battleford  Furniture  &  Plumbing  Co.,  Battk- 
ford,  Sask..  has  dissolved. 

Schwartz  &  Co.,  furniture  dealers,  of  Waldeck,  Sask., 
have  sold  their  business  to  Peters  &  Janzen. 

Shillington  Bros.,  of  Laura,  Sask.,  furniture  and  hard- 
ware dealers,  are  selling  their  hardware  stock  to  J.  ('. 
Gordon. 

The  stock  of  the  estate  of  P'rank  P>etts  &  Co..  furni- 
ture dealers,  of  Yorkton,  Sask.,  has  been  sold  to  Rinde- 
kneeht  &  Wilson. 

James  Ramsay,  Ltd.,  Edmonton,  have  purchased  part 
of  the  stock  of  the  Cope-Fletcher  Co.,  of  Saskatoon, 
Sask.,  valued  at  $40,000. 

W.  H.  Heath  &  Son.  furnitnn'  dealers  of  Wilkes- 
port,  Ont.,  will  continue  his  Sonibra,  Ont.,  business  un- 
der the  same  management. 

H.  Gracey  contemplates  erecting  a  furniture  store 
and  undertaking  parlors  at  Sraithville,  Ont.,  to  replace 
the  building  destroyed  by  fire  recently. 

Jonas  Howe,  a  i)rominent  citizen  of  St.  John.  N.B., 
and  for  many  years  a  member  of  the  furniture  manufac- 
turing firm  of  J.  it  J.  1).  Howe,  died  December  15th,  at 
the  age  of  74. 

H.  T.  Rapp,  formerly  with  the  Hepworth  Furniture 
Co.  for  many  years,  is  now-  covering  Western  Ontario 
for  Peppier  P)i'os.,  Hanover.  He  is  making  Stratford 
his  head(|uarters. 

Joseph  IMeyers.  an  employee  of  the  Kneehtel  Furni- 
ture Co,,  Walkerton,  was  instantly  killed  recently  while 
unloading  logs  i'vom  a  cai-  at  the  comi)any's  siding  at 
the  G.  T.  R.  depot. 

The  Vegreville  Furniture  ("o.,  Vegreville,  Alta.,  has 
sold  out  to  the  National  Co-Operative  Co.,  Limited, 
Vegreville.  The  taking  over  of  f'ni'nitnre  is  a  iu>w 
venture  for  the  last  lunned  concern. 

J.  Critelli,  Tliorold.  Ont.,  is  building  a  solid  brick 
store  in  that  town,  47  x  (iO  feet  tor  i-etailing  purposes.  It 
is  understood  that  the  upper  floor  will  be  used  tor  fur- 
niture and  the  lower  floor  as  a  geiu'ral  store. 

R.  G.  Grieve  &  Co.,  Tofield,  Alta.,  announce  that  ihey 
have  disi)Osed  of  an  interest  in  their  Furniture,  luii'd- 
ware  and  implenuMit  business  to  Geo.  I\lei jau?^ldin,  and 
the  firm  will  in  fului-e  he  known  as  (frii've  .M.djauirhliu, 
Ltd. 

J.  M,  Weber,  formerly  with  the  Ilohl.s  Mfg.  Co.,  is 
now  representing  the  .Voi-tii  Amei-ican  Furniture  Co., 
the  Owen  Sound  Cluiir  Co.,  and  the  N'ational  Table  ("o., 
all  r)f  Owen  Sound,  covering  Western  Ontario  foi-  them, 
and  making  his  head(|uarters  at  London. 

At  tin-  ef)mi)l."tion  of  the  half-mili'  ui  the  indocn-  races 
held  in  the  Windsor  rird<.  Windsor,  \.S.,  rceciilly.  FF. 
I'..  'I'reiii;! i II ,  .M  l'.,  (Ill  lirhall'  ol'  Ihr  Windsor  Fiiriiit  iirc 
('o.'s  eniplov'ees,  pi'esented  h'laiik  I'lltinger  with  a 
hainlsome  silver  dish  lor  his  i  xei  llcnl  sliov.'ing  in  the 
Halifax  to  Wind.sor  race. 

K.  F.  I'.rst,  of  Best  &  Son.  Thamesville.  Out.,  has 
l)OUglit  II.  liiitVman's  rnriiiliire  business  at  Simcoe, 
Ont.  Ml',  lii'sl  is  a  bidievei'  in  ailverlising  and  eonlem- 
plal<'s  having  an  up-to-date  service  to  push  his  tn-w 
l)Usine.ss.  As  he  expresses  it,  "tlo'  kind  I  hat  will 
bring  grist  to  the  mill." 

W  I).  ThiiiiMs,  pi(i|iriel  1)1'  ol'  Ihe  i'eople's  Oiillitting 
( 'o  .  l;ondiiii.  lias  h.id  siieh  a'l  iiiri-Mjisr  in  business  that 
he  has  Idiiiid  il   iicecssary  to  Iniild   IMO  feet  on  to  his 


store,  making  the  total  length  of  the  baseinent  and  main 
floor  165  feet.  In  connection  with  these  alterations, 
Mr.  Thonuis  has  carried  out  a  very  enterprising  scheme 
for  the  attractive  display  of  the  various  line  he  carries. 
On  the  west  side  of  the  building,  he  has  had  erected  a 
gallery  100  feet  long.  The  space  vuiderneath  this  gal- 
lery has  been  divided  into  I'ooms,  which  yiv.  Thomas  has 
furnished  in  most  tasteful  manner  witli  b-'ds.  and  vari- 
ous other  articles  of  household  furniture  that  he  has  for 
sale. 


SOUTHAMPTON  FURNITURE  BY-LAW  CARRIED 

Tlic  by-law  .submitted  to  the  rateiiayers  of  Smithaiiip- 
tou,  Ont.,  guaranteeing  the  bonds  of  the  Stt-el  Furni- 
ture Co.,  was  carried  by  a  vote  of  206  to  I-"?. 


PRESENTATION  TO  MR,  MOORE 

The  employees  of  tlie  Stratford  Manufacturing  C'o., 
Stratford,  Ont.,  recently  i)resented  Chas.  A.  ]\loore, 
manager  and  secretary-treasurer  of  the  company,  with 
a  handsome  club  bag  as  a  slight  token  of  the  esteem  in 
which  he  is  held  by  the  employees  of  the  firm. 


FURNITURE  FACTORIES  WANTED 

Ft.  William,  Ont..  Darmody.  Forgray,  Ijinstrom, 
JMelville,  Rowletta,  and  Stoney  Beach,  Sask.:  Edmon- 
ton and  Tofield,  Alta.,  aiul  Port  Edward.  !'>.('..  are  said 
to  want  furniture  factories.  Ft.  William  and  Melville 
want  as  well  school  furniture  plants. 


WANT  FURNITURE  STORES  IN  WEST 

Openings  foi-  furniture  stores  ai'e  said  to  e.xist  in 
Allan,  (.'udworth,  ( i I'andoi-a,  Leney.  3Ieacham.  Talmage 
and  Young,  Sask.  Also  in  P>eisidver,  Holdeu,  Huxley. 
Mirror  and  Wabamun,  Alta.  Those  interested  should 
write  the  secretaries  of  the  boards  of  trade  at  these 
places. 


FURNITURE  FACTORY  BURNED 

A  general  alarm  brought  out  the  whole  (,)utd)ee  lire 
brigade  for  a  fire  that  luid  broken  out  in  the  Valliere 
Furniture  Company's  factory  at  St.  Rovh  and  St. 
Valliei-e  sti-eets,  on  the  night  of  Jan.  12.  The  sawmill 
was  completely  gutted.  The  furnitui'e  factoiw  was 
also  destroyed,  and  the  showrooms  on  St.  \'allit-re 
street,  with  the  valuable  contenls.  All  the  buildings 
desti'oyed  were  four-storey  bi-i(dc  structures.  .Nothing 
is  hdt  standing  but  the  walls.  A  coiiservaiive  estimate 
places  Ihe  loss  at  -tlOO.OOO.    Insurance  was  carrieil. 


FURNITURE  MEN  IN  MUNICIPAL  LIFE 

The  iiiunicii)al  elections  indd  recently  througluuit  llii> 
country  bi-ought  to  Ihe  fnuit  a  number  of  furuitui-e 
men  who  will  act  as  b'gislative  leadeis  in  their  com- 
munities during  this  present  year.  Among  those  ele'-ied 
as  mayoi-  ai-e  the  following:  i).  liijipert,  Xeiistadt  :  .1.  J. 
Marsh,  Smith's  Falls;  and  F.  W.  Lippert.  WalUerioii. 

I).  M.  Wright,  of  the  McLag.in  Co..  Siratford,  was 
elected  alderman:  so  \\;is  (i.  .\.  (!rent/.ner.  of  tl>e  Iles- 
peler  Furniture  Co.,  at  llespeler.  II.  II.  Scott  was 
elected  lo  the  council  at  Smith's  l''alls;  James  M.alcolm 
to  the  Kincardine  c(nineil,  and  C.  Woeller  to  Waterloo 
council. 

S  M.  Smyth,  of  the  Siratliroy  h'urniture  Co,,  was 
made  a  water  commissioner  in  his  home  town. 
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Big  Bed  Business  Booked 


A  token  of  the  Brightening  Business  Outlook  was 
the  splendid  volume  of  orders  for  Beds  given  us  at 
our  display  at  the 

TORONTO  FURNITURE  EXHIBITION 

We  were  delighted  to  demonstrate  our  moderate  priced  line 
of  iron  Beds  to  several  hundred  furniture  dealers,  and  were 
gratified  at  the  many  and  large  orders  given  us, 

1914   WILL   BE   A   GOOD  YEAR 

for  us,  and  it  will  be  an  equally  good  year  for  you  if  you 
put  m  a  stock  of  Canada  Beds. 


M.  A.  Halliday,  President 


W*'ll  soon  publish  a  nmw  Catalogue. 
Send  us  your  name. 


G.  N.  Griffin,  Manager 


CANADA  BEDS,  LIMITED   CHESLEY,  ONT. 


The  Furniture 
Exhibition  a 
Gratifying  Success 


Ttj  the  Furniture  Dealers  of  Canada  who 
made  the  Torouto  Furniture  Exhibition 
a  splendid  business  success  we  voice  our 
sincere  appreciation.  Many  customers 
showed  their  faith  in  Kindel  Convertible 
Parlor  Furniture  by  ordering  several 
samples  from  the  pieces  shown. 

Literature  gladly  furnished 


The  "KINDEL"  Kind 

Where  Quality  Counts 

Made  up  to  a  standard 
— not  down  to  a  price. 


The  Kindel  Bed  Co.,  Limited 


Toronto 


Ontario 
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A  Display  of  H.E.  Kitchen 
Cabinets  Produces  Sales 


AV/HEREVER  they  are  shown  -  at  the  Furniture  Exhibitions,  on 
your  floors,  in  the  home  of  the  user    the  outstanding  merits  of 
H.E.  Kitchen  Cabinets  draw  attention  and  develop  more  profitable 
busmess. 


Displaying  H  E.  Kitchen  Cabinets  at  the  Toronto  Furniture  Exhibition. 
Note  the  many  attractive  combination*  and  their  exclusive  conveniences. 


H.E.  Kitchen  Cabmets  incorporate  the  removable  flour  bin;  clean, 
smooth,  washable,  sanitary  interiors  and  the  roller  curtain  doors. 
Write  us  for  complete  descriptions  of  these    sure  profit-makers. 


H.  E.  Furniture  Co.,  Limited 

Milverton  Ontario 
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Cost  Figures- 
Do  You  Know  Them? 

One  Linderman  User  writes  : 

"  Here  is  the  result  of  our  experience  with  the 
'  Linderman  '  at  this  plant  in  the  manufacture  of  case 
goods  as  promised  when  you  were  here  last. 

On  an  average  output  of  15,000  lineal  feet  of  joint 
per  day,  we  find  by  actual  test  that  our  GLUE  COST 
figures  19  cents  per  thousand  lineal  feet  of  joint. 

On  a  consumption  of  6,000  feet  of  $23  per  M  lumber  per  day,  we  find  a  daily  saving  of  $15.00, 
including  the  blocks  which  we  utililize  in  core  stock,  by  means  of  the  variable  cut  device  on  the 
'  Linderman,'  w^hich  does  away  with  the  edging  waste  on  the  rip-saw. 

The  trimmings  from  the  cut  off  saw,  as  short  as  2  inches,  which  we  formerly  had  to  dispose  of 
for  fuel  purposes,  are  now  being  used  in  cores.  Including  labor  and  glue  and  handling,  these 
cores  stand  us  $3.85  per  M  feet  of  lumber.  This  is  a  saving  that  is  patent  to  any  good  furniture 
manufacturer. 

The  '  Linderman  '  permits  us  to  manufacture  lumber  to  24-inch  widths  from  random  sizes,  and 
any  length  desired  for  the  work.  This  original  method  gives  us  an  ample  supply  of  stock  at  all 
times  to  be  ripped  to  any  bill  sizes." 


Twenty-nine  Furniture  Plants  in  Canada  will  testify  to  the 
benefits  they  receive.    Let  us  show  you  what  you  can  do 


Canadian  Linderman  Co.,  Limited 


Muskegon,  Mich. 


FACTORIES  AT 


Woodstock,  Ont. 


1 
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Anglo  Rubbing  and 


None 

Better 

Made 


Polishing  Varnish 


Write  for 
Prices  and 
Samples 


A RECENT  addition  to  the  many  world- 
known  lines  of  Ault  &  Wiborg  manu- 
facture. Produced  after  years  of  ex- 
perimenting and  testing,  it  will  afford  you  the 
most  pleasing  results. 

Made  to  rub  in  twenty-four  hours,  two 
davs  and  three  days.  Works  free  and  easy. 
Polishes  with  a  beautiful  finish. 

There's  economy  with  a  high  standard  of 
excellence  in  the  use  of  our  ^'^arnishes,  Enam- 
els, Graining  Colors,  etc. 

Ault  &  Wiborg  Company  of  Canada,  Limited 


MONTREAL 


Varnish  Works, 
TORONTO 


WINNIPEG 


ROBERTSON 


SOCKET 
HEAD 


Wood  Screws 


•I  «l  «\  f\  nA  M  «l  «A  f0i/mimmimka^: 


Pat.  Feb.  2,  1909 


See 
„  That 
Square 
Hole 


Ji  THIS  IS  A  REAL  WOOD  SCREW 


P. 


It  is  driven  by  a  simple  square  bit,  and  is  the  only  one  ot  its  tvpe  on 
the  market. 

Driver  fits  snugly  into  the  square  hole  and  positively  cannot  slip 
and  cut  the  fingers,  or  disfigure  costly  furniture  or  woodwork.  It"  is 
driven  with  less  exertion.  No  ragged  slots  after  driving.  Saves  time, 
labor,  money  and  materi.al.     We  make  the  drivers  in  ail  suitable  stvles. 


Drivers  senl  free  rvilh  first  order.     W rile  for  catalogue  and  prices. 

L.  Robertson  Mfg.  Co.,  Limited 

MILTON      ::      ONTARIO  ^ 
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r.WAni.W  KlHJXITrRE  WMYRLD  ANT)  I'llH]  UNDl^^RTAKT^.tl 


I^ebruafy,  1914 


Dominion  Casket  Co.,  Limited 


rc/,pw,  '  i^*^  No.  1020.    N.,h..  .cd        Gueloh  Ont 

I  Sunday,  and  Holid.y.  No.  1069  ViUCipil,  V/llL. 


RUSH  ORDERS 
SOLICITED 


No.  344. — The  above  shown  desig^n  speaks  for  itself  as  to  gojd  quality  and  conservative  richness  of  appearance. 
1  he  proportions  of  this  casket  are  in  a  class  heretofore  only  obtained  in  Canada  by  importation.  The  sale  ot 
this  grade  of  g^oods  among  the  better  class  of  Funeral  Directors  is  certainly  conclusive  evidence  that  the  tendency 
of  the  purchaser  is  toward  the  better  grades. 


No.  166. — This  style  also  is  of  the  class  which  is  beyond  cri  icism.  Made  entirely  of  the  better  grade  of 
materials,  an  d  with  workmanship  which  is  a  result  of  long  experience. 

We  have  no  need  to  advertise  Hardwood  Cases,  as  all  goods  are  made  with  such. 


Soliciting  your  inquiries  for  Oak,  Mahogany  and  Metallic  Ca.skets,  we  remain,  very  truly 

DOMINION  CASKET  CO.,  LJMITEP 
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Undertakers'  Department 


Problems  affecting  the  UnJerta/^ing  Profession  are  here  discussed  and  readers  are  invited  to  send  letters 
expressing  their  views  on  any  of  the  subjects  dealt  with    News  of  the  profession  throughout  Canada. 


CURRENT  UNDERTAKING  TOPICS 

He  Set  a  Good  Mr.  A.  J.  H.  Eckardt,  of  the 

Example.  National     Casket  Company, 

Limited,  was  a  candidate  for 
the  Board  of  Control  at  the  last  municipal  elections  in 
Toronto. 

Although  he  was  not  elected,  he  received  nearly 
eight  thousand  votes,  a  creditable  number  indeed,  in 
view  of  the  fact  that  Mr.  Eckardt  entered  the  arena  at 
the  eleventh  hour. 

Mr.  Eckai'dt  is  to  be  commended  for  his  courage. 

He  is  also  to  be  commended  for  something  else.  He 
is  to  be  commended  for  setting  an  example  to  manu- 
facturers in  particular  and  business  men  in  general. 

Business  men  with  the  civic  spirit  are  all  too  rare, 
and  when  a  new  case  of  it  develops  we  should  not  be 
backward  in  tendering  congratulations. 

•  •    •  • 

Undertakers  and  In  The  Casket  of  recent  date  a 

Their  Associations,        writer  says:   "It  is  a  sad  fact, 

but  true  that  among  a  given 
number  of  embalmers  and  undertakers,  three-fourths  of 
them  are  at  loggerheads.  Why  such  a  condition  of 
affairs  should  exist  is  beyond  the  knowledge  of  the 
writer.  There  is  no  objection  to  a  healthy  competition, 
in  fact  such  a  competition  has  the  tendency  to  keep  the 
embalming  profession  and  the  undertaking  busiiu'ss 
at  its  best,  which  if  it  did  not  exist  would  soon  show 
signs  of  noiiprogression  and  retrogression.  Destructive 
competition  is  a  benefit  to  no  one,  in  fact  it  is  a  gnat 
detriment,  not  only  to  the  men  personally  and  pro- 
fe.ssionally,  but  also  to  their  clientage." 

While  this  applies  directly  to  undertakers  and 
embalmers  in  the  United  States  the  statement  shoubl 
not  be  without  some  interest  to  members  of  the  pi'o- 
fession  in  T'anada. 

That  three-fourths  of  the  end)almei-s  and  iindertakci-s 
in  Canada  are  at  loggerheads  we  do  not  for  one  moment 
believe,  but  that  there  are  .some  who  are  not  on  the 
best  of  terms  is  ecjually  certain. 

But  even  were  the  number  large  or  small  the  imjjort- 
ance  of  organization  cannot  hi-  denied.  There  are  now 
good  organi/ations  in  every  part  of  Canada,  so  that 
no  undertaker  has  anv  excuse  for  not  belonging  to  one. 

M('nd)er.sliip  in  a  funeral  di lectors "  organization  does 
not  dr-stroy  competition,  l)nl  it  tends  to  strip  it  of  its 
most  objectionable  features  and  to  develop  among  the 
membeT-s  a  laudable  esprit  de  corps  instead  of  a  spii'it 
of  l)it  tri-  antagonism. 

•  •    •  • 

Lady  A  good  deal   is  heard  these 

Assistants.  days  in  all  civilized  countries 

iili'Mit  lady  assistants  in  the 
inidei-taUiMg  profession.  As  ( 'anada  is  no  e.\cepti(ui  to 
the  rule,  vve  take  the  lihei'ly  of  giving  the  opinion  of  a 
woman  f^Mrs.  K.  llahn)  who  is  engaged  in  tlie 
niiih  itakiiiLr  [imression.  in  regard  to  the  subject. 

"An   niiderlal;er."  she  says.  ■■sliouM  be  carerul  in 


selecting  a  lady  assistant,  else  it  might  not  prove  to  be 
a  good  business  proposition,  in  fact  being  detrimental. 
First,  she  should  be  a  lady;  second,  she  should  have 
rea.sonably  good  health,  dress  plain  and  neat;  third, 
to  be  able  to  successfully  cope  with  any  and  all  condi- 
tions. I  find  that  she  must  be  endowed  with  a  disposition 
to  I'cadily  adjust  herself  to  conditions  as  she  finds  them, 
in  other  words  she  should  be  able  to  move  with  as 
much  gi-ace  and  ease  in  the  house  of  the  rich  as  in 
that  of  the  poor.  She  should  be  a  lady  of  a  strong 
personality,  and  one  who  is  able  to  say  ami 'do  the  right 
thing  at  the  right  time,  and  above  all  things  to  say 
only  what  is  necessary.  It  is  vei'v  necessary  that  she 
be  conservative  and  patient,  always  ready  to  carry 
out  the  wishes  of  the  fanuly  ami  to  be  kind  and  teiuler 
to  all.  To  be  a  successful  proposition,  let  your  lady 
nndersfaiul  when  she  leaves  tlie  house  of  mourning 
that  what  she  has  seen  and  heard  at  that  home  shall 
be  left  as  much  a  secret  as  is  possible;  for  at  that 
pai'ticular  time  those  experiences  to  that  family  are 
sacred  and  not  intended  as  material  for  gossip.  To  be 
a  successful  proposition  it  is  lu^cessary  tliat  you  select 
the  lady  to  do  all  .your  woi-k.  Don't  pick  up  Mis.^ 
Smith  this  time,  j\Iiss  Jones  next  time  and  IMrs.  Brown 
iu>xt  time,  and  so  on.  That  is  an  injustice  to  both 
^liss  Jones  and  yourself.  No  two  ladies  Avill  do  work 
alike,  and  you  do  not  get  a  chance  to  become  accus- 
tonuMl  to  each  other's  work,  and  the  Avork  is  in  a  gi'eat 
many  instances  unsatisfactory.  Use  great  care  in 
selecting  some  good  lady  in  your  neighborhood  (if  you 
have  not  work  for  her  all  of  the  time),  tell  her  what 
you  expect  of  her  and  call  her  on  every  case,  thereby 
allowing  her  to  become  accustomed  to  the  work,  and 
in  that  way  giv<>  you  better  service." 

•    •    •  • 

Services  at  The  Bishop  of  Rochester.  Eng- 

Cremations.  land,  is  quite  friendly  to  cre- 

mations. In  fact  he  thinks  its 
future  is  assnivd.  I  Wit  he  is  of  opinion  that  the  burial 
services,  where  crennition  is  employed,  should  be  held 
after  cremation,  the  urn  containing  th(>  ashes  being 
treated  just  as  the  coffin  was  li'cated  in  the  Prayer 
Book  service,  buried  out  of  sight  in  the  ehurehyard. 
the  burial  registered  in  the  pari.sh  register,  and  the 
place  of  internn-nt  kejit  a  sacred  spot  for  the  pious  care 
of  relatives.  They  should  be  pre])ai-ed  to  secure  that 
the  pi-actice  be  not  associated  with  any  carelessness  on 
the  ivligious  side.  "It  might  help  them  ultimately," 
he  said,  "to  a  closer  connection  with  our  saiu'tuaries 
of  Christian  prayer  and  hope  than  in  these  days  of 
vast  and  rrowd.>(l  cemeteries.  Our  cathedrals  and  our 
elpindu's  niighl,  like  nnr  (dosed  churchyards,  once  m^re 
hecouH'  the  res! ing-place  of  our  .sacred  dead,  under  the 
Very  shad  )w  of  the  church." 


.\.  .M.  Shaver,  lately  of  .Shaver,  Armstrong  &  Mw- 
pherson,  luideiMakers  and  tMubalnn-rs,  (^ilgary,  stopped 
idT  for  a  day  or  two  on  his  way  to  New  York  recently, 
w  hither  he  went  on  business.  *  ' 
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Western 
Service 


Always  at  T  JNDERTAKERS  handling 
Your  Service         ..^t"""  ^tf  ""l^"""''"' 

supplies  know  that  with  every 
order  they  get  Quality  —  the 
assurance  that  they  are  right  and 
that  their  customers  will  be 
pleased. 

Our  stock  is  fast  being  completed 
and  by  end  of  month  we  expect 
to  be  in  full  swing. 

We  have  to  thank  the  trade  at 
large  for  their  many  enquiries 
and  also  for  the  large  volume  of 
business  which  has  already  reached 
us. 


The  Western  Casket  Co.,  Limited 

Cor.  Emily  St.  and  Bannatyne  Ave.  Winnipeg,  Manitoba 

Open  Day  and  Night 

G.  S.  Thompson                                A.  W.  Robinson  G.  H.  Lawrence 
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Blood  Draining 

ByH.  S.  Eckels.  Ph.B 

I  suppose  that  at  this  late  day  I  should  preface  any 
talk  about  blood  drainage  and  the  axillary  method 
with  an  apology  to  those  who  for  years  have  found  in 
it  by  far  the  most  satisfactory  method  of  embalming 
yet  devised.  Really  it  does  seem  at  this  advanced  day 
that  any  argument  on  the  subject  is  superfluous.  Under 
normal  circumstances,  I  should  make  none.  To  me 
and  to  the  thousands  of  others  who  have  used  the 
axillary  artery  for  injection  and  the  axillary  vein  for 
drainage,  it  would  seem  that  this  method  had  so  manj' 
advantages  that  they  woiUd  be  apparent  to  everyone. 
^Tore  than  one-half  of  all  the  embalmers  of  America 
to-day  rely  almost  exclusively  on  this  system. 

Naturally  a  good  many  of  those  who  learned  the  art 
before  the  invention  of  the  axillary  tubes  still  cling  to 
the  old  way  of  injecting  fluid  through  the  brachial 
artery  and  draining  what  blood  they  do  drain  through 
a  trocar  barbarously  thi-ust  into  the  heart — when  they 
hit  the  heart,  which  I  beg  to  assure  yoii  is  very  far 
from  invariable. 

T  certainly  have  no  fault  to  find  with  those  who  cling 
to  the  old  customs.  There  is  a  saying  as  old  as  history 
that  "You  can't  teach  an  old  dog  new  tricks."  This 
really  should  read  "You  can't  teach  some  old  dogs 
new  tricks,"  for  in  my  experience  I  have  found  that 
the  most  apt  pupils  were  some  who,  while  old  in  years, 
Avere  decidedly  young  and  progressive  in  spirit.  Age 
is  no  criterion.  The  progressive  man  is  as  progressive 
at  ninety  as  he  is  at  nineteen. 

But  T  started  to  talk  about  the  axillary  method.  [ 
am  impelled  to  do  this  becaiise  my  attention  has  recent- 
ly been  called  to  addresses  delivered  before  two  state 
associations  by  two  supposedly  eminent  lecturers,  in 
which  the  axillary  method  was  scoft'ed  at  to  the  limited 
limit  of  the  abilty  of  the  speakers.  To  say  that  I  was 
surprised  is  putting  it  rather  mildly.  Tt  was  rather  to  be 
expected,  as  T  have  said,  that  a  few  undertakers  would 
still  cling  to  old  methods,  but  that  a  lecturer  and  would- 
be  teacher  should  try  to  tell  aji  intelligent  audience 
that  the  axillary  tubes  were  of  no  utility  and  were 
exploited  only  because  the  inventor  was  the  manufac- 
turer of  them  would  be  laughable  if  it  Avere  not 
pathetic. 

Injection  in  Normal  Cases 

Now,  let  us  for  a  moment  analyze  the  situation  dis- 
passionately and  see  whei-e  that  analysis  brings  us. 
To  insure  preservation  the  embalmei-  must  inject  m 
normal  cases  about  one  (|uart  of  fluid  to  each  fifty 
pounds  of  body  weight.  Personally,  T  thiid?  that  iie 
would  better  inject  a  little  more  of  a  little  milder  fluid 
because  T  believe  that  belter  effects  can  be  produced; 
but  in  general  practice,  the  average  embalmer  uses 
about  the  quantity  T  have  mentioned. 

The  first  ((uestioii  fo  ari.se  i.s:  Into  what  arterv  shall 
this  fluid  be  injected?  We  have  our  choice  of*  many, 
and  on  somo  bodii-s  it  is  necessary  for  us  to  take  up 
several.  On  ninety-five  cases  out  "of  a  hundred,  how- 
ever, one  artery  will  suffice,  if  tlie  injection  be  carried 
oM  carefully  and  '•ontinucd  until  signs  of  iMnbalming 
arc  everywhere  apparent.  What  arterv  then  shall  we 
select? 

Tn  tlu>  earlier  days  of  embalming,  when  preservation 
"nl.v  was  aimed  at.  the  femorals  and  tiie  iliacs  were 
most  largely  used.  [|  soon  became  evident,  however, 
that  by  the  use  of  these  arteries  preservation  was  nc) 
more  thorough  than  with  sonn-  others,  and  also  that 
cosmetic  cfTcct  was  i>rctty  nearly  an  ab.solulc  impo.ssi- 
lulily.   There  was  a  further  objection  that  on  fli.>  bodi(>s 


of  women  and  children,  an  unnecessary  aud  oflFensive 
exposure  was  inevitable.  The  choice  of  arteries  then 
shifted  and  the  radial  was,  for  a  short  time,  quite  com- 
monly use.  Common  sense  soon  demonstrated,  how- 
ever, that  to  inject  fluid  into  the  radial  artery,  one  of 
the  smallest  of  the  main  trunk  arteries  in  the  body, 
was  to  inject  your  embalming  medium  through  the 
small  end  of  the  funnel.  It  was  only  natural,  therefore, 
that  the  embalmer  soon  began  to  follow  the  course  of 
this  trunk  artery  upward  and  raise  it  higher  in  the 
arm  and  nearer  the  heart. 

The  Axillary  Now  Used 

The  bi-achial  artei-y  liehl  its  .sway  longer  perhaps 
than  did  any  other,  until  the  axillary  Avas  used.  Indeed, 
the  brachial  is  still  used  to  a  limited  extent,  although 
AvhA%  it  is  ditficult  to  understand,  for  by  its  use  the 
embalmer  merely  went  a  little  higher  up  the  funnel. 

After  the  carotids  had  been  tested  and  the  objections 
to  their  imiversal  use  carefully  considered,  the  axillary 
was  selected  by  a  very  great  proportion  of  the  really 
progressive  directors  of  the  country.  The  reasons  for 
this  were  many,  but  among  them  may  be  cited  the 
folloAving  facts : 

1.  — That  the  incision  need  be  only  a  small  one,  since 
both  vein  and  artery  lie  very  near  the  surface  in  the 
axillary  space  (the  armjoit). 

2.  — That  at  no  point  of  the  body  does  a  large  truidc 
artery  come  so  neai-  the  surface  as  here. 

3.  — That  the  incision  is  more  easilj^  concealed  fi'om 
the  inspection  of  the  curious  than  at  any  other  point 
in  the  body. 

4.  — That  by  the  use  of  the  flexible  arterial  tube,  it  is 
easy  for  the  embalmer  to  inject  fluid  directly  into  the 
arch  of  the  aorta. 

,  5. — That  injecting  fluid  directly  into  the  arch  of  the 
aorta  starts  the  fluid  in  its  course  through  the  arterial 
system  at  the  same  point  at  Avhieh  Nature  begins  the 
cii-culation  of  the  blood  and  that,  therefore,  it  reaches 
all  of  the  truidv  arteries,  their  branches  and  sub- 
In-anehes.  Avith  the  same  T'elative  pressure  Avhich  Nature 
gives  to  the  blood  in  life. 

6. — That  by  using  the  axilarry  artery,  Ave  are.  there- 
fore, approaching  as  closely  as  possible  to  Nature's 
oAvn  method. 

— That  through  this  same  incision  the  axillary  vein 
may  be  picked  up  and  by  means  of  the  G.E.  axillary 
drainage  tube  blood  may  be  drained  directly  from  the 
superior  vena  cava,  the  nuiin  blood  reservoir  in  the 
upper  portion  of  the  body  and  the  one  into  Avhieh  drain 
all  of  the  veins  from  those  portions  of  the  body  Avhieh 
it  is  desirable  to  beautify  for  funeral  purjioses. 

That  by  the  use  of  these  tubes,  the  drainage  of 
the  blood  is  absolutely  controllable  at  the  Avill  of  the 
opei-ator.  Avho  can  start  or  stoji  the  drainage  at  any 
instant  he  wishes  Avithout  the  AvithdraAval  of  the  tubes. 

fl  That  by  having  the  drainage^  of  the  blood  abso- 
lutely at  his  control,  reflushing  can  be  absolutely 
|)revente(l. 

10 --That  l)y  withdrawing  blood  fi-om  the  superior 
vena  cj,va,  if  is  possible  to  drain  mon>  blood  from  the 
points  where  it  is  most  object ionable  to  cosmetic  etVt>ct 
than  is  iiossible  by  any  other  method. 

There  are  a  hundred  other  reasons  why  the  axillai-v 
MM'thod  should  commcml  itself  to  every  lecturer  and 
teacliei-  of  cmb;dming.  but  I  shall  not  go  into  it  ;it  this 
time.  Kalher  T  would  like  to  discuss  the  general  sub- 
ject of  blood  drainaire  and  its  advisaliility.  a  j)roposition 
which  Avas  denied  by  one  of  the  lecturers  to  wluuii  T 
rei'eri'cd  eai'Iier. 

Ft  must  be  apparent  that  tAVo  bodies  cannot  occupy 
the  same  space  at  the  same  time.    If,  therefore,  Ave  are 
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to  inject  from  three-quarters  of  a  gallon  to  a  gallon 
of  embalming  fluid  into  the  average  body,  it  should  be 
very  apparent  that  it  is  desirable  for  us  to  withdraw 
at  least  as  nearly  the  same  quantity  of  blood  as  possible, 
if  only  to  make'  room  for  the  fluid.  This,  however,  is 
not  the  only  reason  for  blood  drainage.  It  is  true  that 
to  inject  a  gallon  of  fluid  into  many  bodies  without 
withdrawing  blood  would  be  to  give  a  pufl:'ed  and 
swollen  appearance,  which  would  be  alike  displeasing 
to  the  family  and  to  the  conscientious  undertaker. 

Embalming  Fluids  Astringent 

There  is,  however,  a  still  greater  reason  and  one  far 
more  vital  to  good  embalming.  This  is  that  all  embalm- 
ing fluids  are  more  or  less  astringent  in  their  action, 
and  that  raw  formaldehyde  fluids  in  particular  have 
the  peculiar  faculty  of  pasting,  as  it  were,  the  red 
corpuscles  of  the  blood  against  the  walls  of  the  smalLM- 
arterial  branches  and  of  sealing  up  the  blood  corpuscles 
in  the  eapiliaries.  The  chemical  action  of  these  fluids 
upon  the  corpuscles  also  assists  the  natural  tendency 
of  the  corpuscles  to  become  darker  in  color.  The  result 
is,  as  this  i)igment  is  visible  through  the  skin,  it  gradu- 
ally turns  from  a  reddish  color  to  a  very  dark  tint 
where  it  is  pi-esent  in  large  <iuantities  and  shows  a  i)u1ty 
color  through  the  skin  everywhere  else.  This  objection- 
able putty  color  can  be  obviated  in  only  two  ways,  or 
rather  by  a  combination  of  two  ways.  One  is  the 
drainage  of  every  possible  bit  of  blood  from  the  upper 
part  of  the  body — the  face  and  tbe  hands.  The  second 
is  the  injection  of  a  fluid  which  is  blood  solvent  in  its 
nature  (preferably  a  peroxide  of  hydrogen  fluid")  which 
will  force  these  corpuscles  of  blood  ahead  of  it  and 
wash  them  out  from  the  tiny  corpuscles  iiito  thi' 
superior  vena  cava  whence  they  will  be  drained  tlirougli 
the  axillary  artery  and  into  your  blood  l)ottl(\  If  they 
stay  in  the  eapiliaries  they  inevitably  will  stain  the  skin 
and  inevitably  will  show  a  putty  color  or  worse. 

To  me  and  those  fifteen  or  twenty  thousand  under- 
takers who  have  had  success  with  them,  the  use  of  fh<^ 
axillary  vein  tubes  are  so  logical  and  the  I'esults  obtain- 
ed so  satisfactory  that  it  seems  positively  laughable  to 
have  a  so-called  doctor  and  a  so-called  pi'ofessoi- 
denounce  them.  It  Avas  but  natural  that  when  these 
tubes  were  first  introduced,  nearly  ten  years  ago,  that 
they  should  have  been  met  with  skepticism  on  the  part 
of  some  and  hostility  on  the  part  of  others.  This  was 
to  have  been  ex{)ected  and  is  the  fate  of  every  innova- 
tion. It  is  too  late  now,  however,  for  any  man,  no 
matter  what  his  motive,  to  assail  them.  They  have 
demonstrated  their  etficieney  so  thoroughly  aiul  are 
used  by  progressive  imdertakers  so  universally.  Ili.il 
for  a  "teacher"  to  attack  either  theii-  value  oi-  tlu'ir 
rnaiuifacturor  is  to  say  the  least  absurd. 


ECKELS'  DEMONSTRATION  AT  BUFFALO 

A  very  successful  series  of  leclui'es  ;irid  eiiihalining 
(leirioiisl  rat  iotis  were  given  by  I'rof.  li.  S.  JOi-kels,  of 
I'hiladelf)hia,  in  the  parlors  of  the  Central  Casket  Co., 
at  P.ufTalo.  rluring  the  week  January  5  to  10.  There 
were  in  attendauee  200  utidei-t;ikers  and  embalmers 
rniiii  territory  in  Ont.irio  .iml  nearby  states  adjacent 
to  l')ul1';ilo,  and  every  in  i-son  |ii-.  sent  felt  gi-ejitlv  bi'ue- 
filed  by  the  lectures  and  work  |iei-r<irnie(l. 

Of  those  present  tliere  were  ;it  least  a  dozen  ladies, 
;inil  the  Ontario  [»rofi'ssion  was  re[)resented  by  sixteen 
undertakers  and  embalmers. 

Sonu'  of  the  up-to-t lie-rninni e  siii))rc|s  I'inl,  j'lck,  ts 
discussed  and  demonstrated  were:  "How  to  lian  ll. 
that  most  ilitlienlt  f>f  all  ilillir-nlt  eases  jaundiee  s,,  .i^ 
to  restore  a  life  \\Ur  r(uii|iic\i(,ii  ami  l<>  prrvi'iit  ihr  vel- 


low  and  green  color  usually  found  in  such  cases"  ;  "how 
to  embalm  a  drop.sy  case  in  the  quickest,  cleanest  and 
most  satisfactory  manner";  "how  to  lift  twenty  years 
from  the  appearance  of  a  consumptive  or  other  greatly 
emaciated  cases" ;  "how  to  restore  to  a  life-like  appear- 
ance bodies  which  .show  disfigurements  from  accidents 
and  from  cancer  and  similar  diseases";  "how  to  inject 
fluid  directly  into  arch  of  aorta,  at  the  same  time  drain- 
ing blood  directly  from  the  superior  vena  cava  through 
the  same  incision — and  that  incision  in  the  most  ob.scure 
part  of  the  body — the  arm  pit"';  "how  to  secure  the 
perfect  and  pei'manent  preservation  of  the  body  with- 
out the  sacrifice  of  the  cosmetic  effect";  "how  to  care 
for  sunken  eyeballs  and  how  to  restore  them  to  their 
pi'oper  shape  and  fullness  without  the  use  of  eyecaps 
or  other  devices  Avhich  the  family  might  discover." 

Assisting  Prof.  Eckels  was  G.  W.  Bates;  and  other 
speakers  were  Or.  Win.  Jacobs.  P)ufral().  an  authority 


Prof.  II.  S.  p>k('l>.  I'liiladelpliia.  who  conducted  the  Ici  turcs. 

on  ])ost  mortem,  who  gave  a  splendid  address  on 
"Autop.sy.""  as  also  did  W.  C.  Harrington,  who  spoke 
on  "Skin-slip." 

Among  the  Ontario  men  registering  were:  C.  ^l.  0. 
Smith.  Barrie;  Norman  Craig,  Toronto:  David  (^lark, 
Orillia;  J.  M.  Taylor.  Tillsonburg;  C.  K.  St  Aueoui-. 
Montreal;  J.  H.  (^ameron,  i"'ort  William:  Koss  Craig 
aiul  wife.  Toronto:  11.  Ellis.  Toronto;  IMr.  (Juernsty 
and  wife,  Hamilton:  H.  (iraeey.  Sniit  liville ;  (5.  \V.  C. 
(Jraliam.  Toronto;  l\obt.  Flint.  Toronto:  Kobt.  Stone, 
Toronto  :C.  K.  Woodburn,  Ottawa  ;  (ico.  11  Ilonsberger. 
Toronto,  and  J.  II.  Alwood.  Bridgeburg. 


EMPTY  COFFIN  BURIED 

A  strange  burial  incident  is  reported  from  BurtiUi- 
on-Ti'ent.  The  child  of  a  domestic  servant  died  in  the 
woi'Uliouse  infirmary.  .\  eotlin  was  prepai'ed.  and 
eventually  there  was  a  I'unei'al. 

Some  days  afterwards  it  was  discovered  that  the 
body  supposed  to  have  been  buried  was  still  in  the 
lioiise,  and  Ibal  the  service  bad  I)een  held  over  an 
empty  eotlin.  The  second  interment  took  place  in  the 
same  grave,  on  the  top  of  the  empty  colTlin. 


so 
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The  St.  Thomas 


Original,  Quick  Closing  End  Vault 

MANUFACTURED  BY 

The  St.  Thomas  Metallic  Vault  Company,  Limited 

ST.  THOMAS,  ONTARIO 


Springfield's  New  Toncan  Metal  Caskets 

The  Biggest  and  Best  Value  Ever  Offered 

This  new  desigri  is  a  winner.    For  a  inoderate  priced  casket  it  has  no  equal. 


The  "JACKSON 


Broadcloth  Covered.  Made  without  inner  top.  Trimmed  complete  with  Antique  Silver  extension  handles  and  name  plate, 
lined  with  fig-ured  Artsilk  Pillow  Set.     Face  Cap  hinged  and  lined  to  match  pillow  set. 

The  "JORDAN."  Made  with  an  inner  top  which  contains  half  length  glas^*  and  can  be  sealed  air  tight.  Lined  and 
trimmed  same  as  the  "Jackson."  ^  Toncan  Metal  possesses  greater  strength  than  copper,  is  a  worthy  substitute  for  cop- 
per, and  in  everj-  instance  is  superior  to  rolled  steel.  It  is  noncorrosive  because  of  its  purity,  is  made  to  withstand  the 
climatic  and  atmospheric  effects  of  today.  ^  Toncan  Metal  Caskets  are  good  for  all  time.  Send  for  full  description  and 
large  illustration.  ^  Springfield  All  Steel  Welded  Grave  Vaults,  seven  styles  in  all,  are  the  best  selling  grave  vaults  on 
the  market,  try  them. 

Springfield  Products  for  Sale  by  all  Leading  Jobbers 

The  Springfield  Metallic  Casket  Co'y  S™ 
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Undertakers'  Association  Doings 

The  Alberta  Funeral  Directors  and  Einbalmers' 
Association  is  evidently  a  progressive  organization, 
judging  by  the  activity  of  its  officers.  The  following 
is  a  form  letter,  which  the  secretary  recently  sent  out, 
and  a  couple  of  replies  thereto.  They  are  published 
with  the  object  of  helping  other  associations  in  \hvir 
organization  work : — 

Alberta  Funeral  Directors'  &  Kmbalmers  A.ssociation. 

Red  Deer,  Oct.  1913. 

Mr  


Dear  Sir: — At  our  Convention  held  in  the  city  of 
Calgary  during  the  month  of  Septenibei',  the  question 
came  before  the  meeting  of  what  to  do  with  the 
members  whose  dues  were  in  arrears. 

This  has  become  a  serious  matter  in  connection  with 
the  finances  of  the  Association,  as  the  amount  outstand- 
ing on  our  books  at  that  time  amounted  to  over  $700. 

Now  you,  as  a  business  man,  know  that  it  requires 
money  to  conduct  our  yearly  Conventions  and  carry  on 
the  work  of  the  Association,  pay  bills,  etc.,  from  year 
to  year.  The  sum  of  $5.00,  you  must  admit,  is  not  large 
when  you  consider  what  the  Association  has  done — 
perhaps  not  personally  for  YOU,  as  you  may  be  one 
of  the  few  in  the  Province  who,  at  the  time  the  Associa- 
tion started  its  work,  knew  how  to  embalm  a  body, 
and  to  conduct  a  funeral — but  outside  of  a  few  to  whom 
this  may  apply,  the  large  number  of  practically  new 
men  with  little  or  no  knowledge  of  embalrrung,  etc., 
have  the  Association  and  its  work  to  thank  for  their 
success  and  standing  to-day  as  practical  funeral 
directors  and  embalmers  in  the  Province  of  Alberta. 
— Will  you  not  then  continue  to  help  the  good  work 
that  is  being  done  by  the  association  by  keeping  your 
dues  paid  up  that  -we  may  have  the  use  of  this  money 
which  belongs  to  the  association?  It  is  not  much  to 
ask  for  Avhat  we  are  giving,  and  we  wish  to  keei>  tiie 
naTne  of  every  funeral  director  in  Alberta  and  those 
members  in  our  sister  provinces  in  good  standing.  Tliis 
can  only  be  done  by  their  remitting  the  dues  now  in 
arrears. 

I  have  been  instructed  to  collect  these  dues,  and  al- 
though you  may  not  be  aware  of  the  fact,  !he  AUx  i-ta 
Funeral  Directors'  and  Embalmers'  Association  is  an 
incorporated  company,  and  each  member  is  a  stock- 
holder. His  stoek  consists  of  one  share,  which,  to  begin 
with,  costs  him  $10.  and  then  $')  each  follov.ir.g  year, 
as  long  as  he  remains  a  member,  This  money  can 
legally  be  collected  through  the  courts,  but  we  would 
much  x)refer  to  have  each  member  send  his  dues  direct 
to  the  secretary-treasurer,  thereby  saving  any  publicity 
as  well  as  expense.  Then,  if  they  feel  that  they  do  not 
care  to  remain  a  member  of  the  association  any  longer, 
after  paying  their  indehl ediiess  to  the  association,  they 
are  at  liberty  to  re(|uest  that  tliei!-  name  be  stci'ck 
frcm  the  meiiibei-slii[)  roll. 

You  must  also  understand  that  only  those  nienih 'rs 
in  pond  standing  will  have  their  names  sent  to  the  Pro- 
vincial I'>()ard  ol'  iO.xaniiners.  appointed  hy  the  i'rovin- 
cial  (toverriment,  who  will  grant  licenses  to  all  those 
fiiiioral  directors  aiul  embalniers  who  are  dnly  quali- 
fied ami  in  business  at  the  lime  the  End)almers'  Act 
coHH'S  in  force.  This  may  mean  much  or  nothing  to 
yon,  therefore  yon  ai-c  the  best  judge  as  to  whether  it 
is  worth  your  while  to  Ueep  your  luime  on  the  roll  of 
this  association  or  not,  'I'liisting  yon  will  see  Ih  -re 
is  nothing  of  a  pei-sonal  nature  int'-nded  by  this  letter, 
and  oidy  Ihe  good  of  tlw  association.    I  sincerely  ho|)(> 


you  will  not  fail  to  remit  your  dues  as  per  statement 
enclosed  before  November  1st,  1913. 

I  remain,  your  respectfully, 

H.  0.  Stone,  Sec.-Treas. 

The  Replies 

"Your  letlei'  and  statement  of  Oct.  11  th  to  hand,  and 
was  veiy  pleased  to  receive  the  same,  although  it  did 
remind  me  of  my  neglect.  However.  I  wish  to  say  that 
I  believe  it  to  be  one  of  the  best  investments  1  "ver 
made,  and  T  certainly  do  not  wish  to  ask  for  my  name 
to  be  struck  off  the  roll. 

I  regret  very  much  that  I  was  unable  to  attend  either 
of  the  last  two  conventions,  but,  sti-ange  to  say  on  both 
occasions  I  have  been  called  out  just  when  I  should  be 
thinking  of  getting  ready  for  the  train. 

Enclosed  please  find  checl<  foi-  the  anuiunt  of  my 
dues  as  per  statement  received,  and  I  hope  I'll  need  to 
send  you  (|uite  a  few  more  yet.  Trusting  yourself  and 
family  ar-e  \n  tlie  best  of  health.  I  beg  to  renuiin, 

"T  am  just  in  receipt  of  youi-  cii'cidar  letter  in  refer- 
ence to  the  dues  of  the  above  association.  Please  allow 
me  to  say  I  agree  heai'tily  with  all  you  have  to  say  and 


Mr.  and  Mi>.  II.  (1.  Siom  of  Hod  Dfcr.  .Vila. 


my  only  regi'et  is  lh;it  it  was  not  possible  for  me  to 
have  i)een  with  you  ;it  the  last  convention.  I  myself 
at  previous  conventions  always  gained  considerable 
more  good  than  could  be  estimated  in  the  moiu'vs  jt.iid 
for  dues.  etc.  And  I  sincerely  iu)pe  that  flu'  members 
will  come  forward  i)rom|)lly  with  the  money  necess.iry 
to  carry  on  the  very  good  work  of  the  association. 
The  reason  I  have  not  sent  niy  own  Itefore  is  an  over- 
sight on  my  pari.  I  also  wish  to  personally  thank  you 
and  express  my  apprecial i(Ui  foi-  all  you  have  dime  in 
behalf  of  the  association,  and  sincerely  ho|)e  that  1  shall 
be  able  |o  be  with  you  all  at  the  next  convention." 


SCATTERED  HIS  ASHES 

The  ashes  of  ('harli's  \V.  Presley,  a  rich  contractor, 
wei-e  thrown  hy  an  nndertal<er"s  assistant  from  the 
middl"  ol  P.rookiyn  bridge.  it  was  Presley's  last 
request. 
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Iy  OlOXIN  had  no  other 
»ui)<<riority  over  tl>«>  or- 
iliii»ry  foriiittlJetiviii'  tluids, 
thi>  f»ot  that  it  is  sa(<>  and 
i>l«aaant  to  uso  should  insuro 
It  •  placo  in  the  »ffoctlon8  of 
every  enibalmer. 

If  there  is  any  one  feature 


DIOXIN 

IS  PLEASANT  TO  USE! 


in  me  care  oi  ine  uenu  niiiimii 
body  that  is  more  nnnoyinK 
than  any  other,  it  is  the  fact 
that,  exi-ept  DIOXIN,  praclio- 
ally  every  lluid  in  the  market 
will  literally  pickle  the  hnnds 
of  most  operators,  no  ninller 
hov»  careful  they  may  he.  and, 
particularly  in  cold  weather, 
viill  open  up  painful  sores 
which  it  is  practically  impos- 
sible to  heal. 

OIOXIN  users  are  free  from 
this  (Treat  annoyance  and  dan- 
ger—  for  every  open  cut  or 
sore  affords  a  hiding  and 
breedinc  place  for  the  germs 
of  disea^■^ 

CONSIDER  YOUR 
ASSISTANT 

I'erlinps  yo\ir  assistant  docs 
the  most  of  your  embalming. 
Consider  his  comfort  and  his 
health  for  selfish  if  for  no  other 
reasons.  A  good  assistant, 
familiar  with  your  wants,  your 
methods  and  your  customers,  is 
a  jevrel.  Make  his  work  as 
safe  and   pleasant  as  you  can. 


I'reserve  his  delicacy  of  touch. 
It  n\ay  save  you  the  ombnrruss- 
luent  of  an  unsatisfactory  re- 
sult, or  oven  of  a  spoiled  body. 
There  are  enough  risks  in  em- 
balming, enough  chances  for 
mistakes,  enough  opportunities 
for  error,  without  adding  others 
unnecessarily. 

Formaldehyde  does  not  dan- 
gerously afTect  the  hands  of 
every  embnlmcr,  but  it  must 
deaden,  must  dull,  the  sensi- 
tive and  delicate  nerves  of  the 
fingers  and  render  the  worker 
less  sure  of  touch,  less  certain 
of  results,  particularly  in  diffi- 
cult cases.  You  can  wash  your 
hands  in  DIOXIN  without  in- 
jury. 

NO  TORTURED  EYES 
WITH  DIOXIN 

The  fumes  of  most  fluids,  too, 
in    addition    to    attacking  the 


hands,  have  a  particularly  irri- 
tating effect  upon  not  only  the 
mucous  membranes  of  the  eye- 
lids, but  upon  the  eyes  them- 
selves. This  is  particularly  of- 
fensive and  harmful  when  the 
work  is  done  in  a  warm  or  bril- 
liantly-lighted room. 

DIOXIN  DOES  NOT 
EMBALM  Your  LUNGS 

DIOXIN  has  no  injurious  ef- 
fect upon  the  eyes  or  eyelids  of 
the  operator.  The  embalmer 
does  not  embalm  his  own  eye- 
sight when  he  uses  it.  If  you 
or  your  assistant  have  suffered 
from  the  pungent  effects  of 
ordinary  raw  formaldehyde 
fluids,  try  DIOXIN.  What 
little  fumes  arise  from  it  are 
pleasant  and  positively  non- 
irritant.  Indeed,  we  feel  that 
we  cannot  too  strongly  recom- 
mend DIOXIN  to  all  embalmers 
who  are  troubled  with  failing 


eyesight — and  most  users  of 
raw  formaldehyde  fluids  are  lit- 
erally pickling  their  eyes. 

Most  of  us  are  almost  over- 
come when  entering  a  room 
filled  with  the  fumes  of  formal- 
dehyde. We  may  not  realize  it, 
but  we  really  are  literally  em- 
balming our  own  lungs.  In 
DIOXIN,  what  formaldhyde  the 
fluid  does  contain,  is  purified 
and  modified  into  formochloral, 
while  peroxide  of  hydrogen,  the 
great  bleacher  and  disinfectant, 
replaces  a  very  great  propor- 
tion of  this  irritating  agent. 

As  a  result,  DIOXIN  has 
absolutely  no  deleterious  effect 
upon  either  the  lungs  of  the 
operator  or  the  mucous  mem- 
branes of  nostrils  and  throat. 

Dioxin  comes  in  Bulk  and 
Concentrated  and  RE-Concen- 
trated. 

Did  we  mention  the  fact  that 
DIOXIN  does  not  fill  the  house 
with  offensive  odors?  That  is 
another  of  its  many  virtues. 
And  did  we  say  that  it  makes 
the  body  firm,  but  pliable,  ren- 
dering posing  in  the  casket 
easy.  Rigidity  is  not  essential 
to  preservation ;  in  fact,  it  re- 
tards the  circulation  of  the 
fluid. 

But  we've  told  you  enough — 
although  only  a  small  part  of 
the  virtues  of  DIOXIN.  Try 
it  yourself — that  is  the  great 
convincer.     Order  to-day  I 


H.  S.  ECKELS  &  CO. 

1922  Arch  St.,  Philadelphia,  Pa.  241  Fern  Ave.,  Toronto,  Ont.,  Can. 


To  Canadian  Funeral  Directors 


We  were  favored  with  an  attendance  of  nearly  a  score  of  the  leading  Em- 
balmers of  Ontario  at  our  Annual  School  in  January,  when  we  had  Professor 
Eckles,  of  Philadelphia,  with  us.  We  will  expect  an  even  larger  number  next 
year,  as  the  number  of  our  customers  in  Ontario,  Quebec  and  the  other 
Provinces  is  steadily  increasing. 

A  FULL  LINE  READY  FOR  PROMPT  SHIPMENT 

The  "  CENTRAL  "  Line  of  mahogany,  oak,  plush  and  cloth  covered  caskets 
covers  a  wide  variety  of  designs  in  the  newest  of  styles.  We  can  also 
supply  anything  desired  in  Casket  Linings,  Burial  Robes  and  a  general  line 
of  Undertakers'  Supplies. 

Special  attention  given  to  telegraph  or  phone 
orders.    We  never  miss  a  train  on  express  orders 

CENTRAL  CASKET  COMPANY 

B*  1       1  /~\     .  T~)      C     T~"l  *     •      Canadian  Repreientative : 

ndgebUrg,    Wnt.  K.    O.    r  lint  Fem  Ave..  Toronto 
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CANADIAN^  r^URNltUiiE  WORLD  AND  THE  tl^ER'TAkER 


NEW  PALATIAL  UNDERTAKING  PARLORS 

Center  &  Hanna,  undertakers,  Vancouver,  recently 
completed  the  appointments  in  their  new  parlors  at 
1049  George  street,  and  held  a  formal  opening.  The 
newspaper  men  of  the  city  were  conducted  through  the 
new  building  the  first  day,  and  on  the  second  day  the 
doctors,  nurses  and  clergy  of  the  city  wer'^  welcomed 
The  three  following  days  the  building  was  thrown  open 
to  the  general  public,  who  thus  had  an  opportunity  to 
inspect  what  is  beyond  a  shadow  of  a  doubt  one  of  the 
most  thoroughly  modern  and  at  the  same  time  com- 
pletely artistic  undertaking  establishments  in  the  West, 
if  not  in  the  whole  of  the  Dominion  of  Canada. 

The  building  is  located  in  a  quiet  district  which  at 
the  same  time  is  within  close  touch  of  the  central  dis- 
tricts of  the  city.  It  represents  an  expenditiire  of 
$100,000,  and  as  the  result  of  this  expense  the  firm  has 
produced  an  epoch-making  structure  in  their  particular 
line  of  business. 

In  the  building  of  this  structure  the  one  thought 
throughout  has  been  to  utterly  eliminate  any  objection- 
able feature.  For  the  bereaved  relatives  who  would 
attend  the  funeral  of  their  late  beloved  one  there  is 
every  facility  offered,  with  the  view  to  eliminate  each 
objectionable  detail  and  every  contact  with  the  affairs 
of  others.  The  building  is  so  arranged  that  three 
funerals  may  be  conducted  at  the  same  time  without 
the  least  overlapping  and  with  absolute  privacy,  one 
from  the  other.  The  feature  of  privacy  for  families  has 
been  considered  throughout.  Those  who  have  lost  tlieir 
loved  ones  may  enter  the  building,  transact  their 
affairs  regarding  the  funeral  and  leave  without  coming 
into  contact  with  any  jarring  force. 

Entering  the  front  of  the  building  the  visitor  finds 
him  or  herself  in  a  large  reception  room  with  lofty 
ceilings.  Comfortable  furniture  and  shaded  lights  lend 
the  room  a  soothing  charm.  Beyond  is  seen  a  much 
larger  room  with  massive  furniture  and  a  high  fireplace 
in  which  burns  a  cheerful  fire.  In  this  room  is  tele- 
phone communication  for  the  public,  roomy  chairs  and 
convenient  writing  tables. 

The  entrance  to  the  chapel  can  be  effected  eithci' 
thror.gli  this  room  or  through  another  entrance  from 
tile  slrect.  This  second  entrance  opens  into  a  spacious 
corridor  which  runs  the  entire  length  of  the  building 
and  which  offers  a  sphmdid  Sf)ace  for  lodges  attending 
funerals  in  which  to  form  their  ranks  in  case  of  wet 
weather,  instead  of"  outside  in  tlie  rain.  The  chapel 
can  be  entered  IConi  this  cor-i-idoc  or-  froin  liie  room 
where  caskets  are  [)laced  while  lying  in  state.  Tn  this 
latter  room  the  casket  is  placed  in  an  alcove  while  ;i 
softly-colored  light  sheds  .-i  gentle  radiance  from  aliovc. 
When  the  visitor  enters  this  room  an  atmosphere  of 
srMU'tity  im|iresses  him.  I  m  mhc  I  i;i  t  el  y  in  t'l-ont  of  this 
chamber  is  the  ciiai)cl.  a  ln;Mi  1 1  In  1 1  \  desigtn'd  place 
ciipable  of  seating  250  |)ersons.  The  walls  and  ceiling 
fir  -  of  Koftly-toned  woods,  while  the  liu'lits.  nnseeii,  slied 
n  gentle  twilight. 

In  the  l);isi  lie  iii  tli.'  stnrei'iMinis.  Ilir  ;i  ii  I  (iniolii  1  c  gar- 
age, ihr  III  ;i  Msol  I' u  Ml  ;iii(l  llie  CI  il  II  III  l))i  ri  11  III  ;i?'i'  locjited. 
The  •iiaiisoleiiiii  ,inil  Ihe  col  1 1  m  Im  ri  n  m  ,ii-i-  |i|;ice,s  for  the 
storini,'  of  hodies  ;iiiil  iIm'  ci'i'maled  iHidics.  ri'S|iccl  i\  i>lv. 
In  the  'Mil  u  111  li;i  ri  II  111  .siniill  gliis,s-f;icci|  ccincnt  rcrep- 
tacles  are  preimred  foi-  the  urns  which  will  hdhl  (he 
aahe.s  of  cremated  persons.  Each  of  Ihcsr  two  rooms 
are  absolutely  fircprof)f. 

Tlie  hnildint,'  is  i\  foiii- slor'-y  striici  m-r,  ejich  floor 
bcini,'  cotii|iletr  in  its  e((iiipment .  The  ven 1 1 l.i t  i n tr 
system  of  W.r  iMiildini'  cist  Jf^M.^Of)  jilone.  ;in<|  il  |i(iiir,> 
a  constjtit  flood  of  freash  air  into  every  p;ii-t  of  (he 


structure.  A  complete  change  of  air  is  provided  for 
every  room  in  the  space  of  fifteen  minutes,  which  is  the 
record  for  any  building  on  the  Coast  by  three  minutes. 


EMBALMERS:  ATTENTION. 

It  has  again  been  rumored  that  under  ''The  Embalm- 
ers'  Act,"  the  Board  of  Examiners  will  shortly  be  ap- 
pointed, and  forthwith  proceed  to  prepare  the  first  ex- 
amination. 

The  Canadian  School  of  Embalming,  under  the  Prin- 
eipalship  of  Mr.  R.  U.  Stone,  anticipating  this  event, 
would  bring  to  the  notice  of  the  Erabalmers  who  will 
have  to  appear  before  the  Board  in  order  to  obtain  a 
License,  the  necessity  of  being  well  versed  in  Theory  as 
in  the  practical  work,  in  order  to  be  successful. 

The  object  to  be  attained  should  have  the  serious 
thought  of  each  and  every  young  Embalmer  in  the  Pro- 
vince who  expects  to  still  follow  this  vocation,  and  also 
of  every  Undertaker  who  has  started  in  business  since 
March  14th,  1911. 

The  School  gives  a  thorough  course,  covering  the  en- 
tire ground,  yet  plain  and  short,  and  the  fees  are  com- 
paratively moderate. 

It  would  be  well  if  those  who  contemplate  preparing 
themselves  for  the  examinations  by  taking  a  course  of 
instruction  with  Mr.  Stone,  would  arrange  to  take  it  at 
once,  thereby  liaving  the  advantage  of  individual  tui- 
tion, which  is  more  satisfactory  than  when  given  before 
a  large  class. 


OPENINGS  FOR  UNDERTAKERS 

The  following  Western  towns  are  asking  for  under- 
taking establishments:  Grandora  and  Melville,  Sask., 
and  Kdson,  Holden,  Huxley,  Mirror  and  Wabamun. 


Gossip  of  the  Profession 


A.  B.  Purdy,  of  Provost,  Alta.,  has  purchased  the 
undertaking  business  of  C.  L.  Hadley,  of  Prince  Al- 
bert, Sask. 

Sclieiner  &  Wilson,  of  Prince  Alb(>rt,  Sask..  have 
opened  a  new  undertaking  business. 

W.  C.  Edwards  &  Co.,  Funeral  directors.  Saskatoon, 
Sask..  have  opened  a  branch  of  their  business  at  Ilan- 
Icy,  Sask. 

Waddell  &  Co.,  lluiiiholdt,  Sask.,  have  purchased  the 
furniture  and  undertaking  business  of  Messrs.  Smith 
&  Cox.  in  1  ha  I  t  own. 

.\  lliiiil  iimii'i-taking  establishment  has  lieeii  o|iened 
in  Saskatoon  by  (i.  H.  McKagiie  and  Sons,  who  t"or 
some  years  have  condiieted  a  siniilai'  business  at  0\it- 
ionk  Sask  The  new  cstahlisiinient  is  in  the  Travelers' 
I'lliick  on  iird  .\veiuie,  where  Mr,  AIcKague  has  secured 
gn  iind  space  and  lar;,'!'  rooms  in  the  ii|ipcr  storv. 

Niinn  Thiim|is;iii,  undertakers.  \'ancou\t'r.  ai"e  suc- 
ceeded by  Nunn,  Tlioni|)son  &  Clegg. 

M.  NT.  Powers.  St  John.  X  T...  has  added  a  new  fun- 
eral car  to  his  i'(|nipiiieiit  .M  rv  I'owers  is  of  the  fourth 
generation  nf  his  lamil,\  in  the  iindeiMakinLr  |>rofession 
in  St.  .lohn 

Iv'  Stone,  'i'oidiilo.  pei-formed  a  demi-surgical  case 
tor  I'reij  .Myi  is.  \orth  Toronto's  undertaker,  on  two 
men  ri'ceiillv  killed  in  an  acciih  rit  in  tlu'  briekvards  at 
El'linton  The  I  ice  of  one  of  (he  men  was  greativ  hnl- 
ti  ied.  l  ilt  a  natnral  shape  was  brought  back  again. 
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Undertakers 
3  flipping  2)\re€ion 


If  —  -n — -T —n  rr—n- 

:>  (  


ONTARIO 

Aurora — 

Pinihaiii,  (.'liaili's. 

Sarrie — 

Sinitli,  C.  0.  &  Co. 

BowTuanville — 

IMsnoy.  IJ.  S. 

Brockville  — 

(.^■lirmliai'li,  Goo.  K.,  IGJ 
l\iM^  St. 

Carapbellford — 
Irwin,  .lainos. 

Campden  — 

Hansel.  All>iou. 

Clinton — 

Walker,  Wesley. 

Coboconk — 
(ireenley,  A. 

Copper  Cliff — 
Hoy.l,  \V.  C. 

Diinganuon — 
.sproiil,  William 

Button — 

Si'hiiltz,  B.  L. 

XUmira — 

Dreisinger,  Chris. 


Fenelon  Falls — 

OoyiiKui,  \i.  &  Son. 

Fenwick — 
11.  A.  Metier. 

Fergus — 

Arnistroug,  M.  F. 

Thomson,  John  &  Son. 
Fort  William — 

Cnmeroi!  Co.,  711  Victoria. 
Morris,  A. 

H  alley  bury — 
Thorpe  Bros. 

Gait— 

Anderson,  .J.  &  Son. 
Hamilton — ■ 

Green  Bros.,  124  King  St.  E. 
Robinson,  .J.  H.  &  Co.,  19-21 

.lohn  St.  N. 
Hanover — 

AVunnenberg,  Norman. 
Hastings — 

Howard,  P.  N. 

Hepworth — 

Powns,  E.  ,J. 
Inwood — 

Lorriman,  E.  S. 
Keniptville — 

McCaughey,  Geo.  A. 


Kenora — 

Horn  &  Taylor. 

Kingston — 
Corbett,  S.  S. 

Lakefield — 

llendren,  Geo.  G. 
Little  Current — 

Sims,  .).  G. 

Markdale — 
Oliver,  M. 

Newmarket — 
Millard,  ,1.  II. 

North  Augusta — 
Wilson,  .J.  R. 

North  Bay- 
Si.  Pierre,  E. 

Oakwood — (Mariposa  Station 
G.T.R.)  Wilmot  F.  Webster. 

Ohsweken — 

.lohnson,  F.  L. 
Oshav/a — 

Disney  Bros. 

Luke  Bros. 
Ottawa — 

Rogers,  Geo.  H.,  128  Bank 

Petrolia — 

Steadman  Bros. 

Port  Arthur  — 

Collin  Wood,  36  Arthur  St. 
Morris,  A. 

Prescott — 

Rankin,  H.  &  Son. 

Eenfrew — 

O'Connor,  Wm. 
St.  Mary's — 

N.  L.  Brandon. 
St.  Thomas — 

Williams,  P.  R.  &  Sons,  519 
Talbot  St. 
Seaforth,  Ont. 

W.  T.  Box  &  Co. 
Scotland — 

Vaughan,  Jos.  H.  M. 

Sudbury — 

Henry,  J.  G. 

Toronto — 

Cobbledick,  N.  B.,  2068 
Queen  St.  East  and  1508 
Danford  Ave.  Private 
Ambulance. 

Humphrey,  E.  J.  Burial  Co. 
Head  Office,  359  Yonge 
St.;  Branch,  407  Queen  St. 
W.    Private  ambulance. 

Stone,  Daniel  (formerly  H. 
Stone  &  Son),  82  Bloor  St. 
West. 

V^aneamjj,  J.  C,  30  Bloor  St. 
West. 

Waterloo — 

Klipper  Undertaking  Co. 

Welland — 

Sutherland,  G.  W. 

Woodstock — 

Meadows,  T.  &  Sons. 
jMaek,  Paul. 

QUEBEC 

Buckingham — 
Paqiiet,  Jos. 


Cowansville — 
Judson,  M.  B. 

Montreal — 

Tees  &  Co.,  912  St.  Catherine 
St.  West. 
St.  Hyacinths — 

t  'adorette,  Mongeau  &  Leary. 

St.  Laurent — 
Gougeon,  Jos. 

NEW  BRUNSWICK 

Petitcodiac — 

.lonah,  D.  Allison. 
Welland— 

Sutherland,  G.  W. 
Woodstock — 

Van  Wart,  Jacob. 

NOVA  SCOTIA 
I'errona — 

Fraser,  D.  &  Co. 
Halifax — 

Snow  &  Co.,  90  Argyle  St. 
Sydney,  C.B. — 

Beaton,  A.  J.  &  Sou,  374-384 
George  St. 

MANITOBA 
Brandon — 

Campbell  &  Campbell. 

Vincent  &  MePherson. 
Swan  River — 

I'aull,  Geo. 
Winnipeg — 

Bardal,  A.  S.,  834  Sherbrooke 

Thompson,  J.  C,  501  Main 

Clark-Leatherdale  Co.,  Ltd., 
232  Kennedy  St. 

SASKATCHEWAN 
Gull  Lake- 
Morrow,  Fred.  A. 
Saskatoon — 

Young,  A.  E. 
Kamsack — 

Russell,  G.  E.  I. 
Lanigan — 

Robertson,  Wm. 
Moose  Jaw — 

The  Bellamy  Co. 

Bioadfoot  Bros. 
Rush  Lake — 

Frieseu,  John  M. 
Prince  Albert — 

Howard,  A.  C. 

TIadley,  C.  L. 
Regina — 

Sjieers,  George. 
Semans — 

Haygarth,  Jas. 
Welwyn— 

Leavens,  Merritt. 
Wolseley  — 

Barber,  B. 

ALBERTA 
Calgary — 

Graham  &  Buseomb,  611 
Centre  St. 
Castor — 

Winter,  W.  G. 

BRITISH  COLUMBIA 
Hosmer — 

Cornett,  T.  A. 
Victoria — 

Hana  &  Thompson,  827  Pan- 
dora Ave. 


The  Original 
Patented 
Concentrated 
Fluid 


Patented  Formula 
Strongest  and  Best 


Essential  Oil  Base,  com- 
bined with  Alcohol,  Glycer- 
ine, Oxidized  Formaldehyde 
and  Boron-Dioxide. 

Ask  others  tor  their  Fonnnla 

Special  Canadian  Agents 

National  Casket  Co. 

Toronto,  Ont. 
GLOBE  CASKET  CO. 
London,  Ont. 
SEMMENS  &  EVEL  CASKEl  CO. 
Hamilton,  Ont. 
GIRARD  &  GODIN 
Three  Rivers,  Que. 
JAS.  S.  ELLIOTT  &  SON 
Prescott,  Ont. 
CHRISTIE  BROS. 
Amherst,  N.S. 


Larger  Bottles  filled  up  with  water 


Egyptian  Chemical  Co.  Boston,  U.S. A 


IF  YOU  WANT  TO  BUY  OR  SELL 

A  Furniture  or  Undertaking-  Business,  try  our 
Classified  Pag^es.  The  Canadian  Furniture  World 
and  The  Undertaker  is  read  by  practically  every 
furniture  merchant  and  undertaker  in  Canada 
every  month. 
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BUYER'S  DIRECTORY 

When  writing  to  advertisers  kindly  mention  the 
Canadian  Furniture  World  eind  the  Undertaker 


ARTS  AND  CEAFTS  FUENITURE 

Geo.      McLagiu      Furniture  Co., 

Stratford. 
John  C.  Munddl  &  Co.,  Elora. 

ASBESTOS  TABLE  COVEES. 
Canadian     II.     \V.  Johiisilanville 

Co.,  Toronto. 

BABY  CAERIAGES. 
G-n^'ron   Mfg.   Co..  Toronto. 

AWNINGS 
Stsmco,  Limited,  Saskatoon,  Sask. 

..iJNT  WOOD  FUENITUEE. 
Jcl.u  C.  Muiid.ll  &  Co..  Elora. 
J.  &  1.  Kohn.  Toronto  (\V.  Craig). 

BOOKCASES. 
J.  D.  Freese  &  Son  Co.,  Chicago, 

111. 

Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan     Furniture  Co., 

Stratford. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 

BUFFETS. 

Bell    Furniture   Co.,  Southampton, 
Ontario. 

Kensington    Furniture   Co.,  Goder- 
ich. 

Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 
PeppU-r   Bros.,  Hanover. 
Stratford  Chair  Co.,  Stratford. 
VIctoriaville  I'urniture  Co.,  Victor- 

iaville.  Que. 

BEDS  (Brass  and  Iron). 
Canada  Beds,  Ltd.,  Ohesley. 
Ideal  Bedding  Co.,  Toronto. 
Farquhar.son  GifTord  Co.,  Stratford, 

Ont. 

Quality    Beds,    Limited,  Welland. 
Ontario. 

Ives  Modern  Bedstead  Co.,  Corn- 
Ontario    .Spring    Bed    &  Mattress 

Co.,   London.  Ont. 

wall  Ont. 
Stamro,  Limited,  Saskatoon,  Sask. 
Slr..i'..ril    li.d   Co..   Stiiitford.  Ont. 
S.  WeisElABl.  Ltd..  Montreal,  Que. 

BEDS  (Modern  Wood). 
Klora  Furniture  Co.,  Elora. 
Kni'chtel    Furniture    Co.,  Hanover. 

BED  SPBINQS. 

Knechtel   Furniture  Co.,  Hanover. 
Frame  and  Hay  Fence  Co.,  Strat- 
ford. 

Gold  .Medal  Furniture  Co..  Toronto 
LcKgett   &    I'lalt   Spring    Bed  Co., 

Windsor, 
fflenl  Bedding  Co..  Toronto. 
Ontario    Spring    Bed    &  Mattress 

Co.,   Lcndon,  Ont. 
fltainco.  Limited,  Saskatoon,  Sask 
Sttcl    Furnishing   (Jo.,    New  Glas 

gow,  N.  S. 
S.  WeisglasH,   Ltd.,  Montreal,  Que. 

BED  ROOM  CHAIRS. 
Bactz  Bros.,  Berlin. 
Bell   Furniture   Co.,  Southampton, 

Ontario. 

Elmira  Furniture  Co,  Elmira,  Ont. 
Lippi  rt    Kiii  nitnrf    (Jo  .  Berlin. 

BED  ROOM  SUITES. 
Bell    Furniture   Co.,  Southampton, 
Ontario. 

Kensington   Furniture   Co.,  Oodcr 
Ich. 

Knechtel    Furniture    Co.,  Hanover 
Victoriavillo  Furniture  Co..  Victor 
invillft.  Que. 

BUNGALOW  CHAIRS  &  SUITE.S 

Blielz  Bros,        Co,.   L.  iliM.  Oiif. 

CARD  AND  DEN  TABLES. 
Geo.      MrLfiKnn      Furniture  Co.. 

Stratford. 
,Tohn  (,'.  MuiidrOl  St  C.n.,  Elora,  Ont. 

CARPET  RACKS 
Steel    Furiiiiliiiig    Co.,    New  Glas- 
gow, N.  S. 

CAMP  FURNITURE. 
•Itralford    Mfg.    Co.  Stratford. 
Ideal   Bedding  (Jo.  Toronto. 

CEDAR  BOXES 
D.  L.  Shafer.  St.  Thnnmi,  Out. 

OELLARETTES. 
.lohn  C.  Mundell  A  Co.,  Klora,  Ont. 


CHAIRS  AND  ROCKERS. 

Bell  Furniture  Co.,  Southampton, 
Ontario. 

Baetz  Bros.,  Berlin. 

Knechtel   Furniture   Co.,  Hanover. 

John  C.   Mundell  &  Co.,  Elora. 

Stratford  Chair  Co.,  Stratford. 

Waterloo   Furniture  Co.,  Waterloo. 

Canadian  Rattan  Chair  Co.,  Vic- 
toriaville. 

Gold  Medal  Furniture  Co.,  To- 
ronto. 

Elmira  Furniture  Co,  Elmira,  Ont. 
Imperial    Furniture   Co.,  Toronto. 
Lippert  Furniture  Co.,  Berlin. 
Victoriaville   Chair   Mfg.   Co.,  Vic- 

toriaville. 

CHESTERFIELDS. 
Imperial   Furniture   Co.,  Toronto. 

CHIFFONIERS. 
Beil   Furniture   Co.,  Southampton, 

Ontario. 

J.  D.  Freese  &  Son  Co.,  Chicaso, 
111. 

Knichtel    Furniture   Co.,  Hanover. 

Meaford  Mfg.  Co.,   Meaford,  Ont. 

Stratford   Chair  Co.,  Stratford. 

Victoriaville  Furniture  Co.,  Victor- 
iaville. Que. 

CHINA  CABINETS. 

Bell  Furniture  Co.,  Southampton, 
Ontario 

Peppier   Bros.,  Hanover. 

Knechtel    Furniture    Co.,  Hanover. 

Geo.  McLagan  Furniture  Co.. 
Stratford. 

Meaford   Mfg.   Co.,   Meaford,  Ont. 
CLOCK  CASES 

Elmira  Interior  Woodwork  Co., 
Klmira,  Ont. 

COMFORTERS. 

Toronto  Feather  &  Down  Co.,  To- 
ronto. 

Stamco,  Limited,  Saskatoon.  Sask. 
COTS 

Frame  and  Hay  Fence  Co.,  Strat- 
ford. 

COSTUMIERS 

Elmira  Interior  W-oodwork  Co., 
Elmira,  Ont. 

COUCHES. 

J.  P.  Albrough  &  Co.,  IngersoU. 

Ellis    Furniture   Co.,  Ingersoll. 

Gold  Medal  Furniture  Co..  To- 
ronto. 

Imperial    Furniture   Co.,  Toronto. 

.lohn  C.  Mundell  &  Co.,  Elora,  Ont. 

.Steel  Furnishing  Co.,  New  Glas- 
gow. N.  S. 

S.  Weisglass,  Ltd.,  Montreal,  Que. 
COUCHES  (Sliding). 

Ideal  Beddinc  Co.,  Toronto. 

Fariiiiharson-Gifford  Co.,  .Stratford, 
Ont. 

Gold  Medal  Furniture  Co.,  Toronto. 
Ontario    .Si)ring    Bed    &  Mattress 

Co..   London,  Ont. 
Stamco,  Limited,  Saskatoon,  Sask. 

CRADLES. 
Knechtel    Furniture    Co..  Hanover. 

CRIBS  (Brass  and  Iron) 
Ideal    liiddinu'   Co.,  Toronto, 
.lohn  C.  Mundell  &  Co.,  Elora,  Ont. 
Ontario    .Spring    Bed    &  Maltresi 

Co.,   London.  Ont. 
Stnnico,  Limited,  Saskatoon,  Sask. 
.S.  Weisglass.  Ltd.,  Montreal.  Que. 

CUSHIONS. 
Stamco,  Limited,  Saskatoon,  Sask. 

DAVENPORT  BEDS. 
Faniuliarson  (iilTord  C'o.,  Stratford, 

Ont. 

Montreal  Upholstering  Co.,  Mont- 
real, Que. 

Inipeiinl    Bnttnn    (Jo.,  Stratford. 

John  ('.   Mundell  &  Co..  Elora. 
DAVENPORT  FRAMES 

Klmira  Interior  Wo'idwork  Co., 
Khiiini.  Out. 

DEN  FURNITURE 

Elniira  Furniture  (Jo,  Klmira,  Ont. 

Fnri|uhnrHoii  GilTord  Co.,  Stratford, 
Out. 

.lohn  C.  Mundell  &  Co.,  Elora,  Ont. 
DIVANETTE3. 

Li|>pert   Fiini  it  ii  l  e  (  d.,  Hi'riln. 
DESKS. 

Hell  Furniture  Co.,  Southampton, 
Ontario. 


Elmira  Interior  Woodwork  Co., 
Elmira. 

Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan     Furniture  Co., 

Stratford. 
John  C.  Mundell  &  Co..  Elora. 
Stratford  Desk  Co.,  Stratford,  Ont. 

DINING-ROOM  FUENITUEE 

Farquharson-Gifford  Co.,  Stratford, 
Ont. 

DINING  SUITES. 

Bell  Furniture  Co.,  Southampton, 
Ontario. 

Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
John  C.  Mundell  &  Co..  Elora. 
Peppier  Bros  ,  Hanover. 
Stratford  Chair  Co.,  Stratford. 

DINNEE  WAGONS. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Peppier  Bros..  Hanover. 

DEESSEES. 
Bell   Furniture   Co.,  Southampton, 
Ontario. 

J.  D.  Freese  &  Son  Co.,  Chicasro, 
III. 

Knechtel   Furniture   Co.,  Hanover. 

Stratford  Chair  Co.,  Stratford. 

Victoriaville  Furniture  Co..  Victor- 
iaville. Que. 

Meaford  Mig.  Co.,  Meaford,  Ont. 
EXTENSION  TABLES. 

Bell  Furniture  Co.,  Southampton, 
Ontario. 

Peppier  Bros.,  Hanover. 

Berlin  Table  Mfg.  Co..  Berlin. 

Meaford  Mfg.  Co.,  Meaford,  Ont. 
FILING  DEVICES. 

Elmira  Interior  Woodwork  Co., 
Elmira. 

Geo.  McLagan  Furniture  Co., 
Stratford. 

FYLING  CABINETS 
Globe  Wernicke  Co.,  Stratford,  Ont. 

FYLING  CABINETS,  Supplies 
Globe  Wernicke  Co.,  Stratford,  Ont. 

FOLDING  CHAIES. 
Stratford  .Mfg.  Co.,  Stratford. 
Ideal  Bedding  Co.,  Toronto. 

FOLDING  TABLES. 
Stratford  -Mfg.  Co.,  Stratford. 

FOOTSTOOLS 
Elmira  Furniture  Co,  Elmira,  Ont. 

FURNITURE  HARDWARE 
Stratford  Brass  Co..  Stratford.  Ont. 

HALL  SEATS  AND  MIREORS. 
Geo.      McLagan      Furniture  Co.. 

Stratford. 
Meaford  Mfg.   Co..   Meaford,  Ont. 

HALL  TREES. 
Geo.      McLagan      Furniture  Co., 
Stratford. 

HAMMO-COUCHES. 
Ideal  Beddinc  Co.,  Toronto. 

INVALID  CHAIRS. 
Gendron  Mfg.  Co.,  Toledo,  Ohio. 
Victoriaville   Chair  Mfg.   Co.,  Vic- 
toriaville. Que. 

IRONING    BOARDS  AND 
DRYERS. 

Stratf<.rd    Mf^.    Co.,  Stratford. 

JARDINIERE  STANDS. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Elora  Furniture  Co..  Elora. 
J.  D.  Freese  &  Son  Co.,  Chicago, 
Til. 

Geo.      McLagan      Furniture  Co., 

Stratford. 
Meaford   Mfg.   Co.,   Meaford,  Ont. 

KITCHEN  CABINETS. 

Hamilton  Ideal  Mfg.  Co..  Hamilton. 
Knechtel     Kitchen     Cabinet  Co., 
Ltd.,  Hanover,  Onl. 

KITCHEN  TABLES. 

Knechtel    Furniture    Co..  Hanover. 
Victoriaville  Furniture  tJo.,  Victor- 
iaville. 

LADIES'  DESKS 

.1.  T>.  Freese  &  Son  Co.,  Chicago. 
111. 

Meaford   Mfg.  Co.,   Meaford,  Ont. 

LAWN  SEATS  AND  SWINGS. 
Stratford    .Mfg.    Co.  Stratford 

LIBRARY  TABLES. 

Bell   Furniture   Co.,  Southampton, 

Ontario. 
I'eplili'r  Bros.,  Ilnnover. 
Klinirn  Furniture  Co,  Elmira,  Ont. 
Klmira     Interior     Woodwork  Co., 

I'ilmira,  Onl. 
Geo.      McLngnn      I'lirnittiru  Oo., 

Stratford. 
Meaford    Mfg.   Co.,    Meaford.  Ont. 
.lohn  C.  Mundell  &  Co.,  Elora,  Ont. 

LUXURY  CHAIRS. 

l.ippert    Furniture   Co.,  Berlin. 


MAGAZINE   RACKS  AND 
STANDS. 

Geo.      McLagan      Furniture  Co 
Stratford. 

MATTEESSE3. 

Berlin  Bedding  Co..  Toronto. 
Gold    Medal    Furniture     Co.,  To- 
ronto. 

McKellar  Bedding  Co.,  Fort  Wil- 
liam, Ont. 
Ontario    Spring    Bed    &  Mattress 

Co.,   London,  Ont. 
Stamco,  Limited,  Saskatoon,  Sask 
Standard   Bedding  Co.,  Toronto 
Antiseptic  Bedding  Co.,  Toronto. 
Ideal   Bedding  Co..  Toronto. 

MANTELS— Wood,  TUe 

Llnura     Interior     Woodwork  Co 
Klinir.i.  Ont. 

.     MANTELS— Electric 

Klmira     Interior     Woodwork  Co. 
Klmira.  Out. 

MEDICINE  CABINETS. 
Meaford  Mfg.   Co.,   Meaford,  Ont. 
MISSION  FUENITUEE. 

Ellis  Furn-'ure  Co.,  Ingersoll 
Baetz  Bros.,  Berlin. 
John  C.  Mundell  &  Co..  Elora 
Waterloo  Furniture  Co..  Waterloo. 

MOEEIS  CHAIES. 
Ellis  Furniture  Co.,  Ingersoll 
Imperial  Rattan  Co.,  Stratford 
Knechtel    Furniture    Co.,  Hanover 
John  C.  Mundell  &  Co.,  Elora. 
Waterloo  Furniture  Co..  Waterloo. 

MUSIC  CABINETS. 
Geo.      McLagan      Furniture  Co 

Stratford 
Knechtel     Kitchen     Cabinet  Co., 

Ltd.,  Hanover,  Ont. 

OFFICE  CHAIES. 
Bell    Furniture    Co.,  Southampton. 

Ontario. 

Elmira  Furniture  Co,  Elmira,  Ont. 
Knechtel    Furniture   Co.,  Hanover 
Stratford  Chair  Co.,  Stratford 
J,  &  J    Kohn.  Toronto  ( W.  Craig) 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

OFFICE  TABLES 
Stratford  Desk  Co.,  Stratford,  Out. 

PARK  SEATS. 
Stratford    .Mf;,'.    Co.,  Stratford. 
PARLOR  CHAIRS  and  ROCKERS 
Elhs    Furniture   Co..  Ingersoll. 
Elmira     Interior     Woodwork  Co., 
Elmira. 

John  C.  Mundell  &  Co.,  Elora,  Ont. 
Waterloo   Furniture  Co.,  Waterloo. 

PARLOR  FRAMES 
Klmira     Interior     Woodwork  Co., 
Elmira,  Out. 

PARLOR  SUITES. 
Elmira     Interior     Woodwork  Co., 
Elniira. 

Ellis  Furniture  Co.,  Ingersoll. 
Knechtel   Furniture   Co.,  Hanover. 
Waterloo  Furniture   Co.,  Waterloo. 
Gold     Medal     Furniture    Co.,  To- 
ronto. 

Lippert  Furniture  Co..  Berlin. 

PARLOR  TABLES. 
Geo.      McLagan      Furniture  Co.. 

Stratford. 
Meaford   Mfg.  Co.,   Meaford,  Ont. 
FJlora  Furniture  Co..  Elora. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Knechtel    Furniture   Co.,  Hanover. 
Peppier   Bros..  Hanover. 

PEDESTALS. 
Peppier   Bros.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stratford. 

PILLOWS. 
Ontario    Sprint:    Bed    &  Mattress 

Co..    London,  Ont. 
Stamco,  Limited,  Saskatoon.  Saik. 

Toronto  Feather  &  Down  Co..  To 
ronto. 

Ideal   Bedding  Co.,  Toronto 

PILLOW  SHAM  HOLDERS. 
Tarbox  .Mfg.  Co..  Toronto. 

RATTAN  FURNITURE. 
Imperial   Rattan  Co  .  Stratford. 
Canadian    Rjittan    Chair    Co..  Vlo- 

lorinville.  Que. 
Gendron   .Mfg.  Co..  Toronto 

RECLINING  CHAIRS. 
Ellis  Furniture  Co.,  Ingersoll. 
Kiierhtel    Furniture    Co..  Hanover, 
•lohn  C.  Mundell  &  Co..  Elora.  Out. 

RUG  RACKS 
Steel    Furnishing    Co.,    New  Gins- 
gi  w.  N.  S. 
SECTIONAL  BOOKCASES 
Globe  WeriiieUe  Co.,  Stnitfor.l.  c 

SCHOOL  FURNITURE. 
Bell    Furniture   Co..  Southampton, 
Ontario. 

SIDEBOARDS. 
Knechtel    Furniture    Co.,  Hanover. 
Meaford    Mfg.    Co..    Meaford,  Out. 
Stratford  Chair  Co..  Stratford. 
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Index  to  Advertisements 


TABIDS. 
B»ll    Kuruilur*   Co..  Sou(h»iuptoii, 

Uutario. 
Klor«  Kuruilure  Co.,  Elor». 
Kiirchtrl    Kuriiilur»    Co.,  llaiiOTcr. 
Johu  C.  Muuilrll  Jb  Co.,  Kluru. 
Urillia    Kuriiiiuro    Co..  Orillin 
Slrolford  Climir  Co.,  Slr«l(ord 
\  lOloriitTillv  Kuriiituri'  Co..  Victor 
IkTlllv,  Qu«. 

TABLE  SLIDES 
B.  Walter  \        .  \Vnl>ash..  Iiul. 

TABOURETTES. 
Klora  Furuiturv  Co..  Elora. 
J.  D.  Krci'so  &  Son  Co.,  Chiias  >, 

Kviisiiiclon    Kuriiiluri'   Co..  Ooiiur 
ich. 

TELEPHONE  STANDS. 
John  C.  MuiidoU  &  Co.,  Elora,  Ont. 
TENTS 

Stamco,  Limited,  Saskatoon,  Bask. 

TYPEWRITER  DESKS. 
Elniira     Interior     Woodwork  Co.. 
Elmira. 

Stratford  Desk  Co.,  Stratford,  Ont. 

UPHOLSTERERS'  SUPPLIES 
Ellis    Kurniture    Co..  Iiit>rsoU. 
l.old     .Midiil     Furniture     Co.,  To 

ronto. 

UPHOLSTERED  FURNITURE 

Uaetx  Bros..  Berlin. 

Klhs   I'urniture  Co..  Ingersoll. 

Karquharson-Gifford  Co..  Stratford, 

Ont  .  , 

Imp.  nul   lijittan  Co..  Stratford. 
Imperial  Furniture  Co.,  Toronto. 
John  C.  Muiidell  &  Co.,  Elora. 
Knecliiel    Furniture    Co.,  IliinoTer 
Wntirloo   Furniture   Co..  Waterloo 
.i>ld     Medal     Furniture     Co..  To 

"  VACUUM  CLEANERS. 

Onwnrd   Mf>-,   Co..  Bi-riin. 

VERANDAH  FURNITURE. 
Imperial   Riittan   Co.,  Stratford. 
SiriUford    Mfi:.    Co..  .Stratford. 

WARDROBES. 
K'nerhtt'l   Furniture  Co..  Hnnover 
Mesford   Mfg.   Co..    Meaford.  Ont 
S-rritf.ird   riiair   Co..  Stratford. 

FACTORY  SUPPLIES 

CLAMPS. 

Batavia  Clamp   Co..   Bntavia.    N'  V 

X  JRNITURE  SHOES. 
Onward   Mfc.   Co.,  Berlin. 

DRY  KILNS 
Mi.rton   Dry   Kiln   Co.   (  liicMKO 

GLUE    JOINTING  MACHINES 
Canadian    Linderman    Co.,  Wood 

stock.   

NAILS 

P.  T,.  Robertson  Mfg.  Co.,  Milto". 
Ontario. 

PLATING 
P.  L.  Robertson  Mfg.  Co.,  Milton, 
Ontario. 

RIVETS  AND  SCREWS 
r.  I..  Robertson  Mfg.  Co.,  Milton, 
Ontario. 


SPRINGS. 

.lames  Steele,  Guelph. 
Ideal    lledding   I'o.,  Toronto. 
SPANISH  LEATHER. 

I.  ackawaiinu  Leather  Co.,  Uackettt 

•  nvn,    N.  J. 

STERILIZED  HAIR. 
Grillhi   Curled    Hair  Co..  Toronto. 

TRUCKS. 
\V.    1.    Kemp   Co.    Ltd.,  Stratford. 

VARNISHES. 
|{.  C.  Jamiison       Co.,  Montreal. 
Ault  &  W  iborg,  Toronto. 

VENEERS. 
Adams  &  Raymond  Veneer  Co.,  Im- 
dianapolis,  Ind. 

VENEER  PRESSES. 
\Vm.  R.  Perrin  &  Co..  Toronto. 

WASHERS 
P.  L.  Robertson  Mfg.  Co.,  Milton. 
Ontario. 

UNDERTAKERS'  SUPPLIES 

AMBULANCES. 

Mitcli.ll        Co..  Ingersoll. 

BURIAL  ROBES. 

.lames   S.    Elliott   &    Son,  Prescott. 
l-.vel    Casket    Co.,  Hamilton. 
(Jlobe  Casket  Co.,  London. 
Semmens  &  Evel  Casket  Co.,  Ham 
ilton. 

CLOTH  CASKETS 

Miehigan  Casket  Co,  Detroit,  Mich. 
CEMENT  CASKETS. 

Canadian  Cement  Casket  Co.,  Pres- 
cott. 

CEMETERY  SUPPLIES 

Fritrid    I'luid   Co.,   Chicago,  III. 

CASKETS   AND  COFFINS. 
Dominion  Casket  Co.,  Ouelph. 
Evel    Casket    Co.,  Hamilton. 
Globe  Casket  Co..  London. 
Simmens  &  Evel  Casket  Co.,  Ham 
ilton. 

EMBALMING  FLUIDS. 

F.evptian      Clpmical     Co..  Boston. 

Frifiid   Fluid   Co.,   Chicafjo,  III. 
Michican  Casket  Co,  Detroit,  Mich. 

II.  S      Px'kels    Co..  FhiladiMphia 

EMBALMERS'  SUPPLIES 

Frigid  Fluid  Co..   Chicago,  111 

HEARSES. 
Mitchell   &  ('..  Irigrrnoll 

LOWERING  DEVICES 

Frigid   Fluid  Co.,   Chicago,  111. 

SCHOOLS   OF  EMBALMING. 
Canadian     School     of  Embaliuinic 
Toronto. 

STEEL  GRAVE  VAULTS 

St.  Thomas  Metallic  Vault  Co..  St. 

Thomas,  Ont. 
Michigan  Casket  Co,  Detroit,  Mich. 

UNDERTAKER'S  CHAIRS. 

«tr;ilf.ir(l    Mfir     Co..  Stratford 
UNDERTAKERS'  SUNDRIES 

FriL'i.l    Fluid   Co.,   Chi. 'ago,  111. 


A 

AlbrotiRli  &  Co.,  .1.  P  22 

Antiseptic  Hedding  Co  i.f.c. 

AQlt&  Wiborg  73 

B 

Hactz  HroK.  &  Co  18 

Hatiivia  Clamp  Uo  10 

Heilin  Tablo  Mtg.  Co  25 

C 

<  'anada  Beds  Limited  70 

Canada  Mattress  Mfg.  Co  21 

Canadian  Liiideriiiaii  Co  72 

Can.  H.W.  .Johns-Man  villo  Co  25 

Central  Casket  Co  82 

CoIIoran  Patent  Spring  Mat.  Co.  19 

D 

Dominion  Clasket  Co  74 

Dominion  Mfr.s.,  Limited  78 

E 

Eckels  &  Co.,  H.  8  82 

Kgyptian  Chemical  Co  84 

Klmira  Interior  Woodworlc  Co  14 

Elmira  Furniture  Co   8 

F 

Farquharson-Gitl'ord   7 

Frame  &  Hay  11 

Frecse  &  Sons  Co.,  J.  D  79 

G 

Gale  &  Son.  Geo   6 

Globe  Wernicke   9 

Gold  Medal  Furniture  Wfg.  Co  17 

Gendron  Wheel  Co  86 

H 

H.  E.  Furniture  Co  71 

Hourd  &  Co  12 

I 

Ideal  Bedding  Co  80 

Imperial  Furniture  Co  22 

Imperial  Rattan  Co   5 

J 

Jamieson  &  Co.,  R.  C   8 


K 

Kawnocr  Mfg.  C^o  14 

Kindcl  HedsCo.,  Limited  70 

Ivnechtel  Furniture  Co  24 

Kohn.  J.  &  J  10 

L 

Lackawana  Leather  Co  10 

M 

Meaford  Mfg.  Co  29 

Mundell  &  Co.,  John  C  i.f.c. 

McLagan  Furniture  Co   3 

McKellar  Bedding  Co   27 

Montreal  Upholstering  Co   4 

0 

Onward  Mfg.  Co  12 

Ontario  Spring  Bed   4 

P 

Peppier  Bros,  Limited  28 

Q 

Quality  Furniture  Makers  Ltd  23 

R 

Robertson,  P.  &  L.,  Mfg.  Co  73 

S 

Scafe  &  Co.,  A.  J   12 

Sciiool  o  Embalming  86 

Shafer.  D.  L   18 

Springfield  Aletallic  (  askel  Co  SO 

Stamco.  Limited   26 

Htai.dard  Bedstead  Co  20 

Steel  Furniture  Co  22 

Steele,  James  Limited  18 

Stratford  Brass  Co  Vd 

Stratford  Bed  c:o  13 

Stratford  Chair  Co  o.f.c. 

Stratford  Mfg.  Co  11 

St.  Thomas  Metallic  Vault  Co  80 

W 

Walter  &  Co.,  B  25 

Waterloo  Kurniture  Co  15 

Western  Casket  Co  76 

Wcisglass,  S.,  Limited  16 


For  Sale 
Wanted 


TERMS  FOR  INSERTION 

4  Cents  per  word  one  Insertion 
10  Cents  per  word  three  Insertions 

MINIMUM  50  CENTS 


WANTED — Well  established  F"uneral  Directing  Business  ;  wouldn't 
object  to  good  furniture  Business  in  connection  with  the  Undenak- 
ing.  Apply,  giving  all  particulars  as  regards  amount  of  business 
done  in  both  lines.    R.  Sumtnerfeldt,  Unionville,  Ont.  14/1/1. 

FOR  SALE — Undertaking  business,  excellent  place  to  live,  12,000 
population,  one  competitor,  best  location,  and  equipment,  doing 
good  business,  taking  over  large  city  business.  Cash  price,  $.3,000. 
Box  124,  Canadian  Furniture  World  and  The  Undertaker,  32  Col- 
borne  St.,  Toronto,  Ont.  14/1/1. 


Canadian  School  of  Embalming 

Instruction   in    Practic  al   Embalming  ami  Funeral  Directing 
PREPARATION  FOR  EXAMINATIONS 

ENTER  AT  ANY  Tl  v  E 

R.  U.  STONE  32  Carlton  Street 


Principal 


Toronto 


Invalid  Chairs  and  Tricycles 
of  every  description. 

Tliis  has  been  our  study  for  thirty- 
five  years.  We  build  chairs  that 
suit  the  requirements  of  any  case. 
Write  us  for  catalogue  No.  20  and 
prices,  if  interested. 

Gendron  Wheel  Co.,  Toledo,  0.  U.S.A. 


FOR  SALE — Furniture  and  Undertaking  in  town  ot  Stayner  ;  estab- 
lished twenty  years,  forced  to  give  up  business  on  account  of  getting 
disabled — act    quick — low   rent.    Address — D.   Mathers,  Slavner. 

14/1/1. 

FURNITURE  FACTORY  SUPERINTENDENT  open  for  engagement 
March  1st.  Best  reasons  for  changing.  Best  references  as  to  abil- 
ity for  handling  men,  designing,  etc.  Address,  Box  125  Canadian 
Furniture  World  and  The  Undertaker,  82  Colborne  Street,  Toronto, 
Ont.  14/1/1 


CONSULT  THE  BUYERS  DIRECTORY 

The  Buyers  Directory  of  CANADIAN  FURNI- 
TURE WORLD  AND  THE  UNDERTAKER 
contains  much  valuable  information. 

Sometimes  an  advertiser  makes  several  lines—  and  only  ONE  line 
will  be  represented  in  his  advertisement  -  but  if  you  will  refer  to  the 
Directory  in  most  cases  you  will  find  just  what  you  are  looking  for. 
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Low  Priced  Furniture 

A  j^roM  iny  country  has  a  great  market  for  lo>v  priced  hut  M  ell 
hullt  furniture. 

Our  line  is  huilt  stron;^  and  well.    The  oiik  pieces  are  fill  huilt  of 
SOLID  OAK  and  the  imitation  Mahogany  of  SOLID  BIRCH. 

We  are  the  larg«»st  manufacturers  of  low  priced  Dress(»rs,  Chif- 
foniers and  Liidies'  Desks  in  the  North. 

This  enahles  us  to  sell  on  a  very  sniiill  margin. 


LOOK  AT  THE  PRICES  ON  PIECES  SHOWN 


All  Our  Prices  are  in  Proportion. 


Price  $5.00.    Weight  95  lb*.  102  215 

Top  18x33.    Height  64  in. 

French  bevel  plate  mirror  12x20.  Price  $5.45.    Weight  1 10  lbs.  Price  $6.50.    Weight  110  lbs. 

Same,  with  imitation  quart,  oak  front  Top  18x30.    Height  69  in.  Top  18x38.    Height  67  in. 

and  top.    Price  $5.25.  French  bevel  plate  12x16.  French  bevel  plate  20x22. 


We  iiImo  iiuiiiiifiirtiiro  a  lino  of  (lie  ahovc  {JooiIn  in  <lie  Colonial  Style. 

TerniN:  i-°.<t.lt.   <  liicatio.     ISO   ilavN    net     2       for    <-aHli    in    '2it  diivN. 

Onr  loeiition  !m  tlie  nioHt  convenient  in  tlie  I'.S.  toNiipplx  t  lie  Cn  na<l !  ii  n 
Triiil«'.  Order  one  of  tlie  )il>o>  e  pieeeM  to-diiv  iih  a  Naitiple  then  look 
over   i  llii-.t  rated  rntiiluu.     it  iiieaii-i  I'KOI-'IT  i<'Oi{   VOl  . 


.1.  I  ).  I'^K*  i  :i':si<:     son  s  co 

•2r,{i\-jr,-2A  ii<>\ii;k'  sruiois'r 
(  F  I  I<  .\(  ;<  ).  I  .S..\. 
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To  Furniture 
Dealers 


A 

FURNITURE 
BUYERS' 
DIRECTORY 


Have  you  ever 
searched  high  and 
low,  and  every- 
where, for  the  names  of  manufacturers 
making  a  hne  of  goods  for  which  you 
have  a  customer,  or  which  you  need 
for  your  own  requirements?  Most  furniture  dealers  have 
had  that  experience. 

A  Special  Canadian  Furniture  World  will 

Announcement   f}°'^^y      '^'^  ^  ^p^"^'  ^"^^f 

Directory  JN umber,  containing  a  col- 
ored paper  supplement  in  which  will  be  indexed  for  the 
convenience  of  the  twenty-five  hundred  Buyers  of  Furniture 
in  Canada,  the  names  of  the  various  manufacturers  making 
the  many  lines  indexed. 

To  Furniture  Canadian  Furniture  Manufacturers 
Manufacturers  requested  to  send  us  a  full  list 

or  all  the  various  classes  and  articles 
of  furniture  they  manufacture,  so  that  this  index  can  be 
made  thoroughly  representative  of  the  Canadian  furniture 
industry,   and  enable  dealers  to  purchase  as  much  of 

their  stocks  in  Canada  as  is  possible 

for  them  to  do. 


CANADIAN 

FURNITURE 

WORLD 

32  COLBORNE  STREET 
TORONTO 


Check  over  the  condensed  Buyers' 
Directory  on  pages  75  and  76,  and 
send  your  additions  to  this  list  to  the 
Canadian  Furniture  World. 


Vol.  4    No.  3 


MARCH,  1914 


Furniture  World 


Published  by  the  Commercial  Press,  Limited,  32  Colborne  Street,  Toronto 


What  Will  Sell  Faster  Than  "Good  Looks"? 

"Good  Looks"  with  "McLagan  Quality" 

Our  Goods  retain  longer  and  with  less 
attention  their  original  attractiveness 


Do  You  Sell  Gunn  Sectional  Bookcases  ? 

We  manufacture  Gunn  Sectional  Bookcases  in  a  good  variety  of  de- 
signs and  combinations  for  home  and  office  use.  There  is  a  rapidly 
growing  demand  for  good  grade  Bookcases  at  reasonable  prices,  and 
our  offermgs  should  be  of  interest  to  you.  Let  us  suggest  that  you  write  us. 


Th« 


Geo.  McLagan  Furniture  Company, 

Stratford,  Ontario 


Limited 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER. 
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JOHN  C.  MUNDELL  &  CO.,  LIMITED,  ELORA,  ONT. 


Upholstered  Easy  Chairs,  Rockers, 

Settees 

W'e  manufacture  these  in  sets,  in  pairs  and  in  sing-le  pieces, — 
in  new  ilesii^iis  that  are  attractive  and  in  demand.  The  covers 
rantje  in  \arioty  tVoni  Drill,  Pantasote  and  Imitation  Spanish 
l.eathor,  up  tlirouLjli  tlie  intermediate  grades  to  No.  1  Spanish 
Cowliitle,  and  come  in  almost  every  desirable  shade. 

I'or  the  Li\ing  Room,  Library  or  Den,  Upholstered  pieces 
like  these  are  indispensable.  A  set  of  three,  made  up  of  Rocker, 
.\rm  Chair  and  Settee,  not  only  completely  furnish  such  a  room, 
but  yive  it  an  air  of  elegance  and  comfort.  ^  The  prices  are  so  inviting  in  view  of  the  appearance  of 
the  Chairs,  that  the  goods  seem  to  sell  themselves.  $7.75,  $9.00,  $10.50  and  on  up,  according  to  the 
quality  of  cover  used.  For  speedy  sales  and  satisfactory  returns  for  your  investment  these  upholstered 
pieces  are  indeed  Leaders. 

Blae  Prints  ready  for  mailing 

John  C.  Mundell  &  Co.,  Limited,  Elora,  Ont. 


THE 


PATENT  MATTRESS 

Can.  P«t.  March  16,  '09.    U.S.  Pat.  Feb.  16,  '09 


Our  Guarantee 

IVe  give  a  Five  Year  Guarantee 

with  each  Mattress  that  it  will  not  sag 
or  spread  and  that  it  is  absolutely 
noiseless. 


Mechanically 
Constructed 


FISCHMAN  PATENT  SPRING  MATTRESSKS 
lire  composed  of  little  coil  springs  which  are  con- 
tained in  strong  cotton  pockets,  scientifically  ar- 
ranged in  rows,  each  row  being  wrapped  in  finest  cot- 
ton telt,  making  it  impossible  for  the  springs  to  touch 
one  another  and  teartlie  pockets  by  friction,  and  there- 
by making  it  the  only  noiseless  spring  mattress  bnilt. 

Each  K])ring  acts  independently,  thus  allowing  the 
mattress  to automatieiilly  a(lii|it  itself  to  the  contour 
of  the  Ijody,  ensuring  the  utmost  in  comfort  and  repose. 

You  can  easily  double  your  mattress  business  by  sell- 
ing the  Fischman— the  mattress  of  five  years'  guar- 
anteed service  at  a  popular  price. 

McLaughlin  &  Scott,  Canadian  selling  agents. 
Samples  can  be  seen  at  their  show-rooms  on 
67-71  Adelaide  Street  West. 


The  Fischman  Mattress  Company 


569  Queen  St.  W. 


Toronto,  Ontario 


March,  1914. 
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Upholstered  Reed  Furniture 

Made  Complete  in  the  Imperial  Factories 


THIS  Imperial  Upholstered 
Reed  Suite,  and  ali  Im- 
perial Furniture,  is  made  up 
complete,  frames  and  all,  in 
in  our  own  workshops.  1  hat 
is  one  reason  why  the  "Im- 
perial" make  comes  to  you 
such  pronounced  elegance 
at  prices  which  will  allow 
you  a  most  liberal  profit  on 
the  turnover. 


Imperial  Rattan  Company,  Ltd. 

Stratford,  Ontario 


^ 
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Iron  Bed  No.  852  x 

Height  of  Head  61  in. 
Braas  Spindles  in. 

Li«t  Price  $8.20 


Height  of  Foot  45  in. 
Widths  4  ft.  and  4  ft.  6  in. 


A  Better  Profit 


When  you  are  buying  a  line  of  goods 
to  sell  you  are  making  an  investment 
that  should  yield  profit. 

However,  you  can  make  no  profit  until 
you  make  sales  at  a  fair  advance  upon 
cost.  Therefore  the  line  you  can  sell 
easiest — turn  over  the  oftenest — under 
this  condition  is 

The  Profit  Producer 

You  will  like  Ontario  Iron  Beds  be- 
cause of  their  profit  producing  quality, 
and  your  customers  will  like  them 
because  of  their  style  and  utility. 


The  Ontario  Spring  Bed  &  Mattress  Co., 


Lond 


on 


THE  LARGEST  BEDDING  HOUSE 
IN  CANADA 


Ontario 


Limited 


Parlor  Davenport  Full  Sized  Comfortable  Bed 


A 

Handsome 


Ttiis  liHiitlsome  piece 
only  half  as  much  as 

Frame  :  Quartered 
Cut  Oak  or  Birch 
Mahogany. 

Finish:  Fumed  Oak, 
Golden  Oak,  and 
Mahi'ijain'. 

Fabricoid  or  Velour 

$49.00 

Imitation  Spanish 

$50.00 

Genuine  Leather 

$60.00 

Genuine  Spanish 

$63.00 

(LiMt  Prices) 
Try  a  Sample  Order. 


of  furniture  serves  every  purpose  of  a  bed  and  a  sofa.  Occupies  only  half  the  space  and  costs 
both.    The  bed  is  full  size,  72  by  47  in.     It  is  simply  mechanically  perfect,  easily  chang-ed  from 

sofa  to  bed  or  from 
bed  to  sofa.  It  is 
luxuriously  comfort- 
able as  a  bed,  no 
ridges  or  hard  spots. 
Plenty  of  room  for 
bedding- withinsofa, 
when  bed  is  closed. 
Sanitary  construc- 
tion. You  do  not 
sleep  on  the  uphol- 
stering, but  on  a  soft 
mattress,  which  is 
easily  removed  for 
airing.  Advise  your 
customers  to  bu)'  a 
Duofold  and  they 
will  be  able  to  move 
into  a  smaller  apart- 
ment or  get  along 
with  one  less  room. 
We  have  a  style  and 
price  to  suit  your 
needs  exactly. 


No.  81— Duofold  (Divanette) 


If  you  have  not  received  our  new  Catalogue,  write  us  and  we  will  mail  you  a  copy. 

The  Montreal  Upholstering  Company 

1611-1613  Clarke  St.,  MONTREAL,  Can. 


March,  l9l4. 


GANAbtAN  FtiiiNiTURfi  Would  ANd  tHe  undertaker. 


5 


Designs  that 
Pull  Trade 


The  designing  in  Stratford  Chairs,  with 
their  many  other  excellent  sale-creating 
advantages,  has  always  proven  a  popular 
subject  for  admiration  both  with  the  dealer 
and  the  ultimate  user. 


1 1 


Obey  that  impulse— 

to  write  us  about  the  new  lines  of 
inexpensive  dining-room  and  bedroom 
furniture  we  are  now  manufacturing. 
It  is  an  impulse  that  will  repay  you 
well.    Write  us  a  card  NOW. 


Stratford  Chair  Company,  L  imited 

Stratford  Ontario 


jillllllllllllllllllllllllllllllililllillllW^  -  •'m  Ill  iiiiiiiiiiiiiiiE         I1IIIIIIIIIIIIIIIIIIIIIII  iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiuii.. 


6 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER. 


MHreh,  1914 


Are  your  customers 
millionaires,  or 
working-men 
or  both? 


No.  880 


There^s 
a 

Gale 

Bed 

for 
every 
purse 


IRON  BEDSTEAD 
No.  880 

Pillars  ...  1  1-16  inch 
Filling  -        .        .  5-16  inch 

Top  and  Bottom  Rods  }s  inch 
Head  ....  60  inches 
Foot  -  .  .  .39  inches 
Sizes  3  ft.,  3  ft.  6  in.,  4 ft.,  4  ft.  6  in. 
Shipping  Weight         -      110  lbs. 

BRASS  TRIMMINGS 

Door  Knob  Vases  3  inches 
Top  Rod  inch 
Mounts  and  Spindles 


This  IS  the  claim  we  make  for  the  Gale  Line — 
the  most  comprehensive  line  of  beds  ever  offered 
any  furniture  trade.  A  line  backed  up  by  a 
catalog  from  which  it  is  easy  and  a  pleasure  to  sell  beds. 
No  need  for  more  than  a  representative  stock, —  the  catalog 
and  our  prompt  shipments  from  large  stocks  put  practically 
every  bed  in  our  line  on  your  floors. 

Geo.  Gale  &  Sons 

Waterville,  Que. 

Warerooms :  TORONTO,  MONTREAL,  WINNIPEG 


Mai'cli.  1!M4 
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An  Important  Link  in  the  Chain 
of  Stratford's  Busy  Furniture 

Industries 

^IT  The  Farquharson-Gifford  Company  is  especially 
^  well  equipped  to  manufacture  a  line  of  furniture 
that  will  afford  genume  pleasure  to  the  purchaser,  and 
to  maintam  a  service  to  dealers  that  will  cover  every 
phase  of  fair  dea  ing  and  sub  tantial  profit-making. 


Our  Specialty  is 

Davenport  Beds,  Couches 
and  Living  Room  Furniture 

^7T  It  is  our  aim  to  produce  a  par  icularly  good 
^ll  grade  of  these  lines  at  prices  which  will  appeal 
to  most  people. 

Our  travelers  are  now  calling  on  the  trade.  Give 
them  an  opportunity  to  prove  the  above  claims. 


The  Farquharson-Gifford  Co.,  Limited 

Stratford,  Ontario 


fllllilillllllllllllllililllllllllllllllllli  „  mmm'mmmrmmmmm'mnm  !.imin„m„ii,.|,.p 
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Cabinet  No.  30 


^^Usefulness'^  in 
Every  inch  of  Space 

No  other  one  piece  of  furniture  in 
the  home  is  of  more  practical 
utiHty  to  the  housewife  than 
the  Kitchen  Cabinet — and  no  other 
Kitchen  Cabinet,  we  beheve,  exempli- 
fies this  so  strikingly  as  the  "H.E." 

It  has  the  removable  flour  bin, 
which  eliminates  the  overhead  lifting- 
of  heavy  flour  sacks. 

Glass  receptacles  for  sugar,  spices, 
tea  and  coffee,  perfectly  sanitary,  and 
all  showing  the  quantity  each  contains. 

Roller  front,  which  does  away  with 
doors  opening  out  on  the  working 
surface  of  the  cabinet. 

See  that  you  have  the  H.  E.  make 
on  display  for  the  early  spring  demand. 


The  H.  E.  Furniture  Co.,  Ltd. 


Milverton 


Ontario 


March,  1914. 
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Size 


Globe-Wernicke  Art -mission 
Bookcase  with  Desk  Unit 


The  good  reader  is  frequently  a  good 
writer.  He  studies  and  reviews 
books,  making  frequent  notations  from 
the  authorities  he  consuhs.  All  studi- 
ous persons  have  use  for  a  Desk  as 
well  as  a  Bookcase. 


This  Art-mission  1  2  {  Desk  Unit  occu- 
pies no  additional  floor  space,  yet  affords 
all  the  conveniences  of  a  compact  desk, 
w  rite  for  our  catalogs  and  price  lists 
of  complete  Globe  -  Wernicke  com- 
binations   the  ideal  line  to  sell. 


3hc  SloWnVcrnickc  QoXtd, 

Stratford  Ontario 
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Kohn's  Imported  Bentwood  Furniture 


THE  QUALITY  LINE 

High  grade  in  design,  construction  and  finish.  Inexpensive 
enough  to  sell  well.    Certain  to  give  satisfactory  service. 

Steel  Screw  Leg  Joints 

that  will  not  loosen — solid  one-piece  backs — hand  caned  seats. 


Made  of  specially  seasoned  Austrian 
beechvvood,  bent  by  a  strength- 
retaining  process. 

Finished  in  any  color  desired. 
Hand  polished. 


Light  weight,  convenient,  comfort- 
able, sanitary.  All  periods  and  mod- 
ern art  characteristics  represented. 

Complete  variety  of  grades  and 
styles. 


Write  for  Catalog 


SPECIAL  DESIGNS  IMPORTED  TO  ORDER 


Visit  Our  Showrooms 


JACOB  &  JOSEF  KOHN 

OF  VIENNA,  AUSTRIA 

215-219  VICTORIA  STREET,  TORONTO,  CANADA 


1  10-112  West  27th  St. 

NEW  YORK  CITY 


1410-1418  So.  Wabash  Ave. 

CHICAGO,  ILL. 


Second  Floor,  Keeler  Building 

GRAND  RAPIDS,  MICH. 


418  Maritime  Building 

SEATTLE,  WASH. 


liiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiii^ 
iiii 


LLIS  QUALITY 

ALWAYS  TO  THE  FORE  .  . 


The  new  lines  we  just  have  out  are 
quite  the  most  up-to-the-minute  and  im- 
proved possible.  That  you  may  see 
the  latest  photos,  ask  for  our  representa- 
tive to  call. 


THE  ELLIS  FURNITURE  COMPANY 

INGERSOLL  ONTARIO 


>u.U 

UlljJJ 

lail 

iiiiili 

Nothing 
But  Fine 
Upholstered 
Furniture 


March.  1914. 
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Quality 
First 


Yet  with  that  quahty, 
you'll  also  find  in  Strat- 
ford Beds,  all  the  other 
essentials  necessary  in 
a  really  worth  while, 
profit    making  line. 


The  Stratford  Bed  Company 


"CLASSIC" 

Woven  Wire  Bed  Springs 


30 


The  best  all  round  Bed  Springs 
for  every  specific  use  that  brains 
and  up  to  the  hour  c(|Uipmcnt 
can  produce. 


+  Plus  H- 

Write  Us 
for  Catalogue. 


A  feeling  that  the  dealer  is  the 
most  important  factor  in  the  dis- 
tribution, and  our  consequent 
policy  of  making  our  Imes  really 
profitable  to  him. 


The  Frame  &  Hay  Fence  Co.,  Limited 


Stratford 


Ontario 
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"View  it  with  the  Eye 
of  the  Passer-by" 


Size  it  up  from  the  outside  from 
the  view-point  of  the  person  who 
buys  for  the  pleasure  of  using  it. 
Then  you  will  «ee  the  wisdom  of 
placing  this  and  others  of  our  line 
of  L'pholstered  Chairs  and  Ches- 
terfields in  your  stock  to  sell. 

They  produce  profits  because 
they  please  people. 


A.  J.  Scafe  &  Co. 


Berlin,  Ontario 


i  ^      T*!         nn  ^Al  §  lA  gentle  pull  on  one 

^  V   ihe  lop  IS  Always  tentered  side  .pens b.th  sides 

The  substantial  construction,  beauty  of  design  and  perfect  finish  of 
Berlin  Tables,  together  with  the  easy  slide,  is  a  sales  force  of  gieat 
value  to  every  furniture  dealer. 


Stock  an  Assort- 
ment of  Berlin 
Tables  for  the 
Spring  Trade. 


The  Berlin  Table  Manufacturing  Co.,  Limited 

BERLIN       ::  ONTARIO 
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Order  Stratford 
Folding  Chairs 

YOU  can  quickly  turn  these  Folding  Chairs  into 
cash  whenever  crowds  assemble  for  an  im- 
promptu affair — providmg  you  have  the  chairs  in 
stock  to  deliver  on  short  notice.      Order  Now. 

What  about  your  lines  of  Lawn 
Swings,  Garden  and  Verandah 
Furniture  for  this  season? 


Write  for  our  Catalog  and  Price  List 

Stratford  Manufacturing  Co.,  Limited 

Stratford  Ontario 


iiiiiiiiiiiiiiiiiii 
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Brass  Furniture  Trimmings  For  Every  Use 


In  any  design  and  finish  required,  and 
tfie  best  results  in  every  instance. 


Let  us  quote  you  prices  on  your  next 
Brass  Furniture  Trimming  order. 


The  Stratford  Brass  Co.,  Limited 

.iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiii  iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiii^ 

iiiiiiiiiiiiiiniiiiiiii 


The  only  trade  paper  in  its  field  in  Canada  (|Uoting  its  circulation  in  plain 
figures  on  its  editorial  page  each  month  is  the 

Canadian  Furniture  World  and  the  Undertaker 

The  circulation  el  this  iuue  is  I  WO   11  lOUSAND  COPIES 
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Spring  Beds,  Cots  and  Divans 

OUR  SPECIALTY 


No.  10  DIVAN 

Rope  Edge  Patented  in  Canada  and 
United  States 

Our  representatives  are  now  calling  on  the 
trade  with  complete  lines  of  our  specialties 
for  1914. 

REPRESENTATIVES 
Ed.  Btgihaw.  Wolrm  Ontario  A.  McNab,  Eastern  Ontario 

J  Ctirkr.  Northern  Ontario  J.  A.  McLaughlin,  Quebec 

Colleran  Patent  Spring  Mattress  Co. 

TORONTO.  ONT. 


Every  Up-to-date  Housewife  is  a 

Live  Prospect 
For  These 
Covers 

Every  woman 
in  your  town 
knows  that  the 
ordinary  silence 
clolh  will  NOT 
protect  the  pol- 
ished top  of  her 
dining-  table 
against  hot  dish- 
es. 

Asbestos 

Table  Covers  and  Mats 

afford  better  protection  against  heat  than  any  other.  They  are 
also  the  most  durable.  They  invariably  give  satisfactory  service. 
The  line  of  J-M  Asbestos  Table  Covers  and  Mats  is  so  complete 
tlKil  yon  can  cater  to  all  pocket  books.  And  yon  won't  have  to 
tic  lip  a  lot  of  money  in  stock,  as  onr  branch  right  near  you,  will 
All  rush  orders  in  any  quantity,  without  delay.  Our  prices  to 
the  trade  are  so  low  that  yon  can  undersell  competitors  besides 
giving  your  customers  lietter  \'alue  than  they  can  get  in  any 
other  make  of  covei'. 

Write  Nearest  Branch  for  Booklet  and  Special  Dealer  PropositioD 

THE  CANADIAN 
H.  W.  JOHNS-MANVILLE  CO.,  Limited 


TORONTO 


MONTREAL 


WINNIPEG 


VANCOUVER 


Isn't  it  Human-like  to 

Patronize  the  Store 
with  a  Good  Front? 


T-mi'  imiiyijiiii  nntM 


t 


You're  paying  a  big  rental  and  if  is  for  no  other  reason  than 
to  be  located  where  you  can  shouJ  your  merchandise  to  the  great- 
est num  ber  of  people.    /l//rac<ion  results  in  a  greater  nurnbcr  of 
ales  today  than  any  other  Store  element.    If  your  Store  Front  is 
merely  keeping  out  the  snow  and  rain  and  not 

lulling  your  merchandise  you  could  just  as  well  be     I J-\  V4/         £^  *^ 
b.cafed  on  aback  street.    Every  inch  of  your  street     fV"*'  "■^Yl 
frontage  is  -v  aluable — more  valuable  than  any  other  DTORE  FRONTS 

^pace    in   your  Store — be    sure  you  are  using  it. 

Here  are  two  photographs  of  the  Economy  Store — one  he- 
tore  and  the  otherafterthe  installation  of  a  KAWNEER  STORE 
i'RON'T.  Is  it  paying  dividends — is  it  making  sales?  This 
i  ront  increased  the  business  of  this  Store  35^"'-  ^and  not  one 
-nt  additional  clerk  expense  was  added — the  profit  on  the  in- 
creased business  is  net. 


thoroughly  believe  we  are  deserving  of  your  confidence — de- 
serving of  the  opportunity  to  co-opern'e  with  you.  E\-cry 
KAWNEER  FRONT  that  makes  good  does  us  nearly  as  mucll 
good  as  it  does  the  Merchant  behind  it.  We  want  to  give  you 
Merchants  the  benefit  of  our  speciali^ced  experience. 

Authentic  Store  Front  Book 


If  you  intenj  to  put  in  a  new  Store 
f  ront  j?o  at  it  in  a  business-like  way — 
ion  t  let  your  sentiment  (your  desire 
•o  be  novel)  run  away  with  your  good 
;  I J  d  g  m  e  n  t — make  your  new  Store 
f  ront  fit  your  business.  Let  tbe  ex- 
perience  of  tVie  owners  of  30.000  KAW- 
N  EER  STORE  FRONTS  help  you. 

e  understand  Store  Fronts  through 
victual  work — we've  helped  thousands 
of  .Merchants  aol-^c  their  problems  and 


Kawneer 

Manufacturing  Company 

Francis  J.  Plym,  President 
Dept.  S 

1197    Bathurst  Street 

TORONTO,  CAN. 


,  The  first  logical  step  for  you  to  take  is  to  read 

Boosting  Business  No  2" — it's   the  most  instructive  and  in- 
teresting Store  Front  hook  ever  published.     It   contains  photo- 
graphs and  drawings  of  many  of  the  best-paying  Store  Fronts  in 
the  country — both   big  and   little.     Learn   more   about  the  metal 
KAWNEER     STORE    FRONT.S— only    solid     copper,  bras.s, 
b ro n or   aluminum   is  use d — f h e >' ' re 
permanent  (no  repair  or  paint  expense)* 
leak-proor  and  they  5e//  merchandise. 


Just  drop  a  card  for  "Boosting  Bus- 
iness No.  2"  —  dtt  1 1 "(  i-  \  .-U  1  li  c  mone>'  it 
takes  to  install  a  nioiU-i  n  Store  Front 
of  an>'  kitnl  iiiifil  >ou  ha\'e  seen  this 
Store  l  i  oni  !>.... k.  You  won't  he  ob- 
ligated 1  .V  l  etjuesting  us  to  send  'Boost- 
ing Bjasiness  No.  2.' 
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No.  654 


l|t 


No.  3.386 


Yes 

it  s  Imitation 


JTI  It  is  an  imitation  that  ful- 
^  fils  every  element  of  attract- 
iveness, usefulness  and  service 
— ability  of  the  real   oak  and 
mahogany. 


^7T  Select  white  maple  is  used  in 
^  our  furniture,  and  by  our  pro- 
cess of  staining  and  finishing  we 
obtain  a  finish  that  is  absolutely 
permanent,  non-chippable  and  per- 
fectly true  in  shade  and  grain. 


gTT  When  the  Meaford  Line  Man 
\1J  calls  better  write  for  us  to 
send  h  m  listen  to  his  sales  plan. 
He  can  show  you  the  way  to  bigger 
business  no  matter  what  your  class 
of  trade  by  utilizing  this  popular 
priced  line. 


Th< 


Meaford  Mfg.,  Co. 


Meaford,  Ontario 


itocl 


IS 
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Baetz  Brothers  and  Company 


BERLIN 


ONTARIO. 


HAVE  YOU  SEEN  IT?  BRIGHT,  NEW,  TASTY 
DESIGNS.       MADE    IN  COMPLETE  SUITES 


Reproientatives:    J.  A.  RUMBALL 


W.  H.  BENEY 


J.  H.  CLARKE 


M.  F.  ANTHES 


J.  H.  HALEY 


Bedroom  Boxes 

The  cedar  box  trade  sliuuld  be  a  valuable 
adjunct  to  your  business.     Is  it? 

Send  for  our  cata'og,  jirices  and  discounts 
on  these  attractive  B.C.  Red  Cedar  Malting 
covered  Boxes. 

Made  for  beauty,  utility  and  long  service 
at  a  low  price. 


D.  L.  SHAFER 


St.  Thomas 


Ontario 


READ  THIS  ISSUE  FROM 
COVER  TO  COVER 

Then  you  will  agree  that  this  Paper 
is  worth  ten  times  the  price. 

$1.00  January  next  year 
Send  yoar  Subscription  in  to-day 

THE  COMMERCIAL  PRESS,  LIMITED 

32  Colborne  Street,  Toronto 


WHEN  YOU  WANT  TO 
SELL  YOUR  BUSINESS 

You  want  to  get  the  best  possible  offer.  The  more 
possible  buyers  you  get  in  touch  with  the  better 
chance  you  have  of  making  a  good  sale.  The 
"For  Sale"  and  "Want"  ads.  in  the  CANADIAN 
FURNITURE  WORLD  are  read  every  month 
by  over  two  thousand  manufacturers,  travellers, 
retail  dealers  and  store  salesmen. 


Four  Cents  a  Word 

One  Insertion 


Ten  Cents  a  Word 

Three  Insertions 
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The  Gold  Medal  Line 


HERCULES 

BED 
SPRINGS 

and 

STEEL 
COUCHES 


21M 


No.  697 


(Quarter-Cut  Oak) 


Loose  Automobile  Spring 
Cushions 


GOLD  MEDAL 

FELT 
MATTRESSES 

and 

A  FULL  LINE 
OF  MIXED 
MATTRESSES 


One  of  our  Six 

New  lIUTir 

Den  Sets  [*— 


Blue  prints  of  these  sets  will  be  sent  to  any  dealer  interested 

upon  request. 

We  now  have  the  most  varied  and  up-to-date  line  of  Upholstered 
Furniture  in  the  Dominion,  and  we  can  make  prompt  shipments. 

Gold  Medal  Furniture  Co.,  Limited 


Toronto,  Montreal,  Winnipeg  and  Uxbridge 


UcaJ  Ojjuc:  TORONTO 
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The  Highest  Plane  of  Beauty  and  Service 


The 


Kindel  Bed 


"  Tlu"  bed  that  makos  itse'f "  ooiiies  in 
most  plo.isliij;  desijjii  —  just  as  pro- 
iu>imi"t'il  as  the  loal  bed  lomt'oi  l  whii  li 
lias  inadt'  it  famous. 

Our  rv>ur  types  are  the  Si>inersaultic, 
Divanetlo,  Parlor  Bed  and  Chair  Bod. 

Write  for  details  of  the  new  sales 
advanlajjes  of  the  "  Kindel." 


An  aristocrat  of  the  24  hour  day 
service  inconvertible  parlor  furniture 


The  Kindel  Bed  Company,  Limited 


Toronto 


Ontario 


No  Sagging— ^-No 
Rolling  to  Centre 


The  Right  Principle-The  Single  Cone 


Each  Spring^  Cone  bears  the  weight  directly  over 
it — saj^-ging  is  impossible  because  there  is  no 
"  end  and  side  "  pull.  L.  &  P.  Bed  Sprin^fs  are 
essentially  "comfort  and  service"  spring's. 


Protect  yourself  from  the  troubles  resulting  from 
"wrong  principle"  Bed  Springs.  Order  L.  &  P. 
goods  made  from  the  best  Premier  Spring  Steel 
Wire  on  a  "  Better  Satisfaction"  Guarantee. 


LET  US  SEND  YOU  OUR  CATALOG 


Leggett  &  Piatt  Spring  Bed  Company,  L  imited 


WINDSOR 


ONTARIO 
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Isn't 
It  a 
Fact 


that  the  bulk  of  your  custo- 
mers are  included  in  the 
phrase  "the  working  classes"? 
We  have  found  it  so  all  along 
the  line  and  have  built  up 
our  business  by  producing 
beds  to  suit  the  purses  of 
this  large  majority. 


In  doing  so,  however,  we  have  not  overlooked  the  large 
part  that  new  and  pleasing  designs  play  in  making  sales. 
The  result  is  a  line  of  bedsteads  that  is  practically  un- 
beatable at  the  price  they  command.  And  this  price, 
while  within  reach  of  all,  leaves  a  good  margin  of  profit 
for  those  dealers  that  stock  our  Beds. 


We  are  in  a  position  to  serve  you  well. 
Will  you  give  us  a  chance  to  prove  this? 


The  Victoriaville  Bedding 

Company,  Limited 

Victoriaville 

Que. 


//jxcc/Cijr/Oiic/Cen/cr 
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Every  Line  of  Our  Upholstery 
Suggests  Comfort 

We  cannot  emphasize  too  strongly  this  feature  of 
comfort.  Every  furniture  dealer  knows  how  much  it 
enters  mto  the  sale  of  a  piece  of  furniture  such  as 
a  couch  or  a  chair. 


Every  piece  of  our  upholstery  gives  solid  comfort 
both  to  the  body  and  to  the  purse.  The  design, 
and  care  in  making,  take  care  of  the  former,  while 
the  price  suits  the  latter  m  every  case. 


Watch  for  our  travellers  or,  if  in  a  hurry, 
drop  us  a  line.  We  will  be  glad  to  make 
a  special  trip  to  your  store. 


The  Victoriaville  Bedding  Co.,  Limited 

Victoriaville 
Que. 

.YAcc/Citr/oadCe/j/er  /f/KedCar/oadCenter 
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Something  for  1914 

Group  No.  103,  comprising  1  Buffet,  BB 
Mirror,  leaded  glass ;  1  China  Cabinet ;  1 
Pedestal  Table ;  5  Diners,  upholstered  seats ; 
1  Arm  Chair. 

Price  $32.50 

Get  a  good  showing  Victoriaville  Furniture  on  your 
floors  and  you'll  quickly  find  that  in  design,  quality  and 
price,  those  pieces  are  just  what  your  customers  have  been 
looking  for. 

See  the  many  new  designs  we  have  for  Spring  selling. 


The  Victoriaville  Furniture  Co 

Victoriaville,  Que. 
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Chairs 
that  wear  like  iron  ! 

The  service  you  render  your  customers  is  a 
prime  factor  m  their  repeat  orders.  You  can- 
not render  them  better  service  than  by  selling 
them  Victoriaville  Chairs.  These  ar  e  made 
from  sound,  flawless  lumber  in  a  plant  devoted 
exclusively  to  chairs  that  "wear  hke  iron"  and 
give  complete  satisfaction. 

Victoriaville  Chair  Mfg.  Co. 

Victoriaville 
Que. 


TJbeBiVJyve 
/ffxed CarJoac/Cen/er 


Get  your  orders  in  early 
for  this  Verandah  Chair 


Indications  show  that  even  bigger  sales  of 
this  popular  chair  will  be  made  this  year 
than  in  1913.  F"or  this  reason  we  urge 
your  placing  your  orders  before  the  big 
Spring  Rush.  Our  salesmen  are  on  the  road, 
showing  as  fine  a  line  of  Reed  Furniture  as 
is  possible  to  produce.      Wait  for  them  or 


Ge/  OUT  new  catalogue,   jutt  off  the  press — full  of  new 
things  in  Reed  Furniture 


The  Canadian 
Rattan  Chair 
Co.,  Limited 

peBJfMj  Victoriaville 

//jxca  Car/oaaCcnfer  Que. 
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Weisglass  Beds 


Represent  the  Maximum 
Result  in 


Construction,  Durability  and  Design 


DEALERS  everywhere  advise  us  of  the  success 
attending  the  sale  of  the  Weisglass  line. 

Our  "Acid  Proof"  Lacquer  is  something  more 
than  a  talking  point,  its  splendid  wearing  qualities 
have  been  demonstrated  successfully  everywhere. 
Have  you  given  your  Spring  order  yet  ?  Our  sales- 
men are  now  on  the  road. 


Faoimile  of  Cold  Medal  Recently  Awarded 
to  Weifi){laR>  Beds 


Weisglass  also  make  Springs  and  Couches 


Look  Joi"  these  Trade  Marks 
Your  Guarantee  of  Qualilv 
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I'ph  olslfred 
t  tinirs  nnd  h ur- 
nitiirr  that  i« 
.A(lii<irrd  every- 
where. 


Carefully  made 
of  the  highest 
grade  materials, 
finished  in  all 
coverings. 


Look  at  Our  Travelers'  Photographs 

The  Imperial  Furniture  Company,  Toronto 


No  Need  to  Say  It's 
"Fine  Quality" 

It  tells  the  truth  itself  in  every  line — in  every  fibre.  Moreover, 
the  Albrough  line  of  Upholstered  Chairs  and  Rockers  possess 
that  subtle  force  of  attractiveness  that  invariably  results  in 
"  Closing  the  Sale." 

Blue  Prints  and  Prices  await  your  request 

J.  P.  ALBROUGH  &  CO. 

MAKERS  OF 

Quality  Couches  and  Easy  Chairs 
INGERSOLL  CANADA 


Rij?  Rarlcs  holdinii  120  rugs  each 


The  "20th  Century" 
Rug  Rack 

Is  the  Greatest  Silent-Salesman  on  Earth 


Von  have  the  adv  antage  of  our  5  years'  experience  in 
ni.miifacLiirinK  "20th  Century"  Racks.  These 

racks  are  now  in  use  in  almost  every  town  an<l  city  in 
Canada,  and  for  I  his  reason  you  can  be  assured  of  re- 
ceiving the  higliest  satlsfaci  ion. 

The  raclt.s  are  manufactured  w  liollvof  steel,  and  can 
not  warp  or  twist,  or  in  any  wiiy  \\i  :ir  out .  or  give  the 
least  tro'ible.  The  money  invc-iiil  «o  on  paying 
you  perpetual  dividends.  As!-;  tur  catalog  and  price 
delivered  your  station. 

The  Steel  Furnishing  Company 

New  Glasgow,  N.S. 
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The  Grand  Old  Elms! 


THE  Good  Friday  wind  storm  brought  low  many 
of  the  remaining  grand  old  Elms  of  Western 
Ontario.     There  will  not  be  many  Soft  Elm 
trees  left  after  this  season's  cut,  and  the  big,  large 
grained  variety  will  be  practically  extinct. 

It  is  one  of  our  Best  Furniture  Woods,  has  a 

beautiful  grain,  soft 
;  texture,  and  partakes 

I  of    a    rich  golden 

I  color  and  high  pol- 

■kf  ish.      When  well 

seasoned  (as  ours  is) 
it  is  less  liable  to 
warp  and  check 
than  most  any  other 
wood. 


Our  Elm  Goods 

Made  a  Great  Hit 
at  The  Toronto 
Exhibition 

WOULD  advise  you 
to  stock   up  with 
goods  made  of  this 
beautiful,  and  now,    rare  ^" 
wood,  as  in  less  than  eighteen  months  the 
supply  will  be  practically  exhausted. 

Let  our  travellers  show  you  the  pictures, 
and  put  m  a  stock  while  they  last. 

Beautiful  Figure    Rich  Golden  Finish 

The  Knechtel  Furniture  Co. 


Hanover 


Ontario 


LIMITED 
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One  of  our  New  1914 
Designs  in  Fine  Diners 

A SELECTION  from  our  much  admired  dis- 
play at  the  Toronto  Furniture  Exhibition. 

No.  1 80.  In  quartered  oak,  fumed  finish, 
leather  slip  seat.  We  have  other  new  designs 
just  as  enticing. 

Our  representative  will  visit  you  soon,  to  show 
you  the  complete  line  of  1914  winners.  It  will 
pafy  you  to  wait  and  see. 

The  Elmira  Furniture  Co.,  Ltd. 


Elmira 


9  \w     ""^  ' y-'  »• 


TABUS 


Ontario 


%  >  -v 


Our 

New 

No. 

180 

Diner 


Display  Electric  Mantels 

They  Sell  to  Tenants 
as  well  as  Landlords 

AY/HAT  great  sales  possibilities!  Prospects 
'  '    for  good  profitable  sales  in  the  majority 
of  householders  in  your  town. 

Electric  Mantels  can  be  set  up  by  anyone  in 
any  room  where  there  is  electric  wiring.  No 
chimney — no  tiling  necessary.  Initial  expense 
very  reasonable — cost  of  operation  very  small. 

A  living  room  display  in  your  window  featuring  Elmira 
Electric  Mantels  will  create  a  new  and  important 
revenue  for  you. 

Send  for  Our  Catalog  of  Mantels,  Desks 
Cabinets  and  Parlor  Frames 


Elmira  Interior  Woodwork  Co,,  Limited 

ELMIRA  ONTARIO 
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K-E-L-LA-R-I-C 


Mattress  Luxury  at  a  Reasonable  Price 


"SWEET  DREAMS" 


A MODERN  Mattress  made  in  a  modern  factory.  It  is  entirely 
hand-built  of  the  highest  grade  of  material  and  is  composed  of 
non-absorbent,  long,  staple,  white,  downy  cotton,  built 
in  thin,  filmy  layers,  carefully  hand-stitched  and  tabbed  with  quiet 
patterns  of  strong  sateen  ticking.  Made  with  strap  handle  at  each 
side  and  turned-in  seams  which  leave  no  edge  for  holding  dirt,  mak- 
ing them  perfectly  sanitary. 

We  take  the  responsibility  of  Kcllarics  measuring  up  to  their  name. 
If  they  fail  we  will  gladly  refund  the  purchase  price  at  any  time. 

We  also  manufacture  a  full  line  of  Woven  Wire  Springs, 
Model  Upholstered  Box  Springs  and  McKellar  Steel  Spiral 
Springs. 


The  McKellar  Bedding  Co.,  Limited 

Fort  William,  Ontario 


Eastern  Branch:  Berlin  Bedding  Co.,  Limited,  31  Front  St.  E.,  Toronto 
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REOISTCR.KO 


We  have  given  it  a  "Backbone" 


Ideal  Duplex  Spring 


No.  2 

(Patent  Applied  Fori 


Now,  it  can't 


An  idea  limpie  enough  and 
clever  enough  to  stamp  it 
a»  something  really  great. 


We  have 
so  much  co.i- 
fidence  in  tliis 
Spring   that  we 
GL'ARANTEE  it 
for  20  YEARS. 

Put  one  on  the  floor. 
See  how  Httle  effort  it 
needs  to  sell  it. 

The  high-grade  "Simmons 
Link"  fabric  itself  is  absolute 
Iv  non-stretchable. 


For  greater  ease, 
and    to    divide  the 
strain  on  the  outer  helical 
springs  we  run  a  band  of  steel 
down  the  middle,  practically  divid- 
ing the  springs  into  two,  at  the  same 
time  linking  each  half  to  this  steel  band 
with  helical  springs.    Thus,  each  half-spring 
is  entirely  surrounded  with  comfortable,  yet  tre- 
mendously strong  helical  springs,  making  the  whole  a 
marvel  of  comfort,  resiliency  and  durability. 


Same  idea  in  Woven  Wire  Fabric  is  listed  as  *'  Ideal  Duplex  No. 
Also  a  winner.     Ask  about  it. 


IDEAL  BEDDING  QS'um.ted 
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Scientific  Retailing.  Scientific  management  in  the  re- 
tail trade  is  merely  perfovniing 
the  diflPerent  motions  and  acts  in  the  most  expeditious 
and  economic  way  commensurate  with  the  general 
welfare  of  the  business. 

To  do  this  requires  care  and  much  intelligent  thought. 

An  outsider  may  assist  in  bringing  about  the  desired 
state  of  affairs.  But  the  onus  is  after  all  practically 
upon  tile  merchant  himself  with  his  clerks  co-operat- 
ing. If  he  expects  that  a  brand  new  system  that  will 
work  with  the  precision  of  a  high-priced  watch  can  be 
made  and  installed  by  a  so-called  expert,  he  will  be 
doomed  to  disappointment. 

There  is  not  a  retail  store  in  existence  whose  man- 
.Tgement  is  so  scientific  and  i^erfect  that  there  is  no 
room  for  improvement.  To  the  thoughtful  and  enter- 
prising merchant  better  methods  are  always  possible. 
It  is  only  the  business  man  who  deems  his  methods  per- 
fect that  is  incapable  of  being  taught  new  and  better 
methods. 

Those  who  think,  and  plan  and  analyze  with  a  view 
to  doing  business  on  a  more  scientific  basis,  make  a 
close  study  of  tlu;  trade  newsyiapers  and  magazines  and 
rub  shoulders  with  their  fellows  whenever  opportunity 
affords.  That  is  the  way  many  new  ideas  are  con- 
ceived and  many  old  ones  improved. 

Every  .tntisfivd  custodier  is  a  foiiiuldlioit  s/oiic 
to  the  bitsiiie.ss. 


Plans  to  Hold 
Good  Clerks. 


One  of  the  dit'licullics  willi  which 
nearly  every  business  man  has  to 
contend  is  the  holding  of  good 
clci'ks.    Ill  tliis  grow  ing  country  of  ours,  with  its  uiiuiy 
new  ojicuiugs  for  young  nuMi,  this  is  ii  niitur;il  condi- 
tion.   Tlic  lure  of  the  West  is  i)iirticularly  strong. 

To  ofl'sct  tins  many  mercliiiuts  iire  employing  various 
schemes  jind  holding  out  various  inducements  whereby 
they  hope  to  ret.'iin  the  services  of  trusted  employes. 

Among  the  sciiemes  thus  employed  there  is  one  by 
a  Western  Ontario  merchant  that  might  be  cited.  In 
charge  of  one  of  his  departments  is  a  man  of  good 
ability  whom  he  is  anxious  to  retain.  Accordingly  he 
has  agreefl  to  pay  liim  a  good  salary,  ami,  at  th»>  end 


of  the  year,  provided  he  remains  in  his  service,  to 
share  equally  with  him  the  net  profits  of  the  depart- 
ment. 

Still  another  plan  might  be  cited.  It  is  that  which 
is  employed  by  an  insurance  company.  This  company, 
in  brief,  presents  each  of  its  clerks  with  a  five  hundred 
dollar  life  insurance  policy  at  the  expiration 
of  a  three-year  term  of  service.  At  the  expira- 
tion of  each  subsequent  year  another  hundred 
dollars  is  added  until  the  policy  possesses  a  value  of 
.$2,500,  which  is  the  maximum. 

These  incidents  are  not  cited  in  the  expectation  that 
either  of  them  can  be  appropriated  by  retailers.  It  is 
merely  for  the  purpose  of  drawing  attention  to  what 
some  firms  are  doing  in  order  to  retain  the  services  of 
worthy  men.  To  the  resourceful  dealer  one  or  the 
other  may  suggest  something  which  he  may  employ  in 
his  own  business. 

The  retailer  ivho  i.s  making  the  most  headivay  is 
he  ivho  has  time  to  stop  and  study  trade  papers. 

Store  Service.  The  best  of  advertising  cam. 

paigns  will  be  greatly  ininira- 
i?ed  in  efit'ectiveness  unless  accompanied  by  efifective 
service  in  the  store. 

The  absence  of  this  service  is  the  explanation  of 
many  an  unsatisfactory  advertising  campaign. 

There  are  business  men  of  all  kinds  who  seem  to 
think  that  all  they  need  do  is  to  insert  an  advertise- 
ment in  the  newspapers  and  then  sit  down  and  wait 
for  customers  to  flock  into  their  store  in  droves. 

No  dreamer  ever  had  a  worse  delusion. 

Service  i.s  the  right  hand  of  advertising.  And  busi- 
ness without  either  is  crippled. 

Time  and  again  merchants  have  been  known  to  ad- 
vertise special  prices  for  certain  articles  and  leave 
their  clerks  entirely  in  ignorance  of  the  fact.  This  is 
certainly  not  conducive  to  service.  There  is  one  thing 
to  which  it  certainly  does  tend,  and  that  is  disorgan- 
ization.   This  is  the  very  antithesis  of  co-operation. 

To  make  the  window  displays  co-operate  with  the 
advertisement  is  to  greatly  enhance  the  value  of  the 
latter.  The  practice  of  the  leading  department  stores 
and  that  of  many  retailers  is  a  proof  of  this. 

The  one  tells  the  story  in  print.  The  other  gives  an 
ocular  demonstration. 

Service  implies  a  bright,  clean  and  attractive  store, 
one  that  will  prove  attractive  to  women  as  well  as  to  men. 

Good  service  creates  confidence.  That  quality  can- 
not, however,  be  created  in  a  day.  It  comes  throutrh 
a  process  of  evolution.  Here  a  little  and  there  a  litt?e. 
A  little  courtesy  to-day.  .\  little  attention  to-morrow, 
floods  never  being  other  than  they  are  represented  to 
be,  and  goods  deliveicd  when  it  Avas  promised  they 
should  be. 

Service  does  not  come  from  the  riglit  performance 
of  one  or  two  things.  It  is  in  the  performance  of  many 
things,  with  the  whole  tenor  of  the  store  and  its  or- 
rranization  being  bent  in  the  direction  of  satisfying  and 
l)leasing  customers. 

/  'eneer  is  aft  rii^ht  for  furniture  :  />ut  it  doesn't 
"ivear  ivell  on  the  dealer.  ' 

How  He  Made  His    lie  is  a  rash   man   who  to-day 
Bu.siness  Grow.         vhinks  that  the    limit    has  been 
reached  in  anything.  This  is  true 
of  business  enterprises  as  well  as  in  the  field  of  .science. 
As  a  matter  of  fa.-l,  most  thoughtful  men  are  in- 
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dined  to  the  bflu-l"  that  in  l)usiiu'ss  at  any  rate  possi- 
bilities are  only  liniiteil  by  tho  will  powor  and  rosouree- 
fulness  of  those  who  are  in  eoinniaiul. 

The  business  of  a  retailer  in  a  baok  eoiintry  store  in 
Ontario  had  reaebed  a  stage  beyond  which  the  pio- 
pru'tor  was  beginning  to  wonder  whether  or  not  further 
growth  was  possible.  lie  had  not  reached  the  point  at 
whieh  ho  had  abandoned  hope,  lie  wasii't  made  of 
that  kind  of  stntT.  Hut  during  his  meditations  he  felt 
that  even  if  there  was  furtlier  growth  it  could  scarcely 
be  material,  particularly  as  the  town  in  Avliich  he  did 
business  appeared  to  have  reached  the  sland-still  stage. 

One  day.  however,  in  the  midst  of  his  meditations,  a 
newspaper  triend  droi>ped  in  to  sec  him.  And  the  thing 
that  was  on  his  mind  became  the  subject  of  discussion, 
during  wliiidi  the  newspaper  nu\u  suggested  that  he  get 
out  a  small  illustrated  catalogue,  idacing  one  in  the 
home  of  every  family  in  the  hiwn  and  surrounding 
country. 

The  dealer,  who  was  never  l^iiown  to  turn  down  a 
suggestion,  gave  this  oiir  niu  'li  consideration.  After 
some  deliberation  he  deeidctl  lo  make  the  venture.  lie 
sought  and  secured  the  co-operation  of  a  number  of 
maniifaeturers  and  jobbers  whose  goods  he  handled, 
and  from  them  he  obtained  the  use  of  a  number  of  en- 
gravings. 

When  mailed  the  catalogue  wa."?  accompanied  by  a 
short  and  nicely  worded  circular  letter. 

It  is  about  a  year  since  the  venture  was  made,  and 
not  oidy  has  the  dealer  secur^ed  biasiness  from  homes 
whi.  h  had  not  hitherto  dealt  with  him,  but  the  general 
turnovf-r  of  goods  in  his  store  has  materially  increased. 

He  does  not  now  depend  wdiolly  upon  his  catalogue 
as  an  advertising  medium.  He  has  been  encouraged  to 
use  the  columns  of  the  local  newspapers  to  tell  the 
news  of  his  .store. 

That  he  is  no  longer  perturbed  about  the  future  of 
his  bus;  y  be  taken  for  granted.    He  feels  that 

his  bu.siness  has  taken  a  new  lease  of  life,  and  he  in- 
tends to  take  all  the  advantage  of  it  that  he  can. 

The  day  a  furniture  dealer  gets  behind  the 
times  his  customers  begin  to  trek  towards  the 
store  of  his  more  progressive  competitors. 

Highways  The  Dominion  Government  is 

and  for  the  third  time  to  introduce 

Business.  a  bill  to   provide   ways  and 

means  of  aiding  the  provinces 
in  the  construction  and  maintenance  of  good 
roads.  On  the  two  former  occasions  on  which 
the  bill  was  introduced  it  passed  the  House  of  Com- 
mons, but  being  amended  in  a  way  that  was  unaccept- 
able to  the  Lower  House,  was  allowed  to  drop. 

It  is  to  be  hoped  the  two  parties  in  Parliament 
will  be  able  to  arrive  at  a  basis  of  agreement  this  time. 
It  is  only  hair-splitting  on  the  part  of  each  that  has 
heretofore  prevented  the  bill  becoming  law. 

The  matter  is  an  important  one.  Bad  roads  are  a 
detriment  to  the  general  welfare  of  the  country.  An 
authority  in  the  United  States  a  few  years  ago  esti- 
mated that  bad  roads  impaired  the  transport  efficiency 
on  public  highways  to  the  extent  of  25  per  cent. 

Not  long  since,  a  committee  investigated  the  effect 
of  bad  roads  in  a  district  of  750  square  miles  tributary 
to  Minneapolis,  and  their  eonclu.sion  Avas  that  the  -com- 
bined loss  to  the  farmers,  merchants  and  manufacturers 
therein  was  $1,518,000  a  year. 

Primarily  of  course  the  movement  for  good  roads  is 
designed  for  the  betterment  of  the  farmers.  Good 
roads,  we  are  told,  go  hand  in  hand  with  the  advance 


in  agi'ieultui'e.  In  Massachusetts  it  has  been  found 
that  as  a  result  of  betterment  of  roads,  hundreds  of 
people  have  come  to  the  abandoned  farms.  In  all 
parts  of  the  world  it  has  been  found  that  the  tendency 
of  the  inauguration  of  good  roads  has  been  to  keep 
people  on  the  farms. 

It  is  obvious,  therefore,  that  the  movement  for  better 
roads  is  a  matter  of  concern  for  business  men  as  well 
as  for  farmers. 

The  Good  Roads  Association  have  asked  the  Domin- 
ion Government  to  set  $50,000,000  aside  for  the  im- 
provement of  highways  in  different  parts  of  Canada. 
The  sum  set  aside  under  the  abortive  bills  of  the  last 
and  preceding  session  of  Parliament  was  $10,000,000. 
For  highway  improvement  in  Ontario  the  Government 
of  that  province  a  couple  of  years  ago  set  aside  the 
sum  of  $5,000,000. 

The  stronger  public  opinion  becomes,  the  more  rapid- 
ly will  Parliament  respond  to  its  wishes.  Being  in  its 
final  analysis  a  business  matter  it  is  directly  in  the 
interest  of  the  business  men  of  the  country  to  lend 
their  aid  to  the  furtherance  of  the  good  road  movement. 

The  transportation  problem  may  begin  at  the  farm- 
yard gate,  but  it  ends  at  the  doorway  of  the  business 
man's  customer. 

Retailers  who  cause  offence  are  in  the  eyes  of 
many  customers  guilty  of  an  unpardonable  sin, 
whether  the  offence  be  intentional  or  not. 

A  Professor's  Prof.   Dean,   of   the  Ontario 

Wild  Statement.  Agricultural  College,  is  credit- 

ed with  saying:  "It  is  doubt- 
ful if  an  honest  man  can  successfully  compete  under 
present  conditions  of  trade." 

This  is  a  statement  that  will  hardly  stand  analysis. 

There  may  possibly  be  men  in  business  who  will  agree 
with  Prof.  Dean.  But  their  number  is  comparatively 
few. 

Aside  altogether  from  ethical  motives,  the  average 
business  man  knows  that  it  does  not  pay  to  be  dis- 
honest in  business.  No  matter  how  sharp  he  may  be, 
he  knows  dishonesty,  like  murder,  "will  out." 

But  if  it  be  "doubtful  if  an  honest  man  can  success- 
fully compete  under  present  conditions  of  trade,"  as 
Prof.  Dean  asserts,  what  about  the  great  army  of  suc- 
cessful business  men  in  all  parts  of  Canada  whose 
integrity  is  beyond  dispute? 

The  retailers  of  Canada  are  approximately  128,200, 
and  the  recent  census  places  the  manufacturers  at 
nearly  20,000.  Besides  these  there  are  the  wholesalers 
to  be  taken  into  consideration.  All  told,  there  must 
be  150,000  to  160,000  business  men  in  Canada. 

While  all  may  not  have  reached  the  goal  of  success, 
it  would,  upon  the  face  of  it,  be  absurd  to  assert  that 
those  who  have  had  travelled  by  the  dishonest  route. 

But  is  it  not  true  that  one  occasionally  meets  with 
professors  whose  theories  have  no  foundation  in  fact? 

g  Taken  straight   through,    quality    considered,    tho  g 

8  country  merchant  has  the  mail  order  house  'beaten  S 

S  on  prices.    It  is  ridiculous  to  say  that  retail  msil  8 

»  order  houses  quote  the  lowest  prices  on  all  types  of  8 

8  merchandise.    If  that  is  so,  why  do  they  advertise  so  » 

S  strenuously?    If  their  catalogues  contained  nothing  8 

8  tut  lowest  prices,  their  hard  work  to  secure  trade  S 

S  would  he  superfluous;  trade  would  fi'-w  to  them  as  § 

8  naturally  as  water  flows  down  hill.  8 
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Large  Oal^s  From  Small 
Acorns  Grow 


AN  outstanding  feature  of  most  successful  Canadian  stores  is  the  fact 
that  they  have  evolved  from  modest  beginnings.  Scores  of  instances 
can  be  seen  from  one  end  of  Canada  to  the  other  where  men  have 
launched  into  business  in  a  small  way,  and  with  little  financial  backing,  but 
who  have,  despite  these  handicaps,  made  remarkable  onward  strides.  Such 
men  have  all  the  more  reason  to  be  congratulated  on  their  success,  for 
there  is  nothing  that  the  broad-minded  person  of  to-day  admires  more  than 
to  see  men,  handicapped  on  the  start  by  lack  of  funds,  struggle  on  to  success 
in  spite  of  this  drawback. 

Canada  is  a  country  of  self-made  men — men  who  though  sparsely  en- 
dowed with  this  world's  goods,  have  not  allowed  it  to  interfere  with  their 
ambitions,  and  in  the  hardware  and  kindred  trades  there  are  many  outstanding 
instances  of  big  stores  evolved  from  very  modest  beginnings.  In  nearly 
every  district,  instances  are  to  be  found.  This  fact  should  prove  an  incen- 
tive to  other  dealers  now  running  comparatively  small  establishments,  for 
when  other  men  have  made  big  successes  from  small  starts,  there  is  always 
chances  for  the  same  thing  to  be  repeated.  True,  the  remarkable  progress 
by  the  country  itself,  and  in  a  few  instances  specially  favorable  conditions 
have  helped  in  some  degree  the  success  of  many  men,  but  the  country  gives 
every  promise  of  great  progressiveuess  and  many  opportunities  for  years 
to  come. 

While  we  may  never  equal  the  success  of  some  of  the  most  notable  cases 
that  can  be  cited,  we  can  at  least  put  forth  our  best  effort,  and  who  knows — 
some  of  the  succesoful  men  of  to-day  did  not  really  on  rhe  start  expect  to 
reach  the  heights  which  they  have  attained,  but  they  had  dreams  and  aspir- 
ations which  proved  a  wonderful  force  in  carrying  them  upward. 

Dreams  and  aspirations,  however,  will  not  of  themselves  win  success.  The 
man  who  would  reach  the  summit  of  the  mountain  Success — who  would 
Kcale  the  pinnacle  of  his  ambitions  —must  tackle  the  undertaking  with  a 
willingness  for  work.  lie  must  call  into  action  the  best  that  is  in  him,  and 
undauiitod  by  any  adversities  that  may  cross  liis  path,  struggle  onward  in 
the  race.  Persistent  and  determined  effort  arc  essentials  in  the  man  who 
has  his  own  way  to  make  in  this  world. 

No  man  in  Canada  to-day  need  allow  his  ambitions  to  bf  curbed  by  the 
fact  that  he  must  start  at  the  bottom  of  the  ladder — make  a  modest  begin- 
ning. The  instances  of  thos*?  who  have  accomplished  great  things  from 
small  l)(;ginniiigs  should  give  him  confidence  and  encouragement.  lie  should 
ever  bear  in  triirid  tlial  "large  oaks  from  small  acorns  grow." 


Q^ooooc►ooo<^ooooc>ocH:H:.<M;H;H^o<^c►oo^^O'OOOOoooooooo<^ooc>c^oooooc^oc^ooc^C"^oc<»ooc►oooooocM^ 
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Collins'  Course  in  Show  Card  Writing 


Fourth  of  a  series  of  articles 
specially  prepared  for  this 
journal. 


We  presume  that  the  stutlents  will  have  a  proper 
table  or  plaee  on  which  to  do  their  work.  Some  may 
prefer  to  work  standing  np.  If  so,  the  height  should 
be  equivaliMit  to  that  of  sitting,  that  is,  the  top  of  the 
table  should  be  a  little  above  the  elbows.   A  very  little 


Fig.  4— Showing  Hist  iiiclhod  of  ruliiig-. 

slant  like  a  desk  top,  is  desirable.  An  ordinary  kitchen 
table  makes  a  very  suitable  work  bench.  The  stool  can 
be  made  the  proper  height. 

Making  Your  Own  Colors 

We  intimated  in  last  issue  that  we  would  say  more 
about  colors  in  this  part.  The  colors  used  for  card 
writing  are  water  or  distemper  colors.  These  are  more 
suitable  than  oil,  as  they  are  more  easily  worked, 
brushes  are  easier  cleaned  after  use  and  the  colors  will 
not  spoil  through  standing.  They  will  dry  out,  but  can 
be  re-mixed  by  adding  water.  It  must  be  remembered 
that  water  colors  will  not  do  for  use  outside.  You  may 
buy  the  various  mixed  colors  known  as  distemper 
colors  at  any  paint  store  in  small  jars  of  about  a  half- 
pint  each.  They  are  ground  very  fine  in  water.  When 
you  buy  them  they  are  hard,  but  can  be  softened  with 
water.  You  must  add  sufficient  mucilage  to  them  to 
make  them  hold  to  the  card,  so  they  will  not  rub  off 


after  they  are  dry.  A  little  experience  will  soon  deter- 
mine the  amount.  A  jar  of  color  will  do  many  hundred 
cards. 

The  average  student  will  not  need  so  great  a  quan- 
tity of  color  at  one  time  It  is  possible  for  you  to  mix 
your  own  colors.  Buy  10c.  worth  of  good  Canadian 
Vermilion,  5c.  worth  each  of  blue,  green  and  chrome 
yellow,  all  in  dry  colors.  Get  wood  alcohol  and  mix 
each  color  into  a  thick  paste  with  it,  then  add  a  little 
water,  stir  and  let  stand  for  a  time.  If  necessary  it 
can  be  used  immediately,  but  it  improves  by  standing. 
Add  to  this  enough  mucilage  to  make  it  adhere  to  the 
card  without  rubbing  when  dry.  The  object  of  using 
wood  alcohol  is  to  cut  the  color,  as  dry  colors  are  all 
more  or  less  oily  in  nature.  If  you  cannot  obtain  the 
spirits,  use  borax  water  or  washing  soda  water.  For 
white,  buy  the  best  flake  white.  Do  not  accept  whiting, 
white  lead,  nor  white  zinc.  Insist  on  flake  white  and 
see  that  it  is  not  lumpy.  Mix  exactly  as  directed  with 
other  colors.  You  will  need  more  white  and  black  than 
any  other  colors — red  possibly  next. 


r 


Fig.  5— Showing  second  method  of  ruling. 

The  blue,  as  you  buy  it,  will  be  very  dark.  You  can 
lighten  it  with  white.  For  shading,  ruling  and  orna- 
mentations, scrolls,  etc.,  make  it  very  light.  Green 
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Plate  15— Tuscan  block,  upper  case. 
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makes  the  best  all-round  color  to  shade  with,  also  for 
borders,  decorations,  scrolls,  etc.  It  must  be  made 
very  pale  by  mixing  with  white.  These  are  what  are 
known  as  "subdued"  colors. 

For  special  color  or  shade  effects,  it  may  be  well  to 
kn  ow  that  red  and  yelloAv  make  orange ;  yellow  and 


Seasonable  opening  card  for  March. 


blue  make  green;  red  and  black  make  brown;  red  and 
blue  make  violet;  red  and  white  make  pink.  The 
knowledge  of  these  colors  will  be  of  great  assistance 
to  you. 

Ruling 

There  are  various  methods  for  ruling  with  a  brush. 
Each  one  has  its  advantages.  Figure  4  is  the  one  most 
generally  in  use.  By  this  method  you  possibly  may 
make  a  longer  line  than  by  any  other.  Lay  your  rule 
on  the  card  about  a  half-inch  from  the  line  you  wish 
to  draw.  Hold  it  firmly  with  your  left  hand.  Take  the 
brush  between  your  thumb  and  forefinger.  Place  the 
tips  of  your  other  fingers  against  the  edge  of  the  rule 
for  a  guide  and  draw  your  line  carefully.   See  Figure  4. 

Figure  f)  i.s  nriolher  method.   Notice  the  rule  is  raised 

ABCD 


on  the  front  side  and  held  in  position  by  resting  on 
the  fingers  of  the  left  hand.  Rest  the  back  of  the  fin- 
gers of  the  right  hand  on  the  top  of  the  rule  and  the 
brush  against  the  edge.  Draw  the  brush  along  where 
the  line  is  desired.  A  little  practice  will  enable  you 
to  become  proficient  in  this. 

Sample  Cards 

The  sample  cards  shown  herewith  are  in  keeping  with 
the  season.  They  are  suggestions  that  can  be  utilized 
in  almost  any  kind  of  a  retail  business.  Every  mer- 
chant who  has  house-cleaning  requisites  to  sell  should 
begin  in  IMarch  to  advertise  them.  Don't  wait  until 
the  house-cleaning  season  is  over  before  you  start. 
There  are  at  least  four  merchants  who  should  make 


Drawing  iUtcntiou  lo  ilie  >|uiii),'  liousc  i  kanintr  season. 

extra  advertising  efforts  for  the  house-cleaning  trade. 
Furniture,  hardware,  groceries,  and  drugs.  The  furni- 
ture dealer  will  likely  have,  in  addition  to  furniture, 
which  house-cleaning  usually  boosts  the  sale  of, 
polishes,  window    shades,    dustless    mops,  vacuum 
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cleaners,  carpet  sweepers,  etc.  Hardware — pails,  mops, 
brushes,  brooms,  soaps,  paints,  kalsomines,  varnishes, 
polishes,  stoves,  linoleums,  oilcloths  and  many  other 
articles.  The  grocer  has  many  of  the  lines  the  hard- 
ware dealer  has,  and  the  druggist  has  cleaning  powders, 
soaps,  disinfectants,  brushes,  sponges,  etc. 

Make  a  window  with  the  various  needs  in  it  and 
price  ticket  every  article.  The  house-cleaning  card 
will  make  an  attractive  centre.  Make  it  not  less  than 
14  in.  X  22  in.  The  figure  may  be  in  colors,  yellow  skirt 
with  rod  waist  and  white  spots.  Blue  head  cloth.  The 
main  background  of  card  nvdv  be  brown  and  the  circle 
white  with  red  or  black  letters. 

We  suggest  that  every  merchant  should  do  a  little 
decorating  in  the  month  of  March.  St.  Patrick's  Day 
comes,  which  makes  possible  the  use  of  shamrocks,  hats, 
pipes,  harps,  etc.,  for  decorating  purposes.  The  harp 
card  is  somewhat  unique.  The  pattern  for  the  design 
is  cut  out  of  heavy  paper,  and  the  scroll  pattern  is  cut 
separate  from  the  harp.  These  are  laid  on  the  card 
and  air-brushed  around.  The  patterns  being  separate 
permits  the  harp  being  lifted  off  and  the  edge  of  the 
scroll  being  air-brushed  where  it  touches  the  harp,  giv- 
ing the  effect  of  the  harp  being  behind  the  scroll.  The 
strings  are  gold  cord  passing  under  and  over  the  scroll, 
giving  the  effect  of  the  scroll  passing  through  or  be- 
tween them.  The  harp  can  be  in  gold  with  a  green  air- 
brushed  background.  The  scroll  should  be  in  white,  or 
the  color  of  the  card.  With  appropriate  wording  this 
design  will  do  for  any  class  of  merchandise. 

The  $7  card  is  another  distinctive  St.  Patrick's  Day 
card.  This  may  also  be  used  for  any  line  of  goods. 
The  shamrocks  are  in  green,  the  coat  of  the  man  should 
be  dark  green,  the  vest  red,  tie  a  shade  of  green,  and 
the  breeches  corduroy  color  or  light  green.  Hat  green. 
This  will  make  a  very  attractive  figure.  If  you  find 
it  difficult  to  draw  the  figure,  cut  one  from  some  paper 
or  magazine  and  paste  it  on.  The  letters  may  be  in 
red  with  outlining  in  green.  The  figure  7  may  be  in 
black  and  the  small  letters  should  be  in  black. 

The  suggestions  these  cards  offer  should  assist  you  in 
producing  others  equally  as  good. 

The  alphabets  shown  with  this  part  of  the  course  are 
the  Tuscan  Block  nnd  the  Half  Block.    The  Tuscan  is 


suitable  for  feature  words  or  lines,  but  is  too  hard  to 
make  to  be  of  general  use.    The  same  may  be  said  of 


the  Half  Block.  The  latter  is  an  excellent  style  for 
"Cutting  In,"  which  we  will  take  up  next  month. 


Do  your  employees  treat  your  customers  with  the 
same  courtesy  when  they  do  not  purchase  as  when 
they  do?  Are  they  just  as  pleasant  when  making  a 
small  sale  as  they  are  when  making  a  large  one?  Do 
your  clerks  give  short  answer  to  your  poorly  dressed 
customers?  If  you  are  not  able  to  answer  these  ques- 
tions, it's  up  to  you  to  find  out,  whether  these  condi- 
tions exist  or  not. 
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Plate  18— Half  block,  lower  case,  to  accompany  alphabet  plate  17,  on  previous  page. 
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How  to  Figure  Costs  m  the  Furniture  Store 

BY  H.  YOUNG 


Almost  without  exception,  the  object  in  establishing 
and  organizing  any  business  is  for  one  purpose  only, 
namely,  to  make  a  profit  on  the  capital  invested.  There 
may  be  other  reasons  sometimes,  but  very  seldom. 

When  a  person,  firm  or  corporation  engages  in  any 
business,  the  first  question  to  be  considered  is,  "What 
will  it  pay  on  the  amount  of  capital  invested?"  Of 
course,  the  more  uncertain  the  investment  the  larger 
percentage  of  profit  is  demanded. 

things  to  be  considered,  among  others,  four  very  prom- 
To  properly  answer  this  question,  there  are  many 
inent  ones : 

1.  What  are  the  gross  profits  to  be  made  from  the 
investment? 

2.  What  will  be  the  cost  of  operating  such  a  business? 

3.  What  will  be  the  loss  from  bad  accounts? 

4.  What  will  be  the  depreciation  and  losses  on  the 
assets  after  the  capital  has  been  invested? 

These  are  questions  that  must  be  successfully  an- 
swered to  arrive  at,  even  approximately,  the  net  profits 
to  those  who  invest  their  capital. 

I  feel  sure  that  very  few  businesses  are  organized 
until  these  figures  are  so  adjusted,  at  least  on  paper,  as 
to  show  a  liberal  return  on  the  amount  invested.  Inas- 
much, however,  as  about  90  per  cent,  of  mercantile 
businesses  are  a  failure,  and  a  large  portion  of  the 
other  10  per  cent,  make  very  little  money,  it  is  readily 
seen  that  most  of  these  figures  are  incorrect. 

In  my  opinion  there  are  more  errors  made  and  more 
failures  due  to  Ihe  lack  of  correct  knowledge  of  what 
the  actual  cost  of  doing  business  is  than  from  any  other 
source. 

The  cost  of  doing  business  is  the  obstruction  between 
the  capital  invested  and  the  net  returns  on  same.  It 
is  the  enemy  of  the  real  purpose  for  which  all  businesses 
are  organized.  It  prevents  the  proper  return  on  the 
amount  of  capital  invested.  The  proper  treatment  of 
it  does  not  lie  in  an  efiFort  to  minimize  it  in  discussions 
or  on  paper,  but  the  good  to  be  accomplished  is  in  the 
proper  application  of  the  items  ol'  expense  to  the  dif- 
ferent departments  of  your  business  to  arrive  at  a  cor- 
rect cost  upon  which  to  base  your  actual  profit. 

As  you  all  know,  the  percentage  of  expense  to  the 
volume  of  business  has  materially  increased  during  the 
past  few  years.  This  is  due  to  several  reasons,  and  is 
partly  explained  by  reason  of  the  decrease  in  values 
during  the  past  decade.  It  is  now  necessary  to  sell  a 
much  larger  quantity  of  itiei-ehandise  to  ecjual  the  sales 
of  20  to  25  years  ago. 

Among  other  causes  of  increased  expense  is  the  num- 
ber of  distributors,  increased  sometimes  to  a  greater 
extent  than  seems  necessary  to  supply  the  demands  of 
the  trade.  As  a  result,  the  average  value  or  amount  of 
the  individual  order  decreases  with  the  consefpient  in- 
crease of  the  cost  of  handling,  making  lU'cessary  a  mori" 
expensive  organization  to  coiidiiet  tlie  bnsiness. 

The  |)nblieation  of  ex|>ensive  catalogues,  which  a 
great  many  of  tin-  j()l)l)ers  in  our  line  of  business  are 
now  df)ing,  has  added  considerably  to  the  expense  ac- 
count, as  have  also  modern  advertising  methods,  which 
are  now  more  necessary  than  formerly. 

Again,  the  tnucli-tall\ed-of  higher  cos!  nf  living, 
through  the  giiici';il  advani-e  of  prices  in  foodstulTs 
and  otliei-  eoiiiniodit  ies  of  lifr'.  has  resulted  in  a  neces- 
sary .■idvanee  in  the  scale  of  salaries,  and  wages  to  be 
[ijiid  .ill  ('Kisses  of  liri[i     It  li.'is  also  largely  increased 


expense  accounts  of  traveling  salesmen,  due  to  ad- 
vanced hotel  rates. 

And  another  item  is  the  increased  rent,  caused  by 
the  increased  value  of  realty  in  the  central  and  business 
district  of  our  cities.  This,  of  course,  means  additional 
selling  expense,  hence  the  increased  proportion  of  ex- 
pense to  gross  sales. 

Therefore,  with  these  conditions  before  us,  it  is  the 
more  necessary  that  Ave  adopt  a  system  of  cost  that  will 
take  care  of  these  items,  which  seem  absolutely  impos- 
sible to  avoid.  If  we  are  confronted  with  a  condition 
unavoidable,  we  must  devise  a  proper  method  to  take 
care  of  the  condition.  The  only  method  is  to  properly 
apply  the  cost  of  doing  business  to  the  invoice  cost  of 
goods,  plus  freight,  and  upon  the  total  of  these  figures, 
base  your  profit.  If  freight  rates  increase,  we  take 
care  of  it  by  adding  to  the  invoice  cost  of  goods.  Why 
not  do  the  same  when  other  items  of  cost  advance? 

To  do  so,  in  my  judgment,  it  is  necessary  to  provide 
a  proper  accounting  .system  to  determine  exactly  what 
is  the  actual  cost  of  doing  business  based  upon  the 
goods,  according  to  class  and  other  conditions. 

I  think  the  first  item  of  expense  to  be  considered  is 
the  necessity  for  charging  interest  on  the  capital  in- 
vested. Certainly  if  the  real  object  is  to  earn  interest 
on  the  capital  invested,  this  item  should  be  provided 
for  first. 

Then,  properly  provide  for  the  salaries  of  those  who 
manage  and  operate  the  business,  Avhether  they  be 
]iartners.  officers  or  employes.  Certainly  if  a  person 
devotes  his  time  to  an  enterprise  in  which  his  capital 
is  invested,  he  is  also  entitled  to  a  preper  remuneration 
for  his  services. 

Some  firms  or  corporations,  where  there  are  three  or 
four  principals  only,  have  been  in  the  habit  of  charging 
little  Ol-  nothing  to  the  expense  account  for  the  salaries 
of  these  principals.  I  do  not  think  this  correct.  The 
business  should  afford  proper  remuneration  for  those 
who  conduct  it.  You  should  then  charge  rent  for  the 
building,  whether  it  is  oAvned  by  the  company  or  not. 
r(M-taiidy  a  building  in  any  SJouthern  city  could  be 
rented  for  its  rent  value,  and  if  it  is  occupied  by  the 
owner,  a  proper  amount  should  be  charged  to  expense 
to  take  care  of  the  rent. 

A  proper  amount  should  be  charged  to  the  expense 
account  for  interest  on  borrowed  money  and  exchange. 

A  charge  of  the  average  percentage  of  lo.sses  .should 
bi<  made  to  the  expense  account  to  take  care  of  bad 
debts,  as  it  is  necessary  to  include  this  in  the  cost  to 
make  the  result  satisfactory  at  the  end  of  the  year. 

Also  add  a  reasonable  amount  for  depreciation  on 
stocks  of  goods  aft(M-  tin  y  have  been  placed  in  your 
building. 

The  cost  of  doing  business  can  be  largely  decreased 
l)\-  the  proper  care  and  handling  of  goods  from  the  time 
lliey  are  delivered  to  you  by  the  transportation  com- 
paiii(>s  until  you  have  sold  and  m,t(l(>  .shipment  of  them 
to  your  customers. 

There  are  numerous  other  e\pi  iist>  items  which  we 
might  discuss,  but  I  consider  lime  is  loo  limited  to  un- 
dei-take  to  emnnei-ate  Ihe  luimerous  items  of  ditTerent 
exr)ense  Avhich  ai-e  all  widl  known  to  (>aeh  of  us.  T  con- 
sider that  nu'thods  jmd  the  application  of  same  far 
nuu-e  important  than  th(<  mere  enumeration  of  the  var- 
ious ;iii(l  sundry  expense  items.    1  shall,  th(>refore,  ile- 
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vote  my  arguments  to  what  I  oonsider  a  practical 
remeily. 

I  consider  it  more  important  to  devise  a  practical 
method  to  be  applied  than  the  sncr^estion  of  the  luun- 
erous  details  in  eoiuieetion  with  tlie  same.  The  details 
must  be  liandK'd  by  eacli  individual  after  all.  Then 
after  you  have  figured  out  your  actual  expense  at  the 
end  of  the  year,  you  can  easily  tell  the  actual  percen- 
tasre  of  doinir  business  based  upon  the  gross  volume  of 
sales. 

I  do  not  thirdv  it  a  proper  nietlunl.  however,  to  apply 
the  same  percentage  of  tlie  cost  of  the  expense  account 
to  the  gross  sales  to  every  item  of  your  business.  It 
should  be  borne  in  mind  that  the  expense  sustained  by 
a  business  house  during  the  year  gives  the  average  per- 
centage of  expense  of  selling  of  goods,  but  does  not 
give  the  percentage  of  expense  of  selling  any  particular 
one  of  the  many  lines  of  goods  handled. 

It  is  unquestionable  that  certain  staples  in  continual 
demand  are  less  expensive  to  handle  than  are  small 
goods  on  which  the  demand  is  lighter  and  the  cost  of 
handling  greater.  The  cost  of  handling  bulky  goods, 
seasonable  goods  and  items  where  the  volume  of  sales 
is  small  is  much  more  than  the  cost  of  handling  other 
classes  of  goods  which  are  easily  handled  wdthout  any 
packing  or  without  waste. 

Then,  too.  should  be  taken  into  consideration  the 
number  of  times  a  line  of  goods  can  be  turned  over  in 
a  given  period.  For  instance,  the  cost  of  selling  goods 
that  can  be  turned  over  at  least  12  times  per  annum  is 
much  less  than  selling  a  line  of  goods  which  cannot  be 
turned  over  more  than  one  and  a  half  times  per  annum. 

It  therefore,  is  best  to  departmentize  your  busine.ss 
as  much  as  possible  and  charge  specifically  to  each  de- 
partment or  line  of  goods  the  true  proportion  of  ex- 
pense to  the  volume  of  business,  with  due  consideration 
for  the  actual  cost  of  handling  each  department  as  a 
whole. 

Interest  on  the  amount  invested,  insurance  and  taxes, 
rent  for  floor  space,  according  to  the  amount  of  space 
occupied;  proper  amount  for  the  bad  debts;  salaries 
and  other  expenses  incurred  exclusively,  including  any 
travelers  engaged  especially  for  the  department;  adver- 
tising, according  to  the  amount  spent  for  advertising 
such  department ;  proper  proportion  of  all  the  general 
traveling  expenses  calculated  on  the  basis  of  the  cost 
of  sales  made ;  proper  proportion  of  all  other  general 
salaries  and  expenses  of  the  house  based  on  the  cost  of 
total  sales  of  the  house  and  calculated  on  the  cost  of 
sales  in  each  department. 

The  sum  total  of  these  general  expenses  must  be  div- 
ided among  the  various  departments  in  proportion  to 
the  cost  of  the  goods  sold,  for  the  reason  that  it  is  con- 
sidered a  more  eouitable  basis  than  the  amount  of  sales, 
because  it  would  be  unfair  to  charge  a  department 
which  bears  a  good  rate  of  profit  and  fair  rate  of  ex- 
pense in  consequence  as  compared  with  a  department 
showing  a  lower  rate  of  profit. 

In  dividing  traveling  salesmen's  salaries  and  ex- 
penses a  less  proportion  is  .segregated  against  a  depart- 
ment comprising  heavy  staples,  for  the  reason  that  less 
time  is  necessary  for  selling  these  articles  than  the  gen- 
eral line  of  goods. 

By  means  of  this  close  calculation  the  actual  cost  of 
handling  merchandise  in  each  department  can  be  ar- 
rived at,  and  a  percentage  representing  the  total  of  this 
eynense  must  be  added  to  the  flat  cost  of  the  goods  in 
each  department  in  order  to  obtain  the  actual  cost 
of  the  goods  to  you. 

It  will  not  require  a  high  priced  statistician  to  figure 
the  cos^-  dowu  to  the  one-hundredth  part  of  one  per 


cent.,  but  the  cost  of  handling  the  different  classes  of 
goods  may  be  readily  ascertained  by  a  careful  calcula- 
tion and  consideration  of  the  conditions  under  which 
they  are  handled  and  sold. 

If  this  plan  is  carx'ied  out,  which  can  be  done  un- 
(|uestionab]y  by  the  co-operation  of  all  dealers,  in  my 
opinion,  we  will  arrive  at  the  actual  cost  of  doing  busi- 
ness and  a  proper  solution  of  this  most  important  sub- 
ject. 

Undoubtedly  merchants  do  sell  goods  down  to  almost 
cost,  but  it  is  seldom  that  a  merchant  will  sell  goods 
at  actual  cost.  Therefore,  if  your  catalogue  cost  or 
working  cost  covered  all  items  of  expense,  including  a 
reasonable  retui'u  upon  the  investment,  then  it  would 
be  an  easy  matter  to  obtain  a  reasonable  profit  upon 
the  volume  of  business  done  and  for  the  amount  of  risk 
taken. 

This  may  seem  impractical  at  first  glance,  but  it  is 
only  a  mathematical  proposition  to  be  handled  by  the 
heads  of  departments,  who  are  certainly  in  a  better 
position  to  know  and  figure  the  actual  cost  than  are 
your  salesmen  and  others  to  whom  you  are  leaving  the 
responsibility  of  fixing  the  future  destiny  of  your  busi- 
ness. 

It  is  my  opinion  that  all  manufacturers  adopt  this 
plan,  and  if  it  works  well  for  them,  why  should  not 
it  work  well  for  us?  Can  any  of  you  give  a  good  reason 
why  each  individual  item  should  not  take  care  of  the 
actual  cost  of  doing  business  and  show  for  itself? 

You  all  know  that  every  one  of  us  is  selling  many 
articles  below  the  actual  cost  of  doing  business.  Why 
should  we  not  add  the  actual  cost,  the  same  as  we  add 
the  actual  freight?  Certainly  you  would  not  leave  it 
to  your  salesmen  to  add  the  freight  without  a  know- 
ledgs  of  what  the  freight  is.  Why,  then  leave  it  to  them 
to  add  a  much  more  important  item,  the  actual  cost  of 
doing  business?  They  have  no  idea  of  what  it  is,  and 
they  are  therefore  not  in  a  position  to  handle  this  im- 
portant subject. 

You  will  not  stop  demoralization,  it  is  my  belief, 
until  you  fix  the  cost  as  above  outlined.  Then  your 
salesmen  will  not  go  very  far  below  that  cost.  This  is 
the  first  great,  strong,  powerful  step  for  us  to  take — 
put  on  a  cost  that  includes  all  fixed  charges  of  doing 
business.  When  you  do  this,  you  will  have  solved  the 
problem. 


HOW  A  GROUCHY  BOSS  INJURES  BUSINESS 

/.  T.  Templeton 

One  of  the  greatest  drawbacks  of  any  business  is  a 
grouchy  boss.  It  not  only  drives  aw^ay  trade,  but  it 
disorganizes  the  entire  force,  and  the  only  one  who 
seems  to  be  benefited  in  any  way  is  the  grouch  who  im- 
agines that  by  those  tactics  he  is  considered  a  great 
man  by  everyone  \vith  whom  he  comes  in  contact.  It 
does  not  cost  much  to  smile,  therefore,  if  I  were  manag- 
ing a  business  and  felt  that  I  just  had  to  be  grouchy 
at  some  time  during  the  day,  I  would  get  me  a  good 
cigar,  a  big  red  apple,  and  take  a  walk  during  my 
grouchy  spell ;  at  least  I  would  not  be  seen  around  my 
place  of  business  in  that  frame  of  mind.  I  think  the 
retail  salesman  is  the  worst  neglected  member  of  the 
human  family.  No  one  takes  very  much  interest  in  a 
boy  who  is  struggling  to  become  a  salesman;  that  is  to 
say,  no  one  devotes  very  much  time  to  instructing  him 
as  to  how  he  should  sell  goods.  Did  you  ever  stop  to 
think  what  salesmen  come  from — I  venture  to  say  that 
a  large  majority  of  you  came  from  the  same  place  that 
T  did;  namely,  the  corn  field. 
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Selling  Methods  in  the  Furniture  Store 


Some  Experiences 
and 

Suggestions 


HOW  A  DEALER  MISSED  SALES 

In  a  furniture  store  four  sales  were  lost  in  oue  day 
recently,  according  to  an  exchange,  because  the  dealer 
did  not  have  the  goods  the  customers  wanted,  and  was 
unable  to  locate  the  catalogues  showing  them  while 
the  parties  were  in  the  store.  After  the  first  "misfire" 
a  salesman  started  to  look  up  the  catalogues,  and  finally 
found  the  exact  goods  required,  illustrated  and  describ- 
ed in  two  of  them,  published  by  two  ditferent  manu- 
facturers. This  was  small  satisfaction,  however,  as 
the  people  had  left  the  store.  Had  these  eatiilogues 
been  kept  in  a  handy  place  and  a  card  index  made 
showing  who  manufactured  specific  lines,  the  pictures 
could  have  been  ))resented  and  the  goods  ordered.  Some 
other  d'^aler  in  that  city,  better  prepared  for  emergen- 
cies of  this  kind,  doubtless  got  one  or  more  of  tliose 
orders. 

A  dealer  cannot  keep  all  kinds  of  furniture.  But  the 
least  he  can  do  is  have  the  information  about  their 
origin  at  his  fingers'  ends.  Some  people  have  a  vague, 
half-formed  idea  of  what  they  want,  and  go  from  store 
to  store  groping  for  something  new — something  stylish 
and  inexpensive.  Of  course,  the  intelligent  salesman 
will  do  everything  possible  to  help  them  select  from 
his  present  stock,  but  if  he  sees  they  are  determined 
to  go  elsewhere,  he  ought  to  impress  on  his  parties  the 
fact  that  he  can  get  them  exactly  what  they  want  in 
a  reasonable  time.  Then,  if  he  has  his  catalogue  filc 
in  proper  shape  he  can  quickly  show  them  just  what 
they  want  and  secure  the  order. 

This  sequence  of  events  does  not  always  follow  that 
way.  but  it  is  admitted  by  experienced  dealers  that  the 
inability  to  locate  catalogues  for  the  purpose  of  rescu- 
ing a  sale  has  lost  much  profitable  business  to  deah-rs 
who  could  ill  afford  to  lose  it. 

No  matter  how  you  do  it,  get  a  filing  system  for  your 
catalogues,  and  in  addition  compile  a  list  of  sorts  and 
kinds  of  furniture  and  who  makes  them. 


things  Le  has  to  offer.  Some  similar  information  is 
obtained  from  building  permits  issued  by  the  city 
building  department  for  houses  whose  cost  and  location 
show  that  the  owners  are  able  to  buy  good  furniture. 


A  FURNITURE  TIP 

A  salesman  for  a  furniture  store  handling  a  high 
grade  of  merchandise  spends  much  of  his  spare  time 
in  outside  solicitation,  says  a  writer  in  System,  and 
one  of  his  so\irces  of  business  is  through  co-operation 
with  architects  specializing  in  residence  building. 

His  acquaintance  Avith  these  architects  enables  him 
to  keep  in  touch  with  people  who  are  building  houses 
of  th'.'  kind  likely  to  be  fitted  with  a  good  class  of  fur- 
nishings, for  it  is  a  well  known  fact  in  the  furniture 
trade  thai  a  new  lu)me  is  certain  to  result  in  at  least 
some  buying  of  furniture,  if  nothing  but  curtains  and 
a  rug  or  two.  Quite  oflcri,  there  is  Tuuch  replacement 
;it  Ml.'  fiiite  of  goi?:g  into  Ihc  new  home  or  soon  after- 
u;'  rd. 

Very  often,  loo,  architects  making  a  specialty  of 
home  buildintr  are  asked  to  make  suggestions  as  to 
finTiiliire  which  would  be  mosl  suitable  in  combination 
with  the  Iiou'ie  and  its  de"oi-a  I  ions.  In  this  connection, 
the  riii  iiil  life  house  is  sometinu'S  directly  recommendeil 
as  the  >)I;ice  to  u'o.  for  the  salesnuin  see's  to  it  that  the 
architects  are  well  informed  as  to  the  newest  and  Ix'.st 


A  NOVEL  FURNITURE  SALE 

A  correspondent  sends  the  following  interesting 
account  of  "  a  very  novel  sale. ' '  He  says :  ' '  One  morn- 
ing fsome  weeks  ago)  about  9.30.  a  very  tall,  broad, 
and  heavy  man,  with  a  very  little,  mild  and  gentle- 
mannered  woman,  came  into  the  shop,  asking  in  a 
broad  Scotch  accent  to  see  some  bedroom  suites.  Being 
a  canny  Scot,  he  was  careful  not  to  in  any  way  give 
ra«  any  idea  of  the  type  of  suite  he  was  likely  to  Avant. 
and  all  my  leading  questions  Avere  quite  barren  of 
result.  I  therefore  set  myself  to  expound  on  the  virtues 
of  each  suite  as  we  came  to  it,  but  after  a  good  half- 
hour's  enthusing  I  was  as  far  off  as  ever,  as  all  he 
would  do  was  to  grunt,  and  the  little  woman  merely 
followed  along  without  any  sign  of  interest  whatever. 

"At  the  end  of  that  time,  I  was  getting  desperate 
and  asked  him  point  blank  if  there  w^as  any  particular 
style  or  make  of  suite  he  would  like  to  see.  His  reply 
was:_  'Have  you  no  more?'  I  said  'Yes,"  and  took 
him  into  a  little  room  at  the  back  of  the  shop,  wdiere 
one  or  two  suites  are  usually  stored.  He  then,  for  the 
first  time,  showed  some  sign  of  life,  and  going  directly 
up  to  one,  and  putting  his  great  hand  on  the  dressing- 
chest,  turned  to  his  Avife,  saying.  'Hoav  do  you  like  it?' 
She,  poor  soul,  seemed  fearful  of  speech,  in  case  she 
made  an  error,  and  only  looked  without  replving. 
Thinking  T  had  got  a  likely  sale  at  last.  I  talked  "hard 
foi-  twenty  minutes  or  so  about  the  virtues  of  this  par- 
ticular line,  but  Avas  surprised  at  the  end  of  that  time 
bv  him  saying  he  had  already  carefully  examined  it. 
I\ry  surprise  Avas  natural  in  the  circumstances. 

"[  asked  him  Avhen  :  said  he,  'To-day.'  Seeing  that 
it  Avas  then  only  10.30.  and  I  had  been  in  the  shop 
since  opening.  T  quite  failed  to  folloAv  his  remark,  and 
it  Avas  only  after  a  considerable  time  T  got  the  story 
of  his  previous  visit.  He  said  he  Avas  a  sergeant  of 
oolice.  and.  pas.sing  the  shop  at  2.30  in  the  morning, 
he  had  fouinl  the  front  door  uidocked.  came  in.  and 
had  a  good  look  round,  flunking,  no  doubt,  someone 
Avas  ill  who  had  no  business  there.  Tu  his  tour  of  the 
premises,  ho  had  seen  this  bedroom  suite,  liked  it,  and 
as  slated,  came  back  for  a  further  examination,  and 
eventually  bought  it.  after  haggling  about  the  price, 
etc.  His  wife  told  me  later  that  they  had  been  looking 
out  foi-  fi  suite  for  over  three  years.  j)ut  she  could  never 
L'el  him  u|>  to  buying  point,  and  it  Avas  only  Avhcn  he 
himself  s;iw  the  suite  under  the  jieculijir  circumstances 
related  that  he  decided  to  buy.    And  T  think  T  am  right 

in  sayiii<r  it  a\-.-is  'A  very  novel  sale.'  "    T  agree.  

Aitch'M'.  ii;  l-'urniture  Record,  London. 


Iv  ,\  Ci 


AN  OPENING  OFFER 

miier.  (,r  Slockioii.        ,  li  i.i  .,  formal  open- 


ing  rec-ntly.  -md  extended  n  general  invitation  in  the 
shape  of  a  formal  engraved  invitation.    With  this  in- 
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vitatioit  was  ciielostHl  a  oaril,  t'oiitiiininj^  llic  I'ollowiiig 
ofFor,  which  sooms  to  havo  been  ati  cxci  llciit  nu'tliod  of 
obtaining  a  nuiiling  list : 

"We  roniiest  tluit  you  rogistei'  your  lumic  and  acl- 
tlr"ss  on  a  card  wliieh  will  be  handfd  lo  yoxi  as  you 
enter  the  store  on  the  opening  night.  We  will  give 
away  on  this  night  to  sonu'  one  i)erson,  to  be  decideil 
upon  by  a  etunniittee  of  representative  citizens,  the 
eoiuplete  furnisliings  of  a  four-room  bungalow,  dis- 
played on  our  opening  niglit  on  the  third  Hoor  of  our 
new  building." 


MISTAKEN  IDEAS. 

Some  men  have  a  ■■mistaken  idea"  that  they  are 
running  their  business.  The  facts  are  that  the  business 
is  running  them — soul,  mind  and  body,  says  an  ex- 
change. 

Some  have  a  "mistaluMi  idea"  that  fifteen  to  twenty 
hours  a  day  brings  the  most  business  success.  The 
fact  is  that  the  man  who  only  works  twelve  will  win 
out  in  the  long  run,  with  a  healthy  body  to  boot.  A 
tired  mind  is  a  poor  afTair  from  Avhich  to  evolve  new 
ideas,  and  a  tired  body  does  not  make  very  fast  time. 

Some  have  an  idea  that  selling  cheap  is  the  great 
nmgic  stone  to  bring  success;  forgetting  that  profits 
after  all  are  the  great  end  in  view. 

There  is  a  "mistaken  idea"  that  trade  gotten  this 
way  is  O.  K.  because  it  comes  quickly.  It  leaves  also 
just  as  quickly  in  most  cases,  for  new  and  more  en- 
ticing fields. 

There  is  a  "mistaken  idea"  that  the  former  times 
were  better  than  these;  but  there  are  just  as  many 
poor  getting  poorer  and  rich  getting  richer  to-day  as 
there  were  fifty  years  ago. 

There  is  a  "mistaken  idea"  abroad  tluit  the  furni- 
ture l)usiness  is  a  "cinch,"  yet  how  many  who  have 
tried  it  for  themselves  can  advise  differently. 

"Mistaken  ideas"  are  disastrous  affairs  if  not  soon 
taken  in  hand.  They  generally  come  from  inexperi- 
ence and  are  very  costly  affairs.  We  can  profit  by 
them  if  we  will.  Fools  only  repeat  a  "mistaken  idea" 
when  once  discovered. 

Business  is  like  a  battle ;  the  general  who  can  keep 
his  head  and  miss  no  opportunities  is  the  successful 
one.  One  mistake  often  loses  a  battle  or  dissolves  a 
business. 

So  if  you  have  any  "mistaken  ideas"  get  rid  of 
them  at  once  and  get  hold  of  the  sensible  and  prac- 
ticable kind. 


DUPLICATE  PURCHASE  ORDER  FORMS 

Some  system  of  keeping  track  of  orders  given  for 
goods  is  valuable,  if  not  a  necessity,  in  every  well  con- 
ducted store ;  it  will  save  trouble  and  money.  It  is 
especially  valuable  in  giving  orders  for  future  delivery, 
as  it  eliminates  the  possibility  of  ordering  the  same 
goods  twice,  a  bad  mistake  which  loads  not  a  few 
dealers  up  with  more  of  a  line  than  they  require.  It 
also  eliminates  "leading  up"  of  orders  by  wholesale 
houses.  While  most  jobbers  try  to  fill  orders  exactly 
as  they  are  given,  some  of  them  in  their  zeal  send  more 
goods  than  the  dealer  orders.  Unless  he  has  a  purchase 
order,  he  can  hardly  say  anything  as  he  has  no  proof. 


A  CLEAN  SWEEP  SALE 

One  of  the  secrets  of  success  in  the  furintui'c  stoi-e  is 
something  new  all  the  time.  One  merchant  boosted 
sales  one  dull  month  by  a  seven  day  Clean  Sweep 


Sale.  He  snys  that  it  increased  his  sales  during  the 
seven  days  just  33  1/3  per  cent. 

Some  little  advertising  was  done  to  catch  the  eye 
of  the  regular  as  well  as  the  prospective  customer.  In 
addition,  he  made  the  Clean  Sweep  idea  felt  throughout 
his  store  by  the  free  use  of  yellow  price  tickets  with  a 
picture  of  a  broom  on  them.  These  price  tickets  were 
placed  on  all  merchandise  in  both  the  store  and  win- 
dows. 

A  quantity  of  new  goods  was  bought  for  the  sale 
to  give  increased  interest  to  the  event,  and  with  it 
was  sold  a  number  of  items  that  were  entering  the  dead 
stock  stage. 


GAVE  RANGE  AS  ADVERTISEMENT 

A  Missouri  furnitiireman,  ever  ready  to  grasp  an 
opportunity  that  will  in  any  manner  increase  his  busi- 
ness, recently  advertised  a  sale. 

At  a  recent  fair  held  in  his  town  he  had  a  booth,  and 
as  a  drawing  feature  gave  away  every  day  a  small 
wagon  to  some  young.stor  cn  the  grounds.  The  last  day 
of  the  fair  he  gavr;  a  range  to  one  of  the  housewives 
present.  His  booth  was  the  most  popular,  and  the 
amou"nt  of  interest  created  was  very  great.  He  had  a 
range  in  operation,  and  hot  biscuits  were  served  to  all 
who  wished  them;  at  the  same  time  he  had  a  force  of 
salesmen  talking  about  the  range.  During  the  three 
days  he  sold  12  ranges,  and  the  results  of  the  advertise- 
ment brought  h'nn  more  than  double  that  amount  of 
range  and  stove  business  in  the  first  few  weeks  follow- 
ing the  fair. 


CONVENIENCES  STORE  PROVIDES 

A  general  merchant  gives  customers  the  following 
advantages  of  dealing  at  his  store : 

Why  it  is  that  people  like  to  trade  at  our  store  better 
than  any  other  store  in  the  county?     We'll  tell  you: 

Because  it  is  so  convenient.  Because  they  get  so 
many  things  here  they  do  not  have  to  pay  for.  Because 
they  know  they  will  not  be  importuned  to  buy,  and 
we're  always  glad  to  see  them  even  if  they  come  here 
only  to  visit.  Really,  though,  have  you  stopped  to 
think  of  the  many  ways  Ave  make  you  welcome  and  the 
numerous  little  services  we  perform  without  asking  or 
expecting  a  cent  of  remuneration  ?  For  instance,  these : 

We  cash  your  checks.  We  sell  you  postage  stamps. 
You  can  leave  your  packages  here  when  in  town.  You 
can  meet  your  friends  here.  Write  your  letters  here — 
we  furnish  stationery.   Tired?   Rest  in  our  easy  chairs. 

In  short,  this  is  j'^our  store.  We  are  running  it  for 
you.  Somebody  has  to  be  at  the  head  of  anything,  and 
so  why  not  us?  The  modest  profit — and  there  is  one, 
for  we  do  not  claim  to  do  business  for  nothing — goes 
to  us  to  pay  us  for  our  work.  In  this  way,  we  all  are 
happy  and  prosperous,  and  each  transaction  makes  us 
regard  each  other  all  the  more  highly. 

The  store  is  yours.   Use  it. 


S.  L.  Marcus  &  Co.,  house  furnishers,  St.  John,  N.B., 
have  sold  their  business  to  Maurice  Rubin. 

I  A  LITTLE  MORE  EFFORT  on  each  of  | 

8  the  three  hundred  business  days  of  the  g 

S  New  Year  will  give  greater  bulk  to  the  dealer's  g 

§  revenue  at  the  close  of  the  year.         :-:         :-:  8 
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The  Art  of  Display 


Suggestions  for 
Window  and  Inferior 
A  rrangements. 


USE  AND  VALUE  OF  WINDOW  SIGNS 

A  retail  dealer  buys  a  stock  of  merchaudise  and 
places  the  goods  on  his  shelves.  Then  getting  them  otS 
those  shelves  immediately  becomes  the  one  big  object — 
the  thing  worth  while.   This,  in  brief,  is  merchandising. 

The  most  successful  manufacturers  have  come  to 
realize  that  lending  a  hand  in  this  second  phase  of 
merchandising  pays  big  dividends.  For  when  they  aid 
in  moving  the  goods  which  they  have  sold  they  help 
materially  in  speeding  up  the  turnover — and  the  good 
will  of  the  retail  trade  is  an  important  by-product. 
This  is  the  sole  object  of  all  advertising  done  by  manu- 
facturers— helping  not  only  to  make  their  own  sales 
grow,  but  unavoidably  helping  the  retail  dealer's  sales 
in  the  process. 

But  what  I  started  out  to  talk  about  was  the  uplift 
in  store  display — the  advertising  which  is  done  right 
where  the  goods  are  on  sale.  Until  comparatively  few 
years  ago  any  old  sort  of  printed  sign  or  marking  pot 
art  was  considered  good  enough  to  tack  up  on  the  wall 
of  the  average  store.  Whether  or  not  the  sign  got  any 
real  attention— or  whether  or  not  that  attention,  if 
secured,  was  favorable — was  not  seriously  considered. 

However,  that  the  retail  merchants  of  those  days 
recognized  even  in  this  crude  form  an  attempt  to  help 
them  move  the  goods  which  they  had  bought  and  paid 
for  is  evidenced  by  the  fact  that  so  many  of  them 
allowed  their  walls  to  be  patched  over  with  matter  of 
this  sort.  This  sort  of  sign  advertising  has  gone,  how- 
ever, with  the  days  when  all  crackers  came  packed  in 
wooden  boxes — and  the  cracker-box  politician  ruled  the 
Dominion  from  his  perch  by  the  store's  stove. 

To-day  the  merchant  demands  that  store  advertising 
dnpf  in  In's  establishment  by  manufacturers  must  not 


only  far  outstrip  the  store  advertising  of  a  few  years 
ago  in  actually  selling  the  goods  thus  advertised,  but 
the  hangers,  transparents,  window  trims  and  counter 
stands  must  be  so  attractive  as  to  be  a  credit  to  his 
store  as  well.  When  they  live  up  to  this  standard  the 
wise  merchant  Avelcomes  such  selling  helps  with  open 
arms,  for  the  modern  retailer  realizes  that,  if  he  is  to 
meet  competition  and  run  his  store  on  an  up-to-date 
basis  he  must  take  advantage  of  all  the  real  selling 
helps  he  can  get. 

The  circulation  of  window  advertising  is  something 
enormous.  I  have  a  business  associate  who  has  placed 
men  with  hand-coiinling  machines  in  front  of  the  stores 
in  all  classes  of  communities,  excepting  the  central 
business  districts  of  cities.  These  men  have  counted 
the  people  who  pass  those  stores  during  the  hours  when 
the  average  citizen  is  up  and  about ;  and  the  actual 
count  shows  that  thirty-five  people  per  walking  hour— 
or  five  hundred  or  more  per  day — actually  pass  the 
windows.  What  an  opportunity  some  merchajits  and 
some  manufacturers  are  missing! 

For  those  manufacturers  and  merchants  who  know 
how  to  handle  it  the  show  window  has  proved  itself 
the  most  forceful  and  direct  of  all  advertising  media — 
as  with  all  other  media,  results  depend  on  the  plan, 
the  copy  and  seeing  to  it  that  proper  use  is  made  of  the 
material.  Tn  this  connection  it  is  surprising  the  amount 
of  expensive  matter  of  this  sort  which  is  allowed  to  go 
to  waste  simply  for  lack  of  knowledge  as  to  how  to  get 
it  into  th'»  hands  of  the  dealers  who  are  waiting  to 
l>nt  it  to  work — if  it  comes  \ip  to  the  standard. 

If  the  goods  for  which  store  advertising  is  to  be  pro- 
vided by  the  manufacturer  are  sold  only  at  certain 
restricted  seasons,  the  sign  or  display  must  be  of  a 


.\  iiatiiral  and 
homelike  dis- 
play of  diniiiK- 
room  furniture 
ni  a  d  c  by  a 
larifo  Amer- 
ican furniture 
house.  Note 
offeel  of  apjiro- 
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temporary  nature  aiul  iiiiist  delivor  a  ioreol'iil,  timely 
message — or  possibly  several  messages  in  quick  suc- 
cession— changing  the  copy  just  as  is  considored  essen- 
tial in  street  ear,  billboard,  newspaper  or  any  other 
sort  of  advertising.  But  su[)pose  the  article  is  one 
which  is  in  demand  just  as  much  at  one  time  of  the 
year  as  at  another;  it  is  th"n  that  a  permanent  sign 
is  the  logical  thing — with  possibly  a  tempor.iry  hanger 
or  display  every  now  and  then  to  stimulate  llie  di'inand 
and  rei'cw  the  interest. 

Merchants  these  days  are  asking  for  store  advertising 
which  not  only  ties  up  their  establishments  with  such 
other  advertising  as  the  manul'aeturer  may  be  doing, 
but  which  have  i-eal  sales-making  elements  for  oilier 
lines  which  the  merchant  carries.  As  a  result  an  inno- 
vation in  the  line  of  permanent  signs  is  a  display  for 
the  top  of  the  show  window  featuring  the  manufactur- 
er's advertising  on  one  panel  of  a  transparent,  and 
devoting  panels  on  each  side  to  the  dealer's  other  lines. 
Such  displays  show  a  healthy  spirit  of  co-operation  on 
the  part  of  the  mainifaeturer,  nnd  earn  the  good  will 
of  the  merchant. 

Besides  temporary  and  permanent  displays  for  use 
right  on  the  front  window — where  the  circulation  is,  of 
course,  largest — progressive  advertisers  are  now  using 
extensively  cardboard  stands  for  sitting  on  the  counter 
or  showcase  and  holding  actual  packages  of  their  goods, 
thus  bringing  them  politely,  but  more  effectively,  to  the 
attention  of  the  retailer's  customers. 

Store  advertising  is  just  begining  to  receive  the 
attention  which  is  due  it  as  a  medium  which  does  its 
work  at  the  very  place  where  goods  are  traded  for 
dollars.  It  does  away  v.ith  the  problem  of  the  relation 
between  the  advertising  and  the  distribution  of  mer- 


TMagram  Showing  Method  of  Scientific  Lighting 


chanrlise.  It  does  away  with  waste  circulation,  for  it 
marks  the  actual  spot  where  the  goods  are  on  sale.  And 
it  speeds  up  the  turnover. — J.  F.  Myers,  Canadian 
Manager  The  International  Sign  Co. 


LIGHTING  THE  SHOW  WINDOW 

The  good  disjilay  which  is  not  properly  lighted  is 
less  effective  in  drawing  prospective  customers  to  the 
store  than  is  the  poor  display  which  is  lighted  after 
plans  suggested  by  a  really  efficient  store  illuminating 
specialist.  The  old  days  of  the  gas  light,  or  the  arc 
lamp  hung  in  the  window,  to  greet  the  eye  of  the 
passer  directly  with  its  glare,  have  long  since  passed. 
The  old  style  of  lighting  which  lined  the  frame  of  the 
Tvindow  with  gas  or  electric  lights  about  a  foot  apart 


has  also  taken  to  cover.  It  is  a  universally  acknow- 
ledged fact  to-day  that  the  source  of  the  light  in  a 
shoAv  window  must  be  hidden  from  the  sight  of  the 
person  outside  the  window.  This  is,  of  course,  not  for 
the  purpose  of  causing  the  person  to  wonder  where 
the  light  comes  from,  therel)y  arousing  his  curiosity. 
A  window  which  is  well  and  evenly  lighted,  with  the 
light  well  diffused  over  the  display  at  all  points,  and 
with  the  light  shining  into  the  eyes  of  the  "looker" 
nowhere,  cither  directly  or  by  reflection,  is  a  merchan- 
dizing beacon  for  the  weary  eye  at  night.  It  reaches 
out  quietly  and  grasps  the  attention  of  the  passer. 
It  sells  goods  with  the  same  unexplainable  facility  that 
is  the  birthright  for  the  natural  born  salesman.  And, 
best  of  all,  this  window  is  lighted  economically.  The 
modern  lighting  system  is  both  best  and  cheapest. 

The  best  informed  among  the  trade,  whether  they 
be  buyers  or  sellers  of  merchandise,  are  quick  to  dis- 
cover, even  by  the  show  windows  which  line  a  busi- 
ness thoroughfare,  which  of  the  establishments  back 
of  those  show  windows  are  progressive  and  which  are 
not,  writes  Harold  Cantwell,  a  lighting  expert.  Even 
the  shopping  public  is  able  to  discriminate  in  this  res- 
pect ;  in  fact,  the  average  shopper  does  thus  discrim- 
inate, even  though  he  or  she  may  not  be  conscious  of 
the  fact. 

The  average  merchant  is  not  alive  to  the  possibil- 
ities of  high-class  scientific  window  lighting  and  to  the 
improvements  in  show  window  lighting  which  have 
been  made  within  the  last  two  or  three  years. 

Most  retailers,  however,  are  more  or  less  cognizant 
of  the  immense  advertising  value  of  the  show-Avindow, 
which  is  evidenced  in  numerous  instances  by  the  ela- 
borate fittings  which  characterize  modern  display  win- 
dows, and  also  by  the  constantly  increasing  demand 
for  thoroughly  competent  window-dressers. 

Eloquent  testimony  to  the  merchant's  appreciation 
of  the  advertising  value  of  his  window  frontage  is 
shown  in  the  frequent  alterations  of  old-time  store- 
fronts, involving  in  many  instances  the  sacrifice  of 
beautiful  monolithic  marble  columns  and  other  ar- 
tistic and  massive  structural  features,  in  order  to  gain 
a  few  more  feet  of  window  space. 

That  a  show  windoAv  attractive  by  day  can  be  made 
doubly  attractive  by  night  is  realized  by  some  con- 
cerns, but  few  merchants  are  fully  aware  of  the  possi- 
bilities of  staging  this  effect  to  the  best  advantage  and 
with  the  minimum  cost  of  maintenance.  It  is  now 
coming  to  be  more  generally  recognized  that  the  win- 
dow display  can  best  be  brought  out  in  sharp  relief 
by  focusing  the  light  upon  the  merchandise,  and,  at 
the  same  time,  without  the  light  source  being  visible 
to  the  eye. 

It  is  a  well-known  fact  that  visual  acuity  is  lessened 
by  the  eye  being  directly  exposed  to  a  brilliant  source 
of  light,  and  that  details  clearly  discernible  with  the 
light  source  shaded  are  frequently  lost  and  always 
dimmed  when  a  bright  light  is  directly  exposed  to  the 
retina. 

The  explanation  of  the  phenomenon  is  simple :  the 
pupil  of  the  eye  requires  time  in  which  to  accommo- 
date itself  to  a  strong  light  and  is,  under  that  light, 
unable  to  at  once  clearly  distinguish  details.  A  per- 
son looking  in  the  direction  of  the  sun  is  unable  to 
distinguish  details  until  the  eye  has  accommodated 
itself  to  the  glare  Avhich  confronts  the  retina.  Per- 
son.s  accustomed  to  motoring  at  night  Avill  recall  that, 
by  means  of  the  illumination  of  the  usual  acetylene 
lamps,  objects  in  the  road  ahead  are  dearly  visible, 
but  when  approaching  an  arc  lamp  these  same  objects 
become  less  prominent  and  at  times  almost  invisible. 
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This  result  is  not  brought  about  because  there  is  a 
lessening  of  the  illumination,  but  the  objects  appear 
less  distinct  because  the  brilliant  illumination  from  the 
are  light  is  in  the  direct  line  of  vision  and  there  is  a 
partal  blinding  of  the  vision. 

An  important  factor  in  the  effectiveness  of  an  even- 
ing display  is  found  in  the  distribution  of  the  light  in 
such  a  way  as  to  materially  affect  the  tone  of  the 
illumination.  Many  a  show-window  is  well  lighted  i)i 
the  front  half,  while  the  display  in  the  ba'jk  of  the 
enclosure  is  in  comparative  shadow. 

Frequently  those  conditions  are  reversed,  with  an 
excess  of  illumination  in  the  rear  of  the  window  and' 
a  low  degree  of  intensity  at  the  front,  near  the  plate 
glass.  The  window  that  is  ideally  illuminated  is  the 
one  in  which  there  are  no  light  streaks  or  shadows. 

Because  the  average  merchant  has  given  little  atten- 
tion to  the  matter  it  is  difficult  for  him  to  reali/e  what 
a  slight  variation  in  a  reflector  design  will  bring  abo.it 
in  the  way  of  improved  illumination  for  his  window 
display.  A  small  difference,  however,  in  the  design 
of  a  reflector  will  frequently  effect  a  considerable  dif- 
ference in  the  window  illumination. 

A  common  old  style  method  of  lighting  up  the  win- 
dows has  been  to  use  "border"  lights;  that  is  bulbs 
placed  along  the  top,  bottom  or  sides  of  the  glass.  This 
is  not  satisfactory,  however.  The  light  is  placed  be- 
tween the  eye  and  the  goods  on  display  with  the  re- 
sult that  the  display  is  not  illuminated  to  advantage, 
says  another  writer. 

Outside  lighting  has  also  been  attempted,  but  the  re- 
sults are  not  good.  Gas  arcs  placed  outside  the  store 
will  undoubtedly  light  up  the  windows,  but  the  goods 
displayed  within  will  not  be  seen  with  any  degree  of 
distinctness. 

It  has  been  effectually  demonstrated  that  the  lights 
and  reflectors  should  be  placed  as  close  to  the  plate 
glass  as  possible  and  so  arranged  that  the  rays  will 
slant  towards  the  goods.  In  other  words,  the  rays 
should  strike  the  goods  from  the  same  direction  in 
which  the  people  will  look.  By  this  means  it  is  pos- 
sible to  get  a  "spot  light"  effect,  practically  eliminat- 
ing all  shadows. 

Figure  1  shows  the  cross-section  of  a  window  eight 
feet  high  and  16  feet  deep,  and  the  other  diagrams 
show  the  suggested  system  of  lighting  this  window  as 
outlined  in  the  American  Architect.  The  light  is  placed 
at  the  top  and  near  the  front  with  a  scoop  reflector. 
The  curve  of  the  scoop  reflector  is  traced  on  the  sketch, 
and  it  will  be  noted  that  the  distribution  of  light  cov- 
ers the  entire  line  of  the  trim,  that  is  the  space  which 
would  be  occupied  by  the  display  of  goods.  This  dis- 
tribution curve  sliows  that  the  downward  candle  power 
directly  undernoatli  the  reflector  would  be  about  275. 
At  an  angle  of  45  degrees  the  candle  power  is  about 
235,  and  where  the  light  would  strike  the  upper  part 
of  the  line  of  trim,  the  candle  power  delivered  would 
be  about  225,  that  is  with  a  60-watt  clear  bulb  Ma/.da 
lamp. 

The  intensity  of  illumination  desired  would  doter- 
niirie  the  nuniljcr  of  reflectors  used.  Wiiere  the  street 
would  be  lirilli;iutly  lighted,  ncigliboring  windows  well 
lighted  and  the  background  nnd  fixtures  would  be  of 
a  medium  color,  that  is  not  too  dark,  the  window 
would  be  well  lighted  by  u.sing  tin;  reflectors  every  15 
inches  apart. 

In  Fig.  2  is  .shown  a  window  of  considerable  height. 
In  a  c;ise  of  this  kirul  it  is  generally  found  that  the 
.ijiper  |)!irt  of  the  background  is  made  of  gla.ss  in  oi'dcr 
to  admit  light  into  the  store.  Tiiis  is  an  iniporfiiut 
fnctor  in  iirr.iii'^inir  fur  tlie  illuuiinat  inn  of  the  win- 


dow. The  light  should  not  be  throAvn  on  the  glass 
part.  Otherwise  it  would  flood  into  the  store  and  be 
wasted. 

In  Fig.  3  is  shown  the  method  of  properly  illuminat- 
ing the  window  shown  in  Fig.  2.  The  light  and  re- 
flectors are  placed  from  12  to  14  feet  above  the  floor. 
A  reflector  of  the  shape  shown  Avould,  when  used  in 
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conjunction  with  an  80-candle  power  lamp,  throw  over 
800  candle  power  downward.  This  is  one  of  the  most 
powerful  reflectoi'^  ever  designed  for  window  illumin- 
ation. 


VACUUM  THEOLOGY 

A  colored  Baptist  was  exhorting.  "Now,  breddren 
and  sistern,  come  uji  to  de  altar  aiul  hab  yo'  sins 
washed  away." 

All  came  but  ouo  num. 

"Why.  Bruddei-  .Tones,  don'  yo'  want  yo'  sins  washed 
away?'"' 

"I  done  had  my  sins  washed  away." 
"Yo'  has.    Whore  yo'  had  yo'  sins  washed  awav?" 
"Ober  at  de  Methodist  church." 
"Ah,  Brudder  Jones,  yo'  ain't  been  washed:  yo'  jes' 
been  dry  cleaned." 


A  woman  entercil  a  department  store,  sought  out 
the  men's  furnishing  counters,  and  said: — 

"I  wi.sh  to  buy  a  bathing  suit  for  my  luisband." 

"V(>s,  madam,"  said  tlie  salesnuni,  "ami  what  chest 
measure  ?" 

The  woman  frowned  and  bit  hov  lip. 

"Well,  now."  she  said,  "how  ]u'ovoking  that  is! 
I've  forgotten  the  chest  measure." 

"Twenty-eight  inch,  madam?"  suggested  the  sales- 
man. 

"Why,  yes,  of  cours(>!"  she  cried,  benniing.  "How 
on  earth  did  you  Icnow?" 

"Oentlemen  who  let  their  wives  shoji  for  them."  he 
answered,  "always  have  twenty-cight-inch  chests." 
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Advertising  House  Cleaning  Lines 


BY  A.  B.  LEVER 


III  tho  course  of  a  few  weeks  s|)riiiir  luMisc-clciiniiifi' 
will  hv  ill  voiriu'  aiul  rotailors  will  hv  Ar:\\\\u<^  alloii- 
tion  to  artioK's  of  various  Idiuls  which  will  he  vtMiuiicd 
either  for  carrying  on  the  house-cleaninc:  process  or  for 
furnishiiiir  the  homes  afterwavils. 

Advertising  is.  of  course,  a  nceessarv  jMljuiifl  to 
every  housc-eleaning  sale  eaniiiaign.  i  have  si'lcctcd 
for  reproducing  in  this  issue  ads.  whiili  have  hvvu 
mod  by  furniture  dealers  in  diflVrent  parts  ol'  the  coini- 
try  when  pushing  goods  for  the  house-cleaning  season. 
These  ads.  come  from  firms  in  four  of  tlie  provinces. 

I  tried  to  get  a  vacuum  cleaner  ad.,  but  w^as  unsuc- 
cessful in  my  search.  I  regret  this,  as  vacuum  cleaners 
are  coming  more  and  more  into  use.  T  would  be  glad  if 
dealers  would  send  me  eo]ues  of  any  vacuum  cleaner 
ads.  which  tliey  have  niii. 

The  advertisement  tif  L.  lierti-and,  Aiuherstburg, 
Out.,  is  an  all-round  good  one.  Its  appearance  is  good, 
but  T  think  its  probable  strongest  point  is  the  sugges- 
tion that  after  renovating  the  home  new  furniture  is 
needed.   The  original  was  4%  by  5Vj^  inches. 

The  advertisement  of  Greenwood  &  Vivian,  Limited, 
Stratford,  makes  an  appeal  to  the  women  in  the  home, 
upon  whom  the  burden  of  house-cleaning  falls.  This 
is  its  strong  point,  and  is  further  strengthened  by  the 
list  of  prices  furnished.  There  is  one  suggestion,  how- 
ever, which  I  would  lilve  to  make,  and  that  is  in  regard 
to  the  top  line.  If  the  line  "0-Cedar  Mop  Polish"  had 
been  given  first  place  and  the  name  of  the  firm  con- 
fined to  the  bottom  line  the  ad.  would  have  been  stron- 
gor  and  at  the  same  time  been  even  better  in  appear- 
ance. T  would  suggest  that  in  future  ads.  Greenwood 
&  Vivian  confine  their  name  to  the  bottom  of  the  ad. 
The  original  was  4%  by  5  inches. 

The  advertisement  of  Gordon  &  Keith,  Halifax, 
catches  the  eye.  That  is  one  good  tiling  in  its  favor. 
Another  good  point  is  the  reminder  that  "now  is  the 
time"  to  buy  carpets  and  rugs.  But  the  advertise- 
ment would  have  been  even  stronger  than  it  is  if  the 
outstanding  line  on  the  top  had  been  "Carpets  and 
Rugs  for  Your  Home,"  instead  of  the  name  of  the  firm. 
I  would  make  the  same  suggestion  to  Gordon  &  Keith 
as  I  have  to  Greenwood  &  Vivian. 

The  outstanding  feature  of  the  advertisement  of  the 
Home  Outfitting  Co.,  Limited,  Hamilton,  is  of  course 
the  engraving  on  the  top.  The  housewife's  attention 
would  be  immediately  arrested  by  it,  and  this  done,  her 
eye  would  naturally  folloAv  the  rest  of  the  advertise- 
ment to  its  bottom.  The  advertisement  is  a  good  one, 
but  it  would  have  been  all  the  more  complete  has  a 
section  or  two  of  the  .space  been  devoted  to  such  articles 
as  vacuum  cleaners  and  mops.  The  original  Avas  8% 
by  171/4. 

The  advertisement  of  J.  L.  Gordon,  Kamloops,  B.C., 
is  an  example  of  how  a  good  ad.  can  be  secured,  even 
■when  illustrations  are  not  used.  The  advertisement 
is  an  exceeding  good  one.  Both  ad.  writer  and  printer 
did  their  work  well.  While  it  does  not  name  prices,  it 
should  have  accomplished  what  it  Avas  cA'idently  de- 
signed to  do,  namely,  remind  houseAA-ives  that  house- 
cleaning  might  necessitate  new  floor  coverings  and 
furniture.   The  original  was  414  by  7%  inches. 

The  ironing  board  ad\'ertisement  is  a  section  fi'om 
a  department  store  announcement  and  may  furnish  a 
suggestion  to  retailers  Avhen  preparing  their  copy. 


"  I'^ine  Rugs  IMake  Attractive  Plomes"  is  a  good  one, 
and  is  Avell  calculated  to  excite  the  aesthetic  taste  of 
liousewives.  It  is  the  strong  feature  of  the  ad.  The 
preparing  of  advertising  copy,  like  letters,  require  some 
thought,  but  it  does  not  ahvays  get  it.  F.  P.  Scratch 
&  Co.  have  evidently  exercised  this  thought,  and  the 
result  is  a  good,  all-roimd  ad.  The  original  Avas  4^4 
by  7V]  inches. 


Ads  that  Make  the  Right  Start 

By  S.  Roland  Hill 

In  advertising,  as  well  as  in  running,  considerable 
depends  on  getting  a  good  start. 

If  we  had  any  way  of  knowing  the  facts  Ave  should 
probably  know  that  a  great  many  advertisements  are 
missed  altogether  just  because  they  don  't  start  strongly. 

Some  time,  just  for  fun,  count  the  number  of  adA^er- 
tisements  in  your  favorite  ncAvspaper  or  magazine, 
average  up  the  amount  of  time  that  a  copy  of  the  pub- 
lication gets  from  you,  and  then  figure  out  the  chance 
that  any  one  of  the  advertisements  has  to  attention. 
The  figuring  will  surprise  you — will  probably  impress 
on  you  the  importance  of  the  good  start  for  a  piece  of 
copy. 

The  eye  doesn't  pore  doAvn  into  the  body  matter  of 
an  advertisement  unless  it  is  draAvn  there  by  some 
conspicuous  feature  or  by  a  generally  attractive  ap- 
pearance. On  the  contrary,  the  eye  skims  around  on 
the  pages  of  a  publication  with  remarkable  speed,  and 
if  you  are  to  catch  attention,  and  command  the  reader's 
interest  you  must  have  "the  point  of  contract"  in  the 
beginning  of  your  story. 

Of  course  the  good  illustration  often  serves  admir- 
ably as  an  attention-getter,  but  CA'en  Avhen  illustrations 
are  used,  a  great  deal  depends  on  the  displayed  start- 
ing-point of  the  Avord-message. 

There  is  nothing  surer  than  that  as  time  goes  on  in- 
creased attention  will  be  paid  to  the  headlines  or 
"catch  lines"  of  advertisements. 

It  is  a  mighty  fine  thing  Avhen  you  are  building  an 
adA'ertisement  to  ask  yourself:  "What  question  or  sug- 
gestion about  the  need,  benefit  or  use  of  this  article  is 
most  likely  lo  command  the  favorable  attention  of 
readers  1 ' ' 


DEAD  QUIET. 

The  little  chap  was  playin  "store" 

Along  Avith  other  boys ; 
And  as  they  romped  around  the  floor 

They  made  a  lot  of  noise. 
"Keep  that  store  quiet,"  mother  said. 

The  little  chap  was  wise. 
"All  right,"  quoth  he,  "we'll  just  pretend 

That  we  don't  advertise." 


ONE-TIME  ADVERTISING 

One-time  adA'ertising  i)ays  only  in  exceptional  cases, 
says  Furniture  World,  Ncav  York.  It  takes  A'igoi-ous 
and  persistent  folloAV-up.  The  neAvspaper  representa- 
tive should  point  this  out  to  the  ncAv  advertiser. 

It  is  usually  best  to  start  advertising  on  small  per- 
sistent space.  A  dealer  did  not  believe  in  adA'ertising. 
He  started  newspaper  advertising,  as  he  said,  because 
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he  liked  the  solicitor  and  wanted  to  see  if  it  would  pay. 
His  five-inch  space  in  a  daily  newspaper  was  changed 
daily.  At  the  end  of  the  first  month  he  could  see  no 
efl'ect  except  the  monthly  statement  of  $48.00.  He  was 
persuaded  to  keep  on.  At  the  end  of  the  second  month 
he  was  sure  of  two  regular  customers  who  came  entirely 
because  of  a  special  price  in  an  ad.  This  merchant  had 
not  missed  an  issue  for  five  years.  His  ads.  are  timely 
and  forceful. 


WHY  PEOPLE  ADVERTISE 

Advertising  is  done,  among  other  reasons:  To  estab- 
lish trademarks,  good  will,  etc.  To  create  acquaintance 
and  confidence.  To  identify  products  and  makes.  To 
prevent  substitution.  To  dominate  the  field.  To  insure 
against  domination  by  others.  To  create  an  automatic 
demand.  To  increase  sales,  either  by  direct  influence, 
or  assist  dealers,  or  both.  To  keep  up  sales  that  may 
be  declining,  due  to  depression,  indifference  or  inroads 
of  competition.  To  control  and  direct  the  demand  to 
dealers,  as  against  leaving  them  free  to  push  favored 
goods.    To  own  your  own  business  and  good  will  and 


control  distribulion.  To  tell  your  own  story  as  you 
want  it  told.  To  discount  or  annihilate  time  in  estab- 
lishing a  new  or  wider  market. — Printer's  Ink. 


HOW  THE  FARMER  VIEWED  ADVERTISING. 

The  Hardware  Trade  in  a  recent  issue  told  this  in- 
cident : 

A  merchant  met  a  farmer  carrying  an  express  pack- 
age from  a  Chicago  mail  order  house.  "Why,  didn't 
you  buy  that  bill  of  goods  from  me?"  he  asked,  "I 
could  have  saved  you  the  express  charges,  and,  besides, 
you  would  have  been  patronizing  a  home  store." 

The  farmer  looked  at  the  merchant  for  a  full  minute 
and  then  said:  "Why  don't  you  patronize  your  home 
paper  and  advertise?  I  read  them  and  did  not  know 
you  had  this  particular  line." 

Tn  lieu  of  moral,  this  comment  is  made :  The  retailer 
thinks  that  the  business  of  his  territory  belongs  to  him, 
and  so  it  does,  but  the  same  kind  of  sui)port  you  ex- 
pect the  farmer  to  give  you,  you  should  be  willing  to 
extend  to  your  local  publisher. 


House  Cleaning. 

This  IS  the  lime  ol  >i;ar  when 


H*  keep*  *  full  line  tit  jnythinj  to  be  fbund  in 
:>  firii  lUu  lOrc  it  Riifht  Price* 

We  have  no  mi^tc  man  to  pay.  no  pcracnugc 
tn  agenU  or  «ny  oth«r  per»on  CJur  "^peoict  are 
htht  arwlouf  cuitomendenvfthe  beftelil^ 

J  CALL  toucrrto.   

L.^ERTRflNf) 

Faraittrf  l>t«l«  uid  Fanertl  DimUr 


GREENWOOD  &  VIVIAN 
0-CEDAR  MOP  POLISH 


GREENWOOD  &  VIVIAN,  Ltd., 

BS-SO-a2  ONTAniO  STREET 


Ibo  Ntoro  Tiint  I'li-naan 

Gordon  &  Koith 

Carpets  and  Ru(^  for  Your  Momei 


GORDON  &  KEITH 


MRS.  HOUSEWIFE 

This  is  a  sale  that  you  cannot  afford  to  miss 
if  you  expect  to  own  a  home  of  your  own.  ^ 


DretMr 


$29.00 


$10.50 


$21.00 


$24.75 


Ask  to  Sec  Our  ELECTRIC  FIXTURE  Department 

All  tlxtiues  reduced  3S  • .  All  llituies  nuiked  in  plain  llguics,  complete  with  shades 

Genuine  Ostennooi  Mittresses,  Size  4-6  $15.00 
Genuine  Floss  SUk  Mattre-sses,  made  with  rolled  edge,  weight  28  lbs.,  $13.S0 

HOME  OUTFITTING  CO..  Lid.  ^V"^. 


House  Cleaning 
Season  is  Here 


You  will  rrplacing  )-our  worn  out 
floor  corcriogs  with  ocw.  Before  you 
do  fto  don't  to  iDSpo:!  our  new  line 
of  Carpels,  L.nolcuQis  aod  Floor  Cloths- 

Dining  Room  Sets 
and  Bedroom  Sets 


\Vc  will  be  pWhC4l  to  nhow  you  our 
larye  a»ortmcol  vX  th«  iboic  ju*t 
reieivcJ  Nowhere  in  xbt  Interior  cjn 
you  bnd  a  ^neater  variety  of  bi|;h-vJa$s 
FurnHvirc  at  moderate  price*  than  at 
nur  >U.rr,  and  .i  iihiI  heri'  ^"11  rc|.av  v.>u 

J.L  GORDON 

1  urniture  and   UndcrtaklnK  Parlors 


Ironing  Boards  for  Monday  Selling 

49c  ^^=^^^^^2.^^^  4gc 


I  Fine  Riiivs  | 

J  .^lakc  .Attractive  Homes  | 


«)  -  K...  .n  

^  IV,,..  M  «Jlo  ««00  j-J  ,^1,   

^  'lu.liit  .n.t  jiiniii.rtMM  for  tk*  momy 

«  "  li  «  •  Ttratn 


j  II  II 1  a  BniiMb 
II  II  t  1  Vdwl  or  an  Aunliam 
If  II  I  I  WUton 


~  » 

• 

» 
» 


•j  If  ll'i  an  Inpaln 
^  ^    lltaulUul  Curtain  Scram  and  Dtingalo  Ncli. 


I       HlilNsI  Miikit  Pilu  m  tti  Wul. 

IF.  p.  SCRATCHY  Co. 

S  AMHi:il.1TIUIlUl 


Kxiiiii|ilrM  iif  lloii^u  (  leaning  . Sales  in  iluilj  new  H|iii|it'i-  iiscil  1>.\  Caiiiulinii  I'  linill  iiro  itfali-rs. 
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STOVES  AND  HOUSE  FURNISHINGS 


HOW  TO  SELL  A  STOVE  OR  RANGE 

Hy  F.  L.  EJman  in  Iron  Hardware 

Salesmanship  is  a  part  of  the  service  buyers  demand, 
pay  for  and  liave  a  righi  to  expect.  It  is  always  import- 
ant in  supplying  the  ro(|uirements  of  the  consuming 
puhlio ;  not  alone  because  goods  are  being  disposed  of 
and  dollars  added  to  the  till,  but  also  because  of  the 
prestige  it  establishes.  People  learn  that  your  store 
is  a  desirable  place  to  trade,  Avhich  means  increased 
business  and  more  profits. 

The  stove  salesman  will  find  it  greatly  to  his 
advantage  to  prepare  a  selling  talk  on  stoves,  as  well 
as  otber  items  which  re(|uire  more  than  ordinary  skill 
in  salesmanship.  This  does  not  mean  that  he  should 
band  out  a  cut  and  dried  speech  to  all  prospects,  but 
rather  that  he  should  have  a  definite,  logical  plan  of 
procedure.  He  should  study  the  merits  of  the  line  he 
is  selling;  anticipate  ob.iections  and  be  prepared  suc- 
cessfully to  meet  and  overcome  them. 

Everyone  makes  mistakes,  but  the  wise  man  profits 
by  his  errors,  using  them  as  stepping  stones  to  success. 
If  a  sale  is  lost  through  lack  of  an  adequate  argument 
to  cover  an  objection,  that  means  there  is  a  vulnerable 
point  in  your  selling  talk  and  not  a  stone  should  be  left 
unturned  until  the  weak  spot  is  properly  reinforced. 

The  Buyer's  Viewpoint 

Many  arguments  are  inefiFeetive  because  the  view- 
point of  the  buyer  is  not  considered.  The  man  who  is 
in  the  market  for  a  stove  understands  very  little,  and 
cares  less,  about  the  various  processes  which  certain 
parts  undergo  in  the  course  of  construction.  It  is  there- 
fore a  waste  of  time  to  direct  your  talk  along  this  line. 
What  he  does  want  to  know  is  how  well  the  stove  will 
meet  his  requirements. 

If  he  is  in  need  of  a  heating  stove,  the  element  of 
comfort  should  be  the  basis  for  the  construction  of  yoiir 
selling  talk.  He  is  interested  in  learning  of  any  special 
features  it  may  possess  that  make  for  greater  efficiency 
in  the  production  and  radiation  of  heat. 

If  the  prospect  wants  a  range  the  cooking  and  bak- 
ing facilities  are  most  important.  A  large,  roomy  oven 
is  a  point  of  merit  that  will  bear  .special  emphasis,  also 
the  manner  in  which  the  heat  is  distributed  to  all 
parts. 

Bringing  Imagination  Into  Play 

Just  ordinary  statements  of  cold  facts  are  not  sufK- 
cient.  It  is  essential  that  you  bring  your  imagination 
into  play.  For  instance,  you  state  that  the  stove  is  a 
good  baker.  This  assertion  may  be  true,  but  it  is 
advisable  to  enlarge  on  this  a  little.  Picture  the  deli- 
cious pies,  cake.q,  pudding,  etc.,  it  is  possible  to  make  in 
an  oven  so  perfectly  constructed  as  the  one  Avith  which 
this  particular  stove  is  equipped.  In  this  way  your 
talk  will  be  more  interesting  and  forceful. 

Inasmuch  as  everyone  is  susceptible  to  an  argument 
that  .suggests  economy,  it  is  always  well  to  make  pro- 
minent the  fuel-saving  properties  of  a  stove. 

The  average  housewife  likes  a  plain  stove,  as  the 
work  of  keeping  it  clean  is  greatly  facilitated.  There- 
fore something  along  this  line  should  be  incorporated 


in  yoiu'  selling  talk,  providing,  of  course,  the  stove  will 
))i'ai'  you  out  in  your  assertions. 

Handling  the  Question  of  Price 

The  price  objection  is  one  with  which  the  stove  sales- 
man is  constantly  coming  in  contact.  The  prospect 
may  be  apparently  well  pleased  with  the  stove ;  is 
satisfied  that  it  is  just  what  he  or  she  wants,  but  thinks 
the  price  is  prohibitive ;  had  figured  on  getting  one 
for  less  money. 

Salesmen  have  various  way  of  meeting  this  objec- 
tion. Some  try  to  make  the  prospect  believe  that  there 
is  no  other  stove  worth  carrying  home ;  others  refrain 
from  mentioning  any  competitive  line  whatever,  but 
talk  their  stove  from  an  investment  standpoint,  pre- 
ferring to  make  the  sale  rather  on  the  merits  of  their 
line  than  on  the  defects,  real  or  assumed,  of  competitive 
goods.  The  latter  is,  of  course,  the  logical  method.  To 
knock  another  man's  product  is  to  advertise  it,  and 
no  merchant  has  time  to  assist  his  competitor  in  this 
way. 

Clinching  the  Sale 

Not  infrequently  sales  are  lost  through  the  salesman's 
inability  to  close  the  deal.  It  must  be  remembered 
that  the  buyer  is  usually  on  the  defense.  When  he 
makes  his  final  decision  it  means  the  battle  is  at  an  end ; 
one  of  the  two  contending  forces  has  succumbed  to 
defeat,  the  other  pronounced  victor.  Right  at  this 
climax  everything  depends  on  the  salesman's  ability 
to  properly  put  on  the  clinchers.  He  should  never  con- 
sider his  selling  talk  complete  until  this  point  is  mas- 
tered, for  here  is  where  the  fight  is  won  or  lost.  By  a 
carefully  planned,  well-executed  maneuver  the  sales- 
man may  here  turn  the  tide  in  his  favor,  even  though 
he  may  have  been  apparently  beaten  up  to  this  time. 
A  single  blunder,  however,  is  likely  to  lose  all  that  has 
heretofore  been  gained. 

The  dropping  of  a  remark  which  will  convey  the 
idea  that  you  consider  the  deal  closed  will  often  be 
instrumental  in  leading  the  customer  to  a  favorable 
decision.  Care  must  be  exercised,  however,  to  see  that 
this  is  not  done  in  an  offensive  manner.  It  is  well  to 
get  the  buyer  to  do  some  talking  before  an  attempt  is 
made  to  clinch  the  sale,  as  the  effort  is  then  more  apt 
to  be  successful. 

New  Salesman  Scores  Over  a  Tough  Customer 

A  retail  hardware  merchant  located  in  a  small  town 
in  northern  Indiana  relates  the  following  story,  which 
affords  an  excellent  illustration  of  one  way  to  close  a 
sale,  as  well  as  presenting  some  other  very  strong 
points : 

"If  there  was  one  man  we  all  hated  to  see  come  into 
the  store  it  was  old  John  Walker.  He  was  always  on 
the  lookout  for  trouble ;  seldom  made  purchases 
amounting  to  anything  and  was  forever  kicking  about 
what  he  did  buy.  It  was  his  special  delight  to  have  us 
show  him  various  articles  and  then  tell  how  much 
cheaper  he  could  buy  the  same  thing,  or  something 
just  as  good,  of  catalogue  houses. 

"A  short  time  ago  I  added  a  new  man  to  my  selling 
force — a  young  fellow  by  the  name  of  Bright,  who 
claimed  to  have  had  experience  in  a  city  hardware 
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store.  He  had  not  beeu  with  me  very  long  until  au 
opportunity  to  demonstrate  his  selling  ability  was 
afforded. 

"Walker  entered  the  store  one  morning,  and  as  none 
of  us  was  overly  anxious  to  wait  on  him  we  hung  back 
to  give  the  new  clerk  a  chance.  Bright  went  forward 
promptly,  greeting  him  courteously,  and  succeeded  in 
selling  him  a  pound  of  nails. 

"  'If  you  can  spare  a  few  minutes,'  said  Bright,  as 
Walker  was  in  the  act  of  leaving  the  store,  'I  would 
like  you  to  see  onr  line  of  base  burners.' 

"Walker  replied  that  he  had  no  objection  to  looking 
at  the  stoves,  but  that  he  could  tell  him  before  hand 
that  he  wouldn't  have  one  in  his  house,  because  he  had 
never  seen  one  yet  that  was  any  good. 

"This  did  not  seem  to  worry  Bright  in  the  least, 
however.  He  conducted  Walker  to  a  seat,  and,  pulling 
one  of  the  stoves  out  in  front  of  him,  began  pointing 
out  some  of  the  special  features  of  this  particular 
burner. 

"Walker  said  he  had  very  little  faith  in  them.  He 
had  l)ought  one  ten  years  ago  and  the  only  thing  it  was 
good  for  was  to  consume  fuel.  It  burned  six  tons  ot 
coal  in  one  winter;  the  house  was  seldom  comfortable, 
and  the  floor  was  always  like  a  cake  of  ice, 

"Bright  here  took  the  trouble  to  explain  the  special 
flue  construction  of  this  stove,  which  made  it  an  espe- 
cially efficient  floor  heater,  and  insured  the  very  best 
results  from  the  fuel  consumed, 

"  'This  is  a  powerful  heater,'  he  continued,  'With 
the  check  draft  in  you  can  heat  three  large  rooms  in 
zero  weather:  then,  during  the  warmer  days  of  spring 
and  fall,  the  heat  may  be  easily  regulated  to  suit.  This 
stove  re(iuires  very  little  attention  and  you  can  keep 
your  home  in  a  comfortable,  healthy  condition  at  all 
times.  You  are  not  too  hot  one  minute  and  freezing 
the  next.  The  length  of  time  it  will  hold  fire  is  really 
remarkable.  It  is  handsome,  durable,  an  efficient 
heater:  a  stove  we  know  you  can  use  with  pleasure  and 
satisfaction.' 

"  'What's  the  i)rice  of  such  a  stove?'  in(|uircd 
Walker,  with  a  faint  spark  of  interest. 

"  'Forty-five  dollars,'  replied  Bright. 

"Walker  threw  up  both  hands,  emphatically  declar- 
ing that  he  could  get  one  in  ('liicago  inst  as  good 

for  no. 

"IJi'iglit  did  not  lose  his  temper  nor  get  the  least 
bit  excited,  but  look  the  matter  as  calmly  as  though 
he  had  anticipated  .I'ust  such  an  outburst.  It  was  evi- 
dent he  had  handled  tough  customers  before.  He  did 
not  dispute  Walkei-'s  statement;  did  not  tell  him  that 
the  stove  he  could  buy  in  Chicago  for  $'30  was  inferior 
in  quality  1o  Ibis  one;  in  fact  he  said  nothing  at  all 
about  it.  What  he  did  do,  however,  was  to  produce  a 
Dencil  and  f)aper  and  demonstrate  hy  actual  figures 
that  this  stove  at  $45  was  a  mighty  i)rofitable  invest- 
ment, showing  the  real  economy  of  purchasing  a  stove 
that  was  long-lived  and  would  save  him  fully  25  per 
cent,  on  his  fuel  bill.  This  sort  of  an  argument  ap- 
pealed uncommonly  strong  to  Walker,  whose  heart  was 
most  easily  reached  through  his  |)urse, 

"At  ,iust  the  right  time,  when  Walker  appeared 
somewhat  puzzled  to  know  what  to  do,  Bright  ex- 
|)laiiied  that  the  stove  was  made  in  lliree  sizes,  and 
l>olitely  asked  Avhicli  he  would  prefei-.  After  cousid- 
eral)1e  hesitation  Walker  stated  liis  choice  and  the  sale 
was  made," 


^lanager  ''flve-and-ton-cent  store)  -What  did  tliat 
ladv  who  just  went  out  want? 

Rbftpirirl  F^lie  iTupiiri>rI  if  we  bad  a  stove  dep;irt 
merit. 


TRADE  MEDDLING  BY  QUEBEC  LEGISLATURE 

Piano  men  generally  in  Quebec  have  grown  heartsick 
of  the  continual  dabbling  and  meddling  of  the 
legislature  ox  the  province  in  all  iavvs  affecting  liens  on 
goods  sold  by  instalment.  So  much  so  that  they  have 
been  willing  for  the  last  two  or  three  years  to  give  it 
all  up,  resting  all  their  faitii  in  the  landlord  law,  so- 
called,  or  nolification  \a,\v,  which  Avhcn  legally  acted 
upon,  saves  the  piano  from  third  parties  claiming  it 
for  debts  due  by  the  purchaser. 

Some  tims  ago  a  bill  was  introduced  into  i)arliament, 
requiring  that  no  repossessions  be  made  unless  the 
merchant  repossessing  the  piano  was  willing  to  refund 
four-fifths  of  the  amount  paid  by  the  instalment.  This 
bill  was  fought  strenuously  by  the  ;)iano  nu'u,  under 
the  leadership  of  A.  P.  Willis,  president  of  Willis  Co., 
Ltd.,  and  was  tlirown  out.  Last  year,  another  bill  was 
brought  up,  which  was  then  defeated,  but  it  has  been 
brought  forward  this  session  with  double  force  and 
determination  that  it  shall  pass  the  legislature.  This  is 
the  bill  that  many  piano  men  have  allowed  to  give  the 
go-by.  Howevar,  in  the  opinion  of  i\Ir.  Willis,  it  is  a 
verj-  bad  and  injurious  bill — the  thin  edge  of  the  wedge 
that  would  eventually  break  up  the  whole  instalment 
system.  Asked  to  define  the  practical  result  of  this 
bill  if  it  ever  became  law,  Mr.  Willis  said;  "Well,  it  is 
just  like  this:  You  sell  goouls,  but  yon  cannot  collect 
for  them  outside  the  district  in  which  you  re.'-ide.  that 
is  the  real  meaning  of  the  'Domicile  P>i!l,'  for  that  is  the 
name  of  the  bill  before  the  legislaluve.  This  1)111  i;^  in 
the  interest  of  coiintry  lawyers  and  country  cmrt- 
houses,  who  have  uo  business,  who  are  briefless,  and 
who  wish  to  encourage  litigation  in  their  own  districts, 
without  any  regard  to  the  interests  of  trade  in  general. 
T'nder  the  present  system,  a  merchant  in  ^lontreal  or 
Quebec,  doing  business  500  miles  away,  within  the 
l)rovince,  can  elect  Domicile  at  IMonti-eai  or  Quebec. 
Under  the  proposed  law,  the  countjy  people  snap  their 
fingers  at  the  manufactui-er  or  merchant,  because  they 
know  it  would  neve  pay  a  man  in.  Montreal  to  go  far 
away  from  home  to  the  lawyer  or  the  eourt-hous>  to 
atti'ud  a  law  suit.  In  this  way,  numberless  cust(uuers 
may  refuse  to  pay  balances  on  pianos,  $50,  $25.  $10. 
P'  opic  would  say.  'AVell,  we  have  paid  enough  on  that 
piano,  I  guess  they  will  not  want  to  come  and  sue  me 
h(>re,  300  miles  away.'  ami  so  the  very  profits.  th(>  only 
pi'ofit  in  the  Iransaelion  v.'ould  be  jeopardized.  rh(> 
whob'  discussion  in  Quebec  Parliament  has  broi-ght 
up  all  th(>  object iop.able  arguments  that  are  ever  raised 
against  the  instalment  .system." — C;inadinn  ^Music 
Tr';ules  Jouj-nal, 

I^'ui-uiture  men  as  well  as  piano  nu^n  ai'e  interested  in 
legislation  of  this  kind,  ami  Ihey  should  lake  just  as 
much  interest  in  ))rolecting  their  l)usiM'\ss.  Fdiloi' 
l''uruil  ure  Woi'M. 


I  believe  in  knowing  just  what  T  am  doin;jr  and 
where  I  hope  to  land.  T  always  strive  for  something 
a  little  farther  ahead,  but  T  always  know  the  exact 
point  which  T  hoj>e  to  attain,  and  I  have  figuriNl  out 
the  steps  1  must  take  to  reach  that  point. --Walter  II. 
Cottinghani, 

Selfish  interests,  if  tb(>y  are  our  pilots,  will  betray 
us.  Vainglory  will  destroy  us.  Pride  will  wreidc  us. 
Expedients  are  for  an  hour,  but  pi-inciples  are  for  the 
ages.  Nothing  can  be  permanent  and  nothing  safe  in 
this  exigency  that  does  not  sink  deeper  than  polities 
and  money.  We  must  touch  the  rock  or  we  shall  never 
have  lirni   found;it ions, — Bocdior. 
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A  GOOD  CARPET  SALESMAN 

By  \y.  L.  Harris 

The  best  salesman  1  ever  knew  was  a  man  in  my  own 
line  of  business.  In  showing  a  carpet,  for  instance,  ho 
took  a  roll  from  tlie  shelf— that  was  in  the  days  Avhen 
we  did  not  show  by  samples,  but  by  strength— rolled 
it  out  deftly  and  gracefully,  matched  it  up  Avith  the 
utmost  dexterity,  but  never  for  a  moment  did  he  watch 
his  carpet,  his  eye  was  on  his  customer,  and  he  kne^v 
his  merchandise 'so  well,  and  had  practised  by  himself 
so  thoroughly  the  way  to  properly  exhibit  it,  that  he 
could,  and  did,  focus  his  entire  attention  on  his 
customer. 

Seldom  did  the  salesman  referred  to  show  more  than 
one  carpet,  and  never  more  than  two  or  three.  What 
does  the  crude,  green  salesman  do?  Pulls  down  the 
whole  stock,  roll  after  roll,  or  sample  after  sample; 
gets  the  customer  all  mixed  up;  is  himself  in  a  stew, 
so  that  when  he  should  be  at  the  point  of  clinching  the 
sale,  he  is  in  no  sort  of  condition,  and  all  he  really  had 
time  to  notice  about  his  customer  w^as  that  he  was  a 
two-legged  creature,  and  that  he's  been  giving  a 
rehearsal  instead  of  a  finished  performance — and  a 
pretty  poor  rehearsal  at  that. 

Another  point.  It  isn't  the  price  of  merchandise 
to-day  which  counts  so  much,  as  quality,  coupled  Avith 
faith'in  the  salesman,  and  it  is,  in  my  judgment,  a  poor 
salesman  Avho  emphasizes  over-strongly  the  question 
of  price.  In  fact,  to-day  people  don't  shop  around  for 
price :  they  assume  that  the  price  Avill  be  all  right,  and 
don't  waste  time  in  dealing  with  harlequins,  quacks, 
fakirs  or  hypnotists. 


MAKE  GRASS  FURNITURE  AND  RUGS 

The  Winnipeg  Grass  Rug  Co.,  Ltd.,  Winnipeg,  has 
received  a  ^Manitoba  charter  to  manufacture  and  deal 
in  grass-twine,  matting  and  other  products  of  grass, 
and  also  to  make  furniture  composed  Avholly  or  partly 
of  grass.  Emil  H.  Steiger,  of  Oshkosh,  Wis.,  is  inter- 
ested, as  also  are  a  couple  of  St.  Paul,  Minn ,  men.  A 
local  capital  Avill  be  raised  to  carry  on  the  industry, 
which  is  capitalized  at  $100,000. 


Cliiut'sf  reproductions  are  priced  to  reach  a  larger 
'.I'ade.  and  lhes(!  arc  moving  well  at  the  present  time. 

Before  Chinese  rugs  came  into  high  favor,  there  Avas 
!he  same  craze  for  India  rugs.  These,  too,  Avere  good 
sellers  for  a  time,  but  noAV  very  few  are  moving.  One 
Oriental  rug  dealer  claims  that  those  Avho  have  a  stock 
of  India  rugs  at  the  present  lime  are  satisfied  if  they 
gel  fifty  cents  on  the  dollar  for  them. 

During  the  last  fcAv  months  there  has  been  a  notice- 
able call  for  Oriental  rugs  shading  on  a  mulberry 
color.  Formerly,  broAvn  colorings  Avere  the  popular 
ones,  but  it  is  noAV  believed  in  the  trade  that  this  mul- 
berry, or  crushed  straAvberry  color,  as  it  is  sometimes 
called,  Avill  supei\sede  the  broAvns  for  next  season  at 
least.  OAving  to  the  recent  demand  for  these  new 
sliadings,  it  is  impossible  to  obtain  them  from  stock, 
but  many  orders  have  already  been  placed. 


CHINESE  RUGS 

The  demand  foi'  Chinese  rugs,  Avhich  several  years 
ago  reached  the  proportions  of  a  Avell-developed  fad, 
is  still  an  important  factor  to  be  reckoned  Avith  by 
dealers  in  Oriental  rugs,  says  the  American  Carpet  and 
TTpholslerj'  Journal. 

The  colorings  of  Chinese  rugs  harmonize  particularly 
Avell  with  Chippendale  furni.shings,  and  it  is  perhaps 
largely  owing  to  the  fact  that  there  is  a  continued 
call  for  this  type  of  furnishing  that  Chinese  rugs,  both 
in  antiaues  and  refjroductions,  continue  in  favor. 

Chinese  antique  rugs,  on  account  of  their  soft,  rare 
colorings  and  long-wearing  qualities,  command  a  high 
price  in  the  market;  so  high,  in  fact,  that  in  sizes  larger 
than  6x9  feet  there  is  a  \'ery  limited  selling  field. 


SOME  ORIENTAL  RUG  SYMBOLS 

The  medallion  in  an  Oriental  rug  is  said  to  symbolize 
space  generally,  a  lozenge  or  square  in  the  medallion, 
the  earth,  and  the  branches  protruding  from  it  moun- 
tains and  rivers  or  land  and  sky. 

The  tree  of  life  seen  so  often  in  Persian  rugs  is  ahvays 
a  religious  symbol.  The  tree  is  generally  a  cypress  be- 
cause this  tree  typifies  immortality,  its  wood  being  so 
little  affected  by  the  progress  of  time.  Cypress  trees 
are  very  common  in  Oriental  countries.  Willow  trees 
are  also  employed  to  suggest  ending  life. 

A  pitcher  or  jug  of  water  is  often  represented  near 
the  tree  of  life,  the  idea  being  that  after  death  the  spirit 
may  use  the  water  to  wash  his  eyes  and  thus  shut  out 
the  evil  he  has  r^een  in  his  life,  wash  his  ears  to  remove 
the  evil  he  has  listened  to,  and  his  mouth  to  cleanse  it 
fi'om  the  evil  he  has  uttered. 

The  pomegranate  is  frequently  used  in  Oriental  rugs. 
This  fruit  Avas  dedicated  to  Juno,  perhaps  because  of 
the  Avealth  of  seeds  it  contains,  as  Juno  was  the  pat- 
roness of  mai-riage,  riches  and  fertility. 

Animal  figures  are  most  common  in  Chinese  rugs. 
The  star  and  crescent  together  form  a  Turkish  symbol, 
the  star  representing  the  earth  and  the  crescent  the 
continued  groAvth  of  Turkish  power.  The  unicorn  and 
antelope  are  symbols  of  the  moon,  and  the  phenix  repre- 
sents life. — Ex. 


"Then  j^ou  don't  like  a  folding  affair?" 

"I  do  not.  It's  trouble  enough  at  night  to  undress 
yourself  Avithout  having  to  undress  the  bed." — Wash- 
ington Herald. 


"  I  am  afraid,  ruadani,  we  have  shown  you  all  our  stock,  but  we  oould 
procure  more  from  our  factory." 

"AA'ell  perhaps  you'd  better.  A'ou  see  I  want  something  of  a  neater 
pattern  one  (|uite  small—just  a  little  square  for  my  bird-cage."— Punch. 
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Beds  and  Bedding 


BIG  BEDDING  PLANT  AT  VANCOUVER 

The  new  plant  of  the  Alaska,  B.C.,  Bedding  Com- 
pany, Limited,  was  formally  opened  by  his  Worship 
Mayor  Baxter,  at  Vancouver  recently,  and  the  ma- 
chinery throughout  the  large  plant  was  put  in  motion 
for  the  first  time  that  day.  Mayor  Baxter  poured  the 
metal  for  the  first  metal  bedstead  to  be  manufactured 
in  British  Columbia,  and,  considering  his  inexperience, 
his  Worship  perfonned  the  task  very  satisfactorily, 
although  Aid.  Crowe  and  Aid.  Hepburn  both  remarked 
that  they  coTild  do  it  without  spilling  so  much  of  the 
molten  liquid  on  the  gi'ound  instead  of  into  the  moulds. 

The  opening  ceremony  was  performed  in  the  pres- 
ence of  the  leading  officials  of  the  plant  and  of  a  large 
number  of  citizens. 

In  conversation,  W.  I.  Crombie,  the  managing  direc- 
tor, stated  that  the  total  cost  of  the  plant  and  equip- 
ment was  about  $225,000.  One  hundred  employees 
would  be  engaged  from  the  outset  and  he  believed  this 
number  would  be  materially  icnreased  before  very  long. 

The  plant  comprises  seven  buildings.  The  main 
building  is  155  feet  long  by  75  feet  wide.  The  foun- 
dry is  80  feet  by  55  feet,  the  Avarehouse,  150  by  40  feet ; 
the  excelsior  mill,  36  by  36  feet;  the  picker  house,  24 
by  24  feet ;  the  boiler  room,  30  by  30  feet ;  and  the 
stable,  75  by  40  feet.  All  but  the  last-named  are  com- 
pleted.   They  are  of  red  brick  on  reinforced  concrete. 


MOVED  TO  LARGE  NEW  PLANT 

The  Quality  j\Iattress  Co.,  Berlin,  on  February  1,  be- 
gan operations  in  their  newly-erected  plant  at  Water- 
loo, where  now  is  located  their  head  office  and  factory. 
'Die  new  plant  is  capable  of  turning  out  from  100  to 
150  mattresses  a  day. 


IRON  BED  PLANT  BURNED 

The  Shurly  &  Dietrich  AVorks.  at  Gait.  Ont.,  was 
destroyed  by  fire  early  in  the  morning  of  February  6. 
the  loss  totalling  $250,000.  The  insurance  carried  am- 
ounts to  $85,000.  The  eompanj'  makes  iron  beds  and 
saws.  The  only  part  of  the  plant  saved  was  a  detached  * 
warehoiise  filled  with  stock.  J.  C.  Dietrich,  senior 
member  of  the  company,  who  also  controls  the  R.  H. 
Smith  Co.,  St.  Catharines,  announces  that  orders  in 
hand  will  be  filled  at  the  latter  plant  and  that  most 
of  the  Gait  employees  will  be  moved  to  St.  Catharines 
temporarily. 


IDEAL  BEDDING  NOTES. 

The  February  issue  of  The  Ideal  Bulletin  is  an  "In- 
stitutional Bed"  number,  containing  as  it  does  much 
information  on  this  particular  bedding  line.  The  front 
l)nge  of  the  Bulletin  is  devoted  to  a  luimber  of  illustra- 
tions of  Canadian  hospitals. 

The  company  was  well  pleased  with  the  result  of 
their  showing  at  the  Furniture  Exhibition.  They  got 
business  where  it  was  not  sought  after,  and  opened  sev- 
eral 7iew  accounts. 

By  an  actual  test  I'ecently  made  with  a  "Neverspred" 


New  j)l;int  at  Vancouver  of  Alaska  B.C. 
Bedding  Co.,  Limited. 


All  till'  iiiaeliinci-y  is  elect  rically  driven,  and  the  most 
(ip-to-dat e  jiutnm.itic  machines  have  been  installed  in 
all  d('p;i rt  inciit s. 


Some  of  these  nuieliiiies  have  been 
nglaiid.    The  plant    is    steam-lieal cd 


brouglit  Mom 
throughout. 

The  company  intends  to  manufacture  overything  in 
metal  bcd.steiids.  cliildren 's  safety  cribs,  woven  wire 
and  liid{  fabric  springs,  coil  spriiig.s,  upholstered  box 
spiings,  wood  and  metal  frame  cols,  sliding  couches. 
daveni)orts.  "Health"  bi-jiiid  iiiii  I  tresses,  felt  iiwit 
tresses,  etc. 

The  company  has  fiictories  in  IMontreal  nnd  Winni- 
peg, and  br;iiH'lies  ;il  lilegina  and  Calgary.  The  presi- 
dent is. I.  II.  I'aikliill.  Winnipeg ;  and  the  vice-presi<leiit. 

J.  TI.  Slirrnifd,  .Mdiil  feid. 


inattres.s,  in  whieii  one  of  these  luaUes  was  sent  out 
from  the  factory  and  put  into  use  foi*  liiree  umnths  and 
then  returned,  it  was  fouiul  that  the  mattress  was 
exactly  as  it  had  been  sent  ont,  the  edges  holding  up. 
not  l)eing  displacc'd  even  a  quarter  of  an  inch.  New 
designs  of  art  ti(d<ing  ai-e  being  put  on  as  covers  for 
this  season.  Tiu'  double  lniperi;d  s(|uare  edge  gives 
a  finish  to  this  product. 

'I'he  "Fold-.\way"  cot  is  one  of  the  latest  produe- 
ti(>ns  of  The  [deal  P>eddiug  Co.  As  its  name  implies, 
it  is  a  cot  which  can  he  folded  away  and  |>laced  in  a 
corner  or  closet  when  not  in  use,  thus  taking  up  little 
or  no  noticeable  space.  It  can  be  made  ready  for  use 
in  ;in  instant.  Il  is  built  of  steel  tul)(>s,  bronzed  or 
enamelled  at  choice,  nnd  with  either  canvas  or  wire 
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link  fabric  spriiifr  matlross.  .Mninitcd  mi  idllci's  imd 
hrini;  oasily  foMfil.  it  can  movoil  about  ami  opcraUd 
l>y  a  cliiKl.  Ih'atl  an«l  foot  also  I'olil  autoinatically 
\\  '\\h  tho  optMiin»r  aiul  v'losiii^  oi"  tlio  "  Koid-Away. ' "  l^asl 
year's  sali's  in  New  York  Stato  totalU'd  11.00. 

This  wire  link  fabric  is  an  important  and  hijLi'  lii>(> 
with  The  Ideal  Company,  as  they  use  it  in  a  great  many 
of  tlu'ir  varions  ln-d  sprin>rs,  as  well  as  woven  wir(>.  It 
carries  a  guarantee,  ami  is  used  extensively  in  Uiiit- 
etl  States.  It  is  a  special  tVatni'e  of  1  he  mw  'Duplex" 
sprinjr- -anotluM*  new  Ideal  line.  I)\  liu  way  w  liidi  is 
w»>rkinj;  its  way  into  favor  rapidly  t  liroiigliout  the 
country. 

The  "Duph'x""  is  made  in  woven  wire  as  well  as  link 
fabric.  The  essential  feature  is.  as  its  name  implies, 
a  double  or  duplicated  s|)rinu;  of  the  twin  variety —  two 
individual  bed  sprini;s  heinij  attaelied  Avith  a  steel  de- 
vice which  maki's  it  possible  for  a  heavy  j^ei'son  to  use 
one  side  of  the  bed  without  bringing  down  the  whole 
mattress  on  a  slant  or  disturb  a  lighter  weight  07i  the 
other  half  of  the  mattress.  This  spring  made  of  liidv 
fabric  carries  a  twenty-year  guarantee. 

\  :ituiv  is  l)eing  added  to  the  Ideal  "TTiirin- 


ieii ' '  jiiallress  ihi.s  .season.  The  "Ilarinfelt " '  has  al- 
ways been  reckoned  the  highest  production  of  the  com- 
pany. This  year  the  special  features  of  the  "Never- 
spred" — the  strapped  filling  and  the  side  ventilators- 
are  being  added  without  any  extra  charge.  Some  new 
designs  in  art  ticking  are  as  well  being  used. 

A  unique  new  line  of  children's  cribs  with  an  added 
accident  proof  feature  is  being  put  out  this  year.  This 
is  a  mesh  side  crib,  the  sides  being  composed  of  mesh 
instead  of  rod  fillers.  "With  the  bringing  of  the  fill- 
ers closer  together  and  the  adding  of  the  new  lock  de- 
vice (now  colored  in  red,  as  an  extra  precaution)  the 
children's  crib  was  brought  pretty  close  to  perfection. 
The  Me.sh  side  makes  this  essentially  so,  particularly  as 
regards  safe-gnarding  again.st  accidents. 

The  very  latest  in  popular  .sellers  is  the  new  "Perth" 
woven  wire  mattress,  first  manufactured  in  February. 
This  mattress  has  reinforced  copper  wires  running 
through  it  and  a  copper  rope  edge. 


UNIQUE  CHILDREN'S  VOTING  CONTEST 

Tile  Hedells  Knrnisliing  Co.,  Toronto,  are  conducting 
a  imique  voting  contest  at  present  in  their  Yonge 
Street  store,  in  which  every  boy  afid  girl  in  the  city 
under  16  years  of  age  is  eligible  for  entry.  For  every 
cent  spent  in  the  store  between  January  26  and  April 
'i  th(»  purchaser  is  given  a.  coupon  entitling  him  or  her 
to  one  vote  for  any  candidate — which  means  practic- 
ally any  child  in  Toi'onto,  excepting  only  employees  and 
relatives  of  employees  of  the  store — as  all  are  eligible 
for  entry.  At  the  close  of  the  contest  the  ballot  box 
will  be  unlocked  and  three  responsible  newspaper  men 
will  count  the  votes  and  award  the  prize  to  the  child 
who  has  gained  the  largest  number  of  votes.  The  prize, 
which  is  well  worth  striving  for,  is  a  Shetland  pony, 
a  stylish  carriage,  and  a  set  of  harness. 

Any  child  wishing  to  enter  the  contest  may  enroll 
name  personally  or  have  a  friend  do  so.  A  num'ber  of 
pony  picture  postcards  are  given  the  contestant  for 
distribution  among  relatives  and  friends  asking  them 
to  buy  from  Bedells  and  cast  votes  for  the  sender. 

The  contest  has  been  given  publicity  through  the 
press,  through  circular  distribution,  and  through  win- 


Good  all-round  beddii'g  and  niaUress 
display  made  by  Hcniy  Hotlinan, 
.Siuicoe,  Ont. 


dow  announcements,  and  alreadj'  (juite  an  interest  has 
been  stirred  up  among  the  children  of  the  city,  which, 
no  doubt,  will  bring  quite  a  bit  of  business  to  the  store, 
this  being,  of  course,  the  real  purpose  of  the  contest. 

In  connection  with  the  contest  a  special  inducement 
is  being  ofiPered  to  instalment  buyers  to  increase  their 
payments,  double  votes  being  given  for  all  "excess" 
payments.  That  is  if  one  dollar  is  due  and  two  dollars 
are  paid  the  customer  is  entitled  to  300  voting  coupons 
— 100  for  the  due  payment  and  200  for  the  excess  pay- 
ment. 

The  contest  is  run  in  conjunction  with  the  Dunlap 
Pony  Co.  of  Greenfield,  Ohio,  they  obtaining  some  ad- 
vertising publicity  for  their  pony  farm  through  the 
avenue  of  this  competition. 


C.  F.  Emde  has  sold  his  furniture  and  hardware  busi- 
ness at  Imperial,  Sask. 
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Hints  for  the  Office  Man 


CASH  DISCOUNTS  AND  INVOICE  PRICE 

By  an  Old  Retailer 

Cash  discounts  should  not  be  deducted  from  invoice 
price  before  applying  the  cost  of  doing  business;  to  do 
this  would  cause  the  dealer  to  lose  the  cash  discount- 
provided  he  add  the  same  net  profit.  If  the  dealer's 
expense  account  includes  all  the  real  expense  of  his 
business,  then  interest  is  charged  in  this  account  for  all 
money  invested  and  all  money  borrowed,  and  it  is  this 
money  that  enables  the  dealer  to  secure  the  cash  dis- 
counts. The  fact  that  the  dealer  cx'eates  an  expense  to 
secure  money  to  take  his  discounts  is  proof  that  the 
cash  discount  should  protect  this  expense,  and  the  deal- 
er who  deducts  the  cash  discount  before  applying  the 
cost  of  doing  business  loses  the  discount.  The  cost  of 
doing  business  cannot  be  measured  entirely  by  the 
total  amount  of  the  expense  account.  Many  times 
dealers  do  certain  things  in  business  that  does  not 
cause  them  to  add  anything  to  their  expense  account 
in  dollars  and  cents,  but  it  is  not  prepared  to  give  good 
service  to  the  trade ;  the  dealer  who  does  not  study  the 
line  of  goods  he  sells;  the  dealer  who  does  not  place 
quality  above  price ;  the  dealer  who  is  continually 
changing,  selling  one  make  of  goods  this  year  and 
another  next;  the  dealer  who  sacrifices  his  profit  to 
secure  a  greater  volume  of  business ;  the  dealer  who 
sells  goods  all  year  without  cheeking  his  sales  and 
stock  against  goods  on  hand  and  from  inventory  and 
goods  received  during  the  year,  then  he  may  discover 
goods  delivered  without  settlement ;  the  dealer  who 
neglects  to  take  his  cash  discounts,  even  if  he  has  to 
borrow  the  money:  the  dealer  who  neglects  to  make  a 
demand  for  settlement  of  note  and  account  when  due ; 
the  dealer  who  is  not  able  to  meet  his  customers  with 
a  smile,  no  matter  what  his  own  troubles  may  be,  all 
add  to  their  cost  of  doing  business. 


HANDLING  MONTHLY  ACCOUNTS  SPEEDILY 

Every  day  of  delay  in  the  preparation  of  statements 
means  that  thoy  will  get  into  the  hands  of  customers 
late,  and  that  remittances  will  not  come  in  promptly. 

The  time  consumed  in  making  out  statements  consists 
of  transcril)ing  the  ifonis  on  the  statement  blank,  enter- 
ing the  date  and  afterwards  going  over  them  and  add- 
ing the  amounts. 

Here  is  a  method  of  making  up  statements  which  has 
proved  a  most  efficient  one  in  practice : 

When  the  dates  and  the  amounts  have  been  tran- 
scribed on  the  statement,  it  is  torn  off  and  dropped 
info  the  ledger  opposite  the  account  from  which  flie 
amoiiiifs  have  been  taken.  The  edge  is  left  projecl lug 
slighlly  above  the  page  so  that  it  will  serve  as  a  in;ifk(M-. 
In  this  manner  all  the  statements  are  dropped  info  I  he 
ledger  opposite  the  respective  accounts.  When  the 
adding  and  listing  of  the  amoiuifs  has  been  completed, 
fhe  bookkeeper  turns  to  the  first  account  and  enters 
the  name  on  the  stnf cnient,  which  coini)Iefes  it. 

But  thei-e  is  another  important  point  just  here  tlial 
should  not  be  overlooked.  Since  all  file  items  tiiken 
from  a  customer's  account  have  been  added  and  listed 
on  the  statement,  the  trttal  should  agree  willi  the 
ledger  total. 

By  iri.'iking  the  com|>arison  between  tlie  statement 
and  the  ledger  totals  when  the  nnmes  are  filled  in,  the 
bookkeeper  is  enabled  to  check  liotli  his  statetnenf  total 


for  items  transcribed  and  to  check  up  his  ledger  footing 
at  the  same  time. 

This  very  important  feature  of  this  method  of  mak- 
ing out  statements  is  i:^cidental  to  the  method  itself 
and  does  not  require  any  extra  time  for  the  check. 
Besides,  it  enables  the  bookkeeper  to  get  out  his  state- 
ments much  more  quickly  and  with  far  less  effort. 


A  SHORT  CUT  IN  ADDITION 

Memorizing  combinations  of  figures  greatlv  simplifies 
the  work  of  addition.  At  first,  says  a  writer  in  System, 
it  is  best  to  attempt  only  one  column  combinations 
rather  than  those  of  two  columns,  although,  after  prac- 
tice, the  latter  can  be  used.  But  v/hen  one  learns  com- 
binations of  numbers  as  he  has  already  learned  combin- 
ations of  letters  in  words,  he  can  add  as  quickly  as  he 
reads  print.  Thus,  two  2's  coming  together  in  a  column 
are  thought  of  only  as  4 ;  3  and  4  as  7 ;  4  and  5  as  9 ;  2, 
4,  and  5  as  11 ;  and  so  on. 

Another  method  is  to  add  by  tens.  Although  this 
is  slower  than  adding  by  combinations  it  is  quicker 
and  more  accurate  than  the  ordinary  method. 

The  rule  is  to  add  up  the  first  ten,  commencing  at  the 
bottom,  placing  a  dot  opposite  the  last  figure,  to  drop 
the  ten,  to  add  until  another  ten  is  reached,  and  to 
place  a  second  dot,  each  time  carrying  the  unit  into 
the  next  ten.    To  illustrate : 


One  Column 

Two  Columns 

Three  Col 

3. 

2  3. 

12  3. 

7 

4.7 

2  4.7 

4. 

3  4. 

5.3  4. 

2 

7.2 

1  7.2 

6. 

2  6. 

2  2  6. 

9 

19 

3  1  9 

31 

2  2  1 

1  621 

A  SIMPLE  METHOD  OF  ACCOUNTING 

Tn  keeping  his  cusfomei-'s  ledger  accounts  in  check 
one  bookkeeper  used  a  series  of  consecutive  numbers 
to  designate  each  settlement,  marking  the  number  in  a 
small  cheek  column  opposite  each  of  the  debit  and 
credit  items  covered  by  the  payment. 

These  numbers  did  nothing  more  than  identify  the 
items.  By  making  the  numbers  express  dates,  however 
such  as  7/12  for  July  12th.  he  could  tell  at  a  glance  the 
date  each  chnrge  was  paid  without  having  to  look  for 
fhe  corresponding  number  on  the  credit  side. 


SHORT  HINTS  ON  STOCK  TAKING 

Try  to  get  the  work  over  as  soon  as  possible,  but 
be  sure  and  do  it  accurately. 

If  yon  take  stock  during  liusiness  hours,  be  sure  not 
to  neglect  customers. 

Prepare  ahea  I  as  far  as  possible.  Put  like  articles 
together — have  cost  marked  on  goods— have  bins  and 
boxes  weighed. 

If  you  have  occasion  to  leave  some  line  until  later 
before  listing,  make  a  note  of  it.  so  it  will  not  be  for- 
gotten. 

Loose  leaf  stock  sheets  are  the  best,  .as  they  .nJlow 
several  people  to  do  li.sting.  Afterwards  they  can  be 
bound  together. 

Don't  guess  ,at  quantities  or  cost  price.  Guesswork 
lias  no  place  in  .stock  taking. 

Take  other  particulars  of  your  business  needed  in 
making  out  a  financial  statement,  at  the  same  time  as 
you  take  stock. 
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SALESPEOPLE 


RANDOM  TALKS  FOR  AND  ABOUT  CLERKS 

H\!  Frank  D.  Smith 

MV  early  training  in  selling  goods  was  secured  in 
a  country  town.  In  the  store  next  door  there 
were  a  couple  of  young  fellows  who  thought 
thai  the  world  owed  thoni  a  good  time,  and  who  decided 
to  take  it  as  tliey  went  along.  Whenever  they  got  a 
chance  during  business  hours  they  slipped  down  to  the 
barber  shop  to  talk  anil  play  checkers.  Some  days 
thoy  would  spend  praetioally  a  quarter  of  their  time 
there,  but  when  Saturday  night  came  they  would  take 
their  money  without  a  thought  that  they  hadn't  earned 
it — in  fact  they  were  constantly  expecting  a  raise. 

I  don't  know  why  the  boss  didn't  kick  up  a  fuss, 
but  he  was  one  of  those  easy  going  fellows,  and  while 
I  know  he  frequently  called  them  dov.'n,  they  managed 
to  hold  their  jobs. 

A  Lost  Opportunity 

It  was  too  bad  that  they  didn't  apply  themselves, 
for  if  either  of  them  had  taken  any  interest  in  the 
business  he  would  have  been  given  the  chance  to  take 
charge  of  the  store.  The  boss  took  ill,  and  couldn't 
stay  at  the  store  much,  and  so  had  to  get  someone  to 
manage  it.  He  would  have  certainly  given  one  of  them 
the  chance  if  they  had  proved  themselves  at  all  capable, 
but  they  believed  in  taking  things  easy  as  they  went 
along — ^and  so  lost  one  of  the  best  opportunities  of  their 
lives. 

How  One  Clerk  Succeeded 

In  the  same  town  was  another  fellow  who  took  an 
interest  in  his  work  and  in  the  business,  and  did  his 
best  to  got  along.  Probably  it  Avas  because  his  father 
was  dead,  and  realizing  that  he  had  no  one  to  fall 
back  on,  he  felt  that  he  just  had  to  get  along.  His 
employer  was  very  strict,  but  he  stood  more  than  most 
young  fellows  would  have  done,  but  in  the  end  it 
proved  all  to  his  own  good,  for  the  competent  knowl- 
edge of  the  business  which  the  boss  required  of  him 
proved  very  valuable  once  he  got  started  climbing.  He 
took  a  position  in  a  larger  store  in  a  larger  town  as' 
assistant  in  a  department.  In  two  years_  he  had  ad- 
vanced to  manager  of  the  department,  just  because 
back  in  the  little  tOAvn  he  had  completely  mastered  all 
the  fundamental  points  of  the  business. 

The  Dissatisfied  Fellow 

Clerks  do  become  dissatisfied  with  their  positions  at 
times,  it  is  true.  Sometimes  they  can  see  no  chance 
for  any  advancement  in  the  store  they  are  in,  and  feel 
like  seeking  another  position.  There  was  one  such 
clerk  in  a  store  in  a  small  city  last  year.  He  was  next 
to  the  manager  in  the  department,  but  could  see  no 
chance  for  further  advancement  there.  He  decided 
to  go  West,  and  wanted  the  fellow  who  was  next  to  him 
to  go  too.  but  the  latter  decided  to  stick  for  a  while 
longer.   The  other  went. 

Two  months  afterwards,  the  manager  of  the  depart- 
ment left  to  accept  a  better  position,  and  the  under- 
clerk  who  had  decided  "to  stick"  was  given  his  posi- 
tion. He  is  now  getting  more  money  than  his  senior 
who  felt  there  were  no  possibilities  in  the  store. 

Don't  Mix  Ambition  and  Discontent 

There  is  also  the  fellow  who  is  always  seeing  greater 


possibilities  in  other  lines  of  endeavor  than  the  one 
he  is  following.  He  has  heard  or  read  of  someone 
who  has  made  a  lot  of  money  in  a  short  time  in  somel 
way,  and  he  too  is  anxious  to  tackle  the  same  thing. 
Ho  forgets  that  he  hears  only  of  the  ones  who  havel 
made  a  success — not  of  the  many  who  have  tried  it 
and  made  a  miserable  failure. 

It  is  all  very  well  for  the  young  man  to  have  ambi- 
tion, and  plentj'  of  it,  but  not  a  few  mistake  discontent 
for  ambition. 

Decide  on  a  line  of  endeavor  that  you  feel  you  can 
succeed  at  and  stick  with  it  persistently,  ever  attempt- 
ing to  improve  your  knowledge  of  that  particular 
business. 


SALESMAN  AIDED  BY  GOOD  AIM 

By  George  F.  Barton 

Here  is  an  instance  told  by  the  buyer  and  gun  de- 
partment manager  of  one  of  the  large  retail  stores  of 
how  he  made  a  sale  by  unusual  salesmanship  : 

"One  day  a  man  loked  at  the  air  guns  which  were  in 
a  rack  on  the  counter. 

"  'Could  I  sell  you  one,  sir?'  I  inquired. 

"  'T  guess  you  could  if  they  shot  straight,  but  of 
course  they're  a  hopeless  case  when  it  comes  to  ac- 
curacy. ' 

"T  am  a  fair  shot  myself,  so  T  said:  'Do  you  see  that 
calendar  down  at  the  end  of  the  aisle?'  pointing  at  one 
which  hung  on  the  wall  some  seventy-five  feet  away 
with  an  illustration  of  two  Indians  in  a  canoe.  'I'll  bet 
you  the  price  or  the  gun  that  I  can  shoot  the  left  eye  out 
of  the  Indian  with  the  red  feather  in  his  hair.' 

"  'You're  on,'  he  said,  incredulously. 

"I  loaded,  aimed  the  gun,  and  pulled  the  trigger. 

"The  calendar  flapped  as  it  was  hit.  We  went  over 
to  it.  The  tiny  bit  of  lead  had  hit  exactly  in  the  desig- 
nated spot.  The  left  eye  of  the  Indian  with  the  red 
feather  was  nothing  more  than  a  ragged  little  hole ! 

"He  looked  at  the  picture  and  then  at  me  Avith  bulg- 
ing eyes. 

"  'Wonderful!'  he  said,  'I'll  take  two  of  them.' 

"I  couldn't  duplicate  the  shot  again  in  a  thousand 
chances  v/ithout  some  streak  of  luck,  but  I  felt  that  I 
could  hit  near  enough  so  that  he  would  not  claim  the 
wager  and  buy  a  rifle  besides.  The  result  was  even 
better  than  I  had  hoped  for." 


HOW  TRAVELLER  HELPED  RETAILER 

Scores  of  men  enter  business  in  Western 
Canada  without  much  or  any  knowledge  of 
fundamental  business  principles. 

The  representative  of  a  Winnipeg  wholesale 
house  a  few  months  ago  ran  across  a  hardware 
dealer  whose  only  books  were  his  bank  and 
cheque  book.  The  merchant's  v/ife  had  been 
a  school  teacher,  and  the  traveller  explained  to 
them  a  simple  system  of  keeping  books. 

Under  advice  they  took  stock,  entered  t  ie 
value  of  all  goods  received,  kept  track  of  sales 
and  figured  a  certain  margin  of  profit. 

A  few  months  later  a  fire  occurred  and  the 
possession  of  the  rough  set  of  books  enabled 
them  to  collect  the  full  amount  of  their  in- 
surance and  keep  their  credit  good  with  the 
wholesale  house. 
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ENGLISH  STYLES  IN  DEMAND  IN  AMERICA 

The  demand  for  English  furniture  and  furnishings 
in  the  styles  made  classic  by  the  early  cabinetmakers 
still  continues  strong  in  America.  The  Georgian  period, 
including  the  work  of  Chippendale,  Heppelwhite  and 
Sheraton,  seems  most  in  favor,  says  our  Grand  Rapids 
namesake,  probably  because  it  lends  itself  more  easily 
to  the  uses  of  the  day,  probably  because  it  gives  the 
decorator  a  wider  scope  in  which  to  exercise  his  invent- 
ive and  adaptive  genius.  The  earlier  English  styles, 
the  Tudor,  the  Elizabethan,  the  Jacobean,  and  in  some 
instances  William  and  Mary,  are  reserved  for  special 
treatment  Avhere  the  size  and  character  of  the  room 
permit  them  to  bo  used  as  they  should. — The  Furniture 
Record,  London. 


EVOLUTION  OF  THE  BABY  CARRIAGE. 

The  early  nineteenth  century  car  looks  primitive 
enough  to  us  in  the  year  1012,  but  compared  with  pro- 
tot.ypes  of  baby  cars  at  the  present  day  in  use  among 
the  Hudson  Bay  Indians  and  the  natives  of  Siberia 
it  is  indeed  luxurious,  remarks  a  writer  in  an  English 
publication.  It  would  be  interesting  to  get  the  Siber- 
ian mother's  opinion  of  one  of  the  latest  all-steel,  nick- 
el-plated collapsible  cars.  She,  good  woman,  would 
prol)ab]y  be  very  seared  at  it  and  far  prefer  to  sti*ap 
her  infant  on  to  the  boat-shaped  board.  The  cradles 
used  by  the  Hudson  Bay  Indians  are  carried  on  the 
backs  of  the  women,  and  in  the  rude  churches  in  that 
part  of  the  world  the  visitors  may  see  stout  nails  in 
the  walls;  on  these  the  babies  are  hung  in  their  res- 
pective carriers  from  the  beginning  of  the  service  un- 
til the  clergyman  has  pronounced  the  benediction.  Al- 
though, at  the  y)resent  day,  the  individual  carriage  is 
only  used  for  infants  and  invalids,  in  the  eighteenth 
century  the  Sedan  chair  was  very  generally  employed, 
.nnd  many  of  them  were  very  beautifully  decorated. 
The  Sedan  chair  is  eastern  in  origin,  and  its  introduc- 
tion into  this  country  from  Naples  is  ascribed  to  a  cer- 
tain Sir  Sanders  Duncombe,  who  was  granted  a  mon- 
opoly for  fourteen  years  for  letting  such  chairs  on 
hire  in  London.  When  the  owner  was  not  taking  the 
air  these  Sedan  cliairs  occupied  a  permanent  place  in 
the  hall,  and  were  decorated  elal)orately  and  uphol- 
stered in  rich  stuffs-.  In  England  the  Sedan  never 
reached  the  high  artistic  level  which  it  did  in  France. 

That  the  makers  of  baby  carriages  have  borrowed 
many  ideas  from  coach  and  carriage  builders  is  i)atent 
from  the  very  iiames  emjiloyed.  such  as  landau,  lan- 
(laulette,  and  barouche,  coach  finish,  etc.,  and  if  one 
looks  at  very  early  carriages,  such  as  the  Continental 
example,  made  about  1700,  one  sees  how  that  came 
about.  These,  the  center  part  hung  on  the  elaborate 
under  framing  to  which  the  wheels  are  attacherl,  take 
the  exact  shape  of  a  double-seated  perambulator  with 
a  well  between. 

"Here  we  take  tii(!  opport  unily, "  concludes  tlw 
writer,  "of  entering  a  protest  against  ihe  ennstant 
ery  for  something  cheaper  in  perambulators.  We  iiave 
no  liesitation  in  saying  that  there  is  absolutely  no  need 
lor  this,  for  when  a  baby  carriage  is  bought  the  very 
best  that  nu>riey  can  |)rocure  is  constantly  demanded 


IS  GOLD  FURNITURE  COMING  BACK? 

A  sa IcsiiiJi II  I'lH'  ;iii  .\  iiirric;i II  iipliolsl crrd  t  iiMiil  hit 
liniisc,  who  covers  tlic  Western  Stales,  i-ecently  re- 
tiinii  il  I'roin  his  trip,  and  notecl  what  he  thought  looked 
liki'  I  111'  hegimiiiig  of  a  I'evival  of  tlie  deiiuind  for  gold 
I'liniil  NIC.  which  is  as  iiiicxpcclcd  as  it  is  h;ird  to  ac- 


count for.  His  house  closed  out  its  gilding  depai't- 
ment  some  time  ago  because  of  a  lack  of  demand  for 
that  part  of  the  product.  He  referred  to  one  incident 
that  is  interesting.  Some  three  years  ago  he  sold  a  high- 
priced  gold  suite  to  a  leading  buyer,  and  it  had  re- 
mained on  the  floor  in  its  glory  of  increasing  age  for 
about  three  years.  The  salesman  had  been  approached 
by  the  house  a  number  of  times  to  do  something  to  get 
the  aforesaid  suite  off  his  hands,  but  it  seemed  glued 
to  the  floor  tighter  than  ever.  What  was  the  surprise 
of  the  salesman  on  his  last  trip  to  this  place  to  secure 
an  order  for  two  more  suites  of  the  same  pattern,  the 
original  suite  having  been  sold  in  the  meantime.  His 
house  filled  the  order,  but  had  to  send  out  the  goods  to 
be  gilded,  and  now  they  are  trying  to  find  out  if  there 
really  is  a  new  demand  springing  iip. 

In  Canada,  at  least  in  the  east,  there  does  not  appear 
to  be  any  renewal  of  this  business.  In  fact,  furniture 
dealei's  spoken  to  state  they  do  not  expect  to  see  a  re- 
vival of  this  or  any  other  garish  line.  There  may  be. 
it  is  true,  an  occasional  sale  for  a  gift  gilt  chair,  but 
none  of  the  dealers  interviewed  would  like  to  stock 
this  line  unless  there  was  moi'e  evidence  of  a  demand 
for  it.  Furniture  dealers  say  they  are  "from  Missouri" 
on  this  (|uestion. 


ART  IN  FURNITURE. 

Do  we  realize,  even  in  a  moderate  degree,  what  a 
factor  the  furnishing  of  the  home  is  in  the  scheme  of 
modern  civilization?  Frankly  it  seems  we  have  as 
l)lain  and  manifest  a  duty  in  educating  the  homemaker 
in  the  selection  of  furniture  as  in  preaching  civic  beau- 
ty. When  we  assist  in  creating  the  home  of  taste,  we 
are  ministering  to  culture  and  intelligence.  It  is  im- 
possible that  one  should  continue  without  the  other. 
No  homemaker  can  associate  Avith  household  goods  in 
which  the  kindred  quality  of  each  is  well  established 
and  interrelated,  without  being  improved  by  the  con- 
tact. Mental  efficiency,  nu>ral  breadth  and  the  sheer 
pagan  joy  of  life  are  all  promoted  by  our  intimate  en- 
vironments. So  imi)ortant,  indeed,  is  the  eft'ect  of  en- 
\'ironment  upon  mental  and  bodily  health  that  in  the 
not  far  distant  future  our  most  successful  physicians 
may  sometimes  prescribe  proper  furniture  and  home 
decoration  as  aids  to  digestion  and  disposition.- — A.  T. 


Plenty  of  business  men  every  year  fail,  not  because 
they  could  not  see  far  enough  ahead  to  avoid  disaster, 
but  becaxise  they  would  not  look  ahead. 


ADVANTAGES  OF  RETAIL  ORGANIZATION 

A  Saskatoon  merchant  nuikes  the  point  that 
if  the  retailers  in  Western  Canada  were  better 
oi'gniiized  they  would  be  able  to  make  their 
iiiduence  felt  upon  the  baidvcrs  and  others 
largely  responsible  for  the  business  conditions 
of  the  country 

"Wo  retailers,"  \u\  said,  "have  to  carry  tlit> 
load  of  this  over  sp(>culation  ;n  laud.  The 
wholesalers  are  organized  into  the  Credit  Men's 
Association  and  can  act  unitedly  on  matters  of 
conuMon  interest.  If  wo  had  a  strong  retail 
association  we  could  present  our  views  to  the 
governnuMd,  tiie  I)aid<ers  and  the  credit  uhmi 
mor(>  intelligently. " 
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SHORT  SHOP  TALKS. 

iiy  t'rani;  I  iti  ringlon 

It  is  better  to  refuse  to  deliver  j;oods  all  tiiau  to 
deliver  tlieiu  in  an  unsatist'aelory  way.  What  is  worth 
doinj;  at  all  is  worth  doing  Mell. 

It  is  a  ijooil  plan  to  otVer  bargains  but  it  is  well  to 
renuMnber  that  unless  there  are  some  bargains  for  the 
seller  as  well  as  for  iho  buyer,  the  business  cannot  prosper. 

The  man  who  thinks  that  he  ean  learn  all  he  needs 
to  know  about  business  without  any  outside  help  for- 
gets that  two  heads  are  better  than  one. 

If  ytui  find  that  yon  eannot  get  time  in  the  store  to 
read  your  traile  papers  earefully.  why  not  take  tliem 
home  with  you.    You  eertainly  need  to  read  them. 

Every  dollar  you  spend  each  year  for  trade  papers 
ought  to  pay  you  a  return  of  ten  or  even  a  hundred 
tlollars.  If  it  fails  to  do  so,  the  fault  probably  lies 
with  you. 

The  elerk  who  spends  his  half  day  off  sitting  around 
the  smoky  hotel  or  club  room  will  go  back  to  work 
worse  ort'  than  as  if  he  had  not  had  the  time  off. 

How  do  yon  know  you  don't  want  any  of  the  drum- 
mer's goods  unless  you  look  them  over?  He  may  have 
the  very  thing  you  are  looking  for. 

Ri'  e.'  i.  fnl  liow  von  under-estimate  vour  new  com- 


petit(n'.  Just  because  he  has  little  money  and  a  small 
stock  that  is  no  sign  that  he  may  not"  have  lots  of 
business  getting  ability. 

Do  you  want  to  know  what  will  be  oi  great  value 
in  lieli)ing  you  to  build  up  your  business  and  yet  will 
not  cost  you  a  single  cent  to  use?   It  is  cordiality. 

The  more  lines  of  goods  you  can  handle  Avell,  the 
more  customers  you  will  have.  But  remember  that  I 
said  handle  well. 

If  .you  are  cold-blooded  in  your  way  of  handling 
customers,  don't  be  surprised  if  the  customers  fail  to 
get  warmed  up  about  buying. 

The  grouchy  employer  must  expect  grouchy  clerks 
and  grouchy  clerks  will  make  a  grouchy  employer. 

Clerks  ean  help  the  management  by  finding  out  what 
has  brought  customers  in  to  buy,  whether  certain  ad- 
vertisements have  pulled  well  or  not. 

Do  people  get  waited  on  right  away  when  they  come 
into  your  store  or  do  they  have  to  stand  around  until 
half  of  their  buying  inclination  is  gone  before  they 
have  a  chance  to  buy? 


There  are  two  sides  to  every  offer  and  often  times 
the  Something-for-nothing  offer  carries  its  most  im- 
portant features  on  the  under  side. 


This  Year 
Let  Us  Improve  in  Every  Way: 


1 

Physically 

2 

Mentally 

3 

Morally 

4 

Financially 

5 

Socially 

By 

By 

By 

By 

By 

1.  Eliminating  bad 
food  and  not  eating 
too  much. 

1.  Learning  from  the 
experiences  of 
others. 

1.  Being  honest  with 
ourselves  and 
others. 

1.  Working  more  sys- 
tem a  t  ic  a  11  y  and 
intelligently. 

1.  Choosing  the  riglit 
kind  of  friends. 

2.  Breathing  plenty 
of  fresh  air. 

2.  Reading  good 
book.s,  magazines 
and  newspapers. 

2.  Remembering  that 
right  is  right  and 
wrong  is  wrong. 

2.  Decreasing  un- 
necessary expenses. 

2.  Avoiding  asso- 
ciates that  dis- 
courage us. 

Usi  n  g  plenty  of 
water  inside  and 
outside. 


4.  By  let  t  i  n  g  more 
sunlight  into  our 
houses. 


5.  By  exercising  for 
health,  not  for 
strength. 


3.  Observing  events 
that  make  for  the 
world's  progress. 


4.  Discussing  our 
problems  with 
others  who  can  help 
us. 

5.  Thinking  only  of 
things  that  will  help 
us. 


ii.  Helping  others. 

(The  more  we  know  and  the 
more  we  have,  the  more  strict'y 
will  we  be  judged.) 

4.  Being  charitable. 

(Charity  begins  at  home  but 
must  not  end  there.) 


5.  Keeping  away 
from  temptation. 


3.  Following  more 
closely  Company 
methods. 


4.  Taking  advantage 
of  all  our  many 
opportunities. 


5.  Make  our  business 
so  absorbing  that 
all  other  interests 
are  incidental. 


o.  Taking  more 
interest  in  the 
neighborhood. 


4.  Taking  more 
interest  in  the  citv, 
the  state,  the  nation 
and  the  world. 

5.  Treating  others  as 
we  would  have 
them  treat  us. 


Mt'  A.  C.  A'.  Weekly,  publ inked  by  the  XalionuL  Cash  Register  Company,  Dayloii,  Ohio. 
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HOW  TO  REDUCE  FAILURES 

By  Waller  Weiss 

The  chart  of  intelligible  statistics  is  the  ouly  guide 
to  reduction  of  expenses.  Knowledge  of  such  statistics 
will  enable  either  the  reduction  of  expenses  or  the  de- 
velopment of  more  or  better  paying  business. 

It  is  necessary  for  everyone  in  biisiness  to  know  the 
exact  cost  in  detail  of  doing  business,  in  all  depart- 
ments of  his  business.  We  have  found  it  so  in  our 
business. 

Business  men  hire  bookkeepers  to  keep  their  accounts 
straight.  What  reason  have  they  for  not  hiring  a  cost 
svstem  man  to  keep  their  production  straight?  They 
hire  clerks  to  check  in  all  shipments  made  them,  so  as 
to  be  sure  they  get  all  they  pay  for.  What  reason  have 
they  for  not  hiring  a  cost  system  man  so  as  to  be  sure 
their  labor  is  giving  them  all  they  pay  for?  They  hire 
accountants  to  see  that  all  purchases  check  in  O.K.  and 
that  billing  has  been  made  on  all  out-going  shipments, 
but  let  their  stock  on  hand  "go  hang"  because  they 
have  a  lock  on  the  front  and  back  door.  Then  at  the 
close  of  the  year  they  throw  their  force  into  an  inven- 
tory to  see  where  they  stand.  What  reason  have  they 
for  not  having  a  cost  system  man  who  carries  a  con- 
tinuous inventory,  being  able  at  any  time,  Avithin  a 
few  minutes,  to  give  them  an  accurate  check  on  any  item  ? 

Any  one  of  these  items  is  as  important  as  the  other. 
They  all  represent  their  cash  value. 

It  is  easy  to  overestimate  or  underestimate  a  man 
if  one  does  not  study  and  know  his  ability  and  capacity. 
Do  not  expect  your  workmen  to  take  the  lead  and  put 
all  the  ginger  into  your  business,  and  make  money  for 
you  while  you  show  indifference.  Show  them  ways 
and  means,  causes  and  effects,  profits  and  expenses  and 
losses,  and  watch  them  come  through.  Spirit  them  on 
as  you  take  them  into  your  confidence  and  they  will 
then  stay  with  your  house. 

Much  ruinous  competition  comes  from  the  clerk, 
salesman  or  foreman  of  a  department  launching  into 
business  for  himself  after  having  saved  up  some  money 
working  for  you.  He  has  seen  only  a  part  and  be- 
lieves the  game  is  easy  money  withoiit  the  proper  in- 
sight to  figure  what  really  constitutes  costs.  Take  him 
into  your  confidence,  show  him  the  difficulties  of  your 
line  of  business,  he  Avill  appreciate  it  and  Avill  not  likely 
launch  out  if  he  realizes  Avhat  is  before  him.  If  he  does  ; 
he  is  going  to  be  legitimate  competition  wherever  he 
lands. 

Thorough  knowledge  of  all  your  operations  is  the 
only  safe  guide  to  the  maximum  production  and  min- 
imum of  overhead  exjienses,  whether  it  be  departmental 
or  general. 

It  is  possible  1o  get  each  Avorkman's  production,  the 
actual  condition  of  each  ])iece  of  machinery  in  a  plant, 
the  exact  aiiionnt  of  inake-ready  time,  the  running  time, 
the  aitiovuit  produced  and  the  idle  time  with  the  cost  of 
operating  same.  This  enat)les  one  to  detect  all  leaks 
and  produce  the  highest  possible  efncieney.  thereby  en- 
abling one  to  bill  work  on  a  S(|uare  deal  basis. 

'I'he  departments  a  customer's  Avork  goes  Ihi-ough  is 
Ihr  I)asis  on  Avhieh  he  pays,  and  he  gets  all  he  |)jiys  for. 
or  his  money's  wortli.  Occasionally  he  may  thiid<  a 
charge  is  a  little  high:  but  as  a  whole  he  will  find  his 
Avork  very  satisfactory,  even  from  a  price  slamlpoinl, 
for  he  receives  the  benefit  of  the  eriicieiiey.  Especially 
if  ojie  assembles  the  time  spent  in  running  around  for 
r>rices.  And  right  here  enters  oih'  fine  fhonght,  "The 
Ei'fieienev  of  One's  Own  Time."  This,  liowever,  is  a 
snbjeef  in  itself. 

The  thing  that  slunild  inleresl  all  hnsiness  men,  is 
not  tf)  Uiiow  jnsl  how  to  do  every  lietail  of  the  work  in 


their  establishment,  but  Avhat  is  each  of  my  help  doing 
and  what  are  the  results  in  each  of  my  departments? 
The  statement  of  costs  giA'es  it  in  a  nutshell. 

That  business  man  A\'ho,  after  he  asks  his  bookkeeper 
hoAV  much  cash  is  on  hand  and  is  told  and  is  handed  the 
list  of  collections  and  disbursements  to  be  made,  then 
asks  the  cost  system  man  for  his  results,  and  is  handed 
his  continuous  inventory,  shoAving  all  stock  on  hand, 
the  result  in  detail  of  each  department,  whether 
machinery  or  hand  AA'ork,  with,  his  statement  of  cost, 
can  very  quickly  see  where  he  stands. 

I  am  sure  the  reason  for  so  great  a  number  of  bu.si- 
ness  men  in  any  line  making  a  failure  is  due  to  their 
not  kiiOAving  their  costs.  T  cannot  conceiA'e  the  idea 
that  any  sane  man  is  going  to  sell  his  goods  at  a  loss 
if  he  knows  it.  I  firmly  believe  the  reason  for  so  many 
business  men  not  knoAving  their  costs  is  due  to  their 
throAving  up  their  hands  at  the  suggestion  of  getting  a 
detailed  knoAA'ledge  of  their  costs,  saying  it  is  too  much 
Avork,  too  much  expense,  nothing  gained.  Smith  forces 
me  to  sell  at  certain  prices  anj'Avay,  AA  hat  is  the  use,  and 
so  on.  These  are  only  a  feAv  excuses  some  business  men 
are  making  cA'erA'  day.  Such  men  are  a  menace  to  their 
li7ie  of  biisiness. 


The  man  Avithout  a  speed  indicator  either  has  to  do 
a  lot  of  figuring  to  find  the  speeds  of  the  different  ma- 
chines, or  a  lot  of  guessing  at  it,  and  too  often  it  is 
the  guessing  that  is  done. 


"YOU  CAN'T  BEAT  CIVILITY." 

THESE  are  Avords  Avhich  ought  to  be  let- 
tered in  gold  or  illumined  Avith  fire,  and 
hung  in  every  office,  shop,  factory,  cor- 
poration and  institution  in  the  Avorld.  They 
ought  to  be  a  motto  for  1913,  1914,  1915  and  so 
on  to  the  end  of  time. 

They  Avere  uttered  in  a  flash  of  inspiration 
by  a  man  in  London  AA'hose  business  is  the  sell- 
ing of  licensed  properties.  He  was  explaining 
Avhy  foreigners — Frenchmen  and  Italians  in 
particular — ^are  ousting  Englishmen  in  the 
management  and  OAvnership  of  British  hotels 
and  restaurants.  "The  Englishman  can't  boAv 
and  scrape  like  the  foreigner,"  said — I've  for- 
gotten his  name.  And  then  Avith  an  intensity 
which  T  recall  to  this  day,  he  exclaimed:  "You 
can't  beat  civility!" 

Thijik  out  for  yourself  the  significance  aiul 
truth  of  this  bit  of  Avisdom.  Then  apply  it  in 
your  oAvn  case.  When  you  are  tempted  to  b(> 
"smart,"  sneering,  ungracious,  rude,  short, 
surly,  rough,  truculetit.  remember  that  "you 
can't  heat  civility"  in  your  choice  of  a  Aveapon 
of  offence  and  defence.  Tt  is  as  oil  on  trou- 
bled Avaters.  Tt  is  the  sun  which  thaAvs  out 
the  frost  in  others.  It  is  the  check  on  hasty 
tempers.  Tt  is  the  solvent  of  resistance.  Tf 
you  are  the  one  canvassed,  be  civil.  When  you 
crrow  hot  under  injustice,  rough  treatment,  dis- 
courtesy or  malice,  remember  that  the  exercise 
of  eivility  will  Avin  you  more  triumphs  than 
explosions  of  wrath,  or  acts  of  retaliation. 
Think  it  out.  Test  the  aphorism.  Practise  its 
implied  behest.  And  if  you  find  the  Avords 
and  the  message  good,  pass  them  on. 

— -/o/in  C.  fCtrkvood. 
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Are  You  Insured  Against  Fire? 

Siiiings  of  a  lifetime  are  fiequerxtly  lost  hy  lacli 
of  sufficient  Insurance. 

H'W  iro.iiuntly  lio  we  hear  of  a  merchant  having 
;'iU'  savings  of  a  life  time  collected  together  by 
years  of  long  hours  and  strenuous  labor  wiped 
out  by  fire,  in  the  twinkling  of  an  eye,  as  it  were. 
Instead  of  tlie  enjoyment  of  pleasures  from  tlie  little 
nest  egg  which  he  had  gradually  been  laying  aside,  by 
neglect  to  carry  sullieient  insurance,  he  is  perhaps  left 
in  a  state  of  bankruptcy,  or  at  least  much  disheartened 
and  discouraged,  and  with  little  heart  or  ambition  to 
take  up  the  struggle  of  strenuous  business  activities 
again. 

Why  Merchant  Should  be  Well  Insured 

In  justice  to  himself  and  the  business  he  is  fostering, 
the  family  which  depends  on  him,  and  the  wholesalers 
who  have  extended  credit  to  him,  the  dealer  should  see 
that  he  is  fully  and  well  insured  against  loss  by  fire. 
Surely  the  very  thought  of  the  pitiable  tales  of  other 
dealers  overcome  hy  fire — the  dearly  bought  ex- 
periences of  other  merchants — should  awaken  in  every 
business  man  the  necessity  of  carrying  sufficient  insur- 
ance. 

The  Question  of  Rates 

The  time  to  consider  the  (luestion  is  now — and  not 
after  a  fire  has  occurred.  It  is  true  that  insurance  costs 
money,  but  it  is  a  necessary  expense  for  the  safeguard 
of  the  business,  and  should  be  charged  up  to  the 
expense  account  just  the  same  as  rent,  light  and  other 
expenditiires.  The  excuse  that  premiums  are  high  is 
ahcolutoly  no  reason  for  carrying  insufficient  insurance. 
If  rents  are  high,  the  merchant  simply  has  to  get  a 
larger  percentage  of  profit,  and  if  insurance  is  high,  in 
the  same  way  the  fact  will  have  to  be  taken  into  con- 
sideration in  figuring  profits. 

The  dealer  by  consulting  his  insurance  agent  can 
frequently  ascertain  certain  precautions  that,  if  com- 
plied with,  will  assist  somewhat  in  the  reduction  of  the 
rate.  Especially  when  a  new  building  is  being  con- 
structed, it  should  be  found  out  what  character  of  con- 
struction will  give  the  lowest  insurance  rate. 

Appropriate  Time  to  Deal  With  Problem 

This  is  a  particularly  appropriate  time  to  take  up 
the  question  of  carrying  sufficient  insurance.  Around 
the  first  of  the  year  m.ost  dealers  take  stock,  and  are 
thus  in  a  position  to  gauge  whether  the  amount  of 
insurance  is  sufficient  for  the  stock  carried.  This  is 
one  value  of  taking  stock,  and  in  addition  the  stock 
sheets  are  a  means  of  proving  loss  in  case  of  fire,  thus 
allowing  a  rapid  settlement  of  claims. 

If  stock  is  increased  for  any  one  season  of  the  year, 
insurance  should  be  increased.  Short  term  policies  are 
available  for  this  purpose.  There  are  several  fire  in- 
surance companies  that  allow  a  percentage  off  the 
premium  when  80  per  cent,  of  stock  is  kept  insured 
during  entire  year.  Insurance  up  to  80  per  cent,  of 
stock  is  considered  fairly  good  protection. 

Be  Not  Only  Fully,  but  Well,  Insured 

In  addition  to  being  fully  insured,  the  merchant 
should  make  certain  that  he  is  well  insured — that  his 
in.suranee  really  in.sures  and  gives  him  protection.  A 
reliable  company  should  be  selected.  Policies  should 
be  carefully  examined,  so  that  in  case  of  fire  he  will 
really  receive  the  amount  he  expects. 

If  the  dealer  is  insured  in  more  than  one  company, 


he  should  see  that  each  has  notice  of  the  insurance 
carried  by  the  other.  This  should  be  looked  after,  be- 
cause in  the  past  some  companies  have  used  it  as  a 
reason  for  default  of  payment. 

Then  again,  see  that  policies  read  concurrently — that 
the  description  of  your  stock  and  premises  are  worded 
in  the  same  way  in  each  policy  if  insured  with  more 
than  one  company. 

Fire  is  something  in  which  the  dealer  wants  to  use 
the  ounce  of  prevention.  No  matter  how  well  he  is 
insured,  the  honest  dealer  does  not  want  to  have  a  fire, 
because  it  interferes  with  business  to  a  considerable 
extent.   Every  precaution  should  be  taken. 

Premises  should  be  kept  clean  and  free  from  rubbish 
and  waste  paper.  Clerks  should  be  instructed  to  be 
careful  in  the  use  of  matches.  Electric  wiring  needs 
att(>ntion.    Flimsy  decorations  should  be  eliminated. 

This  may  all  seem  like  a  good  deal  of  "preaching," 
but  it  is  all  worthy  of  the  attention  of  the  dealer. 
Every  dealer  should  protect  his  savings  from  years  of 
hard  work  from  being  wiped  out. 


WORTH  OF  CATALOGUES  TO  THE  MERCHANT 

The  general  merchant,  if  he  wants  to  keep  trade  at 
home,  must  attempt  to  supply  all  the  requirements  of 
his  customers.  If  he  does  not  carry  a  line  in  stock,  he 
should  offer  to  secure  it  for  a  customer,  for  if  they  can- 
not get  it  from  the  local  merchant  they  will  probably 
order  it  from  the  city  by  mail  and  thus  is  mail  order 
buying  started.  The  customer  will  probably  not  only 
order  the  one  article,  but  others  besides.  She  will  say 
to  herself,  "  I  don't  want  to  pay  the  express  on  that  one 
article,  I  will  order  enough  to  get  the  charges  paid." 

Catalogues  of  manufacturers  and  wholesalers  can  be 
made  use  of  in  supplying  customers  with  goods  not  car- 
ried in  stock.  If  an  enquiry  is  made  for  something  you 
have  not  got,  turn  up  to  the  catalogue  and  attempt  to 
sell  it  to  the  customer,  informing  her  how  soon  you  can 
get  it  for  her. 

For  this  reason  it  would  be  well  for  the  merchant 
to  put  all  the  catalogues  he  receives  on  file.  Perhaps 
at  the  time  he  may  feel  that  he  will  find  no  use  for  it, 
but  he  can  never  tell  when  he  will  receive  an  enquiry 
for  some  of  the  articles  listed  in  it. 


VALUE  OF  ENTHUSIASM 

Enthusiasm  is  the  greatest  business  asset  in  the 
world.  It  beats  money  and  power  and  influence. 
Single-handed  the  enthusiast  convinces  and  domi- 
nates where  the  wealth  accumulated  by  a  small 
army  of  workers  would  scarcely  raise  a  tremor  of 
interest,  says  the  Melting  Pot. 

Enthusiasm  tramples  over  prejudice  and  opposition, 
spurns  inaction,  storms  the  citadel  of  its  object,  and 
like  an  avalanche  overwhelms  and  engulfs  all  obstacles. 

Enthusiasm  is  nothing  more  nor  less  than  faith  in 
action  Faith  and  initiative  rightly  combined  remove 
mountainous  barriers  and  achieves  the  unheard  of 
and  miraculous. 

Set  the  germ  of  enthusiasm  afloat  in  your  institiition ; 
carry  it  in  your  attitude  and  manner;  it  spreads  like 
contagion  and  influences  every  fibre  of  your  business 
before  you  realize  it;  it  begets  and  inspires  effects  you 
did  not  dream  of;  it  means  increase  in  production  and 
decrease  in  costs;  it  means  joy  and  plea.sure  and  satis- 
faction to  your  workers;  it  means  life,  real  and  virile; 
it  means  snontaneous  bed  rock  results — the  vital  things 
that  pay  dividends. 
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Knobs  of  News 


D.  "Wood row  has  opened  a  furniture  store  at  Kincaid, 
Sask. 

Gould  &  McClinron  have  added  a  furniture  agency 
to  their  implement  business. 

Edward  Reith,  of  Rainy  River,  Out.,  has  moved  his 
furniture  stock  to  Fort  Frances. 

Mrs.  Elie  Baderai  has  registered  the  furniture  busi- 
ness of  Elie  Badeau  &  Cie,  Maisonneuve,  Montreal. 

The  retail  merchants  of  British  Columbia  held  a  big 
convention  in  the  Empress  Hotel,  Victoria,  on  Feb- 
ruary 9  and  10. 

H.  I\t.  Christie,  having  purchased  all  the  stock  of  the 
World  Fui'iiishing  Co.,  Orillia,  Out.,  is  now  sole  proprie- 
tor.   T.  H.  World  has  retired  from  the  business. 

J.  Rung,  whose  store  was  recently  damaged  by  fire, 
has  sold  out  the  balance  of  his  stock  to  Jacob  Fritz, 
of  the  same  town,  who  will  continue  the  business. 

Damage  to  the  extent  of  $3,500  was  done  to  tlie  build- 
ing and  contents  of  the  Elora  Textile  Co.'s  factory  at 
Elora,  on  Feb.  8.   The  loss  is  covered  by  insurance. 

Hollenberg  Bros.,  house  furnishers,  Fort  William, 
are  erecting  an  addition  to  their  store,  50x70  feet,  in 
which  they  will  carry  a  full  line  of  hardware  and  kit- 
chf'n  goods. 

Fire  damaged  the  stock  of  C.  L.  Bustin,  furniture 
dealer  and  storage  agent,  recently  at  St.  John,  N.B., 
as  also  it  did  the  stock  of  W.  0.  Dunham,  upholsterer, 
of  the  same  place.    Both  were  fully  insured. 

At  the  annual  meeting  of  the  Winnipeg  R.M.A.  the 
election  of  officers  resulted  as  follows:  President,  J.  A. 
Banfield ;  vice-presidents,  John  H.  Treleaven  and  C. 
IT.  Mulvey :  treasurer,  J.  McNeil ;  secretary,  J.  F.  Ken- 
ned.v. 

J.  A.  McLaughlin,  of  McLaughlin  &  Scott,  furniture 
jobbers,  Toronto,  while  calling  on  the  trade  in  Hamil- 
ton, recently  fell  on  the  icy  sidewalk  and  wrenched  his 
knee.  He  harl  to  stay  in  his  bed  for  a  couple  of  weeks, 
but  is  now  about  again. 

The  Restmore  Manufacturing  Company,  Vancouver, 
have  taken  out  a  permit  to  amend  the  plans  for  their 
mattress  and  furniture  factory  calling  for  a  further 
expenditure  of  $7,000.  Their  original  pei'init  was  for 
a  factory  costing  $150,000. 


CALGARY'S  NEW  FURNITURE  STORE 

The  openitig  of  the  Calgary  Kurnit  ui-e  ( 'oiii()aMy 's  new 
store  iritr'oduces  to  tlie  pu])lic  one  of  the  lai'gi'st  and 
one  of  the  finest  fui-niture  stores  in  Canada.  It  is  sonu>- 
what  of  a  distinelion  for  the  city,  which  only  comes 
sixth  iti  r;i(i;iihi  ill  llie  matter  of  population,  to  have 
wliiil  is,  perhaps,  the  largest  retail  fui'iiiture  store 
wit  hill  the  Dominion. 

This  builfling  which  will  be  occupied  entirely  by  the 
Calgary  Furnitui'e  Company  is  100  by  1M0  feet,  with 
six  stoi-eys  ani  basement.  It  is  of  reinforced  coiu'rete 
const  ruet  ion,  the  e.xlerior  of  terra  cotta  ami  tapestry 
brieU",  whieli  makes  one  of  I  he  finest  looking  buildings 
in  this  eify.  nniimicntal  ii'on  entrances  and  show  win- 
dows add  iiiui'li  to  the  exterior  appearnnci>  niul  give 
it  a  most  sulislaiilial  and  attractive  look. 

The  intei'ior  finish  is  of  quartered-oak  with  maple 


floors.  The  building  is  provided  with  a  modern  sprink- 
ling system  throughout  which  makes  it  absolutely  fire- 
proof. There  are  five  elevators  which  should  facili- 
tate the  transaction  of  business  with  the  least  possible 
delay. 

The  Calgai-y  Furniture  Company  deserve  great  credit 
for  the  successful  manner  in  which  they  have  con- 
ducted their  business.  This  business  was  only  estab- 
lished in  1895  and  has  several  times  had  to  enlarge  its 
quarters  to  cope  with  its  gro^ving  trade. 

The  new  building  will  involve  a  cost  of  something 
like  $350,000.00,  and  will  be  one  of  the  most  attractive 
business  houses  in  the  West.  The  contractors  were 
Fyshe.  McNeill.  IMartin  &  Trainer. 


DISSATISFIED  WITH  CARTAGE  CHARGES. 

The  new  Canadian  railway  cai-tage  schedule,  which 
went  into  et¥eet  on  January  1  last,  is  the  cause  of  much 
disatisfaction  to  furniture,  bed  and  bedding  manufac- 
turers in  the  larger  centres,  particularly  ^IMontreal.  To- 
ronto and  Winnipeg,  where  outspoken  complaint  has 
been  made.  The  increased  cartage  rates  have  caused 
dealers  to  pay  higher  freight  charges,  and  these  charges 
are  now  listed  as  "cartage"  and  "freight."  whereas  in 
the  past  the  charges  in  the  bill  came  under  the  one 
head  "freight."  The  dealer  wants  to  know  why  he 
should  pay  cartage  at  the  shipping  point  and  is  apt  to 
threaten  diserimination  because  of  this. 

A  case  in  point — on  a  bill  of  goods  shipped  from  To- 
ronto to  Cobourg  recently  the  shipping  charges  were 
65  cents — 40  cents  cartage  at  Toronto  and  25  cents 
freight  from  Toronto  to  Cobourg.  It  cost  more  to 
transport  the  goods  from  the  factory  to  the  raihvay  cai", 
less  than  a  mile,  than  from  shipping  point  to  destina- 
tion, about  40  miles  away. 

To  offset  these  unfair  charges,  the  nuinufacturers  of 
beds  and  furniture  at  Toronto  have  arranged  to  do  their 
own  carting  practically,  chopping  the  railway  com- 
panies' cai'tage  charges  in  half,  with  a  minimum  placed 
at  20  cents.  They  are  doing  this  because  they  feel 
that  the  railway  companies  are  making  an  exorbitant 
charge,  and  as  a  matter  of  protection  to  their  custom- 
ers. The  raihvay  companies'  new  cartage  charge  in 
Montreal  is  four  cents  per  hundred  pounds — an  increase 
of  one  cent  over  the  old  rates. 

The  rates  in  other  centres  are  -  Toronto,  cents; 
Hamilton,  3  cents;  and  the  following  points  also  3 
cents:  Bothwell.  Brant  ford,  Glencoe,  Ouelph.  Hannlton, 
Kingston,  London,  Ottawa.  Sarnia.  St.  Catharines.  St. 
Ilyacinthe.  St.  Thomas,  Thamesville,  Valleyfield.  Walk- 
erville,  and  Windsor. 

The  minimum  in  all  cases  is  set  at  20  cents.  Addi- 
tions to  the  list  of  exceptioTis  to  the  flat  tarifl"  include 
baskets,  empty  packages  and  furniture  (except  brass 
and  iron  bedsteads. 

The  request  of  shippers  has  been  met  by  the  customs 
authorities  to  hand  the  delivery  of  customs  jiarcels  over 
to  one  carrying  agent  under  or(l«>rs  from  the  customs 
examining  warehous(\  ami  thus  cheapen  the  cartage 
importers  have  agreed  to  pay. 


THE  GALE  COMPANY  INCORPORATED 

Oco.  ({ale  &  Sons,  fitd.,  Waterville,  Q\u\.  maUcrs  of 
beds  and  cols  of  all  kinds,  jis  wtdl  as  maltress.-s.  pil- 
low.s,  cushions  and  furniture,  luive  received  Dominion 
ineorporatioTi  at  Ottawa.  The  eajiital  is  S(>|  ;it  $500- 
000,  divid.Ml  into  5,000  shares  of  $100  ..jich. 
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REDUCE  EXPRESS  CHARGES 
The  Railway  Comniissio.'i  has  issued  an  order  reduc- 
ing express  charges  for  the  liandling  of  freight  bills  of 
lading  and  eolleetion  of  moneys  thereunder.  At  present 
the  express  eouipanios  forwaiil  bills  of  lading  for 
freight  shipments,  they,  ho-\vever.  charging  for  the  col- 
lection and  return  of  moii  -y  under  tht>  bill  of  lading 
1  per  cent. 

By  tlur  order  now  signed  a  change  in  the  express 
classification  has  been  uuide.  A  new  rule  provides  for 
the  charge  of  one-eigiith  of  1  per  cent.,  with  a  minimum 
of  1  per  cent,  on  tlOO  on  one  company's  line,  and  11/2 
per  cent,  when  carried  by  more  than  one  company.  In 
practice  the  present  and  the  proposed  rules  will  Avork 
out  as  follows:  On  ^\00 — present,  $3;  proposed  one 
line,  ^'i  ;  two  lines,  ^1.50.  On  $300 — present,  $3;  pro- 
posed one  line,  $1  ;  two  lines,  $1.50.  On  $500 — present, 
$5;  proposed  one  line,  $1  ;  two  lines,  $1.50.  On  $1,000 
— present.  $10;  proposed  one  line,  $1.25;  two  lines, 
$1.50.  On  $2.000— present,  $20;  proposed  one  line, 
$2.50:  two  lines,  $2.50. 


A  STEEL  DISPLAY  RUG  RACK 

A  eonvcnienl  machine  for  furniture  stores  Avhich 
hainile  stocks  of  rugs  and  carpets  is  the  "20th  Cen- 
tiiry"  rug  rack  made  by  The  Steel  Furnishing  Co.,  of 


l^arge  rack'liolding  120  rugs  of  all  size;*. 


New  Glasgow,  N.S.  It  is  built  on  lines  similar,  though 
simpler,  to  those  described  at  various  times  in  our  col- 
umns. A  number  of  steel  arms,  holding  on  each  side  a 
rug,  .swing  open  like  a  book,  making  it  possible  to  view 
any  and  eveiy  one  of  the  rugs  hung  in  the  rack  in  a 
verj'  short  time.  When  not  in  use  the  arms  fold  up 
with  the  rugs  against  the  wall,  thus  occupying  a  mini- 
mum amount  of  space.  These  racks  are  made  in 
various  sizes  to  hold  any  number  of  rugs  required  or 
carried  in  stock.  With  slight  effort  the  rack  can  be  so 
arranged  Avith  the  addition  of  a  few  furniture  items 
to  give  the  appearance  of  a  furnished  room. 


WILY  WIDOW 

In  the  window  of  a  pretty  villa  residence  in  a  Lanca- 
shire town  is  a  notice:  "This  house  to  let;  only  young 
couples  need  apply."  But,  strange  to  say,  the  occu- 
pancy of  the  house  never  changes. 

"I  think  you  ask  too  much  rent  for  your  villa.  Mrs. 
W.,"  the  next-door  neighbor  ventured  to  suggest  to 


the  ownei-,  a  shabbily-dressed  widow.  "You  could 
easily  let  it  if  you  reduced  the  price  a  little." 

"But  I  don't  want  to  let  it,"  the  widoAV  said,  calmly. 
"I'm  quite  comfortable  hei-e,  thank  you." 

The  neighbor's  face  expressed  amazed  incredulity. 


Library  table  made  b.v  tbe  George  McLagan  Furniture  Co. 


"Don't  want  to  let  it!"  she  replied.  "Then  why 
insert  that  notice  in  the  window?" 

"Well,  you  see,  I'm  a  lonely  widow,  with  only  my- 
self to  depend  on,  and  I'm  obliged  to  make  a  living 
somehow,"  the  widow  answered,  confidentially.  "So 
I  write  down  the  names  and  addresses  of  all  the  young 
couples  who  call,  and  sell  them,  at  a  fair  price  to  a 
firm  of  house  furnishers." 


NEW  CATALOGUE  OF  UPHOLSTERED  GOODS 

A  new  catalogue  has  just  been  published  by  The 
Montreal  Upholstering  Co.,  1611  Clarke  Street,  Mont- 
i-eal,  makers  of  upholstered  furniture  goods,  which  re- 
fleets  credit  on  that  company,  describing  and  illustrat- 
ing as  it  does  a  splendid  line  of  up-to-datf^  upholstered 
furniture  items.  The  catalogue  is  sent  to  the  trade  on 
request. 


DOING  IT  NOW 

Every  time  you  decide  to  do  something  and  fail  to 
do  it  you  weaken  the  force  called  will.  Do  this  often 
enough  and  irresolution  will  become  a  habit.  On  the 
other  hand,  every  time  you  decide  or  resolve  to  do  and 
then  do  it,  your  will  power  strengthens.  Every  resolu- 
tion kept,  every  wish  formed  into  action,  makes  it 
easier  for  you.  If  you  decide  to  drop  a  bad  habit  or 
form  a  good  one,  to  add  another  customer  to  the  list, 


Another  library  tabic-  made  by  the  Geo.  McLagan  Co. 


to  increase  the  sales  of  your  particular  line,  do  it  now. 
Once  you  have  held  to  your  purpose  of  doing  things, 
your  task  of  accomplishment  becomes  easier  every  day 
that  follows. 
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Gossip  for  the  Furniture  Manufacturer 

THE  manufacturers  who  do  not  advertise  when 
business  is  brisk  are  usually  the  ones  who  do  not 
advertise  when  business  is  quiet. 
The  time  to  advertise  is  all  the  time.  This  applies  to 
the  furniture  trade  as  much  as  it  does  to  many  others. 
That  this  is  recognized  is  evidenced  by  the  continuous 
advertising  which  so  many  of  the  furniture  manu- 
facturers do. 

Advertising  splurges  for  a  special  purpose  are  all 
right  in  their  place.  But  the  use  of  moderate  space  con- 
tinuously is  better.  It  is  the  regular  and  continuous 
hauimering  away  that  builds  up  the  reputation  of 
manufacturers  and  the  furniture  they  turn  out. 

All  tliat  an  advertisement  does  for  a  manufacturer 
can,  with  mathematical  accuracy,  never  be  known.  But 
advertising  well  done  is  always  at  work  influencing 
buyers. 

"I  have  never  in  my  entire  career  seen  a  single  direct 
result  from  my  advertisement,"  once  remarked  a 
manufacturer  who  was  a  regular  advertiser,  "but  I  do 
know  that  my  business  is  increasing  every  year,  and 
the  boys  on  the  road  tell  me  that  the  advertised  line 
is  easier  to  sell  than  any  tiling  they  carry." 

That's  it.  The  manufacturer  who  advertises  to  the 
trade  is  blazing  the  way  for  his  travellers. 

IT  appears  that  some  of  the  fui'niture  manufacturers 
in  the  United  States  consider  that  their  best  interests 
are  iiot  served  by  the  use  of  the  word  "veneer"  in 
explaining  the  consti'uetion  of  their  goods.  They  claim 
that  the  use  of  the  word  "veneer"  gives  to  the  public 
mind  the  impression  that  there  is  something  shoddy 
in  the  construction  of  the  article  in  question,  and  tliat 
it  will  not  stand  up  to  the  test  of  time,  a-nd  that  it  is 
reall}^  l)ut  a  poor  imitation  of  something  that  ought  to 
be  l)etter. 

They  Avould  subslitute  for  "veneer"  the  Avords 
"reinforced  wood,"  contending  that  veneer  is  really 
I'cinior'ced  wood  in  that  the  piano,  table  top  or  other 
article  in  which  veneer  is  used  is  ideally  made  of  several 
laycT's  of  veneer,  one  reinforcing  the  other. 

While  recognizing  this  contention  to  be  Iruc.  the 
Hard  wood  Record  is  of  the  opinion  that  "it  is  extrenie- 
i.V  doubtful  \f  the  establishment  and  maintenance  of 
such  a  policy  will  be  of  any  benefit  to  the  furniture 
manufacturers,  and  it  is  practically  certain  that  it 
would  be  anything  but  a  benefit  to  manufacturers  of 

veneer  "Veneer  is  coming  to  command  more  and 

more  popularity,  but  such  popularity  shonid  be  founded 
on  a  proper  understanding  of  its  value,  jnirpose  and 
a{)i)licat ion  and  not  upon  any  false  pretenses  such  as 
are  being  suggested  as  above  noted." 

TIIK  (|uestion  of  costs  is  always  an  interesting  one 
to  manufacturers,  foi-  a  perfect  system  no  nian 
has  ever  devised.   We  therefore  print  the  follow  - 
ing interview  with  a   furniture  manufael iirer  which 
appeared  in  ati  exchange. 

"'i'lie  general  [)rofit  on  cheap  and  Miediiin;  r-lasses 
of  furniture,"  said  this  particular  tnarinfact urer,  "will 
not  average  over  T)  per  cent,  on  the  sales,  yet  these 


people  are  ofTering  goods  10  to  20  per  cent,  less  than 
we  can  afford  to — and  we  have  been  refusing  a  lot 
of  orders  after  our  product  has  been  sold  up.  They 
will  doubtless  wake  up  only  after  they  have  been  in 
business  six  months  to  a  year  and  take  account  of 
stock,  when  sad  experience  will  tell  them  exactly  wher'_^ 
they  stand.  There  is  no  necessity  for  prices  of  this 
kind  with  any  kind  of  a  sales  management,  in  these 
days  when  we  have  foiuid  the  demand  for  furniture 
greater  than  the  supply.  Come  over  here,"  he  contin- 
ued, "and  I  will  give  you  an  object  lesson.  Here  is  a 
dresser  case,  42  inches,  full  swell,  quartered  oak  top 
and  front,  22x28  pattern  or  oval  plate,  sold  in  the 
South,  in  gloss  finish,  at  $11.25.  A  corresponding  case, 
as  large  in  every  detail,  in  bird's-eye  maple  and 
mahogany  veneers,  is  being  nuide  by  two  or  three  very 
short-sighted  houses  and  sold  at  from  $9.25  to  $!).75. 
Think  of  the  difference!  Our  price,  $11.25 — theirs  $9.25 
to  $9.75.  Our  factory  is  a  notably  successful  one,  al- 
though we  only  pay  6  per  cent,  dividends  on  our  cap- 
italization. We  buy  for  spot  cash,  take  all  discounts, 
have  the  best  machinery,  systems  and  administratioii. 
Where  can.  a  concern  get  ott'  which  names  such  pri'^'es? 
Here  is  another  dresser  on  which  our  net  cost  is  $9.80. 
without  any  allowance  for  overhead  charges  or  ])rofit. 
Tl'.at  same  dresser  is  being  also  sold  at  from  $9.25  to 
$9.75.  _^What  a  pity  it  is  that  any  concern  will  do  busi- 
ness on  this  basis,  and  not  only  nuike  no  profit,  but  head 
direct  for  the  bankruptcy  court!  Happily,  there  are 
only  two  or  three  of  these  and  there  is  a  limit  to  tlieii- 
production.  They  have  an  interest  greater  than  any 
one  else  can  possibly  have  in  getting  a  cost  expert  into 
their  factory." 

FT.^RNITURE  manufacturers,  like  manufacturers  of 
all  kinds,  try  to  employ  nu'thods  that  will  pro- 
duce the  greatest  exiiedition  in  the  delivery  of 
matei'ials  between  the  various  departments  of  their  fac- 
tory. A  wi-itei-  in  The  Fui-niture  ]\[anufactnrer  briefly 
describes  [ho  system  employed  by  a  Detroit  nuinufae- 
turer.  II(>  built  a  snmll  electric  storage  battery  car  to 
haiulle  loads  of  1.000  to  2,000  i)ounds.  Inside  of  a  week 
it  had  leplaced  five  hand  trucks  and  eight  men  and 
was  paying  dividends  on  the  investnuwit.  I  am  telling 
about  this  one  instance  of  cutting  the  costs  of  handling 
material,  because  it  touches  a  phase  of  plant  operation 
that  is  too  often  underestimated  a  jirobltMu  which 
I'very  furniture  factory  has  and  few  have  satisfactorily 
solveil. 

Perhaps  the  possibility  of  a  similar  saving  may  open 
in  your  own  jilanf  the  whole  question  of  handling 
mntei  i;ils  ceonomieallv. 


SANDING  OAK 

Oak,  whether  plain  oi-  i|uartered.  is  n  comparatively 
e;isy  wood  to  work  snuioth.  It  is  not  a  soft  wood,  but 
what  is  m(>anl  is  that  oak  can  be  Avorked  on  the  planer 
•  ind  get  a  smooth  finish  with  knives  that  ar*-  a  little 
dull.  'Phe  same  thing  is  true  in  Avorking  it  with  saws. 
When  it  comes  to  gum  and  some  of  the  other  Avood.x. 
file  knives  and  saws  must  be  ivrfeelly  keen  to  «rive 
good  r-sults.     Now,  when  it  eomea  to  sanding,  it  is 
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the  othor  way.  You  may  sand  gum,  or  somo  otlior  even- 
grained  wood,  with  ooniparatively  smooth  i>i  ovou  slick 
sand  pi'.por  and  get  fair  i-esnlts.  but  when  ii  oonu^s  to 
sanding  oak,  to  got  a  gooil  tinish  the  sand  jiaper  should 
be  fresh  ami  sharp.  Tliis  is  because  of  ihe  uneveiiuess 
in  the  texture  of  the  wood.  If  it  is  phiiu  oalc,  there 
are  the  hard  streaks  and  the  soft  streaks  of  the  annual 
rings  of  growth,  and  if  they  are  sanded  over  with  dull 
paper,  it  will  cut  down  into  the  soft  streaks  and  the 
hard  ridsres  be  all  ritrht  for  a  certain  kind  of  finish,, 
but  where  a  perfectly  snuioth  face  is  wanted,  one  should 
sand  oak  witli  a  sharp,  clean  paper.  If  it  is  quartered 
oak,  it  is  the  sanu>  thing  in  a  difVei-ent  way.  'J'hove  is 
a  hard  film  wliieh  nuikes  the  splasli  line  which  nothing 
but  sharp  paper  will  toueli.  If  the  wood  is  sanded  over 
with  dull  or  slick  paper,  it  will  simply  dig  down  be- 
tween the  splash  lines  and  leave  them  standing  up  in 
waves.  To  get  good  results,  you  should  not  only  have 
sharp  paper,  but  you  should  get  the  sanding  across 
the  grain  or  spla.sh  line  to  reduce  the  tendency  to  cut 
down  the  soft  places  between. 


A  WELL  PROTECTED  BAND  SAW 

A  band  saw.  reeenlly  built  by  Cowan  &  (Jo.,  Gait, 
for  the  C.P.R.,  carries  out  the  "Safety  First"  idea 
since  the  Avorkman  is  protected  from  the  revolving 

parts.  A  reference  to 
the  illustration  will  show 
how  these  parts  have 
been  covered. 

The  machine  has  a  stiff, 
square  column  back  with 
wheel  36  in.  in  diameter 
and  a  2  in.  face.  The 
top  one  is  fitted  with 
weighted  knife  edge  ten- 
sion. The  lower  wheel  is 
solid,  and,  being  heavier 
than  the  upper  one,  con- 
trols the  movement  of 
same.  The  table  is  of 
iron  34  in.  x  30  in.,  and 
can  be  tilted  and  clamp- 
ed without  the  use  of 
wrench. 

The  machine  will  take 
in  18  in.  under  the  guide 
and  35  in.  between  the 
blade  and  the  column. 
The  guide  post  is  square 
Adjustable  back  and 


\\  cll-piotecled  Ij.iiid  .saw  sui)plit(l  tlie 
C.P.R.  by  Cowan  &  Co.,  Gait. 


Length  of  saw,  20  ft.  4  in 
and  fitted  for  counterweight 
lateral  guides  are  provided  both  above  and  below  the 
table. 


CUTTING  DOWN  THE  GLUE  COST 

/.   W^.  Beiger  in  ' '  Veneers ' ' 

Few  realize  w-hat  can  be  accomplished  by  scientific 
methods  of  testing  and  using  glue-  The  practical  ap- 
plication of  these  methods  and  the  surprising  results 
obtained  will  be  of  unusual  interest  to  large  consum- 
ers of  glue. 

The  concern  alluded  to  had  for  the  past  ten  or  twelve 
years  been  bujing  its  glue  from  one  company,  and  it 
had  given  very  good  results.  I  say,  good  results,  but 
not  economical.  It  was  found  after  sending  this  glue 
to  an  expert  to  be  analyzed  that  they  were  paying  9I/2C 
for  an  article  that  could  be  duplicated  for  8i/2C-  That 
loss,  without  any  doubt,  had  been  going  on  for  a  good 
many  years.  Therefore,  it  was  advisable  to  install  a 
laboratory  for  testing  and  introduce  new  methods  to 


cut  the  glue  cost.  After  the  installation  of  the  labor- 
atory, samples  of  glue  were  received  from  many  of 
the  glue  nuinufacturers,  and  radical  differences  in  valiie 
to  the  consumers,  at  the  price  quoted  on  the  glues, 
were  discovered.  1  will  here  give  a  few  values  show- 
ing the  wide  variation  in  values  of  some  of  the  glues 
on  the  nuirket : — 

Price  quoted  Worth  to  the 

Glue.  in  cents.  consumer. 

No.    1   8.5   8.5 

No.    2   9.5   8.5 

No.    3   9.5   9 

No.    4   9.5   8.5 

No.    5   9.6  10.2 

No.    6  10   10.6 

No.    7  10    9 

No.    8  10    8.2 

No.    9  10   10.88 

No.  10  10.5   8.2 

No.  11  .....10.5  10.4 

No.  12  11   10.1 

This  table  will  speak  for  itself  to  those  who  will  take 
the  time  to  study  it. 

All  of  the  above  glues  are  used  in  some  plants,  and, 
as  was  the  experience  at  this  plant,  so  it  will  be  at 
many  others,  that  the  glue  they  are  using  can  be 
placed  by  another  one  at  less  money,  and  give  the  same 
results. 

One  word  in  regard  to  the  method  used  in  deter- 
mining values.  A  glue,  to  work  well,  has  to  be  made 
up  so  as  to  have  a  certain  body — we  call  it  our  stand- 
ard body — and  for  that  body  it  must  have  the  proper 
strength.  By  the  use  of  the  laboratory,  within  twen- 
ty-four hours,  a  glue  can  be  analyzed,  and  just  the 
per  cent,  of  dry  glue  required  of  any  sample,  to  give 
the  proper  mixture,  may  be  determined.  In  this  way 
it  is  easy  to  figure  which  glue  is  the  most  economical 
to  use,  and  the  above  prices  are  all  based 
on  comparison  with  one  standard  glue.  That  standard 
has  been  selected  as  an  average  of  values,  therefore 
some  of  the  glues  are  quoted  above  and  some  below. 

The  glue  selected  to  be  used  made  a  saving  of  20 
per  cent,  in  the  buying,  and  as  the  glue  bill  was  about 
$10,000  a  year,  it  is  easy  to  see  that  the  laboratory 
paid  for  itself  in  a  very  short  time. 

This  was,  of  course,  only  the  beginning,  for  thus  far 
nothing  has  been  said  as  to  the  saving  accomplished 
out  in  the  plant. 

Taking  samples  of  liquid  glue  as  they  were  being 
used  out  in  the  plant  and  analyzing  them  for  value, 
showed  that  the  method  of  handling  glue  allowed  it 
to  deteriorate  in  value  to  such  an  extent  that  the  joint 
made  with  the  glue  had  a  very  small  factor  of  safety. 
On  the  first  day  that  this  analysis  was  made  there  was 
about  $56  worth  of  glue  in  solution,  and  the  real  value 
of  that  glue  to  the  company  by  tests  was  only  $44. 
Upon  changing  the  method  of  mixing  glue,  as  best  we 
could  before  our  final  system  was  installed,  and  doing 
away  with  the  greatest  part  of  the  heat  damage,  the 
cost  of  glue  work  was  cut  about  20  per  cent.,  which, 
of  course,  is  the  cost  of  work  with  the  old  glue  that 
they  had  been  using. 

The  next  step  taken  was  to  install  a  central  mixing 
station,  where  all  the  glue  for  the  plant  is  made.  This 
makes  it  possible  for  all  the  bench  men  to  get  fresh 
elue  in  the  morning  at  7  and  start  at  once  to  work. 
Previously  the  different  bench  men  made  their  own 
glue  and  a  great  deal  of  time  was  wasted,  and  the 
glue  was  made  up  by  guesswork,  each  man  thinking 
that  his  own  way  of  making  and  keeping  glue  was  the 
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best.  At  times,  when  a  man  had  been  working  on  a 
certain  job  and  was  either  put  to  other  work  or  did 
not  come  to  work,  the  liquid  glue  remained  in  solu- 
tion for  several  daj'S  before  it  was  all  used  up.  Often 
the  glue  would  spoil  and  have  to  be  thrown  away. 

Under  the  present  system,  all  glue  from  the  bench 
men,  as  Avell  as  from  the  supply  tanks  to  the  glue- 
spreaders,  is  brought  back  to  the  central  mixing  sta- 
tion. The  glue  is  put  in  cooling  trays  and  the  buckets 
are  all  wa-shed  out  good  and  clean.  This  glue  in  the 
cooling  trays  is  the  first  glue  used  next  morning,  and 
the  object  is  to  have  just  as  small  an  amount  on  hand 
as  possible.  Fresh  glue  is  made  three  or  four  times  a 
day,  and  no  glue  is  at  any  one  time  in  solution  over  a 
very  few  hours.  In  this  way  the  heat  damage  is  cut 
to  a  small  amount  and  all  the  glue  through  the  plant 
is  of  a  good  quality.  The  total  saving  made  at  this 
plant  was  about  45  per  cent,  and  the  quality  of  the 
work  was  greatly  improved. 


CUT  PRICE  VS.  SALESMAN'S  POLICY 

By  M.  Wulpi 

It  is  notorious  that  the  salesman's  "Tale  of  Woe," 
on  high  prices  and  competitor's  low  prices  only  too 
often  influence  "the  Office."  Have  you  considered 
v.^hat  that  means,  and  have  you  shown  your  salesman 
what  it  jncans  foi'  him?  Read  this  over  twice  and  s-^e 
what  you  think  of  it : 

Assume  that  your  salesnum  sells  ^100,000  annually, 
at  prices  on  a  basis  of  10  per  cent,  manufacturer's 
protit,  from  wliii'h  the  salesman  is  paid  on  a  ?>  per  cent, 
basis. 

Result — manufcturer's  profit,  $7,000;  salesman's 
salary,  $3,000.  To  maintain  the  nuinuLacluror "s  profit 
and  the  same  salary — 

If  he  cuts  1  per  cent,  he  must  sell  .illl,!!!,  or  11  per 
ce)it.  more  goods. 

If  he  cuts  2  per  cent,  he  must  sell  *125,000,  or  25 
per  cent,  more  goods. 

If  he  cuts  3  per  cent,  he  must  sell  $142,857,  or  43 
per  cent,  more  goods. 

If  he  cuts  5  per  cent,  he  must  sell  $200,000,  or  100 
per  cent,  more  goods. 

If  he  doesn't  sell  more  thnn  before,  and  lo  retain  for 
the  manufacturer  the  same  i)rofit  •''which  sliould  be), 
it  will  be  necessary  to  cut  his  salary — 

On  a  1  per  cent,  cut  of  pi-ice  from  $3,000  to  $2,000. 
On  a  2  per  cent,  cut  of  price  from  $3,000  (o  $1,000. 
On  a  3  per  cent,  cut  of  price  from  $3,000  to  0 
;ni(l 

Oil  a  5  per  cent,  cut  ol'  price  he  should  owe  the 
iii;iiiiifacturer  $2,000  at  the  end  of  the  year. 

(jlreat,  isn't  it?   Is  it  not  a  fact,  though? 

Talk  this  over  witli  "liilly"  the  next  time  he  coiii- 
[)]ains  about  your  "i)rices  being  too  high"  and  he 
attempts  to  lu'cak  down  your  determination  lo  "stick 
to  prices  and  terms."  Suggest  to  him  that  the  above 
works  tlie  otlier  way,  too,  if  lu3  can  sell  above  your 
prices,    flood  "Nervine." 


SELLING  THE  SAWDUST 

Not  many  yc;irs  ;igo  sawmills  were  glad  to  get  their 
sawdust  carted  away  even  if  they  had  to  |)ay  for  it. 
Now,  however,  a  wide-awake  concern  will  create  a  mar- 
ket for  the  waste  and  dispose  of  it  at  a  good  profit. 

One  day  the  owner  of  a  string  of  saw-mills  in  Ten- 
nessee noticed  a  woman  .sweeping  up  tlie  dnsty  Hoor 
of  a  public  room  witli  Avet  leaves  to  keep  down  the 


dust.  He  asked  if  wet  sawdust  would  not  do  just  as 
well,  and  was  answered  affirmatively. 

The  next  week  this  man  shipped  a  carload  of  saw- 
dust to  Knoxville.  This  was  peddled  around  tu  the 
various  retail  stores,  to  saloons,  and  to  meat  shops,  with 
a  request  to  moisten  and  try  a  sample  of  it  for  keep- 
ing down  the  dust  Avlieu  sweeping. 

Most  of  those  who  tried  it,  liked  it,  and  placed  a 
standing  order  for  sawdust  at  a  nominal  price. — Busi- 
ness. 


RED  CEDAR  FUR  CHEST 

Bi)  W.  Berr\, 

The  accompanying  illustration  shows  a  B.  C.  red 
cedar  fur  chest.  It  is  38  in.  long,  20  in.  wide,  24  in. 
deep,  inside  measurement.  The  top  section  is  6  in. 
deep.  The  drawers  are  each  7^4  in.  deep. 

The  top  section  has  a  matched  bottom  and  glue 
joined,  while  the  drawer  bottoms  are  glue  joined.  The 
chest  is  built  entirely  of  red  cedar  and  is  strictly  moth 
proof.  This  style  is  much  handier  than  the  old  type 
with  two  or  three  trays  to  lift  out  to  get  to  articles  at 
bottom. 

The  hardware  should  be  of  a  polished  brass.  The 
drawer  handles  should  be  of  a  light  neat  pattern  and 


Hrilisli  t'oliiiiibiii  ml  cednr  fur  chest. 

locks  of  the  cylinder  type  without  key  plate.  Some 
prefer  handles  at  ends  of  chest,  but  such  spoils  the 
beauty  of  tlie  finish,  as  tliis  class  of  wood  is  very  pretty 
if  fini.shed  in  its  natural  color  and  polished.  I  usually 
put  a  glass  ball  caster  on  these  chests,  thus  adding 
greatly  to  the  appearance. 


ATTENTION  TO  DETAILS  PRODUCES  RESULTS 

It's  attending  to  the  little  things  in  the  faetoiy  that 
creates  efliciency  and  increases  ])rofits.  An  owner  of 
:i  woodworking  plant  sees  that  the  floors  in  Ins  plant 
are  kept  clean  and  in  good  condition  in  order  that 
there  may  be  no  linu>  lost  in  pushing  trucks  around 
piles  of  rubbish  or  in  getting  the  wheels  out  of  ruts 
in  the  floor.  It  often  happens  in  some  plants  that  in 
moving  trucks  around,  a  machine  has  to  be  stopped 
bceaus(<  of  some  material  lying  in  the  way.  Every  tinu" 
;i  machine  is  forced  to  C(>ase  running,  owing  lo  a 
such  as  this,  moiH>y  is  lost. 

This  same  man  also  sees  that  his  trncks  are  fitted 
with  pin  or  roller  bearings,  so  designed  as  lo  make 
them  run  smoothly.  By  this  obs(>rvanee  of  the  minutest 
details  the  st;ind,ird  of  shop  work  is  raised  and  a 
greater  i)erfection  in  work  is  obtiiined. 
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A  Few  Points  About 

STAMCO  LIMITED 

First  we  have,  beyond  all  dispute,  the  most  up-to- 
date  factory  in  Canada — we  repeat,  in  big  letters — 

The  Most  Up-to-date  Factory  in  Canada 

For  the  Manufacture  of 

BEDS  and  BEDDING 

We  have  the  most  centrally  situated  factory  in  the 
West.  We  are  on  all  three  Transcontinental  lines 
and  we  have  our  own  siding.  We  want  to  point 
out  to  the  Western  Merchant  that  modern  plant  and 
shipping  facilities,  plus  central  situation,  mean 

Quality,  Service  and  Quick  Delivery 


Our  1914  illustrated  catalogue  is  just  out.    A  post 
card  will  bring  you  a  copy  of  it  per  return. 

Stamco  Limited,  Stamco  of  Regina  Limited 

Saskatoon  and  Edmonton  Regina 

Manufacturers  of 

Beds,  Springs,  Mattresses,  Pillows,  Tents, 
Awnings,  and  all  kinds  of  Canvas  Goods 

o  1 
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Making  TABLE-SLIDES  is 
a  Specialty  Business 

For  more  than  T\VENTY-FI\  E  YEARS  we  have 
made  TABLE  SLIDES  exclusively. 
Our  Factory  is  equipped  with  Special  Machinery 
which  enables  us  to  make  SLIDES, — BETTER  and 
CHEAPER  than  the  furniture  manufacturer. 


Canadian  Table  makers  are  rapidly 
adopting  WABASH  SLIDES 

D  ^  I  They  ELIMINATE  SLIDE  TROUBLES 

06Cd.llS6  I  Are  CHEAPER  and  BETTER 


Reduced  Costs 
Increased  Out-put 


BY  USING 

WABASH 

SLIDES 


Made  by 

B.  WALTER  &  CO. 

Wabash,  Ind. 

The  Largett  EXCLUSIVE  TABLE-SLIDE  Manufacturer 
in  America 

ESTABLISHED.1887 


LACKA  -  TAN  SPANISH    LEATHER  now 

in  its  8th  year   of   Unquestionable  Success. 

Many  Imitations  of  Course. 

To  get  the  genuine,  see  that  your  furniture  car- 
ries a  leather  label,  size  and  design  as  above. 

The  Lackawanna  Leather  Co. 

Hackettstown,  N.J. 


The  Old  Caster 


The  Sliding  Shoe 


John  Bui!  says : — 

$250,000  wiM  th  of  carpets  and  mat- 
tinf^-  are  destroyed  yearly  by  fire,  but 
$500,000  vvdttli  are  (icsiVoyed  by 
casters. 

Onward  Sliding  Furniture  Shoes 

li.ivi-  proven  Iheir  .superiority  ovei-  the  old 
wheel  casters  and  are  used  by  leadinjc 
Hotels,  Hospitals,  etc.,  in   l.uf^e  i|iianlil ies. 

Hotel  Alitor,  New  YorU        -        -        2,500  ■«!( 
I.O.F.  Temple  Building.  Toronto    -     350  " 
Sicic  Children's  Hoapital,  Toronto  250 

and  many  other-;  in  all  parts.     M.iile  in  all 
si  vies  and  si/.es. 


Write  for  our  literature  and  prlce» 


Onward  Mfg.  Co.,  Berlin,  Ont. 


Is  Yours  a  Growing  Store? 


{  BiiilJinj;  :i 
I  Fumlluri- 


Here  are  ideas  which 
will  lielp  it  drow  faster. 
Here  are  suf*gestions  for 
tlie  youiij'  mail  startiiif' 
iii  business  in  Northwest 
Canada,  as  well  as  for  the 
dealer  with  an  estal)- 
lished  trade. 

BUILDING 
A  FURNITURE 
BUSINESS 


is  ;i  cldili  biiiiiiil  hook  of  20.1  pn^os,  every  one  of  which 
I'oiitaiiis  licipfiil  Iiiiils  for  tiiC  fiiriiittiro  dealer.  Thoiif^h 
wriiieti  in  easy  iinrrnlivo  stylo  as  tiic  story  of  "Hobby 
Uiirtoii.  Successful  I'nriiittiro  Dealer.'"  the  book  is  noithei- 
lirt ion,  t heory  or  dry  pre.icbmetit.  The  incidents,  piniis 
,in<l  experiences  arc,  woven  tojlother  from  Jictnal  (iractiee 
ill  wi(l(?ly  separated  loenlities. 

If  vour  lr:i(lc  is  in  ii  rut  ymi  will  limi  here  ii  .sui;j!i-sl  inn  turn  lu-w 
s.'ilcs  iiliin.  n  new  udvortiseinont  or  sonu-tliintJ  to  smrt  iicniilc  inlkinil 
MlK)nl  yniir  .store. 

I'lviTv  ninn  wliii  is  looklnit  for  nrw  lili-ns  in  furniture  nuTi  lianilisi' 
.'inil  niclhiKis  will  lliul  sonu-tliintt  worth  wliilo  in  this  IhkiK. 

rnstpiiid,  .SI. 00. 

The  Conimi'icial  Press,  Lid. 

I'l'MisiMTs  iif  TIm'  ('.inadiaii  Kuriiilurc  Wnrlil  ;'.n(l  Tlif  I  nilorlnkiT 
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Anglo  Rubbing  and 


None 

Better 

Made 


Polishing  Varnish 


Write  for 
Prices  and 
Samples 


AREC'ENT  addition  to  the  many  world- 
known  lines  of  Ault  &  Wiborg  manu- 
facture. Produced  after  years  of  ex- 
perimenting and  testing,  it  will  afford  you  the 
most  pleasing  results. 

Made  to  rub  in  twenty-four  hours,  two 
days  and  three  days.  Works  free  and  easy. 
Polishes  with  a  beautiful  finish. 

There's  economy  with  a  high  standard  of 
excellence  in  the  use  of  our  Varnishes,  Enam- 
els, Graining  Colors,  etc. 


Ault  &  Wiborg  Company  of  Canada,  Limited 


MONTREAL 


Varnish  Works, 
TORONTO 


WINNIPEG 


ROBERTSON 


SOCKET 
HEAD 


Wood  Screws 


See 
That 
Square 
Hole 


Pat.  Feb.  2,31909 


THIS  IS  A  REAL  WOOD  SCREW 

It  is  driven  by  a  simple  square  bit,  and  is  the  only  one  of  its  type  on 
the  market. 

Driver  fits  snugly  into  the  square  hole  and  positively  cannot  slip 
and  cut  the  fingers,  or  disfigure  costly  furniture  or  woodwork.  It  is 
driven  with  less  exertion.  No  ragged  slots  after  driving.  Saves  time, 
labor,  money  and  material.     We  make  the  drivers  in  all  suitable  styles. 

Drivers  sent  free  with  first  order.     Write  jor  catalogue  and  prices. 

P.  L.  Robertson  Mfg.  Co.,  Limited 

MILTON  ONTARIO 
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The  Universal  Linderman 

The  only  machine  that  joints,  glues  and  clamps  in 
one  operation.  We  have,  from  time  to  time,  been 
telling  you  what  the  LINDERMAN  is  doing  for 
others. 

Give  us  an  Opportunity  to  tell 
you  what  it  will  do  for  you 

Without  the  shghtest  obhgation  on 
your  part,  one  of  our  staff  will,  with 
your  permission,  make  a  survey  of 
your  plant.  This  will  present  data 
on  which  you  can  base  the  real 
value  of  the  LINDERMAN  pro- 
cess in  connection  with  your  plant. 

Write  us  to-day 

Canadian  Linderman  Company,  Limited 

Works  al 

Muskegon,  Michigan  Woodstock,  Ontario 

- 
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Dominion  Casket  Co.,  Limited 


/W.pW,    '^'^No.  1020.    Nighl,.  SuDd.y. 

I  aod  Holidtyt     Nos.  1069-1101 


Guelph,  Ont. 


RUSH  ORDERS 
SOLICITED 


No.  514" 


The  polisliod  oak  casket  to-day  is  without  doubt  a  cla.ss  of  goods  for  which  there  is  no 
substitute.  The  design  shown  above  is  one  of  a  grade  from  which  seventy-five  per  cent, 
of  the  sales  of  oak  cases  are  made. 

This  is  plain  sawed  solid  white  oak  finished  in  a  dark  golden,  rubbed  and  polished,  with 
half  couch  trimmed  with  a  fine  grade  of  crepe  "  Louisine  "  or  satin.  A  trial  order  of  any 
one  of  our  styles  will  convince  the  most  critical  that  we  lead  in  this  class  of  work. 


No.  516 


This  is  also  of  the  same  grade  but  different  corner  can  be  furnished  with  "K"  panel  or 
half  couch. 


Soliciting  your  business,  we  are,  very  truly. 


DOMINION  CASKET  CO.,  LIMITED 


March,  V.n-1. 
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Undertakers'  Department 


Problems  affecting  the  Undertaking  Profession  are  here  discussed  and  readers  are  invited  to  send  letters 
expressing  their  views  on  any  of  the  subjects  dealt  with — News  of  the  profession  throughout  Canada. 


CURRENT  UNDERTAKING  TOPICS 

The  Mournful  If  there  is  anything  that  is  to 

Funeral  Sermon.  be   deprecated  in  connection 

with  funeral  services  it  is  the 
long  and  .iiour-nful  nature  which  some  of  them  partake. 
That  tactful  undertakers  can  do  much  to  prevent  this 
goes  without  question.  They  may  not  be  always  able 
to  succeed,  but  they  can  most  of  the  time  if  they  try. 

Apropos  of  this  subject  is  the  experience  of  an 
undertaker,  who,  writing  in  the  Embalmers'  Monthly, 
says ;  "Several  weeks  ago  a  lady  came  to  me  for  m^v^ 
services  in  the  burial  of  her  husband.  She  requested 
me  to  secure  a  clergyman  and  to  inform  him  that  a 
long  and  sorrowful  sermon  v/as  not  desired,  and  thai 
the  family  wished  that  no  bells  be  tolled  the  day  of 
the  funeral.  She  said  their  affliction  was  sad  enough 
without  adding  a  solemn  sermon  and  mournful  bells. 
T  consider  her  request  one  of  the  best  I  ever  received 
and  believe  undertakers  could  use  her  suggstion  in 
many  eases.  One  of  the  most  eloquent  funeral  sermons 
T  ever  heard  was  in  a  little  country  church.  The 
minister  held  the  funeral  party  by  his  eloquence,  his 
words  had  an  influence  upon  the  relatives  of  the  de- 
ceased and  there  were  very  few  wet  eyes.  At  the 
conclusion  of  his  remarks  the  choir  sang  one  of  the 
most  mournful  songs  T  ever  heard.  Tt  occurred  to  raie : 
Wliy  such  a  song?  Everyone  knows  our  feeling  in 
time  of  death,  and  why  add  to  them  in  mournful  song? 
Would  it  not  be  a  good  i)Ian  for  every  undertaker  to 
have  a  selection  of  songs  to  submit  to  the  choir  and 
do  away  with  those  heai't-br(  aking  hymns  we  so  often 
lifvir  ill  our  country  villages  at  funerals?" 

*    *    *  • 

Relative  Cost  of  One  occasionally  comes  across 

Dying  and  Living.  s(|uibs  in  the  daily  papers  re- 
garding what  they  term  the 
high  cost  of  dying.  A  few  days  ago.  howevei-,  we 
caiMf  across  an  article  in  a  Wisconsin  daily  paper  in 
which  it  was  shown  that  it  was  cheaper  to  die  than 
to  live. 

"Do  you  know,"  begins  the  article,  "it  costs  more 
til  live  than  di(! — that  the  expen.se.s  of  death  have 
decreased,  while  thos"  of  life  are  constant  iv  increasiii"' ' 
It's  a  fact. 

"Tligh  grade  inidei-takiiiir  siip|)lie.s  have  shown  luil 
slight  advaiiee  in  cost  duriiur  the  past  few  yeai's,  whil" 
beef  and  lircad  iuive  .soarerl.  Again,  the  (|iiality  iif 
caskets,  coffins,  slironds,  chin  rests  and  name  plates 
has  grown  better  while  llie  grade  of  beef  has  and  is 
deleriorat  intf  ihat  is.  those  cuts  within  reach  of  llic 
average  purse. 

"\'oii  may  Avalk  into  any  undertaker  and  have  a 
'nice  right-iip  to-now"  funeral  for  -+12.").  i\,ul  this  in- 
eliidcs  the  cost  of  ciulijiliiiing,  two  or  three  carriages 
and  a  dahdy  cofdn  of  latest  flcsign.  Of  course  vdm 
may  he  liiii'i<-f1  for  Ic'-s  moi>iy  and  they'll  'plant'  you 
decently.  Imt  you'll  not  get  the  same  luaterial  as  is 


used  in  the  $12')  "outtit."  Von  can  get  more  for  your 
money  in  'grave  equipment'  than  in  what  you  nee'i 
to  live. 

"If  you  are  married  and  luive,  say.  a  couple  of 
kiddies,  it  costs  you  $75  every  month  to  kec|)  the  home 
going,  and  if  wife  needs  a  new  bonnet  and  the  young- 
sters have  to  Imve  shoes  your  bill  will  be  nearer  $100. 
You  can  die  for  less  money — very  much  less.  In  fact 
tiu>y  can  lay  you  away  for-  $70.  and  pei-sons  who  do 
not  know  the  ins  and  outs  of  the  undertaking  t)usiiic.ss 
would  thiid<  you  were  paying  $200." 

If  the  privilege  of  getting  off  jokes  alxiut  the  high 
cost  of  dying  are  permissible,  surely  one  like  the  above, 
maintaining  that  it  is  cheaper  to  die  than  to  live,  is 
e(iually  allowable.  At  any  i-ate  both  an'  jokes,  iieitlu  r 
one  of  which  is  founded  on  fact. 

•  *    *  • 

A  Word  to  Two  things  are  necessarv  in  an 

Assistants.  ideal  undertaker's  assistant.  The 

one  is  loyalty  to  his  emjiloycr 
and  the  other  is  desire  for  perfection  in  the  j)ractice  of 
his  profession.  At  a  recent  convention  a  speaker  dwelt 
on  the  relationship  that  should  exist  between  lunplnyee 
and  employ(>r.  during  which  he  made  this  apt  remark: 
"You  owe  it  to  yourself,  youi'  i)rnfessi()n  and  your  em- 
ployer to  endeavor  to  l)e  up-to-date — by  study  of  new 
methods  and  texts;  to  be  original,  able  to  do  things 
right  witliout  having  to  be  told  how;  to  be  i)rompt. 
at  all  times  to  keep  engagements;  to  be  neat  in  your 
personal  appearance;  to  be  pali-nt  under  all  circum- 
stances: to  be  polite,  because  it  is  youi-  natui-e  to  be 
so:  to  be  cheerful,  but  not  boisterous;  to  be  bu.sy,  ho- 
cause  the  busy  nuui  is  usually  the  happy  man.  and 
people  have  a  sort  of  habit  of  patronizing  the  liiistlcr."' 

•  *    *  * 

Sunday  Funerals.  Heferring  to  the  agilation  in 
(Jreat  Hrit;iin  for  putliiiLr  an  end 
to  Sunday  funerals,  the  rndertakers"  .lournal.  liondon. 
expresses  the  o|)ini()n  that  there  ai'e  other  lines  of  busi- 
ness in  which  Sunday  labor  is  em|iloyed  which  slioiild 
be  first  given  attention. 

There  is  some  logic  in  this.  There  is  undoubti'dlv 
othei'  lines  of  business  in  which  labor  is  more  rei^ula i-lx- 
enq)loyed  on  Sunday.  I'.ut  that  being  true  il'ln  no 
means  follows  that  no  moveuH'nl  shoidd  be  made  to 
|)Ut  a  stop  to  Sunday  fum-rals  until  greater  Irans.rres- 
sors  in  othei'  lines  of  business  have  b.'en  pi'rsn;i(li  d  lo 
mend  theii-  ways. 

In  ('•mada  no  such  argniiienis  li,i\c  been  used,  rmlrr- 
takers,  realizing  that  labor  is  entitled  to  a  rest  on  Sun- 
day, discourage  as  nnudi  as  possible  fniiei-als  on  ih;ii 
day.  As  a  c'inse(|nence  funerals  in  many  parts  of  (';im- 
ada  on  the  first  day  of  the  wcel<  are  uncomnion.  In 
Toronto,  for  example,  not  wil  list  a  nding  its  population 
of  nearly  half  a  million,  a  funerul  on  Suuday  is  scareelv 
ever  seen. 
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Western 
Service 


Always  at         T  JNDERTAKERS  handling 

Vr^n-f  Q^i^itir^^  W^es/ern  Caskets  and  Funeral 

/  OUT  »3Cf  i/ICc?  r      1  rV  L  vL 

supplies  know  that   with  every 

order  they  get  Quality  —  the 
assurance  that  they  are  right  and 
that  their  customers  will  be 
pleased. 

Our  stock  is  fast  being  completed 
and  by  end  of  month  we  expect 
to  be  in  full  swing. 

We  have  to  thank  the  trade  at 
large  for  their  many  enquiries 
and  also  for  the  large  volume  of 
business  which  has  already  reached 
us. 


The  Western  Casket  Co.,  Limited 

Cor.  Emily  St.  and  Bannatyne  Ave.  Winnipeg,  Manitoba 

Open  Day  and  Night 

G.  S.  Thompson                                A.  W.  Robinson  G.  H.  Lawrence 


March,  1914. 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER 


67 


Practical  Derma  -  Surgery 

Professor  Ecl^els  gives  complete  details  of  the 
handling  of  an  interesting  and  typical  case 

I  have  just  attended  the  funeral  of  a  i)articularly 
iiitf'resting  case,  in  which  I  was  caHed  upon  to  practice 
derma-surgery.  It  may  be  instructive,  and  certainly 
should  be  interesting,  for  me  to  detail  the  circum- 
stances of  this  case  in  extenso.  The  body  was  that  of  a 
man  about  fifty  years  of  age.  He  was  rather  above 
the  average  weight  and  had  a  full,  I'ound  face.  Three 
days  befoi'e  he  had  been  struck  and  nm  over  by  a 
trjiin.  The  body  was  almost  cut  in  two,  and  both  legs 
and  both  arms  were  hanging  in  shreds.  The  lower  lip 
was  si)lit  in  about  the  center,  the  cut  extending  down 
over  the  chin  and  neck  to  the  point  of  the  breast  bone. 

The  frontal  bone  over  the  right  eye  was  crushed  in 
and  the  flesh  of  the  eyebrow  was  torn  in  a  dozen  places. 
A  piece  of  flesh  had  been  dug  out  from  the  forehead 
on  the  left  side  about  two  inches  long  and  a  half-inch 
wide,  the  mark  running  diagonally  over  the  left  eye 
toward  the  ear.  The  man  was  almost  bald,  and  to  com- 
plicate matters,  there  were  two  scalp  wounds  about  an 
inch  apart  and  extending  from  ear  to  ear.  These  abra- 
sions looked  very  much  like  the  incisions  made  for 
autopsical  purposes,  except  that  they  were  so  far  for- 
ward that  they  could  not  be  hidden  by  the  pillow. 

Our  work  was  complicated  in  several  ways.  Tn  the 
first  place,  embalming  would  have  been  exceedingly 
difficult  because  of  the  mangled  condition  ot  the  l)ody. 
Second,  to  do  good  derma-surgical  work,  it  is  highly  de- 
siraT)le,  and  indeed  almost  essential,  that  the  flesh  be 
rendered  firm  by  the  use  of  embalming  fluid.  Third,  a 
church  funeral  with  the  corpse  to  be  shown  in  daylight 
was  an  essential,  yet,  at  the  same  time,  we  were  forced 
to  so  guard  and  guide  our  work  that  those  of  his  friends 
who  were  not  able  to  attend  the  daylight  funeral  could 
view  the  body  at  the  home  during  the  previous  evening. 

Here  then  were  practically  all  possible  complications 
present.  We  decided  not  to  embalm  the  trunk  of  the 
body,  the  weather  being  such  that  it  was  comparatively 
easy  to  hold  it  for  thi-ee  days  if  the  room  were  kept  at 
the  temperature  of  the  out.side  air.  To  get  the  proper 
derma-surgical  effect,  however,  we  were  compelled 
to  take  up  the  carotid  arteries  and  inject  fluid  upward, 
thus  preserving  and  plumping  out  the  facial  tissues 
and  putting  them  in  a  condition  to  receive  and  hold  the 
dernui-snrgieal  preparations.  .Vnotlicr  complication, 
however,  arose  at  this  point.  When  we  began  our  Avork, 
we,  of  course,  removed  the  body  from  the  room  in  wliieli 
it  had  l)e(>n  kef)t  beside  an  open  window  aiul  brought 
il  intri  a  warmer  aj)artment.  The  change  of  tempera- 
ture jiroduccd  "body  sweat."  rendering  the  operation 
irnich  iriore  tardy  and  flifficnlt  than  it  otherwise  would 
have  been. 

Body  Same  Temperature  as  Room 

Xaturally  if  is  very  inneli  easier  lo  do  tinting  on  a 
body  whi(;li  is  of  the  same  lem|)eralure  as  the  room  in 
which  it  is  lying.  I  sj)ent  part  of  the  first  houi-  in  Irv- 
ing to  fill  out  the  tissue  over  the  eye,  where  tiie  bone 
had  l)een  ernslii  d  in,  by  means  of  injections  of  melted 
wax.  This  was  not  the  succe.s.s  I  had  anticipated,  al- 
tlion^'h  I  am  confident  that  the  method  would  have 
woi'Ued  out  linely  hut  for  the  many  enls  and  holes, 
through  which  I  lie  li>{ui(l  would  leak  out  while  hot. 
II;ii|  llie  superficial  facia  iu)t  been  broken,  this  nu'thod 
I    am    sure    would    li;i\i'    been    the    easiest    of   all  liv 

Avllii'll    111  'ilit;iiii    thi'    |irii|M|-  eiiM  l'(WnUltion   of  the  lle;ii|. 

and  would  have  nrovided  ;in  easy  means  of  restoring 


the  natural  contour  of  the  face.  Tt  a.so  would  have 
provided  an  additional  advantage  in  that  it  would  not 
have  been  necessary  to  have  painted  it  over,  which  al- 
ways is  necessary  when  any  .substance  like  wound  filler 
is  employed.  This  would  hav<'  saved  much  time  in 
painting  and  blending  out  the  tinting  to  match  the 
natural  complexion  of  the  face. 

In  this  instance,  however,  the  wax  would  not  hold  in 
the  cuts  and  abrasions  long  enough  to  chill  ami  pro- 
duce the  desired  effect.  It  was  lU'cessary,  therefore,  to 
employ  the  wound  filler.  This  was  used  in  abundance 
and  despite  the  fact  that  it  could  not  be  Avorked  .so  rap- 
idly, eventually  produced  a  highly  satisfactory  eflf'ect. 

Fn  the  old  days,  Ave  Avei-e  wont  to  use  Plaster  Paris. 
This  also  Avas  a  very  tedious  operation,  and  in  this 
particular  location  extremely  difficult  to  handle  satis- 
factoi-ily.  ^loreover,  it  gives  far  too  metallic  a  finish 
for  use  around  the  eyes,  forehead  aiul  temples,  because 
the  finish  usually  must  be  done  by  a  si)a1ula.  leaving 
a  moi'.lded  oi-  east  "ft'ect.  Employing  the  Avound  filler, 
Ave  entirely  overcame  this,  because  the  fillei-  Avas  shai)eri 
Avith  the  fingers  and  the  "wooden"'  effect  obviated. 

ft  Avas  during  the  handling  of  this  case  that  T  nuide  a 
discovery  Avhich  Avas  invahuible.  It  Avas  that  the 
wound  filler  should  be  of  the  consistency  Avhich  could 
be  most  easily  moulded,  even  after  it  had  been  reduced 
to  the  temperatui'e  of  the  body,  thus  pei-mifting  the 
re-moulding  after  the  eyelu-OAV  had  been  painted  on. 
TIad  we  Followed  our  old-time  nu'thods  in  this  case.  Ave 
Avould  have  rigidly  moulded  the  eyebrow  of  Plastei' 
Pai'is,  then  after  Ave  had  painted  in  the  eyebrow.  Ave 
doubtless  would  have  discovered  for  the  first  time  that 
it  and  the  natural  broAV  on  the  other  sid(>  did  not  match. 
Our  Avork  thus  Avould  have  goiu'  for  uotliiii<r.  and  avc 
should  have  had  to  file  and  sandpaper  it  down  ami 
re-tint  it. 

Difficult  to  Work  When  Flesh  Cold 

Another  discovery  which  this  case  bi-ought  about  was 
that  to  make  a  smooth,  even,  flat  finish  to  the  edges  of 
the  wound  filler,  which  is  applied  to  fill  out  the  tissues. 
Avas  an  exceedingly  difficult  matt'-r  Avhere  the  flesh  Avas 
cold.  Xatui-allx-  for  this  I'eason.  the  AVound  filler  did 
not  adhere  as  j-eadily  as  it  did  to  the  warm  finger  with 
Avhich  I  was  trying  to  sjiread  it.  It  was  necessary, 
therefore,  to  use  something  on  my  finger  which  woulil 
prevent  the  wound  fillei-  from  adhering,  and  which 
at  the  same  time  would  tend  lo  increase  the  adhesive 
i|ualifies  of  the  wound  filler  to  the  cold  tli>sh.  I  did 
this  by  em|)loying  an  oily  sid)stance  which,  would  di'y 
out  ipiickly.  This  pi'eparal ion,  which  I  have  called 
blendiiie,  T  have  added  to  my  dei-ma-surgi-ry  st't.  to- 
gether with  full  directions  for  its  u.se. 

Shaping  Ibis  woiuid  filler  ovei-  th(>  eye  and  pressing 
some  of  if  into  the  abrasi(uis  on  the  skin  lo  hold  it  fast 
and  firm,  1  I  hen  worked  out  the  edge.s  as  desci-ibed 
above  with  the  aid  of  blendine.  Fifteen  minutes  were 
allowed  to  el;ipse  for  it  to  scl  firudy  and  for  the  surface 
oil  to  cr)mpletely  evaporate.  As  I  expected,  this  i-e- 
snlled  in  a  splendid  foundation  foi-  the  tinting,  which 
must  of  lU'cessity  follow.  For  Ibis  tinting,  I  find 
artist's  flesh  |)ainls  of  Ihe  highest  and  finest  grade  the 
best  adapted.  They  should  be  applied  liberall.x  in 
order  to  gel  a  good  foundation  or  pi-iming  coat  and  lo 
furnish  sunicicnt  material  to  blend  out  evenly  and  care- 
fully lo  the  color  of  the  ti.s.sue  of  the  face  surnuMuliug 
Ihe  wounds. 

In  this  parlicidar  case,  it  was  very  valuable  lo  have 
Ihi'  (MlV'-renf  preparations  all  of  one  har!m)nious  charac- 
tc!'.  so  that  all  blemled  into  each  other  in  color  with 
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such  a  texture  as  to  permit  the  use  of  the  accompany- 
ing harmonious  surface  tints.  lu  this  first  operation, 
the  wound  filler  was  in  some  parts  of  the  eyebrow  as 
much  as  three-f(uarters  of  an  inch  in  thickness.  It  was 
far  superior  to  Plaster  Paris,  yet  was  hardly  fitted  to 
fill  in  the  ab)-asions  over  the  left  part  of  the  forehead, 
which  I  already  have  mentioned.  This  was  a  skin 
wound,  not  a  flesh  wound,  and,  therefore,  did  not  need 
to  be  sewed  together.  Indeed,  there  were  places  where 
the  M'ound  Avas  not  more  than  one-sixteenth  of  an  inch 
in  depth. 

Remember  that  the  head  was  properly  embalmed  and 
that  the  tissues  were  more  or  less  firm;  therefore,  these 
abrasions  had  to  be  filled  up  and  made  level  and  smooth, 
so  that  there  would  be  no  shades  or  reflections  to  show 
up  the  tinting  after  we  had  carefully  applied  them. 
Here  again  I  had  to  dip  into  my  derma-surgical  kit  to 
find  a  satisfactory  preparation.  A  moment's  reflection 
convinced  me  that  enameline  was  the  proper  thing  to 
use.  since  it  was  of  the  desired  color;  hence,  compara- 
tively little  tinting  would  be  necessary  after  the  wound 
had  been  entirely  covered  Avith  this  preparation.  Some 
little  tinting,  however,  was  of  course  desirable,  in  order 
to  blend  the  surrounding  tissue  and  the  enameline  in 
a  satisfactory  manner.  The  paint,  which  was  used  to 
cover  the  wound  filler  over  the  right  eyebrow  again 
was  employed  here,  and  since  enameline  and  wound 
filler  worked  in  harmony  with  each  other  they  also 
worked  harmoniously  with  the  tinting.  Therefore,  the 
same  shade  was  gotten  to  i)erfection. 

Filling  the  Crevices 

There  were  three  other  places  which  needed  careful 
attention.    These  were  the  chin  and  the  top  of  the 
head.    The  wounds  here  had  been  carefully  sewed  up 
by  the  embalmer,  previous  to  the  injection  of  the  fluid. 
It  had  been  necessary  to  sew  these  parts  together  with 
strong  thread  and  naturally  the  stitches  showed  on 
either  side  of  the  incision  for  perhaps  a  ((uarter  of  an 
inch.   There  also  was  a  natural  crevice  to  fill  from  one 
end  of  the  stitched  incision  to  the  other.    Here  we 
fouiul  the  wound  filler  especially  adapted  for  our  pur- 
pose.  A  strip  about  as  thick  as  a  lead  jx-reil  was  rolled 
between  the  palms  of  the  hands  until  it  had  J)ecome 
warm  and  correspotidingly  soft  and  flexible.    To  press 
this  into  every  crack  and  crevice  was  the  woi'k  of  but 
a  moment,  but  here  again  the  preparation  was  s|)rea(l 
out  so  thinly  that  it  had  a  Icmlency  to  adhere  to  Ihe 
warm  finger,  rather  than  to  the  cold  tissue  of  tiu-  body. 
Therefore,  we  did  this  work  very  rapidly  witii  just 
sufficient  pressure  to  set  the  wound  filler  in  place.  We 
;il!,,\vcd  it  to  remain  sonu-  little  tiiiu-  until  it  liad  ('ooled 
off  to  more  nearly  the  Ixxly  1emperatui-e.    A  little  of 
the  blendine  was  put  on  I  lie  lip  n\'  I  lie  finger  and  then 
the  wound  tiller  rubbed  into  j.laee  and  suu)othed  olT. 
It  was  not  ;i1  all  diflicull  lliui  to  |)ress  it  (irmly  ami 
pro|)erly  around  I  lie  threads  and  into  the  incision.  As 
it  continued  to  cool  off,  it  became  still  firmer.    A  few 
di^rt  touches  with  a  bleiidine-anoiuted  finger,  and.  ex- 
er.pt  for  the  tint,  it  was  difficult  to  t.-ll  just  where  it 
liiid  l)een  spread.    AH  three  of  these  long  incisions  were 
covered  in  this  wa.\'. 

[1  would  have  been  a  long  and  tedious  job  to  finish 
th.  iii  off  with  the  oily  paints,  as  was  done  wiUi  the  siiial- 
h  r  incisions,  becaus<-  of  their  length  and  promineiic.'. 
It  was  much  easier  and  more  satisfactory  In  spread  a 
vei  \-  I  hill  coating  of  enameline  over  the  wound  tiller. 
In  t';i.M  it  w;is  liiil  the  work  of  a  moment  to  jiroperly 
cover  it,  which  I  again  want  to  point  out  was  done  with 
materials  which  will  adhere  to  either  flesh  or  to  the 


wound  tiller  and  work  harmoniously  in  conjunction 
with  the  oil,  as  well  as  with  the  paint  which  it  after- 
wards was  necessary  to  apply  in  small  quantities  in 
cei  tain  places,  in  order  to  blend  out  the  proper  shade  of 
thp  skin.  This  work  was  done  in  daylight  and  it  was 
finished  with  the  paints  thinned  down  with  oil,  so  that 
they  could  be  blended  out  to  the  skin  color  without 
showing  where  the  line  of  paint  ended  and  the  un- 
colored  skin  began.  A  few  moments'  wait  allowed  all 
of  these  to  dry,  when  all  of  the  work  was  covered  with 
a  powder  of  a  harmonious  chemical  composition.  The 
result  was  that  the  powder  was  not  absorbed,  nor  was 
a  sheen  or  shiny  surface  left. 

Having  the  distribution  of  this  surface  powder  just 
right,  we  found  that  when  we  turned  on  the  artificial 
light,  that  the  body  looked  just  as  well  as  it  did  in  the 
daylight.  If  a  body  is  to  be  shown  in  daylight,  it  is 
absolutely  necessary  that  ultra-embalming  work  be 
done  in  daylight.  The  body  then  can  be  shown  by 
either  natural  or  artificial  light.  If  the  work  is  done  at 
night,  the  body  can  be  shown  only  by  artificial  light. 


Gossip  of  the  Profession 


Sam.  Harris  has  sold  his  undertaking  and  furniture 
business  at  Streetsville,  Out. 

Frank  Uatts  &  Co.  have  sold  (Mil  theii-  furniture  busi- 
ness at  Vorkton,  Sask. 

H.  Hotfiuan  has  sold  his  furniture  and  undertaking 
business  at  Siiiicoe,  Out.,  to  E.  F.  Best. 

J.  E.  Disney,  Oshawa.  has  [nirchased  the  undertaking 
and  furniture  business  of  Toi-diff  l>ros.,  r)r(M)klin.  Out. 


Mr.  DiMir,  ^oii,  Siaidey.  of  How  iii,ii!\ illr,  w  ill  assist 
in  handling  the  business.  The  TorditV  brothers  iut.  iid 
going  to  I'ritisli  Columbia. 

•I.  \'an  ('amp,  Toronto,  was  recently  elected  pri"si- 
deiit  of  the  I\etail  Merchants  Assn.  of  that  city. 

\V.  .1.  I'.oltou,  of  I?ainy  River,  Ou\.,  has  o|>ened  in  the 
undertaking  business  in  that  town.  The  Western  Cas- 
ket Co..  !il(l  .  Winnipeg,  ]\Ian..  secured  the  opening 
order.  They  aho  .supplied  the  opetung  order  of  goods 
to  Will,  ^'l'h•,  w  ho.  formerly  in  the  underlaking  business 
at  Owen  Sound.  Out.,  h.is  ojiened  in  the  same  business 
at  Swift  Current.  Sask. 
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Burglar 

Proof  and 

Water 

Tight 


The  St.  Thomas 


Original,  Quick  Closing  End  Vault 


MANUFACTURED  BY 


The  St.  Thomas  MetalHc  Vault  Company,  Limited 

ST.  THOMAS,  ONTARIO 


The  Original 
Patented 
Concentrated 
Fluid 


Patented  Formula 

Slront,'est  and  Best 


Essential  Oil  Base,  com- 
bined with  Alcohol,  Glycer- 
ine, Oxidized  Formaldehyde 
and  Boron-Dioxide. 

Ask  others  for  their  Formula 


Special  Canadian  Agents 

National  Casket  Co. 

Toronto,  Ont. 
GLOBE  CASKET  CO. 
London,  Ont. 
SEMMENS  &  EVEL  CASKET  CO. 
Hamilton,  Ont. 
GIRARD  &  GODIN 
Three  Rivers,  Que. 
JAS.  S.  ELLIOTT  &  SON 
Prescott,  Ont. 
CHRISTIE  BROS. 
Amhers>,  N.S. 


Larger  Bottles  filled  up  with  water 


Egyptian  Chemical  Co.  Boston,  U.S. A 


Short  Reach  Clamp 

For  Drawer  cuid  Table  Tops 


Colt's  Quick  Acting  Clamps 


Atk  for  Catalogue  No.  180 


Batavia  Clamp  Company 

147  Center  Street,  Batavia,  N.Y.,  U.S.A. 
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REMEBERED  OLD  FRIENDS 

Before  giving  up  on  February  1  the  active  manage- 
ment  of  the  National  Casket  Co.,  Toronto,  which  re- 
cently became  part  of  Dominion  Manufacturers,  Ltd., 
A.  J.  H.  Eckardt  marked  the  occasion  by  disti'ibuting 
among  his  frieiuls,  relatives,  employees  and  agricultural 
societies  and  chui'ches  of  York  Countv  between  $5"), 000 
and  $60,000. 

While  severing  his  connection  with  the  maruigement 
of  the  above  company  to  devote  his  time  to  his  many 
other  interests,  IVfr.  Eckardt  is  still  heavily  financially 
interested  as  a  stockholder  in  Dominion  Maiuifacturers. 
and  is  a  director  of  that  organization.  He  has  been 
connected  with  the  National  Casket  Co.  for  the  past 
thirty-five  years,  joining  the  staff  of  that  company 
when  it  was  known  as  Richard  Philj),  in  1879,  he  be- 
ing then  about  18  years  of  age.  After  a  year's  exper- 
ience in  the  office  and  warerooms  Mr.  Eckardt  went  on 
the  road  for  the  firm,  being  one  of  the  youngest  com- 
mercial travelers  in  the  country  at  that  time,  as  it  was 
not  regarded  then  that  a  man  had  experience  enough 
until  he  was  40  years  of  age. 

Ml'.  Philp  formed  his  business  into  a  company  in 
Apiil,  1882,  giving  interests  in  the  business  to  L.  C. 
Hockey,  Robt.  Watson,  F.  W.  Coles  and  Mr.  Eckardt. 
The  concern  then  became  known  as  R.  Philp  &  Co. 
Messrs.  Coles  and  Eckardt  did  all  the  tr-aveling  up  to 
that  time  and  continued  in  tluit  capacity  for  some  time 
afterward. 

In  1883  the  pai'tners  bought  out  Mr.  Hockey's  inter- 
ests, and  in  1890  ]\Iessi-s.  Watson  ami  Coles'  interests 
were  purchased  and  the  name  changed  to  Philp  &  Eck- 
ardt. In  1896  Mr.  Eckardt  bought  out  Mr.  Phiip's 
interests,  and  the  companv's  name  was  changed  to  the 
Eck.-irdt  Casket  Co. 

When  ]\Ir.  l']ckardt  first  went  witii  tlic  company  Iheii' 
factories  were  located  at  Riclimoiul  and  Slicppurd 
Streets,  with  offices  and  warerooms  at  12  Jortlan  Street. 
Still  hiti'f.  in  1882,  the  oftice  and  warehouse  was  moved 
to  100  Front  Street  West,  lu^xt  the  Queen's  Hotel,  the 
factory  remaining  on  Sheppard  Street. 

In  the  year  1896  Mr.  Eckai'dt  became  .sole  pr-()pri(  I  or 
of  till'  Eckardt  Casket  Co.  He  nu)vc(l  the  whole  plant, 
()fli(;c  and  warerooms  to  the  Jac(|ues  &  Hay  furniluri' 
factory  at  the  foot  of  Pay  Sti-eef,  whicli  he  luul  pur- 
chased for  that  purpos'-.  This  building  was  completely 
destroyi'd  in  the  big  fire  of  li)04,  which  cousuuhmI  the 
entire'  Avholesale  busiiu'ss  section  of  Toronto. 

]\Ir.  Eckardt  Wfis  out  of  business  for  thive  years,  due 
to  the  fire  and  resultant  law  suits,  but  in  the  fall  of 
1906  ho  purchased  the  pres(?nt  structure  urid  plant  on 
.\i;ig;ira  Street,  whi(di  lie  completely  remodelled  ami 
fitted  up  in  ehiboi-afe  style  with  all  manner  of  conven- 
iences foi-  out-of-town  visitors.  The  firm  then  becjmie 
known  as  The  National  Casket  Co.,  and  The  .Vational 
Silver  Plate  Co.  Mr.  Eckardt  sold  out  his  interest  to 
Dominio?)  Manid'actur-ers.  Limited,  at  the  close  of  P'PS. 

.Mr.  Kckai'dl  is  a  ( 'au  idiaii  by  birt  li  of  I  he  sixl  h  gener- 
alion  and  in  distributing  the  pi'eseiits  im  naturally  re- 
membered his  old  l)ii'tlip!ace  at  rnionville.  lie  first 
paid  ofl'  the  mortgage  on  the  Lutlu'ran  ('liurch  there, 
and  is  also  installing  therein  a  handsome  mahogany 
pipe  organ,  and  has  erected  ;i  hig  new  bell,  in  memory 
of  his  forefathers,  who  came  from  the  (ieiiesee  X'alley. 
\.V  ,  in  1792,  to  settle  in  York  County.  Ot In-r  chiirehes 
and  associations  (d'  rnionville.  .Markham  and  vieinily 
alse  hi'oefit  through  .Mr.  KckardI 's  IiIk  ralily.  ;is  well  do 
his  employees. 

Ml'.  K(d(ardt  has  opened  leiiiporary  ofliee.s  to  look 
after  his  other  inter-sts  at  room  700,  kmpir-e  i'.uilding. 
64  West  Wellington  Street,  Toronto,  and  intends  tak- 


ing larger  quarters  in  the  new  Dominion  Bank  Build- 
ing, at  King  and  Yonge  Streets,  when  that  structure  is 
completed.  He  nill  also  look  after  some  of  his  business 
at  his  home,  500  Huron  Street.  Mr.  Eckardt  hopes,  in 
the  near  future,  to  take  his  family  on  a  holiday  trip 
round  tlieworld  to  get  a  rest  from  his  labors  of  the 
pa.st  few  years. 

In  his  new  office  lu;  is  taking  up  Toronto  and  Xor- 
thern  Ontario  real  estate  and  securities,  and  will  act  in 
the  capacity  of  adviser  to  those  intending  to  enter 
upon  eonunereial  pursuits,  as  well  as  other  matters 
connected  with  business  law  and  dealings.  Some  of 
this  work  will  tak«  him  fi-om  town  occasionally. 

Always  a  friend  and  suppoi'ter  of  the  various  under- 
takers' and  embalmers'  associations  throughout  Can- 
ada, Mr.  Eekai-dt  hopes  to  continue  the  pleasant  rela- 
tionship now  that  he  is  not  in  direct  touch  with  them. 


WHAT  WOULD  YOU  HAVE  DONE? 

At  the  ri'cent  convention  of  Ohio  Funeral  Directors' 
Association  a  member  said:  Talking  of  advertising. 
I  can  take  you  to  a  little  place  in  Ohio  where  a  little 
coffin  is  in  the  window  ami  a  sign  ivads  "Coffins  foi- 
■sale." 

Not  long  ago  I  liad  a  little  exnei-ience  1  want  to  tell 
you  about :  Onv  evening  about  f)  o'clock  three  brothers 
came  in  to  the  office  and  one  of  them  said,  "T  want 
you  to  go  out  to  my  mothei-"s  at  Bodkins;  my  motliei' 
is  dead;  well,  she  is  not  dead  yet,  but  she  was  dying 
when  1  left,  and  she  will  be  dead  by  the  tiuu>  you  get 
there."  Well  they  got  in  their  buggy  and  drove  away, 
going  to  oiu'  or  the  othei""s  homes.  Xext  morning,  aboiit 
9  o'clock.  David,  one  of  the  boys,  came  in  and  asked 
the  time  of  the  funeral,  and  I  said,  "What  fuiuM-al," 
and  they  wanted  to  know  if  I  had  gone  out  to  theii- 
mothei-'s  home  and  I  said  '"No." 

Well,  do  you  know  that  old  lady  lived  foi'  six  months 
aflei'.  but  when  she  did  die  I  did  not  get  the  fuuiM-.d. 
Yf)u  s(M'  T  had' lost  theii-  IViendshi|)  by  not  going. 

What  would  you  have  done,  would  you  have  gone? 
Ami  would  that  have  been  advertising? 


PRACTICAL    JOKER"  CAUGHT 

-John  lirewsler.  of  111  Sonih  Sixth  Sti'eei.  Newark, 
.X.d..  recently  got  six  mouths  in  .jail  when  sentenced 
foi-  sending  fake  teleplioiii'  calls  to  undert .'i kers  and 
doctoi's. 

"1  thought  it  great  fun  to  see  an  uiulei-taker  crawl 
out  of  his  bed  at  1  o'clock  in  the  morning  and  drive  oil" 
to  sonu-  distant  part  of  the  city."  said  Brewster.  "After 
awakening  an  undertaker  1  woidd  wat(di  the  fuss  that 
followed. 

"Perhaps  yon  will  eu.joy  y(Mir  st.ay  as  A\ell  .is  you 
did  youi-  'phone  woi'k."  observed  Judge  Ileii-  in  sen- 
tencing I  he  man. 

Prewstci-  was  arrested  llwee  months  ago  for  the  same 
offense,  hut  was  put  on  probation. 


AN  AUTOMOBILE  FUNERAL  CAR 

A  patent  recently  gr.inted  to  Ida  Selnuidt  .Marvin, 
of  Detroit.  .Mich.,  presents  a  funeral  cai-  in  which  a  com- 
par-tmeiit  to  »-eceive  ii  casket  is  located  in  rear  of  the 

space  for  Ihe  chaulVeur  and  a  larg  impartment  is 

pi-ovided  in  Ihe  rear  of  the  casket  space  for  passengers. 


W.  r.  Ivd<ardl.  son  of  .\.  J,  ||.  K(d<;irdt.  has  resigin-d 

from  the  X.ational  Casket  Co.'s  foi          lie  joined  his 

f.alhcr's  husiuiss  in  19()(;.  .ifler  completiio,'  his  college 
course. 
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To  Canadian  Funeral  Directors 


We  wore  laxotod  with  an  attendance  of  nearly  a  score  of  the  leading  Em- 
balmers  of  Ontario  at  our  Annual  School  in  January,  when  we  had  Professor 
Eckles,  of  Philadelphia,  with  us.  We  will  expect  an  even  larger  number  next 
year,  as  the  number  of  our  customers  in  Ontario,  Quebec  and  the  other 
Pro\  inces  is  steadily  increasing'. 

A  FULL  LINE  READY  FOR  PROMPT  SHIPMENT 

The  "  CENTRAL  "  Line  of  mahogany,  oak,  plush  and  cloth  covered  caskets 
covers  a  wide  variety  of  designs  in  the  newest  of  styles.  We  can  also 
supply  anything  desired  in  Casket  Linings,  Burial  Robes  and  a  general  line 
of  Undertakers'  Supplies. 

Special  attention  given  to  telegraph  or  phone 
orders.    We  never  miss  a  train  on  express  orders 


CENTRAL  CASKET  COMPANY 


Bnd  geburg,  Ont. 


RQ  rr*]  *  ■  Canadian  Repietentative : 
.  r  lint     241  Fern  Ave.,  Toronlo 


IF  DIOXIN  had  no  other 
superiority  over  the  or- 
dinary formaldehyde  fluids, 
the  fact  that  it  is  safe  and 
pleasant  to  use  should  insure 
it  a  place  in  the  affections  of 
every  embaltner. 

If  there  is  any  one  feature 
in  the  care  of  the  dead  human 
body  that  is  more  annoying 
than  any  other,  it  is  the  fact 
that,  except  DIOXIN,  practic- 
ally every  fluid  in  the  market 
will  literally  pickle  the  hands 
of  most  operators,  no  matter 
how  careful  they  may  be,  and, 
particularly  in  cold  weather, 
will  open  up  painful  sores 
which  it  is  practically  impos- 
sible to  heal. 

DIOXIN  users  are  free  from 
this  great  annoyance  and  dan- 
ger— for  every  open  cut  or 
sore  affords  a  hiding  and 
breeding  place  for  the  germs 
of  disease. 

CONSIDER  YOUR 
ASSISTANT 

Perhaps  yonr  assistant  does 
the  most  of  your  embalming. 
Consider  his  comfort  and  his 
health  for  selfish  if  for  no  other 
reasons.  A  good  assistant, 
familiar  with  your  wants,  your 
methods  and  your  customers,  is 
a  jewel.  Make  his  work  as 
safe  and  pleasant  as  you  can. 


DIOXIN 

IS  PLEASANT  TO  USE! 


Preserve  his  delicacy  of  touch. 
It  may  save  you  the  embarrass- 
ment of  an  unsatisfactory  re- 
sult, or  even  of  a  spoiled  body. 
There  are  enough  risks  in  em- 
balming, enough  chances  for 
mistakes,  enough  opportunities 
for  error,  without  adding  others 
unnecessarily. 

Formaldehyde  does  not  dan- 
gerously affect  the  hands  of 
every  embalmer,  but  it  must 
deaden,  must  dull,  the  sensi- 
tive and  delicate  nerves  of  the 
fingers  and  render  the  worker 
less  sure  of  touch,  less  certain 
of  results,  particularly  in  diffi- 
cult cases.  You  can  wash  your 
hands  in  DIOXIN  without  in- 
jury. 

NO  TORTURED  EYES 
WITH  DIOXIN 

The  fumes  of  most  fluids,  too, 
in    addition    to    attacking  the 


hands,  have  a  particularly  irri- 
tating effect  upon  not  only  the 
mucous  membranes  of  the  eye- 
lids, but  upon  the  eyes  them- 
selves. This  is  particularly  of- 
fensive and  harmful  when  the 
work  is  done  in  a  warm  or  bril- 
liantly-lighted room. 

DIOXIN  DOES  NOT 
EMBALM  Your  LUNGS 

DIOXIN  has  no  injurious  ef- 
fect upon  the  eyes  or  eyelids  of 
the  operator.  The  embalmer 
docs  not  embalm  his  own  eye- 
sight when  he  uses  it.  If  you 
or  your  assistant  have  suffered 
from  the  pungent  effects  of 
ordinary  raw  formaldehyde 
fluids,  try  DIOXIN.  What 
little  fumes  arise  from  it  are 
pleasant  and  positively  non- 
irritant.  Indeed,  we  feel  that 
we  cannot  too  strongly  recom- 
mend DIOXIN  to  all  embalmers 
who  are  troubled  with  failing 


eyesight — and  most  users  of 
raw  formaldehyde  fluids  are  lit- 
erally pickling  their  eyes. 

Most  of  us  are  almost  over- 
come when  entering  a  room 
filled  with  the  fumes  of  formal- 
dehyde. We  may  not  realize  it, 
but  we  really  are  literally  em- 
balming our  own  lungs.  In 
DIOXIN,  what  formaldhyde  the 
fluid  does  contain,  is  purified 
and  modified  into  formochloral, 
while  peroxide  of  hydrogen,  the 
great  bleacher  and  disinfectant, 
replaces  a  very  great  propor-, 
tion  of  this  irritating  agent. 

As  a  result,  DIOXIN  has 
absolutely  no  deleterious  effect 
upon  either  the  lungs  of  the 
operator  or  the  mucous  mem- 
branes of  nostrils  and  throat. 

Dioxin  comes  in  Bulk  and 
Concentrated  and  RE-Concen- 
trated. 

Did  we  mention  the  fact  that 
DIOXIN  does  not  fill  the  house 
with  offensive  odors?  That  is 
another  of  its  many  virtues. 
And  did  we  say  that  it  makes 
the  body  firm,  but  pliable,  ren- 
dering posing  in  the  casket 
easy.  Rigidity  is  not  pssential 
to  preservation ;  in  fact,  it  re- 
tards the  circulation  of  the 
fluid. 

But  we've  told  you  enough — 
although  only  a  small  part  of 
the  virtues  of  DIOXIN.  Try 
it  yourself — that  is  the  great 
convincer.     Order  to-davl 


H.  S.  ECKELS  &  CO. 

1922  Arch  St.,  Philadelphia,  Pa.  241  Fern  Ave.,  Toronto,  Ont.,  Can. 
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THE  CHURCH  FUNERAL 

By  George  W.  Wyatt 

A  funeral  service  has  primarily  two  objects — to  offer 
comfort  and  consolation  to  the  living  and  to  show  our 
respect  and  honor  for  the  dead.  To  accomplish  these 
most  successfully  we  must  have  the  proper  environ- 
ments. 

In  the  church  are  the  necessary  arrangements — the 
pew,  the  pulpit,  the  organ,  the  choir,  in  fact,  the  things 
to  do  with  as  the  thing  ought  to  be  done.  Contrast 
such  a  church  with  the  close,  stutJy  rooms  of  some  of 
our  homes — 25  or  -SO  people  in  a  12  x  15  foot  room, 
little  or  no  ventilation,  often  as  many  men  outside  as 
there  are  women  inside,  and  the  church  must  have  the 
preference  for  such  service.  It  is  therefore  most  desir- 
able, because  of  these  accommodations,  for  those  who 
really  desire  to  hcai'  what  may  be  said  on  such  occa- 
sions. 

It  is  eminently  proper  when  the  deceased  is  a  member 
of  a  fraternity  and  tliat  society  is  present  to  assist  in 
the  service,  and  especially  appropriate  when  the  churcli 
mourns  the  loss  of  a  Christian  member  and  his  family 
are  Christian  folks. 

In  our  large  cities  where  conditions  demand  or  favoi' 
private  funerals,  such  an  arrangement  is  preferable: 
but  in  the  smaller  cities,  towns  and  rural  districts  they 
are  unusual,  hence  the  necessity  of  a  place  for  a  large 
gathering,  and  the  church  is  the  logical  place  for  such 
a  meeting.  If  we  can  educate  the  people  to  the  custom 
of  closing  the  casket  at  the  home  and  thus  relieve  them 
from  the  nervous  strain  of  the  exhibition  of  the  form 
of  their  loved  one  to  the  public  at  the  church,  a  strong 
objection  to  the  church  funeral  will  be  removed.  I  be- 
lieve we  should  use  our  best  effoi'ts  to  abolish  the  cus- 
tom of  opening  the  casket  in  front  of  the  chancel,  and 
asking  the  people  to  parade  before  it. 

To  take  our  loved  dead  into  God's  house,  sit  ([uietly 
down  with  our  frieruls  and  from  song  and  gosj)el  mes- 
sage receive  that  consolation  so  much  desired  and 
needed  at  this  hour,  and  then  as  quietly  go  to  the  city 
of  the  dead  and  lay  the  form  away  with  soothed  and 
comforted  hearts,  is  to  reap  the  rich  i-csidts  of  any 
funeral  service. 

Accepting  the  cliur-ch  funcivil  as  proper  and  desir- 
able, I  will  Sf)eak  of  the  next  topic  its  direction  and 
management.  To  make  it  effective  it  must  be  oi'derly, 
(lif^nificd  and  sacred. 

W'c  will  siipi)Osc  lhat  Ihci'c  arc  the  nsual  floral  oflfer- 
ings  and  that  snch  as  you  do  iu)t  dcsii-e  to  |)lace  upon 
the  casket  have  been  removed  to  the  chui-ch  and  placed 
in  a  decorative  manner  al  the  altar-. 

We  are  in  a  city  or  town  lai'gc  enough  to  have  hacks 
to  accoirimodate  the  family  and  gnests.  The  funeral 
car  is  lialled  just  ])asf  the  entranee  to  the  eliurch.  As 
the  casket  heai'ers  and  nunistei"  come  fi'om  their  con- 
veyaiiee  Id  their  place  near  the  ear,  the  director  will 
place  till'  liiick  ill  the  vestibule  and  return  to  the  ear 
door;  at  a  sitriial  to  the  drivers  tliey  will  open  the  cab 
doors,  tile  family  and  friends  alight  as  the  casket  is 
removed  I'l'om  the  car, 

'I'he  minislcr  leads,  unless  he  did  not  accompany  the 
cortege  from  the  house,  in  whicli  event  he  meets  us  at 
the  church  door,  and  after  the  casket  is  placed  on  the 
truck,  i)asses  down  the  aisle,  followed  by  the  casket 
bearers,  the  family  following  dii'cctly  behind  the  casket  : 
an  uslwi-  will  seal  tlie  liearei's  and  another  the  family 
a)id  fi-iends.  Winn  all  arc. seated,  at  a  signal  from  the 
diieelor-.  the  minister  takes  cliai'ge  of  tlie  services.  At 
the  eoiudusion  the  ministci'.  (dosely  f(dl()wed  by  the 
bcarei's  and  they  hy  the  casket  and  family,  pass  out. 


and  having  been  placed  in  their  respective  conveyances, 
proceed  to  the  cemetery  for  the  interment,  the  extra 
flowers  being  taken  care  of  by  an  assistant. 

If,  for  good  reasons,  the  face  of  the  dead  must  be  ex- 
posed at  the  church,  it  is  best  to  have  the  family  pass 
the  ordeal  of  the  final  good-bye  in  the  privacy  of  the 
home.  In  that  event  the  casket  may  be  removed  to  the 
vestibule  of  the  church  and  the  audience  allowed  to 
pa.ss  by  it  and  out  of  the  house,  and  whenever  prac- 
tical, have  the  family  leave  the  church  by  another  exit, 
take  their  carriages,  and  by  the  time  this  has  been 
done,  the  audience  is  out,  the  casket  is  in  the  ear,  and 
everything  is  in  readiness  to  proceed  to  the  cemetery; 
but  if  the  family  insist  upon  being  the  last  to  look  upon 
the  face  of  their  dead,  they  can  come  to  the  vestibule 
in  reverse  order  from  their  entrance,  thus  bringing  the 
inunediate  family  last,  then  the  casket  can  be  quickly 
closed  and  removed  to  the  funeral  car.  If,  however, 
the  casket  must  remain  at  the  church  altar,  there  being 
no  vestibule  or  space  other  than  this,  at  the  close  of  the 
services,  the  director  wiH  arrange  it,  and  stepping  to 
the  most  advantageous  point  will  have  the  audience 
])ass  by  it,  allowing  them  to  return  to  their  seats;  if  an 
order  is  present,  it  will  pa.ss  next  and  out  of  doors;  the 
bearers  will  follow  and  take  their  positions  at  the  door, 
and  if  the  family  must  go  through  this  part  of  the 
sci'vice  personally,  the  more  distant  relatives  come 
first,  leaving  the  immediate  family  to  the  last;  the 
casket  is  closed  and  minister  precedes  it,  and  we  retire 
in  the  order  of  our  entranee. 

For  the  church  funeral  in  the  snuiller  towns  and 
rural  churches,  the  only  difference  is  in  the  outside 
cai-e  of  the  conveyances  for  the  family,  they,  in  most 
instances,  being  of  private  ownership. 

My  ideal  church  funeral  is  conducted  in  tli(>  Roman 
Catholic  church  of  our  little  city.  The  family  take  the 
final  leave  at  home,  and  understand  that  promptiu^ss 
is  desired  so  we  are  at  the  church  on  time ;  the  casket  is 
placed  in  the  vestibule  on  the  ti'uck.  all  flowers  are  re- 
moved therefrom  and  placed  on  tables  provided  for  the 
purpose.  The  casket  of  (>very  nuMuber  goes  before  the 
altar  unadoi-ned,  no  difference  what  his  station  in  life 
may  have  been.  The  reverend,  with  the  altar  boys,  nu^et 
us  at  the  door,  and  after  a  simj)le  service,  procede  us 
to  the  altar;  the  casket  bearers  follow  them  aiul  are 
seated  to  the  left:  the  casket  is  placed  in  its  proper 
position,  and  the  family  are  sealed  to  the  right.  At 
the  close  of  the  regular  service  I  i)ass  to  the  casket, 
signal  the  bearers,  who  arise  and  jiass  out:  as  I  follow 
with  the  casket,  I  speak  .softly  to  the  family,  who  fol- 
low me  to  the  vestibule.  whei'i>  th(>  flowers  are  re- 
arranged and  we  |)roceed  to  the  conveyances  and  to  llie 
cemetery. 

The  casket  is  never  ojKMied  in  the  (diurcdi.  If.  how- 
ever, the  deceased  was  a  resideid  of  some  othei-  city  and 
it  should  be  so  desired,  it  may  be  opened  in  the  vesti- 
bule and  the  audieiu-e  pa.sses  out  :  it  is  then  (dosed, 
and  the  family,  having  renmined  scaled,  ar(>  nolilicd. 
when  we  pass  to  the  conveyances  in  the  regular  order. 


DARKLY  HINTED 

The  host  was  talking  to  ;i  newly-juarricd  couple  who 
were  spending  their  hoiu\vnu)on  ai  Senrborouirli.  "Yon 
mustn't  l(>ave  until  you  have  seen  the  ccnu'lery."  h(> 
said:  •  it's  well  worth  a  visit."  They  said  tlicy  wonld 
iro.  I  •  .'orgot  about  it  until  loo  late:  then  the  young 
wife  '•;  :  .)n(die<1  her  husband,  saying,  "Dear,  you  have 
not  taken  me  to  the  ecmelcry  yet."  "Wcdl,  dearest," 
w;>s  th"  reply,  "tlial  is  a  pleasure  T  nuist  lijive  in  the 
future." 
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CANADIAN  FURNITURE  IN  WEST  INDIES 

The  (.'aiuuliaii  Tiadc  ('oiiiiiiissioiu'r  in  llic  llrilisli 
Wi-st  Imlii's  w  ritt's  as  follows  Iroiu  Uarbaiios: 

Kuniitun-  to  \\w  vahic  ol'  t2(),0()0  a  yoar  is  iiii|)orto(l 
into  tlh'st'  I'oloiiifs.  Tlii-  •jrcatcr  pai't  is  credited  lo  the 
United  KintukMii.  some  of  wliieli  however  is  loi^eiijii 
bi'iitwood  rurnitiire.  As  tliis  eonies  Unoeked  dow  ii  ami 
closely  packed,  it  reaches  its  destination  with  low 
transportation  charges,  ("aiiadian  furniture  in  the 
chea|)er  lines  wouUl  have  a  iiiucli  •iveater  sale  if  it  Avere 
realized  by  the  nianufacl  urns  that  the  (|uestioii  of 
freight  is  all  important.  A  siuall  eonsigunient  from 
t)ntario  which  n>c"ntly  came  via  Halifax  to  Barbados 
was  found  to  cost  about  sixty  |)er  cent,  of  its  value  in 
freight  chai-ges.  This  was  ilue  to  the  fact  that  l)ulky 
pieces  of  eheaji  funiiture  were  packed  without  bein^' 
knocked  (h>wn.  Had  the  shipment  been  manufactured 
for  export  and  packed  in  snuiU  bulk,  the  freight  would 
have  been  reduced  so  lliat  rei»i'a1  ordei's  might  have 
been  possible. 

Mattress  Packing 

The  same  com])laint  is  also  juade  in  regard  to  spring 
nnittre.sses  purcliased  from  Caiuuliaii  manufacturers. 
The  supply  is  now  coming  from  I'higland  for  the  reason 
that  English  mattresses  are  shi])ped  knocked  down  and 
closely  packed  and  the  ocean  freight  correspondingly 
low.  Canadian  nuittresses  are  shipped  on  the  frames 
strained,  ready  to  sell,  and  on  account  of  the  size  of 
the  package  the  through  freight  airLounts  to  about  fifty 
per  cent,  of  their  value.  Your  Commissioner's  atten- 
tion was  called  by  a  firm  here  to  a  recent  shipment  of 
Canadian  mattresses  received,  on  which  the  size  of  the 
packages  occasioned  an  excessive  ocean  freight  and 
made  a  profit  on  the  sale  of  the  goods  impossible. 

In  the  cheaper  lines  manufactured  from  elm  and 


bircii  there  will  be  a  continiied  demand,  and  will  war- 
rant some  firm  taking  the  nuitter  up  and  preparing  a 
line  for  these  markets  to  be  shipped  knocked  down  and 
closely  packed.  The  more  expensive  furniture,  how- 
ever, will  only  find  sale  in  these  colonies  if  made  from 
uudiogany  or  cedar,  as  these  are  the  only  woods  that 
will  withstand  the  wood  ant.  No  buyer  would  think 
of  |)urchasing  expensive  fui-niture  in  any  other  woods, 
as  under  favorable  conditions,  the  wood  ant  will  invar- 
I'ably  destroy  in  a  few  years  anything  made  except 
from  these  two  named  woods. 

Rattan  Furniture 

Madeii'a  supplies  most  of  the  rattan  ware,  which  is 
cheaply  made  there  and  comes  here  packed  in  with 
the  onion.  The  furniture  is  open  and  cool  and  suited 
to  a  tropical  country.  Tt  is  seen  in  every  furniture 
store  and  offered  at  a  low  price.  Some  of  this  kind  of 
fui'uiture  comes  from  the  United  States  but  is  much 
higher  in  price.  Chair  manufacturers  have  learnt  the 
need  of  close  and  inexpensive  packing,  and  it  is  hoped 
that  the  time  will  come  when  Canadian  manufacturers 
of  other  lines  of  furniture  will  learn  the  same  lesson. 


"Was  your  wife  angry  at  you  for  getting  home  last 
night?"  " 

"Angry!   Why  she  actually  threw  flowers  at  me." 
"Well,  how  do  you  account  for  that  black  eye?" 
"Oh!  she  forgot  to  take  them  out  of  the  pots." 


SITUATION  WANTED. 

YOUNG  Man  wants  position  as  Embalmer  and  Assistant  with 
firm  requirinjf  first  class  services,  preferably  in  Ontario,  but 
will  go  anywhere.    Address  Embalmer,  c/o  Furniture  World  and 
The  Undertaker,  32  Colborne  St.,  Toronto. 


THE 

FURNITURE 
WORLD 

BRINGS 
RESULTS 


"We  have  had  some  very  good 
Enquiries  through  our  ad  in  the 
Canadian  Furniture  World." 


HOURD  &  COMPANY 


London,  Ont..  Jan.  20,  1914 
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ONTARIO 

Aurora — 

Dunham,  Charles. 

Barrie — 

Smith,  G.  G.  &  Co. 

Brockville  — 

Quirmbach,  Geo.  R.,  Iti- 
Kinj,'  St. 

Brooklin 

Disuey,  R.  S. 

Campbellford — 

Irwin,  James. 

Campden  - 

Hansel,  Albion. 
Clinton — 

A\'alkor,  Wesle\^ 

Coboconk — 

Greenley,  A. 

Copper  Cliff- 
Boy  (I,  \V.  C. 

Dungannon — 

Sproul,  William 

Button — 

Schiiltz,  B.  L. 

TJlmira — 

7)r<'isi nger,  Chris. 


Fenelon  Falls — 

Deyman,  L.  &  Son. 

Fenwick — 
H.  A.  Metier. 

Fergus — 

Armstrong,  M.  F. 

Thomson,  John  &  Son. 
Fort  William — 

(Jameron  A'.  Co.,  711  Viftorin. 
Morris,  A. 

Haileybury — 

Thorpe  Bros.  ~ 
Gait— 

.\nderson,  J.  &  Son. 
Hamilton — 

Green  Bros.,  124  King  St.  E. 

Robinson,  J.  H.  &  Co.,  19-21 
John  St.  N. 

Hanover — 

Wunncnberg,  Norman. 
Hastings — 

Howard,  P.  N. 

Hepworth — 

1  towns,  E.  J. 
Inwood — 

Lorriman,  E.  S. 
Ken(ptville — 

Mc(!aii"hev,  Geo.  A. 


For  Every  Furniture  Man 


How  to  Know 
Period  Styles 
In  Furniture 


A  Helpful,  Thoroughly 
Practical  Book,  Written 
by  an  Authority— 

HOW  TO  KNOW 
PERIOD  STYLES 
IN  FURNITURE 

150  Pages       .317  Illustrations 

Price,  $1.50 


Designers  will  finfl  illustrations  of  the  work  of  cele- 
brated fh'Hipner.s  of  hi.story.  Examples  are  taken  from 
the  reco^jnized  collections  and  museums  of  the  world. 
Buyers  The  ho<)k  is  arranf^ed  for  easy  reference  with 
tliedistinpuisiiinK  featun-s  of  eachj)eriod  clearly  shown. 
Salesmen —The  information  in  "How  to  Know  Period 
Styles"  will  enable  you  to  talk  authoritatively  on 
tb  J  subject. 

Students  The  confusing  element  has  been  eliminated. 
i>ut  all  necessary  information  is  included. 

Si  ml  UK  $l.r,n.  Krrp  the  bonk  10  dai/H,  anil  if  it  imt't  wiirlh  llu 
price,  return  it.  and  pot  your  moniti  back. 

The  Commercial  Press 

I'ubli.shi'rs  Tin'  ('ani<li  in  i  iiniiliin  Uinlii  ;ii<il  Th  '  l  iidprl.ikrr 
32  Colborne  Street,  Toronto 


Kenora — 

Horn  &  Taylor. 

Kuigston — 
Corbett,  S.  S. 

Lakefield — 

Iloiiilren,  Geo.  G. 

Little  Current- 
Sims,  J.  G. 

Markdale — 
Oliver,  M. 

Newmarket — 
MiUard.  J.  H. 

North  Augusta — 
Wilson,  J.  R. 

North  Bay — 

St.  Pierre,  E. 
Oakwood — (Mariposa  Station 

(i.T.K.)  Wilmot  F.  Webster. 
Ohsweken — 

.lohnson,  F.  L. 
Oshav-a — 

Disney  Bros. 

Luke  Bros. 
Ottawa — 

Rogers,  Geo.  H.,  128  Bank 

Petrolia — 

Steadman  Bros. 

Port  Arthur  — 

Collin  Wood,  36  Arthur  St. 
Morris,  A. 

Prescott — 

Rankin,  H.  &  Son. 

Renfrew — 

O'('onnor,  Wm. 
St.  Mary's — 

N.  L.  Branilon. 
St.  Thomas — 

Williams.  P.  R.  &  Sons,  519 
Talbot  St. 
Seafortli,  Ont. 

W.  T.  Box  &  Co. 

Scotland — 

\  ;uif,'han,  Jos.  11.  M. 

Sudbury — 
Henry,  J.  G. 

Toronto — 

Cohbledick,  N.  B.,  20(58 
Queen  St.  East  and  1508 
Danford  Ave.  Private 
.Vndiiilauce. 

liumjihrev,  E.  J.  Burial  Co. 
Head  Oflice,  ;{5!t  Vongo 
St.;  Branch,  407  (^ueen  St. 

'  W.    Private  ambulance. 

Stone,  Daniel  (fornundv  11. 
Stone  &  Son),  82  Bloor  St. 
West. 

Vancamp,  J.  C,  30  Bloor  St. 
West. 

Waterloo — 

Kbpper  Pndertaking  Co. 

Welland — 

Sutherland,  G.  W. 

Woodstock — 

Meadows,  T.  &  Sons. 
,\i:n  k,  I'liul. 

QUEBEC 

Buckingham — 

!•:  t.  J„s, 


Cowansville — 
Judson,  M.  B. 

Montreal — 

Tees  &  Co.,  912  St.  Catherine 
St.  West. 

St.  Hyacinthe — 

Cadorette,  Mongeau  &  Leary. 

St.  Laurent — 

Gougeon,  Jos. 

NEW  BRUNSWICK 

Petitcodiac — 

.lonah,  D.  Allison. 

Welland— 

Sutherland,  G.  W. 

Woodstock — 

Van  Wart.  Jacob. 

NOVA  SCOTIA 

Ferrona — 

Eraser,  D.  &,  Co. 

Halifax- 
Snow  ic  Co..  90  .\rgyle  St. 

Sydney,  C.B. — 

lieaton.  A.  J.  &  Sou,  374-384 
(!eor<re  St. 

MANITOBA 

Brandon — 

Campbell  &  Campbell. 
Vinr-ent  &  McPherson. 

Swan  River — 
I'auU,  Geo. 

Winnipeg — 

Bardal,  A.  S.,  8;{4  Sherbrooke 
Thomjison,  J.  C,  501  Main 
Clark-Leatherdale  Co..  Ltd., 
232  Kennedy  St. 

SASKATCHEWAN 
Gull  Lake— 

-Moirow,  Fred.  A. 
Saskatoon — 

Voung,  A.  E. 
Kamsack — 

K'uss(dl,  (i.  E.  I. 
Lanigan — 

Robertson.  Win. 
Moose  Jaw — 

The  Kellaniy  Co. 

liroadt'oot  Bros. 
Rush  Lake — 

Eriesen,  .John  .M. 
Prince  Albert — 

Howard,  -V.  C. 

Hadley,  C.  L. 
Regina — 

Speers,  George. 
Semans — 

Hay  garth,  Jas. 
Welwyn — 

Leavens,  Merritt. 
Wolseley  — 

Harlier,  H. 

ALBERTA 

Calgary — 

Graham  &  Biiseomli,  fill 
Centre  St. 
Castor — 

Winter,  W.  G. 

BRITISH  COLUMBIA 
Hosmer — 

Cornett,  T.  A. 
Victoria — 

liana  A;  Thompson,  >;27  fan 

dn,:i  \\,v 


IF  YOU  WANT  TO  BUY  OR  SELL 

A  iMirniluro  or  I'lulcrtakinj^  Husinoss,  tr\  out 
Classiliotl  P.il;os.  TIk-  C.iiuulian  I'  urnituie  Work! 
;iiul  riu-  riiclcrtakcr  is  ro;ul  hs  pr.ut ic.illy  cvci  v 
lurniture    MKMilianl    aiul    iiiulertaUer   in  Canada 
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AKT3  AND  CRAFTS  FURNITURE 
Oto.      UcLagnu      Kurnituro  to., 

8(r»l(ord. 
John  O    MunJ.ll  *  Co..  Elom. 

ASBESTOS  TABLE  COVERS. 
Canadian     11.     \V.     Johns  ilanville 

Co.,  Toronto. 

BABY  OARRIAOES. 
0»r«''ron    Mfc    t-'o  .  Toronto. 

AWNINGS 
Stamco,  Llmitud,  Saskatoon,  Snsk. 

liLSt  WOOD  FURNITURE. 
John  0.  -MundiU  &  Co.  Klorii. 
J.  A  J.  Kohn.  Toronto  (\V.  Craig). 

BOOKCASES. 
Knrchtel    Funiunrc    Co.,  Hanover. 
Globe  Wernicke  Co.,  Stratford. 
U»o.      McLagau      Furniture  Co., 

Stratford. 
Meaford   Mfg.   Co..   Meaford,  Ont. 

BUFFETS. 
Bell    Furniture   Co..  Southampton, 
linlario. 

Knvchtt'l    Furniture    Co.,  Hanover. 

Ueo.      ilcLagan     Furniture  Co., 
Stratford. 

Meaford  Mfg.  Co..   Meaford,  Ont. 

ftppliT   Bros.,  Hanover. 

Stratford  Chair  Co..  Stratford. 

Victoriaville  Furniture  Co..  Victor- 
iaville.  Que. 

BEDS  (Brass  and  Iron). 

Canada  B.ds.  Ltd.,  Ohesley. 

Ideal  Bedding  Co.,  Toronto. 

G«o.  Gale  &  Son,  Watsrville.  Que. 

Ives   Modern   Bedstead   Co.,  Corn- 
wall Oni. 

Ontario    Spring   Bed    &  Mattress 
Co..   London.  Ont. 

Standard   Bedstead    Co.,  Victoria- 
ville. Qup. 

Stamco,  Limited,  Saskatoon,  Sask. 

Sirfttford   Bed   Co..   Stratford.  Ont. 

S.  Weliflass,  Ltd..  Montreal,  Que. 

BEDS  (Modem  Wood). 
Elora  Furniture  Co.,  Elora. 
Knechtel    Furniture    Co.,  Hanover. 

BED  SPRINGS. 
CoUeran  Spring  Mattress  Co.,  To- 
ronto. 

Kn-chul    Furniture    Co.,  Hanover. 
Frame  and  Hay  Fence  Co.,  Strat- 
ford. 

Gold  Medal  Fnrniture  Co.,  Toronto 
Leegett   &   Piatt   Spring   Bed  Co., 

Windsor. 
Ideal  Bedding  Co.,  Toronto. 
Ontario    Spring   Bed   &  Mattress 

Co.,  London.  Ont. 
Stamco,  Limited,  Saskatoon,  Sask. 
S.  Weisglass.  Ltd.,  Montreal,  Que. 

BED  ROOM  CHAIRS. 
Baetz  Bros.,  Berlin. 
Bell    Furniture   Co.,  Southampton, 
Ontario. 

Elmira  Furniture  Co,  Elmira,  Ont. 
Lippert   Furniture   Co.,  Berlin. 

BED  BOOM  SUITES. 
Bell   Furniture   Co.,  Southampton, 
Ontario. 

Kn.rhtfl   Furniture    Co..  Hanover 

Meaford  Mfg.  Co.,  Meaford. 

Victoriaville  Furniture  Co..  Victor- 
iaville. Que. 

BUNGALOW  CHATBS  &  SUITES 

Ba«!tz  Bros.  &  Co.,  Berlin,  Ont. 
CARD  AND  DEN  TABLES. 

Geo.      McLagan      Furniture  Co., 
Stratford. 

John  C.  Mundell  &  Co.,  Elora,  Ont. 

CAEPET  BACKS 

Steel   Furnishing   Co.,   New  Glas- 
gow. N.  S. 

CAMP  FURNITURE, 
itratford   Mfg.   Co.,  Stratford. 
Ideal  Bedding  Co.,  Toronto. 

CEDAB  BOXES 

D.  L.  Shafer.  St.  Thomas,  Ont. 

CELLARETTES. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

CHAIRS  AND  ROCKERS. 
Bell   Furniture   Co.,  Southampton, 
Baetz  Bros.,  Berlin. 


Knechti'I   Furniture   Co..  Hanover. 

John  C.  Mundell  A  Co..  Elora. 

Stratford  Chair  Co.,  Stratford. 

Waterloo   Furniture  Co.,  Waterloo. 

Canadian  Rattan  Chair  Co.,  Vic- 
toriaville. 

Cold  .Medal  Furniture  Co..  To- 
ronto. 

Elmira  Furniture  Co,  Elmira.  Ont. 

Inipi'rml    Furniture    Co.,  Toronto. 
', .ippcrt  Furnituri'  Co.,  Berlin. 
Victoriaville   Chair   Mfg.   Co..  Vic- 
toriaville. 

CHESTERFIELDS. 

Imperial   Furniture   Co..  Toronto. 

CHIFFONIERS. 
Bell  Furniture  Co..  Southampton, 
Knechtel  Furniture  Co.,  Hanover. 
Meaford  Mfg.  Co..  Meaford.  Ont. 
Stratford  Cluiir  Co.,  Stratford. 
Victoriaville  Furniture  Co.,  Victor- 
iaville. Que. 

CHINA  CABINETS. 

Bell    Furniture   Co.,  Southampton. 

Ontario 
Peppier   Bros..  Hanover. 
Knechtel    Furniture    Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 

CLOCK  CASES 
Elmira    Interior    Woodwork  Co., 
Elmira,  Ont. 

COMFORTERS. 

Toronto  Feather  &  Down  Co.,  To- 
ronto. 

Stamco,  Limited.  Saskatoon.  Sask. 
COTS 

Ideal  Bedding  Co.,  Toronto. 
Ontario  Spring  Bed  and  Miittress 

Co.,  London. 

COSTUMIERS 
Elmira    Interior    Woodwork  Co., 

Elmira,  Ont. 

COUCHES. 

J.  P.  Albrough  &  Co.,  Ingersoll. 
Ellis   Furniture   Co..  Ingersoll. 
Gold     Medal     Furniture     Co..  To- 
ronto. 

Kindel  Bed  Co.,  Toronto. 
Imperial    Furniture   Co..  Toronto. 
,Tohn  C.  Mundell  &  Co..  Elora,  Ont. 
Montreal  Upholstering  Co..  Mont- 
real. 

Steel    Furnishing   Co.,   New  Glas- 
gow, N.  S, 
S.  Weisglass,  Ltd..  Montreal,  Que. 

COUCHES  (Sliding). 

Ideal  Bedding  Co.,  Toronto. 

Farquharson-Gifford  Co..  Stratford, 

Ontario  Spring  Bed  &  Mattress 
Co.,   London,  Ont. 

Stamco,  Limited,  Saskatoon,  Sask. 

Gold  Medal  Furniture  Co.,  Toronto. 
CRADLES. 

Knechtel    Furniture    Co.,  Hanover. 
CRIBS  (Brass  and  Iron) 
"    Ideal    Bedding   Co..  Toronto. 

Ontario  Spring  Bed  &  Mattress 
Co.,  London,  Ont. 

Stamco,  Limited,  Saskatoon,  Sask. 

S.  Weisglass,  Ltd.,  Montreal,  Que. 
CUSHIONS. 

Stamco,  Limited,  Saskatoon,  Sask. 
DAVENPORT  BEDS. 

Farquharson-GifTord  Co.,  Stratford, 

Kindel  Bed  Co.,  Toronto. 

Montreal  Upholstering  Co.,  Mont- 
real, Que. 

Imperial  Rattan   Co.,  Stratford. 

John  C.  Mundell  &  Co.,  Elora. 
DAVENPORT  FRAMES 

Elmira  Interior  Woodwork  Co., 
Elmira,  Ont. 

DEN  FURNITURE 

Elmira  Furniture  Co,  Elmira,  Ont. 

I'arquharson-GifTord  Co.,  Stratford, 

John  C.  Mundell  &  Co.,  Elora,  Ont. 

DIVANETTES. 
Lippert  Furniture  Co.,  Berlin. 


DESKS, 

Boll   Furniture   Co.,  Southampton, 
I'.linira     Interior     Woodwork  Co., 
Elmira. 

Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan     Furniture  Co., 

Stratford. 
John  C.   Mundell  &  Co.,  Elora. 
Stratford  Desk  Co.,  Stratford,  Out. 

DINING-ROOM  FURNITURE 
Crown  Furniture  Co.,  Preston. 
Faniuharson-Gifford  Co.,  Stratford, 

DINING  SUITES. 
Bell   Furniture   Co.,  Southampton, 
Knechtel    Furniture    Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
John  C.  Mundell  &  Co..  Elora. 
Peppier   Bros  .  Hanover. 
Stratford   Chair  Co..  Stratford. 

DINNER  WAGONS. 
Geo.      McLagan     Furniture  Co.. 

Stratford. 
Peppier  Bros..  Hanover. 

DRESSERS. 
Bell    Furniture   Co.,  Southampton. 
Knechtel    Furniture    Co.,  Hanover. 
Stratford   Chair  Co..  Stratford. 
Victoriaville  Furniture  Co..  Victor- 
iaville, Que. 
Meaford  Mfg.  Co.,   Meoford,  Ont. 

EXTENSION  TABLES. 
Bell   Furniture   Co.,  Southampton, 
Peppier   Bros.,  Hanover. 
Berlin  Table  Mfg.  Co.,  Berlin. 
Meaford  Mfg.   Co.,   Meaford,  Ont. 

FILING  DEVICES. 
Elmira     Interior     Woodwork  Co., 
Elmira. 

Globe  Wernicke  Co.,  Stratford. 
Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan      Furnitura  Co., 
Stratford. 

PILING  CABINETS 
Globe  Wernicke  Co..  Stratford,  Ont. 

FOLDING  CHAIRS. 
Stratford  Mfg.  Co.,  Stratford, 
Ideal  Bedding  Co.,  Toronto. 

FOLDING  TABLES. 
Hourd  &  Co.,  London. 
Stratford  Mfg.  Co.,  Stratford. 

FOOTSTOOLS 
Elmira  Furniture  Co,  Elmira,  Ont. 

HALL  SEATS  AND  MIRRORS. 
Geo.      McLagan     Furniture  Co., 

Stratford. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 

HALL  TREES. 
Geo.      McLagan     Furniture  Co.. 
Stratford. 

HAMMO-COUCHES. 

Ideal  Beddin?  Co..  Toronto. 

INVALID  CHAIRS. 
Gendron  Mfg.  Co.,  Toledo,  Ohio. 

Victoriaville   Chair  Mfg.   Co.,  Vic- 
toriaville. Que. 

IRONING    BOARDS  AND 
DRYERS. 

Stratford   Mfg.   Co.,  Stratford. 

JARDINIERE  STANDS. 
Elmira  Furniture  Co.  Elmira,  Ont. 
Elora  Furniture  Co..  Elora. 
Geo      McLagan     Furniture  Co., 

Stratford. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 

KITCHEN  CABINETS. 

H.    E.    Furniture    Co.,  Milverton, 
Nagrella  Mfg.  Co.,  Hamilton. 
Knechtel     Kitchen     Cabinet  Co., 
Ltd.,  Hanover,  Ont. 

KITCHEN  TABLES. 

Knechtel  Furniture  Co.,  Hanover. 
Victoriaville  Furniture  Co.,  Victor 

iaville. 

LADIES'  DESKS 
Meaford   Mfg.   Co.,    Meaford,  Ont. 

LAWN    SEATS    AND  SWINGS. 
Stratford    Mfg.    Co..  Stratford. 

LIBRARY  TABLES. 
Bell   Furniture   Co.,  Southampton, 
Peppier  Bros.,  Hanover. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Elmira    Interior    Woodwork  Co., 

Elmira,  Ont. 
Geo.      McLagan      Furniture  Oo., 

Stratford. 
Meaford  Mfg.  Co.,   Meaford,  Ont, 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

LUXURY  CHAIRS. 

Lippert   Furniture   Co.,  Berlin. 


MAGAZINE   RACKS  AND 
STANDS. 
Geo.      Mcl^agan      Furniture  Co., 
Stratford. 

MATTRESSES. 
Berlin  Bedding  Co..  Toronto. 
Canada     Mattress     Co.,  Victoria- 
ville, Que. 
Cold     Medal     Furniture    Co..  To- 
ronto. 

McKellar  Bedding   Co..   Fort  Wil- 
liam. Ont. 

Ontario    Spring   Bed    &  Mattress 
Co.,  London.  Ont. 

Stamco,  Limited,  Saskatoon,  Sask. 

Standard   Bedding  Co.,  Toronto. 

Antiseptic  Bedding  Co.,  Toronto. 

ffle.nl   Bedding  Co..  Toronto. 

Fischman  Mattress  Co.,  Toronto. 
MANTELS — Wood,  Tile 

Elmira    Interior    Woodwork  Co., 
Elmira,  Ont. 

MANTELS — Electric 

Elmira    Interior    Woodwork  Co., 
Elmira,  Ont. 

MEDICINE  CABINETS, 
Meaford  Mfg.  Co.,  Meaford,  Ont. 

MORRIS  CHAIRS. 
Ellis  Furniture  Co.,  Ingersoll. 
Imperial  Rattan  Co.,  Stratford. 
Knechtel    Furniture   Co.,  Hanover. 
.Tohn  C.  Mundell  &  Co..  Elora. 
Waterloo  Furniture  Co.,  Waterloo. 

MUSIC  CABINETS. 
Geo.      McLagan      Furniture  Co.. 

Stratford. 
Knechtel     Kitchen     Cabinet  Co., 
Ltd..  Hanover,  Ont. 

OFFICE  CHAIRS. 
Bell    Furniture   Co..  Southampton. 
Elmira  Furniture  Co.  Elmira,  Ont. 
Knechtel   Furniture    Co..  Hanover. 
H.  Krug  Furniture  Co.,  Berlin. 
Strntfiii-d   Chair   Co.,  Sfvatford 
J.  &  J   Kohn.  Toronto  (W.  Ch-aig). 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

OFFICE  TABLES 
Stratford  Desk  Co.,  Stratford,  Ont. 

PARK  SEATS. 
Stratford   Mfg.   Co.,  Stratford. 
PARLOR  CHAIRS  and  ROCKERS 
Ellis   Furniture  Co..  Ingersoll. 
Elmira     Interior    Woodwork  Co., 
Elmira. 

John  C.  Mundell  &  Co.,  Elora,  Ont. 
Waterloo  Furniture  Co.,  Waterloo. 

PARLOR  FRAMES 

Elmira     Interior    Woodwork  Oo., 
Elmira,  Ont. 

PARLOR  SUITES. 
Elmira     Interior     Woodwork  Co., 
Elmira. 

Ellis  iPurniture  Co.,  Ingersoll. 
Knechtel  Furniture   Co.,  Hanover. 
Waterloo  Furniture  Co.,  Waterloo. 
Gold     Medal    Furniture    Co.,  To- 
ronto. 

Lippert  Furniture  Co.,  Berlin. 

PARLOR  TABLES. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 
Elora  Furniture  Co.,  Elora. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Knechtel    Furniture    Co.,  HanoTer. 
Peppier  Bros.,  Hanover. 

PEDESTALS. 

Peppier   Bros.,  Hanover. 
Geo.      McLagan     Furniture  Co., 
Stratford. 

PILLOWS. 

Ontario    Spring    Bed    &  Mattress 

Co.,  London,  Ont. 
Stamco,  Limited,  Saskatoon.  Sask. 

Toronto  Feather  &  Down  Co.,  To- 
ronto. 

Ideal  Bedding  Co..  Toronto. 

PILLOW  SHAM  HOLDERS. 
Tarbox  Mfg.  Co..  Toronto. 

RATTAN  FURNITURE. 
Imperial  Rattan  Co.,  Stratford. 
Canadian    Rattan   Chair   Co.,  Vic- 
toriaville. Que. 
Gendron  Mfg.  Co..  Toronto. 

RECLINING  CHAIRS. 

Ellis  Furniture  Co.,  Ingersoll. 
Knechtel    Furniture    Co..  Hanover. 
John  C.  Mundell  &  Co..  Elora,  Ont. 

RUG  RACKS 

Steel   Furnishing   Co.,    New  Glas- 
gow, N.  S. 

SECTIONAL  BOOKCASES 

Knetchel  Furniture  Co.,  Hauover, 
Globe  Wernicke  Co.,  Stratford, 
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Albrough  &  Co.,  J.  P  24 

Anlt&  Wiborg  62 

B 

Baetz  Bros.  &  Co  16 

Batavia  ('lamp  Co  70 

Berlin  Table  Mfg.  Co  l2 


Canadian  Linderman  Co  62 

Canadian  Rattan  Chair  Co  -13 

Can.  H.W.  Johns-Man ville  Co  14 

Central  Casket  Co  72 

Colleran  Patent  Spring  Mat.  (Jo.  14 


Dominion  Casket  Co  lii 

Dominion  Mfrs.,  Limited  H8 


Eckels  &  Co.,  H.  S  72 

Egyptian  Chemical  Co  70 

KUis  Furniture  Co  10 

Klmira  Interior  Woodwork  Co  26 

Elmira  Furniture  Co  26 


Farquharson-Gifford   7 

Fisciimann  Mattress  Co  i.f.c. 

Frame  &  Hay  11 


Gale  &  Son,  Geo  6 

Globe  Wernicke  9 

Gold  Medal  Furniture  Mfg.  Co  17 

Oendron  Wheel  Co  i.b.c. 

H 

H.  E.  Furniture  Co  8 

I 

Ideal  Bedding  Co  28 

Imperial  Furniture  Co  24 

Imperial  Rattan  Co    3 

Ivc^  Modern  Bedstead  Co  o.ii.c. 


Jamieson  &  Co. 


J 

,  R.  C. 
K 


Kawnecr  Mfg.  Co  14 

Kindcl  Beds  Co..  I.iniilcd  18 

Knechtel  Furniture  Co  2.5 

Kohn,  J.  &  J  10 


Lackawana  Leather  Co   61 

Leggatt  &  Plact  Spring  Bed  Co.. . .  18 

M 

Meaford  Mfg.  Co  ...].■> 

Mundell  &  Co.,  John  C  i.f.c. 

McLagan  Furniture  Co  o.f.c. 

McKellar  Bedding  Co   27 

Montreal  L'pholstering  Co   4 

0 

Onward  Mfg.  Co  (il 

Ontario  Spring  Bed   4 


Robertson,  P.  &  L.,  Mfg.  Co.. 


.62 


Scafe  &  Co.,  A.  J   12 

Shafer,  D.  L  16 

Stamco,  Limited   60 

Steel  Furniture  Co  24 

Steele,  James  Limited  i.b.c. 

Stratford  Brass  Co  IS 

Stratford  Bed  Co  11 

Stratford  Chair  Co   5 

Stratford  Mfg.  Co  Vi 

St.  Thomas  Metallic  Vault  Co  70 


Victoriaville  Bedding  (^o  19-20 

Victoriaville  Chair  (.'o  22 

Victoriaville  Furniture  Co  21 

W 

Walter  &  Co.,  B  61 

Western  Casket  Co  (><> 

Weifglasg,  S.,  Limited  23 


For  Sale 
Wanted 


TERMS  FOR  INSERTION 

4  Cents  per  word  one  Insertion 
10  Cents  per  word  three  Insertions 

MINIMUM  50  CENTS 


FOR  SALE  —  Hearse,  Harness,  Cooliiijj  Board,  as  good  as  new. 
PhdiODii  application.     A.  }.  Tlioiiison,  74  Aimettc  .Si.,  'roroiito. 


BUY 

Upholstery  Springs 
That  "Stand  Up" 

OurTempered  Furniture  Springs  will 
outlast  almost  any  piece  of  uphol- 
stered furniture.  They  are  built  to 
"stand  up"  indefinitely. 

JAMES  STEELE,  LIMITED 

GUEI.PM  ONTARIO 


Invalid  Chairs  and  Tricycles 
of  every  description. 

1  his  lias  i  OMi  slinly  for  tliirly- 
live  years.  Wo  build  cliairs  llial 
suit  the  reiiuiri-miMil s  of  any  case. 
Write  us  for  cataloj^ue  No.  20  and 
pr  ices,  if  iiiler«'.sleil. 

Gendron  Wheel  Co.,  Toledo,  0.  U.S.A. 


SCHOOL  FURNITURE. 
Bell   Furniture   Co.,  Southampton, 

SIDEBOARDS. 
Knechtel   Furniture    Co.,  Hanover. 
Meaford   Mfg.   Co..    Meaford,  Ont. 
Stratford  Chair  Co..  Stratford. 

STOBE  FRONTS 
Kawneer  Mfg.  Co.,  Toronto. 

TABLES. 
Berlin  Table  Mfg.  Co.,  Berlin,  Ont. 
Bell   Furniture   Co.,  Southampton, 

Ontario. 
Elora  Furniture  Co.,  Elors. 
Knechtel   Furniture   Co.,  HanoTer. 
John  C.  Mundell  &  Co.,  Elora. 
Orillla   Furniture   Co.,  Orillia. 
Peppier  Bros.,  Hanover. 
Stratford  Chair  Co.,  Stratford. 
ViotoriaTille  Furniture  Co.,  Victor- 

iaTille,  Que. 

TABOUEETTES. 
Elora  Furniture  Co.,  Flora. 
Kensington   I'urniture   Co.,  Goder- 
ich. 

TELEPHONE  STANDS. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

TYPEWRITER  DESKS. 

Elraira  Interior  Woodwork  Co.. 
Elmira. 

Stratford  Desk  Co.,  Stratford,  Ont. 
UPHOLSTERERS'  SUPPLIES 

Ellis   Furniture   Co..  Ingersoll. 

Gold  Medal  Furniture  Co.,  To- 
ronto. 

UPHOLSTERED  FURNITURE 

Baetz  Bros.,  Berlin. 
Ellis  Furniture  Co.,  TngersoU. 
Farquharson-Gifford  Co.,  Stratford, 
Ont 

Imperial  Rattan  Co.,  Stratford. 
Imperial  Furniture  Co.,  Toronto. 
John  C.  Mundell  &  Co.,  Elora. 
Knechtel   Furniture   Co.,  Hanover. 
Waterloo  Furniture  Co.,  Waterloo. 
Gold    Medal    Furniture    Co.,  To 
ronto. 

Qualitv  Furniture  Makers,  Wellnnd. 
A.  J.  Scafe  &  Co.,  Berlin. 

VACUUM  CLEANERS. 
Onward  Mfe,  Co.,  Berlin. 

VERANDAH  FURNITURE. 
Imperial   Rattan   Co.,  Stratford. 
Stratford    Mfir.   Co..  Stratford. 

WARDROBES. 
Knechtel  Furniture  Co.,  Hanover. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 
Stratford  Chair  Co.,  Stratford. 

FACTORY  SUPPLIES 

BRASS  TRIMMINGS 
Stratford  Brass  Co.,  .Stratford. 

CLAMPS. 
Batavia  Clamp   Co.,   Batavia,  N.Y. 

FURNITURE  SHOES. 
Onward   Mfg.   Co..  Berlin. 

DRY  KILNS. 
Jlorton  Dry  Kiln  Co  .  Cliiciifro 
FURNITURE  HARDWARE 
Stratford  Brass  Co..  Stratford.  Ont. 

GLUE    JOINTING  MACHINES. 
Canadian    Linderman    Co.,  Wood 
stock. 

NAILS 

P.  L.  Robertson  Mfg.  Co.,  Milton, 

PLATING 
P.  L.  Robertson  Mfg.  Co.,  Milton, 
Ontario. 


RIVETS  AND  SCREWS 
P.  L.  Robertson  Mfg.  Co.,  Milton, 

SPRINGS. 
James  Steele,  Guelph. 
Ideal  Bedding  Co.,  Toronto. 

SPANISH  LEATHER. 
Lackawanna  Leather  Co.,  Hackettt- 
t">wn,   N.  J. 

STERILIZED  HAIR. 

Griffin   Curled   Hair  Co..  Toronto. 

TABLE  SLIDES 
B.  Walter  &  Co.,  Wabash,,  Ind. 

TRUCKS. 
W.   I.    Kemp  Co.,   Ltd.,  Stratford. 

VARNISHES. 
R.  C.  Jamieson  &  Co.,  Montreal 
Ault  &  Wiborg,  Toronto. 

VENEERS. 
Adams  &  Raymond  Veneer  Co.,  Im- 
dianapolis,  Ind. 

VENEER  PRESSES. 

Wm.  R.  Perrin  &  Co..  Toronto. 

WASHERS 
P.  L.  Robertson  Mfg.  Co.,  Milton. 

UNDERTAKERS'  SUPPLIES 

AMBULANCES. 
Mitchell  &  Co.,  Ingersoll. 

BURIAL  ROBES. 
James  S.  Elliott  &  Son,  Prescott 
Evel   Casket   Co.,  Hamilton. 
Globe  Casket  Co.,  London. 
Semmens  &  Evel  Casket  Co.,  Ham 
ilton. 

CLOTH  CASKETS 

Michigan  Casket  Co,  Detroit,  Mich. 
CEMENT  CASKETS. 

Canadian  Cement  Casket  Co.,  Pres- 
cott. 

CEMETERY  SUPPLIES 

Frigid    Fluid   Co.,    Chicago,  III 
CASKETS   AND  CO>FINS. 
Dominion  Casket  Co.,  Guelph. 
Evel    Casket    Co.,  Hamilton. 
Globe  Casket  Co.,  London. 
Semmens  &  Evel  Casket  Co.,  Ham- 
ilton. 

EMBALMING  FLUIDS. 

Egyptian     Cli.>micnl     Co.,  Boston 
Frigid   riuid  Co.,   Chicago,  III. 
Michigan  Casket  Co.  Detroit.  Mich, 
il.    S.     Kckels    Co.,  Philadelphia 

EMBALMERS'  SUPPLIES 

Frigid   Fluid  Co.,   Chicago,  111 

HEARSES. 

Mitchell  &  Co.,  Ingersoll. 

LOWERING  DEVICES 

Frigid   FUiid   C.i,,   Cliii-ago,  111. 

SCHOOLS   OF  EMBALMING 
Canadian    School    of  Embalminf. 
Toronto. 

STEEL   GR-VVE  VAULTS 

St.  Thomas  Metallic  Vault  Co.,  St. 

Thomas,  Ont. 
Michigan  Casket  Co.  Detroit.  Mich. 

UNDERTAKER'S  CHAIRS. 
Stratford    Mfg.   Co..  Stratford 
UNDERTAKERS'  SUNDRIES 

Frii,-iil    I'lili.l    Cn  ,    (  hi.  IF 


"STORE  MANAGEMENT  COMPLETE" 

272  P.,«       ONLY  ONE  DOLLAR     13  ch.pt.r. 

Tells  all  about  the  niana^eiiieiit  ot  a 
Store,  so  that  not  only  the  greatest 
sales  hut  the  largest  profit  may  be 
realized.     Hv  1'"k.\nk  I'  akuim;  ion. 

COMMERCIAL  PRESS,  Ltd..  32  Colborne  St.,  Toronto 
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IVES  "Regal"  Beds 

For  Your  Spring  Business 

Ask  our  salesmen  to  show  you  our  newest  designs  in  Steel  and  Brass  Bedsteads 


No.  857 


No.  844 


TRADE  MARrt 


B  ECISTE  R  en 


SEE  THESE  IN  OUR 

MONTREAL  AND  WINNIPEG 
SHOWROOMS 

and  remember  that 

IVES  SERVICE 

Stands  out  pre-eminently  the  Best  in  Canada 


PROMPT  SHIPMENTS— COURTESY 
—ATTENTION  TO  DETAIL 


Ives  Modern  Bedstead  Co.,  Limited 


Montreal 


,ornwa 
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Winnipeg 
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FurnitureWorw 


Published  by  the  Commercial  Press,  Limited,  32  Colborne  Street,  Toronto 


Wtttern  Buyers  !  Buy  through  the  Stratford  Ship- 
pirtg   Combination  and  tave  on    freight  chargeg. 


Do  Your  Customers  Admire  Beauty? 


1 


are  "substantial"  beau- 
ties— not  blanketed  skeletons. 
You  can  Bgure  on  lasting  admir- 
ation every  time  a  piece  of 
Imperial  Rattan  Upholstered 
Furniture  is  sold. 


We  make  the  famous 
Stratford  Davenport 
Bed  m  a  great  variety 
of  coverings. 


I 


Attractive  values  in 
English  Overstuffed 
Chairs 
and  Chesterfields. 


Imperial  Rattan  Company,  Ltd. 

Stratford,  Ontario 


CANADIAX  Fl'KXrrUKE  WORLD  AND  THE  UNDERTAKER 


April,  1914 


NEW  LINES  AT  JOHN  C.  MUNDELL  &  CO.'S 


Some  Striking  Jacobean  Designs 

mSTINCTIVENESS  is  the  word  most  frequently  used  in  describing 
some  of  the  new  lines  we  are  bringmg  out  this  season.  Rockers, 
Arm  Chairs,  Settees,  Couches,  Tables,  in  the  graceful  style  in  vogue 
during  the  Jacobean  Period,  convey  an  effect  of  Old  World  culture  and 
elegance  impossible  to  describe  or  to  resist. 

Tall,  slender,  and  quaint  are  the  Chairs  and  Rockers  of  this  period, 
while  the  Tables  and  Settees  harmonize  with  them  at  every  point. 
Finished  m  special  Old  Oak  finish,  made  with  Twisted  Turnings  and 
Woven  Cane  Sides  and  Ends,  and  upholstered  in  Spanish  Roan,  these 
pieces  make  their  appeal  at  once  to  the  taste  and  comfort  of  the  shopper, 
and  at  the  same  time  give  an  effect  of  distinction  and  character  to 
the  dealer's  Stock. 

Blue  Prints  and  Prices  for  the  asking,  and  sent  by  return  mail 

John  C.  Mundell  &  Co.,  Limited,  Elora,  Ont. 


Five  Points  in  the 
Sale  of  Bedding 

1. — Sanitation.J^l52. — A  high  degree  of 
Comfort.  3. — Great  Serviceability. 
4. —  Price  Consistency.  5. — Appear- 
ance that  reflects  the  other  four  points. 

If  the  Bedding  you  carry  does  not  embody  these  all- 
important  factors  in  profit  making,  you  are  not  seHing  the 
best  to  be  had.    It  is  time  you  knew  the  service  in 

Antiseptic  Bedding 


THE 


Antiseptic   Bedding  Co. 

187-189  Parliament  Street 
Toronto,  Ont. 


April,  1914 


CANADIAN  FURNiTUHE  WORLD  AND  THE  rNDERTAKER 


The  Stratford  Shipping  Combination  offers  big  savingt  on 
freight  charge*  to  Western  Buyers.    Write  u*  for  details. 


McLagan  Exclusiveness 

Always  to  the  Fore 

You'll  need  some  of  the  freshness  and 
exclusive  dignity  of  the  McLagan 
type  to  complete  your  Spring  showing. 

The  many  new  lines  in  Dining  Room, 
Hall,  Parlor,  Living  Room  and  Lib- 
rary Furniture  we  now  have  ready  in 
conservative  and  quietly  unusual  de- 
signs should  present  this  opportunity 
to  you. 

GUNN  SECTIONAL  BOOKCASES 
AND  FILING  CABINETS 

Reproductions  of  these  lines  upon  request 


Th« 


^         Geo.  McLagan  Furniture  Company,  m 
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April,  1914 


No.  308 

PiUars,  2  inches  continuous 
Filling.  5  8  inchs  and  1  2  inch 
Head.  59  inches 
Foot,  37  inches 

Finish  Satin.  Bright  or  Combination 
Sizes  3-0.3-6.  4-0.4-6 


Make  a  Note  Now 


to  investigate  the  new  ONTARIO  Brass  Bed 
Line  before   placing   your  Spring  Orders 

We  have  equipped  an  up-to-the-minute  plant  to 
manufacture  this  line — and  have  secured  expert 
workman  havmg  long  experience  in  producing  a 
sup  rior  article.    We  can  guarantee  the  finish. 

Successful  business  for  the  year  depends  on  the 
class  of  goods  you  stock  your  store  with. 

You  can't  go  wrong  if  you  give  Ontario  Brass 
Beds  a  trial. 


Get  in  Touch  Now 


rhe  Ontario  Spring  Bed  &  Mattress  Company^  Limited 

The  Largest  Bedding  House  in  Canada 

London  -  Ontario 


Another  Money  Maker  For  You,  Mr.  Dealer 

This  is  one  of  our  May  Designs  that  we  are  manufacturing.  It  will  pay  you 
to  examine  our  full  line,  as  every  article  we  manufacture,  is  a  moneymaker 
for  the  dealer.  We  are  manufacturing  the  follow^ing  lines :  Couches, 
Pullman  Davenports,  Duofolds  Divanettes,  Etc. 


Frame  :  Quartered  Cut  Oak,    Finish  :  Early  English  and  Fumed  Oak 


The  Montreal  Upholstering  Company 

1611-1613  Clarke  St.,  MONTREAL,  Can. 


April,  1914 
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The  Stratford  Shipping  Combination  offers  savings  in 
freight  charges  to  Western  buyers.    Write  us  for  details. 


We  devote  our  time  to  Making 

Good  Chairs 


A  limitless  assortment 
that  mak.es  choosing  a 
matter  of  available 
space  on  ^our  floors. 


No.  1566-1 


The  wise  dealer  is  now  de- 
manding reliable  goods  and  for 
reliability  there  is  nothing  to 
excel  the  fine  line  of  chairs  we 
offer  to  the  trade.  You  are  as- 
sured of  more  chair  trade  if  you 
sell  the  Stratford  Make. 


No.  1566-5 

We  know  how  to  make  good  chairs 
better  than  any  other  kind,  and 
wc  are  always  striving  to  mak<'  them 
still  bettor.  In  our  box  seat  diners 
you'll  find  a  touch  of  better  chair 
making  that  must  appeal  to  you. 


Stratford  Chair  Company,  Limited 

\ 


Give  the  Meaford  Line 

a  Chance  to  Sell  Itself 

on  its  Face 

Display  it  side  by  side  with  real  mahogany  and  real 
quartered  oak,  and  see  how  fast  it  will  sell  itself  to 
the  majority  of  your  customers,  it  sells  on  its  face — 
its  true  graining  and  finish,  and  unusual  lowness  in  price. 


Sideboards 
Buffets 

China  Cabinets 
Extension  Tables 
Hall  Racks 

Hall  Seats  and  Mirrors 

Library  Tables 

Desks  and  Book  Cases 


Jardiniere  Stands 
Centre  Tables 
Dressers 
Chiffoniers 
Dressing  Tables 
Wardrobes 
Bedroom  Tables 
Medicine  Cabinets 


The  Meaford  Mfg.  Co.,  Ltd 

Meaford  Ontario 


April.  1914 
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The  Stratford  Shipping  Combination  offer*  big  savings  on 
freight  charge*  to  Western  buyers.    Write  ut  for  details. 


Let  Us  Get  Together  on  a 
"Good  Buy"  Proposition 


jlT  Our  aim  this  year,  our  first  in  the  manufacture  of  the  "  F.-G." 

j]  Hnes,  IS  to  work  up  a  satisfactory  volume  of  sales.  We  have  a 
large  factory,  everythmg  needed  m  equipment  and  material,  and  the 
men  to  put  quality  into  the  goods. 


OUR  SPECIALTY  IS 


Davenport  Beds,  Couches 
and  Living  Room  Furniture 


and  we  are  shoroing  some 
decidedly  attractive  pieces. 


jlT  Look  over  the  photos  our  traveler  will  show.    We  are  sure  that 
jj  the  Imes  will  please  you,  and  we  are  making  our  proposition  a 
"  good  buy  "  in  every  way.     Wail  for  our  traveler. 


The  Far quharson-Gif ford  Co.,  Limited 

Stratford  Ontario 


s 


("ANAhlAN  i  rivMTl  K'K  WOIUjP  AXD  TlIK  U\MMi:RTAKER 
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April,  1914 


Jamiesons 
Turpentine 


The  Best 

of  the  good  stains 


R.  C.  Jamieson  &  Co.,  Limited 

Established  1858 

Montreal  Vancouver 


Cabinet  No.  30 


The  Removable 
Flour  Bin  Idea 

A  feature  that,  m  itself,  will 
sell  the  H.  E.  Kitchen 
Cabinet  when  you  explain 
its  labor-saving  advantages 
to  your  customer.  But 


H.  E.  Kitchen  Cabinets 


possess  many  other  valuable  conveniences. 
Your  spring  stock  should  include  a  show^- 
ing  of  this  line.  To-day  is  the  day  to 
wnte  for  our  literature  and  trade  offer. 


The  H.  E.  Furniture  Co.,  Ltd. 


Mil  vert  on 


Ontario 


April,  1914 
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The  Stratford  Shipping  Combination  offer*  big  savings  on 
freight  charges  to  Western  Buyers.    Write  us  for  details. 


Period  Style  Bookcases 


In  the  Globe-Wernicke  make  you  will  find  the 
greatest  variety  in  design,  finish  and  combination. 


i 


4' 


.m  -  h/J'^  il'i ;  1  :  ■  H  ! 


Sheraton  Beauty 


Amonjj  the  early  period  styles  the  Sheraton 
is  perhaps  the  most  favored.  Its  delicacy  of 
outline  is  in  itself  a  graceful  ilecoralion,  while 
the  patterns,  Ihoiif^h  daintily  proportioned, 
are  geometrically  true. 


There  is  a  decided  advantage  in  heirii;  able 
to  show  on  your  fli>ors,  or  by  our  cat.iloijs, 
any  style  or  comhiiiatlon  desireil  hv  vour 
customer.  Vou  can  best  tlo  this  by  featuring- 
the  comprehensive  Globe-W'ernicke  line. 


Af'k.  /'"^  Out  Catalogs  and  Price  Lisls 


3hc  SlobcniTcrnickc  QoXtd. 


Stratford 


Ontario 
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Kohn's  Imported  Vienna  Furniture  Sells 

And  makes  permanent  patrons  for  the  store  because 
of  its  beauty,  comfort  and  durability. 

Made  of  specially  seasoned  Austrian  Beechwood,  con- 
structed so  as  to  withstand  the  strain  of  constant  service. 

Will  attract  the  trade  of  fashion  leaders  in  your  city. 


No.  107 


Kohn's  Imported  Bentwood  Furniture 

Is  shown  by  leading  furniture  stores  everywhere.  Artistic  in  outline,  high- 
class  in  finish.  With  steel  screw  leg  joints.   Light  weight  but  remarkably  lasting 

Send  for  Catalogue  and  Price  List  To-day 

JACOB  &  JOSEF  KOHN 

OF  VIENNA 

215-219  VICTORIA  ST.,  TORONTO,  CAN. 


110-112  West  27th  St. 
NEW  YORK  CITY 


1410-1418  S.  Wabash  Ave. 
CHICAGO.  ILL. 


Second  Floor,  Keeler  BIdg.  418  Maritime  BIdg. 
GRAND  RAPIDS,  MICH.       SEATTLE,  WASH. 


No.  107E 


The  Mattress  Built  With  the 
Little   Coil   Springs   in  the 

Padded  Cotton  Pockets 


The  Fischman  Patent  .Mattress  is  the  comfort  mat- 
tress. With  22  rows  of  springs  encased  in  cotton 
pockets  with  layers  of  cotton  felt  on  top  and  bottom, 
its  primary  feature  is  softness. 

Each  spring  acts  independently — there  is  no  friction 
caused — nothing  to  wear  but  the  ticking,  which  can 
easily  be  renewed. 

Vour  Mattress  Business  will  double  up  over  night 
if  the  Fischman  is  featured. 


THE 


PATENT  MATTRESS 

Can.  Pat..  Mar.  16,  1909    U.S.  Pat.,  Feb.  16,  1909 

A  Real  Guarantee 

Warranted  for  fioe  years  against  sagging  or  spreading. 
Absolutely  noiseless. 

Sales  to-day  are  what  count.  That's  the  aim 
of  the  Fischman  Mattress. 


McLaughlin  &  Scott,  Canadian  Sellings  Agents,  67-71  Adelaide  St.  W. 

The  Fischman  Mattress  Company 


569  Queen  St.  W. 


Toronto,  Ontario 


ApHl.  v.m 


CAXADTAX  FrKXrTUKK  WOKLT)  AND  THE  UXDERTAKER 


11 


r 

ill  W) 


The  Stratford  Shipping  Combination  offers  big  savings  on 
freight  charges  to  Western  Buyers      Write  us  for  details 


Will  YOU  supply  the  Spring  Demand  1 


^TT  There  is  a  big  market  for  Lawn  Swings, 
^iJ  Verandah  and  Garden  Furniture,  such  as 
those  pieces  illustrated.  A  little  push  on  these 
lines,  Mr.  Dealer,  will  show  where  the  real 
profits  lie  in  Spring  Goods.  The  Stratford 
make  are  the  strongest  sold,  and  good  service  is 
guaranteed.    Better  get  in  touch  with  us  at  once. 


As  an  ev-idence  of  tfie  superiority  of  our  lines,  we  are  at  tfie  present  lime  filling  an  order  for  15 

car  loads  of  seats  for  the  new  grand  stand  at  the  Woodbine  Race  Track  in  Toronto.  You 

can  profit  on  some  good  business  like  this,  too.  See  that  the  Park  Board  in  your  town  know 
the  worth  of  Stratford  made  Park  Seats. 

Wc  manufacture  good  Ladders  for  all  purpose*.  Write 
for  our  catalog  and  price  list  for  Spring  ordering. 


Stratford  Manufacturing  Company,  Limited 


STRATFORD 


J  eliding  Sellce.^.  Folding  Chairs  and  Tabid,  Chairs 
''crandah  hurniture,  Woodtnu'are.  Parl(  Seals,  etc. 

CANADA 
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HAVE  YOU  RECEIVED  OUR  CATALOG 
OF  PICTURE  FRAME  MOULDINGS? 


PICTURE  FRAMES  PICTURES,  MIRRORS 

ROOM  MOULDINGS  PLATE  RAILS 

and  DECORA  TORS'  MOULDINGS  OF  ALL  KINDS 

IVide  Range  of  Designs,  finest  Workmanship  employed 

If  you  are  interested  in  any  of  ttiese  lines  and  fiave  not  received  our 
Catalog,  kindly  advise  us  and  we  will  forward  you  one  at  once. 

MATTHEWS  BROS.,  LIMITED 


788  Dundas  Street 


Toronto,  Ontario 


"Utility"  in  Office  Furniture 


The  Elmira  make  of  Office  Desks,  Filing-  Cabinet^ 
and  Sections,  and  Chairs,  covers  a  wide  range  of 
labor-saving  conveniences. 

An  investment  in  these  down-to-the-minute  lines  will  make 
your  Office  Furniture  Department  a  real  live  end  of  your 
I  usiness. 


No.  195.  Sanitary  Desk.  Fitted  with  sections  for 
Card  Index,  Legal  Blank  and  Document  File  to 
meet  any  requirement. 


W Tile  for  Calalog  of  these 
Paying  Lines 


No.  203.    Santtary  Desk.    -^-Quartered  Oak. 
Single  Pedestal.    Size  30x42. 


Elmira  Interior  Woodwork  Co.,  Limited 

ELMIRA  ONTARIO 


April,  1914 
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Weitern  Buyeri  !    Buy  through  the  Stratford  Shipping 
Combination  and  sare  on  freight  charges. 


Eliminate  the  "Risk"  in  Bed  Springs 


""THK  Bed  Spring  will  show  up  any  "  weakness"  faster 
than  any  other  one  thing  used  in  the  bedroom.  You, 
therefore,  cannot  afford  to  sell  "risky"  Bed  Springs. 

"Classic"  Bed  Springs 

are  guaranteed  to  give  perfect  satisfaction  in  every  case, 
which  insures  YOU  against  "  bad  sales." 

Write  for  Descriptions  and  Prices  of  our  Various  Lines  of  Woven  Wire  Springs 

The  Frame  &  Hay  Fence  Co.,  Limited 

Stratford  Ontario 


A  Word  about  Brass  Furniture  Trimmings 


71 


Stock  designs  of  best 
(juality  and  the  famous 
Stratford  finish  for  all 


Makers  of  furniture,  who  are  par- 
ticular about  the  distinctive  (juality 
and  exclusive  designing  in  the  fur- 
niture, should  also  be  particular 
about  the  brass  trimmings 
we  use.  That  is  where 
we  come  m. 


uses. 


Special  lines  to  meet 
all  requirements  on 
short  notice.  Best 
•ervice  always. 


The  Stratford  Brass  Company,  Limited 


u 
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What  about  Brass  Bedsteads 

for  your  Spring  Trade? 

Have  you  got  a  good  stock  of  bedsteads 
on  your  floors, — bedsteads  which  you 
can  sell  at  a  price  that  will  interest  the 
majority  of  your  customers, — "the  work- 
mg  class"  and  still  leave  you  a  good  mar- 
gm  of  profit? 

"Victoriaville  '  bedsteads  will  suit  the  purses  of  your  patrons  and 
leave  you  a  good  profit.  The  simple  and  pleasing  designs  which 
we  manufacture  make  them  sell  like  hot  cakes. 


The  cut  shows  one  of 
the  many  different  de- 
signs which  we  manu- 
facture. 


The  Victoriaville  Bedding  Co.,  Ltd. 

(Formerly  The  Standard  Bedstead  Co.,  Limited) 

Victoriaville 

^  Que. 

TAeBjf/ive 

J^XCC/ CSr/OdC/Ccn/cr'  P.S.-Our  beds  are  finished  so  that  they 

may  be  cleaned  with  gasoline. 
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"Victoriaville''  Upholstered 

Furniture 


Means  the  height  of  solid 
comfort  and  first  class  work- 
manship. The  style,  work- 
manship and  finish  cannot  be 
beaten  at  the  price. 


Look  at  the  above  cut,  Mr. 
Dealer.  Doesn't  it  look  cosy? 
Don't  you  think  it  would  pay 
you  to  have  a  stock  of  these  and 
our  other  lines  on  your  floors? 


Our  prices  allow  you  to  make  a  good  profit. 
Watch  for  our  travellers  or,  if  you  are  in 
a  hurry,   drop   us  a  line   for   our  catalog. 


The  Victoriaville  Beddng  Co. 


Yyj^ Z3jfP/^\  C  {Formerly  Canada  Mattress  Co.,  Ltd.)  Limited 


///XCC/  CDr/o<Ic/C(7jtcr  Victoriavilh 


Quebec 


t' W  AIM  \  \  Kri^M  TUKK  WOTJLD  AND  THE  UNDERTAKER 


April,  1914 


Baetz  Brothers  and  Company 

BERLIN  ::  ONTARIO. 


Freedom  from  Complication  of  Mechanism 

No  fussing  and  pulling  to  get  the  Ki)uicl  "made  up."     It  works  easily  and 
quickly  because  it  is  made  for  that  purpose. 

We  have  just  added  a  number  of  additions  to  our  lines  with  new  mechanical 
features  with  which  you  should  be  fully  acquainted. 


Drop  as  a  line  for  information  to-day 


The  Kindel  Bed  Co.,  Limited,  Toronto,  Ont. 
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The  Gold  Medal  Line 


With  many  years  of  popu- 
larity and  undoubted  good 
reputation  for  stability 
and  comfort  the  "  Her- 
cules" Bed  Spring  is  the 
one  spring  that  will  add  to 
the  reputation  of  the 
dealer  and  increase  his 
bedding  sales. 


This  advertisement  wi 
appear  in  other  papers  later. 

Reliable  goods  well  ad- 
vertised are  trade  and 
profit  producers  for  the 
wide-awake  dealer. 


This  advertisement 
now  running  in  the 
Daily  Mail  and 
Globe  will  surely 
bring  trade  to  the 
dealer  who  handles 
"  Hercules  "  Bed 
Springs  and  Gold 
Medal  Felt  Mat- 
tresses. 


Gold  Medal 

Furniture  Mfg.  Co. 


I  IMI  I  I  I) 


Which  Way  Do  You  Sleep? 


Toronto      Montreal     Winnipeg  Uxbridge 


The  "HERCULES"  Way 

Is  The  Proper  Way  to  Sleep 

The  weave  of  the  "Hercules"  Bed  Spring  is  known  as  the 
"5  Times"  weave.  It  is  "5  Times"  stronger  than  ordinary 
woven  wire  fabric,  but  it  is  also  "5  Times"  more  resilient 
and  restful. 

A  scientifically  correct  principle  of  weaving  is  responsible 
for  the  superiority  of  the  "Hercules"  Bed  Spring  it  means 
an  equal  distribution  of  weight.    No  bagging  or  sagging. 


Ask  your 
Dealer 
for  the 

"Hercules ' 


HCRCUIES 


REGISTERED 


BED  SPRINGS 


Write  us 
if  you  find 
difficulty  in 
obtaining  a 
"  Hercules" 


VERMIN  PROOF 


Buy  a  "Hercules"  Bed  Spring  for  your  body's  sake  and 
for  your  brain's  sake  too,  because  proi)er  rest  means  mental 
and  physical  fitness.  Energise  your  days  bv  taking  vour 
rest  right  at  night. 

The  "Hercules"  can  be  obtained  from  all  responsible 
dealers,  in  wood  or  iron  frame.  Many  purchasers  i)refer 
the  "Hercules"  with  the  basket  edge  which  keeps  the 
mattress  from  spreading  and  the  clothes  from  slipping. 
The  price  is  reasonable. 


The  Wrong  Way-f;.- 


ire  yourself  during 
by  sleepintt  this  way 


"Hercules'"  Bed  Sprlnjjs  nre  Mnnufacturod  by 

The  Gold    Medal  Furniture  Mfg.  Co. 

Toronto  (Phone  Junct.  840)— also  «t  Montre.il  und  Winnipoj<.  L.m,i,J 
Makers  of  The 

Famous  Gold  Medal  Felt  Mattress 

Wlii.li    .111  .lis.)  be  oStiiiiu-d  of  any  rr«|)(>iisil)li-  Drill  r.  \,,  | 
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Will  Not  Sag 


Guaranteed 


The  "Natural"  Spring— Up  and  Down,  Not 


from  "Ends  and  Sides 


That's  the  Difference  Between 

Leggett  &  Piatt 
Single  Cone  Bed  Sprbgs 

and  Woven  Wire  Springs 


Leggett  &  Piatt  construction  begins 
in  the  drahing  room.  Here  stress  and 
strain,  design  and  effect  are  accurately 
estimated. 

In  the  L.  &  P.  Bed  Springs  the 
weight  is  absorbed  where  the  weight 
rests  by  the  individual  coils. 


It  requires  no  special  effort  to  sell 
this  line  when  they  are  shown,  and 
every  sale  creates  the  impression  of 
good  service  you  wish  to  have  con- 
nected with  your  store. 

Order  Leggett  &  Piatt  Single  cone 
Bed  Springs  with  the  "L' '  metal  tag. 


Write  for  our  Literature 


The  Leggett  &  Piatt  Spring  Bed  Co. 

Limited 

WINDSOR  ONTARIO 


)ril.  1914 
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Concentration  in  the  Buying 


Will  Produce 
More  Profit  in 
the  Selling 

"THE  KNECHTEL  LINE 

embraces  everything  in  fur- 
niture for  use  in  the  kitchen, 
dining  room,  living  room,  lib- 
rary, parlor  and  chamber — all 
in  great  variety  of  design  and 
finish,  and  in  grades  required 
by  most  people. 


4 


By  Utilizing  the 

Knechtel  Line 

you  can  derive  a  benefit  in  selection,  sav- 
ings in  price  and  on  freight  charges,  and 
a  better  service  that  is  well  worth  your 
consideration. 

Write  us  about  the  line  made  direct 

From  the  Tree  to  the 
Finished  Product 

The  Knechtel  Furniture 

Co.,  Limited 


HANOVER 


ONTARIO 
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It's  Profits  that  Count 

Wouldn  t  you  jiiinp  at  the  chance 
to  stock  an  exclusive  line  of  genuine 

Chinese  Grass 
Furniture 

it  you  knew  you  could  make  a 
(|ni(  l<  turn  over  and  double  your 
money  'f    Just  try  a  sample  order. 

We  stock  a  complete  line  of 

Chairs,  Rockers,  Tables 
Work  Baskets,  Stools 
Curates,  Etc. 

in  Sea  Grass  and  Rattan.  Natural 
or  Fumed  Brown  finish. 

Write  for  New  Catalog  and 
Price  List 

The  Jennings  Co. 

ST.  THOMAS,  ONT. 

WE  SELL  THE  FURNITURE  TRADE  ONLY 


Every  time  a  person  passes  By  your  Store  -witKout  entering, 
you  lose — every  time  he  enters  you  have  the  opportunity  of 
making  a  sale — 'of  making  a  profit. 

There's  a  psychological  point  in  the  path  of  every  passer-hy 
that  means  a  profit  or  loss  to  you — that's  the  point  where  he 
either  enters  or  continues  on  his  way. 

It's  your  ideal  to  cause  every  passer-by  to  pause  antl  enter 
— and  can  there  be  a  more  logical  power  to  tlo  that  than  a  good 
Store  Front. 

One  Merchant  debated  for  three  years  whether  or  not  a 
KAWNEER  STORE  FRONT  would  increase  his  business. 
Finally  he  put  one  in  and  now  he  says,  "Our  Front  is  worth 
$5,000  a  year."  And  that  in  a  small  city  of  12,000  people. 
Another  Merchant  says,  "There  is  no  question  but  what  our 
new  KAWNEER  STORE  FRONT  sells  at  least  $10,000  worth 
of  merchandise  a  year  over  what  we  could  have  possibly  sold 
with  the  old  Front.  We  are  more  than  willing  to  recommend 
your  Fronts  because  of  the  great  satisfaction  ours  has  given." 
Another    s  ay  s  "Our  business 

increased  40%  |^QWnGG|^  — * ^  KAW- 
NEER FRONT    rV  Storefronts*       paid  for  itself  in 

eight    months."  If    you  could 

only  see  the  actual  letters  of  recommendation  that  we  have  on 
file  from  Merchants  you  would  not  hesitate  another  day. 
There  are  standing  today  30,000  KAWNEER  FRONTS  as 
proofs  of  all  we  claim  of  them.  Our  one  claim  that  should  in- 
terest you  most  is  the  ability  of  KAWNEER  FRONTS  to  in- 
crease sales — ask  any  of  the  30,000  Merchants  if  his  KAW- 
NEER FRONT  has  increased  his  business — take  his  word  for 
it,  not  our  claims. 

There  is  such  a  multitude  of  different  kinds  of  Store  Fronts, 
both  big  and  little,  that  you  must  take  care  lest  you  choose  one 
that  will  not  fit  your  business.  To  be  of  greater  help  to  >'ou  in 
making  this  important  decision,  we've  compiled  "Boosting 
Business  No.  2"  which  is  without  question  the  most  complete, 
instructive  and  interesting  Store  Front  book  ever  published. 
This  book  contains  actual  photographs  of  many  of  the  best- 
pa>"ing  large  and  small  Store  Fronts  in  the  country — Fronts  in 
all  kinds  of  businesses — together  with  drawings  and  suggestions 
that  will  interest  you. 

Don't  risk  the  amount  of  money  it  requires  to  install  an>' 
kind  of  Front  when  a  mere  2  cent  stamp  will  bring  to  you  this 
book  of  practical  Store  Front  ideas.  Your  copy  is  in  an  en- 
velope stamped  with  a  5  cent  stamp  and  ready  for  your  address 
Don't  delay  — every  day  yoi_i  conduct  your  busir.c^s  without  a 
KAW-NEER  FRONT  the  people  are  passing  instead  of  entering. 


fcawneer 

Manufacturing  Company 

Limited 

n-ancts  J.  Plym,  President 

Dept.  S.  1197  BalHurst  Street 

TORONTO,  ONT. 
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A  Few  Points  About 

STAMCO  LIMITED 

First  we  have,  beyond  all  dispute,  the  most  up-to- 
date  factory  in  Canada — we  repeat,  in  big  letters — 

The  Most  Up-to-date  Factory  in  Canada 

For  the  Manufacture  of 

BEDS  and  BEDDING 

We  have  the  most  centrally  situated  factory  in  the 
West.  We  are  on  all  three  Transcontinental  lines 
and  we  have  our  own  siding.  We  want  to  point 
out  to  the  Western  Merchant  that  modern  plant  and 
shipping  facilities,  plus  central  situation,  mean 

Quality,  Service  and  Quick  Delivery 

Our  1914  illustrated  catalogue  is  just  out.     A  post 
card  will  bring  you  a  copy  of  it  per  return. 

Stamco  Limited 

Saskatoon  and  Edmonton 

Stamco  of  Regina  Limited 

Regina 

Manufacturers  of 

Beds,  Springs,  Mattresses,  Pillows,  Tents, 
Awnings,  and  all  kinds  of  Canvas  Goods 
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Weisglass  Beds 

Represent  the  Maximum 
Result  in 

Construction,  Durability  and  Design 


DEALERS  everywhere  advise  us  of  the  success 
attending  the  sale  of  the  Weisglass  line. 

Our  "Acid  Proof"  Lacquer  is  something  more 
than  a  talkmg  point,  its  splendid  wearmg  qualities 
have  been  demonstrated  successfully  everywhere. 
Have  you  given  your  Spring  order  yet  ?  Our  sales- 
men are  now  on  the  road. 


Facsimile  of  Gold  Medal  Recently  Awarded 
to  Weisglass  Beds 


Weisglass  also  make  Springs  and  Couches 


Loo^  for  these  Trade  Marias 
Your  Guarantee  of  Quality^ 
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A  Splendid  Seller 

"Acme"  Folding  Table 

Weighi  only  10  lbs.,  itrongcst  folding  table  made. 
Special  folding  device  ;  green  felt  or  lealheielte  covered 
tops,  nothing  more  practical  for  card  playing,  etc.  Write 
for  ui  to  "show  you"  why  you  should  stock  these  tables. 

HOURD  &  COMPANY,  LIMITED 

Wholesale  Furniture  Manufacturers 
LONDON  -  CANADA 

Sole  Canadian  Licensees  and  Manufacturers 


Every  Up-to-date  Housewife  is  a 

Live  Prospect 
For  These 


Covers 

Every  woman 
in  your  to  w  n 
knows  that  the 
ordinary  silence 
cloth  will  NOT 
protect  the  pol- 
ished top  of  her 
dining^  table 
against  hot  dish- 
es. 

J  lA  Asbestos 

TABLE  COVERS  AND  MATS 

alt'oiil  better  inolcction  against  heat  tliaii  any  other-.  They  ai'e 
also  the  most  duiable.  They  invariably  give  satisfartory  serviee. 
Tlie  line  of  J  M  Asbestos  Table  Covers  and  Mats  is  so  complete 
thai  yi)u  can  cater  to  all  pocketbooks.  Ami  yon  won't  have  to 
tic  up  a  lot  of  money  in  stock,  as  our  branch  riglit  near  you  will 
till  rush  oidois  in  any  (|uiiitity.  without  <lclay.  Our  prices  to 
t he  t r  ule  are  so  lo w  ttiat  yon  can  undersell  competitors  Viesitles 
giving  your  customers  belter  value  than  they  can  get  in  any 
other  make  of  cover-.  Write  nearest  branch  to-day  for  booklet 
and  out- special  dealer  proiiositimi. 


THE  CANADIAN 
H.  W.  JOHNS-MANVILLE  CO. 


TORONTO 


MONTREAL 


WINNIPEG 


,  Limited 

VANCOUVER 

iv:-i 


Synopsis  of  Contents 
PART  I. 

Chapter    I. — Using    the    Windows — 
The    General    Principles    of  Display. 
Some   specific   instances.     Snrjie  corn 
liination  window  display  ofTers. 
Chapter  II. — One  Idea  Window  Dis- 
plays— Advising     against     trying  to 
show  all  the  goods  at  once. 
Chapter   III. — Window   Display  Pro- 
fits— How  to  make  windows  actually 
produce  direct  sales. 
Chapter    IV. — Showing   the    Goods — 
N'o    matter    what    the    class    of  nier- 
chandise,  sales  are  increased  if  it  is 
iittractivcly  displayed. 
Chapter    V. — Window    Displays  that 
Cost  Nothing — Some  special  windows 
described  and  illustrated. 
Chapter  VI. — The    Use    of  Window 
Fixtures — Displays  can  he  made  much 
more  attractive  with  modern  fi.vtures. 
Chapter    VII. — Let    the    Money  In 
Through    Your    Windows — Making  a 
success  (if  a  iiaint  department  through 
iittraetive  displays. 

Chai)ter  VIII.— Keeping  Frost  from 
Windows — .Suggi^sl  ion.s  on  this  impor- 
tant subject  from  several  sources. 
Chapter  IX. — A  Few  Suggestions  for 
Easy  Displays — These  can  he  arranged 
with  hut  little  expense. 
Chapter  X. — Window  Card  Pointers — 
.Some  good  suggestions  in  the  making 
of  show  cards  and  the  correct  colors 
lo  use. 

Chapter  XI. — Show  Window  Photo- 
graphs— How  lo  lake  gimd  pirturefl, 
avoid  ri'fleetion  and  git  proper  con 
I  rasi . 

PART  II. 
Practical  Displays — One  hundred  win 
(lows,    each    illilsl  l  ated    and  descrihecl 
so   that   any   clerk    can    arrange  Iheni 

Willi  liMl..  iir  no  .     Ml:-.  |iir:.-; 


One  Hundred  Easy  Window 

Trims 


Window  T"-"^ 


llA  panes.  4  14x7  inches.  104  (ull 
p;i(^c  plalrs.     ['ricr  $1.00  poslp.iid 


THIS  handy  little  volume  of 
224  pages  was  written  es- 
pecially for  the  merchant 
who  has  small  windows  or  wishes 
to  divide  large  ones  into  sections. 
The  displays  cover  all  classes  of 
goods,  but  there  are  enough 
suggestions  to  give  you  a  change 
each  week  for  almost  a  year. 

They  are  all  simple,  inexpen- 
sive and  easily  arranged  displays, 
and  all  the  inattMial  re(|Uirc(l 
111, IV  l)c  taken  liom  slock  or  pin  - 
chased  for  a  lew  cents. 

Commercial  Press,  Ltd. 

32  Colborne  St.,  Toronto,  Ont. 
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Dining  Room  Furniture 

Extraordinary 

DUILT  to  use,  cheer  and  en- 
dure.  We  manufacture  our 
product  so  reliably  that  the 
dealer  may  absolutely  depend 
upon  its  worthiness.  It  is  correct 
in  style,  made  from  selected 
wood  and  material,  and  skilfully 
constructed,  yet  not  expensive. 
It  IS  Dinmg  Room  Furniture  of 
character  at  a  price  that  you 
may  sell  your  customers  with  a 
certainty  of  perpetuating  their 
good  will. 


Be  sure  that  your  Spring  Display 
includes  the  Peppier  Line. 


Peppier  Brothers,  Limited 

Hanover  Ontario 


April,  1914 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER 


25 


Soon  to  be  the 

Best  Seller 
in  Canada 


It  must  be  plain  to  any  dealer  that  a 
mattress  with  the  unique  and  exclusive 
features  of  the 


DiXlE 

NoTUFT 

Compartment 

Mattress 


must  appeal  to  the  better  class  of  trade 
who  want  a  mattress  that  will  always 
remain  like  new. 

The  Dixie  has  many  successful  selling 
points  that  cannot  apply  to  any  other 
mattress  made. 

Features  which  make  it  unmistakeably 
superior,  and  therefore  preferable  from 
every  point  of  view. 


Y 

51/4  lbs. 
filling 

5  lbs. 

filling 

41/2  lbs. 

41/4  lbs. 

filling 

filling 

4ibs.i'^;  ^ 


V 


DIXIE  NoTUFT 

TEN  COMPARTMENT  MATTRESS  ,  I  t-f 

The  Dixie  NoTUFT  Compartment  Mattress 

has  ten  compartments  or  sections.  Each  compartment 
is  practically  a  mattress  by  itself.  Amount  of  filhiio;  in 
each  compartment  varies  acoordinsr  to  the  inehvidual  require- 
ments. Wliere  wear  is  heaviest  most  fiUin.e:  is  placed.  No  other 
mattress  be  built  this- way,  owin.c:  to  strong,  protective  pat- 
ents covering  this  method  of  construction. 

A  positive  guarantee  against  "spreading"  goes 

with  every  Dixie  NoTUFT  Compartment  Mattress.  Con- 
sequently yon  may  rest  assured  of  straight,  clean  edges,  and  well 
draped  bedding  when  you  use  it.  It  lias  no  tufts— no  dirt  pockrh,  and 
is  easy  to  keep  clean.  It  is  most  com/or/a/i/f  because  most  rfsi/ifit/.  It 
is  dt'.rabli'  because  it  has  no  tufts  to  jjive  wav,  and  can  be  made  most  as 
good  as  new  any  time  by  a  slight  beating  and  a  sun  bath. 


X 


Exclusive 
Local  Selling  Rights 


will  be  granted  dealers  who  are  in  a  position  to  do  justice  to  the 
splendid  sales  opportunities  of  the  Dixie  in  their  locality. 

You  know  the  value  of  having  a  mattress  which  cm  be  made  the 
biggest  sellcr  -  and  of  being  the  only  dealer  in  your  neighborhood 
who  sells  It    I  hen  write  now  for  llic  particulars  of  our  selling  plan. 


A  "Dixie"  News  Paper  Ad. 

Geo.  Gale  & 

Sons,  Limited 

Waterville,     -  Que. 
Montreal     Toronto,  Winnipeg 
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The  Imperial  Make  Will 
Please  Your  Exacting  Customers 

ET  on  more  intimate  terms  with  the  unusual 
quality  in  our  Upholstered  Furniture.  We 
believe  you'll  find  that  it  will  fill  an  important 
phase  of  your  busmess  to  the  best  advantage. 

Our  traveler  will  tell  you  why.    in  the  mean- 
time write  us  for  photos  of  our  new  lines. 

Imperial  Furniture  Company 

585-591  Queen  St.  West,  Toronto 


One  of  Our  Attractive  New  Styles 


QUARTERED  oak  frame, 
fumed  or  in  any  other 
finish.  Full  spring  seat 
and  head  containing  37  springs. 
Double  stuffed.  Full  range  of 
covers  m  tapestry,  leather  or 
imitation  leather. 

Blue  prints  of  other  new  designs 
on  request. 


No.  160.    Spring  Edge 

J.  P.  Albrough  &  Co.     -    Ingersoll,  Canada 

Makers  of  Quality  Couches  and  Chairs 


A  New  Line  of 

^  Red  Cedar  Chests 

Genuine  Tennessee  Red  Cedar 
Chests,  absolutely  moth  proo  . 
Made  in  three  sizes.  Mahog'any 
finish;  best  copper  trimming's; 
serviceable  brass  lock. 

Ask  for  cuts  and  prices 

D.  L.  SHAFER  &  CO. 

St.  Thomas       -        -  Ontario 


Do  you  know  of  any  Furniture  Dealer  or  Funeral   Director,  any 

where  in  Canada 

who  is  not  a 

subscriber  to 

the 

Canadian  Furniture  World  and  The  Undertaker?    if  so,  you  wi 

1  be  doing  him  a 

favor  by  sending 

us  his  name 

and 

address  so  that  we  can  send  him  a  sample  copy  and  subscription 

order  blank. 

April. 
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KELLARIC 

MATTRESSES 


Reasons 

Why  You  should  show  the  KELLARIC  and 
Why  your  customers  will  buy  the  KELLARIC 

Because  t  It  Is  unconditionally  guaranteed  by  us  through  you. 
Because  I  Our  secret  process  of  cross  binding  positively 

eliminates  all  possibility  of  spreading    a  fault  so  common  in  mattresses. 

Because:  The  laced  opening  at  the  end  of  each  KEL- 

L  AKIC  mattress  enables  them  to  inspect  the  material  of  which  it  is  built. 

Because:  The  KELLARIC  mattress  is  altogether  the 

product  of  Canadian  skill. 

The  McKellar  Bedding  Co.,  Ltd. 

Fort  William  Ontario 

The  Berlin  Bedding  Company,  Limited,  31-33  Front  St.  E.  Toronto,  Ont. 


CA\  \i>iA\  Fri:\iTri;i':  woin.n  avd  tiik  undertaker 


Aj)!' 


'^Safety  First'' — Last  and  All  the  Time 

Ideal  Mesh  Side 
Crib  —  No.  56 


Specifications 

7  8  in.  Posts.  Head  46  in. 
high.  Foot  46  in.  high. 
Sides  2  I  in.  high.  Shipping 
weight,  80  lbs.  Sides  I  in. 
square  interwoven  wire  mesh. 
Sliding  sides.  Safety  catch. 
Ball-bearing  casters.  All 
white  enamel. 


A  Pronounced  Success 

A  woman  is  careful  when  purchasing  a  crib,  because 
unless  the  baby  is  absolutely  safe  and  comfortable  in 
it,  it  means  trouble  for  both  parents. 
This  new  Ideal  Mesh  Side  Crib  satisfies  every  con- 
ceivable requirement  as  to  safety  and  convenience. 
It  marks  a  big  advance  in  crib  designing,  and  we 
anticipate  many  old  cribs  being  replaced  by  it. 
Put  one  on  exhibition  in  your  w'indow.    Its  very 
novelty  will  attract  passers-by. 


IDEAL  BEDDING  C^^uMiTED 

TORONTO 


2-24  JEFFERSON  AVENUE 


RE.C  I  STER.eD 
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News  of  the  No  retailer,  no  matter  how  small 

Retail  Store.  his  business,  can  afford  to  ignore 

advertising. 

To  be  located  even  where  no  newspaper  is  published 
is  no  excuse  for  not  using  printers'  ink.  Advertising  is 
fortunately  neither  confined  to  method  nor  place. 

"All  advertising  is  good,  but  some  is  better"  is  an 
old  saying.  All  that  is  demanded  of  any  retailer  is 
that  he  uses  the  best  medium  that  is  at  his  command. 
That  best  available  medium  may  be  a  circular,  a  letter, 
or  a  dodger. 

Whatever  you  do,  use  the  local  newspaper.  If  it  is 
worthy  of  the  name  of  a  newspaper  it  is  the  best 
medium  you  can  use.  Should  you  be  without  a  local 
newspaper  you  can  scarcely  be  inaccessible  to  a  print- 
ing office  of  some  kind. 

The  news  of  your  store  told  in  plain,  terse  terms  will 
always  interest  consumers,  wholher  it  be  told  through 
the  columns  of  a  newspaper  or  within  the  folds  of  a 
circular  or  letter.  Good  advertising  is  good  ston^ 
news. 

Seo  that  at  least  in  some  way  the  consumers  in  your 
locality  are  supplied  with  the  news  of  your  store. 

T/ic  sDuill  Du  n  hdiil  ivill  exist  (is  Ions;  as  he 
keeps  gnitif[. 

Service  as  a  Fac-  r!liasing  a  price-cut t<'r,  lik.-  chas- 
tor  in  Business.  ing  a  vviil-o '-liic-wisp,  i.s  ;i  djin- 
gcroiis  as  well  as  a  fonlisli  prae- 
lice.  It  will  in  |ir(p|);ii)ilily  cvcnl  iially  h'jid  one  into 
the  (|uagniin!. 

The  only  salV  conipcl  ilor  lo  I'dIIow  is  he  who  inaK'cs 
service  the  ronndjit ion  of  his  linsiricss. 

Other  llniii  service  there  is  no  firm  foundation  on 
wliieh  to  hnild  a  successful  business  snpersl met ure. 

Price-cutting  may  momentarily  bring  a  siore  into 
the  limeli^^lil,  hut  it  will  not  keep  it  there. 


Anybody  can  cut  prices.  No  ability  is  demanded. 
It  is  merely  an  exhibition  of  the  lowest  type  of  busi- 
ne.ss  mentality  and  can  only  lead  to  ultimate  failure. 

To  build  up'  a  business  on  the  basis  of  service  ren- 
dered is,  on  the  other  hand,  an  exhibition  of  ability. 

Service  is  not  the  studying  of  ways  and  means  of 
getting  a  big  margin  of  profit  on  everything  sold.  It 
is  the  studying  of  ways  and  means  of  giving  customers 
value  for  the  merchandise  they  purchase.  To  do  this 
successfully  demands  brains — brains  that  are  able  to 
appreciate  the  fitness  of  things. 

Profit  a  merchant  must  of  course  have ;  but  it  is  not 
by  the  demanding  of  big  profits  that  he  builds  up  a 
large  and  prosperous  business.  It  is  by  moderate  pro- 
fits and  a  large  turnover  that  he  accomplishes  this. 

A  dealer  died  in  Toronto  a  short  time  ago  who  all 
his  life  had  made  the  getting  of  big  profits  his  ideal. 
Practically  everything  he  sold  was  a  little  above  in 
price  that  asked  by  any  other  dealer  In  his  neighbor- 
hood. But  he  never  built  up  a  large  business.  His 
customers  were  chiefly  those  who  patronized  his  store 
in  emergencies  and  a  I'ew  old  friends  who  stood  by  him. 
And  when  he  died  his  store  had  about  the  same  half- 
dead  and  half-alive  appearance  it  had  the  day  it  was 
opened  twenty-five  years  ago. 

The  high  road  to  success  in  business  is  neither  by 
cutting  prices  iior  by  demanding  big  profits.  It  is  by 
service,  which  inspires  confidence  and  holds  trade. 

To  attempt  to  biiilii  up  a  l)iisiitcss  I>v  price-cut- 
ting methods  is  like  attempting  to  strengthen 
u  l)ui/(/ing  by  removing  the  foundation  stones. 

The  Retailer's  Many  retailers    Avhose  business 

Surplus  Capital.  has  developed  to  the  point  where 
a  surplus  of  capital  has  accumu- 
lated, have  been  perplexed  as  to  what  they  should  do 
with  this  surplus. 

To  allow  it  to  lie  in  the  bank  earning  merely  3  per 
cent,  interest  is  neither  businesslike  nor  profitable.  He 
is  a  poor  business  man  indeed  who  could  not  put  it  to 
better  use  than  that. 

As  to  what  a  retailer  who  finds  himself  with  a  sub- 
stantial cash  surplus  should  do  is  a  matter  which  each 
must  decide  for  himself,  as  no  hard  and  fast  rule  ean 
be  made  which  shall  apply  to  all  alike.  There  are. 
howevc)',  certain  underlying  principles  which  do  apply 
to  practically  all  cases. 

In  the  first  place  everyone  will  probably  conc(>de 
that  it  is  unwise  to  cripple  one's  business  by  taking 
from  it  and  employing  elsewhere  capital  that  really 
belongs  to  it.  A  good  many  retailers  who  have  biH'n 
(lipping  deeper  into  real  estate  speculations  than  the 
condition  of  their  capital  warranted  have  been  learning 
this  to  their  sorrow  of  late. 

On  the  other  hand,  it  is  also  unwise  to  keep  capital 
in!ide(|uately  employ(>d.  Not  only  is  it  not  earning  as 
mueh  as  it  should  earn,  hut  when  there  is  a  plentiful 
supply  of  cash  on  hand  there  is  not  always  the  snme 
disposition  lo  look  closely  after  the  coIh>etion  of  ae- 
counls. 

A  large  wholesale  dealer  in  Toronto  who.  when  he 
died  a  few  years  ago,  had  amassed  a  I;irge  fortuni\ 
nnide  it  a  rule,  as  h(>  ternn>d  it.  to  "stjirve  his  busim^ss." 
That  is,  he  kept  as  much  of  his  capital  as  possible  safe- 
ly invested  in  good  m;irkelable  securities.  The  result 
was  lhat  his  eanifal  inside  his  business  was  kepi  woi'k- 
ini;  hard. 

Another  successful  dealer  made  it  a  practice  of  invest- 
ing his  money  in  central  revenin>-pro(1neing  real  estate 
u|)on  which  ;it  jiny  time  should  there  h;iv(>  been  ;>  neees- 
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sity  for  his  doing  so.  ho  could  raiso  money  on  a  mort- 
gage.    Ho.  too.  diod  a  wealthy  and  honored  citizen. 

In  the  einploynuMit  of  surplus  capital  outside  the 
business  it  often  makes  all  the  difTorence  in  the  world 
as  to  whether  it  is  used  as  an  investment  or  for  speeu- 
latintr  purposes.  It  is  unwise  to  spec\date  when  you 
cannot  atTord  to  take  a  chance.  And  when  investing 
it  is  well  to  consider  the  possibilities  of  tuniiiifr  1l)ft  in- 
vestment into  cash  'u\  case  of  emergency. 

There  are  some  who  hold  that  the  retailer  should  not 
invest  in  anything  outside  his  own  husiness.  In  many 
instances  this  would,  no  doubt,  be  sound  advice.  But 
to  make  it  a  hard  and  fast  rule  would  not  be  wise.  If 
the  business  is  one  which  possesses  great  potentialities 
by  all  means  develop  it.  Rut  if  its  potentialities  are 
not  good;  if  it  has  about  reached  the  limit  of  its  possi- 
bilities, the  wisest  thing  might  be  to  keep  the  surplus 
capital  working  on  another  job. 

There  is  one  outstanding  fact  about  capital  these 
days — the  demand  exceeds  the  supply.  And  the  chief 
concern  for  those  who  possess  a  surplus  is  how  and 
where  it  is  best  to  employ  it. 

//  /-V  n  profitable  thing  for  nwrc/uui/s  to  study 
to  please  their  customers  and  for  clerks  to 
studv  those  things  that  advance  the  interest  oj 
their  employers. 

An  Opportunity  Every  dealer  should  turn  to  good 
in  Card  Writing.  account  the  lessons  in  card  writ- 
ing which  are  appearing  in  each 
issue  of  this  paper.  These  lessons  are  prepared  by  a 
practical  man.     They  are  simple  and  easily  mastered. 

Some  undoubtedly  possess  greater  aptitude  than 
others  for  card  writing.  But  even  those  with  the 
least  aptitude  need  not  despair. 

Tn  these  series  of  simple  articles  we  have  provided 
the  way.  Any  one  who  possesses  the  necessary  will 
power  can  profit  by  them. 

No  clerk  should  allow  the  opportunity  for  acquiring 
efficiency  in  card  writing  to  slip  by.  Every  lesson 
should  be  carefully  studied,  for  with  practice  comes  per- 
fection. 

And  a  good  card  writer  is  worth  money. 

Problems  beset  merchants  in  large  towns  as 
ivell  as  those  in  small  towns,  and  the  only 
panacea  is  courage  and  perseverance. 

Why  He  is  Location  is  no  doubt  a  contribut- 

Losing  Business.  ing  factor  in  the  success  of  a 
retail  business.  But  some  men  do 
not  seem  to  be  able  to  succeed  however  good  the  loca- 
tion may  be.  Tn  such  instances  it  is  obviously  the 
fault  of  "the  merchant  and  not  that  of  the  locality  in 
which  the  store  is  situated. 

We  have  in  mind  a  retailer  who  some  months  ago 
bought  out  a  business  in  one  of  the  suburbs  of  a  cer- 
tain'large  city.  But  in  spite  of  the  fact  that  his  pre- 
decessor had  done  well,  he  is  obviously  lo.sing  ground. 
The  reason  is  not  far  to  seek  :  He  is  not  giving  ade- 
fpiate  service. 

His  particular  weakness  seems  to  be  a  lack  of  system 
in  keeping  informed  in  regard  to  his  stock.  He  is  fre- 
rpiently  out  of  this  or  that  staple  article.  As  a  large 
share  of  his  business  is  family  trade  a  good  deal  of  in- 
convenience is  being  caused  customers. 

When  on  telephoning  orders  they  are  repeatedly  told 
that  he  is  out  of  this  and  that  line  it  does  not  take  a 


customer  long  to  switch  his  patronage  to  a  dealer  who 
can  give  better  service. 

or  course,  it  is  every  merchant's  fate  to  be  caught 
short  in  some  lines  now  and  then.  Unfortunately,  how- 
ever, perfect  his  own  system  may  be,  he  cannot  control 
the  other  contributing  agents,  such  as  the  manufacturer, 
the  Avholesaler  and  the  transportation  company.  But 
even  then  it  is  better  to  secure  from  a  fellow-dealer  the 
article  wanted  rather  than  to  allow  an  order  to  go  in- 
complete or  unfilled. 

The  retailer  to  whom  we  have  reference  is  surround- 
ed by  fellow-retailers,  but  he  never  appears  to  make 
any  attempt  to  get  from  them  that  which  he  has  not  in 
stock,  no  matter  how  much  a  customer  may  need  it.  He 
is  graduallj^,  in  consequence,  surrendering  his  business 
to  his  surrounding  competitors. 

Price  cutting  practices  were  never  know7i  to 
create  prestige  in  business. 

The  Knack  of  The  freight  rate  war  among  the 

Getting  Together.      Atlantic  steamship  companies  is 
said  to  have  petered  out.  War 
of  this  kind  usually  does  peter  out  before  hostilities 
have  been  going  on  for  long. 

Steamship  men  seem  to  possess  the  happy  knack  of 
being  able  to  call  off  a  war  before  much  damage  has 
been  done. 

It  is  a  pity  business  men,  and  particularly  retailers, 
do  not  possess  the  same  happy  knack.  They,  year  after 
year,  go  on  waging  bitter  warfare  cutting  prices  and 
striving  by  might  and  main  to  drive  each  other  out  of 
business. 

True,  a  better  day  seems  to  be  dawning.  Business 
men  are  realizing  that  even  if  they  can  only  get  ac- 
quainted and  rub  shoulders  asperities  disappear,  and 
the  inclination  to  cut  prices  modifies. 

Though  the  millenium  in  business  may  still  be  a  long 
distance  away,  it  is  some  satisfaction  to  know  that  the 
tendency  is  more  in  that  direction  than  away  from  it. 

Show  windows  were  designed  for  the  purpose 
of  exhibiting  the  retailers''  enterprise,  not  the 
lack  of  it. 

Getting  After  Dis-  At  a  meeting  of  retailers  in 
honest  Advertisers.  Philadelphia  the  other  day  a 
resolution  was  adopted  endorsing 
the  movement  against  fake  advertising. 

The  attitude  of  mind  toward  advertising  has  under- 
gone a  marked  change  within  the  last  decade  or  two. 

There  was  a  time  within  the  memory  of  many  people 
when  the  average  advertisement  was  looked  upon  as 
a  gross  exaggeration,  if  not  a  deliberate  lie.  And  there 
was  some  reason  for  this  view.  To  at  least  exaggerate 
was  deemed  by  not  a  few  advertisers  as  an  exhibition 
of  skill.   It  would  make  people  take  notice. 

To-day  all  this  is  changed.  Aside  altogether  from  its 
moral  aspect  the  average  business  man  knows  that  even 
to  exaggerate  is  the  height  of  foolishness.  He  knows 
that  unless  he  tells  the  truth,  the  whole  truth  and  noth- 
ing but  the  truth,  his  advertising  will  in  time  become 
abortive.  Consequently  he  is  quite  aware  that  to  even 
once  attempt  to  fool  the  people  would  be  risky. 

Business  men  who  to-day  know  experimentally  the 
value  of  advertising,  are  naturally  jealous  for  the  main- 
tenance of  its  good  name.  To  see  them  banding  to- 
gether in  order  to  clip  the  wings  of  the  few  advertisers 
who  are  .''till  disposed  to  transgress  the  laws  of  good 
advertising  is  therefore  what  might  be  expected. 
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Selling  Ideas  of  Retail 
Furniture  Dealers 


MI'UCIIAXDISING  is  ever  vising  upwiii'd  1o  ;i  plane — in  the  t'nrni- 

tiire  as  well  as  other  lines  of  business.  The  foremost  methods  of  yes- 
teryear are  being  replaced  by  new  and  improved  ones  in  the  strenuous 
bid  for  business.  The  dealer  who  wants  to  hold  his  own  in  the  race  must 
keep  pace  with  the  advancing  methods.  Not  only  must  he  be  able  to  adapt 
himself  to  changing  conditions  as  they  arise,  but  it  is  well  that  he  be  able 
to  himself  originate  and  devise  new  methods  of  merchandising. 

The  man  who  forges  to  the  front  in  business  to-day  is  the  one  with  an 
active  brain,  who  is  constantly  hitting  on  new  plans  of  bringing  his  store 
and  goods  more  prominently  before  customers  to  the  benefit  of  sales  and  pro- 
fits. Anything  new  and  original  appeals  strongly  to  people,  and  for  this 
reason  is  especially  valuable  to  the  dealer.  One  idea  in  itself  is  not  going  to 
bring  success,  any  more  than  the  insertion  of  one  advertisement  in  a  paper  is 
going  to  work  wonders.  One  swallow  does  not  make  a  summer,  and  no  more 
will  one  good  plan  or  idea,  although  it  may  be  a  dandy,  bring  more  than  tem- 
porary benefit  to  the  store.  As  tlie  runnel-  in  the  Ion"'  dislanee  race  must 
keep  plugging  away,  so  must  the  man  in  the  race  for  business. 

Selling  ideas  include  the  small  as  well  as  the  big  ones.  How  often  we 
see  some  simple  little  practical  idea  that  is  costing  little,  bringing  in  big  re- 
sults. A  sales  creating  scheme  does  not  always  have  to  be  extensively  staged 
at  big  expense.  It  would  seem  that  some  dealers  believe  this  to  be  true,  and 
that  original  and  business-getting  selling  schemes  are  for  the  big  stores  only, 
that  have  a  good  deal  of  money  to  expend  in  this  direction.  Even  the  big  in- 
terest-compelling features  have  to  be  backed  up  by  smaller  ones.  The  balloon 
ascension  may  be  the  central  feature  of  the  village  fall  fair,  but  it  is  far  from 
being  the  whole  fair.  The  numerous  smaller  events  are  a  necessity  to  its 
success. 

And  so  it  is  in  business.  There  are  certain  underlying  principles  for  the 
successful  conduct  of  all  stores.  For  instance,  goods  siioiild  l»e  Uept  briirlit. 
attention  .should  be  given  to  interior  and  window  display,  a  certain  amount 
of  advertising  should  be  done,  and  good  service  should  be  given.  While  these 
are  the  main  features,  there  nnist  be  called  info  use  in  addilioii.  many  other 
selling  ideas,  simple  though  they  may  be.  and  freiiueiit ly  if  is  upon  flu^se  little 
plans  and  methods  that  the  degree  of  success  depends. 

'I'lie  big  stores  iiave  l)y  no  means  a  monopoly  on  new  and  practical  inno- 
vations that  help  lo  sell  goods.  .Many  small  stores  in  all  parts  of  the  country 
are  constantly  ib'visiug  cxcellcnl  |)l.iiis  for-  Lrelliiig  more  business. 
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Trend  of  Furniture  for  the  Spring  Season 


AT  the  prt'st'iit  timo  wlicn  liigli-i-l;iss  runiituro  is 
moving  slowly,  and  tlu'  call  is  largely  for  the 
i'h<"a|»  linos,  it  is  ditliiMilt  to  ohijiiii  ;i  decided 
iiiH>rcssion  of  the  trend  of  riiniilinc  styles  for 
ilu'  i-ondni;  season.  The  views  of  Idiyeis.  w  ho  I'aic 
more  abont  price  than  workmanship,  desitjn  iiiid  iimlc- 
rials,  are  of  little  valne  in  this  respect.  Piircliasers  of 
this  class  are  umlouhtedly  entitled  to  coiisidecat ion,  and 
they  are  getting  nnire  and  better  vaUic  lnr  llicir  money 
than  ever  before.  At  the  same  time,  tlie  riiluic  of  the 
furniture  industry  as  a  whole  must  rest  w  ilh  llic  dis- 
crintinating  consumer,  an  increasiuij:  class  every  year. 
It  is  becoming  more  anil  moiv  apparent  that  the  medi- 
um-class buyers  are  no  longei-  willing  to  buy  anything 
that  is  highly  tinisheil  aiul  striking  in  ai)i)eai'aiiee  with- 
out regard  to  its  harmony  with  other  furnishings,  but 
are  beginning  to  know  exactly  what  they  want  and  to 
hunt  arouiul  until  they  get  it. 

Arts  and  Crafts  Big  Sellers. 

Among  the  biggest  sellers  to-day  in  medium-class 
goods  is  the  general  line  comprehended  under  the 
term,  "arts  and  craft."  There  are  iiumerous  vari- 
eties of  this  style,  ranging  from  the  original  mission 
style,  which  was  found  too  severe  and  massive  for  the 
average  city  home,  dow-n  to  the  very  cheapest  furni- 
nture.  barely  recognizable  as  such.  There  is,  how- 
ever a  gratifying  increase  in  the  number  of  purchasers 
who  have  come  to  understand  that  high-class  furniture 
of  this  type  is  worth  a  good  price,  the  oi'iginal  impres- 
sion having  apparently  been  that  it  should  be  very 
cheap  because  of  its  straight  lines  and  lack  of  carving 
or  other  ornamentation.     For  the  dining-room,  library 


Sammer  verandnh  rocker— Imperial  Rattan  Co.,  .Stratford 


and  living-room,  art-craft  furniture  is  a  leader  up  to  a 
price  where  fine  mahogany  comes  into  active  competi- 
tion. 

There  is  less  seen  of  the  very  dark  oak  finish(;s  -which 


were  poi)ular  a  year  or  two  since  and  more  of  the  warm, 
red  browns  and  fumed  oak  finishes.  The  waxed  finish, 
too,  is  popitlar  with  the  housekeeper,  because  it  is  so 
easily  kept  in  good  condition.  Golden  oak  is  still  the 
leading  staple  in  the  cheap  lines.  In  some  quarters 
Ihei-e  is  a  small,  but  increasing  demand  for  oak  finished 
in  the  light  gray  stains,  which  are  the  rage  in  Europe. 
Fxliibil ion  j)ieces  have  been  seen  under  various  fancy 
names  such  as  "Hungarian  ash,"  and  some  dealers 
think  favorably  of  these  light  stains  for  the  future. 


Sunmier  rattan  easy  chair— Imperial  Rattan  Co.,  Stratford 


They  are  certainly  more  cheerful  and  dainty  than  the 
very  dark  finishes,  but  their  use  will  probably  be  eon- 
fined  to  those  who  can  att'ord  to  decorate  their  rooms 
in  harmony. 

White  Furniture. 

This  tendency  toward  the  lighter  coloring  is  perhaps 
attributable  to  the  continued  demand  for  light-colored 
enamel  furniture,  the  gray  enamels  apparently  being 
popular  in  the  better  grades.  In  high-class  goods,  the 
manufacturers  of  enamel  furniture  have  gone  to  ex- 
treme lengths  in  the  matter  of  ornamentation  and 
elaborate  design.  Nearly  all  the  better-class  shops 
now  show  white  or  gray  enamel  dining-room  sets,  most- 
ly in  the  poi^ular  Adam  style.  Furniture  of  this  per- 
iod lends  itself  readily  to  profuse  ornamentation,  which 
can  be  very  easily  overdone.  The  carved  portion  of 
the  ornament  is  usually  along  classical  lines,  and  now  in 
low  relief,  accentuating  the  delicate  design  of  the  piece 
as  a  whole.  Floral  or  other  designs  painted  upon  the 
enamel  are  the  rock  upon  which  many  designers  are 
wrecked,  some  manufacturers  ap])avently  believing  that 
any  ornament  which  is  "hand  painted"  is  indubitably 
artistic  and  appropriate,  be  it  executed  ever  so  inditt'er- 
ently,  whereas  the  original  Adam  furniture  was  decorat- 
ed by  some  of  the  most  eminent  artists  of  the  day. 

Period  Furniture. 

Tn  the  better  class  "period  furniture"  for  the  dining- 
room,  the  Adam  style  is  the  leader  at  present  when 
mahogany  is  desired  and  the  late  Jacobean  or  William 
and  Mary  in  oak.  The  two  latter  styles  are  often  more 


April,  19]  4 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER 


33 


or  less  combined;  in  fact,  the  transition  is  so  gradual 
that  it  is  difticult  to  make  a  distinction  in  many  eases. 
The  William  and  i\Iary  style  merely  shows  a  little  more 
of  the  Dutch  influence  which  came  to  be  felt  in  Eng- 
land upon  the  accession  of  William  of  Orange  to  the 
English  throne.  The  early  Jacobean  style,  character- 
ized by  considerable  carved  ornament,  is  not  popu- 
lar, but  the  quaint  panelings,  curved  underframing  and 
"pear  drop"  drawer  pulls  have  caught  the  fancy  of  the 
public.  Tables  are  furnished  with  legs  rather  than 
pedestal  bases,  and  often  have  underframing,  although 
the  latter  is  usually  confined  to  serving  tables  and 
dressers.  Some  of  the  chairs  have  this  feature  also. 
Some  of  the  more  recently  exhibited  sets  in  this  class 
are  elaborately  inlaid  in  black  and  white  stringings, 
which  place  them  in  the  William  and  Mary  period.  A 
(lull  oak^finish  is  the  usual  thing  in  furniture  of  this 
class,  often  being  given  an  antirpie  appeai'ance  by  rub- 
bing off  the  stain  at  the  points  of  natui-al  wear.  This 
[)opular  style  for  dining-room  furnitur-e  does  not  seem 
to  have  taken  hold  in  any  other  line. 

On  the  other  hand,  the  Adam  style  is  equally  popu- 
lar for  bedroom  furnishing — in  fact,  some  consider  the 
mahogany  Adam  dining-room  fni-niture  as  decidedly 
fwnereal  in  effect,  especially  when  the  typical  Adam 


Park  or  garden  seat— Strat  ford  Mfg.  Co. 


tableware  urns  are  included.  For  dainty  and  rich  bed- 
room furniture,  however,  it  is  unsurpassed,  even  by  the 
.Marie  Antoinette  style,  which  impresses  nuiny  people  as 
or'uate  and  artificial.  In  bedroom  fui'nitui'e  the  ])j'es- 
ent  Adam  showings  are  mostly  in  enamel  with  a  few  in 
mahogany.  The  use  of  caned  panels  is  a  leading  fea- 
ture. An  exhibition  set  has  twin  beds,  in  sevei-ely 
classical  outline,  with  little  or  no  carved  ornamenta- 
tion, but  artistically  outlined  with  painted  festoons  and 
swags  of  floral  patterns.  In  the  centre  of  each  large 
panel  there  is  an  inset  medallion  of  Wedgewood  china, 
showing  a  classical  ('uj)id  on  the  typical  dull  i)aek- 
gi'ound.  This  feature  is  repeated  on  all  the  principal 
pieces  of  the  set.     The  enamel  is  a  soft  old  ivory  shade. 

Awnings  for  Spring  Selling, 

The  extent  to  which  porch  furnishings  and  decora- 
tions have  developed  is  astonishing.  Awnings  have 
beconu'  distincrtly  decorative  as  rnrnilure  of  a  spring 
and  suniMiei"  character.  We  heard  of  a  firm  that  adopt- 
ed the  scheme  of  makitig  u|)  standard  aw  ning  sizes  dur- 
ing the  slack  months,  by  making  a  nuini)er  of  frames 
all  i-eady  equipped  for  the  S[)ring  rush.  The  awning 
season  is  generally  a  crowded  and  l)u.sy  season,  even 
under  the  most  favorable  conditions,  and  any  plan 
which  will  make  use  of  the  slack  lime  of  the  winter  to 
help  out  the  busy  rush  f)r  sprin<;  is  not  only  a  safe,  but 
a  profitable  investment. 

Park  Seats  and  Lawn  Swings. 

Spring  is  the  time  for  getting  after  the  possible  busi 
ness  tliat  i.s  to  be  bad  in  |iar  l<  ;ind  lawn  furniture.  This 


is  a  line  of  furniture  that  is  too  often  left  by  the  dealer 
to  take  care  of  itself,  but  which  if  gone  after  persistent- 
ly and  in  the  right  way,  could  be  made  profitable.  It 
will  not  be  many  weeks  before  the  municipal  officials 
of  the  vai-ious  towns  and  cities  will  have  made  plans  as 
to  what  will  be  done  during  the  coming  summer  in  the 
way  of  park  improvements.  There  is  a  demand  of 
some  kind  for  these  goods  for  public  purposes  every 


Summer  lawn  swing -Stratford  Mfg.  Co. 


year.  Wiiy  not  get  after  those  officials  who  have  the 
necessary  purchases  in  hand  at  once'.'  Show  them  what 
yon  can  do  in  this  line.  If  you  have  no  goods  of  this 
character  in  stock,  secure  the  catalogues  of  the  manu- 
facturers of  these  lines,  show  them  a  line  that  you  can 
give  them.  Then,  when  the  time  conu>s  for  the  goods 
to  be  brought  you  will  stand  a  good  chance  of  secur- 
ing the  order.  The  j)reseiit  time  is  not  one  day  too 
early  to  get  after  this  ti'ade.  Let  them  know  that  you 
can  supply  them,  that  they  need  not  send  out  of  town, 
that  you  can  give  them  .just  as  good  a  price  as  they  can 
secui'e  anywhere.  They  will  naturally  look  to  you  at 
least  before  they  buy.  Closely  associated  with  these 
goods  is  the  various  lines  of  wooden  swings,  porch  fur- 
niture, etc.,  which  will  be  in  demand  soon.      The  de- 


No  w  smDMicr  dressing  clmir-  Had  z  Bros.,  Ocrlin 

mand  in  these  goods  is  steady  during  the  sun\mer  sea- 
son, and  the  line  is  one  that  UH>st  furniture  dealers 
could  handle  very  |)i-ofit ably.  I'>e  ready  with  a  repre- 
sentative selection  when  the  buying  commences. 


In  the  country  towns  the  man  that  would  serve  .ill 
his  li-ade  must  i*arry  chen])  as  well  as  good  furniture, 
but  in  the  larger  tt>wns  ami  cities  it  is  often  better  to 
specialize  than  to  spread-eagle  antl  try  to  cover  the 
whole  ranu'c.  'I'he  buyers  of  good  furniture  in  such 
places  like  ti)  feel  that  there  is  some  exelusiveness  about 
the  place  they  trade. 
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Collins'  Course  in  Show  Card  Writing 


Fifth  0}  a  series  of  articles 
specially  prepared  for  this 
journal. 


AS  lueutioiu'd  at  tho  close  oi'  last  month 's  article, 
the  letters  of  plate  17,  the  half-block  style, 
are  particularly  adapted  for  "cutting  in." 
•rutting  in"  is  a  trade  term  known  to  card 
wnlcrs  anil  sign  writers,  in  which  the  work  of  lettering 
is  exactly  reversed  from  tlie  ordinary  way  of  painting 
letters.  The  background  is  painted,  leaving  the  letters 
the  color  of  the  card.  For  certain  classes  of  work, 
such  as  large  letters,  it  is  much  easier  to  letter  by  this 
process.  Fig  6  will  give  a  good  idea  of  how  the  work 
is  executed  and  how  it  will  look  when  completed.  First, 
rule  straight  lines  at  the  top  and  bottom  of  the  letters. 
This  finishes  the  letters  on  the  top  and  bottom  sides. 
Then  tlie  outside  vertical  lines  of  the  letters  may  be 
ruled  in.  Next  the  inside  lines  and  the  horizontal  and 
other  strokes  of  such  letters  as  F,  E,  K,  etc.  The  bev- 
eled corners  may  be  done  next.  This  completes  the 
ruling  in  or  "cutting  in"  of  the  letters.  It  will  at  once 
be  seen  why  this  particular  style  of  letter  is  so  well 
adapted  to  "cutting  in."  There  are  no  curved  lines, 
which  permits  of  all  the  lines  being  ruled.  It  will  be 
necessary  in  doing  work  this  way  to  take  great  care 
that  the  letters  are  made  wide  enough  in  the  stems. 
The  letters,  when  the  outlining  is  done,  will  appear 
larger  than  when  the  entire  background  is  filled  in. 
The  word  "designs"  in  one  of  the  sample  cards  is  made 
by  this  "cutting  in"  method,  but  is  a  fancy  type. 

Gold  and  Aluminum  Paints 

Ever}'  card  writer  will  find  use  for  gold  and  alum- 
inum paints  or  colors.  These  can  be  mixed  as  easily  as 
other  colors  and  are  to  be  preferred  to  any  you  can  buy. 
Buy  a  package  of  good  bronze  powder,  also  a  package 
of  aluminum.  Do  not  use  silver,  as  it  will  tarnish 
easily.  Mix  these  separately  with  a  little  spirits.  When 
well  "cut,"  add  mucilage  of  sufficient  quantity  to  make 
it  stick.  Then  after  mixing,  add  enoiigh  water  to 
make  it  work  fluently.  This  is  practically  the  same 
way  as  you  mix  the  other  colors.  In  mixing  your  own 
colors,  use  your  own  judgment  in  adding  water.  The 
colors  should  be  sufficiently  thin  to  flow  easily,  but 
should  not  show  streaky.  The  beginner  may  experience 
some  difBeulty  in  getting  the  color  to  the  right  con- 
sistency to  work  well.  He  may  also  experience  some 
difficulty  in  trottinnr  his  bmshes  to  work  satisfactorily. 


Hoth  of  these  obstacles  will  be  overcome  by  practice 
and  experience. 

Some  Suggestions  on  Their  Use 

It  may  be  well,  however,  to  offer  a  few  suggestions. 
If  the  color  is  too  thick  it  will  work  sticky  and  not 
make  a  straight  or  clean  edge.  If  it  is  too  thin  it  will 
be  thin  and  streaky.  So  experiment  until  you  have 
it  the  right  consistency  to  flow  easily  and  cover  evenly. 
After  dipping  the  brush  into  the  color,  spread  it  out 
well,  as  shown  in  Fig.  2  in  first  lesson.  This  will  get 
the  brush  to  the  proper  "spread."  Then  work  it  back 
and  forth  on  a  piece  of  cardboard  until  it  will  stay  out 
flat.  Apply  now  to  your  lettering.  Use  sufficient  pres- 
sure to  keep  the  brush  to  the  width  of  the  stem  of 


Fig  I)   yiiovviiig  iiic'Miod  of  "cutting  in". 

the  letter  you  are  working  on.  Do  not  work  too  slowly. 
A  slow  stroke  is  more  liable  to  be  uneven  and  unsteady. 
You  will  get  better  results  with  a  stroke  drawn  quickly. 
Keep  plenty  of  color  in  your  brush,  but  not  enough  to 
make  it  hold  together  and  not  spread  properly.  Do 
not  be  afraid  of  spreading  your  brush  too  much.  Be- 
ginners are  liable  to  use  their  brushes  too  much  like 
a  pen  or  pencil.  They  will  make  fine  or  narrow  strokes. 
Get  away  from  this  method  as  soon  as  possible.  There 
are  occasions  when  it  is  well  to  make  one  side  of  a  stem 
at  a  time,  but  even  then  it  is  well  to  make  it  with  the 
brush  well  spread.    See  Fig.  3  in  previo^as  issue. 

Give  Artistic  Effect 

To  return  to  the  gold  and  aluiniiiuiii  paints — these 


ABCDEFGHIJ 
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Plate  19— Upper  case,  Spurred  Egyptian. 
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are  excellent  for  shading,  and  for  borders  and  orna- 
mentations, as  they  give  a  card  a  very  attractive  and 
artistic  effect.  It  will  be  seen  that  these  colors  and  all 
bronzes  will  show  to  best  advantage  on  dark  cards. 

We  suggest  for  those  who  are  interested  in  this 
course  of  card  writing,  that  each  one  should  procure 


 -c9^Ef — 

Sample  of  card  made  by  "cutting'  in  "  inetliod. 


a  scrap  book  and  cut  out  the  printed  pages  on  which 
the  lessons  appear,  and  preserve  them  in  the  scrap 
book  for  future  reference.  The  sample  cards  and 
alphabets  will  be  found  particularly  helpful  to  refer 
to  from  time  to  time. 

The  Alphabets 

Plates  19  and  20  are  the  uppcc  and  lower  case  of  the 
Egyptian  style  of  letters,  similar  to  those  shown  in 
plate  7  in  the  first  lesson.  The  difference  is  that  the 
letters  in  plates  19  and  20  are  "spurred."  That  means 
that  the  ends  of  the  various  stems  are  flared  or  made  a 
little  wider  than  the  stem  proper.  This  gives  a  letter 
a  more  finished  look  and  greatly  improves  its  appear- 
ance. The  "spurring"  is  not  hard  to  do,  as  one  side 
can  be  done  with  the  brush  at  the  top  when  bpgiiiriing 
the  stroke  and  the  bottom  when  finishing  the  stroke. 
The  other  two  must  be  done  separately.  Plates  21  and 
22  are  suitable  styles  for  small  brush  or  pen  work.  They 
should  be  used  on  cards  where  much  reading  matter 
appears  and  the  small  letters  should  not  be  over  half 
an  inch  high  on  a  full  size  22  in.  x  28  in.  card. 

Some  Sample  Cards 

The  month  of  April  brings  us  nearer  to  real  spring, 
that  period  when  all  people  and  all  nature  seem  .iubi- 
lant.  The  revivifying  atmosphere  and  other  conditions 
seem  to  put  new  life  into  one.  And  this  new-life  feel- 
ing seems  an  inspiration  to  buying.  Therefore  every 
merchant  should  make  same  extra  display  or  decoi'a- 
tion  that  will  attract  trade. 

It  is  just  possible  that  the  grocer,  the  liardware  mer- 
chant, the  furniture  dealer  and  some  other  trades 
people  do  not  lay  enough  importance  on  this  feature 


of  decorations.  They  excuse  themselves  with  lack  of 
time,  or  their  lines  are  not  suitable  for  special  displays 
and  decoration.  To  all  this  we  say,  take  the  time,  and 
all  these  merchants  mentioned  have  lines  that  can  be 
given  up  to  special  display.  The  grocer  could  devote 
a  certain  space  to  display  attractively  certain  lines  of 
canned,  bottled  and  other  packed  goods.  These  could 
have  suitable  and  appropriate  decorations  around  them. 
The  same  can  be  said  of  the  hardware  merchant.  A 
number  of  fine  mechanical  tools  will  make  an  attractive 
display.  And  these  will  even  stand  a  few  strings  of 
artificial  flowers  tastily  woven  throiigh  the  display. 
The  hardware  merchant,  the  grocer,  the  furniture 
dealer,  the  druggist  should  not  allow  the  milliner  and 
dry  goods  merchant  to  monopolize  all  the  good  things 
in  the  way  of  decorative  beauty.  Break  the  conven- 
tionality and  be  different.  The  furniture  dealer  can 
arrange  a  dining  suite,  a  bedroom  suite,  or  the  furni- 
ture for  some  other  room  and  display  it  with  an  artistic 


A  MiKt;t!>livff  (Mill  loi'  l';:i>U'r, 

arrangement  of  flowers  that  woulil  be  perfectly  in 
keeping  with  the  season,  and  at  the  same  time  get  away 
from  the  old  conservative  methods. 

Some  Holiday  Designs 

Api'll.  in  addition  to  ushering  in  spring  weathei-,  has 
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I'iulo  21)  Luwur  uaxo,  Spurred  Kvypl'iiii. 
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I'liite  21.— Upjjer  case,  pen  or  small  brush  style. 


a  special  holiday — Easter — that  affords  a  good  adver- 
tisinj?  opportunity.  It  also  opens  a  field  for  cards  by 
way  of  its  emblematic  chicks,  eggs,  lilies,  rabbits,  etc. 
Purple,  lilac,  violet  imd  wlutt>  are  its  colors,  which 


Catchy  card— construction  dc-cribcd  in  article. 


should  be  adhered  to  in  window  displays  and  other 
decorative  features.  Crepe  tissue  decorating  paper 
may  be  purchased  at  trifling  cost  that  has  appropriate 
Easter  designs  in  pretty  colors. 

The  sample  rabbit  card  is  made  by  cutting  out  the 
design  in  paper  and  "spattering"  the  background  on 


it.  The  pattern  is  then  lifted  and  the  detail  put  in  by 
hand.  The  lettering  is  also  done  afterward.  The 
background  may  be  done  in  dark  purple  and  the  letters 
in  a  harmonizing  shade  to  match.  The  rabbit  should 
be  white. 

The  little  chick  card  is  done  the  same  way  as  the 
bunny  card.  The  oolov  of  the  chick  should  be  in  yel- 
low with  the  background  color  in  grey.  The  egg,  of 
course,  should  be  white.  The  lettering  in  blue  or 
purple  and  shaded  with  a  subdued  blue. 

The  other  card  may  be  in  black  or  brown  all  through, 
but  if  used  for  Easter  designs  or  displays,  purple  or 
blue  should  be  used.  The  "cut  in"  effect  on  the  word 
"design"  is  somewhat  striking.  Leaving  a  portion  of 
the  letters  open  to  be  filled  in  with  the  imagination  is 
also  unique. 

Next  month  we  will  give  sample  cards  with  less  orna- 
mentation, simpler  in  design  and  showing  use  of  some 
of  the  alphabets  already  shown. 


CREDIT  PHASE  OF  FURNITURE  TRADE. 

A  well  known  furnitiire  man  of  the  South,  speaking 
on  the  credit  phase  of  the  furniture  trade,  has  this  to 
say  :  "Lately  there  has  been  considerable  discussion, 
pro  and  con,  concerning  the  installment  furniture  busi- 
ness; and,  after  studying  the  subject  carefully,  I  find 
that  about  three-fourths  of  the  people  have  their  en- 
tire holdings  in  furniture,  and  that  nine-tenths  buy  on 
the  installment  plan.  This  indicates  that  the  install- 
ment plan  is  not  an  evil,  but  a  boon  to  the  masses  of  the 
people.  Almost  anyone  can  pay  cash  for  a  $10  bill  of 
groceries ;  but  when  it  comes  to  a  home  and  its  fur- 
nishings the  installment  plan  has  to  be  resorted  to ;  and 
it  is  a  fact  that  many  people  would  never  accumulate 
anything  or  get  a  start  if  it  were  not  for  this  method  of 
investing. ' ' 


How  does  your  clerk  know  you  appreciate  the  work 
he  is  doing  for  you?  He  is  no  mind  reader. 


ahedef  ghijklmn 
op  q  r  s  I  u  vwu)xy^ 

f  late  2^.— Lower  case,  pen  or  small  ^brush  style. 
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Selling  Methods  m  the  Furniture  Store 


Some  Experiences 
and 

Suggestions 


A  CLEVER  PUBLICITY  IDEA. 

The  New  Orleans  dealer  who  recently  started  into 
business,  has  an  enterprising  plan  for  attracting  the  at- 
tention of  housewives  to  the  store. 

This  includes  what  has  been  termed  "a  boosters' 
plan,"  v/hich  consists  in  offering  handsome  souvenirs 
and  premiums  to  women  who  send  their  friends  to 
make  purchases  of  furniture  at  this  store. 

The  management  will,  upon  re([uest,  present  to  every 
woman  Avho  visits  the  store,  "a  boost'^ir  book."  None 
are  to  be  sent  by  mail,  nor  by  hand.  Each  little  book 
contains  ten  "booster  certificates,"  about  the  size  of 
a  bank  check. 

The  certificate,  which  has  a  blank  for  the  name  of  the 
friend,  ps  well  as  for  Ihe  signature  of  the  woman  who 
holds  the  book,  is  to  be  filled  out  and  given  to  any  per- 
son the  holder  knows  wishes  to  make  purchases  of  fur- 
niture. Upon  presentation  at  the  store  it  serves  as  an 
introduction  of  the  holder  to  the  management,  and 
counts  as  cash  in  the  purchase  of  goods. 

Each  time  a  booster  certificate  is  presented,  the  dis- 
tributor will  receive  a  present.  Tn  addition  to  this, 
handsome  souvenirs,  it  was  announced,  are  to  be  given 
women  who,  within  a  specified  time,  used  one  book  of 
ten  certificates. 

The  privileges  of  the  plan  will  expire  March  -'H. 
1914.  No  certificates  are  to  be  rewarded  or  accepted 
after  that  date.  All  certificates,  in  order  to  be  reward- 
ed or  honored,  must  be  presented  at  the  time  the  pur- 
chase is  made. 

Here  is  the  suggestion  the  managemr^nt  will  make  to 
women  dosiring  to  enroll  as  "booste^-s":  "Mrs.  Jones, 
vonr  neighbor  mentions  to  you  that  she  v/ill  need  a  gas 
stove  soon.  Tell  her  that  we  carry  the  largest  assort- 
ment of  gas  stoves  in  the  eitv.  and  that  we  give  a  sign- 
ed guarantee  with  every  stove.  Giving  her  a  'boosters' 
certificate'  will  get  her  $1  in  discount  and  you  will 
receive  free,  delivered  at  vour  home,  a  useful  pres 
ent." 


YELLOW  STREAK  SALE 

When  you  speak  of  the  yellow  in  a  person  you  mean 
some  one  of  the  qualitios  in  his  makeup  that  keeps 
hitn  from  being  what  he  ought  to  be. 

A  Minnosola  im^rchnnt,  though,  made  a  very  novel 
use  of  the  term  "Yellow  Streak"  by  hanging  a  sale  on 
it.    He  printed  his  Store  Paper  on  yellow  paper  and 
used  the  term  Yellow  Streak  Sale  many  times. 
Tn  an  explanatory  article  he  says: 

There  will  be  no  yellow  streak  in  the  quality  of 
the  goods  ofTcred  at  this  sale. 

The  yellow  streak  will  be  found  in  the  price 
only.    Pricos  will  he  decidedly  yellow. 
Tn  other  words,  they  will  be  weak. 
So  weak,  in  fact,  that  they  cannot  hurt  the 
slimmest  wallet. 

Then  at  intervals  through  Ihe  paper  he  had  expres- 
sions like  this: 

Nothinrr  yellow  but  the  prices.    Only  the  prices 
are  yellow. 


This  is  a  yellow  streak  sale  and  the  goods  will 
go  like  a  5'^ellow  streak. 

The  idea  pulled,  and  there  was  a  great  deal  doing 
in  that  store  while  the  sale  was  in  progress. 

He  sent  out  his  Store  Paper  in  white  envelopes 
which  had  yellow  streaks  printed  upon  them. 

The  people  of  that  vicinity  certainly  knew  there 
was  something  yellow  going  on  at  that  store  and  that 
nothing  but  the  prices  were  yellow. 


A  CANDLE  BURNING  CONTEST 

A  western  dealer  is  attracting  a  good  deal  of  atten- 
tion to  his  store  by  candle  burning  contests.  Each 
week  a  candle  of  varying  size  is  put  in  the  show  win- 
dow. With  every  50  cent  purchase,  a  guess  is  givon 
as  to  how  long  the  candle  will  burn.  Each  coupon  has 
a  perforated  stub  on  which  is  printed  instruction  with 
a  S|)ace  for  hours,  minutes  and  seconds  which  the  holder 
thinks  the  candle  will  burn.  Coupons  given  out  one 
week  are  good  for  guesses  on  the  candle  that  is  to 
burn  the  following  week.  This  brings  the  customer 
hack  a  second  tinui.  A  cash  prize  or  merchandise  is 
given  eacti  week  to  the  person  guessing  nearest  the 
exact  burning  time  of  the  candle. 

The  contest  is  closed  promptly  each  Saturday  after- 
noon, wheii  the  official  time  is  posted  in  the  show 
window.  That  the  weekly  event  is  popular  is  evidenced 
by  the  crowd  which  blocks  the  sidewalk  before  the 
announcing  of  the  correct  time. 


PAY  ENVELOPE  WITH  A  FACE  VALUE. 

A  dealer  in  a  manufael ui'ing  town  sup])lies  all  the 
mills  with  their  pay  envcloi>es  free  of  charge  for  the 
privilege  oF  printing  on  theni  this  announcement:  "If 
this  envelope  is  presented  at  our  store  within  twenty- 
four  hours  of  the  date  stamped  thereon,  it  will  be  good 
for  a  five-per-eent.  discount  on  any  purchase. 

As  a  result  of  this  publicity,  the  store  is  crowded  the 
evening  of  pay  day. 


AN  ADVERTISING  SCRAP  BOOK 

A  Montr(\'il  dealer  has  received  good  results 
from  what  he  calls  an  "advertising  serap  book." 
ft  is  just  an  ordiiuiry  book  on  the  front  of  which  is 
insci-ihi'd.  "We  handle  all   th(>  high  grade  goods." 


PRICE  TICKETS  ON  DISPLAYED  GOODS. 

.Motirrn  niclliods  of  luisincss  ciill  I'or  piici's,  good, 
plain,  readable  |)riees.  priees  lhal  ari'  so  evident  that  to 

Ihe  passing  ])ublic  thei  an  arise  no  possible  ipieslion 

on  this  subjeel,  says  The  f<eystoiu\ 

There  are  still  merchants  who  are  unable  to  cmnpi'e- 
liiMid  this,  and  lo  all  ipieslions  regarding  the  subject, 
they  have  the  ever-ready  reply,  "ll  tells  our  ('(nnpc- 
litors  what  we  sell  at."  Oj'  course  il  does,  hut  it  also 
tells  customers  Ihe  same  thing.  What  do  you  care 
about  your  coinpet  itoi- ;  ten  lo  (Uie  he  is  too  busy  lo 
bother  about  your  prici's.  and  if  he  isn 't  yon  can  'I  alVord 
lo  i)e  afraid  of  him.      If  you  ar<>  not  able  to  do  as  well 
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as  hi'  i-an,  tluTf  must  \n-  stuiift liiiij,'  wroiii^  altout  yoi\i' 
purrhasiii«;  ilt'partim-iil.  Aiiyliow.  il'  you  cMiipi  t  ilof 
was  ivally  iutfivstcil  in  ymir  i>i'ict's.  ii  wnuM  lu'  I  he 
fasit'sl  matter  in  tlic  worKl  to  ohtiiiii  llit  iu. 

But  these  ary;uiiu'iits  liave  been  talked  ami  ari^ucd 
until  every  tAvist  ami  turn  of  speeeli  has  been  lakcii  atl- 
vantajje  of.  yet  there  still  remains  morehants  w  ho  w  ill 
visit  their  wholesale  liousi'  and  inirchase  a  bill  of  uooils. 
beeause  they  haiipeued  to  see  a  low  price  on  il.  and  yel 
won't  see  that  the  same  uu'tliod  would  alliaci  cnsloiu- 
ers  to  their  i>\vn  stores.      What  more  can  be  said  ? 


HOW  TO  PREVENT  A  KICK. 
A  salesman  ealled  on  a  I'uniilurr  dealer,  and  found 
the  projtrietor  eiifjajied  in  ^'eltiui^  a  dining  set  ready 
For  delivery.  The  pieees  wen-  .just  being  assembled 
from  the  ilitTerent  parts  of  the  stole,  ami  the  dealer  was 
«roinjf  over  every  artiele,  earefully  inspecting  it  and 
moving  it  from  side  to  side.  lie  took  out  all  the  draw- 
ers from  the  hutTet.  and  refitted  them,  to  avoid  the  least 
binding.  He  found  one  castor  a  little  higher  than  the 
rest,  and  fixed  it.  He  also  carefully  rubbed  over  each 
piece. 

The  salesnuiii  noticed  pai'ticulai'ly  that  all  the  pieces 
when  first  assembled  appeaivd  to  be  in  a  first-class  con- 
dition. However,  the  dealer  seemed  to  think  that 
while  it  might  not  be  necessary,  it  was  advisable  to 
make  another  overhauliiiu-  bidoi'c  putting  the  goods  on 
the  wagon. 

"Do  you  make  a  practice  of  doing  this  every  time 
you  deliver  furniture?"  asked  the  salesman. 

"You  het  I  do."  was  the  answer.  "T  neter  allow  a 
piece  of  furnitui-e  to  leave  my  store  without  a  thorough 
inspection.  I  want  to  avoid  even  the  suspicion  of  a 
kick  from  the  customer  before  he  gets  the  furniture. 
This  is  a  splendid  suit,  made  by  a  factory  in  which  f 
have  the  utmost  confidence,  but  a  trifling  defect,  such 
as  a  tight  drawer,  a  bent  castor,  or  a  little  abrasion  on 
the  finish,  while  only  a  trifle  in  our  eyes,  would  per- 
haps start  something  when  the  piece  was  put  in  my 
customer's  house.  So  T  avoid  having  to  make  any  ex- 
cu.ses;  and  see  that  the  stuff  is  right  before  it  leaves 
here." 

The  salesman  who  gave  us  this  incident  says:  "What 
better  advertisement  can  a  dealer  buy  than  the  confi- 
dence of  his  customers  ?  " 


ARE  SPECIAL  SALES  WORTH  WHILE  ? 

"Yes.  our  .special  sales  pay  beeause  they  are  legiti- 
mate." said  a  department  store  manager,  and  we  be- 
lieve that  is  exactly  the  position  every  dealer  must 
occupy  before  offering  his  goods  below  the  ordinary 
price,  which  gives  him  a  living  profit,  if  these  sales  are 
to  have  a  really  beneficent  effect  upon  his  business. 

It  does  not  follow,  that  because  the  special  sale  is  a 
successful  feature  in  the  conduct  of  a  business  in  every- 
day necessities,  such  as  food  and  apparel,  the  method 
can  be  applied  with  etpial  results  in  those  trades  sup- 
plying articles  of  a  small  per  capita  consumption,  and 
having  a  limited  demand  in  consequence.  In  the  for- 
mer they  constitute  an  essential  part  of  the  regular 
business  and  conform  to  the  policy  of  small  profits  and 
a  quick  turnover,  made  expedient  by  the  larger  vol- 
ume of  trade  possible,  while  in  the  latter  the  margin  of 
profit  must  of  necessity  average  so  much  higher  that 
the  offering  of  a  bargain,  in  showing  a  large  reduction 
in  price,  educates  the  public  to  a  belief  that  the  profits 
are  exces.sive,  and  it  will  pay  to  wait  for  such  special  of- 
ferings, all  of  which  cut  into  the  normal  demand. 


Tile  iiicinbers  of  this  ti'ade  engaged  in  the  upbuilding 
of  a  permanent  service  to  the  people  of  their  communi- 
ties will  have  but  one  or  two  valid  reasons  for  conclud- 
ing that  a  special  sale  will  be  legitimate  nici-chandis- 
ing:  a  lot  of  "stickers,"  a  surplus  of  certain  articles,  or 
financial  obligations  making  it  imperative  to  turn 
goods  into  money.  The  man  who  uses  this  means  to 
move  his  goods  has  missed  his  calling  and  should  have 
been  an  auctioneer — closing  out  and  not  building  up  his 
business.  The  apparent  need  of  stimulating  the  de- 
mand, upon  investigation,  will  be  found  usually  to  re- 
sult fi'om  faulty  methods  in  the  ordinary  rendering  of 
his  service  and  that  any  sacrifice  of  pi-ofits  he  may  make 
under  the  special  sale  will  bring  far  better  returns  if 
distributed  during  the  year  through  a  lower  price  or 
better  value. 

If  you  are  Progressive  and  must  have  yoixr  "Spe- 
cials," feature  Quality,  then  Value,  but  price  least  of 
aH  ;  no  one  expects  to  get  a  twenty  for  $14.75,  nor  do 
they  expect  to  buy  your  goods  for  less  than  their  real 
worth,  at  which  you  should  sell  them  every  day  in  the 
year. 


TEN  GOOD  FURNITURE  STORE  RECIPES. 

1.  Advertise  your  store  in  the  newspapers. 

2.  Make  your  store  front  so  attractive  that  the  peo- 
ple who  saw  your  ad.  in  the  newspapers  will  not  mis- 
take the  place. 

■1  Show  your  furniture  in  the  store  as  it  might  ap- 
pear in  the  homes  of  the  people  who  call  to  see  it. 

4.  Let  your  employees  receive  visitors  the  minute 
they  enter,  and  treat  them  as  guests — with  kindness  and 
courtesy — until  they  go  out. 

5.  Don't  permit  any  employee  to  show  disappoint- 
ment if  he  fails  to  make  a  sale.  Patience  all  the  time, 
under  every  condition,  is  the  only  safe  way. 

6.  Escort  customers  to  the  door  as  politely  as  when 
you  received  them.  Be  cordial,  and  look  pleasant,  sale 
or  no  sale. 

7.  Walls  have  ears.  Never  let  a  customer  hear  you 
or  your  employees  comment  on  a  visitor  just  gone  out. 
Let  the  manners  of  your  sales-force  be  the  same  in  the 
store  as  you  would  have  in  your  home  circle.  Busi- 
ness is  business,  but  it  can  be  made  big  business  by  good 
breeding  and  courtesy. 

8.  When  a  lady  visits  your  home,  you  offer  her  your 
cosiest  chair.  Don't  forget  to  do  so  when  she  visits 
your  store.     She  is  your  guest  in  both  places. 

9.  Think  of  the  heat  and  dust  of  shopping  along  the 
busy  street.  Keep  a  bountiful  supply  of  cool  water 
and  bright  glasses  near  the  entrance.  How  inviting  to 
the  tired  woman  who  comes  into  buy  of  you ! 

10.  There  is  scarcely  an  item  you  sell  that  doesn't 
suggest  something  to  go  with  it.  You  sell  a  bed — can 
you  not  add  a  dressing  table  or  somnoe  ?  A  customer 
buys  a  dining-room  table — can  you  not  get  the  job  of 
refinishing  her  chairs  to  match  it  ?  And  if  she  agrees, 
and  you  make  a  good  job,  how  about  selling  the  buffet 
to  complete  the  suit  ?     Or  the  china  closet  ? 

Think  it  over.- — Northern  Furniture. 


WHY  FURNITURE  MEN  DRINK 

"How  much  is  this  dresser?"  asked  the  deaf  old 
lady. 

"Ten  dollars,  madam." 

"Eighteen  dollars?  Oh.  that's  far  too  dear;  I'll  give 
you  fourteen." 

"T  said  fourteen  dollars!"  yelled  the  honest  dealer. 
"Oh,  fourteen — well,  I'll  give  you  eleven-fifty." 
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The  Art  of  Display 


Suggestions  for 
Window  and  Interior 
Arrangements. 


Furniture  and  Window  Displays 

By  G.  W.  Whitcomb 

One  geiitleniau  of  much  self-esteem  onee  read  a  paper 
befoi'e  a  body  of  publicity  agents,  the  title  of  which  was. 
"What  is  Advertising?"  He  thought  the  answer  was 
contained  in  his  elaborate  and  carefully  prepared  sym- 
posium, but  he  started  a  discussion  that  has  not  ended 
and  will,  probably,  never  end.  Perhaps  a  short  de- 
finition that  will  answer  immediate  purposes  is,  the  do- 
ing of  anything  that  will  attract  intelligent  attention 
to  the  thing  advertised.  Therefore,  it  does  not  follow 
that  a  litter  of  pigs  oi*  puppies  in  a  window  would  be  an 
intelligent  advertisement  for  a  fashion  show,  althougli 
they  would  draw  a  crowd,  undoubtedly,  and  more  or 
less  expert  comment. 

Advertising  has  taken  certain  definite  forms  in  re- 
cent years,  and  one  of  the  most  definite  of  these  is  win- 
dow dressing.  Foi-  instance,  one  Chicago  department 
store,  alone,  spends  in  excess  of  $ir)0.000  a  year  on  its 
window  dressing  activities. 

Window  dressing  has  often  been  likened  to  the  front 
|)age  of  a  newspaper,  where  the  best,  most  oi'iginal  and 
latest  is  to  be  displayed.  Tiu'  window  lias  come  to  be 
an  expression  of  the  character  of  both  store  and  busi- 
ness, and  to  such  an  extent  that  an  illy-tli-essed  window 
drives  away  trade  instead  of  attracting  it.  Good  win- 
dow dressing  manifests  itself  in  all  businesses,  and  is 
nothing  more  than  a  combination  of  artistie._coiieept ion. 
technical  knowledge  ajid  conniion  sense. 

Furniture  dealers  are  beginning  to  learn  the  lesson 
that  a  brass  bedstead,  a  dining-i-oom  table  and  a  few 
chairs  do  not  constitute  the  kitnl  of  window  display 
that  attracts  customers.  There  is  less  originality  dis- 
played in  fui'iiilni'e  window  displays  than  in  any  olhei- 


commodity,  and  yet  there  is  none  where  good  taste  and 
artistic  judgment  can  be  so  happily  blended.  Dealers 
constantly  ci'owd  theii-  windows  with  a  conglomeration 
of  inharmonious  furnitui-e  that  would  be  a  nightmare 
to  them  if  their  wives  ai'ranged  the  home  furniture  in 
tlu^  same  way. 

Window  dressing,  as  an  art.  has  reached  its  highest 
attainment  in  the  (lepai-fment  stores  and  has  done  so  be- 
cause the  managei's  have  learned  that  goods  well  dis- 
played are  half  sold.  This  is  the  reason  that  the  win- 
dow dressing  staflP  of  these  big  institutions  is  among  its 
most  important  divisions,  and  why  it  is  considered  pro- 
fitable to  allow  to  this  staff  all  the  space  it  wants  or 
needs  for  working  out  its  ideas. 

Go  up  to  the  top  sloiy  of  o\w  of  these  stores  and  see 
wlial  is  going  on.  Stej)  off  the  elevator  right  under  the 
skylight  and  take  a  look  around.  You  will  see  a  huge 
studio,  .seventy  or  more  feet  long,  lighted  entirely  from 
above.  Close  to  the  door  a  couple  of  French  hair-dress- 
ers ;ii-e  busy  arranging  the  coiffures  of  two  ladies — of 
wax.  Along  the  wall  two  mural  painters  are  covei'ing 
a  canvas  with  a  hunting  scene.  In  a  corner  workmen 
ai'e  completing  the  model  of  an  old  Hnglish  fii'eplaee.  A 
packing  case  contains  real  ferns  fi'om  ^laiiu',  that  have 
been  shifjped  to  Germany  to  be  dyed  a  jiermaneiit 
green  and  then  i-eshipped  to  this  country.  Behind  a 
screen  a  sculptor  is  modeling  a  figure  from  the  living 
model.  Fn  anothei-  room  seamstresses  are  busy  with 
fingers  and  needles.  P>evond  are  cupboards  filled  with 
luindreds  of  glasses,  metal  and  plaster  vases,  tables, 
baskets  and  ornaments  of  all  kimls.  Hanked  by  tapes- 
tries ain1  fabrics  of  every  hue. 

Ui'i-e  are  worked  out  on  paj)er  the  ideas  that  will  soon 
assume  concrete  I'oi'in  in  the  show  windows,  to  the  de- 
liglit  of  every  passei'bv,  who  will  stop  and  idle  a  mo- 
iiii'nl.  It  is  the  office  of  the  chief  window  demonstrator 


lOasliT  (|j^[il:iy  ol' 
furniture  made  by 
.1.  L.  W'cslavvfiy. 
llic  hoiiKj  furri 
i.shcr.  Fori  Ho|)(;. 
The  biiokKroiinrl  is 
n  white  fmnio 
work  wilh  purple 
lining  ami  puiplct 
and  w  li  i  t  v.  fcst  - 
oniiH.  Mr.  West 
away  inn  native  of 
Durham  ("ounly, 
Ont.,  and  has  herMi 
a  rcHidenI  of  I'orl 
Hope  for  Iho  pa  -  I 
21  yearw.  lie  has 
boon  in  husiness 
for  hini-elf  thor<! 
for  1 1  years.  vwvU 
year  iniTeasInc 
the  volume  of  his 
Hales.  He  is  a  llrm 
b(!liever  ill  the 
proper  use  of  his 
winriows  for  (lis 
play  and  sales  pur 
poses. 
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- — one  of  i\  gl'onp  of  artistii-  mcii  who  liavc  iulv.inccd 
winilt>\v  drt'ssiii":  into  an  art  aiul  matU'  of  il  a  piol'i'ssioii 
in  wlui'li  thf  most  gifti'il  ones  draw  salniics  that  will 
maynotizi'  tlu'  i-ollt'i-tor  of  iiu-oiue  taxes. 

Window  ilri'ssinj;  of  tlio  prosont  is  an  rv dliil  ioii.  1 1 
has  not  been  long  ago  -and  tl»e  idoa  has  iiol  ht'cn  en- 
tirely abandoned  in  sonu>  stoves.  nitM(>'s  ihe  pity  !  wlien 
nu'l'i'lntnts  tliouglit  tiiey  hail  noi  done  iln  ii'  duly  liy 
tlu'niselves,  antl  tlieir  eiistoniers  nnlil  a  sample  of 
everytldng  earried  in  stock  was  put  in  one  window, 
whieli.  if  it  diil  no!  give  the  viewer  a  lieadaelie,  di'ove 
him  away  in  disgust  ht'fore  Ids  eyes  liad  seen  a  fiac- 
tion  of  the  artieles  disi>layed.  Then  eann'  I  he  period 
of  pigs,  puppies,  rabbits,  ehiekens  and  window  lin/zei's 
to  attraet  attention.  This  result  was  achieved,  all 
but  the  windows  were  a  Maste  of  time  and  effort  be- 
cause they  sold  no  goods. 

Then  followed  what  might  he  tei-med  the  "motion 
era."  It  did  not  appear  to  make  any  ditt'erence  what 
the  article  was  that  was  used  to  attract  attention,  as 
long  as  it  was  always  in  motion.  To.y  railways,  loop- 
the-loops.  tlasliing  electric  lights  and  all  such  things 
were  used,  but  they  were  discai'ded  because    the  nier- 


Suggestion  for  an  Easter  background  described  herewith. 


chants  at  last  learned  that  the  onl.y  successful  window 
dressing  was  the  kind  that  displayed  artistically  the 
goods  that  were  for  sale,  inside  the  store. 

Under  the  new  system,  every  effort  is  made  for  har- 
mony in  effects  and  background.  It  is  now  considered 
absurd  to  display  a  lot  of  gorgeous  evening  gowns  in  a 
background  that  depicts  the  snow  and  discomforts  of 
winter,  .just  as  it  is  incongruous  to  expect  the  best 
from  a  display  that  shows  fur  coats  against  a  back- 
ground of  azure  skies,  lazy  waves,  graceful  palms  and 
sleeping  alligators.  There  must  be  no  inharmony  in 
window  dressing  or  the  effect  will  be  lost. 

WTij-  furniture  men  have  not  studied  this  question  to 
greater  advantage  is  one  the  writer  cannot  answer. 
That  they  have  not  can  be  demonstrated  any  day  by  a 
visit  to  any  of  the  large  retail  furniture  districts, 
where  furniture  is  grouped  in  the  windows  in  such 
manner  that  the  pro.spective  purchaser  can  have  no 
idea  of  what  the  appearance  of  the  same  furniture  will 
be  when  it  is  installed  in  his  home  or  ofiSee.  Furniture 
dealers,  like  other  merchants,  want  more  trade  all  the 
time.  They  can  get  it  if  they  will  study  even  the  ele- 
mental of  window  dressing  and  then  apply  the  fruit 
of  that  study  to  the  dressing  of  their  own  windows. 

Some  day,  some  genius  will  apply  the  "movies"  to  a 
new  use  and  crowds  will  stand  before  the  windows  that 
display  moving  panoramas  of  beautifully  furnished 
homes,  where  every  attention  has  been  paid  to  details, 


in  whiidi  the  kitchen  siidc  is  not  where  tlie  ice  box 
should  bi',  or  where  tlie  kitchen  cabinet  takes  up  space 
that  siiould  liave  been  given  to  the  parlor  table  and 
wliei-e  tiu'  purchaser  can  have  a  visualized  picture  of 
his  ai)artment  or  flat  as  lu'  w^ould  want  it  to  be. 


BACKGROUND  FOR  YOUR  EASTER  WINDOW. 

Easter  gives  opportuities  for  the  sale  of  extra  goods 
that  should  not  be  neglected.  It  is  also  an  occasion 
when  the  dealer  can  well  afford  to  devote  a  little  extra 
effort  to  decorations.  The  time  expended  in  window 
trimming  and  interior  store  display  will  pay  you  well 
in  increased  sales  of  Easter  merchandise. 

Herewith  is  reproduced,  a  suggestive  background  for 
an  Easter  window.  In  making  this  display,  the  back- 
ground is  of  pure  white  crepe  paper.  A  wide  board 
runs  around  the  top  as  shown  in  the  drawing.  Cover 
the  board  with  purple  crepe  paper,  thus  getting  the 
proper  combination  for  Easter — purple  and  white.  The 
next  step  is  to  cut  out  the  Easter  eggs  of  white  card- 
board and  mount  them  in  each  corner,  garnishing  them 
with  a  display  of  purple  and  white  Easter  lilies.  These 
paper  lilies  can  be  purchased  at  a  small  price.  The  next 
step  is  to  cut  the  small  rabbits  out  of  carboard  and 
mount  them  on  the  board.  If  you  think  this  is  too 
much  work,  use  some  of  the  rabbits  sold  for  decorations 
around  Easter,  pinning  them  in  place.  The  fringe  you 
see  hanging  from  the  border  is  purple  crepe  paper  cut 
in  shreds. 

Any  variety  of  goods  may  be  shown  in  such  a  win- 
dow. There  are,  however,  some  specially  appropriate 
lines  which  the  dealer  will  find  it  most  profitable  to 
feature  at  this  time. 


VALUE  OF  WINDOW  SPACE. 

The  larger  the  city  the  greater  the  use  of  show 
windows  in  retail  stores,  and  in  smaller  places  little 
or  no  thought  seems  to  be  given  to  their  use;  and  this 
suggests  a  sore  lack  of  the  knowledge  of  their  value. 
Why  is  this,  and  why  do  not  the  retailers  in  villages 
take  advantage  of  the  opportunity  that  is  theirs? 

Most  dealers  in  small  towns  complain  that  the  in- 
habitants go  to  the  cities  unnecessarily  to  make  pur- 
chases, which  purchases  should  be  made  in  their  own 
town.  It  would  seem  that  if  the  merchant  did  all  he 
could  and  copied  the  successful  stores  of  the  larger 
places,  in  so  far  as  their  management  goes,  much  of 
this  complaint  would  be  done  away  with. 

The  rental  value  of  a  square  foot  of  space  in  a 
show  window  in  a  village  of  2,500  is  less  by  many 
times  than  the  space  in  the  same  store  similarly  situ- 
ated in  a  large  city,  and  this  may  in  a  measure  ac- 
count for  the  difference  in  their  use ;  but  compared 
with  the  total  floor  rental  the  one  costs  as  much  as 
the  other. 

It  has  been  stated  that  some  show  window^s  are  held 
to  be  worth  half  the  total  rental  of  an  entire  floor. 
Whether  or  not  this  is  true,  there  can  be  no  means 
of  knowing,  but  certain  it  is,  that  the  space  per  foot 
in  the  show  window  is  worth  many  times  that  of  any 
other  in  the  store. 

The  window  trimmer  who  is  alive  and  who  will  take 
thp  time  to  study  and  plan,  can  figure  windows  that 
will  pay  certain  profits.  The  windows  merit  as  much, 
if  not  more,  attention  than  any  other  phase  of  mer- 
chandising, and  he  who  improves  his  window  service 
is  making  an  improvement  that  will  show  an  increase 
in  sales  and  in  the  bank  account. 
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Getting  the  Best  Results  From  Retail  Furniture  Advertising 

BY  E.  ].  CREEPER,  Owen  Sound 


We  live  in  an  age  of  progressiveness.  Modern  busi- 
ness demands  many  t  hings  both  unthought  and  unheard 
of  in  years  which  have  passed.  The  subject  which  has 
been  alloted  to  me  for  a  few  minutes  is,  "How  to  get 
the  most  out  of  advertising,  or,  as  I  think  it  might  be 
termed,  "Looking  through  the  nickels  at  the  dollars 
beyond. " 

Advertising  is  necessary  to  a  furniture  dealer  as 
fertilizer  is  to  the  farmer ;  or,  in  other  words,  it  is  a 
necessity.  To  begin  with,  advertising  is  merely  get- 
ting better  acquainted  with  the  public.  There  are 
hundreds  of  ways  of  advertising,  but  as  a  general  rule 
it  is  the  little  things  that  count.  By  that  T  mean  that  it 
is  not  the  most  expensive  means  of  advertising  that  al- 
ways brings  the  best  results. 

If  you  will  try  and  put  yourself  in  the  place  of  your 
prospective  customer  and  discover  why  they  purchase 
from  your  store  in  preference  to  others  you  will  prob- 
ably find  it  is  because  of  one  of  the  following  reasons : — 

That  your  store  is  convenient  to  them. 

That  you  and  your  clerks  are  courteous. 

That  your  smile  is  a  little  more  pleasing,  and  your 
ways  a  little  more  obliging  than  your  competitor. 

That  your  store  is  neater,  eleanci-  and  iiioi-c  inviting 
•.han  your  competitor's. 

The  Window  as  an  Advertisement. 

Let  us  start  with  your  windows.  T  am  afraid  there 
are  too  many  of  us  that  do  not  pay  enough  attention  to 
our  window  advertising.  It  is  one  of  the  best  public- 
ity agents  of  any  merchant.  It  is  necessary,  howovei', 
to  make  it  so  by  displaying  in  a  tempting  and  attractive 
manner  the  merchandise,  so  that  people  will  sto[)  and 
examine  it.  There  must  be  some  definite  impression 
you  wish  to  make,  and  this  idea  must  be  concentrated 
in  your  windows  to  succeed.  Change  your  displays 
not  less  than  once  every  week,  oftener,  if  possible,  to  get 
the  best  results. 

X^eatness  and  order  in  your  store  is  another  latent 
advertising  feature. 

Then,  again,  are  your  clerks  well  ini'ornicd  and  ()l)lig- 
ing  ?  There  is  nothing  im[)resses  a  casual  customei- 
more  than  to  enter  a  store  where  the  clerks  are  oblig- 
ing, courteous  and  well  informed.  Do  not  keep  a 
grouchy  cl(;rk  at  any  cost.  Courtesy  i)ays  big  dividends 
and  always  gives  pai'tieular  attention  to  women  custo- 
mers. 

Other  Methods  of  Advertising. 

There  ai'e  many  otliei'  ways  of  advertising  tliat  are  in- 
expensive to  tile  dealer,  and  ol"  which  few  really  avail 
themselves.  They  are  ways  that  bring  ])ig  results  if 
properly  worked 

The  aim  of  every  ambitious  merchant  is  to  obtain 
the  greatest  results  from  the  least  (expenditure.  Com- 
petition demands  it,  hut  anything  that  is  worth  doing  is 
worth  doing  well.  It  i.s  not  always  wise  to  limit 
yonr  ex|)endit  ures  in  advertising  ,so  tliat  tlie  i nipi'ession 
of  cheaptiess  in  yonr  rnanagenient  or  your  actions  is 
given  to  youi-  eiistoiners.  IF  you  think  of  giving  n  <mih- 
toinei-  a  eigar  if  is  far  better  to  l<ee|)  your  money  in 
yonr  ixx-ket  Ihari  olTer  him  a  ehea|)  one.  The  per- 
sonal toueli  which  yon  can  have  with  your  eustoiners 
is  a  great  aid  to  hiisiness.  Von  can  solicit  trade  by 
means  of  eirenlar  letters  or  post  cards,  hut  tin-  actual 
going  out  and    circulating    among    farmers,  home- 


builders  and  mechanics  will  make  a  much  better  and 
more  lasting  impression. 

Systematic  Newspaper  Advertising 

Then  again,  the  newspaper  without  question  is  one 
of  the  greatest  factors  for  the  upbuilding  of  any  pro- 
gressive establishmejit.  It  must  be  u.sed.  however,  with 
care  and  system  or  it  will  be  foiuid  to  be  an  expensive 
luxury.  Determine  upon  the  amount  you  can  well  af- 
ford to  spend  and  find  out  how  much  space  you  can 
get  for  that  amount.  The  ordinary  country  and  town 
storekeeper  is  apt  to  condemn  newspaper  advertising, 
as  he  has  possibly  not  succeeded  in  obtaining 
results  from  nis  advertising,  because  he  has  al- 
loAved  the  same  advertisement  to  appear  time 
after  time,  and  then  wonders  why  they  do  not  pay. 
The  i-eason  lies  in  the  fact  that  they  are  stale  news  and 


K.  J.  Creeper 
Owon  Souiicl,  whocontri- 
lmt(nl  this  iirtic  e,  is  one 
of  the  live  inerchaiits  of 
I  hat  town,  and  is  a  nicni- 
hei-  of  the  tirni  of  Canada 
Hods,  Limited,  Chesley, 
OiitMiio. 


nolxxly  cai'es  to  read  them  the  second  time.  Many 
[leople  read  the  advertising  columns  as  regular  as  any 
other  part  of  the  paper,  and  if  you  otTer  them  in  each 
ad.  something  that  they  need  they  will  soon  be  coming 
around  to  see  you.  Catchy  headings,  good  electros 
descriptive  of  goods  all  help  to  uuike  impression  on 
prospective  customers. 

There  are  many  other  ways  of  advertising,  such  as 
road  sign.s,  souvenirs,  in  programs,  and  at  church  fairs. 
Thi'  last  two,  r  believ(\  should  be  avoidi>d.  as  they  arc 
simply  donations  and  should  come  under  that  head. 

The  kind  of  ad viM't  ising  tliat  brings  results  to-day  is 
that  which  impresses  the  |)ublic,  and  the  way  to  do  it  is 
through  your  store  service,  your  window  displays,  your 
newsjiapei'  advertisements,  and  your  personal  solicila- 
li(ui  for  business. 


reople  ;ire  pre'iy  sure  to  associat(>  flashy  advertising 
wi(h  ti-ashy  goods.  Mak<>  your  advertising  sucli  that 
yon  will  be  williiiir  for  your  goods  to  be  .judged  by  it. 
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Acl\'ertising  Furniture  for  the  Spring  Trade 

BY  A.  B.  LEVER 


With  the  approach  of  Spriii^i,'  llu'  thoughts  of  Iho.  fur- 
niture dealer  naturally  turn  to  ways  and  means  of  se- 
euring  Ids  share  of  tlie  business  whieli  is  seasoiuvble  for 
that  time  of  the  year. 

Among  Ins  plans,  advertising,  of  eoui'se.  tiiuls  ;i  plaee. 
Ill  Faet.  without  advt>rtisiiig  of  some  sort  he  can  scarce- 
ly be  said  to  have  plans.  lie  may  buy  well,  and  even 
make  good  window  displays,  but  unless  he  heralds  the 
Faet  abroad,  by  the  aid  of  print im-'s  ink.  his  share  of 
the  Spring  trade  will  be  very  unicli  snuilli  r  than  it 
otherwise  wonld  be. 

The  advertisements  wliieh  I  am  reproducing  in  this 
issue  are  of  such  a  character  that  every  dealer  will  be 
able  to  tind  in  them  something  that  will  assist  him  in 
the  preparation  of  his  own  copy.  It  does  not  follow 
that  he  should  strictly  imitate  any  one  of  them.  The 
purpose  T  have  in  reproducing  them  is  that  from  an 
ad.  here  and  there  a  helpful  suggestion  may  be  obtain- 
ed. 

The  advertisement  of  Leniont  &  Sons,  Fredericton, 
N.B.,  not  only  looks  well,  but  is  couched  in  language 
which  appeals  to  the  heart  of  parents  who  are  the  proud 
|)ossessors  of  a  baby.  "Fresh  Air  Helps  the  Babies!" 
is  good,  and  the  words  which  follow  are  based  upon 
this  thought.  Lemont  &  Sons  are  to  be  congratulated. 
The  original  was  4%  by  6I/4  inches. 

The  advertisement  of  the  Hastings  Furnitiare  Co., 
Vancouver,  is  not,  like  the  above,  of  the  heart-to-heart 
talk  description.  It  is  a  good  advertisement  just  the 
same.  Typographically,  it  is  excellent,  and  is  made 
particularly  so  by  the  white  space  which  surrounds  it. 
The  reading  matter  is  simple,  to  the  point,  and  is 
■'new.sy."     The  original  w-as  4%  by  6  inches. 

The  strong  point  in  the  advertisement  of  the 
Ulowey-Heniy  Co.,  Edmonton,  is  the  appeal  it  makes 
to  both  the  asthetic  taste  and  the  comfort  of  the  house- 
wife. This  point  is  made  with  exceedingly  good  judg- 
ment.    Typographically  the  ad.  is  also  good. 

I  have  often  pointed  out  in  this  department  the  mis- 
take that  advertisers  sometimes  make  of  x>utting  the 
firm  name  at  both  top  and  bottom  of  their  ads.  In  none 
of  the  ads.  I  have  reproduced  in  this  issue  has  this  been 
done.  Imagine,  if  you  will,  that  it  had  been  done  with 
any  one  of  the  ads.  shown  in  the  group  and  you  will  at 
once.  I  think,  appreciate  how  it  would  have  detracted 
from  its  merits. 

The  "Lord  Xelson"  rocker,  advertisement  of  the 
Home  Outfitting  Co.,  Hamilton,  w^as  11  by  18%  inches. 
Some  may  think  this  a  good  deal  of  space  to  devote  in 
a  daily  newspaper  to  advertising  one  particular  article. 
It  is  seldom,  however,  that  it  is  a  mistake  to  do  so.  One 
thing  is  certain,  when  such  is  done,  the  concentrating 
powers  of  the  advertisement  are  all  the  greater.  In 
this  particular  instance,  at  any  rate,  it  proved  a  suc- 
ce.ss.  T  have  the  word  of  the  company  itself  for  this. 
"It  gave  us  good  results,"  is  what  they  say.  The 
ad.  is  not  only  a  good  one  from  a  typographical  appear- 
ance, but  the  .selling  talk  which  composes  the  reading 
matter  is  put  with  skill  and  ability  of  a  more  than 
usually  high  order.  Too  many  people,  when  w'riting 
ads.  seem  to  forget  that  the  purpose  of  an  advertisement 
is  to  sell  goods.  A  salesman  would  no  more  think  of 
putting  a  chair  before  a  customer  and  merely  remark- 
ing "Here  is  a  chair."     On  the  contrary,  he  "would  di- 


late, as  the  writer  of  this  ad.  does,  upon  its  inherent 
merits. 

The  advertisement  of  J.  Mickleborough,  Limited,  St. 
Thomas,  is  anotlier  of  those  advertisements  which  is 
both  strong  iji  its  typogi-aphieal  appearance  and  in  its 
neAvs  features.  The  paragraph  under  the  first  dis- 
play line  dwells,  in  brief  and  w^^ll-chosen  language,  upon 
the  quality  and  variety  of  the  carpets  and  rugs  the 
firm  has  in  stock,  and  then  follows  the  details  regarding 
each  of  the  lines  advertised.  The  original  was  6%  by 
10  inches. 

The  line,  "What  You  Can  Do,"  in  the  advertisement 
of  J.  A.  Uanfield,  Winnipeg,  at  once  arrests  the  atten- 
tion by  its  uniqueness.  The  attractiveness  of  the  ad. 
is  further  enhanced  by  the  illustrations  and  the  prices, 
the  latter  of  which  are  well  brought  out.  The  original 
was  6%  by  7%  inches. 

Note — Am  glad  at  any  time  to  receive  samj^les  of  ads. 
with,  when  possible,  statements  as  to  results  w^hich  have 
been  obtained  from  them. 


CO-OPERATION  WITH  ADVERTISERS 

Each  year  almost  inconceivably  large  sums  of  money 
are  spent  by  manufacturers  and  wholesalers  in  con- 
ducting national  campaigns  of  advertising,  in  order  to 
establish  the  sale  of  their  products  and  make  their 
brands  known  to  every  consumer  in  the  country.  These 
great  firms  are  not  spending  this  money  in  moments 
of  unguided  enthusiasm,  but  after  careful  considera- 
tion, the  study  of  conditions,  the  weighing  of  mediums 
and  the  knowledge  of  the  same  work  in  the  past.  It 
is  a  sober,  business  proposition  with  them.  They  spend 
money  that  they  may  make  more  money. 

You  will  notice  in  the  trade  papers  much  information 
along  this  line ;  you  will  find  it  in  the  advertisements 
of  these  firms.  They  seek  the  retailer  with  announce- 
ments of  their  intentions,  and  they  ask  co-operation. 
The  attitude  of  a  good  many  retailers  is  something  like 
this : 

"Why  shouhl  I  trouble  myself  about  a  proposition 
of  that  kind?  If  they  w^ant  ro  advertise  on  the  hill- 
boards  of  my  town,  and  in  the  newspapers,  and  in  the 
street  cars,  well  and  good;  I'll  get  some  of  the  benefits, 
no  doubt." 

We  are  not  arguing  against  this  "sit-tight"  policy 
because  it  is  selfish,  although  it  may  be,  but  because  it 
is  foolish  and  short-sighted.  The  retailer  who  takes 
that  attitude  is  not  materially  interfering  with  the 
business  of  the  national  advertiser,  but  he  is  damming 
up  the  stream  of  his  own  profits. 

It  is  impossible  to  estimate  the  vast  sums  of  money 
the  retailers  lose  each  year  because  they  refuse  to 
respond  to  the  suggestions  and  requests  for  co- 
operation.   And  they  are  the  chief  losers,  too. 

Advertising  properly  prepared  and  placed  is  effect- 
ive, there  can  be  no  question  of  that.  It  has  been 
proved  over  and  over  again ;  and  the  very  fact  that 
the  big  firms  continue  to  advertise  is  enough  evidence 
that  it  pays  them  to  do  it.  It  brings  trade  to  them. 
But  there  is  an  opportunity  here  which  some  retailers 
ovei'look — an  opportunity  for  themselves. 

The  great  firms  catering  to  the  retail  trade  are  creat- 
ing business  for  themselves  by  this  extensive  publicity. 
The  public  sees,  reads,  is  attracted  and  convinced,  and 
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wants  the  article,  compound,  preparation  or  whatever 
it  may  be.    The  public  is  convinced  and  ready  to  buy. 

"And  how  am  I  to  co-operate?"  one  may  ask.  Sup- 
pose you  receive  notification  that  during  a  certain  week 
a  firm  whose  goods  you  handle  proposes  to  inaugurate 
a  strong  selling  campaign.  Tt  is  ready  to  send  you 
matter  for  free  distribution,  hangers  for  your  store,  etc. 
If  yon  admit  that  this  campaign  is  apt  to  put  the  con- 
sumer in  a  receptive  state  for  buying,  why  not  get  his 
trade,  take  his  money  and  make  your  profit?  Why  not 
put  in  a  windoAv  display  of  these  goods?  Why  not 
make  an  extra  effort  to  use  the  effort  already  used? 

There  is  a  psychological  moment  in  selling,  as  every 
good  salesman  knows.  There  is  the  time  of  public 
indifference,  of  interest  awakened,  of  half  persuas'^^n. 
A  little  effort  right  then  turns  a  doubtful  and  hesitating 


Saving  in  service. — When  the  customer  goes  to  the 
store  knowing  exactly  what  he  is  after,  fewer  clerks 
are  needed.  This  lowers  the  labor  charge  which  the 
retailer  figures  into  his  expense  before  fixing  his  prices. 
Quicker  turnovers  of  the  stock  are  also  accomplished, 
reducing  the  overhead  expenses. 

("onipetition  is  stimulated,  resulting  in  improved 
i|uality. 

Standardization  of  goods. — Responsibility  is  fixed. 
The  consumer  knows  just  who  is  at  fault  if  the  goods 
are  not  up  to  the  mark.  Instead  of  blaming  the  deal- 
er, he  blames  the  manufacturer,  an  incentive  for  tlu' 
latter  to  keep  goods  up  to  standard. 

Publicity. — The  people  know  more  about  their  neces- 
sities than  they  ever  did  before.     Result :  Better  goods. 

Economy  in  time. — The  advertising  page  is  the  cns- 


Fresli  Air  Helps  Babies 


Thi>  adyice  ume  from  a  phyneian. 

Your  baby  ihHva  on  trnh  air  It  bull 
up  hu  iturdy  htlle  body  and  giv^  him 
found^tlion  for  bU  Uu,  rruinhood  ' 

The  Right  Carriage 

Ot  him  a  Car'^Ajie  wilb  sprinas  that 
not  lar  hi*  *pin«-onc  (bat  looka  well  and  ru 
lightly 

You  have  32  (lyla  from  which 
mUcI  here.    No  two  eucUy  miikt. 


LEMONT  <fi  SONS,  Ltd. 


CARPETS  and 
LINOLEUMS 


•2-50 

»1.3B:  «i.SO,  fl.TB'ud 


Q^^yA     »tM       0>*i'<r  B  St 

(^irr  C  11.00 
MUKTED  LOfOLEUHS-ra  r'^  Mt  C 


Hastings  Furniture  Co. 


White  Enameled 

FURNITURE 


Wbit«  Eoiffl«l  DrtsMn  -Coloniil 


BLOWIY-IIENRY  CO. 


This  ''Lord  Nelson''  Rocker 


Embodying  the  Most  Sumptuous 
Elegance  eoid  Comfort 

Exac'ly  as  Portiaycd  in  the  Illustration 
TtfiMS 


$1.00  Cash, 
$1-00  Weekln 


,    Thf  f- itranrdlnnrn  Rcautij      :h<r  "l-ord  ,\'  1%  Not  One  Wht  Mon 

t  xtraofdmaru  Than  lis  Ulilitu  and  Comfort 


1  uiai  imi-r.^«i«o  malt  Iw  nj  wind  . 

rrtpJIie.  i.  n  -tU  Im  thU  to  •in'l-nUiHl  II 


Him  Vpt^'M^lta. 


HOU/TTT  oiiTFiniMG  comm.  limited 

*  *         *T*  JUl        no  1 1&  King  street  East 


King  Street  East 

Wt  IMPLOV  HO  COLLIOTOnS 


STORE  CtOSES 


Carpets  and  Rugs 


A  wonderfulcollection  of  CarptHs  and  Rugs 
is  here  awaiting  your  svleclion.  staple  products  of 
the  world's  standard  makes.  They  are  unequaled 
for  IWauty  of  Design,  Coloring,  Texture  and 
Wear.  Made  from  lustrous  yarns  to  satisfy  the 
most  fastidiousand  practical  customers. 


"S1.6S 

'•■slso 


J72.00 
-'^  $2«'.(W 


■»  $26.50 

'--  My  .SO 

>i  tiX.  >M.i  itti. 

lit  itnl)  .(d  «.i 

"•^'$24.00 


J.  MICKLEBOROUGH.  LIMITED 


WHAT  YOU  CAN  DO 


AND  **HAI   YOU  DODO  tr 

--vliil  the  BANFItLD  STORE  aad  i 
cv«ry  pur<hm. 


3-Room  Sulto 


J.  A.  BANFIELD 
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How  MoiiH-  <  iitinflliiii  icl nil  I'lii  nihirc  dealer.';  ml vertiMed  for  buHinoss  in  the  Spring. 


(Mistoii:!  !-  itilo  a  buyer.  Th*;  nii1ion;ii  julvortiser  has 
(lone  Ili(!  pi-cliiriiii;i ry  work;  ho  asks  yon  to  do  the  rest, 
rf)r  rnntnal  aflvanla^c.  It  pays  to  do  it — to  co-oporate 
with  him.    ft  pays  him  and  it  pays  yon. 

Till'  real  test  of  arlverl isiiij?  is  whi'ii  business  is  slow — 
;iMy  kind  of  advert  i  si  up  will  sell  goods  when  business  is 
1^00(1,  but  it  takes  real  piiblieily  to  move  stock  in  dull 
times. 


WHAT  JUDICIOUS  ADVERTISING  DOES. 

|{i  i|iicr(|  Id  tilliiihir  ronii.  some  ol'  tlir  cliicl'  rcoiioiiiic 
()pri-;it  idiis  of  jiidieioiis  adNTi'lisin^.  in  llir  (ipinion  nt 
'I'lic  \i  \v  York  Furniture  Journal  arr  : 

K.xpansion  ol'  markrts.  II  incn'asi'.s  prixliiet  ion  and 
rediiees  Ihf  eost  of  tlii'  piuiliicl  jind  consniui'nl ly  low- 
ers the  prii'i'  ;il  wllicll  il  rjiii  ill'  siilil  mI  i\  pi'ofil. 


toiiicr's  iinii'kct  pliiec  It  iiirorms  him  w  lirrr  he  e;in 
LTcl  what  he  wjints  ;il  a  in'icc  lie  cjin  pav.  Il  simpli- 
firs  slioppin<^. 


QUALITY  CIRCULATION  IS  WHAT  COUNTS. 

Perhaps  mine  is  not  a  t\ pica!  ease,  lor  1  do  not  eon- 
sider  eirenlalioii  volume  in  the  same  li<?ht  that  I  thiid< 
other  advertisers  do.  ll  iiiiitters  little  to  me  whether 
a  paper  has  fj.OOO  or  '^0,000  circulation.  Wiiere  it  eir- 
eulates  and  what  it  l  in  nlates  is  much  more  important. 

C.  C  Winnin^'hjiiii  m  "Printers'  Ink." 


The  man  who  thinks  writinp;  his  advert isiMuenls  is  a 
tliin<,'  hi-  e;in  do  at  any  odd  time  will  be  liieky  it'  he  gets 

I  hem  read  even  at  ndil  t  iiues. 
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The  Demoralization  of  Canadian  Brass  Bed  Prices 


Brass  Bed  TIumc  doos  not  appear  to  be  any 

Demoralization.  let  np  to  tlio  i»i-i(M>    (Mitliiij>:  in 

bi'jiss  hotis  wliicli  liiis  now  hccn 
^oiug  on  l't>r  sonu'  tinn'.  On  the  contrary,  it  is,  ii'  auy- 
thini;,  nion'  ^cnoral,  anil  i'ons(M|ucnt ly  worse 

Tin'  situation  is  n'y;rft table.  It  not  mily  breeds  dis- 
et»rd  among  tluise  wlu)  are  I'ngagi'd  in  it,  but  it  has  a 
(b'morali/ing  etfi'iM  upon  business  generally,  ami  i»ar- 
tieularly  in  regard  to  the  line  whose  price  is  being  cut. 

rpon  buyers  in  general  the  eft'eel  is  a  distinct  un- 
dermining of  contidenee  in  prices.  When  they  see  the 
price  of  certain  lines  of  bedsteads  being  cut  down  to 
the  low  figures  whicli  they  have  of  late  they  natui-ally 
conclude  tluit  the  ligures  which  previously  ruled  were 
excessive.  They  conset|ni'ntly  ileeni  that  the  jjriees 
now  ruling  should  be  the  normal  ones. 

Slmuld  there  ever  be  an  attempt — as  there  undoubt- 
edly will  be  at  some  time — to  get  prices  back  to  their 
normal  status  it  will  he  found  that  buyers  will  resent 
it.  They  will  declare  that  a  combination  is  at  work 
and  the  public  are  being  swindled. 

The  trouble  with  price  cutting  is  that  no  one  manu- 
f.ii-f niTi-  or  I'etailer  can  monopolize    it.      He  cannot. 


therefore,  maintain  any  advantage  it  may  give  him,  for 
ten  chances  to  one  when  he  starts  others  will  follow  in 
his  train,  until  they  are  all  again  on  an  equal  footing, 
and  each,  instead  of  making  money  on  the  lines  affect- 
ed, are  losing  it. 

It  is  altogether  a  horse  of  another  color  when,  because 
of  improved  and  better  facilities,  his  cost  of  manufac- 
turing is  reduced  a  manufacturer  is  able  to  put  his 
goods  on  the  market  at  a  lower  figure  than  his  competi- 
tors. That  is  sound  economically,  and  he  is  entitled  to 
all  the  advantages  which  may  thereby  accrue.  Under 
such  conditions  as  these  he  may,  as  is  often  the  case,  be 
making  a  larger  profit  on  the  output  of  his  factory  than 
those  of  his  competitors  who  are  struggling  along  ever 
at  the  old  and  higher  figures. 

•    •    •  • 

True  Business  It  has  been  said  that  profanity  is 

Foundations.  an  evidence  that  those  who  prac- 

tice it  are  deficient  in  their  voca- 
bularly.  In  other  words,  they  are  compelled  to  resort  to 


"cuss"  words  because  they  have  not  at  their  command 
a  sufificient  number  of  reputable  words.  Whether  this 
fact  is  based  on  scientific  data  does  not  matter. 

l>ul  there  can  scarcely  be  any  doubt  about  the  rea- 
soiuibleness  of  the  assertion  that  those  who  engage  in 
price  cutting  in  order  to  build  up  business  are  attempt- 
ing to  erect  a  superstructure  on  an  unsound  foundation. 

That  price-cutting  is  unsound  economically  we  have 
never  heard  anyone  deny.  It  is  too  obvious  to  deny  it. 
And  the  more  we  analyze  it  the  more  difficult  does  the 
task  of  denying  it  become. 

Sound  business  economies  demand  that  the  business 
man,  be  he  manufacturer,  wholesaler  or  retailer,  should 
pare  his  costs  down  to  the  lowest  possible  point  com- 
iiiensurate  with  efficiency.  There  isn't  any  doubt 
about  that.  He  owes  it  to  the  consuming  public  as  well 
as  to  himself.  No  man  has  a  right  to  be  prodigal  in 
regard  to  his  cost  of  doing  business. 

Neither  has  be  any  right  to  do  business  without  a  fair 
margain  of  profit  over  and  above  his  costs. 

He  who  cuts  prices  as  ordinarily  understood,  is  not 
obtaining  a  fair  margin  of  profit.  He  may  be  getting 
business,  but  it  is  at  the  expense  of  profits.     And  it 


Beds  in  the  window — A  demonstra- 
tion of  Ideal  Cribs  made  by  The 
Whitten  Co.,  Bracebridge,  Ont. 


is  not  only  at  the  expense  of  profits,  but  at  the  expense 
of  himself. 

No  man  can  live  unto  himself  in  business.  If  he  re- 
sorts to  unsound  methods  in  business,  he  is  not  the  only 
one  to  sufl'er :     His  fellow  business  men  suffer  as  well. 

Price  cutting  is  not  only  unsound  economically,  but 
it  is  based  on  selfishness,  that  and  nothing  else.  It  pre- 
sumes, if  it  does  not  so  profess,  that  no  one  else  has 
any  right  to  have  a  share  of  the  business  in  the  parti- 
cular line  affected. 

It  is  the  duty  of  every  business  man,  whether  he  be 
manufacturer  or  dealer,  to  get  every  dollar's  worth  of 
business  that  he  can  get.  He  cannot  develop  unless 
he  does. 

He  who  has  reached  a  stage  where  he  decides  that  he 
wants  no  more  business  has  reached  a  stage  where  there 
will  be  devolution  instead  of  evolution.  One  cannot 
stand  still  in  business.  If  the  movement  is  not  for- 
ward it  is  backward. 

Cutting  prices  is  attempting  by  a  backward  move- 
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ment  to  go  forward,  whether  the  article  be  brass  beds 
or  anything  else. 

There  is  only  one  way  to  go  forward,  and  that  is  to 
employ  going  forward  methods. 

Make  or  sell  an  article  that  is  good,  tliat  will  giv'e  sat- 
isfaction and  will  ensure  a  moderate  profit.  Through 


C.  K.  Greenwood, 
elected  president  of 
Stratford  lied  ( O. 


advertising  mediums  that  reach  them,  tell  in  plain, 
simple  language  those  to  whom  you  wish  to  sell  the 
merits  of  your  goods,  and  in  your  selling  methods  em- 
ploy the  most  modern  and  progressive  possible.  Tluil 
will  be  building  on  a  good  foundation. 


STRATFORD  BED  CO.  INCORPORATED 

The  Stratford  Bed  Co.,  Jjtd..  St  rat  ford,  has  received 
an  Ontario  charter  to  manufacture  and  sell  furniture 
and  bedding  of  all  kinds.  The  capital  is  set  at  ^1^40,000, 
and  the  provisional  directors  are  C.  X.  Greenwood. 
Fred  C.  Hennicke,  Geo.  McLagan.  H.  \V.  Sti'iidley  and 
I).  M.  Wright. 

C.  N.  Gi-eenwood  is  president,  secreta ry-t reasui'(>r 
and  general  manage)-;  F.  ('.  Hennicke  is  vice-president 
and  su[)erintendent,  and  the  other  three  will  be  mem- 
bers of  the  board  of  direetors.  The  Sfivitfoivl  lied  Co. 
will  continue  to  occupy  the  present  pi-emises.  and  on 
the  road  throughout  Canada  will  be  i-epresenteil  by  the 
following  Geo.  Mcljagan  Furniture  Co.'s  ti-aveling 
salesmen:  Messrs.  Dobson.  I'ui-ns,  Chown.  Friendship, 
Slewai-t,  Truseotl.  IIi<;ginboltom  ami  Griffin. 

NEW  BEDS  AND  SWINGING  COUCH 

The  Ideal  I'edding  Co.'s  .Marcdi  bnlielin  is  fejiturinir 
cribs  of  various  flesigns  ami  styles  for  many  purposes. 

The  company  is  adding  a  do/.en  or  fifteen  new  de- 
signs to  their  bi'ass  and  iron  beds,  some  of  I  lie  new 
bi'ass  trimnnngs  showing  open  spaees  with  copper 
eft'eel  underneath. 

P''or  summer  trade  their  ni'W  hanuMo-cou(di  this  year 
has  several  imi)rovements ;  anuuig  others  the  hanging 
chains  have  been  extended  jiiul  are  now  atta(died  to 
the  seat:  foldijig  leers  under  the  cou(di  may  be  let 
down  to  make  a  bed  at  rnglit.  and  a  valance  across  the 
fi'ont  edge  adds  a  finish  that  was  thought  huddng  by 
some  people  on  last  year's  hummo-couch. 


NEW  ALASKA  REPRESENTATIVE  IN  ONTARIO 

The  furnitiire  trade  in  Eastei'ii  Ontario  is  being 
visited  by  R.  W.  Johnston,  the  new  representative  of 
the  Alaska  Feather  and  Down  Company,  Ltd.  ^Ir. 
Johnston  has  for  several  years  past  been  connected 
with  the  Alaska  organization  in  various  capacities — 
in  otfice,  warehouse  and  factory.  He  has  thus  had  a 
good  opportunity  to  become  thoroughly  W(dl  posted 
on  what  Alaska  manufacturing  facilities  and  sei'vice 
mean  to  the  retail  trade. 

His  knowledge  of  the  line,  his  j)ersonality  and  un- 
bounded enthusiasm,  liave  won  for  him  many  fi-iends 
among  the  eomi)any's  customers,  and  should  win  many 
more  fi'iends  and  customers.  Mr.  Johnston  is  just  now 
making  the  first  ti-ip  thi'ough  his  territory,  and  is 
showing  some  of  Alaska's  latest  ilesigns  and  novel- 
ties for  the  first  time. 


BEDDING  NOTES 

A  winding-up  order  having  been  granted  the  Anchor 
^Ifg.  Co.,  bed  mainifacturei's.  Preston,  it  is  said  the  con- 
cern has  been  taken  over  by  a  new  company  represent- 
ing the  T.  Eaton  Co..  Toronto,  ami  the  Page-Hersev  Iron 
and  Tube  Co.,  Welland. 

The  ;\lcGeough  M['g.  Co.,  Ltd.,  Toronto,  has  received 
an  Ontario  charter  to  make  and  sell  all  kinds  of  bed- 
ding, spring  mattresses,  park  seats,  cushions,  and  all 
materials  used  in  their  manufacture.  The  capital  is 
set  at  $150,000. 

A  spark  fi'om  a  carding  machiiu'  in  the  James  Pur- 
vis Com|)any,  Limited,  matti-ess  factory,  2  Fisplanade 


l;.    W  .  .lull  N>  roN 

N'cNv  repn'sriiliil  l\ (>  in  Kaslcni  Oiilarin  fur  MiisUii  I'oai  lu'r  \'  |)ii\vn('o. 

Sireel.  Toronto,  stai'ted  a  lii'e  tli.'it   irave  the  eastern 

section  of  the  fire  brigade  a  still"  Iwo-lioiir  tight  i  eiitly. 

resulting  in  !^;|(). ()()()  damage.  The  building,  a  wood 
skeleton,  one  storey,  iron-covereil  place,  sulVei-ed  to 
the  extent  of  jnnl  the  ma.diinery,  stock,  and 

contents,  $8,000, 
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Ston'  of  the  Metal  Bed  Industry 

a.«  A    II.  PUmU 

Iron  Ik'iIs  havt'  bri'ii  mailt'  in  Kiiylaiid  one  luiii- 
ihvil  vi'ars  or  moiv.  'I'licy  wore  tii-st  a(l(i|ili  il  hy  lu  isons 
jmil  poor  lioust's  about  tlic  yt-ar  ISl'J.  Tlusc  bcils  were 
iiiaiU-  ill  thf  (.'riub'st  j)ossil)lo  niaiiiu'r,  t-oiupost'd  of  •y.\ 
ami  "s  iiu'li  bar  iron  for  posts  anil  -'s  by  1 '  i>  im-li  fiat 
bars  for  siib-s,  sbi'et  iron  lieail  anil  foot  boards,  tlic 
whob-  boing  fory;i'il  and  riveted  togetber.  On  the 
frauu'  was  bleed  eanvas  saeking:,  niaUiii';.  on  tlic 
whole,  a  very  eoiiifortable  bed. 

About  the  year  IS'iO  an  enterprising  Wolvei'lianip- 
ton  man  put  on  tlie  market  a  (samO  east  iron  sofa  lliat 
eoubl  be  eonverted  into  a  l)e(l.  'I'liis  may  he  said  to 
be  tile  root  from  wliieli  sprang  one  of  lOngland's 
greatest  industries;  namely,  tiir  iron  bedstead  trade 
of  Birininghain.  In  a  sliort  time  iron  men  in  a  small 
way  of  business  introdueed  iion  beds  as  a  side  line. 
They  were  generally  made  of  and  '/•>  inch  rail  work, 
and,  as  I  have  said,  were  forged  and  riveted  together. 
A  east  iron  vase  surmounted  tlie  post.s,  no  casters  being 
used.  To  one  of  these  small  manufacturers  in  the  city 
of  Birmingham,  in  IH.'JO.  belongs  the  credit  of  intro- 
dueiiig  the  first  i-ast  iron  corner  and  dove-tail.  To 


One  of  the  Ives  Jlodcrii  Beclsted  (;o.'s  new  productions. 


the  same  man  also  belongs  the  credit  of  introducing 
the  hollow  cast  iron  flowers  that  made  so  marked  a 
change.  The  flowers  were  drilled  out  to  fit  the  cross- 
rods,  and  uprights  were  threaded  thereon  and  pressed 
or  pinned  together  to  make  the  rail  firm.  Thus,  with 
but  slight  changes  in  designs,  the  industi-y  made  slow 
progre.ss  until  about  the  year  1840,  when  John  Davis 
revolutionized  the  whole  system  of  manufacturing 
these  goods. 

Mr.  Davis  conceived  the  idea  of  casting  the  whole 
end  together  by  means  of  iron  stocks,  or  chills,  the 
sajue  sy.stem  in  general  use  to-day.  Up  to  this  time, 
it  will  be  understood,  the  iron  bedstead  was  a  luxury 
enjoyed  only  by  the  well-to-do.  The  Davis  method 
brought  it  within  the  reach  of  the  masses,  and  from 
that  time  on  old  wooden  beds  were  a  thing  of  the  past, 
and  capitalists  were  not  slow  to  recognize  that  fact. 
In  a  very  few  years  bedstead  factories  began  to  start 
up  like  mushrooms.  This,  of  course,  created  an  in- 
creased demand  for  pig  iron,  round  iron  and  angles, 
and  by  the  year  1850  the  Black  country  fa  district 
within  thirty  miles  of  Birmingham,  and  so  called  for  its 


products  of  coal,  iron,  etc.,)  was  ablaze  with  puddling 
fui'naees,  rolling  mills  and  tube  mills. 

AVilli  the  advent  of  the  Davis  method  came  also  the 
idea  of  (I'iiiiming  beds  in  brass  and  shortly  afterwards 
the  making  of  all-brass  bedsteads.  This,  in  its  turn, 
crealed  a  new  departure  in  the  already  enormous  brass 
l)usiness  in  liirmingham.  As  the  years  rolled  on  the 
industry  gi-ew  apace,  and  to-day  it  may  truly  be  said 
to  be  the  greatest  of  the  many  great  enterprises  in 
Ihe  largest  maiuifaetui'ing  eity  in  the  world. — Southern 
l''urnitui'e  Journal. 


HOW  TO  DISTINGUISH  COLONIAL  DESIGNS 

("oloiiial  fui'niture,  as  far  as  it  is  to  be  distinguished 
fi'om  the  English  furniture  of  the  same  period,  is 
characterized  by  greater  simplicity,  by  the  preference 
for  curved  rather  than  straight  outlines,  and  by  its 
large  expanses  of  polished  surface,  says  Eleanor  Alli- 
son Cummins,  in  "Keith's  Magazine."  Sofas  with 
si)readiiig  arms  and  claw  feet  and  backs  elaborately 
curved  are  Colonial.  So  are  pillared  and  claAv-footed 
tables,  and  little  sewing  tables  with  lids,  which  raise  to 
discover  trays  of  many  small  compartments,  and  hang- 
ing bags  of  fluted  silk.  Bureaus,  desks  and  sideboards 
often  have  pillars  continued  down  the  corners  ending 
in  claw  feet,  and  have  curving  fronts,  reminiscent  of 
the  French  styles  of  the  seventeenth  century.  Pome- 
granates and  pineapples  are  common  decorative  mo- 
tives, being  used  for  the  ends  of  bed  posts  and  as  parts 
of  table  legs.  Some  decorative  motives  are  distinctly 
patriotic,  like  the  eagle's  feathers  and  stars  foiand  on 
the  frames  of  mirrors.  The  banjo  clock  is  native,  so 
are  several  varieties  of  spindle  back  chairs,  notably 
the  effective  Windsor  chairs,  with  wooden  seats  and 
curving  banistered  backs.  Secretaries,  combining  the 
functions  of  a  desk  and  a  bookcase,  are  made  in  large 
numbers  by  cabinet  makers,  and  though  usually  very 
simple,  depending  for  their  beauty  upon  the  fine  grain 
of  the  wood  and  the  brilliant  polish  of  their  brasses, 
are  still  very  desirable  i^ossessions. 


NEW  MORRIS  AND  INVALID  CHAIRS 

M.  B.  Dodd,  a  well  known  young  man,  of  Arnprior, 
Out.,  has  completed  models  for  a  Morris  and  an  in- 
valid's chair.  Those  who  have  been  privileged  to  see 
them  are  loud  in  their  praise  of  the  work.  The  seats 
and  backs  of  both  chairs  are  so  simply  contrived  that 
the  mere  pressure  of  a  little  lever  will  adjust  them  to 
any  angle,  and  no  matter  in  what  position  they  may  be, 
the  back,  shoulders  and  head  receive  support  and  rest. 
The  Morris  is  e(|uipped  with  a  new  arrangement  for 
resting  the  legs  and  feet,  and  when  not  in  use  this  part 
is  very  simply  slipped  conveniently  under  the  chair. 


OLD  LACQUER  FURNITURE  IN  DEMAND 

One  of  the  latest  of  London's  fashion  freaks  is  a  de- 
mand for  old  lac(|uer  furniture.  A  drug  on  the  market 
until  a  few  weeks  ago,  laccjuer  cabinets  are  now  bring- 
ing from  $5,000  to  $15,000,  and  the  demand  is  so  great 
that  the  big  furnishing  firms  are  turning  out  large 
(|uantities  of  modei-n  ]ac(|uei'  in  the  ho])e  of  meeting 
the  new^  fashion. 


There  is  a  right  place  for  everything  that  comes  into 
your  store  and  it  is  your  business  to  decide  where  that 
place  is. 
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Picture  Framing 


PROGRESS  IN  PICTURES. 

It  is  sueii  a  big-  subject,  such  an  important  subject, 
that  of  the  gathering  of  pictures,  tlie  proper  placing  of 
pictures,  and  the  choice  of  the  fitting  frames. 

It  is  not  only  that  all  this  is  important  to  the  proper 
appearance  of  the  home.  It  is  important  in  its  influ- 
ence on  the  home-dwellers.  For  pictures  in  their  in- 
fluence make  unmistakably  for  mental  strengthening 
and  advancement,  or  else  for  the  reverse. 

And,  in  addition  to  all  that,  they  are  capable  of  giv- 
ing a  high  degree  of  pleasure,  which  alone  would  be 
reason  sufficient  for  care  in  their  choice. 

With  most  people  the  greatest  obstacle  to  the  proper 
enjoyment  of  pictures,  to  gaining  the  best  advantages 
from  pictures,  is  the  curious  and  absurd  disinclination 
to  get  rid  of  poor  ones  already  in  their  possession.  For, 
witli  them,  it  is  once  a  picture,  always  a  pietuj-e.  They 
will  change  their  furniture  and  their  wall-paper,  their- 
window-curtains,  their  table-china,  their  gowns,  their 
hats.  But  the  picture  that  hangs  on  the  wall  is  sacred ! 
As  soon  as  their  walls  are  full  it  is  a  case  of  thus  far  and 
no  farther.  Henceforth  they  stagnate  along  what 
ought  to  be  a  line  of  steady  advance.  Their  i)ietures 
jumble  time  and  space — give  them  space  and  they  re- 
main for  all  time. 

And  yet,  to  continue  the  ae(|uisition  of  pictures,  to 
raise  the  standard,  and  to  do  this  with  the  lea.st  possi- 
ble expense — for  there  are  few  to  Avhom  expense  is  not 
a  con.sideration — is  not  .such  a  difficult  matter,  after  all. 

If  a  picture  or  a  frame  is  too  bad  to  keep,  whv  .du)uld 
you  keep  it  ?  Get  rid  of  it.  (iivc  it  away— th'row  it 
away — sell  it — do  anything  witli  it.  Even"  if  it  was  a 
present  if  is  not  incumbent  on  you  to  keei)  it;  at  least 
iu)t  to  keep  it  in  siglit.  .\o  one,  whether  relative  or 
friend,  has  the  right  to  give  any  article  of  house  or  |)er- 
sonal  adornment  excei)t  with  the  distinct  risk  that,  if 
the  taste  does  not  meet  a[)proval.  the  gift  shall  not  be 
kept  in  sight.  To  permit  othei'wise  wei-e  tyranny  in- 
deed. Wlio  was  it  that  di-olly  and  happily  suggested 
that  iini)0ssible  presents  of  any  sort  be  taken  out  at 
night,  one  by  one,  and  buried  And  so,  be  firm  !  fjct 
rid  of  an  impossible  picture  or  frame  as  .swiftly  as  you 
would  of  an  impo.ssible  gown  or  hat.  Don't  let  it  make 
a  strata-like  journey:  fij-st  floor,  seeond  floor,  tliird 
floor,  attic. 

There  are  no  definite  rules  oi-  standards.  What  is 
one  man's  meat  may  be  another  nuin's  aesthetic  poison. 
What  is  oiH'  man's  Carlyle  may  he  another  man's  Fras- 
iinis.  Individual  taste,  individual  standards,  must  de- 
termine in  (!aeli  ca.se  what  to  put  to  the  fore  ami  wiial  to 
banish. 

y\  fixed  rule  in  the  business  world  is  that  vou  don't 
•iri  iinythitig  for  nothing.  A  pleased  custo'nier  is  a 
valuable  a.sset,  but  yon  ilon't  gel  him  for  nolhin"-  He 
costs  elfort. 

Choose  a  worthy  object  ;ind  worl<  towards  it  persist- 
ently, with  the  assurance  that  sncei  ss  i 
.your  efVorts.      The  man  who  i;ever  gives 
wins.     If.  J.  I'.laine. 


isl  reward 
U|'  always 


one  time,  and  included  some  beautiful  and  artistic  work 
as  well  as  some  i)lain  and  comparatively  cheap  work. 
Some  have  drifted  out  of  it  of  late  years  because  they 
claim  too  many  people  have  gotten"iuto  it,  and.  with  a 
cheap  product,  have  .spoiled  the  trade. 

There  is  still  a  lot  of  built-up  veneered  work  used  in 
picture  frames,  and  perhaps  there  are  more  opportuni- 
ties to  develop  good  business  here  than  the  panel  man 
of  past  experience  is  inclined  to  believe.  There  is 
.something  doing  in  this  line  all  the  time,  and  when  the 
winter  season  comes  on  there  is  a  little  more  than  usual, 
because  people  begin  to  furnish  and  refurnish  and  give 
niore  attention  to  the  inside  of  their  hojnes.  and  there 
is  more  trade  in  pictures  and  picture  frames.  It  is 
true  that  there  are  many  cheap  products  in  this  line,  but 
there  is  always  something  of  this  kind  in  every  line, 
and  even  if  there  are.  there  always  remains  a  chance  to 
sell  a  i)roduct  which  has  merit,  regardless  of  the  cheap- 
er thing. 

Why  not  take  a  new  grip  on  this  picture  franu>  pro- 
position and  go  aftei-  it  this  fall  with  new  lines  of  .sam- 
ples bringing  out  new  ideas,  different  finishes  and  art- 
istic ett'ects  of  vai'ious  kinds  The  built-up  picture 
frame  is  an  excellent  product  that  will  live  a  long  time, 
and  the  (piantity  used  is  likely  to  dei)end  uu)re  or  le.ss 
directly  on  the  efforts  and  the  exploitation  of  the  man- 
ufacturers. Why  not  get  into  the  game  this  fall  and 
try  pushing  this  branch  of  the  busiiu-ss  alono-  ;i  little? 


CARTAGE  CHARGE  DISCRIMINATION 

The  new  railway  cartage  schedule,  which  went  into 
etteet  on  Jaiumry  22  last,  and  which  was  mentioned  in 
the  last  i.ssue  of  The  Furniture  World  as  being  iH)t  .sat- 
isfactory to  fui-niture  manufacturers,  is  proving  itself 
no  more  .satisfactory  to  retail  furniture  men.  ""Furni- 
ture retailers  who  last  year  paid  three  cents  jxm-  hun- 
dred pounds  on  less  than  thousand-pound  eonsiiruments 
are  this  year  compelled  to  i)ay  double  that  rate"  Tliev 
want  to  know  why  they  should  be  asked  to  pav  six 
cents  per  hundred  when  the  general  merchandi.se  was 
raised  only  from  three  to  three  and  a  (|uarter  cents 
I  hey  do  not  charge  that  the  rate  is  entirelv  an  exhorbi- 
tant  one.  but  they  want  f,,  know  the  reason  of  the  di.s- 
eriminaf  ion. 

Railway  officials  and  offlcers  of  the  Toronto  Board  of 
Trade,  when  interviewed,  slated  that  this  whole  car- 
tage matter  is  not  yet  .settled.  The  railwavs  wished 
to  cut  out  the  cartage  arrangements  entirelv.  aiul  it  was 
only  at  the  solicitation  of  the  various  trade  ortraiiiza- 
tioiis  that  the  arrangements  w<'re  continued  at  the  iii- 
creased  rate.  F^xception  was  made  of  furniture  aiul 
.some  other  liiu's  in  the  general  cla.s.sifieat ion  because  of 
the  bulk  of  these  goods,  it  b.'ing  averred  that  on  ae- 
'•oiiiil  of  the  space  occupied  by  furniture  it  was  mon> 
costly  to  transport  and  cart  this  line  than  those  com- 
ing under  the  general  (da.ssifica t ion. 

The  l{,.tail  Merchants'  As.sociaiion  has  promised  its 
."■Ip.'M  trying  to  bring  about  a  reduction  in  the  rate  on 
""■-»"'v^that  body  contending  that  in  a.ldition  to 
this  specific  complaint.  retail.M's  hav  an  add.'d  "roun.l 
complaint  on  th.-  double  cartag.-  eharire  which  is 
made  at  both  shipjiing  and  reci'iving  point. ^ 


PICTURE  FRAMES. 

There  are  peopl..  in  llie  panel  iMisiness  to-.|;iv  win, 
can  perhaps  \,u>k  ba.dv  to  a  time  when  thev  enj(')ved  an 
excellent  trade  in  biiilt  iip  picture  frames.  Tliis  was 
quite  a  strong  feature  and  a  good  line  to  manufacture 


BIG  ORDER  FOR  SEATS 

.  ^"•■•'"•nrd  .Mt..  (',,.  Lid.,  are  at  present  work- 

mg  on  an  order  for  tifLvn  carloads  of  .seats  for  th.-  new 
grandstand  u  Inch  is  being  en-.-t.-d  l.v  the  Ontario 
<  .If  tbe  Woodl.im.  race  lra.d<  al  Toronto 
I  Ins  IS  one  ol  the  biggest  orders  pla.-ed  in  C.ma.la  j'or 
some  tune. 
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STOVES 


AFTER  STOVES  SELL  ACCESSORIES 

Setting;  up  h.)us>'kt'i.'|>uiLr.  I  boiiirhl  a  Ikuiic  ;iI  11u> 
very  start.  It  cost  me  $1,400  cash  down  Wlion  tlie 
dicker  wa.s  tinished  and  the  money  paid,  the  widow  lady 
who  sold  the  house  called  attrition  to  a  neat  little 
walnut  cupboard. 

"This  would  be  very  handy,  don't  yon  think?" 
she  umed : — and  <|nofeil  her  price. 

I  took  the  cupboard,  i  took  a  lot  of  kitehon  nteiisils, 
a  croquet  set.  a  lawn  mower.  T  took  approximately 
seventy-two  dollars  worth  of  stnfT,  a  good  part  of  it 
junk  that  I  didn't  need. 

That  wonmn  had  the  right  selling  idea.  Had  she 
been  a  hit  younger,  she  Avould  have  made  a  fortune 
behind  the  eounter. 

Initiative 

For  it  is  the  clerk  Avith  the  initiative  and  the  energy 
and  the  entbnsiasm  to  suggest  extras  that  builds  busi- 
ness for  the  store.  It  is  comparatively  easy  to  sell  the 
article  the  consumer  first  asks  for.  Tt  is  another  matter 
to  suggest  things  additional.  Yet  it  is  the  sale  of  these 
additional  things  that  marks  the  difference  between 
the  half-salesman  and  the  thorough-salesman. 

It  takes  a  good  salesman  to  sell  a  stove — no  doubt 
of  it.  Yet  too  often  the  salesman,  once  the  stove  is  sold, 
is  so  elated  that  he  forgets  lesser  opportunities  to  which 
the  first  sale  opens  the  door. 

The  Alert  Salesman 

Every  coal  range  or  coal  heater  should  be  accom- 
panied by  a  coal  scuttle.  The  alert  salesman  suggests 
a  coal  scuttle  before  the  customer  leaves  the  store.  The 
salesman  not  quite  so  alert  waits  until  the  customer 
comes  back  complaining  of  oversight — and  then  sets  a 
bad  example  by  throwing  in  the  scuttle  for  good 
measure. 

"Wood  stoves  in  these  latter  days  are  comparatively 
scarce ;  yet  with  the  wood  stove  the  dealer  might  just 
as  well  sell  an  axe.  There  is  also  a  possibility  of  selling 
a  hatchet  for  chopping  kindling.  If  the  purchaser  al- 
readv  has  an  axe,  it  may  need  a  handle.  Sell  him  one, 
and  get  the  job  of  fitting  it.  A  timely  suggestion  will 
mean  a  little  extra,  perhaps  two  or  three  extras,  on  the 
original  stove  sale. 

There  is,  too.  the  job  of  putting  up  the  stove.  Your 
men  can  do  this  work  in  less  time,  and  can  do  it  far 
better  than  the  average  purchaser.  Most  men  now-a- 
days  will  appreciate  being  relieved  of  the  job.  Not 
merely  is  th^^re  the  putting  up  of  the  stove  you  sell — 
there  may  be,  also,  other  stoves  to  put  up. 

Many  purchasers  of  new  stoves  use  old  pipe.  Such 
pipe  Ts  pretty  sure  to  be  worn  thin ;  in  many  cases  it  is 
as  fijll  of  holes  as  a  sieve.  With  any  stove  this  means 
risk  of  fire;  with  coal  or  gas  there  is  the  added  risk  of 
suffocation.  A  timely  word,  after  you  have  sold  that 
stove,  will  usually  induce  the  customer  to  let  you  look 
over  his  stock  of  pipe  and  replace  what  needs  replacing. 

Every  .stove  needs  a  stove  brush,  and  a  supply  of 
stove  polish.  The  Avoman  AA'ho  spends  sixty  dollars  for 
a  new  range  will  start  well.  Avhatever  she  may  do  later. 
The  bright  steel  ornamental  Avork  on  the  heater  needs 
attention — a  little  poli.sh  now  and  then  will  keep  it 
clean:  far  easier  than  cleaning  after  dirt  and  rust  has 
once  affected  it.    See  that  you  sell  the  polish. 

Then,  too,  the  new  range  is  a  sort  of  stepping  stone 


to  a  lio.st  of  kitchen  utensils.  The  woman  who  has  re- 
placed an  old  cook  stove  with  a  new  range  is  probably 
using  the  limited  supply  of  utensils  available  twenty 
years  ago.  Talk  to  her  of  replacing  the  graniteware 
that  is  Avorn  out,  the  pots,  kettles  and  Avash-boilers  on 
which  time  and  usage  have  laid  relentless  lingers.  In- 
terest her,  too,  in  modern  kitchen  devices  that  go  to 
make  houscAA'^ork  easier.  You  may  not  land  her  order 
at  the  immediate  moment,  but  you  have  paved  the  way 
-  and  a  circular  letter  noAv  and  then  AAdll  keep  her  in 
line  for  goods  of  this  sort. 

Suggestions  have  endless  i~iossibilities,  to  the  clerk 
who  is  wide  awake.  Prom  the  articles  sold  in  the  first 
place,  the  mind  jumps  quickly  to  other  articles  custom- 
arily associated  with  the  first.  Not  every  suggestion 
means  a  sale,  but  every  suggestion  paves  the  way  for 
a  future  sale. 


This  is  better  than  selling  merely  a  range  or  heater. 
Though  it's  mighty  good  policy  to  cinch  your  sale  of 
the  range  or  the  heater  first  and  settle  all  the  terms — 
for  if  you  don't,  you'll  have  the  customer  asking  that 
the  extras  be  throAvn  in  for  good  measure. 


A  FRIEND  IN  "NEAD." 

Herewith  is  reproduced,  minus  the  original  hiero- 
glyphics, a  letter  that  reached  a  Avell-known  retail 
hardware  man,  coming  from  a  customer  who  Avas  in 
sore  "nead. "  It  is  Avorthy  of  perusal,  both  as  show- 
ing Avhat  the  hardware  man  is  often  up  against,  and 
because  of  the  ixnique  terms  the  writer  has  coined  to 
give  expression  to  his  troubles : 
Sir 

reseved  the  litel  stove  i  bought  of  you  last  thursda>' 
and  ^ind  it  no  good  the  door  at  the  Botom  A\'ill  not 
close  the  snib  is  to  Short 

i  thought  i  did  not  put  it  up  right  so  i  went  and 
got  a  stove  tinker  or  plumber  to  look  at  it  as  soon  as 
he  seed  it  he  told  me  thar  hed  been  a  mistake  eather 
in  the  Foundry  or  at  the  Setting  it  up  as  it  aa'ouM 
take  4  or  5  aights  to  raise  it  at  the  heal  that  is  at  the 
Ilangrs  and  the  wire  is  to  small  for  the  Hols  in  the 
Caston  and  that  the  Snib  at  the  Front  of  the  door  is 
5  aights  to  Short 

it  will  have  to  come  back  to  you,  .  What  will  you 
do  about,  it  tell  me  when  to  ship  it  and  if  you  AA'ill 
give  me  one  in  its  place  do  tend  to  it  as  we  are  in 
nead  of  it  and  i  will  come  and  See  it 

yours  Resp 


EFFICIENCY  A  PROCESS  OF  DEVELOPMENT 

The  making  of  a  real  stove  salesman  is  not  the  Avork 
of  a  day.  Even  though  a  man  may  be  born  with  spe- 
cial talent  along  this  line,  a  great  deal  of  education 
and  training  are  necessary  before  he  can  hope  to  de- 
velop any  great  degree  of  efficiency.  He  must  have 
experience  A\'ith  the  crafty  buyer;  learn  his  likes  and 
dislikes,  and  be  able  to  fit  his  talk  to  each  particular 
individual.  To  a  great  extent  he  must  be  his  own 
guide  and  teacher,  never  neglecting  an  opportunity 
to  add  to  his  fund  of  knowledge  anything  that  will  tend 
to  increase  his  efficiency. 


INVENTED  NEW  HOTEL  RANGE 

Z.  Franks,  a  Vancouver  second-hand  stove  dealer,  has 
invented  a  new  hotel  range  which  he  is  calling  the 
"Dreadnought."  He  is  trying  it  out  in  three  local 
hotels,  and  so  far  reports  speak  of  it  favorably. 
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The  Making  of  Chinese  Grass  Furniture 

By  W.  A.  Jennings 

From  the  far  oft'  Flowery  Kingdom  come  the  new  and 
attractive  designs  in  sea  grass  furniture  illustrated 
in  these  columns.  This  cool  and  neat-looking  pro- 
duct of  the  weaver's  skill  fills  a  long-felt  want  for  a 
really  artistic,  yet  inexpensive,  verandah  and  living- 
room  furnishing. 

The  founrlation  of  sea  grass  furniture  is  a  peculiar 
flexible  framework  of  ^Malacca  cane.    This  cane  is  ex- 


Tiible  made  of  Chinese  ^ass. 


ceedingly  strong,  and  is  further  reinforced  wherever 
it  is  subject  to  excessive  sti-ain.  Over  this  strong, 
springy  frame  is  ^oven  in  ajid  out  the  fibre  cords 
made  of  braided  sea  grass.  This  grass  is  a  peculiar 
growth  that  floui'ishes  in  the  innumerable  bays  and 
baylets  of  the  CJhinese  Sea.  It  is  long,  very  tough, 
and  tenacious,  conse(|uently  it  ])ossesses  excellent  wear- 
ing (jualities.  The  grass  is  cut  a1  the  proix'i-  season, 
goes  through  an  extended  curing  and  bleaching  |)r()ce.ss. 
and  is  shipped  inland  to  the  factories.  Here  the 
coolies,  or  natives,  sit  in  long  rows  and  build  up  the 
chaii-  01-  othei-  article  line  for  line  from  models  before 
them.  They  are  expert  at  copying  designs,  and  can 
now  turn  out  patterns  similar  to  the  most  exj)ensive 
rattan  {)roducts.  There  are  practically  no  nails  used 
in  construction,  the  finishing  being  done  by  cleverly 
concealed  binding  of  rattan. 

This  line  has  proven  a  success  wlierever  it  has  been 
stocked,  and  from  all  appearances  promises  to  become 
a  staple  all-the-year-round  seller.  It  is  especially 
good,  however,  wheji  the  balmy  days  of  spring  extend 
the  irresist il)le  invitation  into  the  open.  On  verandah, 
in  living  poi-ch  and  summer  cottagr  this  fuiMiiturc  adds 
the  finishing  touch  ;  combining  as  it  does  simplicity, 
durability  and  comfoi-t.  As  there  is  no  varnish  or 
stain  used  on  tlie  natural  finished  produiM  it  is  impei- 
vions  to  ;d I  weat  he r. 


NEW  FACTORIES  AT  STRATFORD. 

r>y  an  almost  nnaniiiions  \ute,  the  ralepiiyei-s  of 
Stratford  recently  carried  three  industrial  by  laws,  twd 
of  which  will  ;idd  an  upholstering  factory  and  a  furni- 
ture frames  f)lant,  and  the  third  means  the  enlarginir  of 
the  Sti-at  ford  .Manul'acluring  Company 's  plant  to  more 
than  double  its  |)resent  size. 

The  proposals  were  to  Hx  the  a.s.sessment  of  the  Strat. 
ford  Manafacturing  rom[)any  for  ten  years  at  ^T.oOO, 


and  allow  part  of  College  Street  to  be  closed,  in  return 
for  the  company  adding  a  new  factory  160  by  60,  three 
stories  high,  and  employing  75  hands  in  the  manufacture 
of  lawn-swings,  laddei-s  and  porch  furniture.  This  by- 
law was  carried  by  1,584:  votes  to  87. 

Charles  Diebel  of  Hanover  is  to  erect  a  factory  150  by 
50,  three  stories  in  height,  employing  50  hands  in  X\\v. 
manufacture  of  furniture  frames.  The  city  grants 
$8,500  towards  a  site,  and  fixes  the  assessment  at  $7,500 
for  ten  years  for  general  taxes.  The  vote  was,  for 
1,557,  against  114. 

John  iforlock,  also  of  Hanovei',  is  1o  build,  for  the 
purposes  of  high-cla.ss  upholstering,  two  factory  build- 
ings, one  100  by  45  and  the  olhei-  50  by  45.  and  to  em- 
ploy 50  haiuls.  The  city  grants  $2,500  foi-  site,  and 
fixes  the  assessment  at  $7,500,  excei)t  for  scliools  ajid 
locrd  impi'ovements.  Tliis  by-law  received  1,550  fav- 
orable voles  and  121  contrary. 


ENGLISH  FURNITURE  HOUSE  AT  COAST 

Ainiouneenieiit  has  been  made  liy  -1.  Wentwoi-tli.  of 
IMontreal.  repi-esent ing  Waring  &  (iillow,  Ltd.,  of  Lon- 
don, England,  said  to  be  the  largest  upholstery  manu- 
factui-ei's  in  the  woi-Id.  that  his  firm  had  practically 
decided  to  establish  a  mannfaetui-ing  and  disti'ibut ing 
Ijraiu'h  at  eitliei-  N'ain-ouvei-  or  N'ietoria.  Tliis  firm 
supplies  the  Royal  households  in  Kngland.  and  in  addi- 
tion has  a  large  eoionial  and  general  ti-ade.  It  employs 
thousands  of  nu'ii. 

"The  growth  of  our  business  in  Western  Canada." 
sai<l  Mr.  Wentworth.  ■•has  led  to  the  decision  to  estab- 
lish a  blanch  on  the  Coast.    Another  reason  is  that  a 


.  -II 11 1  nil  TV  iiiikci-  iiiiHif  of  (  liiiicsc  niiis-. 

branidi  factory  here  will  put  us  in  a  good  strategic 
position  to  go  aflei'  ordi'rs  in  the  Orient.  Tiiis  is  a 
business  which  is  capalije  of  Ljreat  expansion  in  the 
future. " 


The  l-'nrnitnre  Ifeeoi'd  tells  of  a  fni-nilnre  display  in 
\ew  ^'orl<  that  inclinled  a  card  bearing  the  line  •"Tlir 
Acui"  of  b'elin.  iMi  nt  in  l<'nrnitiir'e  Siiei-aton  r.  i-iod." 
A  youuir  <'onple  looUed  Un-  a  long  lime  at  the  exhibit 
and  then  the  man  said,  "Cee,  bill  ain'l  that  acme  v.  ood 
beautiful." 
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SALESPEOPLE 


\X'h\  W^iggins  Secured  The  Order 

UusuKs.s  IS  i-i>lU'ii,"  llu'  h('a\\\'  si'l  cliap  witli  tlif 
MjT  hiai'k  cast',  sfowlcil  ami  ir;izt'«l  out  of  Ihr  \\  iiiilow  at 
till'  pas-sinj;  si'eii«T\ . 

Ih'  was  fovoriiiji  some  ruw  t cni t ory  lur  tlir  Ikuisc 
and  ord<'i-s  hail  beou  scarce,  lor  a  fai  l.  His  lim  s  were 
right  up  to  thi'  uiimit»>.  hi>  had  j;rood  piiccs  and  woi'kcd 
hanl,  hut  there  st'tMued  a  snag  somewhere,  some  "nig- 
ger in  the  wood  |>ih'""  was  rt>s|)(Hisilil(^  the  lack  of 
business. 

Reaeliinjr  th»'  next  town  he  swung  d(n\  ii  I  roni  the 
train — lugg«'d  tlu'  l)ig  sample  case  over  to  Gordon, 
sought  the  huyer.  who  happened  to  be  J.  J.  Gordon,  a 
wide-awake,  ah'rt  man  witli  liair  streaked  with  gray. 
Ho  met  Wiggins  corilially.  asked  him  back  to  the  oiYiee 
and  went  over  the  salesman's  proposition  attentively. 

'•Well.  Mr.  Wiggins,  I  haven't  heard  much  of  your 
house,  but  your  goods  look  right  and  the  prices  seem 
O.K.  What  are  vou  doing  in  advertising  and  sales 
helps  ? 

Wiggins  drew  a  long  brcatli.  he  was  litci'ally  up 
against  it.  Advertising  and  sales-helps  were  not  a 
part  of  his  stock  in  trade ;  his  concern  hired  the  best 
men  possible  and  handled  cpialitj'  lines  at  fair  prices. 
It  was  up  to  the  men  in  the  field  to  get  the  business. 
It  was  up  to  the  dealer  to  sell  the  goods  when  purchas- 
ed. 

"Mr.  Gordon."'  said  Wiggins,  making  a  desperate 
attempt  to  face  down  the  mattej'.  "I  don't  believe  you 
appreciate  one  fact.  The  goods  T  offer  you  are  sold 
at  such  a  close  margin  ray  firm  cannot  aiford  to  put 
money  into  advertising.  Tf  we  add  a  large  advertis- 
ing expense  to  the  goods,  you  have  to  pay  it.  We  find 
our  trade  can  sell  goods  without  the  added  expense 
ainl  you  can  make  more  money.  T  am  certain  you  will 
agree  with  me." 

Wiggins  knew  the  argument  was  weak,  and  further- 
more he  knew  that  GORDON  knew  it  w^as  weak. 

"Let's  see."  answered  Gordon,  turning  to  his  cata- 
logue files.  "I  am  handling  several  standard  adver- 
tised lines  in  the  store,  and  I  have  the  price  lists  here 
of  various  makers  of  .similar  goods.  Let's  compare 
some  of  them."  Running  his  finger  down  list  after 
list  Gordon  showed  Wiggins  conclusively  that  prices 
for  the  advertised  lines  were  as  low — in  some  instances 
lower  than  "stock  lines." 

Turning  finally  to  the  discomfited  salesman,  Gordon 
said.  "ilr.  Wiggins,  modern  business  methods  differ 
from  those  of  even  a  few  years  ago.  Once  we  felt 
somewhat  about  advertised  lines  as  you  say  your  house 
does.     To-day  we  know  differently. 

"We  welcome  the  efforts  of  the  manufacturer  who 
not  only  produces  good  goods,  but  who  comes  out  in 
the  open  and  co-operates  with  us  and  givers  us  sales 
and  advertising  aids. 

"I  have  stocked  nearly  all  the  standard,  advertised 
lines  in  various  departments  and  our  records  show  sales 
away  ahead  on  the  advertised  lines  as  against  the  un- 
known brands  we  try  to  push  ourselves.  Tt  is  a  busi- 
ne.ss  policy  to  work  along  the  lines  of  least  resistance, 
and.  therefore.  T  will  have  to  pass  you  up." 

Wiggins  sighed.  He  had  found  the  cause  of  his 
failure  to  land  business.     He  had  a  strong  standing 


with  his  house,  and  determined  to  go  in  and  have  a 
licarl-to-heart  talk  with  the  general  manager.  Tf  other 
concei-ns  were  gathering  in  the  shekels  by  co-opei-ating 
with  the  dealers,  his  house  must  fall  in  line,  or  Wig- 
gins won'd  coiuicci  with  a  concern  that  DTD  do  so. 

"]\li'.  Gordon,"  Wiggins  Ki)oke  very  earnestly.  "T 
lielievc  aftei'  all  you  are  right.  T  have  seen  the  ten- 
dency of  manufacturers  and  wholesalers  along  adver- 
tising lines,  and  candidly  I  have  had  to  buck  mighty 
hai'd  to  overcome  the  thing.  T  will  ask  you  candidly, 
as  man  to  man,  if  my  concern  uses  a  sales  plan  among 
your  trade  to  inti'odvicc  and  popularize  their  lines  will 
you  give  it  favorable  consideration?" 

"Gladly,  gladly.  Your  goods  are  all  right  and 
your  prices,  aiul  T  am  certain  there  will  be  no  necessity 
i'or  a  raise  if  your  house  goes  after  the  business  right, 
increased  output  will  take  care  of  the  expense  end. 
('Ome  and  see  me  if  your  hoixse  wakes  up  and  T'll  be 
sure  to  look  you  over." 

Wiggins  shook  hands  heartily  and  went  out.  He 
made  no  more  stops  at  any  station,  but  hiked  straight 
into  the  house.  He  had  a  long  talk  with  the  manager, 
a  conference  was  held.  An  advertising  man  was  call- 
ed in  and  details  were  raked  over  with  a  fine  tooth 
comb. 

Several  months  later  Wiggins  was  seen  coming  from 
Gordon  &  Gordon's,  a  smile  on  his  face:  His  order 
book  contained  a  fat  order,  not  only  from  Gordon's, 
but  from  dealers  all  along  the  line.  His  concern  had 
seen  the  light  and  had  acted  vigorously  with  the  re- 
sult that  the  "nigger  in  the  wood  pile"  had  been 
chased  across  lots  and  was  seen  no  more  on  any  of  the 
routes  of  the  boys  of  Wiggins'  house. — Furniture  Re- 
tailer and  House  Furnisher. 


DO  YOU  LIKE  YOUR  JOB? 

There  are  tn-day  any  number  of  men  who  do  not 
like  their  jobs.  Yet  it's  no  fault  of  the  job.  It's  no 
fault  of  the  man  Avho  provided  the  job.  It's  the  fault 
of  the  job  owner — you.  You're  disgruntled  and  sour 
and  indifferent  because  you  don't  go  to  work.  You'd 
like  your  job  all  right  if  you  let  yourself  out.  You  're  in 
the  hum-drum  stage.  Day  after  day  you  do  the  same 
things  and  think  the  same  thoughts.  You  arrive  on 
the  minut"^  maybe,  but  you  surety  quit  on  the  minute. 
These  are  your  troubles,  sir.  Just  as  soon  as  you  start 
something,  just  as  soon  as  3^ou  pull  yourself  together, 
make  some  noise  and  clear  out  of  your  old  rut — you'll 
like  your  job.  You  see,  you  want  the  firm  to  take  some 
notice  of  you,  but  you  don't  do  anything  to  command 
notice.  If  .you  want  to  get  talked  about  and  consulted 
with  and  advanced,  throw  your  whole  heart  and  energy 
into  your  work  and  you'll  begin  to  love  it  in  spite  of 
yourself. — The  Courier. 


WILL  WHYTE'S  NEW  LINE. 

The  nei)worth  Manufacturing  Co.,  Hepworth,  Out., 
is  now  represented  in  Western  Ontario  by  Will  J. 
Whyte.  of  Strathroy,  the  author  of  the  catchy  and  sug- 
gestive phrase  :  "Let's  chit  and  chat  and  tarry  a  while." 
He  still  continues  to  represent  the  Strathroy  Furniture 
Co. 

Some  of  the  boys  at  the  recent  furniture  exhibition 
wanted  Whytie  to  explain  what  "chit"  meant,  ajul  it 
cost  him  about  a  dollar  and  thirty  cents  to  do  so. 

Rut  it  costs  most  dealers  more  than  that  to  "tarry  a 
while"  with  W.  J,  W.,  as  if  they  tarry  he  usually  ^ets 
an  order. 


April,  1914  CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER.  51 


How  to  Proportion  Profit  on  Selling  Price  to  Cost 

Subscriber  asl^s  for  method  of  finding  out  what  percentage  must 
he  added  to  cost  to  equal  certain  percentage  on  selling  price 


MERCHANTS  are  beginning  to  realize  the  great 
importance  of  figuring  profits  correctly  in 
their  business.  Failure  to  realize  that  advance 
on  cost  does  not  mean  the  same  percentage  on 
sales  has  meant  disaster  to  not  a  few  business  men. 
This  is  something  that  should  constantly  be  kept  in 
mind — 25  per  cent,  on  cost  only  means  20  per  cent,  on 
sales.  For  the  reason  that  expenses  are  figured  on  the 
selling  })rice,  merchants  are  beginning  to  realize  that 
the  safe  method  is  to  always  figure  profits  on  the  selling 
price. 

Reader  Asks  for  Method  of  Figuring 

Here  is  a  letter  from  a  dealer  to  this  paper  asking 
for  a  quick  method  of  finding  out  what  percentage 
must  be  added  to  cost  to  equal  a  certain  percentage  on 
the  selling  price : 
Editor: 

I  realize  that  profits  should  be  figured  on  the  selling 
price,  because  it  is  the  safest,  as  T  figure  expenses  on 
selling  price.  However,  I  would  like  to  know  the 
method  of  how  you  change  a  percentage  on  sales  to  a 
percentage  on  cost  basis.  For  instance,  T  know  that  to 
make  20  per  cent,  on  selling  price  I  must  add  25  per 
cent,  to  cost  of  goods,  but  what  is  the  formula  for  arriv- 
ing at  this?  T  can  find  it  by  frequent  "tries"  until  I 
get  it  right,  but  would  like  a  "short  cut"  method. 

Yours  truly. 

Yours  for  Profit. 

Method  of  Reasoning  it  out 

This  is  a  question  that  has  puzzled  not  a  few  dealers. 
They  know  that  20  per  cent,  on  sales  means  25  per  cent, 
on  cost,  but  have  no  method  of  arriving  at  it  only  by 
frequent  "tries,"  as  in  the  case  of  this  dealer.  If  they 
wanted  to  find  what  27  per  cent,  on  selling  price  meant 
on  cost  price,  they  would  have  a  great  deal  of  figuring. 
We  will  take  20  per  cent,  on  selling  price  and  follow 
the  method  of  reasoning  by  which  it  is  reduced  to 
percentage  on  cost. 

You  want  to  make  20  per  cent,  on  selling  price  or 
20  cents  on  $1.00. 

Cost  of  article  must,  therefore,  be  80c. 

Therefore  figuring  on  cost: 

On  80c.  you  make  20c. 

100x20 

On  $1.00  vou  make  equals  25c. 

80 

This  equals  25  per  cent. 

Therefore  20  per  cent,  on  selling  price  equals  25  per 
cent,  on  cost. 

Must  Add  25  per  cent,  to  Cost  to  Make  20  per  cent,  on 
Selling  Price 

If  an  Mrtiele  costs  $2.00  and  you  want  to  make  20  per 
cent,  on  the  selling  prioe,  you  must  add  25  per  cent,  to 
the  cost  price.  The  selling  price  is  $2.50 — you  make 
50  cents  or  20  per  cent,  on  selling  price. 

Let  us  figiire  out  another  problem.  You  buy  goods  at 
$2.25.  You  have  figured  your  average  expenses  nt  ID 
I)or  eont.  and  want  to  make  6  per  cent,  net  i)rnfif.  The 
totril  per  cent,  you  must  make  on  the  snlos  price  is  25 
per  cent  Wbrit  will  you  hnve  to  ;i(ld  to  the  cost  to 
make  this? 

If  yon  mnde  25  per  eont.  on  a  dollnr.  goods  would 
have  to  cost  75  cents.   Figuring  on  cost: 


On  75  cents  you  make  25c. 

100x25 

On  $1.00  you  make   equals  33  1-3  cents. 

75 

Therefore  you  will  have  to  add  33  1-3  per  cent,  to  cost 
($2.25),  which  eciuals  75  cents.  The  selling  i)rice  would 
have  to  be  $3.00. 

Table  Showing  Equivalent 

It  is  rather  a  bother  for  a  dealer  to  have  to  figure 
out  percentage  on  selling  price  to  a  percentage  on  cost 
basis  each  time  he  Avants  to  mark  any  goods  or  ascer- 
tain if  a  certain  line  allows  a  sufficient  amount  of  pro- 
fit. Here  is  a  table  showing  the  ef|uivalents,  that  the 
dealer  Avoiild  do  well  to  keep  in  a  handy  place.  It 
shows  the  per  cents,  to  add  to  gross  cost  to  get  per 
cents,  on  the  selling  total  of  from  5  up  to  50  per  cent.: 

To  make  5  p.c.  on  selling  price  add  5.263  to  cost 
To  make  6  p.c.  on  selling  price  add  6.383  to  cost 
To  make  7  p.c.  on  selling  price  add  7.527  to  cost 
To  make  8  p.c.  on  selling  ])riec  add  8.696  to  cost 
To  make  9  p.c.  on  selling  price  add  9.89  to  cost 
To  make  10  p.c.  on  selling  price  add  11.11  to  cost 
To  make  11  p.c.  on  selling  price  add  12.36  to  cost 
To  make  12  p.c.  on  selling  price  add  13.63  to  cost 
To  make  13  p.c.  on  selling  price  add  14.94  to  cost 
To  make  14  p.c.  on  selling  price  add  16.27  to  cost 
To  make  15  p.c.  on  selling  price  add  17.64  to  cost 
To  make  16  p.c.  on  selling  price  add  19.04  to  cost 
To  make  17  p.c.  on  selling  price  add  20.48  to  cost 
To  make  18  p.c.  on  selling  price  add  21.95  to  cost 
To  make  19  p.c.  on  selling  price  add  23.45  to  cost 
To  make  20  p.c.  on  S(>lling  price  add  25  to  cost 
To  make  22  p.c.  on  selling  price  add  28.2  to  cost 
To  make  24  p.c.  on  selling  price  add  31.58  to  cost 
To  make  25  p.c.  on  selling  price  add  33.33  to  cost 
To  make  28  p.c.  on  selling  price  add  38.9  to  cost 
To  make  30  p.c.  on  selling  price  add  42.85  to  cost 
To  mnke  33  1-3  p.c.  on  selling  jirice  add  48.42  to  cost 
To  make  35  p.c.  on  selling  jirice  add  53.846  to  cost 
To  make  40  p.c.  on  selling  j)rice  add  66.67  to  cost 
To  make  50  p.c.  on  selling  price  add  100      to  cost 

Cost  Means  More  Than  Invoice  Price 
This  tnble  if  kept  at  hand  will  allow  the  merchant 
in  a  moment's  time  to  find  out  what  he  must  add  to  the 
cost  of  his  goods  to  make  a  certain  per  cent,  of  profit. 
It  should  always  be  borne  in  mind  that  cost  means 
the  gross  cost  and  not  merely  the  invoice  price.  You 
must  know  the  exact  cost  of  your  goods  laid  down  in 
the  storo  ready  for  sale,  with  freight  and  other  charges 
ndded.  There  is  often  a  material  difTerenee  between 
the  invoice  price  nnd  the  netuni  cost  of  the  goods  which 
must  ho  tnkoTi  into  consideration  in  figuring  profits, 
ft  should  also  be  remembered  that  percentage  on  cost 
dor>s  not  mean  the  same  percentage  on  sales. 

g   _  ^ 

g  'TMIF  DEALER  who  court.s  succcs.s  must  concern  9 

5  liimselt  with  pi'ollts.  Failure  ro  under.stand  2 
g  the  correct  (l«-urinvr  ot  prollts  ha.s  been  the  ft 
»  shoal  on  which  nianv  a  merchant  has  j^one  a-  Q 

6  ».ri-ouncl.  Make  certain  that  vou  understand  the  V 
S     question  tliorou^jrhlv.  V 
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Ontario  Retail  Merchants  Hold  Annual  Convention 


In  l  oronto  on  heb.  25  and  26  Many  questions  of  interest 
to  the  retail  trade  brought  up  and  dealt  with — J.  C.  Van 
Conip.   oj    I  oronto,  elected  president  for   ensuing  year. 

BY  A  STAFF  REPRESENTATIVE 


TllK  fifttHMitli  aiuiiial  eoiivontion  of  tlio  Ontario 
I'roviiit'ial  lioard  of  the  Hotail  iMerchanls'  As- 
sociation of  Canada  was  held  in  the  Temple 
liuihliii^.  Toronto,  on  Wednesday  and  Thurs- 
day, February  25  and  26.  when  a  big  variety  of  ques- 
tions of  jjoneral  interest  and  concern  to  retail  mer- 
chants were  discussed  and  dealt  with.  A  feature  of 
the  convention  was  a  bantpiet  on  Wednesday  evening, 
when  a  niueli-apiiroeiated  address  was  delivered  by  A. 
F.  Sheldon,  tlie  well-known  business  educator  of  Chi- 
cago. 111.,  on  "The  Science  of  l^uilding  a  Retail  Busi- 


ness. 


Need  of  Organization. 


Wednesday  morning  was  taken  up  with  the  regis- 
tration and  reception  of  delegates.  When  the  session 
opened  in  the  afternoon,  the  address  of  welcome  of  J.  C. 
Van  Camp.  President  of  the  Toronto  branch,  was  read 
by  F.  C.  Iliggins.  It  referred  to  the  progress  made 
during  the  past  year,  and  pointed  out  that  never  before 
has  there  been  more  need  of  a  strong  organization  than 
to-day,  especially  with  the  big  cry  regarding  the  high 
cost  of  living,  for  which  the  retailer  is  being  blamed. 

B.  W.  Zieraann,  President  of  the  Dominion  Board,  in 
replying,  referred  to  the  wonderful  strides  made  during 
the  past  few  years,  and  hoped  that  the  association 
would  soon  take  the  place  in  the  commercial  world  that 
it  is  destined  to.  He  touched  upon  the  question  of  the 
high  cost  of  living,  placing  much  of  the  blame  on  the 
changing  conditions  that  have  added  to  cost. 

Advocates  Fire  Insurance  Inspector. 

E.  C.  Matthews,  retiring  President,  in  his  address, 
pointed  out  that  the  retailers  were  the  largest  commer- 
cial  class  in  the  Province,  and  were  so  necessary  that 
they  could  not  be  dispensed  with.  He  referred  to  the 
value  of  association  work,  and  trusted  that  retailers 
woiild  not  only  become  members,  but  take  a  real  inter- 
est in  the  work.  He  advocated  the  engaging  of  a  first- 
class  fire  insurance  inspector  to  go  from  town  to  town 
and  inspect  the  policies  and  premises  of  retailers. 

The  considering  of  resolutions  began  on  Wednesday 
afternoon.  The  first  question  was  the  proposed  ap- 
pointment of  a  fire  marshal  for  the  Province  of  On- 
tario by  the  Government.  It  was  felt  that  such  a  fire 
mar.shal  should  be  appointed  under  the  direction  and 
authority  of  a  Minister  of  the  Crown,   so  that   in  the 


OFFICERS  ELECTED. 

The  officers  of  the  Ontario  Provincial  Board 
of  the  Retail  Merchants'  Association  elected  for 
the  ensuing  year  were  as  follow^s  : — 

Pre-sident:  B.  W.  Ziemann,  Preston. 

First  Vice-President,  A.  M.  Patterson,  Broek- 
viUe. 

Second  Viee-Pre.sident.  R.  D.  Cameron,  Luck- 
now. 

Treasurer.  F.  C  Higgins.  Toronto. 
SecretarA-.  E.  M.  Trowern.  Toronto. 


event  of  any  severe  restrictive  measures  being  imposed 
))y  tlic  fire  ninrshal,  oi-  his  deputies,  that  retail  mer- 
chants may  have  access  to  the  Minister,  and  be  able  to 
lay  their  complaints  before  him,  and  a  resolution  was 
passed  to  this  effect. 

Workmen's  Compensation  and  Parcel  Post. 

The  association  will  ask  that  the  proposed  Workmen's 
Compensation  Act  be  amended,  so  that  retail  merchants 
cannot  be  included  by  the  Board,  as  is  possible  accord- 
ing to  the  act  at  present  proposed,  but  only  through  an 
amendment  to  the  act  itself,  passed  by  the  Government. 
G.  B.  Ryan  of  Guelph  said  he  had  gone  through  the 
proposed  bill,  and  believed  that  it  would  be  a  heavy 
expense  to  maintain. 

Many  of  the  daily  newspapers  have  been  clamoring 
for  an  increase  in  the  first  zone  in  the  parcel  post  sys- 
tem, and  also  for  an  increase  in  the  maximum  vpeight 
of  parcels  carried.  The  convention  passed  a  resolu- 
tion that  no  change  should  be  made  in  the  present  par- 
cel post  system,  as  recently  adopted  by  the  Government, 
until  it  has  been  fully  worked  out  and  tested,  and  that 
it  would  be  insisted,  that  as  far  as  possible,  it  be  self- 
sustaining. 

Much  Discussion  on  Pedlar  Question 

The  question  of  pedlars  was  one  that  came  in  for  a 
good  deal  of  discussion,  and  views  on  the  matter  were 
many  and  varied.  Some  thought  that  the  farmers 
should  not  be  privileged  to  peddle  if  competition  with 
the  retail  grocer  who  pays  a  business  tax,  even  if  they 
do  produce  their  own  goods,  but  it  was  considered  an 
unwise  time  to  ask  that  any  license  be  put  on  them, 
as  there  is  such  a  cry  at  the  present  time  about  bring- 
ing producers  and  consumers  together  in  an  effort  to 
reduce  the  high  cost  of  living.  Some  thought  that  noth- 
ing should  be  done  to  prevent  farmers  from  coming 
into  town.  Some  suggested  that  the  merchant,  -wher- 
ever possible,  should  buy  the  farmers'  produce  himself. 
One  thing  was  agreed  upon — that  the  Pedlars'  Act 
should  be  put  in  English  that  can  be  interpreted. 

Retailer  Paying  Cartage  at  Both  Ends 

When  the  convention  opened  on  Thursday  morning, 
the  question  of  cartage  being  paid  for  at  both  ends 
by  the  retailer  came  up,  and  many  views  on  the  matter 
were  expressed.  Eric  Jamieson,  of  Hamilton,  pointed 
out  that  many  dealers  look  at  invoice  and  set  selling 
price  accordingly  without  taking  cartage,  etc.,  into 
consideration.  If  cartage  was  paid  by  wholesaler  and 
included  in  invoice,  it  would  eliminate  this  mistake. 
T.  B.  Cramp,  of  Orillia,  Avould  like  to  have  goods  de- 
livered free  at  home  station,  thus  eliminating  possi- 
bility of  making  any  mistake  in  setting  prices.  The 
question  will  be  passed  on  to  the  Dominion  Board 
after  views  of  retailers  have  been  secured. 

Payment  of  Freight  and  Express  Claims 

Following  this,  the  securing  of  payment  of  claims 
from  express  and  freight  companies,  was  taken  up.  T. 
B.  Cramp,  of  Orillia,  thought  that  much  of  the  diffi^ 
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culty  could  be  overcome  by  seeing  that  claims  were  put 
in,  in  proper  form.  It  was  pointed  out  by  a  Midland 
man  that  where  there  is  only  one  railroad,  that  you  do 
not  get  as  prompt  consideration  as  if  two,  and  he  finds 
it  an  excellent  plan  to  put  claim  in  through  the  whole- 
sale house,  letting  them  send  you  a  credit  note  for 
amount. 

New  Proposal  in  Place  of  Bulk  Sales  Act 

It  was  reported  that  the  proposed  Bulk  Sales  Act 
in  Ontario  had  been  abandoned  by  the  Canadian  Credit 
Men's  Association,  and  that  in  its  place  the  joint  com- 
mittees from  the  Retail  Merchants'  Association  and  the 
Canadian  Credit  Men's  Association  had  agreed  on  a 
new  proposal,  thought  to  give  the  desired  protection  to 
wholesalers,  but  without  any  great  burden  on  the  re- 
tailer. The  new  proposal  is  simply  that  all  retail  mer- 
chants who  propose  selling  out  their  businesses,  should 
be  compelled  by  law,  to  give  all  their  creditors  fifteen 
days'  notice  of  their  purpose.  Several  members 
thought  that  it  would  be  a  serious  matter  to  have  to 
give  notice  to  "all"  their  creditors,  for  as  one  man 
expressed  it,  "Even  if  a  man  was  willing  to  do  this, 
and  happened  to  forget  one  creditor  of  a  small  amount, 
he  would  be  liable  to  prosecution."  The  proposal  was 
referred  back  to  the  committee  to  have  the  proposed 
bill  framed  up  and  submitted  to  the  association  before 
being  submitted  to  parliament.  Mr.  Trowern  pointed 
out  that  it  was  proposed  to  include  farmers  and  board- 
ing house  keepers  in  the  act,  so  that  it  would  also  give 
protection  to  the  retailer,  as  well  as  the  wholesaler. 

A  resolution  was  passed  recommending  that  the  re- 
tail trade  assi.st  themselves  and  also  the  wholesalers 
and  manufacturers  by  reporting  to  the  head  office  of 
the  association  all  cases  of  severe  price-cutting,  and  all 
cases  wherein  the  merchants  know  there  is  likelihood 
of  any  retailer  offering  his  goods  in  such  a  manner  as 
to  demoralize  the  trade  and  eventually  deceive  his 
creditors. 

Many  Resolutions  Passed 

Other  resolutions  passed  by  the  convention  were  as 
follows: 

That  the  question  of  reducing  the  business  tax  rate 
to  10  per  cent,  throughout  the  province  be  again  taken 
up  with  the  government. 

That  information  be  secured  as  to  whether  retail 
merchants  are  favorable  to  a  special  tax  on  large 
mail  order  catalogue  houses,  and  that  the  money  so 
secured  would  be  paid  into  the  various  municipalities 
from  which  it  is  taken. 

That  more  consideration  be  given  to  retail  interests 
in  liter;iture  sent  out  by  municipalities. 

That  the  hend  office  be  consulted  before  snbscribing 
to  any  collecting  associations  or  agencies. 

That  proposed  legislation  of  the  city  of  Toronto,  to 
l»];if'e  a  sf)ecial  tax  on  all  veliieb's  used  by  retailers  be 
strenuously  opposed. 

That  thi<  Oiitiirin  Cnvcrnnicnt  be  agfiin  urged  to 
;ip[ioint  a  Minister  of  Inland  Trade. 

(-(irnniend  Dominion  I'oaril  in  jisking  for  legislation 
that  will  make  false  advertising  of  merchandise  a  crime. 

Thnt  further  ste|)s  be  lakcii  to  pre.ss  the  amendments 
lo  till'  Division  Coiirt  Act,  n'L'arding  garnishees  aiul 
sirii|)lifying  the  eolleetion  of  small  debts. 

That  enslonicrs  should  he  made  ecpially  rcs|)()n.siblt> 
as  merelianls  for  violating  law  regarding  SiukLiv 
selling. 

Finance  Committee  Appointed 

Mr,  Dargavel,  member  of  tlie  Provincial  House  for 


Leeds,  was  one  of  the  speakers  of  the  afternoon.  The 
secretary's  and  treasurer's  reports  were  also  presented 
outlining  and  giving  particulars  of  what  had  been  done 
during  the  year.  Messrs.  J.  C.  Van  Camp  and  Thos. 
Bartrem,  of  Toronto,  and  R.  J.  McCrea,  of  Guelph, 
were  appointed  a  finance  committee  to  examine  the 
treasurer's  report  and  report  on  same  to  each  branch 
association.  Instructions  were  also  passed  that  a  copy 
of  the  secretary's  and  treasurer's  reports  be  sent  to 
each  member  of  this  committee  before  the  next  annual 
meeting,  so  that  they  may  examine  same  and  bring  in 
a  report  to  the  convention  while  in  session. 

The  representatives  on  the  Dominion  Board  ap- 
pointed were  :  A.  Weseloh,  of  Berlin  :  R.  D.  Cameron,  of 
Lueknow;  F.  C.  Higgins,  Toronto;  A.  M.  Patterson, 
Brockville,  and  Secretary  Trowern.  Henry  "Watters, 
of  Ottawa,  was  appointed  as  representative  on  the 
Toronto  Exhibition  Board. 


ABOUT  HONESTY 

It  is  a  fine  thing  for  a  store  to  have  the  reputation  of 
being  entirely  honest  in  all  of  its  dealings,  but  Ave 
doubt  if  such  a  reputation  can  be  ac(|uired  through 
advertising,  says  Show  Window.  We  are  inclined 
to  believe  that  the  "holier  than  thou"  advertising  that 
is  used  by  some  merchants  fails  to  accomplish  any  very 
great  results.  If  a  store  is  honest,  the  people  will  find 
it  out  soon  enough — and  an  inclination  to  dishonesty 
will  be  discovered  quite  as  quickly.  The  occasion  for 
these  remarks  lies  in  an  argument  that  has  been  run- 
ning in  the  advertisements  of  two  stores  in  an  eastern 
cily  as  to  which  is  the  more  honest — at  least  that  is 
what  their  arguments  amount  to.  Both  claim  to  have 
preceded  the  other  in  the  matter  of  establishing  the 
one-price  system.  As  their  arguments  take  them  back 
nearly  half  a  century,  it  seems  hardly  probable  that 
the  present  day  shopper  will  become  wildly  excited  as 
to  which  store  has  the  prior  claim  to  the  contested 
distinction.  This  sort  of  advertising,  if  such  it  can  be 
called,  seems  all  the  more  useless  since  both  stores  are 
widely  known  for  their  honesty. 


WANT  LEGISLATION  TO  ENABLE  THEM 
TO  SECURE  WEEKLY  HALF-HOLIDAY. 

I']ric  ( '.  .la niicson,  of  tllaiiiilldii.  Onl.,  intro- 
duced a  resolution  at  the  Retail  Merchants' 
Convention  to  secure  legislation  that  will  en- 
able merchants  to  close  their  stores  on  any  oni' 
aflernoon  of  the  week.  At  the  present  tinu', 
if  TT)  per  cent,  of  the  merchants  in  any  juuniei- 
palily  apply  to  the  council,  tli(>y  must  pass  a  re- 
solution compelling  the  early  closing  of  stores 
in  the  evening.  It  is  desired  that  the  same  leg- 
islation he  extended  to  include  one  aflernoon  of 
the  week  as  well  as  nights,  and  a  resolution 
ah)ng  this  line  was  passed. 

Mr.  Jamieson  has  beeji  heading  a  movement 
in  Hamilton  to  secure  the  Wednesday  half-holi- 
day, all-lhe-year-round,  and  s(>veral  nnvtings 
of  grocers  and  butcluM's  have  Ix  rn  held.  Mr. 
.ramies(ui  and  his  supporters  \i\  movennMit 
arc  trying  to  get  all  stores  to  close  by  mutual 
agreement,  but  failing  in  this,  they  tliink  they 
should  have  recourse  to  a  by-law  to  compel 
I  Iirm. 
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Dominion  Board  R.M.A.  Meeting 

The  Ninth  Annual  Convention  of  the  Dominion  Board 
of  the  Retail  Merchants'  Assoeiation  of  Oanada  was 
held  in  the  Chateau  Laurier.  Cttawa.  ou  Kob.  16th  and 
17th,  dwv'mg  the  time  of  the  llaniwaiv  Convention  and 
Manufaeturers'  Exhibition. 

In  order  to  return  the  eourtesy  of  the  Hardware 
dealers,  the  Dominion  Board  jjave  a  banciuot.  to  which 
they  invited  the  leading;  hardware  men,  both  dealers 
and  manufacturers,  at  which  the  most  friendly  feelings 
prevailed.  The  necessarily  short  addresses  all  em- 
phasized the  importance  of"  a  better  understanding  of 
the  relations  of  the  manufacturer,  wholesaler  and  re- 
tailer, and  more  union  in  their  efforts  to  secure  better 
methods,  in  order  to  render  the  best  service  to  the 
l>eople. 

Some  very  important  subjects  were  taken  ui)  by  the 
Board  at  their  several  meetings.  Among  other  mat- 
ters they  decided  to  press  for  legislation  during  the 
present  session  making  false  advertising  a  criminal  of- 
fi'iice. 

They  also  desire  the  Criminal  Code  amended  to  i)re- 
vent  the  giving  of  voting  contest  tickets,  which  is  con- 
sidered deceptive  to  the  customers. 

They  approved  of  the  proposed  cold  storage  bill,  with 
the  exception  of  several  clauses  which  affect  the  re- 
tailer. 

They  have  very  little  fault  to  find  with  the  parcel 
post  as  recently  put  in  operation. 

They  will  again  present  their  reepiests  to  the  Govern- 
ment, asking  them  to  abolish  the  fees  charged  the  re- 
tailer for  the  inspection  of  scales  and  measures. 

They  will  also  ask  the  Government  to  institute  a  de- 
partment under  a  Minister  of  Trade  and  Commerce 
similar  to  the  departments  that  are  now  in  operation 
for  the  protection  of  the  laboring  and  agricultural 
classes. 

They  also  feel  the  necessity  of  an  educational  move- 
ment to  show  the  consuming  public  the  need  of  retail 
stores,  and  that  the  service  depends  largely  on  their 
support. 

They  also  recommended  that  further  steps  be  taken 
to  press  on  amendments  to  the  Division  Court  Act  re- 
garding garnishees,  and  simplifying  the  collection  of 
small  debts. 

The  following  officers  were  elected  for  the  ensuing 
year  : — 

President.  B.  W.  Ziemann,  Preston. 
First  Vice-President,  W.  tJ.  Boivin,  Montreal. 
Second  Vice-President.  A.  Weseloh,  Berlin. 
Treasurer.  J.  A.  Beaudry,  Montreal. 
Secretary,  E.  "W.  Trowern,  Toronto. 
Auditor,  J.  6.  Watson,  Montreal. 


CONVENTION  OF  B.  C.  RETAIL  MERCHANTS 
Discuss  Bad  Debt  Problem 
The  British  Columbia  Retail  Merchants'  Association 
held  their  annual  convention  in  Victoria,  B.C.,  on  Feb. 
9  and  10,  when  a  number  of  important  resolutions  deal- 
ing with  trade  problems  were  passed  and  put  before 
the  B.  C.  Government  by  a  strong  delegation.  One  of 
the  things  asked  for  is  an  amendment  to  the  Capias 
Act.  which  at  present  does  not  effectively  protect 
claims  under  $100.  It  is  desired  that  the  minimum 
amount  should  be  changed  to  $10.  They  also  want  an 
amendment  to  the  Garnishee  Law  re  Exemption,  in 
order  that  it  may  be  more  in  favor  of  retail  merchants. 
They  want  protection  where  wages  are  paid  weekly  or 


fortnightly,  or  where  part  of  wages  are  advanced  be- 
fore regular  pay  day.  It  was  also  considered  that  the 
wife  should  be  jointly  liable  for  goods  sold  for  the 
maintenance  of  the  home. 

Other  Questions  Considered 

In  addition  to  these  questions  regarding  the  collec- 
tion of  bad  debts,  other  forms  of  protection  for  the 
retail  trade  were  considered.  It  was  asked  that  greater 
powers  be  given  to  municipal  councils  governing  tran- 
sient traders  and  peddlers,  and  that  there  be  a  special 
specific  law  governing  advertising,  so  that  same  may 
be  kept  more  williin  the  bovinds  of  truth. 

That  something  should  be  done  to  prevent  the  spread 
of  the  habit,  which  was  said  to  be  becoming  more  gen- 
eral, of  signing  cheques  without  having  the  funds  to 
cover  them,  was  another  conclusion.  While  there  is 
recourse  at  present  under  the  Criminal  Code  through 
the  police  court,  it  was  reported  as  difficult  to  obtain 
convictions. 

For  the  protection  of  the  trade,  it  was  thought  that 
collection  agencies  should  be  bonded  for  an  adequate 
sum  by  the  Provincial  Government. 

The  question  of  uniform  closing  of  stores  Avas  another 
one  that  received  considerable  discussion. 


FINE  UPHOLSTERED  FURNITURE  CATALOGUE 

The  Montreal  Upholstering  Co.,  Montreal,  are  send- 
ing out  to  the  trade  their  newest  and  latest  catalogue 
of  upholstered  furniture,  which  has  been  considerably 
enlarged  since  its  last  issue.  All  manner  of  upholstered 
goods  are  illustrated  and  described.  One  of  the  new 
things  is  the  Duofold  divanette  sofa  bed,  which  is  al- 
ways ready  for  the  imexpected  guest,  and  is  also  a 
nice  piece  of  furniture  for  the  home,  particularly  in 
large  cities,  where  space  is  at  a  premium.  The  Duofold 
comes  in  individuals  and  in  suites.  But  this  is  but  one 
line;  othej^s  are  the  revolving  seat  bed  davenports,  lib- 
rary and  den  suites,  couches,  bed  lounges,  sofa  beds, 
etc. 


NORTH  AMERICAN  BENT  CHAIR  ENLARGE 

A  new  wing,  200x100  feet,  giving  another  30.000 
s(iuare  feet,  has  been  added  to  the  North  American 
Bent  Chair  Co.,  Ltd.,  Owen  Sound.  The  entire  plant 
has  also  been  remodelled  and  newly-equipped,  and  new 
office  furnished.  J.  G.  Hay  is  now  president ;  Jas.  Gar- 
vie,  secretary-treasurer,  and  the  directors  are  W.  G., 
D.  A.  and  J.  M.  Hay  and  J.  H.  Bovell. 


CONVENTION  OF   SASKATCHEWAN  RE- 
TAIL MERCHANTS  AT  MOOSE  JAW  ON 
MARCH  23,  24  AND  25. 

The  second  annual  convention  of  the  Sas- 
katchewan Retail  Merchants'  Association  was 
held  in  Moose  Jaw  on  March  23,  24  and  25. 
There  was  a  big  attendance.  Since  the  or- 
ganization at  Regina  last  year,  one  of  the  bene- 
fits that  has  been  received  in  Saskatchewan 
through  the  efforts  of  this  organization  was  the 
passage  of  an  act  at  the  last  session  of  the  Leg- 
i.slature  creating  a  small  debts  court  for  the 
collection  of  suras  of  money  under  fifty  dol- 
lars. This  court  is  conducted  by  a  magistrate 
or  justice  of  the  peace,  and  has  already  been 
placed  in  operation. 
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Furniture  Manufacturing  in  B.C. 

By  James  Hart 

THE  question  has  been  raised  many  times  as  to  the 
future  of  furniture-making  in  Vaueouver  and 
other  coast  towns  iii  the  Proviuce  of  British  Col- 
umbia, and  has  been  answered  manj^  times  and  genei'- 
ally  in  the  negative.  It  is  claimed  tliat  furniture  to 
be  iimcU'  ])rofitably  nuist  be  made  at  or  near  the  point 
of  supply  for  raw  material.  The  bulk  of  the  furniture 
business  of  the  Province  in  cei-tain  lines  at  the  pi-esent 
time  is  maintained  by  (Jrand  Rapids,  Toronto,  the  East 
and  by  England.  The  woods  prineii)ally  used  in  fur- 
niture manufacture  are  iiuihogany,  oak  and  birch. 

Now  mahogany  is  not  grown  in  Eastern  Canada  or 
Grand  Rapids,  and  must  be  imported.  None  of  the 
woods  mentioiH'd  in  this  ai-ticle  are  grown  in  commer- 
cial quantities  in  England  and  have  all  to  l)e  impoiied. 
Still  Eastern  Canada,  Grand  Rapids  and  England  can 
and  do  ship  fui-niture  into  this  Province  and  at  a  price 
which  the  jobber,  wholesale  aiul  retail  merchants  claim 
cannot  be  approached  by  the  maiuifacturer  in  British 
Columbia.  This  does  not  sound  reasonable,  nor  is  it 
reasonable.  Every  business  inan  knows  that  pi'csent 
freight  rates  debar  the  British  Columbia  manufactui-er 
from  the  prairie  nuirkets,  but  with  the  seaboard  this 
Province  has,  ocean  freights  should  be  in  its  favor.  Take 
mahogany  for  instance.  This  timber  is  grown  in 
South  America,  Central  America  and  the  Philippines, 
and  oak  is  got  from  the  East  and  from  Japan  and  IVIan- 
chui'ia.  Shiploads  could  be  bi-ought  in  hei'e  cheaper 
or'  at  least  as  cheap  as  to  Kngland,  Pjastern  ('ana da  or 
Grand  Rapids;  and  although  labor  is  higher,  this  item 
is  offset  by  the  cheaper  ocean  freight  and  the  fact  that 
the  raw  material  after  it  is  brought  here  has  not  to  be 
reshipped  after  manufacture,  but  has  the  market  at 
the  door.  Again  this  Province  is  enormously  wealthy 
in  timber,  some  of  which  is  certainly  suitable  for  the 
i-ougher  ami  j)ooi'er  gi'ades  of  fui'niture. 

it  will  appear,  therefore,  that  the  freight  rate  is  not 
the  stuml)ling  block  so  far  as  P>r-iti.sh  Columbia  is  con- 
cerned. Higher  wage  rate  does  not  figure  as  shown 
jibove.  ft  is  not  the  lack  of  labor,  as  there  is  and  al- 
ways has  been  a  sufficient  supply  of  skilled  labor  to 
meet  the  demand.  Then  what  is  it?  Does  the  trouble 
lie  in  the  want  of  enterprise  or  the  method  of  the 
I'.ritish  Columbia  manufacturer'?  Or-  is  it  the  fault  of 
Mie  iiier'cliant  and  the  pid)li(!  not  cr-eatirrg  the  derrrand? 
I  i|(i  not  think  it  is  the  warrt  of  enter|)rise,  as  Vancou- 
ver' has  a  nurrrber-  of  shr'cwd  men  in  the  business.  The 
f;inlt  lies  with  the  rrrer-chant  and  the  public.  It  is 
eljiiined  ;it  present  that  fiirrritur-e  made  in  I>ritisli 
Coliniibiii  is  dearer'  than  im|)or'ted  firrrritiii'e  of  the 
same  gr'ade.  This  rrray  be  admitted,  and  cair  also  be 
ex|)lairred.  Firr'rrit  iir'c  maker's  in  England,  Amer'ica 
and  Ejjster'ii  Canada  have  been  long  established,  have 
olitiiini'il  such  a  irrarket  for'  their'  pr'oducts  that  they 
can  divide  the  biisirress  amongst  the  var'ious  factories 
and  still  maiirtain  frrices.  This  is  done  by  starrdardiz- 
ing  and  specializing.  The  demand  has  beconre  .so 
^■te;it  for  cer'tain  stairdar'd  lirres  that  a  facforw  makes 
one  line  iilorre  and  specializes  in  that  line  and  has  all  it 
c;in  do  to  keep  the  demand  sirpplied.  Those  lines  ar-i' 
turned  out  by  the  thousand  and  iijitiir'aliy  mm-h  (dreap- 
er-  iliiin  from  the  factor'y  where  ;i  mixed  class  of  fur- 
'liliii'i'  is  iii;ide  ;iiid  wher'e  a  large  sto(d<  cariirol  bo  oar'- 

rieil. 

The  lliel'eluillts  ;ind  I'll  I'll  i  t  ll  it  dejiler's  here  state  thev 

.lie  willing  to  palr'onize  home  industr'y  if  tlii'v  cjni  get 
till'  pr-ice,  the  (piality  and  the  wor'kriiariship.  Tlmt  is 
a  poor'  stand  to  take,  and  is  not  logie;il,  |^,.( 


the  large  merchants  place  an  order  with  a  local  fii'm 
for  a  year's  supply,  deliveries  to  be  at  stated  {)er'iods. 
They  are  all  business  men  and  when  ordering  will  rra- 
tiri-ally  insist  on  a  certain  standard  and  specification. 
If  the  fir-st  delivery  is  rrot  to  stairdai'd,  it  will  be  his  op- 
tioir  to  cancel  the  order,  and  the  manufactur-er-  will 
have  hirirself  to  blanre.  But  until  such  an  order-  is 
giverr  it  is  not  fair  play  to  condemn.  The  practice  at 
preserrt  is  to  give  the  local  man  orders  for  furrritur-e 
which  is  rrot  starrdard  and  therefore  not  in  stock.  This 
is  s{)ecial  work,  and  because  the  price  is  higher-  thair 
Easter-rr  standard  stock  nraterial.  the  Br-itish  Coluiid)ia 
goods  are  eonderrrned.  Let  a  merchant  serni  East, 
however,  for  the  special  article  and  see  how  the  pr-ice 
corirpares  after  the  freight  is  taken  irrto  accoutrt.  with- 
out eveir  mentioning  the  loss  of  time  in  obtaining  the 
article,  arrd  in  these  days  tinre  is  money.  High  rent 
and  excessive  charges  for-  factory  sites  ar-e  deter-r-erits 
in  the  Avay  of  this  as  well  as  other  indust r-ies,  but  if 
those  can  be  obtairred  anyway  reasonable.  I  think  this 
is  the  time  to  star-t  the  business  on  an  extensive  scale. 
Xew  transcontinental  railways  coming  her-e  will  un- 
<loubtedly  reduce  fr-eight  and  open  the  pr-aii'ie  Pi-o- 
virrces  (Alberta  and  Saskatchewan  should  be  Br-itish 
<'ohrnrbia  furniture  terr-itory).  Morrey  stringency  is 
openiirg  the  eyes  of  the  public  to  the  rrece.ssitv  of'])at- 
i-orrizing  home  irrdustries.  The  openirrg  of  the"  Parrarrra 
Canal  will,  we  hoj)e  and  expect,  give  us  better  rates 
for  ship|)ing  the  r-aw  material  to  the  Pr-ovirrce.  arrd  the 
r-ccerrt  establishing  of  arr  up-to-date  tanrier-v  over-corrres 
the  upholsterirrg  difficulty. 

At  i)r-eserrt  ther-e  are  approximately  thr-ee  huridr-ed 
irn-n  eirrployed  iir  furnitur-e  marrufactur'ing  irr  P.r'itisli 
Coluirrbia.  The  mar-ket  irr  British  Columbia  alorre 
warr-ants  the  emi)loymerrl  of  at  least  thr-ee  thousarrd 
men.  and  it  does  not  need  much  thought  to  arr-ive  at 
the  benefit  to  the  province  at  large  of  the  addition  to 
the  poi)rdation  of  thr-ee  thousarrd  skilled  artisarrs  with 
constant  employmerrt.  With  the  operrirrir  of  pr-airie 
markets  arrd  other  advarrtages  mentiorred.  ther-e  should 
be  in  the  rrext  ten  yeai-s  at  least  six  thousand  meir  in 
Ihc  tur-iritui-e  business,  arrd  it  is  up  to  the  pui-cha.siir<' 
public  to  see  that  this  becomes  an  accorrrplished  f-.u-L 
Ihrs  can  oirly  be  thr-ough  the  eneoirr-agemcirt  of  exist- 
uig  tactor-ies  by  purchasing  their  |)ro(luct.— Industr-ial 
1  r-ogr-ess  iiiid  (\)mrirercial  Recor-d. 


CATALOGUES  HANDY  FOR  SPECIAL  ORDERS 

'■""•Mitni-e  nrei-chant  who  doesn-t    sell  arivthin.' 
I'lil  what  he  has  r-ight  in  the  stor'e.  is  almost  unknown." 

Kver'y  dealer  is  willing  to  take  or-der-s  for  other 
goods  than  tho.se  in  stock,  and  most  mer-cliaiils  ar-e  look- 
ing tor'  such  order-s. 

This  special  or-der  business  cair  be  devloped  just  ;,s 
lar  as  the  dealer  likes. 

■Most  dcaler-s  take  sp..cial  or-der's  oirlv  wheir  a  cus- 
IV""''-  «'<;""'^  Ml  and  asks  for  .somethirrg  not  in  stock 
I  iidcr  these  .'onditions  the  dealer  savs;  -"W,.  h-rven't 
got  a  dres,ser  exactly  like  that,  but  we  ,-an  easilv  .r.q  it 
l"r  you.        This  rs  good,  but  not  goo.l  enough.  " 

Vour  catalogue  file  should  bo  so  handv.  so  well  in- 
d.-xed  arr<l  ci-oss-indoxe.l  by  rrame,  subjeci  ,M.d  kiinl 
•hat  you  c,in  show  your  party  a  piclnie  of  the  ihin-r  h.- 
wants,  jind  get  the  ord.-r-. 

Ther-e  should  be  no  delay  in  (indin^r  f),,.  |,„ok  arrd  the 
-ll-islr-atron.  You  have  it  in  f,-ont  of  your  ..ustomer 
beloi-e  he  has  time  to  say.  "Well     I  'H  sc  " 

A  .-atalogno  in  „  customer's  hands  acts  as  a  .iisplav 
"i  goods  mrght  act  in  developing  „nd  nraking  .sales  " 
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The  Clreat  Wi'sU-ni  l-'umit urr  Co.  are  d'cct iiii;  a 
tivo-stoi-oy  wart'liousi-  at  Sjiskatoon. 

Toroiit'o  TpliolsttTiTS  aiul  Kiiniitiiri'  Dralcrs  is  a 
I'OiuHM-n  rtH't'Utly  iiu-orporatcd  at  Toronto. 

Mrs.  J.  W.  lierbert.  M.nii  iv;il.  lias  .lispusnl  of  licr 
runiitiuv  stock. 

IVtt.s,  Frank  &  Co..  Vorkton.  Sask.,  have  sold  tlicii' 
tiirnitiiiv  ])iisiiu'ss. 

Stutlcr  &  Co..  Di(lshiir\ .  .\lta..  siilVcn  d  a  loss  through 
tiro  in  tlu'ir  fiirniturc  store  recently. 

A  l)ij»  tire  at  Diilsl)ury.  -Mta..  dcsl roved  J.  X. 
Merscht's  furniture  store.  The  store  and  sl(i(d<  were 
partially  insured. 

J.  Wi'Ulers  &  Son.  Toi-onto.  are  ])uilding'  a  new  furni- 
ture warehouse. 

The  ne|)artiuent  of  Ti-ade  and  Coiumeree,  Ottawa 
(Enquiries  Rranehl,  re[)orl  that  a  Havana,  Cuba,  brok- 
era.sre  tirni  want  the  nanu's  of  Canadian  furniture 
Inauufactiirers. 

J.  S.  Pi'ince  Co."s  rui  iiiture  store,  Montreal,  was  dam- 
ajred  by  tire  recently. 

The  North  Vaucoiiver  Furniture  Co,  have  removed 
from  their  old  stand  to  830  Granville  Street,  Van- 
couver. 

("Tias.  Shapiro  has  become  sole  pioprietor  of  the  Ham- 
ilton House  Furnishing  Co.,  Hamilton,  S.  Cohen  hav- 
ing retired. 

The  Dupout  Fabrikoid  Co.,  Inc.,  Wilmington,  Del., 
have  taken  over  the  Cotton  Mfg.  Co.'s  business  and 
plant  at  Toronto,  and  will  conduct  same  as  a  Canadian 
bi-anch  of  their  concern.  W.  A.  Cotton  will  continue 
as  manager  and  W.  Purtle  as  traveling  salesman. 

The  Cooper  Furniture  Co.,  Saskatoon,  has  bought 
out  the  business  of  the  Nelan  Furniture  Co.,  of  the  same 
place. 

Robert  McJannett.  formerly  with  the  Cope  Fletcher 
Furniture  Co..  Ltd.,  Saskatoon,  has  been  appointed 
manager  and  buyer  for  the  furniture  department  of 
the  F.  R.  Macmillan  department  store.  Saskatoon 


r.ruiio  (JralTunder,  for  some  time  buyer  and  manager 
(d'  llu'  rurnilure  department  of  the  Hudson  Bay  Co., 
at  Kandoops,  D.d,  has  resigned  his  position  to  take 
rull  charge  of  the  llowson  Furniture  ('o.,  Ltd.,  Revel- 
stoke,  r>.('.    The  change  took  place  on  March  1. 

C.  H.  Vrooman,  Boisevain,  Man.,  recently  held  a 
dispersion  sale  of  his  furniture  stock  at  that  place,  and 
has  purchased  the  fui'niture  and  undertakiiig  business 
of  Robei'tson  &  Son,  Manitou,  Man. 

Dewitt  Hi'os.,  Napinka,  Man.,  are  succeeded  by 
Dewitt  &  Dunbar. 

lliggins  &  Webster,  Morris,  Man.,  are  succeeded 
by  the  F.  H.  Higgins  Co.,  Ltd.,  and  are  enlarging  their 
furniture  department. 

J.  L.  Baum  &  Co.,  furniture  dealers,  1022  Granville 
St.,  Vancouver,  have  just  installed  an  entirely  new 
front  of  two  windows.  The  entire  interior  is  sur- 
rounded by  a  balcony,  adding  greatly  to  the  floor 
space.  The  exterior  and  interior  is  in  white,  which 
lends  greatly  to  the  furniture  display. 

Canadian  Baby  Car  Co.,  Ltd.,  Montreal,  is  the  name 
of  a  new  company  recently  incorporated  at  Ottawa 
to  make  baby  carriages,  bicycles,  etc.  The  capital  is 
set  at  $300,000,  and  the  incorporators  are :  Napoleon 
Nantel,  engineer;  Joseph  Arthui-  Myette,  jeweler; 
Henri  de  Lanauze,  machinist ;  Georges  Serouille  de  Ber, 
agent,  ajid  Gaspard  Thouin,  all  of  Montreal. 

George  Cooper  has  purchased  the  furniture  business 
of  J.  H.  McCalpin,  at  Killarney,  Man. 

R.  McLellan  has  commenced  a  furniture  and  under- 
taking establishment  at  Neville,  Sask. 

Lande  Bros.'  furniture  stock  at  Montreal  was  dam- 
aged by  fire  recently.    It  was  fully  insured. 

Letters  patent  have  been  issued  incorporating  George 
McLagan,  David  Mackenzie  Wright,  Julian  Grififith 
Davies  and  Hugh  Shaw  Robertson,  manufacturers,  and 
Frederick  George  Scr'iniegour,  superintendent,  all  of 
Stratford,  as  the  "('lassie  Furniture,  Limited,"  with 
a  capital  stock  of  $200,000. 

The  big  gale  on  March  1  did  considerable  damage 
in  and  around  Woodstock.  About  20  feet  of  brick 
wall  on  the  north  side  of  the  Canada  Furniture  factory 
gave  way,  a  lot  of  debris  falling  into  the  packing-room, 
destroying  considerable  stock.  The  loss  is  estimated  at 
$1,000. 


On  either  sifle  are  two  new  living-room 
chairs  made  bj-  J,  P.  Albrough  &  Co., 
IpgersoU. 


In  the  centre  is  one  of  the  latest  diner 
productions  of  Baetz  Bros.,  Berlin. 
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Pox  Bros.,  Melville,  Sa.sk.,  have  sold  out  their  I'ui'iii- 
ture  business. 

Baiim  &  Rrody,  furniture  dealei's,  Windsor,  Out., 
have  added  4,000  square  feet  of  floor  space  to  their 
Saiidwieh  Hti'cet  store,  takino-  in  the  seeond  and  third 
storeys  over  what  was  formerly  the  Oddfellows'  teni|)le. 

The  Home  Furnishing  Co.,  at  Redeliff,  Alta..  have 
sold  out  their  business. 

Sill,  Paterson  &  Millar.  Ijtd.,  have  opened  a  furni- 
ture and  undertaking  pai-lors  at  Vancouver.  1).  A. 
Smith  Co.  secured  the  opening  furniture  order.  Mr. 
Sill,  senior  member  of  the  new  firm,  is  well  known 
throughout  the  trade  of  Eastern  Canada  and  the  Unit- 
ed States. 

The  Kemp  Furniture.  Amherstburg.  Out.,  have  added 
an  automobile  agency  to  their  business. 

i>en  Ilollenburg,  of  Ilollenburg  Brothers,  furniture 
dealers.  Fort  William,  has  returned  from  a  business  ti'ip 
to  New  York,  Buffalo,  ^Montreal,  Hamilton  and  Toronto. 

Geo.  Gale  &  Sons  have  removed  their  Toronto  stock 
from  the  old  wai-ehouse  at  IHf)  Queen  Street  East,  to 
their  own  new  building,  at  ;i70-;}74  Pai)e  Avenue. 

Owing  to  other  business,  Robert  Ooan  is  offei-ing  his 
stock  of  stoves  and  furnitui-e,  at  Welland.  for  sale,  in 
order  to  clear  out.  Also  he  is  offering  his  shop  foi-  i-ent, 
as  well  as  three  automobiles. 

The  furniture  business  which  has  been  conducted 
during  the  i)ast  couple  of  mont  hs  by  .1.  Fril/.  at  Clifford, 
Onl.,  has  again  changed  hands,  the  foi-mei'  pi'oprietor, 
Alt',  liunge,  having  re-pur-chased  the  l)usiness.  .AFr. 
IJinige,  after  visiting  a  MUiid)er  of  places,  decided  that 
there  was  no  better  bx-ation  for  his  line  of  business 
than  right  in  Clifford,  and  decided  to  again  embark  in 
the  trade.  He  will.  ;is  soon  as  sp?'ing  opens,  erecl  ;i 
new  store  for  his  trade,  wliicli  was  an  extensive  one 
previous  to  t  he  fire  last  fall. 

Aid.  Matt.  Watt  has  disposed  of  his  furniture  business 
at  Gait  to  J.  II.  Uut  lierford.  w  ho  has  taken  |)osscssion 
and  in  liiliire  will  conduct  the  establishmenl.  Mi-. 
Kill  Ih  i  foid  was  formei-l.v  w  ith  II.  (Iiapplc  and  A.  E. 
Wilbiiij,  and  is  t  lioroiigb  o:  pciimced  in  the  business 
be  lias  entered.  He  will  di'al  in  both  new  and  second- 
hand fni-nit  ni'c. 

The  lioard  of  -Managers  of  the  K inc;i rtliiie  General 
Hospital  acdsuow  ledged  with  thanks  a  donation  of  $.")() 
in  aid  nf  llie  geiierjil  fund  I'rom  ,\ndrew  .Malcolm. 

The  KImira  I'^irnil  lire  ( 'oinii.'uiy  have  .started  working 
overtinu;  in  order  to  get  out  the  orders  on  hand. 


LETTER  BOX 


Old  Hickory  and  Sea  Grass  Furniture. 

11.  llilder  &  ('(>..  home  fui'iiishi  rs.  Welland.  Out., 
write  The  Furniture  World  asking  the  nanu's  of  some 
makers  of  old  hiekoi-y  and  sea  grass  furniture. 

(^1(1  Hickory  Fui-niture  Co..  .Martinsville.  Ind.,  make 
the  former,  aiul  Tlu'  Jennings  Co..  St.  Thomas.  Out., 
iiiijioi't  the  latter. — Editor. 

One-piece  Chiffonier  Wardrobe  Wanted 

The  Edw  ards  l-'iirnit ure  ( 'o..  Sherbrooke.  Que.,  wi'ite 
Till'  l^'iiiiiit ui'e  World  asking  the  name  and  address  of 
a  inanufaeturei-  who  makes  "a  chitfoniei'-wai'di-obe- 
that  is,  a  single  piece  of  furniture  having  a  mirror  with 
drawers  underneath  on  one  side,  and  a  wardrobe  with 
dooi-  on  the  other." 

Can  anv  of  our  readers  suppl\-  the  information.' 
— Editoi-. 


PREPARING  FOR  BIG  SEASON 

The  Duiiiaiii  l''iiiiiitiiie  (  ompaiiy,  aceonling  to  a  re- 
cent despatch,  is  getting  an  immense  amount  of  timbei' 
this  wintci-.  At  their  four  mills.  Dornoch.  Rock  .Mills, 
Ceylon  and  Dui'liam,  the  yards  are  all  filling  up  rap- 
idly, and  the  total  turning  will  be  much  larger  tlian  in 
any  form<'r  season.  Fi'om  I  heir  own  timber  lands  they 
have  taken  out  ovei'  ;i  million  feet,  and  they  expect  be- 
fori'  the  close  of  1  he  winter  to  have  over  four  and  a  half 
million  feet  of  Ioms  in  their  four  yards. 


FAVORITE  FURNITURE  FASHIONS. 

The  Orillia  I<'urnituiv  Co..  Ltd..  Orillia.  Out.,  have  in 
tlieii-  newest  catalogue  a  pictorial  desci'iption  of  their 
liirnitui-e  products.  A  big  line  with  them  is  their  ex- 
tensive line  of  dining  extension  tables,  all  of  which  are 
supplied  with  solid  pedestal  up  to  six  feet,  and  fitted 
with  (luostyle  patent  lo(d<  in  eight  or  ten  feel.  Tli,. 
line  is  almost  wholly  made  up  of  oak.  either  plain  or 
Muai-lered.  I'mlfets  are  anothei-  big  line,  as  also  are 
fancy  all-wood  parlor  and  libi'ary  tables.  The  bedroom 
line  embi-ace  washstamls,  dressing  tables,  dressers,  chif- 
foniers, etc.,  all  of  them  illiisl  rated  by  sample  in  the 
catalogue. 
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The  Furniture  Manufacturer 


A  Department 
of  News 
and  Ideas 


Gossip  for  the  Furniture  Manufacturer 

IT  is  uul'ortuiiate  that  inamirai't  iii-ois  in  Ontario 
tinil  it  noc-ossary  to  oppose  the  Workmeu's  Com- 
piMisation  bill,  as  it  has  been  prepared  by  Sir  W. 
.Mereilith  for  submission  to  the  I je<rislat lire  at  its  pre- 
sent session.  lint  tliat  lliei-f  is  a  necessity,  there  can 
be  no  doubt. 

Manufacturers  are  not,  as  a  whole  at  any  rate,  op- 
posed to  legislative  action  on  the  subject  of  compensa- 
tion. On  the  contrary,  they  realize  that  the  present 
system  is  not  only  out  of  dale.  I)u1  is  cnniltersome  and 
costly  to  all  concerned. 

The  averajre  manufacturer  desires  to  deal  fairly 
with  his  workmen,  but  lie  doesn't  want  a  burden  im- 
posed upon  him  whirli  pi'oinises  to  be  serious  in  its 
conse(|uences.  This  tlie  tlraft  bill  threatens  to  do  if 
adopted  by  the  Legishiture  as  it  stands  at  present. 

To  carefully  study  the  draft  bill  is  not  perhaps  a 
pleasant  task,  particiilai  ly  to  the  lay  mind.  But  it  is  a 
necessary  task,  which  no  manufacturer  should  hesitate 
to  undertake.  The  legal  department  of  the  (^anadian 
Manufacturers'  Association  has  made  his  way  .com- 
paratively easy  by  the  copies  of  the  draft  bill  with 
annotations  which  it  has  issued.  And  when  the  pro- 
visions of  the  bill  have  been  digested  the  next  step 
should  be  a  letter  to  his  representative  in  the  Legisla- 
ture setting  forth  his  conclusions.  To  talk  the  matter 
over  with  him  would  be  still  better. 

Fl'KN'lTURE  manufacturers  have  learned  that  one 
of  the  great  sources  of  expense,  and  conversely, 
of  profit,  lies  in  unnecessary  handling  of  lumber. 
A  writer  in  The  Furniture  Manufacturer,  dealing  with 
this  subject,  says  that  one  of  the  best  devices  he  has 
seen  for  handling  lumber  into  a  box  or  flat  car  con- 
sists of  an  upright  of  hardwood  about  three  by  six  in- 
ches in  size,  at  the  top  end  of  which  are  attached  two 
hooks,  set  at  an  angle,  which  are  thrown  over  the  edge 
of  the  roof  of  a  box  car  or  over  the  top  of  a  car  stake. 
About  twelve  inches  apart  on  the  flat  side  of  the  piece 
are  set  eye-rings.  Into  alternate  eye-rings  the  two 
supports  of  a  steel  arm  about  two  and  one-half  feet 
long,  terminating  in  a  roughened  point,  fit.  The  hori- 
zontal portion  of  the  arm  terminates  in  a  hook  which 
fits  into  one  eye-ring,  while  the  brace  of  the  arm  fits 
into  a  second  eye-ring  below.  This  arm  can  instantly 
be  slipped  out  or  raised  to  higher  eye-rings,  as  the  load 
of  lumber  is  increased  in  height.  The  arm  is  not  con- 
structed exactly  horizontal,  but  at  a  slight  angle,  so 
that  its  weight  throws  it  out  at  right  angles  with  the 
ear.  Tn  use,  a  board  about  one-third  of  its  length 
from  the  man  handling  it,  is  lifted  on  the  end  of  the 
arm.  and  the  other  end  pushed  forward  onto  a  flat  car 
or  across  the  regulation  roller  into  a  box  car  door.  This 
[)ushes  it  around  nearly  parallel  to  the  ear.  When  the 
board  is  released  the  arm  drops  back  into  position  at 
right  angles  with  the  ear.  It  is  believed  that  with  one 
of  these  rigs  one  man  can  handle  more  lumber  off  a 
wagon.  lorT^k-  or  truck  than  two  men  can  bundle  Avith- 
out  its  use. 

The  subject  is  one  which  may  interest  furniture 
manufacturers  in  Canada. 


Dli.  J.  W.  ROBERTSON,  chairman  of  the  Royal 
Commission,  is  now  going  up  and  down  the  couu- 
I  ry  j)reaehing  the  evangel  of  technical  education, 
lie  i-eali/.es  lliat  the  report,  excellent  and  all  as 
it  may  be,  will  not  in  itself  bring  about  that  industrial 
efficiency  which  the  necessities  of  the  country  demand. 

Public  opinion  must  be  stirred,  for  the  Federal  and 
Provincial  Governments  will  only  keep  pace  with  what 
they  deem  the  demands  of  the  people. 

To  get  ahead  of  public  oi)inion  may  sometimes  be  the 
(|iiality  of  individuals,  but  of  Governments,  never.  They 
only  move  as  the  spirit  of  public  opinion  impels  them. 

A  movement  is  now  on  foot  to  organize  technical 
education  associations  throughout  Canada  whose  ob- 
ject will  be  to  not  only  stir  up  i^ublic  opinion,  but  to 
back  up  the  recommendations  of  the  Koyal  Commission 
in  regard  to  Federal,  Provincial  and  local  aid  in  regard 
to  establishing  technical  and  vocational  schools. 

We  may  naturally  expect  that  the  leaders  in  this 
movement  will  be  the  manufacturers.  As  a  class  they 
have  the  most  to  gain,  and  from  the  interest  many  of 
them  have  already  exhibited,  there  can  be  no  doubt 
where  they  will  stand  in  this  great  industrial  move- 
ment, which  promises  soon  to  be  under  substantial 
heading. 

PROFIT-SHARING  seems  to  be  gradually  getting 
more  fashionable.  Among  the  most  recent  to 
fall  into  line  is  a  furniture  company  in  Pennsyl- 
vania. It  has  notified  its  employees  that  it  has 
decided  to  recognize  its  employees  in  proportion  to 
their  faithfulness  and  efficiency  by  giving  them  a  share 
in  the  profits.  The  company  offers  to  present  to  each 
employee  in  its  employ  at  the  close  of  the  year  1914  3 
to  5  per  cent,  on  the  total  amount  of  the  wages  receiv- 
ed by  such  employees  from  the  company  during  the 
.year  1914.  The  company  does  not  obligate  itself  to 
extend  this  recognition  to  its  employees.  It  is  subject 
to  the  faithfulness  and  efficiency  of  the  employees  and 
depends  upon  the  successful  outcome  of  the  year's  bus- 
iness. 


A  FINISHING  ROOM  COST  SYSTEM 

By  Edmund  Chase  In  the  Furniture  Manufacturer 

The  right  stain  and  the  right  finish  are  the  desire  of 
every  furniture  manufacturer  and  paint  shop  foreman. 
These  two  items  are  more  important  than  construction 
or  style,  for  without  them,  no  matter  how  w^ell  designed 
or  made  the  product  may  be,  it  will  not  have  a  com- 
manding sale.  Many  manufacturers  and  their  foremen 
feel  that  they  have  attained  this  stain  and  finish.  Since 
their  goods  sell  in  increasing  amounts  this  supposition 
is  fairly  correct.  Granting  that  their  finish  and  color 
are  correct,  what  does  it  cost  them? 

You  ask  the  foreman  in  many  shops  as  to  what  it 
costs  him  to  finish  his  golden  oak  or  any  other  color, 
and  he  replies  that  it  takes  about  so  much  of  this  and 
so  much  of  that  to  finish  a  dozen  or  a  hundred  pieces. 
Up  to  a  certain  degree,  and  a  varying  one,  he  is  correct. 
For  if  you  ask  him  how  he  knows,  his  reply  is  apt  to 
be  that  when  that  pattern  first  came  through  the  shop 
he  measured  the  amounts  of  the  various  materials  used 
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oil  a  certain  miinber  of  pieces.  This  is  the  end  so  far 
as  costs  go.  He  has  made  no  allowance  for  differences 
in  the  (juality  of  the  materials  used,  the  great  variation 
in  wood  textures  even  in  the  same  kind  of  wood,  the 
effect  of  temperature  and  humidity  on  tlie  varnishes. 
His  were  right,  but  only  for  that  one  time. 

Where  the  conditions  under  which  the  materials  are 
being  used  are  such  an  important  factor  in  the  amount 
used  a  more  accurate  system  of  costs  should  be  estab- 
lished. Such  a  system  I  believe  is  embodied  in  the 
following  outline  and  will  be  of  service  lo  manufac- 
turers and  foremen. 

Some  changes  may  be  necessary  if  varnish  dip  tanks 
are  not  used  or  if  varnish  drying  kilns  have  not  been 
installed.  These  changes  will  not  affect  the  ulility  of 
the  system,  however. 

The  Beginning  of  the  Cost  System 

The  tii-st  step  is  to  take  a  complete  inventory  of  all 
the  material  used  in  finishing  the  stock  after  having 
left  the  finish  sanding  depai-tment.  This  inventory  in- 
cludes all  the  material  in  the  shop  or  in  the  stock  I'oom. 
Second:  Keep  a  record  of  all  material  in  the  line  of 
finishing  supplies  that  are  received  each  day  at  the 
plant.  This  can  be  obtained  from  the  foreman  or  stock 
clerk. 

Third:  At  the  end  of  any  fixed  jx-riod  of  time  of 
some  duration,  two  weeks  or  a  montli,  take  an  inventory 
of  all  material  on  hand.  Tjiki-  this  in  the  same  manner- 
as  the  one  at  the  beginning. 

The  inventory  taken  at  the  end  of  the  period  can  be 
carried  forward  so  as  to  be  used  as  the  inventory  to 
sta rt  t  lie  next  jici'loil  with. 

Fourth:    <>j)cii  up  accounts  with  the  foMowing: 

No.  1.    Sanding  in  the  white. 

No.  2.     Kach  of  the  different  stain  tanks. 

No.  '-i.    Filling  department. 

\o.  4.  Each  of  the  different  varnish  tanks,  (if  dij) 
tanks  are  used.)  , 

No.  ').  Varnish  drying  dei)art  meiit,  (if  varnish  kilns 
are  used.^ 

No.  6.    Sanding  between  coats  of  varnish. 

No.  7.     Facii  of  the  brush  coat  finishes. 

No.  S.     Rutibing  and  polishing. 

No.  i).    Wrap])ing  and  bundling. 

No.  10  Barn  and  cartage  (if  any.) 

No.  11.  Shipping. 

No.  12.  Foremen. 

No.  I'i.  Ueiieral  shop  cxix'nsi'. 

NO.  1  1.  ( 'ost ing. 

'i'hc  following  expansion  of  the  above  account iiig 
titles  explains  more  i'ully  the  method  of  k(;eping  them. 

No.  1.  Sanding  in  the  wiiite.  Keep  an  account  of 
all  sandpaper  used  on  this  work,  so  as  to  show  the 
average  cost  per  do/.en  or  hundred.  Take  stop  watch 
tests  on  various  kinds  of  material  and  patterns  going 
througli  to  get  the  avei'age  lime  re(|uire(|  to  do  each 
kind  of  stO(d»  and  style. 

No.  2.  Kaeh  of  llie  dilTereiil  stain  tanks.  Open 
accounts  with  each  of  the  dilferent  lard<s  and  keep  them 
in  till'  same  toi'iii  as  llie  attached  foiMii  .\o.  1.  This  will 
show  the  amount  used  during  th(>  month  and  will  also 
show  just  what  the  mi.xlure  averages  to  cost  for  the 
month.  It  will  also  show  just  what  the  mixture  is  cost- 
ing every  day  and  also  the  cost  for  staining  the 
different  kinds  (d'  stock. 

.\o.  •>.     h'illing  department.     Keep   an   aeeoiinl  so 
that  at  the  end  of  the  month  it  will  show  the  amount 
used:     the  average  amount   used  on  the  vai'ioiis  pal 
terns  and  the  average  linie  ri'i|iiired  to  do  llu'  work  in 
dozen  or  iiiindi'ed  lots. 
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No.  4.  Each  of  the  different  varnish  tanks.  Keep 
accounts  with  these  tanks  the  same  as  with  the  stain 
tanks. 

No.  .").  Varnish  drying  department.  Keep  an  ac- 
count of  the  total  number  of  pieces  dried  to  get  the 
average  cost  per  do/.en  or  hundred. 

Xo.  6.  Sanding  between  coats  of  varnish  or  shellac. 
Keep  this  accoun!  the  same  as  sanding  in  the  white. 

No.  7.  ICach  of  the  brush  coat  finislies.  0])en  up 
accounts  with  each  <d'  the  different  finishes  such  as: 
brush  coat  gloss;  brush  coal  polish:  brush  coat  shellac: 
also  any  other  finishes  that  are  used. 

Always  make  a  distinction  between  golden  oak. 
mahogany,  weathered  oak  ,iiid  varnishing  on  the  wood. 

On  each  of  the  accounts  for  hand  finishing,  be  sure 
and  show  the  number  of  pieces  finished  and  the  amount 
of  material  used  (see  l'\)rm  Xo.  2.) 

This  hand  finishing  rei[uires  close  attention,  and  it 
would  be  a  good  plan  for  the  cost  man  to  measure  the 
varnish  each  morning  and  to  watch  tlu^  hand  finishing 
very  closely  during  the  day. 

.Xo.  S.  Rubbing  and  polishing.  This  account  must 
show  the  total  amount  of  material  used  during  the 
month  so  as  to  show  the  average  cost  pel-  do/.en  or 
hundi'ed  on  each  style. 

.X(>.  Wrapping  and  bundling.  Keep  a  record  of 
all  i)ieces  wrapped  and  all  bundled  K.  1).  Also  show 
the  total  amount  of  materi,d  used  on  this  work  during 
the  month.  l>e  sure  and  make  a  distinction  between 
wrai  ped  and  bundled. 

Xo.  10.  Barn  and  cartage.  Have  this  account  show 
the  total  labor  and  matei'ial  in  this  department.  (This 
will,  of  course,  include  hay,  stiaw.  grain,  shoeing, 
repairs  on  wagons  and  hanusses.  etc.)  At  the  end 
of  the  month  show  the  average  cost  per  dozen  or 
hundred  for  cartage.  The  total  number  carted  can 
be  obtained  from  the  slii])per. 

Xo.  11.  Shipping.  At  the  end  of  the  month  show 
the  cost  for  shipping  pei-  dozen  or  hundred.  Besides 
the  shi|)per"s  time,  all  other  time  spent  on  the  shipping 
must,  of  course,  be  includ"d. 

Xo.  12.  Foremen,  'i'his  will,  of  course,  include  the 
foi-eman's  time,  but  if  the  foremen  do  any  finishing  be 
sure  and  charge  it  to  the  account  to  which  it  belongs. 

.Xo.  1.!.  General  shoji  exjiense.  Charge  to  this 
account  all  labor  spent  in  rnoviiig  stock  and  miscellan- 
eous shop  items  not  chargeable  lo  any  particular 
account . 

Xo.  14.  Costing.  This  ;iccount  will  show  the  cost 
of  labor  for  costing  which,  of  course,  includes  the  cost 
man's  time  and  other  labor  speiil  in  helping  him. 

The  Operation  of  the  System 

liv  opening  the  dill'ereiit  accounts  at  the  time  of 
and  charging  to  each  account  the  amount  of  material 
ill  e.-H'h  department,  and  keeping  account  of  the 
material  received  in  ea(di  departuu'Ul,  at  the  end  of 
the  month  it  is  ea.sy  to  delermiiu-  just  the  amount  used 
in  each  depai-lmenl. 

By  doing  this  way,  at  the  end  of  the  nu)ulh  each 
process  can  be  compared  with  the  amount  used  and  the 
amoiiul  allowed  for  the  same. 

<bi  all  day  labor  the  costs  must  show  Ihe  amount  of 
work  done.  C;ire  must  be  taken  to  charge  lo  eacdi 
account  all  the  day  laboi-  chargeable  to  same  together 
with  the  amount  of  woi-k  d(Uie. 

All  the  piece  woi-k  earnings  can  be  charged  e;u-h  day 

one  ac<-ouiit  under  the  head  of  Piece  Work  B;i\ roll. 

^'  '"'"d  of  Ihe  monlh.    when    making    out  Ihe 

b.ilaiice  sheet.  gc|  from  Ihe  boidvkeeper  the  aimMUit  of 
the  ollie..  payroll  :ind   the  piecework   payroll.  Tiiese 
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deiUioted  from  the  total  payroll  will  ropii'scnt  the  ilay 
work  payroll,  which  slionlil  halance  with  the  amount 
of  the  day  work  charfrtnl  to  the  ditVereiit  dopartimMits. 
Mako  up  an  i'xhil)it  at  the  end  of  eaeh  month  sliowinjj- 
just  how  each  aeeonnt  figures  out,  sliowiii'^  the  .iniount 
used  with  the  amount  allowed. 

If  the  allowani'cs  are  detieient  in  any  of  the  proH 
ffss.  s  thfv  will  luive  to  be  increased  so  as  to  auiee  with 


INSPECTION  PREVENTS  ILL-KEPT  MACHINERY 

tSystemalic  investig'al ion  of  couditious  in  manufac- 
turing plants  usually  shows  a  great  difference  between 
departments  in  I'egard  to  the  care  of  machinery.  While 
many  foremen  are  very  particular  that  the  equij^ment 
under  their  control  is  maintained  in  the  best  condition, 
others  are  much  less  careful.  The  difference  in  degree 
of  depreciation  is  therefore  marked,  and  the  efficiency 
of  one  department  must  fall  below  that  of  anotber,  be- 
cause the  ill-kept  machine  will  not  produce  up  to  its 
standard  of  results.  Occasionally  the  case  arises  of  a 
foreman  wlio  crowds  machines  without  giving  proper 
attention  to  the  tools  which  they  use,  thus  placing  upon 
them  a  burden  which  is  abnormal,  though  the  speeds 
and  feeds  employed  would  be  wholly  proper  were  the 
work  carried  on  scientifically. 

In  one  works  which  uses  large  numbers  of  machine 
tools  a  system  of  getting  at  information  such  as  this 
revealed  pronounced  inequalities  as  between  the  fore- 
men, and  it  Avas  determined  to  cheek  up  all  departments 
with  periodic  inspections  under  the  direction  of  a  prac- 
tical mechanical  expert.  This  is  another  example  of 
the  value  of  centralized  authority.  If  a  department  is 
continually  expecting  a  call  from  the  inspector  of 
machinery,  the  workmen  as  well  as  the  foreman  are 
apt  to  see  that  they  are  not  caught  with  dull  tools  or 
unoiled  moving  parts  or  found  lacking  in  cleanly  care. 
Naturally  the  inspection  develops  cases  wdiere  a  ma- 
chine is  used  too  carefully,  so  that  its  product  is  below 


Un  Details  of  a  drawing  table  which  is  very  complete  and  useful. 
A— 5"  Groove;  B— i"  Dowel ;  C— Notch  to  receive  dowel  and  hold 
back  of  (liawing  board. 

the  amount  used.  The  new  allowances  will  be  used 
in  comparing  the  next  month's  report.  If  the  allow- 
ances are  excessive  they  will  of  course  be  decreased 
and  used  in  the  same  manner. 

The  cost  man  will,  of  course,  keep  costs  on  large 
lots  going  through  the  different  processes  so  that  in 
case  he  should  increase  or  decrease  his  allowances  he 
would  have  something  to  base  his  new  allowances  on. 
At  the  end  of  the  month  the  expense  accounts  will  be 
added  together  so  as  to  show  the  total  expense  of  the 
shop. 

After  the  total  expense  is  obtained  then  show  the 
total  general  expense  per  dozen  or  hundred.  The 
expense  for  each  department,  also  the  total  shop 
expense  and  the  expense  per  dozen  must  show  on 
monthly  report.  The  expense  accounts  are  as  follows : 
bam  and  cartage,  shipping,  foremen,  moving  stock  and 
general  shop  expense,  costing. 

At  the  end  of  several  weeks  or  months,  depending  on 
how  long  it  is  desired  to  run  the  costs,  the  cost  man^, 
will  be  able  to  draAv  oft'  a  very  complete  set  of  allow- 
ance tables  from  which  it  will  be  possible  to  make  up 
very  accurate  process  sheets  for  every  finish  and  style. 

Thfse  tables  can  be  very  easily  verified  and  brought 
up  to  date  at  any  time  to  meet  with  purchasing  prices 
or  new  conditions. 


HANDY  DRAWING  BOARD  AND  CABINET 

The  accompanying  drawings  show  a  handy  drawing 
board  and  cabinet  which  I  constructed  for  my  own  use. 
It  takes  up  very  little  space  and  keeps  unfinished  draw- 
ings clean  since  they  are  turned  inward  when  the  cab- 
inet is  closed. — Chas.  H.  Bailey. 


~7r 


u 


f 


Sketch  of  drawing  cabinet  closed  up. 


the  standard  of  practice,  which  constitutes  another  evil 
in  the  directing  of  machinery  operations.  In  any  case 
the  system  should  pay  a  large  return  as  compared  with 
the  cost  of  its  maintenance. — Iron  Age. 


A  belt  that  either  wobbles  or  flops  has  but  little 
business  in  the  modern  factory,  for  there  are  compara- 
tively easy  ways  to  prevent  these  things,  and  it  is 
worth  while  to  make  use  of  them. 
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The  "Onward"  Way 
is  the  Modern  Way 


Sliding 
Furniture 
Shoes 

Replace  Wheel 
Castors 


For  Metal  Beds 


Wheel  castors  are  fast  becoming  a  thing  of  the  past. 
Their  days  of  "dis-usefulness"  in  damage  to  floor  cover- 
ing and  floors  are  about  over. 

Take  advantage  of  this  trend  of  the  times  to  supply 
your  customers  with  the  Onward  Sliding  Furniture  Shoe. 

Made  in  all  sizes  for  any  size  or  style  of  post. 

Write  us  for  folder  and  prices. 

Onward  Mfg.  Co.,  Berlin,  Ont. 


Is  Yours  a  Growing  Store? 


BuUdine  :i 
hurniiure 
Riisint-ss 


Here  are  ideas  which 
will  help  it  f^row  faster. 
Here  are  suj<gestions  for 
the  youiij*  man  startiiif* 
ill  business  in  Northwest 
Canada,  as  well  as  for  the 
dealer  with  an  estab- 
lished trade. 

BUILDING 
A  FURNITURE 
BUSINESS 


is  a  cloth  t)oiiii(|  li.j.ik  (if  20.1  i)aMcs,  every  one  of  wliicli 
contains  licliifiil  hints  for  the  furniture  dealer.  Thoufjii 
written  in  easy  narrative  style  as  the  story  of  "[Johby 
liiirtoii,  Siirc(;ssfiil  Furniture  Dealer,"  the  book  is  neither 
(ictiori,  theory  or  dry  preaehnient.  The  ineidetits.  plans 
and  cxpericricf^s  are  wovcin  tofjelher  from  actual  practice 
in  widely  separated  localities. 

If  voiir  Irnclc  is  in  n  nit  you  will  find  licrc  n  stidtfi-si  ion  fur  n  m-w 
rnloH  plan,  n  n(-w  odvurtisement  or  Homcthinrt  to  slurt  iicopic  lalkinil 
iilK)iit  your  sior(,'. 

Kvcrv  niun  who  Is  looltlntf  for  nfw  idrns  in  furniture  nicrrlinndisr 
iitid  inctlKxl!!  will  lind  .s(uiictliin»!  worth  while  in  this  lHM>k. 

Postpaid.  $1.00. 

The  Conimerciul  Press,  Ltd. 

I'i'HislicrH  of  The  CanadiiiM  l  uniiliirc  World  and  Tlip  I  ndfrlakcr 


Colt's  Quick  Acting  Clamps 


Atk  for  Catalogue  No.  180 


Batavia  Clamp  Company 

147  Center  Street,  Batavia,  N.Y.,  U.S.A. 


Making  TABLE-SLIDES  is 
a  Specialty  Business 

For  more  tlian  T \V  KN T^'-Fl\  t;  YEARS  wo  h;ivo 
made  T.^BI-K  SLIDKS  exclusively. 
Our  Factory  i.s  equipped  with  Special  Machinery 
which  enables  us  to  make  SLIDF-S,  —  BETTFIR  and 
CHKAPER  than  the  furniture  nianutacturer. 


Canadian  Table  makers  are  rapidly 
adopting  WABASH  SLIDES 

D  .They  ELIMINATE  SLIDE  TROUBLES 

DeCdUSe  ,  Are  CHEAPER  and  BETTER 


Reduced  Costs 
Increased  Out-put 


BY  USING 

WABASH 

SLIDES 


B.  WALTER  &  CO. 


Wabash,  Ind. 


/A.  Lara,,!  EXCLUSIVE  TABLE-SLIDE  M.mii^icf iir.r. 
in  America 

I  S  I  Mil  ISIII  ntSST 
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SHELL  A  CS 


If  you  are  in  the  market  for  first-class  Shellac 
we  believe  it  would  be  to  your  advantage 
to  get  in  touch  with  us. 

HIGH  GRADE  VARNISHES 
FILLERS  and  GRAINING  INKS 


THE  AULT  &  WIBORG  CO.  OF  CANADA 

TORONTO 


LIMITED 


MONTREAL 


WINNIPEG 


ROBERTSON 


SOCKET 
HEAD 


Wood  Screws 


See 
-g^j  That 
Square 
Hole 


Pat.  Feb.  2,  1909 


THIS  IS  A  REAL  WOOD  SCREW 

It  is  driven  by  a  simple  square  bit,  and  is  the  only  one  of  its  type  on 
the  market. 

Driver  fits  snugly  into  the  square  hole  and  positively  cannot  slip 
and  cut  the  fingers,  or  disfigure  costly  furniture  or  woodwork.  It  is 
driven  with  less  exertion.  No  ragged  slots  after  driving.  Saves  time, 
labor,  money  and  material.     We  make  the  drivers  in  all  suitable  styles. 

Drivers  sent  free  with  first  order.     Write  for  catalogue  and  prices. 

P.  L.  Robertson  Mfg.  Co.,  Limited 

MILTON      ::  ONTARIO 
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The  Linderman  Dovetailer  and  its  Users 

Twenty-nine  of  the  Leading  Progressive  and  Successful  Canadian 
Factories,  manufacturing  furniture  and  kindred  lines  by  the  most 
efficient  and  economic  method,  who  will  frankly  and  willingly  upon 
receipt  of  request  from  you,  tell  you  of  the  many  advantages  and 
economies  they  are  receiving  by  its  use,  are: — 


The  Knechtel  Furniture  Co., 

The  Knechtel  Furniture  Co., 

The  Knechtel  Furniture  Co., 

The  Canada  Furniture  Co., 

The  Canada  Furniture  Co., 

The  D.  Hibner  Furniture  Co., 

Peppier  Bros.  &  Co., 

Krug  Bros.  &  Co., 

Chesley  Furniture  Co., 

Durham  Furniture  Co., 

Goderich  Organ  Co., 

Meaford  Mfg.  Co., 

North  American  Bent  Chair  Co., 

Globe  Furniture  Co., 

Canada  Office  &  School  Furn.  Co., 

H.  E.  Furniture  Co., 

National  Casket  Co., 

Beach  Furniture  Co., 

Victoriaville  Furniture  Co., 

Eastern  Townships  Furn.  Co., 

J.  W.  Kilgour  &  Bro., 

Dominion  Furniture  Mfg.  Co., 

St.  Lawrence  Furniture  Co., 

W.  F.  Vilas 

Singer  Mfg.  Co., 

Windsor  Furniture  Co., 

C.  F.  Czerwinski  Co., 

Western  Mfg.  Co., 

C.  P.  Ry.  Co.,  Angus  Shops, 


Hanover,  Ont. 
Walkerton,  Ont. 
Southampton,  Ont. 
Woodstock,  Ont. 
Wiarton,  Ont. 
Berlin,  Ont. 
Hanover,  Ont. 
Chesley,  Ont. 
Chesley,  Ont. 
Durham,  Ont. 
Goderich,  Ont. 
Meaford,  Ont. 
Owen  Sound,  Ont. 
Waterloo,  Ont. 
Preston,  Ont. 
Milverton,  Ont. 
Toronto,  Ont. 
Cornwall,  Ont. 
Victoriaville,  Que. 
Arthabaska,  Que. 
Beauharnois,  Que. 
Ste.  Thercse,  Que. 
Riviere-du-Loup,  Que. 
Cov/ansville,  Que. 
St.  John,  N.B. 
Windsor,  N.S. 
Winnipeg,  Man. 
Regina,  Sask. 
Montreal,  Que. 


If  desired,  we  can  also  give  you  addresses  of  fifteen  other  concerns  who  are  using 
the  Linderman  machme  for  work  not  so  particular  as  the  furniture  line. 
C'an  you  afford,  in  the  face  of  this  evidence,  to  continue  in  flie  old  unsatisfactory 
and  uneconomic  way? 

Twelve  to  Eighteen  months'  saving  will  pay  for  the  machine  in  your  factory. 
Ask  us  lo  I  rove  it  to  you. 

Canadian  Linderman  Co.  -  Woodstock,  Ont. 
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BUY  ER'S  DIRECTORY 

\\  hen  writing  to  advertisers  kindly  mention  the 
Canadian  \  uriutiiie  World  and  the  L'nderlaker 


ABTS  AND  CRAFTS  FURNITUKi: 
Oeo.      Mci.ac-tu      Furoiturv  Co., 

Biratfortl. 
John  O    Muudrll  A  Co..  Elor». 

ASBESTOS  TABI^E  COVERS. 
C»ii*>ii»ii     H      W.     Ji.liris  Miinville 

Co..  loioMto 

BABY  CARRIAGES. 
OeodroQ    Mfc    Co.  Toronto. 

AWNINGS 
Slamco,  Limitvd,  Saskatoon,  Snsk. 

BENT  WOOD  FURNITURE. 
John  C.  MunJill  .t  Co,  Kloru. 
J.  Jb  J.  Kohn.  Toronto  (W.  Craig). 

BOOKCASES. 
Knrchtrl    Kuriiituro    Co.,  Hanover. 
Globe  Wernicke  Co.,  Stratford. 
Uto.      McLagau      Furniture  Co., 

Stratford. 
Ueaford   Mfe.   Co..   Meaford.  Ont. 

BUFFETS. 
Bell    Furniture   Co.,  Southampton, 
Ontario. 

Knrchtel    Furniture    Co.,  Hanover. 

iiro.      McLagan     Furniture  Co., 
Stratford. 

Meaford   Mfg.  Co.,   Meaford,  Ont. 

Peppier   Bros.,  Hanover. 

Stratford  Chair  Co.,  Stratford. 

Vietoriaville  Furniture  Co.,  Victor- 
iaville.  Que. 

BEOS  (Brass  and  Iron). 

Canada  Beds.  Ltd..  Ohesley. 

Ideal  Bedding  Co.,  Toronto. 

Geo.  Gale  &  Son.  Watirville  Que. 

Ives   Modern  Bedstead  Co..  Corn- 
wall Cm. 

Ontario    Spring    Bed    &  Mattress 
Co..   London.  Ont. 

Standard   Bedstead    Co.,  Vict-.ria- 
ville.  Que. 

Stamco,  Limited,  Saskatoon,  Sask. 

Strmford   Bed   Co..   Stratford.  Ont. 

S.  Weliglaat.  Ltd..  Montreal,  Que. 
BEDS  (Modern  Wood). 

Elora  Furniture  Co.,  Elora. 

Knechtel    Furniture    Co..  Hanover. 

BED  SPBINQS. 

Colleran  Spring  Mattress  Co.,  To- 
ronto. 

Knechtel   Furniture    Co.,  Hanover. 
Frame  and  Hay  Fence  Co.,  Strat- 
ford. 

Gold  Medal  Kumiture  Co.,  Toronto 
Leegett   &   Piatt   Spring   Bed  Co.. 

Windsor. 
Ideal  Bedding  Co..  Toronto. 
Ontario    Spring   Bed    &  Mattress 

Co..  London.  Ont. 
Stamco.  Limited.  Saskat.ion,  Sask. 
S.  \Veisg!a33.   Ltd.,  Montreal,  Que. 

BED  ROOM  CHAIRS. 
Baetz  Bros.,  Berlin. 
Bell   Furniture   Co.,  Southampton, 

Ontario. 

Elmira  Furniture  Co,  Elmira,  Ont. 
Lippert   Furniture   Co..  Berlin. 

BEDROOM  ROCKERS 
Lippert  P'urnitun-  (  <  ..  Berlin,  Ont. 

BED  ROOM  SUITES. 
Bell   Furniture   Co.,  Southampton, 
Ontario. 

Knechtel    Furniture    Co..  Hanover 
Meaford  Mfg.  Co.,  Meaford. 
Vietoriaville  Fumittye  Co..  Vietor- 
iaville. Que. 
BUNGALOW  CHAIES  &  SUITES 
Baetz  Bros.  &-  Co..  Berlin,  Out. 

CARD  AND  DEN  TABLES. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
John  C.  Mundell  &  Co..  Elora,  Ont. 

CABPET  BACKS 
Steel   Furnishing   Co..    New  Glas- 
gow. N.  S. 

CABCP  FURNITURE. 
Stratford  Mfg.  Co..  Stratford. 
Ideal  Bedding  Co..  Toronto. 

CEDAB  BOXES 
D.  L.  Shafer.  .St.  Thomas.  Ont. 

CELLARETTES. 
John  C.  Mundell  &  Co..  Elora,  Ont. 

CHAIRS  AND  ROCKERS. 
Bell   Furniture   Co.,  Southampton, 
Baetz  Bros.,  Berlin. 
Knechtel   Furniture   Co.,  Hanover. 
John  C.  Mundell  Is  Co.,  Elora. 


Sin\tti>rd  C'hiur  Co.,  Stratford. 

WhIitIoo   I'urnilure  Co.,  Waterloo. 

C'luimiinn  Rjtttau  Chair  Co.,  Vie- 
toriaville. 

Colli  Medal  Furniture  Co.,  To- 
ronto. 

Klmira  Furniture  Co,  Elmira,  Ont. 

luipcrinl    Furniture   Co.,  Toronto. 

l.ipport  Furniture  Co.,  Berlin. 

Victoriftville  Chair  Mfg.  Co.,  Vic- 
toriftville. 

CHESTERFIELDS. 

Imperial   Furniture   Co  .  Toronto. 
CHIFFONIERS. 

Bell    Furniture   Co.,  Southampton. 

Knechtel    Furniture    Co.,  liunover. 

Meaford   Mfg.   Co.,    Meaford,  Ont. 

Stratford   Clinir  Co.,  Stratford. 

Victoriiiville  Furniture  Co..  Vietor- 
iaville. Que. 

CHILDRENS'  SULKIES 

■Ioiinint;>  <'ii..  Tlioiiiii^ 

CHINA  CABINETS. 

Bell  Furniture  Co.,  Southampton, 
Ontario 

Peppier   Bros.,  Hanover. 

Knechtel    Furniture    Co.,  H.tnover. 

Geo.  McLagan  Furniture  Co.. 
Stratford. 

Meaford    Mfg.   Co.,    Meaford,  Ont. 
CLOCK  CASES 

Klmira  Interior  Woodwork  Co., 
Elmira,  Ont. 

COMFORTERS. 

Toronto  Feather  &  Down  Co.,  To- 
ronto. 

Stamco,  Limited,  Saskatoon.  Sask. 
COTS 

Ideal  Bedding  Co.,  Toronto 

Ontario  Spring  Bed  and  Mattress 
Co.,  London. 

COSTUMIERS 

Elmira  Interior  Woodwork  Co., 
Elmira,  Ont. 

COUCHES. 

J.  P.  Albrough  &  Co.,  Ingersoll. 

Ellis   Furniture   Co.,  Ingersoll. 

Gold  Medal  Furniture  Co.,  To- 
ronto. 

Kindel  Bed  Co.,  Toronto. 
Imperial   Furniture   Co.,  Toronto. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 
Montreal  Upholstering  Co..  Mont- 
real. 

Steel  Furnishing  Co.,  New  Glas- 
gow, N.  S. 

S.  Weisglass,  Ltd.,  Montreal,  Que. 
COUCHES  (Sliding). 

Ideal  Bedding  Co.,  Toronto. 

Farquharson-Gifford  Co.,  Stratford, 

Ontario  Spring  Bed  &  Mattress 
Co.,   London,  Ont. 

Stamco,  Limited,  Saskatoon,  Sask. 

(Jold  Medal  Furniture  Co.,  Toronto. 
CRADLES. 

Knechtel  Furniture  Co.,  Hanover. 
CRIBS  (Brass  and  Iron) 

Ideal    Bedding  Co.,  Toronto. 

Ontario  .Spring  Bed  &  Mattress 
Co.,  London,  Ont. 

Stamco,  Limited,  Saskatoon,  Sask. 

S.  Weisglass,  Ltd.,  Montreal,  Que. 
CUSHIONS. 

Stamco,  Limited,  Saskatoon,  Sask. 
DAVENPORT  BEDS. 

Farquharson-Gifford  Co.,  Stratford, 

Kindel  Bed  Co.,  Toronto. 

Lippert  Furniture  Co.,  Berlin,  Ont. 

Montreal  Upholstering  Co.,  Mont- 
real, Que. 

Imperial  Rattan  Co.,  Stratford. 

John  C.  Mundell  &  Co.,  Elora. 

DAVENPORT  FRAMES 

Elmira  Interior  Woodwork  Co., 
Elmir.i.  Ont. 

DEN  FURNITURE 
Elmira  Furniture  Co,  Elmira,  Ont. 
Farquharson-Gifford  Co.,  Stratford, 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

DIVANETTES. 
Lippert  Furniture  Co.,  Berlin. 
DESKS. 

Bell   Furniture   Co.,  Southampton, 
Elmira     Interior     Woodwork  Co., 
Elmira. 


Kiu-ehtel  Furniture  Co.,  Hanover, 
(iiii.      McLagan      Furniture  Co., 

Stratford. 
John  ('.    Mnndell  &  Co.,  Flora. 
.*^tralf<.rd  Desk  Co.,  Strnlford,  Ont. 

DINING-ROOM  FURNITURE 
Crown  Furniture  Co.,  Preston. 
Faniuliarson  (JilTord  Co..  Stratford, 
Lippei-I   Furnilin-e  ('i>.,  lierlin.  Out. 

DINING  SUITES. 
Boll    Furniture   Co.,  Southampton, 
Knechtel    Furniture    Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
John  C.  Mundell  &  Co..  Elora. 
Peppier   Uros  ,  Hanover. 
Stratford   Chair  Co..  Stratford. 
DINERS 

Lippert  Kurniturr  Cr,,  licrliii,  Out. 

DINNER  WAGONS. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Peppier   Bros.,  Hanover. 

DRESSERS. 
Bell   Furniture   Co.,  Southampton, 
Knechtel    Furniture    Co.,  Hanover. 
Stratford   Chair  Co.,  Stratford. 
Vietoriaville  Furniture  Co..  Vietor- 
iaville, Que. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 

EXTENSION  TABLES. 
Bell    Furniture   Co.,  Southampton, 
Peppier   Bros.,  Hanover. 
Berlin  Table  Mfg.  Co.,  Berlin. 
Meaford  Mfg.   Co.,   Meaford.  Ont. 

FILING  DEVICES. 
Elmira     Interior     Woodwork  Co., 
Elmira. 

Globe  Wernicke  Co.,  Stratford. 
Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 
Stratford. 

FILING  CABINETS 

Globe  Wernicke  Co.,  Stratford,  Ont. 

FOLDING  CHAIES. 
Stratford  Mfg.  Co.,  Stratford. 
Ideal  Bedding  Co.,  Toronto. 

FOLDING  TABLES. 
Hourd  &  Co.,  London. 
Stratford  Mfg.  Co..  Stratford. 

FOOTSTOOLS 
Elmira  Furniture  Co,  Elmira,  Ont. 

GRASS  FURNITURE  (Chinese) 
.leriiiinK^^  ('o..  SI.  Tlioiiia.K 
HALL  RACKS 
Lippert  Funiitui-o  Ci\,  Berlin,  Ont. 

HALL  SEATS  AND  MIRRORS. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
Meaford  Mfg.   Co.,   Meaford,  Ont. 

HALL  TREES. 
Geo.      McLagan     Furniture  Co., 
Stratford. 

HAMMO-COUCHES. 
Ideal  Beddintr  Co.,  Toronto. 

INVALID  CHAIRS. 
Gendron  Mfg.  Co.,  Toledo,  Ohio. 
Vietoriaville   Chair  Mfg.   Co.,  Vie- 
toriaville. Que. 

IRONING    BOARDS  AND 
DRYERS. 
Sliatford   Mfg.   Co.,  Stratford. 

JARDINIERE  STANDS. 

Elmira  Furniture  Co,  Elmira,  Ont. 

Elora  Furniture  Co..  Elora. 

Geo.      McLagan      Furniture  Co., 

Stratford. 
Meaford  Mfg.   Co.,   Meaford,  Ont. 

KITCHEN  CABINETS. 

H.    E.    Furniture    Co.,  Mllverton, 
Nagrella  Mfg.  Co.,  Hamilton. 
Knechtel     Kitchen     Cabinet  Co., 
Ltd.,  Hanover,  Ont. 

KITCHEN  TABLES. 

Knechtel    Furniture   Co..  Hanover. 
Vietoriaville  Furniture  Co.,  Vietor- 
iaville. 

LADIES'  DESKS 
Meaford   Mfg.   Co.,    Meaford,  Ont. 

LAWN  SEATS  AND  SWINGS. 
Stratford    Mfg.    Co.,  Stratford. 

LIBRAEY  TABLES. 

Bell   Furniture   Co.,  Southampton, 
Peppier  Bros.,  Hanover. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Elmira    Interior    Woodwork  Co., 

Elmira,  Ont. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Meaford  Mfg.   Co.,   Meaford,  Ont. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

LIVING-BOOM  FURNITURE 
Lipjii  rt  I'liriiilure  Co.,  Berlin,  Ont. 

LUXURY  CHAIRS. 
Lippert  Furniture  Co.,  Berlin. 


MAGAZINE   RACKS  AND 
STANDS. 
Geo.     McLagan      Furniture  Co.. 
Stratford. 

MATTRESSES. 

Berlin  Bedding  Co..  Toronto. 

Canada  Mattress  Co.,  Vietoria- 
ville, Que. 

Gold  Medal  Furniture  Co.,  To- 
ronto. 

McKcllar  Bedding  Co.,  Fort  Wil- 
liam, Ont. 

Ontario  Spring  Bed  &  Mattress 
Co.,  London,  Ont. 

Stamco,  Limited,  Saskatoon,  Sask. 

Standard   Bedding  Co.,  Toronto. 

Antiseptic  Bedding  Co.,  Toronto 

fde.nl    Bedding   Co..  Toronto. 

Fischman  Mattress  Co.,  Toronto. 
MANTELS — Wood,  Tile 

Elmira  Interior  Woodwork  Co., 
Elmira,  Ont. 

MANTELS — Electric 

Elmira  Interior  Woodwork  Co., 
Elmira,  Ont. 

MEDICINE  CABINETS. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 

MORRIS  CHAIRS. 
Ellis  Furniture  Co.,  Ingersoll. 
Imperial  Rattan  Co.,  Stratford. 
Knechtel    Furniture    Co.  Hanover. 
Lijjpert  Furniture  Co.,  Berlin,  Ont. 
John  C.  Mundell  &  Co.,  Elora. 
Waterloo  Furniture  Co.,  Waterloo. 

MUSIC  CABINETS. 
Geo.      McLagan     Furniture  Co.. 

Stratford. 
Knechtel     Kitchen     Cabinet  Co., 
Ltd.,  Hanover.  Ont. 

ODD  CHAIRS 
Lippert  Furniture  Co.,  Berlin,  Ont. 

OFFICE  CHAIRS. 
Bell    Furniture   Co..  Southampton, 
Elmira  Furniture  Co,  Elmira,  Ont. 
Knechtel    Furniture    Co..  Hanover 
H.  Krug  Furniture  Co.,  Berlin. 
Stratford  Chair  Co.,  Stratford. 
J.  &  J.  Kohn.  Toronto  (W.  Craig) 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

OFFICE  TABLES 
Stratford  Desk  Co.,  Stratford,  Ont. 

PARK  SEATS. 
Stratford   Mfg.   Co.,  Stratford. 
PARLOR  CHAIRS  and  ROCKERS 
Ellis   Furniture   Co.,  Ingersoll. 
Elmira     Interior     Woodwork  Co., 
Elmira. 

John  C.  Mundell  &  Co.,  Elora,  Ont. 
Waterloo  Furniture  Co.,  Waterloo. 

PARLOR  FRAMES 
Elmira    Interior    Woodwork  Co., 
Elmira,  Ont. 

PARLOR  SUITES. 
Elmira     Interior     Woodwork  Co., 
Elmira. 

Ellis  Furniture  Co.,  Ingersoll. 
Knechtel   Furniture   Co.,  Hanover. 
Waterloo  Furniture  Co.,  Waterloo. 
Gold    Medal    Furniture    Co.,  To- 
ronto. 

Lippert  Furniture  Co..  Berlin. 
PARLOR  TABLES. 

Geo.  McLagan  Furniture  Co., 
Stratford. 

Meaford  Mfg.  Co.,  Meaford,  Ont. 

Elora  Furniture  Co.,  Elora. 

Elmira  Furniture  Co,  Elmira,  Ont. 

Knechtel    Furniture   Co.,  Hanover. 

Peppier  Bros..  Hanover. 

PEDESTALS. 

Lippert  Furniture  Co.,  Berlin,  Ont. 

Geo.  McLagan  Furniture  Co., 
Stratford. 

Peppier  Bros.,  Hanover. 

PILLOWS. 

Ontario  Spring  Bed  &  Mattress 
Co.,  London,  Ont. 

Stamco,  Limited,  Saskatoon.  Sask. 

Toronto  Feather  &  Down  Co.,  To- 
ronto. 

Ideal  Bedding  Co.,  Toronto. 

PILLOW  SHAM  HOLDERS. 

Tarbox  Mfg.  Co.,  Toronto. 

RATTAN  FURNITURE. 
Imperial  Rattan  Co.,  Stratford. 
Canadian   Rattan   Chair  Co..  Vie- 
toriaville, Que. 
Gendron  Mfg.  Co.,  Toronto. 

RECLINING  CHAIRS. 
Ellis  Furniture  Co.,  Ingersoll. 
Knechtel   Furniture   Co..  Hanover. 

Lippert  Furniture  Co.,  Berlin,  Ont. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

RUG  RACKS 

Steel  Furnishing  Co.,  New  Glas- 
gow, N.  S. 

SECTIONAL  BOOKCASES 

Knetchel  Furniture  Co.,  Hanover, 
Globe  Wernicke  Co., -Stratford. 
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Can.  Pat.  So.  Urs.isj.    r..S.  I'al.  .No. 

THE  EDGE  THAT  NEVER  SAGS 

Is  the  edge  that  .sells  the  Sprint^s.  I^xamiiie  vour  representative  before  placing  your  next  order.  We 
Springs  andsee  if  they  have  Colleran's  Rope  Edge,  carry  a  complete  line  of  woven  wire  springs  with 
which  is  the  only  real  rope  edge.    If  not,  see  our     wood  or  steel  frames.     Cots  and  Hivans. 

COLLERAN  PATENT  SPRING  MATTRESS  CO.,  TORONTO,  ONT. 


SCHOOL  FURNITURE. 

Bell   Furniture   Co.,  Southampton, 

SIDEBOARDS.  , 
Knpchtel    Furniture    Co.,  Hanover. 
Meaford   Mfg.  Co.,   Meaford,  Ont. 
Stratford  Chair  Co..  Stratford. 

STORE  FRONTS 
Kawnecr  Mfg.  Co.,  Toronto. 

TABLES. 
Berlin  Table  Mfg.  Co.,  Berlin,  Ont. 
Bell    Furniture   Co.,  Southampton, 

Ontario. 
Flora  Furniture  Co.,  Elora. 
Knechtel    Furniture    Co.,  Hanover. 
John  C.  Mundell  &  Co.,  Elora. 
Orillia    Fiirniture   Co.,  Orillia. 
Peppier  Bros.,  Hanover. 
Stratford  Chair  Co.,  Stratford. 
Viotoriaville  Furniture  Co.,  Victor- 

iaville,  Que. 

TABOURETTES. 
Elora  Furniture  Co.,  Elora. 
Kensington   Furniture   Co.,  Goder- 

ich. 

TELEPHONE  STANDS. 

John  C.  Mundell  &  Co.,  Elora,  Ont. 

TYPEWRITER  DESKS. 

Elmira     Interior     Woodwork  Co., 
Elmira. 

Stratford  Desk  Co.,  Stratford,  Ont. 

UPHOLSTERERS'  SUPPLIES 
f^Ilis    Furniture   Co..  IngersoU. 
Gold    Medal    Furniture    Co.,  To 

ronto. 

UPHOLSTERED  FURNITURE 

Baetz  Bros,,  Berlin, 
F:ilis  Furnitur<'  Co.,  IngersoU. 
Farquharson  Gifford  Co.,  Stratford, 
Ont 

Imperial  Rattan  Co,,  Stratford. 
Imperial  Furniture  Co.,  Toronto. 
John  C,  Mundell  &  Co,,  Elora. 
Knechtel    Furniture    Co.,  Hanover. 
Waterloo   Furniture  Co.,  Waterloo, 
Gold    Medal     Furniture     Co,,  To 
ronto, 

Qualitv  Fwrniturn  Makers,  Wollnrd. 
A.  J.  Scafe  *  Co.,  Berlin. 

VACUUM  CLEANERS. 
Onward  Mftr,  Co.,  Ilirlin 

VERANDAH  FURNITURE. 
Imperial   liattnn   Co.,  Stratford. 
Stratford    Mfg.   Co..  Stratford, 

WARDROBES. 
Knechtel  Furniture  Co.,  Hanover 
Meaford   Mfg.  Co.,   Meaford,  Ont, 
Stratford  Chair  Co.,  Stratford, 

FACTORY  SUPPLIES 

BRASS  TRIMMINGS 
Stratford  BmsH  Co,,  Stratford. 

CLAMPS, 
Batavia  Clamp    Co,   lliitavin,  N,Y 

FURNITURE  SHOES. 
Onward   Mfg.   Co.,  Berlin. 

DRY  KILNS. 
Morton  Dry  Kiln  f^o  .  (  liii  iiKi) 
FURNITURE  HARDWARE 
Stratford  Brain  Co,,  Stratfonl,  Onl. 

GLUE    JOINTING  MACHINES 
CJanadian     l.indirmim     Co.,  Wood 
•tock. 

NAILS 

P.  L.  Robertaon- Mfg.  Co.,  Milton, 


PLATING 
P.  L.  Robertson  Mfg.  Co.,  Milton, 
Ontario. 

RIVETS  AND  SCREWS 
P.  L.  Robertson  Mfg.  Co.,  Milton, 

SPRINGS. 
James  Steele,  Guelph. 
Ideal   Bedding  Co.,  Toronto, 
SPANISH  LEATHER. 
Lackawanna  Leather  Co.,  Hacketta 
'.own,    N.  J. 

STERILIZED  HAIR. 
Griffln   Curled   Hair  Co.,  Toronto. 

TABLE  SLIDES 
B.  Walter  &  Co.,  Wabash,,  Ind. 

TRUCKS. 
W.   I.    Kemp  Co.,   Ltd.,  Stratford. 

VARNISHES. 
R.  C.  Jamieson  &  Co.,  Montreal, 
Ault  ^  Wiborg,  Toronto. 

VENEERS. 
Adams  &  Raymond  Veneer  Co.,  I»- 
dianapolis,  Ind. 

VENEER  PRESSES. 
Wm.  R.  Perrin  &  Co.,  Toronto, 

WASHERS 
P,  L.  Robertson  Mfg.  Co.,  Milton, 

UNDERTAKERS'  SUPPLIES 

AMBULANCES. 

.Mitchell  &  Co.,  IngersoU. 

BURIAL  ROBES. 
James  S.   Elliott  &   Son,  Pri-.soott 
Evel    Casket    Co.,  Hamilton, 
(ilobe  Casket  Co.,  London. 
.Si  inmens  &  Evel  Casket  Co.,  Ham 
ilton, 

CLOTH  CASKETS 

Mirhigan  Casket  Co.  Detroit,  Mich 

CEMENT  CASKETS, 
r'anadi.'in  Cement  C:isket  Co..  Virs 
cott, 

CEMETERY  SUPPLIES 

Frigid   I'hiid  Co,,   Chicago,  III, 
CASKETS   AND  COFFINS 
Dominion   Casket  Co.,  Quelph. 
Evel    Casket    Co.,  Hamilton. 
Globe  Casket  Co,,  London. 
Semmens  Sc  Evel  Casket  Co.,  llam 
ilton. 

EMBALMING  FLUIDS. 

F.cyplian     Clieniicnl     Co.,  Boston, 
Frigid   Fluid  Co.,  Chicago,  III. 
Miehican  Casket  <'«,  l>etroil.  Mieli, 
H     S      K.Uol,    (■„..  I'hil.>il,l|,liia 

EMBALMERS'  SUPPLIES 
Frii;id    Fhiid   Co,.   Chicago,  III 

HEARSES, 
Mitchell   *  Co.  Ingersc.il 

LOWERING  DEVICES 
Frigid   Fluid   Co,,   ChiragM,  111. 

SCHOOLS   OF  EMBAliMINO 
Cnnsdinn     School     of  Kriihalminf 
Toronto. 
STEEL  aR\VE  VAULTS 
Sf.  ThnniHS  Melnllie  Vnult  Co  ,  Si 

ThitfnaK,  Onl, 
Miehik'an  Casket  Co,  Detroit,  ,\Iieli 

UNDERTAKER'S  CHAIRS 
Slirilfnril    Mfk-     Co.  Sirnlfnrfl 

UNDERTAKERS'  SUNDRIES 
I  rigiil    Fluid   Co,,   Chicago,  Ml, 


For  Sale 
Wanted 


TERMS  FOR  INSERTION 

4  Cents  per  word  one  Insertion 
10  Cents  per  word  three  Insertions 

MINIMUM  50  CENTS 


FURNITURE  :  China  and  undertakinj;  Inisine-.-s  lor  saK-.  For  par- 
lit  ulars  write,  Mrs.  A.  Motcalf,  Trclierno,  Man.  14/4/1 

FOR  SALE :  Furniture  and  undertaking,  good  business.  House 
and  store.  Only  twelve  hundred  dollars.  Terms  cash.  Snap, 
J.  H.  Real,  Claremont.  14/4/1 


TRAVELLERS-  Wanted  (or  tlie  Maritime  Provinces,  Western 
Oiilarii>  .ukI  I'.aslern  Onlario,  to  handle  a  side  line  of  upholstered 
snoods,  in  couches,  davenports,  duofokls,  divanettes,  etc.,  on  a  com- 
mission. .\pply  to  Montreal  Upholstering  Co.,  Kil  1  Clarke  Street, 
Montreal.  C:\n.  '  I  t  1 


BUY 


  Upholstery  Springs 

^   That  "Stand  Up" 


OurTempered  Furniture  Springs  will 
outlast  almost  any  piece  of  uphol- 
stered furniture.  They  are  built  to 
"stand  up"  indefinitely. 


JAMES  STEELE,  LIMITED 


GUELPH 


ONTARIO 


Invalid  Chairs  and  Tricycles 
of  every  description. 

This  li.is  been  luu  sluiiv  t\ir  thirt\  - 
tive  years.  We  build  chairs  th.it 
suit  the  requirements  of  any  c.ise. 
Write  us  for  cat;ilogue  Xo,  20  aitil 
prices,  if  inleresleil. 

Gcndron  Wheel  Co..  Toledo.  0.  U.S.A. 


Every   Furniture  Manufacturer 

liwliil'-  iii-w  i'(|ui|)iiii'ii|  III  Ills  pliiiil   rioiii  liiiic  III  liiiii' 
llirolil  miu.mI.      I     'riii-iT  is  II  way  tii  ill-<pos«<  of  it  i>r<iii 

"liiii  iillv  iiMil  rll'i-iiiM'ly,     Li-C-  I'rll  \  Mil  ' 

Canadian    Furniture   World,  T«')RoSn. 
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Dominion  Casket  Co.,  Limited 

Guelph,  Ont. 


,■  ,    ,  1  Dav  No.  1020.     NiRhls,  Sundays 

I  anJ  Holidays     Nos.  106t'-l  101 


RUSH  ORDERS 
SOLICITED 


No.  342 

Wo  ore  tlio  only  matiufaclurors  in  the  Dominion  of  Canada  makint;-  in  our  own  factory  a  metallio  casket  of  any  description.  Tlie 
Cpmbitiation  Melallic  Casket  shown  in  accompanying  illustration  is  a  l  esult  of  much  study  as  to  requirements  of  such  goods  and 
economical  construction.  These  goods  are  made  in  the  best  manner  possible  from  very  heavy  sheet  metal,  with  sealed  inner  top 
and  handles  bolted  to  metal  sides  and  all  punctures  sealed.  These  goods  have  developed  much  popularity,  and  we  realize,  witli 
the  ever  increasing  demand  for  cases  of  this  class,  that  the  public  sentiment  is  in  favor  of  caskets  that  are  air,  water  and  vermin 
liglrt.  The  cost  is  but  a  trifle  more  than  for  the  ordinary  wood  caskets  now  on  the  market  and  can  be  had  in  any  of  the  numer- 
ous designs  shown  in  such.  The  metallic  case  forms  a  constant  protection  to  the  public  at  funerals  and  during  shipment  of 
bodies  to  any  part  of  the  universe.  "You,"  Mr.  Funeral  Director,  being  the  medium  of  distribution  to  the  public,  must  not  over- 
look the  advantages  to  be  derived  from  having  these  goods  to  show  the  public.  The  combination  metallic  casket  is  especialh- 
designed  to  meet  all  financial  conditions.  Do  not  delay  in  placing  in  your  showroom  one  or  more  of  these  cases,  and  through 
the  sale  of  such  goods  not  only  increase  the  circle  of  your  friends  but  start  an  ever  increasing  income  for  vour  business. 


No.  165 
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Undertakers'  Department 


Problems  affecting  the  Undertaking  Profession  are  here  discussed  and  readers  are  incited  to  send  letters 
expressing  their  views  on  any  of  the  subjects  dealt  with — News  of  the  profession  throughout  Canada. 


CURRENT  UNDERTAKING  TOPICS 

AT  ;i  funeral  iji  England  recently,  tliei-e  was  (|ui1e 
a  i  iiinpns  between  the  rector  of  the  church  and 
some  Xon-conforniist  iiiinisters  which  were 
present.  Tt  appeal's  the  ti-ouble  arose  over  the  question 
of  the  i-elative  stat'is  of  the  conflictins:  pai'ties.  Evi- 
dently anoth'n-  outl)urst  of  the  jealous  s])i)'it  which  two 
lliousand  years  aoro  led  the  (piestion  to  be  asked  the 
founder  of  TMiristianity  :  "Wlio  is  the  greatest  in  the 
Kingdom  of  Heaven?" 

It  is  fortunate  that  it  was  not  funeral  direeto!'s  that 
Muide  fools  of  themselves. 

•  •    •  • 

THAT  p':'tty  jealousies  exist  among  some  of  those 
engatred  in  Ih'-  undertaking  |)rofession  i.s  well 
known.  It  is  e(|ually  well  known  that  these 
jealousies  often  disapi)ear  as  aci|uaintaneeshi|)s  im- 
prove. One  of  the  b' st  mediums  for  bi-iiiging  ;d)out 
th'^se  ae(|uaintanc<>ships  is  conventions.  Referi'ing  to 
this  phase  r.f  oonvetitions  a  speaker  recently  said: 

"Enough  cannot  be  said  about  this  common  brother- 
hood, and  Vidial  is  of  benefit  to  one  in  our  profession, 
is  a  help  to  all.  Tjet  us  get  together  and  discu.ss  our 
experiences — the  failuivs  as  well  as  the  successes.  Pos- 
sibly it  would  be  to  our  best  advantage  to  talk  about 
cas-'s  that  have  given  us  some  difficulty  since  we  ai-e 
seeking  mutual  improvement.  P>v  telling  of  one's  short- 
comings oth-  rs  iriay  be  able  to  advise  .'uid  help  us." 

•  •    •  • 

University  Course  To  have  suggested  even  a  few 
for  Embalmers.  years  ago  an  embahning  course 

in  connection  with  an  univei'sity 
would  have  jirobably  been  accounted  ridiculous.  At 
any  rate,  whether  it  would  oi-  not.  a  course  in  embalm- 
intr  has  been  opened  by  the  University  of  IMinnesota. 
Till'  time  of  the  course  is  about  six  we(d\s,  and  takes  the 
place  of  the  shoi't  course  schools  usually  held  un<ler 
the  direction  of  the  Miniu'sota  F^uiei-al  Dii-ectoi-s"  A.sso- 
ciation.    The  profession  ''do  nu)ve." 

•  •    •  • 

Caskets  by  Shipping  caskets  by  Pai-cfl  i'ost 

Parcel  Post.  is  something  that    has  probably 

imt  entei'ed  the  minds  of  many 
undi-iMakers.  It  lias,  however.  Ixtd  made  possible  by 
the  amended  regulations  in  tin-  I'nited  States  to  ship 
caskets  of  child's  si/.e,  the  weight  limit  now  being  fifty 
pounds.  With  the  weight  limit  only  eleven  pounds  it 
is,  (if  course,  impossible  to  use  the  mails  for  any  such 
l>ui  |i()ses  in  f  'anada. 

•  •     •  • 

Treating  Dropsical  .\  lecturer,  in  giving  his  exper- 
Cases.  ienco.s  roci-ntly  in  the  treatim'nt 

of  cases  whei'e  drop.sy  had  been 
the  cause  of  death,  said:  "When  f  want  to  remove 
wafer  from  the  snbentaneoiis  tissues  I  first  cover  the 


cari)el,  if  there  is  one  on  the  floor,  with  a  rubber  blan- 
ket, which  should  be  at  least  six  feet  sipiai-e.  I  then 
place  a  similar  one  ovei'  the  embalming  board.  On  this 
1  put  the  body,  and  then  roll  u])  the  sides  of  the  I)lan 
kef.  r  then  br-iiig  the  blanket  to  a  |)oint  at  the  foot 
of  the  board,  and  place  a  bucket  to  i-eceive  the  water 
as  it  escai)es  from  the  body.  These  simple  prejiaratioiis 
cost  but  little,  and  may  save  your  I'epnt  at  ion.  for  if 
yon  spill  blood  or  watei-  on  tiie  cai'pei  and  stain  it,  your 
reputation  as  a  tidy  workman  is  sei-iously  impaired. 
.\'ow.  to  remove  watei-  from  the  tissues,  insert  a  pen 
pointed  trocai-  at  the  inniM-  side  of  tin'  leg.  near  the 
aid\le  joint  aiul  push  the  instrument  foi-wai'd  and 
ui)ward.  thereby  lifting  the  skin  fi'om  tiie  tissues  be- 
neath it.  This  done,  make  several  other  incisions  at 
the  innei-  and  ontei'  side  of  the  knee  and  raise  the  skin 
in  the  same  manner.  .\ow.  if  the  arms  and  hands  are 
dropsical,  i-aise  them  as  high  as  possible,  aiul  press  the 
water  downward  by  rubbing  in  this  way.  It  may  sound 
strange  to  sonu-  of  you.  but  T  have  lemoved  many  gal- 
lons of  water  fi-om  the  tissnes  of  dead  l)odies.  simply 
by  gravitation.  The  water  from  the  head  and  face  and 
all  other  upper  ])ortions  of  the  body  will  in  a  veiy  short 
time  gravitate  to  the  deixMideiit  parts  and  pa.ss  out  of 
the  openings  made  in  the  skin.  Soiiu'  jx'ople  say  that 
they  never  renu)Ve  water  from  dead  bodies,  but  end)alm 
them  while  the  water  still  renuiius  in  the  tissues,  aspir- 
ating from  the  cavities  only.  Perhajis  they  can  do  this, 
ami  keep  their  bodies  indefinitely,  but  I  think  it  risky. 
A  iiuin  told  me  the  other  day  that  he  kept  a  bad  droji- 
sical  case  thi-ee  days  aiul  did  not  remove  any  watt>r.  1 
do  not  dispute  it.  but  I  do  say  it  is  a  dangerous  exjiei  i- 
ment. ' ' 

We  can  all  learn  something  fi-om  the  ex|)eriences  of 
ot  hers, 

*    #    *  # 

Embalmers  and  .\n  embalmer,  writinir  to  the  Tn- 

Surgery.  dertakers"  .Joui  ■iial.  London.  Kng- 

land.  thinks  that  the  average  un- 
dertaker is  untitted  for  so  scientific  an  operatimi  as  em- 
l)alming.  and  suggests  that  before  becoming  an  em- 
balmer he  should  undergo  a  course  in  surgery. 

A  course  of  surgery  would  in  all  probability  be  help- 
'I'l-  'lie  more  an  endialmer  knows  about  the  human 
l)ody  the  better.  I'.nt  surgery  is  not  embalming,  and  a 
poor  fist  at  embalming  intleed  would  a  surgeon  make  of 
if  unless  he  had  been  jiroperly  trained  in  the  art. 

As  a  matter  of  fact,  in  Canada  at  any  rate,  the 
prescribed  courses  of  training,  if  iiitellig,.nt  ly  followed 
ami  put  to  good  use  in  pi'acfice,  will  creat.'  men  w.'ll 
Miialifii'fl  for  the  end)alming  profession  w  ithout  reconi'se 
to  courses  in  sui'LTi'rw 


.M.  .M(d''adden,  fnrnitnre  dealer  and  undertaker.  Iliin. 
ter  Street,  Pe t er Itonni gli ,  has  received  a  singulai-  arli(de 
for  use  in  his  uinlertaking  de|iartmenl,  in  the  form  of 
a  steel  gravi'  vault.  This  is  om>  of  the  first  to  b.-  intro 
dueed  into  that  city,  and  it  has  many  points  of  interest. 
It  In  bnrirlar  proof,  water  proof  and  also  air  proof. 
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Western 
Service 


Always  at         T  TNDERTAKERS  handling 

Wk***-  PFes/ern  Caskets  and  Funeral 

/  OUT  OCrl/lCC  r     1         iL  1.  'i-L 

supplies  know  that   with  every 

order   they    get    Quality  —  the 

assurance  that  they  are  right  and 

that  their  customers  will  be 

pleased. 

Our  stock  is  fast  being  completed 
and  by  end  of  month  we  expect 
to  be  in  full  swing. 

We  have  to  thank  the  trade  at 
large  for  their  many  enquiries 
and  also  for  the  large  volume  of 
business  which  has  already  reached 
us. 


The  Western  Casket  Co.,  Limited 

Cor.  Emily  St.  and  Bannatyne  Ave.  Winnipeg,  Manitoba 

Open  Day  and  Night 

G.  S.  Thompson                                A.  W.  Robinson  G.  H.  Lawrence 
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Undertaking  in  the  Next  Decade 

Professor  Ecl^th  tal^e^  a  dispo'isionale  view  into  the  future 

So  much  has  been  accomplished  and  such  pi'Ogres- 
siveness  shown  by  the  undertakers  of  America  during 
the  past  ten  years  that  it  may  not  be  amiss  to  take  a 
view  into  the  future  and  to  try  at  least  to  discern  what 
the  next  decade  will  bring  forth.  Ten  years  ago  the 
embalmer  was  struggling  along  witli  faidty  methods, 
inadeqiiate  instruments,  and,  to  say  the  least,  fluids 
which  necessarily  lacked  uniformity.  '  Considering 
these  things — and  they  shoidd  be  considered — the  re- 
sults which  he  attained  were  really  nuirvelous.  Even 
to-day  there  are  a  few  imdertakers  sufficiently  lacking 
in  i)rogressiveness  to  cling  to  the  methods,  instruments 
and  fluids  of  that  bygone  era;  but  they  are  the  excep- 
tion ratlier  than  the  rule,  and  in  almost  every  case  it 
will  be  found  that  their  business  is  either  going  back- 
ward or  is  not  progressing  in  proportion  to  the  business 
and  population  of  their  communities. 

There  is  an  old  saying  that  "Youth  must  be  served." 
Un(|uestionably  this  is  true  in  a  broad  general  sense. 
Youth  is  much  more  apt  to  mean  progressiveness  tlian 
the  reverse,  but  how  often  do  we  find  it  in  our  pi-ofes- 
sion  that  progressiveness  is  linked  with  experience.  jmkI 
that  the  man  of  fifty  is  much  more  ready  to  gras|»  the 
importance  of  newer  methods  and  newer  materials  tliaii 
many  of  the  newer  generation.  To  this  latter  class. 
"All  Hail,"  for  in  them  lie  the  great  hope  of  the  pi'o- 
fession.  Their  standing  as  undeT-takers  gives  tlieir 
every  action  an  influence  for  good  wbich  is  not  jxjssihle. 
even  from  the  most  progressive  young  man. 

Ten  years  ago,  the  embalmer  had  not  settled  upon 
any  specific  artery  as  the  l)est.  We  would  find  one  man 
invariably  using  the  radial,  another  would  use  the 
bi-acliial  on  every  case,  no  mattei-  Avhat  the  circum- 
stances; other's  held  to  the  carotids,  while  the  iliacs  and 
the  femorals  likewise  had  their  devotees.  To-day  this 
is  changed.  Practically  no  ))rogressive  embalmer  in- 
flexibly uses  any  one  artery,  although  the  greatei'  pro- 
portion have  come  to  use  the  axillary  on  a  very  large 
percentage  of  their  cases.  There  is,  however,  tluinks 
To  our  ever-widening  cii-cles  of  education,  a  general  ten- 
dency to  .judge  each  case  upon  its  merits  and  to  elioosc 
the  artery  best  suited  for  that  partieular  body.  Almost 
every  embalmer  is  able  to  use  any  of  the  main  Irunk 
arteries  with  equal  facility;  and  while,  in  the  course  oT 
this  evolution,  the  radial.  fenu)ral  and  iliac  have  Ix'eii 
almost  entirely  discai'ded  as  between  tlie  axillary  and 
the  carotids,  he  is  guided  only  by  the  exigencies  of  flie 
case. 

Fjinhalming  lo-day,  especially  with  Ihe  ;i.\ill;ny  drain- 
ing tubes,  is  a  much  more  cleanly  and  sati,sfactory  oper- 
ation than  it  used  to  be.  Moreover-,  even  to-day  the  ten- 
dency to  dr-ain  the  blood  is  very  niueli  mor-e  uruvei'sal 
than  it  was  then.  Dur'irig  the  rn-xt  decade  1  believe 
that  every  undei'taker  who  pr-etends  to  do  embalming 
will  as  invar'iably  dr'ain  blood  as  he  injects  fluid.  In  a 
measur'e.  tiiis  will  Ire  for'ced  upon  the  urrpr'ogr'e.ssive 
part  of  the  profession  by  the  successes  and  the  r-esiilts 
along  cosmetic  lirres  wlrich  will  be  attained  by  those  who 
will  derrraird  the  best  r-egardless  of  the  amount  of 
tr-ouble  involved  or-  the  time  i'i'(|uir'ed. 

The  advarrlages  of  dr'aining  blood  and  of  ridding'  the 
ar-terial  .system  of  this  irrcurnlrrarrce  to  go(»d  wor-k  aie 
loo  obvious  not  to  secrii'e  even  wider  ami  mor-e  near'lv 
universal  use  in  yeai's  to  come.  In  melhods,  t  liei-d'ore. 
we  have  pr-ogr-essed,  and  ther'e  cer-tainly  is  no  rejison 
to  doubt  that  Ihe  nexi  decade  will  see  everr  grejiter 
pr'Ogress,    The  irist  r-uments  of  to-day.  too.  iir'c  vastly 


superior  and  secure  much  more  nearly  uniform  results 
than  those  of  the  past.  What  the  iir.sti-ument  manu- 
factur'er  of  the  future  will  do  it  is  impossible  to  foresee, 
but  it  reeprires  no  stretch  of  the  imagination  to  i-ealize 
that  whatever  he  may  do  Avill  b(>  along  lines  which  will 
incr-ease  the  usefulness  of  his  pr'oduct,  which  will  facili- 
tate the  work  of  the  embalmer',  arrd  secr;re  resrdts  which 
are  unattainable  to-day,  no  rnattei'  how  carefrd  the  em- 
balmer may  be. 

The  fluid  situation  is  likewise  Impefrd.  desirite  the 
fact  tirat  there  lately  has  beerr  a  tendency  on  the  part 
of  some  niuler-takei-s  to  "wander  after  str-ange  gods'" 
arrd  to  fail  to  support  the  experierrced  arrd  r-eputable 
chemists  in  their'  effor-ts  to  secure  a  better-  pr-oduct  and 
mor'e  rrear-ly  uirifor-iir  results.  Those  of  us  who  have 
beerr  marrufact uring  flrrids  for-  year-s  have  seen  a  con- 
stant pr'ocession  of  alleged  wondei--woi-king  chemicals 
foisted  rrpoir  the  under'laking  profe.ssiorr ;  have  seen 
strarrge  fluids  flourish  for-  a  day  and  then  vanish,  never- 


"  Mack  "  Taul  luid  his  luidri  laUin^r  paildi^  al^  Wiiml ~l di  U.  OiU.  Mr, 
I'liul  liol(l-~  eiiilialiiii-r  s  lu  eij.-.f,s  in  ( ai  iii.  Now  Vol  k  ami  Mii  liit'^m. 
He  liea(l«(l  tlic  poll  as  alduriiiaii  of  his  cit.\  this  year,  ami  is  al~o  chair 
iiiiin  of  Ihc  Charily  (  oiiiinission  of  U'ood-tock.  "Ori^'iiinllv  with  W.  H. 
Taiitoii,  Slrathroy.  whero  he  luaniod  liis  l)iisii  ess.  Mr.  Paiil  Dnishod  his 
course  in  Detroit.  He  has  been  located  at  Woodstock  fori  he  past  I  years. 

again  to  he  heard  of.  We  iuive  seen  cellars  of  even 
progr-e.ssive  undertakers  filled  witii  ■"cats  and  dogs"  of 
fluid  which  some  glib  salesman,  with  a  mouthful  of 
jirtuiiiscs.  had  pei'suaded  liiem  to  bi\<-.  1  know  of  noth- 
ing easier  to  manufacture  than  claims.  ( 'om|)ounding 
an  enriialining  Huid  is  an  cxti-cmely  ditficult  jn-oposit ion 
corirjtar'ed  willr  makiirg  claims.  All  that  seeitrs  neces- 
s;iry  to  eoiivinee  some  undei'lakers  that  a  new  fluid  is 
a  wonder-worker  is  to  sound  liim  carefully  as  lo  wherein 
lie  has  hail  his  most  r-cceril  failures  ;ind  liieu  stoutly 
asser-t  that  the  fluid  you  have  lo  sell  is  compoiiiideil 
•  'speciiilly  to  ineel  such  an  emeigeiicy. 

A  glib  salesman,  going  oul  with  a  new  tliiid.  will 
meel  one  iindci-takci-  who  jusl  lijis  h;id  a  jaundice  case 
t  i-ansfornied  into  a  lieaiitiful  greeir  and  will  open  up  a 
convincing  line  of  arguiirent  to  show  lhal  this  never 
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Dominion  Manufacturers 

Limited 

= 

MANUFACTURERS  OF 

We  guarantee 

M 

M 

l^n^=^  iiinfnpQi'  (iiipilii'v 

1  lie   1  11^1  ICoL  V-^UClllLy 

and  the 

= 

Quickest  Possible  Service 

- 

Night  or  Day  Orders 
given  Prompt  Attention 

BRANCHES 

L  ne  LiloDe  i^asket  ^0.,  ana  JDrancnes           •            j-iuiiuun,  wiiiai  lu 
The  Semmons  &  Evel  Casket  Co.,  and  Branches,  Hamilton,  Ontario 
The  National  Casket  Co.       -          -          -           Toronto,  Ontario 
Jas.  S.  Elliot  &  Son         ...          -       Prescott,  Ontario 
Girard  &  Godin  and  Branches       -          -       Three  Rivers,  Quebec 
Christie  Bros.  &  Co,            -           -          -              Amherst,  N.  S. 

■ 

V 

FRFD  W  roi  FS                                                       D.  M.  ANDREWS 

General  Manager                                                                                                  Secretary  Treasurer 

HEAD  OFFICE 

- 

468  King  Street  W.,  Toronto 
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could  have  liai)peiie(l  with  his  own  |)fculiar  product. 
A  moment  later  he  will  l)e  expouiuling  a  dropsy  ai'gu- 
ment  concerning  the  same  fluid  to  sonu'  funeral  direc- 
tor Avhose  most  recent  bitter  experience  has  been  with 
skin-slip.  I  have  seen  some  of  these  amateur  fluids 
which  started  ofl'  fairly  satisfactorily  and  which,  for 
a  time,  gave  reasonable  satisfaction.  I  expect  to  see 
fewer  of  them  during  the  next  ten  years  than  I  have 
seen  in  the  past  ten. 

(  To  he  coiitiiiiit'd  J 


MOTOR  FUNERALS 

At  the  •miiual  mc'tin^-  of  tln'  l!r-itisli  I'lidertakers' 
Association  the  Pi'esidenl  nuidi'  the  following  reference 
to  motor  funerals : 

"The  advent  of  motor  vehicles  into  the  funeral  busi- 
ness i.s  a  matt''r  of  the  utmost  importance  to  those 
engaged  in  the  business,"  he  said.  '"To  those  who  have 
much  capital  invested  in  horses  and  horse-drawn  fun- 
eral ef|uinages,  the  UTUi*  rtainty  as  to  the  develojiment 
of  funeral  motor  traffic  na1ur;dly  causes  anxiety  as  to 
possible  losses  by  depreciation. 

"Wh.ether  we  like  it  or  not  it  is  absolutely  neces.sary 
for  the  undertaker  and  can-iage  mastei'  to  look  the 
question  of  motor  funerals  fully  in  the  face.  It  is 
undeniable  that  in  many  cases  a  motor  heai-se  oi-  inotor 
van  is  a  convenience  both  to  the  undertaker  and  to  the 
public,  leading  as  they  do  at  times  to  (luicker  transit, 
and  the  avoidance  of  the  i-emoval  from  and  to  I'oad  and 
rail.  There  are,  however,  two  aspects  of  the  matter 
to  Avhich  T  would  Ju-i'-fly  draw  your  attention.  Fii'st,  it 
is  certain  that  if  any  considerable  section  of  the  public 
desires  motor  vihicles  foi-  funerals- -those  wishes  will 
in  the  long  run  have  to  he  met.  Thei-efore  it  will  be 
far  better  for  carriage  mastei-s  and  undertakers  them- 
selves to  be  adapted  to  the  times  and  meet  the  public 
(h-mnnds.  If  this  is  not  done  there  will  inevital)ly 
follow  an  influx  of  those  not  at  present  in  the  l)usiness 
with  resulting  ruinous  competition. 

"The  second  aspect  wliich  we  shoidfl  most  cai'efully 
consider  is  what  action  sliould  uiulertakers  take  r-egai'd- 
ing  the  advocacy  of  motor  funerals.  In  oi-der  to  do  this 
we  must  realize  the  unique  position  of  tlie  fuiu'ral  busi- 
ness. While  at  times  a  niotoi-  conveyance  is  an  ini- 
(piestiop-eil  advantage,  it  is  also  the  f;ict  that  in  the 
great  iJia.i'M'ity  of  furu-rals  it  is  not  only  not  essential, 
but  not  desi)-al)Ie.  To  most  [)eople  the  present  system 
of  horse-drav.'u  funei-al  conveyances  gives  a  dignity  not 
l)0ssessed  by  nu'chanicai  vehicles  which  fai-  more  tlian 
compensates  for  the  dilfei-ence  of  tiiiu'  taken  foi'  ordin- 
ary distances.  It  would  be  wise  foi-  under-takers  to  let 
"caution  mark  the  guai'ded  way"  regjirding  motor 
funerals.  While  Ix'ing  progressive  and  catei'ing  for 
what  are  rea'  public  interests,  il  is  unnecessjiry  to  go 
to  the  oth"!'  exJri'me  simply  for  the  sake  of  novelty, 
encouraging  cliMiiges  ;diead  of  public  sentiment,  ihei-e- 
by  entailing  loss  and  hardship  !o  many  undertakers. 
Much  could  l)e  said  f>n  (his  suli.iect.  lint  ;is  we  ai'e  for 
Innate  in  ha'/ing  a  trade  association,  I  Inisl  that  the 
matter  in  all  its  b"arings  will  be  discussed  by  the  vari- 
ous centres  with  (he  view  of  some  uniform  policy  and 
ael  ion  beini:'  ad'>p( ed.  " 

HOME-BUILT  COFFIN  TOO  SMALL 

For  Sale — A  second-hand  coflin  that  is  too  small 
for  its  ownev  who  built  it  for  himself.  Apply  to 
Sunbury  County  Man. 

The  above  is  just  the  kind  of  an  ad  vert  isemeni  the 
({leaner  is  likely  tf)  be  jisked  to  pui)lish  any  day  since 
;i  well  [<n(iwn  resident  of  IIh'  p;irish  of  Shit'iifld.  Sini 


bui-y  eiiunt\-.  has  found  that  a  coffin  which  lie  con- 
structed for  Ids  own  personal  use  in  now  too  small 
for  him. 

The  geiitleman  in  question  thought  that  h<'  might  as 
well  emi)loy  himself  profitably  in  his  spare  time,  and 
therefore  set  about  to  build  his  own  coffin.  The  work 
took  a  little  longer  than  he  anticipated,  and  he  did 
not  allow  in  his  measurements  for  the  fact  that  as  he 
grows  older  he  is  becoming  more  i)ortly. 

Recently  investigation  showed  him  tluit  the  coffin 
Avas  too  small  for  him.  or-  rather  that  he  has  become  too 
big  for  the  coffin,  dust  what  means  he  used  foi- 
ascei-taining  that  intei'esting  piece  of  information  is 
not  dis'dosed,  l)ut  possibly  it  was  by  ■"trying  it  on," 
so  to  speak.  At  any  rate  on  a  recent  visit  to  Frederic- 
ton  he  told  his  friends  tlmt  the  coffin  he  had  built  was 
too  small  and  tliat  li''  would  sell  it  at  a  bargain  rate 
because  he  was  going  to  start  ;i[)on  the  construction 
of  a  larger  oi'e  for  himself. — (ileanei-.  Fredei-ieton..X.S. 


STOLE  A  CORPSE 

Whilr  (!.  \.  Dulireuil.  uiidertakei-.  of  I'Tli:')  Si.  Hubert 
Street.  Montreal,  stepped  into  iiis  iiouse  to  warm  up. 
preparatory  to  making  a  trij)  to  the  cemetei-y  with  the 
l)od\'  of  an  infant  that  lie  had  been  c(nnmissione<l  to 
bury  recently,  two  men  made  off  with  his  horse  and 
cutter  unaware  of  the  gruesome  contents.  The  curler 
was  found  by  Lieut.  Tetranlt,  of  the  .Vliuntsic  ])oliee 
station  in  the  possession  of  Frank  Paquette,  17  years 
of  age.  and  a  coiiipaiiion.  The  two  were  said  to  be 
making  their  way  as  fast  as  jiossible  towai-ds  the  bridge 
over  tile  I'.ack  River  at  Ahuntsic.  Lieut.  Tetrault  fired 
his  revolv  r  in  the  ai;-  to  bring  the  alleged  thiev(>s  to 
a  sto|). 

When  arraigned  in  courl  elun-ged  with  the  theft  of 
a  horse  and  cutter,  and  the  little  corpse.  Pa(|uette 
pleaded  not  guilty  and  was  remanded.  When  Lieut. 
Tetrauh  made  thi'  arrest  th(>  coffin  containing  Un^ 
eoi-pse  was  found  lying  intact  beneath  the  seat  of  the 
vehi(de.  The  body  was  that  of  a  new-born  babe  that 
di.'d  shoi'tly  aftei'  birth.  Doubtless,  if  the  men  had 
l)een  awai-e  of  tlieir  gruesome  load  they  would  have 
abandoned  tln  ir  booty  in  horror. 


GERMANY'S  MOTOR  CREMATORIES 

After  thonsainls  of  xcars  of  l)eing  bni'ied  with  honors 
■  in  the  field  of  battle,  soldiers  in  the  future  will  be 
in"in''rate<l  in  portable  crematories  mounted  on  iiiolor 
triudcs.  .'\t  least  this  is  the  plan  of  the  (leniian  general 
statt'.  following  the  n-port  submitted  to  it  by  an  army 
^nryeoii  who  accompanied  the  Bulgarian  army  and 
who  witii'-sseil  the  various  assaults  on  Adriano|de.  He 
reported  that  had  it  not  been  for  the  cold  weather, 
wliieh  prevented  the  bodies  from  decaying  on  the 
batlli'fiidd.  'he  vapo'-s  arising  from  them  would  liavi- 
caused  disease,  with  untold  results  among  the  siir 
vivo'-s.  In  the  future  this  contingency  will  be  met  by 
the  use  of  motor  crematories,  cajiable  of  incinerating 
a'  one  op-i-jition  from  10  to  2.")  bodies,  and  able  in  tin 
i-nlii'i-  \IA  hours  of  eacdi  dav  to  dispose  of  from  :{(^0  to 
")()f). 

CHASE  PROFESSIONAL  "FUNERAL  GOERS" 

Il  IS  estimated  that  there  are  live  iiundred  women 
in  (ii-and  Rapids.  Mich.,  who  are  profe>^ionaI  fuiii-ral 
L'oi  i-s.  These  women  haunl  cemeleries  and  watcii 
funeral  processions  and  crowd  up  lo  gr.-ive  sides,  ga/ing 
morbidly  ai  casket  and  mourners.  Tiie  park  cominis 
sioners  decided  to  start  a  umvemeiil  to  keej)  these 
women  oul  of  the  ceineleiies  on  Ihe  ground  that  lhe\ 
have  made  thcmselvis  •'public  pests." 
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Burglar 

Proof  and 

Water 

Tight 


The  St.  Thomas 


Original,  Quick  Closing  End  Vault 


MANUFACTURED  BY 


The  St.  Thomas  MetaUic  Vault  Company,  Limited 

ST.  THOMAS,  ONTARIO 


The  Original 
Patented 
Concentrated 
Fluid 


Patented  Formula 
Stroneest  and  Best 


Essential  Oil  Base,  com- 
bined with  Alcohol,  Glycer- 
ine, Oxidized  Formaldehyde 
and  Boron-Dioxide. 

Atk  othert  for  their  Formala 


Special  Canadian  Agents 

National  Casket  Co. 

Toronto,  Ont. 
GLOBE  CASKET  CO. 
London,  Ont. 
SEMMENS  &  EVEL  CASKET  CO. 
Hamilton,  Ont. 
GIRARD  &  GODIN 
Three  Rivers,  Qoe. 
JAS.  S.  ELLIOTT  &  SON 
Prejcott,  Ont. 
CHRISTIE  BROS. 
Amherst,  N.S. 


1  I 


Larger  Bottles  filled  op  with  water 


Egyptian  Chemical  Co.  Boston,  u.s.a 


For  Every  Furniture  Man 


How  to  Know 
Period  Styles 
in  Furniture 


A  Helpful,  Thoroughly 
Practical  Book,  Written 
by  an  Authority— 

HOW  TO  KNOW 
PERIOD  STYLES 
IN  FURNITURE 

150  Pages       317  Illustrations 

Price,  $1.50 


Designers  will  find  illustrations  of  the  work  of  cele- 
brated designers  of  history.  Examples  are  taken  from 
the  recognized  collections  and  museums  of  the  world. 
Buyers— The  book  is  arranged  for  easy  reference  with 
the  distinguishing  features  of  each  period  clearly  shown. 
Salesmen — The  information  in  "How  to  Know  Period 
Styles"  will  enable  you  to  talk  authoritatively  on 
the  subject. 

Students— The  confusing  element  has  been  eliminated, 

but  all  necessary  information  is  included. 

Send  us  $1.50.  Keep  the  book  10  days,  and  if  it  isn't  worth  the 
price,  return  it  and  get  your  monc-ii  back. 

The  Commercial  Press 

Publishers  Thp  Cjn  idian  Furniture  World  and  The  Undertaker 
32  Colborne  Street,  Toronto 


April,  1914 
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CHRISTIAN  BURIAL. 

(By  Rev.  J.  J.  McDermotl,  Sussex.  N.B.) 

Our  duties  towards  the  faithful  do  not  cease  when 
the  soul  has  left  its  earthly  mansion.  In  the  rubrics, 
the  Church  expresses  her  desire  concerning  the  dead. 
She  directs  us  to  care  for  the  bodies  of  our  departed 
brothers,  she  bids  us  to  honor  and  treat  their  mortal 
remains  that  have  been  the  temple  of  the  Holy 
Spirit  as  the  relics  of  saints.  Regarding  the  corpse 
of  a  Christian  as  a  sacred  thing,  the  Church  goes  into 
minute  details  as  to  how  it  should  be  laid  out  and  rever- 
ently guarded  with  vigils  and  sacred  rites  before  the 
earth  receives  it.  On  the  day  of  burial  the  body  is 
carried  to  the  church ;  the  holy  sacrifice  of  the  Mass  is 
offered  for  the  repose  the  soul,  and  the  body  sprinkled 
with  holy  water,  and  incensed.  There  is  nothing  more 
pathetic  and  consoling  for  mourners  than  the  solemn 
rites  over  the  remains  of  their  loved  ones. 

The  dead  Christian  visits  for  the  last  time  the 
church  where  he  was  born  to  God  in  baptism,  where  sin- 
stained  he  was  cleansed,  where  he  so  often  nourished  his 
soul  with  the  Bread  of  angels  and  knelt  in  humble  de- 
votion to  adore  the  Immaculate  Victim  upon  the  altai'. 
The  Church  now  parts  with  him  in  peace  and  hope: 
eternal  rest  grant  him,  O  Lord;  let  perpetual  light 
.shine  upon  him. 

From  the  church  the  funeral  train  moves  slowly  and 
solemnly  to  the  cemetery,  where  the  ashes  of  Christians 
are  sacredly  guarded  until  the  day  of  resurrection. 
The  procession  to  the  cemetery  should  be  thorougiily 
Christian.  IIow  can  a  Christian  engage  in  frivolous 
conversation  as  he  is  winding  his  way  to  the  burial 
grounds,  his  own  fiiture  home  1 

Into  its  furrows  shall  we  all  be  east. 

At  the  great  harvest,  where  the  arch-angels  blast 

Shall  winnow,  like  a  fan,  the  chafF  and  grain. 

Longfellow. 

The  funeral  director  is  called  upon  to  bury  the 
bodies  of  saints.  Those  bodies  will  rise  again,  united 
to  their  souls,  glorious  and  immortal,  as  we  trust,  for 
all  eternity.  Is  not  your  calling  a  sacred  one  ?  See 
to  it  then  that  you  keep  yourselves  always  worthy  of 
voni-  calliri'r.   -The  Funcrvil  Director. 


NEW  UNDERTAKING  PARLORS  AT  SASKATOON. 

Furnished  and  stocked  on  an  elaborate  scale,  find  |)re- 
pared  to  cai'ry  on  business  and  guarantee  general  sat- 
isfaction, (t.  IT.  MeKague  &  Sons  have  opened  up  un- 
dertaking atid  embalming  offices  and  a  eliapel  in  tlie 
Travellers'  I'.lock,  240  Third  Avenue,  Saskatoon,  which 
cannot  be  sur[)assed  in  that  eity.  The  m  w  firm  were 
located  first  at  Outlook,  Sask..  where  they  eari'ied  on 
business  for  four  years.  In  their  new  showrooms  they 
display  every  line  of  casket,  ranging  from  an  elegant 
state  l)ronze  casket,  costing  over  $2,000,  down  to  the 
ordinary  coffin.  I'he  stock  also  includes  solid  maho- 
gany caskets,  mission  oak  and  golden  oak.  besides  the 
same  class  covered  wWh  roviil  pnrph',  l)laek  and  slei'l 
gt'MV  material. 

'>ii  cnln  itig  tile  office  one  is  immediately  si  ruck  Ity 
tlic  lieli  ;ind  costly  appeiU'anee  of  everything.  The  fur- 
nilnrc  is  of  mission  oak  sl  \  li'  ;iiid  \s  entirely  new.  To 
I  111-  I'  l  l  is  a  |)rivate  room,  large  and  w(dl  lighted,  fitted 
u  illi  liiMirioiis  lounging  (duiirs  and  which  is  used  for'  a 
|)r'iva1e  office,  the  waiting  room  being  similarly  furnish- 
ed. The  cha|)el  ai'r;ni<rements  iire  pari  ieiilarly  im- 
pressive. II  is  c;ir|H  liM|  ,iiid  supplied  with  new  chairs, 
anew  cliii|ie|  ovix-.iw  jinil  j  piHpil  rest  for  Ihe  minist.>r 
when  conducting  service.      ('Ii.iirs  for  Ihe  pall-bear(^rs 


and  the  mourners  are  on  either  side  of  the  rest  for  the 
casket.  Paintings  depicting  scriptural  scenes  most 
appropriate  for  the  room  are  also  nicely  arranged.  Di- 
rectly at  the  rear  of  the  chapel,  which  is  curtained  off 
from  the  front  waiting  room,  is  the  embalming  room, 
equipped  with  everything  necessary ;  it  is  well  lighted 
and_ventilated. 

G.  H.  jMcKagne  holds  diplomas  from  the  Canadian 
School  of  Embalming.  Toronto,  where  he  took  a  special 
course,  and  also  from  The  Western  Canada  Funeral 
Directors  and  Embalmers'  Association. 


TORONTO'S  HEALTH  BETTER, 

Toronto's  bill  of  health  is  much  better  than  it  was  a 
year  ago,  according  to  the  figures  of  the  Department  of 
Medical  Health.  There  was  an  increase  of  six  cases 
in  diphthei-ia  and  nine  in  scarlet  fever,  these  being  the 
only  diseases  showing  an  increase.  There  was  a  big 
drop  in  the  number  of  cases  of  measles,  and  also  in 
smallpox  and  chickenpox.  Though  there  were  100 
cases  of  mumps  reported  this  February,  there  were 
none  in  February,  1913,  and  there  were  nine  cases  of 
ery.sipelas,  with  none  repoi'ted  in  February  of  1913. 

Feb.  mi         Fell.  1913 

Diphtheria   87  81 

Scarlet  fever    154  145 

Measles    208  431 

Smallpox    2  11 

Tuberculosis   51  54 

Chickenpox    38  79 

Whooping  cough    22  23 

]\[umps   100 

Erysipelas    9 

Not  so  Many  Burials. 

The  Toronto  General  liurying  (ii'ounds  trustees  give 
the  following  number  of  burials  in  tliree  cemeteries  as 
compared  with  February.  1913.  It  will  be  noticed  that 
the  number  of  burials  are  less  than  last  year  in  each 
case  : 

Feb.  liUI         Feb.  1913 

Mount  Pleasant   113  130 

Necropolis    7  24 

Prospect    108  137 


FROM  UNDERTAKER  TO  COMEDIAN. 

From  an  employee  in  an  \indei-taker "s  establishment 
to  principal  comedian  of  a  big  musical  comedy  is  ra- 
ther a  uni(|ue  advancement.  This  distinction,  how- 
ever, has  befallen  Frank  Tinney,  chief  funmaker  of  the 
'"Ziegfeld  Follies,"  which  recently  played  at  one  of  the 
Toronto  theatres.  Tinney.  who  was  born  in  Phila- 
delphia, made  his  debut  on  (he  stage  at  Keith's 
Theatre  in  1903.  IJis  style  of  comedy  failed  to  evoke 
Ihe  necessary  (|uantity  of  laughter,  and  the  newcomer 
was  stamjied  a  failni'e.  The  would-be  actor  declared 
that  he  was  disgusted  with  the  theatrical  game,  and 
immediately  busi(Ml  himself  in  the  direction  of  st>eking 
employnuMit  that  would  at  least  net  him  a  livelihood, 
lie  was  hired  by  an  undertaker  at  a  W(Md<ly  salary  of 
lil'leen  dollars.  Tinn(>y  was  assigned  (o  Ihe  endialm- 
in^  (leparlmeni  of  the  eslnhlislnnent,  and  as  he  knew 
lillle  or  nothing  about  Ihe  business,  was  distdiarged 
after  ;i  month's  trial.  This  forced  him  to  mak(>  an- 
other attempt  at  '•acting."  I"\)rf  una  I  ely  he  procured 
an  engagement  in  one  of  lh(>  |)opula r-jiriced  vaudi>ville 
houses,  where  li(>  presented  the  same  ael  he  form(>rIy 
tried  at  Keith's.  Strange  to  say,  this  tim.'  h.'  scored 
a  suec(>ss,  iind  h(>  continued  iu  vaudeville  for  several 
\  vs. 
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To  Canadian  Funeral  Directors 


THE 
CENTRAL 
LINE 


Mahogany,  Oak,  Plush  and 
Cloth  Covered  Caskets 


WE 
SHIP 
PROMPTLY 


We  can  also  supply  anything  desired  in  Casket  Linings, 
Burial  Robes,  and  a  general  line  of  Undertakers'  Supplies 


Orders  given  our  Canadian  representative,  or  sent  to  our  factory  at  Bridgeburg  by 
mail,  telegraph  or  telephone  will  be  shipped  promptly.    "  We  never  miss  a  train." 


CENTRAL  CASKET  COMPANY 


Bridgeburg,  Ont. 


RO  T"'!  *  ,  Canadian  Representative : 
.    O.    r  lint     241  Fern  Ave.,  Toronto 


Iy  DIOXIN  had  no  other 
superiority  over  the  or- 
dinary formaldehyde  fluids, 
;he  fact  that  it  is  safe  and 
pleasant  to  use  should  insure 
it  a  place  in  the  affections  of 
"very  embalmer. 

If  there  is  any  one  feature 
in  the  care  of  the  dead  human 
■  cidy  that  is  more  annoying 
than  any  other,  it  is  the  fact 
that,  except  DIOXIN,  practic- 
ally every  fluid  in  the  market 
will  literally  pickle  the  hands 
•if  most  operators,  no  matter 
how  careful  they  may  be,  and. 
particularly  in  cold  weather, 
will  open  up  painful  sores 
which  it  is  practically  impos- 
sible to  heal. 

DIOXIN  users  are  free  from 
"his  great  annoyance  and  dan- 
ger— for  every  open  cut  or 
"lore  affords  a  hiding  and 
breeding  place  for  the  germs 
of  disease. 

CONSIDER  YOUR 
ASSISTANT 

Perhaps  your  assistant  does 
the  most  of  your  embalming. 
Consider  his  comfort  and  his 
health  for  selfish  if  for  no  other 
reasons.  A  good  assistant, 
familiar  with  your  wants,  your 
methods  and  yonr  customers,  is 
a  jewel.  Make  his  work  as 
=  af«:  and  pleasant  as  you  can. 


DIOXIN 

IS  PLEASANT  TO  USE! 


Preserve  his  delicacy  of  touch 
It  may  save  you  the  embarrass 
ment  of  an  unsatisfactory  re 
suit,  or  even  of  a  spoiled  body 
There  are  enough  risks  in  cm 
balming,  enough  chances  for 
mistakes,  enough  opportunities 
for  error,  without  adding  others 
unnecessarily. 

Formaldehyde  does  not  dan- 
gerously affect  the  hands  of 
every  embalmer,  but  it  must 
deaden,  must  dull,  the  sensi- 
tive and  delicate  nerves  of  the 
fingers  and  render  the  worker 
less  sure  of  touch,  less  certain 
of  results,  particularly  in  diffi- 
cult cases.  You  can  wash  your 
hands  in  DIOXIN  without  in- 
jury. 

NO  TORTURED  EYES 
WITH  DIOXIN 

The  fumes  of  most  fluids,  too, 
in    addition    to    attacking  the 


hands,  have  a  particularly  irri- 
tating efi^ect  upon  not  only  the 
mucous  membranes  of  the  eye- 
lids, but  upon  the  eyes  them- 
selves. This  is  particularly  of- 
fensive and  harmful  when  the 
work  is  done  in  a  warm  or  bril- 
liantly-lighted room. 

DIOXIN  DOES  NOT 
EMBALM  Your  LUNGS 

DIOXIN  has  no  injurious  ef- 
fect upon  the  eyes  or  eyelids  of 
the  operator.  The  embalmer 
does  not  embalm  his  own  eye- 
sight when  he  uses  it.  If  you 
or  your  assistant  have  suffered 
from  the  pungent  effects  of 
ordinary  raw  formaldehyde 
fluids,  try  DIOXIN.  What 
little  fumes  arise  from  it  are 
pleasant  and  positively  non- 
irritant.  Indeed,  we  feel  that 
we  cannot  too  strongly  recom- 
mend DIOXIN  to  all  embalmers 
who   are  troubled  with  failing 


eyesight — and  most  users  of 
raw  formaldehyde  fluids  are  lit- 
erally pickling  their  eyes. 

Most  of  us  are  almost  over- 
come when  entering  a  room 
filled  with  the  fumes  of  formal- 
dehyde. We  may  not  realize  it. 
but  we  really  are  literally  em- 
balming our  own  lungs.  In 
DIOXIN,  what  formaklhyde  the 
fluid  does  contain,  is  purified 
■ijid  modified  into  forraochloral, 
while  peroxide  of  hydrogen,  the 
great  bleacher  and  disinfectant, 
replaces  a  very  great  propor- 
tion of  this  irritating  agent. 

As  a  result,  DIOXIN  has 
absolutely  no  deleterious  effect 
upon  either  the  lungs  of  the 
operator  or  the  mucous  mem- 
branes  of  nostrils  and  throat. 

Dioxin  comes  in  Bulk  and 
Concentrated  and  RE-Concen- 
trated. 

Did  we  mention  the  fact  that 
DIOXIN  does  not  fill  the  house 
with  offensive  odors?  That  is 
another  of  its  many  virtues. 
And  did  we  say  that  it  makes 
the  body  firm,  but  pliable,  ren- 
dering posing  in  the  casket 
easy.  Rigidity  is  not  essential 
to  preservation;  in  fact,  it  re- 
tards the  circulation  of  llie 
fluid. 

But  we've  told  you  enough — ■ 
although  only  a  small  part  of 
the  virtues  of  DIOXIN.  Try 
it  yourself — that  is  the  great 
convincer.     Order  to-day  1 


H.  S.  ECKELS  &  CO. 

1922  Arch  St.,  Philadelphia,  Pa.  241  Fern  Ave.,  Toronto,  Ont.,  Can. 
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CAN  A  D  TAN  FURXITURE  WORLD  AXD  TtrE  I/KDTCRTAKE'R 


Gossip  of  the  Profession 


John  Wilson's  vuulertaking  parloi's  at  Okotoks.  Alta.. 
were  damaged  by  fire  recently. 

IT.  L.  Merritt  has  purchased  the  undertaking  busi- 
ness at  Carnduff.  Sask..  from  J.  II.  Taylor. 

Campbell  &  Cami)bell.  funeral  dii'ectors  of  lirandon. 
Man.,  have  now  a  lady  assistant  in  tlieii'  enibaliiiing 
business. 

A.  Boucher  &  Co.  have  been  registered  at  Montreal 
to  do  business  as  undertakers  at  Arthabaska  and  Vie- 
toriaville. 

J.  C.  Van  Camp,  a  leading  Toronto  undertaker,  has 
been  elected  president  of  the  Ijambton  Comity  Ohl 
Boys'  Association. 

Sill,  Paterson  &  Millai-.  Ltd.  have  opened  an  under- 
taking establishment  at  652-654  P>roadway.  West  \'an- 
couver.  The  Centi-al  ^Ifg.  &  Supply-  Co..  Vaneourer. 
secured  part  of  the  oj^ening  oi'der. 

P^or  the  first  time  in  Canada,  a  motor  hearse  was  ex- 
hibited at  the  Toronto  Motoi-  Show  tliis  year.  It  was 
the  car  which  has  been  used  in  Toronto  for  the  past 
four  months,  and  owned  by  A.  W.  Myles. 

A  new  hearse  has  just  been  added  to  the  e(|ui|)ment 
of  George  Sjx'crs,  the  Regina  undertaker.  I1  is  a  cost- 
ly vehicle  of  the  very  latest  type,  np-to-datc  in  every 
particular,  and  is  a  })cautifiil  piece  of  workmanship. 

Maritime  IMausoleum  Co..  Ltd..  is  the  name  of  a  new 
concern,  established  at  Halifax,  N.S..  recently .incor- 
eorj)orate(I  at  Ottawa,  to  make,  build.  e(|uip  and  oper- 
ate bui'ial  vaults  and  community  mausoleums.  The 
capital  is  set  at  $500,000. 

The  Dominion  Mausoleum  Co..  Titd..  lirantford,  cap- 
italized at  $40,000.  has  received  an  Ontai'io  chai'tei-  to 
erect,  construct  and  sell  mausoleums.  The  provisional 
directors  are  II.  II.  Powell.  .M.  M.  Cleveland,  Thos. 
ITendry,  I.  W.  Cliainpion  and  K.  C.  Andricli. 

E.  G.  Cross,  who  has  Ixh'ii  in  charge  of  the  under- 
taking business  of  R.  White  &  ('o..  Stratford,  for  sonn- 
time,  has  decided  to  take  up  l)nsiness  for  himself  in 
Wiaiton.  Iiis  home  town.  A.  Iv  Iluntei-,  a  St  rat  fordite. 
is  taking  Mr.  Ci'oss"  |)osition  with  White  &  Co. 

While  pi'oceeding  to  a  fiim-iai  at  Kingston  .Mills. 
Ont.,  on  .March  1.  tiie  day  of  the  "big  wind.""  Rev. 
Katliei'  lialligan  and  iiiidrft  a  k'er  Thomas  Ronan  weri- 
thrown  mil  in  a  snnwi I li ft  when  the  hacdx  in  which  tln-y 
wei-e  being  driven  upset.  Thi'  fuiu'ral  parly  had  to 
turn  back,  and  tiw  burial  was  postponed  until  the  next 
day,  owing  to  the  snowbound  r'oads. 

J.  Watkinson,  of  lirandon.  has  joined  the  slafV  at  A. 
E.  Young's  undertaking  estai)lishment.  at  Saskatoon. 
Mr.  Watkinson  succeeds  I',.  II.  (ireenwood,  who  has 
gone  to  Tr'ansciuia  to  iipen  ;i  business  for  himself.  Mr. 
Watkinson  was  for  ten  years  in  the  service  of  Camp- 
bell and  Cani|)l)ell.  lii-arnlon,  and  foi-  Ihe  pas!  year  has 
been  Wesler-n  re|)i'esen1at  ive  for  tlir  Winnipeg  Casket 
( 'omitaiiy. 


NE"W  CASKET  MANUFACTURING  COMPANY 

The  Canada  Casket  ( l,t,|  Wiarton,  Out.,  lias  re- 
ceived letters  paleiit  fnuii  111,-  Ontario  Goveriunent 
and  a  charter  ant  hori/.iug  tliiin  i,,  nianu  fact  ure  and 
deal  in  caskets,  cotlins.  sliell  .md  ii n. rt  a kers '  siiudrii's 
and  supplies,  hardware,  oi-iiaiiienl;i|   fittiiigs  and  fur- 


nishings: and  also  to  carry  on  the  business  of  wood 
workers  and  cabinet  makers  in  all  its  branches.  The 
capital  is  set  at  $300,000.  The  promoters  have  applied 
to  the  town  of  Wiarton  for  a  loan  of  $30,000. 


AN  APPRECIATION. 

Editor  Furnilui-e  World  and  the  L'lidertaker : 
As  an  old  aeiiuaintance,  and  friend  of  A.  J.  H. 
Eckardt,  late  proprietoi-  of  the  National  Casket  and  Na- 
tional Silver  Plating  Companies,  of  Toronto,  permit  me 
to  say  that  1  knew  ]\Ir.  P>kardt,  when  he  made  his 
maiden  ti'ip  as  a  commercial  traveller.  lie  represijiit- 
ed  R.  Philp,  at  that  time,  the  first  man  in  Canada  to 
manufacture  coffins  and  caskets.  This  was  some  34 
years  ago.  At  that  time  Mr.  Eckardt  was  a  fine-look- 
ing young  man  of  good  habits,  ami  I  am  ])leased 
to  say  he  has  m)t  changed  much  in  either  re- 
sjiect.  Considei'ing  the  men  he  has  been  doing  busi- 
ness with  all  these  years.  I  mean  the  nmlei-takers, — he 
cei'taiidy  is  entitled  to  great  credit  foi-  retaining  his 
eai'ly  piety. 

Some  years  after  Mi-.  Etd<ardl  became  a  partner  in 
the  business,  and  it  became  known  as  Philp  &  Eckardt. 
And  later  still  ^Ir.  Eckardt  became  sole  proprietor.  He 
has  given  close  attention  to  the  needs  of  the  undertak- 
ing business — U[)-to-date  otfice  methods;  a  leader  in  new 
designs,  and  ever  watchful  that  the  prices  were  not  in 
advance  of  the  (|uality  of  goods  produced,  and  services 
rendered.  He  is  a  far-seeing  business  man.  After 
the  big  fire  in  1904,  which  destroyed  his  large  factory 
and  warerooms.  lie  was  out  of  active  business  for  about 
three  years,  but  the  manufacturing  of  funeral  goods  and 
undertaking  suiiiilies  seemed  to  be  his  (lesii-(>  and  ambi- 
tion, and  the  purchase  of  the  pi'0{)erty  on  Niagara 
Street  was  an  evidence  of  his  far-seeing  business  al)il- 
ity.  i\Ir.  Eckardt  did  not  eonline  his  efforts  to  the 
manufactiu'ing  of  funeral  and  undertakers"  supplies 
alone,  but  has  large  interests  in  oilier  lines  of  business 
whicii  have  proven  successful,  and  while  yet  a  young 
man  has  succeeded  in  gathering  together  a  financial 
competency. 

Now  that  111'  has  retired,  he  again  exhibits  his 
ihought  fulness  and  big  hearteduess  by  i-emembering 
financially  his  employees,  friends  and  societies.  It 
came  to  my  notice  while  acting  as  secretary  of  the  Can- 
adian Eiiibalmei's"  Association  \'or  three  years  that  Mr. 
I'i(d<ar(lt  has  been  !i  friend  to  organizations  such  as 
ours.  The  Maritime  Provinces  have  been  doing  good 
work  along  asociation  lines  of  an  I'ducationai  nature, 
and  if  the  officers  were  to  si)eak  they  would  tell  of  as- 
sistance and  encouragement  exti'iided  to  them  by  Mr, 
Kckardt.  The  \\'(>stern  .Associations  would  also  join 
in  and  give  the  same  kind  of  testimony.  A  frieiul  in 
years  gone  by.  he  continues  to  be  a  friend. 

The  latest  and  most  impoiMant  act  of  his  toward  the 
as.sociations  is.  to  instiMicI  me  t()  coi-respond  with  the 
president  or  .seci'etary  of  each  of  the  six  associations, 
and  ask  them  lo  accept  from  him  for  educational  pur- 
poses one  thousand  shares  of  pref(>rred  and  live  hun- 
dred common  shares  in  the  recently  formed  Dominion 
.Manufacturers,  to  assist  the  associations  and  helj)  to 
forward  the  good  work  undertaken  by  them.  I  h;ive 
promi.sed  Mr.  Eidcardt,  to  take  this  malter  in  hand,  and 
see  that  eatdi  of  Ihe  associations  in  the  Dominion  re- 
ceive Ihe  fifteen  liuiidi'ed  shares  thus  promised.  Ami 
now.  on  behalf  of  the  associations  thus  remembered  beg 
to  aidoiow  ledgr  his  gi  I  t  s. 

.1.  C.  \".\.\C.\.Mi', 

Toi'on  t  () 
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Aurora — 

Duuhiiin,  Charles. 

Barrie — 

Smith,  G.  G.  &  Co. 

Brockville— 

l^uirmbnch,  Geo.  R.,  10- 
Kiii^-  St. 

Brooklln 

Disney.  R.  S. 

Campbellford — 
Irwin,  .lames. 

Campden  — 

Hansel,  Albion. 

Clinton — 

Walker,  Wesley. 

Coboconk — 

Green  ley,  A. 

Copper  Cliff — 
Hoy.l,  W.  C. 

Diingannon — 

Sproul.  William 

Dutton — 

S.hultz,  B.  L. 

Elmira — 

Droisinger,  Chris. 
Fenclon  Falls — 

Peynian,  L.  &  Son. 

Fenwick — 
H.  A.  Metier. 

Fergus — 

Armstrong,  M.  F. 

Thomson.  .John  &  Son. 
Fort  William — 

Cameron  A:  Co.,  711  Victoria. 

Morris,  A. 
Haileybury — 

Thorpe  Bros. 

Gait— 

Anderson,  .J.  &  Son. 

Hamilton — 

Green  Bros.,  124  King  St.  E. 
Robinson.  J.  H.  &  Co.,  19-21 

John  St.  N. 
Hanover — 

Wiinncnberg.  Xorman. 
Hastings — 
Howarrl,  P.  N. 

Hepworth — 

Downs.  E.  .J. 
Inwood — 

Lorriman,  E.  S. 
Keniptville — 

MoCaughey,  Geo.  A. 
Eenora — 

Horn  &  Taylor. 

Kingston — 

Corbett,  S.  S. 

Lakefield— 

Ilemlren,  Geo.  G. 

Little  Ctirreni; — 

Sims.  .1.  G. 

Markdale — 

Oliver.  M. 
Newmarket — 

^nilard,  J.  H. 


North  Augusta — 
Wilson,  .1.  R. 

North  Bay — 

St.  Pierre,  E. 
Oakwood — (Marijiosa  Station 
(^.T.R.)  Wilmot  F.  Webster. 

Ohsweken — 

.Johnson,  F.  L. 
Oshawa — 

Disney  Bros. 

Luke  Bros. 
Ottawa — 

Rogers,  Geo.  H.,  128  Bank 

Petrolia — 

Steadman  Bros. 

Port  Arthur  — 

Collin  Wood,  3()  Arthur  St. 
Morris,  A. 

Prescott — 

E.'inliin.  n.  &  Son. 

Renfrew — 

O  'Connor,  Wm. 

St.  Mary's — 
N.  L.  Brandon. 

St.  Thomas — 

Williams,  P.  R.  &  Sons,  519 
Talbot  St. 

Seaforth,  Ont. 

W'.  T.  Box  &  Co. 

Scotland — 

Vauirhan,  .Jos.  H.  M. 

Sudbury — 
Henry,  .J.  G. 

Toronto — 

Cobbledick,  N.  B.,  2068 
Queen  St.  East  and  1508 
Danford  Ave.  Private 
Ambulance. 

Humphrey,  E.  J.  Burial  Co. 
Head  Office,  359  Yonge 
St.;  Branch,  407  Queen  St. 
W.    Private  ambulance. 

Stone,  Daniel  (formerly  H. 
Stone  &  Son),  82  Bloor  St. 
West. 

Vancamp,  .7.  C,  .30  Bloor  St. 
West. 

Waterloo — 

Klijiper  Undertaking  Co. 

Wellaud — 

Sutherland,  G.  W. 

Woodstock — 

^Meadows,  T.  &  Sons. 
Mack,  Paul. 

QUEBEC 

Buckingham — 
Paquet,  .Jos. 

Cowansville — 
•Judson,  M.  B. 

Montreal — 

Tees  k  Co.,  912  St.  Catherine 
St.  West. 
St.  Hyacinthe — 

Cadorette,  Mongeau  &  Leary. 

St.  Laurent — 

Gougeon,  Jos. 


NEW  BRUNSWICK 

Petitcodiac — 

.Iciiiali,  D.  Allison. 
Wellaud— 

Sutiiorland,  G.  W. 
Woodstock — 

\';ui  Wart,  .Jacob. 

NOVA  SCOTIA 

I'erroiia — 

h'raser,  D.  vV;  Co. 

Halifax- 
Snow  &  Co.,  90  Argyle  St. 

Sydney,  C.B.— 

Beaton,  A.  .J.  &  Sou,  374-384 
George  St. 

MANITOBA 
Brandon — 

Cani|)bell  &  Campbell. 
A'incont  &  McPherson. 

Swan  River — 
I'.iuU,  Geo. 

Winnipeg — 

Bardal,  A.  S.,  834  Sherbrooke 
Thompson,  J.  C,  501  Main 
Clark-Leatherdale  Co.,  Ltd., 
232  Kennedy  St. 

SASKATCHEWAN 
Gull  Lake- 
Morrow,  Fred.  A. 
Saskatoon — 

Young,  A.  E. 


Kamsack — 

Russell,  G.  E.  I. 
Lanigan — 

Robertson,  Win. 
Moose  Jaw — 

The  Bellamy  Co. 

Hioadfoot  Bros. 
Rush  Lake — 

Friesen,  .Tohn  M. 
Prince  Albert — 

Howard,  A.  C. 

lladley,  C.  L. 
Regina — 

Speers,  George. 
Semans — 

Haygarth,  Jas. 
Welwyn — 

Leavens,  Merritt. 
Wolseley  — 

Barber,  B. 

ALBERTA 
Calgary- 
Graham  c&  Buscomb,  611 
Centre  St. 
Castor — 

Winter,  W.  G. 

BRITISH  COLUMBIA 
Hosmer — 

Cornett,  T.  A. 
Victoria — 

Hana  &  Thompson,  827  Pan- 
dora Ave. 


Index  to  Advertisements 


Albrough  &  Co.,  J.  P  26 

Antiseptic  Bedding  Co  i.f.c. 

Ault  &  Wiborg  62 

B 

Baetz  Bros.  &  Co  16 

Batavia  Clamp  Co  61 


Jamieson  &  Co.,  R.  C. . . 
Jennings  Company  


20 


K 


Canadian  Linderman  Co  63 

Can.  H.W.  Johns-Manvillc  Co  23 

Central  Casket  Co  74 

Colleran  Patent  Spring  Mat.  Co.  65 


Dominion  Casket  Co  66 

Dominion  Mfrs.,  Limited  70 


Eckels  &  Co.,  H.  S  71 

Egyptian  Chemical  Co  72 

Elmira  Interior  Woodwork  Co. . .  .12 


Farquharson-Gitford   7 

Fischmann  Mattress  Co  10 

Frame  &  Hay  13 

Freese  &  Son,  J.  D  i.c.b. 


Gale  &  Son.  Geo  25 

Globe  Wtrnicke   9 

Gold  Medal  FurnitureMfg.  Co  17 

Gendron  Wheel  Co  65 

H 

H.  E.  Furniture  Co   8 

Hourd  &  Co  23 

I 

Ideal  Bedding  Co  28 

Imperial  Furniture  Co  26 

Imperial  Rattan  Co  o.f.c. 

Ives  Modern  Bedstead  Co  i.b.c. 


Kawneer  Mfg.  Co  20 

Kindel  Beds  Co.,  Limited  16 

Knechtel  Furniture  Co   19 

Kohn,  J.  &  J   10 


Leggatt  &  Plact  Spring  Bed  Co.. . .  18 
M 

Matthews  Bros   12 

Meaford  Mfg.  Co  6 

Mundell  &  Co.,  John  C  i.f.c. 

McLagan  Furniture  Co   3 

McKellar  Bedding  Co   27 

Montreal  Upholstering  Co   4 


Onward  Mfg.  Co  61 

Ontario  Spring  Bed   4 


Peppier  Bros.,  Limited. 


Robertson,  P.  &  L.,  Mfg.  Co.. 


.62 


Shafer,  D.  L  26 

Stamco,  Limited  21 

Steele,  James  Limited  65 

Standard  Bedding  Co  •..23 

Stratford  Brass  Co  13 

Stratford  Chair  Co   5 

Stratford  Mfg.  Co  11 

St.  Thomas  Metallic  Vault  Co  72 


Victoriaville  Bedding  Co  U-15 

W 

Walter  &  Co.,  B  61 

Western  Casket  Co  68 

Weisglass,  S..  Limited  22 


IF  YOU  WANT  TO  BUY  OR  SELL 

A  Furniture  or  Undertakings  Business,  tr}-  our 
Classified  Pages.  The  Canadian  Furniture  World 
and  The  Undertaker  is  read  by  practically  ev-ery 
furniture  merchant  and  undertaker  in  Canada 
every  month. 
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Low  Priced  Furniture 


A  growing  country  has  a  great  market  for  low  priced  but  well  built  furniture. 

Our  line  is  built  strong  and  well.  The  oak  pieces  are  all  built  of  SOLID  OAK 
and  the  imitation  Mahogany  of  SOLID  BIRCH. 

We  are  the  largest  manufacturers  of  low  priced  Dressers,  Chiffoniers  and  Ladies' 
Desks  in  the  North. 

This  enables  us  to  sell  on  a  very  small  margin. 

LOOK  AT  THE  PRICES  ON  PIECES  SHOWN 
All  our  Prices  are  in  Proportion 


202 

Price  $5.00.    W.ight  95  lbs. 
Top  18x33.    Height  64  in. 
French  bevel  plate  mirror  12x20. 
Same,  with  imitation  quart,  oak  front 
and  top.    Price  $5.25. 


102 

Price  $5.45.    Weight  110  lb«. 
Top  18x30.    Height  69  in. 
French  bevel  plate  12x16. 


215 

Price  $6.50.    Weight  110  lbs. 
Top  18x38.    Height  67  in. 
French  bevel  plate  20x22. 


We  also  manufacture  a  line  of  the  above  goodi  in  the  Colonial  Style. 
Terms:  F.O.B.  Chicago.  60  days  net  2  for  cash  in  20  days. 
Our  location  is  the  most  convenient  in  the  U.S.  to  supply  the  Canadian 
I  rade.  Order  one  of  the  above  pieces  to-day  as  a  sample  then  look 
over  our  illustrated  catalog.     It  means  PROFIT  FOR  YOU. 

J.  D.  FREESE  &  SONS  CO. 

2501  -2523  HOMER  STREET 
CHICAGO,  U.S.A. 
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"Regal"  BEDS 


TRADE  MARK 


Modern  Bedstead 
Company,  Limited 


REGISTERED 


IVES  Service 


Our  large  stocks  in  Cornwall,  Montreal, 
and  Winnipeg  are  in  first  class  shape 
for  rush  spring  business,  and 


IVES  Name 


is  synonymous  with  all  that  is  best  in 
Metal  Beds  and  Bed  service. 


CHILLESS  STEEL  BED  No.  540 


IVES  Modern  Bedstead  Co.,  Limited 


MONTREAL 


CORNWALL 


WINNIPEG 
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THE  McLAGAN  IJNE  offm  practically  unlimited  possibilities  for  diversified 
selection  in  Dining  Room  Suites,  Buffets,  Sideboards,  Library  Sets;  Parlor,  China, 
Music  and  other  Cabinets;  Folding,  Card,  Centre,  Library  and  Dining  Tables  and 
other  Novelty  pieces. 


Make  your  floors,  your  windows,  more  attractive  by 
displayini;  a  few  pieces  from  our  compreliensiTe  raiiRe 


The  Geo.  McLagan  Furniture  Co. 

LIMITED 

Stratford        ::  Ontario 
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Mission  Furniture 


THE  MUNDELL  MAKE 


w 


II  A  I'  strikes  \  ou  about  our  Mission  Furniture  is  the  variety.  We  make 
Davenports  and  Footstools  and  everything  between  that  you  can  think 
of  in  Mission  Goods, — all  grades,  all  descriptions. 

For  Spr'ing  business  these  Mission  Lines  are  indispensable.  Furniture  for  halls,  dens, 
living  rooms,  libraries,  dining  rooms,  smoking  rooms — frequently  more  than  one  half 
of  many  dwellings  is  finnished  in  Mission  Style,  and  the  demand  goes  on  increasing. 

\'ou  will  be  pleased  with  our  new  designs  in  this  furniture — ^Heavy  Oak  Frames,  Rich 
Spanish  Leather  Upholstering,  all  in  dark  tints  as  if  centuries  old, — simple  lines, 
heavy,  substantial,  rich  looking,  there  is  no  doubt  that  this  class  of  furniture  is  one  of 
the  dealer's  most  attractive  and  profitable  lines. 

You  will  find  all  the  varieties,  all  grades,  all  prices,  in  the  Mundell  line.    Let  us  mail  you 
blue  prints. 

JOHN  C.  MUNDELL  &  CO.,  LIMITED 

ELORA      ::  ONTARIO 


Notice  of  Removal ! 

The  Fischman  Mattress  Co.  Have  Removed  from 
569  Queen  St.  W.,  to  333  Adelaide  St.  W. 


THE 


Our  former  plant  not  be- 
ing adequate  to  meet  the 
increasing  demand  for 
the  Fischman  Patent 
Mattress,  we  were  oblig- 
ed to  obtain  much  larger 
premises  and  to  increase 
our  facilities. 


/ 


PATENT  MATTRESS 

Can.  Pat..  Mar.  16.  1909    U.S.  Pat.,  Feb.  16,  1909 


In  our  new  building  we 
have  installed  machinery 
of  the  most  modern  type, 
and  while  our  output 
will  be  much  greater,  the 
well  known  quality  of 
our  mattresses  will  still 
be  given  the  same  at- 
tention. 


McLaughlin  &  Scott,  Canadian  selling  Agents 
67-71  Adelaide  Street  West 
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Chairs  0/ Character 

and  Quality 


which  are  within  the  means 
ol"  the  great  middle  class  - 
for  those  who  are  buying  for 
to-morrow  and  who  will 
pay  a  httle  more  than  the 
price  for  cheap  goods. 

That's  the  trade  for  you,  Mr. 
rurniture  M  an,  and  Stratford 
Chairs  will  draw  and  hold  it  for  you. 

You'll  be  delighted  with  the  beauty 
of  design,  richness  in  figure  of  se- 
lected woods  and  the  exquisite 
finish  of  the  new  lines  we  are  show- 
ing in  Diners,  Den  and  Library 
Chairs. 

Get  an  order  in  early ;  the  June 
Bride  will  be  among  those  who 
will  need  Stratford  Chairs. 


Stratford  Chair  Co.,  Limited  - 


STRATFORD 

ONIAKIO 
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No.  855  -Lisl  Price  $11.20 


No.  852-Li«t  Price  $8.20 


No.  853— List  Price  $9.80 


Get  a  New  Line  On  Profits 

All  of  the  "Ontario  Line"  whether  Brass  Beds,  Iron  Beds,  Springs  or  Mattresses, 
can  be  sold  at  a  good  satisfying  margin,  simply  because  they  are  such  obviously 

Big  Values 

Take  the  three  patterns  of  Brass  Trimmed  Iron  Beds  shown  above.  You  will  agree  that 
they  are  all  good,  saleable  designs.    We  have  found  that  they  seldom  fail  to  sell  on  sight. 

Will  you  not  let  us  demonstrate  the  value  of  our 
line  by  allowing  us  to  send  on  a  trial  order  ? 

The  Ontario  Spring  Bed  &  Mattress  Company,  Limited 

The  Largest  Bedding  House  in  Canada 

London  -  Ontario 


"On  the  Job"  24  Hours  in  Every  Day 

There  is  always  a  place  and  a  use  in  every  home,  large  or  small,  rich  or  poor,  for  either  a  Revolving  Bed  or  a 
Duofold,  and  every  wise  dealer,  who  wants  to  buy  better  value  for  less  money  and  make  a  large  profit  for  him- 
self, ought  to  send  his  orders  to  The  Montreal  Upholstering  Co.,  where  style  and  prices  are  made  to  suit  everybody. 


Try  a  Sample  Order. 


OUR  FAMOUS  DUOFOLD 


Special  Discount  on  Car  Lots. 


FRAME: 

Quartered  Cut 
Oak, 

Finish  Fumed  Oak 
and  Golden 
Oak. 


WRITE  FOR 
CATAl-OGUE. 


No.  84  Duofold 


PRICES: 

Genuine  Leather 
$7  LOO  List. 

Genuine  Spanish 
$74.00  List. 


The  Montreal  Upholstering  Company 

1611-1613  Clarke  St.,  MONTREAL,  Can. 
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Moving  Season 
Business — 

People  are  house-cleaning  and 
moving  these  days.  Most  of 
them  will  require  new  furniture 
of  some  sort.  Pieces  such  as 
these  two  lines  illustrated  are 
particularly  strong  this  spring. 


Upholstered  Reed  Chairs  and 
Rockers  are  a  profitable  Im- 
perial Rattan  line  for  you.  They 
embody  thorough  workmanship 
and  are  shown  in  all  coverings. 


The  Stratford  Davenport  Bed  is 
now  looked  upon  as  a  staple, 
year  round  seller.  Davenport 
Beds  are  desirable  in  any  home-a 
necessityin  small  houses  and  flats. 


Imperial  Rattan  Company,  Limited 


Stratford 


Ontario 
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That  We  Have 

Weathered  Two 

Depression  Periods  m 

the  last  Ten  Years  with 

increased  trade  each  time 

DROVES    beyond  doubt 
that    The  Meaford  Line 
sells  m  spite  of  the  times. 

^  Surface  Mahogany  isn't  an  imitation 
as  it  may  seem,  any  more  than  the  so 
called  Mahogany  Furniture  made  of 
Birch  Lumber,  but  by  a  special  process 
we  blend  the  Mahogany  Stains,  giving 
the  effect  of  the  choicest  Mah  ogany. 

^  These  stains  each  penetrate  the  wood 
and  simply  can't  chip  off.  The  after 
coats  are  the  same  as  those  used  on 
solid  mahogany  and  will  last  just  as  long. 

Hotels  Furnished 


with  our  Mahogany  Bedroom  Furniture 
(sold  through  legitimate  dealers  only)  are  the 
best  proof  we  have  of  the  wear  and  tear  our 
finishes  will  stand. 

C  From  an  economic  standpoint  nothing  can 
replace  the  Meaford  Line  of  up-to-the-minute 
designs  and  popular  finishes. 


No.  598 


Colonial  Design 

in  Surface  Mahogany 

I—JERE'S  a  piece  from  a 
suite  that  has  all  the 
dignity,  beauty  and  long- 
wearing  qualities  of  high- 
priced  mahogany  and  yet, 
as  we  produce  it,  is  as 
staple  a  line  as  anything 
made. 

Other  bedroom  pieces  in 
this  design: — Dresser, 
Dressing  Table,  Somnoe 
and  Washstand. 


The  Meaford  Manufacturing  Company,  Limited 


Meaford 


Ontario 
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Comfort— One  of  the  Most 
Important  Sale-Makmg  Factors 

JTI  Comfort  is  one  of  the  first  con- 
siderations  with  all  of  us.  There 
IS  nothing  that  can  replace  it  because 
it  is  necessary  to  our  health  and 
happiness.  Naturally  it  is  one  of 
the  easiest  things  to  sell.  Comfort 
is  a  well  developed  feature  of  our 
attractive  lines  of 

Davenport  Beds,  Couches 
and  Living  Room  Furniture 


JIT  That  cosmess  is  built  into  our 
goods  just  as  thoroughly  as  the 
quality  and  finish.  You'll  find  the 
F.G.  make  among  the  easiest  selling, 
and  better  profit-making  lines  on 
the  market. 

While  Waiting  for  our  traveler 
to  call,  just  send  us  a  line  for 
photos  of  the  admirahle  pieces 
We  are  featuring. 

The  Farquharson-Gifford  Co.,  Limited 


Stratford 


Ontario 
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The  Single  Cone 
Prevents  Sagging 


^  Leggett  &  Piatt  Single  Cone 

Spring  Beds  conform  to  the  weight 

of  every  part  of  the  body  it  sup- 
ports, insuring  the  most  refreshing  sleep. 

Cj  In  construction,  material  and  work- 
mansnip,  the  "L"  Metal  Tag  Trade 
Mark  guarantees  fidelity  in  every  detail. 

^  The  influence  of  the  ultimate  purchaser 
IS  always  to  be  reckoned  with.  One  "L" 
Metal  Tag  sale  invariably  leads  to  another. 

^  An  order  for  "L"  Trade  Marked 
Spring  Beds  puts  you  in  the  "no  com- 
petitors" class.  They  are  the  best  pay- 
ing line  to  which  you  can  devote  your  attention. 

Our  complete  catalogue  is 
ready  for  you 

The  Leggett  &  Piatt 

Spring  Bed  Company,  Ltd. 

Windsor,  Ont. 


This  Metal  Tag 


Brass  Trimmings 
m  All  Finish  es 


Do  you  fully  appreciate  the 
value  of  solid  worth  and 
finer  appearance  in  the  Brass 
Furniture  Trimmings  you  use? 

We  do — that's  why  w  e  excel  in 
trimmings  that  wear  longer  and  always 
look  new 

Our  secret  process   of    finishing  is 
admitted  to  be  the  most  artistic  and 
lasting  m  the  country. 
Anything  you  want  in  the  quickest  time. 
Correspondence  invited. 


Stratford  Brass  Co. 

Limited 

Stratford  Ontario 


on  Every  Spring 


THE  MOST  CONVENIENT  FOLDING  TABLE  MADE 

The  Popular  "Acme" 

The  table  that  presents  a  neater  appearance  when 
set  up ;  is  more  rigid  ;  folds  most  compactly ;  gives 
more  service  and  costs  less. 


Weighs  only  1 0  lbs.  no  braces,  green 
felt  or  leatherette  top. 
Order  half  a  dozen  or  more  atsorted 
finishes.    Will  ship  them  at  once. 

HOURD  &  COMPANY,  LIMITED 

Wholesale  Furniture  Manufacturers 

LONDON,         -         -  CANADA 

Sole  Canadian  Licensees  and  Manufacturers 
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The  Season  of  Big  Sales  in 

Globe-AX^ernicke  Sectional  Bookcases 

I  TH  the  Spring  re-arrangement  of  living  room  and  library 
comes  the  natural  demand  for  Globe- Wernicke  Bookcase 
Combinations  and  units  for  those  already  in  use. 

An  attractive  window  showing  the  many  harmonious  arrange- 
ments obtainable  in  Globe- Wernicke  Bookcase  Units  will  tend  to 
make  this  a  record  season  for  you. 

Let  us  suggest  that  you  plan  out  an  order  at  once  and  get  your 
share  of  the  good  business  inseparable  with  this  world-known  line. 


WELL  ILLUSTRATED  CATALOGS  WTIH 
PRICE  LISTS  LOR  THE  ASKING 

3ht  Slobc-'Vcrniekc  QoXt^i. 

Stratford  Ontario 
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Kohn's  Imported  Bentwood  Furniture 
Builds  Permanent  Patronage 

Sells  easiest  because  so  different  and  so  impressing.  Satisfies  in  service 
because  of  superior  construction.  Lends  character  to  your  entire  show- 
ing. Not  so  expensive  as  to  be  confined  to  high-class  trade. 

Write  for  our  Catalogue  to-day 


Our  catalogue  should  be  on   your  Kohn's  Imported  Bentwood  Furniture  is 

desk  for  comparison  if  nothmg  more,  artistic,  light  weight  and  sanitary.  It's 

The  most  progressive  merchants  find  extreme  durability  is  due  to  specially 

It  pays  to  keep  posted  on  all  lines,  seasoned  Beechwood  bent  by  our  strength 

Writing  for  a  copy  will  not  obligate  retaining  process.  All  leg  joints  fastened 

you  in  anyway.  with  steel  screws. 

JACOB  &  JOSEF  KOHN  of  Vienna 

215-219  Victoria  St,  Toronto,  Canada 

110-112  West  27th  St.,  New  York  City.  1410-1418  So.  Wabash  Ave.,  Chicago,  111. 

Second  Floor,  Keeler  BIdg.,  Grand  Rapids,  Mich.   418  Mariti  me  Bldg.,  Seattle,  Wash. 


No.  3508F 


The  Mndti 


Two  Separate 
Extremely  Useful  Articles  at  the  Price  of  One. 

Kindel  Convertible  Parlor  Beds  offer  your  customers 
added  convenience,  a  saving  in  space  and  a  money  saving 
m  the  original  purchase  and  in  the  reduction  of  rent. 

Three  types — The  Somersaultic,  Divanette 
and  Parlor  bed,  all  intended  for  separate 
and  definite  purposes.  You'll  find  the 
prices  right  and  the  advertising  that  backs 
them  up  an  added  incentive  to  buy. 


Write  for  our  selling  plan  oj 
"The  Bed  That  Makes  Itself. " 


The  Kindel  Bed  Co.  Ltd. 


Toronto 


Ontario 
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Selling  Appearance—  The  appearance  of  these 

lines  in  your  store  will  create  a  quick  profitable  turnover.  The  Stratford  range  will  meet  your 
customers'  requirements  in  anything  in  Verandah  and  Lawn  Furniture,  Swings,  etc. 


Send 
for 

Out 
Catalog 


IT  WILL  PAY  YOU  TO  GET  AN  ORDER  UP  NOW 


Stratford  Manufacturing  Co.,  Limited 


STRATFORD 

ONTARIO 


The  Classic  Lock  Weave  Spring 


^  Classic  No.  5  Extra  Fine 
^  Lock  Weave,  Strong  2- 
inch  Maple  frame,  with  two 
coats  of  varnish. 

Put  a  few  Classic  Bed  Springs  on 
your  floors  for  the  Spring  house- 
cleaning  trade.  Thoy  arc  made 
from  the  toughest  kiln-dried  stock 
and  best  grade  wire  for  th(^  purpose. 
Every  spring  guarant(;ed  to  give  the 
most  efhcient  service. 


W  rile  at  once  jor  Catalofj.s  an  J  Prices 
of  the  Classic  Line 


The  Frame  &  Hay  Fence  Co.,  Limited  - 


STRATFORD 
ONIARK) 
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One  Merchant  Stayed — 
The  Other  Left 

tvor  »cc  a  "Cut  Price  Sale",  "Bankrupt"  or  "Re- 
civor".  Sale"  si^n  nailed  to  a  KAWNF.ER  FRON  T? 
No.  your  mind  picture  of  KAWNICF.R  FRONTS  is 
one  of  action — one  which  shows  prosperity  and  big 
business. 

And  there  is  a  logical  reason  for  that. 

KAWNFER  FRONTS  create  interest  on  the  part 
of  the  passers-by — they  make  the  people  stop,  thi-n 
enter.  After  all,  that's  the  true  work  of  a  good  Store 
Fro/it — to  make  the  people  enter. 

Almost  every  day  we  see  just  such  a  condition  as 
is  shown  in  this  illustration — one  Merchant  leaving — 
the  other  re  maining.  The 

departing  W  fl  G  G  Merchant 

is  leaving  for  STOREFRONTS  only  one  reas- 

on— lock    of  sales — lack  of 

interest  in  his  Store.  If  he  had  been  able  to  compel 
more  people  to  enter  his  Store  he,  too,  would  remain. 

.30,000  Merchants  have  staked  their  belief  in  KAW- 
NFFR  by  installing  it  in  their  Stores — and  those  same 
.30.000  Stores  are  today  pointed  out  as  the  most  success- 
ful. Many  of  the  country's  keenest  and  most  conserv- 
ative business  men  have  adopted  KAWNEER— they 
have  signified  their  faith  in  KAWNEER  to  make 
business. 

The  type  of  Front  your  business  requires  can  only 
be  determined  by  an  intelligent  analysis  and  to  help 
you  in  your  first  step  we've  compiled  "Boosting  Busi- 
ness No.  2"  which  is  without  question  the  most  in- 
structive and  interesting  Store  Front  book  ever  pub- 
lished. Send  for  it  and  see  the  actual  photographs  of 
many  of  the  best-paying  big  and  little  Store  Fronts  in 
the  countf^ — see  w  hat  other  Merchants  have  adopted 
to  increase  their  businesses — see  photographs  of  some 
of  the  Fronts  that  paid  for  themselves  in  eight,  ten  and 
twelve  months.  The  book  also  contains  drawings  of 
suggestions  that  will  help  you.  A  mere  request 
will  bring  it  to  you — no  matter  what  your  business  is  or 
where  you  are  located  the  countrywide  KAWNEER 
organization  enables  us  to  help  you  wherever  you  are 


l^awneer 

Manufacturing  Company 

Limited 

fi'aruTU  J  Plym.  Pre^ldmt 

Dept.  S.     1197  Bathurst  Street 

TORONTO.  CAN. 


Look  into  this 
Spring  Mattress  that 
Always  Makes  Good 


CoUeran  Patent  Spring  Mattress 

No.  000 

Made  with  a  specially  tempered  steel  frame 
that  will  resist  unusual  strains;  Colleran  patented 
Rope  Edge;  mesh  of  2 2 -gauge  wire  double 
woven ;  highly  tempered  steel  cone  supports 
six  mches  deep,  and  heavy  weight-absorbing 
wires  from  cones  to  the  tempered  steel  helicals. 
Nothing  belter  made  in  Canada  at  any  price. 
Unrestrictedly  guaranted  in  any  way  you  like. 


Colleran  Patent  Divan  No.  10 

All  metal ;  Colleran  patented  Rope  Edge.  The 
strongest  divan  made.  The  legs  fold  under  by 
a  simple  twist  of  the  hand  when  not  in  use. 
Get  our  photos  and  selling  proposition.  It's  a 
money-maker  for  you,  Mr.  Dealer. 

REPRESENTATIVES 
Ed.  Bagshaw,  Western  Ontario     A.  McNab,  Eastern  Ontario 
J.  Clarke,  Northern  Ontario  J.  A.  McLaughlin,  Quebec 

Colleran  Patent  Spring  Mattress  Co. 

TORONTO,  ONT. 
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Knechtel 

o.  277    Elm  Golden 


Knechtel 

o.  275    LIm  Goldrn 


Just  think  of  our  immense 
facilities  for 

Building  furniture  of  all  kinds  at 
lower  than  ordinary  cost,  and  you'll 
then  appreciate  the  logical  benefits 
resulting  to  you. 

A  comparison  will  show  that  Knechtel 
Furniture  offers  broader  profits  than  is 
possible  m  ostensibly  similar  lines. 

Ask  our  travellers  to  show  photos  of  our  new 
lines  in  Kitchen,  Dining  Room,  Bed  Room, 
Library,  Parlor  and  Oflice  l  urniture. 

You'll  profit  more  by  handling  the  goods  direct 
"From  the  Free  to  the  f'lmshcd  Product,  " 

Knechtel  Furniture  Company 

Limited 

Hanover        -  Ontario 


It 
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Baetz  Brothers  and  Company 


BERLIN 


ONTARIO. 


No.  608 
Bedroom  Chairs 

This  design  is  made  in  Chair, 
Rocker,  and  Dressing  Table  Chair. 
In  any  of  these  finishes: 

Standard  Mahogany 
Old  English  Mahogany 
Tuna  Mahogany 
Golden  Oak 
Fumed  Oak 
Silver  Grey  Oak 
Kyonyx 

Circassian  Walnut 
Black  Walnut 
White  Enamel 
Ivory  Enamel 

"Specializing  in  Chairs" 


Pleasing  design,  beautiful  finish,  and  solid  construction,  with 
the  big  practical  feature  of  Berlin  Tables 

The  Automatic  Top 

gives  the  dealer  the  advantage  of  being  able  to  show  his  customer 
more  value  from  every  angle.  Our  Positive  Extension  Controller 
operates  by  a  gentle  pull  on  one  side  which  opens  both  sides 
The  top  is  always  centered. 


An  assortment  of  Berlin 
Tables  on  your  floors  will 
boost  your  spring  business. 
They  are  becoming  more 
popular  every  season 


The  Berlin  Table  Manufacturing  Co.,  Limited 

BERLIN  ONTARIO 
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Lippert  Davenport  Beds 

Two  Home  Comforts  m  One 


No.  I .    Length  60  inches  x  32  inches  deep 


A  NEW  ADDITION  TO  OUR  LINE 


One  of  our  very  attractive  designs  in  our  line  of 
Davenports  and  Davenettes.  Ask  our  traveller 
to  show  you  this  line  on  his  next  trip.  Get 
prices  and  prints — it  will  pay  you. 


The  Lippert  Furniture  Co.,  Limited 

ISIIRLIN         ::  ONTARIO 
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A  Sample  of  j 

"Victoriaville''  Upholstered 

Furniture 

If  you  have  not  already  done  so,  you  should 
get  a  stock  of  this  furniture  on  your  floors. 

The  design,  comfort  and  quality  of  Victoriaville 
Upholstered  Furniture  will  appeal  to  your  cus- 
tomers at  sight,  and  when  you  add  to  this  the 
very  reasonable  price  at  which  you  are  able  to 
sell  them  they  simply  cannot  resist  the  tempta- 
tion to  buy. 

Just  send  us  a  small  order  and  see  what 
a  short  rohile  it  wdl  stay  on  \^our  floors 

— The  Victoriaville  Bedding  Co.,  Limited — 

TJjeBJ^we  Victoriaville  TheB/fBve 

//Jxcc/ Csr/gac/Cenfer       Que.  MxedCarJoac/Cenfer 


Formerly 

The  Canadian  Mattress 
Co.,  Limited 
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New  Designs  in  Brass  Bedsteads 


We  are  continually  bringing  out  new  designs  in 
Brass  Bedsteads,  designs  that  go  a  long  way  to- 
wards closing  sales  for  you,  Mr.  Dealer. 

Our  long  experience  and  up-to-date  machinery 
enable  us  to  turn  out  bedsteads  of  first  class 
quality,  at  a  cost  which  enables  you  to  sell  them 
at  a  reasonable  figure  and  still  make  a  good 
margin  of  profit. 

Victoriaville  Beds 


are  finished  so  that  they  may  be  cleaned  with  gasoline 


Jusl  get  a  small  stock  of 
these  beds  on  your  floors  and 
see  how  fast  they  will  move. 


T/jeBiyF/ve 
Njx(c/C ijr/oc)c/Ccn/cr 


The  Victoriaville  Bedding  Co.,  Ltd.—' 

(Formerly  The  Standard  Bedstead  Co.,  Limited) 

Victoriaville,  Que. 


IS 
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Hardwood  Chairs 

Made  to  Wear 

Our  chairs  are  made  to  stand  hard  knocks  and, 
owing  to  the  fact  that  our  plant  is  devoted  exclusively 
to  the  manufacture  of  chairs,  enables  us  to  produce 
them  at  a  very  low  price  to  you,  Mr,  Dealer. 

Our  catalog  will  give  you  an  idea  of  the  different 
designs.    A  post  card  will  brmg  it. 

The  Victoriaville  Chair 

Manufacturing  Company 


Victoriaville 

Que. 


/:SKed Car7pa(/Cen/er 


The  Good  Old  Summer 

Time  will  soon  be  here 

Are  you  ready  for  the  big  demand  for 

Verandah  Chairs 

which  this  season  brings  with  it  ?    If  not,  why  not  send 
in  your  order  before  it  is  too  late? 

Nothing  but  first  quality  reeds  enter  into  our  goods,  and 
we  would  be  pleased  to  send  you  a  copy  of  our  new 
catalog  of  Rattan  furniture,  showing  some  splendid  new 
lines. 


The  Canadian 
Rattan  Chair 
Co.,  Limited 

Victoriaville 

/fjxed  Car/o^dc/Center  q- 
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Are 


you 


ready 


With  a  good  line  of  furniture  to  supply  the 
extra  demand  which  this  season  brings  with 
it.  May  and  June  are  the  ideal  months  for 
weddings,  and  weddmgs  mean  new  homes 
and  new  furniture. 


T/jeB/fFive 
Jf/xed Car/oac/Cenfer 


Victoriaville  Furniture 


Will  fill  the  requirements  of  the  majority  of 
Newlyweds,  because  it  is  manufactured  for 
utility  rather  than  show,  although  the  designs 
are  all  new  and  up-to-date.  Our  prices  are 
the  lowest  (quality  considered)  you  can  find 
anywhere,  thus  allowing  you  to  make  a  good 
profit  and  retail  at  a  reasonable  price. 


Drop  us  a  card  for  our  catalog,  or  ask  us  to 
send  a  representative  to  tell  you  more  about 
Victoriaville  Furniture. 


The  Victoriaville  Furniture 
Company 

Victoriaville,  Que. 
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The  Story  These 
Photos  Tell 

is  carried  out  in  thousands  of  Can- 
adian homes  to-day.  It  is  a  story 
of  elegance  and  beauty  with  quality 
for  a  foundation,  and  a  good  profit 
for  the  dealer  who  sells  them. 
Write  about  these  new  hnes  shown. 

J.  P.  Albrough  &  Co. 

INGERSOLL,  CANADA 

Makers  of  Quality  Couches  and  Easy  Chairs 


A  Popular  Spring  Design 


o(  generous  proportions,  fine  appearance  and  substant- 
ially constructed.  All  materials  used  are  selected  for 
their  special  fitness  in  affording  the  maximum  of  com- 
fort and  service. 

Ord  er  it  now  with  davenport  to  match.  They  will 
help  put  more  profit  on  your  books  this  month. 

Prices  and  photograph  on  application 


The  Imperial  Furniture  Co.,  Toronto 


Three  large  Rusj  Racks  holding  120  rugs  each 


Give  Your  Salesmen 
Increased  Efficiency 

Imtall  ihe  "TWENTIETH  CENTURY"  RUG  RACK  and 
make  selling  rugs  a  pleasant,  easy  task. 

Thf  old,  laborious  '  rug  pile  "  method  is  a  time  waster  and  a  severe 
tax  upon  the  patience  of  both  salesmen  and  customers. 
By  display  ng  your  rugs  on  the  "TWENTIETH  CENTURY" 
RUG  RACK,  several  customers  can  be  waited  upon  at  once  and 
a  demonstration  is  easily  affected. 

Send  us  the  height  of  your  ceiling  and  specify  the  number  of  rugs  you 
wish  to  put  on  rack  and  we  will  give  you  full  paiticulars  as  to 
space  taken  up.  etc. 

No  matter  how  large  or  small  >  our  business  we  have  a  rug  rack  to 
just  suit  your  purpose  at  a  price  that  is  speedily  repaid  by  the  addi- 
tional business  obtained.     Write  for  Catalog. 

The  Steel  Furnishing  Co.,  Ltd. 

New  Glasgow,  N.  S. 

Manufacturers  of  Rug  Racks,  Linoleum  Racks,  Hearth 
Rug  Racks  and  Clothing  Racks 
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Look  at  these  High  Grade  Mattresses 

Just  What  You  Want  For  Your  Better  Class  Trade 


"5 

M 


o 


'  'V- 


o 

V  ^ 


o 


o 
o. 


Le/  us  5cn(/  vou  our 
pncc  /(.s/  other  de- 
tails of  our  full  line  of 
Quality  Mattresses. 


Quality 
Mattress 
Co. 

Waterloo  and  Berlin,  Ont. 

Had  Off  cc:  Watfrloo 


Put  these  in  your  window 
and  they  will  sril  themselves. 

Quality 
Mattresses 

will  increase  your  sales  and 
double  your  prolits. 


h.i'crii  mattress  is  label- 
ed, sitou'irii;  retail  price 
and  what  it  contains. 
I  f  e  stand  behind  these 
labels.  7  hat  is  Vour 
customers '  and  t/our 
()(<7i  protection. 
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The  ^^Elmira^'  is  the  Specialized  hine 

Vou  can  use  Elmira  J^oods  in  your  business  because  they  are  the  kind  that 
build  preslii^e  and  [irofits  while  ordinary  lines  are  becoming-  shop-worn. 

We  Manufacture  Electric  Mantels,  Parlor  Frames,  Library 
Tables,  Office  Desks,  Filing  Cabinets  and  Sections. 


Have 
You 


ur 


0 

Catalog 


Library  Table. 

Made  in  Mahogany  and  Quartered  Oak,  beautifully  finished. 


No.  203 
Single  Pedestal  Sanitary  Desk 


The  Elmira  Interior  Woodwork  Co.,  Limited 

C.P.R.  Elmira,  Ontario  G.T.R. 


The  Mattresses  That  "Prove  Up" 

You  always  expect  the  best  in  every  lot  of  goods  you  buy. 
You  lose  if  they  don't  fulfill  your  expectations.  Our  line  of 
Mattresses  combine  the  quality,  price  and  service  that  inevitably 
make  a  Standard  buy  a  most  profitable  one. 


Lee -Burr ell 
Rex 

A  Mattress  to  suit  every 
taste  and  purse. 


Regent 
Invictus 

The  best  value  possible 
in  every  grade. 


The  Standard  Bedding  Company 


27-29  Davies  Ave. 


Toronto,  Ont. 


May.  1914 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER 


2.1 


The 

Weisglass 
Catalogue 


An  Important  Event  for  You--and  Us 


l^^^l'li  completely  iliu.stmted  catalo-n(>.  No.  1 
("anndian  Issue,  is  now  ready  foi'  mailing  and 
we  shall  have  the  greatest  pleasure  iti  forwaid- 
ing  a  eo{)y  to  all  sellers  of  our  prodiu-ts  in  the 


Doniinion.  on  receipt  of  a  [)ostal. 

Most  careful  attention  has  been  given  in  picpai  iui:  the 
ilhistrations  and  deseriptive  matter,  and  w  e  are  eontident 
that  a  copy  will  prove  of  material  assistance  to  your 


salesmen. 


Please  Write  Us  To-day 

We  Excel  in    Design,   Construction,  Finish 

"AcitI  I'roof  I.aci.|uci    has  c.stabli.slicil  a  reputation  lor  us  thai  we 
are  proud  of.     It  assists  you  to  sell  beds  and  keep  them  sold. 

S.  Weisglass,  Limited 

Makers  of  Brass  Beds,  Woven  Wire  Springs,  Steel  Couches 

and  Cabinet  Beds 

MONTRRAL 


4 


CANADI  AN  FURNITURE  WORLD  AND  TTIE  UNDERTAKER 


May,  1914 


The  Gold  Medal  Line 


SPRING  TIME  IS 
BED  SPRING  TIME 

Keep  a  good  supply  in  stock  of 

HERCULES 


REGISTERED 


BED  SPRINGS 


Imperial  Steel  Slid- 
ing Couches  and 
Steel  Folding  Cots 
complete  with  cush- 


ions. 


A  handsome  couch  by  day,  a  double  bed  by  night.    A  pressure  of  the  foot 
converts  from  the  one  to  the  other.    The  two  articles  at  one  cost. 


"Purity"  Mixed 
Mattresses  and 
White  Cotton 
Mattress. 


"Gold  Medal" 
Felt  Mattresses 


|:         Jf^^f  '^^ M^-        -icr^.:  \ 


';?W|fjf  '"^'^""^'"'^'^^'r""'  '-?fPi^-'-^^' 


Manufacturers  of  Parlor  and  Living  Room  Furniture 

The  Gold  Medal  Furniture  Mfg.  Co. 


Limited 


Head  office:  Van  Home  St.,  Toronto    Factories  also  at  Montreal,  Winnipeg  and  Uxbridge 
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NAGRELLA 

Kitchen  Cabinet 

The  Dealer's  Opportunity 

The  Nagrella  Kitchen  Cabinet  is 
a  business  "getter"  and  a  business 
"holder. "  The  unexcelled  con- 
venience and  superior  workmanship 
and  construction  make  for  satisfied 
cu  tomers  and  satisfied  customers 
mean  more  sales  on  every  hne  you 
carry. 

Priced  to  allow  you  a  handso  ne 
margin  of  [)rorit.  Supplied  with  or 
without  flour  sifter  or  diop  leaf. 

Write  at  nncp  fnr  our  Driilvr  Pritpnuitinn 

The  Nagrella  Mfg.  Co.,  Ltd. 

Cor.  Shaw  and  Emerald  Sts. 
Hamilton,  -  Ontario 


You  Can  Capture  the 
Table  Cover  Trade 
of  Your  Town  with 

^  ASBESTOS 
TABLE  COVERS 

For  years  the  wide-awake  women  of  this 
country  have  known  J-M  Asbestos  Table  Covers 
and  Mats  to  be  absolutely  the  ver\'  best  \alue 
obtainable  in  such  j^oods.  They  know  that  we 
mine  our  own  asbestos  and  manufacture  our  own 
asbestos  articles,  and  that  we  are  the  larg'est  and 
oldest  concern  in  this  line  of  business. 

Why  not  lake  advantage  of  thoso  facts  and  handle 
J-.M  Asbestos  Table  Covers  in  preference  tc>  any  other  line. 
We  are  prepared  to  make  you  an  interestin.if  special  pro- 
position if  you  will  write  to  our  nearest  Branch  house 
in  your  territory. 

Write  us  TO-DAY  for  particulars 

THE  CANADIAN 
H.  W.  JOHNS-MAN VILLE  CO.,  Limited 

Manufacturers  of  Show-Case,  Show-Window  and  General 
Illuminating  Systems;  Asbestos  Tabic  Covers  and  Mats  ; 
Pipe  Coveri  gs ;   Dry   Batteries,  Fire  Extinguishers,  Etc. 


TORONTO 
MONTREAL 


WINNIPEG 
VANCOUVER 


VY/E  are  manufacturing 
an  extensive  line  of 
Roman  Stripes,  Art  Serge, 
Armure,  Egyptian  and  Monk's 
Cloth,  together  with  all  grades  of 
Tapestry  curtains,  and  are  selling 
direct  to  the  trade. 

Give  us  a  chance  to  send  our  represen- 
tative to  you.  It  will  he  worth  your 
while  to  consider  the  above  lines.  They 
are  the  best  obtainable  the  kind  of 
goods  that  bring  buyers  back  for  more. 

The  Dominion  Hammock 

Manufacturing  Company 


I  Jiiulccl 


D 


unnville 


Ontario 
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STAMCO,  LIMITED 


Manufacturers  of 


BEDS  and  BEDDING 

with  our 

Modern  Plant  and  Up-to-date  Methods 

we  are  able  to  guarantee 

QUAUn  and  SERVICE 

We  are  on  all  three  transcontinental  lines  and  we  have 
our  own  siding.  We  carry  large  stocks  and  whether 
you  want  small  quantities  or  carloads  we  can  give  you 

QUICK  DELIVERY 

A  post  card  will  bring  you  our  1914 

Catalogue  per  return 

StamcO;  Limited 

Saskatoon  and  Edmonton 

Stamco  of  Regina,  Limited 

Regina 

Beds,   Springs,    Mattresses,  Comforters, 
Pillows,  Blankets,  Tents,  Awnings,  and  all 
kinds  of  Canvas  Goods 
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Our  Secret  Process  of  Cross  Binding 
Eliminates  All  Possibility  of  Spreading 

You  have  probably  experienced  the  dissatisfaction  resulting 
from  mattresses  spreading.  Mighty  discouraging  to  have 
what  you  think  is  a  good  sale  turn  up  wrong  like  that,  isn't  it  ? 

Kellaric  Mattresses  are  unconditionally  guaranteed  to  keep 
their  shape,  and  they  last  even  longer  than  your  customer 
expects,    it  pays  you,  Mr.  Dealer,  to  sell  your  customers 

KELLARIC  MATTRESSES 

The  next  time  you  are  near  a  Kellaric,  take  a  peek  through  the  laced  open- 
ing.   It  will  show  you  why  the  Kellaric  is  a  leader  in  good  Mattresses. 

Altogether  the  product  of  Canadian  skill,  our  lines  embody  the  best 
there  is  in  comfort,  sanitation  and  economy. 

Our  popular  priced  lines  are:-  The  Model  Spring,  Hair-in- 
Cotton  and  the  Common  Sense.   Write  jor  further  information 

The  McKellar  Bedding  Co.,  Ltd. 

Fort  William  Ontario 

The  Berlin  Bedding  Company,  Limited,  31-33  Front  St  E.,  Toronto,  Ont. 
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BCOISTCRBR) 


FRAME:  Height.  5  (eet  6  inches.  Length.  7  feet  6  inche..  Width.  3  feel.  WEIGHT:  50  lbs. 

COUCH  :  Height  of  Windshield.  2  feet  1  inch.  Length,  6  feet.  Width.  2  feet  2  inches. 

WEIGHT  WITH  MATTRESS.  75  lbs. 
Finished  in  best  quality  tan  duclc.       Metal  parts  painted  green.       Couch  may  be  used  separately  as  a  Divan. 
Spring — the  famous  Simmons  Fabric,  attached  to  heavy  angle  frame  by  strong  helical  springs. 

THE  ORIGINAL 
1914  MODEL  HAMMO- COUCH 

First  in  the  Field  and  Still  Leading" 

The  *' Ideal" 

HAMMO -COUCH 


EING  the  original  and  most  widely  adver- 
tised Hammo-Couch  in  Canada,  it  is  only 
natural  that  it  should  be  in  greater  demand 
than  ever.    Nol  only  so,  but  this  year  s 
model  has  many  exclusive  and  up-to-date  features. 

1 .  Has  a  real  spring — strong  and  comfortable. 

2.  Mattress  filled  with  cotton — neatly  finished 
with  Box  Edge. 

3.  Weight  so  carried  that  couch  cannot  tip  or 

give  way. 

4.  Attractive  canopy — adjustable  to  all  positions. 


5.  Our  own  type  stand— neat,  compact  and  very 
strong. 

6.  Couch  can  be  used  indoors  as  a  divan — having 
folding  legs  equipped  with  Ideal  Ball  Bearing 
Casters. 

7.  Has  convenient  magazine  pockets. 

Place  your  orders  now  to  ensure  early  deliveries. 
We  anticipate  an  exceedingly  heavy  demand  as 
the  result  of  our  advertising. 

Spring  is  here,  and  Springtime  is  Hammo-Couch 
time. 


.^^^  IDEAL  BEDDING  LIMITED 

2^4  JEFFERSON  AVENUE      -  TORONTO 
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They  no  Longer 
Cut  Prices. 


The  wjiiit  of  confidence  by  iiiei'- 
cluints  in  each  other  is  the  root 
of  many  of  the  evils  that  atl^'ect 
the  retail  trade.  This  is  probably  more  true  of  retailers 
ill  small  towns  than  of  those  in  the  cities. 

A  case  in  point  came  under  my  observation  the  other 
day.  There  are  a  coui)le  of  merchants  in  a  certain 
small  (^)ntario  town.  They  were  keen  competitors  and 
cut  |)rices  freely.  Each  considered  the  other  capable 
of  perfortiiing  any  mean  and  unbusinesslike  act.  Coii- 
se(|ueiitly  their  retati()nslii|)  was  most  strained,  and 
when  j)assing  scarcely  noticed  each  other. 

A  traveling  salesman,  who  was  intimate  with  both, 
became  obsessed  with  the  ridiculousness  of  the  situa- 
tion and  made  U|)  his  mind  to  draw  each  of  them  into 
conversation  about  it.  ("arryiii};  out  his  intention  he 
found  that  each  I'ei^ognized  the  suicidal  character  of 
their  pri'sciit  price-cut  I  in<;  practices,  but  that  each  hesi- 
tated to  approach  the  othei'  owinjr  to  his  lacdc  of  con- 
fideiic(>  in  him. 

The  next  time  the  traveler  was  in  the  town  he  invited 
the  two  merchants  to  take  dinner  with  him.  After 
dinner,  as  they  smoked  lln'ir  ('i<,Mrs,  he  broaclicd  tlu' 
subject  of  price-<'ut t in^'  .iiid  olhrr  trade  evils  ,iiid 
pointed  out  how,  by  reco<^ni/.in<f  tlic  rif^lit  of  every  man 
to  carry  on  business  and  by  each  exerei.siiif;  a  little 
eiMifidfUec  in  the  otlici',  tiim'  wjis  no  ri'ason  w  liy  lliey 
sh(Uild  not  be  remedied. 

Eueh  of  the  merchants  saw  the  poini  and  ejicli  was 
soon  coiifessin<;  his  sins  of  oniis.sion  and  eominission 
with  the  traveler  presidinn  as  father  confe.ssor. 

\o  hanl  and  fast  agreement  was  drawn  up  ;is  ;i  i-e- 
sull  of  the  eord'ereiice,  but  the  two  mereliants  decided 
to  adopt  the  same  method  of  arriving  at  costs  and  In 
add  a  moderate  profit  when  fixing  llie  selling  price. 

Several  iiiontlis  have  since  gone  lp\ ,  .luil  the  desire 
is  now  to  maintain  prices  rather  than  lo  sbiiigliln-  Iheni, 
for  eacdi  mereliaiif  has  discovered  the  oilier  fi'liow 

can.  aftei-  jdl,  be  I  rusted. 


Our  Timber  Nations,  like    individuals  who 

Prodigality.  po.ssess  great  wealth,    are  often 

prodigal  in  their  use  of  it.  Can- 
ada has  a  great  timber  area.  All  told  there  are  between 
.■')00,000.000  and  600.000.000  acres,  of  which  300,- 
000.000  to  400.000.000  acres  are  otticially  estimated  to 
be  of  commercial  size.  And  yet  in  spite  of  this  our 
waste  has  been  so  great  that  our  supply  for  manufac- 
turing purposes  threatens  to  become  iiiade(|uate. 

To  the  furniture  manufacturers  this  is  a  matter  of  no 
.small  importance. 

The  furniture  and  car  manut'actui-ers  use  between 
them  somewliere  in  the  neighborhood  of  180.000.000 
board  feet  of  timber,  ajiproximately  valued  at  $3,000.- 
000  Of  this  (juantity  one-third  is  estimated  to  be  im- 
ported timber. 

The  chief  source  of  forest  waste  is,  of  course,  fire. 
Some  authorities  are  of  the  opinion  that  the  waste  in 
this  respect  is  more  than  etpial  to  the  value  of  the  tim- 
ber cut.  Even  for  firewood  we  cut  about  •t;"')0,000,000 
annually,  which  in  value  is  only  exceeded  by  that  of 
iuinber,  lath  and  shingles  combined.  The  aggregate 
output  of  these  three  in  was  $S4.000,000.  The  total 
value  of  all  forest  products  in  IIM-J  was  $182,000,000. 

Elficicncy  in  the  concrete  is  knonnng  liow  to 
do  the  trick  in  the  best  (ind  shortest  iiHiv. 

Conservation  The  Fedeial  and  Provincial  Gov- 

Methods.  eninients  are  at  last  awakening 

to  the  iiiiportaiiee  of  conserving 
our  forest  resources.  Not  only  are  they  yearly  making 
more  systematic  efforts  to  protect  the  forests  from  fires, 
but  great  areas  are  being  reserved  for  the  benefit  of 
posterity.  This  area  reserve  now  totals  about  140.000.- 
000  acres  as  compared  with  less  than  7,.")00.00()  tliirteeii 
years  ago. 

For  forest  protection  Ontario  last  year  spent  $32"). 000, 
Quebec  something  like  $270,000.  British  Columbia  $37"),- 
000.  .\ew  Brunswick  $3.").000,  and  Xova  Scotia  $8,000. 
These  figures  include  amounts  exix'iided  by  lumber  com- 
panies as  well  as  by  the  vai'ious  Provincial  (Jovern- 
iiieiits. 

When  one  considers  that  it  reijuires  generations  to 
produce  a  tree  of  coiiimereial  si/.e.  one  begins  to  I'eali/e 
tile  iin|)()rtance  of  conservation.  A  sj)ruce  tree  twelve 
inches  through  cannot  be  |)ro(luced  in  less  than  120 
years,  while  the  modest  looking  cedar  re(piires  17.')  to 
200  years  to  come  to  the  si/.e  necessary  for  tlie  average 
pole. 

As  quality  is  of  more  importance  to  younsr 
honie  builders  than  price,  it  is  quite  olreious 
the  course  the  furniture  dealer  should  pursue 
in  his  sellino  talks  ivhen  seeki/io  the  business 
of  prospective  / une  brides. 


Nearly  All  In- 
creased Profits. 


K'etereiice  lias  been   made  more 
tlian   once   in    thi'se   columns  to 
tile  except  ioM.'iIly  |)rolitable  year 
experienced  by  lln'  lianks  of  ('ana<l,i  during  1H1.3. 

A  retui-ii  recciilly  issued  shows  lhat  the  loan  and 
trust  companies  had  a  similar  experience.  In  fad. 
speaking  generally.  I!»l:!  w;is  the  most  sueeessfid  year 
on  record. 

All  but  two  of  the  loan  companies,  out  of  thirty  six. 
came  through  the  year  with  increased  profits,  and 
twelve  out  of  lifteen  I  rust  com|)anies  were  jible  lo  re- 
port  a  like  result. 

.\s  with  Ihe  banks,  so,  naliirall\-,  wilh  liie  loan  c(mii- 
panies,  the  demand  for  money     :ind     ils  pronounced 


30 

stringency  eiiabU'il  tlu'iii  to  ilriuaiul  and  ohlaiii  higli 
I'jitfs  of  iiiterost  on  fuiuls  loaiifil. 

Hut,  probably,  thi'  most  satislarlorv  rcatiiir  o\'  llif 
situation  is  tin*  strong  position  uliirh  ilir  loan  ami  I  rust 
fOiupanit's  of  tlu'  country  ocnii'y.  lake  Ihc  hanks, 
tlu-y  appear  to  be  in  a  strongci'  iiosiiidii  lliaii  ever.  And 
that  after  a  severe  period  of  stress  anil  stoi  in. 

It  is  experiences  like  tliese  that  helj)  to  mainlain  and 
strengthen  Canaila's  position  in  I  lie  linancial  world. 

//  IS  not  l  onsidercii  impolite  for  the  jiirniliire 
dealer  to  ^\s;et  the  ear'  of  the  prospective  Jinie 
briile.  At  any  rate  it  is  eonsiiiered  politic 
that  he  should  do  so. 

Great  Grain-Ship-  The  <i:oo(l  people  of  i'ort  Arthur 
ping  Ports.  and  l-'ort  Williaiu  have  been  do- 

inir  a  Hull'  chest  expansion  lately. 

'ri\t'y  have  l)een  doing  some  calculating  for  the  pur- 
|)ose  of  aseertaining  how  the  i)orts  of  the  "Twin  Cities" 
compare  witii  those  elsewiiere  as  shippers  of  grain.  It 
is  th»'  result  of  this  figuring  which  has  occasioned  the 
chest  expansion. 

The  total  qinintity  of  grain  shipped  last  year  from 
what  might  be  tei-med  tlie  "two-in-one"  ports,  was 
20:{.."{2S.1'J!>  bushels.  During  the  sanu-  year  Buffalo  re- 
ceived 172.1:^8.000  busliels.  Duluth-Superior  shipped 
115.880.000  bushels.  New  York  received  84,994,000 
bushels.  Jlontreal  shi|)pe(l  .■)4,;}42,000  biashels,  and 
Chicago  .shipped  54,292.000  bushels. 

The  "Twin  Cities"  therefore  handled  81,189,000 
more  bushels  of  grain  than  any  other  port  on  the  con- 
tinent; in  fact,  in  the  world. 

Thus,  while  the  West  can  boast  of  being  the  grain- 
growing  centre  of  Canada,  the  Port  Arthur — Fort  Wil- 
liam people  can  boast  that  their  .ioint  port  is  the  world's 
chief  grain-shipping  centi-c. 

And  yet  the  Great  West,  whence  the  elevators  at 
Port  Arthur  and  Fort  William  get  their  supply  of  grain, 
still  has  a  (juarter  of  a  billion  or  more  acres  of  agricul- 
tural lands  that  are  not  yet  under  cultivation ! 

That  there  are  still  greater  things  in  store  for  the 
ports  of  Port  Arthur  and  P^ort  William  must  be  jiatent 
to  all  who  give  thought  to  the  sub.ject. 

Because  Spring  is  lingering,  it  by  no  means 
follows  that  the  business  man  should  be  late 
•with  his  method  for  getting  Spriyig  trade. 

A  Business  There  is  no  better  business  stim- 

Stimulant.  ulant  than  advertising.  Possibly 

every  business  man  could  manage 
to  get  along  without  it,  but  he  cannot  get  along  as  well 
without  it  as  he  can  with  it.  There  is  no  question 
about  it. 

What  is  to-day  one  of  the  largest  firms  of  its  kind 
in  Canada  began  business  a  score  of  years  ago  with  a 
ver>'  limited  capital. 

They  managed  to  muddle  along  for  a  while,  the 
growth  being  slow  and  painful.  Finally  the  head  of 
the  firm  decided  that  their  only  salvation  was  to  adver- 
tise. Hitherto  they  had  not  spent  a  cent  in  adver- 
tising. 

They  decided  to  be  .systematic  about  the  matter,  and 
so  appropriated  a  certain  sum  for  the  purpose.  The 
appropriation,  like  their  capital,  w-as  small. 

The  wisdom  of  the  expenditure  was  soon  apparent. 
Business  began  to  move  in  a  way  that  was  foreign  to  all 
previous  experience.    Encouraged  by  this,  the  appro- 
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priation  for  advertising  was  at  once  increased  two- 
fold ;  and  t hat  |)aid. 

The  fii-m  is  still  growing  and  is  still  advertising. 

A  good  window  display  speaks  louder  than  ivords. 

Death  Roll  of  Twelve  hundred  and  twenty  in- 

Consumers.  dustrial  workers  were  killed  in 

Canada  last  year  while  engaged 
in  their  regular  vocations. 

This  is  of  more  than  passing  interest  to  business  men. 
Pjvery  life  lost  destroyed  at  least  a  consumer  if  not  a 
customer  direct. 

As  a  consumer  of  various  forms  of  merchandise  each 
victim  may  be  estimated  to  be  worth  $500  a  year  to  the 
country.  Tf  this  estimate  is  approximately  correct  it 
means  that  by  the  death  of  these  1,220  persons,  $610,000 
was  lost  to  the  business  men  during  the  year.  On  the 
same  basis  $6,100,000  would  be  lost  in  ten  years. 

But  this  is  not  all,  for  by  the  serious  accidents  which 
befell  5,780  other  persons,  there  was  a  further  decrease 
in  purchasing  power. 

It  is  quite  evident  that  business  men  should  have  more 
than  a  passing  interest  in  the  "safety  first"  movement 
which  is  now  becoming  so  general  in  Canada  as  well  as 
in  other  civilized  countries. 

There  is  an  economic  as  well  as  a  humanitarian  aspect 
to  the  subject. 

A  little  more  effort  will  usually  bring  to  the 
.  store  of  the  fur)iifure  dealer  a  little  more  of 
the  business  which  arises  out  of  fune  weddings. 

Neglect  of  There  are  hundreds   of  mer- 

Potent  chants  throughout  the  length 

Factors.  and  breadth  of  the  land  who 

scarcely  ever  pay  any  atten- 
tion to  window  dressing,  while  advertising  they  shun 
as  they  would  the  Evil  One.  And  yet  of  the  potency 
of  these  two  factors  in  the  development  of  business 
there  can  be  no  doubt. 

If  every  dealer  in  the  land  who  is  now  practically 
neglecting  these  two  factors  were  on  the  morrow  to 
come  to  himself  and  follow  in  the  train  of  those  who 
already  intelligently  and  persistantly  dress  their 
windows  well  and  judiciously  advertise  their  wares 
and  the  service  they  are  in  a  position  to  render,  a 
revolution  would  be  worked  in  a  short  time,  and 
country  customers,  who  now  think  it  is  the  proper 
thing  to  buy  from  mail  order  houses,  would  wake  up 
to  the  fact  that  for  more  reasons  than  one  it  would 
be  to  their  advantage  to  buy  at  home. 

Lasy-brains  are  responsible  for  more  failures 
than  la ck-of-b rains. 

A  Sign  of  The   merchant   who   thinks  he 

Disintegration.  knows  everything  about  his  busi- 

ness that  it  is  possible  to  learn  is 
usually  he  whose  business  is  no  larger  to-day  than  it 
was  yesterday  or  the  day  he  started.  And  so  it  will  be 
until  he  discovers  that  the  more  he  really  know^s  the 
more  there  is  for  him  to  learn. 

This  principle  is  as  true  in  business  as  in  science. 

The  ignorant  man  is  he  who  "knows  it  all." 

Business  building  is  one  of  the  most  intiM-esting  and 
fascinating  games  in  the  world  to  those  who  are  dail.v 
conceiving  new  ideas  and  seeking  new^er  and  better 
methods. 
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Canadian  Trade  in  Process  of  Recuperation 

A  Review  of  the  Financial  and  Industrial  Past  and  a  Careful  and  Detailed 
Study  of  the  Future  as  Far  as  the  Different  Canadian  Industries  are  Concerned 

BY  W.  L.  EDMONDS 


TRADE  conditions  in  Canada  to-day  are  very  much  different 
from  what  thev  were  a  year  ago. 
Last  Spring  "authorities  in  Canada,  as  well  as  those 
in  Cither  parts  of  the  world,  were  scanning  the  financial  horizon 
with  some  concern.  They  saw  gathering  premonitions  of  a 
coming  storm.  The  money  market  had  for  some  time,  owing 
to  the  heavy  demands  which  were  being  made  upon  it  the 
world  over,  "been  exhibiting  a  decided  tendency  toward  strin- 
gency and  consequent  higher  rates  of  interest.  To  make  mat- 
ters worse,  there  was  the  war  in  the  Balkans. 

War  doesn't  turn  capital  over;  it  eats  it  up  and  destroys  it. 
And  the  two  wars  absolutely  wiped  out  of  existence  capital  to 
the  amount  of  half  a  billion  dollars,  or  about  equal  to  twice 
the  sum  of  money  Canada  has  been  borrowing  annually  for 
government,  municipal  and  industrial  purposes. 

•  *     *  # 

Since  last  Spring  the  clouds  which  were 
A  Clearing  Sky.  peering  above  the  horizon  have  envel- 

oped the  financial  sky  and  the  storm 
which  was  threatened  became  an  actuality.  And  it  was  a  rather 
severe  storm.  But  it  has  now  apparently  spent  its  force.  At 
any  rate,  the  clouds  are  lifting,  and  while  they  have  yet  by 
no  means  been  entirely  dissipated  the  outlook  is  gradually  im- 
proving. Confidence  is  being  restored,  although  it  may  be  but 
slowly.  The  stringency  of  the  money  market  is  practically  a 
thing  of  the  j)ast. 

The  way  Canada  has  weathered  the  storm  is  in  many  respects 
a  matter  for  congratulation.  We  felt  the  effects  of  the  storm 
probably  less  than  did  the  United  States.  But  we  felt  it  keenly 
enough  just  the  .same.  And  we  are  still  feeling  it  to  some  extent. 
But  its  centre  was  in  the  Western  Provinces.  And  there  was 
an  obvious  reason  for  that.  Being  in  an  earlier  stage  of  devel- 
opment, they  had  naturally  been  living  on  credit  more  than  any 
other  jiart  of  the  Dominion,  and  consequently  were  less  able 
to  stand  the  financial  stringency  when  it  appeared.  But  what 
really  aggravated  the  situation  in  the  Western  Provinces  was 
the  inordinate  spirit  of  speculation  in  real  estate  which  pre- 
vailed there.  Inordinate  speculation  in  real  estate,  or  in  any- 
thing else  for  that  matter,  cannot  be  carried  on  all  the  time. 
A  (lay  of  reckoning  inevitably  comes,  and  when  it  does  come 
men  who  have  starved  their  business  must  suffer  from  its  effect 
when  the  money  they  have  tied  up  in  investments  is  no  longer 
realizable. 

t^uick-rifh  methods  are  not  conducive  to  permanent  prosperity. 
What  they  do  breed  is  extravagance,  and  where  extravagance 
abounds  capital  is  wasted  rather  than  created.  Thrift  is  the 
only  thing  which  creates  capital,  and  this  is  a  wholesome  lesson 
whicli  we  in  Canada  have  yet  to  learn.  But  we  are  learning. 
Exjierience  is  teaching  us. 

•  •     *  • 

One  of  the  moat  gratifying  things  in 
Maritime  Provinces.       connection  with  the  financial  storm  is 

the  small  effect  it  has  had  upon  the 
older  provinces  of  the  Dominion  and  [larticularly  the  Maritime 
Provinces.  While  of  course  the  Maritime  Provinces  have  been 
affected  to  some  extent,  yet  it  has  been,  comparatively  8i)eak- 
ing,  to  a  small  extent.  Ah  a  matter  of  fact,  instead  of  "mark- 
ing time"  the  provinces  down  by  the  sea  have  been,  and  still 
are,  advancing  indu.Rtrially.  They  have  taken  on  a  new  lease  of 
life.  They  have  more  confidence  in  their  industrial  future  than 
they  have  ever  exhibited  before.  They  believe  they  are  at 
last  coming  to  their  own.  Not  having  gone  to  the  extremes  dur- 
fng  the  past  few  years  that  other  parts  of  the  Dominion  have, 
they  naturally  have  been  in  a  better  po.nition  during  the  past 
twelve  months  to  weather  the  financial  storm. 

To  the  manufacturers  in  Ontario  the  Maritime  Provinces  have 
during  the  past  months  of  stress  and  storm,  been,  as  it  were,  a 
"saving  remnant."  In  other  words,  by  their  increased  sales 
in  Kastern,  they  have  been,  in  many  instances,  largely  recouped 
for  their  decreased  sales  in  Western  Canada. 

•  •     •  • 

Thi'  position  of  the  furniture  industry 
The  Furniture  IiuluHtry.   during   lOl.'t  was  rather  unique.  Dur 

ing  IStl'J  business  was  abnormal,  and 
whcii  HH.!  licK'iii  many  of  the  factories  found  themselves  with 


a  good  many  of  the  previous  year's  orders  unfilled.  Some  had 
at  least  25  per  cent,  unfilled.  Although  some  of  them  began 
to  feel  the  money  stringency  as  early  as  April,  as  far  as  their 
Xorth-west  trade  was  concerned,  the  furniture  factories  as  a 
rule  were  kejit  busy  until  November  or  December. 

There  was  a  good  deal  of  slaughtering  in  prices,  particularly 
during  the  latter  part  of  the  year,  but  taking  it  on  the  whole 
the  furniture  manufacturers  of  Canada  did  a  large  business 
during  1913.  Some  at  least  did  20  per  cent,  more  than  in  1912. 
One  large  manufacturer,  whose  business  in  the  West  fell  off  75 
per  cent.,  was  enabled,  through  increased  trade  in  the  East,  to 
show  a  net  gain  of  2  per  cent.  As  a  matter  of  fact,  the  com- 
l)aratively  satisfactory  condition  of  trade  in  Ontario,  Quebec 
and  the  Eastern  provinces  saved  the  situation  for  a  great  many 
manufacturers.  In  most  instances  it  will  jirobably  be  found 
that  greater  effort  was  found  necessary  to  get  business  than 
was  the  case  in  1912.  The  fact  that  a  great  many  desks  and 
a  great  deal  of  office  furniture  generally  were  thrown  ujion 
the  market,  through  the  closing  of  real  estate  offices,  militated 
against  the  manufacturers  of  this  line  of  goods. 

In  spite  of  the  stringency  in  the  money  market  and  its  effect 
on  business  generally,  furniture  manufacturers  had  in  many 
instances  to  pay  higher  jirices  for  material.  This  was  particu- 
larly true  of  oak. 

«     *     *  * 

Furniture  manufacturers  are  not  at  all 
Unperturbed  About  |)erturbed  in  regard  to  the  outlook  for 
the  Future.  1914.    They  all  realize  that  a  good  deal 

of  caution  will  need  to  be  exercised,  at 
any  rate  until  the  new  crop  is  assured.  And  although  orders 
on  the  books  are  all  the  way  from  25  to  40  per  cent,  smaller 
than  at  this  time  last  year,  business  has  been  gradually  improv- 
ing since  the  middle  of  Januar\\  It  has,  however,  practically 
been  confined  to  Ontario,  Quebec  and  the  IMaritiine  provinces. 
An  imjirovement  in  trade  with  the  Western  provinces  and 
British  Columbia  is  not  expected  at  any  rate  until  the  Autumn. 

Owing  to  the  expansion  which  took  jdace  during  1912  and 
early  in  1913  in  factory  cajiacity  the  manufacturers  are  now 
in  a  much  better  position  to  take  care  of  a  larger  volume  of 
business  than  they  were,  but  should  trade  develop  next  Autumn, 
as  many  think  it  will,  it  is  quite  jiossible  that  they  may  again 
find  themselves  taxed  to  fill  orders  promptly,  particularly  in 
view  of  the  light  stocks  which  are  now  generally  in  dealers' 
hands  throughout  the  country  and  the  influx  of  immigration. 

Up  to  the  time  the  decline  in  business  took  jdace  furniture 
manufacturers  were  receiving  business  at  about  10  to  20  jier 
cent,  in  excess  of  their  factory  capacity. 

One  thing  that  has  been  disturbing  the  manufacturers  of  late 
is  the  low  grade  furniture  that  is  being  imported  from  the 
southern  States  particularly,  where  cheap  colored  labor 
is  employed.  This  furniture  has  been  coming  into  all  i)art^s  of 
Canada,  and  as  it  has  been  sold  at  incredibly  low  prices  it  is 
suspected  that  it  is  being  dumped  upon  the  market  at  figures 
lower  than  those  obtaining  in  the  home  American  market. 

*     •     «  « 

The  demand  for  beds  and  bt>diliiig  dur- 
The  Bed  and  Bedding  ing  1912  and  the  first  part  of  1913  ke|>t 
Industry.  the  Caiiadiai!   manufacturers  of  these 

lines  so  busy  that  steps  were  taken  by 
several  of  the  leading  concerns  to  increase  their  cajiacity,  sev- 
eral new  factories  with  modern  eiiuipment  being  erected  to 
cope  with  the  rajiidly  increasing  call  for  beds  and  bedding,  lu 
the  meantime,  as  the  year  progressed,  the  retail  dealer,  i>articu- 
larly  in  the  West,  began  curtailing  his  purchases,  with  the  re- 
sult that  as  191.3  progressed,  the  manufacturer  realized  that 
while  the  demand  less(<iied,  the  production  increased,  resulting 
in  ridiculous  jirico  cutting  on  the  part  of  the  manufacturer  in 
his  effort  to  keep  U|)  his  production. 

The  dealer,  however,  has  only  ]iurchased  to  take  care  of  his 
iminecliate  neeils,  and  we  face  1911  with  the  following  condi 
tions:- — Th(>  dealer  is  carrying  meagre  stock  and,  therefore,  is  in 
a  position  where  he  will  re(iuire  goods  jiromptly  as  soon  as  busi- 
ness livens  up.  The  manufacturer  with  improved  facilities 
and  increased  capacity  is  ready  to  take  care  of  the  demand. 
Every  day  indicates  an  improved  condition  in  all  sections  of 
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the  country,  although  the  better  tono  is  iio\  I'lopin-;  nlowly,  but 
whilo  slow  it  is  sure. 

The  industry  employs  in  Canada  some  2,500  skillcil  mechaii- 
ies  and  prai-tioally  all  the  beds  and  liedding  used  in  Caiindn  are 
Cauadian-niade. 

*  •     •  • 

I'arpet  manufacturers  were  busy  in  the 
The  Carpet  Industry.      early  i>art  of  1013  making  up  orders 

plaeed  in  1912,  but  when  they  went  to 
the  market  in  May  for  orders  for  the  .\utunin  they  found  a 
marked  falling  otY  in  the  demand.  This  apjdied  to  both  the 
Kast  and  the  West.  Ontario  orders  were  fairly  good.  It  is 
expected  that  orders  taken  this  8(>ring  for  Autumn  delivery 
will  bo  smaller  than  those  taken  a  year  ago,  but  it  is  the  oi)iu- 
iou  that  toward  the  end  of  the  year  business  will  improve  and 
that  orders  for  Spring,  1913,  will  reveal  a  niueh  better  condi- 
tion of  affairs  than  when  bookings  were  being  made  for  the 
S|>ring  of  1914.  When  trade  assumes  anything  like  its  accus- 
tomed activity  it  is  the  opinion  that  stocks  will  not  be  found 
to  be  equal  to  immediate  requirements. 

*  •     *  * 

It  is,  of  course,  always  easier  to  chron- 
Tlie  Outlook  After  ide  that  which  has  passed  than  to  fore- 

tie  Storm.  cast  that  which  is  to  come.     But  just 

as  it  was  possible  last  Spring  to  read 
the  elouds  which  were  at  that  time  gathering  in  the  financial 
and  commercial  horizon  before  the  storm  broke,  so  it  is  not  ven- 
turing too  far  to  attempt  a  study  of  the  financial  and  commer- 
cial horizon  after  the  storm  has  abated. 

That  the  storm  has  abated  there  can  be  no  doubt.  Its  after- 
efifeets  are  no  doubt  being  felt.  But  it  is  gratifying  to  know 
that  they  are  after-effects.  Like  a  ship  that  has  been  battered 
by  storms  but  not  disabled,  business  in  Canada  is  gradually 
getting  under  headway.  Its  sails  may  still  be  reefed,  and 
while  that  means  slower  headway  iu  the  meantime,  it  naturally 
follows  that  it  is  only  a  question  of  time  before  full  sail  will 
again  be  hoisted.  In  fact,  for  a  couple  of  months  past  the 
trade  winds  have  been  gradually  blowing  more  favorably,  but 
all  authorities  agree  that  until  the  next  crop  is  assured  it  will 
be  wiser  to  make  headway  under  reefed  rather  than  under  full 
sail. 

*  *     *  * 

There  is  no  reason  why  one  should  not 
Storm  Came  from  have    confidence  in  the  industrial  fu- 

Without.  ture  of  Canada.        The  depression  of 

the  past  year  did  not  have  its  origin  in 
Cana<la.  It  originated  outside  Canada.  It  is  true  that  it  hit 
the  West  a  hard  blow.  But  that  part  of  the  Dominion  was 
most  affected  because  of  the  speculative  excesses  in  which  the 
business  men  of  that  part  of  the  country  had  indulged.  They 
had  been  travelling  at  too  fast  a  gait.  And  communities,  like 
individuals,  are  naturally  most  affected  when  an  abnormal  strain, 
after  a  period  of  excesses,  is  made  upon  their  resources.  The 
one,  like  the  other,  has  to  take  a  rest  in  order  to  recuperate. 
That,  in  a  nutshell,  is  the  situation  as  far  as  the  West  in  par- 
ticular is  concerned. 

Constitutionally  Canada  has  not  been  affected  by  the  experi- 
ence of  the  past  year.  On  the  contrary  she  is  stronger.  She 
has  been  tested  and  tried,  and  has  come  through  the  ordeal  in 
a  way  to  excite  the  surprise  as  well  as  the  admiration  of  the 
world's  greatest  financial  authorities. 

*  *     *  * 

But  while  the  opinions  of  financial  au- 
Potentiality  of  thorities  are  all  right  in  their  place,  it 

Our  Eesources.  is    the    potentiality    of    our  natural, 

commercial  and  financial  resources 
which  is  the  best  gauge  for  determining  our  prospects. 

When  Sir  George  Paish  was  in  this  country  a  few  months 
ago  he  said  that  in  his  ojiinion  Canada  would  have  no  difficulty 
in  meeting  her  interest  charges  on  money  borrowed  abroad.  The 
amount  of  this  money  he  placed  at  about  $.3,000,000,000,  and 
the  annual  interest  charges  at  about  $130,000,000. 

The  amount  we  owe  the  British  and  foreign  capitalists  is  un- 
doubtedly large.  But  it  might  be  large  and  yet  not  burdensome. 
Fortunately,  unlike  many  of  the  nations  of  Europe,  it  was  not 
borrowed  for  great  armaments  or  for  waging  war  on  our 
neighbors.  It  was  mainly  borrowed  for  the  purpose  of  develop- 
ing the  great  natural  and  industrial  resources  of  the  country. 

*  *     *  * 

Up  to  the  end  of  1912  over  $2,250,000,- 
How  We  Have  000  had  been  invested    in  steam  and 

Invested.  electric  railways  in  Canada,  private 

and  Government  owned.  On  the  con- 
struction of  canals  a  further  amount  of  $102,000,000  has  been  • 


invested.  Here  is  a  total  investment  on  these  two  branches  of 
our  trans])ortation  system  of  $2,352,000,000.  For  this  invest- 
ment we  have  about  30,000  miles  of  railway  and  1,600  miles  of 
canals.  Per  head  of  i)Oi)ulation  no  country  in  the  world  can 
comj)are  with  us  in  this  resjiect;  and  the  growing  necessities  of 
the  country  demand  further  expansion,  both  in  railways  and 
canals. 

In  manufacturing  industries  we  had  up  to  the  end  of  1910, 
when  the  last  census  was  taken,  invested  $1,247,583,609,  while 
the  factories  in  which  this  money  was  invested  are  now  estimat- 
ed to  be  turning  out  finished  products  annually  to  the  value  of 
$1,600,000,000.  According  to  the  last  census  they  are  paying  out 
in  wages  and  salaries  $241,000,000. 

Here  in  transportation  facilities  and  in  the  promotion  of  the 
manufacturing  interests  of  the  country  is  a  total  capital  invest- 
ment of  close  to  $3,600,000,000.  If  we  take  into  consideration 
the  i)aid-up  capital  of  the  banks  ($112,730,943)  and  that  of  the 
loan  companies  ($59,700,000)  we  have  a  total  of  nearly  three 
and  three-quarter  billion  dollars. 

*     *     *  # 

The  above  shows  how  we  have  invest- 
Producing  Three  ed  money  in  the  transportation,  manu- 

Billions  a  Year.  facturing  and  financial  institutions  of 

the  country.  It  is  now  worth  while 
ascertaining  as  near  as  we  can  the  value  of  what  we  are  pro- 
ducing annually.  For  after  all,  it  is  that  which  we  earn  and 
not  that  which  we  borrow  that  determines  whether  we  are 
prosperous  or  not.  I  have  already  shown  that  our  factories 
are  producing  $1,600,000,000  worth  of  merchandise. 

The  official  figures  regarding  the  crops  and  the  value  of  the 
live  stock,  dairy,  fruit  and  other  products  sold,  show  that  the 
farmers  of  Canada  last  year  earned  approximately  $853,000,000. 
The  latest  figures  we  have  in  regard  to  forest  products  is  for 
1912.  These  show  a  value  of  $182,300,000.  Then  there  are 
the  fisheries.  They  yielded  $33,389,000  in  1913.  The  mineral 
production  in  the  same  year  was  officially  valued  at  over  $144,- 
000,000.      All  these  added  together  produce  the  following  re- 


sults: 

Manufactured  products   $1,600,000,000 

Farm  products  (grain  and  live  stock  and 

dairy  and  other  products  sold)    853,000,000 

Products  of  forest    182,300,000 

Fisheries    33,389,000 

Mineral  production    144,000,000 


Total   $2,812,689,000 


■^f"         ^         ^  -Jf 

With  a  country  of  eight  million  people  . 
Prospects  for  In-  producing  practically  three  billions  a 

creased  wealth.  year,  there  is  certainly  every  reason 

for  confidence  in  its  future.  I?ut  there 
Is  also  every  reason  to  believe  that  the  wealth  that  will  be  pro- 
duced in  1914  will  be  greater  than  that  of  1913.  Take,  for 
example,  the  agricultural  possibilities  of  the  country.  In  1913 
less  than  35,500,000  acres  were  under  cultivation.  Yet  we  have 
available  for  cultivation  in  the  three  Western  Provinces  of 
Manitoba,  Saskatchewan  and  Alberta  158,500,000  acres  of  sur- 
veyed farming  lands,  and  91,000,000  unsurveyed,  while  even  in 
Ontario,  according  to  a  recent  statement  of  the  Minister  of 
Mines  and  Lands,  only  one-fourth  to  one-third  of  the  farm  land 
of  that  Province  is  under  cultivation. 

Nineteen-fourteen  will  undoubtedly  see  a  large  increase  in  the 
land  under  cultivation  in  Canada.  The  favorable  climatic  con- 
ditions of  last  Autumn  are  in  themselves  a  guarantee  of  this, 
to  say  nothing  of  the  increase  in  the  number  of  settlers.  In 
Alberta  alone,  we  are  informed,  there  will  be  an  increase  of  750,- 
000  acres  under  cultivation.  While  the  figures  for  Saskatche- 
wan are  not  yet  available,  we  are  told  that  the  increase  in  that 
Province  will  be  large.  But  without  even  taking  into  considera- 
tion the  increase  in  acreage  it  must  be  remembered  that  the 
farms  of  Canada,  through  the  introduction  of  improved  methods 
in  all  branches  of  agriculture,  are  gradually  becoming  more 
productive.  As  it  is,  the  farms  of  Canada  produce  five  bushels 
more  wheat  per  acre  than  is  the  average  in  the  United  States. 

*     *     #  * 

In  considering  Canada's  wealth-pro- 
The  Value  of  the  ducing  qualities  there  is  one  factor  at 

Immigrant.  least  that  we  have  not  taken  into  con- 

sideration, and  that  is  the  value  of  the 
immigrant.  Last  year  over  four  hundred  and  seventeen 
thousand  immigrants  reached  our  shores.  A  great  many  of 
them,  and  particularly  those  who  came  from  the  United  States, 
bring  in  a  good  deal  of  capital  in  the  form  of  cash.  Each 
American  is  estimated  to  bring  in  on  an  average  a  thousand 
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dollars.  A  hundred  thousand  of  these  would,  therefore,  have  a 
total  of  $100,000,000.  But  the  number  who  came  in  from  the 
United  States  was  115,000.  And  that  does  not  take  into  ac- 
count the  other  three  hundred  thousand  people  that  came  in 
during  19i:j,  all  of  whom,  even  if  they  ilid  not  possess  iiiuc-h 
money,  had  their  economic  value,  and  the  net  economic  value  of 
a  workman,  we  are  told,  is  $400. 


In  a  study  of  the  economic  outlook  for 
Construction  1914,  one  cannot  help  being  impressed 

Work  for  1914.  with  the  amount  of  constructive  work 

that  is  both  under  way  and  contem- 
plated. All  the  Provinces,  for  example,  are  this  year  spend- 
ing sums  of  money  which  will,  in  the  aggregate,  run  into  many 
million  dollars  for  improving  agricultural  methods  and  condi- 
tions. The  Department  of  Agriculture  at  Ottawa  alone  con- 
templates an  expenditure  of  over  $2,500,000  for  this  purpose. 
Then  there  are  the  great  public  undertakings  which  are  going 
on  in  many  parts  of  the  Dominion,  such  for  example,  as  the  dry 
dock  and  harbor  improvements  in  St.  John;  the  docks  at  Hali- 
fax; the  dry  dock  at  Quebec;  the  harbor  improvements  at  To- 
ronto and  Montreal;  the  new  Welland  Canal;  the  new  dry  dock 
at  Victoria.  This  is  merely  a  brief  outline  of  the  chief  un- 
dertakings, most  of  which  are  already  under  way.  In  a  letter 
from  the  Department  of  Public  Works,  Ottawa,  I  am  informed 
that  their  contemplated  expenditure  on  public  works  this  year 
is  $.35,000,000. 

The  railways  will  hanlly  open  up  4,000  miles  of  new  lines  as 
they  did  last  year,  but  a  great  deal  of  constructive  work  will  go 
on  just  the  same  and  the  outlay  will  run  into  a  great  many  mil- 
lion dollars  before  the  year  is  out.  In  British  Coluinhia  alone 
it  is  expecteil  that  650  miles  of  new  road  will  be  built,  not  taking 
into  account  the  double-tracking  operations  which  are  going  on. 
The  outlay  on  the  construction  of  electric  roads  will  be  heavy  in 
a  great  many  parts  of  Canada.  Over  a  thousand  miles  of  elec- 
tric roads  were  in  operation  at  the  end  of  1912. 


Increasing  Ex- 
port Trade. 


One  of  the  gratifying  features  of  the 
situation  is  our  increasing  export  trade. 
For  a  dozen  years  in  succession  the 
balance  of  imports  over  exports  has 
been  heavily  against  us,  to  meet  which  it  was  necessary  to 
borrow.  While  in  the  total  trade  for  the  twelve  months,  the 
balance  has  again  been  against  us,  there  have  been  instances 
where  during  certain  months  the  exports  exceeded  the  imports. 
The  aggregate  trade  for  the  twelve  months  ending  December 
last  was  .$1,147,648,24.'5,  of  which  the  imports  were  $67;!,2:'.4,579, 
and  the  exports  .$474,41. '5,664,  compared  with  $645,547,152  and 
$378,093,990  respectively  for  the  corresponding  twelve  months 
of  1912.  The  largest  increase  in  exports  was  in  agricultural 
products,  .$208,642,660  being  exported,  compared  with  $142,305,- 
275  in  1912.  The  exjiorts  in  manufactured  goods  also  showed 
a  .substantial  increase,  the  figures  being  $54,010,873,  compared 
with  $41,798,920  in  1912,  a  gain  of  29  per  cent. 


The  financial  situation,  generally 
Financial  Conditions  sjieaking,  is  stronger  than  it  was  a 
and  the  Outlook.  year  ago.     A  year  ago  the  banks  were 

putting  on  the  brakes.  Things  were 
beginning  to  look  ominous  abroad  on  account  of  the  war  clouds 
in  Euroiie  and  the  consequent  stringency  in  the  money  market. 
The  wisdom  of  the  course  taken  by  the  banks  of  Canada  is  now 
realized  beyond  all  doubt.  Possibly  they  were  o'er  cautious, 
but  it  was  perhaps  better  that  a  reef  too  many  should  be  taken 
in  than  that  too  much  sail  should  be  flowing  in  case  of  a  squall. 
While  the  uncertainty  lasted  a  great  deal  of  perturbation  was 
manifested.  Now  that  the  storm  is  over  the  banks  find  them- 
selves in  a  decidedly  strong  position.  In  fact,  in  a  much  strong- 
er position  than  six  or  eight  months  ago  might  have  been 
thought  possible.  They  not  only  all  earned  good  dividends  dur- 
ing the  year,  but  they  are  all  better  fortified  than  they  were  nt 
the  beginning  of  1913.  And  the  business  i'ltcrests  of  the 
country  are  profiting  by  the  lower  rates  of  interest  nt  which 
they  arc  able  to  obt.'iin  nccnmniodiition.  The  fact  that  the 
gold  holilings  of  the  Kuroponn  ccMlral  banks  are  $.'!()(),()()(), 000 
larger  than  a  year  ago,  and  that  the  liank  of  Knghuul  rate  has 
been  thrice  reduced  since  ttw!  beginning  of  the  year  all  strciigtli 
ens  the  belief  in  n  period  of  easier  money. 

The  outlook  for  the  iminoiliafe  future  may  not  indicate  what 
IS  termed  ''big  business,"  but  it  certainly  imlicates  a  gradually 
improving  business.  A  fairly  good  crop  should  restore  to  com- 
plete health  the  business  of  thi-  country.  Hut  in  tlie  nnuintinie, 
like  a  convalescing  patient,  we  must  employ  nil  means  to  got 
well,  and  i»atiently  and  optimistically  await  results. 


CANADA'S  TRADE  FOR  1913 

According  to  figures  issued  by  the  Trade  and  Commerce  De- 
partment, the  total  trade  of  Canada  for  1913,  exclusive  of  coin 
and  bullion,  was  $1,119,578,117,  an  increase  over  1912  of  $121,- 
022,956.  Of  this  increase  $23,469,290  was  in  imports,  and 
$94,237,185  in  exports  of  Canadian  produce.  The  largest  in- 
crease in  exports  was  in  agricultural  products,  which  showed  a 
gain  of  nearly  $66,000,0000.  It  may  be  noted  also  that  there 
was  an  increase  of  some  $13,000,000  in  the  export  of  manufactur- 
ed goods,  many  of  which  are  now  on  the  free  list  in  the  United 
States.  In  the  month  of  December  alone  there  was  an  increase 
of  over  $17,000,000  in  agricultural  products,  and  of  nearly  $2,- 
000,000  in  manufactured  products  exported. 


POSITION  OF  BANKS  AT  CLOSE  OF  YEAR. 

The  statement  of  the  Canadian  chartered  banks  for  the  clos- 
ing month  of  1913  is  a  very  different  exhibit  from  the  last  re- 
port of  1912.  In  place  of  large  increases  in  deposits,  in  busi- 
ness loans,  and  in  note  circulation  the  return  for  December, 
1913,  shows  a  falling  off  in  all  these  items.  Owing  to  the  dis- 
api)earance  of  the  Sovereign  Bank  the  paid  up  capital  of  the 
banks  appears  at  $2,868,826  less  than  the  previous  month.  The 
other  changes  are,  however,  representative  of  actual  business 
conditions  and  illustrate  to  a  great  extent  the  unsettlement  of 
the  closing  month  of  1913.  A  decrease  of  over  $10,000,000  in 
note  circulation  illustrates  the  contraction  in  business  following 
the  close  of  navigation,  and  the  shrinkage  in  discounts  of 
$8,327,000  was  due  partly  to  the  slackening  of  grain  exports.  At 
the  close  of  1913  the  bank  loans  to  the  Canadian  commercial 
community  had  decreased  by  $58,944,000  from  the  last  1912 
showing.  This  item  should  be  considered  in  connection  with 
an  increase  of  $2,098,290  for  the  year  in  demand  deposits,  and 
a  falling  off  of  $7,949,000  in  savings  deposits.  The  depressed 
conditions  of  the  security  markets  at  the  close  of  the  year  are 
partially  explained  by  a  decline  of  $2,739,870  in  call  loans  in 
Canada  during  December.  Call  loans  abroad  increased  $10,- 
000,000  for  the  year. 

The  following  tabulation  gives  the  principal  items  of  the  De- 
cember statement,  the  changes  which  occurred  during  Decem- 
ber, the  changes  for  the  year  ending  December,  1913,  and  the 
changes  which  occurred  during  December,  1912. 

Cluing,  (lur.  ChiuiK.  (lur.  Cliaiigdur. 
Dec.  .31.  I'JL'i      Dec.  ISU.i      year  I'll;)       Dec.  1912 

P:iid  up  capital  SxU  t.S0!l.'.>!l7  -  S  ■.'.S»W,S-.>t;  -§      7-2,fil7  (S  Xi'.m 

(  iiculalion   IOS.B4(i. IJ.t  -S10.8.iO..S!«i  -S  1,(14 1.!)3  -$  5.4'.'4,743 

Demand  deposits   3S1.87.5..')(i'.t  —    2.(ilO..'.37  +    2,0ilS.2!)n  +  •2.!M7.847 

Savings  deposits  ti24,(>9-.',:!'J(i  -    1.110.S24         7,<)4!I.IU4  -  3.1(>ii.:«13 

Total  deposits  in  Ciinada   l.(HI(>..'>(!7,s:f.i  -     3.721. :!f)l  —    ;),8;")(l,724  —  221,ol<> 

Deposits  clHevvhcre   ira.4(13.0So  -   3.9Iil,924  )   16..3;)2,;).i3  +  5.7114X4 

Dcpo'ts  Cciifl.  Uold  Res.  7,.'>i»7.(lt») 

Call  loans  in  Canada   72,862.<)71  +    2.7."«>,870  +    2,207.311  —  12.S«i0 

Call  loans  elsewhere   115,1I84.H,>*0  --  r>,»!K),lS3    i  10,0,'{2,.i79  —  .i.SliO,7.">I 

Current  loans  in  Canada    fil2,:)87.!l7.')  —   S,.327.n4(i  —  .">«.944,Onfi  (  (i,(;iO,3S8 

Current  loans  elsewhere.      o8,30.'>.:i,><8    f    I.4S«,1(»S  +  17,31,->,2()2  +  W.:iS2 

\  Decrease  in  iiaid  up  capital  due  to  omission  of  Sovereign  Hank. 


A  PATRIOTIC  CREED. 

We  Believe  in  onr  country — The  Dominion  of 

C;in;i(l;i. 

We  Believe  in  hor  Constitution,  her  laws,  licr 
institutions,  and  the  principles  for  which  shi' 
stands.  "We  believe  in  her  future — the  past  is 
secure.  We  believe  in  her  vast  resources,  her 
great  possibilities — yes,  more,  her  wonderful 
certainties. 

We  Believe  in  the  Canadian  people,  their 
{renins,  their  brain,  and  their  brawn.  We  be- 
lieve in  their  honesty,  their  integrity  and  de- 
pendability. We  believe  that  nothing  can 
stand  in  the  way  of  tluMr  commercial  advance- 
nx'iit  ;niil  prdsperily. 

We  Believe  that  what  arc  lerim^l  "times  of 
Inisiness  depression"  are  but  periods  of  pre- 
p.iration  for  greater  and  mort^  i>ronoiinced  com 
inercial  success. 

Wc  Believe  that  in  our  country  are  being 
workiil  (Ml!  great  |)roblems,  tlie  solution  of 
wliii'li  will  he  for  llie  benefit  of  all  mankind. 
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Satisfying  the  Disgruntled 

Customer 


BY    W.    L.  EDMONDS 


THE  value  of  a  customer  does  not  wholly  lie  in  the  quantity  of  goods  he 
l)uys.  That  is,  of  course,  his  chief  measure  of  value.  But  there  is 
also  to  be  taken  into  account  the  value  of  his  influence. 

Every  customer  exercises  morn  or  less  influence  upon  his  fellow  men 
ill  thi'ir  (lurchases. 

Let  him  send  the  statement  abroad  that  the  service  at  So-and-So's  store 
is  not  satisfactory  and  most  of  those  in  whose  hearing  he  makes  the  state- 
iiieut  will  not  only  come  to  a  like  conclusion,  but  will  give  it  further  wing.  In 
all  probability  they  will  avoid  the  store.  On  the  other  hand,  let  him  express 
a  favorable  opinion,  and  the  influence  will  be  of  a  favorable  nature.  They 
will  send  that  upon  its  way  as  well. 

This  eiiipliasizi's  beyond  all  <(uestion  the  importance  of  satisfying  every 
customer.  In  some  instances  it  may  be  a  difficult,  and  in  a  few  instances,  an 
impossible  task.  But  its  importance  demands  that  no  pains  should  be  spared 
to  acccomplish  it. 

Failure  to  accomplish  it  may  mean  the  loss  of  not  one  customer  alone, 
but  many.  This  is  a  contingency  that  retail  dealers  should  keep  in  mind 
when  their  patience  is  sorely  tried,  even  by  irascible  customers. 

So  important  a  matter  is  this  that  every  retailer  should  make  it  a  hard 
and  fast  rule  to  satisfy  at  almost  any  cost  the  customer  that  has  become  dis- 
satisfied. 

One  of  the  largest  manufacturers  in  Canada  of  his  kind  made  this  a 
hard  and  fast  rule.    And  much  of  his  success  is  attributed  to  this  fact. 

He  holds  that  even  where  no  real  grievance  exists  the  customer  may 
conscientiously  believe  there  is  one.  Consequently  he  made  it  a  rule  to  sat- 
isfy every  disgruntled  customer  if  it  was  possible  to  do  so,  even  if  it  entailed 
an  actual  loss  of  money. 

This  particular  manufacturer  is  not  now  actively  engaged  in  business. 
He  looks  on  while  others  younger  in  years  carry  the  "big  end  of  the  stick." 
But  nothing  pleases  him  better  than  to  philosophise  upon  the  wisdom  of  sat- 
isfying dissatisfied  customers. 

And  what  was  good  policy  for  a  manufacturer  who  at  one  time  practi- 
cally possesses  a  monopoly  in  his  particular  line  is  certainly  good  for  the 
average  retailer  who  is  surrounded  by  the  keenest  kind  of  competition. 

If  to  satisfy  a  disgruntled  customer  concessions  have  sometimes  to  be 
made  it  by  no  means  follows  that  it  is  a  surrender  for  the  merchant  making 
it.   It  is  rather  the  success  of  business  diplomacy. 
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Business  From  Prospective  June  Brides  and  Bridegrooms 

Some  ways  and  means  suggested  for  enterprising  furniture  dealers 
—  Importance  of  booklets,  window  displays  and  newspaper  ad- 
vertising     Compiling  information  about  forthcoming  marriages 


BY  W.  L.  EDMONDS 


Wl  I  lv\  the  little  nation  oi'  Ja])an  waged  war 
ii|)on  the  big  nation  of  Russia  no  one  thought 
they  would  succeed.  At  least  no  one  but 
themselves  thought  they  would.  But  they 
knew  they  would.  They  had  simply  planned  to  do  it, 
and  how  they  did  it  is  known  to  everybody.  Had  Rus- 
sia also  planned,  histoi-y  woidd  |)rol)ahly  have  had  a 
different  story  to  tell. 

In  business,  as  in  wai'Fare,  it  is  those  who  plan  their 
campaigns  well  who  succeed. 

Soon  the  .June  wedding  season  will  he  upon  us,  and 
those  who  marry  and  are  given  in  marriage  will  need 
furnishings  for  their  pi-ospective  homes.  In  fact  they 
cannot  have  a  home  \iidess  they  have  furnishings.  It 
is  |)ossible  to  mari'y  without  love,  but  it  isn't  possible 
to  have  a  home  without  furnishings. 

.More  marriag<-s  take  |)lace  in  .June  than  in  any  other 
month  of  the  year.  It  is  not  that  .June  is  a  better 
month  in  which  to  marry,  but  it  is  the  "month  of 
roses,"  and  this  creates  a  sentinn-nt  in  its  favor  in  the 
mind  of  men  and  maidens  as  the  most  a|)pi-()priate  time 
for  lying  the  nujitial  knot. 

As  in  the  fui-nishing  of  the  home  the  furniture  dealer 
()lays  the  most  important  part,  it  naturally  follows  that 
those  dealers  who  the  most  carefully  and  intelligently 
prepare  their  plans  and  carry  them  out  with  the  mo.st 
skill  will  reap  the  best  results  from  the  business  that 
.June  weddings  create. 

And  the  time  to  plan  is  not  when  ,Iune  weddings  ai-e 
being  performed.  In  fact  the  earlier  tliev  are  made  the 
better. 

AI)out  one  of  the  first  things  to  be  dont'  is  the  eom- 
pilation  of  a  list  of  prosjieefive  bride.s  and  bridegrooms. 

It  does  not  follow  that  such  a  list  should  be  eonlined 
to  .hine  weddings.  On  ||ie  eonti-ary  the  eom|)iling  of 
if  should  be  earri.'d  on  day  in  and  day  out  tin 
r(»und.  Clerks  can  help  in  this  by  gatlieCing  ' 
of  prospective  brides  from  the  circle  of  their  ae<pniin- 
tances.  KngagemenI  announcements  are  another  source 
of  supply.  In  fact,  there  i.s  no  end  of  sources  for  those 
who  are  on  the  lookout  for  them. 
Most  retailers  will  probably  find  that  such  a  list  can 


year 
na  Mies 


system.    The  eai'd  index 
of  all  it  is  more  conven- 
moi'e  conveniently  made 
than  in  a  book  or  upon  sliiis  of  paper:  and 
card  can  be  placed  in  another  section  when 

to 


best  be  kept  on  a  canl  index 
has  many  advantages.  Kit'st 
lent.    Secondly,  memos  can  ))( 
upon  a  cai-( 
thirdly,  the 

the  inari'iage  has  taken  place  and  it  is  desirabit 
nuiintain  a  list  of  home  builders  for  further  use. 

Vov  instance,  newly-weds  always  need  to  make  addi- 
tional purchases  after  they  have  settled  down  to  honu^ 
life,  and  it  is  a  wise  thing  for  the  dealer  to  keep  an 
eye  upon  them.  As  it  might  be  well  to  drop  them  a 
letter  or  send  them  a  circulai-  after  they  have  settled 
down,  the  card  should  contain  the  addi-ess  of  the  newly- 
married  couple. 

It  is  of  course  premised  that  evei'y  dealer  who  com- 
piles a  list  of  prospective  brides  aiul  bridegrooms  in- 
tends to  make  use  of  it.  Ttie  i|ues1ion  is.  h()w  can  he 
best  use  it.  Some  may  use  it  in  one  way  and  some  in 
am)tliei-.  Circumstances  will,  to  some  extent,  determine 
this.  Hut  there  are  cei-tain  general  ways  in  which  it  is 
possible  foi-  all  dealers  to  use  it.  the  dilVei'ence  l)eiiig 
only  one  of  degree. 

Before  dealing  furthei-  with  this  point,  thei'e  is  one 
thing  1  would  like  to  suggest  for  the  consideration  of 
every  dealer,  and  that  is  the  advisability  of  kee|)ing  a 
stock  of  booklets  on  hand  specially  pi-epared  for  the 
purpose  of  conveying  information  to  prospiu-tive  brides 
and  bridegi'ooms,  stress  of  course  being  laiil  upon  his 
/ibility  to  supply  the  furnishings  in  his  particular  liiu' 
necessary  to  beginnei's  in  housekee|)ing.  This  booklet 
eoidd  be  elaborated  oi-  condensed  in  keeping  with  the 
size  or  capacity  of  the  store. 

It  would  scarcely  be  wis<'  foi-  the  dealer  with  stotd< 
and  means  limiti'd  to  undertake  a  booklet  of  the  si/e 
and  pi'oportions  that  might  be  ex|)ecled  of  one  whosi- 
stock  was  large  and  varied.  But  one  can  scarci'ly  con- 
ceive a  dealer  whose  |)ossi  hi  I  i  t  ies  w«'re  so  limited  that 
he  could  not  do  something  along  this  line. 

The  n.-xt  thing  is  to  get  these  bookl.>ts 
Ami  here  is  where  the  lis  ■■ 
comes  in. 

When  th.'  luinu's  of  tiu'  soon-to-be-married  couples 


listril)uted. 
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have  hven  obtaiiu-il  aiul  oiilfrcil  en  I  lie  i-ctiiilar  list,  :i 
i-opy  of  tlu-  booUli'l  sliouUl  !><■  sciil  llinii.  A  tacHully 
woiuli'il  lottcr  mijriil  hIm'  !>.■  .n.-l.is.il.  Iml  llif  v\uv\' 
thiiii;  is  to  y;ft  tlx-  hi>oklft  in  tlirir  liaiids.  IT  tlu'  book- 
is  prt'part'il  with  aiivlhiii'r  like  oi-diiiary  skill  it  will 
hi'  appi  t'c'iatt'il. 

Pi'oplo  wlio  art'  about  to  iMniiai'k  upon  Ike  sea  of 
matrimony  are  easily  intcri'sti'tl  in  aii>  ihiii^-  and  cvciy- 

"X^HEN  you  give  a  wed- 

'  *    ding  present  you  want  to  give 

•omcthinK  that  is  acceptable,  even  if  it 
duplicntrs  another't  gift.  Furniture  meet! 
tbit  requirement  admirably. 

Easy  chain,  writing  de«kt,  brdroom  »eli,  Ira 
wsgem  «nd  such  thing?  sre  iclral  giltt;  duplication 
m.iv  or  m«y  not  be  otjcctionablc:  if  it  is  we  are 
glad  to  lakr  the  goods  bjcli  and  give  the  bride 
Cfftlil  tor  ihr  value  unlil  she  is  ready  to  make  the 
selection  of  something  eUe. 

This  is  the  time  to  pay  atlrntion  to  the  needs 
of  your  porches,  your  summer  dining  room  or  your 
summer  home,  aijd  this  is  the  store  that  carries 
even-thing  you  could  possibly  need  We  want  you 
to  especially  notice  our  hand-made  weather  proof 
willow  for  porch  and  lawn  fumiture.  Come  in 
and  see  it. 

Here  are  a  few  suggestions: 

S«~in»  T.ble.                                from  $  "  50  to  $44  00 

Tti  Wigotu                                 from  16  00  to  70  00 

Muffin  Sund»                                    from  12.00  to  20,00 

Dinner  Gongs                                  from  10.50  to  26,00 

Fernenei     from  14.00  to  30  00 

Book  Ends   from  5  00  to  20  00 

Ondit  Slickss  from  1.75  to  18  50 

Candle  Sun<U                                  from  10  50  to  20  00 

Reading  Lamps                                   from  15  00  to  75.00 

Floor  Umps     .  .'                               from  28.00  to  100.00 

Vlnling  Desks                                    from  18  00  to  120.00 

Handmade  Willow  Chairs                   from  5.00  to  2(U)0 

Handmade  VCillow  Rockers                  from  5.50  to  14  50 

Handmade  Willow  Sofas                     from  21.00  to  36.00 

Handmade  Willow  Tables  from  7.50  to  16.00 

Suggestive  wedding-gift  advertising. 

thing  that  serves  to  j^uidf  them  in  making  their  plans 
for  home  building. 

And  then  there  are  not  only  the  prospective  brides 
and  grooms  to  consider  in  connection  with  a  booklet 
of  this  kind.  There  are  their  relatives  and  friends  to 
be  considered.  They  are  often  puzzled  as  to  what  they 
shall  buy  as  a  gift  to  the  bride  and  groom.  A  booklet 
placed  in  their  hands  would  also  bring  business  to  the 
dealer. 

The  next  important  thing,  if  not  the  most  important, 
in  connection  with  the  campaign  for  getting  business 
during  the  June  wedding  period,  is  window  displays. 

Here  is  where  ingenuity  comes  in  and  fortunately 
there  is  ample  opportunity  for  displaying  it. 

Everybody  is  interested  in  the  subject  of  marriage. 
Those  who  "jumped  the  broomstick"  a  generation  or 
more  ago  are  almost  as  much  interested  as  those  who 
are  about  to  make  the  venture  or  who  live  in  hope  of 
some  day  doing  so. 

Window  displays,  like  everything  else,  should  not 
be  left  to  the  eleventh  hour.  Plan  them  well  ahead. 
Decide  how  frefjuently  they  should  be  changed.  No 
window  ought  to  go  unchanged  for  more  than  one 
week.  By  beginning  about  the  middle  of  May  and  con- 
tinuing to  the  end  of  June  there  would  be  ample  oppor- 
tunity for  six  changes. 

It  will,  probably,  be  found  that  the  best  results  will 
be  obtained  from  making  each  display  distinctive  and 
complete  in  itself.  For  example,  one  display  might  be 
devoted  to  bedroom  furniture,  another  to  drawing- 
room  furniture,  another  to  diningroom  furniture,  an- 
other to  kitchen  furniture,  and  so  on,  each  being 
arranged  as  naturally  as  possible  to  represent  the  room 
in  the  home  to  which  it  applies. 


One  dis|)lay  iiiiglit  be  given  to  showing  a  marriage 
I'crciiiony.  Dcalei's  who  have  no  wax  figures  in  their 
possession  coidd  pi'obabiy  borrow  them  from  fellow 
merrhants.  A  drygoods  store  could  probably  be  in- 
duced to  lend  a  wax  figure  dressed  as  a  bride  and  a 
(dotliing  store  one  dressed  as  a  bridegroom.  On  each 
figure  a  card  might  be  placed  stating  by  whom  it  was 
supplied.  An  advertisement  of  this  kind  would  well 
recompense  those  who  supplied  the  figures.  These  fig- 
ures might  also  be  used  for  other  displays  appertain- 
ing to  the  June  wedding  season. 

In  sonu^  instances  dealers  have  been  able  to  persuade 
a  young  couple  to  allow  the  marriage  ceremony  to  be 
performed  in  the  store  window.  That,  of  course,  has 
always  attracted  a  crowd,  but  its  value  as  a  selling 
proposition  is  ((uestionable. 

That  the  newspaper  advertising  should  be  made  to 
co-operate  with  other  schemes  to  attract  business  from 
prospective  brides  and  bridegrooms  might  be  taken 
for  granted.  Rightly  done,  this  is  a  potent  force  which 
no  dealer  can  afford  to  ignore.  Advertising  is  the 
medium  through  which  all  other  schemes  are 
given  publicity.  It  is  the  herald  which  announces 
what  the  dealer  is  doing  and  is  prepared  to  do. 

And,  as  in  the  case  of  the  booklets  above  referred  to, 
remem'ber,  it  is  not  the  prospective  brides  and  bride- 


We  Furnish  Homes  Complete 

An  Every  Day  Occurence  With  Us  Because  ot  Our 
Most  Improved  System,  Cash  or  Easy  Payments 

No  matter  wbetber  it  bs  a  two,  three  or  fonr  roomed  Bat  or  t  palatial  ouuisioD  In  on«  of 
Ottawa's  floftat  raddemtuj  quarters  we  c&n  outfit  your  home  oompl6t«.  Our  itfcff  of  expwt 
home  famiahiDf  men  are  schoolttd  In  every  branch  of  the  trade.  From  the  bUods  of  the 
windows  to  the  kitchen  rang^e  or  stove  we  have  eTerythinf,  tnoItMbni;  a  stock  o<f  bett^ 
clau  rugi  and  carpets  ae  well  as  the  newest  weaves  In  curt«iituig«.  October  li  home  fom- 
ishln^c  month  and  whother  It  be  a  single  piece  or  a  whole  boose  foil  o€  fnmitnre  and  fam- 
ishing yoQ  want,  see  ub.  Oiir  cash  pnce  \s  low  and  our  time  price  la  no  higher  than  otbera 
will  ask  yxm  cash.    Here  la  an  example  of  our  completeoeai. 

2  Rooms  "S?.^e?e  for  $55.25 

3  Rooms  ^S,^e?e  for  $92.25 

4  Rooms  •^"coSi^e  for  $129.25 


Bedroom 

Complete   

$6  Cash,  Balance  $1  Per  We«k- 
I  White  Enam«l  Iron  Bed,  1 
Woven  Wire  Spring!  1  Mattrcfls,  A 
3x3  Tapertry  Carpet,  1  Wmdow 
Bbade,  1  Pair  l^oe  Curtains,  1 
Dretser. 

Parlor 

j^tr   $37.00 

$5  Oaah,  Balance  $1  Per  Week 
Three  Piece  Parlor  Suite,  1  Parlor 
Table,  1  Pair  Lace  Curtains.  A  3  x 
3   1-2  Tap.   Carpet,   1  Wiodow 
Shade, 


'0 


Off  These 
Prices  If 

Entire  Cost 
is  Paid 
Witliln 

Sixty  Days 


Kitchen 

'^"'^  $23.50 

Complete   

t5  Cash,  Balance  $1  Per  Week 
1  Four-hole  Stove.  lOyardaof  Oil 
cloth,  1  Window  Shade,  1  Kitchen 
Table.  2  Kitchen  Cbalra 

Diningroom 

Fum.h.d  $37.00 

Complete  

*6  Cash.  Balance  $1  Per  Week. 

1  Sideboard,  1  Dining  Table.  4 
Dining  Chairs.  A  3  x  3  1  3  Tap 
Carpet,  1  Pair  Laoe  Curtains,  1 
Window  Shade. 


The  Canadian 
House 
rnmishlng 


Ottawa's  OreatCBl 
Credit  Hoosa 


Ridean  &  Mosgrove 


AdvertisiiiK  furnished  homes  for  newly-weds. 

grooms  alone  who  are  concerned,  but  their  relatives  and 
friends  as  well. 

These  are  a  few  suggestions  which  are  oti'ered  with 
the  hope  that  dealers  may  be  able  to  extend  and  elab- 
oi'atc  them  in  a  way  that  will,  between  this  and  the 
t'lid  of  June,  bring  them  many  orders  from  prospective 
brides  and  bridegrooms,  and  also  from  their  relatives 
and  friends  who  desire  to  help  them  embark  upon 
the  matrimonial  sea  under  as  favorable  conditions  as 
possible. 
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Largest  Exclusive  Furniture  Store  in  the  Dominion 

Description  of  magnificent  new  housefurnishing  premises  of  Calgary  Furniture 
Store    Growth  of  store  tells  story  of  Calgary's  rise  from  cow-town  to  metropolis 


At  2  p.m.  on  Monday,  March  23  last,  the  doors  of  the 
new  Calgary  Furniture  store  at  Calgary,  were  thrown 
open  to  the  public,  and  for  the  first  time  the  people  of 
that  city  had  the  opportunity  of  viewing  one  of  the 
finest  and  most  up-to-date  exclusive  furniture  and 
housefurnishing  stores  in  the  Dominion.  It  is  no  ex- 
aggeration to  say  that  the  Calgary  Furniture  Store, 
Limited,  has  in  its  new  building  a  home  which,  for  hy- 
giene, luxurious  fittings,  tasteful  decorations  and  gen- 
eral appearance,  has  no  ecjual  anywhere  in  the  West. 

The  story  of  the  great  store,  risen  with  the  growth  of 
Calgary  from  a  cowtown  of  a  few  thousand  people  to 
the  populous  and  prosperous  nu'tropolitan  centre  of  the 
present  day,  until  it  has  attained  such  dimensions  that 
it  has  overgrown  its  old  premises,  spacious  though  they 
were,  and  has  sought  requisite  room  for  its  great  ex- 


pansion in  ([uarters  which  are  the  wonder  of  the  day  in 
Calgary,  reads  like  a  romance. 

In  point  of  architecture  and  ai)i)()intment  the  estab- 
lishment is  the  last  word. — the  eipial  of  any  lai'ger  east- 
ern store. 

The  comi)any  has  spared  no  [laiiis  or  expeii.se  to  make 
the  .store  as  handsome  and  attractive  as  possible.  As 
a  building  it  is  a  valuable  addition  to  tlie  architecture 
of  Western  Canada. 

The  general  iiiiiiressioii  is  one  of  iuxuriousness  and 
sumptuousiiess.  Shades  and  colors  have  been  care- 
fully stTidied.  and  the  blend  on  tlie  ■iroinid  floor  parti- 
cularly, is  magnificent.  Iliiiig  aiound  the  pillars  are 
gilded  cones  bearing  Wistaria,  carnations  and  I'oses  in 
their  beautiful  colors.  These  are  intended  as  a  per- 
manent decoration.     Grou{)ed  artistically  around  in- 
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nuiuerabU'  palms  is  anlii|ii<'  I'uniit urc  lliDUsands  and 
thousamls  of  dollars'  worth.  Tlu'rc  is  iiotliing  jarring 
— it  IS  laiil  out  so  as  to  bo  a  positive  iilcasuri'  to  slioi). 

Moih'l  rooms  liavo  bi'iMi  di'siiriicd  at  one  side  ol"  tlu' 
^roiiiul  rioor  wlii-ri'  \\w  i-ustoiiuT  may  sec  an  idrally 
iaiil  out  house  witli  just  cnou'^li  rurnilurf  in  il  in  nialvc 
an  artistic  arraii^eiiu'iit.  These  rooms  air  ,111  innova- 
tion in  Western  Canada,  ami  it  is  only  at  llu'  lar^rr  cm- 
■  >>'iiims  where  spaee  will  pei-mit  of  thrm  licin^-  install- 
They  certainly  fjive  lin'  |irii>|iiM-t  i  vc  cuslomci'  an 
.  ,lrnt  idea  of  what  lie  needs  in  ilie  riirnisiiin<>'  of  a 
liunie. 

These  rooms  are  furnished  in  dilVi  rciil  ways,  heinfi' 
ehanired  twice  a  week,  one  lime  I  he  n  i|nii  i'ments  of  the 
millionaire  beinjr  met.  another  lime,  the  workinji'man 's 

which  indicates  the  variety  of  stock  cari'ied  by  tlie 
institution.  All  tolil  therr  ai-e  thiTc  sl(neys  of  fuiMii- 
ture  ilisplay  for  the  prospi'clive  purchaser  besides  the 
basement,  which  is  devoted  to  household  furnishings. 
On  the  u:round  floor  the  anti(pie  furnitui'e  is  ai'ranged 
in  impressive  aiui  imposinjf  groups,  with  a  useful  dis- 
play of  library  furniture.  The  nu'zzanine  floor  is  de- 
voted to  rattan  and  willow  furniture,  while  at  the  north 
end  is  a  ladies"  rest  room  enclosed  in  a  grouping  of 
ferns. 

The  second  floor  is  devoted  to  bedroom  and  dining- 
room  furniture  and  here  are  also  the  admiuistrHtion 
ofHces.  The  third  floor  is  given  over  to  carpets  and 
draperies,  such  a  vast  and  diverting  variety  as  was 
never  seen  in  Calgary  before. 

The  company  intend  specializing  upon  what  is  known 
as  the  " overstuiTed "  furnitui'e.  It  is  a  trifle  more  ex- 
pensive than  the  ordinai',\'  11111,  Init  it  is  woi'th  the  few^ 
dollars  more  that  are  involved. 

The  windows  are  striking  and  beautiful,  and  emphas- 
ize almost  every  feature  of  furnishing.  Approximate- 
ly .1^10,000  worth  of  goods  were  used  in  the  opening 
displays,  including  a  dining-room  in  handsome  dark 
nmhogany.  Chinese  Chippendale  with  a  fine  Wilton 
carpet,  a  pattern  which  dates  back  to  the  beginning  of 
the  eighteenth  century,  decorated  with  pale  blue  vel- 
vet hangings;  a  library  in  Hepplewhite  satin  wood,  in- 
troduced to  the  world  about  the  same  period;  a  bed- 
room, a  window  displaying  rare  yet  iiseful  carpets;  a 


iiandsome  out  (it  of  draperies;  a  show  of  office  furnitiire, 
and  an  exhibition  of  leather  goods.  The  artistic  de- 
signs which  emphasize  the  main  features  in  pleasing 
manner  are  done  by  T.  Sidney  Young,  an  accomplish- 
rd  i|i'si<iiH'r  of  windows,  who  was  assistant  of  H.  H. 
1  lollinswort  li,  lu'ad  win(h)W  trimmer  of  the  Robert 
Simpson  C()mi)any,  Toronto. 

I'^vcry  d('i)aiiment  of  the  furnitui'e  line  is  I'epresent- 
rd.  The  slock  carried  in  this  up-to-the-minute  estab- 
lisiimeiit  is  tlic  biggest  ;iiid  best  in  the  West.  Nothing 
is  hickiiig. 

The  Calgary  Kiirnitiire  Store  has  been  lucky  in  get- 
ting togethei-  as  clever  a  combination  of  men  in  its 
offices  and  sales  departments  as  would  ensure  the  con- 
tinued success  of  any  firm.  The  advertising  depart- 
ment is  one  of  the  most  important  and  potent  factors 
ill  the  play  for  prosperity,  for  it  is  within  the  power  of 
the  advertising  man  to  make  or  mar  the  successful  sale 
of  specific  goods.  That  department  is  in  charge  of  P. 
B.  Malette,  who  joined  the  staff  of  the  store  with  years 
of  experience  behind  him  in  such  positions  as  sales  and 
advertising  manager  for  some  of  the  biggest  concerns 
in  the  States.  Mr.  Malette  will  also  handle  the  mail 
ordei-  department. 

Picking  up  invaluahle  experience  at  Robert  Simpson 
Company,  Toronto,  and  with  Wanamal^er 's,  New  York, 
George  Balfour,  head  of  the  furniture  department,  has 
a  complete  knowledge  of  his  department.  It  is  con- 
ceded there  are  few  better  men  in  that  line  in  the  whole 
West. 

Max  H.  Lockie,  head  of  the  carpet  and  rugs  depart- 
ment, is  also  a  man  of  extremely  wide  experience,  hav- 
ing been  with  various  well-known  firms  in  Montreal  and 
Buffalo. 

Charles  H.  Coles,  manager  of  the  draperies  and 
shades  department,  learned  his  profession  in  a  good 
school — the  Robert  Simpson  Company,  Toronto,  under 
J.  W.  Stevenson,  head  decoration  expert  for  that  firm. 
Mr.  Stevenson  is  now  the  most  noted  decorator  in  Can- 
ada, and  is  part  publisher  of  The  Upholsterer.  A.  Abel 
is  in  charge  of  the  art  department.  Mr.  Abel  gained 
invaluable  experience  with  the  Gibson-Catalach  Com- 
pany, of  Portland,  Oregon. 

The  Calgary,  Furniture  Store  has  made  the  provision 


The  old  premises  which  housed  the  Calgary  Furniture 
Store  for  10  years. 


The  company's  Seventh  Avenue  Store,  which  backs  up  directly  on  the  Eighth  Avenue  store. 
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of  securing  the  most  expert  iu  every  department  to  en- 
sure the  best  of  service  to  the  thousands  of  jjatrons  they 
expect  to  have  the  ])rivilege  of  entertaining  in  their 
new  store. 

The  new  building  is  six  storeys  high,  though  for  the 
present  the  (,'algary  Furniture  Store  will  occupy  the 
three  lower  floors  and  the  basement,  the  rest  of  the 
building  being  sublet. 

Owing  to  a  heavy  mail  order  business,  heaviei'  stocks 
are  necessary,  as  are  also  the  addition  of  several  new 
lines,  such  as  stoves  and  ranges,  trunks  and  baggage, 
cutlery,  crockery,  etc.  Some  of  these  lines  will  be 
handled  on  the  consignment  basis,  making  the  carry- 
ing of  a  complete  stock  unnecessary. 

The  building  is  100  x  l-SO  feet;  is  of  reinforced  con- 
crete construction  ;  tlie  exterior  being  of  terra  cotta  and 


The  Ripqe^l:  Housefurniahino  Ivent  Ever  Odd  in  Canada. 


THE  Highest  Grade  Art  and  Period  lywrTT^j/HfrnnTTT^fl^lHIia 
Furniture  Ever  Made^  ImportMl  bi"^!-^! 

BEDS-Brass.  Iron  ' 


Into  Canada!  r-~=-:=;-=.=Tjr<;.-=—  itV'F 


It  HepplewhiU  Could  Se«  Tills  Design ! 

$19S0.06 


,r.    Bedroom  Suite 
I  Colonial  Design 


Adam  Period— 1765-1790 


A  CWkctloi  A  Period 
'SattM  UirifilM  kr  Ait  St«t 


4     j3  U  m 


Olio  of  tlx;  14  pnge8  of  ads.  used  to  iittrnci  iicoplc  to  the  opening. 

tapestry  l)rick.  Ornanienlai  iron  cmI  ranees  and  show 
windows  add  mucli  to  tlie  extei'ioi'  appeai-anee  and  give 
it  a  sul)stantial  and  attractive  look.  T'\e  interior  tin- 
isli  is  of  (|uartere<l-oak  with  maple  floors.  The  build- 
ing is  pi'ovided  with  a  modern  si)rinkler  .system 
throughout,  which  makes  it  al)S()lntely  fire-pi'oof.  Tiiei'e 
are  three  cb'V^ators  to  faeilitali'  the  transaction  of  busi- 
ness witli  the  b'ast  possible  (b  hiy. 

In  eoniiection  with  the  oix-ning  of  the  Calgary  Fur- 
niture Store  issued  an  invitation  to  the  townspeople  to 
come  and  visit  tlieir  store  during  "Calgary  l*'ui'niture 
Week,"  using  14  pages  of  .sj)aee  in  the  local  daily  news- 
|)fipers  in  wliieli  to  tell  of  the  goods  exllil>ited.  It  was 
the  greatest  stunt  of  the  kind  evec  pulled  ttiT  in  Can- 
ada by  a  furnitui'e  dealer-.  The  nianiifaeturei-s  of  the 
goods  carried  in  stock  co-o[>erated  in  the  scheme  by 
helping  with  tlieii-  advertising  in  the  iM  wspapei'  space. 

THE  GERMAN  SOFA 

Tile  stranger  in  (irniiany  is  alwavs  inipi'i'ssed  b_\-  the 
iin|i(ii'tanee  of  the  sofa  in  niai-king  social  dist  inct  idos. 
Indieil.  aiiiDug  (ieniiaiis  of  llie  nioro  comfortable  class, 


those  who  live  from  generation  to  generation  in  the 
same  house,  every  piece  of  furniture  has  its  own  his- 
tory and  makes  its  own  associations ;  but  it  is  always 
the  sofa  that  is  given  the  prominent  place  in  a  room. 
Before  it  usually  stands  a  round  or  oval  table. 

Should  there  be  callers  at  the  average  German  house, 
tliei-e  ensues  a  certain  dignified  commotion.  Should 
a  caller,  a  woman  of  lower  social  standing  than  the 
mistress  of  the  house,  arrive,  she  must  take  a  chair, 
while  the  hostess  sits  alone  on  the  sofa.  Should  the 
visitor  be  of  higher  degree,  however,  the  matter  will 
be  otherwise  decided. 

This  method  of  distinction  reaches  its  highest  point 
when  there  is  a  tea  party  or  Kaffeeklatsch  (coffee  go.s- 
sip)  ;  for  then  the  oldest  woman  with  the  biggest  title 
must  sit  on  the  sofa,  and  the  next  in  rank  occu[)ies  the 
place  nearest  her. 

As  the  proudest  usually  ai'rives  lalesi,  a  general  stir 
is  likely  to  take  place.  For  if  the  Fran  Doktorin,  the 
wife  of  a  physician  or  sciiolar,  is  sitting  on  the  sofa, 
she  must  vacate  her  position  should  a  Frau  Professorin 
ap|)('ar.    Tiie  Frau  Majorin,  or  wife  of  a  major,  may 


Warohoiisc!  Xo.  :t,  belongin);  to  ( 'alpary  Kuriiil  mo  Store. 

I)e  thoroughly  enjoying  the  seat  of  hoiU)r;  but  she 
must  yield  it  without  liesitatiou  when  the  Frnn  (len- 
eralin  comes  in.  The  whole  company  rises  in  such  an 
event  to  do  honor  to  the  distinguislied  guest,  and  there 
must  iH'cessarily  follow  a  general  readjustment  of 
places. 

.Xeillier  uiniiarried  men  nor  very  young  women  can 
expect  to  enjoy  the  privilege  of  sitting  on  a  (iermaii 
sofa. 

fui'uilui'e  llial  stands  next  in  honor  to 
easy  chair,  wliieli  is  sometimes  called 
chair  of  eai-es.  Should  a  (iernian  sit 
he  must  have  a  comfortable  sent,  llial 
so  important  a  mood  may  be  endured  with  dignity.  A 
common  chair  would  not  serve  his  purpose  in  the  least. 
P.ut  the  SorgiMistuhl  is,  so  to  speak,  for  domestic  and 
personal  us(>  only:  the  sofa  is  the  part  of  the  entire 
social  framework',  iie\ei'  lo  be  carelessl\-  reiranled. 


The  piece  of 
the  sofa  is  the 
Sorgenstuhl  or 
down  to  worrv. 


If  biiyei's  of  exp-'nsive  goods  like  jo  sil  down  :ind 
talk  their  purchases  over  with  the  salesman,  see  they 
have  the  chance. 
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Collins'  Course  m  Show  Card  Writing 


One  of  a  series  of  articles 
specially  prepared  for  this 
journal. 


TllK  olijiH't  in  sluidiiiy:  Icttci-s  is  lo  in.ikc  tlu-iii  stiiiiil 
oul  in  relief,  or  to  give  llirm  a  "  raised"'  ai)i)ear- 
anee.      It  adds  very  inalfrially  to  tlic  attrac- 
tiveness ol'  a  card  or  sii^ii.       Witlioul  shadiiiti' 
the  letters  appear  tliiii  ov  tlal.      ll  is  very  easy  to  ac- 
eomplisli  when  the  principle  is  inuicrsl ood. 

Shade  Letters  to  Give  Raised  Appearance. 

There  is  a  niistai<en  itlca  that  let  1  cr-sliading  is  atfeet- 
ed  by  an  inia<jinary  light,  tiie  same  as  mechanical  and 
other  classes  of  drawing.  In  those  cases  it  is  asstiraed 
that  the  light  falls  upon  the  ohject  from  the  upper  left 
hand  corner  of  the  matei'ial  being  worked  on.  There- 
fore, all  portions  of  the  drawing  on  which  the  ima- 
ginary light  strikes  must  he  made  in  lighter  shade,  tint 
or  color.  In  mechanical  drawings,  all  lines  on  which 
the  light  falls  are  made  lighter  (thinner)  t'hau  those  on 
the  opposite  side.  But  in  shading  letters,  the  ob.ject, 
as  stated  above,  is  to  give  them  the  appearance  of  be- 
ing raised,  and  the  light  has  nothing  to  do  with  it.  One 
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Fig.  8.— Example  of  various  shading. 

good  way  to  get  the  correct  idea  in  shade  effect  is  to 
imagine  you  are  looking  at  letters  cut  from  inch 
board. 

Method  of  Shading  Letters. 

The  style  of  shading  used  in  lettering  is  known  as 
isometric,  which  means  that  all  the  bevelled  lines  or 
pro.ieetions  are  parallel.  The  angle  is  generally  about 
4.T  degrees.  In  Figure  7  it  will  be  seen  these  lines 
touch  the  letters  at  the  various  extreme  points.  For 


coiivi'niciice  in  general  use  the  great  majority  of  card 
and  sign  writers  shade  the  letters  on  the  left  and  bot- 
tom sides. 

Xo  matter  where  a  stroke  may  appear  in  a  letter  the 
left  side  and  bottom  must  be  shaded  unless  the  angle 
of  the  stroke  is  45  degrees  or  near  it,  as  in  the  letters 


Fig.  7.-  Correct  shading. 

Y,  K,  V,  A,  W,  Z  and  M.  The  width  of  the  shading 
will  not  be  the  same  on  the  side  of  all  the  strokes, 
but  the  bottom  shade  will  be  the  same  in  all  cases. 
The  width  of  the  side  shading  can  be  determined  by 
drawing  two  horizontal  lines,  AA,  BB,  Fig.  7,  below  the 
top  and  bottom  of  the  letters  the  width  you  want  the 
shading. 

Next  draw  lines  at  45  degrees  from  the  various  points 
of  the  letters  as  shown  in  Fig.  7.  The  point  where 
these  lines  touch  the  lines  AA  and  BB  wnll  determine 
the  width  of  the  shading  on  the  side  of  the  various 
strokes  of  the  letters.  You  will  note  that  the  left  top 
stroke  of  the  Y  has  a  wider  shade  than  the  vertical  part 
and  the  right  stroke.  The  latter  is  scarcely  visible. 
Had  it  been  at  the  angle  of  45  degrees,  it  would  not 
have  been  seen  at  all.  Observe  the  same  conditions 
in  the  letters  A,  W,  M,  R  and  0. 

Examples  of  Shading. 

Fig.  8  is  a  splendid  example  of  various  finishes  or 
embellishment  of  letters,  and  the  corresponding  shad- 
ing. Letters  from  1  to  7  need  very  little  explanation 
as  the  same  rule  applies  to  them  as  to  the  letters  in 
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Plate  23,— Spurred  half  block— upper  case. 
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abcdefdhijkimn 
opqrstuvwxi^z 


Plate  24.— Spurred  half  block— lower  case. 


Figure  7.  Letters  8  and  !)  in  Figure  8  are  exainple.s 
of  shadow  shading.  In  this  ease  it  is  assumed  that  the 
light  falls  from  the  upper  left  hand  coi'ner.  But  note 
carefully  that  this  is  a  SHADOW  aiul  not  a  shade,  in 
the  sense  of  being  relief  work. 

Letter  9  is  a  drop  shadow.  No.  10  is  a  double  shade 
which  must  be  woi'ked  in  two  colors.  No.  11  is  an 
old  style  of  shading  that  has  dropjx'd  into  disu.se.  Too 
many  lines  are  not  good  as  they  have  a  da/.zling  effect. 

To  Acquire  Speed  in  Shading. 

All  that  has  been  said  al)ovr  is  to  aL-(|uaint  the  stu- 
dent with  the  principles  of  shading  that  he  may  know 
how  and  why  the  work  is  to  be  accomplished.  In 
practical  card  writing  you  should  never  measure  tlie 
shading  as  you  will  not  have  time  to  do  it.  Rememl)er 
s|)eed  is  essential  to  financial  success  in  eai-d  writing, 
and  measui'ing  shade  lints  is  too  slow  a  pi-ocess  to  he 


autoiiiaticaliy.  no  matter  what  the  angle  of  tiie  stroke 
may  be.  How  1  are  unshaded  letters,  which  have  the 
tlat  appeai-anee.  Row  2  is  shaded  close  to  the  letters 
which  is  not  a  desirable  wav.      Row  'A  leaves  a  narrow 
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Samples  of  plain  letterinsr.  in  which  sliadinK  has  been  used. 

space  between  the  siiading  ami  the  letters.  Row  4  leaves 
a  wilier  s|)aee.  Kither  of  the  latter  is  the  best  style. 
Shading  of  this  type  gives  ;i  dashiness  to  the  whole 
card  that  is  pleasingly  ett'eclive.  It  lacks  the  stiffness 
of  measured  work.  With  som(>  there  may  he  a  ten- 
dency with  O's  and  periods  to  carry  the  shade  lines  too 
fai-  to  the  side.  The  O's  in  Row  '2  and  Row  show 
t  his,  l)ul  Row    1  is  miudi  bet  t  (  i-. 


F\iS.  !».— Kxamples  of  rapid  Hhadin^c. 

successful.  in  Figure  !)  ai'e  examples  of  rapid  shad- 
ing. If  you  tlatten  your  brush  and  hold  it  at  an  angle 
of  4r»  dcgfccs  all  time  you  are  shading  the  letters  you 
will  lind  it  will  take  cun-  of  thr  width  of  Ihc  sb;i(linLr 


Cards  Showing-  Samples  of  Plain  Lettering. 

The  cards  shown  this  month  ;ire  chosen  spi'eiall\'  as 
samples  of  |)lain  lettering,  and  illustrate  spleiulidly, 
the  ell'ects  of  shading.  If  sliade  lines  should  overhq) 
the  letters  in  places,  it  will  be  all  I'ight  to  ilo  it.  Then 
the  various  la|)pe(l  places  may  be  touched  up  with  the 
original  color  alter.  Or  the  slmding  may  stop  before 
I'eaehing  the  letter  at  the  point  wliei'e  it  is  about  to 
o\i'i'l;ip.  The  letter  of  tliese  eai'ds  is  nil  done  in  bla(d< 


o?lBCi)EFGHlQriG 
l>MNOPQR3TU 
V WX  YZ  &  eRP 


I'ancv  full  lilork    iiiMX'r  cmmc. 
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abedef^byklipKo 
pqpsiuvwxyz^ 

Plate  2(i.— Fancy  full  block— lower  case. 


anil  tlu'  shiuling  is  in  i;rcy  which  is  luixcd  with  hhick 
and  w  liite. 

Alphabets  Excellent  for  Practice  Work. 
Tlie  ;il])hiil)("ts  arc  excclli'iit  for  practice  Avoi'k.  They 
are  not  difKeult  to  do.     Plates  28  and  24  are  the  same 
as  plates  17  and  IS,  sliowii  before,  with  the  exception 
that  th«>se  are  spurred,  which  gives  them  a  more  finish- 


SPECIAlhiKE 

AIITbisWeek 


Sample  of  plain  lettering-  illustrating  the  effects  of  shading. 

ed  appearance.  These  are  an  excellent  style  for  "cut- 
ting Ln"  as  explained  last  month. 

Plates  25  and  26  are  the  Fancy  Full  Block  style.  Let- 
ters of  this  character  are  not  good  for  general  use,  but 
are  splendid  letters  for  a  special  word  or  line  to  be 
brought  out  prominently.  There  is  no  rule  to  be  tied 
to  in  making  these  letters.  Notice  the  ending  of  the 
H,  M  and  X,  plate  26,  is  not  the  same.  These  vari- 
ous t-ndings  may  be  used  on  any  of  these  three  letters. 
You  may  use  your  own  judgment  in  the  various  finish- 
es of  the  different  letters.  For  example,  you  may  finish 
the  "h"  in  any  of  the  styles  used  in  M  and  N.  P  and  q 
may  be  finished  like  b  and  d-,  and  so  on,  according  to 
your  own  taste. 


MISTAKEN  IDEAS. 

Some  men  have  a  "mistaken  idea"  that  they  are 
running  their  business.  The  facts  are  that  the  business 
is  running  them — soul,  mind  and  body,  says  an  ex- 
change. 

Some  have  a  "mistaken  idea"  that  fifteen  to  tw^enty 
hours  a  day  brings  the  most  business  success.  The 
fact  is  that  the  man  who  only  works  twelve  will  win 
out  in  the  long  run,  with  a  healthy  body  to  boot.  A 
tired  mind  is  a  poor  affair  from  which  to  evolve  new 
ideas,  and  a  tired  body  does  not  make  very  fast  time. 

Some  have  an  idea  that  selling  cheap  is  the  great 
magic  stone  to  bring  success;  forgetting  that  profits 
after  all  are  the  great  end  in  view. 

There  is  a  "mistaken  idea"  that  trade  gotten  this 


way  is  0.  K.  because  it  comes  quickly.  It  leaves  also 
just  as  quickly  in  most  cases,  for  new  and  more  en- 
ticing fields. 

There  is  a  "mistaken  idea"  that  the  former  times 
were  better  than  these;  but  there  are  just  as  many 
poor  getting  poorer  and  rich  getting  richer  to-day  as 
there  were  fifty  years  ago. 

There  is  a  "mistaken  idea"  abroad  that  the  furni- 
ture business  is  a  "cinch,"  yet  how  many  who  have 
tried  it  for  themselves  can  advise  differently. 

"Mistaken  ideas"  are  disastrous  affairs  if  not  soon 
taken  in  hand.  They  generally  come  from  inexperi- 
ence and  are  very  costly  affairs.  We  can  profit  by 
them  if  we  will.  Fools  only  repeat  a  "mistaken  idea" 
when  once  discovered. 

Business  is  like  a  battle ;  the  general  who  can  keep 
his  head  and  miss  no  opportunities  is  the  successful 
one.  One  mistake  often  loses  a  battle  or  dissolves  a 
luisiness. 

So  if  you  have  any  "mistaken  ideas"  get  rid  of 
them  at  once  and  get  hold  of  the  sensible  and  prac- 
ticable kind. 


WINDOW  AND  PRICE  CARDS. 

Window  cards  are  of  much  importance  to  most  dis- 
plays. With  them  attention  is  called  to  new  pieces  of 
merchandise,  special  sales,  special  offers,  new  lines, 
part  descriptions  and.  in  fact,  they  can  make  a  win- 
dow virtually  talk. 

Price  cards,  generally  speaking,  are  just  as  impor- 


Special  announcement  card,  also  illustrating  good  use 
made  of  shading. 

tant,  although  care  should  be  exercised  in  using  them 
on  high-priced  merchandise.  It  is  quite  impossible  to 
display  all  the  selling  arguments,  together  with  each 
article  in  the  window.  An  article  high-priced  may 
frighten  your  prospective  customer  away;  while  other- 
wise you  may  have  landed  him  with  a  few  convincing 
arguments  had  he  not  seen  the  price  previously.- 
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Selling  Methods  in  the  Furniture  Store 


Some  Experiences 
and 

Suggestions 


SELL  AUTOS  AND  FARM  IMPLEMENTS. 

The  Kciii|)  Fui-iiitiirc  Co..  AIIlll('l•stl)ll^^^■,  Out.,  luive 
addofl  the  selliii<i-  of  ;uitoiiiol)ile.s  to  their  business.  The 
firiM  have  been  carryini^  farm  iiiiph'iiient.s  for  some  time, 
so  the  addition  of  automo])iie.s  is  not  entirely  a  venture. 

Their  farm  implement  and  auto  business  is  under  a 
separate  nianaj^er,  and  in  an  entirely  separate  building 
from  that  of  the  furniture  department.   W.  W.  Trind)le, 


lldu  I  lie  Kei]i|i  (Jo.  ail  vert  i 


who  is  a  member  of  the  firm,  spent  some  15  years  in 
the  farm  itn{)]ement  l)usiness  prior  to  joiniiifr  tlu-  Kemp 
Company.  He  lias  been  very  sueee.s.sful  in  his  depart- 
ment. 

Kemps  emi)loy  two  road  canvassers  the  year  round, 
and  these  .salesmen  push  earria^tf's  and  farm  implements 
with  vif^or,  as  well  as  sellinj;  automobiles.  The  imple- 
MM'iit  warehouse  is  125  by  50  feet,  aiul  is  acknowledfjed 
by  all  who  have  visited  it  to  })e  the  best  kept  and  uiost 
up-to-date  in  We.sierii  Ontario. 

"Since  we  have  taUen  on  the  automobiles,''  writes 
•J.  11.  Sutton,  the  manatiei'.  "our  anrnial  turnover  will 
be  $5(),0()()  in  this  department,  and  we  lind  it  a  very 
profitable  brvineh  of  our  luisiness  iiuleed." 


PRICE  IS  NOT  ALL. 

The  poliey  of  a  i,'reat  Muiiiy  retail  furniture  dealers 
seems  to  be  to  buy  discounts  and  terms,  ratiu-r  than 
furniture.  Instead  of  bu.ving  an  article  which  will 
lu'ini,'  them  in  seviu'al  more  dollars  profit ,  because  of  its 
selliiii,'  points,  even  if  it  does  cost  them  fifty  cents  or  a 
dollar  nuire  to  bct,Nn  with,  they  demand  low  price  re- 
gardless of  everythin^r  else.  Then  they  wonder  wh.\ 
other  Muu'e  disiM'iminat  iuj,'  dealers  nnd<e  nM)re  nnuiey, 
and  why  they  are  not  buildinj;  up  trade  as  fast. 

The  wise  dealer,  nowadays,  has  come  to  I'cali/c  thai 
it  is  not  i;ood  business  to  sell  an  inferior  article,  even 
if  he  can  dispose  of  it  ipii(d<ly.  Wh.v'.'  I>ecaiisc  the 
I'listomer  who  buys  it  soon  finds  out  it  is  iul'erii)r,  and 
not  only  ru-ver  nws  liacl<  to  that  stiu-c  1o  liuy,  but  tells 
his  frieud.s  iu)t  to,  and  why.  It  m;iy  taki'  a  few  uu>re 
uiiinites   to  explain  to  a  cuslouu'r  the  dilVereui'e  be- 


tween an  inferior  article  and  one  that  will  be  more 
satisfaetoi'y  and  last  lonijei'.  The  extra  profit  and  a 
satisfied  customer  are  cei'tainly  woi-th  the  little  extra 
effort. 

Take  a  dinino-  table,  foi-  exami)le.  A  i-ow  of  diuinti' 
tables,  of  many  st.vles  and  pi'ices.  ai'e  on  your  floor. 
What  ean  the  clerk  sa.v  ;d)out  them.'  "Lariic  uuissive 
base,  ele<<ant  desii>:n  and  finish" — then  the  i)rice.  and 
that's  all  !  Then  the  customer  sa.vs :  '"Yes.  it  looks  very 
nice;  I  will  call  ai>'ain."'  He  'yocs  ovei"  to  your  competi- 
toi'"s  stoi'e  and  sees  another'  tal)le,  which  looks  about 
the  same  as  the  one  you  showed  him.  This  dealer  also 
talk  about  size,  design  and  price — only  his  price  hap- 
ix'us  to  be  a  dollai-  or  so  lower,  so  he  nuikes  the  sal(\ 

Wiiat  is  the  remedy.'  Show  them  soniething  differ- 
ent, then  your  competitor  will  have  to  talk  something 
moi'e  than  just  size,  finish  and  price.  If  he  does  not. 
1  hen  t  lie\'  come  back  ti)  \  ()U. 


BONUSING  THE  CLERKS 

One  of  the  big  stores  in  the  east  has  adopted  a 
scheuu!  of  |)aying  salesiiu-n  in  their  floor  covering  de- 
l)ai'tment  a  bonus  on  their  sales,  if  they  e(pial  or  ex- 
ceed a  certain  amount  for  a  three  montlis'  i)eriod. 
In  order  that  the  salesman  will  iu)t  force  a  sale  .just 
for  the  sake  of  endeavoring  to  earn  the  commission  a 
record  of  sales  is  kept,  and  "when  goods  are  returned 
the  reason  is  in vestigate<l  closely,  the  nuinager  of  the 
departnu'iit  having  i)owei'  to  deduct  the  amount  of  a 
sale  where  there  is  any  iudieati(Ui  that  unfair  methods 
were  employed. 

On  the  other  hand,  an  additional  perc(Mitage  will  be 
awarded  foi'  the  sale  of  "left  overs,"  or  goods  carried 
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over  from  one  season  to  anotluM'.  The  possibilities  of 
the  plan  appear  to  be  ahnost  unlimittMl.  and  a  clever 
scheme  on  the  part  of  the  nuinagement  to  have  their 
salesmen  do  sonn-  outside  solicit  ing  anuiug  I  heii-  friends, 
their  friends'  friends,  thus  securing  a  idass  of  |ialron- 
a-'c  that  otherwise  miirht  be  lost  eutii'ch. 
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Home  1  uinishings  on  Exhibition 

Oiii' of  the  most  siiiiiiHcaiit  h;ip|iciiiiii:s  in  tlir 
of  intfivst  ill  periotl  ruriiisliinj;  ami  iirl  in  luuiics  in 
(.'niuula.  is  tlu>  i-iunpai'jn  stjii'ted  last  lall  hv  llu'  T. 
Knton  I'ompam-  in  their  Toronto  store.  So  siit'cesst'ul 
Wtts  that  exhibition  tliat  the  inanaLicr  oC  tli(>  store  re- 
eently  went  to  New  York  to  sec  I'lol'.  1^'.  A.  Parsons, 
presitlent  of  tlie  New  Yoi'U  Seliool  of  Kiiu"  and  Ap])lie(l 
Arts,  and  eontraet  witli  him  to  ixo  to  Toronlo  to  jjive  a 
eoui-se  of  ten  hndnres.  two  a  ihiy,  to  the  emjilovocs  and 
heads  of  lU'partnients  of  tlie  Toronto  stoi-e,  to  a  number 
wlio  will  he  hronjrht  on  iVtuii  I  he  store,  and 

to  the  Katon  elientele  in  'roiiuitd.  the  cducal ional  ele- 
nu'iit  of  that  eity,  and  in  hIIicts  i iii citsI cd  in  the  mod- 
ern movement  for  the  dcvcloiiiin  iil  ol'  a  heller  stand- 
ard in  home  furnishiiiir. 

This  ""llonst'  Fiinushin^'  l''x position "  bepan  .Monday, 
April  in  their  "Kxposition  Hall,"  on  the  sixth  Hoor 
of  the  fnrniture  hnilding.  The  fealiire  of  the  Exposi- 
tion is  a  series  of  leetures  on  p(>riod  and  charaeteristio 
•h'coration.    Prof.  Parsons,  who  conducted  the  leetures. 


purchase.  "Fornu'rly  we  were  obliged  to  make  a  rule 
llial  no  pi'omisc  ol'  delivciry  the  same  day  should  be 
made  to  customers  making  purchases  in  the  afternoon," 
he  wi'iles.  "IMany  sales  were  actually  lost  because  of 
this  necessity.  Now  we  can  positively  insure  delivery 
before  niglit  of  articles  bought  up  to  four  o'clock,  and 
in  some  cases  latei-.  Even  those  who  really  could  get 
along  without  immediate  delivery,  will  incline  toward 
tlu>  store  where  they  can  get  it.  Our  truck  carries  the 
appearance  of  enterprise  and  prosperity,  and  that  draws 
the  crowds  regardless  of  anything ■  else. " 


CLEAN  UP  STORE  OCCASIONALLY. 

Every  dealer  owes  it  to  himself  and  his  customers 
to  give  his  stock  a  thorough  renovation  and  cleaning 
up  every  season,  or  twice  a  season.  During  the  rush 
months  goods  get  mishandled,  mixed,  and  in  the  wrong 
department,  and  the  store  begins  to  look  like  a  junk 
shop. 

A  clean-up  will  show  .you  the  goods  you  are  in  need 
of.    You  will  get  your  stock  back  into  perfect  condi- 


is  coasidered  one  of  the  ablest  autliorities  on  this  work 
in  America,  and  his  talks  were  unusually  interesting. 
There  were  special  displays  and  arrangements  of  period 
furniture,  tapestries,  nigs,  and  wall  papers. 


WE'LL  DELIVER  IT  TO-DAY. 

■"We'll  deliver  it  to-day""  is  the  slogan  adopted  by 
an  enterpri.sing  western  merchant,  who  recently  re- 
placed his  horses  and  wagons  with  a  motor  truck.  The 
slogan  appears  in  his  newspaper  advertising,  in  the 
trolley  ears,  on  his  show  windows,  on  his  trucks — in 
fact  a  complete  advertising  campaign  is  being  carried 
on  around  the  new  and  rpiicker  delivery  service. 

This  merchant  declares  that  results  from  his  enter- 
prise in  putting  in  a  motor  Avagon  and  advertising  it 
has  proved  immensely  profitable.  He  writes  that  it 
has  solved  one  of  the  weakest  points  in  his  business, 
namely  the  inability  to  promise  delivery  on  the  day  of 


tion.  You  can  pick  out  the  odds  and  ends,  and  clean 
them  up  by  a  special  sale.  You  remove  all  dust  and 
dirt,  and  use  polish  to  freshen  the  stock.  You  make 
the  goods  look  like  new — as  customers  never  take  much 
interest  in  finger-marked,  dnsty  furniture.  The  women 
like  a  clean,  orderly  store,  and  like  to  trade  there. 
Finally,  after  the  job  is  done,  the  boss  feels  better, 
takes  on  new  life,  is  proud  of  his  store,  and  is  a  better 
salesman.  The  same  thing  happens  to  the  rest  of  the 
einployees. 

I  THE  KEY  TO  SUCCESS  | 

g  "Your  Furinture  World  has  been  a  great  8 
g  help  to  me  and  T  call  it  "The  Key  to  Success."  « 
S  Bruno  Graffunder,  « 

8  Howson  Furn.  Co.,  Ltd.,  Revelstoke,  B.C.  8 
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The  Art  of  Display 


Suggestions  for 
Window  and  Interior 
A  rrangements. 


WINDOW  TRIMMER  TELLS  HOW  HE  WORKS. 

By  W.  ].  Bryans 

THE  FURNITURE  WORLD  had  a  talk  recently 
with  a  very  prominent  furniture  window  trim- 
mer, in  which  he  gave  some  very  valuable  hints 
on  window  trimming  that  will  probably  be  of 
interest  and  value  to  members  of  the  trade.  He  is  deeply 
interested  in  window  trimming,  because  he  realizes  the 
extreme  value  of  it  in  attracting  people  to  the  store 
and  selling  goods. 

The  store  he  is  now  engaged  in  is  on  quite  a  prominent 
business  street,  and  the  number  of  people  who  stop  to 
inspect  his  windows  convinces  him  that  they  are  of 
value.  He  finds  that  people  who  pass  the  store  from 
day  to  day  are  on  the  watch  for  the  times  when  lie 
changes  his  displays.  Then  again,  he  frequently  has 
customers  come  in  the  store  and  compliment  him  upon 
the  novelty  and  attractiveness  of  his  displays. 

That  the  window  does  sell  goods  is  demonstrated  in 
a  convincing  manner  by  the  direct  sales  that  frequently 
come  from  displays. 

Value  of  Novel  Windows 

He  finds  that  novel  windows  with  some  central 
feature  of  interest  are  extremely  valuable  in  directing 
attention  to  goods  displayed.  For  instance,  he  put  in 
a  housccleaning  goods  window  showing  a  miniature 


window  trimmers  do  not  give  sufficient  attention  to, 
with  the  result  that  the  displays  they  turn  out  do  not 
appeal  to  the  eye  in  the  way  they  should.  The  trim- 
mer should  make  a  study  of  the  colors  that  work  to- 
gether in  the  most  effective  way. 


DISPLAYING  DINING  ROOM  FURNITURE. 

The  practice  of  fcMtiii'iiiii-  an  early  opening  display 
of  summer  furnilui'c  has  now  become  widespread.  Tlie 
care  with  which  llic  windows  are  now  adorned  fai-  snr- 
p;isses  former  effort.s  and  the  decorations  are  not  con- 
lined  to  the  windows  ah)ne.  l)iit  likewise  have  trans- 
formed tlie  floor  exhibits  of  furniture  into  veritable 
scenes  of  beauty.  This  has  become  a  "-(.iicral  practice 
in  many  widely  separated  estal)lisliiiiciits,  from  one  einl 
of  t  he  connti-y  to  the  other. 

While  ill  the  lai'.ii'er  centi-es  elaborate  |)lans  are  laid 
out  foi-  (lisplayiiii>'  summer  fiii-niture  items  that  are  not 
possible  foi-  dealers  in  small  towns,  yet  there  are  in 
these  lai-jjer  scheme.s  sonu'  sufi-jie.stive  ideas  which  if 
adopted  would  prove  helpful  to  furniture  men  in  the 
less  poi)ulous  centres. 

As  to  the  eharact(M*  of  the  uoods  which  are  to  lie 
shown  in  a  window,  dependence  must  be  placed  on 
u  hatevei'  <i-oods  are  in  stock. 

■lust  now  a  diinn*'-  i"oom  window  would  he  partieu- 


DlninKToom  furniture  In  Iho  window,  «ho\vinK  what  n  iii)1cndld  dlppliiy  tills  clnRs  of  poodR  makes  when  properly  set  out. 


house;  leafling  down  from  the  front  door  of  the  house 
was  a. miniature  gravel  path,  on  each  side  of  which  was 
a  lawn,  the  latter  being  represented  by  green  sliavings. 

Plants  and  ferns  are  also  made  use  of  to  give  an 
artistic  seltin<,'  to  certain  displays.  When  these  are  not 
in  use  in  the  window,  of  course,  they  can  be  used  for 
decorating  tlie  interior. 

Study  the  Color  Scheme  of  Displays 

lie  [lilts  a  {,Mod  deal  of  emphasis  on  the  need  of  care- 
ful planning  out  the  color  schemes  in  displays.  He  says 
that  this  is  soinelliing  that  the  majoritv  of  fiirniliiVe 


larl\  appropriate.  .\  woman  lakes  more  pride  in  her 
dining'  table  than  in  any  other  piece  of  furniliire.  Siie 
shows  it  to  all  her  friends  and  tells  them  where  she 
l)ou<,dit  it.  Let  the  women  see  what  diniu^r  tables  you 
ha\e  ill  stocU  by  dressing-  up  a  nice  window. 

Ilnw  do  you  exjiect  to  sell  ji  table  to  the  family  who 
now  have  one.'  They  do  not  want  two  and  tlu'  one 
they  have  answers  the  pnrjiose  nil  riLrhl  and  will  last 
for  vears.  How.'  Trim  up  voiir  window  with  sonie- 
Ihiiij;  dilVereiit  and  belter  than  she  has.  Show  a  table 
with  all  the  latest  devices  and  altaclmieiits.  Her  l;ible 
docs  not  lock  the  leaves  in;  she  cannot  get  it  otT  the 
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rug  or  }rot  i\  rujr  iiiultM"  it;  a  nu'chiuiic  .iml  ,i  kil  ol' 
tools  aro  lUH-t'.ssarv  to  niovo  it;  it  docs  nol  \  ic- 

uiovaMf  top  or  steel  bearinj;  sliiles;  it  is  s\\:\k\  ;\nd 
iinsteaily,  heeanse  it  is  not  liolteil  to^cllu  r.  l.cl  I  he 
passer-hy  see  what  you  liave  in  nii-lo-dalc  diiiiiiL:  tnlilc.s 
l>y  niakinjr  »  good  display.  ;iiid  iist  ;issiii,(l  ili;it  it 
will  repay  you  for  your  cITdil  to  plrast>. 


CLEAN  WINDOWS  INCREASE  SALES. 
Wash  the  windows ! 

This  always  shoidd  he  a  staiidin<i-  oidcr  in  I  he  stoiv, 
hut  durinir  the  suiiuuer  it  is  especially  iirucnl. 

Dust  outsidt'  till'  window  olist  nicts  I  he  \  icw.  Inside 
the  window  it  damair(>s  tlie  uieicliandise. 

Kretpieiit  waslunirs  of  the  outsiile  of  the  i;lass  and 
oeeMsjiiiial   washinirs  (d"  the  inside  will   pay  hi<i'  divi- 


I ;  1'  ,^^-1  Mil  11,1  ii  ,1  early  summer  or  June  wedding 
furniture  window. 


dends.  Forget  about  soap.  Put  a  little  soda  in  warm 
water  and  go  to  it. 

To  keep  dust  out  of  tlie  window,  nothing  is  so  good 
as  an  enclosed  background.  Better  get  one  ready  now, 
while  you  have  time.  Tlien  yon  will  be  ready  to  keep 
tlie  frost  out  next  winter 


PRESERVE  THE  SHOW  WINDOW  FIXTURES. 

Every  merchant  should  have  a  room  for  the  window 
and  store  fixtiires,  and  for  the  proper  arrangement 
and  conduct  of  the.se  the  trimmer  should  be  held  re- 
sponsible. This  is  absolutely  nece.ssary,  be  the  room 
in  the  basement  or  on  the  roof. 

The  size  of  the  s-tore  and  nninbef  of  fixtures  will 
determine  the  size  of  the  room.  In  all  cases  it  should 
be  arranged  Avith  shelving,  lockers,  miscellaneous  hooks 
to  hang  parts  on,  a  tool  bench  and  such  tools  and  ma- 
chinery a.s  the  particular  store  will  warrant.  Every- 
thing should  be  kept  off  the  floor. 

As  the  fixtures  are  brought  from  the  windows  or 
store  they  should  be  taken  apart  and  the  parts  hung 
in  separate  places  until  again  needed.  When  wanted 
for  use  again  the  fixtures  should  be  taken  down,  as- 
sembled and  properly  cleaned  before  being  placed. 
This  room  should  be  the  window-trimmer's  headquar- 
ters at  all  times  when  not  at  work  in  windows  (unless 
he  has  other  duties  around  the  store)  so  the  firm  will 
have  some  definite  place  to  find  him  when  wanted,  as 
it  is  sometimes  difficult  to  find  a  window  trimmer  when 
needed. 

If  the  window  trimmer  is  a  card  writer  also,  he  will, 
of  course,  have  a  desk  in  his  room.    The  room  should 


be  under  loek  and  ]<ey  at  all  times,  and  only  the  win- 
dow Irinnner  and  his  boy  slioidd  l)e  given  access  to 
tiiis,  outside  of  the  night  watelnnau.  Every  trimmer 
will,  of  course,  arrange  his  room  to  suit  himself,  and 
ean  do  this  at  practically  no  expense  to  the  house. 

lii'ass  fixtures  should  be  rubbed  off  with  a  damp 
elotli,  ami  about  once  a  month  polished.  In  this  way 
lixtni'es  will  always  look  nice  and  clean.  All  fixtures 
should  !)('  kept  in  the  trimmer's  room.  No  fixtures 
should  be  allowed  to  accumulate  in  odd  parts  of  the 
stoi'e.  In  this  Avay  the  trimmer  will  always  have  the 
lixtni'es  in  the  pro[)er  place  and  ready  for  use.  When 
lie  has  a  broken  fixture  or  part  missing  he  should  at 
once  see  that  the  part  missing  be  replaced  or  the  fix- 
ture repaired. 


MAKE  YOUR  FURNITURE  SPEAK. 

By  J.  B.  Walker 

All  furniture  attracts  attention  quicker  when  it  is 
displayed  as  if  in  use,  than  if  placed  on  the  floor  or 
window^  without  any  accessories.  A  dresser  looks  more 
natural  with  a  scarf  and  a  few  simple  toilet  articles 
upon  it  than  when  it  is  stripped.  It  gives  a  homelike 
touch  that  goes  far  with  the  woman  bu.yer. 

In  the  same  way,  the  attractiveness  of  a  buffet  is  im- 
l)roved  by  placing  some  silverware  and  cut  glass  upon 
it.  Sometimes  an  enterprising  jeweler  or  chinaware 
dealer  wall  gladly  co-operate  with  you  by  loaning  the 
articles  you  need,  in  consideration  for  which  you  should 
see  that  he  gets  his  share  of  the  advertising.  This  is 
secured  by  placing  small  but  legible  card  signs  near 
the  goods,  stating  who  loaned  them.  "The  chinaware 
in  this  china  closet  is  loaned  through  the  courtesy  of 
Blank  &  Company,  this  city,"  or  "Sterling  silverware 
from  Jones  the  Jeweler,"  is  all  that  is  needed. 

Do  not  make  the  attempt  to  dress  all  your  stock  on 
the  floor  in  this  wa.y.  It  is  not  necessary.  But  select 
one  piece  of  each,  say,  a  dresser,  a  buffet,  a  china  closet 
and  sometimes  a  bed,  which  will  fairly  represent  the 
kind  of  stock  you  keep. 

If  you  cannot  make  the  thing  look  right,  get  your 
wife  to  show  you. 

Don't  overload  the  pieces  with  gimcracks.  A  bowl 
of  bright  yellow  blossoms  is  all  the  decoration  you  want 
on  an  oak  buff'et,  and  five  pieces  of  silverware  is  ample: 
less  would  be  better.  A  tall  vase  of  bronze  or  cut  glass 
holding  two  or  three  roses  is  enough  for  the  dressing 
table,  besides  the  toilet  bottles,  lirnslies,  combs  and 
hand  mirror. 

When  closing  time  comes,  do  not  fail  to  put  the  '"pro- 
perties" carefully  away,  so  that  after  the  morning 
clean-up  and  dusting,  they  may  be  arranged  again, 
bright  and  fresh.  A  good  way  is  to  put  them  in  the 
drawers  of  the  piece  of  furniture  they  are  to  help  to 
sell,  but  don't  forget  to  look  inside  before  yon  sell  the 
piece. 

There  are  times  in  the  day  when  this  work  can  be 
done  fiuietly,  and  without  haste,  and  after  you  have 
been  doing  it  awdrile,  yon  will  be  surprised  to  find  how- 
easy  it  comes,  and  how  pleasant  is  the  work. 

However,  if  your  store  is  not  spotlessly  clean,  and 
your  employees  cannot  enter  into  the  spirit  of  the  thing, 
better  not  attempt  it,  because  a  store  with  a  dirty  floor, 
and  grimy  windows  filled  with  cheap  wire  springs  or 
bed  slats,  is  not  the  place  to  look  for  refinements  in 
lionsehold  furniture,  or  suggestions  for  nmking  beau- 
tiful. 


May.  1914  CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER.  47 


The  Pulling  Power  of  Good 
Window  Display 


FXTRXITUREMEX  and  their  clerks  are  more  and  more  coming  to  realize 
that  the  display  window,  when  given  the  proper  amount  of  attention, 
is  a  mighty  power  in  attracting  customers  and  business  to  the  store. 
Thei-e  are  scores  of  pi'ogressive  furniture  stores  from  one  end  of  Canada  to 
the  other  that  are  daily  finding  their  show  windows  attracting  customers 
into  their  store,  and  making  the  cash  register  play  a  much  livelier  tune 
than  it  otherwise  would. 

The  show  window  that  begets  business  for  the  dealer  must,  however,  be 
live  and  aggressive — must  be  given  the  necessary  attention.  It  seems  a 
mighty  funny  thing  that  many  a  merchant  who  would  descend  with  a  shower 
of  wrath  upon  the  clerk  who  would  dare  to  remain  idle  for  a  minute,  will 
allow  his  show  windows — in  some  cases  just  as  valuable  as  a  clerk — to  loaf 
on  the  job,  and  think  nothing  of  it.  It  surely  does  seem  gross  extravagance 
for  a  dealer  to  allow  money  to  slip  through  his  fingers,  as  many  of  them  do 
by  lack  of  attention  to  the  show  window. 

The  reason  for  inattention  does  not,  in  many  cases,  lie  in  the  fact  that 
they  do  not  feel  that  results  warrant  all  the  attention  given  to  their  window 
displays.  On  the  contrary,  those  dealers  who  have  given  any  appreciable 
attention  to  this  phase  of  the  business  are  loud  advocates  of  its  value.  But 
even  a  good  many  of  these  merchants,  who  claim  window  display  a  big 
business  factor,  do  not  give  the  attention  to  it  that  they  should. 

Even  some  merchants  who  declare  their  show  window  their  greatest 
asset,  are  not  reaping  the  greatest  possible  results.  It  is  true  that  they  are 
receiving  a  good  deal  of  business  tlirough  them,  but  that  is  absolutely  no 
reason  why  they  should  not  reap  still  greater  advantages,  which  would  be 
easily  possible  by  giving  them  more  time,  changing  them  oftener  and  con- 
tinually aiming  to  make  them  turn  every  cent  possible  into  the  cash  drawer. 

Even  the  small  display  window  can  be  made  an  efTective  sales  medium. 
There  are  many  small  windows  bringing  in  more  business  than  the  larger 
ones  equally  as  well  located.  The  explanation  lies  in  the  attention  given 
to  them.  The  window,  like  the  advertisement,  must  be  changed  frecpiently 
and  time  given  to  assure  proper  arrangement.  The  many  details  that  recjuire 
attention  in  the  store  sometimes  makes  it  diflficult  to  give  the  desired  atten- 
tion to  window  display,  but  it  should  not  be  neglected,  even  if  it  is  necessary 
to  secure  extra  helj)  to  care  for  the  various  details.  The  extra  business  will 
more  than  pay  for  any  extra  cost  for  help. 

Practical  hints  and  suggestions,  with  a  number  of  fine  illustrations  on 
how  to  make  the  window  the  most  efTective  snles  medium,  in-e  given  in  every 
issnc  of  Canailian  l''nrnitniT  Woi-lii.  'I'liis  special  window  t riniining  dcpart- 
nii'nl  is  well  wortli  lln'  consideration  of  every  rnrnitnre  dealer  and  clerk. 
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Advertising  Dining  Room  Furniture 

BY  A.  B.  LEVER 


Dininji;  room  riiriiitm-t'  soils  1o  a  iiioie  or  less  ex- 
tent throu«irhoiil  the  year;  Init  probahlv  il  sells  a  little 
more  freely  in  ^lay  and  .lime  than  dui'liiji  any  other 
time  of  the  year.  There  are  oiitslaiulinji'  reasons 
for  this.  One  is  tlnit  there  is  a  ^ood  deal  oi"  nu)ving 
by  honsehoKlers  din'inir  tiu)si'  iiiontiis.  Consoqnently 
they  often  find  the  iumhI  of  huyiiif;  new  furniture.  The 
«>ther,  and  i>n)i)ai)ly  tiu'  ehief  reason,  is  the  larjre  niiin- 
i)er  of  weddin'TS  tiuit  take  plaee  at  that  time.  \t  any 
rate,  whatever  the  cause  nia\  he,  dealers  thi-oufihout 
the  eountry  push  dininjr  room  furniture  a  little  more 
viiforousiy  with  the  advent  of  spring-.  With  this  fact 
in  nuinl  I  have  tiiis  month  selected  foi-  reproduction 
advertisenu'iits  of  dinin»r  room  furniture. 

Tile  advertisement  of  M uri'a y-Kay.  rjimited.  is  a 
"elassy"  one.  It  is  desij^ned.  ol'  coni'se,  to  cafeli  the 
traile  of  the  wealthier  class  of  people.  I>iit  with  cer- 
tain inodiHcation  it  could  be  adapted  to  the  icMpiire- 
ments  of  tlu'  averafje  dealer.  The  fii'st  [jarajii'aph  of 
Hve  lines  >rives  in  concrete  form  a  lot  of  intei-esting' 
information  reirarding  pci'iod  furniture  and  might  sei've 
as  a  model  to  ilealers  ijenerally.  In  fact,  thi.s  might 
be  said  of  the  ad  as  a  whole.  The  original  was  6^ 
by  11 -^.t  inches. 

Tlie  main  featnre  of  the  advertisement  of  D.  A. 
Smith.  Limited,  Vancouvei-.  is  its  attractiveness.  It 
is  also  Avell  written  an(!  artistically  arranged.  It  is  at 
the  same  time  simple.  Its  purpose  is  evidently  not  to 
secure  direct  business,  I)ut  to  excite  the  interest  of  the 
consumer  in  the  firm's  stock  of  dining  room  furniture. 
This  is  a  good  line  of  advertising  for  insertion  in  a 
daily  newspai)er,  but  where  country  weeklies  are  used  1 
would  urge  the  use  of  copy  that  is  likely  to  bring 
direct  business.    Original  was  GVo  by  1%  inches. 

A  good  example  of  an  advertisement  that  should  sell 
dining  sets  is  that  of  A.  J.  Preiman,  Ottaw^a.  It  occu- 
pied space  6V2  by  9l^  inches,  and  was  not  only  attrac- 
tive, but  brought  out  prices  in  a  way  that  could  not 
be  overlooked  by  readers  of  the  paper.  Whoever  pre- 
pares A.  J.  Freiman's  copy  does  it  w-ell. 

The  advertisement  of  the  World  Furnishing  Co., 
Orillia.  is  simple  in  construction,  merely  making  a  plain 
statement  of  fact.  It  is  a  fairly  good  ad  just  the  same. 
That  which  f)articularly  make-s  it  so  is  the  list  of  prices 
given.    The  original  was  4^1.  by  S^/^. 

The  ad  of  the  Halifax  Furnishing  Co.  is  to  the  point. 
And  the  point  is  sideboards,  which  customers  are  urged 
to  buy  before  the  ilay  rush  comes  on  and  have  stored 
free  of  charge  until  they  are  wanted.  The  original  was 
41 4  by  .3  inches,  and  the  firm  was  wise  in  confining  the 
space  to  advertising  one  line  of  furniture.  Where 
space  is  small  it  is  usually  the  best  thing  to  do. 

''Dining  room  furniture  that  is  appetizing"  is  a 
catching  and  original  phrase,  and  the  reading  matter 
that  follows  is  an  elaboration  of  this  thought.  The  or- 
iginal, which  was  '2y^  by  5,  is  from  a  department  store 
ad. 

The  advertisement  of  the  Lord  Furniture  Co.,  Ot- 
tawa, was  only  214  ^y-^'ji  inches  in  size,  but  it  is  an 
example  of  how  very  small  space  may  be  well  utilized. 
Adv  attempt  that  might  have  been  made  to  crowd  in 
more  reading  matter  would  have  spoilt  the  ad. 

The  advertisement  of  the  Hastings  Furniture  Co.. 
Vancouver,  is  an  all-round  good  one.  Typographically 
it  is  well  balanced,  and  the  reading  matter,  on  account 


of  the  prices  luuued,  is  as  effective  as  if  an  effort  at 
elaboration  had  heen  made.    Original  was  4%  by  5%. 

The  ad.  beginning  with  the  line,  "For  the  dining  room 
and  the  parlor"  is  from  a  department  store  announce- 
ment, and  only  needs  11  firm  name  at  the  bottom  to  com- 
1)1  ete  it. 

The  advertisement  of  the  Standard  Furniture  Co., 
V^ancoiiver,  is  another  example  of  good  use  of  41/2  by 
f)-inch  space.  The  ad  would,  however,  have  probably 
been  strengthened  rather  than  otherwise  had  the  two 
line,  "Are  you  in  need?"  "Can  we  help  a  little,"  been 
omitted.  More  space  would  then  have  been  permitted 
foi-  those  parts  of  the  ad  which  are  more  important. 

T.  W.  Currier  &  Co.'s  ad  is  the  only  complete  one  in 
the  group  that  is  without  an  illustration.  But  it  is  a 
good  advertisement  nevertheless.  It  is  well  displayed 
and  the  reading  matter  is  to  the  point.  In  a  word,  it 
is  one  of  those  simple  ads  which  comes  straight  to  the 
point  without  beating  around  the  bush  with  useless 
verbiage.    The  original  was  4%  by  5^/4  inches. 

The  last  ad  in  the  group  is  another  of  those  sections 
from  a  department  store  announcement  that  only  needs 
a  firm  name  at  the  bottom  to  make  it  a  complete  and 
creditable  advertisement. 


SIMPLICITY  IN  ADVERTISING. 

By  H.  M.  Howard 

Advertising  must  be  simjjle.  When  it  is  tricked  out 
with  the  jewellery  and  silks  of  literary  expression,  it 
looks  as  much  out  of  place  as  a  ball  dress  at  the  break- 
fast table.  The  buying  public  is  only  interested  in 
facts.  People  read  advertisements  to  find  out  what 
you  have  to  sell.  The  advertiser  who  can  fire  the  most 
facts  in  the  shortest  time  gets  the  most  returns  Blank 
cartridges  make  noise,  but  they  do  not  hit — blank  talk, 
however  clever,  is  only  wasted  space.  You  force  your 
salesmen  to  keep  to  solid  facts^ — you  don't  allow  them 
to  sell  muslin  with  quotations  from  Omar,  or  trousers 
with  excerpts  from  Marie  Corelli.  You  must  not  tol- 
erate in  your  printed  selling  talk  anything  that  yon  are 
not  willing  to  countenance  in  personal  salesmanship. 
The  construction  engineer  plans  his  roadbed  wdiere 
there  is  a  minimum  of  grade — he  works  along  tbe  lines 
of  least  resistance.  The  advertisement  which  runs 
into  mountainous  style  is  badly  surveyed — all  minds 
are  not  built  for  high-grade  thinking. 

Cut  out  clever  phrases  if  they  are  inserted  to  the 
sacrifice  of  clear  explanations — write  copy  as  you  talk. 
Only,  be  more  brief.  Publicity  is  costlier  than  eon- 
versation — ranging  in  price  dowmvard  from  !|^10  a  line ; 
talk  is  not  cheap,  but  the  most  expensive  commodity  in 
the  world.  Sketch  in  your  ad.  to  the  stenographer. 
Then  you  will  be  so  busy  "saying  it"  that  you  w'ill  not 
have  time  to  bother  about  the  gew-gaws  of  writing. 
Afterwards  take  the  typewritten  manuscript  and  cut 
out  every  word  and  every  line  that  can  be  erased  with- 
out omitting  an  important  detail.  What  remains  in 
the  end  is  all  that  really  counted  in  the  beginning.  Cul- 
tivate brevity  and  simplicity.  "Savon  Francais"  may 
look  smarter,  but  more  people  will  understand  "French 
soap."  Sir  Isaac  Newton's  explanation  of  gravitation 
covers  six  pages,  but  the  schoolboy's  terse  and  homely 
"What  goes  up  must  come  down,"  clinches  the  whole 
thing  in  six  words. 
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WHAT  ADVERTISING  IS  '  NOT." 

There's  been  a  whole  lot  written  as  to  what  advertis- 
ing IS. 

There  should  be  a  few  words,  for  the  home-furnish- 
ers, and  others,  as  to  what  advertising  is  "NOT." 

To  stick  your  name  in  the  paper  and  let  it  go  at  that 
is  certainly  not  advertising— for  advertising  is  expect- 
ed to  bring  results,  and  there  is  a  real  dividing  line 
'twixt  doubtful  publicity  and  real  advertising. 

Advertising  is  not  a  gamble — it  is  not  an  expense. 

Advertising  of  the  right  character  (and  only  right 
advertising  can  be  so  termed),  is  an  investment. 

You  may  perform  in  many  ways  to  bring  attention 
to  your  store,  you  may  campaign  to  your  heart's  con- 
tent to  sell  your  merchandise  to  advantage,  but  do  not 
make  the  mistake  of  thinking  "any  old  thing"  in  pub- 
licity is  advertising. 

Advertising  is  not  to  have  the  cheapest  paid  sales- 


tise  him — but  what  good  will  it  do  you?  Where  is  your 
profit  in  building  up  the  other  fellow's  business- 

Advertising  is  not  repelling  customers  by  obsolete 
nu'thods,  by  lack  of  intelligent  demonstrations.  Ad- 
vertising is  not  achieved  by  ignoring  the  trade  journals 
()!■  other  folks'  opinions  and  experience. 

In  fact,  advertising  is  not  any  of  a  thousand  and  one 
tilings  under  which  it  masi|uera(les — and  by  eliminat- 
ing what  advertising  is  "not""  we  are.  if  we  read  eare- 
fully  between  the  lines,  vei'v  thoroughly  iiiijjressed  with 
what  advei'tisiiig  I'eally  IS. 

GOOD  AD.  COPY 

By  Arthur  Brisbane 

Writing  a  successful  advertisement  is  the  most  diflfi- 
eult  thing  in  the  business  of  writing.  You  can  write 
an  interesting  story  about  noses  and  every  man  will 


Murrdy-Kay.  Limited 


Period  Designs  in  Furniture 

For  tbe  Dining  Room 


.  ..rK— .1  1.., 


MURRAY  KAY,Limited 

36  4nd  38  Kinz  Sireet  Wnt.  Toronto 


DINING-ROOM  FURNITURE 


-4i  mif  *f<»i  >ini|i«W«  4^ 


D.  A.  SMITH  Limited 

<MI-'M.S  (;iin>ulr  Sum  \  «,.         K  ( 


Advi'i  i  iniii);  (liniiit.'<'<>'>>>i  rui  iiil  lire  by  (  iimikIIiih  iIi'mIci  s.     .''ro  procc  line         for  cril icisiii. 


t'oi'ce  ill  IdU'll,  the  poorest  dis|)lay  ol'  goods  and  w  iii- 
(h)ws  I  lull  lack  all  semlilaiice  to  decent  trims. 

Advert  isiiig  is  not  mere  .jiiiiible  of  adjectives  and 
liigh-soiiiiding  phrases.  Il  is  not  advertising  to  eon- 
liniially  anmninee  I'reaU  sales,  and  slioni  rroin  tiie  press 
llriit  you  arc  tlic  great  and  only. 

Advertising  is  not  Unocking  your  compclilor  savi' 
tli.il  it  is  ail  vert  ising  I'or  him.  IT  you  wan!  to  make 
your  coMipct  il i>r  ji  stU'ces.s  yon  iii  c  privileged  to  Jidvif 


feci  his  nose  and  look  in  a  glass.  It  concerns  some- 
thing which  is  his.  Hut  in  writing  an  advtMMisemenI 
yon  must  first  overcome  his  reluctance  to  read  it. 

The  Irotiblc  with  the  average  man  is  that  he  will  ad- 
vertise a  heater  only  when  it  is  cold.  lie  sluudd  pick 
the  hottest  day  of  summer  and  say:  "It  is  hot  as  llu' 
devil  to-day.  Next  winter  will  be  just  as  cold."  Then 
when  winter  comes  the  consumer  is  I'amiliar  with  ihut 
particular  Imater. 
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Beds  and  Bedding 


IDEAS  THAT  HELP  SALES 

The  following  prai-tical  .ind  Ixisiiicss-hiiildiii";-  su^- 
gfstivt'  artii'lo  apiu-ars  in  ilir  liisi  nunihiT  of  "The 
Ahiskaii,'"  the  new  puhliral idii  out  by  tlie  Alaska 
BeiUnn*!:  Co..  iL>iitreal.  It  speaks  about  serviee  rather 
tliaii  priei — a  serviee  that  sliouUl  prove  iirotitabh^  to 
the  furnituit>  ileaU'r. 

Ideas!  liK'as!  lih>as!  Wliat  would  the  business  of 
retail  sellinj!:  amount  to  without  ideas.  They  are  needed 
in  every  business,  and  stran.urely  enough  the  more  staple 
tlie  lut-relianilisf.  tlie  jrreater  the  need  for  live,  vital 
selling  plans  that  eoiuu'et  up  closely  with  the  personal 
anil  human  interest  of  the  i)ossible  or  i)rospeetive  cus- 
tomers. 

Heds  are  bouj!;ht  primarily  because  they  are  a  neces- 
sity— but  they  also  have  an  artistic  value,  which  gives 
them  a  i)ersonal  ipiality.  It  is  just  as  important  that  the 
bed  used  in  a  room  fit  in  with  the  furniture  and  gen- 
eral deeorative  .scheme,  as  it  is  that  a  Avoman's  hat 
ami  gown  suit  her  personality. 

You  who  have  tried  to  sell  beds  intelligently  will  not 
doid)t  this.  A  purchaser  with  a  sense  of  the  fitness  of 
things  will  select  a  bed  of  a  design  which  will  look 
well  with  the  rest  of  the  furniture  in  the  room  in 
which  it  is  to  go.  Intelligent  salesmanship  looks  not 
only  to  the  utility  of  the  goods,  but  also  their  appro- 
priateness to  their  surroundings.  A  well  informed 
salesman  aids,  suggests,  and  advises — intelligently  and 
tactfully. 

The  up-to-date  furniture  dealer  will  strive  to  give  his 
customers  a  complete  home  furnishing  service  of  a  defi- 
nite nature.  If  this  were  done  by  more  dealers  it  would 
remove  the  necessity  for  worrying  about  bargain  sales. 

Here  is  a  practical  suggestion  along  this  line : 

Start  in  your  store  a  "home-beautiful  library."  Any 
.store,  however  small  or  unpretentious,  can  have  one. 
In  fact,  the  smaller  the  store  and  the  town  it  serves,  the 
more  it  needs  such  a  library. 

What  is  a  "home-beautiful"  library?  It  is  a  library 
containing  magazines  and  other  periodicals,  and  books 
dealing  with  subjects  of  home  decoration.  Most  of 
them  are  beautifully  illustrated.  They  show  not  only 
ideal  room  treatment,  but  re[)roductions  of  photographs 
of  real  rooms,  real  houses,  real  homes. 

Magazines  catering  particularly  to  women  have 
pages  devoted  to  home  furnishing  and  decoration. 
These  should  be  carefully  selected  and  preserved  either 
in  portfolios  or  in  bound  volumes.  When  the  customer 
begins  to  consider  this  or  that  method  of  furnishing 
or  decorating  her  entire  house,  a  single  room  or  even 
the  hall,  turn  to  the  library  and  show  her  examples 
which  will  help  her  make  iip  her  mind. 

Many  large  stores  show  one  or  more  rooms  decorated 
and  furnished.  To  the  store  that  cannot  do  this,  the 
library  offers  a  mighty  good  substitute.  It  is  cheaper, 
ea.sier  to  establish,  and  is  effective  in  helping  customers 
to  decide.  It  will  make  definite  sales  before  it  has  been 
in  your  .store  many  months.  It  is  really  a  library  of 
readvMo-use  ideas. 

It  could  be  made  a  feature  of  your  store  which  could 
stand  a  lot  of  advertising.  You  could  invite  towns- 
people who  have  problems  of  home  furnishing,  or  home 
decoration  to  be  solved,  to  come  and  consult  your  lib- 
rary-— freely,  without  any  obligation  to  purchase. 

The  library  might  very  well  be  maintained  as  a  cosy- 


corner  arrangement  neai'  the  front  door,  where  every- 
one" who  eanu'  into  the  store  would  see  it,  and  be  invited 
to  consult  it  at  their  leisure  any  time. 

'Pile  nuM-e  fact  that  you,  yourself,  keep  in  touch  with 
all  the  good  books  and  publications  devoted  to  home 
furnishing  and  decorating,  could  not  fail  to  make  a 
favorable  impression  on  your  customers.  By  reading 
such  magaziiuis  and  books  yourself,  you  would  be  in  a 
position  to  discuss  intelligently  many  new  and  prac- 
tical ideas. 

It  will  work  wonders  with  your  regular  customers, 
and  is  one  of  the  finest  and  mosit  effective  result  getting 
sources  for  advertising  talk  that  you  could  possibly 
imagine. 

No  matter  how  smart  you  are,  or  how  much  business 
you  are  getting,  there  are  other  people  getting  more. 
They  are  getting  it  because  they  are  smarter — ^they  are 
smarter  because  they  take  suggestions  from  other 
people  and  other  sources  than  their  own. 

So  much  for  this  suggestion — to  which  you  are  en- 
tirely welcome. 


U.  S.  BEDDING  CONCERN  ENTERS  CANADA 

Ontario  letters  patent  have  been  issued  to  Frank- 
lin Lincoln  Groff,  John  Abel  and  Charles  Bolte,  all  of 
Jersey  City,  N. J. ;  John  Edmund  Newton,  Superintend- 
ent, and  Albert  Edward  Knox,  both  of  the  city  of  To- 
ronto, to  purchase,  acquire,  deal  in  and  manufacture 
brass,  metal,  spring  and  all  kinds  of  beds  and  bedsteads, 
springs,  mattresses,  bedding,  household  furniture  and 
effects  and  all  accessories  thereof;  the  corporate  name 
of  the  company  to  be  Canadian-Mersereau  Company, 
Limited ;  the  capital  of  the  comjiany  to  be  $25,000 ;  the 
head  office  of  the  company  to  be  at  Toronto. 


FIRE  AMONG  BED  STOCK. 

One  of  the  hardest  fires  that  Hamilton.  Out.,  firemen 
have  had  to  fight  in  many  a  day  was  that  which  took 
place  in  the  basement  of  the  A.  M.  Souter  &  Co.'s  fur- 
niture store.  There  was  little  blaze,  but  plenty  of 
smoke.  Hundreds  of  beds  were  stored  in  the  base- 
ment and,  as  they  were  wrapped  in  excelsior,  this  prov- 
ed great  food  for  the  fire.  The  origin  of  the  fire  is 
unknown  as  it  started  at  night  after  the  premises  were 
closed  for  the  day.  Several  thousands  of  dollars  dam- 
age was  done. 


FOR  BIGGER  BED  AND  BEDDING  BUSINESS 

"The  Alaskan"  is  the  name  of  a  new  publication 
which  will  be  issued  every  once-in-a-while  by  the 
Alaska  Feather  &  Down  Co.,  Ltd.,  Montreal,  together 
with  its  associated  companies  in  Winnipeg,  Regina. 
Calgary  and  "Vancouver.  Number  1,  published  under 
date  of  March  25,  is  an  attractively-gotten-up  booklet 
of  magazine  size,  printed  in  yellow  and  black. 

The  new  and  standard  lines  of  Alaska  goods  are  illus- 
trated and  described  therein,  for  the  "Alaskan"  is  pub- 
lished in  the  interests  of  Alaskan  factories  and  dealers, 
and  in  addition  there  are  a  number  of  brief  articles  well 
calculated  to  stir  up  the  interest  of  men  in  the  trade 
looking  for  larger  and  better  business.  Among  these 
latter  is  the  "Alaska  service"  article,  showing  hoAv  tab 
is  kept  on  every  item  of  stock  in  the  factory,  how  the 
orders  are  handled,  and  the  day's  work  completed  at 
the  day's  end.  Another  of  these  is  a  helpful  article  on 
"Why  not  maintain  a  'home-beautiful'  library?"  This 
article  is  so  good  that  it  is  reproduced  in  this  depart- 
ment. 

If  the  "Alaskan"  keeps  up  in  its  subsequent  issues 
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the  standard  set  in  its  first  number,  tlie  magazine  will 
surely  deserve  a  place  in  tlie  hands  of  all  interested  in 
"bigger  business  in  beds  and  bedding." 


BEDDING  NOTES 

Jos.  E.  Reinhardt  is  the  new  representative  appointed 
to  cover  Western  Ontario  for  The  Quality  Mattress  Co., 
of  Waterloo,  Out. 

The  Ideal  P.edding  Co.  have  added,  during  the  past 
month,  a  munber  of  new  designs  to  their  brass  and 
iron  beds;  and  in  their  spring  goods  have  added  new 
features  to  this  year's  "Hammo-Couch,"  making  it 
stronger  and  more  comfortable. 

J.  B.  Brown  &  (^o.,  New  Westminster,  B.(J.,  received 
the  contract  for  this  year's  mattress  and  bedding  sup- 
plies needed  by  the  New  Westminster  and  Essondale 
hospitals. 

The  Fischmaini  Mattress  Co.  have  i-emoved  their 
plant  from  569  Queen  Street  West,  Toronto,  to  -V-V-^ 
Adelaide  Street  West,  that  city,  where  they  have  in- 
stalled new  and  improved  machinery. 

The  Quality  iNIattress  Co.  will  have  their  new  cata- 
logue ready  about  May  1.  showing  cuts  and  giving  de- 
tails of  their  full  ami  complete  lines  of  "Quality"  mat- 
tresses. This  is  said  to  be  the  first  catalogue  of  its 
kind  in  this  country. 

II.  U.  Hare,  representative  of  the  ideal  Bedding  Co. 
in  Northern  Ontario,  has  recovered  from  the  illness 
which  kept  him  oft'  his  territory  for  the  past  month. 

The  Quality  .Mattress  (Company's  new  plant  at  Water- 
loo, Out.,  is  callable  of  tiirniny:  out  from  100  to  125 
mattresses  a  day. 


LETTER  BOX 


Chiff  onier-Wardrobes 

Last  month  we  published  a  i-eciuest  from  The  Ed- 
wards Furniture  Co.,  Sherbi-ooke,  Que.,  asking  the 
name  and  address  of  a  nuinufaetui'er  of  a  "chiffonier- 
wardrobe,"  ami  we  solicited  information  from  our 
readers.    The  following  are  some  of  the  rej)lies: 

W.  A.  Lnke,  of  Luke  Uros.,  Oshawa,  Out. — Andrew 
Malcolm  Furniture  Co..  Kinea I'dine,  Out.,  are  makers 
of  such  an  artielr.  Tiw  Crdii  Kills  Co..  Pi(|iui,  Ohio, 
are  also  makers. 

Th-  Markdale  l-'iiniil  m  e  Co..  Ltd.,  IMarkdale.  Out., 
stale  that  this  article  is  one  of  their-  line. 

The  Andrew  .Malcolm  Fui-nilure  Co..  lild.,  Kin- 
cardine, Out.,  say  they  still  make  a  couple  of  chilVniiier- 
ward  robes. 

Miss  \.  Af.  Evans  (Thomas  (1.  Watkins  ('o,,  Ltd.. 
Ifamilton)  The  Sprag\ie-Smit  h  Co.,  Piipia,  Ohio,  make 
some  good  ones,  and  also  issue  a  catalogue. 

Sea  Grass  Furniture 

W.  S.  I'>eam,  Selkirk.  Ont.,  asks  the  names  of  makers 
of  braiiled  sea  grass  furniture. 

Tin'  .Ienninj,'s  Co.,  St.  Thomas.  Ont..  import  this  line 
for  the  Canadian  trade.  Editor. 

Church  Furniture 

ralterson  &  Dart,  VVelliiml,  Oni  jsk  lof  names  and 
addresses  of  iruiki'fs  ol'  pews  dtiici-  chiireli  l"nnii 

(ure. 

I'.erlin  interior  llardwdnd  ('..  ,  I'.nliii.  Out.:  .lohn  I'.. 
Snicin-,  Waterloo,  Ont. ;  (111. Ii,.  Fiii'iiil  iii'c  Cn,,  \V ;i t r rloo, 
Out.;  ('anadian  Officr  &  Schonl  k'urtiit  iii-r  ( 'n.,  I'rrston; 


Blonde  Lumber  Co.,  Chatham ;  and  Bell  Furniture  Co., 
Southampton,  make  this  class  of  furniture. — Editor. 

Steel  Filing  Cabinets 

Crown  Furniture  Co.,  Ltd.,  Quebec,  want  to  be  put 
into  communication  with  a  steel  cabinet  factory. 

The  Steel  E(|uipment  Co.,  of  Ottawa,  make  this  line 
of  goods  in  their  factory,  at  Pt^nbroke,  Ont. — Editor. 

Corner  Wardrobes 

The  Edwards  Furniture  Co.,  Sherbrooke,  Que.,  ask 
the  address  of  a  firm  making  corner  wardrobes  in  either 
oak  or  hardwood. 

The  Knechtel  Furniture  Co..  Hanover,  Out.,  and 
Ki'ug  Bros.,  Chesley,  Ont.,  make  this  line.  Any  of  the 
furniture  factories  nuiking  wardrobes  would  be  glad 
to  make  these  goods  to  order. — Editor. 


STRONG  FURNITURE  MAKING  CONCERN 

The  shareholdei's  of  the  Canada  Furniture  [Mannfac- 
turers,  Ltd..  at  their  recent  animal  meeting  held  at  the 
head  office  of  the  company  in  Toronto,  approved  of  a 
plan  for  the  reorganization  of  the  eomi)any's  finances, 
which  had  been  pre{)are(!  hy  a  special  committee  of 
the  shareholders,  whereby  the  preferred  shares  of  the 
com[)any  are  to  be  upon  a  dividend  paying  basis,  and 
the  proceeds  of  $1,000,000  of  securities  turned  into  the 
coffers  of  the  company.  This  transaction  will  have  the 
effect  of  making  the  company  one  of  the  strongest  fin- 
ancial industrial  institutions  in  the  Dominion. 


ALBERTA  MERCHANTS  ORGANIZE. 

.\  luunher  of  Alberta  meivhants  luive  launched  a 
uu)vement  to  organize  a  province-wide  merchants'  asso- 
ciation carrying  a  merchants'  police  force.  AV.  E.  Col- 
lier, formerly  of  the  collection  department  of  the  John 
Deere  Plow  Co..  has  .severed  his  connection  with  the 
latter  firm  to  give  liis  whole  attention  to  the  organiza- 
tion of  the  new  league.  Mr.  Collier  states  that  he  will 
introdnee  new  ideas  into  the  coll(>ction  eiul  of  the  busi- 
ness which  will  i^rove  a  boon  to  the  members. 

It  i.s  the  intention  of  those  intei'ested  to  have  the  lunv 
association  work  in  con.jiinction  with  similar  institu- 
tions across  the  line,  and  in  this  way  would  be  able  to 
give  the  merchant.s  instant  infornuition  on  ihmv  arrivals. 
They  would  also  be  a])le  to  trace  anvone  who  "iumi)ed 
the  town." 

The  league  ex|)eets  to  do  much  to  discourage  the 
lialiit  of  writing  "X.  S.  F."  eiu'cks.  The  name  of  the 
association  will  be  the  I\etai!  .Merchants'  Ci-edit  .\s- 
sociation. 


BUNGALOW  FURNITURE. 

Kaetz  Mrotliei-s  Co.,  Berlin.  Out.,  aiuioinice  that 
their  special  eatalogiu'  of  bungalow  furniture  is  ivady 
foi-  mailing-,  and  will  be  sent  on  re(|uesf  to  anv  dealer. 


WESTERN  FIRM  DOES  AUTOMOBILE  WORK. 

'I'iic  luLiina  r (liiolst cry  and  Caiiu't  ('leaning  Works 
have  taken  (ui  the  fixing  of  curtains,  iioods,  cushion.s 


.iiid  ii|ilt()lstcrci|  liody  \\ni-k  for  automobiles. 

USEFUL  IN  IDEAS. 

McLarnn  &  Company.  Ltd..  St.  Cattiarinos,  writo: 

''Wo  lind  tho  Canadian  Fnrnitmo  World  vory  nnoful 
ML  KOttiiiK  idon.s  of  tlie  fuinlturo  buHincss  in  goucrnl, 
111(1  wo  aro  ploa.sod  to  rcnow  our  fl\ibscription. " 
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Dollar  Day  Brings  Big  Resi 

BY  J.  O. 

Throughout  a  miiuber  of  Wivstoni  Ontario  towns 
there  has,  duriiifj  tho  past  I'ow  months,  betMi  conducted 
a  novel  Kk-uI  saU-s-provoking  scheme,  Avhich  has  in  all 
cases  so  far  brouijlit  to  notice  been  enlirelv'  successful. 
The  latest  town  that  has  tried  it  out  is  AVinghain,  and 
there,  as  in  other  towns  where  it  has  been  tiied,  it  was 
a  ilt'cidcd  success  in  every  particular. 

March  IT.  St.  Patrick's  Day,  was  the  date  set,  and 
every  train  brought  its  (piota  of  people.  From  early 
morning  until  two  or  three  in  the  afternoon,  people 
journeyed  from  north,  south,  east  and  west  to  the  Me- 
tropolis, where  bargains  were  given,  and  where  they 
would  meet  friends  whom  they  had  iiot  seen  for  some 
time  and  spend  a  social  hour.  At  two  o'clock  the  day 
was  enlivened  by  the  Wingham  Citizens'  Band,  which 
furnished  music  for  the  afternoon.  There  was  an 
excellent  showing  of  horses,  many  fine  animals  being 
exhibited  for  each  special  prize. 

Prizes  Avere  also  given  among  other  competitions  for 
the  oldest  gentleman  and  oldest  lady  coming  to  town; 
for  the  purchaser  driving  the  longest  distance  to  Wing- 
ham :  to  the  person  bringing  the  largest  load  of  people 
to  town:  to  the  largest  family  coming  to  town;  and  to 
the  most  recently  married  couple.  The  prizes  were  all 
valued  at  five  dollars  each,  and  every  merchant  in  the 
town  contributed  one  prize. 

Arrangements  were  made  for  the  accommodation  of 
horses,  and  in  addition  to  the  hotel  barns,  private  barns 
were  open  for  the  day.  The  Council  Chamber  was 
heated  and  open  all  day  for  the  accommodation  of  ladies 
and  there  were  several  horse  buyers  present  to  dicker 
for  the  purchase  of  the  prize-winning  animals. 

The  gentleman  getting  the  prize  for  coming  the  long- 
est distance  was  David  Giddins.  Avho  travelled  a  dis- 
tance of  fifteen  miles.  Albert  Foxton  brought  in  the 
largest  load  of  people,  having  thirty-one  in  his  sleigh, 
and  consequently  receiving  the  prize.  J.  D.  Anderson 
of  P>elgrave  received  the  gold  watch  from  W.  G.  Pat- 
terson for  having  made  the  largest  purchase  in  "Wing- 
ham  on  that  day.  The  amount  of  the  purchase  was 
$97  of  which  $96  was  for  harness. 

The  local  paper  conducted  a  voting  contest  to  add 
interest  to  the  celebration,  and  the  merchants  of  the 
town  reaped  a  bountiful  trade  harvest.  It  was  a  grand 
success  in  every  respect,  and  every  one  went  away  feel- 
ing satisfied,  and  the  merchants  state  it  is  one  of  the 
bpst  days  which  they  ever  had.  The  citizens  of  Wing- 
ham  are  so  well  satisfied  that  there  will  be  another  simi- 
lar day  here.  A.  H.  Wilford,  President,  and  Abner 
Cosens.  Secretary,  are  the  men  responsible  for  the  Dol- 
lar Day  Movement,  and  they  received  the  congratula- 
tions of  the  citizens  at  large  on  the  movement,  which 
they  inaugurated,  and  carried  to  such  a  successful  con- 
clusion. 

The  Dollar  Day  has  two  objects.  Tt  means  to  com- 
bine business  with  pleasure.  Wingham  was  on  its 
special  day  the  centre  of  attraction,  and  for  miles 
around  the  people  came  for  the  purpose  of  renewing 
old  friendships  and  also  to  enjoy  the  fun  of  shopping 
and  getting  the  "Biggest  Dollar's  Worth"  of  good.s 
ever  .sold.  The  business  men  entered  into  the  sugges- 
tion with  great  heartiness,  and  before  the  event  adver- 
tised that  they  were  prepared  to  stand  behind  Dollar 
Day  and  give  unprecedented  bargains  and  service. 
Dollar  Day  had  been  successfully  held  in  other  places, 
so  why  not  in  Wingham,  said  the  merchants  of  that 


ilts  to  Wingham  Merchants 
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town,  so  they  made  it  worth  the  while  of  all  to  come  to 
town  that  day. 

All  the  merchants  promised  to  sell  more  goods  for 
$1.00  on  that  day  than  they  ever  did  before.  They 
gathered  the  bargains  from  all  parts  of  their  store  and 
laid  them  before  their  visitors. 

The  people  came  to  Wingham  in  great  numbers  and 
secured  for  themselves  such  bargains  as  will  make  them 
remember  St.  Patrick's  Day,  1914,  as  one  of  the  most 
enjoyable  days  they  ever  spent. 

The  merchants  of  Kincardine  recently  held  a  "Dollar 
Day,"  which  they  had  previously  extensively  adver- 
tised. The  Reporter,  of  that  town,  in  speaking  of  it, 
says  in  part:  "Into  the  scheme  all  the  merchants 
heartily  entered,  and  judging  from  the  words  of  praise 
given  by  the  purchasing  public,  the  merchants  gave 
bargains  with  a  great  big  B.  It  was  a  day  of  genuine 
bargains  everywhere  .you  went.  One  merchant  went 
so  far  as  to  give  a  $1  bill  with  a  ten  cent  piece  pasted 
on  the  corner  for  $1.  He  had  one  customer  who  did 
business  for  that  bargain  only.  Not  a  merchant  in 
town  was  heard  to  complain,  and  they  got  acquainted 
with  many  faces  in  the  way  of  business.  The  turnover 
was  big  and  the  people  were  satisfied,  pronouncing  the 
advance  advertising  as  genuine,  and  some  stated  that 
the  merchants  even  went  further  than  they  promised 
to  do.  Some  enthusiastic  ones  Avere  heard  advocating 
such  a  day  once  a  week.  The  idea  was  to  attract  the 
people  to  town  and  show  them  what  our  merchants 
had  and  could  do  for  them.  This,  with  the  merchants' 
effort  to  hold  some  of  the  trade,  should  have  its  effect." 


STICKING  TO  IT 

By  Walt  Mason,  in  The  Butler  Way 

I  used  to  run  a  beeswax  store  at  Punktown-in-the- 
Hole,  and  people  asked  me  o'er  and  o'er,  "Why  don't 
you  deal  in  coal?  The  beeswax  trade  will  never  pay — 
you  know  that  it's  a  sell;  if  you  take  in  ten  bones  a 
day,  you  think  you're  doing  well." 

Thus  spake  these  thoughtful  friends  of  mine;  I 
heard  their  rigmarole,  and  straightway  quit  the  bees- 
wax line,  and  started  selling  coal.  I  built  up  quite  a 
trade  in  slate,  delivered  by  the  pound,  and  just  when 
I  could  pay  the  freight,  my  friends  again  came  round. 
"Great  Scott!"  they  cried,  "you  ought  to  quit  this 
dark  and  dirty  trade!  To  clean  your  face  of  grime  and 
grit  we'd  need  a  hoe  and  spade!  Quit  dealing  in  such 
dusty  wares,  and  make  yourself  look  slick;  lay  in  a 
stock  of  Belgian  hares,  and  you'll  make  money  quick." 

I  bought  a  thousand  Belgian  brutes,  and  watched 
them  beige  around,  and  said:  "I'll  fatten  these  galoots 
and  sell  them  by  the  pound,  and  then  I'll  have  all 
kinds  of  kale,  to  pleasure  to  devote;  around  this 
blamed  old  world  I'll  sail  in  my  own  motor  boat." 
But  when  the  hares  were  getting  fat,  my  friends  began 
to  hiss:  "Great  Caesar!  Would  you  look  at  that! 
What  foolishness  is  this?  Why  wear  out  leg  and  back 
and  arm  pursuing  idle  fads?  You  ought  to  have  a 
ginseng  farm,  and  then  you'd  nail  the  scads." 

The  scheme  to  me  seemed  good  and  grand;  I  sold  the 
Belgian  brutes,  and  then  I  bought  a  strip  of  land  and 
planted  ginseng  roots.  I  hoped  to  see  them  come  up 
strong,  and  tilled  them  years  and  years,  mitil  the 
sheriff  came  along  and  took  me  by  the  ears.  And  as 
he  pushed  me  off  to  jail,  I  passed  that  beeswax  store; 
the  owner,  loaded  down  with  kale,  was  standing  in 
the  door.  "If  you  had  stayed  right  here,"  he  said, 
"you'd  now  be  doing  well;  you  would  not  by  the  ears 
be  led  toward  a  loathsome  cell.  Bat  always  to  disaster 
wends  the  man  who  has  no  spine,  who  always  listens 
to  his  friends,  and  thinks  their  counsel  fine." 
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GLOBE  FURNITURE  COMPANY  TREBLE  PLANT. 

One  of  tlie  bif^f^est  industrial  propositions  in  he 
history  of  Waterloo  was  placed  before  the  town  council 
for  consideration  i-ecently,  when  the  Globe  Furniture 
Co.,  Ltd.,  with  improvements  in  view,  promised  to  spend 
at  least  $125,000  in  additional  building's  and  machinery 
and  the  employment  of  250  hands  at  the  end  of  the 
second  year.  The  present  number  of  hands  is  85.  With 
these  improvements  the  plant  Avould  be  trebled  in  ca- 
pacity. It  i.s  understood  that  the  line  of  goods  to  be 
manufactured  are  not  being  made  in  Waterloo. 

On  account  of  the  large  expenditure  of  money  re- 
quired for  the  purpose,  the  company  has  found  it  ad- 
visable to  make  a  request  of  the  town  for  a  loan  of 
$50,000. 

According  to  the  plans  of  the  proposed  additions,  it 
is  f)r()|:)osed  to  erect  a  wing  at  the  north-cast  end  of  the 


ONWARD  GOODS  IN  WEST. 

The  Onward  .Manufacturing  Co..  Berlin,  Ont.,  are 
now  carrying  a  stock  of  their  Onward  sliding  furni- 
ture shoes  and  Eureka  electric  vacuum  cleaners  in 
Winnipeg  for  the  convenience  of  customers  in  the 
Western  Provinces,  who  prefer  to  have  shipments  made 
from  there  in  order  to  save  freight.  Oi'ders  are  filled 
by  their  Winnipeg  salesmen,  ^Toncriefi'  &  Kndress,  Ltd., 
Scott  Building,  and  invoiced  from  Berlin. 


THE  OUTING  COLLAPSIBLE  SULKY 

The  W.  B.  Jennings  Co.,  St.  Tiionuis,  Out.,  are  sliow- 
ing  a  new  line  of  coHapsible  carts  for  chihiren,  known 
as  the  "Outing""  one-inotioii  collapsible  sulkies.  These 
folding  sulkies  have  spring  seats  and  reclining  backs. 
When  folded  the  sulky  occupies  the  space  ordinarily 


Globe  Furniture  Co.'s  now  i>lant 

I)rescnt  buikling  48  by  128  Feet,  four  storeys  in  height. 
There  would  also  be  a  one  storey  separate  building,  48 
by  150  feet,  at  the  rear  of  the  present  plant.  The  build- 
ings would  be  of  mill  construction,  equipped  with  the 
most  modern  sprinkler  sy.stem. 

At  the  end  of  tlw  first  yeai'  150  hands  are  to  be  ein- 
[)loyed,  which  would  be  iiici'eascd  to  i'rom  200  to  250 
by  tlie  end  of  the  second  year.  With  these  iniprove- 
ments,  the  com|>any  would  become  one  of  the  largest, 
industries  of  its  kind  in  the  Doiuinion. 

'I'hc  Waterloo  town  coniK'il  unanimously  decided  to 
submit  the  big  industrial  proposition  of  Ihc  <llobe  Com- 
pany to  the  ratep;iyers,  the  proposition  being  consid- 
ered of  sui'h  a  Muignilude  thai  any  other  step  would 
'lavc  been  delrinwntal  In  the  industrial  progress  of 
Waterloo. 

The  bn;ird  of  trade  oT  the  town  unaninunisly  en- 
dorsed the  proposition,  .iinl  no  criticism  has  as  yet 
been  voiced  against  it. 


er  c'f>MipIetioti  of  §l'J5.noo  addition. 

taken  by  a  suitcase,  and  can  be  cai-ried  as  convenientl.v. 
The  frames  are  of  finest  (piality  steel,  tinished  with 
double-baked,  black  bicycle  enamel.  Ten-inch  wlieels 
are  on  all  sulkies,  and  these  are  fitted  with  half-inch 
I'ubber  tires.  Seat  and  back  aiv  of  |)add(Ml  leatherette. 
Arm  rests  are  broad  and  comroi-tabli>  and  the  whole 
is  eovei-ed  with  a  hood  adjustable  to  any  |)osition.  .Mud 
guai'ds  and  foot  rest  are  of  latest  type,  and  a  couple  of 
I'ear  guide  wheels  guarantee  ;ig;iinst  li|)ping  the  ear. 
The  ""Outing"  sulky  makes  a  comfortable  ;ind  c<nivcn- 
ienl  baby  carriage. 


NEW  LINE  OF  DAVENETTES  AND  DAVENPORTS. 

The  Lippcr!  l-'urnilure  Co..  Ltd..  Berlin,  have  aildc.i 
to  their  lines  some  lU'W  davenetles  and  davcnpoiMs.  Thc.v 
c(Mne  in  a  large  range  of  designs  and  every  one  of  them 
is  nuide  up  to  the  stainlard  set  by  the  company  I'or  \A[)- 
|>ert  furniture. 
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Knobs  of  News 


Arlliiir    Ivouli'iiu,    riiniii  iii  i-  at  l*l;mlai;-fU('l, 

Out.,  is  tU'iiil. 

Tho  assfts  of  Z.  Geiulron.  fmniliiiT  dralci-,  .Moni  real, 
have  boon  sold. 

ll»>ni-y  Eble  is  roportcd  lo  lio  coiisidciinii-  opciiiiii-'  a 
fiirnitiiiv  stove  at  Conestofio.  . 

Ziiiirer  &  Ilonsiniror.  I'uriiil  m  r  and  liaian'ss  dealers 
at  Diu-liaii.  Man.,  have  dissoh  rd  pari  iicrsliip. 

Zaeks  Hrotliers  have  opeueil  a  lurnitiire  and  house 
funiisliiiiirs  stove  on  Geovfje  Street,  Peterborough. 

The  PiitVer  Bros.,  of  Norwood,  liave  opened  nj)  a  fur- 
niture shop  and  undertakinji-  business  at  Ilaveloek,  Out. 

J.  Anderson.  CJalt.  has  sold  his  lui  niture  store  and 
Imsiness  to  W.  AUen.  late  of  T.  I^ylle  &  Sou,  also  of 
Gait. 

Sevevine  .Mavehand  and  Ahua  Trudel  have  registered 
at  Tliree  Rivers,  Que.,  as  La  .Maisou  Cariguan  &  Cie., 
furniture  dealei-s. 

Ahnost  ^.'i.OOO  danuige  was  done  by  a  fire  which  orig- 
inated in  the  furniture  faetor  of  Castle  &  Sons,  at 
.Montreal,  recently. 

.Morrison  &  McPhail.  fiiniilui'c  dealers.  Kincardiue, 
(bit.,  have  dissolved  jtai't neishij).  Mr.  Morrison  is  con- 
liiuiing  the  business. 

Lewis  Parker,  of  St.  Thomas,  has  taken  an  interest 
with  ').  W.  Hutchinson.  Port  K'owau.  in  his  sash,  door 
and  lurniture  factory. 

The  Lucknow  Table  C'o.'s  sawmill  has  started  cutting 
lundier  for  the  season.  There  is  (piite  a  lai'ge  stock  of 
logs  to  be  cut  this  year. 

An  accident  to  the  boiler  in  the  chair  factory  at 
Scotstowu.  Que.,  recently,  made  it  necessary  to  close 
the  factory  for  two  days. 

N'elson  &  Foster,  Ltd.,  have  been  incorporated  at 
Winnipeg  to  make  and  deal  in  office  and  store  fixtures 
and  furniture.    Capital,  .1)60.000. 

R.  Drueker,  of  Brunn,  Austria,  a  large  furniture 
manufacturer  of  that  place,  is  on  a  tour  of  the  world, 
and  at  present  is  visiting  Canada. 

George  Cooper  ha.s  purchased  the  furniture  business 
of  J.  H.  McAlpin,  of  Killarney,  Man.  Mr.  McAlpin  will 
still  retain  his  undertaking  business. 

Walter  Greer  has  recently  made  an  extension  to  his 
business  interests  in  Lashburn,  Sask.,  by  the  addition 
to  his  furniture  store  of  a  stock  of  harness. 

James  McKay,  of  Egmondville,  ha.s  entered  into  part- 
nership with  W.  J.  Walker,  of  Seaforth,  in  the  furni- 
ture and  undertaking  business  at  the  latter  place. 

Ben  Hollenburg,  of  Ilollenburg  Bros.,  furniture  deal- 
ers. Fort  William,  has  returned  from  a  business  trip  to 
New  York  city,  Buffalo,  Montreal,  Hamilton  and  To- 
ronto. 

The  National  ^Manufacturing  Co.,  of  Ottawa  and 
Brockville.  manufacturers  of  stoves,  sewing  machines, 
kitchen  cabinets,  etc.,  have  opened  a  show  room  in 
North  Bay. 

Mayor  Anson  .Spotton,  of  Harriston,  Ont.,  president 
of  the  Harriston  Furniture  Co.  and  a  director  of  the 
Canada  Stove  Co.,  has  been  appointed  junior  judge  of 
Wellington  county. 

Walker  &  McKay,  Seaforth,  Ont.,  have  installed  a 


rug  ra(dc  in  their  up-to-date  furniture  store,  for  the 
better  disi)lay  of  their  many  fine  rugs  which  they  have 
in  stock  this  spring. 

James  McGuirl  is  closing  out  the  balance  of  his  furni- 
ture stock,  after  which  he  will  close  up  shop  at  Moos- 
omiu,  Sask.  He  intends  to  devote  all  his  time  and 
euei'gy  to  the  insurance  business. 

Veale  Bros.,  Toronto,  are  opening  at  St.  Catharines, 
occu|)ying  Ihe  groiuid  floor  and  basement  of  the 
IMasouic  Building,  a  high-class  furniture,  carpets, 
di-aperies,  household  furnishings  and  stove  store. 

G.  B.  Binkley  is  opening  a  furniture  store  and  un- 
d(>rtaking  parlors  at  Shaunavon,  Sask.  Mr.  Binkley 
has  for  some  time  past  been  assistant  to  O.  B.  Dreyer, 
funeral  director  and  cmbalmer  at  Swift  Current. 

Baldwin-Robinson  have  been  in  business  in  St. 
Thomas  for  nearly  fifteen  years,  but  realizing  the  possi- 
bilities of  Saruia,  have  decided  to  locate  there  also. 
The  company  handles  everything  required  for  the  com- 
l)lete  furnishing  of  a  home. 

The  business  section  of  Liverpool,  N.S.,  had  a  narrow 
escape  from  destruction  recently,  when  fire  destroyed 
a  number  of  stores,  among  others  George  E.  Snaddon, 
furniture  dealer.  The  total  loss  was  $40,000,  with  in- 
surance of  $25,000. 

George  Kennedy  has  entered  into  partnership  with 
W.  J.  Wilkins  in  the  furniture  business  at  Tillsonburg, 
Ont.  Mr.  Kennedy  has  been  with  Mr.  Wilkins  in  the 
business  over  a  year  and  understands  it  well.  The  name 
of  the  new  firm  is  Wilkins  &  Kennedy. 

The  employees  of  the  Ivnechtel  Furniture  Co.,  at 
Walkerton,  are  arranging  to  hold  their  annual  celebra- 
tion on  May  25th,  which  is  a  public  holiday.  This  cele- 
bration was  risually  held  on  June  3rd,  but  the  executive 
this  year  decided  to  change  the  date. 

Steadman  Bros.,  Petrolea,  Out.,  last  month  moved 
their  furniture  store  and  undertaking  parlors  into  their 
new  quarters  in  the  Tecumseh  Block  recently  occupied 
by  the  Metropolitan  Bank.  They  now  have  one  of  the 
finest  establishments  in  Western  Ontario. 

N.  D.  Gilbert,  of  the  Gilbert  Furniture  Co.,  Picton, 
offers  a  good  suggestion  regarding  the  Prince  Edward 
Old  Boys'  Fair,  and  it  is  that  the  P.  E.  Agricultural 
Society  give  special  prizes  to  the  Old  Boy  and  Old  Girl 
that  travels  the  longest  distance  to  visit  the  fair. 

Mr.  Marshall,  Qu'Appelle's  undertaker,  has  removed 
from  the  Progress  Building,  where  he  has  been  located 
for  some  time,  to  the  house  one  door  east.  His  family 
have  recently  arrived  from  New  York  State,  and  they 
have  taken  up  their  residence  on  Main  .Street  North. 

The  Andrew^  Malcolm  Furniture  Company,  of  Kin- 
cardine, purchased,  last  fall,  the  timber  on  a  large  area 
of  land  in  the  vicinity  of  Milverton.  The  logs  are  being 
handled  at  the  Milverton  sawmill,  and  it  is  estimated 
nearly  500,000  feet  of  timber  will  be  teamed  to  Kin- 
cardine during  the  summer. 

Jacob  Werlich  is  having  plans  prepared  for  his  new 
furniture  store  on  King  Street,  Gait.  The  plans  show 
a  building  36  x  75  feet,  three  storeys  in  height  and  built 
of  Milton  pressed  brick.  Work  will  be  commenced  in 
the  near  future  and  when  the  building  is  completed  Mr. 
Werlich  will  have  one  of  the  finest  furniture  stores  in 
Western  Ontario. 

Building  operations  in  a  general  scheme  of  develop-  - 
ment  of  the  Canada  Furniture  Manufacturers'  Wood- 
stock plant,  will  proceed  this  season  on  a  big  scale.  Ma- 
terial is  being  delivered  on  the  ground  now  for  a  four 
storey  factory,  10  by  60  feet,  to  be  built  as  an  addition 
to  the  present  buildings  and  to  be  used  for  manufaq- 
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turing  purposes.  The  addition  will  entail  an  expen- 
diture of  $15,000. 

An  early  morning  blaze  originated  in  the  cellar  un- 
der the  furniture  store  of  P.  0.  Fortin,  St.  Joseph  St., 
Quebec,  recently,  and  worked  its  way  up  to  the  store 
above,  where  there  was  about  $2,500  worth  of  goods 
on  which  there  was  $1,800  worth  of  insurance.  Con- 
siderable damage  was  done  by  smoke  and  water  and 
the  operations  necessary  to  combat  the  fire. 

Fred  FVitzshal,  sales  manager;  Frank  Turcot,  mana- 
ger; Aleide  Gourdea.  manager;  Rene  Turcot,  clerk,  and 
Laura  Turcot,  all  of  Winnipeg,  have  been  incorporated 
as  Northwestern  Ilousefurnishere,  Limited,  to  carry  on 
a  general  business  as  dealers  in  furniture,  furnishings, 
and  household  necessaries  and  utensils  of  all  kinds. 
The  capital  is  set  at  $2,500. 

The  convention  of  the  Alberta  branch  of  the  Retail 
^Merchants'  Association  will  be  held  in  Regina  on  May 
5,  6  and  7.  It  is  expected  that  200  or  so  delegates  from 
all  points  in  Alberta  will  be  in  attendanee,  and  ad- 
dresses will  be  delivered  by  a  number  of  merchants. 
Secretary  Bucknall  has  made  arrangements  for  an  ex- 
hibit of  manufactured  goods  and  merchandise  in  the 
basement  of  Paget  hall. 

George  Baldwin,  of  Baldwin-Robinson,  St.  Thomas, 
house  furnishers,  visited  Sarnia  recently,  in  search  of  a 
building  suitable  for  the  opening  of  a  large  house  fur- 
nishing establishment.  It  is  the  intention  to  construct 
a  building  large  enough  to  accommodate  the  pro- 
posed company.  Until  more  definite  plans  have  been 
arranged,  however,  it  is  likely  that  Baldwin-Robinson 
will  open  temporary  premises  to  meet  the  ever-increas- 
ing demand  for  this  line  of  goods. 

Lane  and  Eano,  furniture  dealers  and  undertakers, 
are  now  settled  in  their  new  premises  at  18G  Hunter 
Street.  Peterborough.  Their  present  (|uarters  are  ex- 
tremely attractive  and  commodious,  the  work  of  the 
decorators  making  a  transformation  that  must  be  seen 
to  be  r(!alized.  The  walls  have  been  beautifully  treat- 
ed, and  by  the  removal  of  a  nsirtition  the  showroom  has 
been  greatly  enlarged,  making  it  a  spacious  apartment 
for  the  display  of  furniture.     In  this    connection  it 


might  be  mentioned  that  the  additional  floor  space  has 
made  it  possible  for  this  firm  to  carry  a  larger  and  more 
varied  stock  than  in  the  former  store. 


RATTAN  AND  SEA-GRASS  FURNITURE. 

By  George  E.  Anderson,  Hong  Kong,  China 

The  trend  of  Canadian  and  American  taste  toward 
the  bungalow  style  of  living  is  having  a  marked  eflfect 
upon  the  furniture  industry  of  Hong  Kong  and  upon 
the  rattan  and  grass-twine  trade  of  South  China.  The 
increased  exports  from  Hong  Kong  of  rattan  and  sea- 
grass  furniture,  which  commenced  about  two  years 
ago.  have  been  continued  in  increasing  proportion  dur- 
ing the  past  year,  and  the  indications  are  that  the  cur- 
rent season  will  witness  a  larger  demand  than  ever  for 
such  goods.  Shipments  of  such  furniture  and  unmanu- 
factured rattan  to  America  during  1913  amounted  to  a 
declared  value  of  $180,4S9,  of  which  $77.65:5  was  of 
rattan  and  rattan  furinture  and  $102.8:56  of  "sea- 
grass*'  furniture,  in  which  rattan  and  other  materials 
also  entered.  The  figures  of  the  Hong  Kong  Chamber 
of  Commerce  show  that  shipments  to  continental  Eur- 
ope increased  almost  100  per  cent,  during  ]9V3  over 
those  of  1912,  while  those  to  Great  Britain  were  in  still 
larger  proportion.  The  demand  for  such  furniture  in 
South  Africa  has  increased  to  such  a  point  that  the 
leading  Hong  Kong  factory  and  exporting  concern  has 
opened  a  branch  house  in  Durban,  and  is  making  ar- 
rangements for  a  similar  (enterprise  in  Cape  Town.  Simi- 
lar enterprises  are  also  being  undertaken  in  various 
South  American  countries.  The  trade  in  such  goods 
with  Canada  has  grown  espeeially  i-apidlv  and  is  now 
large  in  volume. 

Trade  with  America  in  the  near  future  i)romises  to 
be  on  a  much  larger  scale  than  ever  as  a  result  of  the 
reduction  of  the  tariff  on  furniture  from  :}5  i)er  cent,  to 
15  per  cent,  ad  valorem.  The  chief  interference  with 
the  further  develoi)ment  of  the  trade  at  present  is  high 
freight.  The  ordinary  freiglit  cliarge  on  the  average 
rattan  or  sea-grass  chair  made  in  Hong  Koncr  at  present 
and  shipped  to  either  America  or  Kurop.'  ^is  .sub.stan- 
tially  100  per  cent,  of  its  value. 


Thn-o  now  M.  I,acan  ppocluotionH-buffet.  Imll  tree  and  china  bulfot. 
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Care  of  Saws  in  Furniture  Factory 

By  O.  C.  Ohcherk 

Scroll  saws  '.'i-iii.  in  widtli,  tooth  spacod  Vi-in.  apart 
ami  21-gago  in  tliioknoss.  will  givo  good  rosulls  in 
average  work,  while  for  heavy  work,  such  as  sawing 
swell  or  sweep  drawer  fronts,  a  saw  •Y\-in.  wide,  19-gago 
thickness  and  '^-in.  spacing,  will  give  good  results.  As 
the  '4-in.  saws  wear  narrower,  thoy  may  bo  nsed  for 
sawing  carvings,  etc..  while  saws  broken  beyond  repair 
may  be  cut  into  short  lengths  and  used  for  jig  saws. 

In  setting  these  saws  1  use  an  automatic  set,  after 
which  the  '4-in.  saws  are  tiU^d  on  an  automatic  filing 
nuichine.  while  the  •'4-in.  saws  are  filed  by  hand.  Give 
just  as  little  set  as  is  required  to  make  the  bends  and 
set  oftoner.  as  I  think  the  saw  chaltoriiig  in  cut,  eaxis- 
ed  by  too  nnicb  set,  tends  to  crystallize  the  saw,  which, 
in  turn,  may  cause  the  cracking  of  blade. 

When  tiling  a  scroll  band  in  an  automatic  filer  which 
uses  the  regular  6-in.  slim  taper  file,  see  that  the  edges 
of  file  are  straight,  that  the  machine  is  kept  clean  and 
well  oiled,  and  that  there  is  no  play  in  slide  rods  or 
bearings.  1  firnd.v  believe  that  if  the  filing  machine  is 
kept  in  good  order  it  will  give  as  good  results  as  hand 
filing,  and  more  of  it.  Set  the  feed-finger  to  bear  on 
second  tooth  to  be  filed,  as  this  tends  to  keep  teeth  of  a 
more  even  length.  A  few  drops  of  lard  oil  put  on  the 
file  once  in  a  while  will  make  it  last  longer  and  cut 
smoother. 

In  brazing  the  saws  ^/4-iii.  wide  I  use  the  blow-torch 
method,  filing  the  laps  ^^-in.  long  and  using  silver 
solder,  as  I  think  it  gives  a  much  stronger  braze  than 
spelter  or  brass  wire.  Clean  the  solder  with  a  little 
pure  muriatic  acid,  place  it  between  laps,  after  which 
sprinkle  with  powdered  borax  and  dampen  with 
water.  Start  the  torch,  applying  a  slow  flame  at  first, 
after  which  bring  it  up  to  a  good  heat  or  until  the 
solder  flows  freely ;  then  clamp  quickly  with  a  pair  of 
flat-nose  tongs.  This  tends  to  force  all  surplus  solder 
out  of  the  braze,  making  a  strong  joint.  Care  must 
be  used  in  applying  the  tongs,  as  the  braze  will  kink 
easily  while  hot.  This  method  of  brazing  with  torch 
and  tongs  may  leave  the  joint  in  a  hardened  condition, 
so  take  an  oilstone  or  piece  of  emery  cloth,  brig'hten  the 
saw.  and  with  the  torch  draw  the  steel  to  a  blue  color, 
when  it  will  be  about  the  same  temper  as  the  rest  of  the 
saw.  If  care  was  used  in  filing  the  laps  and  if  saw  is 
placed  straight  in  clamps,  you  will  have  a  straight  saw 
and  a  braze  which  \v\\\  last  as  long  as  the  rest  of  the  saw. 
In  dres.sing  down  the  braze,  use  a  saw  gage  to  deter- 
mine thickne.ss.  In  brazing  scroll  saw  Mi-'m.  or  wider, 
I  use  the  regular  brazing  clamps  which  I  use  for  the 
resaws.  using  silver  solder  and  "Brazine"  for  a  flux. 

The  proper  size  of  re-saw  to  use,  as  to  spacing  of 
I  »  eth.  gage,  etc.,  may  be  hard  to  determine  when  mixed 
woods  are  to  be  sawed.  I  would  recommend  the  fol- 
lowing spacings:  For  a  20-gage  saw,  teeth  spaced 
1%-in.  apart,  5/16-in.  deep;  for  a  19-gage  saw,  teeth 
spaced  IVlj-in.  apart,  %-in.  deep;  for  an  18-gage  saw, 
teeth  spaced  1%-in.  apai-t,  %-in.  deep,  with  hook  line  of 
2%-in.  in  6-in. 


in  leveling  saw  do  not  let  swaged  points  rest  on  the 
leveling  block,  as  it  will  tend  to  show  plate  slightly  dish- 
ed. Level  the  teeth  as  well  as  the  rest  of  the  plate 
and  keep  tension  as  even  as  you  can,  using  care  to  see 
thoi'e  are  not  tigiht  places  near  the  edges.  Run  the 
tension  from  edge  to  edge,  using  no  tire  in  saw.  Put 
in  just  enough  tension  that  saw  will  lie  flat  on  leveling 
block,  and  put  a  little  crown  in  back  of  saw,  say  from 
1/64-in.  to  1/32-in.  in  5-ft. 

I  swage  out  the  points  six  gages  wider  than  the 
saw,  then  with  the  swage-shaper  bring  it  back  to  five 
gages  of  swage ;  in  other  words,  a  20-gage  saw  Avill  have 
a  finished  width  over  top  of  tooth  of  15-gage;  a  19- 
gage  will  be  14-gage,  etc.  Before  swaging  I  put  a 
small  quantity  of  lard  oil  on  each  tooth.  Generally  the 
swage-shaper  will  bring  all  teeth  back  in  line,  although 
it  is  good  practice  to  go  over  the  teeth  with  a  set-gage. 

In  brazing  a  resaw,  make  a  lap  of  %-in.  for  a  20-gage 
saw,  7/1 6-in.  lap  for  19  and  18-gage  saws,  taking  care 
in  filing  to  keep  them  free  from  oil,  and  never  touch- 
ing lap  with  the  fingers,  although  "Brazine"  will  clean 
the  lai>s  of  oil ;  still  it  is  a  good  plan  to  keep  the  fingers 
off  some  things. 

Several  .years  ago  I  tried  to  braze  a  broken  piece  of 
cast  iron,  but  it  wouldn't  stick,  and  as  I  had  trouble 
with  my  brazing  irons  sticking  to  the  saw,  I  decided  to 
have  a  pair  of  east  iron  ones  made.  Now,  after  using 
them  for  several  years,  I  would  use  no  other.  Cast 
iron  never  scales  in  heating,  does  not  stick  to  the  braze, 
and  as  the  irons  are  planed  to  size,  there  is  no  poor  braze 
resulting  from  irons  of  uneven  thickness.  These  irons 
are  1^4-in.  wide,  9/16-in.  thick,  18-in.  long,  surfaced 
two  sides.  Cast  iron  is  brittle  Avhen  hot,  and  if  you 
drop  it  on  the  floor  it  will  break,  but  I  have  given  them 
all  the  pressure  the  brazing  clamps  were  capable  of 
and  they  would  not  crumble. 

When  the  saw  is  placed  in  the  clamps  read,y  for  braz- 
ing, heat  irons  to  an  orange  color,  slip  quickly  into 
clamp,  and  appl,y  pressure.  When  irons  turn  from 
dark-red  to  black,  remove  them,  pour  machine  oil  over 
braze,  and  you  will  have  plenty  of  temper  left  in  braze. 
Dress  up  the  braze  the  same  thickness  as  the  rest  of  the 
plate ;  put  crown  in  back,  and  tension  the  same  as  the 
rest  of  the  saw. 

In  summing  up  this  subject,  I  wish  to  say,  if  a  saw 
has  a  poor  place  in  it,  such  as  a  bad  cracli  or  a  braze 
which  is  open  in  places,  don't  humor  it;  rather  have  it 
come  apart  in  the  filing  room  than  on  the  mill. — Berlin 
Quality. 


OAK  WORKING  HINTS. 

Here  is  a  suggestion  from  a  writer  in  the  Southern 
Furniture  Journal,  which  may  interest  some  of  the 
readers  of  The  Furniture  World  :  Oak,  whether  plain 
or  quartered,  is  a  comparatively  easj^  wood  to  Avork 
smooth.  It  is  not  a  soft  wood,  but  what  is  meant  is 
that  oak  can  be  worked  on  the  planer  and  get  a  smooth 
finish  with  knives  that  are  a  little  dull.  The  same 
thing  is  true  in  working  it  with  saws.  When  it  comes 
to  gum  and  some  of  the  other  woods,  the  knives  and 
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saws  must  be  perfectly  keen  to  give  good  results.  Now, 
when  it  comes  to  sanding,  it  is  the  other  way.  You 
may  sand  gum,  or  some  other  ever-grained  wood,  with 
comparatively  smooth  or  even  slick  sandpaper  and  get 
fair  results,  but  when  it  comes  to  sanding  oak,  to  get  a 
good  finish,  the  sandpaper  should  be  fresh  and  sharj). 
This  is  because  of  the  unevenness  in  the  texture  of  the 
wood.      If  it  is  plain  oak.  there  are  the  hard  streaks 


A  handy  sandpaper  cutler,  showing  section  through  side  eleva- 
tion of  cutter.  — "At  a  time  when  belt  sunders  were  not  u  ed 
so  extensively  we  bought  our  sandpaper  in  rolls,  cut  the  right 
width  for  the  machine,  say  fi.  Hand  10-in.,  for  it  was  a  tedious 
job  to  cut  the  long  rolls  into  narrow  strips  with  the  use  of  a 
long  straightedge,  and  to  buy  it  ready  cut  cost  us  .50c  per  roll. 
We  niade  a  inacliine  to  cut  it  ourselves,  which  I  ha\c  en- 
deavored to  illustrate.  It  is  used  similar  to  the  vi'ay  pajjer- 
hangerstrirn  wallpaper.  We  have  found  it  to  he  a  very  useful 
tool.  .After  cutting  we  fasten  the  loose  ends  with  coninion  cai- 
pct  taek.s,  and  mark  the  number  on  each  small  roll."  K.  A. 
SoulcH  in  The  Wood- Worker. 

and  the  soft  streaks  of  the  annual  rings  of  growth,  and 
if  tliey  JH't!  sanded  over  witli  dull  i)a[)er,  it  will  cut 
dowji  into  tlie  soft  streaks  and  the  liard  ridges  be  all 
right  for  a  certain  kind  of  finish,  but  wbere  a  perfectly 
smooth  face  is  wanted,  one  should  sand  oak  with  a 
sharj),  cb'an  i)apcr.  [f  it  is  ((uarterod  oak,  it  is  the 
same  thing  in  a  different  way.  There  is  a  hard  film 
which  makes  Ihe  s|)hisli  line  wliich  notliing  biil  sharp 
paper  will  I  ouch.  If  llie  wood  is  sanded  over  with 
(lull  or  slick  papi-i-,  it  will  simply  dig  down  between  the 
splash  lines  and  leave  them  standing  iij)  in  waves.  To 
get  good  results,  you  should  not  only  have  shai'p  paper, 
but  yon  should  gel  the  sanding  across  the  grain  or 
s|)lash  linr  to  rrdncc  tin-  Icndi'Mcy  to  cnl  down  the  soft 
plaet's  bi  t  wi-eii. 


HANDLING  TIMBER  WITH  TRUCKS 

III  a  woodworking  establishiiiciil,  I'or  ex;i;nplr.  it  lui.s 
been  found  that  it  costs  fifty  cents  a  thousand  feel  to 
pick  up  lnnd)er  and  put  it  down  again.  Hence  every 
lime  an  operation  of  picking  jitid  |)ntling  down 
liinibt  r  is  eliminated  by  introdnctng  an  extra  tni(d<, 
fifty  cents  (less  Ihe  de|)i'ecia I  ion  ami  interest  chai  ge 
on  the  truck)  is  saved  on  every  thousand  lee!  of  luin- 
b'T  processed.  And  if  it  is  easier  to  use  a  truck  than 
not  to.  as  it  usually  is  in  the  average  shop,  the  manager 
will  finfl  that  apparetdly  an  iiidimited  nuiidier  of  trindvs 
are  absorbed  befure  a  snrplns  of  cmijties  is  visible. 


Other  industries  show  corresponding  savings. 

The  labor  saving  is  only  a  portion  of  the  total 
economy  effected  by  inerea.sing  the  trucking  equipment 
to  the  point  where  material  needs  never  to  be  re- 
handled  except  when  processed.  A  large  element  of 
delay  also  is  eliminated,  greatly  smoothing  out  the 
routing  system  and  .shortening  the  total  time  of  pro- 
cessing— in  cases  as  much  as  fifty  per  cent.  The  effi- 
ciency of  the  truckers  or  "move"  men,  too.  in  some  in- 
stances has  been  more  than  doubled;  or  what  is  the 
.same  thing,  the  number  of  them  required  approximate- 
ly halved. 

When  these  several  savings  are  integrated  it  is  evi- 
dent that  a  large  investment  in  trucking  equipment  is 
.iustified  in  order  to  bring  out  the  happy  condition  of 
having  all  material  constantly  on  the  move  or  ready 
to  move  on  the  instant.^ — -Factory. 


ADDITIONAL  STORAGE  OF  A  LUMBER  MAKER 

Spi'ihg  and  fall  were  the  busy  times  for  a  furniture 
manufacturer.  In  summei'  and  winter  his  business  fell 
otf  to  a  very  appreciable  extent,  and  his  men  had  little 
to  do. 

It  took  him  from  thirty  to  si.xty  days  to  get  raw 
material  from  his  sources  of  supply.  Conse(|uently, 
manufactui'ing  at  full  capacity  only  in  rush  times,  as 
was  his  custom,  he  found  it  aliiu)st  impossible  to  care 
for  his  customers  i)romptl.v.  The  superintendent,  when 
([uestioned,  urged  him  to  install  iu>w  machinery  and 
increase  his  manufacturing  facilities.  Instead  of  doing 
this,  however,  the  manufacturer  built  an  addition  to 
his  factor.y  and  used  it  not  for  manufacturing,  but 
exclusively  for  storage  jjurposes. 

Betweeii  the  active  shipping  seasons,  the  manufac- 
turer now  runs  full  time,  filling  his  warehouse  with 
staple  lines.  The  factory's  ca[)acity  is  no  longer 
strained  to  the  limit  twice  a  year  and  idle  the  re- 
mainder of  the  time.  Customers'  orders  are  filled  from 
stock.  The  result  is  really  an  increase  in  the  capacity 
of  the  factoiy,  w'ithout  a  corresponding  increase  in 
investment  for  new  machinery. — Factory. 


HONESTY  AND  FAIR  DEALING  WIN  OUT. 

That  it  pays  to  i>lay  fair  at  all  times  is  proven  by 
the  experitMiee  of  the  sales  manager  of  a  'Canadian  s.iw 
manufacturer's  plant  who  recently  attended  a  eanl 
party  at  which  sonu>  valuable  prizes  were  offered.  In 
the  course  of  the  play  the  saw  manufacturer  noticed 
that  a  salesman  who  Inul  been  selling  sujiplies  to  his 
firm  was  doing  some  unfair  scoring.  Becoming  con- 
vinced of  this  the  saw  manufacturer's  rei)rescntativc 
ligui-ed  it  out  that  if  1hi>  traveling  sab^sman  would  not 
Ite  straight  in  a  card  game  he  could  not  be  depended 
upon  in  a  business  deal.  On  his  i-etiirn  to  Ihe  factory, 
therefore,  he  investigated  thi>  ])Ui-ehases  which  his  com- 
pany had  made  and  his  suspicions  w<M-e  proven  to  be 
well  founded,  the  result  being  that  the  coiu-ern  i-epre- 
sented  by  the  sharp  card  ]>la,\-er  was  stricken  otV  the 
list  of  linns  from  wIkuii  Ihe  s;iw  maiui  fact  iirer  boiiLrlit 
supplies. 

Ilonesly  ami  fair  dealing  will  win  out  whethei-  in 
private  (ir  Inisiiiess  life  and  the  traveling  salesman  or 
retail  store  clerk  who  wi.shes  to  succeed  in  life  can 
draw  a  moral  IVdin  the  instance  related. 


Are  yon  marchinLr  or  markini:  tinu-?  it  lakes  about 
the  same  aiiuinnl  df  nM)tion.  sn  dmi 't  .judge  bv  that. 
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TWIN 


You 
should 
have 
iwins 


'T'HIS    comprehensive,  well- 

^  illustrated  catalog  is  just  off 

the  press.  It  describes  the  prin- 
ciple of  the  Twin  Pedestal  Extension 
Table  and  shows  many  new  designs. 

^  Our  lines  of  Extensions,  Parlor, 
Library  Tables  and  Specialties  are 
all  included. 

^  Just  ask  us  to  mail  you  a  copy. 
It  contains  a  fund  of  practical,  sale-creat- 
ing information,  and  is  well  worth  a 
place  on  your  fyles. 


Just 

Out! 


Chesley  Furniture  Co.,  Limited 

Chesley       -  Ontario 
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1  he   1  wins 


Something 
Better  in 
Extension 
Tables 

Twin 
Pedestals 


Put  "  Twins  " 
on    Your  Floors 
This  Spring 


LJERE  IS  a  principle  in  Exten- 
^  ^  sion  Table  Construction 
that  places  the  Twin  'way  above 

the  ordinary  kind,  and  gives  you  a  selling 
argument  that  makes  your  customer  want 
nothing  else  but  a  Tmn  Table.  Con- 
sider these  units  of  Extension  Table 
perfectness  as  embodied  in  our  lines  . 

A  pair  of  pedestals,  each  complete 
in  itself. 

Always  perfect,  extended  or  closed. 

Three-point  support  for  each  pedestal 

No  gaping  pedestals 

No    unfinished   surfaces   when  ex- 
tended 

^  Get  a  copy  of  our  new  catalog,  it  is 
brimful  of  ideas  for  the  Spring  house- 
cleaning  trade.  Write  a  postal  for 
it  to-day. 


The  Chesley  Furniture  Co.,  Limited 


Chesley 


Ontario 


GO 
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No.  992 


An 

Attractive 
Line 

Made  in  Hartlwood  or 
Oak.    Fumed  or 
Golden  Gloss  Finish 

Arm 
Chairs 

and 

Diners 


\'ory  strongly  buill,  wi'll 
finished.  If  you  have  not 
received  our  No.  23  Cata- 
log write  us  for  a  copy. 


The  North  Ameri- 
can Bent  Chair 
Co.,  Ltd. 

Owen  Sound,  Ont. 


i  1  ' 

No.  990 


This  Ad  Brought  Results 


We  have  had  a  large  number  of  enquiries  for  cat- 
alogues from  the  one  insertion  of  our  advertise- 
ment in  the  April  number  of  the  Canadian  Furni- 
ture World  and  vv^e  are  well  satisfied  with  the 
results. 


Yours  very      '  I  '7  1  •  ,  5/.  Thomas, 

trah       I  he  Jennings  Lompany  omano. 
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Maintaining  Quality  with 
Big  Cost  Reduction 


Once  upon  a  time  it  was  considered  that  in  producing  fine  furniture  there  was  no 
other  way  to  get  fine  l  esults  than  to  do  every  part  of  tlie  work  l)y  hand.  A  great  many 
furniture  rnanufacturei's  are  still  using  hand  labor  where  the  w  ork  could  be  done  ecpially 
as  well  by  improved  machinery.  Many  improvements  have  been  made  in  producing 
furniture  by  automatic  machinery,  but  tlie  most  important  method,  and  one  tliat  com- 
pletely revolutionizes  former  ways,  is  the  jointing  of  lumber  automati(;ally  on  the 

Linderman  Automatic  Dovetail  Jointer, 
Gluer,  Clamper  and  Sizer 

C)v»T  eighty  factories  are  producing  on  the  latest  model  "  Linderman"  m.iohine  making  tlio  nouhU-  Cut  Tapor  Weilgo 
Dovfl.'iil  Joint  perfect  and  permanent  furniture  joints  in  solid  quartered  and  plain  oak  ;  also  mahogany,  gum,  maple  anil  man\- 
other  kinds  of  wood.     Many  of  these  same  factories  are  making  $10  to  $2o  per  day  by  the  use  of  the  automatic  method. 


Taper  Wedge 
Joint 


matter  ot  reiluction  in  labor,  lumber 
be  of  great  v.ilue  to  every  furniture 


It  resolves  itself  to 
and  glue  costs  th;il  will 
factory. 

One  automatic  operation  in.iUes  the  completeil  p.inel, 
sized  lo  the  finislieil  wiiilh  with  a  tapered  wedge  ilovel.iil 
glue  joint  that  gets  the  glue  into  the  pores  of  the  wood  .iiid 
on  every  part  of  the  jointed  edge. 

A  new  Ihirly-lwo  page  cat.ilogue  has  jusl  been  issued 
ill  Ihne  colors,  giving  i-very  ilet.iil  ;ind  ailv.mt.ige  of  joint- 
ing lumber  .lutomat ically,  with  cuts  and  illustrationii.  This 
will  hi-  sent  upon  ri'i|uesl. 


Canadian  Linderman  Co.,  Limited 


Works  nt 


Muike^on,  Mich. 


Woodstock,  Ont. 
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A  sploiuliil  now  lino 
of  lienuine  Tennes- 
see Red  Cedar 
Chests.  Absolutely 
moth  proof.  Made 
in  three  sizes.  .Ma- 
hoj^^any  fiiiisli.  Hest 
topper  trimmings. 


We  can  put  these 
Cedar  Chests  in 
your  store  on  a 
selling  basis  that 
offers  exceptional 
profits.  Write  us 
for  photos  and  fur- 
ther information. 


D.  L.  SHAFER  &  CO. 


St.  Thomas,  Ontario 


Short  Reach  Clamp 

For  Drawer  and  Table  Tops 


i  WNIDI  ISlClRlEfWl. 


Colt's  Quick  Acting  Clamps 


Aih  for  Catalogue  No.  180 


Batavia  Clamp  Company 

147  Center  Street,  Batavia,  N.Y.,  U.S.A. 


Making  TABLE-SLIDES  is 
a  Specialty  Business 

For  more  than  TWENTY-FIVE  YEARS  we  have 
made  TABLE  SLIDES  exclusively. 
Our  Factory  is  equipped  with  Special  Machinery 
which  enables  us  to  make  SLIDES, — BETTER  and 
CHEAPER  than  the  furniture  manufacturer. 


Canadian  Table  makers  are  rapidly 
adopting  WABASH  SLIDES 

O  /  They  ELIMINATE  SLIDE  TROUBLES 

DeCaUSe  «  Are  cheaper  and  BETTER 


Reduced  Costs  [ 
Increased  Out-put  [ 


BY  USING 

WABASH 

SLIDES 


Made  by 

B.  WALTER  &  CO. 

Wabash,  Ind. 

The  Largett  EXCLUSIVE  TABLE-SLIDE  Manufacturers 
in  America 

ESTABUSHED-1887 


Onward  Sliding 
Furniture  Shoes 

For  all  kinds  of  Furniture  and  Metal  Beds. 

"Onward"  Slides 

for  chairs  in  place  of  old-fashioned  carpet- 
tearing  and  floor-destroying  caiter«. 

Write  for  particulars,  our  prices  will  interest  you. 

Onward  Manufacturing  Company 


Berlin,  Ont. 
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SHELL  A  CS 

If  you  are  in  the  market  for  first-class  Shellac 
we  believe  it  would  be  to  your  advantage 
to  get  in  touch  with  us. 

HIGH  GRADE  VARNISHES 
FILLERS  and  GRAINING  INKS 


THE  AULT  &  WIBORG  CO.  OF  CANADA 

LIMITED 

MONTREAL  TORONTO  WINNIPEG 


ROBERTSON  "Z^?  , 


Wood  Screws 


P.I.  Ffb.  2.  1909 


THIS  IS  A  REAL  WOOD  SCREW 

It  is  driven  by  a  simple  square  bit,  and  is  the  only  one  of  its  type  on 
the  market. 

Driver  fits  snuf^ly  into  the  square  hole  and  positively  cannot  slip 
and  cut  the  ling-ers,  or  disfij^-ure  costly  furniture  or  woodwork.     It  is 

Y  W  driven  with  less  exertion.     No  raj^^t^ed  slots  after  driving;-.     Saves  time, 

labor,  money  and  material.     We  make  the  drivers  in  all  suitable  styles. 

f)riverx  sent  free  nnlh  first  order.     IV  rite  Jor  catalogue  and  prices. 

^  P.  L.  Robertson  Mfg.  Co.,  Limited 

Wc  nlio  mnnufacturp  Wirr  Nail*,  Rivclii,  Wire  nn<l  Wnihcrt 

Y  MILTON  ONTARIO 


3 
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ABT8  AND  GRAFTS  FURNITURE 

0»o.      Mcl.ui;'»u      Kuriiiluro  Co., 

tilriklfcirJ. 
Joha  O    Muiul.U  A  Co..  Elor». 

ASBESTOS  TABLE  COVERS. 
Caoadmii     11.     W.  JoliiisMiinviUe 

Co.,  Toronto 

BABT  CARRIAOES. 
0»n''ron   Mft    Co..  Toronto. 

AWNINGS 
Sikinco,  Limiti'd,  Saskatoon,  Snsk. 

.  -NT  WOOD  FURNITURE. 
Joua  C.  .Mund.ll  \-  Co.  Klorii. 
J.  *  J.  Kohii.  I'oronlo  (W.  Craig). 

BOOKCASES. 
Knrchtcl    Kiiriuturo    Co.,  Hanover. 
Globe  Wernicke  Co.,  Stratford. 
U.o.      Mcl.n>:nu      Kuriiituro  Co., 

Stratford.  .     ,  n 

Meaford   Mfg.   Co..   Meaford,  Ont. 

BUFFETS. 
Bell   Furniture   Co.,  Southampton, 

Ontario. 

Kui'chtt'l   Furniture   Co..  Hanover. 

li.'o.      JtcLagan     Furniture  Co., 
Stratford.  .     ,     «  . 

Meaford   Mfg.  Co.,   Meaford,  Ont. 

r<ppli-r   Bros.,  Hanover. 

Stratford   Chair  Co.,  Stratford. 

Victoriaville  Furniture  Co.,  Victor- 
iarille.  Que. 

BEDS  (Brass  and  Iron). 

Canada  B.ds.  Md..  Oheeley. 

Ideal  Beddinp  Co.,  Toronto. 

Geo.  Gale  &  Son,  Watjrsille  Que. 

Ives  Modern  Bedstead  Co..  Corn- 
wall Oni. 

Ontario    Spring    Bed    &  Mattress 
Co..  London.  Ont. 

Standard   Bedstead   Co.,  Victoria- 
ville. Que. 

Stamro,  Limited.  Saskatoon.  Sask. 

Str.itford  B.ti  Co..  Stratford.  Ont. 

S.  WeitglkM.  Ltd..  Montreal.  Que. 
BEDS  (Modem  Wood). 

Flora  Furniture  Co.,  Elora. 

Kncchtel    Furniture    Co..  Hanover. 
BED  SPRINGS. 

Colleran  Spring  -Mattress  Co.,  To- 
ronto. 

Knechlel   Furniture    Co.,  Hanover. 
Frame  and  Hoy  Fence  Co.,  Strat- 
ford. 

Gold  Medal  Furniture  Co.,  Toronto 
Leegett  &   Piatt  Spring   Bed  Co.. 

Windsor. 
Ideal  Bedding  Co..  Toronto. 
Ontario    Spring   Bed    &  Mattress 

Co..  London.  Ont. 
Stamco.  Limited.  Saskatoon,  Sask. 
S.  Weisglass.  Ltd..  Montreal,  Que. 

BED  BOOM  (THAIBS. 
Bactz  Bros..  Berlin. 
Bell   Furniture   Co..  Southampton, 

Ontario. 

Elmira  Furniture  Co,  Elmira.  Ont. 
Lippert  Furniture   Co..  Berlin. 

BEDROOM  BOCKEES 
Lippert  Furniturff  C' -,  Bf-rlin,  Ont. 

BED  ROOM  SUITES. 
Bell   Furniture   Co..  Southampton, 
Ontario. 

fCnPchtPl   Furniture   Co..  Hanover 
Meaford  Mfg.  Co.,  Meaford. 
Victoriaville  Furniture  Co..  Victor- 

i.iville.  Qne. 
BUNGAIiOW  CHAIRS  &  SUITES 
Ba«:tz  P>ros.  &  Co.,  Berlin.  Ont. 

CARD  AND  DEN  TABLES. 
Geo.      McLagan      Furniture  Co.. 

Stratford. 
John  C.  Mundell  &  Co..  Elora,  Ont. 

CARPET  RACKS 
Steel   Furnishing   Co.,    New  Glas- 
gow. N.  S. 

CAMP  FURNITURE. 
Stratford   Mfg.   Co..  Stratford. 
Ideal  Bedding  Co..  Toronto. 

CEDAE  BOXES 
D.  L.  Shafer.  St.  Thomas,  Ont. 

CTELLAEETTES. 
John  C.  Mundell  &  Co..  Elora,  Ont. 

CHAIRS  AND  ROCKERS. 
Bell    Furniture   Co.,  Southampton. 
.T.   P.  Albrough   &   Co..  Ingersoll. 
Baotz  Bros..  Berlin. 
(Cnechtel   Furniture   Co.,  Hanover. 
John  C.  Mundell  &  Co.,  Elora. 


Stratford  Chair  Co.,  Stratford. 

Waterloo  Furniture  Co.,  Waterloo. 

Canadian  Rattan  Chair  Co.,  Vic- 
toriaville. 

Gold  Medal  Furniture  Co.,  To- 
ronto. 

Elmira  Furniture  Co,  Elmira,  Ont. 

luipennl    Furniture    Co.,  Toronto. 

lippert  Furniture  Co.,  Berlin. 

Victoriaville  Chair  Mfg.  Co.,  Vic- 
toriaville. 

CHESTERFIELDS. 

Imperial   Furniture   Co.,  Toronto. 
CHIFFONIERS. 

Bell   Furniture   Co.,  Southampton. 

Knechtel    Kurniture    Co.,  Hanover. 

Meaford   Mfg.   Co.,    Meaford,  Ont. 

Stratford   Chair  Co.,  Stratford. 

Victoriaville  Furniture  Co.,  Victor- 
iaville. Que. 

CHILDRENS'  SULKIES 

.IcnniiiKs  Co..  St.  Thoiims 

CHINA  CABINETS. 

Bell  Furniture  Co.,  Southampton, 
Ontario 

Peppier   Bros.,  Hanover. 

Knechtel   Furniture   Co.,  Hanover. 

Geo.  McLagan  Furniture  Co., 
Stratford. 

Meaford  Mfg.   Co.,   Meaford,  Ont. 
CLOCK  CASES 

Elmira  Interior  Woodwork  Co., 
Ehnii-a,  Ont. 

COMTOETEES. 

Toronto  Feather  &  Down  Co.,  To- 
ronto. 

Stamco,  Limited,  Saskatoon.  Sask. 
COTS 

Ideal  Bedding  Co.,  Toronto 

Ontario  Spring  Bed  and  Mattress 
Co.,  London. 

COSTUMIERS 

Elmira    Interior    Woodwork  Co., 
Elmira,  Ont.  r 
COUCHES. 

J.  P.  Albrough  &  Co.,  Ingersoll. 

Ellis   Furniture   Co.,  Ingersoll. 

Gold  Medal  Furniture  Co.,  To- 
ronto. 

Kindel  Bed  Co.,  Toronto. 
Imperial    Furniture   Co.,  Toronto. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 
Montreal  Upholstering  Co..  Mont- 
real. 

Steel   Furnishing   Co.,    New  Glas- 
gow, N.  S 
S.  'Weisglass,  Ltd.,  Montreal,  Que. 

COUCHES  (Sliding). 
Ideal  Bedding  Co.,  Toronto. 
Farquharson-Gifford  Co..  Stratford, 
Ontario    Spring    Bed    &  Mattress 

C;o..  London,  Ont. 
Stamco,  Limited,  Saskatoon,  Sask. 
Gold  Medal  Furniture  Co.,  Toronto. 

CRADLES. 
Knechtel   Furniture    Co..  Hanover. 

CRIBS  (Brass  and  Iron) 
Ideal  Bedding  Co..  Toronto. 
Ontario    Spring   Bed    &  Mattress 

Co..  London,  Ont. 
Stamco,  Limited,  Saskatoon,  Sask. 
S.  Weisglass,  Ltd.,  Montreal,  Que. 

CUSHIONS. 
Stamco,  Limited,  Saskatoon,  Sask. 

DAVENPORT  BEDS. 
Farquharson-Gifford  Co.,  Stratford, 
Kindel  Bed  Co.,  Toronto. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
Montreal  Upholstering  Co.,  Mont- 
real, Que. 
Imperial  Rattan  Co.,  Stratford. 
John  C.  Mundell  &  Co.,  Elora. 

DAVENPORT  FRAMES 
Elmira    Interior    Woodwork  Co., 
Elmira,  Ont. 

DEN  FURNITURE 
Elmira  Furniture  Co.  Elmira,  Ont. 
Farquharson-Gifford  Co..  Stratford, 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

DIVANETTES. 
Lippert  Furniture  Co.,  Berlin. 
DESKS. 

Bell   Furniture    Co.,  Southampton, 
Elmira     Interior     Woodwork  Co.. 
Elmira. 


Knechtel  Furniture  Co..  Hanover. 
Geo.      McLagan     Furniture  Co., 

Stratford. 
,lolin  C.   Mundell  &  Co.,  Elora. 
Stratford  Desk  Co.,  Stratford,  Ont. 

DINING-ROOM  FURNITURE 
Crown  Funiituro  Co.,  Preston. 
l''ar(iuliarsoii  tiilTord  Co..  .Stratford, 
Lippert  l''urniture  Co.,  Berlin,  Ont. 

DINING  SUITES. 

Bell  Furniture  Co.,  Southampton, 
Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
John  C.  Mundell  &  Co.,  Elora. 
Peppier  Bros.,  Hanover. 
Stratford  Chair  Co.,  Stratford. 
DINERS 

Lippert  Furniture  Co.,  Berlin,  Ont. 
DINNER  WAGONS. 

Geo.      McLagan      Furniture  Co., 
Stratford. 

Peppier  Bros.,  Hanover. 

DRESSERS. 

Bell   Fxirniture   Co.,  Southampton, 

Knechtel    Furniture    Co.,  Hanover. 

Stratford   Chair  Co.,  Stratford. 

Victoriaville  Furniture  Co..  Victor- 
iaville, Que. 

Meaford  Mfg.   Co.,   Meaford.  Ont. 
EXTENSION  TABLES. 

Bell    Furniture   Co.,  Southampton, 

Peppier   Bros.,  Hanover. 

Berlin   Table   Mfg.   Co.,  Berlin. 

Meaford  Mfg.   Co.,   Meaford.  Ont. 
FILING  DEVICES. 

Elmira     Interior     Woodwork  Co., 
Elmira. 

Globe  Wernicke  Co.,  Stratford. 
Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 
Stratford 

FILING  CABINETS 
Globe  Wernicke  Co.,  Stratford,  Ont. 

FOLDING  CHAIRS. 
Stratford  Mfg.  Co.,  Stratford 
Ideal  Bedding  Co.,  Toronto. 

FOLDING  TABLES. 
Hourd  &  Co.,  London. 
Stratford  Mfg.  Co..  Stratford 

FOOTSTOOLS 
Elmira  Furniture  Co.  Elmira,  Ont. 

GRASS  FURNITURE  (Chinese) 
Jenning.s  Co.,  St.  Tlioiiias 
HALL  RACKS 
Lippert  Furniture  Co.,  Berlin,  Ont. 

HALL  SEATS  AND  MIRRORS. 
Geo.      McLagan     Furniture  Co.. 

Stratford. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 

HALL  TREES. 
Geo.      McLagan      Furniture  Co., 
Stratford. 

HAMMOCKS 
Dominion      Hiuiiinock      Mfg.  Co., 
Dunuvillc,  Out,. 

HAMMO-COUCHES. 
Ideal  Beddine  Co.,  Toronto. 

INVALID  CHAIRS. 
Gendron  Mfg.  Co.,  Toledo,  Ohio. 
Victoriaville   Chair  Mfg.   Co.,  Vic- 
toriaville. Que. 

IRONING    BOARDS  AND 
DRYERS. 
Stratford   Mfg.   Co..  Stratford. 

JARDINIERE  STANDS. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Elora  Furniture  Co..  Elora. 
Geo.      McLagan     Furniture  Co., 

Stratford. 
Meaford  Mfg.   Co.,   Meaford,  Ont. 

KITCHEN  CABINETS. 
H.    E.    Furniture    Co.,  Milverton, 
Nagrella  Mfg.  Co.,  Hamilton. 
Knechtel     Kitchen     Cabinet  Co., 
Ltd.,  Hanover,  Ont. 

KITCHEN  TABLES. 
Knechtel   Furniture   Co.,  Hanover. 
Victoriaville  Furniture  Co.,  Victor- 
iaville 

LADIES'  DESKS 

Meaford   rflfg.   Co..    Meaford.  Ont. 

LAWN  SEATS  AND  SWINGS. 
Stratford    Mfg.    Co..  Stratford. 

LIBRARY  TABLES. 
Bell    Furniture    Co.,  Southampton. 
Peppier  Bros.,  Hanover. 
Elmira  Furniture  Co.  Elmira.  Ont. 
Elmira    Interior    Woodwork  Co.. 

Elmira,  Ont. 
Geo.      Mcljagan      Furniture  Co., 

Stratford 
Meaford   Mfg.   Co..    Meaford.  Ont. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

LIVING-ROOM  FURNITURE 
Lippert  Furniture  Co.,  Berlin,  Ont. 

LOUNGES 
.r.    p.    All.rniii,')!    \-    Co.,  Ingersoll. 

LUXURY  CHAIRS. 
Lippert  Furniture  Co.,  Berlin. 


MAGAZINE   BACKS  AND 
STANDS. 
Geo.      McLagan     Furniture  Co., 
Stratford. 

MATTRESSES. 
Berlin  Bedding  Co..  Toronto. 
Canada     Mattress     Co.,  Victoria- 
ville, Que. 
Gold     Medal    Furniture    Co.,  To- 
ronto. 

McKellar  Bedding  Co.,  Fort  Wil- 
liam, Ont. 

Ontario  Spring  Bed  &  Mattress 
Co.,  London,  Ont. 

Stamco,  Limited,  Saskatoon,  Sask. 

Standard   Bedding  Co..  Toronto. 

Antiseptic  Bedding  Co.,  Toronto. 

Ideal  Bedding  Co..  Toronto. 

Fischman  Mattress  Co.,  Toronto. 

MANTELS — Wood,  Tile 

Elmira    Interior    Woodwork  Co, 

Elmira,  Ont. 

MANTELS — Electric 
Elmira     Interior    Woodwork  Co., 

Elmira,  Ont. 

MEDICINE  CABINETS. 
Meaford   Mfg.  Co.,   Meaford,  Ont. 

MORRIS  CHAIRS. 

Ellis  Furniture  Co.,  Ingersoll. 
Imperial  Rattan  Co.,  Stratford. 
Knechtel    Furniture   Co.,  Hanover. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
John  C.  Mundell  &  Co.,  Elor.T. 
Waterloo  Furniture  Co.,  Waterloo. 

MUSIC  CABINETS. 
Geo.      McLagan     Furniture  Co., 

Stratford. 
Knechtel     Kitchen     Cabinet  Co., 
Ltd.,  Hanover,  Ont. 

ODD  CHAIRS 
Lippert  Furniture  Co.,  Berlin,  Ont. 

OFFICE  CHAIRS 
Bell   Furniture   Co.,  Southampton, 
Elmira  Furniture  Co,  Elmira,  Ont. 
Knechtel    Furniture    Co..  Hanover 
H.  Krug  Furniture  Co.,  Berlin. 
Stratford  Chair  Co.,  Stratford. 
J.  &  J.  Kohn,  Toronto  (W.  Craig). 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

OFFICE  TABLES 
Stratford  Desk  Co.,  Stratford,  Ont. 

PAUK  SEATS. 
Stratford   Mfg.   Co.,  Stratford. 
PARLOR  CHAIRS  and  ROCKERS 
Ellis   Furniture   Co..  Ingersoll. 
Elmira     Interior     Woodwork  Co.. 
Elmira. 

John  C.  Mundell  &  Co.,  Elora,  Ont. 
Waterloo  Furniture  Co.,  Waterloo. 

PARLOR  FRAMES 
Elmira    Interior    Woodwork  Oo., 
Elmira,  Ont. 

PARLOR  SUITES. 
Elmira     Interior     Woodwork  Co., 
Elmira. 

Ellis  Furniture  Co.,  Ingersoll. 
Knechtel   Furniture   Co.,  Hanover. 
Waterloo  Furniture  Co.,  Waterloo. 
Gold    Medal    Furniture    Co.,  To- 
ronto. 

Lippert  Furniture  Co.,  Berlin. 
PARLOR  TABLES. 

Geo.      McLagan     Furniture  Co., 

Stratford. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 
Elora  Furniture  Co..  Elora. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Knechtel   Furniture   Co.,  Hanover. 
Peppier   Bros..  Hanover. 

PEDESTALS. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
Geo.      McLagan      Furniture  Co.. 

Stratford. 
Peppier  Bros.,  Hanover. 

PILLOWS. 
Ontario    Spring   Bed    &  Mattress 

Co.,  London,  Ont. 
Stamco,  Limited.  Saskatoon.  Sask. 
Toronto  Feather  &  Down  Co..  To 

ronto. 

Ideal  Bedding  Co..  Toronto. 

PILLOW  SHAM  HOLDERS. 
Tarbox  Mfg.  Co..  Toronto. 

RATTAN  FURNITURE. 

Imperial  Rattan  Co..  Stratford. 
Canadian    Rattan    Chair    Co..  Vic- 
toriaville. Que. 
Gendron  Mfg.  Co..  Toronto 

RECLINING  CHAIRS. 

Ellis  Furniture  Co..  Ingersoll. 
Knechtel   Furniture    Co  .  Hanover. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

EUG  RACKS 

Steel   Furnishing   Co.,   New  Glas- 
gow, N.  S. 

SECTIONAL  BOOKCASES 

Knetchel  Furniture  Co.,  Hanover, 
Globe  Wernicke  Co.,  Stratford. 
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MOULDINGS 
PICTURE  FRAMES 
MIRRORS 
GLASS 
MATBOARD 
PICTURE  BACKING 


MATTHEWS'  QUAL- 
ITY SERVING  TRAYS 

Ask  for  our  new  catalogue 
just  out 


for  wedding  presents.  The  June  weddi  gs  are  near  al  hand  and  all  (he  ladies  want  Tray>.  All 
our  Trays  have  glas«  set  in  with  waterproof  cement  and  are  non  Icalcable  and  have  fell  bottoms. 
All  our  latest  Traj  s  are  fixed  wi  h  simple  screw  fasteners  allowing  the  back  to  be  readily  removed 
for  replacing  with  owner's  own  fancy  work,  chintz  or  tapestry. 

Mail  us  an  order  for  immed  ate  shipment  and  we  will  send  you  a  sample  dozen  assoited  kinds  and 
sizes  that  will  i  ot  average  more  than  $1  2.00  per  doz.  net  and  will  retail  at  a  good  profit. 

Matthews  Bros.  Ltd.,  788  Dundas  St.  Toronto 


Canadian  School  of  Embalming 

InstriK  tion   in    Practii  al   Eiiibalmin^  and  Funeral  DirettinS 
PREPARATION  FOR  EXAMINATIONS 

ENTER  AT  ANY  TIME 

R.  U.  STONE  32  Carlton  Street 

Principal  Toronto 


For  Sale 
Wanted 


TERMS  FOR  INSERTION 

25  Cents  per  line,  one  insertion 
Four  lines  once  for  $  1 .00.  three 
times  for  $2.00. 

Cash  must  accompany  the  order 
No  accounts  booked. 

MINIMUM  50  CENTS 


SCHOOL  FUENITUEE. 
Bell   Furniture   Co..  Southampton, 

SIDEBOARDS. 
Knpchtel    Furniture    Co.,  HanoTer. 
Mesford   Mfg.  Co..   Meaford,  Ont. 
Stratford  Di.iir  Co  .  Stratford. 

STOBE  FRONTS 
Kawneer  Mfg.  Co.,  Toronto. 

TABLES. 
Berlin  Table  Mfg.  Co.,  Berlin,  Ont. 
Bell   Furniture   Co.,  Southftmpton, 

Ontario. 
Elora  Furniture  Co.,  Elora. 
Knechtel    Furniture   Co.,  Hanover. 
John  C.  Mundell  &  Co.,  Elora. 
Orillia    Furniture   Co.,  Orillia. 
Peppier  Bros.,  Hanover. 
Stratford  Chair  Co..  Stratford. 
ViatoriaTille  Furniture  Co.,  Victor- 
iaTille,  Que. 

TABOURETTES. 
Elora  Furnituie  Co.,  Elora. 
Kensington    Furniture   Co.,  Goder- 
ich. 

TAPESTRY  CURTAINS 

Dominion  Hammock  Mfg.  Co., 
Dunnvillf,  Ont. 

TELEPHONE  STANDS. 
,John  C.  Mundell  &  Co.,  Elora,  Ont. 

TYPEWRITER  DESKS. 
Elmira     Interior     Woodwork  Co., 
Elmira. 

Stratford  Desk  Co.,  Stratford,  Ont. 
UPHOLSTERERS'  SUPPLIES 

Kllis    Furniture   Co.,  Ingersoll. 

Gold  Medal  Furniture  Co.,  To- 
ronto. 

UPHOLSTERED  FURNITURE 

Bail/.   Bros.,  Berlin. 
Ellu   Furnitiin-  Co.,  Ingcrsoll. 
Farquharson  GifTord  Co.,  Striitford, 
Ont 

Imperial  Rattan  Co.,  Stratford. 
Imperial  Furniture  Co.,  Toronto. 
John  C.  Mundell  &  Co.,  Elora. 
Knechlcl   Furniture   Co.,  Hanover. 
Waterloo  Furniture  Co.,  Waterloo. 
Gold    Medal     Furniture    Co.,  To 
ronio 

Qualitv  Furniture  Makers,  Welland. 
A.  J.  Scafo  ft  Co.,  Berlin. 

VACUUM  CLEANERS. 
Onward  .Mfe    Co.  Berlin. 

VERANDAH  FURNITURE. 
Impfrial   Rnttiin   Co.,  Stratford. 
Stratford    .Mfg.    Co..  Stratford. 

WARDROBES. 
Kni-chtel  Furniture  Co.,  HanoTer. 
Moiford   Mfg.   Co.,   Meaford,  Ont. 
fllrntford   f'hair   Co.  Strntford 


FACTORY  SUPPLIES 

BRA.SS  TRIMMINO.S 
Ptratford  llrns.i  Co.,  Htrnlford. 

CLAMPS. 
BntaTia  ("lamii    Cn,   Batavia,  N,Y. 

FURNITURE  SHOES. 
Onward    M  fg    Co.  Hfrlin. 

DRY  KILNS 
Morton   Dry  Kilii   Cm     (  liiriiKO 
FURNITURE  HARDWARE 
Slratfcrd  Brass  .Slralfnrd.  Ont. 

OLUF.    JOINTING  MACHINES, 
''ftiindinn     I.inili'rman     Co.,  Wood 
stoak. 

NAILS 

P.  f,.  Robertson  Mfg.  Co.,  Mlllo". 


PLATING 
P.  L.  Robertson  Mfg.  Co.,  Milton, 
Ontario. 

RIVETS  AND  SCREWS 
P.  L.  Robertson  Mfg.  Co.,  Milton, 

SPRINGS. 
James  Steele,  Guelph. 
Ideal   Bedding  Co.,  Toronto. 

SPANISH  LEATHER. 
Lackawanna  Fjeather  Co.,  Hacketta 
'iwn,    N.  J. 

STERILIZED  HAIR. 
Griffin   Cnrlptl    TI,-iir  Co..  Toronto. 

TABLE  SLIDES 
B.  Walter  &  Co.,  Wabash,,  Ind. 

TRUCKS. 
W.   I.    Kemp  Co.,   Ltd.,  Stratford. 

VARNISHES. 
R.  C.  Jamieson  &  Co.,  Montreal. 
Ault  <t  Wiborg,  Toronto. 

VENEERS. 
Adams  &  Raymond  Veneer  Co.,  In- 
dianapolis, Ind. 

VENEER  PRESSES. 
Wm.  R.  Perrin  &  Co..  Toronto. 

WASHERS 
P.  L.  Robertson  Mfg.  Co.,  Milton. 

UNDERTAKERS'  SUPPLIES 

AMBULANCES. 

Mitchell  &  Co.,  Ingersoll 

BURIAL  ROBES. 
James  S.   Elliott  &   Son,  Prescott 
Evi'l    Casket   Co.,  Hamilton. 
Globe  Casket  Co.,  London. 
Scmmens  &  Evel  Casket  Co.,  Ham 
ilton. 

CLOTH  CASKETS 

Michigan  Casket  Co,  Detroit,  Mich. 

CEMENT  CASKETS. 
Canadian  Cement  ('iisket  Co..  Pres 
cott 

CEMETERY  SUPPLIES 

Frigid   Fluid  Co.,   Chicago,  111. 

CASKETS   AND  COFFINS. 
Dominion  Casket  Co.,  Quelph. 
Kvel    Casket    Co.,  Hamilton. 
Globe  Casket  Co.,  London. 
Semmens  &  Evel  Casket  Co.,  Ham 
ilton. 

EMBALMING  FLUIDS. 

F,gyptian     Chemical     Co..  Boston. 
Frigid  Fluid  Co.,  Chicago,  111. 
Michigan  Casket  Co.  Detroit.  Mieh. 
H.    S      KckelM    Co,  Philndelphia 

EMBALMERS'  SUPPLIES 
Frigid   Fluid  Co.,   Chicago,  III 

HEARSES. 
Mitchell   *  Cn  .  Ingersoll. 

LOWERING  DEVICES 
Frigid    Fluid   Co.,   Chicago,  111. 

SCHOOLS   OF  EMBALMING. 
Canadian     School     of  Finbalminf, 
Toronto. 
STEEL  ORWE  VAULTS 
St.  'riiotii.i.K  Melnllic  \'ault  Co.,  St. 

ThoninN,  Out. 
Michiiraii  Casket  Co.  Delmit,  Mich. 

UNDERTAKER'S  CHAIRS, 
.'flrntfnrd    Mfir    Co  .qtr.it'-.r.i 

UNDERTAKERS'  SUNDRIT;s 
Frigid   Fluid  Co..  Chicago, 


TRAVELLERS-  Wanted  for  Ea.sU'in  Ontario  ami  the  Maritimo 
Provinces,  to  handle  a  line  on  commis.sion,  of  I'pliolsterod  ijoods. 
Apply  to.  The  Montreal  UphoKlering  Co.,  Kill  Clarke  Street,  Mon- 
treal, Canada.  1-4/5/1 


WANTED — to  hear  from  owner  of  good  furniture  store  for  .sale. 
D.  F.  Bush,  Minneapolis,  Alinn.  1-1  0/2 

FOR  SALE — Established  House  Furnishing-  Business  that  will  stand 
investigating  for  sale  in  live  Alberta  town  of  lOOU  with  large  district 
of  prosperous  farmers  to  draw  from  and  no  opposition.  Stock  will 
run  about  $."),0U()  and  is  clean  anil  up-to-date.  Last  year's  turnover, 
although  a  quiet  year,  was  $12,11(10.  For  further  particulars  apply  to 
Box  121).  Canadian  Furniture  World  and  The  Undertaker,  32  Col- 
borne  Street,  Toronto,  Ont.  l-t/5/1 

UNDERTAKER  WANTED— A  man  who  has  had  some  experience 
in  the  undertaking  business,  must  be  strictly  temperate,  neat  in  ap- 
pearance and  willing  to  make  himself  useful.  The  position  is  a  per- 
manent one  to  the  right  man.  State  age,  married  or  single,  exper- 
ience and  where.     Mclntyre      Son,  St.  Catharines,  antario.  14-5-1 

FURNITURE  BUSINESS— for  sale  at  Sandwich  where  large  steel 
[ilani  .iiiil  olliei  iiuluslrii's  are  being  established.  Splenilid  opening, 
as  populati,)!!  will  grow  rapidly.  Good  reasons  for  selling.  E. 
Lassaline,  Sandwich,  Ont. 


BUY 

Upholstery  Springs 
That  "Stand  Up" 

OurTempered  Furniture  Springs  will 
outlast  almost  any  piece  of  uphol- 
stered furniture.  Thoy  are  built  to 
"stand  up"  indefinitely. 


JAMES  STEELE,  LIMITED 


GUELPH 


ONTARIO 


Invalid  Chairs  and  Tricycles 
of  every  description. 

This  has  lieen  our  sluilv  fiir  lhiil\  - 
five  ye.irs.  Wo  Iniild  ch.iirs  that 
suit  the  reijuiremenl •.  of. inv  case. 
Write  us  for  c.-il;ilo)L;ue  \o.  20  and 

pi  li  (■■..   1 1   illl  I'M-  si  I'l  I. 

Gendron  Wheel  Co.,  Toledo,  0.  U.S.A. 
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Dominion  Casket  Co.,  Limited 


Telephones 


I  Day  No.  1020.  Nights.  Sundays 
I  and  Holidays     Nos.  1069-1101 


Guelph,  Ont. 


RUSH  ORDERS 
SOLICITED 


No.  365.    "TONCON"  STEEL  CASKET 


REMEMBEK  the  hot  sultry  days  will  be  here  in  a  short  time.    The  Com- 
biuation  Metallic  Casket  furnishes  a  heavy  metal  receptacle  for  burial 
or  .shipment,  that  is  hermetically  sealed.  Insuring  absolute  safety  under 
all  circumstances,  eliminating  all  chance  of  embarrassing  situations. 

The  metal  used  in  the  casket  is  especially  adapted  to  the  use, 
as  its  rust  resisting  qualities  are  much  greater  than  other 
metals  of  this  class.  These  goods  are  made  in  Canada  and 
are  the  only  metallic  caskets  manufactured  in  the  Dominion. 

We  guarantee  perfect  workmanship  and  high  quality  materials  in  all  goods  we 
place  on  the  market.  The 

Combination  Metallic  Casket 

can  be  furnished  in  any  style  or  design  with  the  different  panel  effects  in 
appearance,  the  same  as  our  wood  caskets.  Covered  with  black  or  colored 
broadcloth  and  embossed  or  silk  plush  of  any  shade.  Children's  cases  in  sizes 
from  3-0  to  5-0  inclusive. 

Try   one   of   these  cases  and  be  convinced  that  your 

trade  will  demand  more 
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Undertakers'  Department 


Problems  affecting  the  Undertal^ing  Profession  are  here  discussed  and  readers  are  invited  lo  send  letters 
expressing  their  views  on  any  of  the  subjects  dealt  with    News  of  the  profession  throughout  Canada. 


Undertaking  in  the  Next  Decade 

PART  II. 
B\)  Prof.  H.  S.  Eckels 

There  is  a  Avide  variety  of  chemicals  from,  which  to 
choose  in  compounding  an  emhalming  fluid.  A  formula 
for  "mixing"  a  fluid  is  one  of  the  easiest  things  to  ob- 
tain and  no  process  eonld  be  simpler  than  merely  mix- 
ing a  fluid  according  to  some  of  these  formulas.  Many 
of  the  chemicals  employed  are  inexj)ensive  in  the  ex- 
treme, and  even  a  low  retail  price  seems  to  offer  wide 
opportunities  to  the  amateur  manufacturer.  There  is, 
however,  a  vast  difference  between  a  mixed  fluid  and 
a  compounded  fluid.  I  know  of  no  fluid  in  the  country, 
outside  of  four  or  five  made  by  the  old  established,  ex- 
perienced, and  standard  manufacturers,  which  is  not  a 
mere  mixture  of  tlii-ee  or  four  cheinicals  bottled  and 
foisted  upon  the  embalmer. 

In  the  first  place,  comparatively  few  of  these  manu- 
facturers of  alleged  embalming  fluids  have  at  their 
command  capital  sufficient  to  properl.v  eijuip  a  labora- 
tory for  properly  making  fliud.  The  furnace,  the  vats, 
the  caldrons,  tlie  filters,  the  bottling  ap[)aratus  are  be- 
yond the  means  of  most  of  them.  P>ut  what  matters 
this  to  the  energetic  amateur  when  an  old  whisky  bar- 
rel, a  convenient  hydrant,  and  a  few  crude  chemicals 
stirred  together  with  a  stick  can  produce  a  product 
which  a  glib  tongue  will  enable  him  to  sell  to  some 
undertakers — once. 

A  standard  embalming  fluid  is  a  carefully-calculated 
eh.  •mical  combination.  There  are  not  more  than  half 
a  do/en  manufacturers  in  the  country  making  real  em- 
l)alming  fluid  in  a  really  scientific  manner.  A  mixed 
fluid  earinot  i)0.ssibly  be  thoroughly  and  uniformly  sat- 
isfactory. No  two  lots  can  be  the  same.  The  amateur 
may  produce  at  one  time  a  product  which  will  give 
reasoiuibly  .satisfactory  results.  Weather  conditions, 
temperature,  a  variation  in  the  (|ualities  and  properties 
of  his  raw  materials  are  sure,  however,  to  produce  an 
entirely  different  result  at  the  next  mixing. 

Xo  standard  iiuinuFacturer  compounds  his  fluid  by 
weight  or  by  (|uantity.  If  he  did  his  product  would  be 
as  lacking  in  uniformity,  as  uncertain  in  result,  and  as 
inevitable  in  ultimate  failure  as  are  the  amateur  fluids 
with  which  the  market  is  flooded.  Every  chemical 
which  comes  into  his  establishment  must  be  carefully 
analyzed  and  tested  as  to  percentages  of  efficiency. 
:ind  the  fluid  compounded  according  to  these  percen- 
tages and  not  by  either  weight  or  nwasure. 

Formaldehyde,  ;is  it  eomes  from  the  maiuifacturers. 
shows  ji.  wide  variation  in  strength,  yet  the  enibalniei- 
(if  his  fluid  is  lo  be  uiiiloriii.  so  that  "he  mav  he  al)lc  to 
secure  eertaiii  definite  results)  must  adhere'  to  llir  pro 
ducts  of  the  nuiniiractiirer.  who  has  the  knowledge  ami 
experience  necessary  to  analyze  this  forma Idehvde, 
who  can  curl)  its  \y.u\  ,|ii;ilitics.  strength. mi  its  weak 
I'OMits.  and  in  geiieml  in;inii>ii!;,|,.  i|  sn  ;is  to  give  al)s.)- 
Iiifely  nniforiii  results.  .Inst  ;,s  the  formaldehvde 
varies,  so  does  every  other  chemical  which  eiit<'rs  into 
the  composition  of  ii  iii.,dern  and  standard  fluid.    It  is 


easy  to  realize,  therefore,  that  the  merely  amateur  fluid 
mixer  cannot  possibly  liope  to  maintain  his  product  on 
the  market.  The  fluid  which  will  bo  satisfactory  to-day 
will  fail  utterly  in  the  next  shipineiil.  This  is  the 
real  explanation  of  why  the  coasts  of  tiie  ])rofession 
are  strewn  with  the  wrecks  and  failures  of  so  many 
fluid  makers.  They  could  not  keep  their  fluid  uniform, 
they  had  neither  the  wide  expei'ience  nor  the  capital 
necessai-y  to  instal  the  proper  apparatus. 

Just  now  we  are  having  a  rather  unusual  deluge  of 
such  fluids  in  the  market.  P^aeh  will  find  its  few  vic- 
tims, each  will  secure  its  i)ercentage  of  repeat  orders, 
and  each  will  be  overwlieliiUMl  by  complaints,  failures, 
and  returned  goods,  just  as  their  predecessors  have 
done  in  the  past.  The  progressive  funeral  director  of 
the  future  will  realize  this  even  more  thoroughly  than 
he  does  to-day.  I  look  for  the  next  decade  to  bring 
a  great  centralization  of  business  into  the  hands  of 
five  or  six  big,  able,  and  long-established  manufacturers, 
just  as  1  see  the  tendency  in  funeral  directing  is  the 
elimination  of  th(>  unprogressive  elemeiiT. 

In  fluid  manul  acl  iiring  and  in  fuiU'ral  direcliiig  alike, 
the  cai-elcss  and  incompetent  cannot  iiope  to  compete 
with  his  well-e(|uipped,  largely-capitalized,  and  Avell- 
establislied  neighlior.  This  does  not  necessarily  mean 
that  he  will  go  out  of  business.  lie  may  drag  along  and 
will  drag  along  until  the  "big  fellow"  fails  to  read 
the  signs  of  the  times  aright  and  permits  all  of  the 
progressiveness  to  be  shown  iiy  his  despised  competitor. 
In  every  city  and  in  many  smallei-  towns  we  see  young 
men  establishing  themselves  and  building  up  satisfac- 
tory clientele,  but  in  almost  ever.\-  such  case  the  real 
reason  lies  as  much  in  the  iinprogressiveness  of  the 
established  man  as  in  the  progressiveness  of  the  new- 
comer. Where  the  old-established  hou.se  has  been  alert 
and  vigilant,  we  rarely  .see  the  newcomer  makiiiir 
marked  progress. 

I  have  one  large  middle  Western  city  in  mind,  in 
which  a  clean-cut  and  intelligent  salesman  visited  prac- 
tically every  undertaker  and  showed  him  the  first  of 
the  laying-out  couches,  the  use  of  which  has  since  be- 
come so  universal.  He  pointed  out  to  these  directors 
the  advisability  of  "doing  something  dift'erent."  He 
showed  them  how  to  look  at  the  nuUter  from  the  stand- 
point of  the  family,  indicated  wherein  it  would  please 
them— and  why— and  strongly  insisted  that  the  man 
who  installed  them  and  consistently  u.sed  them  would 
build  up  a  reputation  and  make  inroads  into  the  busi- 
ness of  the  one  really  great  and  magnificentiv  e.piipped 
establishment  in  the  city.  The  fun,>ral  directors  smiled, 
lold  the  salesman  what  ;i  good  fellow  he  was.  boim'hl 
a  few  minor  instruments  from  him  and  sent  him  forth 
Without  orders  for  the  laying-out  comdies. 

As  a  rule,  it  is  the  l.-ss  firmly  established  m;m  w  ho 
most  needs  progressive  methods  .ind  the  iiewr  and 
'•'■<''•'•  I  lungs,  and  it  is  but   natural  that  a  .sal.-sm.-m 

 '""'«'  lii**  fii-st  app.N-il  to  him.     Somewhat  dis- 

'•onraged  and  certainly  with  his  optimism  dampened 

"'«■  feception  he  had  had  from  the  other  direct. >rs 
111  desp.'ralioii  h.'  went  to  tli.'  ivalU  big  house  in  the 
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town.  He  did  not  tell  his  story  Avell.  His  explanation 
and  sales  arguments  were  nowhere  nearly  so  thorough 
and  complete  as  thev  had  been.  He  himself  was  begin- 
ning to  lack  faith  in  the  device.  But  it  so  happened 
that  an  active  executive  head  of  the  big  establishment 
was  one  of  the  men  who  really  deserved  a  high  position 
in  the  profession  and  in  the  eyes  of  the  community, 
and  deserved  it  because  of  his  own  far-sightedness, 
judgment  and  ready  appreciation.  His  first  order  was 
for  ten  of  these  laying-out  couches.  He  since  has 
ordered  eight  more  and  to-day  practically  every  body 
which  comes  into  his  hands  lies  in  state  until  the  arrival 
of  the  casket.  This  house  to-day  is  greater  than  ever 
and  greater  because  it  realized  an  opportunity  which 
its  competitors  had  re.jeeted. 

I  believe  that  there  will  be  more  of  this  in  the  future 
than  there  has  been  in  the  i)ast.  I  believe  that  this 
readiness  of  the  big  fellow  to  adopt  newer  methods  and 
newer  appliances,  and  to  exercise  greater  care  in  his 
embalming  will  widen  the  gap  between  him  and  his 
competitors,  just  as  the  exercise  of  this  same  care  is 
widening  the  gap  between  the  standard  fluid  manu- 
facturers and  the  amateur  who  rises  to-day,  droops  to- 
morrow, and  fades  aw?y  before  the  week  is  out. 


Saskatchewan  Undertakers  Organizing 

James  Wilson,  Pi'ince  Albert,  is  advocating  the  in- 
auguration of  an  undertakers '  association  in  Saskatche- 
wan, and  a  call  was  sent  out  for  a  convention  at  Re- 
gina  on  April  22  and  2:3.  The  objects  of  the  associa- 
tion will  be  largely  to  take  protective  measures  against 
the  carrying  of  disease. 

Dr.  Seymour,  Provincial  M.TI.O.,  has  been  largely  in- 
strumental in  bringing  the  matter  of  organization  be- 
fore the  undei-lakers  of  the  Province.  The  I'e.sull  has 
been  that  a  movement  is  now  on  foot  for  the  formation 
of  a  provincial  association.  Dr.  Seymour  states  that 
the  department  had  called  the  attention  of  the  under- 
takers to  the  ([uestion,  and  they  had  taken  the  matter 
u|)  and  were  going  ahead  witli  organization.  He 
stated  that  the  a.ssociation  would  probably  be  formed 
for  the  nuitual  benefit  of  the  undei'takcrs.  with  a  view 
to  the  better  cariyiiig  out  of  the  law  and  tlic  iini)r()ving 
of  the  status  of  the  pi'ofession. 

(leorge  Speers,  thi-  weli-Unown  liegina  undci'lakci'. 
.says  that  he  has  been  communicating  with  a  nundx'r  of 
the  iMidertakers  of  the  Province  with  a  view  to  a  nu'ct- 
ing  in  Regina  some  timi'  this  spi'ing. 

'i'lic  meeting  was  more  |)articuhirly  Toi'  eiuiialnicrs. 
and  vvjis  being  held  with  the  object  of  discussing  mat- 
ters pertjiining  to  the  profession.  Quite  often  cases 
were  discovered  where  the  end)aiming  was  not  doiu' 
properly.  The  meeting  would  discuss  this  and  see  if 
some  way  could  not  be  arrived  at  whereby  a  higher 
standard  of  examinations  would  have  to  be  passed  be- 
fore ;i  person  (^ould  practice  eiid)alming. 

I'ersoiudly,  Mr.  Speers  stated  that  he  was  not  in 
favor  of  the  formation  of  ;in  association.  Ilis  opinion 
was  that  the  (iovernmeni  should  take  the  mattei'  up 
and  that  they  should  see  to  it  that  no  one  not  absolute- 
ly compt'leni  was  jillowed  to  practice.  There  was  an 
aHsoeialion  in  Manitoba  and  if  one  wen'  to  be  fornn-d 
in  S;i.skatehe\van  he  thought  niiiny  iniprovenients  migiit 
be  suggested  over  that  of  Manitoba. 

Fie  ex|»lained  that  the  subject  had  been  Hrst  taken 
r.p  by  Dr.  Seymour,  of  the  Prf)vi iu-i;i I  Mediciil  Ifeiillli 
i)e|)art  nuMit,  and  since  then  the  nndei-l id<ers  wei-e  tak- 
ing iin  iu'tive  interest  in  the  iii;iller.  Among  those 
interested  in  the  Mu)venwnl  were  Messrs.  ['roitdloot  and 


Bellamy,  of  Moose  Jaw.  The  meeting  would  probably 
be  held  in  one  of  the  local  hotels.  Mr.  Speers  stated, 
and  a  large  number  of  the  embalniers  from  outside 
points  were  expected. 


WESTERNERS  PREPARING  FOR  CONVENTION. 

The  annual  convention  of  tiie  Western  Canada  Em- 
balmers'  Association  will  be  held  in  Winnipeg  on  July 
14,  15,  16,  when  Prof.  W.  P.  Hohenschuh.  of  Iowa  City, 
Iowa,  will  demonstrate. 

A  meeting  of  the  executive  committee  wa.s  recently 
held  in  the  office  of  A.  B.  Grardiner,  secretary  of  the 
association,  in  Winnipeg,  and  arrangements  were  made 
for  the  best  convention  in  the  histoi'v  of  the  associa- 
tion. Nothing  -n-ill  be  left  undone  to  make  this  con- 
vention interesting  to  every  funeral  director.  A  vei-y 
large  attendance  is  looked  for. 


PIONEER  MARITIME  FUNERAL  DIRECTOR. 

Snow  ^;  Co..  of  !KI  Argyle  Street.  Halifax.  X.S..  was 
founded  as  John  Snow  &  Sons  in  18S.S.  John  Snow  is 
manager,  and  he  is  ably  assisted  by  his  three  sons,  E. 
D.,  assistant  manager,  W.  IT.,  and  John  R.  They  oc- 
cupy well-appointed  premises  with  mortuary,  chapel, 
etc..  and  are  the  pioneer  embalmei-s  of  their  province, 
making  a  specialty  of  shipping  eases.  They  have  con- 
ducted the  funerals  of  nuiiiy  notaltles.  such  as  Sir  John 
Thom[)son,  late  premier:  Bishop  H.  Binney.  Ai-chbi.shop 


t 

in 

/ 

.Jolin  Snow,  greatly  rcspec-tccl  Icud-rof  riiiici  al 
directors  in  tlio  provinces  down  hy  I  lie  soii. 


C.  O'Brien,  and  lion.  .\.  (!.  Jones,  liieuteiuint-({overnor 
of  Nova  Scotia,  and  helped  greatly  in  the  endtalmiug 
and  shi|)|)ing  of  many  ol"  the  victims  of  th(>  "'ritanie'' 
(|is;ister. 

John  Snow.  Sr.,  is  ex-president  of  the  Xova  Scotia 
Kndtalmers'  Association,  and  is  business  nuinager  of 
I  lie  Maritime  Association.  W.  II.  Snow  is  a  graduate 
of  the  ()i'iental  School  of  I''nilialniiiig.  Boston. 


THE  REAL  THING 

'!Mie  finn'ral  i)rocession  was  moving  along  the  village 
street  when  I^iu'h^  Abe  ste|>pi'd  out  of  a  store.  He 
hadn  'I  heard  th(>  news. 

"Slio,"  said  Uncle  Abe.  "wi\o  they  buryiu'  to-day?" 

"Pore  old  Tite  Harrison."  said  tin*  storekec|)er. 

"Sho,"  said  Uncle  .\be,  "Tite  Harrison,  liev?  Is 
Tite  doad?" 

"You  don't  think  we're  rehearsin'  with  him,  do 
you?"  snapp(Ml  the  storeke(>per.-  Exchange. 
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THE  UNDERTAKER  AND  THE  AUTOMOBILE 

1'he  motor-driven  vehicle  has  made  such  headway 
in  the  replacing  of  the  horse  in  many  lines  of  business 
that  so  far  from  its  use  in  the  undertaking  field  excit- 
ing surprise,  the  wonder  should  rather  be  that  the 
superiority  of  the  machine  over  the  animal  was  not 
realized  there  sooner.  Whenever  there  is  a  distance 
to  be  traversed  longer  than  from  one  part  of  a  city  to 
another,  or  longer  than  the  usual  drive  over  well-paved 
streets,  the  horse  must  give  way  to  the  motor. 

Eveiy  undertaker  often  has  occasion  to  make  long 
trips  into  the  country  or  to  nearby  towns  and  suburbs, 
the  distances  to  which,  anywhere  from  six  or  eight  to 
twenty  odd  miles,  take  an  undue  amount  of  time  and 
tax  the  strength  of  his  horses  severely.  And  those  of 
the  profession  who  serve  public  or  semi-public  institu- 
tions located  at  some  distance  from  the  city  in  which 
the  greater  part  of  the  business  is  done  have  more  than 
their  share  of  these  long  hauls  to  make,  and  a  conse- 
((uently  heavy  burden  to  bear  in  the  maintenance  and 
rei)]acement  of  horses  and  wagons.  The  solution  of 
their  difficulties  is  a  motor-driven  vehicle,  to  make  such 
trips  as  are  necessary  over  the  longer  distances,  carry- 
ing the  undertaker  to  the  place  of  the  death,  and  re- 
turning with  the  body,  bringing  it  within  a  distance 
such  as  the  heavy  hearse  and  its  horses  can  readily 
traverse,  as  from  the  city  church  or  the  undertaker's 
chapel  to  the  cemetery.  It  is  a  rather  interesting  fact 
that  some  of  the  large  city  cemeteries,  with  their 
beauties  of  trees  and  flowers  and  their  attractive  and 
well-kept  drives,  do  not  permit  automobiles  of  any  sort 
within  tlieir  gates,  but  with  the  rapidity  with  which 
the  motor  driven  hearse  is  gaining  favor  this  i-ule 
must  soon  be  modified. 

An  undertaken  in  one  of  tiie  larger  cities  of  the  Ohio 
Vallev  was  conl routed  with  this  long-haul  problem, 
and  the  solution  suggested  above  was  that  adopted  by 
him.  Caring  for  the  dead  of  several  large  institutions 
located  }it  distances  from  the  city,  varying  from  ten  to 
eighteen  miles,  he  kept  three  wagons  constantly  busy 
answering  calls  from  these  places,  in  addition  to  taking 
care  of  his  regular  tmiu  of  country  calls;  and  he  soon 
found  that  the  three  were  not  e(|ual  to  the  task,  and  it 
became  the  <|nestion  Avhether  to  add  more  wagons  or  to 
take  the  radical  step,  as  it  was  regarded  in  that  city, 
of  putting  in  a  motor. 

He  decided  on  the  latter  alternative  only  after  think- 
ing the  matter  over,  and  getting  a  mass  of  data  from 
other  business  men  who  used  motor-driven  vehicles  on 
long  and  hi-avy  hauls  with  emiMeiilly  satisfactory  re- 
snlts.  II..  found  that  the  department  stores  were  using 
autoMU)l)iles  for  suburban  deliveries,  that  furniture 
Htores  were  doing  the  .same,  as  well  as  many  other  con- 
cerns: and  he  canu'  to  the  conclusion  that  with  approxi- 
mately the  same  demand.s — that  is,  long  hauls  over 
roads  that  wr-re  not  always  in  the  best  of  condition, 
in  all  kinds  of  weather  -his  business  would  benefit 
(|uile  as  Miueli  by  the  use  of  a  power  wagon  as  jiiiy  other 
in  thr  city.  And  whilr-  Ihc  role  of  pioneer  did  not  ap- 
I)eal  to  him  with  any  great  force,  he  thought  that  the 
hem-fits  his  business  would  derive  from  the  venture 
would  hi-  more  than  sufficient  to  olT-set  unkind 
rritieisiiis  llmt  might  arise  from  other  inemhers  of  the 
profession  in  the  city. 

The  choice  (tf  a  car  was  ;i  matter  of  some  difficult  v, 
but  he  was  assisted  in  this  not  only  hy  the  |eelinie;il  ;iild 
h"l|.ful  iii.l  of  the  dejders  who  swarnuMl  .imutHl  him  ;is 
soon  (IS  il  was  lejirned  that  he  was  in  the  market  i)ut 
by  his  own  experience  in  tlie  handling  of  ;,  touring  ear 
The  large  si/e  of    l)()dy    n.-cessary    to    ;iee(un mod,i I e 


cofrin  boxes  put  the  use  of  the  smaller  ligbt  delivery 
wagons  out  of  the  question ;  and  at  the  same  time  heavy 
trucks  were  both  too  expensive  and  unnecessarily 
powerful  for  this  purpose.  He  never  had  to  carry  ex- 
cessive weight,  while  at  the  same  time  a  fair  rate  of 
speed  was  desirable.  With  these  re(iuirements  in  view, 
the  car  finally  selected  was  a  four-cylinder,  30  h.p. 
affair,  capable  of  35  miles  an  hour  or  even  more,  with 
a  special  body,  built  to  his  order,  along  the  lines  of  the 
regular  undertakers'  wagon  body. 

The  machine  was  used,  as  intended,  only  for  the 
longer  runs,  in  the  country,  to  surrounding  towns,  and 
in  handling  the  institutions  referred  to  above:  and  its 
advantages  for  these  occasions  became  the  more  ap- 
parent after  it  had  been  in  service  a  short  while.  In- 
.stead  of  taking  all  of  a  day  going  and  coming,  and  hav- 
ing an  exhausted  horse  on  his  hands  to  boot,  the  under- 
taker, who  did  most  of  the  driving  of  the  car,  was  able 
to  make  one  of  these  runs  in  the  course  of  an  hour  or 
so.  depending  upon  the  distance,  leaving  his  time  free 
for  other  matter:  and  that  without  any  appreciable 
wear  and  tear  on  the  car.  This  may  be  gathered  from 
the  fact  that  while  the  machine  had  been  engaged  in 
this  particular  service  for  just  a  year,  the  same  set 
ot  tires,  with  one  extra  casing  which  has  always  been 
carried  fo  do  relief  and  emergeiiev  work,  is  still  doinc 
duty.  ■  ^ 

The  undertaker  referred  to  figui'es  that  he  has  ac- 
complished a  substantia]  economy  by  the  use  of  the 
machine,  altlio-igli  he  has  not  kept  exact  figures  o?i  the 


I'li-lo-diitc  Hiiibuliiiice  of  1'.  M.  Crotc.  Vancouver.  It  is  equipped 
will)  stretcliei-  and  concli  su.>,pciuii'(l  from  springs,  iiot  and  coUi 
waler,  elect rif  li^'ht  and  heat,  warm  blanket.-i  niid  linen  wliicli  i.s 
changed  every  trip.  Twoox|)crienced  men  are  always  in  at  tendance. 

matter;  but  he  has  before  him  the  evidence  of  the  actual 
work  accomplished  by  the  car,  in  handling  the  long 
runs  with  ease  and  speed,  and  the  further  fact 
that  he  has  been  able  to  dispense  with  two 
of  the  three  Avagons  formerly  used.  It  is 
<iuite  possible  that  if  he  cared  to  do  so,  he 
says,  he  could  get  along  without  the  remaining 
wagon  :  but  he  prefers  to  confine  the  use  of  the  machine 
to  the  country  and  institution  calls,  and  consetpuuitly 
keeps  the  machine  idle  ;i  good  deal  of  the  time.  His 
average  of  at  least  one  long  call  a  day.  however,  Avith 
several  more  on  some  days,  out  of  "his  total  vearly 
business  of  well  over  six  hundred  cases  has  made  the 
investment  well  worth  his  while. 

Wliil(\  as  stated,  the  undei-taker  does  most  of  the 
di'iving  himself,  two  of  his  helpers  are  also  instructed 
in  the  use  of  the  machine,  and  there  is  therefore  no 
extra  cost  in  I  lie  wages  of  a  professional  chaufTeur; 
and,  in  fiiel,  f(>w  users  of  motor  trucks  have  found  it 
necessary  to  |)ay  fh(>  high  prices  demanded  by  the  reir- 
nlar.  as  the  (u-dinary  driver  is  perfectly  capable  of 
liainlling  ;i  m;iehine,  given  a  little  instruction  bv  one 
wild  knows  how. 

A  p.'culiar  lliiiiLr  ahoiil  the  use  of  the  motor  car  in 
ilie  work  of  ,111  iinderl.'ikiiii:  I'usintvss  in  this  particular 
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town  is  that  wliile  this  is  the  only  motor-driven  vehicle 
in  the  city,  in  use  in  the  undertaking  business,  on  ac- 
count of  a  seemingly  deep-seated  prejudice  against 
such  an  innovation  among  the  local  members  of  the 
profession,  many  of  them  have  so  far  overcome  their 
opinions  on  the  subject  as  to  borrow  the  machine 
for  use  on  their  own  country  and  suburban  runs — 
thereby,  of  course,  admitting  the  force  of  the  principal 
arguments  in  its  favor,  and  standing  convicted  of  some 
inconsistency  in-  refusing  to  procure  similar  etjuipment 
for  their  own  use. 

Xo  objection  has  been  heard  on  tlic  part  of  any  of 
the  public  to  the  use  of  a  motor  wagon  by  this  under- 
taker, although  it  nught  possibly  have  been  expected 
that  some  of  the  more  conservative  would  see  some- 
thing at  which  to  cavil  in  the  employment  of  a  vehicle 
capable  of  a  forty-mile  gait  by  a  business  so  essen- 
tially and  necessarily  dignified,  and  therefore  urdiur- 
ried.  as  that  of  caring  for  the  bodies  of  the  dead.  The 
limited  extent  to  which  the  machine  has  been  used, 
however,  has  appreciably  reduced  the  chance  of  any 
such  objection.  The  siglit  of  a  motor  rushing  around 
the  city  at  a  rate  of  speed  which  might  be  considered 
unseemly  has  not  occurred,  and  only  the  country  roads 
have  been  allowed  to  see  what  it  can  do  when  pushed. 
And  few  people  would  be  so  unfair  as  to  object  to  a 
fairly  respectable  speed  in  making  a  point  twelve  iniles 
or  more  distant. 

The  pioneer  in  the  use  of  power  vehicles  in  any  par- 
ticular business  usually  reaps  some  little  reward  in  the 
way  of  advertising  by  reason  thereof;  that  is,  he  makes 
himself  honorably  consjiicuous  as  an  enterprising  bus- 
iness man — he  attracts  that  favorable  attention  which 
is  the  first  stcf)  toward  the  forming  of  connections  that 
bring  l)usiness.  There  is  no  I'eason  to  sui)i)ose  that  the 
undertaker  in  ((uestion  is  any  exception  to  this  rule. 
He  di.sclaims,  however,  having  had  any  idea  of  this  sort 
of  mind  in  adding  this  useful  feature  to  his  business. 

"f  decided  to  use  a  motor  on  my  long  runs,"  he  de- 
clared. "sim|)ly  because  \  had  to  do  it.  and  it  looked 


like  thi'  solution  of  what   was  heeoming  a  ha- 
lem.  In  displacing  two  horses,  wagons  and  <' 
|)erronMirig  service  which  they  were  unable  ' 
havr  im  (loiil)t  wliatrver  that  it  has  sav 

i'r:ilili-  iiinMcy  and  i'M,i  hlii  I  mr  In  li.-iiu'' 
iiiori'  Ipiisnicss  than  I  rdiilil  lia\'e  lake- 
llif  aiidition  of  oliirr  new  e(|uiiiiiiei'  ' 
exprclcd  of  it.  and  iiuiri'. "     \']\\  ' 


DEMI-SURGERY  AFTER  RADIUM  TREATMENT 

The  two  illustx-ations  on  this  page  are  from  photos 
depicting  an  interesting  case  of  demi-surgery  wdiich 
Robt.  U.  Stone,  Toronto,  handled  last  month.  It  was  a 
case  of  a  fungous  cancerous  growth.  The  ease  had 
been  treated  with  radium,  but  without  avail. 

Mr.  Stone  says  the  work  took  about  three  hours  to 
complete,  and  was  witnessed  by  five  persons.  lie  also 
took  on  a  case  for  Daniel  Stone.  Toronto,  recently  on 


m 

1 


the  face  of  a  child  who  had  been  severely  burned.  This 
case,  too,  was  succe.ssfully  ti'ealed.  The  pictures  show 
the  advances  which  have  taken  place  of  late  in  this 
class  of  work. 


ONTARIO  CEMETERY  ACT  AMENDED 

The  following  is  the  text  of  a  bill  brought  befc 
passed  by  the  Ontario  Legislature  at  its  present  ! 

"His  Majesty,  by  and  with  the  advice  and 
of  the  Legislative  Assembly  of  the  Province 
tario,  enacts  as  follows: 

"1.  The  Cemetei'y  Act  is  amended  by  addir- 
2  thereof  the  following  section  : 

"•■}8  (a)  The  council  of  any  eitv 
there  is  a  board  of  park  ■ 
The  Publie  Parks  Act  n- 
ti'ol  and  managemc- 
poi'ation  of  the  u' 
after  the  cemete 
managers  and 
management 
for  the  ma' 
to  tlu'  sai 
and  iiiai 
I  his  A' 
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To  Canadian  Funeral  Directors 


CENTRAL     Mahogany,  Oak,  Plush  and  SHIP 

LINE  CI    lL    r  J    C      I     L  PROMPTLY 

tloth  tovered  taskets 

We  can  also  supply  anything  desired  in  Casket  Linings, 
Burial  Robes,  and  a  general  line  of  Undertakers'  Supplies 

Orders  given  our  Canadian  representative,  or  sent  to  our  factory  at  Bridgeburg  by 
mail,  telegraph  or  telephone  will  be  shipped  promptly. 


CENTRAL  CASKET  COMPANY 

B*  J       1         _              1.  DC     CI*    k.     Canadian  Reprcientative : 

ridgebUrg,    Unt.  K.   O.    r  lint            Fem  Ave..  Toronto 

Telephone  126  Telephone  Parkdale  3257 


P  DIOXIN    had    no  other 
superiority    over    the  or- 
dinary formaldehyde  fluids, 
ct   that   it   is   safe  and 
*   to  use  should  insure 
ce  in  the  affections  of 


DIOXIN 

IS  PLEASANT  TO  USE! 


his  delicacy  of  touch 
•e  you  the  embarrass 
unsatisfactory  re 
of  a  spoiled  body 
ngh  risks  in  em 
■h    chances  for 
opportunities 
adding  others 

5  not  dan- 
hands  of 
it  must 
sensi- 
'  the 
"•ker 
•n 


hands,  have  a  particularly  irri- 
tating effect  upon  not  only  the 
mucous  membranes  of  the  eye- 
lids, but  upon  the  eyes  them- 
selves. This  is  particularly  of- 
fensive and  harmful  when  the 
work  is  done  in  a  warm  or  bril- 
liantly-lighted room. 

DIOXIN  DOES  NOT 
EMBALM  Your  LUNGS 

DIOXIN  has  no  injurious  ef- 
fect upon  the  eyes  or  eyelids  of 
the    operator.      The  embalmer 
does  not  embalm  his  own  eye- 
sight when  he  uses  it.     If  you 
or  your  assistant  have  suffered 
from    the    pungent     effects  of 
ordinary      raw  formaldehvde 
fluids,     try     DIOXIN.  What 
ittle  fumes  arise  from  it  are 
'easant    and    positively  non- 
■int.     Indeed,  we  feel  that 
nnot  too  strongly  recom- 
■"lOXIN  to  all  embalmers 
troubled  with  failing 


eyesight — and  most  users  of 
raw  formaldehyde  fluids  are  lit- 
erally pickling  their  eyes. 

Most  of  us  are  almost  over- 
come when  entering  a  room 
filled  with  the  fumes  of  formal- 
dehyde. We  may  not  realize  it, 
but  we  really  are  literally  em- 
balming our  own  lungs.  In 
DIOXIN,  what  formaldhyde  the 
fluid  does  contain,  is  purified 
and  modified  into  formochloral, 
while  pero.xide  of  hydrogen,  the 
great  bleacher  and  disinfectant, 
replaces  a  very  great  propor- 
tion of  this  irritating  agent. 

As  a  result,  DIOXIN  has 
absolutely  no  deleterious  effect 
upon  either  the  lungs  of  the 
operator  or  the  mucous  mem- 
branes  of  nostrils  and  throat. 

Dioxin  comes  in  Bulk  and 
Concentrated  and  RE-Concen- 
trated. 

Did  we  mention  the  fact  that 
DIOXIN  does  not  fill  the  house 
with  offensive  odors?  That  is 
another  of  its  many  virtues. 
And  did  we  say  that  it  makes 
the  body  firm,  but  pliable,  ren- 
dering posing  in  the  casket 
easy.  Rigidity  is  not  essential 
to  preservation ;  in  f»ct,  it  re- 
tards the  circulation  of  the 
fluid. 

But  we've  told  you  enough — 
although  only  a  small  part  of 
the  virtues  of  DIOXIN.  Try 
it  yourself — that  is  the  great 
convincor.     Order  to-day! 


CO. 

^rn  Ave.,  Toronto,  Ont.,  Can. 
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Gossip  of  the  Profession 


AV.  Carrie,  of  Lauder,  .Man.,  has  inireliased  the 
undertaking  busines.s  of  -J.  A.  .Morton,  of  that  phice. 

Rol)ert  florrell  has  piirehased  the  iindertaldno:  busi- 
ness of  the  \V.  H.  Davis  Estate  of  Crystal  City.  Man. 

Ileasnian  &  Rowbothani  have  purchased  the  under- 
taking bu.sine.ss  of  Mr.  Cliarles  Smith  at  Wawota,  Sask. 

Scotsburn  Creamery  Company,  Scotsburn,  Pietou  Co., 
N.S.,  has  added  undertaking  as  a  side  line  to  it.s  busi- 
ness. 

Grey  &  Wilson,  of  Oak  Lake,  .Man.,  have  pureiia.sed 
the  undertaking  business  of  White  Bros.,  of  Maryfield, 
Sask. 

The  Maritime  Funeral  Directors'  and  Enibalmers'  As- 
sociation will  hold  their  12th  annual  convention  next 
August  at  Moneton,  N.B. 

The  Appin  Cemetery  Company,  Limited,  has  been 
formed  at  Appin,  Ont..  with  a  capital  of  $3,000.  An 
Ontario  charter  was  granted. 

Ahirchie  &  Son,  New  Westminster,  B.C.,  will  take 
charge  of  all  the  embalming  and  all  the  funerals  from 
New  Westminster  and  Essondale  hospitals  this  year. 

E.  11.  Childs,  of  Islay,  Alta.,  has  opened  an  under- 
taking business  at  Vermilion,  Alta.  The  opening  order 
of  goods  was  supplied  by  the  Western  Casket  Co.,  Ltd., 
Winnipeg. 

E.  (}.  ('ross,  who  has  been  in  the  undertaking  busi- 
ness in  Stratford  for  a  mimber  of  years  past,  has  re- 
turned to  Wiarton,  Ont,  and  will  take  charge  of  the 
business  for  his  mother. 

The  voting  at  Wiarton,  Ont.,  on  the  by-law  foi-  the 
granting  of  a  loan  of  $25,000  to  the  Canada  Casket  (/O., 
residted  in  a  sweeping  nia.jority  for  the  company — 325 
votes  for,  atul  40  against. 

W.  S.  Yule  has  opeiuul  an  undertaking  office  at  124 
Central  Ave.,  Swift  Current,  Sask.,  with  a  complete 
stock,  including  a  new  and  modern  hearse  and  first- 
class  wagon.  Mr.  Yule  has  had  sixteen  years'  experi- 
ence in  Oanano(|ue  and  Owen  Soun*!,  Ontario,  where  he 
conducted  a  business. 

Isaac  Olive  P>eatteay,  underlaker,  died  at  his  home 
at  St.  John,  N.l>.,  recently.  Mi-.  Beatteay  was  seventy 
years  of  age  and  had  been  in  the  undertaking  business 
for  many  years.  He  is  survived  by  his  wife,  one  son, 
Frederick  C.  Beatteay,  of  St.  John,  and  one  daughter, 
Mrs.  W.  n.  P.rown,  of  Montreal. 

A  riieeling  of  the  Dominion  Maiisoleum  Company  was 
held  i-ecently  at  l5rantfoi'd  when  the  following  were 
elected  officers  of  the  company:  H.  H.  Powell,  presi- 
dent; I.  (,'liapin.  viee-pr-esident  ;  M.  M.  Cleaveland,  sec- 
retary and  managing  direetoi' ;  M.  W.  McEweii,  treas- 
urer; Thomas  Hendry,  director;  Wilkes  and  Hender- 
son, solicitors;  K.  V.  Bunnell  and  (!o.,  auditors. 

IJiehard  Langlois,  46  years  of  age,  died  from  liiher- 
cular  trouble  r-ecently  at  his  late  residence  in  Toronto, 
lie  had  been  inea|iacitate(l  since  Cli rist ni.is.  The  de- 
ceased was  born  in  Hamilton,  moving  to  Toronto  in 
1S!)H.  Since  then  he  had  been  connected  with  the 
Thompson  Casket  Co.  atid  the  .\ational  Casket  Co.  He 
was  a  nu'inber  of  the  (^in-en's  Own  Ki'gimcnt  and  was 
widely  known  as  a  yachtsman. 

Work  in  eoiuieetion  with  the  renovating  of  the  nn- 
'lertaking  parlors  of  Hartley  Kield  at  Woodstock  has 
been  completed,  and  .Mr.  Field  has  now  one  of  the  most 
np-to-dale  and  finest  |)arlors  in  Ontario.  For  some 
weeks  carpenters  and  |iainlrrs  lia\r  licm  ;it  \\,,|-k  ti-aii.s 


forming  the  old  building  and  adding  new  and  modern 
feat  ures  which  are  demanded  b.v  a  large  and  growing 
business,  and  the  result  of  their  efforts  has  been  most 
pleasing. 

The  store  recentlv  vacated  bv  W.  Samuels,  at  763 
Talbot  St.,  St.  Thomas,  Ont.,  has  been  leased  by  E.  C. 
Killingsworth,  of  London,  and  will  be  opened  as  an 
undertaking  jiai'Ior  at  an  earl.v  date.  Mr.  Killing-s- 
wortli  will  conduct  the  business  as  a  branch  of  the 
London  business.  The  furniture  repaii'ing  and  uphol- 
stering business  at  present  carried  on  in  the  Ross  street 
store,  will  be  moved  to  the  new  (|uai1ers.  and  carried 
on  in  con.iunction  with  the  undei-t akiiig  business.  F. 
C.  Killing>;worth  will  be  in  charge  of  the  local  business. 

W.  A.  Edwards,  undertaker,  Saskatoon,  Sask.,  has 
found  it  necessary  to  enlai-ge  his  premises  on  Second 
Avenue.  Mr.  Edwards  has  secured  the  upper  floor  of 
the  building  which  he  now  occupies,  and  has  moved 
his  entire  stock  of  caskets  to  this  portion  of  the  prem- 
ises. The  interior  of  the  ground  floor  has  been  altered 
and  the  office  space  sonu'what  cut  down,  so  that  a  spa- 
cious chapel  for  services  has  been  arranged.  The 
morgue,  which  is  nuiintained  in  connection  with  the 
establisliinenl.  has  been  j)laced  in  an  addition  to  the 
chajx'l  at  the  rear. 


NEW  UNDERTAKING  BUSINESS  IN  OTTAWA, 

Chai'les  H.  Woodbui'ii,  one  of  the  best  known  travel- 
lers on  the  road,  has  opened  an  up-to-date  undertaking 
parlor  at  586  Bank  St..  Ottawa.  .Mr.  Woodburn  has 
for  many  years  been  in  this  line  of  business,  and  has  a 
most  practical  knowledge  of  the  profession  in  all  its 
branches.  He  is  a  member  of  the  Canadian  Embalmers' 
Association,  and  holds  a  dii)loma  issued  1)y  them.  He 
recently  attended  Professor  Hckles'  special  course  of 
emi)alming  in  Buffalo.  .Mr.  Woodburn 's  many  fnends 
in  the  trade  will  wish  him  all  success  in  his  new  ven- 
ture. 


FUNERAL  PLUMES  TO  GO. 

It  has  been  practically  decided  to  abolish  the  use  of 
funeral  plumes  on  horses'  heads  in  London.  The 
R.S.P.C.A.  caused  inquiries  to  be  made  which  es- 
tablished the  fact  that  hoi'ses  do  at  times  suffer  by 
reason  of  this  plume,  especially  in  wet  weather.  The 
Undertakers'  Association  (London  Centre)  confirmed 
the  result  of  that  incpiiry  by  passing  a  I'esolution  at 
their  annual  meeting  condemning  the  use  of  the  plume 
as  often  cruel  and  (juite  unnecessary.  The  [lersonal 
opinion  of  over  300  members  of  the  trade  in  London 
were  taken,  and  98  per  e(Mit .  were  found  to  hold  a 
similar  opinion. 


"GIN  A  BODY  KEN  HIS  BODY." 

Scottish  caution  is  illusti-ated  in  a  story  lold  in  the 
(ilasgow  Herald.  Two  men  who  were  going  home  in 
the  dark  trip])ed  ovei'  a  body  lying  in  the  i-oad.  Bv 
the  light  of  a  match  they  recognized  the  featur(\s  of 
an  ac(puiintance,  by  name  Jock  Hei\dei'son. 

I'Mrst  assuring  themselves  that  life  had  departed, 
they  borrowed  a  wheelbarrow  fi-om  the  nearest  cottage, 
and  the  funeral  procession  started  for  the  honH>  of  the 
deceased  A  knock  at  the  door  was  answei'ed  by  a 
familial'  voice  at  an  upper  wiiulow. 

Said  one  of  the  bearers.  "Loch  me.  is  thaat  you, 
Jock  Henderson?  .Man.  we  thoueht  we  hail  your  boady 
here  in  the  barra." 

To  this  Jock  re|ilied,  "Hand  on  a  u  nut  till  .\  comh' 

di'on  an '  see." 
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ONTARIO 

Aurora — 

ntiiihniii,  Charles. 

Barrie — 

siiiitii,  a.  G.  &  Co. 

lirockville  — 

Quinnbadi,  Geo.  R.,  1(5- 
King  St. 
Brooklin 

nisiioy.  R.  S. 

Campbellford — 
Irwin,  .lamos. 

Campden  — 

Hansel,  Albion. 

Clinton — 

Walker,  Wesley. 

Coboconk — 

Greenley,  A. 

Copper  Cliff — 

Boyd,  W.  C. 

Diingannon — 
Sproul,  William 

Dutton — 

Schultz.  B.  L. 

Elmira — 

Drcisinger,  Chris. 
Fenelon  Falls — 

Deynian.  L.  &  Son. 

Fenwick — 
H.  A.  Metier. 

Fergus — 

.\rinstrong,  M.  F. 
Thomson,  .John  &  Son. 

Fort  William- 
Cameron  &  Co.,  711  Victoria. 
Morris,  A. 

Haileybury — 
Thorjie  Bros. 

Gait— 

Anflerson,  J.  &  Son. 

Hamilton — 

Green  Bros.,  124  King  St.  E. 
Robinson,  J.  H.  &  Co.,  19-21 

John  St.  N. 
Hanover — 

Wunncnberg,  Norman. 
Hastings — 

Howard,  P.  N. 

Hepworth — 

Downs,  E.  .J. 
Inwood — 

Lorriman,  E.  S. 
Kemptville — 

McCaughey,  Geo.  A. 
Eenora — 

Horn  &  Taylor. 

Kingston — 

Corbett,  S.  S. 

Lakefield— 

Hendren,  Geo.  G. 

Little  Current — 

Sims,  .1.  G. 

Markdale — 

Oliver,  M. 
Newmarket — 

Millard,  J.  H. 


North  Augusta — 

Wilson,  .J.  R. 
North  Bay — 

St.  Pierre,  E. 
Oakwood — (Marij^osa  Station 

G.T.R.)  Wilniot  F.  Webster. 
Ohsweken — 

.Tohnson,  F.  L. 
Oshawa — 

Disney  Bros. 

Luke  Bros. 
Ottawa/ — 

Rogers,  Geo.  H.,  128  Bank 

Petrolia — 

Steadman  Bros. 

Port  Arthur  — 

Collin  Wood,  36  Arthur  St. 
Morris,  A. 

Prescott — 

Rankin,  H.  &  Son. 

Renfrew — 

O  'Connor,  Wm. 

St.  Mary's — 
N.  L.  Brandon. 

St.  Thomas — 

Williams,  P.  R.  &  Sons,  519 
Talbot  St. 

Seaforth,  Ont. 
W.  T.  Box  &  Co. 

Scotland — 

Vanghan,  Jos.  H.  M. 

Sudbury — 

Henry,  J.  G. 

Toronto — 

Cobbledick,  N.  B.,  2068 
Queen  St.  East  and  1508 
Danford  Ave.  Private 
Ambulance. 

Humphrey,  E.  J.  Burial  Co. 
Head  Office,  359  Yonge 
St.;  Branch,  407  Queen  St. 
W.    Private  ambulance. 

Stone,  Daniel  (formerly  H. 
Stone  &  Son),  82  Bloor  St. 
West. 

Vancamp,  J.  C,  30  Bloor  St. 
West. 

Waterloo — 

Klipper  Undertaking  Co. 

Welland— 

Sutherland,  G.  W. 

Woodstock — 

Meadows,  T.  &  Sons. 
Mack,  Paul. 

QUEBEC 

Buckingham — 
Paquet,  .Jos. 

Cowansville — 

Judson,  M.  B. 

Montreal — 

Tees  &  Co.,  912  St.  Catherine 
St.  West. 

St.  Hyacinthe — 

Cadorette,  Mongeau  &  Leary. 

St.  Laurent — 
Gougeon,  Jos. 


NEW  BRUNSWICK 

Petitcodiac— 

-lonah,  D.  Allison. 
Welland— 

Sutherland,  G.  W. 
Woodstock — 

Van  Wart,  Jacol). 

NOVA  SCOTIA 
I'errona — 

l''raser,  D.  &.  Co. 
Halifax — 

Snow  &  Co.,  90  Argyle  St. 
Sydney,  C.B. — 

Beaton,  A.  J.  &  Sou,  374-384 
George  St. 

MANITOBA 
Brandon — 

Campbell  &  Campbell. 
Vincent  &  McPherson. 

Swan  River — 
Paull,  Geo. 

Winnipeg — 

Bardal,  A.  S.,  834  Sherbrooke 
Thompson,  J.  C,  501  Main 
Clark-Leatherdale  Co.,  Ltd., 
232  Kennedy  St. 

SASKATCHEWAN 
Gull  Lake — 

Morrow,  Fred.  A. 
Saskatoon — 
Young,  A.  E. 


Kamsack — 

Russell,  G.  E.  I. 
Lanigan — 

Ivobertson,  Wm. 
Moose  Jaw — 

The  Bellamy  Co. 

Bioadfoot  Bros. 
Rush  Lake — 

Friesen,  John  M. 
Prince  Albert — 

Howard,  A.  C. 

TIadley,  C.  L. 
Regina — 

Sjieers,  George. 
Semans — 

Haygarth,  Jas. 
Welwyn — 

Leavens,  Merritt. 
Wolseley  — 

Barber,  B. 

ALBERTA 
Calgary — 

Graham  &  Buscomb,  611 
Centre  St. 
Castor — 

Winter,  W.  G. 

BRITISH  COLUMBIA 
Hosmer — 

Cornett,  T.  A. 
Victoria — 

Hana  &  Thompson,  827  Pan- 
dora Ave. 


Index  to  Advertisements 

A  K 

Kawneer  Mfg.  Co  12 

Kindcl  Bed  Co.,  Limited  10 

Knechtel  Furniture  Co  13 

Kohn,  J.  &  J  10 


Albrough  &  Co.,  J.  P  2^ 

Ault  &  Wiborg  Co  6^ 

B 

Baetz  Bros.  &  Co  14 

Batavia  Clamp  Co  62 

Berlin  Table  Mfg.  Co  14 


Canadian  Linderman  Co  61 

Canadian  Rattan  Chair  Co  18 

Canadian  School  of  Embalming. .  .65 

Can.  H.W.  Johns-Manville  Co  25 

Central  Casket  Co  74 

Chesley  Furniture  Co  58-59 

Colleran  Patent  Spring  Mat.  Co.  12 


Dominion  Casket  Co  6f! 

Dominion  Hammock  Mfg.  Co  25 

Dominion  Mfrs.,  Limited  70 


Eckels  &  Co.,  H.  S  74 

Egyptian  Chemical  Co  72 

Elmira  Interior  Woodwork  Co  22 


Farquharson-Gitford  Co  '.  7 

Fischman  Mattress  Co  i.f.o. 

Frame  &  Hay  Fence  Co  11 


Gale  &  Son,  Geo  o.b.c. 

Globe-Wcrnicke   9 

Gold  Medal  Furniture  Mfg.  Co  24 

Gendron  Wheel  Co  65 

H 

H.  E.  Furniture  Co  22 

Hourd  &  Co   8 

I 

Ideal  Bedding  Co  28 

Imperial  Furniture  Co  20 

Imperial  Rattan  Co   5 


Leggett  &  Plact  Spring  Bed  Co.. . .  8 
Lippert  Furniture  Co  15 

m 

Matthews  Bros   65 

Meaford  Mfg.  Co   6 

Mundell  &  Co.,  John  C  i.f.c. 

McLagan  Furniture  Co  o.f.c. 

McKellar  Bedding  Co   27 

Montreal  Upholstering  Co   4 


N 


N.  A.  Bent  Chair.. 


60 


Onward  Mfg.  Co  62 

Ontario  Spring  Bed   i 


Quality  Mattress  Co  21 


Robertson,  P.  L.,  Mfg.  Co.. 


.63 


Shafer,  D.  L.  &  Co  62 

Stamco,  Limited   26 

Steel  Furnishing  Co  20 

Steele,  James  Limited  65 

Standard  Bedding  Co  25 

Stratford  Brass  Co   8 

Stratford  Chair  Co   3 

Stratford  Mfg.  Co  11 

St.  Thomas  Metallic  Vault  Co  72 


Victoriaville  Bedding  Co  16-17 

Victoriaville  Chair  Mfg.  Co  18 

Victoriaville  Furniture  Co  19 

W 

Walter  &  Co.,  B  62 

Western  Casket  Co  68 

Weisglass,  S.,  Limited  23 


Every  Furniture  Manufacturer 

installs  new  equipment  in  his  plant  from  time  to  time— 
the  old  must  go  !  There  is  a  way  to  dispose  of  it— econ- 
omically and  effectively.    Let's  tell  you  ! 
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Store  Management 
Complete 


16  Full-Pajte 
Illustrations 


ANOTHER  NEW  BOOK 

By  FRANK  FARRINGTON 

A  Companion  Book  to 

Retail  Advertising  Complete 

$1.00  POSTPAID 

"Store  Management — Complete" 
tells  all  about  the  management  of  a 
store  so  that  not  only  the  greatest 
sales  but  the  largest  profit  may  be 
realized. 

THIRTEEN  CHAPTERS 

Here  is  a  sample  : 

C  HAPTER  V.-THE  STORE  POUCY 

What  it  should  be  to  hold  trade.  The 
money-back  plan.  Taking  back  goods.  Meetingcut  rates.  Selling 
remnants.  Ifelivcring  goods.  Substitution.  Handlingtelephone 
calls.  Coulrtesy.  Rebating  railroad  fare.  Courtesy  to  customers. 


272  Pages 
Bound  in  Cloth 


Absolutely  New 


Just  Published 


Commercial  Press,  Limited 

32  Colborne  Street 
Toronto,  Ontario 


'Twill  Do  Your  Advertising 

This  new  book  on  advertising  will  tell  you  all 
you  want  to  know  about  advertising  in  the  store. 


Here's  the  Book  that 
will  be  Your  Ad.  Man 


Retail  Advertising 
Complete 

By  FRANK  FARRINGTON 

$1.00  Postpaid 

With  this  book  on  your  desk  you  are 
never  at  a  loss  what  kind  of  advertising 
to  do,  or  how  to  do  it.  Every  kind  of 
advertising  is  treated  fully  : 

Chapters  on  Newspaper  Advertising 
Making  an  Advertisement 
Good  Specimen  Ready-made  Ads. 
Mail  Advertising 
Window  Trimming 
Advertising  Novelties 
Outdoor  Advertising 
Inside  the  Store  Advertising 
Advertising  Schemes 
Special  Sales 
Mail  Orders,  etc.,  etc. 

There  is  no  better  book  of  the  kind  at  any  price.  You  can't  afford 
to  get  along  without  it. 


272  pages 
Bound  in  Cloth 


Absolutely  New 


Just  Published 


Commercial  Press,  Limited 


32  Colborne  Street 

Toronto,  Ontario 


Synopsis  of  Contents 
PAET  I. 

Chapter    I. — Using    the    Windows — 
The    General    Principles    of  Display. 
Some  specific  instances.     Some  com- 
bination window  display  offers. 
Chapter  II. — One  Idea  Window  Dis- 
plays— Advising     against     trying  to 
show  all  the  goods  at  once. 
Chapter   III. — Window   Display  Pro- 
flti — How  to  make  windows  actually 
produce  direct  sales. 
Chapter    IV. — Showing   the    Goods — 
No    matter   what    the    class   of  per- 
chandise,  sales  are  increased  if  it  is 
attractively  displayed. 
Chapter    V. — Window   Displays  that 
Cost  Nothing — Some  special  windows 
rlesrribnd  and  illustrated. 
Chapter  VI. — The    Use    of  Window 
Fixtures — Displays  can  be  mnilf  mudi 
more  attractive  with  mudern  fixtures. 
Chapter    VII. — Let    the    Money  In 
Through    Your    Windows — Making  a 
nuroess  of  n  paint  department  through 
attractive  displays. 

Chapter  VIII.. — Keeping  Frost  from 
Windows—  Sugitcst ions  on  this  impor 
tnol  subject  from  upvernl  sources. 
ciiBpter  IX.— A  Few  Suggestions  for 
Easy  Displays — -These  can  he  arranged 
with  but  lilllp  expense. 
Chapter  X. — Window  Card  Pointers — 
Some  good  siiggistions  in  the  making 
of  show  cards  and  the  correct  colors 
to  use. 

Chapter    XI.— Show    Window  Photo- 
graphs— How   to   lake   good  pictures, 
avoid   ri'fliTtioii   and  get  proper  coi 
trast. 

PART  II. 
Practical  Displays— One  hundred  win- 
dows,   oarh    illiistraled   nnd  described 
so  that  any  clerk  can  arrange  them 
with  little  or  no  oxponao.  (143  pages). 


One  Hundred  Easy  Window 


Tri 


Window  Trim^ 


rims 


THIS  handy  little  volume  of 
224  pages  was  written  es- 
pecially for  the  merchant 
who  has  small  windows  or  wishes 
to  divide  large  ones  into  sections. 
The  displays  cover  all  classes  of 
goods,  but  there  are  enough 
suggestions  to  give  you  a  changt^ 
each  week  for  almost  a  year. 

They  are  all  simple,  inexpen- 
sive and  easily  arranged  displays, 
and  all  the  material  retjuirctl 
may  be  taken  from  stock  or  pur- 
chased for  a  few  cents. 

J I  J  7  1,    i.ufii  Commercial  Press,  Ltd. 

ZZ4  pages.  4  I  -4  x  /  inches.   !()*+  lull  ' 
page  piatcf.    Price  $1.00  postpaid.        32  Colborne  St.,  Toronto,  Ont. 
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The  Latest  Development 
of  the  Felt  Mattress 

liL^  DIXIE 


Have  you  t'ollowoil  the  evolution  of 
the  ni.-iltress  for  the  past  25  years? 

Kirst  the  featlier  bed — soft  and  com- 
fortable, but  usually  dusty  and  soon 
becoming  unsanitary. 

Then  came  hair  mattresses,  and 
while  horse  hair  was  cheap  they  were 
considered  quite  the  proper  ihinsf.  But 
when  haircloth  was  invented,  which 
put  horse  hair  out  of  reach,  the  hair 
mattress  was  made  from  cattle  tails, 
which  were  neither  durable  nor  springy, 
even  before  they  were  cheapened  by 
mixing  with  hog  hair. 

Then  came  the  great  revolution  in 
mattress-making — when  clean,  sani- 
tary cotton  felt  restored  the  "conifi- 
ness"  of  the  feather  bed,  at  half  llie 
price. 

But  the  ordinary  kind  of  cotton 
mattress  has  shown  a  discouraging 
tendency  to  spread,  form  holes  and 
lumps,  and  make  an  uneven  and  un- 
sightly bed. 

So  we  have  come  to  the  latest  devel- 
opment, the  final  perfection  of  felt 
mattress,  in  the  "DIXIE  No  TUFT." 

Tufts  are  always  weakening,  break- 
ing and  shortening  the  life  of  ordinary 
mattresses,  so  the  ideal  cotton  felt 
mattresses  must  have  no  TUFTS. 

The  DIXIE  is  more  than  a  "Tuftless" 
mattress.  It  is  made  up  in  patented 
independent  compartments,  each  com- 
partment separate  and  separately  filled. 
This  prevents  displacement  of  the  felt 
and  insures  a  permanent,  smooth,  even 
surface. 

The  DIXIE  has  no  excess  width, 
consequently  cannot  spread  or  widen 
out,  and  always  makes  a  handsome 
and  comfortable  bed. 

The  absence  of  tufts  gives  a  smooth 
surface,  easy  to  clean  and  no  tuft- 
pockets  to  collect  dust. 

Unquestionably  the  -'DIXIE  No 
TUFT"  is  the  last  word,  the  final  per- 
fection, in  high  grade  mattress-making. 
Its  method  of  construction  makes 
permanent  the  neat  appearance  and 
perfect  comfort  of  a  new  cotton  felt 
mattress. 


GUARANTEED 

r 


WATERVILLE.QUE. 


NO  TUFT 

Compartment  Mattress 


MAt)E  UNDER  PATENTS  ISSUED,  OTHERS  PENDING 


DIXIE  NoTUFT  MATTRESS 


We  are  the  exclusive  manufacturers  in  Canada  of  "DIXIE  No  TUFT  ' 
mattresses,  and  because  of  our  unequaled  manufacturing  facilities, 
you  are  enabled  to  sell  them  profitably  at  the  same  price  at  which 
they  are  sold  in  the  United  States. 

We  are  now  arranging  exclusive  selling  agencies  for  the  "DIXIE" 
with  the  best  dealers  in  each  locality. 


™'  Dixie  No  Tuft 

is  made  in  three  grades 


Retails  at 

"DIXIE  BEST"  (Gold  Label)  full  size  $20.00 

"DIXIE  STANDARD"  (Blue  Label)  full  size   15.00 

"DIXIE  GOOD"  (Pink  Label)  full  size   12.00 

Write  to-day  for  sample  outfit  with  display  cards,  and  arrange  to 
increase  the  sales  and  profits  of  your  mattress  business. 


GEO.  GALE  &  SONS,  Limited 

WATERVILLE,  QUEBEC 

MONTREAL  TORONTO  WINNIPEG 


Vol.  4   No.  6 


JUNE.  1914 


FurnitureWorld 


Published  by  the  Commercial  Press,  Limited,  32  Colborne  Street,  Toronto 


When  You  Order  Stratford  Chairs 

You  Tal^e  No    Slow-Selling  Risks 


Stratford  Chairs  stand  out  in  elegance  in 
any  company.    The  hne  shown  is  made 

of  the  finest  quartered  oak  selected  for  beauty  of 
graining  and  color.  Either  golden  or  fumed 
finish.  Box  seats  braced  at  the  corners  inside, 
and  slip  seats  of  genuine  leather. 


The  clinching  argument,  applicable  to  all 
Stratford  Chairs,  is  that  the  prices  are 

no  more  than  ordmary  particular  people  are  will- 
ing to  pay  for  a  set  that  they  can  always  admire 
and  use  for  many  years.  You'll  notice  the 
"  difference  "  m  that  first  shipment. 


Stratford  Chair  Company,  Limited,  Stratford,  Ontario 
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Mission  Furniture 


THE  MUNDELL  MAKE 


w 


II A  1  strikes  you  about  our  Mission  Furniture  is  the  variety.  We  make 
n.ivcnports  and  I^'ootstoois  and  everything  between  that  you  can  think 
of  in  Mission  Goods, — all  grades,  all  descriptions. 

I"or  Spring  business  these  Mission  Lines  are  indispensable.  Furniture  for  halls,  dens, 
living  rooms,  libraries,  dining  rooms,  smoking  rooms — frequently  more  than  one  half 
of  many  dwellings  is  furnished  in  Mission  Style,  and  the  demand  goes  on  increasing. 

You  will  be  pleased  with  our  new  designs  in  this  furniture — Heavy  Oak  Frames,  Rich 
Spanish  Leather  Upholstering,  all  in  dark  tints  as  if  centuries  old, — simple  lines, 
heavy,  substantial,  rich  looking,  there  is  no  doubt  that  this  class  of  furniture  is  one  of 
the  dealer's  most  attractive  and  profitable  lines. 

You  will  find  all  the  varieties,  all  grades,  all  prices,  in  the  Mundell  line.    Let  us  mail  you 
blue  prints. 

JOHN  C.  MUNDELL  &  CO.,  LIMITED 

ELORA      ::  ONTARIO 


The  hygienic  pnnciple  is 
the  most  pronounced  factor 
in  bedding  sales.  Antiseptic 
Bedding  attains  the  highest 
degree  of  excellence  in  all 
that  is  healthful  and  resting. 


Antiseptic 
Bedding 


The  close  attention  we  pay  to 
the  wearing  qualities  of  Anti- 
septic Bedding  guarantees  per- 
fect satisfaction  in  every  sale,  yet 
the  prices  are  low  enough  to  be 
popular  with  the  great  middle 
class  of  people. 


THE 

Antiseptic  Bedding  Co. 

187-189  Parliament  Street 
Toronto,  Ont. 


Write  for  prices  and  com- 
plete information  cover- 
ing our  lines. 
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STRATFORD  LEADS  IN  REPUTABLE  FURNITURE  AND  GOOD  SERVICE 


Are  You  Getting  the 
Good  Furniture  Trade? 


I  'HE  average  dealer  frequently  loses  sales 
because  he  does  not  stock  the  really  high- 
class  lines  asked  for.      More  frequently,  per- 
haps, he  does  not  obtain  the  better  class  trade 
because  it  never  went  to  him. 

It  has  paid  many  dealers  with  medium-class 
patronage  to  go  after  the  exclusive  trade  of 
their  particular  communities.  You  can  get  it 
by  showing  the  goods.  The  McLagan  line 
comprises  the  equal  of  the  best  furniture  shown 
in  Canada,  as  well  as  the  finer  qualities  for 
medium-class  trade. 

Write  us  for  details  of  our  new  lines.  They 
are  bound  to  interest  you  from  the  standpoint 
of  increased  sales. 

McLagan  Furniture  appeals  to  the 
Re/ineJ  T aste 


The  Geo.  McLagan  Furniture  Co.,  Limited 


Stratford 


Ontario 
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No.  855    Bod  List  Price  $11.20  No.  112    Bed  List  Price  $10.00  No.  222— Bed  List  Price  $11.00 


Before  Placing  Your  Next  Order  for 

Brass  Beds,  Iron  Beds,  Springs,  Mattresses  or  Pillows 

Send  for  our  new  Catalog.  This  catalog  illustrates  a  line  of  Bedding  you  can  sell  Every  Day  in 
the  Week  because  "Ontario"  Beds  and  Bedding  are  so  uniformly  and  carefully  made  of  the  best 
materials  obtainable  that  they  Please  the  People.  Ontario  Beds,  Springs,  Mattresses  or  Pillows  are 
business  getters  and  profit  makers — the  kind  you  can  bank  on  for  quick  sales  and  satisfied  customers. 

Shalt  we  send  Catalog  ? 

The  Ontario  Spring  Bed  &  Mattress  Company,  Limited 

The  Largest  Bedding  House  in  Canada 

London  -  Ontario 


We  are  Specializing  in  Davenports  and  Divanettes  Only 

To  make  Davenports  of  such  "Real  Value"  for  the  prices  asked,  that  your  trial  order  will  prove  "A  Repeater,"  is 
our  constant  aim.    The  lines  shown  below  are  built  to  give  Good  Honest  Service,  and  at  prices  that  cannot  be  beat. 

OUR  REVOLVING  DAVENPORT  BED 


WRITE  FOR 
PRICES 


CATALOGUE 
IS  YOURS 
FOR 
THE  ASKING 


The  Montreal  Upholstering  Company 

1611-1613  Clarke  St.,  MONTREAL,  Can. 


June.  1914 
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The  Most  Profitable  of  Summer  Furniture 


Imperial  in 
Name  and 
Character 


'T'HESE  lines  are  particularly  seasonable  in 
selling  power,  though  their  sphere  of 
usefulness  covers  the  entire  year.  Imperial 
Reed  Furniture  moves  quickly  now  because 
its  value  to  the  user  is  almost  doubled  during 
the  summer  months. 

We  manufacture  a  wide  range  of  Upholstered 
Reed  Suites,  Chairs  and  Rockers.  Get  your 
order  in  now  and  be  prepared  for  the  first  of 
the  summer  business. 


Imperial  Rattan  Company,  Limited 

Stratford  Ontario 


THE  SIRATFORD  SHIPPING    COMBINATION   WILL  INTEREST  WESTERN  DEALERS 


AN  EXCLUSIVE  ADAM  DESIGN 
AT  A  POPULAR  PRICE 

This  Bedroom  Suite  is  made  m  Surface  Mahogany  and  White  Enamel.  Furniture 
crrt  cs  agree  that  for  correctness  in  design,  richness  m  appearance,  and  durability  of 
finish,  this  moderate-priced  Meaford  production  equals  the  artistic  period 
furniture  sold  at  many  times  its  price. 


The  Meaford  Line  is  a 
Distinctive  Attraction 


We  are  now  making  a  great  variety  of  new  designs  in  Period,  Colonial  and 
Modern  Furniture,  and  at  a  price  within  the  reach  of  those  with  small  incomes. 

The  Meaford  Line  is  a  combination  of  Quality,  Utility  and  Price  Attraction 
that  is  bound  to  sell.  If  your  business  needs  a  good  sales  stimulant,  there's  nothing 
that  will  accomplish  it  more  satisfactorily  than  the  Meaford  Line. 


The  Meaford  Manufacturing  Co.,  Limited 


Meaford,  Ontario 
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STRATFORD  LEADS  IN  REPUTABLE  FURNITURE  AND  GOOD  SERVICE 


The  Farquharson-Gifford  Lines 


^  We  manufacture  Davenport  Beds,  Couches,  and 
Living  Room  Furniture.  Although  we  have  only 
had  our  hnes  on  the  market  a  few  months,  they  have 
already  won  a  place  of  confidence  with  many  dealers 
throughout  the  Dommion. 

tfH  The  reason  is  that  we  determined  in  the  first  place 
to  give  a  little  better  than  usual  good  value  for  every 
dollar  spent  with  us,  so  that  our  goods  would  merit  the 
good-will  of  the  dealer  and  the  user. 

^   If  one  of  our  travelers  has  not  already  outhned  the 
F.  G.  policy  in  detail  to  you,  write  us  for  information. 
We  are  sure  that  our  furniture  will  sell  to  a  well-paying 
percentage  of  your  customers. 


The  Farquharson-Gifford  Co.,  Limited 

Stratford  Ontario 


TUF.  STKAIFORI)   SHIPPING   (X)MBINA  IK  )N    WILL   IN  FRRRS  T   WivSlLRN  DLALF.RS 


s 


("  \\  MM  W  I'l  ix^N'ITrKK  W(^KTjD  AND  THE  UNDERTAKER 


June,  1914 


Baetz  Brothers  and  Company 


BERLIN 


ONTARIO. 


No.  711 

"Bungalow"  Breakfast 
Room  Chairs 


Made  of  solid  Quartered 
White  Oak  in  Silver  Grey 
or  Fumed  finishes. 

Seat  and  back  in  SUPER- 
FINE open  cane  webbing. 


Our  Special  "English  Bun- 
galow" Catalog  is  now 
ready.    Have  you  one? 


SATISFACTION 


THE 


Satisfaction 

to  the  Dealer  because 
of  the  margin  of  pro- 
fit, and  the  customer- 
making  quality  of  the 
mattress. 


Satisfaction 

to  your  customer  be- 
cause of  its  great  de- 
gree of  comfort  and 
its  lasting  qualities. 


PATENT  MATTRESS 

Caru  Pat..  Mar.  16.  1909    U.S.  Pat.,  Feb.  16,  1909 


Write  to-day  for  our  Descriptive  Booklet. 


We  are  Equipped  for  Speedy  Delivery 


The  Mattress  is  Guaranteed  for  Five  Years — Absolutely 

The  Fischman  Mattress  Co.,  Limited 


333  Adelaide  St.  W. 


Toronto 
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STRATFORD  LEADS  IN  REPUTABLE  FURNITURE  AND  GOOD  SERVICE 


Globe- Wernicke  Sectional  Bookcases 

Find  the  Greatest  Sale  Among  the  Class  of 
People  Who  Make  the  Most  Profitable  Customers 


1}   


The  store  that  carries  Globe- Wernicke  Sectional  Book- 
cases is  possessed  of  an  asset  that  no  other  make  of 
Canadian  Furniture  can  equal.  It  constitutes  greater 
prestige  and  more  opportunities  for  increased  profits. 


Globe-Wernicke  Bookcase  units  are  made  in  many  Period 
and  Modern  Styles  for  home  and  office  use.  We  shall 
be  pleased  to  send  you  our  catalogs  and  dealer  propositi-  n. 
You  should  have  a  showing  of  this  line  on  your  floors. 


Link  "P  i^ilh  Glohe-W trnicke  World-Wide  Publicity 
Stratford  Onliirio 


THE  STRAITORD   SHIi'PING   COMBlNAnON   WILL   INTLRRST   WLSTRRN  DLALLRS 


10 


CA  NAP  I  AN  FURNITURE  WORLD  AND  THE  UNDERTAKER 


June,  1914 


The  Charm  of  Good  Bentwood  Furniture 

Finds  expression  wherever  beauty  of  design  combined  with  strength 
of  construction  plus  extreme  durabihty  are  appreciated, 

KOHN'S  IMPORTED  BENTWOOD 

is  conceded  to  be  of  supreme  excellence  in  every  detail,  and  the  demand  for  it  is 
growing  with  rapidity.  Be  PREPARED  for  it.  ^  Built  by  perfected  methods 
of  the  finest  and  toughest  Austrian  beechwood,  by  manufacturers  of  long  experience, 
Kohn's  Bentwood  unites  graceful  and  correct  design  with 
great  rigidity  and  strength. 

No.  4322.  Cane  Seal      ^  Catalog,  with  scores  of  attractive  designs, 

inexpensively  priced.  Don't  fail,  if  possible  to  drop  in  at  our  showrooms  and 
see  the  latest  additions.  There's  a  handsome  profit  for  YOU  in  Kohn's  Bentwood. 

JACOB  &  JOSEF  KOHN  of  Vienna 

215-219  Victoria  St,  Toronto,  Canada 

110-112  West  27th  St.,  New  York  City.  1410-1418  So.  Wabash  Ave.,  Chicago,  111. 

Second  Floor,  Keeler  Bldg.,  Grand  Rapids,  Mich.  418  Maritime  Bldg.,  Seattle,  Wash. 


No.  4345.  Cane 


THE 


^Teerless''  Folding  Table 

Folds  in  Small  Space 


Attractive  in  appear- 
ance and  strongly 
built 


The  "Peerless"  is  a  splendid  profit  maker  du  ing  the 
summer  season.  It  is  very  light  in  weight,  and  is  just 
the  thing  for  the  summer  verandah,  lawn  and  camp. 

Get  your  order  in  at  once.    Our  prices  are  right. 

HOURD  &  COMPANY,  LIMITED 

Wholesale  Furniture  Manufacturers 


LONDON, 


CANADA 


Sole  Canadian  Licensees  and  Manuf  jcturer^ 


Appropriate  Designs 
In  Brass  Trimmings 


QUR  facilities  for  produc- 
ing Brass  Furniture  Trim- 
ingsof  all  kinds  in  any  quantity, 
design  and  finish  you  require 
are  unequalled  m  Canana. 

Let  us  quote  our  attractive 
prices  on  your  next  order, 
whether  it  is  stock  or  special 
work. 


Stratford  Brass  Co 

Limited 

Stratford  Ontario 
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Summer  Trade  Creators 

Not  a  minute  is  to  be  lost  if  you  intend  to  get  the  greatest  returns  from  your 
summer  stock.  Order  a  shipment  of  our  lines  to-day — they  are  recognised 
all  over  Canada  as  the  very  best  value  in  their  class. 


Lawn  Swings,  Gliding  Settees,  Gar- 
den Seats,  Park  Seats,  Folding  Chaits, 
Lawn  Chairs,  Camp  Stools  and  Chairs 
and  Verandah  Furniture. 


Stratford  Manufactup>5)g  Company,  Limited 


Write  to-day  for  our  catalogue 
of  summer  lines. 


STRATFORD 

ON  l  ARIO 


The  "Classic  Queen"  is  Weil  Made 


gINGLE  weave  with  extra  heavy  ribs  every 
eight  inches.     Exceptionally  strong  iron 
support.   Tin  over  key-way.   Absolutely  vermin 
proof. 

All  Classic  Woven  Wire  Bed  Springs  are 
made  of  the  very  best  materials  for  the  popular 
priced  trade.  Every  spring  we  turn  out  is  fully 
guaranteed,  and  each  sale  affords  you  a  generous 
profit. 


Classic  Springs  Pay  the  Dealer 

The  Frame  &  Hay  Fence  Company,  Limited 


STRATF-'ORD 
ONTAKIO 
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The  Bed  that 
Makes  itself 


The  IBndet 


Day  and  Night 
Service 


other  Davenport  can  compare  with  the  Kindel  Kind  where  a  good  bed  is  required.  The 
only  reason  in  the  world  why  a  person  would  not  buy  the   Kindel  Parlor  Bed  is  because 
he  has  not  niacin  a  thorough  investigation. 


1  lu'  Kindel  Beds  have  the  simplest  mechan- 
ism, the  easiest  movement,  the  most  comfort- 
able seat  as  a  davenport,  and  the  most 
luxurious  bed,  besides  the  great  convenience 
of  tho  wardrobe  feature. 

Consider  the  Kindel  itself,  its  range 
of  profit,  the  selling  plan  and  the 
fact  that  before  you  buy  it,  it  is 
[lartly  sold.  Then  let's  get  together. 

The  Kindel  Bed  Co.,  Ltd. 

Toronto       -  Ontario 


Authentic  Store  Front 
Book 


Our  eight  years"  experience  in  helping  to 
design  and  build  more  than  30,000  KAW- 
XEER  STORE  FRONTS  has  enabled  us  to 
compile  and  publish  an  authentic  book  on 
Store  Fronts.  This  book  contains  photo- 
graphs as  well  as  drawings  of  many  of  the 
best  pay-  ing  Store 

Fronts  in  l^clWneef^  the  coun- 
try and  if  Storefronts  *  you  are 
interested  in  Store 
Fronts  don't  take  another  step  until  you 
have  seen  "Boosting  Business  No.  2."  Let 
us  help  you  build  a  new  Store  Front  that 
will  pay  for  itself  by  increasing  your  business. 

Jutt  a  Card  for  "  Boosting  Business  No.  2"  will 
bring  it  without  obligation 

Kawneer  Manufacturing  Co.,  Ltd. 

Francit  J.  Plym,  Preaident 

Dept.  S.       1197  Bathurst  Street 
Toronto,  Ontario 


The  CoUeran  Patent 
All-Steel  Mattress 


CPECIALLY  tempered  steel  frame;  Colleran  patented 
rope  edj^e;  double  woven  mesh;  six-inch  tempered  steel 
cone  supports. 

The  Colleran  line  will  stimulate  your  Bed  Spring' 
Business. 

Write  Us  for  Complete  Informotion. 

REPRESENTATIVES 
Ed.  Bagshaw,  Western  Ontario     A.  McNab,  Eastern  Ontario 
J.  Clarke,  Northern  Ontario  J.  A.  McLaughlin.  Quebec 

Colleran  Patent  Spring  Mattress  Co. 

TORONTO.  ONT. 


June.  1914 
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WEISGLASS 


Synonymous  with  the  best 
in  Brass  Bedsteads 


There  is  much  in  a  name,  when  that  name  happens  to  be 
"Weisglass."  It  stands  for  the  highest  grade  of  Brass 
Beds  manufactured  in  the  Dominion  of  Canada:  Magnificent 
designs,  most  carefully  constructed,  and  finished  with  per- 
manent indestructible  acid-proof  lacquer. 


1388 


We  shall  be  pleased  to  quote  prices  on  beds,  as  illustrated,  to  any  respon- 
sible furniture  dealer. 

Our  COMPLETELY  illustrated  catalogue  is  ready  for  mailing. 
Have  you  applied  for  your  copy  ? 

S.  WEISGLASS,  LIMITED 

Beds  TORONTO        MONTREAL  Qavenports 

Springs  Costumers 
Couches  Wall  Racks 
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^^^^  GUARANTEED 

/^>*t^GUA  RANTEEP 

WATERVILLE.OUE. 

^^133S^  WAtERVIUE,QUE. 

No  Better  Value  in  Canada 


The  "  Restwell  No.  1  " 

COUCH  HAMMOCK 

Put  a  Gale  Couch  Hammock  alongside  any  other  couch  hammock  sold  in 
Canada — compare  the  construction  and  quality  of  materials  used — and  see  if 
it  does  not  offer  better  value  than  any  other  Couch  Hammock  you  can  secure. 

Material  in  "Restwell  No.  1  "  is  8  oz.  duck  with  iron-frame  wire  fabric 
spring^,  cotton  filled  mattress.  Stand  1  1/16  in.  tubing,  height  7  ft.,  length 
7  ft.  7  in. 

List  price,  complete  with  stand,  canopy,  chains,  windshield  and  pad,  $24.00. 
List  price.  Hammock  Couch  with  chains,  windshield  and  pad,  $14.00. 
List  price.  Stand  only,  $6.00.  List  price.  Canopy  only  $4.00. 

GEO.  GALE  &  SONS,  Limited,  Waterville,  Que. 

MONTREAL  TORONTO  WINNIPEG 


GUARANTEED 


WATERVILLE.OUE 
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GUARANTEED 


WATERVILLE.QUE. 


Always  a  Great  Seller 

Few  Springs  can  equal  "The  Cuban" 
record  of  1  5  years'  success 
and  satisfaction 


"THE  CUBAN" 


The  Gale  biisiiioss  betjan  willi  the  manufacture  of  spriiig^  mattresses,  and 
no  spring  they  manufacture  has  given  greater  satisfaction  or  greater  service 
than  "  The  Cuban.  " 

No  one  ever  heard  of  "  The  Cuban  "  going  wrimg,  and  tliousaiids  of  tliem 
have  been  in  use  for  over  li)  years. 

There  are  hundreds  of  people  in  yoiw  locality  who  woulil  buy  "  The 
Cuban  "  spring  if  they  knew  how  good  it  is. 

Why  not  try  it  and  see  how  well  it  sells  ? 

Wholesale  price,  $8.00    f.o.b.  factory. 

Sold  only  to  merchants  who  will  agree  to  retail  selling  price. 


GEO.  GALE  &  SONS,  Limited,  Waterville,  Que. 


MONTREAL 


TORONTO 


WINNIPEG 


GUARANTEED 


WATERVILLE, QUE. 
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How  is  Your  Stock  of 
Brass  Bedsteads? 

Are  you  keeping  it  up-to-date?  Are  you  doing  a  profitable 
business  in  Brass  beds?  If  not,  there  is  something  wrong 
and  you  should  get  to  the  bottom  of  it  at  once. 

Just  drop  us  a  line  and 
we  will  put  you  on  the 
right  track. 

Victoriaville 
Beds 

are  made  of  the  very  best  material.  Our  up-to-date  facilities 
for  manufacturing  this  class  of  furniture  enable  us  to  produce 
them  at  a  cost  which  comes  within  the  means  of  the 
majority  of  your  customers,  after  allowing  yourself  a  good 
substantial  profit. 

It  will  pay  you  to  get  acquainted  with  us. 


The  Victoriaville  Bedding 

^^^^w  (Formerly  The  Standard  Bedstead  Co.,  Limited) 

J^^^  Company,  Limited 

mcdar/oac/Cenkr         Victoriaville,  Que. 
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///xed  CDrJoadCenfer 


JYjxed CDr/oadCenfer 


A 

PROFITABLE  UNE 

OF 

COMFORTABLE  UPHOLSTERED 

FURNITURE 


The  best  material,  the  best 
workmanship,  and  real 
comfort  at  a  low  price,  are 
what  we  offer  furniture 
dealers  in  Victoriaville  Up- 
holstered Furniture. 


These  are  the  points  that 
count  when  talking  to  a 
prospective  customer,  and 
a  trial  order  of  our  up- 
holstered furniture  will 
prove  our  claims.  Send 
for  our  catalogue. 


The  Victoriaville  Bedding  Company 


Limited 


(Formerly  The  Canada  Mattress  Co.,  Ltd.) 

Victoriaville,  Que. 
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The  Gold  Medal  Line 


SPRING  TIME  IS 
BED  SPRING  TIME 

Keep  a  good  supply  in  stock  of 

HERCULES 


REGISTERED 


BED  SPRINGS 


Imperial  Steel  Slid- 
ing Couches  and 
Steel  Folding  Cots 
complete  with  cush- 


ions. 


A  handsome  couch  by  day,  a  double  bed  by  night.    A  pressure  of  the  foot 
converts  from  the  one  to  the  other.    The  two  articles  at  one  cost. 


"Purity"  Mixed 
Mattresses  and 
White  Cotton 
Mattress. 

"Gold  Medal" 
Felt  Mattresses  /I 


Manufacturers  of  Parlor  and  Living  Room  Furniture 


The  Gold  Medal  Furniture  Mfg.  Co. 

Limited 

Head  office:  Van  Horne St., Toronto    Factories  also  at  Montreal,  Winnipeg  and  Uxbridge 
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A  Pair  of  Pedestals 

each  Complete  in  Itself 

That's  the  patented  feature  of  our  TWIN  T^EDESTAL 
EXTEXSION  TABLE— the  line  that  has  made  such  won- 
derful advances  during  the  past  year.  The  Twin  Pedestals 
present  a  perfect  appearance  an(l  give  the  greatest  support, 
extended  or  closed.  There  are  no  troublesome  locks,  no 
gaping  pedestals  and  no  untinished  surfaces  when  ex- 
tended.   In  the 

Twin  Pedestal  Extension  Table 

you  can  close  a  sale  fast  by  showing  your  customers  all 
they  can  desire  in  design,  fine  (piality  and  finish  ;  and  more 
than  they  expect  in  utility  and  serviceability — all  at  a 
reasonable  price,  too. 

You  should  have  a  copy  of  our  large  new  catalog, 
just  out.     You'll  like  the  Twin  Pedestal  proposition 

Chesley  Furniture  Company,  Limited 

Chesley  ::  Ontario 


"  Twin  "  Tables 

make 
"  Twin  "  profits 


CAXAl^IAX  FI'1{XITU1JK  WORTiP  AND  TTTK  UNDERTAKER 

-  Knecbtel  =: 
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Beautiful 


Grain 
Color 
Finish 
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No.  278  $18.00 


No.  278~$13.50 


One  of  the  finest  cabinet 
woods.  Orders  repeated 
again  and  again.  Oversold 
most  of  the  time. 


Knechtel  Furniture  Co, 

Limited 

Hanover       ::  Ontario 
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No.  278  $30.00 


Order  right  now  and  have 
your  turn  come  earher. 
Stock  up  and  get  business. 
Write  us  to-day. 

Knechtel  Furniture  Co. 

Limited 

Hanover  Ontario 


No.  279  $29.25 
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Solid  Comfort 
and  Big  Value 

This  is  one  of  a  number  of 
new  designs  we  have  just 
produced-  It  is  very  at- 
tractive in  appearance,  sub- 
stantially made,  and  affords 
the  maximum  of  comfort. 

Write  for  oar  prices. 

J.  P.  Albrough  &  Co. 

INGERSOLL,  CANADA 

Makers  of  Quality  Couches  and 
Easy  Chairs. 


Fine  Upholstered  Furniture 


No  SR 

In  the  Imperial  make  of  Upholstered  Furniture  you'll  find  that  touch  of  better  finish,  appearance  or  quality  that 
develops  the  customer  who  is  "just  looking  them  over  to-day"  into  an  immediate  purchaser. 

WRITE  FOR  OUR  PRICES  AND  PHOTOS 

IMPERIAL  FURNITURE  CO.      585-591  Queen  St.  W.,  Toronto 


,  CEDAR  Bedroom  Boxes 

 3 

q  Made  of  4i  in.  B.C.  Red  Cedar 
covered  with  Japanese  matting  and 
t  immed  with  rattan.     Bent  brass 
hinges  and  casters.    Top  panelled 
and    nicely    padded.    Made  in 
three  sizes. 

Particulars  of  other  lines  on  request 

D.  L.  Shafer  &  Co. 

ST.  THOMAS              -  ONTARIO 

Do  you  know  of  any  Furniture  Dealer  or  Funeral  Director,  anywhere  in  Canada,  who  is  not  a  subscriber  to  the 
Canadian  Furniture  World  and  The  Undertaker?  If  so,  you  will  be  doing  him  a  favor  by  sending  us  his  name  and 
address  so  that  we  can  send  him  a  sample  copy  and  subscription  order  blank. 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER 


23 


Factories  at  Berlin  &  Listowel 


Established  1877. 


Till-  l>.irii53^KK  Fi I  ^i^^mmsm^ 

manufacturers  of 

<>ltAI>l-:  FriC^'ITI'ICK,  <k>>fll>I.EXE  UUTEKOnOO^f  SlJTTKK  IIV  <X^K  «c  SOUl)  >f  AlIO<i.«.XY^ 

I'Aiti.oit  X-  LiiiitAitY  TAni.i-:$«,  Book  C.^vsea*  &  PA.i<i.oie  Niiitkk. 


C  A  N  A  DA. 


April  29th,  1914 


The  Canadian  Linderman  Co. 
Woodstock,  Ont . 

Gentlemen : - 

Our  Linderman  six-foot  Dovetailer  has  been  running  at 
our  factory  for  over  six  months.      During  that  time  we  have 
used  it  on  all  grades  and  classes  of  work,   from  Solid 
Mahogany  Table  Tops  to  core  v/ork,  drawer  sides,   etc.,  and 
we  can  truthfully  say  that  the  machine  has  fulfilled  every 
promise  that  you  made  us  about  it.    Our  joints  are  as  fine 
as  we  could  ask,  and  we  have  had  no  trouble  with  the  machine 
since  we  installed  it. 


We  wish  to  thank  you  for  the  interest  you  have  taken 
in  our  machine,  and  we  surely  appreciate  the  attention. 

Yours  very  truly, 

THE  D.  IIIBNE]{  FURWITURE  CO.,  LTD. 


24 


("W  \l>l  W  FrK'NlTinJE  W(>in;n  AND  THE  UNDERTAKER 


June,  1914 


This  Table  is  a  Splendid  Value 

A  handsome  Library  Table  that  reaches  the  top  notch  of  excellence 
in  Us  class.  It  is  plain,  yet  aristocratic  in  design,  and  will  never 
become  "  out  of  style.  '  The  drawers  and  book  shelves  are  spacious 
and  well  arranged.  Write  for  our  prices  and  you'll  be  sure  to  order 
a  couple  at  once. 


MaJc  in  mahogany  and 
quartered  oak.  beautifully 
finished.  Substantially 
constructed  and  serviceable 
in  every  way. 


Our  lines  of  Office  Desks, 
Chairs,  Filing  Cabinets,  etc., 
.should  interest  ^ou.  Our 
catalog  will  be  sent  on 
application. 


The  Elmira  Interior  Woodwork  Co.,  Limited 


C.P.R. 


Elmira,  Ontario 


G.T.R. 


III 


No.  971 


Sure 

Selling 

Diners 

Our  latest  design  in 
attractive  Diners  at  a 
popular  price. 

Nos.  971  and  973, 
made  in  hardwood  and 
oak  with  cane  seats. 
Also  made  with  im- 
pervious veneer  seats 
when  specified. 

Get  this  line  in  stock  at  once. 
Prices  on  request. 


No,  973 


THE  NORTH  AMERICAN  BENT  CHAIR  CO.,  Limited 


OWEN  SOUND 


ONTARIO 


June,  mi 
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AY/E  are  manufacturing 
an  extensive  line  of 
Roman  Stripes,  Art  Serge, 

Armure,  Egyptian  and  Monk's 
Cloth,  together  with  all  grades  of 
Tapestry  curtains,  and  are  selling 
direct  to  the  trade. 

Give  us  a  chance  to  send  our  represen- 
tative to  you.  It  will  be  worth  your 
while  to  consider  the  above  lines.  They 
are  the  best  obtainable — the  kind  of 
goods  that  bring  buyers  back  for  more. 

The  Dommion  Hammock 
Manufacturing  Company 


Limited 


Dunnville 


Ontario 


For  Metal  Beds 


For  Wood  I'lirniturc 


Onward 
Sliding 
Furniture 
Shoes 

Are  always  in  good 
working  order,  and  they 
never  damage  floor  sur- 
faces or  coverings. 

See  that  the  furniture 
and  metal  beds  you  stock 
are  e(|Uip[)ed  with  On- 
ward Sliding  Shoes. 
Manufacturers  can  sup- 
ply them  at  no  extra  cost. 

Order  a  trial  case  to- 
day. Onward  Sliding 
Shoes  are  well  advertis- 
ed and  they  sell  cjuickly 
and  |)r()fital)ly. 


The  Onward  Mfg.  Co. 


Berlin,  Ontario 


Are  you  getting   YOUR  share 
of  this  profitable  business  ? 

During-  the  past  year 
our  sales  of  J-M  Asbestos 
Table  Covers  took  a  tre- 
mendous jump.  Somedeal- 
ers  somewhere  are  <^et- 
ting  the  benefit  of  this  in- 
creased demand.  Are 
you  one  of  them  ?  i. , 

J*^  ASBESTOS 

TABLE  COVERS  AND  MATS 

aio  iiiailc  ill  (1111-  f.ictoiy,  Ir.uii  the  liur^t  grade  of  A>l"  -lo^  iii  1  he 
world,  taken  din-el  ly  I'loiM  our  owiL  iiiiTics.  Vel  in  si>ite  of  t  liei r 
-^u|)erior  (|inilil.v.  J  M  Asbestos 'I'a hie  ( 'overs  cost  no  more-  and 
often  less— tlian  the  ordinary  ,  soon-wear-out  kinil. 

A  modest  Inveslnient  and  a  little  ellorl  on  your  ivart  will  i| nick l.\ 
ili'velopa  thri\  iriKliusiness  in  this  line.  We'll  holpyou  l)y  snjiplyinK 
freeattiiietiveliookletsiinprinteil  with  .Nouiow  n  na nie out lieeover 

It  isn't  necessai-y  to  eari-,\  a  lartrc  stock  either,  asour  neari'st 
braneh  is  pr<'|)ared  to  aet  (piiekly  on  liurry  np  oiders. 

Write to-da.\  foi'  Booklet  and  Special  Pro|)osilion  to  Dealers. 

.Address  nearest  Branch. 

THE  CANADIAN 
H.  W.  JOHNS-MANVILLE  CO. 


i;e 


Limited 


Manufacturers  of  Show-Case,  Show-Window  and  General 
illuminating  Systems;  Asbestos  Pipe  Coverings; 
Dry  Batteries  ^    ^  Fire  Extinguishers.  Etc. 


TORONTO 
MONTREAL 


WINNIPEG 
VANCOUVER 


Making  TABLE-SLIDES  is 
a  Specialty  Business 

I'or  inoro  than  T\V  KNTN  -l'  lX  K  VE.VKS  wi-  liavo 
iiK.de  T.AMLK  SLII)I':.S  exclusively. 
Our   Factory  i.s  i"t|uippotl   with  Spoci.il  Macliiiiorv 
w  hich  enables  us  to  make  Sl.l  DK.S,  -HliTTIiR  aiul 
I.' 1 1 I'K  1<  than  the  tuinlturi'  in.iiiufacturcr. 


Canadian  Table  makers  are  rapidly 
adopting  WABASH  SLIDES 

D  I  They  ELIMINATE  SLIDE  TROUBLES 

OeCaUSCiAre  CHEAPER  and  BETTER 


Reduced  Costs 
Increased  Out-put 


BY  USING 

WABASH 

SLIDES 


A/.u/c  /. 


B.  WALTER  &  CO. 


Wabash,  Ind. 


I  ..rgm.l  EXCLUSIVE  TABLE-SI. lOE  Mnnufacturmrt 
in  Anttricu 

ES"rAni.I.SHED-lHH7 
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Lippert  Davenport  Beds 


Two  Home  Comforts  m  One 


No.  1 .    Length  60  inches  x  32^inches"cleep 

A  NEW  ADDITION  TO  OUR  LINE 


One  of  our  very  attractive  designs  in  our  line  of 
Davenports  and  Davenettes.  Ask  our  traveller 
to  show  you  this  line  on  his  next  trip.  Get  prices 
and  prints— it  will  pay  you. 

The  Lippert  Furniture  Co.,  Limited 

BERLIN  ONTARIO 


CAXADIAX  FUI 
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Shows  the  Build 


ELLARIC  Mattresses  are 
made  of  firm,  soft,  sanitary, 
resilient  cotton  felt,  and  heavy, 
well-wearmg  covermgs  of  attrac- 
tive design. 

Our  secret  process  of  cross  bind- 
ing eliminates  all  possibility  of 
spreading.  Kellaric  Mattresses 
hold  their  shape  indefinitely. 
Kellaric  Mattresses  are  made 
with  straps  at  the  sides  for  con- 
venience in  handling. 


Stock  the  KELLARIC  now, 
Mr.  Dealer,  and  get  the  benefit 
of  our  consumer  advertising.  You 
can  handle  these  mattresses  at  a 
good  profit.  There  is  nothing 
to  equal  their  comfort,  sanitation, 
and  economy,  and  they  are  half 
sold  when  you  get  them. 
Our  Model  Spring,  Hair-in- 
Cotton  and  Common  Sense 
Mattresses  will  meet  the  demand 
for  lower  Priced  goods. 


Fort   Wil!i.\m.  Onf^rm 
Eastern  Branch:  BERLIN   BEDDING  CO.,  LIMITED,  31  Front  St.  E..  Toronto 
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SHIPPING  WEIGHT  CRATED,  149  LBS. 


Bed  is  a  bundle  of  paradoxes  ;  we  go  to  it  with  reluctance, 
yet  we  quit  it  with  regret ;  and  we  make  up  our  minds  every 
night  to  leave  it  early,  but  we  make  up  our  bodies  every 
morning  to  keep  it  late. — Colton. 


O 


F  all  the  beds  that  ever  charmed  the  eye  and  appealed  to  one's 
sense  of  value,  it  would  be  hard  to  equal  the  IDEAL  BRASS 
BED,  B.  78,  which  is  pictured  above. 


For  pure  simplicity  of  design,  elegance  in  appearance  and  perfection 
of  workmanship,  we  consider  B.  78  a  masterpiece,  and  you  may  have 
full  confidence  in  recommending  it  to  your  customers.  it  is  equipped 
with  the  very  fine  appearing  Pierce  Trimmings. 


-1ITED 
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Punctuality 
and  Success. 


We  i)rint   in  aiiothci-     j)art  of 
tlii.s  issue  a  short  tirticlc  by  J. 
Wilhcliii,  a  salesman  with  the  T. 
Katon  (.'o.,  on  tlie  sul)ject  of  "Punctuality  PiS.seiitial  to 
Success  in  Ijife."  The  article  shouhl  he  read  by  every- 
one, and  particularly  clerks. 

.Xeai'ly  every  clerk  is  ambitious  to  succeed,  liul  it 
is  not  every  clerk  that  is  willing  to  religiously  do  these 
things  which  bi'ing  success.  A  disregard  of  punctual- 
ity is  one  of  those  things. 

It  is  just  as  easy  to  be  punctual  as  not  punctual. 
Either  is  a  matter  of  liabit.  And  iiabit.  on  the  other 
hand,  is  a  reflection  of  the  will  power. 

Make  up  your  mind  to  be  piuictual.  And  then  de- 
velop it  into  a  habit. 

W(;  shall  be  glad  to  hear  from  clerk's  on  this  oi-  any 
other  sub.jecl.  The  e.xperieiicc  of  oiu'  stimulates 
others. 


l\7iiii  frddv  is  qiiiii  llic  fiiiic  is  ()/>f>i)r/iinc  for 
<i(  llin  <r  busy  on  collcclioiis. 

Knowing  the  lii-  who  kiH)vvs  the  goods  he  is 

Customer.  M'lling  possesses  that   \viii(di  is 

an    important    factoi'   in  sales- 

iiiaiisliip. 

I>iit  there  is  still  another  thing  he  should  know  if 
\w  is  to  be  adeipiately  eipiippcd. 

lie  should  be  able  to  "size  U|)  "  bis  customers  when 
they  Ciller  I  lie  si  ore. 

To  Ibis  w  ith  ciislomcrs  w  ith  w  hn:ii  he  has  a  pei'- 
soiial  ac(|iiaiiilaiice  is  not  a  difficult  matter.  lie  has 
from  e.xpcricnce  leai'iied  their  tastes  and  peculiari- 
ties. And  any  inlclliuciil  business  iirin  can  Icarii  by 
experieiKtc. 

WluM-c  the  test  of  skill  comes  in  is  when  the  sales- 
man can  read  the  customer  who  is  a  perfcci  stranger 
l<>  liiiii. 


This  may  not  be  an  easy  task,  but  it  is  not  an  im- 
possible one.  Like  everything  else  that  is  worth  wliile, 
it  comes  by  study,  or  the  study  of  human  nature. 

And  the  essentials  to  the  study  of  human  nature 
are  patience,  perseverance,  and  tact,  for  it  is  not  the 
study  of  a  day;  it  is  the  study  of  a  lifetime. 

Probably  the  greatest  of  these  essentials  is  tact,  for 
without  this  patience  and  perseveranco  will  prevail 
but  little. 

IJefore  you  can  know  an  unknown  customer  that 
comes  into  your  store,  you  have  got  to  do  a  little 
"angling."'  In  other  words,  you  have  got  to  feel  him 
— to  draw  him  out — in  order  that  you  may  ascei'tain 
how  you  can  secure  his  confidence  and  good-will,  and 
ultimately  obtain  his  order.  This  is  tact.  Patience 
Mud  persevei-ance  come  to  the  assistance  of  tact  when 
it  is  sorely  tried  by  the  enigmatic  customer. 

"Playing"  to  land  a  customer  is  groat  sport.  Fishing 
f'u-  cither  bass  or  trout  isn't  to  be  compared  with  it. 
Tie  who  hasn't  the  ambition  to  e'piip  himself  for  it  had 
better  seek  another  vocation,  for  he'll  never  be  a 
salesman. 

WJiile  it  is  lonvisc  to  (iI/o7v plcdsiirc  to  interfere 
ivitii  business,  yet  it  is  a/so  /t/i^cisr  to  allo^v 
business  to  interfere  vftli  tin-  hvaltJi  of  tlie 
vierciidnt . 


The  Dealer  Who 
Wides  Behind 
Himself. 


The  dealer  who  says  that  he  has 
been  so  long  ill  ])usiness  that  he 
does  not  need  to  advertise  is 
hiding  behind  himself,  lie  may 
not  realize  the  fact,  but  it  is  true,  nevertlieless.  And 
the  more  persistently  be  hides  behind  himself  thi' 
LH-ealer  will  be  the  number  of  peoi)lc  who  will  forget 
him. 

II  all  (b'alers  were  to  agree  to  I'cfrain  fivnii  publicity 

'ill  would,  of  course,  be  on  a  iiial  footing.    P.ut  the 

trouble  is  no  really  progressive  dealer  would  agree  to 
conform  to  any  sucdi  reactionary  policy. 

Once  iiDon  a  time  a  group  of  manufacturers  in  Can- 
ada agreed  to  discontinue  all  advertising.  There  were 
only  three  or  four  in  the  uroiip.  but  they  were  the 
only  manufacturers  of  the  kind  in  the  c(uintry.  Even 
they,  however,  soon  found  that  their  policy  was  an 
unwise  one. 

Like  a  good  many  other  business  men.  they  thought 
that  iiioncy  paid  out  in  advertising  was  an  expenditure, 
'i'heir  e.xpericncc.  however,  taught  Ihem  that  it  was 
an  investment.  They  are  now  all  consistent  adver- 
t  isers. 

The  (piestion  naturally  arises:  If  a  gr. mi|i  of  manu- 
facturers who  monopolize  the  manufacture  of  an 
'I.''*''"'''  "'I'l  Ibal  it  is  an  unsound  business  jirac- 
I"  advertise,  what  must  be  the  case 
when  a  retailer,  win.  has  to  meet  the  keenest  kind  of 
eomnetilion.  decides  that  he  will  not  use  the  columns 
<d"  his  local  newspaper.'  The  answer  is  easy  he  is 
haiidica|iped. 

Some  business  men  have  been  heard  to  remark  th;it 
if  they  knew  how  to  prepaiv  co|)y  ihcv  wmild  ad- 
vertise. 

Writing  an  ads  ert  iseiiieiit  is  iiii'rely  nullinir  on 
l>apcr  the  substance  of  what  they  would  sav  to  ii  ens- 
Ifuner  who  entered  their  store  to  buv  a  certain 
arti(de. 

True,  some  can  do  this  better  than  otlics:  but  jlist 
as  there  is  no  on.'  in  busiin'ss  who  is  such  a  poor  sales- 
iiuiii  that  he  bccinncs  dumb  when  a  .'ustomcr  cut. -is 
his  store,  so  tliere  is  no  one  so  iiieilicieiil  tluit  he  ciiii- 
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m>l  I'Ui  I'll  piiji.T  tln'  solliiii:  |><iiiil>  of  ;i  i  nrlii-lc  lliat 
lu*  wislu's  to  adviTtiso. 

Wlu'iv  tlu'i-f's  a  will  tluTi-'s  a  way.  Uii!  the  1ih)ii1)1c 
is  that  soiiu'  tlo  not  appi'ar  to  iuivc  the  will  as  i'ar  as 
ailvt'i'tisiiije:  is  coneeriu'd. 

//  is  on/v  t/iosf  ivho  iiitikf  advqiialc  prepar- 
ations that  can  t:\pccf  to  reap  a  j;ooi/  /uirvcst 
fnnn  the  sunnncr /iiniitiirc  tratlv. 

How  He  Made  His  He  is  a  rash  man  who  to-day 
Bu.siiiess  Grow.  iliinks  that  the  limit  has  been 
rfaehod  in  anything.  This  is  true 
of  business  enterprises  as  well  as  in  the  field  of  science. 

As  a  matter  of  fact,  most  thoughtful  men  are  in- 
clined to  the  belief  that  in  business  at  any  rate  possi- 
bilities are  only  limited  by  the  will  power  and  resource- 
fulness of  those  who  are  in  command. 

The  business  of  a  retailer  in  a  back  country  store  in 
<~>ntario  had  reached  a  stage  beyond  which  the  pro- 
prietor was  beginning  to  wonder  w'hether  or  not  further 
growth  was  possible.  lis  had  not  reached  the  point  at 
which  he  had  abandoned  hope.  lie  wasn't  made  of 
that  kind  of  stuff.  But  during  his  meditations  he  felt 
that  even  if  there  was  further  growth  it  could  scarcely 
be  material,  particularly  as  the  town  in  which  he  did 
business  appeared  to  have  reached  the  stand-still  stage. 

One  day.  however,  in  the  midst  of  his  meditations,  a 
newspaper  friend  dropped  in  to  sec  him.  And  the  thing 
that  was  on  his  mind  became  the  subject  of  discussion, 
during  which  the  newspaper  man  suggested  that  he  get 
out  a  small  illustrated  catalogue,  placing  one  in  the 
home  of  every  family  in  the  town  and  surrounding 
country. 

The  dealer,  who  was  never  known  to  turn  down  a 
suggestion,  gave  this  one  much  consideration.  After 
some  deliberation  he  decided  to  make  the  venture.  He 
sought  and  secured  the  co-operation  of  a  number  of 
manufacturers  and  .jobbers  whose  goods  he  handled, 
and  from  them  he  obtained  the  use  of  a  number  of  en- 
gravings. 

When  mailed  the  catalogue  was  accompanied  by  a 
short  and  nicely  worded  circular  letter. 

It  is  about  a  year  since  the  venture  was  made,  and 
not  only  has  the  dealer  securi^d  business  from  homes 
whi«-h  had  not  hitherto  dealt  with  him,  but  the  general 
turnovf-r  of  goods  in  his  store  has  materially  increased. 

He  does  not  now  depend  wholly  upon  his  catalogue 
as  an  advertising  medium.  He  has  been  encouraged  to 
use  the  columns  of  the  local  newspapers  to  tell  the 
news  of  his  store. 

That  he  is  no  longer  perturbed  about  the  future  of 
his  business  may  be  taken  for  granted.  He  feels  that 
his  business  has  taken  a  new  lease  of  life,  and  he  in- 
^f'nd^■  to  tak'^  all  the  advantage  of  it  that  he  can. 

Even  a  little  advertising  will  help  remind  for- 
getful cnstotiiers  that  you  are  still  doing 
business  at  the  old  stand. 

A  Good  Scheme.  Heads  of  departments  of  a  num- 
ber of  mercantile  and  financial 
concerns  in  New  York  are  brought  together  every  two 
weeks  to  listen  to  addresses  on  efficiency  and  to  discuss 
business  problems. 

The  idea  is  an  exceedingly  good  one.  If  properly 
conducted  its  possibilities  are  great.  No  one  person 
possesses  a  monopoly  of  either  ideas  or  experiences, 
and  when  a  group  of  practical  men  are  brought  to- 
gether for  free  and  open  discussion  great  benefit  to  all 
participating  must  result. 
It  is  a  scheme  which  might  be  undertaken  by  business 


men  everywhere.  Those  in  small  towns  may  not  have 
at  hand  the  facilities  for  employing  it  that  large  cities 
have,  but  even  if  the  place  was  so  small  that  only  half 
a  dozen  business  men,  heads  of  departments  and  clerks 
could  be  got  together  it  would  be  a  good  thing.  Not 
only  would  those  who  participated  benefit,  but  better 
business  conditions  generally  in  the  locality  would 
naturally  follow. 

He  '-.villi  liiis  a  narrow  mind  is  never  sharp 
enough  In  nil  iiuich  of  a  figure  in  business. 

Interest  Clerks  Are  your  clerks  merely  putting  in 

in  Business.  the  time,  or  are  they  interested 

in  the  business?  It  must  be  admit- 
ted tliat  there  are  many  clerks  that  take  little  interest 
in  making  sales,  and  that  it  is  frequently  a  difficult 
problem  to  get  them  interested.  The  merchant  should 
at  least  make  an  attempt  to  arouse  real  effort,  and  he 
can  often  do  much  to  arouse  their  enthusiasm  by  taking 
them  into  his  confidence  as  to  how  much  business  he 
wants  to  do  each  week  or  month,  and  asking  for  their 
views  on  how  it  is  best  to  go  after  that  amount  of  busi- 
ness. 

//  is  not  liiek,    hut  successful  methods,  that 
bring  success  in  business  ventures. 

Death  Roll  of  Twelve  hundred  and  twenty  in- 

Consumers.  dustrial  workers  were  killed  in 

Canada  last  year  while  engaged 
in  their  regular  vocations. 

This  is  of  more  than  passing  interest  to  business  men. 
Every  life  lost  destroyed  at  least  a  consumer  if  not  a 
customer  direct. 

As  a  consumer  of  various  forms  of  merchandise  each 
victim  may  be  estimated  to  be  worth  $500  a  year  to  the 
country.  If  this  estimate  is  approximately  correct  it 
means  that  by  the  death  of  these  1,220  persons,  $610,000 
was  lost  to  the  business  men  during  the  year.  On  the 
same  basis  $6,100,000  would  be  lost  in  ten  years. 

But  this  is  not  all,  for  by  the  serious  accidents  which 
befell  5,780  other  persons,  there  was  a  further  decrease 
in  purchasing  power. 

It  is  (juite  evident  that  business  men  should  have  more 
than  a  passing  interest  in  the  "safety  first"  movement 
which  is  now  becoming  so  general  in  Canada  as  well  as 
in  other  civilized  countries. 

There  is  an  economic  as  well  as  a  humanitarian  aspect 
to  the  subject 

// 77iav  take  ambition  to  start  a  man  develop- 
ing his  ability,  but  simple  cofumon  sense  will 
keep  him  at  it. 

System  in  Business  System  introduced  into  business 
works  for  greater  profit  because 
it  guards  against  losses,  and  keeps  the  merchant  ac- 
quainted with  the  standing  of  diflPerent  departments  of 
his  business.  This  refers  to  system  used  in  connection 
with  book-keeping,  and  in  keeping  track  of  sales,  stock, 
book  accounts,  etc. 

System  in  delivery,  in  looking  after  stock  and  orders, 
in  handling  of  customers,  packaging  up  of  goods,  and 
siiTiilar  work,  lessens  the  amount  of  labor  in  connection 
with  it.  and  this,  of  course,  has  a  bearing  on  profit,  be- 
cause it  allows  the  maximum  amount  of  business  to 
be  done  at  a  minimum  cost. 

The  business  of  the  best  families  in  town  is  mighty 
nice  trade  to  have,  but  it  isn't  worth  getting  at  the 
expense  of  the  trade  of  the  rest  of  the  public. 
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Retailers  and  the  Church  and  School  Furniture  Trade 


By  WILLIAM  E.  LEWIS 


A FRIEND  asked  mo  recently  why  such  a  small  pro- 
portion of  the  orders  for  church  and  school  fur- 
niture went  through  the  retail  dealer.  The  ([ues- 
tion  set  me  thinking,  and  thinking  finally  led  me  to 
en(iuiry  among  manufacturers  and  others.  In  the  pro- 
cess of  entiuirv  I  have  discovered  a  feAV  things.  And 
these  meditations  have  led  me  to  some  conclusions 
about  which  I  would  like  to  speak  somewhat  candidly. 
A  Reason  Why. 
In  the  first  place,  the  tlealer  is  himself  in  part  to 
blame.  Note  that  I  say  in  part  to  blame.  His  blame, 
in  certain  instances  at  least,  is  that  he  does  not  take 
enough  interest  to  land  the  business  when  an  order  for 
either  school  or  church  furniture  is  to  be  given  out  in 
his  locality.  Here  is  one  instance  which  will  serve  as 
an  illustration : 

A  dealer  in  a  Western  Ontario  town  had  discovered 
that  a  su{)ply  of  furniture  was  to  be  put  into  one  of  the 
schools  in  his  town.  Thinking  there  was  a  possibility 
of  his  getting  a  little  rake-oft'  he  notified  one  of  the 
manufacturers  and  asked  if  he  could  get  a  commission 
if  the  order  fell  to  that  particular  manufacturer.  Al- 
though he  obtained  an  affirmative  answer  that  is  where 
the  iiuitter  ended  as  far  as  he  was  concerned.  He  never 
lifted  a  finger  to  get  the  business. 

He  Wouldn't  Co-operate. 

Having,  however,  learned  by  experience  that  it  was 
well  to  have  a  representative  on  tiie  spot,  the  manufac- 
turer sent  one  of  his  salesmen  to  the  town  in  the  course 
of  a  few  days.  When  the  latter  arrived  he  found  that 
the  dealer  liad  not  even  taken  the  Iroubb-  to  ascertain 
the  names  of  the  trustees  of  the  local  l)oard.  And  when 
the  salesman  suggested  that  he  go  out  with  him  and 
endeavor  to  round-up  the  school  trustees,  he  refused  to 
move  fi-om.  his  store,  even  though  the  plea  was  ad- 
vanced that  he  might  be  able  to  pick  up  some  selling 
[)oints  in  regai-d  to  scjhool  fiirnitnre. 

The  salesman  eventually  got  the  members  of  the 
school  board  togi-ther  and  landed  the  order;  but  it  can 
hardly  be  said  that  the  dealer  did  anything  to  earn  his 
commission. 

This  is  no  doubt  an  unusual  instance  of  inaction  on 
the  pai'l  of  a  retailei-,  but  unfortunately  it  is  an  exam- 
ple of  what  othei-s  have  done  iu  a  modified  way. 

A  Discouraged  Manufacturer. 

"After  about  twenty  years'  e.\|)erience  iu  trying  In 
sell  school  and  eliureli  fiirnilure  through  tlie  retail 
tradi',"  .said  a  iiia  nu  fact  u  rei-  to  me,  "I  abandoned  it 
four  oi'  five  yeai's  ago  for  the  simple  reason  that  I  could 
not  awaken  iu  the  retailei-  sul'lieicnt  interest  to  induce 
him  to  get  after  his  local  trade.  Instead  of  getting  af- 
ter the  school  trade  when  it  is  in  season,  tiiey  hold  otV. 
fi-ariug  they  will  be  intruding.  At  least  that  is  loo 
oflru  llu'  ease.  The  avei'age  dealer  is,  therefore,  no 
lii'lp  to  the  iiuinufacturei'.  If  retailers  wduIiI  get  a 
share  of  this  busiru'ss  they  must  get  after  it  early." 

Still  another  nuiuufacturei'  says  that  as  the  selling  nf 
(  hureh  and  school  furniture  is  a  special  l)usi- 
IM'SS,  it  is  iiecessai'y  for  the  travelei-  of  the  mauufae- 
turei-  to  appeal'  Indore  church  ami  school  boards  and 
deMH)nstrate  the  ipiality  of  his  line.  lie  also  maintains 
that  the  uuirgin  of  profit  is  too  snudi  for  the  nianufae- 
tui'er  tn  put  the  sale  through  the  local  r'  tailer. 


One  manufacturer  with  whom  I  had  some  correspon- 
dence takes  a  somewhat  ditt'erent  view.  He  maintains 
that  every  effort  should  be  made  to  induce  the  retailer 
to  take  a  "lively  interest  in  this  line  of  business.  Speak- 
ing for  ourselves."  he  continued,  "we  are  confident  we 
would  rather  deal  through  the  retail  store  than  direct 
with  churches  and  schools,  and  furthermore,  we  would 
be  glad  to  assist  in  making  this  a  general  ])rinciple." 

No  one  will  deny  that  selling  school  and  church  fur- 
niture is  a  difVerent  proi)Osition  altogether  fi-om  selling 
ordinary  furniture.'  Knowledge,  therefore,  which  is 
useful  for  selling  the  one  is  altogether  dift'erent  from 
that  wliieli  must  bi>  possessed  in  selling  the  othei". 
The  Retailer's  Possibilities. 
It  by  no  means  follows  that  he  who  kiu;)ws  how  to  sell 
ordinary  household  furniture  cannot  ac(iuire  the  know- 
ledge necessary  to  making  himself  a  fairly  good  sales- 
man of  cliui'ch  and  school  furniture.  .Ml  retailei-s. 
however  they  may  appl.\-  themselves,  may  not  become 
experts.  The  opportunity  is  lacking.  P>ut  if  they  really 
do  api)ly  themselves  to  the  task  they  will  soon  be  able 
to  figure  out  at  least  a|)proNimately  the  seating  capac- 
ity of  a  school  ()!•  ehurcli  building. 

Tiiei-e  is  oiu'  tiling,  however,  that  every  retailer  can 
do,  and  that  is  keep  on  the  alert  for  nev.-s  regarding 
schools  and  chui-ches  wliicdi  are  to  be  erected.  And 
then,  as  soon  as  information  has  been  secured,  get  into 
touch  with  the  trustees  or  officials  as  the  case  may  be. 
The  next  step  is  to  get  into  touch  with  one  of  the  maiui- 
facturers  and  mak-e  arrangements  to  secure  his  co- 
operation iu  landing  the  business. 

IManufacturei's  are,  as  a  rule,  willing  to  co-operate 
.  with  the  retailer  who  is  alert  and  businesslike.  Where 
they  di-aw  the  liiu'  is  at  the  dealer  who  aims  to  secure  a 
share  iu  the  |)rofits  without  doing  a  "'haud's  turn''  to 
get  the  business. 

The  advertisements  I'unning  iu  the  trade  papers  will 
give  him  a  line  on  tiie  manufacturers  who  make  a  spe- 
cialty of  (diui'eh  and  school  furiuture. 

Getting-  Transient  Business 
There  is  still  auothei-  reason  why  dealers  should  keep 
in  close  touch  with  church  olVicials  ami  school  trustees, 
and  that  is  fni-  the  jjurpose  of  securing  the  transient 
business  iu  desks,  chairs  and  other  lim^s  of  furniture. 
.Much  of  this  business,  particularly  for  eliui'eh  supplies, 
now  goes  to  depart  MH'Ut  stores,  and  often  beeause  no 
effort  has  been  nuide  by  local  dealei-s  to  get  it.  Quite 
receutl,\'  I  eanu'  across  a  couple  of  eonerele  instances  of 
t  his. 

I']\'en  if  the  dealer  does  not  stand  niueli  chance  (d' 
lamling  orders  for  tlu'  furnishing  of  new  chur(du>s  and 
schools  lie  is  certainly  the  logical  medium  thi'ough 
which  transient  orders  should  come.  Aii  occasional  let- 
ter to  ehurcli  and  school  boards  would  help  him  to  get 
the  business.  So  would  an  occasional  advertisement  iu 
his  local  paper. 


Tn  \  :ilii(>  of  n  iiuiii  from  liis  cliiii  itowii  to  lii.s  foot 
ii\oragos  alioiit  .$1.00  ii  dii.v.  Tlio  difToronoo  in 
tlio  vnliio  of  inon  is  from  the  cliiii  u]i  to  the  to|> 
nf  Itio  liond;  in  fact,  tlio  ronl  vnluo  in  o.nrniiip  jiowor 
is  from  tho  noso  up  to  the  top  of  tlio  lionil;  for  so 
nian,v  ii.so  tho  spnco  between  the  (.'hiu  nnd  noso  ovor- 
timo. 
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Getting  the  Most  Out  of  Summer  Fumiture 

By  A.  B.  LEVER 


IIA'I'  tlcalcrs  yjciu'rally  iiic  ycjir  i)y  year  giving 
inort'  attoiitioii  to  what  is  tei'iiu'd  suiiimer  i'unii- 
tuiv  tliere  can  be  no  doubt. 


Having  more  money  to  spend  than  tliey  liad  in  tlie 
year.s  gone  by,  Canadians  nalui-ally  are  ambitious  to 
place  in  their  homes  a  greater  variety  as  well  as  a  bet- 
ter variety  of  Furniture. 

I'nder  favorable  eii-euiiistanccs  lilve  these,  summer 
furniture  naturally     catches  on.""    It  is  ipiite  in  order 


iittnictive  sot-oul  of  KuninK;!'  fiii  iiitiire  by  alait^i'  I  .  S.  Ikhisc. 
The  columns  were  cnclo.'ied  in  latiioc  work  decoiiited  with  (lowering 
vines.  At  the  tops  were  masses  of  preserved  natural  oak  foliage.  In 
the  background  vva.s  a  large  painting  of  a  summer  landscajjc. 


that  it  should.  It  is  attractive  in  style,  in  comfort  th(! 
acme  of  perfection,  and  in  price  within  the  reach  of 
people  of  moderate  means. 

Another  thing  is  that  much  of  tlie  so-ealle(l  suniiner 
furniture  is  adaptable  for  all-the-year  round  use  as 
Well  as  during  the  warm  weather. 

Psychological  Time  For  Specializing'. 

While  this  is  quite  true,  the  psychological  time  foi' 
specializing  on  summer  furniture  is  during  the  "good 
old  summer,"  from  the  very  fact  that  people  are  more 
inclined  to  buy  it  then  than  at  any  other  time,  even 
though  it  may  be  used  in  midwinter  as  well  as  in  mid- 
summer. 

^lost  dealers,  being  thoroughly  alive  to  this  fact, 
make  a  s{»ecial  effort  to  bring  summer  furniture  to  the 
front  as  soon  as  the  warm  weather  begins  to  show  signs 
of  asserting  itself. 

By  carefully  studying  the  advertisements  which  ap- 
pear in  the  trade  journals  and  consulting  the  travelers 
that  call  upon  them,  it  is  a  comparatively  easy  matter 


to  put  in  a  stock  of  summer  furniture  suitable  for  the 
re(iuirements  of  their  locality. 

Emphasize  Quality  Goods. 

l>ut  in  pulling  in  a  stock  of  summer  furniture,  it  is 
well  not  to  undervalue  the  buying  capacity  of  their 
customers  as  far  as  (juality  is  concerned. 

The  cheaper  lines  it  would,  of  course,  be  unwise  to 
leave  out,  but  it  would  be  equally  unwise  to  presume 
that  the  better  quality  goods  should  be  eliminated.  A 
good  many  dealers  have  discovered  this  in  regard  to 
furniture  in  general,  and  some  may  possibly  yet  have 
to  learn  the  lesson  in  regard  to  summer  lines. 

The  Power  of  Salesmanship. 

Business  men  in  all  lines  of  merchandising  have 
learned  that,  through  the  art  of  salesmanship  it  is  pos- 
sible to  educate  the  public  to  purchase  higher  quality 
goods  than  was  at  one  time  in  their  history  deemed 
possible.  Furniture  exhibitions  have  probably  done 
as  much  as  any  other  influence,  backed  by  the  trade 
papers,  to  inspire  the  retail  furniture  dealer  to  sys- 
tematically undertake  the  education  of  the  public  along 
this  line. 

That  the  success  a  dealer  obtains  from  handling  sum- 
mer furniture  is  chiefly  determined  by  the  selling  meth- 
ods he  employs  goes  without  saying. 

Make  Surroundings  Seasonable. 

One  thing  that  all  experienced  and  intelligent  deal- 
ers appreciate  is  the  importance  of  surrounding  dis- 


|)lays  of  summer  fni'uiture  with  that  which  is  sugges- 
tive of  the  season. 

To  have  a  display  thus  surrounded  is  to  stimulate  the 
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desire  to  purchase  on  tlie  part  of  tliose  whose  attention 
has  been  arrested. 

While  the  larger  stores  may  have  an  advantage  in 
this  respect,  because  of  the  greater  facilities  at  their 
disposal,  yet  they  by  no  means  possess  a  monopoly  of 
facilities.  To  an  ingenious  dealer,  whether  he  be  large 
or  small,  a  way  will  always  be  found  for  exhibiting  his 
skill  for  making  attractive  and  timely  displays. 

l)isi)lays  in  which  the  setting  suggests  pergolas, 
verandahs,  porches,  sunrooms,  sleeping  porches,  and 
garden  scenes,  are  sure  to  attract  and  please.  Real  and 
artificial  flowers,  vines  and  shrubs  readily  lend  them- 
selves to  di.splays  of  this  kind. 

Nig-ht  Illuminations. 

At  night,  after  the  store  is  closed,  the  window  should 
be  kept  illuminated  until  such  time  as  people  retire 
from  the  streets.  Otherwise  there  are  many  people 
who  would  probably  never  see  the  displays. 

The  illustrations  given  in  the  accompanying  engrav- 
ings will  no  doubt  assist  many  dealers  in  arranging 
their  displays. 

During  the  early  pai-t  of  the  season  a  display  of  sum- 
mer cottage  furiuture  would  undoubtedly  attract  a 
great  deal  of  attention. 

Make  a  liberal  use  of  window  cards.    The  course  of 


lessons  that  is  naming  in  the  Furniture  World  will 
help  you  if  you  have  not  already  mastered  the  art. 

Importance  of  Advertising^. 

A  summer  furniture  campaign  without  advertising 
would  be  almost  as  untliinkable  as  one  without  window 
and  interior  displays.  For  this  reason  1  am  reproduc- 
ing a  few  advertisements  whieli  ])i-ogressive  dealers 
have  in  times  past  run  in  tlieir  local  newspajjei's  during 
the  summer  season.  From  these,  too,  helpful  sugges- 
tions may  be  obtained. 

If  you  have  not  already  done  so,  get  youi'  chirks  to- 
gether and  talk  over  witli  tiiem  the  plan  of  campaign. 
A  good  place  at  which  to  foi'i'gather  will  be  around 
the  dining  room  table  at  your  home.  Ideas  loosen  up 
around  the  festive  board. 


Advertise  in  busy  times,  because  the  iron  must  be 
struck  while  it  is  hot,  and  advertise  in  dull  times  to 
heat  the  iron. 

Letters  of  incoi-poration  have  been  issued  to  The 
Fischman  Mattress  Co.,  Ltd.,  Toronto.  A  jiew  patented 
feature  is  being  added  to  the  mattress.  11.  Ticvy  is  gen- 
eral nuuuiger.  and  J.  A.  ilcdjaughlin.  until  recently  of 
iMcLanghlin  &  Scott,  one  of  the  best  known  furniture 
ti'aviders  in  Ontario,  is  sales  manager. 


The 

f^.  "Grand  March" 
oj  the  Season 

^  All  SumnvT  Fumilure  in 
S   •  Spirited 
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is  Now  in  Slock 

rm: 

Celebrated  llammo  Couch 
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IValdwin,  Robinson,  Ltd. 

SnII  :i  few  pairs  of  C  url.iin  Slritclu-rs  kft  at  69c  per  pair. 
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Broken  Prices 


r  t  |Ji'«l>ttml  Ami  t1>t<r. 

.1.  HI.,)....  I.r»iin 

(r....  -'Jr.  llTivh  Jrr,svl 

'  -.11  rini.h»i  it*M«H  rr 


■r  SUM 

SUM 

e  1..  l  SUM 
SUM 

t>  S>(t.  SAM 


The  Standiird  Fiirnilurc  Co. 


Restful  Rattan  Rockers 

in  ^rlIl^  I 


J.  O-  MITCHELL 


HiwMiii.rf.iriM  iii.mU.  Nn  I  IIiiiI-<.,m  It.iv  »'„.,(  nlKiiry.  An  ilfl  IhI  le  iwl. ;  orlifliiiil  (fj  x  IS  Inrl.es.  \...  Ital.l  «  in,  K.Jhi.m.m.  1,1,1., 
.'il.  Ihoiiiiis.    A  MitlkliiK  nil.    N  "I  i'  lines  I  (pp  iiiiil  liiil  I  iini  icroirinc  t<nli-ll\ rrliij:  ircniU  I  ii  I 'iiil  .SI  ii  iilo\ .   I  lilkrinitl  |ii  x  !>  imlKx     Nn  :i 

Miiinyv  Kuy,  Ii)roMl.K    .\  «rll  wrill.n  unrl  iiil  ls|  Ir  n.j.  ;  ,.i  itfiiial  (li  x  s|.    N„.  |    Ul„w,v  II  v  I'o.  ImIiimhiIoii.    A  ni>,«\  all  loiiii.l 

nil.  KriKiiinl  IJ  X  7.  Ni>.  ..  .Shinilai (I  !•  iii  iill  iii  ( 'o..  Vniii  nii \  rr.  .\  ii  all  riiiind  j{<>i"l  ad.  ;  ui  lKlliiiNi  .X  iij.  .No.  (1  J.  1 1.  Alilclli'll  .SI 
Mal  j  8.    All  iaiiui;tivu  ail.,  bill  11  woiilil  liiiM' boon  Htroiiifi'i- liud  i)rli  o>  Ihm  ii  iiaiiied. 
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Collins'  Course  in  Show  Card  Writing 


Seventh  of  a  series  of  articles 
specially  prepared  for  this 
journal. 


iii;iiiy  w  ho  have 
of  loiters 
dill'  inch  I'or  the 
ii'.    This  is  iibso- 
llcrs  an'  not 
nalical  ruU's 
tci's,  bill,  as 
tiiiu'  to  mea- 
is  well  to  know 
ct  sizes  may  be 


1  h 
It  h( 


111, 


Tlii'Ti'  is  a  viTx  i-uimiioii  ri  inr.  w  ii 
not  bi'i'U  shown  ililTcrently,  thai  ih.- 
i-fsolvi's  itself  into  et|U!il  parts,  iil^ 
U'ttiT  jiiul  a  half  inch  Tor  the  spari 
lutely  ini'orn'i't.  In  tlio  first  place, 
thi'  sanio  wiilth.  There  aie  vai  ious  i 
lor  dt'terniining  the  relative  wiMihs 
in  sha<lin»r.  no  eard  writt  r  can  alTdi 
snre  Iftters  with  a  rule.  How. m  i.  i1 
th»'  relative  widths  in  order  thai  cini 
aillu'reil  to  as  much  as  possihlc  w  iu  n  measuring  with 
the  eye.  The  following  letters  will  he  fnund  to  be  about 
the  .same  width:  E.  F.  IT.  L.  N.  1'.  S.  T,  U.  and  Z. 
The  following  will  he  found  \o  be  about  llie  same 
each,  but  will  he  a  little  wider  than  the  line 
A.  B.  C.  D.  (i.  K.  ().  Q.  R.  V.  X,  and  Y.  A 
may  be  even  a  little  extra  in  width.  Some  set 
that  A  and  Y  should  be  about  one-fifth  wider 
and  the  others  about  a  half  of  a  fifth.  This  can  be  de- 
termined if  the  space  is  divided  into  squares  and 
give  five  s(|uai"es  to  each  of  the  letters  in  the  first  line 
mentioned  above.  The  letter  J  can  be  a  little  narrower 
than  the  first  line  above,  and  the  letter  M  a  little  wider 
than  the  second  line,  and  the  W  the  widest  of  all. 

The  above  rules  apply  to  the  capital  letters.  The 
small  letter,  or  lower  case,  will  divide  themselves  about 

LAWYER 


width 
above 
and  Y 
a  rule 


M I LTON 

Fig.  U— Example  of  good  sparing. 


as  follows.  These  of  the  same  width  will  be  the  fol- 
lowing: a.  b,  c,  d,  e,  g.  h.  k,  n,  o,  p,  <i,  u,  v,  x,  y. 
Those  a  little  narrower  will  be  f,  j,  r,  s,  t  The  s  will 
not  be  much  narrower,  i  and  1  will  be  the  width  of 
the  stroke,  w  will  be  wider  than  any  mentioned  above, 
and  m  is  the  widest  of  all  the  lower  case  letters.  Close 


observation  and  ])i'aeliee  will  soon  familiarize  your- 
self with  these  sizes,  so  that  no  measuring  will  be  neces- 
sary excejjt  a  glaiice  of  the  eye. 

The  same  rule  which  applies  to  the  width  of  letters 
will  apply  to  the  spacing  betAveen  the  letters.  It  can- 
not be  measured  by  an  ecpial  distance  from  the  point 
of  one  letter  to  the  point  of  another.  The  correct  spac- 
ing is  to  have  about  an  equal  area  of  space  between 
each  letter.  The  great  difference  in  the  shape  of  the 
various  letters  will  show  at  a  glance  that  the  spacing 

CLOTHING- 
CLOTHING 

Fig.  10— Example  of  coiTeot  and  incorrect  spacing. 

can  only  be  measured  or  gauged  with  the  eye.  Where 
straight-sided  letters,  like  H,  N,  M,  and  others  come 
together,  the  letters  must  be  farther  apart  than  when 
open-sided  letters  like  L,  T,  and  others  come  together. 
The  word  LAWYER,  Fig.  11,  is  a  notable  example. 
The  L  and  A  being  open,  must  be  placed  close  together. 
The  angles  of  the  A  and  W  are  such  that  if  placed  as 
near  each  other  as  the  L  and  A,  the  space  would  be  very 
much  less  in  area.  Therefore,  the  W  must  be  much 
farther  from  the  A.  On  the  same  principle  the  Y  and 
W  must  be  close  together.  The  E  may  be  farther  away 
and  the  E  and  R  still  farther  apart. 

The  word  CLOTHING  is  another  good  example  of 
spacing.  If  all  the  letters  are  measured  the  same  dis- 
tance apart  the  spacing  will  appear  very  uneven  and 
the  I  will  look  as  if  it  had  been  forgotten  and  crowded 
in  afterw^ards.  See  Pig.  10.  All  the  letters  except  H,  I, 
N  are  open  letters.  The  straight,  solid  sides  of  these 
letters  necessitates  their  being  farther  apart  than  the 
others.  When  correctly  spaced,  as  in  the  lower  line  of 
Fig.  10,  the  L  and  T  are  almost  in  line  wdth  the  sides 
of  the  0.    On  the  other  side,  the  T  is  quite  close  to  the 


ABCDEFGHI 
JKLMNQPQR 
STUYWXYZ  E 


Plate  27— Full  block  Kotnan  (heavy). 
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'So 


abcdef^hijklmn 
Dpqrstuvwxyz 


I'lulc  28- Full  block  Roman  (heavy). 


11,  but  tile  I  is  away  I'roni  it,  and  the  X  tMiiially  as  far 
from  tho  I.  The  upper  line,  Fig.  10,  is  an  example  of 
incorrect  S[)acing,  while  the  lower  line  is  correctly 
tlone. 

Where  the  hitters  L  and  T  come  together,  as  in  Ham- 
ilton, belting,  malt,  INIiltoii.  etc.,  the  points  of  these 
two  letters  may  actually  ovei'lap  each  other.   The  word 


MILTON,  Fig.  11,  is  another  good  example  of  spacing. 
Note  how  far  apart  the  letters  M  and  1  and  L  are,  while 
the  L  and  T  lap  each  other. 

With  practice  and  ex|)erience  you  will  be  ahle  to  do 
spacing  correctly,  almost  involuntarily.  Always  beai-  in 
mind  to  arrange  the  woi'd  as  a  whole  and  not  as  in- 
dividual letters.  The  word  iMILTOX,  in  Fig.  11,  looks 
like  one  word,  whereas  if  spaced  with  the  L  and  T  as 
far  apart  as  the  O  and  X  it  would  look  like  two  words, 
MIL  and  TOX. 

The  alphabets  this  month  are  exeellent  for  practice 
work,  and  every  stinlent  should  do  plenty  of  hard  pi-ac- 
tice.  Kspecially  leai-n  how  to  finish  the  coi'iiers  neat 
anrl  sharp  and  to  do  it  (piickly.  Tlates  27  and  28  are 
full  block  Roman  (heavy).  We  have  mentioned  before 
that  letters  of  this  type  are  too  slow  to  make  to  be  of 
general  use  on  a  card.  As  illustration  of  how  much 
longer  it  will  take  to  make  "blocked"  letters,  the 
has  six  more  corners  than  the  M  of  the  Egyptian  style. 
As  it  is  the  eoi-nei-s  that  lake  so  much  time  in  making 
letters,  if  will  be  seen  how  mindi  time  l)l()(d<e(l  letters 
will  eonsiimr.  They  are  vei'y  suitable,  liowevi'r,  for 
one  word  or  a  line  lhal  rcfpiires  lo  br  aeeenl  iiated, 
while  the  balance  of  I  he  letters  on  the  raril  mav  be 


smaller.  The  figures  shown  in  the  same  plat  •  corre- 
spond with  the  style  of  letters. 

Plates  2!)  and  .'50  can  be  used  for  small  brush  or  pen 
work.  They  are  not  good  for  general  use.  as  thev  are 
too  hard  to  reail.  P>ut  for  a  small  card  with  some  an- 
nouncement, motto,  or  crisp  saying,  cards  that  can  be 
used  to  hang  in  an  office  with  some  short  notice  on 
them,  they  will  answer  admirably. 

Sample  Cards. 

•Iiiiic  is  the  luontli  for  weddings.  From  a  trade  point 
of  view,  it  is  the  bride  who  must  be  considered  this 
month.  Feature  your  gifts.  It  matters  not  Avhether 
you  have  hardware,  clothing,  furniture,  groceries,  or 
any  other  line,  there  will  be  in  your  stock  something 
that  will  make  a  wedding  gift.  Then  think  it  out  and 
offer  some  suggestion  along  the  gift  line  and  dress  your 
windows  accordingly.  Place  an  attractive  card  iii  the 
wjndow,  calling  attention  to  the  lines  you  have.  The 
card  is  a  fitting  example  of  what  might  attract  at- 
tention. The  bells  may  be  in  gilt  and  the  ribbon  in 
some  attractive  shade  of  violet  or  blue.  The  lettering 
can  be  in  black  or  red  and  shaded  in  a  subdued  color 


to  iiialcli  llie  ribbon.  The  old  shoes  are  ver\-  appi'opri- 
ate,  and  may  i»e  in  a  dull  grey  color. 

'rile  .June  bride  eai'd  is  done  on  a  plain  card  set  be- 
hind a  pebbled  mat.  The  color  of  the  large  letters 
may  be  red  or  some  bright  color.  The  shadinsx  is  in 
some  snixined  color.    The  sniall  Idlers  are  in'^bhudi. 


riiilu  '.It    l'|)|ior  cuHii  Hiiilublc  foi-        or  niiuiII  bnisli. 
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Tliis  caril  may  be  usihI  as  the  oilirr  one,  to  attract  at- 
tention to  some  lines  that  w  ill  make  suitable  presents. 

The  faney  eard  may  be  usrd  the  same  way.  If  de- 
sired, priees  may  be  put  on  llif  cards  ihe  same  as  the 
$5  sample.  But  this  eaii  (Uily  \>r  iloiu'  where  the 
artieles  are  all  one  priee.  or  w  lu  ic  it  is  one  article. 


HOME-MAKING  FURNITURE  MEN. 

By  Albert  Leon 

We  repre.-;eiit  one  of  the  most  imi)ortaiit  branches  of 
tin*  retail  business.  WC  arc  home  makers.  We  are  en- 
•raired  in  enterprises  tliat  mean  homes  for  the  wage- 
earner,  in  which  he  can  spciKl  his  leisiii'e  hours  in  ease 
and  comfort. 

Thirty  years'  experience  in  all  the  brandies  of  the 
furniture  and  carpet  business  have  coiiviiic(>d  me  fur- 


A  timely  window  card. 


ther  that  the  most  serious  evil  of  our  business  is  the 
excessive  eoinpetition  which  prevails  generally  through- 
out the  trade.  It  is  obvious  that  reasonable  competi- 
tion is  desirable  and  a  most  necessary  condition  to  keep 
us  wide  awake.  Likewise,  it  is  understood  that  exces- 
sive competition  cannot  always  be  avoided,  yet  I  am 
free  to  confess  my  belief  that  the  curse  of  the  furniture 
business  of  to-day,  is  unnecessary  excessive  competition. 
We  all  know  of  numerous  towns  and  cities  where  only 
three  or  four,  or  perhaps  a  half  dozen  dealers  are 


located.  The  owners  of  these  stores  have  in  many  in- 
stances, gone  on  year  after  year  trying  to  outdo  each 
other.  Of  course,  if  a  new  competitor  comes  into  one's 
field  and  goes  after  business,  it  may  be  necessary  to 
increase  expense  to  hold  the  business. 

I  do  not  think,  however,  that  it  is  ever  necessary  or 
desirable  to  meet  competition  Avith  cutting  prices  ad- 
vertising furniture  without  deposit,  free  premiums,  free 
life  insurance  and  trading  stamps  and  all  the  other 
baits  which  are  thrown  out  to  turn  the  tide  of  trade 
their  way.  This  is  the  rock  upon  which  so  many  of  our 
furniture  dealers  shatter  their  hopes  of  siieeess.  How 
much  'better  would  competition  be  met  with  an  argu- 
ment for  sound  business^  methods,  legitimate  advertis- 
ing, the  kind  that  tells  a  true  story  in  every  line.  In 
other  words,  not  how  cheap,  not  how  little  the  terms, 
not  free  premiums,  not  free  life  insurance — but  more 
salesmanship  and  less  order  taking. 


WIPING  OUT  THE  WHITE  SPOTS. 

If  a  customer  should  complain  about  white  spots  ap- 
pearing on  some  furniture  you  sold  him,  you  will  find 
on  investigation  that  the  trouble  was  caused  by  the 
piece  being  exj)osed  to  either  heat  or  water,  and 
through  no  faialt  of  the  finish. 

Instead  of  disputing  about  the  cause  of  the  damage, 
it  is  always  better  to  adjust  matters  quietly  to  the  sat- 
isfaction of  the  customer.  At  the  same  time  you  can 
make  a  very  favorable  impression  on  him  by  giving  his 
family  a  practical  demonstration  on  the  care  of  furni- 
ture, by  doing  the  job  right  in  the  home  instead  of 
taking  the  piece  to  your  store. 

Take  alcohol  and  moisten  the  white  spot,  then  rub 
over  it  boiled  oil ;  continue  these  changes  till  the  spot  is 
entirely  removed.  On  tops  where  there  is  a  fine  polish- 
ed finish,  it  is  better  to  apply  the  alcohol  with  a  camel's- 
hair  brush ;  when  this  is  dry,  follow  up  with  the  oil. 
After  the  oil  has  thoroughly  hardened,  polish  in  the 
usual  way. 

If  properly  done,  this  will  ensure  a  complete  renova- 
tion, and  by  doing  the  work  right  under  the  eyes  of 
the  customer,  you  are  imparting  useful  information  on 
the  care  of  furniture  and  incidentally  avoiding  future 
complaints,  by  showing  him  in  a  practical  way  that 
while  the  trouble  was  caused  by  carelessness,  it  is  really 
not  a  very  serious  matter,  and  that  while  such  things 
should  not  be  allowed  to  happen,  they  can  be  easily 
remedied. 


Cash  in  on  the  possible  business  in  seasonable  lines 
before  the  other  fellow  has  secured  the  cream  of  the 
trade. 


There  is  nothing'  like  advertising  to  keep  the 
eyes  of  June  brides  focused  on  the  retailer's 
stock. 
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Following  Up  the  Newlyweds  for  Business 

Some  suggestions  for  utilizing  lists  of  married  couples  who 
have  taken  up  housel^eeping — The  importance  of  think- 
ing out  plans  and  securing  the  co-operation  of  employes. 

By  W.  L.  ET>MONDS 


ALL  the  business  arising  out  of  June  weddings  docs 
not  cease  wlion  the  bride  is  led  to  the  altar.  In 
fact,  it  is  only  the  first  stage  in  its  possibilities. 
To  obtain  a  share  of  the  purchases  that  are  made  by 
the  bride  and  groom  before  they  are  married,  and  by 
the  friends  in  the  shape  of  gifts,  is,  of  course,  of  great 
importance.  But  what  is  also  of  great  importance  is 
the  making  of  the  new  home-builders  permanent  cus- 
tomers. 

Xo  married  couple  start  off  so  well  etjuipped  with 
house  fui-nishings  that  when  they  have  settled  down 
in  their  new  home  they  find  it  so  ecpiipped  from  top  to 


l)oltom  that  tluji-e  is  no  need  of  even  further  immediate 
piircliasirigs.  Foi-  many  a  day  Mr.  Newlywed  will  re- 
ceive instructions  from  Mrs.  Newlywed  to  purchase 
tins  and  that  article. 

i>ut  even  if  thc^re  is  no  immediate  necessity  for  pur- 
chasing house  fui-nishings  tliere  are  the  possi!)i]ities  of 
tlie  future  to  consider. 

'I'hat  futui-c  implies  a  generation,  and  tin-  possibili- 
ties of  a  generation  no  one  can  comi)Ute.  I'>ul  wiiili^  no 
one  can  compule  it  everyone  recognizes  the  greatness 
of  its  |)ossibilities. 

The  imi)ortance,  therefore,  of  the  retailer  forming 
a  |)ermaiH'nt  business  relationship  with  Mr.  and  Mrs. 
Ni'wiywed  cannot  be  gainsaid. 

All  thcs(!  newlyweds  no  one  dealci-  can  link  up  to  his 
store  as  permanent  customers,  or  even  as  occasional 
customr-rs.  IIi-  ean,  however,  make  an  eH'ort  to  so  link 
thciii  up.  And  one  thing  is  certain,  he;  who  exhibits  the 
most  cnlcrprisc  and  employs  the  most  iiilclligent  and 
syHfenuili(r  nu-thods  will  have  his  elVorls  crowtied  with 
llie  greater  success. 

As  in  laniiing,  so  in  business.  Ihos.'  who  sow 
reap  Well.    And  ye|  there  arc  biisiru'ss  nu'n.  as  we 
farmers,  the  woi'ld  over,  who  ascribe  their  want  of 
ce.ss  to  the  partiality  of  (•rovidcrn-e  insle;i,|  „r  |„ 
own  ina<!ei|u;ite  methods  of  cullivalion. 

Of  course,  the  first  essential  in  order  to  hold  business 
aller  it  has  tentatively  been  secured  is  service 

II  is  a  com|>aratively  easy  matter.  Ilirougli  g.xid  ad- 
vertising, for  llie  .lealer  to  attract  peoph;  to  his  store, 


well 
II  as 

SlIC- 

Ihrir 


but  good  advertising  will  not,  in  itself,  hold  customers. 
Sei'vice,  and  nothing  but  service,  will  do  this. 

It  may,  however,  be  presumed  that  every  dealer  who 
has  the  enterpilse  and  energy  to  make  a  strong  effort 
to  secure  the  business  of  ^Ir.  and  Mrs.  Newlywed,  is  in 
a  position  to  render  good  service  when  he  once  gets 
them  inside  the  front  door  of  his  store. 

The  puri)ose,  therefore,  of  this  article,  is  to  discuss 
ways  and  means  of  getting  them  into  his  store  and 
linking  them  up  as  pei-manent  customers. 

It  is  natui'ally  ])resumed  that  every  dealer  who  has 
made  preparations  for  the  June  bride  trade  has  a  care- 
fully compiled  list  of  the  persons  immediately  con- 
cerned. It  may  also  be  presumed  that  the  list  has,  in 
most  instances,  been  compiled  upon  the  card  index 
l)rincii)ie.  Those  who  may  not  have  don(>  so  are  strong- 
ly advi.sed  to  do  so.  The  card  index  .system  is  much 
more  convenient  than  any  other  can  possibly  be. 

As  the  list  was  oilginally  compiled  for  i)rospective 
brides  and  bridegrooms,  it  naturally  follows  that  it  can 
no  longer  serve  its  original  purpose  after  the  couples 
enumerated  become  man  and  wife.  But  they  can  be 
made  of  great  possible  further  use  if,  after  the  mar- 
riage service,  the  cards  are  transferred  to  what  might 
be  terined  the  housekeepers'  list,  particularly  if,  when 
compiling  the  origiiud  list  of  prospective  brides  and 
bridegroom.s,  the  precaution  has  been  taken  to  procure 
the  location  of  the  dwelling  the  young  people  will  oc- 
eu[)y  after  they  have  returned  from  their  honeymoon. 

This  being  taken  for  granted,  I  would  siiggest  that 
a  nicely  worded  typewritten  letter  be  sent  to  Ur.  and 
Mrs.  Newlywed  tendei-ing  congratulations.  It  might 
also  be  pointed  out  that  should  Mrs.  Newlywed  have 
di.scovered  that  she  lu-edcd  any  articles  in  order  to 
complete  the  furnishing  of  her"  home  tliev  would  be 


Window  (11m|.Ih.v  liiioktrroiiiiil  for  wumiiii'i-  fiii  riitm  o  or  .luiio  wodtling  jtoixl.-*. 


forwarded  at  once  on  receipt  of  a  telepijoiu'  message. 
A  neatly  printed  booklet  containing  a  list  of  articles  as 
re«|uire(|  in  the  home  might  also  be  enclosed.  If  this 
list  is  deparlmentali/ed,  so  much  the  bet'er.  I'.ul  whe- 
ther departiiieiilali/.e,|  op  noi^  the  lis!  will  nini>  limes 
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out  of  ton  romiiul  tin-  lU'w  housowit'o  of  ri  rl.iin  nccc 
sary  artielcs  whii-li  liavo  hwn  ovci-looki  cl  in  tlic  In 
iiisliiit>;  of  the  homo.  Tho  selling,'  v  nlin'  nf  I  lie  list  woiil 
\h'  t'iil\aiUM'tl  if  priri'.s  wore  also  >;i\rn. 

A  list  printt'il  iu  {jood  clear  tyjx'  mii^lil  jilso  lie  huii 
ill  ilitYoront  parts  of  tho  storr 

Toward  the  latter  part  of  .luiii'  tin'  diMli  r  will  liii 
it  nilvantafieous  to  set  apart  a  day  or  so,  or  even 
we«'k.  for  a  speeial  sale  I  tir  ikw  ly  w  ids. 

nuriiii;  sueh  speeial  sale  sect  ions  of  I  lie  stinc 


THE  JUNE  BRIDE 


A I  FLK  ihr  wp(J(ling  comes  the  prolj- 
Irm  of  furnishing  the  youn^j  bnJe  s 
homc—whal  to  buyi*  Where  to  buy? 
I  icr  homo  should  be  furnlEhed  in  such  a 
manner  that  she  will  be  proud  of  it.  Proucf 
to  invite  her  friends  to  visit  her.  and  at  the 
same  time,  comfort  and  cost  must  be  taken 
mloconsidcration.  The  newly  married  couple 
will  find  that  they  are  called  upon  to  spend 
money  for  numeroui  articles  that  they  had 
not  taken  into  consideration,  but  articles  that 
are  necessary.  In  many  cases  they  will  find 
that  the  means  they  possess  are  entirely  in- 
adequate to  furnish  their  home  in  the  manner 
they  would  like.  To  such,  our  liberal  credit 
^N'^lt-m  Will  prove  a  (ricnd  in  need,  nu  can 
furnish  your  new  home  here  on  a 
amali  cash  payment.  At  no  other  store 
can  you  find  furniture  of  better  quality,  a 
larger  stock  to  select  from  or  lower  prices. 
We  have  furnished  and  made  happy  hun- 
dreds of  "nevv'ly  weds"  at  this  store,  and  v,e 
feel  confident  that  you  will  be  more  ihati 
salifcfied  with  all  jour  dealings  with  us.  Re- 
member, we  are  the  largest  credit  furniture 
store  in  the  west.  Our  prices  are  the  lowest 
and  our  stock  as  lar^e  ae  any,  and  all  of  the 
slock  is  of  one  quality --f/»e  best.  Your 
home  will  be  comfortable  and  you  will  have 
no  worry  if  you  palroni/e  us.  Let  us  explain 
our  system  of  selling  and  show  )ou  around 
the  store. 

The  Home  Furniture  Co. 


^-  liiit  all  may  al  the  saiiie  \\\nr  be  pi'0(l\ictive  of  good  re- 
sults.   Tlic  tloin^'  of  Uic  same  tiling  in  a  little  dit¥erent 

«1  w  ay  is  rallier  an  evideiiee  of  originality  than  of  iniita- 
I  inn. 

g  It  docs  not  follow  that  in  cai'rying  on  a  campaign 
for  secnring  tlie  business  of  pi'ospective  brides  and 

d     ]ie\vlyweds  thai  the  dealer  should  ignore  the  experi- 

a  enees  of  others.  Experiences  of  others  it  is  well  to 
stndy,  foi'  he  who  does  so  d(>velops  his  own  ideas  by 

1.     t  he  process. 

Sonic,  For  exaiiii)le,  have  by  expei'ienee  learned  that 
during  a  eaiii|)aigii  such  as  that  here  suggested,  the  of- 
fer of  a  paid-up  fire  insurance  policy  to  every  newly 
inai'i-icd  couple  who  purchase  goods  up  to  a  certain 
amount  has  been  productive  of  good  results. 

While  if  all  dealers  did  this  particular  thing  it  would 
no  longer  possess  uniqueness,  which  is  the  desideratum 
sought,  yet  the  knowedge  that  one  dealer  had  found  it 
successful  would  naturally  be  an  incentive  to  other  re- 
sourceful dealers  to  set  themselves  to  the  task  of  work- 
ing out  one  that  would  suit  the  re(|uirements  of  their 
own  business. 

The  possibility  of  attaining  success  in  this  or  any 
other  canipaign  will  be  increased  if  the  dealer  will  take 
into  his  confidence  every  employe  on  his  staff;  for  in 
the  counsel  of  numbers  there  is  wisdom.  The  promise 
of  an  honorarium  for  the  best  suggestion  would  prob- 
ably act  as  a  stimulus  to  ideas. 


.\  Western  dealer'.-  method  of  getting  after  the  newlyweds 

as  far  as  possible,  be  fixed  up  to  represent  correspond- 
ing rooms  in  the  home. 

While  the  larger  stores  would  naturally  be  in  a  posi- 
tion to  carry  this  idea  out  in  greater  detail  than  the 
smaller  ones,  that  should  not  deter  any  dealer  from  at 
least  making  an  effort  along  this  line.  No  matter  how 
.small  the  store  may  be,  it  will  bring  him  some  addition- 
al bu.siness. 

In  certain  instances  demonstrations  might  l)e  made 
and  refreshments  served. 

During  the  campaign  the  store  windows  will,  of 
course,  be  dressed  specially  for  the  occasion.  The  ad- 
vertising, too,  will  have  a  specific  bearing  on  the  cam- 
paign. And  the  advertising  will  have  double  potency 
if  an  invitation  to  visit  the  store  during  the  period  set 
apart  for  the  .special  sale  is  sent  out.  This  invitation, 
which  should  be  sent  out  on  the  regulation  card,  should 
be  mailed  not  only  to  the  newlyweds  and  the  prospec- 
tive brides,  but  to  a  selected  list  of  housewives  in  gen- 
eral, for  interest  in  occasions  of  this  kind  lasts  with 
women  as  long  as  life  lasts. 

Re.soureefulness  is  one  of  the  mo.st  important  of  fac- 
tors in  bringing  to  a  successful  i.ssue  speeial  campaigns 
of  this  kind;  in  fact,  campaigns  of  all  kinds  for  that 
matter. 

The  resourceful  man  is  a  thinking  man.  It,  there- 
fore, naturally  follows  that  the  dealer  who  gives  much 
thought  to  the  subject  under  review  will  develop  the 
most  bu.siness-getting  ideas. 

No  two  men  will  develop  ideas  alike  in  every  detail, 


SOME  GOOD  RESOLUTIONS 

Resolve : 

That  you  will  keep  so  busy  boosting  that  you  won't 
have  time  to  knock. 

That  you  will  vote,  talk,  and  work  for  a  bigger,  bet- 
ter, brighter  town. 

That  you  will  help  to  make  this  a  good  town  so  the 
town  can  make  good. 

That  you  will  increase  the  value  of  your  property  by 
improving  its  appearance. 


Special   Sale   for   Summer  Brides. 

The  first  homp  of  iho  summer  briJc  will  be  a  happy  one  jf  it  is  furnlshccl  by  us  Special 
lernti  are  olfercd  here  for  the  youlMu!  couple  entering  the  bonds  of  matrimony. 

Of  course  other  people  bejides  brlJes  can  lake  acivaotage  of  the  terms  ani  we  wint  ihem  to 
do  sff,  but  our  main  interest  just  now  is  to  furnish  ihe  homes  of  '  newly  v/kAs"  in  iheif  first  house- 
keeping venture.    We  sure  can  please. 

Our  terms  h  a  jimplc  sy.'^lcm,  ibc  paynitn's  of  wliiih  are  !0  adjusted  as  lu  lit  your  iocom* 
and  to  make  home  building  a  pleasure  and  not  a  bLrden. 

We  want  to  >huw  you  someth  Dg  smart  in  Davecporls  that  arc  turned  wi!h  orte  n'.otirn  i^to  a 
loxurious  bed  with  coil  springi  and  thick  f«lt  mitt  ess.    It  addt  a  room  to  the  house  and  you  are  at- 
a)  J  provided  wllh  the  mcani  ta  ore  lor  th-?  inex  jec'ed  guest.  Really  the  "last  word"  io  bcd-diTtnporls, 


Moncton  Carpet  &  Furniture  Co., 


562  566  Main  St 
Oppoiitc  Post  Offi 


Eastern  deak-r's  idea  of  induriiig  sales  from  siiiiiinor  l)rid( 


That  you  will  say  something  good  about  this  town 
every  time  you  write  a  letter. 

That  you  will  invest  your  money  here  where  you 
made  it  and  where  you  can  watch  it. 

That  you  will  never  buy  a  thing  outside  of  town 
until  the  local  merchants  have  been  given  a  chance  to 
sell  it  to  you. 

Thai  you  will  kce[)  your  preinis(>s  pinked  up  and 
your  buildings  repaired  as  a  matter  of  both  pride  and 
profit. 
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Selling  Methods  in  the  Furniture  Store 


Some  Experiences 
and 

Suggestions 


NOVEL  MOVING  DOOR  SIGN 

HERE  is  a  novel  and  inexpensive  plan  for  calling 
attention  to  special  lines  of  goods.  For  lack  of  a 
better  name,  we  will  call  it  the  moving  door  sign, 
for  it  bobs  up  and  down  before  the  eyes  of  each  cus- 
tomer as  he  or  she  comes  into  your  store. 

Measure  off  the  distance  on  the  frame  above  your  door 
entrance  until  you  find  the  point  just  above  the  centre 
of  the  glass  panel  in  the  door.  Mark  this  point  and  then 
fasten  two  small  screw  eyes,  one  three  inches  to  the  left 
of  this  mark  and  one  three  inches  to  the  right.   You  will 


52  Weekly  There  is  no  outfit  in  To- 
Doem    ronto    to   compare  with 
"     Burroughes    three  rooms 
furnished  completely  for 


$165 

$18  Cash  and  $2  Weekly. 


How  llic  liuiroughc'S  Fiii  iiiUirc  t  o..  'I  'lroiilo,  arc  advcrtisiiiK 
their  3-rooiii  outfits. 

then  have  the  centre  six  inches  of  the  glass  panel  mea- 
sured off.  Close  the  door,  and  directly  under  these  two 
screw  eyes,  fasten  two  more  as  near  the  very  top  of  the 
door  a-s  possible. 

Sign  Runs  Up  to  Meet  Customer's  Eye 

Take  two  j)ieces  of  fish  line,  or  strong,  fine  string, 
long  enough  to  roach  from  the  top  screw  eye  to  a  point 
four  and  one-half  feet  from  the  floor.  Fasten  to  each 
one  of  the  top  screw  eyes  one  of  the  pieces  of  string. 
After  putting  both  strings  through  the  eyes  on  the  door 
which  art!  just  below  the  eyes  to  which  they  are  fast- 
ened, place  a  sign  card  on  the  ends  oF  the  string.  In 
placing  the  cards  on  tlic  sti-ing.  connect  the  strings  so 
tliat  they  will  continnc  to  run  parallel,  six  inches  apart. 

Now  if  you  will  open  the  door,  you'll  find  that  the 
sign  will  run  up  the  glass  panel  to  meet  the  eye  of  the 
customer  as  he  opens  tlu^  door  to  come  in. 

Can  Place  New  Card  in  It  Each  Day 

This  is  bound  to  attract  niucli  allention,  and  our  sug- 
gestion would  be  to  fasten  a  small  I'ranu!  here  and  slip 
in  a  new  card  every  day,  calling  attention  to  some  one 
article.  If  your  signs  are  brief,  they'll  be  read  by  most 
of  the  people,  and  if  this  is  accomplished  then  you  can 
call  il  good  advefl ising. 

Should  the  frame  have  a  leiidency  to  go  up  and  down 
in  an  uncertain,  zigzag  manner,  this  may  be  overcome 
by  two  sirings  running  llii'ough  eyes,  faslene(l  to  each 
(uMside  end  corner  of  the  frame  and  secured  at  the  lop 
and  bottom  of  the  glass  |)anel.  This,  you  .S(!e,  providi'S 
a  track  for  the  sign  to  run  up  and  down  on. 

We  think  this  idea  will  bring  in  extra  business,  but 
even  if  it  does  not.  it  will  surely  creale  favorable  com- 
iiirnl  (III  your  store  and  aggressive  nu'lhods,  and  that's 
the  best  kind  of  ail  vert  ising. 


TURNS  PICTURE  UPSIDE  DOWN. 

"Excuse  me.  please,  T  know  T  am  upside  down,  but 
my  prices  ai'e  right  side  up,"'  writes  E.  G  Seaman,  in 
chai-ge  of  the  Vancouver  Fui-niture  Co.'s  store,  in  their 
ad.  He  runs  liis  photo  upside  down  in  his  copy,  thus 
drawing  attention  to  his  story.  He  is  thus  doing  a  stunt 
similar  to  Tom  ^Murray,  of  ('hicago,  who  uses  his  bald 
l)ate  as  an  advertising  stunt. 


WAITING  ON  MORE  THAN  ONE  CUSTOMER. 

M-Auy  of  the  largi!  retail  .stores  have  the  rule  "Do 
not  try  to  wait  on  two  customers  at  the  same  time." 
This  is  all  right  where  there  is  ;i  big  .selling  force.  Sup- 
pose we  laid  down  this  rule  in  the  medium-sized  furni- 
ture store.  How  would  it  work  .'  It  might  be  all  right 
for  the  beginner,  but  for  the  experienced  salesman  it 
might  prove  eo.stly.  For  example,  if  a  man  comes  in 
and  asks  for  a  wardi-obe,  you  take  him  over  to  the  dis- 
play and  he  looks  them  over,  at  the  same  time  telling 
you  the  kind  be  likes  and  what  he  expects  to  pay. 
While  be  is  doing  this,  in  comes  a  woman  Avho  wants 
two  cheap  kitchen  chairs;  but  you  stick  to  the  man  and 
the  wardrobe.  The  woman  is  in  a  huiry  to  get  home; 
so,  not  wishing  to  wait,  she  goes  out.  and  $.^.50  or  so 
sails  into  the  other  fellow's  pocket.  While  this  is  going 
on,  in  steps  an  elderly  man.  who  stands  back  and  waits 
a  few  minutes.  You  saw  the  woman  go  out  of  the 
store  and  yon  did  not  woi'ry.  but  when  the  old  num 
goes  out.  you  call  to  him  ami  ask  if  there  was  some- 
thing he  wanted.  He  replies.  '-No,  lun-er  mind;  I'll 
call  again."  Now,  if  the  old  gentleman  wanted  to  buy 
a  chamber  suite  for  his  daughter,  it  would  certainly 
co.st  xoin-  coiu-ern  a  lot  to  sell  that  wardrobe.  Coulcl 
you  have  held  all  three  customers.'  Most  certaiidv  vou 
could.  The  woman  knew  what  she  wanted,  ancl  it 
would  have  been  a  mattei-  of  only  one  oi'  two  minutes 
to  nuike  the  sale,  and  at  the  s;ime  time  you  could  have 
easily  kept  the  wardrobe  man  interested  by  lelliiiir  him 
to  look  over  the  other  wardrobes  and  examine  their 
coiisl  iMict  ion.     When  the  old  man  stejiped  in  \  o\{  could 


,,i".?S  -SALE- 


Mm  ^i^iF  " 


'I'lir  CiilKiiry  l''iiriiit nil'  Store  licfmr  r(  iiii>\ iiiir  lo 
lliclrNiilt'iidid  ni'w  iiroiiiisi'si  hihIik  Ii  iI  m  " I N  inKViil 
Hiilc."  All  I  Ik-  jfooils  «  <'n>  liliic-lii  kctid.  I  lie  tup  of 
••m  il  llclict  licliitf  illiisl I'lid  il  (IS  (iliiixc.  Rliinviii»r 
llio  iiuw  Htoro,  with  tlx'  prlccn  in  » lilt u  llfrori'-^. 

have  addressed  him  jil  once.  Not  that  you  should  have 
entirely  negleeled  the  wardrobe  man.  lie.  too.  might 
be  lliinkiiig  of  buying  other  fiiriiiliire  later,  and  llius 
lie  jiisl  ;is  valuable  lo  you  |;iler  as  Ibe  oilier  ciislomer. 
lull  you  could  excuse  \oiirseli'  ;i  miiiule.  jell  biiii  |o  look 
at  Hie  way  Ibe  better  kind  of  cliilVo-robes  were  ar- 
raiigcil.  ;iii(|  keep  him  iulercsled.  'I'liat's  the  golilen 
rule,  and  I  he  luiK  rule  \oii  c:\u  lii\  down  f(U'  i|ie  fair- 
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sizt'd  furnitiMV  stitr*'.  'I'lio  sali'siii;iii  imisl,  Jiisl  ;is  soon 
as  till-  door  is  opciu'il,  ho  on  the  jilort,  and  be  prepared 
not  only  to  sell,  bnt  be  ready  to  entei-tain  and  make 
jK'oplo  feel  at  lionie.  and.  above  all.  k(i  i>  lliciii  iiilcr- 
ested.  As  lon«r  as  a  eustomer  is  inlcrcsird.  and  k('i>l 
that  way,  your  l>nsiness  will  fjrow .  and  .\  oii  will  lind 
tliat  you  ean  make  and  keep  nniny  friends  li  is 

the  fjrcat  seeret  of  file  Imsiness  of  rt'lailiiii;'. 


A  GOOD  FURNITURE  TICKET. 

Custoniers  are  oi'ivn  lost  by  clei'ks  having  lo  lake 
time  to  refer  to  eatalo<;ues.  Salesmen  ean  tell  essen- 
tial faets  at  a  glanee  with  the  aid  id'  a  ti(d<(  l  wliirh  the 
L'pholsterer  deseribes  as  I'ollows: 

"A  good  seheine  for  keeping  track  of  prices  in  furni 
fiire  stock  was  introduced  some  months  ago  bv  Mr.  Wil- 


/ 
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DINING  ROOM  SUITE 


UMt. 


Hid. 


StKt. 


Sidt  Boinl.  \  . 
Sernnj  Titk- 
W.  Table  


Cbiu  CatineL 
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liams  when  he  was  buyer  for  Lord  &  Taj'lor.  It  con- 
sisted of  a  special  form  of  price  ticket  to  be  used  in 
connection  with  grouped  suites.  On  one  side  of  the 
ticket  was  contained  all  of  the  particulars  referring  to 
the  entire  suite,  its  number,  description,  and  price, 
while  en  the  reverse  side  was  given  a  separate  price  for 
each  individual  piece.  This  enabled  the  salesman  to 
tell  the  customer  at  once  how  much  any  part  of  the 
suite  would  be  and  avoided  constant  reference  to  cata- 
logues, price  lists,  etc.,  before  the  customer,,  which  is  in- 
variably disconcerting  and  lessens  the  possibility  of  a 
sale."  ' 

The  new  tag  is  exceeding  simple,  but  is  the  result  of 
years  of  experience.   It  should  be  widely  used. 


Ilicir  iirit;in  at  his  lingers'  ends.  Some  people  have  a 
vague,  half-formed  i(lea  of  what  they  want  and  go 
from  store  to  store  groping  for  something  new — some- 
thing stylish  and  inexpensive.  Of  course,  the  intelli- 
gent salesnuin  will  do  everything  possible  to  help  them 
select  from  his  present  stock,  but  if  he  sees  they  are 
determined  to  go  elsewhere,  he  ought  to  impress  on 
his  parties  the  fact  that  he  can  get  them  exactly  what 
they  want  in  a  reasojiable  time.  Then,  if  he  has  his 
catalogue  file  in  proper  shape,  he  can  quickly  show 
t  hem  just  what  they  want  and  secure  the  order. 

This  secpience  of  events  does  not  always  follow  that 
way,  but  it  is  admitted  by  experienced  dealers  that  the 
inability  to  locate  catalogues  for  the  purpose  of  rescu- 
ing a  sale,  has  lost  mucli  profitable  business  to  dealers 
who  can  ill  afford  to  lose  it. 

No  matter  how  you  do  it.  get  a  filing  system  for  your 
catalogues,  and  in  addition  compile  a  list  of  sorts  and 
kinds  of  furniture,  and  who  makes  them. — Northern 
Furniture. 


SIMPLE  AND  FULL  REFUND  CHECK. 

A  representative  of  this  paper  while  on  a  recent  visit 
to  Boston  went  into  Chandler  &  Barber's  store  to  make 
a  small  purchase  and  note  any  special  method  they 
have  of  facilitating  business.  The  accompanying  illus- 
tration gives  a  good  idea  of  their  refund  check.  Every 
clerk  in  the  store  has  a  number  of  these  check  forms 
on  a  file  in  his  department.  When  a  refund  is  to  be 
made,  all  the  entries  are  filled  in  by  the  clerk  who 
made  the  sale.  The  salesman  then  signs  his  name,  and 
the  department  manager's  0.  K.  is  necessary  before 

REFUND  CHECK. 

CHANDLER  &  BARBER 


-19- 


TO  CASHIER: 
Pay   


For  Mdse.  Returned  Viz. 


Why  Ret'd  . 


HAVE  YOU  MISSED  MANY  OF  THESE  SALES? 

In  a  furniture  store  in  Jowa  four  sales  were  lost  in 
one  day  recently  because  the  dealer  did  not  have  the 
goods  the  customers  wanted,  and  w'as  unable  to  locate 
the  catalogues  showing  them  while  the  parties  were  in 
the  store.  After  the  first  "misfire,"  a  salesman  started 
to  look  up  the  catalogues,  and  finally  found  the  exact 
goods  required,  illustrated  and  described  in  two  of 
them,  published  by  two  different  manufacturers.  This 
was  small  satisfaction,  however,  as  the  people  had  left 
the  store.  Had  these  catalogiies  been  kept  in  a  handy 
place  and  a  card  index  made  showing  who  manufac- 
tured specific  lines,  the  pictures  could  have  been  pre- 
sented and  the  goods  ordered.  Some  other  dealer  in 
that  city,  better  prepared  for  emergencies  of  this  kind, 
doubtless  got  one  or  more  of  those  orders. 

A  dealer  cannot  keep  all  kinds  of  furniture.  But 
the  least  he  can  do  is  to  have  the  information  about 


Salesman   

Approved  by  

Simple  and  accurate  refund  check. 

payment  is  made.  A  distinctive  color  is  used  for  the 
various  store  forms,  the  refund  check  being  salmon 
color.  A  carbon  duplicate  ean  also  be  made  with  this 
check  for  verification  purposes. 


PROUD  OF  HIS  FATHER 

Little  Tommy  liad  a  very  smart  father,  and  was 
arguing  with  a  playmate  about  his  abilities.  "My 
daddy,"  he  cried,  "can  do  most  anything.  He  keeps 
a  furniture  store,  an'  he's  a  notary  public,  an'  he  can 
pnll  teeth,  an'  he  ean  mend  chairs  and  wagons  an' 
things,  an'  he  can  play  the  fiddle,  an'  he's  a  regular 
jackass  at  all  trades." — Northern  Furniture. 
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Beds  and  Bedding 


PENNSYLVANIA  ENACTS  BEDDING  LAW 

The  State  of  Pennsylvania,  on  the  1st  of  January  last, 
put  into  force  a  new  law  regulating  the  making,  re- 
making, and  sale  of  mattresses;  also  prohibiting  the  use 
of  insanitary  and  unhealthy  materials  therein.  The  In- 
stallment Dealers'  Protective  Assn.  of  Pennsylvania 
advocated  the  passage  of  the  measure,  which  met  with 
the  approval  of  both  the  Senate  and  House  of  Repre- 
sentatives of  that  State. 

However,  since  its  enactment,  the  president  of  the 
Installment  Dealers'  Association,  J.  S.  Lowengard,  Har- 
risburg.  Pa.,  in  a  letter  to  The  Canadian  Furniture 
World,  says  that  he  has  found  that  there  are  several 
things  which  impose  a  hardship  on  the  legitimate 
dealer.  One  of  these  is  that  there  is  no  provision  in 
the  Act  for  cases  where  possibly  a  mattress  is  out  oue 
or  two  days  and  the  customer  wishes  it  exchanged. 
Under  the  new  Act  such  a  mattress  would  be  classed 
as  second-hand,  and  to  dispose  of  such  a  mattress  would 
entail  inconvenience,  not  to  say  loss,  to  the  dealer.  All 
told,  however,  the  Act  is  regarded  as  advanced  legis- 
lation. 

The  wording  of  the  Act  is  as  follows: 

The  term  "mattress,"  as  used  in  this  Act,  shall  be 
construed  to  mean  any  quilted  pad,  mattress  pad,  bunk, 
fiuiit,  or  cushion,  stuffed  or  filled  with  wool,  hair,  or 
other  soft  material,  except  feathers,  to  be  used  on  a 
couch  or  other  bed  for  sleeping  or  reclining  f)urposes. 

Xo  person  or  corporation,  by  himself  or  by  his 
agi-nts.  servants,  or  employes,  shall  em])]oy  or  use  in 
the  making,  remaking,  or  renovating  of  any  mattress, 

(a)  Any  mater'ial  of  any  kind  that  has  been  used 
in,  or  has  formed  a  f)ai't  of,  any  mattress  used  in  or 
about  any  public  oi'  private  hos|)ital  or  institution 
for  the  treatment  of  persons  suffering  from  disease, 
or  for  or  about  any  person  having  any  infectious  or 
contagious  disease. 

(b)  Any  inatei'ial  known  as  ''shoddy.""  and  made 
in  whole  or  in  part  from  old  or  worn  clothing,  car- 
pets, or  otlicr  fabric  or  material  previously  used,  oi' 
any  otlirr  falirie  or  inatfi'ial  From  which  shoddy  is 
constructed. 

(c)  Any  matei'ial  not  otherwise  prohibited  by  tins 
Act,  of  wliich  prior  use  has  been  made,  uidess  the 
said  material  luis  been  thoronglily  process-approved 
by  thi'  rommissioner  of  Health  of  this  Common- 
wealth. 

\o  person  or  eorpoi'a t ion,  by  liimself  or  by  his  agents, 
si-rvatds,  or  employes,  shall  sell.  olTer  to  sell,  deliver,  or 
'•onsign,  or  have  in  his  possession  with  intent  to  sell, 
drIiviT  or  consign,  any  mattress  nuule,  remade  or  reno- 
d  in  vifdation  of  subsection  one  of  tins  se.-tion. 

Descriptive  Statements  Upon  Mattresses 

Xo  piTson  o?-  corporation,  by  himself  oi'  his  agents, 
^crvards,  or  employes,  shall,  directly  or  indirectly,  at 
wholesale  or  retail  or  otherwise,  sell,  otTer  for  sale,  de- 
liver, or  consign,  or  have  in  his  po.ssession  with  infenf 
to  sell,  deliver  or  consitrn.  any  mattress  that  shall  not 
liave  plaiidy  and  itidelilily  wi'illen  or  printed  thercdn 
or  upon  a  muslin  or  linen  lag  secui'ely  sewed  to  the  cov- 
ering thereof,  a  slalenn  nl  in  the  Knglish  language  .set- 
ting t'orlh  Ihe  l^iml  nv  kinds  of  male|-ials  used  in  filling 


the  said  mattress,  and  whether  the  same  are  in  whole 
or  in  part  new,  or  old  or  second-hand,  and  the  name 
and  address  of  the  manufacturer  thereof. 

Whenever  any  kind  of  hair  has  been  used  in  the 
making,  i-emaking.  or  renovating  of  any  mattress,  the 
said  statement  shall  designate  and  describe  the  kind, 
grade  and  quality  of  hair  used  by  standard  trade  terms 
and  not  otherwise,  and  where  two  or  more  kinds,  grades 
or  (|ualities  have  been  used,  the  statement  shall  also 
set  forth  that  the  material  used  is  "ilixed  Hair."' 

It  shall  be  unlawful  to  use  in  the  said  statement  con- 
cerning any  mattress  the  word  "felt."  or  word  of  like 
import,  if  there  has  been  used  in  filling  said  mattress, 
any  m,aterials  which  are  not  felted  and  filled  in  layers, 
unless  the  said  statement  shall  plainly  set  forth  all  the 
dififei'ent  materials  so  used. 

Misleading  Description  Prohibited 

It  shall  be  unlawful  to  use  in  any  way  in  the  descrip- 
tion in  the  said  statement  any  misleading  term  or  desig- 
luition,  or  term  or  designation  likely  to  mislead. 

The  statement  re(|uired  under  section  three  of  this 
Act  shall  be  in  the  following  form: 

^Materials  Used  in  Filling: 


IMade  by 
Address 

This  article  is  made  in  compliance  with  the 
Act  of  Assemblv  of  Pennsvlvania.  approved 
the  day  of  191:5. 

Any  person  who  shall  remove,  deface,  alter,  or  in  any 
manner  attempt  the  same,  or  shall  cause  to  be  removed, 
defaced  or  altered,  any  mark  or  statement  placed  upon 
any  m.attress  under  the  provisions  of  this  Act.  shall  be 
guilty  of  a  violation  of  this  Act. 

The  unit  for  a  separate  and  distinct  oft'ense  in  viola- 
tion of  this  Act  shall  be  each  and  every  mattress  made, 
remade,  renovated,  sold,  offered  for  sale,  dcdivered,  con- 
sigiu'd,  or  possessed  with  intent  to  sell,  deliver,  or  con- 
sign, contrary  to  the  provisions  hereof. 

Any  pei'son  or  corporation  violating  the  provisions 
of  this  Act  shall  be  guilty  of  misdemeanor,  and  upon 
conviction  thereof,  before  a  magistrat(>  or  justice  of 
the  peace,  shall  be  punished  by  a  fine  of  not  less  than 
twenty-five  dollars  and  not  more  than  fifty  dollars  for 
ea(di  offense. 

Within  si.xfy  days  after  any  process  of  sti'rilization 
and  disinfection  shall  have  been  submitted  to  th(>  Com- 
missioruM-  of  Health  of  this  Commonwealth,  under 
sid)-secti()n  1  (e)  of  secdion  two  of  tliis  Act.  the  said 
commissionei"  shall  appi-ove  or  disapprove  the  sanu'. 
and,  if  he  disap|)roves.  sludi  state  his  reasons  therefor. 

,\ll  places  whei'e  nuittresses  are  made,  remade  oi- 
renovated,  or  materials  for  mattresses  jirepared,  oi- 
where  nuittresses  ai'e  ofVered  for  sale,  oi-  are  in  the  pos- 
session  of  any  person  or  corjioration  with  iident  to  sidl, 
(hdiver  or  consign  them,  shall  lie  subjeid  to  inspe(dion 
by  the  Cliief  Factory  Tns|)ector.  whose  duty  it  sluill  be. 
in  case  he  has  reason  to  I)(dieve  any  person  oi-  corpor- 
ation is  violating  this  Act.  to  prosecute  such  person  or 
corporal  ion  t  hercfor. 

Information  and  Enforcement  by  Individuals 

Any  iiiilividual  who  has  reason  to  believe  tliat  this 
.\cl  has  been  or  is  being  violated,  may  pr(>senl  Ihe  rele- 
vaid  facts  to  the  (diiid'  faeti^ry  inspector  or  any  of  his 
di'pulics.  in  which  ease  it  shall  be  the  duly  of  the  chief 
factoi-y   inspectiir   to   make  an   investigation  of  such 
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facts  as  on  liis  own  initiativt*.  ami.  il  lie  is  of  opinion 
that  thi*  Act  has  hccii  or  is  hcinir  violated,  to  prosecnlc 
the  poi'son  or  corporation  fjuilty  thfroot'.    Any  inili 
vidual  mav  institute  procccilings  to  enforce  this  Acl 
and  to  punislj  violations  of  its  provisions. 


BED  MAKING  PLANT  AT  GALT. 

Arrangements  have  been  completed  for  the  incorpor- 
ation of  the  Maple  Leaf  Beddins;  Company,  Limited,  at 
(lalt.  Out.,  with  the  followinfr  officers:  President,  J.  C. 
Dietrieh.  ("lalt  ;  vice-president.  C.  C.  Osborne,  Toronto; 
treasurer  ami  nuinajrinir  director,  Roy  Torrance,  Gait; 
secretary.  0.  Gordon  IMaxlon,  Toi-oiilo;  J.  W.  Daw, 
Hamilton,  director. 

The  company  will  manufacture  beds,  springs  and 
mattresses,  ami  already  have  chosen  a  site.  Of  the  $30,- 
000  to  invested  in  the  eslablishment  of  the  company, 
.•fl'J.OOO  is  asked  as  a  loan  from  the  town,  to  be  paid 
hack  with  interest  in  ten  annual  instalments,  covering 
a  period  of  ten  years. 

The  whole  proposition  has  been  carefully  consider- 
ed by  the  Board  of  Trade  and  the  result  of  their  inves- 
tigation is  that  they  uufiualifiedl,y  stand  behind  it.  A 
large  delegation  of  the  members  of  the  board  appeared 
before  the  council  recently  to  support  the  request  of 
the  company. 

'Mr.  Plaxton  explaiiu'd  to  the  council  that  the  com- 
panv  will  take  over  the  bed  business  formerly  conduct- 
ed by  the  Shurly-Dietrich  Co.  At  least  $30,000  would 
be  needed  to  put  the  concern  on  a  firm  basis.  Of  this 
amount  it  was  asked  that  the  town  contribute  $12,000 
as  a  loan  on  the  usual  terms.  J.  C.  Dietrich  would  be 
the  president  of  the  company  and  would  hold  part  of 
the  stock.  ^Ir.  Plaxton  stated  who  the  other  gentle- 
men to  be  associated  with  the  company  Avnuld  be  and 
said  the  loan  would  be  secured  for  the  town  by  a  mort- 
gage on  the  plant  of  the  company. 

Aid.  Willard  said  he  thought  the  proposition  a  good 
one.  It  was  a  business  that  would  grow  and  expand. 
There  was  no  doubt  that  it  would  be  a  going  concern 
from  the  start,  and  be  a  good  addition  to  the  industries 
of  the  town. 

Secretary  J.  H.  Hancock,  of  the  Board  of  Trade,  sug- 
gested that  the  matter  be  taken  up  at  once  by  the  in- 
dustrial committee  and  that  it  receive  •  consideration 
with  as  little  delay  as  possible. 

Joseph  Stauffer  said  the  Board  of  Trade  had  gone 
into  the  proposition  from  every  aspect,  and  it  looked 
to  be  a  clear  cut  bu.siness  deal.  The  firm  wanted  to  get 
started  at  once,  so  as  to  be  ready  for  the  fall  trade.  The 
granting  of  the  loan  would  cost  the  town  nothing  and 
would  be  the  means  of  adding  another  to  the  list  of 
industries. 

Reeve  McTrvine  stated  his  conviction  that  the  indus- 
trial committee  would  give  the  matter  favorable  con- 
sideration. 

INIayor  Buchanan  expressed  his  entire  satisfaction 
with  the  proposition. 

It  is  expected  that  the  council  will  prepare  the  neces- 
aury  by-law  for  submission  to  the  people.  General 
opinion  is  that  the  proposal  will  appeal  to  the  rate- 
payers as  one  of  sound  business  and  one  that  will  re- 
sult advantageou.sly  to  the  town. 


SAFETY  FIRST  IN  BED  MAKING 

Conforming  to  the  general  rule  of  "safety  first" — 
which  has  recently  become  almost  a  national  slogan — 
the  Ideal  Bedding  Co.,  Ltd..  Toronto,  has  given  the 


nimosi  I'cgard  to  this  up-to-date  practice.  Once  one 
rulers  lli(>  I'actoi'y  it  is  noticeable  what  a  number  of  pre- 
cautions have  been  taken  to  ])roteet  the  employes  from 
danger  of  accidents.  The  white-painted  truck  aisle 
nuvrks  along  the  floor  in  all  departments  ensure  at  all 
times  clear  spaces  between  the  stocks,  machines,  and 
supplies.  The  machines  are  all  enclosed  in  themselves, 
or  are  placed  in  enclosed  spaces,  with  all  wheels,  cogs, 
and  other  seemingly  dangerous  parts  covered.  Nor  is 
this  all,  the  company  is  aiming  to  eliminate  all  belting 
aiul  shafting  in  the  plant,  and  have  nearly  succeeded, 
many  of  the  machines  being  run  by  individual  motors. 

Tn  the  basement,  where  are  located  the  heavy  presses, 
these  machines  and  surroundings  are  painted  white. 
Tn  fact,  white  seems  to  be  the  "safety  first"  color  of 
th(>  plant.  It  has  the  added  advantage  of  making  the 
working  places  brighter,  and  this  in  the  long  run 
means  a  saving  in  the  light  bill. 

The  adoption  of  "safety  first"  has  led  to  the  intro- 
duction of  improvements  in  other  respects  and  in  other 
divisions  of  work  in  the  plant — improvements  which 
have  made  the  Ideal  Bedding  Co.'s  factory  a  model  in- 
dustrial establishment. 


BEDDING  NOTES 

The  Stoddard  Bedding  Co.,  Montreal,  has  been  reg- 
istered. 

A.  S.  Carr's  mattress  factory  at  Red  Deer,  Alta.,  was 
damaged  to  the  extent  of  $1,200  by  fire  recently. 

A  license  has  been  granted  Geo.  Gale  &  Sons,  Ltd., 
to  do  business  in  Ontario  under  a  capital  of  $40,000. 

J.  A.  McLaughlin,  recently  a  partner  of  McLaughlin 
&  Scott,  and  a  well-known  furnitiire  traveler,  is  now 
sales  manager  of  the  Fischmaun  Mattress  Co.,  Toronto. 

T.  J.  Moore  is  removing  his  cot,  spring,  bedstead, 
and  stretcher  manufacturing  plant  from  Oliphant  to 
Wiarton,  where  he  contemplates  employing  twenty- 
five  men. 

It  is  expected  that  a  new  bedstead  and  mattress  fac- 
tory is  soon  to  be  erected  in  East  Angus,  Que.,  a  lot  of 
land  having  been  piirchased  on  the  north  side  of  the 
river  for  that  purpose.  When  completed  this  factory 
will  give  employment  to  about  thirty  men. 

A  small  fire  occurred  some  days  ago  in  the  newly- 
completed  building  of  the  Quality  Mattress  Company, 
of  Waterloo,  Ont.  The  cause  of  the  fire  was  from  some 
flying  molten  metal  lodging  in  cotton  bales.  The  smoke 
was  dense,  and  the  firemen  for  a  while  had  great  diffi- 
culty in  locating  the  actual  blaze.  No  time  will  be 
lost,  however,  and  orders  will  not  be  delayed,  as  all  the 
employes  were  back  at  work  the  folloAving  morning. 


STRATFORD  GIVES  POINTERS  TO  U.  S. 

M.  J.  Murphy,  the  head  of  the  IMurphy  Chair  Com- 
pany, Detroit,  Mich.,  one  of  the  largest  manufacturers 
of  chairs  in  the  United  States,  was  a  recent  visitor  at 
Stratford,  the  guest  of  H.  W.  Strudley,  of  the  Imperial 
Rattan  Co.  He  paid  Stratford  a  visit  to  get  some  point- 
ers on  rattan  work,  he  having  heard  that  the  Imperial 
was  turning  out  supf^rior  designs. 

It  may  seem,  strange  for  Americans  to  come  to  Canada 
for  pointers  in  manufacturing,  but  the  incident  shows 
what  advances  furniture  making  has  made  in  the  Do- 
minion in  recent  years  in  producing  the  goods  that 
warrant  such  enquiry.  Mr.  Murphy  expressed  himself 
as  pleased  with  what  he  saw,  and,  rattan  work  being 
one  of  his  lines,  will  doubtless  carry  back  with  him 
some  good  ideas. 
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have  opinions  of  their  OAvn,  so  do  not  harp  on  '^har- 
mony" to  the  extent  that  you  carry  your  point,  but 
have  forever  after  a  dissati.sfied  patron!^ 


GETTING  RUGS  TO  THE  FRONT 

By  Bessie  L.  Putnam 

We  see  the  rug  growing  iu  popuhirity  every  year. 
And  yet  there  are  many  homes  in  which  it  should  be 
given  a  place  where  it  has  not  yet  gained  entrance. 
This  may  be  due,  in  the  home  of  moderate  means — ' 
and  this  is  the  home  of  the  masses — through  lack 
of  finances  to  give  the  floors  a  suitable  fini.sh. 
Some  of  the.se  homes,  if  the  owners  but  realized  the 
faf't.  have  the  basis  for  an  excellent  hardwood  finish 
which,  with  proper  treatment,  would  be  much  prefer- 
:ible  to  fancy  veneers.  Just  weaken  the  general  public 
up  to  the  fact  that  they  can  treat  their  own  floors,  and 
th<'  demand  for  the  rug  will  grow.  Whether  you 
realize  it  or  not,  as  a  rule  the  luke-warm  reception  of 
rugs  is  largely  due  in  any  community  to  the  unwilling- 
ne.ss  to  employ  the  profe.s.sional.  Once  get  the  common 
people  lo  understand  that  they  can  prepare  their  floors 
f licin.selvcs  and  the  proposition  is  received  in  an  entire- 
ly different  manner. 

Keep  your  eyes  open  for  i)ossil)ilities.  The  problems 
are  diflV-rent  in  every  community,  and,  to  a  certain 
extent,  in  eveiy  home.  It  may  })e  that  your  neigh])or 
lias  a  liai-dwood  floor  which  would  i-espond  beautifully 
to  some  finish  you  keep  in  stock.  Ju.st  make  the  sug- 
irestion.  Tell  him  how  to  pi-epare  it  properlv.  What 
if  you  fre  giving  away  a  bit  of  professional  knowledge. 
\i  wdl  be  profitable  in  the  end.  After  he  has  done  tlie 
finishnig  in  an  approved  style  he  will  be  so  enthu.siastic 
over  results  that  his  neighbors  will  fake  the  matter  up 
and  do  likewise;. 

Or  if  paints,  or  stains,  or  matting  are  preferable 
advise  carefully  nnd  con.scientiouslv.  Work  up  a  repu- 
(alion  as  a  specialist  on  this  very  .siibject— how  to  treat 
<•  d  floors,  ft  IS  a  large  one,  and  highly  important. 
J  nnf  abont  nntil  you  find  the  best  fini.shings  to  solve 
the  various  prol,l(;ms  of  your  own  vicinitv  and  then 
Rive  your  knowledge  and  you  will  find  a  gVowiuf'  sale 
for  th.-  fiiiisliing  materials  and  the  )-ii<r.s  — I>,(..ssh'  L 
rntnam. 


HARPING  ON  HARMONY 

Some  salesmen  in  the  drapciv  and  earpcf  dcpart- 
iiirnts  strongly  fcafniv  "  ha  finonioiis  effcefs,"  so-called 
I  a  en.stom.-r  calls  for  certain  designs  for  colorings' 
nifse  salesMH-n  umsf  know,  at  once,  the  general  decorat- 
ive efTcets  of  tim  room.  If  it  is  a  Qtu-ene  Ann.,  room 
iMission  drn,  just  what  tiie  wall  rleeoralions  ar.',  and 
•I"'  color  schemes.  Then  follows  a  long  and  stronir 
«rgum..nf^  on  "harmony,"  bb-nding  of  colors  and 
'•Ite.-fs.  livery  detail  of  draperv,  floor  covering  an. I 
'"'•'.ilur..  must  harmoniz...  This  is  w..||  ..nongh  f.)r 
sorn..  .•nst.,m.Ts.  but  it  is  a  wi.se  .sal.-sman  who  will  ii..t 
"v.^rdo  the  a.ivie,."  ,.,„|  of  the  business.  If  cnsfom.-rs 
senn  lo  Ik.v  "clashing"  fj.sfes,  if  vou  .see  Ihev  an- 
iMsist.-nt  on  piirehasiiig  what  has  struck  their  .'ve  a 
simpl..  wor.l  of  a.ivie...  ,.;,..„;,l  ,|is,,lav  ..f  som..  mor.. 
Iiannonioi.s  ombinaf i.,ns  may  b.-  .salVIv  made  an. I 
olten  yon  ean  gin. I,,  fh.-  pnreh;is..r  in  fh..  right  ehann..|s 
''ll        .-irlisti...  f„II<.s         p,-ivil.-r,l  f„ 


BUYING  A  RUG. 

Study  of  the  figures  used  for  most  rugs,  whether  the 
expensive  imported  kind  from  the  hand  looms  of  the 
East  or  the  frankly  American  manufactured  rugs  and 
carpets  really  shows  very  little  that  is  essentially  beau- 
tiful.    The  most  expensive  rugs  from  abroad  are  often 
very  lovely,  especially  in  colors.     P>ut  even  in  these  the 
designs  are  often  irrelevant  and  awkward   with  little 
trace  of  real  charm.     One  lately  shopped  for  a  rug  of 
moderate  price.     One  wanted  blue,  though  this  is  not  a 
very  satisfactory  color  for  the  floor,  it  is  said,    as  it 
shows  dust  and  foot  marks  more  than  reds  and  browns 
and  greens  do.     The  search  was  very  long  before  the 
shopper  found  a  rug  that  in  i)attern  and  color  was  really 
pleasnig.     It  would  seem  as  if  here  were  an  excellent 
field  for  new  enterprise,  in  making  inexpensive  floor 
coverings  that  shall  be  really  artistic.     It  appears  that 
the  cheaper  grades  of  rugs  and  carpets  are  the  uglier. 
One  pays  not  for  the  material  or  the  ex|)ense  of  making 
but  for  the  happy  thought  that  produced  an  attractive 
design  and  a  good  color.     But  it  would  seem  as  if  it  is 
.) U.St  as  easy  to  make  a  pretty  desiirn  as  an  \\q\x  on.,  and 
as  if  soft  and  warm  colors  should  cost  no  more  to  pro- 
duce than  the  cold,  harsh  colors.     Perhaps    the  best 
solution  of  floor  covering  is  a  plain  surface.     This  to 
be  sure  .shows  every  mark  and  bit  of  dust  with  tell-tale 
frankness;  but  an  .'veryday  sortie  of  the  carpet  sweeper 
should  ke.'f)  even  such  a  rug  tidy.      In  the  search  just 
iaentioii<.d  the  rug  finally  chosen  had  a  plain  dull  blue 
hody  with  a  bord.-r  where  a  pale  blue  figure  of  indefin- 
ite outline  an.l  dull  tint  lay  between  borders  of  deeper 
blue.      This  was  chosen  in  preference  to  a  rug  where 
figures  in  i)ale  blues  ran  all  over  the  surface.     It  was 
decided  that  one  would  tire  of  the  figur.'d  surface  soon- 
er, especially  as  there  was  something  jarring  between 
these  two  shades  of  blue.     The  usual  idea    for   a  ru- 
seems  to  be  a  figure  so  mixed  that  it  resembles  a  caiT- 
tui  hash.      II  one  wi.slu.s  to  use  furniture    of  various 
peri.Mis  of  purcha.se  and  conse.pient  different  colors  the 
indefinite  mixed  carp..t  or  rug  is  useful.      I]„t  in  all 
forms  of  stuffs,  whether  chair  covers  or  table  scarfs  or 
wall  paper  or  whatever  it  be.  the  simple,  plain  figure 
that  is  easily  d(.ciphered  is  for  manv  p.'ople  more  rest- 
liil  than  th..  confus..<l  mixtures.     the  coveriufr  of  the 
ground,  with  Its  uniform  green,  is  a  very  good  example 
ol  Imw  to  do  It.     There  was  once  a  ladv  who  said  that 
sh.Mlistrusf,.d  h,.r  own  taste,  .so  whenever  she  had  a  ru.r 
o  hiiy  .she  eho.se  plain  green  beeau.s..  that  was  like  na" 
"iv.      I  1,.  excu.se  for  the  old-time  flowered  earp..f  u.sed 
to  I).,  tliaf  fh..  flow..rs  grow  on  th..  ground;  but  with  the 
cxcpti.,,,  p,.rhaps  of  .some  .laisied  fi..|.ls  one  does  not 
o  ten  walk  on  Hower.s.     A  conventional  .K-sig,,  as  .sim- 
><•''!•'''■"','      «f>"'c  of  the  anci..nt  lil..s  s....,,  in 
tlie  wond.Tlul  jrlaze  of  the  Moors  in  !li,.  AIhaM>I)r'i  is 
ii.osf  d..sin,l.l..  for  floors.    The  Furniture  Journal.  ' 

Whatever  I  have  tried  to  do  in  my  life,  I  h.ivc  tried 
wuh  ,111  my  he..rt  to  do  well.  What  1  have  devoted 
niy.self  to.  I  have  devoted  myself  to  completely. 
Never  to  put  my  hand  to  anytliiiiR  on  which  I  conld 
not  throw  my  whole  self,  and  never  alVected  deprecia- 
tion ol  my  work,  whatever  it  was,  I  (ind  now  to  havo 
been  golden  rules.— Charles  Dickens. 


44 


CANADIAN  FTJRNITURE  WORLD  AND  THE  UNDERTAKER 


June,  1914 


THE  SELUNG  OF  STOVES. 

One  of  tho  Hi"st  tliiiiirs  which  tlie  prospoftive  bnyor 
of  a  heater  asks  is.  "How  large  a  rooin  will  it  heat?" 
Your  tigriires  are  for  the  largest  possible  space  when 
rim  at  its  extreme  capacity.  Tf  yon  quote  these  di- 
mensions with  no  application  you  are  bound  to  be  cen- 
sured. This  is  not  a  practical  application  of  the  terms 
of  the  question  aiul  tho  average  patron,  finding  that  it 
falls  short  of  tlu»  dcsii-ablc.  will  feel  that  there  has 
been  misrepresentation  in  rcnlity  if  not  in  words.  Tell 
plainly  just  what  it  will  do  in  an  emergency;  but  also 
explain  that  economy  in  both  fuel  and  lasting  qual- 
ities of  the  stove  demands  one  of  a  larger  size,  which 
does  not  require  crowding  save  in  the  most  extreme 
cold  weather. 

A  superabundance  of  nickel  trimmings  looks  nicely 
in  the  shop,  but  it  docs  not  take  the  bu.sy  hou.sewife 
long  to  find  out  that  there  can  be  too  much  even  of  a 
good  thing.  Tf  ornament  is  the  main  thing,  you  may 
safely  emphasize  the  fact  that  there  are  elaborate  trim- 
mings. But  if  the  stove  is  a  general  utility  one,  im- 
press the  fact  that  while  it  is  neat  and  tasteful  in  de- 
sign and  trimmings,  there'  is  not  the  elaborate  vp^ork 
which  requires  so  much  rubbing  and  polishing  to  keep 
in  order. 

Those  not  familiar  with  hard  coal  vnll  appreciate 
helpful  hints  in  the  care  of  such  a  stove.   Safety  from 


ESSENTIALS  IN  STOVE  SELLING. 

Location. 
Ade(|uate  display. 
Proper  line. 

Efficient  sales  organization. 
Advertising  plan. 
Demonstration. 

Enthusiastic  knitting  together  of  all. 


asphyxiation  demands  that  the  mica  be  kept  free  from 
leaks.  Tf  the  draughts  are  all  opened  for  a  few  min- 
utes after  filling  the  magazine  the  gas  will  form  freely 
and  then  pass  up  the  chimney,  thus  saving  danger  of 
trouble  later.  At  other  times  the  large  stove  with 
dampers  closed  or  nearly  closed  will  ensure  a  more 
even  temperature  and  requires  less  fuel.  Tf  the  hard 
coal  fire  becomes  low,  a  very  little  shaking  and  open- 
ing up  will  permit  the  fire  to  re-kindle  itself,  when  a 
new  supply  of  coal  on  the  alreadv  dying  coals  would 
be  but  to  extinguish  it  entirely.  Cheap  coal  is  dear  at 
any  price;  that  of  good  quality  lasts  longer,  and  con- 
tains fewer  impurities  of  all  sorts. — Ex. 


SELLING  STOVES  IN  THE  SPRING. 

It  has  been  wisely  said  that  the  stove  trade  comes 
to  the  dealer  in  the  fall,  but  that  he  must  go  after 
it  at  other  seasons.  The  stove  should  not  be 
classed,  however,  as  a  one  season  article,  for  the  trade 
can  be  made  steady  all  the  year  round  if  suitable 
methods  are  adopted  for  the  different  seasons.  Tt  is 
a  general  habit  for  people  to  buy  stoves  when  the  cold 
weather  is  approaching  or  is  upon  them  as  they  do 
not  give  the  matter  attention  until  the  actual  necessity 
for  buying  arises.  Tt  is  this  "putting  off"  attitude 
that  makes  the  fall  trade  in  stoves  invariably  brisk  at 
the  expense  of  the  other  seasons. 

A  buyer  of  stoves  is  more  likely  to  receive  hetter 
attention  from  the  dealer  during  the  slack  periods  and 


will  have  more  time  to  make  a  careful  selection.  In 
many  cases  this  purchase  can  be  looked  after  during  the 
spring  or  winter  seasons  of  the  year.  Tt  is  always 
within  the  power  of  the  hardware  and  stove  dealer  to 


stir  up  new  business  during  the  winter  season,  although 
such  requires  energetic  handling.  There  are  always 
with  us  those  who  for  economic  reasons  can  be  induced 
to  buy  outside  the  regular  seasons. 


ELORA  FURNITURE  CO.  INCORPORATED. 

Letters  patent  have  been  issued  by  the  Ontario  Gov- 
ernment constituting  Joseph  E.  Walser,  Ferdinand 
Daub,  Otto  C.  Schmidt,  Peter  Daub,  and  Sylvain  B. 
Jeanneret,  all  of  Elora,  Ont.,  shareholders  in  the  Elora 
l^^urniture  Co.,  Limited,  to  take  over  as  a  going  con- 


Tins  and  iibnve  inekerare  two  new  items  made 
by  J.  P.  AlbiouRh  &  Co.,  Iiigi'isoll 


cern  the  partnership  business  at  present  being  carried 
on  by  the  Elora  I-i\irniture  Company.  The  capital  of 
the  company  is  set  at  $40,000. 

Mr.  Jeanneret,  one  of  the  four  partners  in  the  orig- 
inal firm,  and  Avho  has  acted  as  financial  manager,  is 
said  to  be  retiring  and  his  place  is  being  taken  by  D. 
II.  Bell,  of  Bell  Bros. 
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Why  Furniture  Men  Should  Take  Stock  and  How  to  Do  It 

Every  dealer  who  wishes  to  l^eep  in  touch  with  all  particulars  of  his  business  should  tal^e  an  annual 
inventory — Hints  and  suggestions  on  how  to  do  it  with  accuracy  and  least  interference  with  business 


Editor's  Foreword. — The  benefits  to  be  had  from  the  subject 
of  stock  taking  to  a  business  man  are  so  great  that  there  should 
be  a  place  for  it  on  the  calendar  of  every  dealer  who  is  aiming 
to  be  successful.  It  unearths  many  particulars  of  his  business 
that  arc  of  the  utmost  importance,  and  could  not  be  otherwise 
ascertained. 

We  advise  dealers  to  read  carefully  the  following  hints  on 
inventory  taking.  If  there  are  any  points  in  the  work  on 
which  any  reader  is  not  quite  clear,  we  invite  him  to  write  in. 
We  believe  stock  taking  is  of  so  much  value  that  we  want  to 
help  the  dealer  in  any  way  possible  in  carrying  it  out. 


EVERY  merchant,  no  natter  how  large  or  small  his 
business  may  be,  sliould  take  stock  at  least  once 
a  year.  If  he  can  arrange  to  do  so  oftener,  so 
much  the  better,  but  at  least  one  inventory 
should  be  taken  annuall3^  Those  dealers  who  make  a 
practice  of  taking  stock  regularly  are  generally  loud 
in  their  praise  of  its  value  in  bringing  to  light  those 
particulars  of  the  business  which  are  essential  in  order 
to  ascertain  the  progress  that  is  being  made.  In  every 
well-conducted  establisliment,  the  dealer  always  has  a 
method  of  finding  out  from  time  to  time  if  the  progress 
being  made  is  satisfactory. 

No  Room  for  Guesswork  in  Business 

The  writer  has  h.'ard  certain  dealers  say  that  they 
know  well  enough  liow  their  business  is  getting  on, 
without  going  to  all  the  trouble  of  stock-taking — for 
there  is  indeed  con.siderable  work  connected  with  tak- 
ing stock  properly  and  accurately,  but  it  must  be 
remembered  that  the  best  things  in  this  life  are  secured 
only  by  some  efiort.  The  man  who  thinks  he  knows 
well  enough  how  he  is  getting  on — who  "guesses"  that 
he  is  making  satisfactory  headway,  is  likely  to  find 
out  in  the  end  that  he  has  guessed  wrong.  In  these 
days  of  increasing  expenses  and  decreasing  margins 
of  profit,  there  is  no  room  for  guesswork  in  business. 
Stock-taking  allows  the  dealer  to  gauge  his  actual 
[irogress  in  the  matter  of  profits  with  an  accuracy  that 
would  in  no  otlier  way  be  j)ossible. 

The  Value  of  Stock-Taking 
Here  is  a  thought  worth  deep  consideration — the 
majority  of  real  successful  men  make  a  practice  of 
regular  stock-taking.  It  is  not  meant  to  iin[)ly  that 
stock-taking  will  make  a  dealer  suecfssful,  but  it  has 
a  tendency  in  that  direction,  because  it  shows  him  that 
important  thing — how  much  money  he  is  or  is  not 
making.  If  satisfactory  hcadw'ay  is  not  being  made, 
the  merchant,  knowing  this,  will  at  once  begin  an 
examination  into  the  cause,  and  aim  to  remove  it.  If 
he  does  not  take  stock,  he  will  not  be  aware  of  the  fad 
that  profits  are  not  what  they  should  be,  and  therefore 
tie  continues  on,  all  unconscious  that  he  is  not  sailing 
in  the  direction  of  Port  Success. 

A  Factor  in  Fire  Insurance 

Tho  matter  of  fire  insurance  is  nnotlier  incrntive  for 
taking  a!i  inventory.  Every  dealer  knows  full  well 
tlie  nece.ssity  of  bi'ing  fully  insured,  and  of  course. 
Htoek-taking  shows  him  whether  the  stock  on  hand  is 
well  enough  insured.  In  addition,  the  rules  of  fire 
insurance  companies  make  it  necessary,  in  case  of  fire, 
for  the  dealer  to  establish  the  fact  "that  he  had  the 
amount  of  stock  in  his  store,  that  he  asks  remuneration 


for.  The  yearly  stock-taking  records  prove  a  material 
help  in  quickly  and  accurately  proving  loss. 

Stock-taking  is  the  business  man's  X-ray,  enabling 
him  to  examine  closely  into  the  important  details  of 
his  business,  and  to  .judge  if  profits  are  what  they 
should  be. 


CARE  IN  TAKING  INVENTORY 

A  common  blunder  in  inventory-taking  is  that  of  giv- 
ing the  departments  of  stock,  respectively,  to  those  per- 
sons who  are  in  charge  of  them,  or  who  much  be  ex- 
pected from  daily  habit  to  know  most  about  the  par- 
ticular lines.    This  often  leads  in  inaccurate  reports. 


INVENTORY 


SI««No-_ 
Edtend  bj  _ 


DEPARTMENT^ 
UXjMTON  


Eittnded  b, 


4 ; 


fit 


'4- 


AiTMMt  Forwwd 


Koriii  of  loose  leaf  invctil«i  y  sheet  on  whieli  jroods  iiie  listed 
ill  liikintr  stoeU. 

.M.iii\-  siieli  slock-takers  rely  ujioii  their  knowledge  of  a 
line,  il.s  (|iianlity,  condition,  etc.,  insti>ad  of  invesligal- 
inir  in  detail.  A  surer  plan  is  to  deliberately  give  each 
depjii-t  ineiit  to  ;i  sipiad  of  men  whose  very  lack  of  ae- 
<|ii;iintanee  with  the  (luantities  of  .slock  will  ctuiipel 
them  to  ins|)ect  and  labiilale  it  with  care.  Each  such 
s(|ii;id  should  luivi"  ;i  eiiplain.  or  leader,  wlio  iiijiy  be 
held  responsible  for  the  results.  Too  manv  invenlorit>s 
are  merely  ex|)erl  guesses  as  to  (|iiaiilily  and  condition. 
.\n  organized  search  is  necessary  for  reliable  n^siills. 

Unless  the  best  of  ideas  arc  backed  liy  porsi.stent 
ctTort  the  beat  of  them  will  run  to  seed. 
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IS  he  3a fe3  man 
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SALARY  OR  COMMISSION  FOR  THE  SALESMAN 

William  Talhott  ChilJs 

Vitiilly  important  to  tlu'  irl.iil  ilr.iirr  is  Hie  l>;isis 
upon  wliifli  lie  pays  his  house  snlcsmrn.  wliclluT  salary 
or  I'onunission.  Is  it  Ix'st  lor  tin-  deaU'i'  to  pay  his 
honso  salosnuMi — 

1st.    -A  rt'irular.  stipu'atrii  weekly  or  iiionnily  salary? 

or 

'2in\. — An  atrroed  percentage  nii  tlic  artiial  sross  sales 
am!  no  re^ulai-.  stiiuilatcd  wiekl  s  or  nioiil  lily  salary  ? 
or 

Mnl. — A  oonihination  of  the  two — that  is,  a  rcsiilar, 
stipulated  weekly  or  monthly  salary,  and  in  addition 
an  ajrreed  |ioreentag:e  on  all  sales  exceding  a  stated 
amount  ? 

That  there  is  nmch  to  say  on  all  phases  of  the  ques- 
tion is  apparent.  There  Avill  be  exponents  of  each  of 
the  three  systems,  and  the  dealer  who  has  for  years 
been  puiNuing  one  system  will  not  change  to  another 
in.s^anter:  he  thinks  his  present  system  is  the  best  for 
his  own  individual  interest,  and  he  Avill  tell  you  that 
it  does  not  concern  him  what  systems  are  practised  by 
his  competitors.  And  yet  there  is  a  proviso  to  this  last 
statement,  which  if  not  expressed,  is  nevertheless  im- 
plied, and  that  is,  provided  the  systems  of  his  com- 
petitors do  not  interfere  with  his  individual  profits. 
When  he  begins  to  feel  the  effects  of  his  competitors' 
systeins,  he  aatII  sit  up  and  take  notice.  No  sensible 
man.  however  self-satisfied  he  may  be,  will  refuse  to 
heed  the  call  for  change  or  reform  when  he  becomes 
convinced  that  such  change  or  reform  will  bring  him 
ultimate  gain. 

An  advocate  of  the  system  of  paying  the  house  sales- 
man a  regular,  stipulated  weekly  or  monthly  salary 
argued  that  such  method  enables  him  to  know  for  a 
ecrtainty  what  his  total  expense  for  selling  goods  will 
be:  that  if  he  agrees  to  pay  a  salesman  a  salary  of  $20 
per  week,  for  instance,  he  knows  that  he  must  count 
upon  a  certain  fixed  expense  of  $1,040  a  year  for  sell- 
ing goods,  and  that  this  certain  knowledge,  together 
with  the  certain  knowledge  of  other  fixed  charges,  such 
as  rental,  cost,  insurance,  drayage,  breakage  and  de- 


[)reeiation,  serves  his  individual  purposes  far  better 
than  the  knowledge  that  he  must  pay  his  salesman  on 
I  lie  basis  of  a  certain  percentage  on  the  total  amount 
such  salesman  sells  during  the  year. 

.\n()lher  retailer  said:  "The  commission  basis  puts 
I  IK)  iiuu'h  power  in  the  hands  of  the  salesman,  for  a 
good  salesman  always  can  personally  control  more  or 
less  ti'ade,  and  when  he  leaves  one  house  for  another, 
he  can  take  with  him  much  business  Avhich  otherwise 
would  have  remained  with  his  previous  employer." 

Another  argued  in  favor  of  the  straight  salary  basis, 
claiming  that  the  commission  basis  tempted  the  sales- 
man to  force  sales,  than  which  there  was  nothing  more 
detrimental  to  a  retail  dealer.  A  woman,  to  illustrate, 
might  be  i)ersuaded  into  buying  a  piece  of  furniture 
by  the  giibness  of  a  salesman,  and  she  might  actually 
be  made  to  believe,  at  the  time  of  the  purchasing,  that 
she  needed  the  article ;  but  when  she  gets  home  and 
fully  considers  the  cost,  she  resents  the  influence  the 
salesman  had  over  her  in  persuading  her  to  make  the 
purchase.  The  result  is  that  she  keeps  away  from  that 
salesman  in  the  future,  and  consequently  the  dealer 
who  employs  him  pays  the  penalty. 

A  salesman  himself,  one  who  has  worked  on  all  three 
basis — straight  salary,  straight  commission  and  a  com- 
bination of  salary  and  commission — preferred  the 
straight  commission  basis. 

One  salesman  who  worked  on  the  combination  plan 
argued  thus:  "I  prefer  to  work  at  this  place  because 
in  addition  to  the  general  agreeableness  of  my  em- 
ployers, I  think  their  plan  of  paying  is  the  best — at 
least  for  me,  and  perhaps  for  the  employers  as  well. 
In  addition  to  paying  their  salesmen  fair  salaries,  ac- 
cording to  the  individual  ability  of  the  salesmen — and 
I  do  not  believe  in  the  principle  of  paying  every  mem- 
ber of  a  profession  the  same  salary  simply  because  he 
is  a  member  of  that  profession,  and  regardless  of  that 
profession,  and  of  individual  ability — they  offer  an  in- 
centive to  each  salesman,  in  the  way  of  a  commission, 
at  the  end  of  each  year,  being  a  certain  percentage  on 
all  sales  he  has  made  during  the  year  aggregating  a 
previously  stated  amount.  Now,  the  salesman  Avho  has 
his  heart  in  his  work  will  do  his  level  best  at  all  times, 
to  be  sure ;  but  a  salesman  is  made  of  flesh  and  blood, 
just  as  is  his  employers,  and  he  is  as  anxious  to  increase 
their  profits.  Therefore,  when  the  salesman  has  some 
incentive  for  doing  a  little  more  than  his  level  best,  he 
will  make  extra,  unusual  exertions  to  excel  his  past 
records.  An  extra  commission  at  the  end  of  the  year  of 
1  per  cent,  on  all  sales,  if  the  aggregate  is  $20,000  or 
over,  for  instance,  or  an  extra  commission  at  the  end 
of  the  year  of  a  certain  percentage  on  all  sales  exceed- 
ing $20,000,  means  in  the  first  case  $200  bonus,  and  in 
the  latter  case  perhaps  as  nmch  for  the  salesman  who 
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succeeds — and  the  right  sort  of  hustling  salesman  who 
knows  his  business  will  get  that  bonus  of  $200  if  his 
health  and  strength  hold  out,  unless  the  bottom  falls 
out  of  business. " 

"There  is  a  little  couplet  which  runs  something  like 
this — 

"  '  Some  men  paint  hope 

As  an  angel  in  flowing  clothes, 

But  'tis  not  so, 
'Tis  the  hay 

That's  tied  o'er  a  donkey's  nose 
To  make  him  go.' 

"Salesmen  need  something  to  make  them  go,  just 
as  donkeys,"  concduded  the  salesman;  "and  there  is 
decidedly  more  to  be  had  out  of  a  donkey  or  a  sales- 
man by  placing  the  incentive  in  front  rather  thaTi  tlie 
whip  in  the  rear." 

"Speaking  of  the  commission  l)a.sis,"  said  an  old 
salesman,  "I  used  to  work  with  one  of  the  largest 
retail  houses  in  the  East,  and  the  pro{)rietors  had  every 
item  of  expense  figured  to  the  dollar.  The  cost  of  a 
piece  of  merchandise  was  first  considered;  then  the  ex- 
pense of  hauling,  unpacking,  fixing  up.  interest  on  the 
money  invested,  selling,  delivering  to  the  customer,  and, 
in  faet,  every  item  from  the  tinu^  of  purchase  from  the 
manufacturer  until  it  was  delivered  to  and  paid  for 
by  the  custojuer.  All  these  items  being  eonsidei-ed  the 
desired  [)rofit  was  added,  atid  tiie  article  was  marked  to 
sell  at  a  certain  figure. 

"  And  there  was  a  scheme  of  disposing  of  arti(des 
that  remained  unduly  long  in  the  store,"  continued  the 
old  salesman.  "After  an  arti(de  was  displayed  for  six 
months  a  red  tag  would  be  placed  on  it,  whicdi  meant 
tliat  tlu'  salesman  who  sold  the  arti(de  would  be  al- 
lowed an  extra  commission  of  f)  per  cent.  If  the  article 
did  Jiot  go  at  the  end  of  another  period  of  six  months 
a  yellow  tag  was  placed  on  it,  which  meant  that  an  ad- 
ditional commission  of  5  per  cent,  would  be  allowed  tiu' 
salesnuin  who  sold  it.  Of  course,  with  10  per  cent, 
commission  on  an  article,  or  even  with  an  extra  com- 
mi.ssion  of  5  |)er  cent.,  extra  efforts  were  made  by  all 
the  salesmen  to  sell  the  article,  with  the  residt  that  the 
house  was  never  ovenstocked. " 

One  more  salesiiuui  interviewed  a(lvocat(»d  the  com- 
mission basis,  saying:  "I  |)refer  all  commission,  and  J 
hope  I  may  never  have  to  return  to  the  salary  basis, 
although  b(d'(U'c  I  changed  iVoni  salary  to  commission  I 
was  (juile  doubt  I'ul.  Wlien  on  a  salary  basis  I  never 
gave  any  tlionglit  Id  the  busiiu-ss,  after  leaving  the 
store  in  the  evening,  and  yet  I  always  wished  I  had 
the  opportunity  to  make  some  extra  money  in  my  spai'c 
time.  Now  whenever  I  learn  of  rriends,  accjuainl ances 
or  strangers  who  contemplate  |)ur(duising  fui'uiture,  or 
even  when  I  call  on  interested  |)arties  in  my  own  s])are 
time,  after  hours,  and  there  is  very  good  reason  for 
doing  so,  for,  while  f  sell  my  emj^loyers'  good,  I  dci  ivc 
compensation  for  siicli  work  in  my  commissions." 


The  Andrew  Malcolm  Kurnilur-c  ( 'o..  Kincai'ilinc, 
will  supply  the  furnishings  of  the  new  wing  at  I  he 
P.anIT  SjirifiL's  Hotel,  I'.anff,  Alia.;  rel'urnish  the  \'an- 
couvir  llotil.  N'aru'ouver,  and  the  new  wing  of  the 
Alexandria  Hotel.  Winnipeg. 

The  ('iitiadiaii  l'.;d)y  ('ar  ('oiii|iany,  Lindted,  has 
lieiM  I  ncni|mr,i  I  I'd  iiiidcr  the  Dominion  ('om|)anies  Act 
to  iii;iMiir;irMiiT  ;inli>m(d)ilcs,  mot oi-cy(des.  aeroplanes, 
'  li-  .  uilh  ;i  i-;i|)it;d  sto(d<  of  $:K)0, ()()().  The  company's 
lii'iidiju;! r-lri's  will  he  ill  .Mordreal. 


SPLENDID  FURNITURE  CATALOGUE 

"Twins'"  is  the  short  but  compi-ehensive  title  uf  the 
new  catalogue  just  published  by  the  Chesl-^y  Furniture 
Co.,  Limited,  Chesley,  Ont.,  descriptive  of  their  twin 
pedestal  extension  dining  tables  and  other  table  lines. 
The  catalogue  gives  a  very  fair  idea  of  the  advances 
which  have  been  made  during  the  past  year  in  the  ex- 
tension line,  the  illustrations  showing  in  detail  the  con- 
struction of  this  patented  pedestal.  All  the  twin  tables 
are  made  duostyle  in  construction,  permitting  the  in- 
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serlion  of  scvcr'al  fillci-s  without  diviiling  the  base.  The 
table  is  always  perfect  and  secure,  whetlun-  extended 
or  closed.  It  has  no  locks  and  no  unfinished  suid'aces 
when  extended.  The  tables  come  in  a  variety  of  designs 
and  finishes. 

jjibrary,  club,  bedroom,  kitchen,  folding,  fall-leaf, 
centre,  and  other  tables;  jardinieres,  hall  trees,  and 
nurrors  are  also  described  in  the  catalogue,  whitdi  is 
Well  woilli  having. 


DEVELOP  YOUR  SALESMANSHIP 

TIIE  clerk  who  can  sell  the  most  goods  is  the  one 
who  is  the  most  valuable  to  his  employer  in 
most  instances.  It  is  on  his  ability  to  make 
sales  that  his  wages  are  generally  set.  Therefore,  the 
need  of  every  man  behind  the  counter  giving  study 
and  effort  to  the  increasing  of  his  daily  sales. 

It  is  wonderful,  too,  what  the  clerk  can  do  in  the  way 
of  developing  his  salcsman.ship  ability  when  ho 
makes  a  real  earnest  effort  to  do  so.  Demand  for 
goods  is  by  no  means  a  set  quantity,  and  the  clerk 
who  would  be  a  real  salesman  must  llrst  realize  this. 
Then  ho  must  give  study  to  the  ways  of  increasing 
demand  for  goods  liy  tactful  and  intelligent  sugges- 
tion.s  to  customers  whenever  the  opportiuiity  is  pro- 
aentcd.  lie  must,  in  addition,  seize  the  opportunities 
for  making  these  suggestions.  That  is  tho  way  to  lii- 
croasc  his  sales. 
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Meeting  of  the  Dominion  Board  of  the  R.  M.  A. 

A  special  meeting  of  the  Board  Was  held  in  Toronto  at 
which  various  questions  of  general  interest  were  dealt  with. 


A  special,  meeting  of  tho  Dominion  Board  of  the  Re- 
tail Morohants'  Association  of  Canada  was  hold  at  the 
lifud  otVifo  of  tlio  association.  Toronto,  on  Tuesday  and 
Wednesday,  April  28  and  2!).  President  B.  W.  Zie- 
inann,  of  Preston,  Out.,  presided  at  the  various  sessions. 
At  the  morning  session  on  Tuesday  au  address  of  wel- 
come was  delivered  to  the  delegates  by  J.  C.  Van  Camp, 
presitlent  of  the  Toronto  branch. 

Making  Preparations  for  Extended  Campaign. 

The  principal  business  of  the  meeting  was  to  prepare 
plans  for  an  extended  campaign,  so  as  to  take  in  all  the 
other  provinces  that  are  not  yet  organized  under  the 
Dominion  Board.  The  desire  of  the  members  of  the 
board  is  to  have  every  province  united,  so  that  a  uni- 
form expression  of  opinion  can  be  secured  from  the 
retail  merchants  of  all  the  various  provinces  of 
Canada. 

Those  in  Attendance, 

The  Dominion  Board  meeting  is  a  delegate  body,  with 
representatives  from  all  the  organized  provinces.  Those 
present  were  as  follows : 

B.  W.  Ziemann,  Preston,  Ont. ;  A.  M.  Patterson, 
Brockville,  Out.;  G.  A.  Maybee,  Moose  Jaw,  Sask. ;  J. 
G.  Watson,  Montreal;  J.  A.  Beaudry,  Montreal;  J.  D. 
O.  Picard,  Quebec ;  0.  H.  Piche,  Drummondville,  Que. ; 
J.  A.  Bucknall,  Calgary,  Alta. ;  E.  M.  Trowern,  Toronto  ; 
A.  Weseloh,  Berlin,  Ont.;  R.  D.  Cameron,  Lucknow, 
Ont. ;  J.  C.  Van  Camp,  E.  C.  Matthews,  and  F.  C.  Ilig- 
gins.  of  Toronto. 

Resolutions  Considered  by  the  Board, 

Among  the  various  resolutions,  the  following  were 
considered  by  the  board: 

"That  the  convention  consider  the  advisability  of 
securing  inter-provincial  judgment  that  will  be  opera- 
tive in  every  province,  so  as  to  facilitate  the  collection 
of  small  debts." 

"That  this  board  consider  the  advisability  of  having 
the  words  'or  voting  contest'  added  to  the  Criminal 
Code  for  the  prevention  of  'trading  stamps,'  after  the 
words  'premium  ticket.'  " 

Considering  an  "Across  Canada"  Excursion, 

"That  this  convention  consider  the  advisability  of 
inaugurating  a  retail  merchants'  excursion,  starting  at 
Halifax  and  going  through  Canada  to  the  Pacific  Coast, 
some  time  during  the  coming  summer." 

"That  whereas  farmers'  co-operative  movements  are 
being  advocated  by  provincial  Governments,  and  they 
are  gradually  being  put  into  operation,  that  this  meet- 
ing take  some  steps  to  form  a  policy  to  deal  with  the 
same." 

"That  this  convention  formulate  some  policy  to  pro- 
tect our  members  against  account  collecting  companies 
and  persons  who  are  promoting  credit  rating  com- 
panies, and  which  are  not  based  on  fair  business  prin- 
ciples." 

"The  Provincial  Board  of  Saskatchewan  desires  this 
convention  to  consider  if  it  would  not  assist  our  asso- 
ciation work  to  extend  the  time  for  the  holding  of  pro- 
vincial conventions  from  the  present  date  to  not  later 
than  June  1st." 


On  Wednesday  evening  a  banquet  was  tendered  to 
the  officers  of  the  Dominion  Board  at  McConkey's, 
when  many  interesting  and  elo(|uent  addresses  were  de- 
livered. J.  A.  Bucknall,  secretary  of  the  Alberta  Re- 
tail Merchants'  Association,  and  6.  A.  Maybee,  presi- 
dent of  the  Saskatchewan  Association,  were  among 
those  who  spoke,  and  told  of  the  work  being  done  by 
these  two  new  provincial  associations  in  the  West.  J. 
A.  Beaudry,  of  Montreal,  spoke  on  behalf  of  the  Que- 
bec Association. 

Eloquent  Addresses  on  Canada. 

J.  C.  Van  Camp,  president  of  the  Toronto  branch, 
emphasized  the  outstanding  and  attractive  features  of 
Canada  in  an  elaborate  manner  in  his  opening  ad- 
dress. Those  present  certainly  must  have  gone  up  with 
even  greater  pride  in  their  country  because  W.  B.  Zie- 
mann, of  Preston,  and  R.  D.  Cameron,  of  Lucknow,  fol- 
lowed with  eloquent  addresses  on  the  extensiveness, 
growth,  and  advantages  of  our  great  Dominion.  F.  C. 
Higgins,  of  Toronto,  treasurer  of  the  Ontario  Board, 
proposed  the  toast  to  "Our  Guests." 

1,500  Members  in  Saskatchewan, 

Mr.  Maybee,  of  Moose  Jaw,  in  responding,  after  a 
humorous  introduction,  told  of  what  the  association  in 
Saskatchewan,  which  now  has  1,500  members,  is  doing. 
He  felt  sure  that  nothing  would  be  put  on  the  statute 
books  of  the  province  of  a  detrimental  character  if  the 
merchants  can  prevent  it.  "We  are  well  satisfied  with 
results,"  he  said,  "and  you  can  depend  on  the  West- 
ern provinces  to  stand  behind  the  association."  He 
pointed  out  that  one  of  the  great  values  of  organization 
was  the  establishment  of  a  great  brotherhood  between 
the  merchants  of  the  country. 

Alberta  Has  Heard  the  Call, 

"The  merchants  of  Alberta  are  keen  on  the  work  of 
the  association,"  stated  J.  A.  Bucknall,  of  Calgary. 
"The  West  has  heard  the  call,  and  are  ready  to  back 
you  to  a  finish  in  any  work  you  may  undertake."  The 
Alberta  association  is  just  holding  its  first  annual  con- 
vention.  It  is  represented  in  102  towns  in  Alberta. 

Among  those  who  spoke  during  the  evening  were 
Jno.  Caslor,  of  Toronto,  treasurer  of  the  Ontario  Retail 
Hardware  and  Stove  Dealers'  Association,  and  F.  M. 
Tobin,  secretary  of  the  Canadian  Hardware  Manufac- 
turers' Exhibition  Association. 


BUNGALOW  FURNITURE. 

Under  this  suggestive  title,  Baetz  Bros.  &  Co..  Berlin, 
Ont.,  have  just  published  a  neat  catalogue  illustrative 
and  descriptive  of  their  new  "bungalow"  line.  Some- 
what similar  in  style  to  mission  furniture,  the  bunga- 
low line  in  that  it  has  that  style's  strength,  it  differs 
ill  being  lighter  in  make,  appearance,  and  color.  It 
comes  in  all  kinds  of  articles  and  sets,  upholstered  and 
plain — tables,  chairs,  davenports,  and  fancy  pieces. 
Cane  paneling  has  a  prominent  part  in  its  make-up. 
and  various  shades  of  grey  are  the  more  popular  color- 
ings. An  idea  of  the  line  is  given  in  the  calalogue, 
which  itself  is  printed  to  harmonize  in  color  with  the 
line  it  describes.   The  catalogue  is  worth  writing  for. 


Juno.  lf)14 


PANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER 


49 


Ontario  Provincial  Board  of 
R.  M.  A.  Meets 


At  the  close  of  the  special  meetiug  of  the  Doiuiniou 
Board  of  the  Retail  Merchants'  Association,  the  execu- 
tive ofificers  of  the  Ontario  Provincial  Board  held  a 
meeting  to  receive  the  report  from  the  Finance  Com- 
mittee, which  was  appointed  at  the  last  Ontario  pro- 
vincial convention,  and  to  take  action  upon  its  recom- 
mendations. 

The  report  from  the  finance  committee — which  con- 
sists of  Messrs.  J.  A.  McCrea,  chairman,  Guelph ;  J.  C. 
Van  Camp  and  T.  Bartrem,  of  Toronto — was  received 
and  adopted,  and  the  secretary  was  requested  to  have 
the  same  printed  and  sent  to  the  officers  of  the  various 
branches  throughout  the  province. 

Organizing  Field  Secretary  for  Each  District. 

They  took  immediate  action  on  the  proposal  to  divide 
Ontario  into  districts  and  appoint  an  organizing  field 
secretary  in  each  district,  who  will  keep  in  constant 
touch  with  all  the  merchants  in  each  district,  and  thus 
overcome  a  difficulty  which  the  association  has  had  to 
encounter  for  some  time,  which  was  that  as  soon  as  an 
organization  was  formed  it  was  left  without  anyone 
whose  duty  it  was  to  see  that  the  work  taken  up  by 
the  local  association  was  continued.  These  organizers 
will  be  engaged  on  salary  and  paid  out  of  the  general 
fund  of  the  Ontario  Provincial  Board. 

All  the  officers  were  present,  as  follows :  B.  W.  Zie- 
mann,  president,  Preston.  Ont. ;  A.  M.  Patterson,  first 
vice-president,  Brockville,  Ont.;  R.  D.  Cameron,  second 
vice-president,  Lucknow,  Ont. ;  F.  C.  Higgins,  trea- 
.surer,  Toronto,  Ont. ;  E.  M.  Trowern,  secretary,  21  Rich- 
mond street  west,  Toronto. 

The  officers  will  meet  each  month,  so  that  great  pro- 
gress should  be  noted  in  the  work  of  the  association  by 
the  end  of  the  year. 

Amalgamation  of  Grocers. 

At  the  close  of  the  meeting  the  officers  and  execu- 
tive committee  of  the  Ontario  Retail  Grocers'  Associa- 
tion waited  upon  the  board  and  announced  that  they 
had  decided  to  unite  with  them  and  become  members  of 
the  Grocers'  Section  of  the  association. 

A  special  committee  was  appointed  to  complete  ar- 
rangements whereby  the  officers  elected  at  the  last 
convention  of  the  Ontario  Retail  Grocers'  Association 
would  become  the  officers  of  the  Grocers'  Section  for 
the  province  for  the  coming  year. 

What's  What  in  Furniture  Industry 

HELPING  TO  BUILD  BERLIN  S  FURNITURE 
INDUSTRY 

I'x'rlin's  proud  iiosilion  ;is  ;i  ( ';i  in  ti  centre  of  the 
iin|)ortanl  fnriiiliire  industry  is  in  sonu'  l;ir<;e  moasure 
due  to  the  I).  Ililuier  Kurnilure  Co  I-'ounded  over 
thirty  years  ago  ;iuil  in  business  eoiil  inuously  I'imhu  that 
time  to  this,  it  has  gained  and  maiiilaiMcd  a  reputation 
that  is  enviable,  and  a  business  career  tiiat  is  remarU- 
iihle  for  its  great  success  and  generally  acknowledged 
prestige  in  its  line.  The  company  oecunies  a  large  I'cuir- 
storcy  building,  modi  en  in  its  a|i|Mii(il  ments,  and  the 
last  word  in  iiiechanieal  |iei  Irct  ion,  adjoining  the  G. 
T,  R.  I  racks. 

The  eiglily  eMi[)loycs  of  the  concern  are  all  expert 


furniture  men,  whose  ability  to  turn  out  work  that  is 
a  credit  to  their  employers  and  to  Berlin  is  everywhere 
recognized,  while  the  high-grade  furniture  of  all  kinds 
made  by  them  is  considered  the  best  examples  of  the 
cabinetmaker's  art.  These  elegant  and  useful  pieces 
may  be  found  in  thousands  of  homes  all  over  Canada, 
wherever  good  furniture  is  appreciated;  they  are  good 
to  look  at,  strongly  made,  and  reasonably  priced — three 
great  factors  that  have  brought  success  to  the  company. 
A  half  dozen  travelers  are  eini)loyed  to  market  the  pro- 
duet,  covering  tlie  entire  Dominion,  and  the  large  force 
of  men  in  the  factory  is  kept  working  the  whole  year 
to  meet  the  demands  of  the  Canadian  public  for  good 
furniture.  Dealers  everywhere  handle  the  product, 
and  many  of  the  customers  of  tlie  Uibner  Company 
have  been  placing  theii'  orders  with  that  concern  for 
many  years,  for  they  have  learned  the  value  of  dealing 
with  a  reliable  and  responsible  firm,  whose  word  is  as 
good  as  its  bond. 

The  officers  of  this  company  are  all  well  known  for 
their  civic  activities,  while  the  guiding  genius  of  the 
Hibner  factory  has  been  Mayor  of  Berlin,  chairman  of 
the  parks  commission,  and  has  been  a  member  of  the 
city  council  for  over  fifteen  years.  To  him  is  due  the 
responsibility  for  the  purchase  of  the  beautiful  Victoria 
Park,  that  splendid  recreation  ground  for  young  and 
old  alike.  He  is  a  valued  member  of  the'  board  of 
trade. 


GLOBE  FURNITURE  BY-LAW  PASSED. 

The  ratepayers  of  Waterloo,  Ont.,  decided  to  loan 
the  Globe  P'unnture  Company  the  sum  of  .4;50,000  for 
twenty  years  and  to  grant  it  exemption  from  taxation 
for  ten  years,  on  condition  that  a  large  addition,  costing 
•+125,000,  is  erected  to  the  present  plant.  The  vote  was 
•')10  to  175  in  favor  of  the  by-law,  a  majority  of  53  over 
the  neces.sary  two-thirds  of  the  vote  polled.' 

The  contracts  for  the  erection  of  the  big  addition  to 
the  plant  have  been  awarded  as  follows:  Excavation 
and  foundation,  to  Paul  Bergmann;  carpenter  work  to 
Henry  J.  Jacohi ;  and  briek  and  mason  work  to  Ellis 
Bros.,  all  of  Watei'Ioo. 

Work  has  beeii  commenced  on  the  addition  to  the 
present  factory  at  the  m)rth  end  of  the  building,  and 
will  l)e  i)ushed  rapidly.  It  is  expected  that  this  part  of 
the  addition  will  be  completed  by  the  middle  of  July. 
Plans  for  the  separate  building  to  be  erected  at  tlie 
west  end  of  the  present  factory  are  being  drawn,  and 
specifications  called  for.  This"  building  will  be  ready 
foi'  opei'at  ions  I»y  \';\]]. 


ENLARGING  GALT  FURNITURE  BUSINESS. 

W.  F.  Allen  and  1).  Y.  K'ay  have  nurcdiased  the  furni- 
liii'e  and  undertaking  business  at  (lalt  of  J.  Anderson. 
I'-ol  ii  I  he  new  men  are  (ialtonians  and  well  known  in 
hnsim'.ss.  Mr.  Allen  was  connected  with  T.  Little  & 
Son's  fuiMiiture  ami  undertaking  business  for  the  past 
eleven  years. 

Plans  to  entirely  renunhd  th.'  Amlerson  building, 
making  it  one  of  the  finest  furnitur.'  stores  in  the  pro- 

 ■  '"'i'l^'  prepaivd.     The  store  front   will  be 

alter.Ml  so  as  to  provide  two  large  display  windows  with 
a  large  centre  enlrance.  The  partition  which  now 
divides  the  bh)cl<  into  two  stores  will  1...  removed  and 
both  stores  devoted  to  show  rooms.  A  stairca.se  |o  the 
si'cond  Hoor  will  lead  from  the  centn'  of  tli,.  main  floor. 

The  new  firm  has  purchased  .ni  up-lo-.late  undertak- 
ing outfit   i'lincral  <-ar.  call    buggy,  furniture  wa.'on 
liorse  etc.,  and  an  entire  new  stock  of  furniture  is  now 
on  order. 
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11.  \'.  llrniici-,  M  (lilt  ivmI,  1i;is  rct^ist  citiI  his  I'ui-nilun' 
busiiu'Sfi. 

|)m'oi'h»'r  &  Clial illoii,  runiiturc  di'iilcrs.  iMonl  ic.il. 
hnvi"  ilissolvfd  part iit'islii|). 

UiM-ntlial  &  (loriloii  have  oiiciicd  ;i  I  n rn i  I  ii iind 
liartlwaro  stoiv  at  Wiiiiiipcir. 

liissoii  &  Coti',  I'lifiiit  lire  dealers,  (  Mil  i  i^iuont,  Moiil- 
ival.  havt'  dissolved  part  nership. 

Kit'lianl  Wiiitei-  has  opi'iunl  an  iipliolsl eiaiis'  and 
furniture  repair  sliop  at  Seafoi  iii. 

The  furniture  stoek  of  tlie  estate  of  W.  JI.  Davis,  al 
Crystal  City.  !Man..  has  been  sold  to  Robert  Gori-eli. 

The  reed  workers  of  the  Anieiicaii  l"'iiiiiituve  Co., 
Walkerton.  Dut..  held  their  second  annual  ball  last 
mouth. 

David  E.  Turner,  of  the  Globe  Fui'iiiture  Co.,  Lim- 
ited, Waterloo,  was  in  Toronto  a  few  days  recently  on 
business. 

Rapid  pro^rress  is  beiiiu'  made  with  the  new  building 
beiuii:  finished  foi-  a  liiniiture  sloi'e  for  -I.  H.  Mieks,  al 
Sinithtield,  Out. 

J.  D.  Cornins;,  formerly  of  the  D.  A.  Smith  Co.,  Van- 
eouver.  is  opening  with  a  line  of  furniture  in  South 
Fort  George,  B.  C. 

The  erection  of  a  ruiaulure  store  at  Sarnia  is  being 


a  iioiise  and  ofliee  furniture  department.  The  opening 
(Hclers  were  placed  with  the  following  firms:  Preston 
H'urniture  C^o.,  Preston;  Krug  Bros.,  Chesley;  Crown 
h'urniture  Co.,  Preston ;  l>ell  Furniture  Co.,  Southamp- 
lon;  John  C.  Mundell  &  Co.,  Flora;  Ham  &  Knot 
(Springs),  Brantfoi-d  ;  Durham  Furniture  Co.,  Durham; 
Li|)perl  FuT'iiiture  Co.,  P>ei-liii.  The  firm  also  have  a 
sloi'e  al  Kamloops. 

An  industiy  o])ened  in  Peterboro  recently  is  the 
Peterboro  Novelty  Co.,  which  has  taken  over  the  cab- 
inet making  factory  at  the  rear  of  Belleghem's  furni- 
tni'e  store,  on  Hunter  Street.  The  company  will  manu- 
faelure  everything  in  the  line  of  cabinet  work,  making 
a  specialty  of  moulders'  bellows  and  kitchen  tables. 
The  factory  has  been  thoroughly  e(|uipi)ed  and  is  to  be 
under  the  management  of  W.  A.  Weese.  B.  Weese  is 
the  business  manager. 

A  i)etition  of  the  Peterboro  retail  furniture  dealers, 
asking  that  a  by-law  be  passed,  requiring  all  retail 
furniture  stores  to  be  closed  each  day  at  7  p.m.,  Satur- 
days and  days  preceding  holidays  excepted,  was  sanc- 
tioned by  the  city  council  recently.  The  petitioners 
wei'e:  E.  1^.  Clegg  and  Co.,  J.  D.  Craig,  Mc- 
Fadden  and  Son,  Empire  Furniture  Co.,  A. 
(!omstock,  Cressman  Co.,  Ltd.,  D.  Belleghem,  Lane  and 
Eano,  R.  Begley,  W.  T.  Butcher,  Zacks  Bros.,  R.  C. 
liraund. 

James  Young,  manager  of  the  furniture  department 
of  the  Hudson  Bay  Co.,  at  Macleod,  Alta.,  wants  to 
receive  catalogues  from  our  advertisers,  as  they  in- 
tend greatly  to  increase  the  size  of  the  furniture  de- 
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Pm/.E  WiVDOW— Winner 
of  1st  prize  during  Ed- 
monton's Horse  Show. 
BIowoy-Henry  were  higrli- 
coniijliniented  by  the 
Judges  on  the  simplicity 
1111(1  good  taste  exhibited 
ill  the  arrangement  of  the 
display.  The  color  scheme 
was  blue  and  gold  (ofticial 
colors  of  the  horse  -howl, 
and  it  made  a  very  ett'ee- 
tive  window,  though  the 
striking  contrast  is  not 
shown  in  the  illustration. 


considered  by  Baldwin,  Robinson,  Ltd.,  402  Talbot  St., 
St.  Thomas,  at  an  estimated  cost  of  $20,000. 

The  Bedell  housefurnishing  .store,  on  Yonge  Street, 
Toronto,  is  to  be  closed.  The  company  are  conducting 
a  clearing  sale,  offering  all  goods  at  a  low  figure  for 
ca.sh  only. 

R.  H.  Pillar  has  recently  taken  charge  of  the  furni- 
ture department  of  W.  R.  King  Co.,  of  Penticton,  B.C. 
He  was  for  several  years  with  the  Standard  P^irniture 
Co..  Ltd.,  of  Vancouver. 

The  Standard  Furniture  Co.,  Ltd.,  Nelson,  B.C.,  state 
that  business  is  steady.  Last  year  their  turnover  slight- 
ly exceeded  1912;  and  this  year  it  is  in  excess  of  last 
year,  the  trade  being  steady. 

Dalgleish  &  Harding,  Kelowna,  B.C.,  have  installed 


partinent.  At  present  they  carry  only  kitchen  uten- 
sils, etc. 

The  T.  F.  Harrison  Co.,  Ltd.,  Kingston,  has  received 
an  Ontario  charter  to  carry  on  the  business  of  whole- 
sale and  retail  merchants  and  dealers  in  furniture  and 
furnishings  of  all  lands  and  descriptions,  including 
carpets,  curtains,  linoleum,  draperies,  rugs,  crockery, 
china,  earthenware,  woodenware,  stoves,  and  tinware; 
to  carry  on  the  business  of  upholsterers,  manufactur- 
ers, and  repairers  of  all  of  the  aforesaid  articles;  to 
carry  on  the  business  of  storing  any  or  all  of  the  afore- 
said articles;  to  carry  on  the  business  of  beating,  clean- 
ing, repairing,  and  delivering  carpets,  mattings,  rugs, 
and  articles  of  a  similar  description.  The  capital  is 
set  at  $50,000. 
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PUNCTUALITY  ESSENTIAL  TO  SUCCESS 
IN  LIFE. 

Bp  /.   IVilheim,  Salesman,   T.  Eaton  Co. ,  Toronto. 

Punctuality  is  one  oT  the  (list inguisliing  char- 
acteristics, not  only  of  a  successful  salesperson, 
but  of  ail}'  person,  no  matter  with  what  busi- 
ness activities  he  may  t)e  interested  or  coniu'ct- 
cd.  It  is  one  of  the  marks  of  personal  reliabil- 
ity and  worth.  Any  salesman  or  business  per- 
son who  is  looking-  for  success  must  either  pos- 
sess it  or  cultivate  it,  as  it  is  a  virtue  of  vital 
impoi'tance  to  his  influeiu'e  and  usefulness. 
President  Lincoln  once  said:  "Punctuality  is 
the  inotlier  of  confidence."  It  is  one  of  the 
marked  degrees  by  wliich  a  person  inspires  con- 
fidence with  liis  fcilowmen  in  l)usiness  circles. 
lU)  nuittei'  what  relation  he  may  hold.  Otu'  of 
the  Presidents  of  the  United  States  found  that 
his  private  secretary  one  morning  came  into 
his  office  ten  minutes  late,  wlu'u  the  President 
told  him  that  he  would  either  have  to  get  a  new 
watch  or  he  would  get  a  new  secretary.  The 
application  was  clear  to  the  s(>cretary,  and 
thei'eafter  was  always  at  his  desk  a  few  min- 
utes ahead  of  time.  The  writer  of  this  article 
can  speak  with  authority  in  this  respect,  as  he 
has  been  identified  as  a  salesman  for  the  last 
ten  years  in  the  largest  retail  store  in  Canada, 
and  he  has,  with  few  exceptions,  always  been 
at  his  place  for  business  from  twenty  to  forty 
minutes  before  the  opening  of  the  store.  If 
punctuality  and  promptness  has  become  a  prin- 
cijile  as  well  as  a  practice  with  salespersons,  it 
will  pi-ove  an  incentive  for  the  day's  work,  and 
instead  of  descending  in  their  i-elation  with  a 
firm,  they,  on  the  conti-ary,  are  always  in  the 
ascend. 

Habitual  tai'diness,  or  just  to  arrive  at  the 
last  minute  the  door  closes,  t(>nds  to  n\ake  one's 
personality  and  influence  as  a  moth-eaten  gar- 
ment. It  savors  of  cai'elessness.  Rusiiu'ss 
houses  all  over  the  world  to-day  are  becoming 
more  and  more  intolerant  to  the  dis|)osition  of 
carelessness  and  tardiness.  Whatever  good 
(|ualities  aiul  ((ualificat ions  a  person  may  have 
or  possess,  if  he  is  careless  in  nu'cting  his  en- 
gagements, and  habitually  indilVereiit  as  to  his 
promises,  and  in  cai'ryiiig  out  his  appointnu'iits, 
in  society,  in  business,  or  any  othei-  interest  oi- 
activity  with  which  lie  may  bi'  connected,  he 
r'cdiices  his  elTect iveiu'ss  fai"  below  par.  ami 
seriously  disi|uali(ies  himself  for  any  important 
|)()silioii.  Oiu'  who  has  so  little  interest  in  his 
work  as  not  to  ap|»ly  the  priindple  of  punctual- 
ity in  its  performance,  is  ninvorthy  of  the  low- 
est slaln)n  in  business  life.  .Many  failures  are 
in  a  lai-ge  part  due  Id  a  want  of  punctuality 
and  of  earnest  endeavor.  Tiiey  forget  that  the 
man  who  succeeds  in  this  world  is  the  man  who 
knows  how  to  use  time,  and  that  |)uncluality 
is  a  valuable  asset  in  the  career  of  any  indi- 
vidual. 


FURNITURE  GATHERING  AT  CLINTON. 

We.s.  Walker,  of  Hoover  &  Walkei-,  (iuelph  and  Clin- 
ton, entertained  a  number  of  liis  friends  in  those  two 
towns  in  his  home  at  Clinton  recently.  A  number  of 
furniture  travelers  were  there  also,  among  them  Wal- 
ter Bateman,  W.  White,  Thos.  Ai-mstroug,  Mat  Brown, 
James  Dore,  W.  Dalby,  and  Otto  Thies. 

From  Guelph  came  J.  B.  Hoover,  Aid.  Gemmell,  Joe 
Henry,  Geo.  Richardson,  Art  Watson,  Ed.  Stewart,  L. 


Ah-.  WalkerV  hoiiic  at  Ciiiitoii. 

Watts,  Xornnin  IMcDonald,  Rollie  Hoover,  Jas.  Hillis, 
R.  Weatherstone,  G.  T.  R.  district  freight  agent,  and 
J.  Knight,  G.  T.  R.  Guelph  agent.  The  Clintonites  were 
represented  by  Mayor  Fred  Jackson,  Jno.  Ransford, 
Don  McPherson,  l)'r.  Shaw,  !'..  J.  Gibbings,  C.  Whit- 
more,  Nels  Bell,  (ial.  Holliway,  H.  1).  Cond)e,  Jos.  Ford, 
W.  Stevenson,  and  Jos.  Sterling. 

The  catering  was  attended  to  by  Hari-y  Bartlett,  of 
Clinton,  and  he  surpassed  himself  in  pi-oviding  the 
good  things.    The  dinnei-  brought  on  speeches,  and  the 


Mr.  W  alker,  hi-*Iwife,  mill  i  liiMicn. 

speeches  songs,  the  travelers  lal<iiig  a  foremost  part 
in  tlie  latter,  with  the  exce|)tion  of  Toniniy  .Aniistrong, 
who  insisted  on  speaking  in  favor  of  woman  sulTrage. 
'I'lie  .Mayor  was  obliged  to  call  Tommy  to  oi'der  and 
tell  him  such  radical  expressions  were  not  allowed  to 
i)e  mi'iit icMied  ill  Clinton.  Cards  filled  in  a  goodly  jiarl 
of  the  evening,  aiul  the  party  returned  to  their  homes 
enthusiastic  about  .Mr.  Walker's  hospitality.  .'\  finish- 
ing touch  was  |iut  (in  \\\r  pioeeedings  by  the  arrival 
of  a  case  of  li(|ui(l  veneer. 


I''ire  damaged  ijaing  t.^  Mackie"s  furniture  store  at 
North  l>ay.  Out.,  recently,  as  also  did  lii-i'  in  .Mis.  C. 
Lake's  stove  and  furniture  store  at  I >raiit  f(U-d. 
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NEW  MANAGER  FOR  SASKATOON  STORE 

Kolit.  .MrJaiiiut I  has  hoi'ii  aiipoiiiltHl  niaiiafjiT  and 
buyri-  for  tlii«  I'liriuturt'  tU'partiiiciil  of  the  \\.  F.  i\lac- 
iiiitlaii  stoiv  at  Saskatoon.  Mr.  .Mt'.lannott  is  an  cxpor- 
ifiii-eil  furiiitiuv  num.  both  in  the  Wost  and  East.*  Up 


to  two  years  ago  he  was  a  member  of  the  furniture 
sales  staff  of  Murray-Kay,  Ltd.,  Toronto.  The  past 
two  years  he  has  been  Avith  the  Cope,  Fletcher  Furni- 
ture Co.,  Saskatoon.  Now  he  is  going  up  the  ladder 
another  step. 


NEW  FURNITURE  STORE  AT  ST.  KITTS. 

A  new  .store  of  large  dimensions  and  displaying  a 
valuable  stock  of  furniture,  rugs,  curtains,  draperies, 
etc..  was  opened  on  May  1  at  41  Ontario  street,  St. 
Catharines,  by  Veale  Bros.,  who  have  the  advantage 
of  long  experience  in  the  various  branches  of  the  trade, 
having  .spent  many  years  with  the  Toronto  Carpet 
Mfg..  T.  Eaton  Co..  Robert  Simpson  Co.,  Toronto,  and 
the  Thos.  C.  Watkins,  Ltd.,  of  Hamilton.  They  have 
brought  together  a  stock  that  bespeaks  their  acquaint- 
anceship with  the  best  manufacturers. 

Among  the  stock  is  a  limited  number  of  real  Turkish 
and  Persian  pieces.  A  strong  feature  will  be  made 
of  Persian  and  Kermin  Shah  patterns  in  Wilton  quality, 
as  well  as  power  loom  tufted  squares  made  from  the 
very  finest  wools  and  worsteds.  There  are  also  the 
cheaper  makes  of  heavy  Brussels  and  Axminsters, 
seven,  eight,  and  nine-Avire  tapestry  squares. 

A  full  line  of  draperies  of  all  kinds  is  shown,  in- 
eluding  curtains,  yardage  goods,  silk  and  linen  shadow 
cloths,  velours,  German  twills,  cretonnes,  chintz,  win- 
dow shades,  etc. 

In  the  furniture  department,  a  strong  attraction  is 
being  made  in  den  goods  and  in  Circassian  walnut 
suites,  with  gold  thread  coverings,  Jacobin,  colonial, 
and  Sheraton  suites  of  rich  finish.  The  eye  is  also 
drawn  to  the  newest  in  bedroom    suites,  including 


while  enamel,  mahogany,  kyonyx,  and  all  grades  of 
iron,  brass,  and  wood  beds.  Tlie  dining  room  makes 
are  in  the  various  up-to-date  finishes  and  designs. 


FURNITURE  TRADE  NEWS 

Duroelier  &  (-liatillon,  furniture  dealers,  Montreal, 
have  dissolved  pa linei'ship. 

A.  E.  llollings,  picture  frame  dealer  at  Maple  Creek, 
Sask.,  is  succeeded  in  business  by  W.* Woods. 

The  Hudson's  Bay  Co.  at  Kamloops  now  have  three 
fui'iiiture  showrooms,  and  are  showing  an  extensive 
line  of  high-class  furniture. 

A  $100,000  woodworking  factory  will  be  built  at 
Orillia,  Ont.,  by  J.  R.  Eaton  &  Sons,  Ltd.  A  loan  of 
.+50,000  is  asked  of  the  town. 

The  Blowey-Henry  Co.,  of  Edmonton,  who  are  devel- 
oping a  large  wholesale  trade  in  addition  to  their  re- 
tail business,  state  they  find  trade  particularly  active 
in  the  wholesale  department,  and  they  are  looking  for- 
ward to  a  good  turnover  this  year.  The  firm  represents 
the  Canada  Funiitui'e  Manufacturers,  Ltd.,  in  Northern 
Alberta. 

J.  Wilder,  of  J.  Wilder  &  Sons,  furniture  dealers,  239 
Queen  Street  West,  Toronto,  is  retiring  from  that  firm 
after  twenty  years  in  business.  His  sons  will  continue 
the  business  under  the  name  of  Wilder  Furniture  Co., 
and  in  larger  premises. 


TWIN  PEDESTAL  EXTENSION  TABLE 

The  patented  tAvin  pedestal  extension  table,  made 
by  The  Chesley  Furniture  Co.,  Ltd.,  Chesley,  Ont.,  has 
a  number  of  features  which  commend  the  table  both 
as  an  attractive  piece  of  furniture  and  as  a  usefixl  one 
as  well.  The  pedestals  are  crossbanded  veneer;  the 
chamfers  on  the  corners  are  likewise,  and  so  are  the 


feet.  Altogether  it  is  a  strictly  high-class  production. 
The  tAvin  pedestal  is  not  a  novelty,  though  its  construc- 
tion is  on  novel  lines;  it  is  a  dining  table  Avhich  stands 
in  a  class  by  itself. 

g  Ask  fop  what  you  want.  We  are  likely  to  have  » 
8    it;  but  if  we  haven't  we'll  get  it  S 

Sug'gestion  for  a  window  or  interior  card. 
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TURNING  SAWDUST  INTO  FUSEL  OIL 

A  largf  Ent,'lish  coui]);iiiy  h;is  recently  coiuiiienccd 
tho  rommercially  sueocssFul  production  of  acetone  and 
fusel  oil  from  sawdust  by  a  simple  process  of  fermenta- 
tion. From  these  two  products  isoprene  can  be  derived, 
which  latter  can  be  changed  into  rubber,  merely  by 
allowing  it  to  lie  in  contact  with  a  small  rpiantity  of 
the  metal  sodium.  This  synthetical  rubber  vulcanizes 
readily  and  compares  favorably  with  the  natural  pro- 
duct in  resilience,  durability  and  price. 

Acetone  is  used  in  the  manufacture  of  cordite,  and 
fusel  oil  is  used  in  the  manufacture  of  artificial  leather 
cloth.  Previously  it  was  chiefly  obtained  as  a  by-i)r()- 
duct  in  the  manufacture  of  whisky,  brandy  and  vodka, 
but  by  this  new  process  it  can  now  be  extracted  much 
more  cheaply,  making  possible  a  large  profit.  It  is  cal- 
culated that  these  by-products  of  sawdust  are  worth 
almost  $400  a  ten.  As  it  takes  only  ten  tons  of  sawdust 
to  yield  a  Ion  of  these  valuable  constituents,  the  resul- 
tant profit  is  obvious. 

In  Europe,  with  its  densely  populated  regions  con- 
tiguous to  the  forests,  the  elimination  of  wood-waste 
is  an  economic  essentiality,  and  hence  methods  have 
been  evolved  which,  in  some  cases,  utilize  even  the 
leaves  and  roots  of  trees.  While  this  is  not  essential 
in  America  at  present,  it  is  desirable  to  reduce  the 
waste  which  takes  place  in  the  different  processes  of 
transforming  the  standing  timber  into  finished  product, 
which  amounts  to  something  like  fifty  per  cent,  of  the 
total  volume  of  the  tree.  To  this  end,  the  Canadian 
Government  is  establishing  a  fully  equipped  Wood  Pro- 
ducts Laboratory  at  McGill  U)iiversity  in  charge  of 
Mr.  A.  G.  JMcTntyre,  B.A.,  P>.Sc.,  under  whose  direction 
experiments  will  be  conducted  to  discover  new  uses  for 
common  Canadian  trees  and  for  the  enormous  (|uan- 
tities  of  sawdust  and  other  forms  of  waste  wood  which 
now  represent  a  money  loss  to  the  country  of  millions 
of  dollars  annually. 


SAWDUST  AS  A  FIRE  EXTINGUISHER 

A  considerable  number  of  experiments  were  con- 
ducted by  the  inspection  department  of  the  Assoi  lated 
Factory  Mutual  Fire  Insurance  Companies,  Boston,  in 
extinguishing  fires  in  lacquer  and  gasoline  in  tanks  with 
sawdust.  The  results,  which  were  satisfactory,  showed 
that  sawdust  is  an  excellent  extinguishing  agent  for 
certain  volatile  lifjuids,  especially  those  of  a  viscous 
nature,  and  were  presented  in  a  paper  read  at  the 
recent  annual  meeting  of  the  American  Society  of 
Mechanical  Engineers  by  Edward  A.  Barrier,  Boston, 
who  is  identified  witli  the  inspection  (hjpartment. 

The  efficiency  of  the  sawdust  for  this  purpose,  lie  ex- 
plained, is  luidouhtedly  due  to  its  blanketing  action  in 
floating  for  a  time  upon  the  surface  of  the  li(|ui(l  and 
excluding  the  oxygen  of  the  air.  For  that  reason  its 
effici(!ncy  is  greater  oti  viscous  liquids  tlian  on  lliin 
ones,  as  it  floats  more  readily  on  the  fornu'r  than  on  llie 
latter.  The  sawdust  itself  is  not  easily  ignited,  biil  if 
it  does  it  burns  willu)nt  flame  and  the  temperature  of 
the  burning  embers  is  not  snffieieiilly  liigli  to  reignite 
the  li(|uid. 

In  making  tests,  llie  liiiiiids  were  jihieed  in  three 
tanks  of  different  size.s,  all  having  the  same  depth,  Ifi  in. 
The  sawdust  was  applied  with  a  snow  shovel  having  a 
large  blade  arul  in  ev(>ry  ease  tjie  fires  were  exlin- 
guished  readily,  es|)ecial!y  in  llie  two  smaller  taid(s, 
whir'h  were  about  the  same  size  as  tliose  ordinarily  em 
I)loyed  for  lae(|ner  in  manufacluring  eslablislimenls.  Tt 
was  found  that  the  character  of  the  sawdust,  whether 
from  sol'l  (M-  lia?'(l  wood,  was  not  itM()orlanf  and  tht 


amount  of  moisture  contained  in  it  was  not  a  factor 
also,  so  that  the  drying  out  of  sawdust  when  kept  in 
manufacturing  establishments  for  a  time  would  not 
affect  the  efficiency. 

It  was  also  found  that  adding  of  bicarbonate  of  soda 
increased  the  efficiency  of  the  sawdust  by  shortening 
the  length  of  time  and  decreasing  the  amount  of  mat- 
erial required  to  extinguish  the  fires.  A  further  advan- 
tage of  the  addition  of  bicarbonate  of  soda  is  that  it 
decreases  the  possible  danger  resulting  from  the  pres- 
ence of  sawdust  in  manufacturing  plants,  as  it  would 
be  difficult,  if  not,  impossible,  to  ignite  the  mixture  by 
a  carelessly  thrown  match  or  any  other  ready  source 
of  ignition.  While  the  efficiency  of  the  sawdust  is 
greatest  on  viscous  li(iuids.  such  as  lacquers,  heavy 
oils,  japan,  waxes,  etc..  in  the  tests  referred  to,  fires 
were  extinguished  in  gasoline  contained  in  the  smallest 
of  the  three  tanks,  measuring  12  x  30  ins.,  and  also  when 
spread  upon  the  ground.  In  the  larger  tanks  it  was 
found  that  the  sawdust  or  the  mixture  of  bicarbonate 
did  not  work  as  well,  as  the  sawdust  suidc  before  the 
entire  surface  could  be  covered  and  the  exposed  liquid 
reignited. 


SERVICEABLE  BRACKET  OF  ANGLE  IRONS 

The  angle  iron  bracket  shown  in  the  accompanying 
illustration  is  in  one  of  the  departments  of  tlie  Lufkin 
Rule  Co.,  Windsor,  and  supports  the  motor  which  oper- 
ates the  machinery  in  that  dej)artment.    It  is  of  verv 


Mdtoi- biiii'kct  built  (if  iiiktIi' iron  iilliu'hcil  to  wiill.  I lins  iciiiov  in;; 
liny  \  iln-,il  ion  of  I  lie  lloof. 

rigid  const  ruct  ion  and  rests  on  the  roundalion  wall, 
being  fastened  to  the  side  wall  of  the  factory.  Il  thus 
lakes  u[)  no  valuable  space,  but  most  imporlani,  it  elim- 
inates any  charu'e  of  vibration  from  tlie  floors.  This 
is  essential  for  the  fine  and  aecurati'  work  necessary 
in  th(>  nuinufa(q  lire  and  graduation  of  rules. 

Similar  brackets  are  also  used  in  ollu>r  departments. 
It!  one  instance  a  small  air  compressor  is  set  u|>  tui  one 
of  these  angle  iron  brackets,  near  the  second  floor  in 
(uie  deparlnieril,  and  interfer(>s  in  no  way  wilh  the 
operalioii  of  the  department,  noi-  does  il  oeeii|iy  any 
valuable  space. 
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SHELL  A  CS 


If  you  are  in  the  market  for  first-class  Shellac 
we  believe  it  would  be  to  your  advantage 
to  get  in  touch  with  us. 

HIGH  GRADE  VARNISHES 
FILLERS  and  GRAINING  INKS 


THE  AULT  &  WIBORG  CO.  OF  CANADA 

TORONTO 


LIMITED 


MONTREAL 


WINNIPEG 


ROBERTSON 


SOCKET 
HEAD 


Wood  Screws 


See 
That 
Square 
Hole 


P«t.  Feb.  2,  1909 


THIS  IS  A  REAL  WOOD  SCREW 

It  is  driven  by  a  simple  square  bit,  and  is  the  only  one  of  its  type  on 
the  market. 

Driver  fits  snugly  into  the  square  hole  and  positively  cannot  slip 
and  cut  the  fingers,  or  disfigure  costly  furniture  or  woodwork.  It  is 
driven  with  less  exertion.  No  ragged  slots  after  driving.  Saves  time, 
labor,  money  and  material.     We  make  the  drivers  in  all  suitable  styles. 

Drivers  sent  free  loith  first  order.     Write  for  catalogue  and  prices. 

P.  L.  Robertson  Mfg.  Co.,  Limited 

We  aUo  manufacture  Wire  Nails,  Rivets,  Wire  and  Washers 

MILTON  ONTARIO 
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The  gathering 
of  the  clans 


On  to  Toronto 


"Y^OU  have  doubtless  noted  with  gratification  the  great 
■*  movement  for  honesty  and  square  deahng  which  is 
revolutionizing  American  and  Canadian  business  methods. 
Our  goods,  our  salesmanship  and  our  advertising  are  being 
cleansed  and  vitalized  by  the  spirit  of  truth  and  sincerity. 

As  a  result  we  see  a  growing  public  confidence  in  manu- 
factured products  and  their  advertising  a  confidence 
which  if  preserved  and  fostered,  will  decrease  our  costs,  increase  our  profits,  and 
become  a  business  asset  of  incalculable  value. 

Foremost  in  the  fight  which  has  brought  about  this  revolution  stand  the  Associated 
Advertising  Clubs  of  America,  whose  emblem  is  shown  above.  If  you  are  a  busi- 
ness man,  interested  in  the  manufacture,  distribution,  or  selling  of  commodities  of 
any  nature,  you  should  attend  the  Tenth  Annual  Convention  of  the  A.  A,  C. 
of  A.  at 


TORONTO 

JUNE  21-25,  1914 


At  this  (.'onvention  you  will  hear  tho  inspir- 
ing story  of  th(!  niannor  in  whifh  these 
tremendous  reforms  are  being  etfccted.  More 
than  this,  you  will  hear  the  problems  of  dis- 
tribution, merchandising,  salesmanship,  and 
advertising  discussed  by  able  and  successful 
business  men,  in  a  series  of  open  meetings. 

These  meetings  will  cover  the  (|uestions  of 
chief  interest  to  the  10,000  business  men  com- 
prising the  140  clubs  of  the  A.  A.  C.  of  A. — 
your  own  problems  included. 


EDWARD  .ALOTT  WOOLLEY,  the  famous 
writer  on  business  topics,  has  writteu  a 
booklet  entitled  "The  Story  of  Toronto." 
This  booklet  describes  in  a  forceful,  intense- 
ly interesting  maniu'r,  the  Avonderful  work 
the  A.  A.  C.  of  A.  are  doing  for  clean  adver- 
lising  and  sipiare  business  methods,  and  the 
significance  and  importance  of  the  Toronto 
Convention.  This  booklet  will  be  sent  free 
to  all  business  men  asking  for  it  on  tluMr 
business  stationery — together  with  detailed 
facts  as  to  the  convention  programme  and 
rates  for  accoinmodalions. 


Address  Convention  Bureau 

ASSOCIATED  ADVERTISING  CLUBS  OF  AMERICA 
TORONTO  -:-  CANADA 
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AKTa  AND  CKAFTS  FUKNlTUKi; 
Ctfc.       Mcl.ui;  lu       h'uruituro      V  n  , 

Stratford 
John  C    MuiiJill   A  Co..  Klorn. 

ASBESTOS  TABLE  COVERS. 
Ciiii.idiuii     11.     \V.     Julius  Miiiiville 

(.'o..  li.i.iiito. 

BABY  OARRIAQES. 
0-n''ron    Mfg    I'o  .  Toronto. 

AWNINGS 
Sttmco,  liimiti'd,  Saskatoon,  Sask. 

£)ENT  WOOD  FURNITURE. 
Jol.u  L'.  .Muiuli  ll  \-  t'»  ,  Kloni. 
J.  A  J.  Kohn.  Toronto  i  W,  Croig). 

BOOKCASES. 
Knrcht>'l    Knniilnr,.    I'n.,  Hanover. 
Globe  Wernicke  Co.,  Stratford. 
Qro.      Mcl-agan      Furnituro  Co., 

Stratford. 
Meaford    Mfg.   Co..    Meaford.  Ont. 

BUFFETS. 
Bell    Furniture   Co.,  Southampton, 
Ontario. 

Kni-chtel   Furniture   Co.,  Hanover. 

Geo.      Mcl.agan      Furniture  Co., 
Stratford. 

Meaford  Mfg.  Co..   Meaford,  Ont. 

Peppier   Bros.,  Hanover. 

Stralfo'rd   Chair  Co.,  Stratford. 

Victoriaville  Furniture  Co.,  Victor- 
iBTilIp.  Que. 

BEDS  (Brass  and  Iron). 

Cnn.ida   Beds.  Ltd..  Oheslcy. 

fdeal  n.ddinp  Co..  Toronto. 

Geo.  Gale  !c  Son,  Watjrville  Que. 

Ives   Modern  Bedstead  Co.,  Corn- 
wall Oni. 

Ontario    Spring    Bed    &  Mattress 
Co..   London.  Ont. 

Standard   Bedstead    Co.,  Victoria- 
ville. Que. 

Stamro,  Limited,  Saskatoon,  Sask. 

Stratfnrd   Bed   Co..   Stratford.  Out. 

a.  WeUglass.  Ltd..  Montreal.  Quo. 
BEDS  (Modern  Wood). 

Flora  Furniture  Co.,  Elora 

Knechtel    Furniture    Co..  Hanover. 
BED  SPRINGS. 

Colleran  Spring  Mattress  Co.,  To- 
ronto. 

Knechlel    Furniture    Co.,  Hanover. 
Frame  and  Hay  Fence  Co.,  Strat- 
ford. 

Gold  Nfrdal  Furniture  Co..  Toronto 
I.eppptt    &    Piatt    Spring   Bed  Co., 

\ViitfIsnr. 
fdcnl   Beddine  Co  .  Toronto 
Ontario    Spring    Bed    &  Mattress 

Co..   London.  Ont. 
Stamco.  Limited.  Saskatoon,  Sask. 
S.  Weisglass.  Ltd.,  Montreal,  Que. 

BED   ROOM  CHAIRS. 
Raetz   Bros..  Berlin. 
Bell    Furniture   Co.,  Southampton, 

Ontario. 

Elmira  Furniture  Co,  Elmira.  Ont 
l.ippert    Fninitnre    Co..  Berlin 

BEDROOM  ROCKERS 
Lippert  Furniture  Co.,  Berlin,  Ont. 

BED  ROOM  SUITES. 
Bell    Furniture   Co.,  Southampton, 
Ontario. 

fnephiel    Fnrnilnre    r'o..  Hanover 
Meaford  Mfg.  Co.,  Meaford. 
Victoriaville  Furniture  Co..  Victor- 

iaville.  Qne. 
BUNGALOW  CHAIRS  &  SUITE,? 
Baefj  Bros.  ^1-  Co..  Berlin,  Ont. 

CARD  AND  DEN  TABLES. 
Geo.      McLagan      Furniture  Co.. 

Stratford. 
.John  C.  Mundell  &  Co.,  Elora,  Ont. 

CARPET  BACKS 
Steel   Furnishing   Co.,    New  Glas- 
gow, N.  S. 

CAMP  FURNITURE. 
3tratford    iffg.    Co.,  Stratford. 
Ideal  Beddin?  Co..  Toronto. 

CEDAE  BOXES 
D.  L.  Shafer.  St.  Thomas,  Ont. 

CELLAEETTES. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

CHAIES  AND  EOCKEES. 
Bell    Furniture    Co..  Southampton. 
•J.    P.    .Albron^h    &   Co..  Ingersoll. 
Buefr  Bros..  Berlin. 
fCnrchtel    Furniture    Co.,  Hanover. 
John  C.  Mundell  t  Co.,  Elora. 


.-^iralfind    riiiiir   (.'o.,  -Stratford. 

WatirUKi    Furniture   Co.,  Waterloo. 

(.'uiindiiin  ICiiltiin  Chair  Co.,  Vic- 
torisviUe. 

Cold  Midal  Furniture  Co.,  To- 
ronto. 

Elmira  Furniture  Co,  Elmira,  Ont. 
Imperial    Furniture    Co.,  Toronto, 
l.ippert   Furniture  Co.,  Berlin. 
Victoriaville    Chair    .Mfg.    Co.,  Vic 
torin  V  I  lie, 

CHESTERFIELDS. 
Iiiiperin!    Furniture    Co.,  Toronto. 

CHIFFONIERS. 
Hell  Furniture  Co.,  Southampton. 
Kiiirliiei  Furniture  Co.,  Hanover. 
Meaford  Mfg.  Co.,  Meaford,  Ont. 
Stratford  Chair  Co.,  Stratford. 
X'ictoriaville  Furniture  Co.,  Victor- 
iaville. Que. 

CHILDRENS'  SULKIES 
.IciHiinKs  <-'o.,  SI.  'I'lioiiias 

CHINA  CABINETS. 
Bell    Furniture    Co.,  Southampton, 

Ontario 
I'.ppler   Bros.,  Hanover. 
K'nechtel    Furniture    Co.,  Hanover. 
Geo.      Mcl.agau      Furniture  Co., 

St  rat  ford. 
Meaford   Mfg.   Co.,   Meaford,  Ont. 

CLOCK  CASES 
Elmira    Interior    Woodwork  Co., 
Elmira,  Ont. 

COMFORTERS. 
Toronto  Feather  &   Down   Co.,  To- 
ronto. 

Stamco,  Limited,  Saskatoon.  Sask. 
COTS 

Ideal  Bedding  Co.,  Toronto 

Ontario  Spring  Bed  and  Mattress 
Co.,  London. 

COSTUMIERS 

Elmira  Interior  Woodwork  Co., 
Elmira,  Ont. 

COUCHES. 

.1.  P.  .-ilbrough  cS;  Co.,  Ingersoll. 

Ellis    Furniture   Co.,  Ingersoll. 

Gold  Jledal  Furniture  Co..  To- 
ronto. 

Kindel  Bed  Co.,  Toronto. 
Inipirial    Furniture    Co..  Toronto. 
.John  C.  Mundell  &  Co.,  Elora,  Ont. 
Montreal  Upholstering  Co..  Mont- 
real. 

Steel  Furnishing  Co.,  New  Glas- 
gow. N.  S. 

S.  Weisglass,  Ltd.,  Montreal,  Que. 
COUCHES  (Sliding). 

Ideal  Beddinir  Co.,  Toronto. 

Farquharson-Giflford  Co.,  Stratford, 

Ontario  Spring  Bed  &  Mattress 
Co.,   London,  Ont. 

Stamco,  Limited,  Saskatoon,  Sask. 

Gold  Medal  Furniture  Co.,  Toronto. 
CRADLTS. 

Knechtel  Furniture  Co.,  Hanover. 
CRIBS  (Brass  and  Iron) 

Ideal    Bedding  Co.,  Toronto. 

Ontario  .Spring  Bed  &  Mattress 
Co.,  London,  Ont. 

Stamco,  Limited,  Saskatoon,  Sask. 

S.  Weisglass.  Ltd.,  Montreal,  Que. 
CUSHIONS. 

Stamco,  Limited,  Saskatoon,  Sask. 
DAVENPORT  BEDS. 

Farquharson-GifTord  Co.,  Stratford, 

Kindel  Bed  Co.,  Toronto. 

Lippert  Furniture  Co.,  Berlin,  Ont. 

Montreal  Upholstering  Co.,  Mont- 
real. Que. 

Imperial   Rattan    Co.,  Stratford. 

John  C.  Mundell  &  Co.,  Elora. 

DAVENPORT  FEAMES 
Elmira    Interior    Woodwork  Co., 
Elmir.i,  Ont. 

DEN  FURNITURE 
Elmira  Furniture  Co.  Elmira,  Ont. 
Farquharson-Gifford  Co.,  Stratford, 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

DIVANETTES. 
I.ipport  Furniture  Co.,  Berlin. 
DESKS. 

Bell    Furniture   Co..  Southampton, 
Elmira     Interior     Woodwork  Co., 
Elmira. 


Knechtel  Furniture  Co.,  Hanover. 
Geo.      Mol.agan      Furniture  Co., 

Stratford. 
John  C.   Mundell  &  Co.,  Elora. 
Stratford  Desk  Co.,  Stratford,  Ont. 

DINING  ROOM  FURNITURE 
Crown  Furniture  Co.,  Preston. 
l''ni'qiiliarson  (iifford  Co.,  .Stratford, 
Lippert  l''iiriiiliire  Co.,  Berlin,  Out. 

DINING  SUITES. 
Moll    Furniture    Co.,  Southampton, 
Knechtel    Furniture    Co.,  Hanover. 
(!eo.      McLagan      Furniture  Co., 

Stratford. 
John  C.   Mundell  Sc  Co..  Elora. 
Peppier   Bros  ,  Hanover. 
Stratford   Chair   Co.,  Stratford. 
DINEES 

Lippert  Furniture  Co.,  Berlin,  Ont. 
DINNER  WAGONS. 

Geo.      McLagan      F'urniture  Co., 
Stratford. 

Peppier   Bros.,  Hanover. 

DRESSERS. 

Bell    Furniture    Co.,  Southampton, 

Knechtel    Furniture    Co.,  Hanover. 

Stratford   Chair  Co.,  Stratford. 

Victoriaville  Furniture  Co..  Victor- 
iaville, Que. 

Meaford  Mfg.   Co.,   Meaford,  Ont. 
EXTENSION  TABLES. 

Bell    Furniture   Co.,  Southampton, 

Peppier   Bros.,  Hanover. 

Berlin  Table  Mfg.  Co..  Berlin. 

Meaford   Mfg.   Co.,    Meaford,  Ont. 
FILING  DEVICES. 

Elmira     Interior     Woodwork  Co., 
Elmira. 

Globe  Wernicke  Co.,  Stratford. 
Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 
Stratford 

FILING  CABINETS 
Globe  Wernicke  Co.,  Stratford,  Ont. 

FOLDING  CHAIES. 
Stratford  Mfg.  Co.,  Stratford. 
Ideal  Bedding  Co.,  Toronto. 

FOLDING  TABLES. 
Hourd  &  Co.,  London. 
Stratford  Mfg.  Co.,  Stratford 

FOOTSTOOLS 
Elmira  Furniture  Co,  Elmira,  Ont. 

GRASS  FURNITURE  (Chinese) 
Jennings  C'o.,  St.  Thomas 
HALL  EACKS 
Lippert  Furniture  Co.,  Berlin,  Ont. 

HALL  SEATS  AND  MIEEOES. 
Geo.      McLagan      Furniture  Co., 

Str.itford. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
Meaford   Mfg.  Co.,   Meaford,  Ont. 

HALL  TEEES. 
Geo.      McLagan      Furniture  Co., 
Stratford. 

HAMMOCKS 
Dominion     Ilamnioek     Mfg.  Co., 
Dunnville,  Ont. 

HAMMO-COUCHES. 
Ideal  Beddintr  Co.,  Toronto. 

INVALID  CHAIES. 
Gendron  Mfg.  Co.,  Toledo,  Ohio. 
Victoriaville   Chair   Mfg.   Co.,  Vic- 
toriaville. Que, 

IRONING    BOAEDS  AND 
DRYERS. 
Stratford   Mfg.   Co..  Stratford 

JARDINIERE  STANDS. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Elora  Furniture  Co..  Elora. 
Geo.      McLagan      Furnituro  Co.. 

Stratford. 
Meaford   Mfg.   Co.,    Meaford,  Ont. 

KITCHEN  CABINETS. 
H.    E.    Furniture    Co.,  MHverton, 
Nagrella  Mfg.  Co.,  Hamilton. 
Knechtel     Kitchen     Cabinet  Co.. 
Ltd.,  Hanover,  Ont. 

KITCHEN  TABLES. 
Knechtel    Furniture    Co.,  Hanover. 
Victoriaville  Furniture  C!o.,  Victor- 
iaville 

LADIES'  DESKS 

Meaford   ivlfg.   Co.,    Meaford.  Ont. 

LAWN  SEATS  AND  SWINGS. 
Stratford    Mfg.    Co..  Stratford. 

LIBRARY  TABLES. 

Rell    Furniture   Co.,  Southampton, 
Peppier  Bros.,  Hanover. 
Elmira  Furniture  Co.  Elmira,  Ont. 
Elmira    Interior    Woodwork  Co., 

Elmira,  Ont. 
Geo.      McLagan      Furniture  Co., 

Stratford 

Meaford  Mfg.  Co.,  Meaford,  Ont. 
John  C.  Mundell  &  Co.,  Elora.  Ont. 

LIVING-ROOM  FURNITURE 
Lippert  Furniture  Co.,  Berlin,  Ont. 

LOUNGES 
J.    P.    Albront'li    &    Co.,  Ingersoll. 

LUXURY  CHAIRS. 
Lippert   Furniture   Co.,  Berlin. 


MAGAZINE    RACKS  AND 
STANDS. 
Geo.      McLagan      Furniture  Co. 
Stratford. 

MATTRESSES. 
Berlin  Bedding  Co..  Toronto. 
Canada     Mattress     Co.,  Victoria- 
ville, Que. 
Gold     iUdal    Furniture    Co.,  To 
ronto. 

McKellar  Bedding   Co.,   Fort  Wil- 
liam, Ont. 

Ontario    Spring   Bed   &  Mattress 
Co.,  London,  Ont. 

Stamco,  Limited,  Saskatoon,  Sask. 

Standard    Bedding  Co.,  Toronto. 

Antiseptic  Bedding  Co.,  Toronto. 

'deal   Bedding  Co..  Toronto. 

FLschman  Mattress  Co.,  Toronto. 
MANTELS — Wood,  Tile 

Elmira    Interior    Woodwork  Co., 
Elmira,  Ont. 

MANTELS— Electric 
Elmira     Interior    Woodwork  Co., 
Elmira,  Out. 

MEDICINE  CABINETS. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 
MORRIS  CHAIES. 

Ellis  Furniture  Co.,  Ingersoll. 
Imperial  Rattan  Co.,  Stratford. 
Knechtel    Furniture    Co..  Hanover. 
Lil)pert  Furniture  Co.,  Berlin,  Ont. 
John  0.  Mundell  &  Co.,  Elora. 
Waterloo  Furniture  Co.,  Waterloo. 

MUSIC  CABINETS. 
Geo.      McLagan     Furniture  Co., 

Stratford. 
Knechtel     Kitchen     Cabinet  Co., 

Ltd.,  Hanover,  Ont. 

ODD  CHAIES 
Lippert  Furniture  Co.,  Berlin,  Ont. 

OFFICE  CHAIES. 
Bell    Furniture   Co.,  Southampton. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Knechtel    Furniture    Co  Hanover. 
H.  Krug  Furniture  Co.,  Berlin. 
Stratford  Chair  Co.,  Stratford. 
J.  &  J.  Kohn.  Toronto  (W.  Craig). 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

OFFICE  TABLES 
Stratford  Desk  Co.,  Stratford,  Ont. 

PAEK  SEATS. 
Stratford   Mfg.   Co.,  Stratford. 
PARLOR  CHAIRS  and  ROCKERS 
Ellis    Furniture   Co..  Ingersoll. 
Elmira     Interior     Woodwork  Co., 

Elmira. 

John  C.  Mundell  &  Co.,  Elora,  Ont. 
Waterloo  Furniture  Co..  Waterloo. 
PAELOE  FEAMES 

Elmira    Interior    Woodwork  Oo., 
Elmira,  Ont. 

PARLOR  SUITES. 

Elmira     Interior    Woodwork  Co., 
Elmira. 

Ellis  Furniture  Co.,  Ingersoll. 
Knechtel   Furniture    Co.,  Hanover. 
Waterloo  Furniture  Co.,  Waterloo. 
Gold     Medal    Furniture    Co.,  To- 
ronto. 

Lippert  Furniture  Co.,  Berlin. 

PAELOE  TABLES. 

Geo.      McLagan     Furniture  Co., 

Stratford. 
Meaford   Mfg.  Co.,   Meaford,  Ont. 
Elora  Furniture  Co.,  Elora. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Knechtel   Furniture    Co.,  Hanover. 
Peppier  Bros..  Hanover. 

PEDESTALS. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Peppier  Bros.,  Hanover. 

PILLOWS. 
Ontario    Spring    Bed    &  Mattress 

Co.,   London,  Ont. 
Stamco,  Limited,  Saskatoon.  Sask. 
Toronto  Feather  &  Down  Co.,  To 

ronto. 

Ideal  Bedding  Co.,  Toronto. 

PILLOW  SHAM  HOLDEES. 

Tarbox  Mfg.  Co.,  Toronto. 

EATTAN  FURNITURE. 

Imperial  Rattan  Co..  Stratford. 
Canadian    Rattan    Chair   Co.,  Vic- 
toriaville, Que. 
Gendron  Mfg.  Co..  Toronto. 

RECLINING  CHAIRS. 

Ellis  Furniture  Co..  Ingersoll. 
Knechtel    Furniture    Co  .  Hanover. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

EUG  EACKS 

Steel   Furnishing   Co.,    New  Glas- 
gow, N.  S. 

SECTIONAL  BOOKCASES 

Knetchel  Furniture  Co.,  Hanover. 
Globe  Wernicke  Co.,  Stratford. 
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MOULDINGS 
PICTURE  FRAMES 
MIRRORS 
GLASS 
MATBOARD 
PICTURE  BACKING 


MATTHEWS'  QUAL- 
ITY SERVING  TRAYS 

Ask  for  our  new  catalogue 
just  out 


for  wedding  presents.  The  June  weddings  are  near  at  hand  and  all  the  ladies  want  Trayi.  All 
our  Traya  have  glasi  set  in  with  waterproof  cement  and  are  non  leakable  and  have  felt  boltoms. 
All  our  latest  Traj  s  are  fixed  wi  h  simple  screw  fasteners  allowing  ihe  back  to  be  readily  removed 
for  replacing  with  owner's  own  fancy  work,  chintz  or  tapestry. 

Mail  us  an  order  for  immcd  ate  shipment  and  we  will  send  you  a  sample  dozen  assorted  kinds  and 
sizcsthal  will  not  average  more  than  $1  2.00  per  doz.  net  and  will  retail  at  a  good  profit. 

Matthews  Bros.  Ltd.,  788  Dundas  St.  Toronto 


Canadian  School  of  Embalming 

liis'.ruilion   in    PrailiLiil    Enihalminj^  and  I'uiieral  Direcliiit; 

PREPARATION  FOR  EXAMINATIONS 

ENTER  AT  ANY  TlViE 

R.  U.  STONE  32  Carlton  Street 


Principal 


Toronto 


SCHOOL  FUENITUBE. 
Bell  Furniture   Co..  Southnmpton, 

SIDEBOARDS. 
Knechtcl    Furniture    Co.,  Hanover. 
Meaford   Mfg.  Co..   Meaford,  Ont. 
Stratford  Chair  Co..  Stratford. 

STOBE  FRONTS 
Kawueer  Mfg.  Co.,  Toronto. 

TABLES. 
Berlin  Table  Mfg.  Co..  Berlin,  Ont. 
Bell    Kurniture    Co.,  Southampton, 

Ontario. 
Elora  Furniture  Co.,  Elora. 
Knpcbtel   Furniture   Co.,  Hanorer. 
John  C.  Mundell  &  Co..  Elora. 
Orillia    Furniture   Co..  Orillia. 
Peppier  Bros.,  Hanover. 
Stratford  Cliair  Co..  Stratford. 
ViotorinTilIe  Furniture  Co..  Victor 

iaTille,  Que. 

TAB0UEETTE8. 
Elora  Furniture  Co.,  Elora. 
Kensington    Furniture   Co.,  Ooder- 
ich. 

TAPESTEY  CURTAINS 

Dominion     Ilanimock      Mfg.  Co., 
Dunnville,  Ont. 

TELEPHONE  STANDS. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

TYPEWRITER  DESKS. 
Elmira     Interior     Woodwork  Co.. 
Elmira. 

Stratford  Desk  Co.,  Stratford.  Ont. 

UPHOLSTERERS'  SUPPLIES 
Ellis    Furniture   Co..  Ingersoll. 
(Jold     Medal     Furniture     Co.,  To 

ronto. 

UPHOLSTERED  FURNITURE 

IJai  I/.   Bros.,  Berlin. 
Ellis  Furniturp  Co..  Ingersoll. 
Farquharson  OifTord  Co.,  Stratford, 
Ont 

Imperial  Rattan  Co..  Stratford, 
imperial  Furniture  Co.,  Toronto. 
■lyhn  (;.   Mundell  &  Co.,  Elora. 
Kmclilel    Furniture   Co.,  Hanover. 
Waterloo   Furniture  Co.,  Waterloo. 
^'old    Medal     Furniture    Co.,  To 
ronto. 

QualitT  Furniture  Makers.  Welland. 
A.  J.  Srafe  fc  Co..  Berlin. 

VACUUM  CLEANERS. 
'  •iiwani   .\1  fi-    (■(,  .   H.  rlin 

VERANDAH  FURNITURE. 
Imperial    Rattan    Co.,  Stratford. 
Sirnlford    Mfic    Cn  .Stratford. 

WARDROBES. 
Knochlrl   Furniture  Co.  Hanover 
Meaford    Mfg.   (;o..    Meaford,  Ont 
Hlrnlford   Chiiir   Co.  Striitford 

FACTORY  SUPPLIES 

BRA.S.S  TRIMMINGS 
Htratford  limns  Co  ,  .Stratford. 
CLAMPS 

HiitiiTia   Clniiip    Co,    llatavin.  NY 

it  ORNITURE  SHOES 
■  'n-vard    .Mfg.    Co.  Ilirlin. 

DRV  KILNS 
Morion    Dry   Kiln   Co     (  liiiiiKii 
FURNITURE  HARDWARE 
Slrslford  Hraxs  (;o..  Hlralfonl.  Onl. 

OLUE    JOINTING  MACHINES 
Canadian     I.indrrman     Co..  Wood 
stock. 

NAILS 

P.  I,.  Robertson  Mfg    Co.,  Milton, 


PLATING 

P.  L.  Robertson  Mfg.  Co.,  Milton, 
Ontario. 

RIVETS  AND  SCREWS 
P.  L.  Robertson  Mfg.  Co.,  Milton, 

SPRINGS. 
James  Steele,  Ouelph. 
Ideal  Bedding  Co.,  Toronto. 

SPANISH  LEATHER. 
Lackawanna  Leather  Co.,  Hacketts 
town,    N.  J. 

STERILIZED  HAIR. 
Griffln   Curled   Hair  Co..  Toronto. 

TABLE  SLIDES 
B.  Walter  &  Co.,  Wabash,,  Ind. 

TRUCKS. 
W.    I.    Kemp  Co.,    Ltd.,  'Stratford. 

VARNISHES. 
R.  0.  Jamieson  &  Co.,  Montreal. 
Ault  A  Wiborg,  Toronto. 

VENEERS, 
.^dams  &  Raymond  Veneer  Co.,  In- 
dianapolis, Ind. 

VENEEB  PRESSES. 
Wm.  R.  Pcrrin  ft  Co.,  Toronto. 

WASHERS 
P.  L.  Robertson  Mfg.  Co..  Milton, 

UNDERTAKERS'  SUPPLIES 

AMBULANCES. 
Mitchell   &   Co..  Ingersoll. 

BURIAL  ROBES. 

James  S.   Elliott  &   Son.  Prescott 
Evcl    Casket    Co.,  Hamilton. 
Globe  Casket  Co..  London. 
Scmmens  &  Evel  Casket  Co.,  Ham 
ilton. 

CLOTH  CASKETS 
Michigan  Casket  Co,  Detroit,  Mich. 
CEMENT  CASKETS. 

Canadian  Cement  Casket  Co.,  Pros 
cott 

CEMETERY  SUPPLIES 
Frigid    I'liiid   Co.,    Chicago,  III. 

CASKETS    AND  COFFINS. 
Dominion  Casket  Co.,  Ouelph. 
Kvcl    Casket    Co.,  Hamilton. 
Globe  Casket  Co.,  London. 
Scmmens  &  Evel  Casket  Co.,  Ham 
ilton. 

WcsliTii    CiisUrl    Co.,    WiiiiM|ii  l;. 

EMBALMING  FLUIDS. 
Eevptian      Clu'micnl     Co.,  Boston. 
Frigid   Fluid  Co.,   Chicago,  111. 
Michigan  Casket  Co,  Detroit.  Mich. 
H.    a      IvkelH     Co..  Philadelphia 

EMBALMERS'  SUPPLIES 
Frigid    Fluid   Co,    Chicago,  III 

HEARSES. 
Mitchrll   .t   Co.  Ingrrsoll. 

LOWERING  DEVICES 
Frigid    I'hiid   Co,    Chicago,  III. 

SCHOOLS   OF  EMBALMING 
Canadian    School    of     F.iiilia  I  ni  i  of 
Tornn  I A 

STEEL  ORWE  VAULTS 
.St.  ThoiiinH  Metallic  Vawll  Co  .  St 

ThoMinK,  Onl. 
Micliican  CaHkrt  Co.  Detroit.  Midi 
UNDERTAKER'S  CHAIRS 

Sirnlford     M  fit      Co  .  Sirnlford 

UNDERTAKERS'  SUNDRir.S 
I'rtgid    Fluid   Co.,   Chicago,  111 


For  Sale 
Wanted 


TERMS  FOR  INSERTION 

25  Cents  per  line,  one  insertion 
Four  lines  once  for  $  1 .00,  three 
times  for  $2.00. 

Cash  must  accompany  the  order 
No  accounts  booked. 

MINIMUM  50  CENTS 


WANTED — to  hear  from  owner  of  good  furniture  store  for  sale. 
D.  F.  Bush,  Minneapolis,  Minn.  M  •">  2 


BUY 

  Upholstery  Springs 

^   That  "Stand  Up" 


OurTempered  Furniture  Springs  will 
outlast  almost  any  piece  of  uphol- 
stered furniture.  They  are  built  to 
"stand  up"  indefinitely. 


JAMES  STEELE,  LIMITED 

GUELPH       ::  ::  ONTARIO 


Invalid  Chairs  and  Tricycles 
of  every  description. 

This  has  been  our  stutiy  for  tiiirly- 
five  years.  We  build  cliairs  that 
suit  the  reciuiroments  of  an)'  case. 
Write  us  for  catalogue  No.  20  and 
prlci'.s,  if  inl  I'l  csteil. 

Gendron  Wheel  Co.,  Toledo,  0.  U.S.A. 


"STORE  MANAGEMENT  COMPLETE" 

272  P.««       ONLY  ONE  DOLLAR     13  ch.pt.r. 

Tells  all  about  the  inanaoetiicnt  of  a 
Store,  so  that  not  only  the  greatest 
sales  but  the  larg-est  profit  may  be 
realized. —  By  P'rank  b\\KRiNGTON. 

COMMERCIAL  PRESS,  Ltd.,  32  Colborne  St  ,  Toronto 


IF  YOU  WANT  TO  BUY  OR  SELL 

A  I'liniitiitc  o\-  Uiulortakiiij^  lUisiiK-.ss,  tr\  out 
C'lassilitHl  l'ai;v.s.  TIk- t'aiiacliaii  l-'iiriiit me  World 
and  Tlio  Undertaker  is  i  cad  1\\  practicallv  ovci  v 
liiriiitiirc  iiuMcliaiit  and  iiiulcitaUor  in  fanada 
evorv  month. 
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Dominion  Casket  Co.,  Limited 


Ttlepho 


I  Ddv  No.  1020.  Nights.  Sundays 
I  aod  Holidavs     Nos.  1069-1101 


Guelph,  Ont. 


RUSH  ORDERS 
SOLICITED 


No.  365.    "TONCON"  STEEL  CASKET 


RE.MEMBEK  the  hot  sultry  days  will  be  here  in  a  short  time.    The  Com- 
bination ^letallic  Casket  furnishes  a  heavy  metal  receptacle  for  burial 
or  shipment,  that  is  hermetically  sealed.  Insuring  absolute  safety  under 
all  circumstances,  eliminating  all  chance  of  embarrassing  situations. 

The  metal  used  in  the  casket  is  especially  adapted  to  the  use, 
as  its  rust  resisting  qualities  are  much  greater  than  other 
metals  of  this  class.  These  goods  are  made  in  Canada  and 
are  the  only  metallic  caskets  manufactured  in  the  Dominion. 

We  guarantee  perfect  workmanship  and  high  quality  materials  in  all  goods  we 
place  on  the  market.  The 

Combination  Metallic  Casket 

can  be  furnished  in  any  style  or  design  with  the  different  panel  effects  in 
appearance,  the  same  as  our  wood  caskets.  Covered  with  black  or  colored 
broadcloth  and  embossed  or  silk  plush  of  any  shade.  Children's  cases  in  sizes 
from  3-0  to  5-0  inclusive. 


Try   one   of   these  cases  and  be  convinced  that  your 

trade  will  demand  more 
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Undertakers'  Department 


Problems  affecting  the  Undertaking  Profession  are  here  discussed  and  readers  are  invited  to  send  letters 
expressing  their  views  on  any  of  the  subjects  dealt  with — News  of  the  profession  throughout  Canada. 


Hints  and  Helps  for  Embalmers 

By  H.S,  Eckels,  Ph.  G.,  Dean  of  Eckels  College  of 
Embalming,  Philadelphia,  Pa. 

We  ai'P  just  at  the  bpginning  of  tlio  season  hen 
the  erabalmer  must  keep  a  elose  lookout  for  danger 
signals.  He  always  SHOULD  keep  such  a  lookout, 
but  during  the  summer  season  he  MUST.  A  few  hours 
of  hot  aiul  .sultry  weather  will  work  disastrous  changes 
in  a  body  which  has  been  carelessly  or  faultily  em- 
balmed. Summer  is  the  season  for  certainty,  and  the 
undertaker's  vigilance  nuist,  of  necessity,  be  doubled. 

Tt  is  exceedingly  difficult  in  print  to  describe  the 
exact  appearance  the  skin  takes  on  when  the  embalm- 
ing fluid  reaches  it,  but  it  is,  after  all,  too  well  known 
to  every  embalmer  to  need  description.  What  nuuiy 
of  us  really  need  is  repeated  caution  and  Avarnitig  to 
make  a  careful  examination  of  every  body  to  see  that 
the  signs  of  embalming  are  everywhere  present.  If  the 
embalmer  is  at  all  uncertain  as  to  whether  or  not  he 
has  injected  sufificient  fluid,  he  need  only  examine  the 
surface  tissue  across  the  abdomen.  Tf  sufficient  signs 
of  fluid  are  present  here,  he  may  know  that  the  total 
quantity  of  fluid  used  has  been  sufficient.  Tiiere  re- 
mains then  only  the  probability  as  to  whether  circu- 
lation has  been  complete  to  each  of  the  extrenuties. 

Strange  as  it  may  seem,  it  takes  fluid  much  longer 
to  travel  the  apparently  .short  distance  from  the  left 
axillary,  let  us  .say,  to  the  navel  than  it  does  to  travel 
from  the  left  axillary  to  the  toes  on  the  right  foot.  The 
last  place  the  fluid  would  reach  in  the  iiatural  course 
of  events  would  be  the  tissue  over  the  abdomen.  The 
reason  for  fliis  is  that  the  main  ti-unk  arteries  which 
supi)ly  this  tis.sue  lie  to  the  back  of  the  body,  aiul  the 
braiudie.s  and  laterals  extending  from  them  are  the 
longest  in  the  hunuui  body,  reaching  half-way  around 
the  body.  Cirenhition  in  life  tlirough  this  "tissue  is 
sluggish,  ;i  tendency  which  is  greatly  exaggerated  af- 
ter de;ith.  If,  thei-efore.  signs  of  embalming  are  pre- 
sent around  the  imvel.  you  nuiy  be  sure  that  sufficient 
fluid  has  been  injected  to  jjroperly  embalm  the  body. 
Examination  should,  however,  be  made  of  eiieh  of  the 
extremities  to  see  that  no  obstruction  has  shut  ofT  or 
diminished  the  flow.  No  body  is  safe,  however,  espe- 
cially in  hot  weather,  uidess  these  signs  are  ipiite 
m;i  I'ked. 


Klushinii'  (ic  regiirtriijii  i„|,  ,,r  bhxxl  mav  lie  produced 
by  the  injection  of'tliiid  into  the  veins.  Former  authori- 
ties assumed  that  this  was  the  cause  of  flushing,  and 
the  eonse((uent  di.seolora t ions  in  almost  everv  instance 
and  It  IS  a  fact  that  flnid  injected  into  the  "vein  when 
nnstakeii  lor  the  artery,  carries  the  blood  with  it  info 
the  sup.Mior  vena  cava.  Then  the  blood  in  the  in- 
"'•"II""'''  and  jugular  veins  is  usualiv  forc.'d  back  into 
'li''  lii'-<'  tissues.  This  condition,  therefore,  was  tluMight 
I'e  prodncci  only  when  the  veins  were  inj.'cted 
Nils,  how.'ver.  IS  „n|  always  the  ease,  for  the"  rapid 
injection  of  ll„.  artery  in  some  cases  when,  the  veins 


are  not  propei'ly  di'ained  has  very  frequently  produced 
I'egurgitation  of  the  blood  through  the  veins,  which  in 
those  cases  causes  the  flushing  of  the  blood  to  the  face 
and  ears. 

In  cases  of  sudden  death  an  abundance  of  blood  is 
occu{)ying  the  tissue  in  the  neck  and  face.  This  is  due 
to  the  coi'pse  having  been  laid  flat  on  the  bed.  We  find, 
however,  that  after  the  body  has  been  pi-operly  ele- 
vated on  the  end)almer's  boai-d  that  this  fluid  circula- 
tion is  improved,  and  the  flrst  (|uart  oi'  two  or  fluid 
injected  into  the  ai'teries,  aided  by  gravitation,  forces 
the  blood  away  from  the  face,  and  if  furthei-  assisted 
by  iiuinipulation  of  the  end)almer,  by  the  time  that  this 
(|uart  or  two  of  fluid  is  injected  the  fa'-e  tissue  is  en- 
tirely cleared. 

Hut  if  it  is  a  large  body,  wai'm  weatliei'  and  a  ship- 
ping ease,  the  end)almei-  k'nowing  that  two  ipuirts  of 
fluitl  are  not  sufficient  to  reach  the  exTremities  of  the 
body,  ami  therefore  wishing  to  continue  the  injection. 
fre(|uently  finds  that  by  the  time  three  (puirts  of  fluid 
are  injected  into  the  artei'ies  a  backing  up  of  the  bhxul 
aiul  fluid  through  the  veins  fi-om  the  superior  vena 
cava  occin's.  producing  a  decidedly  pinkish  coloi'  of 
the  face.  If  this  is  allowed  to  remain  there,  it  would 
grow  darker  and  would  result  in  either  a  putty,  lead, 
or  bi'ownish  hue  in  the  course  of  a  dav  or  so. 


This  condition  is  not  rare,  and  when  thoroughly  un- 
derstood seems  (piite  natural,  even  in  the  normal  body. 
A  study  of  the  circulation  from  the  arteries,  through 
the  capillaries,  into  the  veins,  shows  us  how  this  re- 
gurgitation occurs  from  the  veins  back  to  the  tissue  of 
the  face  and  neck  during  the  time  that  the  arteries  are 
being  injected.  The  fluid  naturally  flows  most  freely 
through  the  largest  branches  of  Ihe  aorta  first  and  su|")- 
|)lies  the  ca|»illaries  throughout  that  portion  of  the 
tissue  which  lii's  closest  to  the  centre  of  the  circulation, 
siich  as  the  lungs,  the  heart,  the  liver,  and  other  organs 
of  the  abdominal  cavity  which  lie  closest  to  the  aorta. 
Therefore,  the  blood  would  first  be  forced  from  these 
capillaries  and  enter  the  superior  vena  cava.  When 
this  large  vein  is  filled  further  pressure  of  bhx.d  in 
the  veins  naturally  would  be  directed  towards  ii.s 
largest  branches,  the  jugiilai-  veins. 

These  jugular  veins  have  two  jiaii-s  of  valves,  hut. 
owing  to  their  position  in  the  neck,  which  alwavs  is  at 
an  incline  above  the  rest  of  the  body,  the.se  valves  are 
not  fully  enough  developed  to  restrain  the  flow  of 
hii>od.  as  are  the  valves  in  the  veins  elsewhere,  which 
are  exercised  to  a  greater  extent,  and  ;is  the  jugular 
veins  are  .surrounded  by  soft  tissue,  such  as  thi-  hyoid 
and  thyroid  platysma  myoides.  as  well  as  the  mastoid 
muscles,  the  veins  may  easily  stretch  beyond  the  con- 

'■'"llii'^r  iidlnei        of  their  valves.    Theivfore  reguriji- 

latioii  of  till'  hlodd  is  ipiile  natural  to  occur  thronldi 
them. 


As  an  example:  Shonld  you  hold  vour  hand  straiirht 
down  for  any  length  of  time,  then"'  is  no  ba.dving"'np 
ol  the  hl.M.d  fnuii  the  veins  into  the  i-apillarv  tissue, 
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hut  thev  remain  about  the  same  color  as  though  you 
hold  it  above  your  head  or  on  a  level  with  it.  showing 
the  circulation  of  the  blood  from  the  arteries  to  the 
tissues  is  carried  away  by  the  veins,  and  the  valves  in 
these  veins  do  not  collapse  nor  are  they  stretched 
apart  so  that  the  blood  can  flow  back  through  the 
valves  to  the  tissues  of  the  hands,  as  it  does  through 
the  valves  in  the  veins  of  the  neck  to  the  tissues  of  the 
face. 

Should  a  person  who  is  not  practised  in  athletics 
stand  on  his  head  for  only  a  few  moments,  congestion 
occurs  there,  a  headache  immediately  follows,  and 
flushing  of  the  face  and  neck  occurs,  so  that  they  be- 
come a  dark  purple  and  also  swell  considerably. 
Should  he  remain  in  this  position  for  a  long  period  of 
time,  death  would  likely  ensue.  Therefore,  where 
there  is  an  excess  of  blood  in  the  body,  which  is  evi- 
denced first  by  the  swelling  of  the  superficial  veins, 
which  proves  that  the  larger  veins  into  which  they 
should  empty  are  already  filled,  there  is  abundant 
evidence  that  these  veins  need  to  be  relieved  of  blood. 


If  you  are  embalming  cases  where  sudden  death  has 
not  depleted  the  l)lood  su[)pl.v  of  the  body,  and  you 
are  using  a  vein  tube,  it  is  perfectly  safe  and  proper 
to  allow  the  drainage  of  the  blood  to  commence  about 
the  time  you  begin  to  inject  the  fluid  into  the  artery, 
and  continue  during  the  entire  time  you  are  injecting. 
This  is  really  one  of  the  most  scientific  and  satisfac- 
tory methods  of  injecting  a  body.  Draining  blood  from 
the  venous  s.vstem  in  this  way  allows  you  to  tie  up  the 
vein  after  removing  the  tube,  leaving  your  circulation 
without  any  rupture  or  break,  and  should  you  desire 
to  reinject  your  body  on  the  next  day,  or  even  a  da.y 
later,  you  will  be  sure  to  find  the  circulation  intact. 
Therefore  you  will  be  able  to  distribute  fluid  to  all  parts 
of  the  body  through  the  geru'ral  artei'ial  circulation. 

When  draining  the  blood  in  that  manner  there  is  no 
danger  of  flushing  or  regurgitation  of  the  blood  to  the 
face  while  injecting  artei-iall.v,  pai'tieularly  if  you  have 
the  head  aiul  shoulders  at  an  incline.  Too  much  care 
f'aiuiot  be  given  to  this  operation  to  i)roduee  a  natural 
color  or  complexion.  When  this  blood  flushing  occurs 
while  the  injection  of  fluid  is  being  made,  the  blood 
sliowld  be  drained  either  as  above  described  by  the 
vein  tube  or  by  the  puncture  of  a  trocar  betweeu  the 
second  and  third  rib,  one  or  two  inches  from  the  I'ight 
side  of  the  sternum  bone  (breast  bone),  puncturing 
Ihe  veiui  cava,  which  lays  on  the  right  side  of  the 
spinal  column  (backbone).  This  large  vein  collects 
all  of  the  blood  from  the  jugular  veins  and  liead,  as 
well  as  that  from  the  subclavian  veins,  which  drain 
the  veins  of  the  arms  and  hands.  Its  location  ma.v 
easily  be  determined  by  the  position  of  tlie  vei-tebrae. 
The  insei'tioM  of  your  cardiac  needle  IrDiii  this  position 
can  he  accom|»lisiie(l  with  less  fear  of  puncturing  tiu' 
arteries  than  to  inseiM  it  at  any  other  place.  However, 
the  vein  tube  in  the  axillai'v  vein  is  always  tlie  safest 
of  these  two  opera  I  ions.  After  the  blood  commences 
to  flow  freely,  your  eoMliuiU'd  injection  through  the 
artery,  with  manipulation,  should  entirely  clear  up 

this  tissue.     Iihlcrd.   it   shoidd   In'  eonti  d   until  it 

docs. 


In  sonu'  very  r'aie  ;ind  olistinate  cases  it  is  occasion 
ally  necessary  to     inject   a   little     fluid     directly  u|> 
through  each  of  the  carotid  arteries,  massaging  the 
I'aec  tissue  diirini,'  the  tiiinv     Ti.  the  inexperienced 
this  may  si  em  like     very  diflieult  task,  but  1  want  now 


to  show  you  tlu>  im{)ortanee  of  knowing  how  to  use 
the  carotid  arteries  and  to  call  attention  to  the  fact 
that  th(>y  lead  to  the  most  important  part  of  the  body 
which  is  exposed  at  the  tinu'  of  the  funeral.  This  face 
tissue  should  be  cleared  up  jiroperly  at  the  time  of  the 
first  injection,  no  mattei-  how  nuich  trouble  you  may 
think  it  might  be,  because  this  blood,  mixed  with  fluid, 
would  natui'ally  grow  dark  as  the  body  would  lie. 
After  it  has  stained  the  tissue  it  is  indeed  difficult — al- 
most impossible — to  get  rid  of  it  b.v  any  nunms.  Dis- 
coloration ma.v  not  make  its  ai)pearance  during  the 
fii'st  injection,  and  occasionally  the  (Mubalming  of 
such  bod.v  may  seem  to  be  perfi'ct  witiiout  the  drain- 
ing of  the  blood  at  the  time  of  the  injection,  but  the 
embalnu'r  finds  every  once  in  a  while  that  such  cases 
beconu'  somewhat  darker  ai-ouiul  the  ears  and  neck, 
aiul,  indeed,  up  over  the  cheeks,  and  wonders  why 
this  should  be  when  he  left  the  body  oidy  ten  or 
twelve  hours  before  in  sucli  perfect  coinlifion. 


I)lood  is  described  as  a  viscid  opaipie  li(iuid  of  a 
characteristic  red  color,  which  is  a  bright  scarlet  in 
the  arteries  and  a  ])urplish  or  brownish  hue  in  the 
veins.  Its  average  specific  gravity  is  about  1055,  being 
lower  in  women  than  in  men.  and  still  lower  in  chil- 
dren. 

When  exanuned  under  the  microscojx'.  l)lood  is  found 
to  consist  of  a  transparent  ami  faintly  yellow  licpiid 
known  as  Plasma,  in  which  ai'e  suspeiuled  a  very  large 
numbei'  of  minute  bodies,  known  as  blood  cori)uscles. 
These  are  what  interest  the  (Mubalmer  nujstly.  The}'- 
are  two  kinds,  red  and  white. 

The  contents  of  the  red  corpuscles  confer  upon  the 
blood  its  red  color.  They  com|)rise  about  fifty  per 
cent,  of  the  bulk  of  Ihe  blood.  These  red  blood  cor- 
puscles are  very  small,  although  iiulividual  bodies.  A 
single  drop  of  human  blood  contains  about  three  hun- 
dred and  twenty-five  millions  of  them.  Uiuler  the 
microscope  we  find  that  these  red  coi-puscles  remain 
I'ound  and  perfect  in  the  blood  in  its  pure  state,  but 
when  mixed  with  any  otiu-r  li(pud,  the  walls  are  soon 
broken,  and  thus  coloring  mattei-  is  libei-aled  and  stains 
and  discolors  the  tissues.  When  mixed  with  fluid  in 
any  ])roportion,  the  stains  become  fixed  in  a  few  hours 
and  cannot  be  (deai'ed  up  b\-  even  a  further  inieetion 
of  fluid. 

It  is,  therefore,  apparent  that  to  have  a  natural  color 
this  blood  should  be  washed  completely  from  the  tissue 
and  kept  Ihei'efrom.  This  best  may  be  done  liy  Ihe  in- 
jection of  the  arteries  with  clear  fluid  and  di-aining 
the  veins  of  theii-  blood.  Tins  will  not  only  insui'e  the 
best  presei'vat  ion.  i)ut  also  the  most  desirable  con- 
ditions. 


Where  thei-e  is  an  int erferem-e  with  Ihe  normal  cir- 
culation, and  whei-e  the  fluid  that  is  inji'cted  into  th(> 
axillar.v  arteiw  does  not  i)ass  freely  tlii-ough  tin-  caro- 
tid arteries  and  up  into  Ihe  face  sullicienl  ly  to  wash 
Ibe  blood  out  of  the  capillaries  in  this  region,  as  it 
should  do,  but  instead  is  divided  through  tiie  Itranehi's 
of  the  aorta  towards  tin-  lowei-  extreuulies  ;iU(I  into  the 

•  u-garis  of  the  triinl<  of  the  body,  or  peiliaps  leaking 
from  some  of  them  into  the  cavities,  then  it  is  advisable 
to  raise  both  of  the  carotid  arteries  and  inject  a  small 
i|uanlity  of  fluid  through  ejieh  of  them,  manipulating 

•  luring  the  lime. 

This  direct  juni  specific  injection  of  lluid  will  wash 
the  blood  from  the  tissue  and  lea\e  it  clear  and  of  a 
natural  e(Hn|>lexion.  In  this  Ireatmeul,  the  iujeclion  of 
the  carotid  arh-ri.-s  towards  the  face,  care  need  only 
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to  be  observed  that  the  fluid  shall  not  be  injected  in 
sufficient  ([uantity  to  swell  up  the  tissue  of  the  face  and 
eyes  and  thus  change  the  expression.  Reasonable  care 
and  attention  will  prevent  the  operator  from  causing 
this  annoying  condition. 

A  little  SAvelling  is  readily  noticed  by  the  embalmer 
and  is  not  a  serious  matter,  as  the  tissues  will  contract 
and  reduce  to  a  natural  size  within  tAventy-four  hours, 
so  that  a  small  amount  of  swelling  would  not  be  no- 
ticed. Witli  this  discoloration  all  removed  and  the 
complexion  clear  and  white,  the  body  will  present  the 
most  favorable  impression  of  the  embalmer's  skill  and 
l)e  the  occasion  of  your  receiving  the  gratitude  of  your 
patrons. 

PULMOTOR  AS  UNDERTAKER'S  ASSISTANT. 

An  American  journal  recently  coiulucted  a  prize 
(juestion  competition  on  the  topic  of  "Wliat  is  a  pul- 
inotor,  and  in  what  way  can  undertakers  best  profit 
hy  its  use?"  The  third  piize  was  won  by  a  Canadian, 
Sidney  C.  Richardson,  of  Port  Arthur.  His  answer 
was  as  follows : 

A  pulmotor  is  a  machine  to  give  respiration,  or  help 
the  continuance  of  same,  to  any  human  being  that  has 
been  nearly  overcome  by  funu>s,  gas,  electric  sliock. 
smoke,  or  similar  causes,  if  tliere  still  is  life  in  the  per- 
son affected.  Oxygen  is  used  to  give  r"spiration.  it 
being  contained  in  a  steel  cylinder  inside  the  pulmotor 
cabinet. 

The  person  is  placed  on  his  back,  the  mouth  opened 
and  tongue  drawn  out,  same  being  held  that  way  with 
tools  provided,  so  as  to  give  fi-ee  access  for  the  air. 
.\('xt  there  is  a  rubber  mask  placed  over  the  mouth  and 
nose  and  stra{)j)ed  on  tightly  with  four  straps  around 
the  back  of  the  head,  so  as  to  make  it  airtight  in  fitting 
against  the  face.  The  air  tube  is  then  attached  to  the 
mask;  the  inhalation  valve  on  the  pulmotor  opened  aiul 
tlic  machine  works  at  once. 

Oxygen  is  forced  into  the  lungs  by  its  pressure  from 
the  cylinder,  and  as  it  woi-ks  automatically,  it  is  only 
possible  for  the  lungs  to  fill  to  their  normal  capacity, 
when  they  at  once  empty  again.  The  machine  works 
steadily  until  the  person  comes  back  to  his  own  normal 
breathing,  dies,  or  the  macliinc  is  shut  down  by  the 
operator. 

As  for  an  undertaker  benefiting  l)y  its  use — well, 
that  is  a  question  not  easily  solved!  But  I  would  sug- 
gest as  a  large  majority  of  undertakers  have  an  ambu- 
lance service  in  connection  with  their  business,  why 
not  efjuip  same  with  i)ulmotors  along  with  the  first  aid 
cabinets  that  progressive  men  have  their  ambulances 
equipped  with?  The  room  and  weight  of  same  would 
make  very  little  difference,  and  it  would  show  that  the 
iiiulertaker  is  equipped  for  all  emergencies,  no  matter 
of  what  kind,  that  would  he  apt  to  liappen  in  his  own 
locality. 

Take,  for  instance,  an  emergency  call.  If  yon  were 
equipped  with  a  pulmotor,  and  saved  a  person's  life 
therein',  look  what  that  would  mean  in  that  locality  as 
an  advertisement.    It  would  be  on  every  person's  li|)s 

that  Mr.  •         saved  a  i)crson's  life  by  b"ing  e<|nipped 

with  t  he  pul motor. 

()|-,  for  instance,  an  undertake)-,  ealled  to  a  death, 
on  arriving  might  not  be  just  sur(;  that  death  had  oe- 
eurTed.  Soonei-  than  wait  for  a  doetor,  if  he  had  a  pul- 
motor close  ;it  h;nul.  he  could  attaeli  sanu'  and  revive 
the  jierson  ill  ;i  few  iiiiiiiitcs  if  the  body  were  still  liv- 
ing. 

Look  again  what  that  would  iiie;in  jis  an  adverlise- 
ment,  il"  a  ease  of  thai  kind  leiiHy  did  appear.  I'.ut 


some  men  that  were  heartless,  I  suppose,  would  say, 
"Do  you  think  I  would  lose  the  price  of  a  good  casket 
by  using  that  machine?" 

Then,  again,  if  undertakers  getting  through  dirty 
cases  in  hovels  and  slums  of  big  cities  where  the  smell 
was  anything  but  desirable,  could  just  hold  the  mask 
of  the  pulmotor  against  their  nose  and  mouth  and  take 
a  few  whiff's  of  pure  oxygen  into  their  lungs,  look  what 
that  would  mean  to  guard  them  against  disease ;  re- 
fresh them  and  make  them  feel  more  like  working  in 
the  stench.  As  a  fire  chief  told  me  the  other  day,  it  is 
good  just  to  be  able  to  take  a  few  whift's  of  the  pure 
oxygen  after  coming  out  of  a  fire  where  tlu'  smoke  has 
been  bad. 


A  CAPTAIN  OF  INDUSTRY 

Jacob  ('has.  Siemon,  presidi'ut  of  tiie  recently-form- 
ed Canada  Casket  Co.,  Ltd.,  Wiarton,  Ont..  while  per- 
haps a  new  figure  in  the  casket-making  world,  is  not 
a  stranger  to  tlie  furniture  field,  as  many  years  ago  he 


Intei-naUoiial  Press 
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entered  tluit  business.  He  is  a  Canadian,  and  was  born 
of  German  parentage,  at  Waikerton,  Ont.,  in  1864.  Edu- 
cated in  the  pid)lic  school  of  his  town,  he  soon  entered 
on  a  business  career,  and  at  21  was  a  partner  of  i\Ic- 
Ilveen  &  Siemon,  contract oi's  ami  ai'chitects.  Three 
years  later,  in  1888,  he  entered  the  furniture  manufac- 
turing busiiu^ss  at  Wiarton.  being  senior  member  of 
Siemon  &  Hill. 

In  18!)4  he  formed  Siemon  &  Bros.  i\Ifg.  Co.,  Wiarton, 
fui'nitui'e  makers  and  lumber  dealers.  This  coiu*ern 
was  in  190;")  incorpoivited  as  a  hardware,  flooring  and 
sawmill  firm  under  tlie  name  of  Siemon  l>ros.,  Ltd.  The 
Siemon  Co..  Ltd.,  Toronto  and  Wiarton,  followed  in 
H)07,  and  last  year  j\Ir.  Siemon  oi-gaiii/.ed  the  Canada 
Casket  Co..  of  which  he  is  president. 

For  ten  years  past  Mr.  Siemon  has  given  a  good  part 
of  his  time  to  securing  control  of  timlxu*  lands,  and  as 
a  result  has  some  billion  acres  of  these  tracts.  He  also 
has  taken  great  interest  in  the  development  of  the 
norlliei-n  part  of  l>ruce  county,  and  has  helped  build 
U|)  the  town  of  Wiarton.  lie  was  councilloi"  of  the 
town  from  18!)()  to  18!)4.  and  declined  nonunation  for 
the  House  of  Commons  in  1!K)(). 

I'icsidcs  being  head  of  the  new  Canada  Casket  Co., 
Mr.  Siemon  is  president  of  the  N'ational  Securities  Cor- 
poi-ation;  president  of  The  Sicnnui  Co..  Ltd..  and  a  di- 
rector of  The  Siemon  Uros..  Ltd.  He  is  unmarried.  Ilis 
recreation  is  fishing,  ami  he  is  also  a  lover  of  travel.  He 
is  u  well-l<rH)wn  figure  in  jihilanl  liropie  work.  At  pre- 
sent Mi-.  Siemon  is  making  his  home  in  T(>roiito. 
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SEMMENS  &  EVEL  CASKET  CO. 
Hamilton,  Ont. 
GIRARD  &  GODIN 
Three  Rivers,  Que. 
JAS.  S.  ELLIOTT  &  SON 
Prescott,  Ont. 
CHRISTIE  BROS. 
Amhers',  N.S. 


Larger  Bottles  filled  up  with  water 


Egyptian  Chemical  Co.  Boston,  u.s.a 
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Alberta  Directors'  Annual  Meeting 

Tlic  secretary  of  the  Alberta  funeral  directors  and 
fiiibaliiiers  has  sent  out  the  following  circular  letter 
to  the  profession  in  the  Province  of  Alberta,  calling  at- 
tention to  the  annual  meeting  of  that  body  and  en- 
closing a  return  card,  on  which  tlie  recipient  states 
whether  oi'  not  he  can  atteiul : 

Red  Deer,  Alta.,  May  1st,  1!)14. 
To  tlie  Membei-s  of  the  Alberta  Funeral  Directors' 
and  Eiidiahners'  Association: 

Owing  to  the  fact  that  we  have  been  abk;  to  make 
our  arrangements  for  a  demonstrator  and  lecturer  so 
Muich  earlier  this  year,  we  expect  to  be  able  to  hold 
our  annual  convention  on  or  about  the  2-h-d  of  July 
and  the  two  days  following. 

We  will  more  than  likely  1h)1(1  it  in  the  same  place 
as  last  year,  viz.,  Nolan's  Hall,  (Jalgary. 

Our  lecturer  ami  demonstrator  will  be  oni-  old  frierul, 
Prof.  Hohenschnh.  wliom  many  of  you  will  I'emendjer, 
he  having  been  with  us  in  1!)10  and  ]!)n.  The  pro- 
fessoi-  needs  no  boosting  from  j'our  secretai-y.  You  all 
have  heard  him  or  of  him;  he  is  so  well  known  that  it's 
a  waste  of  time  and  ink  to  say  more. 

Try  your  best  to  be  with  us  tins  year',  for  we  are 
going  to  give  you  the  best  time  you  have  ever  had  at 
any  of  our  conventions.  This  is  to  be  the  banner  year 
for  us,  so  be  sure  that  you  nuike  your  arrangements 
early,  and  do  not  forget  the  ladies,  they  will  be  looked 
after. 

With  Messrs.  Armstrong  and  Foster  on  our  enter- 
tainment committee,  right  on  the  spot  to  make  all  ai-- 
rangements,  you  may  be  sure  that  you  will  get  youi' 
money's  worth,  and  we  want  you  with  us.  Will  you 
not  drop  us  a  post  card,  saying  that  you  will  be  one 
of  the  bunch? 

I  want  to  get  in  touch  with  you  all  in  time  to  mail 
you  full  particulai-s,  etc.,  so  l)e  sure  ami  send  me  the 
enclosed  card;  it  will  only  cost  you  one  cent.  Won't 
you  do  it  ; 

If  you  have  any  suggestions  to  make,  1  will  be  pleas- 
ed to  receive  them  any  time  before  the  convention. 

Let  evei-youe  try  to  do  some  little  thing  that  will 
be  a  help  lowards  iiuiking  this  year's  convention  the 
best  of  all  t  he  con  vent  ions  yet  held.    What  say  you  .' 

If  you  have  anything  on  your  chest  in  the  way  of  a 
grou(di,  come,  ami  we  will  help  yon  to  get  I'id  of  it; 
il  only  grows  larger  by  keej)ing  it,  and  inwai"d  growths 
are  dangei'ous  sometimes. 

^'on  will  get  some  nK)re  lettel's  fi'om  \\\v  befoi'e  the 
cunvenlion,  but  they  will  not  be  like  this. 

Trusting  that  you  lake  enough  inlerest  in  the  work 
of  the  a.ssociat  ion  to  keep  I  he  hidl  rolling. 

I  remain,  \(mii's  triilv, 

II.  (;.  sTo.xio, 

Secreta  ry-Tre;i.sM  rer. 

SASKATCHEWAN  DIRECTORS  MEET 

The  lirsi  cini\i-nlion  ol'  the  S;isk;i  t  chew  ;i  n  I'niii'ral 
directors  and  emhalirier-s  was  held  in  Ivegina  on  April 
IS,  jit  which  a  provincial  association  was  fornnwl.  It 
was  (lecidcil  Id  hold  a  school  of  i nsl  ruci  ion  l  or  nnder- 
taki'rs  ,'inil  i  ni li;i hiiers  sinne  lime  this  summei',  about 
the  i  iid  III'  .M;iy  or  I  he  first  of  .Inne.  A  inattei-  of  greal 
iiMporlaiice  to  Ihe  |)r()l'ession  was  the  decision  of  Ihe 
convention  to  appoint  an  examining  board  consisting 
111  li\r  meud)ers,  three  appointeil  l>y  the  ( iovcrnnn'nt 
11  Ml  I  I  w  ()  by  I  he  associal  ion. 


Funeral  directors  ami  (Mubalmers  from  all  over  the 
|)rovince  were  in  Regina  for  the  convention.  In  the 
moi'iiing  the  delegates  met  Dr.  Seymour,  commissioner 
of  the  health  departnu'ut  of  Saskatchewan,  at  the  leg- 
islative buildings,  and  talked  ovei'  the  mattei-  of  the 
formation  of  an  association,  and  following  lunch  the 
meeting  was  continued  at  the  Clayton  Hotel,  when  or- 
ganization was  etTected.  The  new  association  is  to  be 
known  as  "The  Saskatchewan  Funeral  Dii-ectors"  ami 
Fiidjalmers'  Association,  Limited.  "  to  l)e  capitalized 
at  +•5.000.  This  will  be  pi-ovided  for  by  the  levying 
of  500  ten-dollar  shares. 

A  resolution  was  jjassed  and  |)ut  on  i-ecoi-d  tliaid<iiig 
Dr.  Seymoui-  for  the  earnest  etfoi-t  nuule  by  him  to 
bring  about  the  orgatu/at  ion  of  this  association.  A 
code  of  liy-laws  ■will  be  pi'epared  iiy  the  officers  and 
directors,  to  be  submitted  at  the  first  general  meeting, 
which  will  be  held  about  the  eml  of  May  or  the  fir.st 
of  June  in  licgina. 

School  of  Instruction. 

At  that  lime  also  the  school  of  instruction  will  be 
held  foi'  undertakers  and  end)almers  who  wish  to  ob- 
tain diplomas,  and  to  improve  their  km)wledge  and 
standing  in  the  art  of  eiid)alnnng.  Dr.  Se.vmour  is 
making  ai-i-angements  to  obtain  for  this  school  a  pro- 
fessor who  will  lecture  and  demonstrate  on  the  science 
of  endialming  to  the  students  who  atteml. 

At  the  close  of  the  school  exannnations  will  be  con- 
ducted, at  which  all  who  wish  to  obtain  diplomas  ma,v 
wi'ile.  The  association  appointed  as  its  representatives 
on  the  examining  boai'd  J.  Droppo  and  A.  liroadfoot. 
both  of  I\Ioose  Jaw. 

The  fee  for  joining  the  association  was  fixed  at  ten 
dollars,  which  includes  the  first  year's  assessment,  and 
five  dollar-s  per  year  hereafter,  i)aid  annually. 

A  i-esolution  was  pas.sed  granting  the  coinnuM-cial 
ti-avi'lei's  I'epreseiiting  houses  for  undei-taking  supplies 
uuMubership  in  the  association  as  social  mend)ers. 

Officers  Elected. 

Officei's  and  provisional  directors  were  appointed  as 
follows:  lion,  president.  A.  I'.roadfoot.  Moose  Jaw; 
|)resident.  .\.  Iv  Young,  Saskatoon;  first  vice-president, 
(ieorge  Speers.  Regina;  seeoml  viee-l)residenl .  M.  S. 
l'o|)plewell.  Davidson;  sergeant-at-ai-ms.  (!.  II.  Mc- 
Kague.  Saskatoon;  secretai-y-ti'easuri'r.  A.  ('.  Howard. 
Prince  Albert  ;  executive  comnnltee,  (!.  K.  P.owkei-.  Re- 
gina :  .1.  I;.  Hill.  K'ouleau;  ami  James  .McOurri.  Mooso- 
ni  in. 


AN  OUTRAGE  AGAINST  CHRISTIANITY. 

The  Sa.skaloon  S|ar  recently  look  up  Ihe  e;ise  of  Ihe 
burial  of  indigents  in  thai  city.  Theii-  comment  on 
t  he  sit  iial  ion  is  as  follows  : 

"The  rate  for  burying  intligents  for  the  city  has 
gone  up.  S(Mne  tinu'  ago  tenders  were  called  iVmn 
Iwo  local  underlakers.  and  the  contract  w;is  awarded 
lo  \V.  \.  I'](lwards  al  the  rale  of  fifty  cents  per  burial. 
This  action  was  taken  up  by  the  local  undertakei-s 
Ihi-n,  and.  in  fad,  was  nuide  the  subject  of  commeni 
in  iMiderlaking  joui-nals  all  over  Canada  ;ind  Ihe  I'nit- 
e(|  Stales.  A  short  linu'  ago  .Mr.  I'ldwiii-ds  .innounced 
that  he  was  not  prepared  to  go  ahead  any  fui-lhei-  with 
lliis  idea,  and  as  another  undertakei'  had  sinei'  locjiled 
ill  I  his  city,  all  three  were  called  upon.  Mr.  McKagiie. 
representing  the  newest  lirm.  told  the  cit.\-  what  he 
thought  of  burying  any  Chrislian  al  fifl.v  cents  per 
'■ase.  He  said  il  was  a  disgrace  to  Christianity.  Hi> 
believed  in  giving  I'liri.stian  burial  to  every  one.  and  he 
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To  Canadian  Funeral  Directors 


THE 
CENTRAL 
LINE 


Mahogany,  Oak,  Plush  and 
Cloth  Covered  Caskets 


WE 
SHIP 

PROMPTLY 


We  can  also  supply  anything  desired  m  Casket  Linings, 
Burial  Robes,  and  a  general  line  of  Undertakers'  Supplies 

Orders  given  our  Canadian  representative,  or  sent  to  our  factory  at  Bridgeburg  by 
mail,  telegraph  or  telephone  will  be  shipped  promptly. 


CENTRAL  CASKET  COMPANY 


Bridgeburg,  Ont. 

Telephone  126 


RO  1171  *  1.  Canadian  Reprei 
.    O.    r  linl     241  Fern  Ave., 

Telephone  Parkdale  3257 


■entative : 

Toronto 


No  Undertaker 
Should  Overlook 


the  lart  that  he  can  make 
a  full  gallon  of  fluid  of 
standard  strength  from 
eafh  sixteen-ounce  bottle 
of  RE-Concentrated  Diox- 
in.  Ee-Concentrated  Diox- 
in  costs  no  more  per  bottle 
than  any  standard  concen- 
trated fluid,  but  it  is  twice 
as  strong — in  other  words, 
there  are  twice  as  many 
ounces  of  preservation  in  a 
bottle  of  RE-Concentrated 
Dioxin  as  there  are  in  any 
bottle  of  merely  concen- 
trated fluid. 

If  economy  were  the  only 
recommendation  for  RE- 
Concentrated  Dioxin,  how- 
ever, we  should  not  urge  it 
upon  our  patrons. 

As  a  matter  of  fact, 
it  is  easy  to  explain 
and  equally  easy  to  demon- 
strate the  fact  that  the 
fluid  thus  produced  gives  a 
far  better  cosmetic  effect 
and  jiroduces  a  far  more 
life-like  body  than  possibly 
could  be  produced  by  any 
raw  formaldehyde  concen- 
trated fluid. 


This  is  because  EE-Con- 
centrated Dioxin  has  a 
double  base.  When  diluted 
to  make  a  full  gallon  of 
fluid  to  the  bottle,  its  main 
base  is  peroxide,  with  a 
secondary  base  of  puri- 
fied f  ormaldehj'de  (foimo- 
chloral). 

Every  funeral  director 
knows  that  peroxide  of  hy- 
drogen is  the  best  bleacher 
known  to  chemical  science. 
Not  everyone  realizes,  how- 
ever, that  peroxide  of  hy- 
drogen has  blood  solvent 
f|ua]ities  far  in  excess  of 
any  other  chemical  yet  dis- 
covered which  is  suitable 
for  use  in  embalming  fluid. 

Peroxide  of  hydrogen  is 
composed  of  two  atoms  of 
oxygen  and  two  atoms  of 
hydrogen.  Since  oxygen  is 
fifteen  times  heavier  than 
hydrogen,  fifteen-sixteenths 
of  the  atomic  weight  of 
peroxide  of  hydrogen, 
therefore,  is  oxygen. 

Every  embalmer  knows 
that  venous  blood  is  much 
d;iikcr    in    color,    is  niiu-h 


more  sluggish  and  much 
heavier  than  arterial  blood. 

What  is  the  difference 
between  the  two'? 

Arterial  blood  is  merely 
venous  blood,  which  has 
been  jjurified  iu  the  lungs, 
which  has  been  lightened 
in  color  and  rendered  vast- 
ly more  fluid  by  the  oxygen 
which  the  lungs  have  ex- 
tracted from  the  air  we 
breathe. 

Since  fifteen-sixteenths  of 
the  atomic  weight  of  per- 
oxide of  hydrogen  is  oxy- 
gen, it  must  be  apparent, 
therefore,  that  the  oxygen 
in  the  extra  rich  peroxide 
in  Dioxin  has  a  tendency 
to  exercise  the  same  puri- 
fying and  solvent  qualities 
upon  the  dark,  discolored 
\'enous  blood  after  death  as 
the  oxygen  which  the  lungs 
extract  from  the  air  we 
breathe  has  upon  the 
venous  blood  in  life. 

The  result  is  that  much 
more  blood  can  be  drained 


from  a  body  in  which  EE- 
Concentrated  Dioxin  is  in- 
jected than  is  possible  from 
a  body  in  which  raw  for- 
maldehyde is  used  and  iu 
which  the  astringent  quali- 
ties of  the  f  ormaldehj'de 
have  sealed  up  the  discol- 
ored blood  corpuscles  in  the 
capillaries. 

Putty  color  is  caused  by 
raw  formaldehyde  fluid 
sealing  up  the  discolored 
corpuscles  of  the  blood  in 
the  capillaries.  It  is  in- 
evitable where  raw  formal- 
dehyde fluids  are  used  un- 
less exceeding  care  is  used 
to  drain  blood.  And  even 
then  there  is  great  danger. 

EE-Concentrated  Dioxin 
is  distinctly  the  most 
modern  and  the  most  scien- 
tific embalming  fluid  on  the 
market,  as  well  as  the  most 
economical.  The  progres- 
sive funeral  director  will 
not  hesitate,  but  will  order 
a  trial  shijimcnt. 


H.  S.  ECKELS  &  CO. 


RE-  Concentrated 
DIOXIN 

1922  Arch  St.,  Philadelphia,  Pa. 
241  Fern  Ave.,  Toronto,  Ont.,  Can. 
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would  do  so,  if  he  was  out  of  pocket.  We  have  inter- 
viewed the  undertakers  in  the  city,  and  recommend 
that  a  new  arrangement  be  made  whereby  the  under- 
takers will  in  future  bury  all  indigent  persons  at  the 
following  rates,  viz.:  $15  for  adults  and  $10  for  juve- 
niles, and  that  the  superintendent  of  the  hospital  be 
icfpiested  to  see  that  the  undertakers  get  the  bodies  in 
lotation. ' ' 


Gossip  of  the  Profession 


F.  J.  Martyne's  undertaking  parlors  at  North  Bay 
were  damaged  by  fire  recently. 

Daniel  Genge,  undertaker,  Alvinston,  Ont.,  is  dead. 

R.  A.  Currie,  Wingliam,  has  added  a  new  rubber- 
tjred  casket  wagon  to  his  undertaking  equipment.  The 
wagon  is  of  the  very  latest  type  nuiiuifaetured  and  up- 
to-date  in  every  particular. 

Tickell  &  Sons  Co.,  of  Belleville,  Out.,  purchased  at 
auction  at  Montreal  recently,  the  stock  of  the  defunct 
Poirer  Casket  Co.,  Roxton  Falls,  Que.,  about  six  car- 
loads in  all.  and  shipped  it  to  their  headquarters  at 
I'.elleville. 

V.  H.  Wetmore,  undertaker,  has  taken  up  residence 
in  Melville,  Sask.,  where  he  will  engage  in  business. 

Plans  for  undertaking  parlors  and  an  apartment 
l)lo('k  on  Brodie  street,  Vancouver,  have  been  drawn 
toi-  L.  H.  Cameron,  711  Victoria  avenue,  by  R.  E.  Ma- 
son, architect,  at  an  estimated  cost  of  $50,000. 

A  by-law  granting  a  loan  of  $25,000  to  the  Canada 
Casket  Co.  was  carried  by  a  sweeping  ma.jority,  325 
votes  for  and  40  against,  in  Wiarton  last  month. 

Charles  R.  Woodburn.  an  experienced  director  and 
(Mnl)almer,  who  holds  diploiiujs  from  the  most  advanc- 
ed schools  in  Canada  and  the  United  States,  has  opened 
new  and  u|)-to-(late  vuidcrtaking  parlors  at  586  Bank 
street,  Ottawa. 

'I'hc  Teri'ace  Lawn  Cenn.'tery  Co.,  Ltd.,  North  Bay, 
Out.,  lias  ol)tained  a  charter. 

•I.  \\.  Reid.  undertaker  al  I'.anlT.  .\lta.,  has  been 
spiMiding  several  days  at  ijethbi'idge  on  business. 

William  Williams  has  removed  his  funeral  and  un- 
dertaking estblislimeiit  into  his  new  |iremises  on  Carl- 
ton street,    Thorold,  Onl. 


Question  Box 

We  ha\'e  hi'en  rei|nesli'd  to  open  a  ())nestion  l>()X, 
wherein  the  newel-  men  in  tin-  ])!'ol'ession  nnglit  ask 
lor  the  opinions  of  those  who  hav(>  i)een  longer  oper- 
ating,', ami  so  help  disseminate  the  views  and  methods 
ol  others  that  have  met  with  sueeess  in  the  jiast.  A 
Western  correspondent  stales  there  are  many  under- 
takers in  ('anaila  who  do  not  1.ih)w  too  much  about 
iiian.v  easi's  that  an-  lik(dy  to  he  brought  to  tliem,  and 

i'l'^liineing   •  case,  be  asks  the  I'ollowiug  (pn-slion, 

\\hi(di  we  will  hi'  pleased  to  have  oui'  readi'rs  answer 
when  this  pa  per  comes  to  hand: 

"What  is  the  best  way  lo  preserve  a  drowned  body 
I  Villi:  stench  ' ' ' 

UNDERTAKERS  SHOULD  BE  READY. 

When  a  sudden  dealt  nrs    in    a  enmmunity  the 

nndertaker  should  hi-  as  leady  and  well  prepar<Mi  to 
look  al'tei-  llie  case  as  the  physician,  and     is  quite  as 


likely  to  be  called  to  attend  the  person.  lie  is  prepar- 
ed to  make  the  necessary  tests  for  life,  and  should  be 
posted  as  to  what  should  be  re(pnred  for  restoring  a 
person  to  consciousness  who  has  fallen  in  a  faint  or  is 
temporarily  unconscious  from  heart  failure  or  other 
similar  cause.  Many  undertakers  ai-e  supplied  with 
ambulance  and  other  means  of  transporting  disabled 
persons  to  the  hospital,  and  that  would  very  natural- 
ly bring  to  him  the  call  for  assistance.  He  is  thor- 
oughly posted  as  to  first  aids  to  the  in.jured.  and  un- 
derstands the  applying  of  bandages,  etc.  There  is 
one  item  in  the  preparation  of  the  undertake)-  for 
such  cases  that  has  recently  been  invented,  and  that  is 
the  pulmotor,  not  the  instrument  for  testing  the 
capacity  of  the  lungs,  but  the  one  for  the  filling  of  the 
lungs  with  oxygen,  so  that  respiration  nuiy  be  aided 
and  restored.  The  iiuichine  is  comparatively  inex- 
pensive; it  is  an  easy  matter  to  learn  how  to  operate 
it.  and  there  is  little  danger  from  the  use  of  it,  even  to 
a  person  in  full  health.  ]\Liny  of  the  instruments  are 
being  introduced  in  the  larger  cities,  and  many  lives 
have  already  been  saved  by  their  prompt  use."  The 
instruments  should  be  in  tlie  establishiiuuit  of  every 
uiulertaker. — Westei'u  Undertaker. 


COMRADES  LEFT  BEHIND. 

'•Talking  about  omens."  said  the  ex-Canadian  sol- 
dier, "a  (jueer  thing  happened  in  the  Boer  war. 

''A  ti'oop  of  mounted  rifles  wei'e  I'eturinng  after  a 
hard  day's  scouting  to  our  camp  neai-  :\riddleburg,  in 
the  eastern  part  of  the  Ti-an.svaal.  On  our  way  back 
we  had  to  pass  the  town  cemetery,  which  was  "on  the 
side  of  a  hill.  Near  the  gate  of  the  cemetery  stood  a 
she(l  in  which  was  kept  the  town  hearse. 

''The  tloors  of  this  building  were  open  as  we  wei'e 
riding  past,  and  in  sonu^  nuinner  the  blocks  which 
wei-e  usually  kept  under  the  wheels  of  the  hearse  must 
have  become  dislodged,  for  the  hearse  slowlv  moved 
out  of  the  shed  and  rolled  down  the  hill  into  the  middle 
of  our  party,  who  scattered  in  all  directions. 

"The  officer  in  charge  of  the  troop  ordered  four 
men  to  dismount  and  take  the  hearse  back.  \ow  comes 
the  queer  part.  Soon  after  this  we  went  to  (*ai)e  Town 
and  took  ship  I'or  home.  Every  oiu'  of  tiiat  scout iiur 
party  returned  alive  ami  widl  to  Canada  except  the 
tour  men  who  handled  that  hearse.  Xot  a  man  of  that 
four  returned." 

The  formei-  warrior  |)ause(l  and  heaved  a  si<rli. 

"Cood  men.  true  eomi'ades.  they  were."  he  said. 

"Dave  anothei-  driid<,"  said  the  bartender,  "and  t(dl 
us  how  the  pooi'  fellows  died." 

Silently  the  soldiei'  draid<  to  the  memory  of  his  com- 
rades, set  down  the  empty  glass,  and  edged  lowai-d  the 
door. 

"The  i-eason  they  did  not  come  ba(d<  was  because 
two  (d'  them  go!  jobs  in  Cape  '|',,w  ,1  :  the  other  two  mar- 
ried I'.oer  widows  and  settled  down  on  farms,"  he 
said.     \ew  York  Sun. 


MARITIME  DIRECTORS  CONVENTION 

The   Maritime   l-'uru'ral   Directors'   Association  will 
hold  their  annual  convention  lliis  year  on  August  11, 
'-■  '""I         '  be  executive  of  that  body  i.s.sue  an  invila- 
■1"  III''  liineral  dire(dors  of  Canada  to  be  present 
at  t  heir  meet  ings. 


TKAVKLLFR.S  WANTED    I  u-  \l., ,,(,„„•  I'r^n  i.u-.-s.  M.nuielM 

.H.a  Noillm.  sl,  .nut  I'aeilii-  (.  o.ist  Ui  .vpiosoiit  tli<>  Kis^  li.u.iii  P.it.-til 
M.illicss.  .Sell  liy  pluiUii,M;ipli.  I.ihoial  i-ommission.  Kisilun.,,, 
M.ittri-ss  Co.,  :m  Allot. liil."  Si.  \V.,  rornnto. 
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Undertakers 


ONTARIO 

Aurora — 

Dunham,  Charles. 

Barrie — 

Smith,  G.  G.  &  Co. 

JBrockville  — 

Quirmbach,  Geo.  E.,  16i 
King  St. 
Brooklin 

Disney,  E.  S. 

Campbellford — 

Irwin,  James. 

Campden  — 

Hausel,  Albion. 
Clinton — 

Walker,  Wesley. 

Coboconk — 

Greenlej,  A. 
Copper  Cliff — 
Boyd,  W.  C. 

Dtingannon — 
Sproul,  William 

Button — 

Schultz,  B.  L. 
Elmira — 

Dreisinger,  Chris. 


Fenelon  Falls — 

Deyman,  L.  &  Son. 

Fenwlck — 

H.  A.  Metier. 
Fergus — 

Armstrong,  M.  F. 

Thomson,  John  &  Son. 
Fort  William — 

Cameron  &  Co.,  711  Victoria. 

Morris,  A. 
Haileybury — 

Thorpe  Bros. 
Gait- 
Anderson,  J.  &  Son. 

Hamilton — 

Green  Bros.,  124  King  St.  E. 
Robinson,  J.  H.  &  Co.,  19-21 
John  St.  N. 
Hanover — 

Wunnenberg,  Norman. 

Hastings — 
Howard,  P.  N. 

Hepworth — 

Downs,  E.  J. 
Inwood — 

Lorriman,  E.  S. 
KeniptvUle — 

McCaughey,  Geo.  A. 


Kenora — 

Horn  &  Taylor. 

Kingston — 
(!orhptt,  S.  S. 

Lakefield — 

Ilendren,  Geo.  G. 

Little  Current — 
Sims,  .1.  G. 

Markdale — 

Oliver,  M. 
Newmarket — 

Millard,  J.  H. 
North  Augusta — 

Wilson,  J.  R. 

Norlh  Bay — 

St.  I'ierre,  E. 
Oaicwood — (Mariposa  Station 
G.T.E.)  Wilmot  F.  Webster. 

Ohs woken — 

JohLson,  F.  L. 
Oshawa — 

Disney  Bros. 

Luke  Bros. 
Ottawa — 

Roi^ers,  Geo.  H.,  128  Bank 

Petrolia — 

Steadinan  Bros. 

Port  Arthur  — 

Collin  Wood,  36  Arthur  St. 
Morris,  A. 

Prescott — 

Rankin,  II.  &  Son. 

Renfrew — 

O'Connor,  Win. 

St.  Mary's — 
N.  L.  Brandon. 

St.  Thomas — 

Williams,  P.  R.  &  Sons,  519 
Talbot  St. 

Seaforth,  Ont. 
W.  T.  Box  &  Co. 

Scotland — 

Vaughan,  Jos.  H.  M. 
Sudbury — 

Henry,  J.  G. 
Toronto — 

Cobbledick,    N.    B.,  2068 

Queen  St.  East  and  1508 

Danford    Ave.  Private 

Ambulance. 
Humphrey,  E.  J .  Burial  Co. 

Head  Office,    359  Yonge 

St.;  Branch,  407  Queen  St. 

W.    Private  ambulance. 
Stone,  Daniel  (foimerly  H. 

Stone  &  Son),  82  Bloor  St. 

West. 

Vancamp,  J.  C,  30  Bloor  St. 
West. 
Waterloo — 

Klipper  Undertaking  Co. 

Welland— 

Sutherland,  G.  W. 

Woodstock — 

Meadows,  T.  &  Sons. 
Mack,  Paul. 

QUEBEC 

Buckingham — 
Paquet,  Jos. 


Cowansville — 

Judson,  M.  B. 
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Tees  &  Co.,  912  St.  Catherine 
St.  West. 
St.  Hyacinthe — 

CadSrette,  Mongeau  &  Leary. 
St.  Laurent — 

Gougeon,  Jos. 

NEW  BRUNSWICK 
Petitcodiac — 

Jonah,  D.  Allison. 
Welland— 

Sutherland,  G.  W. 
Woodstock — 

Van  Wart,  Jacob. 

NOVA  SCOTIA 
I'errona — 

Eraser,  D.  &  Co. 
Halifax — 

Snow  &  Co.,  90  Argyle  St. 
Sydney,  C.B. — 

Beaton,  A.  J.  &  Son,  374-384 
George  St. 

MANITOBA 
Brandon — 

Campbell  &  Campbell. 

Vincent  &  McPherson. 
Souris — 

McCullofh,  Wm. 
Swan  River — 

I'aull,  Geo. 
Winnipeg — 

Bardal,  A.  S.,  834  Sherbrooke 

Thompson,  J.  C,  501  Main 

Clark-Leatherdale  Co.,  Ltd., 
232  Kennedy  St. 

SASKATCHEWAN 
Gull  Lake — 

Morrow,  Fred.  A. 
Saskatoon — 

Young,  A.  E. 
Kamsack — 

Russell,  G.  E.  I. 
Lanigan — 

Robertson,  Wm. 
Moose  Jaw — 

The  Bellamy  Co. 

Broadfoot  Bros. 

Rush  Lake — 

Friesen,  John  M. 

Prince  Albert — 

Howard,  A.  C. 

Hadley,  C.  L. 
Regina — 

Sjteers,  George. 
Semans — 

Hay  garth,  Jas. 

Welwyn — 

Leavens,  Merritt. 
Wolseley  — 

Barber,  B. 

ALBERTA 
Calgary — 

Graham  &  Buscomb,  611 
Centre  St. 
Castor — 

Winter,  W.  G. 

BRITISH  COLUMBIA 
Hosmer — 

Cornett,  T.  A. 
Victoria — 

Hana  &  Thompson,  827  Pan- 
dora Ave. 


Every  Furniture  Manufacturer 

install.-^  new  equipment  in  his  plant  from  time  to  time— 
the  old  must  go!  There  is  a  way  to  dispose  of  it  -eeon- 
oriiically  and  effeetively.    Let's  tell  you  ! 

Canadian   Furniture  World,  "^^^igNYo 
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Leisure  reading  that  means 
more  dollars  when  you  work 


liiid  that  p 
precede  or 
a  privilege. 


ariieul 
To  I  low 


A  knowledge  of  the  big  problems  of  business, 
put  into  a  very  comprehensive  and  readable 
style,  helps  you  in  finding  easier  and  (juicker 
ways  of  overcoming  them.  That's  what 
Frank  Farringtou  does  in  these  two  books. 
You  will  like  the  way  his  mind  works.  The 
wide  scope  of  his  experience,  the  accuracy 
of  his  statements,  and  his  knowledge  of 
human  nature  all  combine  to  make  them  vol- 
umes that  will  he  read  not  only  for  the  entei'- 
tainment  they  affoi'd,  but  for  their  practical 
worth  in  the  conduct  of  a  retail  store.  The 
busy  man  will  ap|)reeia1e  these  books  for 
another  reason;  they  ai'c  wi-itten  in  concise 
form  and  he  may  start  reading  anywhere  and 
ar  chapter  comph'te  in  its(df,  and  (lepending  in  no 
.    Although  if  he  Fails  to  read  cverv  one  of  them  he 


wise  upon  those  which 
is  depriving  himself  of 


Retail  Advertising 

'Retail  Advertising  Complete"  covers  with 
a  comprehensive  grasp  such  subjects  as 
newspaf)er  advertising,  how  to  get  up  the 
ads.,  many  representative  samples  being  pre- 
sented. A  chapter  is  given  to  window  adver- 
tising, and  the  subject  of  novelties  is  thoi'- 
f)Ughly  discussed;  that  impoi'tant  part  of 
advertising  which  is  done  inside  the  store 
is  in  no  mannei"  overlooked,  while  eipial  at- 
tention is  given  to  outside  advertising,  such 
as  hill  posting  and  other  moiins  of  rpacliin<;  oiitly- 
iii<;  districts;  advcrtisinj;  direct  hy  mail  and  mail 
order  opjiortunities  anil  advanta<;es  are  fione  into 
carefully;  Hpecial  .sales  as  business  i;etters,  and  some 
features  that  make  them  successful,  are  presented 
in  a  convincinf?  manner.  Tn  short,  this  hook  is  the 
fomunon  sense  jisychology  of  advertising. 

266  Pages,  5x7  Inchet,  Cloth 
Price  $1.00  Delivered 


Store  Management 

Tn  "Store  MaiiajienuMit  (;oini)lete, "  which  is  well 
illustrated,  the  author  {jives  a  clear  and  concise  pic- 
ture of  the  kind  of  man,  jihysically  and  mentally, 
that  the  successful  merchant  should  be;  the  writer's 
exjierience  has  taufrht  him  that  one  kind  of  iier- 
sonality  is  most  desiralile,  and  he  tells  you  about 
this.  Tn  a  cha])ter  on  "Where  to  Start"  the  ad- 
\antaf,'es  of  various  locations  are  discussed;  how 
to  'make  the  most  of  a  poor  one,  and  the  desirable 
side  of  the  street.  "Store  Arran<rement "  <lips  to 
the  bottom  in  such  subjects  as  makinij  entrance 
easy,  best  arrann-enient  of  wiuciows;  how  to  jilan 
the  lif:htin<r,  heat,  and  ventilation;  utili/iufr  waste 
space,  and  systems  of  storinj;  extra  stock. 

An  interestinj;  (diajiter  on  "(Merk  Management" 
brings  out  the  advantage  of  knowing  people  and 
how  to  handle  them.  The  other  cha)>ters  deal  with 
the  buying  end;  the  store  policy;  leaks;  the  store's 
neighbors;  working  hours;  expenses;  the  creilit 
business;  what  to  s(dl;  premium  giving.  The  man 
and  the  business;  their  relation  and  success,  that's 
the  book. 


252  Pages,  5x7  inches.  Cloth 
Price  $1.00  Delivered 


Both  Volumes  $1.90  Postpaid 
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Opportunity 

KNOCK  S-ONCL 
AT 

E.VERY-MANS-DOOR 


But- IN -July 

SHE-WILL-AWUT-YOU 
WITH-OPEN-ARMS 

AT  I3I9 


Many  LEADINGfe_ 

Furniture  Dealers 

Of  To  Day  Can  Trace  THEHTRiSElb  Success  From 
The  Time  Of  Their  Hrst  Visit  To  This  Wonderful 

Market       Thl  success  of  your  selung  plans  -and  in  fact,  the  very  ufe' 

^  OF  YOUR  business-depends  UPON  YOUR  DISCRIMINATION  IN  BUYING. 

Good  salesmen  help  agreat  deal  but  their  ability  cannot  make  up 

FOR  G00D5  that  ARE  NOT  BOUGHT  RIGHT. 

What  YOU  ARE  looking  for  is  the  furniture  that  sells -AND  THAT  STAYS  sold. 

Well  here  is  where  you  can  find  it.  There  is  here  the  greatest  aggregation 

OF  TML  F0RLM05T  SLLLING   LINES  OF  THE  COUNTRY   THAT  COULD  POSSIBLY  BE  GATHERED 
UNDLR  ONL  ROOF.  JT  IS  AN  EDUCATION  IN  ITSELF  JUST  TO  LOOK  THEM  OVER. 

More  THAN  2800  LIVE  furniture  dealers  visited  THIS  building  last 
January  and  there  is  not  one  of  them  who  feels  that  he  can  afford  to 

STAY  at  home  in  JULY,  NO  MATTER  HOW  GOOD  HIS  BUSINESS  MIGHT  BE. 

Come  to"I3I3"in  July  and  meet  the  real  big  men  of  the  furniture 
INDUSTRY  Chicago's  splendid  hotels  and  unlimited  field  for  amusement 

WILL  MAKE  YOUR  BUYING  TRIP  A  REAL  VACATION  INSTEAD  OFA  PAINFUL  DUTY. 

I3I9  MiCniGAM  AVE  CHICAGO:! 
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The  Selection  of  Tasteful  Buyers 


^TT  McLagan  Furniture  is  always  the  selection  of  tasteful  buyers, 
^  because  McLagan  Furniture  is  always  good  taste. 

The  present  popularity  of  Jacobean  Furniture  assures  the  creation  of  much  admir- 
ation and  many  profitable  sales  when  such  beautiful  suites  as  this  shown  are 
included  in  your  store  display. 


The  Geo.  McLagan  Furniture  Co.,  Limited 


Stratford 


Ontario 
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Mission  furniture 


THE  MUNDELL  MAKE 


llAl'  strikes  you  about  our  Mission  Furniture  is  the  variety.  We  make 
Davenports  and  Footstools  and  everything  between  that  you  can  think 
of  in  Mission  Goods, — all  grades,  all  descriptions. 

For  Spring  business  these  Mission  Lines  are  indispensable.  Furniture  for  halls,  dens, 
living  rooms,  libraries,  dining  rooms,  smoking  rooms — frequently  more  than  one  half 
of  many  dwellings  is  furnished  in  Mission  Style,  and  the  demand  goes  on  increasing. 

You  will  be  pleased  with  our  new  designs  in  this  furniture — Heavy  Oak  Frames,  Rich 
Spanish  Leather  Upholstering,  all  in  dark  tints  as  if  centuries  old, — simple  lines, 
heavy,  substantial,  rich  looking,  there  is  no  doubt  that  this  class  of  furniture  is  one  of 
the  dealer's  most  attractive  and  profitable  lines. 

You  will  find  all  the  varieties,  all  grades,  all  prices,  in  the  Mundell  line.    Let  us  mail  you 
blue  prints. 

JOHN  C.  MUNDELL  &  CO.,  LIMITED 

ELORA      ::  ONTARIO 


The  Fischman  Mattress 


THE 


Is  the  only  Spring  Mattress 
made  that  can  be  rolled  up — 
proof  of  its  flexibility  and 
greater  wearing  qualities,  be- 
sides being  easier  for  the  user 
to  handle. 

We  guarantee  the  Fischman 
Mattress  for  Five  Years'  good 
service. 

The  Fischman  Patent  Mat- 
tress can  be  secured  in  either 
felt  or  hair  construction. 

The  Fischman  Patent  Mattress 
is  so  constructed  that  sag''  g 
or  stretching  is  an  impossibility. 


PATENT  MATTRESS 

The  Fischman  Mattress  Co.,  Limited 


333  Adelaide  St.  W. 


Toronto 


-Tuly.  1914 
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There  is  an  Ever- Widening  Market  for 

Imperial  Reed  Furniture  and  Novelties 


^  Upholstered  Reed 
Ch  airs,  Rockers  and 
Suites,  Verandah  and 
Living  Room  Tables, 
Work  Baskets,  Jar- 
diniere Stands,  Palm 
Stands,  Magazine 
Stands,  etc.  in  great 
variety. 


^  Does  your  stock 
include  a  selection 
from  our  Davenport 
Beds  and  Leather 
and  Imitation  Uphol- 
stered Chairs  and 
Rockers? 

Atlraclioe  Values 
eoer})  one. 


Imperial  Rattan  Company,  Limited 

Stratford  Ontario 
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Victor  Steel  Sliding  Couch.    A  couch  by  day  and  a 
4  ft.  bed  at  night. 


Camping  Out  Time  is  Here 


Now  i?  the  season  to  stock  up  with  Canvas  Stretchers,  Wire 
Cots,  Upholstered  Cots,  and  Verandah  Sliding  Couches. 

We  make  them  in  various  styles  and  widths  from  the  cheap 
est  wood  frames  to  the  more  expensive  steel  and  we  can 
ship  promptly. 

Show  these  goods  now---when  people  are  interested. 
Don'  t  wait  for  the  rush—  order  to-day  and  be  prepared. 


We  also  make  a 
complete  line  of 
Brass  Beds,  Iron 
Beds,  Springs, 
Mattresses  and 
Pillows.  Send  for 
new  complete  cat- 
alog. It  will  inter- 
est you. 


The  all  steel  "Wit  Edge" 
Divan  Cot. 


The  Ontario  Spring  Bed  &  Mattress  Company^  Limited 

The  Largest  Bedding  House  in  Canada 

London  -  Ontario 


For  Small  Living  Rooms  or  Parlors 

THE  DUOFOLD  BED  is 

*  the  latest  product  of  a  Bed. 
It  supplies  the  demand  for  a  handsome, 
practical  Bed  and  Sofa  Davenport 
combined  in  one  piece  of  furniture.  It 
is  particularly  designed  for  use  in 

Small  Apartments 
Flats 
Bungalows,  Etc. 

where  it  is  important  that  all  furniture 
shall  provide  the  maximum  amount  of 
comfort  and  serviceability,  yet  occupy 
as  little  space  as  possible.  Size,  when 
closed  as  sofa,  only  50  inches  between 
arms. 

We  have  Duofolds  to  suit  every  customer,  rich  or  poor.    Prices  from  $24.50  to  $59.00  net. 
We  \^^ill  sell  them  with  mattresses  complete.    Try  a  sample 

The  Montreal  Upholstering  Company 

1611-1613  Clarke  St.,  MONTREAL,  Can. 


Julv,  1914 
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"Yes,  Madam,  They're  as 
Good  as  They  Lool^  They're 


Stratford  Chairs" 


There's  no  better  foundation  for  a  good 
selling  argument  than  to  Jinow  that  you 

have  the  right  goods  to  sell.  Dealers  can,  with 
confidence,  recommend  Stratford  Chairs  to  the  limit 
because  the  materials,  designing  and  construction  are 
not  surpassed  in  their  class. 


QUARTERED  OAK 
BOX  SEAT  DINERS 
A  SPECIALTY 


The  Stratford  Chair  Co. 

Limited 

Stratford  Ontario 
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No.  4306 


Fashionable  Furniture 
That  Wears 

Jacob  &  Josef  Kohn 

(The  First  Austrian  Bentwood  Furniture  Mfg.,  Co.,  Ltd. 

of  Vienna,  Au(tria) 

Manufacturers  and  Importers  of 


No.  33BB 


Genuine  Austrian  Bentwood 

Furniture 


Especially  designed  to  meet  the  needs  of 
department  stores — colors  and  patterns  to 

match  any  scheme  of  decoration — specially  adapted 
to  the  needs  of  confectioners  and  soda  fountains.  In 
fact,  in  all  places  where  fine  up-to-date  appearance 
and  long,  rugged  wear  are  economical  necessities. 

Special  finishes  in  unusual  colors  made  of  selected 
Austrian  Beechwood  to  your  order.  Remarkably 
rigid  and  durable.    Write  for  catalog. 


Inexpensive,  Lightweight,  Noiseless 

Jacob  &  Josef  Kohn 

Vienna 

110-112  West  27th  St.,  New  York 

1 4 1 4- 1 8  So.  Wabash  Ave.  4 1 8  Maritime  Bldg. 

Chicago  Seattle,  Wash. 

215-19  Victoria  St.,  Toronto,  Canada 


No.  4713iS 


No.  4804 
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Every  F.-G.  Design  is 

New  and  Saleable 


Davenport  Beds 
Couches  and 
Living  Room 
Furniture 


^  Our  showing  of  carefully  made 
Living  Room  Furniture  includes  only 
designs  that  will  hold  the  admiration 
of  the  customer  no  faddish  effects 
that  "  go  out in  a  season  or  two. 

^  Then  these  sensible  designs  are 
backed  by  sensible  construction  — 
the  very  strongest,  with  the  greatest 
comfort-giving  qualities  that  can  be 
produced  at  a  price  the  average  cus- 
tomer will  pay. 

n  We  are  enthusiastic  about  these 
lines  that  are  becoming  so  popular 
throughout  the  country.  Let  us  send 
you  details  for  comparison.  We  be- 
lieve that  you  will  like  our  proposi- 
tion.   Write  us  to-day. 


The  Farquharson-GifFord  Co.,  Limited 


Stratford 


Ontario 
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Baetz  Brothers  and  Company 


BERLIN 


ONTARIO. 


M 

J  1 

BEDROOM  CHAIRS 

These  are  some  of  the  designs  we  make.  They  are  made  m  many  finishes : —  White,  Grey  and 
Ivory  Enamel;  Golden,  Fumed  and  Silver  Grey  Oak;  Standard,  Tuna  and  old  Eng- 
lish Mahogany;  Circassian  Walnut,  Satin  Walnut  and  Kyonyx. 


Summer  Days 
are  ''Peerless 


THE 


Peerless''  Folding  Table 

THIS  Folding  Table  is  very  attractive,  light 
in  weight  and  exceptionally  strong.  It 
serves  many  purposes  on  the  verandah,  in 
the  garden  and  at  the  summer  camp.  Folds  in 
the  smallest  possible  space,  making  it  the  hand- 
iest table  to  carry  about. 

Our  price  will  prove  another  big  inducement  to 
ttock  up  at  once.    Write  to-day. 


HOURD  &  COMPANY,  LIMITED 

WhoIe»aIe  Furniture  Manufacturers 

LONDON,         -  .  CANADA 

Sole  Canadian  Licensees  and  Manufacturers 


Fine  Grade  Brass 
Furniture  Trimmings 


RITE  for  prices  and 
samples  of  our  designs 
and  finishes  before 
placing  your  next 
order. 

Exclusive  Furniture 
demands  Exclusive 
Trimmings.  We  can 
help  you. 

Special  designs  made 
up  on  the  shortest 
notice. 


Stratford  Brass  Co. 

Limited 

Stratford  Ontario 
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No  Better  Time  to  Stock  Up  With 

The  Original  Sectional  Bookcases 

Made  in  all  Woods,  Designs  and  Finishes  to  Match  Other  Furniture  Styl  es 


WR  manufacture  Globe -Wernicke  Sectional  Bookcases  and  Office  Filing  Devices  ex- 
clusively.   Our  faciorics  at  Stratford  are  entirely  modern  m  every  respect  and  are  well 
equipped  to  maintain  the  high  standard  of  excellence  that  has  always  been  associated 
with  Globe-Wernicke. 

Hundreds  of  thousands  of  dollars  have,  and  are  now  being  spent  in  advertising  to  popularize  the 
Globe-Wernicke  product  to  make  it  the  finishing  touch  to  the  furnishing  of  et'erv  home 
and  the  equipment  of  everi/  office. 

Can  you  invest  your  money  in  any  line  of  furniture  that  will  sell  so  i|Uickly  and  profitably? 

WRITE  FOR  OUR  CATAl.OC  A\n  PRICES 

31)e  Slobc^Vcrnickc  Co..£^^. 


Stratford 


Ontario 


10 


CAN'Mnw  FT'nXlTURE  WOKT;D  AND  THE  UNDERTAKER 


July,  1914 


The  Kndet    Two  Separate 

Extremely  Useful  Articles  at  the  Price  of  One. 

hvindel  Convertible  Parlor  Beds  offer  your  customers 
added  convenience,  a  saving  m  space  and  a  money  saving 
in  the  original  purchase  and  in  the  reduction  of  rent. 


ml 


Three  types — The  Somersaultic,  Divanette 
and  Parlor  bed,  all  intended  for  separate 
and  definite  purposes.  You'll  find  the 
prices  right  and  the  advertising  that  backs 
them  up  an  added  incentive  to  buy. 

Write  for  our  selling  plan  of 
"  The  Bed  That  Makes  Itself  " 

$  The  Kindel  Bed  Co.  Ltd. 


Toronto 


Ontario 


Authentic  Store  Front 
Book 


Our  eig^ht  years"  experience  in  helping  to 
design  and  build  more  than  30,000  KAW- 
SEER  STORE  FRONTS  has  enabled  us  to 
compile  and  publish  an  authentic  book  on 
Store  Fronts.  This  book  contains  photo- 
graphs as  well  as  drawings  of  many  of  the 


best- pay- 
Fronts  in 


ing  Store 
the  coun- 
y  o  u  are 
in  Store 
until  }Ou 


try  and  if 
interested 

Fronts  don't  take  another  step 
have  seen  "Boosting  Business  No.  2."  Let 
us  help  you  build  a  new  Store  Front  that 
will  pay  for  itself  by  increasing  your  business. 

Jusl  a  Card  for  "  Boosting  Business  No.  2"  will 
bring  it  without  obligation 

Kawneer  Manufacturing  Co.,  Ltd. 

Francis  J.   Plym.  President 

Dept.  S.       1197  Bathurst  Street 
Toronto,  Ontario 


Colleran's 

Lock  Weave  Spring 


Restful  because  it  is  flexible.  Good  value 
because  its  strength  makes  it  last  a  life- 
time.   Guaranteed  not  to  sag. 

This  spring  is  interlocked  with  coppered 
steel  wire  and  reinforced  with  heavy 
welded  end  cross  wires.  Made  in  wood 
or  steel  frame.    Write  for  our  prices. 

Colleran  Patent  Spring  Mattress  Co. 
Toronto,  Ont. 
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Keep  Your  Stocks  Complete 

You  can't  afford  to  lose  sales  by  not  having  what  your  cus- 
tomers ask  for  in  Outside  Furniture.  Keep  a  full  line  of 
Stratford 
goods  on 
your  floors 
and  you'll 
be  money 
ahead. 


Our  Summer  Furniture  Lines  include  all  kinds 
of  Garden,  Lawn,  Verandah,  Park  and  Camp 
goods.  Write  for  our  prices  and  get  after  the 
Summer  trade  at  once. 


Stratford  Manufacturing  Company,  Limited 

Stratford  Ontario 


The    Classic  Queen is  Well  Made 


Classic  Sprini^s  Pav  the  Dealer 


QINGLE 
rib 


weave  with  extra  heavy 
t^is  every  eight  inches.  Exception- 
ally strong  iron  support.  Tin  over 
key-way. 


Absolutely  vermin  proof. 


All  Classic  Woven  Wire  Bed  Springs 
are  made  of  the  very  best  materials  lor 
the  popular  priced  trade.  Every  spring 
we  turn  out  is  fully  guaranteed,  and 
each  sale  affords  you  a  generous  profit. 


The  Frame  &  Hay  Fence  Co.,  Limited 


STF^AVF-ORi:) 

ON  l  ARlO 
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KELLARIC  MATTRESSES 


"  Makes  Sleeptime  Sleepfull  '* 


—They  are  Already  Introduced 
to  Your  Customers 


WHEN  you  start  to  describe  the  principle  of  the 
McKellar  Mattress   your   customer  immediately 

  remarks,  "Oh  yes,  Tve  seen   them  advertised." 

  Then  she  looks  for  the  laced  opening  and  feels  the 

soft  cotton  felt — so  firm,  resilient  and  sanitary.  She  knows 
a  good  mattress  when  she  sees  one. 

If  you  have  Kellaric  Mattresses  in  stock  you  can  sell  them 
quickly,  and  every  sale  made  helps  to  sell  more. 

Let  us  get  together.  It  w^ill  be  good  business  for  both  of 
us  for  you  to  w^rite  for  our  prices  to-day. 


The  McKellar  Bedding  Co.,  Ltd. 


Fort  William  Ontario 


The  Berlin  Bedding  Company,  Limited,  31-33  Front  St.  E.,  Toronto,  Ont, 
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Let  the  ^^Chesley  Twins'' 
Build  Up  Your  Trade 


No  Gaping  Pedestal 
in  the 


''Twin"  Pedestal 
Extension  Table 


fT\  Once  the  dealer  places  two  or  three  de- 
jj  signs  of  the  "Chesley  Twins"  on  his  floors 
he  begins  to  notice  the  trend  of  public  opinion 
in  favor  of  the  twin  pedestal  idea. 

^IT  "Twin"  Extension  Tables  are  made  with 
TU  a  pair  of  pedestals,  each  complete  in  itself. 
They  always  present  a  completely  finished 
appearance  whether  opened  or  closed,  showing 
no  unfinished  surfaces  when  extended.  The 
three-point  support  of  each  pedestal  gives  the 
table  unequalled  supporting  strength. 

^TT  In  our  range  of  designs  and  finishes  you'll 
j\  find  just  those  qualities  that  appeal  to  those 
of  average  and  better  means— the  trade  that 
you  find  most  profitable. 

^TT  Our  new  catalog  will  enable  you  to  de- 
j\  termine  the  advantages  of  the  "Twin  Ped- 
estal Extension  Table."   Why  not  write'  for  it. 


The  Chesley  Furniture  Co.,  Limited 

Chesley,       -  Ontario 
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That  New  Home  Should  Have  An 

"Elmira" 
Electric  Grate  Mantel 


THE  Bride,  as  she  steps  into  her  new  home,  will  be 
pleased  with  the  cosiness  and  finished  appearance 
of  her  living  room  fitted  with  an  "Elmira"  Electric 
Mantel. 

No  trouble  to  install-— No  chimney  or  tiling  necessary — 
No  smoke,  dust  or  dirt— no  danger  of  anything  catching 
fire.  Just  steady,  even  heat  at  small  cost.  If  she  moves, 
she  can  take  the  mantel  along  just  as  conveniently  as 
the  piano. 

Let  us  show  you  our  new  designs,  Mr.  Dealer. 
There's  big  profit  awaiting  you  in  Elmira 
Electric  Mantels. 


The  Elmira  Interior  Woodwork  Co.,  Limited 


CP  R. 


Elmira,  Ontario 


G.T.R. 


Our  No.  lOH  Chair 
For  Ice  Cream  Parlors 

Hot  weather  opens  up  new  avenues  of  profit.  This 
attractive  chair  is  made  especially  for  Ice  Cream 
Parlors  and  for  every  purpose  where  a  serviceable 
light-weight  chair  at  a  moderate  price  is  required. 
Furnished  without  the  tray  if  desired.  Your  order 
will  be  shipped  at  once. 

Our  catalog  shows  a  great  variety  of  chairs 
and  rockers  for  bedroom  and  living-room; 
chairs  for  dining-room,  kitchen,  kindergart- 
en and  office;  folding  chairs,  restaurant  and 
assembly  hall  seating.     Have  you  a  copy  ? 

The 

North  American  Bent  Chair  Co. 

Limited 

Ovv^en  Sound       -  Ontario 


July,  1914 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER 


An  appeal  to  the  Taste 
as  Well  as  the  Purse 


A  Meaford  Effect  in 

Surface  Mahogany  and 
Surface  Oak 


This  suite  is  a  big  drawing-  card  wherever 
it  is  shown.  It  is  a  g^ood  example  of  the  ex- 
clusive lines  that  have  increased  our  trade  des- 
pite depression  periods. 

^  The  true  color  and  f^raiiiing-  of  the  highest 
priced  mahogany  and  oak  are  produced  so  per- 
fectly that  even  good  judges  of  woods  frequently 
admit  their  inability  to  determine  its  genuine- 
ness. Both  color  and  finish  are  permanent 
and  will  not  crack  nor  chip. 

t|  We  are  bringing  out  many  more  suites 
ecjually  attractive,  affording-  you  choosing 
possibilities  imequallcd  in  C'anada  in  popular- 
priced  furniture. 

^  Your  customers  w  ill  appreciate  the  real  value 
in  Meafortl  Fiu-niture.   Why  luU  slock  u|->  now  i 

The 

Meaford  Manufacturing  Co. 

Limitrd 

Meaford,  Ontario 
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If  you  have  not' seen^the  above  brand  of  artificial 
leather,  then  get  acquainted,  ask  for  samples. 

h  IS  the  most  satisfactory  furniture  covering  ever 
made  anywhere. 

Textileather  Co.,  212  Fifth  Ave.,  New  York,  N.Y. 

WRITE  DIRECT  OR  TO 

Frank  Schmidt       -       Berlin,  Ontario 


Regent 


Invictus 


Mattresses  of  Proven  Quality 

The  appearance  of  a  mattress  does  not  finally  determine  its  worth.  ^  Its  real  value 
doesn't  show  up  in  the  "looks."  ^  Neither  is  it  "selling  talk"  that  makes  a  commodity 
serviceable—  it  is  the  real  worth  in  the  construction. 

The  Standard  lines  are  built  for  exceptional  service,  every  one  of  them,  and  they  have 
fulfilled,  ia  actual  use,  the  many  claims  we  have  made  for  them.  ^  That's  the  Stand- 
ard guarantee  for  both  you  and  your  customer. 

The   Standard  Bedding  Company 

27-29  Davies  Ave.  -  Toronto,  Ontario 
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WEISGLASS 


Trade  Marks  that  ensure 
Satisfaction 


Confidence  between  manufacturer  and  dealer  is  essential  to  success- 
ful trading.  S.  Weisglass,  Limited,  have  established  a  most  satis- 
factory connection  based  on  careful  attention  to  all  orders — large  or  small.  The 
same  critical  appreciation  of  details — perfect  construction — enduring  finish,  obtained 
with  "  ACID  PROOF  "  Lacquer — shipment  on  time — all  these  features  are 
considered,  in  this  manner  confidence  has  been  established  between  us  and  our  dealers. 
We  at  all  tunes  endeavor  to  promote  the  most  friendly  relations,  coupled  with  businesslike  attention. 

LOOK  AT  THIS  BED ! 


The  one  design  wanting  on  your  floor 


S.  WEISGLASS,  LIMITED 


Beds 

Springs 

Couches 


TORONTO 


MONTREAL  Davenports 
Costumers 
Wall  Racks 
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Right  to  the  Minute 

are  t.iese  new  effects  we 
have  brought  out  in 

Leather  Covered 
Lounge  Chairs 

Good  value  in  sight  from  every  angle,  with 
the  necessary  toughness  in  frame  and  up- 
holstering to  keep  it  so. 

Write  for  our  prices.  You  can  use  the 
Imperial  make  to  increase  your  profits  every 
month  in  the  year. 


Imperial  Furniture  Co.,  585-591  Queen  St.  W.,  Toronto 


Three  large  Rug  Racks  holding  120  rugs  each 


Give  Your  Salesmen 
Increased  Efficiency 

Install  tli(.   "TWENTIKTH  CENTURY"   RUG  RACK  and 
make  scllinu'  rugs  a  pleasant,  easy  task. 
The  I'M.  l.-ilii>iinus  "rug  pile"  method  is  a  time  waster  and 
a  severe  t;ix  upon  the  patience  of  both  salesmen  and  cus- 
tomers. 

By  displaying  your  rugs  on  the  "TWENTIETH  CEN- 
TURY" RUG  RACK,  several  customers  can  be  waited 
upon  at  once  and  a  demonstration  is  easily  affected. 
Send  us  the  height  of  your  ceiling  and  specify  the  number 
of  rugs  you  wish  to  put  on  rack  and  we  will  give  you  full 
partienlars  .'is  to  space  taken  up,  etc. 

No  ni.-illei-  lidw  large  or  small  your  business,  we  have  a  rug 
rack  til  just  suit  your  purpose  at  a  price  that  is  speedily  re- 
piiid  by  the  additional  business  obtained.  Write  for  Catalog. 

The  Steel  Furnishing  Co.,  Ltd. 

New  Glasgow,  N.S. 

Manufacturers  of  Rug  Racks,  Linnleum  Racks,  Hearth 
Rug  Racks  and  Clothing  Racks. 


AN   .   .  . 
ATTRACTIVE 


Bedroom  Box 


q  Made  of  H  in-  B.C.  Red  Cedar 
covered  with  Japanese  matting  and 
trimmed  with  rattan.  Bent  brass 
hinges  and  casters.  Top  panelled 
and  nicely  padded.  Made  in 
three  sizes. 

Catalog  of  other  attractive  designs  sent 
on  request. 

D.  L.  Shafer  &  Co. 

ST.  THOMAS  -  ONTARIO 


Do  you  know  of  any  Furniture  Dealer  or  Funeral  Director,  anywhere  m  Canada,  who  is  not  a  subscriber  to  the 
Canadian  Furniture  World  and  The  Undertaker?  If  so,  you  will  be  doing  him  a  favor  by  sending  us  his  name  and 
address  so  that  we  can  send  him  a  sample  copy  and  subscription  order  blank. 
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Victoriaville 
Furniture 


IS  made  to  last.  Our 
designs  are  up-to-date 
and  neat  in  every  re- 
spect,— designs  that  go 
a  long  way  towards 
making  a  sale. 

This  IS  the  class  of  fur- 
niture that  appeals  to 
the  majority  of  your  cus- 
tomers and  our  prices 
allow  the  Furniture 
Dealers  who  handle  our 
goods  to  make  a  good 
substantial  profit. 


Send  for  our  catalogue 
and  see  all  the  new  and 
pleasing  designs  we 
have  to  offer. 


The  Victoriaville 

Furniture  Company 

Victoriaville,  Que. 
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Iron  Chairs 

Made  of  wood;  otherwise, 
chairs  that  wear  like  iron. 


That  is  what  you  get  from  our  factory, 
which  IS  devoted  exclusively  to  the 
manufacture  of  chairs. 

Our  prices  are  ridiculously  low  when 
you  consider  the  quality,  and  our  cata- 
logue will  show  you  our  different  lines. 
Will  you  send  for  it? 

The  Victoriaville  Chair 

Manufacturing  Company 

Victoriaville,  Que. 


/ 


Rattan  Chairs 

are  the  most  popular  class  of  furniture 
for  the  hot  summer  months,  especially 
for  verandah  and  porch  use  as  well 
as  inside  the  house. 

Canadian  Rattan  Chairs 

are  manufactured  from  the  best  select- 
ed reeds,  and  the  designs  are  so  at- 
tractive that  they  almost  sell  themselves 
especially  when  the  reasonable  price 
at  which  we  are  able  to  produce 
them  is  also  taken  into  consideration. 

The  Canadian  Rattan  Chair 

Company,  Limited 

 Victoriaville,  Que.  
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Comfortable 

Upholstered  Furniture 

and 
Brass 
Bedsteads 


are  our  specialties.     Our  up- 
holstered furniture  is  made  to 
give  the  greatest  possible  value 
and  comfort  at  the  least  possible  cost  to  your  customers. 

Our  Brass  Bedsteads  are  made  in  new  and  pleasing  designs  and  a 
stock  of  these  on  your  floors  will  boost  your  business  and  profits. 
They  are  made  so  that  they  may  be  cleaned  with  gasolene. 

The  Victoriaville  Bedding  Company 

Limited 

Victoriaville,  Que. 
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SHELL  A  CS 


If  you  are  in  the  market  for  first-class  Shellac 
we  believe  it  would  be  to  your  advantage 
to  get  in  touch  with  us. 

HIGH  GRADE  VARNISHES 
FILLERS  and  GRAINING  INKS 


THE  AULT  &  WIBORG  CO.  OF  CANADA 

TORONTO 


LIMITED 


MONTREAL 


WINNIPEG 


ROBERTSON 


SOCKET 
HEAD 


Wood  Screws 


Square 
Hole 


Pat.  Feb.  2.  1909 


THIS  IS  A  REAL  WOOD  SCREW 

It  is  driven  by  a  simple  square  bit,  and  is  the  only  one  of  its  type  on 
the  market. 

Driver  fits  snugly  into  the  square  hole  and  positively  cannot  slip 
and  cut  the  fingers,  or  disfigure  costly  furniture  or  woodwork.  It  is 
driven  with  less  exertion.  No  ragged  slots  after  driving.  Saves  time, 
labor,  money  and  material.     We  make  the  drivers  in  all  suitable  styles. 

Drivers  sent  free  with  first  order.     Write  for  catalogue  and  prices. 

P.  L.  Robertson  Mfg.  Co.,  Limited 

We  alio  manufacture  Wire  Nails,  Rivets,  Wire  and  Washers 

MILTON  ONTARIO 
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KNECHTEL 


Our  New  House  Desk  is 
Large  and  Roomy— 

and  is  built  to  accommodate 

"Weis  -  Knechtel" 
Receding  Door 
Bookcases 


Bound 
to  be  Big 
Sellers 


No.  36 


No'36 


Thousands  of  Dollars  Spent 
in  Advertising  "WEIS" 
Bookcases 

The  leading  American  magazines  with 

enormous  circulations  in  Canada  are  telling 
their  Canadian  readers  about  the  "  Weis  "  section- 
al bookcases,  thereby  creating  a  demand  that  every 
furniture  dealer  should  capitalize. 

Weis-Knechtel  Bookcases  have  more  genuine  talk- 
ing points  than  any  other  on  the  market,  and  are 
therefore  easily  sold. 

You  Mr,  Dealer,  have  our  new  catalogue  showing  ihesc 
bookcases.  Mail  us  a  trial  order  right  now  for  at  least 
a  sample  stack. 


^"^  KNECHTEL  FURNITURECO 


HANOVER 


ONTARIO 
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"L  &  P''  Construction 

Prevents  Sagging 


^  Leggett  &  Piatt  Single  Cone 

Spring  Beds  conform  to  theweight 

of  every  part  of  the  body  it  sup- 
ports, insuring  the  most  refreshing  sleep. 

C:  In  cons' ruction,  material  and  work- 
manship, the  "L"  Metal  Tag  Trade 
Mark  guarantees  fidelity  in  every  detail. 

C|  The  influence  of  the  ultimate  purchaser 
IS  always  to  be  reckoned  with.  One  "L" 
MetalTag  sale  invariably  leads  to  another. 

C]  An  order  for  "L"  Trade  Marked 
Spring  Beds  puts  you  m  the  "no  com- 
petitors" class.  They  are  the  best  pay- 
ing line  to  which  you  can  devote  your  attention. 

Our  complete  catalogue  is 
ready  for  you 

The  Leggett  &  Piatt 

Spring  Bed  Company,  Ltd. 

Windsor,  Ont. 


This  Metal  Tag 


on  Every  Spring 


Short  Reach  Clamp 

For  Drawer  and  Table  Tops 


Colt's  Quick  Acting  Clamps  Si 


r 

mm 

A»k  for  Catalogue  No.  180 


Batavia  Clamp  Company 

147  Center  Street,  Batavia,  N.Y.,  U.S.A. 


Is  Yours  a  Growing  Store? 


Buildina  1 
Busiii.ss 


Here  are  ideas  which 
will  help  it  grow  faster. 
Here  are  suggestions  for 
the  young  man  starting 
in  business  in  Northwest 
Canada,  as  well  as  for  the 
dealer  with  an  estab- 
lished trade. 

BUILDING 
A  FURNITURE 
BUSINESS 


is  a  cloth  bound  book  of  205  pages,  every  one  of  which 
contains  helpful  hints  for  the  furniture  dealer.  Though 
written  in  easy  narrative  style  as  the  story  of  "Bobby 
Burton,  Successful  Furniture  Dealer,"  the  book  is  neither 
fiction,  theory  or  dry  preachment.  The  incidents,  plans 
and  experiences  are  woven  together  from  actual  practice 
in  widely  separated  localities. 

If  your  trade  is  in  a  nit  you  will  find  here  a  suggestion  for  a  new 
sales  plan,  a  new  advertisement  or  something  to  start  people  talking 
about  your  store. 

Every  man  who  is  looking  for  new  ideas  in  furniture  merchandise 
and  methods  will  find  something  worth  while  in  this  book. 

Postpaid,  $1.00. 

The  Commercial  Press,  Ltd. 

Puhlishers  of  The  Canadian  Furniture  World  and  The  Undertaker 
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GUARANTEED 


The  Lightest 
Mattress  Ever  Made 


The  Celebrated  "DIXIE" 
Compartment  Mattress 

Stuffed  with  "Java  Kapok" 

The  Finest  Mattress  Material  Known 


Unlike  any  other  mattress  now  on  the  mark' t  in 
every  particular  and  far  superior  in  every  detail. 
"Java  Kapok"  has  long  been  recognised  as  the 
finest  mattress  material  available.  But  on  account  of 
its  extrcmf  linhlncss  it  could  not  be  used  in  the  ordin^ 
arv  tufted  mallrcss.  In  the  DIXIE'S  "compartments" 
it  IS  held  in  position. 


Regular  4'  6"  DIXIE  stuffed  with  "Java  Kapok" 
weighs  only  30  lbs.,  as  compared  with  the  43  to 
47  lbs.  weight  of  the  finest  cotton  felt  mattresses. 
Coi'ld  you  have  a  better  selling  argument  ? 
'  Java  Kapok"  is  a  vegetable  product,  perfectly  pure 
and  clean,  and  wonderfully  light,  buoyant  and  elastic. 
It  is  also  perfectly  non  absorbent. 


GUARANTEED 


Get  one  examine  it  and  you  'II  realize  it 
is  the  big-selling  mattress  of  the  future. 

Geo.  Gale  &  Sons,  Limited 

Waterville,  Quebec 
MONTREAL       TORONTO  WINNIPKG 


WATERVILLE. QUE. 
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J^ANADApURNITURE^ 


ANADArURNITUR[MANUFACTURERS 

Limited 

generaloffices 

WOODSTOCK,  ONTARIO. 


June  10,  1914. 

Messrs.   CANADIAN  LINDERMAN  CO., 
Woodstock,  Ont . 

Gentlemen , 

With  reference  to  the  Linderman  Dovetail  Glue 
Jointer,  which  we  have  had  in  operation  for  the  past  two 
years,  would  say  that  at  the  outset  there  were  some  handi- 
caps to  the  most  successful  results  from  the  Linderman, 
but  these  have  been  removed  and  we  can  conscientiously 
say  that  the  Linderman  Process  is  a  signal  success  for 
those  who  will  intelligently  handle  the  proposition.  We 
find  there  is  quite  a  saving  in  lumber,   time  and  glue, 
and  there   is  no   question  of  the  superiority  of  this 
tapered  wedged  joint  over  all  others. 


We  will  be  pleased  at  any  time   to   show  prospec- 
tive purchasers  this  Machine   in  operation  at  our  Wood- 
stock factory. 

Yours  truly, 
CANADIAN  FURNITURE  MANUFACTURERS,  Limited 


General  Superintendent. 


July,  inu 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER 


27 


Making  TABLE-SLIDES  is 
a  Specialty  Business 

For  more  than  TWENTV-FIVE  YEARS  we  have 
made  TABLE  SLIDES  exclusively. 
Our  Factory  is  equipped  with  Special  Machinery 
which  enables  us  to  make  SLIDES,  —  BETTER  and 
CHEAPER  than  the  furniture  manufacturer. 


Canadian  Table  makers  are  rapidly 
adopting  WABASH  SLIDES 

O  .They  ELIMINATE  SLIDE  TROUBLES 

DeCallSe  I  Are  CHEAPER  and  BETTER 


Reduced  Costs  f 
Increased  Out-put  [ 


BY  USING 

WABASH 

SLIDES 


Made  by 


B.  WALTER  &  CO. 


Wabash,  Ind. 


The  Largest  EXCLUSIVE  TABLE-SLIDE  Manufacturere 

in  America 

ESTABLISHED.1887 


^  ASBESTOS 

TABLE  COVERS  AND  MATS 

ARE  BIG 
MONEY-MAKERS 

Hundreds  of  dealers 
are  reaping  a  neat  har- 
vest of  dollars  every 
year  from  the  sale  of 
these  goods. 

You  can  do  the  same 
if  you  will  display  them 
to  advantage  iu  your  store.  Ever)-  up- 
to-date  housewife  in  your  community  is  a  prospect 
for  J-M  .'\sbe9tos  Table  Covers  and  Mats. 

Being  manufacturers  we  can  sell  at  prices  that 
enable  you  to  undersell  your  competitors  at  a 
better  profit  than  they  make — and  at  the  same 
time  give  your  customers  better  goods. 

Don't  ignore  this  opportunity  to  increase  your 
revenue.  \]  'rite  to-day  for  our  interesting Dcale r  Proposilio n . 

THE  CANADIAN 
H.  W.  JOHNS-MANVILLE  CO.,  Limited 

Manufacturers  of  Show-Case,  Show-Window  and 
General  Illuminating  Systems;  Pipe  CoverinRs; 
Dry  Batteries  ;  Fire  Extinguishers,  Etc. 

TOROWTO  MONTREAL  VANCOUVER  WINNIPEG 


Sell  Berlin  Tables  With  the  Automatic  Top 

BERLIN  Tables  are  made  with  non-dividing  pedestals.  Our  Positive  Extension 
Controller  opens  b  -th  sides  by  a  gentle  pull  on  one  side,  the  top  always  being 
centered.  ^  Combined  with  rare  beauty  of  design  and  finish  and  reliable  work- 
manship, Berlin  Tables  offer  you  a  real  advantage  m  sale  making. 


Write  for  reproductions  of  our  newest 
designs  and  prices.  The  popularity  of 
of  Berlin  Tables  warrants  you  m  placing 
a  slock  on  your  floors  al  once. 


The  Berlin  Table  Manufacturing  Co.,  Limited 


BERLIN 


ONTARIO 
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This  Beautiful  Alabastine  Statuary 

Makes  a  Profitable  Side  Line  for  the  Live  Furniture  Dealer 


$20.00  buys  this  assortment  of  attractive  ALABASTINE  STATUARY,  liio  different  pieces  up  to  12  inclies  in  size,  all 
artistirally  finished.  Statuary  is  greatly  in  demand,  and  these  pieces  retail  as  high  as  ifLOO  each.  We  can  give  you  any  quan- 
tity of  any  subject. 


-Vli  the  most  popular  subjects  from  the  leading  art  galleries  are  included  in  our  showing.  $150.00  for  this  assortment — the 
most  beautifully  finished  goods  on  the  market.  The  very  best  selection  of  sellers  suitable  for  home,  club,  den,  and  hall.  Get 
onr  new  proposition. 

We  also  manufacture  a  profitablr-  line  of  beautiful  FRAMED  PICTURES  and  MIRRORS,  especially  for  the  furniture  trade. 
It  consists  of  OIL  PAINTINGS,  ENGRAVINGS,  PASTELS.  WATER  COLORS,  ETC.,  wt  prices  that  are  the  very  lowest  hi  Canada 
for  the  quality.     We  make  up  an  admirable  line  of  7.5  Framed  Pictures  at  $50.00. 


Write  for  Our  Complete  Catalogs 


I  G.  L.  IRISH,  499  Queen  St.  West,  Toronto  i 
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Business  Still  Business  is  still  going  through 

Adjusting  Itself.         the  process  of  adjustment;  and 
in  the  process   it  is  gradually 
getting  into  better  shape. 

It  will,  no  doubt,  be  some  months  before  normal  con- 
ditions will  again  obtain,  but  the  fact  should  not  be 
overlooked  that  the  general  quiet  condition  of  trade 
to-day  was  preceded  by  a  period  of  abnormal  trade 
activity  such  as  the  country  had  never  in  its  history 
experienced.  In  other  words,  we  are  measuring  the 
trade  conditions  of  to-day  by  the  abnormal  trade  con- 
ditions of  a  year  or  two  ago. 

With  the  manufacturers  business  is  somewhat  irre- 
gular. It  takes  a  spurt  some  weeks  and  then  possibly 
takes  a  rest  other  weeks,  but  practically  all  agree  that 
the  net  result  is  a  step  forward. 

The  fact  that  the  demand  for  merchandise,  as  ex- 
perienced by  the  manufacturers,  is  good  in  fits  and 
starts,  proves  that  which  has  time  and  again  been  as- 
serted, namely,  that  stocks  in  retailers'  hands  are  light 
and  require  to  be  frequently  replenished  in  order  to 
meet  the  everyday  demand.    That  is  a  healthy  sign. 

Until,  however,  the  current  year's  crop  is  assured, 
we  cannot  expect  to  see  confidence  fully  restored,,  and 
particularly  in  the  Western  Provinces. 

far  conditions  for  the  crop  of  1014  are  favorable. 
In  tho  Prairie  Provinces  the  area  under  cultivation  is 
';ii  <ri  r  ilian  last  year.  Last  Autumn  the  climatic  condi- 
tions were  favonible  to  plowi?i<jr  ;ind  lliis  Sprinf^  they 
have  been  favorable  for  sppdin[r. 

If  the  hrsf  is  not  iniy  ton  good  for  voiirsrif  it 
should  not  he  any  too  good  for  your  customers. 


Canada's  Wealth- 
Creating  Powers. 


But  whether  o.r  not  good  f'rop.s 
arc  gat  tiered  in  the  Dominion  as 
a    whole    during    the  current 
year,  there  can  be  no  dmibt  about  the  future  of  the 
country. 


There  undoubtedly  was  a  great  deal  of  wild  specu- 
lation in  the  West,  but  that  no  longer  exists.  It  has 
been  smothered. 

So  far  as  the  wealth-producing  resources  of  the 
country  are  concerned,  there  can  be  no  doubt  in  regard 
to  the  greatness  of  their  possibilities.  They  are  as  real 
as  the  fact  of  our  existence.  All  authorities  abroad 
as  well  as  at  home  agree  upon  this  point. 

Our  agricultural,  manufacturing,  mining,  fishing 
and  forestry  industries  are  all  told  creating  new  wealth 
at  the  aggregate  rate  of  approximately  three  billion 
dollars  annually.  And  in  this  estimate  no  considera- 
tion is  given  to  the  wealth-producing  potentialities  of 
the  immigrant. 

A  country  that  is  creating  wealth  at  this  rate— 
$250,000,000  monthly — has  no  need  to  put  on  crape 
when  a  period  of  rest  and  recuperation  settles  down 
upon  it. 

//  is  a  wise  man  ivho  kno7vs  his  own  business, 
and  a  wiser  one  who  thoroughly  attends  to  it. 


Is  Any  of  the 
Money  Yours? 


There  are  lying  in  the  banks  of 
Canada  unclaimed  balances  to 
the  amount  of  $775,164.97,  and 
unpaid  dividends  to  the  amount  of  $2,921.97. 

The  surprising  part  of  it  is  the  small  amount  of 
unpaid  dividends.  People  who  have  dividends  coming 
due  are  evidently  less  forgetful  than  people  who  have 
money  on  deposit.  But  forgetfulness  is  not  the  only 
cause  of  balances  being  unclaimed.  Among-  the  known 
causes  is  death,  which  incidentally  reminds  one  it  is 
us  and  not  our  money  that  the  Orim  Reaper  wants 
whpn  he  beckons  us  over  the  border. 

The  Blue  Book  doesn't  tell  how  much  of  the  un- 
claimed balances  is  the  property  of  business  men.  But 
it  IS  safe  betting  that  very  little  of  it  belongs  to  re- 
tailers. Very  fow  of  them  have  so  much  money  that 
thev  forget  about  it. 

Should  you  have  any  doubt  about  your  having  any 
unclaimed  balances  or  dividends,  just  glance  over  the 
Blue  Book.  It  only  contains  about  eleven  hundred 
paees. 

It  would  be  interesting  to  know  how  many  people 
ever  open  its  pages.  In  all  probabilitv  the  number  is 
even  .smaller  than  that  which  opens  the  Greek  Testa- 
ment. 

But  the  law  says  the  book  must  be  printed.  Thank 
goodness  the  law  doesn't  .say  it  must  he  read. 

r>on't  leave  your  store  in  charge  of  one  who 
has  not  a  practical  knowleds^e  of  the  goods  : 
any  custotnsr  wants  and  expects  intelligent 
attention. 


The  Furniture  Man 
as  a  Stockholder. 


I'^vci-y  furniture  man  has  a  cer- 
tain amount  invested  in  his 
business,  and  should  receive  a 
certain  return  on  that  investment  over  and  above  his 
own  salary  and  other  expenses.  Tie  is  the  stock- 
holder in  his  business,  nnd  like  the  stockholder  in  any 
ntbcr  enteriirise,  .should  receive  a  certain  dividend 
ution  his  capital. 

.Mjiiiy  riirnilur-c  mh'h  luive  not  a  proptM-  conci'i^t ion  of 
bnsine.s.s.  They  .seem  to  hold  the  OFunion  that  as  long 
as  they  get  a  living,  and  put  away  a  few  dollars  for 
a  rainy  dav.  that  they  nre  successful  business  men. 
They  .should,  however,  pive  themselves  a  certain  salary 
This  slioiild  be  fiossible.  a.s  well  as  nil  other  expenses! 
and  still  h  ave  smii.  thing  for  revonuc  from  capital.  The 
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dealer,  if  he  was  not  in  business,  could  draw  a  certain 
salary  elsewhere,  and  invest  his  capital  where  it  would 
brin|{  some  return. 

It  is  time  that  everv  furniture  nian  trot  down  to  a 
husiness  liasis  in  tlie  eonduct  of  his  store.  In  every  well- 
conduoted  establishment,  tlie  tiianager,  superintendent 
and  other  oflieers,  receive  a  salary.  So  should  the 
furniture  num. 

Profits  are  only  made  after  all  legitimate  expenses 
in  the  eonduet  of  a  business  have  been  met. 

Xo  man  ever  joy)/  ncn'ous  /^rostni/ion  piis/iing 
his  bnshn  ss  :  you  gcf  it  o/i/vw/n  n  the  business 
pusJics  \ou. 

Canada's  Mag-  Canada  is  a  great  country,  at 

nificent  Distances.         any  rate  as  far  as  maj?nificent 

distances  are  concerned.  It 
took  the  member  of  the  House  of  Commons  from  the 
Yukon  nineteen  days  to  reach  the  capital.  Mr.  D.  B. 
Ilanna.  of  the  Canadian  Northern  Railway,  has  figured 
out  that  had  he  jounieyed  westward,  crossed  the 
Behring  Sea.  taken  the  Siberian  railway  at  Vladivos- 
tock  for  Europe  and  cro-ssed  to  Canada  it  would  only 
have  taken  the  member  for  the  Yukon  six  days  more 
to  reach  Ottawa  than  by  the  more  direct  route. 

If  some  of  the  members  of  the  House  of  Commons 
were  so  far  away  that  they  never  reached  the  capital 
it  is  improbable  the  country  would  be  the  loser  thereby. 
This  of  course  does  not  apply  to  the  member  for  the 
Yukon. 

Do  you  knoiv  what  per  cent,  of  your  sales  it 
costs  you  to  do  business  P  If  you  do  not,  you 
should  ,£ret  busy  at  once  and  install  so7nc  simple 
method  that  ivill give  you  this  vital  information 

Cater  to  The  trade  of  the  well-to-do  is 

the  Masses.  certainly  valuable,  and  is  to  be 

sought  after  by  the  merchant,  but 
the  dealer  in  the  country  will  find  it  unwise  to  cater  es- 
pecially to  this  class  of  trade,  and  neglect  the  masses. 
It  is  this  latter  class  that  the  merchant  in  the  country 
has  to  depend  on  principally  for  the  building  up  of  big 
sales.  It  may  be  nicer  to  serve  the  person  who  comes 
in  attired  in  costly  clothes,  but  it  should  not  be  forgot- 
ten that  the  fellow  in  the  overalls  or  the  woman  in  the 
print  dress,  frequently  have  considerable  money  to 
spend,  and  are  generally  easier  to  please  and  satisfy. 

Make  a  little  more  effort  and  a  little  more 
business  will  come  to  you. 

A  Record  While   the    manufacturers  of 

In  Exports.  Canada    have    experienced  a 

diminution  in  business  in  the 
home  market,  the  opposite  has  been  the  ease  in  the  ex- 
port trade. 

This  is  quite  apparent  from  the  preliminary  state- 
ment just  issued  for  the  fiscal  year  ending  March  31, 
1914.  ' 

This  statement  is  gratifying  in  two  ways.  It  shows 
not  only  an  increase  in  the  total,  but  in  the  proportion 
of  manufactured  goods  to  the  total  exports  of  Cana- 
dian products  generally. 

The  value  of  the  manufactured  goods  exported  was 
$57,443,452.  This  is  the  largest  on  record,  being  an  in- 
crease of  24.10  per  cent,  over  1913,  and  of  37.80  per 
cent,  over  1912. 

Putting  it  another  way,  tbe  increase  over  1913  in  the 
exports  of  manufactured  goods  was  larger  by  two  mil- 


iitin  (lolliirs  lli.'iH  I  he  lolal  ('.\|)orte(l  fifteen  years  ago, 
while  the  increase  over  1912  was  about  half  a  million 
dollars  larg(>r  than  the  total  of  nine  years  ago. 

For  exam|)le,  in  1899  the  value  of  the  manufactured 
goods  exported  was  $11,706,000;  the  increase  for  the  fis- 
cal year  1914  over  1913  was  $13,749,000.  In  1905  the 
total  value  of  the  manufactured  goods  exported  was 
$21,191,000;  the  increase  for  1914  over  1912  was  $21,- 
()07,000. 

Now  in  regard  to  the  proportion  of  the  exports  of 
manufaelnred  goods  to  the  total  exports  of  all  kinds 
of  Canadian  products.  In  1914  the  proportion  was 
13.30  per  cent.;  in  1913,  12.56  per  cent.;  and  in  1912, 
12.34  per  cent. 

It  will  thus  be  seen  that  the  Canadian  manufacturers 
are  more  than  holding  their  own  in  the  export  trade 
with  other  branches  of  industry. 

While  the  home  market  is,  and  always  will  be  our 
most  imjjortant  market,  the  experience  of  the  past  year 
has  taught  more  clearly  than  ever  before  that  the 
manufacturers  of  this  country  must,  if  their  factories 
are  to  run  to  full  capacity  in  dull  seasons  as  well  as  in 
active  ones,  pay  greater  attention  to  the  export  trade 
than  many  of  them  have  been  disposed  to  do  in  the 
past. 

If  it  had  not  been  for  the  large  export  trade  which 
certain  manufacturers  had  developed,  they  would  have 
been  compelled  to  run  their  factories  on  short  time  dur- 
ing the  past  year,  on  account  of  the  decline  in  the  home 
trade.  One  of  them,  at  least,  exported  nearly  70  per 
cent,  of  its  output  and  kept  its  plant  going  at  full  blast. 

The  home  market  is  the  manufacturer's  right  hand, 
but  the  foreign  market  is  his  left,  and  it  is  a  good  thing 
to  cultivate  its  use. 


SHORT  NOTES  FROM  THE  EDITOR'S  PEN. 

Signs  of  better  business  are  evident  everywhere. 

This  is  the  season  of  renewed  life.  Put  new  life 
into  your  business. 

^        ^        1^  1^ 

Keep  busy  and  you  will  be  happy.  And  you  re- 
member that  phrase  about  the  devil  finding  mischief 

for  idle  hands  to  do '? 

^  ^ 

The  dealer  who  first  catches  on  to  a  new  need  of  the 
public  will  be  the  first  to  reap  the  advantages  of  the 
business  in  that  line. 

Practical  demonstration  begets  saien.  except  in  the 
case  of  a  clerk  demonstrating  the  jaw-exercising  quali- 
ties of  chewing  gum. 

The  number  of  hours  devoted  to  work  is  not  a  gauge 
of  value.  Some  clerks  can  sell  more  goods  in  an  hour 
than  others  can  in  a  day. 

There  are  only  two  ways  you  can  increase  your  busi- 
ness— you  must  either  get  new  customers,  or  get  more 
business  from  old  customers. 

Shake  hands  as  if  you  meant  to  extend  a  welcome, 
not  as  if  you  were  afraid  the  other  fellow  would  bite 
you  before  you  let  go  of  him. 

*    *    #  * 

One  set  of  manners  for  the  store,  and  another  set  for 
the  street  will  not  make  the  merchant  popular  with  the 
rank  and  file  of  his  patrons. 
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Furniture  for 
the  Porch 


Pergola  erected  in  large  W est- 
ern  furnilure  store  to  display 
summer  porch  furniture  items. 
It  does  the  trick  splendidly. 


NKA1{LV  all  the  houses  being  built  to-day  as  family 
homes  have  porches  or  verandahs  added,  making 
/ery  case  an  extra  room.  This  extra  room  should 
come  in  for  considerable  attention  at  this  season  by 
furniture  dealers,  and  in  the  larger  centres  it  does  so. 
In  Halifax,  Montreal,  Toronto,  Winni|)eg.  Vancouver, 
and  the  many  eities  and  towns  in  between  the  large 
liiiTiiture  stores  are  devoting  more  alteiition  to  sum- 
mer verandah  and  porch  furniture,  but  there  is  still 
l<l(!nty  of  o[)portunity  for  more  business  in  the  large 
centres  and  new  business  in  the  smaller  towns. 

In  Kurope  full  advantage  is  taken  of  the  porch  and 
verandah  as  a  living  room,  while  here  in  the  New  World 
we  are  just  beginning  to  realize  these  advantages.  I!:  :;- 
don  Tliompson  arul  Mary  W.  Mount  bring  out  this  in 
an  article  in  a  recent  number  of  The  House  Beautiful. 
\Vi'  arc  now  licyi iiii ing  to  covet  se(|uestered  verandahs 
iiiid  outdoor'  livin<i  rooms,  say  they,  and  it  is  almost 
niTdless  to  sa.v  lliat  llir  luniil urc  of  these  places  should 
be  appro[)riate  in  lor'm  and  contour,  built  very  sub- 
stantially, so  that  it  may  be  able  to  stand  the  test  of  in- 
clement weather  and  the  more  rugged  outdooi'  use. 

(Jrass  i-ugs  are  much  used  foi-  rioor  coverings,  and 
thi  tr  also   beautiful    Indian  rugs  to  be  had.  if 

t'oitiiiiati'  enough  to  poss<'ss  a  .Xava.jo  blanket  use  it 
by  all  iiicanH,  for  the  simple  crude  colors  and  primitive 
designs  are  very  effeclive,  and  its  wearing  ca[)aeity  is 
riidlcss.  An  air  of  coziness  and  more  secdusion  may 
also  be  gotten  by  using  the  rolling  shades  of  split  bam- 
l)oo  :  they  are  so  deftly  made  and  so  good  in  color,  that 
they  always  add  to  rather  than  detract  from  a  pia/./.a. 

Wicker  and  Chintz  Combinations. 

Then'  arc  also  many  a  1 1  r-a  ct  i  \r  ae(M'Ssories  that  im- 
part a  liiiiiir  likr  i|iialily  and  add  ;i  sense  of  excpiisite 
•■omf'irt  Ik  miiI  iful  (dijicts  made  of  wi(d<er  and  willow 
••'imiiimd  wiih  liri^ziil  mlored  chintzes  and  ci'etonncs 
of  simple  designs  that  harmonize  so  W(dl  with  grcm 
Irccs.  cool-toned  \ini's,  and  the  open  sky. 

i'on  li  chaii-s  llicrc  ai'c  in  varirly.  but  somi'thing  nrw 
ai'i'  those  imported  fiom  ('hina  iii.ide  of  linlian  eanr 
whose  hi.xnry  is  not  to  lie  ganged  on  a  hot  sumnii'r's 
day.  (tiie  of  these  li.i.s  the  ba(d<  arranged  like  a  .Morris 
ehair.  W  here  one  e;i|i  eitllel'  sit  e|-i'('t  or  refdlfK'  by  meaiis 
of  ad.jusling  a  willow  rod     it  li.is  l)road  arms  eontain- 


ing  deep  cane  pockets  for  books  and  magazines,  and  fit- 
ting beneath  its  ample  seat  is  a  wicker  bench  which  can 
be  drawn  out  to  form  a  semi-couch  for  lounging.  An- 
other ('hinese  chair  is  merely  broad  and  deep  and  com- 
fortable and  substantially  woven,  defying  the  ravages 
of  the  elements. 

Almost  all  piazzas  have  hanging  baskets  filled  with 
flowers  aiul  ti'ailing  vines,  and  willow  flower  stands 
have  come  into  vogue  Avhich  are  shown  either  in  their 
natui-al  color  or  they  may  be  stained  to  tone  in  with 
the  porch  furniture.  There  are  wicker  work  stands, 
too.  whose  tops,  made  of  chintz  covered  with  glass,  may 
be  utilized  as  a  tray,  or  the  stand  itself  may  be  used  as 
a  fit  substitute  for  a  serving  table.  The  small  folding 
wicker  work  stands  ai'e  also  very  i)ractical  and  can  be 
carried  from  i)lace  to  place.  And  then  there  is  the  new 
poi'ch  screen,  whose  frame  is  wicker  with  a  broad  frieze 
of  cretoiHH'  at  the  toj) .'  It  is  light  enough  to  be  port- 
able and  possesses  not  only  decorative  possibilities,  but 
is  a  serviceable  contrivance  for  protection  fi-om  wind 
and  sun. 

A  cellarette  and  sei'ving-table  combined  mad(>  of  wil- 
low is  cii'cular  in  shai)e.  with  a  large  metal  tank  in  the 
ci'ntre  for  keeping  Hu'  various  driidcs.  etc.,  chilled;  the 
(•(  niovjible  tray  on  top  can  be  used  for  serving,  and  the 
eompai'tnu'nts  surrounding  the  tank  kee])  in  place  the 
bottles  and  glasses.  This  may  be  easily  removed  when 
not  in  use  or  it  may  be  convei-ted  into  a  coiiveiuent 
device  for  holding  serving  or  writing  materials. 

Portable  tea  tables  are  used  more  and  nu)i'e.  Per- 
haps the  nmst  practical  ai-e  those  on  wheels — carts  made 
of  light  wi(d<er  and  ci-etonne,  with  a  slndf  beneath  for 
holding  toasted  nndfins  and  cakes.  Another  populai- 
model  is  composed  of  |  wo  tiers,  two  large  round  cre- 
loniie-eovered  trays  resting  u|)on  ji  wicdvcr  franu'work. 
iiaving  a  lii-m  hainllc  on  each  side  by  whi(di  it  is  car- 
ried. .Muflin  stands  of  wi(d<er  or  plaited  grass  are  also 
useful,  and  they  are  generally  a  necessary  paiM  of  the 
tea-serving  oi 


For  Afternoon  Refreshments 

If  sandwiches  and  cakes  and  beer  or  ginger  al(>  are 
to  be  pr-efcrrcd  as  refi-eslnnents,  there  are  an  endless 
array  of  fascinating  \vi(d<i-r  and  cretonne  novelties  that 
are  jiisl    the  thing   for  iiiform.al   \is,-.     The  sandwich 
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basket,  tor  instaiu'o.  of  wu-kiT.  is  loiii;  narrow  and 
shallow,  with  two  stron};  liaiuilcs  tiiat  cross  in  the 
eentrt'.  and  the  bottom  is  of  glass  or  a  l)rif?ht-t'oloi  ed 
plai|Ue  of  poreelain.  whieh  is  easily  kept  clean.  This 
is  a  far  more  interestiiig  ami  convenient  way  of  serv- 
ing  than  the  more  conveiition.il  fashion  of  former  days. 
The  basket  idea  is  ai^aiii  r;tnii  il  dut  in  the  form  of  a 


When  we  t)OugKt  this  furniture  we  had 
in  mind  the  sweltering  hot  davs  of  mid- 
summer. We  knew  you  would  want  com- 
fortable chairs  into  which  to  sink  your  weary 
and  overlieatrd  body.  (  omc  in  an  see.  what 
we  ha\c.  It  makes  you  long  to  rest  even  to 
look  at  them. 

We  would  like  everyone  to  see  our  line 
of  Porch  and  Lawn  Furniture  made  from 
Japanese  ea  Weed.  These  goods  are 
extra  g  oodvalue. 

W.  H.  HEATH  &  SON. 

Wallaceburg  and  Sombra 


Advertising  outdoor  furniture  in  the  small  town. 

beer  or  ginger  ale  moat,  whieh  is  circular  in  shape,  hav- 
ing a  tank  in  the  centre  for  holding  ice,  and  the  sur- 
rounding compartments  used  for  glasses  and  bot- 
tles. This  basket  has  also  strong  handles  that  can 
stand  the  strain  of  weight. 

Another  receptacle  that  includes  all  the  conven- 
iences, is  an  Apollinaris  and  ginger  ale  tray,  with  com- 
partments for  various  sized  glasses,  with  an  ice  cham- 
ber in  the  centre.  The  whole  thing  is  of  willow  with 
a  solid  bottom,  and  the  coasters  have  centres  of  flounc- 
ed cretonne,  covered  with  glass. 

These  various  accessories  have  an  unusual  value,  too, 
when  used  for  serving  refreshments  for  any  outdoor 
occasion.  In  the  free  and  easy  hospitality  of  a  summer 
home,  these  trays  may  be  arranged  and  then  placed 
upon  the  piazza,  or  brought  out  under  the  trees,  or  be- 
.side  the  tennis  court,  and  the  guests  may  then  help 
themselves  to  refreshing  drinks  at  their  pleasure. 

The  warm  summer  evenings  spent  in  an  outdoor 
li\'ing  room  in  easy  chair  or  hammock  are  perhaps  the 
mos5t  luxurious  of  all  hours,  and  if  one  wants  the  added 
comfort  of  reading  there  is  no  better  light  than  that 
cast  by  softly  glowing  wicker  lamps.  Those  that  have 
electric  attachments,  of  course  are  much  cooler  and 
more  convenient  than  those  which  depend  upon  oil. 
They  come  in  various  shapes  and  sizes — some  are  round, 
others  again  are  oblong  and  square,  having  wicker 
shades  that  conform  with  the  general  scheme  of  the 
lamp.    They  have  metal  turrets  and  compartments 


for  holding  cut  flowers,  which  is  a  novelty  this  season, 
and  they  ai-e  not  only  practical,  but  very  beautiful 
and  decorative.  There  are  myriad  other  lamps  of 
wicker,  too,  whieh  are  very  attractive  without  the 
flower  receptacles,  and  how  much  more  suitable  they 
are  to  country  needs  than  those  of  metal  or  china  of 
former  days,  which  were  overloaded  with  ornament  and 
too  glaring  decoration  !  Lanterns  for  porch  and  out- 
door use  with  electric  attachments  are  also  shown  with 
wicker  frames  lined  with  bright-colored  cretonnes  that 
.give  a  light  sulxlued  and  beautiful. 

Make  the  Verandah  the  Summer  Room 

With  these  many  possibilities  that  are  suggested 
here,  the  piazza  should  vie  in  comfort  and  attractive- 
ness with  any  of  the  most  carefully  furnished  rooms 
in  the  house.  Many  of  the  articles  suggested  are  well 
suited  for  the  interior.  Another  style  of  furnishing  an 
inexpensive  porch  is  to  use  for  a  wooden  house  blue 
and  white  as  the  scheme  for  the  decoration.  Japanese 
cotton  rugs  are  the  prettiest  and  least  expensive  for 
this  purpose,  and  Delft  jars  and  bowls  can  be  beauti- 
fully introduced  for  flowers.  The  cushions  would  be 
best  covered  with  English  block  chintz  in  Delft  blue 
and  white,  while  the  furniture  might  be  hickory  or 
wood  painted  blue,  with  natural  colored  woven  seats 
and  backs.  The  awnings  for  such  a  porch  should  be 
blue  and  white,  unless  vines  are  planted  about  the 
porch  for  shade.  To  add  to  the  attractiveness  of  this 
scheme  of  decoration,  blue  and  white  flowers  would 
be  very  lovely,  outlining  the  porch  in  boxes,  although 
a  blue  furnished  porch  is  sometimes  particularly  beau- 
tiful when  edged  with  golden  nasturtiums. 

Birch  furniture  has  many  attractions.  It  is  made 
of  the  limbs  and  straight,  slender  trunks  of  the  yellow 
birch  in  their  natural  state.  The  beautiful,  yellowish 
gray  coloring  and  satiny  surface  of  the  bark  of  this 
most  beautiful  of  the  trees  give  it  a  peculiar  attractive- 
ness. It  is  always  suitable  for  porch  furnishing,  and  if 
it  is  desired  to  give  a  sort  of  rough-and  ready  aspect,  a 
touch  of  the  unconventional  to  the  house  or  to  a  single 
room,  it  is,  especially  for  bungalows  in  the  woods,  at 
once  pleasing  and  appropriate. 

Seats  for  Porch  and  Lavsrn. 

For  porch  and  lawn  use  there  are  wooden  benches, 
seating  four  people,  and  folding  chairs  of  painted 
wood.  There  is  also  a  variety  of  plain  and  serviceable 
chairs,  useful  for  porch,  hall  or  living  room,  with  maple 
or  fumed  or  green  oak  frames  and  cane  seats  and  backs. 
Weatherproof  willow  armchairs,  roomy  and  comfort- 
able, made  on  the  simplest  lines,  in  the  natural  color, 
are  a  nice  line. 

The  Tilbury  tea  cart,  for  serving  tea  or  refreshments 
on  the  porch  or  the  lawn,  is  a  unique  bit  of  mechanism 
in  willow.  It  runs  on  two  castered  legs  and  two  wheels, 
has  shelves  across  the  lower  part  for  refuse  bowls,  and 
a  glass  tray  on  the  top  for  serving.  The  wheels  have 
rubber  tires,  and  the  casters  are  on  ball  bearings,  so 
that  it  obeys  the  directing  hand  easil.y  and  (juickly. 
A  willow  muffin  rack,  or  stand,  with  four  shelves,  for 
serving  muffins,  sandwiches,  toast,  at  afternoon  tea,  or 
at  the  bedside,  is  a  novelty.  Large  willow  trays,  with 
three  coasters  in  the  centre  for  holding  bottles,  are  nice 
features.  Still  another  cheap  class  of  porch  furniture 
is  the  white  wood  Dutch  variety,  whieh  one  sees  a  great 
deal  of  just  now,  but  which  has  little  to  recommend  it 
for  outdoor  use  except  its  cheapness,  as  no  all-wood 
furniture  made  with  glue  or  nails  lasts  well  when  ex- 
posed to  all  sorts  of  weather  conditions. 
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NEW  WICKER  FURNITURE 

This  spring  shows  a  tendency  away  from  the  long 
popular  greens  to  browns  and  greys  for  willow  furni- 
ture. Of  course,  green  will  always  be  immensely  popu- 
lar with  some  people,  and  it  is  full  of  summery  sugges- 
tion, especially  in  its  olive  tones.  The  best  wicker  fur- 
niture is  absolutely  simple  in  weave,  the  shapes  more 
often  scjuare  than  curved,  and  the  dimensions  of  chairs 
and  settles  very  generous  indeed.  In  fact,  and  this  is  a 
point  to  be  considered  always  in  buying  chairs,  the 
seats  of  many  pieces  are  too  deep  to  be  comfortable  for 
a  short  person. 

Much  of  the  willow  furniture  shown  is  intended  for 
piazza  use,  and  some  pieces  have  been  specially  devised 
for  use  in  narrow  spaces,  like  the  long,  very  narrow 
tables,  with  end  pockets  for  papers,  books,  or  work. 
There  are  triangular  tables,  which  fit  into  corners,  and 
are  sold  in  twos,  to  be  fitted  together  to  make  a  square 
table,  at  need.  Beside  the  always  popular  muffin 
stands,  "curate's  assistants,"  as  the  English  call  them, 
there  are  portable  work  tables  supplied  with  a  handle. 

By  no  means  cheap,  but  a  most  desirable  possession, 
is  the  hooded  chair,  in  which  an  old  or  delicate  person 
is  perfectly  protected  from  sun  and  wind  while  enjoy- 
ing the  out-of-doors.  Such  a  chair  is  often  very  useful 
in  the  house  for  the  unfortunate  individual  who  is  sus- 
ceptible to  draughts.  Then  there  are  willow  beds  for 
the  sleeping  porch,  which  can  be  had  in  single  or  dou- 
ble width,  and  some  very  good-looking  willow  window 
and  porch  boxes,  which  have  the  advantage  of  being 
much  lighter  than  the  wooden  ones. 


GARDEN  FURNITURE 

Every  year  sees  marked  advancement  along  the  lines 
of  out-of-door  life  and  recreation,  and  surely  an  attrac- 
tive garden  is  a  distinct  asset,  a  beauty  spot  where 
one  may  be  in  seclusion  from  the  outside  world  and 
enjoy  nature  to  the  utmost. 

In  order  to  derive  all  the  enjoyment  possible  from 
an  attractive  and  well-laid-out  garden,  it  must  have 
the  necessary  adjunct  of  harmonious  and  artistic 
garden  furniture.  And  not  only  must  it  satisfy  all  the 
aesthetic  senses,  but  it  must  combine  beauty  with  prac- 
ticability and  durability. 

There  are  many  styles  of  wicker,  reed,  rattan,  and 
rustic  chairs  and  settees  on  the  market,  some  chairs 
and  l)enclies  are  modeled  colonial  or  Old  English  de- 
signs, with  the  backs  of  slats  or  latticework,  wiiich  are 
able  to  witlistand  tlic  ravages  of  sun  and  rain.  Oliil- 
dren's  swings  in  dull  green  or  bi'own  are  better  than 
till'  Itfiglil  i'(  (|  ones  so  often  sold. 


AN  IMPORTANT  BERLIN  INDUSTRY 

At  Louisa  cDi  iH  T  Alin  iis  SIitcIs,  liei  lin,  is  one  ol"  Ihe 
best  known  iiiainilaci uring  plants  in  that  city.  It  is 
known  from  coast  to  coast  as  the  place;  where  are  made 
|)arlor  fraiMcs.  diniTS,  hall  racks,  ro<d<ers,  fancy  ami  odd 
chairs,  and  olln  i-  specialties  in  high-grade  rurnitui'c. 
Tin-  Ijip|)fct  l''ui  nil  urc  roinpany.  Limited,  was  estab- 
lislied  III  ISDII,  ill  ;i  siiKill  factory,  but  in  a  few  years 
the  Inisiriess  bad  grown  lo  su(di  pi'()|)ort ions  that  a  larger 
building  became  an  absolute  necessity.  Accordingly, 
in  l!)();i,  ail  e.xtensive  addition  was  erected,  tluit  afforded 
tlie  eonipany  twice  the  floor  s|)ace  of  their  original 
l)lant.  To-day  then;  arc;  over  one  hundred  iuinds  em- 
ployed ill  the  factory,  ami  it  is  (iiie  (if  tlu;  busiest  in  the 
city,    (ieorge  Lipp(!rt,  the  iouiidrr  and  manager  of  tin- 


company,  is  one  of  the  best  known  furniture  men  in  the 
Dominion,  and  superintends  all  manufacturing  oper- 
ations. He  makes  it  a  point  to  have  nothing  but  the 
very  best  in  his  respective  lines,  with  the  result  that  the 
Lippert  line  of  furniture  has  a  reputation,  and  is  up- 
holding it  among  the  dealers  of  the  country,  with  a  high 
standard  of  excellence.  The  very  newest  type  of  ma- 
chinery is  installed  to  facilitate  manufacturing,  and  the 
lumber  that  is  used  is  of  the  best  grades  only,  and  care- 
fully selected  by  the  firm.  The  president  of  the  com- 
pany is  a  well-known  citizen  of  the  community,  George 
Lippert,  Sr.,  who  is  considered  one  of  Berlin's  public- 
spiiited  citizens.  He  has  held  a  number  of  important 
posts  in  the  city  administration,  and  at  the  present  time 
is  the  chairman  of  the  light  commission,  which  post  he 
is  filling  with  much  profit  to  the  people,  for,  during  his 
term  he  has  been  instrumental  in  inaugurating  improve- 
ments that  have  brought  the  light  commission  to  a  high 
state  of  efficiency  and  brought  him  the  thanks  of  the 
city.  He  is  a  member  of  the  board  of  trade,  and  is  ever 
on  the  alert  to  do  his  share  in  the  upbuilding  of  the  city. 
His  able  assistant  in  the  Lippert  Furniture  Company 
is  Herbert  Lippert,  a  young  man  of  exceptional  ability, 
who  is  a  wide-awake,  progressive  business  man,  with 
the  respect  of  his  business  associates  and  all  who  come 
in  contact  with  him. 


FURNITURE  CLUB  IN  NEW  YORK. 

"The  Furnitui-e  Club,"  an  organization  to  promote 
sociability  among  furniture  men,  and  to  be  composed 
of  furniture  commercial  men,  dealers,  or  their  accredit- 
ed buvers,  has  been  formed  in  New  York.    At  a  first 


ooZfo'/  "  Furnishings  for 
Verandah  and  Lawn 


I*     '  I"  n  iMir  ft  nio«t  «n.  I'll..-  I... I 

>■  |>!.i<iiiinz  l>i  H\  iipi  lltp  '•(•l4i>l<'  rrtii  ii  ■■M 
ilk  im*l  wi'll  v'r  *tiur  I'liiflLt.-r"*  ifacli  «  -i' 


rtu*  Iiolhluy  iilarf  xmir  ■■! 
in  s.hmI  Itmr. 
S'lni"  Kiift  ial  low  prirp  rr;iliir(><  for  Tliiir^dn-  — 

S^-lnl  RMltar-  M>«*        A«4i*w  Jiftte*         •Slw"  Hammock  CotMh 


Arm  Oialr -Mt4»   »r  014  *b>«i         4-PM«»«**r  Law  5wli»«  Huflwno 

n     h  <^H»'»»  •••ir»»«.  ***^  •  ttl  —rr.  tf*<  i 


Th*  Adamt  Furniture  Co.»  Limited,  City  Hull  Square 


I\xiiini>I<'  of  lulvorlisiiiff.  by  Iftitfo  ''itV  dealer. 

iiu'titing  of  llu'  clul)  Ihc  rolhnvin*;  U'lnporary  olVicors 

wore  elected:     Isidor  I.  Gans.  temporary  chairman; 

SaniultM's.  Icuiporary  troasuriM';  and  Cleo.  Snyilor, 
itMuporary  secn'tary. 

It  is  generally  (^oiu'edod  a  mistake  for  a  girl  to 
nun*ry  a  man  to  rrlonn  him.  It  is  al>out  the  same 
Uin<l  <>r  a  mistake  lo  hirt'  a  man  to  reform  him. 
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Collins'  Course  m  Show  Card  Writing 


Eighth  of  a  series  of  articles 
specially  prepared  for  this 
journal. 


PRACTICE  WORK.  With  cm  id  writing.  ;is  vvitli 
musio  or  painting  or  any  oIIum-  lino  of  luinuin  i  n- 
dojivor,  till-  average  per.son  does  not  appreciate 
practising.  Practiee  is  the  hunuiiuni  part  ol'  the  ac- 
eoniplishinent  that  sometimes  becomes  drudgery.  Rut 
protieieiiey  in  card  writing,  the  same  as  in  other 
branehes  of  art,  can  oidy  be  obtained  by  exercise  and 
practice. 

It  is  generally  understood  that  to  be  a  successful  card 
writer  one  must  have  a  very  steady  hand.  But  many 
card  writers  have  "shaky"  hands.    This  is  overcome 


to  the  work.  Follow  this  until  you  have  done  the  entire 
number.  The  arrows  indicate  the  direction  of  the 
stroke.  These  examples  cover  almost  every  kind  of 
stroke  in  the  making  of  the  various  styles  of  alphabets 
nu't  with  in  card  writing.  Nos.  26  and  27  are  examples 
of  "sharpening"  the  corners  of  a  letter;  26  is  the 


l&    17   1819  20  Zl  22. 


23   24-  25-    26  27 

Fig.  12.    Practice  exercises. 


28 


29     30  3j 


by  practice  and  the  various  ways  of  resting  the  hand 
while  at  work.  Some  whose  hands  shake  perceptibly 
while  holding  the  brush  free  from  the  work  will  have 
a  perfectly  steady  "nerve"  the  moment  the  brush  is 
applied  to  the  card.  This  condition  is  obtained  only 
by  practice. 

Fig.  12  contains  excellent  examples  for  practice  that 
should  be  made  by  the  hundred.  They  are  all  one- 
stroke  lines,  and  can  be  applied  to  any  class  of  letter- 
ing. Take  any  one  of  the  examples  and  make  it  a 
hundred  times  or  more.   This  will  accustom  your  hand 


Right 


Fig.  13.   Righting  an  error. 

left-hand  corner  and  27  is  the  right-hand  corner. 
After  making  the  vertical  strokes,  as  indicated  by  the 
arrows,  the  corners  are  finished  with  a  cross  or  hori- 
zontal stroke. 

ERRORS. — It  is  easy  to  make  errors  in  writing  cards. 
One  may  be  writing  a  word  and  mentally  spelling  it 


ABCDEFO 
HIvJKLMN 
OPQRSTU 
VWXYZ  ^ 


Plate  .31.— Full  Block  Roman  (heavy). 
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abcdef 
ijklmnopq 

pstuvwxyz 

Plate  32.— Lower  case  of  Full  Cloi  k  Uoitimp  (1um\  y). 


as  he  pi'oceeds  with  tlic  work.  For  (^■xaiuple,  he  may 
be  writing  the  word  "Right."  While  working  at  the 
letter  '  (i"  he  mentally  says  the  next  letter,  "11." 
l^,y  th.-  time  he  has  finished  the  letter  G.  having  said 
in  mind  "11,"  he  may  go  on  and  write  the  letter  "T," 
and  leave  the  letter  "H"  ont.    Tliere  are  various  ways 


.Saiuple  ol  ■  s|ialtt  r  '  uiirk. 


of  eoi-reetiiig  errors.  It'  it  he  a  small  card  with  little 
work  on  it.  and  you  air  not  far  advanced  with  it,  it 
may  lie  wril  tn  tliiow  whole  cai'd  away  and  make 
another.  Wlnrr  the  error  is  slight,  as  a  slip  of  the 
brush  or  a  drop  of  color  tliese  may  lie  ei'ased  with  a 
sharp  Unit'e.  and  then  s;iiid|)apei-  the  place  with  a  very 
fine  gi-ade  of  N;ind|i;i|M  r.  If  tlir  e;ird  is  large  and  .vou 
are  well  a<lv;iiieed  with  the  work  and  should  leave  out 
a  letter,  as  in  Kig.  you  may  lie  able  to  overcome 
the  mis!;ikc  liy  |iaiielling  the  word  ;ind  cliangiiig  the 
eolor  ol  thr  letters.  'I'his  is  (Uily  expedient  in  a  eai'd 
1)11  which  li;i\c  spent  ccuisidei  a  hie  lime,  and  where 

the  |;ry-oiii  will  permit  it.  On  white  card.s  it  is  ol'len 
possible  to  correct  ei-rors  by  painting  over  Ihem  with 
white. 


.\LIMI.\1;I-:TS.— The  two  styles  of  alphabets  this 
month  will  furnish  good  mateiial  for  jiractice.  Plates 
:{1  and  .'{.'!  ai'e  upper  and  lower  case  Full  l>lock  Roman 
(heavy).  Such  letters  are  vei-y  suitable  for  words 
needing  s[)ecial  emphasis  on  a  card.  They  are  not 
suitable  for  general  use,  as  all  block  letters  take  too 
much  time  to  execute.  Plate  -V-i  is  an  eccentric  style 
of  lettei-  suitable  for  special  words,  etc.  The  card 
writer  has  much  lilterty  in  making  letters  of  this  char- 
acter, but  it  is  well  to  adhere  to  a  general  line  of  con- 
formity thi'oughoiit.  Notice  the  first  sti'oke  in  I'>,  P. 
1),  and  A  are  straight,  while  E.  F.  K.  T;.  II,  I,  etc.,  are 
crooked.  The  former  letters  may  have  been  crooked 
also.  l)ut  they  do  not  .seem  out  of  place  as  tlu'y  are.  A 
similar  divergence  is  iioticeal)le  in  the  small  letters. 
The  outlining  of  tliese  letters  adds  a  linisli  to  them 
t  hat  is  very  effective. 

SAMPLE  CARDS.— Tile  card  suggestions  this 
month  are  adaptable  to  almost  any  line  of  trade.  Dur- 
ing .Inly  business  usually  falls  olV  a  little  on  account  of 
the  hot  weather  and  penple  going  a-holidaying.  At 
such  a  time  many  merchants  run  a  special  sale  to 
deal-  ont  the  odds  aiul  cuds  of  the  spring  and  early 
summer  slocks.  For  such  a  sale  the  "July  Sale"  cart! 
will  be  very  ajijiropriatc.  It  will  do  admiralily  for 
hardware,  furniture,  music,  groceries,  drugs,  clothing, 
and  many  other  lines.  The  goods  on  display  in  the 
window  should  be  well  price-ticketed.  The  words 
"July  Sale"  on  the  card  is  a  good  example  of  letters 
ill   i'late  These  should  be  in  I'cd  and  sliaded  in 


Every  Line  Reppesented 
in  ill  15  Window  Ti>cMncnJou5- 
ly  Rcdaeed.   Note  tlie 
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grey  or  green.  The  small  lelteriug  slioiiM  lie  in  black, 
with  buriler  in  grey  or  green. 

Every  line  ol'  business  will  luive  sonu'lliing  \'ov  I  lie 
holiilay-seeker.  Tlie  '"Sunmu'r  Outiiiir"  ciird  is  ;m 
example  of  one  for  the  suiumer  eottagt  is'  needs.  Tlie 
pietnre  is  ii>  the  naturjil  colors,  oi-  you  m.iv  paste  a 
pietiire  on  to  the  eard  and  woik  the  liiiiili  i'  .iround  it. 
The  letters  are  gooil  examples  of  tiie  eeeentrie  style 
shown  in  Plate  .'{;{.  The  large  letters  sliould  be  in  red 
with  the  outline  in  bbud;. 

The  .$,")  eard  is  made  with  "spMltei'  wmk."  wliieli 
is  almost  as  tiiu'  as  air  l>riisli  work.    This  e;ir<|  is  a  sug- 


K.xuuiplc  of  use  of  eccentric  letters. 

gestion  any  store  may  adopt.  Hardware,  furniture, 
drugs,  music,  groceries,  clothing,  boots  and  shoes,  and 
plenty  of  other  things  are  all  needed  at  the  camp  or 
summer  cottage.  The  price  may  be  changed  to  suit  the 
article.  The  background,  or  spatter  work,  should  be 
in  red  or  green  with  a  dark  red  ribbon,  and  in  red, 
and  balance  in  black  and  shaded  in  grey. 


STOP  THE  STORE  LEAKS. 

It  is  one  tiling  to  mark  goods  at  a  certain  price 
which  should  show  a  neat  profit  at  the  end  of  the 
year,  but  it  is  quite  another  thing  to  cash  in  on  this 
basis  ! 

Too  man.y  stores  carry  over  from  year  to  year  a 
large  percentage  of  stock  that  becomes  out-of-date, 
shop-worn  or  damaged  in  some  slight  manner.  Herein 
profits  are  seriously  eaten  into. 


Clearance  sales  should  be  held  twice  a  year.  Inter- 
est on  investment  is  costing  money  every  day.  De- 
|ireciation  is  costing  money  every  day.  Keep  the  goods 
moving.  Turn  your  money  over  often,  each  time  at  a 
profit  means  successful  merchandising. 

Clearance  sales  mean  money  in  the  hand.  Cash 
discounts  make  up  the  largest  part  of  many  depart- 
ment stores'  profits.  Ready  money  makes  cash  dis- 
counts possible. 

Carelessness  in  buying  is  responsible  for  many  seri- 
ous leaks.  The  mail  order  houses  are  keen  buyers — 
get  all  the  cash  discounts,  ship  many  of  their  goods 
direct  from  the  factory  and  thereby  save  handling,  buy 
in  large  quantities  and  get  this  additional  discount. 
Those  houses  are  your  real  competitors.  Careful  buy- 
ing, know-how  buying,  is  imperative.  Do  not  blame 
others  for  your  own  carelessness.  The  farmer  is  a 
great  student  of  catalogues  and  is  generally  a  careful 
buyer. 


BUSINESS  PHILOSOPHY. 

Just  because  you  have  pulled  oflf  a  good  advertising 
stunt,  don't  expect  its  momentum  to  last  forever. 

The  man  who  stops  advertising  because  times  are 
dull  will  never  see  good  times  again  for  his  business. 

The  merchant  who  makes  good  is  not  he  who  has  the 
most  capital  or  the  best  location.  It  is  he  who  has 
the  most  ambition. 

When  business  is  rotten  shut  up  about  it.  Don't  ad- 
vertise the  fact  for  the  benefit  of  competitors  and  the 
disgust  of  customers. 

No  matter  how  hot  your  competition  may  be,  there 
are  always  plenty  of  lines  that  are  not  well  sold,  lines 
that  you  can  sell  better  than  anybody  else  sells  them. 

Don't  have  any  quarrel  with  your  competitor.  If 
your  disposition  is  such  that  you  must  quarrel  with 
someone,  quarrel  with  the  railroad  company  or  your 
lawyer. 

Don't  fall  into  a  pessimistic  attitude  about  your  busi- 
ness. Pessimism  is  based  more  on  what  you  are  afraid 
may  happen  than  on  what  has  happened,  or  what  is 
really  apt  to  happen. 


LIFE  ETERNAL. 

"The  elm  lives  for  200  years,  the  linden  for  300,  the 
oak  for  500  years — " 

"And  the  chestnut,"  interrupted  the  other  half  of 
the  sketch,  "lives  forever." 


l^late        An  eccentric  style  of  letters. 
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Selling  Methods  m  the  Furniture  Store 


Some  Experiences 
and 

Suggestions 


EVERY  dealer  .should  have  a  desk  pad  or  a  book 
of  the  proper  kind  for  making  notes  of  things 
that  he  should  do  or  intends  to  do  on  certain 
days.  How  often  is  it  the  ease  that  a  dealer  makes  a 
mental  note  of  something  he  must  do  on  a  certain  day — 
perhaps  a  week,  month  or  even  farther  ahead.  The 
day  comes  and  goes  without  that  thing  being  done, 
because  the  mental  note  has  failed  to  remind  him.  Here 
is  where  a  note  pad  or  book  can  be  made  of  value.  Pro- 
perly conducted  the  merchant  will  get  in  the  habit  of 
looking  over  it  each  morning  to  see  what  should  be 
done  that  day — or  he  may  have  his  bookkeeper  keep  tab 
on  the  book  and  draw  these  things  to  his  attention. 


FURNISHING  TWO  ROOMS  FOR  A  DOLLAR. 

(•onion  &  Kcilli,  '■the  pi'ciuici'  hoiiscfufuishers, "  of 
Halifax,  N.S.,  durin_g  June  conducted  a  "one  dollar 
furniture  sale,"  for  articles  regularly  sold  from  $2  to 
$12.').  Their  announcejuent  of  the  event  reads  as  fol- 
lows : 


STARTING  MONDAY 


And  until  not  less  than  2,50q 
people  have  visited  our  store  to* 
secure  thcRC  marvellously  wonderful  offerings.  That's  what  we  want — 
More  people  to  know  us, — and  where  we  are,— we  are  in  the  Big  Red  Hrick 
Keith  Bulldinpr, — and  that's  where  you  will  find  strictly  guaranteed,  highest 
quality,  newest  and  latest  1914  styles  and  designs  of  Furniture,  Carpets,  Lino- 
leums, Stoves,  Curtains.  Linens,  etc.  And  you  will  also  have  the  opportunity  of  a 
Jpy/fa  choice  and  selection  from  any  article  in  the  house  for  $1.00, 
£^  f  paying  in  full  for  the  selection  you  make.     Don't  forget  that 

Btatement,— whatever  you  select  from  the  special  ONE  DOI^LAR  S.ALE,  will 
cost  you  not  a  cent  more  than  ONE  DOLLAR,  no  matter  its  value,  you  get 
It  for  ONE  DOLLAR. 

EV^y    Ti^YnmHlif  •  ^'^^  purchase  $25.00  worth  of  any  kind  of 

•*  I^XuTJipm  *       "    goods  and  it  gives  you  a  FREE  and  unre- 

stricted choice  of  any  $5.00  article  in  the  store  for  $1.00  or  a  total  of  $26.00 
for  all,  other  amoi^nts  as  follows: — 


With  Boy 
Wiib  any 
WHb  my 
Wltb  any 
WKh  loy 
WKb  ft&y 
Wlih  any 
Wilh  any 
Willi  any 
Wlih  any 
With  any 
Wtlh  any 
WHb  any 
Wllh  any 
Wltb  any 


I  10  00 
20  00 
30  UO 
40  00 
»0  00 
CO  00 
70  00 
10  00 

to  00 
100  00 
12b  00 
l&O  01) 
I7ft  00 
200  00 
GOO  00 


puribaa? 
purchaav 
putrhnif- 
purthaiv 
pur<-baa« 
piirchaao 
purrhaie 
purcbaac 
purthnu'^ 
purcbBM 
piirchaav 
purcliaio 
purrbn»4t 
puri'hnHc 
purchaop 


i.'hiilco  or  any 

rhoke  of  any 

(tiolcf?  or  any 

i:h(tlc<i  of  any 

choice  of  any 

chut':4>  of  any 

chole*'  of  any 

chotco  of  any 

rholcn  of  any 

cbotc«  of  any 

rhoke  of  any 

rhoico  of  any 

i-hulri>  of  any 

rholrn  of  any 

clioitc  of  any 


14  00 
16.00 
II.OO 
20  00 
S]  Zft 
87  6(1 
43. 7& 
to  0<l 

r.fi  00 


arllilr  lor 

arll>-li>  for 

arllrli'  for 

urlicfu  lor. 

arllrl*  far. 

ardclo  for 

anirlA  fcr 

artJcIo  tor. 

arlkin  for. 

artlcl«>  for , 

arlirl*  for 

ariii'l'>  for. 

uriklp  for. 


nrllcio  for 


•  I.UO 
9  too 

•  1.00 
.•l.OO 

•  l.OO 
«I.OO 

•  1.00 

•  l.OO 

•  I.UD 
•1,00 

•  t.OI) 

•  l.OO 

•  I  flO 


PUSH  THIS  BUTTON  AND  SEE  OUR  STORE. 

A  dealer  is  u.sinjr  a  novel  way  of  rnai<iiii,'  talk  ahout 
his  store,  and  in  a  clieaf)  and  practical  way.  lie  ha.s 
wired  his  .store  lifjhts  to  a  push  Imtton  switch  located 
at  the  entrance  of  his  store,  and  [)laccd  undornealh  the 
switirh  a  si<,'n  which  reads:  "Push  this  button  and  see 
our  store."  1'as.sers-by  in  the  eveninja:  are  attracted  to 
the  .show  window,  and  observinf?  the  odd  sip^n,  comply 
with  its  request,  when  the  entiri;  estal)lishnient  is  bril- 
liantly illuitiinated.  All  this  ha[)pens,  of  course,  after 
the  stoi'c  has  been  closed  at  niu'ht.  The  switch  i.s  of  a 
ly|)e  that  releases  a.s  soon  as  the  y)ressur(!  is  removed 
from  tli(?  button,  and  conse(|ni'titly  only  a  .smnll  amount 
of  current  is  consumed.  Persons  who  have  .seen  the  re- 
sult of  the  contrivance  have  mentioned  it  to  their 
friends,  and  brou|L,dit  them  to  witness  the  scene.  The 


amount  of  oral  advertisin<r  received  has  been  very  ex- 
tensive. The  one  drawback  that  occurs  to  us  is  that  the 
children  might  use  it  as  a  source  of  amusement. 


SOLICIT  SUGGESTIONS  FROM  CUSTOMERS 

The  Regina  Trading  ("o.,  Kegiua,  Sask.,  solicit  cus- 
tomers to  make  suggestions  to  the  managers  as  to  how 
their  service  may  be  bettered  or  the  efficiency  of  the 
organization  increased.    A  suggestion  box  has  been 


OUR  SUGGESTION  BOX 

Being  ever  on  the  lookout  for  suggestions  and  ideas 
which  will  better  our  service  and  increase  the  effi- 
ciency of  our  organization  we  have  placed  a  suggestion 
box  in  the  centre  of  the  store  on  the  ground  floor,  on 
the  door  beside  our  time  clock.  We  will  be  pleased  to 
have  our  patrons  and  friends  drop  in  any  suggestions 
which  they  think  wUl  better  our  service  or  efficiency. 
And  these  will  receive  our  prompt  consideration.  You 
as  a  purchaser  will  no  doubt  notice  lots  of  little  things 
which  we  overlook  and  which  should  be  remedied.  Let 
us  have  your  ideas  and  views.    We  thank  you. 


Amiouiici^iiieiil  of  .suggestion  box  iniulc  liy  Kogiiia  Tradiiifr  Co.  in  their  ad. 

placed  on  the  main  floor  foi-  this  purpose.  In  a  recent 
ad.  they  drew  custoinei's'  attention  to  this  feature.  The 
section  of  the  ad.  in  (|uesfi()ii  is  reproduced  here.  It 
has  a  marked  value  in  getting  tlu'  goodwill  of  cus- 
'I's,  and  inspiring  greatei-  confidence  in  the  store. 


GAVE  AWAY  MAIL  BOXES 

The  American  Paiid  and  Oil  Dealer  tells  of  a  Neb- 
raska dealer  who  recently  gave  away  metal  mail-boxes 
to  people  on  the  rural  routes,  each  box  bearing  his  ad- 
vertisement. He  sent  out  postals  telling  each  farmer 
to  present  the  card  and  get  his  box.  Then  each  signed 
a  receipt,  which  prevented  anyone  getting  more  than 
one  box,  brought  desirabl(>  people  to  his  store,  got  their 
correct  names  for  his  mailing  list-  and  made  uumy 
friend.'^  among  i)eople  who  had  never  been  in  the  store 
before.  A  special  sale  that  week  showed  the  people 
calling  for  tlnur  boxes  that  this  dealer  was  onto  his 
job.  Here's  hoping  that  none  of  those  l)oxes  carried 
nuich  mail  to  or  from  the  catalogue  houses. 


NOVEL  ADVERTISING  STUNT. 

The  l'\  ( '.  l'.uri-ouL;lirs  h'urnitnre  ('o..  Toronto,  during 
the  hot  (lays  of  .lune.  tilled  their  three  big  windows 
with  large  sunshade  inid)rellas  such  as  ai-e  used  by  tiriv- 
er-s  of  expi'ess  wagons.  Cards  announcing  a  special  sale 
of  these  for  4S  eenis  each  to  drivers  lirouglit  buyers 
I'roiii  all  scclions  of  tile  city,  .'ind  the  residt  is  seen  to- 
day, ami  will  be  seen  until  the  md  of  the  summer,  in  a 
lot  of  frei'  ail  vert  isiiig  for  the  Itnn-onglies  Co..  as  the 
undirellas  are  panelled  with  adverti.sing  mattei-  print 
ed  on  t  he  outside. 
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A  VALUE  GUARANTEE  SALE. 

Sonic  tiiuc  iif^ii  tile  lloiiic  h'tii  inhiif  ( .  Limit- 
ed, Caljrnry,  ran  what  iIh'v  IcimumI  "A  N'.-iluc  (iiiiir- 
anti'f  Salt'." 

Dui'ili^  this,  as  urll  ;is  all  dllin-  raiii|iaii:-iis,  tlicy 
bai'ki'il  U|)  thi'ir  ailvi'i-tisiiij;  \\\\\\  i^iumI  window  dis- 
plays, anil  tlu'  salt'  was  a  suciH'ssful  oiu'. 

Whrn  advertising.'  tlicy  ^ivc  nricfs.  and  lai<('  every 


A  Value 
Guaranteed  Sale 

That  You  Cannot  Afford  to  Miss 


■  iij  n-«l>*r  AD  th(  »lark  Hoi  !•  '^hil  «•  nrr  rfi'ln^  diirlnit  Iht*  iitii|iri<ilu 
i.Htiu.  fr»MUHlMuDy>tl»I..>i.lkt>l»rv«rf  nrUHCtn  DOW'S  ' 
tnd  tifty  arltott  n  mikfd  tu  |<bin  lifurr*  and  Ibt  |Mh>l       mil  yauv 


You  Can  Buy  at  This  Sale  on  Credit 


Extn  Specials  in  Leather  UphoUtered  Goo<U  Today  and  Saturday 


PXATHU  flLLOWI. 


I 


'  ^iMMk  U.w^ut.  MWr*  Vtmtt  Q>i4rftrr4  Oik  fU    You  >h.  .U 


tVT,»VTHINO  ; 


The  Home  Furniture  Co.,  Limited 


precaution  in  re{rard  to  supi)ly  tlie  floods  at  the  figures 
given. 

The  Home  Funiiture  Co.  liave  been  in  l)iisiness 
about  two  years,  and  they  do  not  hesitate  to  say  that 
a  great  deal  of  their  growth  is  due  to  their  insistent 
advertising. 

" Adverti.sing, they  say.  "invariably  brings  us 
good  result.s.  ■" 

The  accompanying  engraving  is  a  reproduction  of 
one  of  the  ads  they  ran  during  the  "Value  Guarantee 
Sale."  The  original,  which  was  11  by  10  iiiclies,  was 
an  all-i*ound  good  ad. 


PROFIT  FROM  ADVERSITY 

A  motor-omnibus  in  Lon(h)n  recent l,y  ran  on  the  side- 
walk in  Tottenham-coui't-road.  and  found  its  ultimate 
destination  in  the  plate  glass  window  of  a  furnishing 
store.  A  notice  was  promptly  pasted  on  the  window, 
the  Westminster  Gazette  states,  announcing:  "The 
mo.st  attractive  witulow  in  T.iondon  to-day.  Even  draws 
motor-buses." 


DOES  COMPETITION  HELP  OR  HINDER? 

Here  i.s  an  actual  happening  that  shows  the  l)enefits 
of  competition:  In  a  small  town  not  a  thousand  miles 
from  Toronto,  two  merchants  were  doing  a  fair  busi- 
ne.ss.  It  wa.s  nip  and  tuck  between  them,  when  one 
suddenl.v  died.  The  other  merchant  then  sat  back  atul 
began  to  take  things  eas.v,  feeling  that  he  could  afford 
to  do  it.  His  stocks  gradually  became  depleted,  he 
bought  carelessl.v,  and  grew  indifferent  to  the  w^ants  of 
his  castomers.  In  less  than  a  year  his  business  was 
barel.v  paying  expeases,  the  mail  order  houses  flourish- 
ing at  his  expense.  Then,  along  came  a  young  man 
who  opened  up  in  the  store  left  vacant  'b.y  the  merchant 
"who  died.  The  newly  painted  front,  the  clean  appear- 
ance and  fresh  stc^-ks  of  the  new  merchant  attracted 
trade  from  the  start.    This  close  competition  arou^sed 


the  other  merchant  to  the  necessity  of  doing  something 
to  save  his  l)nsiness.  The  I'ivalry  between  the  two  mer- 
(diants  became  spirited,  and  the  new  life  in  both  stores 
won  back  tiie  local  trade.  Within  a  year  both  mer- 
chants were  prosjx'ring,  a  result  due  entirely  to  close 
com  ix'tition. 


ONE  PRICE  SALES. 

Many  firms  conduct  one  price  sales  with  considerable 
success.  Ill  many  commuiuties  it  is  new  and  therefore 
this  form  of  advertising  proves  interesting  to  custom- 
ers. The  dealer  lists  a  number  of  lines  that  can  be 
sold  singly  or  grouped  at  a  certain  price.  If  it  is  in- 
tended to  make  the  one  price  sale  a  big  feature,  the  ad- 
vertising can  be  supplemented  by  window  and  interior 
display  showing  goods  at  that  certain  price.  In  this 
way,  a  number  of  lines  can  be  advertised  or  displayed 
in  a  way  to  sell,  and  yet  only  take  up  the  minimum 
amount  of  space. 


AN  INTERIOR  DISPLAY. 

In  a  large  metropolitan  furniture  store  an  entire 
floor  was  converted  into  a  garden  and  verandah,  ap- 
|)roximately  seventy-five  feet  long  and  built  along  the 
wall.  Between  the  colunuis  were  painted  river  scenes, 
while  the  columns  were  made  to  imitate  brick  with 
clinging  vines  and  nasturtiums.  .  The  top  was  built 
with  rafters  and  intertwined  with  imported  German 
province  roses.  On  the  verandah  were  suspended 
Japanese  lanterns.  On  the  newel  posts  of  the  balus- 
trade were  placed  large  jardinieres  holding  plants  and 
cree])ers.  The  floor  was  covered  with  matting.  The 
whole  floor  served  the  double  purpose  of  making  cus- 
tomers comfortable  and  showing  them  goods  in  natural 
surroundings  at  the  same  time. 


PRICE  CARDS  AND  THEIR  VALUE. 

Many  dealers  fail  to  realize  the  tremendous  value  of 
[)rice  cards  in  their  windows.  To  show  goods  without 
prices  kills  more  than  fifty  per  cent,  of  the  value  or 
effectiveness  of  the  display.   The  average  person,  even 


This  corner  of  a  rest  room  in  a  Canadian  factory  suggests  another  outlet 
tor  tlie  live  furniture  dealer.   This  room  is  furnished  with 
wicker  furniture  and  a  player  piano. 

though  he  is  attracted  to  an  article  in  a  window,  will 
pass  it  by,  and  not  inquire  about  it  or  go  in  to  buv,  if 
the  price  is  not  shown  on  it.  If  he  has  seen  the  price 
on  the  article  in  the  window,  and  then  comes  into  the 
store  and  asks  to  see  the  goods,  the  sale  can  be  made 
with  little  trouble. 
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Attractive  Display  Fronts  for  Furniture  Stores 

BY  W.  S.  FRENCH 
Publicity  Manager  of  the  Kawneer  Mfg.  Co.,  Ltd.,  Toronto 


The  only  thing  on  earth  that  justifies  tlu-  purchase  of 
a  store  front  is  sales.  Mere  protection  to  the  merchan- 
dise on  display  never  justified  the  expenditure  of  the 
amount  of  money  it  takes  to  put  in  a  modern  store 
fi'oiiT.  The  money  a  good  store  front  saves  pays  very 
little  interest  on  what  is  invested — the  thing  that  counts 
is  the  money  it  makes. 

To  display  furniture  it  recpiires  a  furniture  store 
front — to  display  jewelry,  the  jeweler  must  have  a 
front  designed  and  huilt  in  accordance  with  his  re- 
(|uirements — the  butcher  needs  a  butcher  store  front. 
In  fact,  right  down  the  line  you  will  find  that  each  re- 
tail establishment  re(iuires  its  own  individual  and 
I'epresentative  store  front  if  the  retailer  would  i)ush 
iiis  sales  to  the  limit. 

To  boil  the  whole  thing  down,  we  might  say  that  the 
rnodern  store  front  is  a  part  of  the  business  with  which 
it  is  associated,  and  not  simply  a  |)ai't  of  the  building 
ill  which  it  is  installed. 

The  lack  of  consideration  and  belief  in  this  fact  has 
caused  the  misapplication  of  thousands  and  thousands 
of  dollars  in  store  fronts. 

Too  nuiiiy  merchants  are  prone  to  hand  the  entire 
iiiattei-  ovef  to  the  local  contractor — to  one  who  is  in- 
eoiii|)etent  to  |)Ul  in  store  fronts  that  will  do  the  work 
expected  of  them.  You  wouldn't  entrust  your  business 
with  a  carpenter — still,  on  the  other  liand,  if  you  were 
to  build  a  new  .store  front,  you  would  be  very  liable, 
according  to  the  custom,  to  call  in  your  local  carpenter 
and  ask  him  to  design  a  stoi'e  front  to  fit  your  business. 
What  docs  he  know  about  the  furniture  business — 
\v^at  (Ux's  he  know  about  your  dis[)lay  requirements? 
lie  can  take  care  of  your  structural  re(|uirenu'nts  in 
good  shape,  but  he  is  not  (|ualifie(l  and  not  comix'tent 
to  tell  you  what  you  need  in  the  way  of  a  commercial 
store  front. 

You  will  grant  that  your  big  money  is  made  in  the 
sale  of  complete  suits  of  furnit\ire,  not  merely  because 
of  the  increased  profit  per  sale  but  because  of  the  in- 
creased voluiru'  and  l)ecause  of  the  increased  satisfac- 
tion on  the  part  of  your  custom.er.  All  this  is  iu)t  true 
with  the  sale  of  single  pieces  of  furniture.  And  in 
order  to  sell  complete  suits,  it  is  absolutely  necessary 
to  show  c()m|)let(;  suits  and  not  simply  single  pieces  of 
furniture.  True,  there  are  many  single  articles  in  the 
retail  fur'niture  storr  that  are  not  a  part  of  complete 
suits,  so  thcii'  (lis|il;iy  is  easily  taken  care  of. 

in  order  to  show  (complete  suits  of  furniture  in  the 
show  win(lf)ws.  large  space  is  neeessaiy.  ami  in  the 
case  of  ;i  (i;iirow  building  of  t  en  I  i  iiks  this  |>resents  diffi- 
cult obstacles  to  overcome. 

Tile  accompanying  illustration  is  a  treatment  of  a 
com|)aratively  nai'row  furniture  store,  and  while  it  is 
very  simple  in  design  it  eimbles  the  display  of  furniture 
in  the  proper  way.  This  constitutes  but  one  (b-parf 
ment.  so  but  one  eoiii|ilete  suit  can  be  shown  at  a 
tiiiH'.  The  minor,  simple  pieces  e;in  he  placed  in  the 
rear  ol'  the  show  window  ncjn'  tln'  door,  ami  will  nol 
complicate  the  displ.iy  as  ;i  wlif)le. 

This      rt  icn  l;i  !■  1 1 1  n  si  i;i  lion  shows  the  show  window 
tloor  on  11  line  w  illi  ihe  lop  of  I  he  bullvhead.  Iiut  in  most 
cases  that  should  l)e  changed.    The  bulkhead  <•)'  a  fiirni 
ture  store  siu)uld  nol  be  over  12  in.  in  iieight,  and  in 


iiuiny  instances  it  is  advisable  to  eliminate  the  false 
floor  and  to  extend  the  stoi-e  flooi'  thi'oughout  the  front. 
Such  a  treatment  facilitates  the  handling  of  heavy 
pieces  of  furniture,  and  at  the  same  time  allows  the 
passers-by  to  view  the  furniture  in  a  normal  way.  Tops 
of  such  articles  as  tables  and  desks  can  be  easily  seen. 

Show  your  furniture  as  it  will  ajipear  in  the  home  or 
office — make  it  api)ear  natui'al — thafs  the  way  to  build 
up  your  sales. 

One  furniture  dealer  states  that  his  modern  store 
front  is  paying  a  big  interest  on  the  investment,  simply 
because  he  is  able  to  sell  what  he  wants  to  sell,  not  what 
the  peo|)le  want  to  buy,  also  because  it  keeps  his  stock 
up-to-date,  not  allowing  any  particular  style  of  furni- 
tui'e  to  become  anticpiated. 

If  you  wei'e  to  build  a  home  you  would  take  into 
consideration  your  own  reiniiremeiits.  then  why  not  do 


A  window  lliiit  moots  tlic  rp<|\iii'etnciit.s  of  the  furnituio  triido.  Plenty 
of  (Usiilay  spiK'O,  lots  of  litrlit.  imd  siniplo  attrai  tivo  liaokiT'ound. 

the  same  when  you  build  a  store  front?  Your  pros- 
perity depends  al)solutely  upon  your  ability  to  cause 
the  peo|)le  to  enter  your  store,  and  tiiere  is  not  a  more 
logical  means  of  doing  that  tiian  l)y  a  good,  iiuide-to-iit . 
representative  store  front. 


A  GOOD  RESOLUTION. 

The  merchants  in  Colboriie  have  signed  a  petition 
pledging  themscdves  not  to  buy  ti(d\els  fi-om  tiidiet  sell- 
ers for  concerts,  socials,  teas,  etc. 


The  \'anenuver  l"'uriiilure  ( "o.  iias  removed  to  North 
\  ;i  lleoii  \  c  |- 


Keeping  the  traveling  salesman  waiting  all 
morning  and  then  at  noon  rushing  oflF  to  din- 
ner doesn't  win  the  confidence  of  the  traveler 
or  anybody  else. 
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GET  INTERESTED  IN  WINDOW  TRIMMING 

W\'.  niiiK  upmi  runiiliiri'  fli'ik>  lliat  llu'\  i nl rrcsl. 
themseivi's  in.  and  give  some  study  to,  the 
matter  of  window  trimming.  The  importance 
of  good  window  ilisphiy  as  a  means  of  attracting  busi- 
ness to  the  store  is  becoming  recognized  more  and  more 
every  ilay.  It  thereft»re  stands  to  reason  tliaf  tlic  lunii- 
tiuv  eh'rk  whi»,  in  addition  to  possessing  selling  ability, 
is  a  good  window  trimmer,  will  meet  with  the  greater 
success  and  will  secure  a  larger  salary  than  if  he  knows 
nothing  in  regard  to  arranging  good  displays. 

Good  Window^  Trimmer  Receives  Larger  Wages 

It  has  to  be  admitted  that  some  other  lines  of  busi- 
ness are  more  advanced  in  window  trimming.  This  is 
just  because  they  recognized  the  v.ilue  of  window  dis- 


AUiactivc  front  of  a  l^oijilon.  Kii^..  >torc. 


play  sooner.  Clerks  in  these  other  lines,  as  for  instance 
drygoods,  receive  a  bigger  wage  when  they  know 
something  about  window  trimming.  The  same  thing 
is  true  in  the  furnitiii-e  trade,  and  will  become  more  so 
as  time  advances,  and  every  clerk  should  be  looking 
to  the  future.  If  a  clerk  expects  to  go  into  business 
for  himself,  it  is  equally  as  important  that  he  study 
window  trimming. 

In  addition  to  reading  as  much  as  possible  on  the 
question  of  window  trimming,  the  clerk  should  give 
some  study  to  it  himself,  and  put  forth  an  effort  to  turn 
out  as  attractive  and  as  great  selling  displays  as  pos- 
sible.  Time  spent  at  this  work  is  well  spent. 

Window  trimming,  when  it  is  gone  into  in  the  right 
way.  is  one  of  the  most  interesting  parts  of  the  clerk's 
work.  Where  is  the  clerk  who  does  not  take  interest 
and  pride  in  turning  out  a  display  that  attracts  people, 
brings  forth  favorable  comments  from  them,  and  sells 
goods  for  the  store? 

Another  line  of  endeavor  that  the  ambitious  clerk 
would  do  well  to  take  up  is  show  card  writing.  A  good 
show  card  writer  can  always  command  a  higher  salary 
than  the  ordinary  clerk.  In  this  connection  we  would 
draw  the  reader's  attention  to  the  splendid  series  of 
articles  on  show  card  writing  that  are  being  run  in  the 
Furniture  World.  They  are  prepared  by  a  competent 
card  writer,  and  should  be  a  great  value  to  the  clerk 
interested  in  increasing  sales  by  means  of  show  cards. 


SUMMER  WINDOW  DISPLAY  SUGGESTIONS 

As  lo  I  lie  cha  racier  of  tiu^  goods  wliicli  are  to  be 
sliow  II  ill  a  w  indow  devoted  to  summer  specialties  de- 
pciKlence  iiiusl  be  placed  n[)on  whatever  is  in  stock, 
but  if  tiie  window  is  lai'ge  enough  and  sufficient  goods 
are  on  hand  it  ought  to  include  all  articles  of  hot 
weatlier  furnitui'c  that  could  be  supposedly  used  in  a 
l)()rch,  a  garden,  a  summer  cottage  or  a  seaside  bunga- 
low, not  forgetting  such  things  as  swinging  benches 
and  hammocks.  It  is  not  well  to  crowd  the  space  nor 
to  set  the  various  pieces  in  any  stitf  or  angular  arrange- 
ment. They  must  be  placed  in  an  easy,  natural  way, 
.just  as  if  they  were  in  actual  use  by  human  beings.  Fin- 
ally the  tableau  or  picture  idea  must  be  always  kept 
pi'oniinent  so  that  no  one  piece  obstructs  the  view  of 
another;  all  alike  must  be  given  an  equal  chance  to 
be  seen. 


SHOWING  SUMMER  SPECIALTIES 

Planning  for  a  i)leasing  display  of  summer  furniture 
specialties  is  a  fascinating  pursuit,  because  this  is  one 
of  the  very  rare  occasions  when  decorative  accessories 
can  be  consistently  used  in  shoAving  the  goods.  As  a 
genei'al  rule,  the  wisest  window  trimmers  having  to 
do  with  furniture,  omit  all  those  elaborate  details  that 
are  properly  employed  with  other  lines.  Everyone  con- 
cedes that  furniture  is  too  substantial,  permanent  and 
solid  a  commodity  to  be  treated  lightly  or  fantastically 
as  to  the  surroundings  in  which  it  is  shown.  Summer 
specialties,  however,  present  a  different  opportunity, 
and  the  prevailing  rule  can  be  advantageously  broken 
in  this  case.  The  plan  which  has  been  studied  up  for 
recommendation  at  this  time  is  to  indicate,  as  far  as 
])ossible,  a  well-furnished  porch,  largely  because  it  can 
be  matle  adaptable  for  either  a  small  wdndow  or  one  of 
large  proportions.  One  of  the  first  points  of  pertinent 
interest  that  comes  to  mind  is  that  of  correct  lighting, 
and  a  series  of  experiments  were  accordingly  made  in 
this  field.  In  the  same  way  that  no  store  is  too  snmll 
to  have  its  show  window  given  watchful  care,  in  just 
the  same  way  is  no  store  too  obscurely  located  to  have 
its  windows  well  lighted  at  night,  regardless  of  whether 
or  not  the  establishment  is  kept  open  after  dark. 


WINDOWS  THAT  STAY  CLEAN 

Once  a  w^indow  is  properly  cleaned  and  polished 
(don't  forget  the  polish),  it  will  stay  clean  a  long  time, 
unless  rain  and  dust  come  on  it  together. 

Let  the  one  person  clean  your  windows  all  the  time. 
It  is  not  everybody's  job;  and  if  you  try  to  make  it 
so,  your  windows  will  be  no  better  than  anybody 
else's.  The  inside  windows  should  be  washed  with 
tepid  water  and  chamois  leather — no  soap  or  powder 
of  any  kind.  Wipe  this  off  dry  with  chamois,  and 
polish  with  cheesecloth.  The  outside  is  cleaned  with 
the  following  mixture : 

1  oz.  pulverized  whiting, 

1  oz.  grain  alcohol, 

1  oz.  liquid  ammonia, 

1  pint  water. 
Apply  with  a  soft  cloth,  after  having  sprayed  the 
window  to  remove  surface  dirt.  When  this  preparation 
is  allowed  to  dry,  and  is  then  rubbed  off  with  a  polish- 
ing motion,  the  surface  of  the  window  will  be  extreme- 
ly brilliant,  and  it  will  remain  so  far  longer  than  when 
washed  in  the  ordinary  way. 

If  the  window  has  become  badly  scratched,  a  filler 
should  be  applied,  consisting  of  an  ounce  of  white  wax 
dissolved  in  a  pint  of  pure  turpentine.  This  fills  the 
cracks  or  scratches,  and  prevents  dirt  lodging  there. 
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Getting  After  the  Refrigerator  Trade 


BY  A.  B.  LEVER 


AS  the  weather  increases  in  warmtli  the  thoughts 
of  the  housewife  naturally  turn  more  and  more 
to  the  necessity  of  buying  a  refrigerator.  It  is 
efjually  natural  that  in  satisfying  her  wants  she  should 
be  most  influenced  in  purchasing  from  the  dealer 
whose  stock  has  been  brought  to  her  attention  by  the 
advertisements  which  have  consistently  appeared  in  the 
local  newspapers. 

Refrigerators,  like  all  other  articles,  sell  all  the  more 
freely  for  being  advertised. 

There  are  a  great  many  dealers  througbout  the  coun- 
try who  recognize  this,  but  thei-e  are  all  too  many  who 
do  not  appear  to  have  yet  learned  this  fact. 

I  have  selected  and  grouped  for  rei)i-oduct ion  in  this 
issue  a  number  of  advertisements  of  refrigerators. 

The  advertisement  of  Renaud,  King  &  Patterson, 
Montreal,  is  in  more  ways  than  one  a  good  ad.  It  not 
only  looks  well,  but  its  reading  matter  is  excellent,  aj)- 
pealing  as  it  does  to  the  commonsense  of  every  hou.se- 
keeper.  Every  housekeeper  knows  that  to  kec])  food 
in  a  wholesome,  sanitary,  clean,  and  sweet  condition 
is  a  good  thing,  and  when  she  is  lold  that  a  certain 
refrigerator  is  just  the  one  to  secure  this  desired  end 
she  is  naturally  interested.  The  original  was  4'  i  by  7 
inches. 

The  advertisement  of  15.  E.  Sniitli.  Moiicton.  is  also 
strong  in   both   I'cailing  matter'  and  appcaraiiec.  It 


catches  the  eye,  and  in  plain  and  simple  language 
describes  the  merits  of  the  refrigerator  offered  for 
sale.    Original  4V'2  by  5%. 

The  advertisement  of  Wright 's.  Linnted,  Sydney,  be- 
ing 6%  by  9  inches,  natui-ally  affords  more  scope  than 
any  of  the  other  ads.  And  the  firm  have  made  good  use 
of  it,  both  in  the  layout  and  in  the  I't-ading  matter.  The 
introduction  is  well  woi-dcd  and  tlic  dt  sci'iption  under 
each  of  tiie  illustrations  is  a  good  idea.  There  is  a 
variety  of  refrigeratoi-s  at  a  variety  of  prices  to  suit 
the  necessities  of  different  classes  of  lioustdveepers. 

The  advertist'mcnt  without  firm  nauii'  is  fi-om  a  de- 
partment stoi'e  announcement,  and  may  well  serve  as 
a  model.  The  same  ma\'  be  said  of  tlie  small,  single- 
column  ad.  which  adjoins  it. 

Although  without  an  engraving  the  advertisement 
of  the  ISIowey-Ileni'v  Co.  is  nevertheless  a  good  one. 
it  siiow.s  that  good  results  can  ])e  obtained,  even  when 
thei-e  is  th  •  al)senee  of  an  illustration.  Original  4% 
by  r). 

Tile  last  ad.  in  the  group  is  anotliei'  of  \Vi-ight's. 
Sydney.  It  is  an  attractive  ad.,  although  I  thitd\  1 
would  prefer  to  ha\'e  used  the  whole  of  the  s|)ace  in 
advertising  refi'igerators  oi-  something  moi-e  akin  to 
them  than  mops  and  sweepers.  If.  howevei',  it  sold  the 
goods,  thei'e  caniH)t  be  iinieh  room  for  criticism.  The 
oi'iginal  was  4-Vs  bv  S  inches. 
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P  .'asons  Why  You  Should  Buy  Your 

Refrigerator  Now 


Ihf  hot  weather  a  no*  wuh  u*  *hpn  the  R.-fnu 
(Jaily  fwcexnity  in  every  homo 


.Jiv.1  now  our  compWc  Mnk  *iAnfU  .Jmici  kinliicil>.i  wKic,i  crt' 
-ihlMi  yoii  to  havp  your  choice  of  u^out  a  dottn  dirterrnl  *iylrt  und 


An4  ihm  by  n 
dfliT  the  Mock  u 


fill  your  r«quimn<Au  o 


iVr-  iHwii      Ev*ry  on"  of  our  rrlriiPT.ttor*     "f  ihr  roiW  tmprovwJ  lype.  <r 
atr  i:ifcgtatu>rt,    Ur  tliiutr&lr  a  frw  d«*i0ra  hmwKh 


li  I*  'rrUinlv  i  'i>m(i)»i  <o  br  ahU-  lu  gn  In  v(i„f  rvffifvratnr  nti  a  ho«  iU\ 
Ki  t  a  iixj  ilrmk  or  •  t>  ip  «n  eul  mhrn        nrr  .i.ir  r\rr>lh<nB  •biMii  il»  Iwi  W  unklAr^ 
jnH  'Ujn     I  nmr  in  ifwl»v  un  l        m  Nirnoh  vtm  with  a  foml  onr 

WRIGHT'S  Limited 

CharloHr  Sttert  -  Sv^incy.  N  S 


Ref ri^rratort  Are  Now  in  Order 


Refrigerators 


ind  uwful  "  Hffti| 
tnlnr.  t  )  inch«i  -fSifKlkri 
•  ld«  ttf  1 1  ibfp,  lit  (tItinUfO 
Imtd*  «tlh  Mil  piilttWil  hni  In 


Refrigerators  That  Will 

"Refrigerate" 

1 1  you  buy  your  rclngcrator  here  you 
will  not  find  ilial  your  Iniltcr  gets 
inussy.  !t)c  nitlk  fiiixllc.  or  ihc  meat 
get  lliat  "oft  t.istc  '  ih.it  is  so  un- 
pleasant. 

Our  Refrigerators  will  Keep 
Everything  Fresh  and  Sweet 

'1  hr  vrry  br^l  ni'ltiod  nf  rooIiDK      adoiUfil.  kcr]»- 
r  provistonl  ffrsb.  with  tbo  mnkll* '•t  ;iOM>ble 


oullay 

piica  non  ixs  dp 


BLOWEY-HENRY  CO. 


Refrigerators 


OUR  NEW  ONrS 
ARE  HERE 


Pricei  From  7.97  Up 

0€te!:M«p 


^-"^JT  .J  '..«r  • 

Price  1.50  ^ZTb~ 
WRIGHT  S  LIMITED 

>..iiiliiiir  .I,.!  1  .ri»i. 
1  HARI  (IT'l  ^    SI  s^  I>M> 


How  Kom^  Canadian  liftiilwttio  doalera  are  fulling  after  llio  refrigurulur  Uuilc  ilirmiKli  aih  ci  u^iiiit  ami  j(i'iiiin(  I  lie  UuJr  ion. 
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RETAIL  FURNITURE  ADVERTISING 

Tin-  oli;ii  iu-l<  i-  i>l  llir  ads.  lor  o.\.i>luil  iiij;-  siiimiu'i- 
funiituiv  is  I'oiuiiu'iulably  good  tins  soiisoii,  and  it  is 
t'lu-mira^iiii!;  to  thus  ri'i'oy;i>i''''  ''i''  latM  tlial  scUiiifi; 
fui-nitui'c  at  ivtail  is  bi-comiiii;  imlnuil  with  llic  bi'sl 
jn-iiu'iplt's  of  t'rtVi'tive  nu'rrhaiuiisiiij?.  Tlio  ads.  tiius 
rotVnvil  to  arv  tliosf  printed  in  the  (hiily  ncwspaix'rs 
of  the  country,  whieh,  eoniinj;  to  the  I'ditor's  dosk, 
present  so  niueli  in  tl>e  way  of  good  I'urnilnre  adver- 
tising tlial  they  make  interesting  reading. 

It  is  heeoniing  more  apparent  as  one  iu)tes  the  cur- 
ivnt  ailvertising  etVorts  that  the  {)rineii)h's  ol'  proper 
publicity  juv  more  generally  realized  than  they  were 
two  years  ago.  Furniture  advertising  constantly  grows 
b«'tter.  but  tlu-re  are  many  good  merchandisers  who 
should  stutly  more  deeply  the  basic  methods  which  are 
eomnum  tt)  all  good  advertising.  One  of  the  most  im- 
portant is  tlu'  proper  use  of  disjilay  type  and  the  cor- 
rect arrangement  of  matter  In  be  displayed.  Of  course, 
it  is  a  truism  that  the  rn\t\  has  ix-en  well  prepared 
with  a  strong,  foreelul  talk  about  tiie  articles  to  be  ex- 
ploited. Their  selling  |)niiiis  should  be  fully  under- 
stood and  well  phrased  in  clear-cut,  incisive  language, 
and  then  the  cojjy  must  be  studied  so  that  the  most 
salient  points  are  put  into  the  sizes  of  type  best  suited 
for  them,  in  accoi-dance  with  the  relative  importance 
of  the  statements  nii.l  the  space  at  disposal.  If  this 
matter  is  neglected,  even  the  best  copy  may  be  glanced 
over  hastily  without  a  full  understanding  of  the  merits 
of  the  article.  It  is  best  to  set  ott'  these  statements  by 
themselves  in  type  that  attracts  and  holds  the  eye, 
carrying  conviction  by  the  force  of  the  words  used  and 
not  wasting  space  by  exaggeration. 

Using  Too  Much  Description 

Many  advertisers  make  a  great  mistake  in  endeavor- 
ing to  crowd  too  much  reading  nuitter  into  the  .space 
purchased  by  them.  They  seem  to  have  an  idea  that 
every  atom  of  space  must  be  covered  with  type  or  pic- 
tures. This  is  decidedly  bad  policy,  since  it  detracts 
from  the  effect  of  the  advertisement  in  general  and 
renders  the  announcement  less  forceful.  This  impres- 
sion is  largely  to  blame  for  the  ineffectiveness  of  many 
advertisements  for  which,  too  often,  the  paper  is 
blamed.  The  principal  value  of  plenty  of  white  space 
lies  in  making  the  matter  used  more  conspicuous  and 
readable.  Whether  the  body  of  the  advertisement 
should  be  set  solid  (that  is,  having  the  lines  close  to- 
gether) or  leaded  (having  a  space  between  them)  is 
largely  a  matter  of  individual  taste,  but  the  best  adver- 
tisers prefer  it  leaded,  which  makes  it  more  legible.  If 
plenty  of  space  is  left  around  the  matter  otherwise, 
the  body  matter  may  be  set  solid,  or  what  is  termed 
"two-point  leaded,"  that  is,  wdth  a  two-point  space 
between  the  lines.  Where  the  matter  is  too  open,  it  is 
apt  to  weaken  the  contrast  between  the  displayed  lines 
and  the  body  of  the  advertising.  The  reader  may  also 
gain  the  impression  that  there  is  not  much  to  say  about 
the  articles  advertised.  There  should  be  a  sharp  con- 
trast between  the  type  used  in  the  display  lines  and 
the  body  of  the  advertisement. 


SLACK  TRADE  AND  ADVERTISING. 

One  of  the  most  peculiar  manifestations  of  psychologi- 
cal phenomena  is  the  disposition  of  a  certain  class  of 
business  man  to  cut  down  his  advertising  appropriation 
when  his  business  slackens  so  that  he  feels  the  neces- 
sity of  economizing.     He  seems  to  feel  that  the  habit 


of  advertising  is  something  akin  to  a  vice,  and  as  adver- 
tising is  one  of  the  easiest  of  vices  to  conquer,  he  makes 
drastic  cuts  in  his  advertising  outlay  whenever  his  in- 
come lessens. 

A  man  of  this  calibre  ordinarily  does  a  small  business 
and  is  desperately  in  need  of  attracting  custom.  When 
his  business  is  poor  he  is  much  more  desperately  in  need 
of  attracting  attention  to  the  goods  he  has  to  sell.  He 
does  not  realize  that  judgment  is  needed  in  the  selection 
of  his  mediums  and  that  if  his  advertisements  do  not 
"draw"  it  is  probably  because  he  does  not  know  how 
to  prepare  his  "copy." 

If  he  advertises  spasmodically  and  does  not  make  it 
pay  him  an  immediate  profit,  he  is  prone  to  condemn  the 
medium  and  decide  that  advertising  is  a  delusion  and  a 
snare.  And  he  is  among  the  first  to  blame  his  troubles 
upon  politics  and  the  administration.  Here  is  an  in- 
stance of  the  effectiveness  of  advertising  in  "bad" 
times. 

When  at  the  close  of  1907  a  firm  which  manufactures 
a  household  necessity  found  that  it  was  losing  business 
because  of  the  financial  stringency,  it  did  not  follow  the 
example  of  one  of  its  most  prominent  competitors.  In- 
stead, it  increased  its  advertising  appropriation  for 
1908  from  $250,000  to  $400,000.— American  Metal  Mar- 
ket. 

SHOWCARD  AND  ADVERTISING  PHRASES. 

For  the  convenience  of  the  dealer,  we  here  give  some 
advertising  phrases  for  use  in  the  store's  ads.,  as  well 
as  for  show  cards : 

Good  reasons  for  selling  good  goods. 

Take  your  time  and  study  our  stock. 

Tell  us  your  wants — we  can  suit  you. 

We  handle  only  one  grade — the  best. 

I?right  bargains  for  the  bright  buyer. 

This  is  a  new  line — at  a  standard  price. 

We've  stated  our  case — now  state  yours. 

Tempting  bargains  throughout  the  store. 

All  our  offerings  mean  something  to  you. 

Von  can  open  an  account  here — any  time. 

Every  article  you  buy  here  is  guaranteed. 

Good  points  in  these  goods  are  abundant. 

Here  is  the  right  store — with  the  right  prices. 

We  purchased  them  knowing  you'd  like  them. 

We  keep  customers  by  keeping  the  best  goods. 

Here  are  a  few  bargains  for  these  bright  days. 

Here  is  a  full  line — and  they  need  no  apology. 

We  want  to  help  you  all  we  can — ask  questions. 

We're  here  for  your  benefit — and  also  our  own. 

H^re  are  a  few  price  hints  for  the  thrifty  buyer. 

A  purchase  to-day  means  contentment  to-morrow. 

No  finer  stock  at  so  fair  a  price.     Examine  them. 

Trade  Avith  the  store  that  appreciates  your  custom. 

Don't  be  backward  in  telling  us  your  buying  troubles. 

An  occasional  purchase  will  make  you  a  regular  cus- 
tomer. 


AN  ADVERTISING  RHYME 

Roy  E.  Harris,  Ontario  representative  of  the  Strat- 
ford Manufacturing  Company,  Limited,  while  musing 
in  the  train  one  day  recently  was  struck  by  an  inspira- 
tion, during  which  he  coined  this  phrase  : 

"A  sprained  arm  is  bad. 

A  break  is  worse. 

Sell  Stratford  ladders. 

Then  safety  first." 

Mr.  Harris  thinks  this  may  ultimately  be  worked  into 
some  of  the  firm's  advertisements. 
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CARE  OF  ORIENTAL  RUGS 

Suggestions  as  to  the  earc  of  Oriental  rugs  should 
interest  retail  dealers  as  well  as  housekeepers.  There 
is  constant  conif)laint  on  the  part  of  the  purchasers  of 
authenticated  antitiiu-  rugs  because  of  the  unsatisfac- 
tory wear  they  give  in  the  modern  home.  They  last  for 
a  century  or  two  in  the  Far  East,  but  oftentimes  do 
not  -stand  Uf)  under  two  yeai's  of  streruious  American 
use. 

"It  is  fii-st  necessai-y  to  explain  to  the  customer," 
.suggests  The  Upholsterer,  "that  the  rug  she  is  buying 
for  use  on  her  floors  has  been  used  as  a  couch  or  wall 
covering,  perhaps,  and  certaiidy  has  not  been  subjected 
to  the  hard  wear  and  tear  that  it  will  now  receive.  She 
must  understand  that  the  clear  air  of  the  Mediterranean 
countries  is  vastly  different  from  that  of  a  manufactur- 
ing city,  and  that  in  the  East  there  is  little  of  the  damp- 
ness that  soaks  oui-  atmosphere  even  in  the  cleanest  of 
towns,  and  is  so  fatal  to  rugs.  She  must  realize  that 
in  the  Orient  sandals  are  worn,  heels  on  shoes  are  an 
exception  and  bare  feet  are  common. 

"A  rug  should  be  inspected  once  in  every  two  years 
at  least,  by  ati  ex{)ert,  who  will  .see  little  flaws  that  may 
be  just  starting,  when  they  ai-e  nmch  easier  ami  cheapei- 
to  remedy  than  when  they  have  reached  the  stage 
where  they  are  obvious  even  to  the  layman. 

"The  greatest  tlanger  that  menaces  a  rug  is  the 
presence  of  moths.  These  insect  pests  will  find  entry 
wherever  there  is  the  slightest  opportunity,  and  they 
favor  dark  spots.  Those  parts  of  rugs  covered  for 
long  periods  hy  furniture  are  veritable  incubators  for 
the  moth,  and  the  oidy  way  to  keep  them  away  is  to 
ex|)Ose  such  rug.s — indeed,  all  rugs — at  freciuent"  inter- 
vals to  sunshine  and  fi-esh  air,  say  once  or  twice  a 
inonlli.  according  to  conditions. 

"Hugs  should  not  be  left  in  a  house  when  empty 
during  the  sunniii'r,  but  slimild  be  carefully  cleaned 
and  packed  ami  deposited  in  cold  storage.  The  low 
temper'atnre  has  a  toning  effect  on  the  fabric  which 
(•ounlci'acts  the  eirccls  of  the  hot  di'v  air  so  common 
in  our  honics  in  winter. 

"Dam[)  is  almost  as  dangerous  an  enemy  as  mollis 
'If'.  ;ind  a  rug  slioidd  be  reversed  and  ex|)ose(l  face 
dnwn  at  I  intervals  to  free  the  war])  fi-om  the 

I'lfeet  of  continni  il  dampnrss,  and  an  airing  will  help 
here  as  well." 

Till'  IJphol.sterer  i|uoles  S.  Kent -( 'ost  ikyan,  an 
aulliority  on  rugs,  to  say  that  the  poi-table  vacuum 
cleaner,  by  its  simplification  ol  the  removal  of  sedinu'Ut 
from  r'lij^s.  undoubtedly  lends  greatly  In  prolong  the 
lilf  ol'  eiinil  j\ii^s.  The  uuisl  impor'tanl  faetoi's  which 
conlribule  to  llic  longevity  of  rugs  are  cleanliness,  free- 
dom  from  dam|)iH'ss,  and  fi-eedom  from  mot  lis. 


RUGS  CURE  NOISE  IN  BUILDING 

Willi     l)lllldlll^>    111'    eulie|-e|r    el  M I  s  I  r  11  e  I  i  ( ( 1 1     Used  for 

office  purposes  noise  is  often  a  very  aiiimying  feature, 
more  espeeijilly  so  on  floors  devoted  to  general  ollices 
w  here  huge  unbi'old  ii  i-ooms  occur,  often  sparsely  fur- 


nished, and  having  relatively  a  few  people  working  in 
them  compared  with  the  size  of  the  room. 

Under  such  conditions  the  souiuls  produced  by 
i)eo[)le  walking  about,  oi'  shuffling  their  feet  on  the  con- 
ei-ete  floor,  by  typewi'iters.  oi-  even  from  talking,  are 
•greatly  enhanced  and  echo  veiy  badly. 

In  a  four-storey  building  of  reinforced  concrete  eon- 
sti'uction  throughout,  erected  i-eceiitly  by  an  industrial 
corporation  for  use  exclusively  as  an  administration 
building,  the  noise,  i)articularly  on  one  of  the  floors,  was 
the  greatest  nuisance,  it  being  at  all  times  well  nigh 
an  impossibility  to  hear  what  anyone  said  when  talk- 
ing over  the  telephoiu',  and  vai'ions  expedients  were 
tried  during  several  nuMiths  in  an  effort  to  remedy  the 
trouble,  without  .success. 

Xotices  were  jjosted  jd'oliiliit  ing  whistling,  loud  talk- 
ing, slamming  doors,  etc..  which  of  course  reduced  the 
noise  from  these  causes,  but  still  left  a  good  deal  that 
was  unavoidable.  Finally,  after  various  other  experi- 
ments had  been  ti'ied.  a  professor  from  oin^  of  the  lead- 
ing nnivei'sities.  who  is  ;in  authority  on  acoustics,  was 
consulted.  He  advised  putting  down  a  S(|uare  of  car- 
])v{  or  a  I'ug  in  the  centre  of  each  of  the  private  offices, 
and  one  or  Iwo  in  vai-ions  s|)ots  in  the  main  office.  The 
result  in  each  case  was  a  great  surprise.  The  echo  from 
the  voice  in  talking  has  entii-ely  disappeared,  the  office 
force  no  longer  seems  to  be  pei-petually  shuffling  its 
feet  at  the  desks,  and  the  clicking  fi'om  eight  or  ten 


Ciupctaiid  niK  schiiwrDoiii  in  II.  Hiicklcy's  store  at  NMupnra  Falls 


typewriters,  although  they  are  situated  on  an  uncar- 
peted  |)art  of  t  lie  flooi-,  is  markedly  subdued. 

It  would  seem  that  here  lies  one  simple  solution  of 
the  noise  problem  that  is  often  advanced  as  one  of  the 
drawbacks  to  concrete  construction  for  office  buildings, 
iind  it  eonlaiiis  a  suggestion  for  fui-niture  men  to  in- 
crease their  rug  and  carpet  business,  especially  in  the 
larger  cent  res. 

THE  "DEN"  DEFINED  IN  VERSE 

What  is  a  don ' 
A  den  is  when 
The  broken  cliairs. 
The  rugs  with  tears. 
The  pictures  cracked, 
Tiie  table  hacked, 
A  tickle.ss  clock. 
Desk  that  won  "t  lock 
:\re  gathei'ed  in  a  lK>;ip  by  Mi\ 
And  i)ut  into  a  room  for  Pa. 


.Iiidici(His  buying  is  luiying  often,  to  keep  down  the 
investment.  It  i.s  buying  many  lines  in  one  bill  to 
keep  up  the  vari.-ty.  It  is  liiiyiiii^  eiKMigh  at  a  time 
to  gel  minimum  freiglil  rales. 


44 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER. 


July,  1914 


Beds  and  Bedding 


Oluo's  Sanitary  Bedding  Law 

N.  K.  liillow,  ColiiMiltus.  Ohio,  pifsidiiil  o\'  llic  Oluo 
I'mmLHii^'  .Maiiufai-tiiri'rs  Assoi-ialioii.  in  wiilm-  lo  lli'' 
hHiniitiiri"  Woi-Ul  i-oiu'i-niiiig  saiiitar.\   hr.ldm^-  ci.ihli- 
tioiis  ill  l\is  locality  says: 
eomlilioiis  in  his  loi-alily  says: 

*•!  can  onlv  say  thai  i-oiHlitious  in  the  nial tress  busi- 
ness in  this  Stato  woiv  very  bad.  Thf  usr  of  seeond- 
hantl  unsanitary  materials  was  pn  valont  to  some  ex- 
t»'nt.  Also  eonsiilerable  decoptidii  was  practised  as 
to  till"  ijuantities  of  nuiterials  iisrd  hy  llir  nianufae- 
turer.  It  setMUod  that  it  was  was  absolutely  necessary 
to  inaufiiirate  some  reforms  of  some  kind.  The  mat- 
tress mainifacturers  of  this  State,  thei-efore,  got  to- 
gether and  concluded  that  they  wnr  going  to  let  the 
consuming  public  know  ,iust  exarily  what  was  in  their 
mattresses  and  the  weights  of  the  different  kinds  of 
materials,  and  to  get  the  matter  started  we  framed  up 
a  bill  which  soon  became  a  law.  Tliis  law  absolutely 
prohibits  the  use  of  bedding  or  any  other  materials 
which  have  been  discarded  l>y  public  or  private  hos- 
pitals, or  which  have  been  in  or  around  any  person 
having  infectious  or  contagious  diseases.  This  law 
further  pro\-ides  that  every  mattress  otTered  for  sale 
shall  bear  a  label,  and  on  the  label  must  be  a  state- 
ment of  the  materials  used  and  the  kind  and  quantity 
of  the  materials  used.  The  law  is  very  carefully  ob- 
served, and  its  requirements  are  rigidly  enforced;  it 
has  been  the  means  of  toning  up  the  mattress  business 
of  the  State,  and  in  the  end  we  all  hope  it  will  mean 
better  financial  returns  to  the  manufacturer.  While 
it  is  still  possible  for  the  manufacturer  of  mattresses 
of  this  State  to  make  up  a  mattress  of  clean,  sound, 
sanitary  materials.  I  am  pleased  to  say  that  the  use 
of  second-hand  materials  of  every  description  went 
out  automatically  with  the  passage  of  the  bill.  I  en- 
close herewith  a  copy  of  the  Act." 

Wording  of  the  Act. 

Be  it  enacted  bv  the  General  Assembly  of  the  State  of 
Ohio: 

Section  1. — Whoever  manufactures  for  sale,  offers 
for  sale,  sells,  delivers,  or  has  in  his  possession  with 
intent  to  sell  or  deliver  any  mattress  Avhich  is  not 
properly  branded  or  labeled  as  hereinafter  provided, 
or  which  is  falsely  branded  or  labeled,  or  whoever 
uses,  either  in  whole  or  in  part,  in  the  manufacture 
of  mattresses  any  cotton  or  other  material  which  has 
been  used  or  has  formed  a  part  of  any  mattress,  pillow, 
or  bedding,  used  in  or  about  any  public  or  private 
hospital,  or  in  or  about  any  person  having  infect- 
ious or  contagious  diseases,  or  whoever  dealing  in  mat- 
tresses has  a  mattress  in  his  pos.session  for  the  pur- 
pose of  sale  or  offers  it  for  sale  without  a  brand  or 
label  as  herein  required,  or  removes,  conceals,  or  de- 
faces the  brand  or  label  thereon,  shall  be  fined  not 
less  than  $25.00  nor  more  than  $500.00,  or  be  im- 
prisoned in  the  county  jail  not  more  than  six  months 
or  both. 

Section  2. — The  brand  or  label  required  by  the  next 
preceding  section  shall  contain  in  plain  print  in  the 
English  language  a  statement  of  the  material  used  in 
the  manufacture  of  such  mattress,  whether  such  ma- 
terials are  in  whole  or  in  part  new  or  second-hand, 


anil  Ihc  quantities  and  (jualities  of  the  nuiterial  used. 
When  it  is  necessary  to  use  a  label,  it  shall  be  in  the 
shape  of  a  paper  or  cloth  tag  to  be  sewed  or  otherwise 
sccui'ely  attached  to  each  article;  and  a  label  of  this 
descrii)lion  shall  in  all  cases  be  placed  upon  the  out- 
side of  I'ach  bale,  box,  or  crate  in  which  such  mattresses 
are  packed,  shipped,  or  exposed  for  sale. 

Section  '.i. — A  mattress  within  the  meaning  of  this 
Act  shall  include  any  quilted  pad,  stuffed  with  hair, 
wool.  01-  other  soft  material,  except  feathers,  to  be  used 
on  a  1)0(1  for  sleeping  or  reclining  purposes. 

Section  4. — When  the  Commissioner  of  Labor  sta- 
tistics has  reason  to  believe  that  any  of  the  provisions 
of  this  Act  are  being  violated,  he  shall  advise  the  At- 
torney-General thereof,  giving  the  information  in  sup- 
port of  such  belief,  and  the  Attorney-General,  or  under 
his  direction,  the  prosecuting  Attorney  of  any  county 
in  which  the  violation  occurs,  shall  forthwith  institute 
the  proper  legal  proceedings  for  the  enforcement  of 
its  provisions,  and  for  the  punishment  of  all  violations 
t  hereof. 

Section  5. — This  Act  shall  take  effect  and  be  in  force 
on  and  after  September  1,  1911. 

S.  J.  VINING, 
Speaker  of  the  House  of  Representatives. 

HUGH  L.  NICHOLS, 

President  of  the  Senate. 

Passed  May  31,  1911. 
Approved  June  6,  1911. 

JUDSON  HARMON,  Governor. 


MAPLE  LEAF  CO.  BUILDING 

The  ratepayers  of  Gait  authorized  a  loan  of  $12,000 
to  the  Maple  Leaf  Bedding  Co.,  a  by-law  for  this  pur- 
pose receiving  558  votes  in  favor  and  only  84  being 
polled  against.  Already  the  contractors  have  started 
on  the  erection  of  a  building,  and  the  firm  expects  to 
be  ready  to  meet  the  demands  of  the  fall  trade. 

The  officers  of  the  Maple  Leaf  Bedding  Co.,  Gait,  suc- 
cessors to  Shurly-Dietrieh  Co.,  Ltd.,  are :  J.  C.  Dietrich, 
Gait,  president ;  C.  Osborne,  Toronto,  vice-president ; 
G.  Gordon  Plaxton,  Toronto,  secretary;  Roy  Torrance, 
Gait,  managing  director  and  treasurer;  J.  W.  Dore, 
Hamilton,  director.  These  men  are  well-known  finan- 
cial men,  and  form  a  strong  company.  The  new  com- 
pany have  purchased  a  site,  and  now  that  the  by-law  is 
passed  will  immediately  proceed  with  the  erection  of 
an  up-to-date  brick  plant,  80  ft.  by  200  ft.,  with  addi- 
tions later.  They  will  manufacture  a  line  of  high-grade 
iron  beds,  springs,  and  mattresses  of  superior  quality 
and  finish,  and  will  be  in  a  position  to  handle  fall  busi- 
ness. 

The  Shurly-Dietrich  company  have  always  had  the 
confidence  of  the  trade,  and  a  splendid  reputation  for 
the  quality  and  finish  of  their  goods.  They  claim  to 
always  originate  their  designs  and  give  to  the  trade 
something  different  from  that  obtained  elsewhere. 


MATTRESSES  AS  LIFE  RAFTS. 

A  mattress  stufi'ed  with  ten  pounds  of  kapok  will 
support  in  the  water  a  two-hundred-pound  man  lying 
on  it,  says  the  Scientific  American.  Kapok  is  a  fibrous 
silky  material  which  grows  in  the  seed  pods  of  a  trop- 
ical tree.  The  tree  grows  in  the  East  Indies,  India, 
West  Indies,  and  other  tropical  lands,  but  it  is  only 
that  which  comes  from  the  island  of  Java  that  has  this 
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remarkable  property  of  buoyancy  to  a  satisfactory  and 
reliable  degree. 

It  is  a  remarkable  material  for  filling  mattre-sses  and 
cushions,  and  for  that  use  it  comes  into  the  market. 
The  mass  of  fibres  keeps  the  water  out  because  its 
own  surface  tension  restrains  it  from  penetrating  the 
interstices  of  the  mass.  Java  kapok  will  support  in 
water  twenty  times  its  own  weight ;  and  if  the  kapok 
is  in  a  leather  or  artificial  leather  casing  it  will  con- 
tinuously support  this  weight  for  two  months  oi-  iiio]-e 


Stiong  window 
showinff  of  many 
■'Ideal"  lines  by 
Jas.  Irwin,  Catnp- 
bellford. 


before  the  water  does  finally  penetrate  the  mass  suffi- 
ciently to  make  it  sink. 

The  United  States  .\'avy  is  begimiiiig  to  use  Uapok. 
and  the  Scientific  American  urges  the  steamboat  inspec- 
tors to  accept  mattresses  stuft'ed  with  it  in  lieu  of  cork 
life  preservers  and  life  rafts. 


BEDDING  NOTES. 

Geo.  Gale  &  Sons  state  tluit  in  thcif  "Dixie"  com- 
partment niatli'ess  thr^y  have  made  al)out  the  ligiilest 
rriattr-ess  ever  nwidr.  'i'his  is  because  of  theii'  use  of 
Java  kapok  as  filling.  This  Java  kapok  is  a  vegetable 
proiluet,  |)ure,  clean,  light,  buoyaid  and  elastic,  mak- 
ing it  one  of  the  finest  mattress  nuiterials  known.  On 
account  of  its  extreme  lightness,  however,  it  could  not 
be  used  in  the  ordinaty  tid'ted  mattress  until  the  Dixie 
compart  merits  made  if  possible  to  be  held  in  place.  The 
regular  4  It.  (i  in.  Dixie  mattress  stidT'ed  with  kapok 
weighs  only  -"{O  pounds.  I'esides  its  other  (pialities 
kapok  is  non-absorbent  and  saintaiy. 

A  small  fire  a  iiiontli  ago  occurred  in  the  Antiseptic 
I'x'dding  Co.'s  lactory  at  Toroido. 

The  li|i;il  r.cdding  Co.,  Torordo,  issued  during  Ihr 
latter  |)art  (if  .Iiinr  a  snpplementai'v  catalogue  slu)W 
ing  ahoiit  If)  new  Idrnl  lines,  including  -iO  brass  beds, 
chilled  iind  (diilless  steel  beds,  and  a  do/.en  or  more 
Ideal  s|)eci;i  It  ies,  su(di  as  the  "  .Xeverspred  "  nudlress. 
duplex  springs,  t'oldaway  cot,  and  new  Ideal  hammo 
cDUcli.  The  company  also  announce  that  they  have 
cut  uul  making  some  '22  nund)ers  in  their  iron  l)cd 
line. 


SCRUTINIZE  YOUR  FREIGHT  BILLS? 

How  many  retailers  scrutinize  freight  bills  carefully? 
The  question  is  asked  hy  an  American  trade  journal, 
which  points  out  the  large  losses  to  retailers  arising 
from  this  negligence. 

"It  is  well  known  that  the  tariffs  of  the  railroads 
and  other  transportation  companies  are  complicated 
affairs,"  says  this  paper,  "and  that  the  average  railroad 
billing  clerk  is  far  from  knowing  all  the  details  which 
affect  the  method  of  classification  alone  is  probably  no 


overstatement.  Yet  in  tiie  classification  a  large  differ- 
ence in  the  rate  may  be  involved.  Usually,  moreover, 
when  the  clerk  is  in  doid)t  he  decides  the  question  in 
favor  of  his  employers — by  charging  the  higher  rate. 
We  have  heard  it  stated  that  in  order  to  encourage  such 
action  transportation  companies  compel  their  clerks  to 
pay  out  of  their  own  salaries  any  losses  which  the  com 
pany  may  suffer  from  undercharges. 

"The  difficulty  with  the  average  merchant  is  that  his 
own  employes  are  not  fully  i)osled  in  the  details  of 
routing,  classification,  rates,  etc.  And  the  dealer  may 
well  ask,  'What  are  we  going  to  do  when  we  have  not 
such  facilities?' 

"For  one  thing,  when  the  dealer  is  a  member  of  a 
local  merchants'  association,  he  can  induce  his  fellow 
members  to  join  in  jiroviding  facilities  for  the  examina- 
tion of  freight  bills  and  the  detection  of  overcharges." 


Every  man  in  business  will  find  it  profitable  to  de- 
velop liis  salesmanship  altility. 


WHEN  yoii  do  anything  or  f;ivc  aiiytliiiig,  do  it 
wliolc  hc.nrtcdly.  There  arc  many  things  on 
the  "free  li.st"  in  Uic  store,  but  wlicn  a  por- 
.son  asks  for  tlic  directory,  or  a  gl.i.ss  of  water,  or  a 
match,  give  it  to  them  and  throw  in  a  smile  to  put  them 
at  their  case,  for  perhaps  they  did  not  like  to  ask.  It 
is  good  sense  and  good  judgment,  when  yoii  are  going 
to  do  a  thing,  to  do  it  right. 
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For  the  Office  Man 


DON  T  FOOL  YOURSELF  ON  PROFITS 

THK  writer  hus  bofort'  him  a  boolvlot  sent  out  to  re- 
tailors by  a  wholesale  firm,  in  which  they  set 
forth  that  the  dealer  can  make  40  per  cent,  profit 
on  one  of  their  lines.  According  to  the  booklet, 
the  dealer  buys  a  quantity  of  this  line  at  $5.00  and 
sells  it  at  ^1.00.  making  .fJ.OO  on  the  transaction.  This 
is  figured  out  as  giving  the  dealer  40  per  cent. 

Figuring  on  the  cost  price,  this  is  of  course,  40  per 
cent.,  but  if  we  figure  it  on  the  selling  price — the  basis 
on  which  every  merchant  figures  his  expenses — we  find 
it  is  only  $2.00  made  on  a  sale  of  $7.00,  or  28  4-7  per 
cent.  For  argument's  sake,  we  will  say  that  a  dealer's 
expenses  are  22  per  cent. — of  course,  on  selling  price, 
because  they  are  always  figured  that  way.  He  would 
imagine,  according  to  this  booklet,  that  this  line  would 
net  him  18  per  cent.,  while  in  truth  it  would  only  net 
him  some  6  4-7  per  cent. — which  it  must  be  admitted  is 
considerable  of  a  difference. 

Many  dealers  are  being  fooled,  and  are  fooling  them- 
selves by  the  incorrect  figuring  of  profits.  They  don't 
seem  to  recognize  the  difference  between  profit  on  cost 
price  and  profit  on  selling  price.  Let  us  siippose,  for 
example,  that  a  dealer's  expenses  figured  out  at  18  per 
cent.  He  might  think  that  if  he  got  an  average  profit 
of  201^  per  cent,  on  the  cost  price  of  goods  that  he 
would  be  making  money.  That  is  just  where  he  would 
be  fooling  himself,  and  fooling  himself  badly,  for  2OV2 
per  cent,  on  cost  price  would  only  mean  17  per  cent,  on 
selling  price.  If  his  expenses  figured  out  at  18  per 
cent,  he  would  be  losing  1  per  cent,  on  all  business  done, 
instead  of  making  a  profit  as  he  supposed.  Surely, 
there  is  much  need  of  examining  thoroughly  into  this 
question  of  profit.  There  are  not  a  few  dealers  who 
think  they  are  making  a  profit  on  certain  lines  when 
they  are  not. 

Frequently,  travellers  in  putting  before  retailers  the 
profit  to  be  made  on  the  line  they  sell,  figure  their  per- 
centage of  profit  on  the  cost  price,  and  not  on  the  sell- 
ing price.  Such  a  traveller  will  tell  the  dealer  that 
the  line  will  pay  them  a  profit  of  25  per  cent. — but  that 
is  on  the  cost,  and  only  means  20  per  cent,  on  selling 
price.  In  the  same  way,  33  1-3  per  cent,  quoted  on  cost 
only  means  25  per  cent,  on  selling  price — 38.9  per  cent, 
on  cost  only  means  28  per  cent,  on  selling  price — and  so 
on. 

The  dealer  who  courts  success  must  concern  himself 
with  profits.  He  must  realize  that  advance  on  cost 
does  not  mean  the  same  percentage  on  sales.  He  must 
remember  that  expenses  are  always  figured  on  selling 
price.  He  would  do  well  to  always  figure  his  profits  on 
selling  price.  Then  he  will  be  safe — and  it  is  better  to 
be  safe  than  sorry. 


COST  BOOK  KEEPS  USEFUL  RECORDS 

Tiif  piogii  ^.-,] v«  (Ifiilcr  wlio  is  aiming  to  conduct 
his  bu.siness  along  sy.stematie  lines,  will  find  a 
cost  book  giving  in  concise  form  a  record  of 
stock  purchased  and  the  price  paid,  a  valuable 
help  in  his  business.  Probably  the  chief  value  of 
the  cost  book  is  that  it  acquaints  the  dealer  with  the 
quantity  of  each  variety  of  goods  purchased  with  the 
price  paid,  and  this  information  is  of  a  good  deal  of 


assistance  in  placing  other  orders.  Travellers  will 
tell  you  that  when  many  dealers  wish  to  find  out  the 
quantity  of  a  certain  line  he  has  disposed  of  in  a  cer- 
tain time,  it  is  necessary  to  ransack  the  invoice  files  in 
order  to  get  this  information.  When  a  cost  book  is 
coiulueted,  this  information  is  always  at  hand. 

Dealei's  are  coining  more  and  more  to  recognize  the 
value  and  necessity  of  a  cost  book.  There  are  many 
systems  in  use,  but  many  do  not  give  as  much  informa- 
tion as  it  is  well  that  the  dealer  should  have  to  conduct 
his  business  to  the  best  advantage. 

With  the  cost  book,  there  is  little  danger  of  goods 
being  sold  at  too  low  a  price.  In  addition  this  system 
shows  the  retail  selling  price,  and  is  a  great  aid  to 
clerks  if  the  proprietor  is  absent,  and  the  selling  price 
of  an  article  is  desired.  Then  again,  a  quantity  price 
on  many  lines  is  only  asked  for  occasionally,  and  the 
salesman  finds  it  difficult  to  keep  it  in  his  mind.  This 
cost  book  gives  it  to  him  without  delay. 

Useful  in  Detecting  Errors  in  Invoices. 

This  book  is  also  useful  in  detecting  errors  in  prices 
on  invoices.  In  some  cases  the  merchant  will 
want  to  use  his  own  private  cost  mark,  espe- 
cially when  junior  clerks,  whom  he  does  not  want 
to  acquaint  with  the  selling  price  of  goods,  have  access 
to  it  to  look  up  selling  prices.  Then  again,  a  customer 
may  be  around  when  you  are  looking  up  the  retail  price, 
and  having  cost  price  in  private  mark  will  prevent 
thon  from  becoming  acquainted  with  it. 

If  you  are  not  using  a  cost  book  in  your  business,  you 
should  start  now.  The  advantages  of  having  one  are 
fio  great  that  the  dealer  will  be  well  repaid  for  any 
work  necessary  in  conducting  it. 


UNINTENDED  HELP. 

A  commercial  man  who  has  gained  a  valuable  list  of 
customers  for  his  firm,  was  told  by  one  of  the  best  of 
these  how  he  came  to  get  his  account :  "Do  you  remem- 
ber the  first  time  you  called  on  me?"  asked  the  cus- 
tomer. "Well,  now,"  was  the  reply,  "I  cannot  re- 
collect my  first  meeting  with  you." 

"I  was  very  busy  and  very  tired  when  you  entered 
my  store  that  day,"  said  the  customer;  "I  was  taking 
stock,  and  I  told  you  I  had  no  order  for  you  for  that 
reason.  You  said  quietly  that  you  would  be  glad  to 
help  me,  as  you  had  some  spare  time  that  day,  and 
thougli  you  were  a  stranger  I  took  your  offer  and  asked 
you  to  make  a  list  of  some  shelves  of  goods.  You  did 
so,  and,  what  is  more,  you  came  back  with  me  in  the 
evening  and  helped  me  to  finish  up  my  stock-taking, 
and  went  away  without  asking  me  again  for  an  order. 

"I  liked  your  way  of  taking  a  refusal,  and  your  un- 
selfish kindness,  and  now  after  many  years  of  dealing 
with  you,  I  esteem  it  a  privilege  to  call  you  my  friend. 
Every  time  you  come  here  you  help  me  in  some  unin- 
tended way.  Your  firm's  goods  are  quite  satisfac- 
tory, but  your  helpful  character  is  what  commands  my 
patronage  of  your  house." — The  Gimlet. 


AMEND  JOINT  STOCK  COMPANY  ACT. 

Legislation  along  the  lines  of  an  amendment  to  the 
Joint  Stock  Act  is  proposed  to  be  introduced  in  the 
Manitoba  Legislature  next  session  covering  points  such 
as  untrue  statements  made  in  prospectuses ;  adding  the 
English  practice  of  making  retiring  members  of  com- 
panies liable  for  debts  for  one  year  after  disposition  of 
stock;  and  proper  requirements  of  a  guarantee  by  a 
debtor. 
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Who's  Who  in  the  Furniture  Trade 


BY  W.  L.  EDMONDS 


Study  of  a  wan  who  is 
a  leader  in  developing 
Canada  s  industrial  life. 


JAMES  HENRY  SHERRARD. 

AMOXG  the  many  passengci-s  thai  stcjipcd  off  a 
train  in  Montreal  on  a  eci'tain  day  twcnly-thrce 
years  ago  was  a  young  man  of  medium  iieight 
and  sprightly  api)earanee.  He  had  come  from  the 
"Land  of  the  P>lue  Noses."  He  had  been  a  clerk  in 
a  genei-al  store  at  Shediae.  New  Brunswick,  where  he 
had  been  both  born  and  educated.  Like  most  of  the 
passengers,  he  carried  a  "grip,"  but.  unlike  most  of 
them,  he  carried  something  which,  though  invisible, 
was  greater  than  either  "gi'ip"  or  ti  iink.  That  some- 
thing was  a  Purpose. 

The  dictionary  gives  a  slight  vai'iatioii  to  the  mean- 
ing of  the  word  "purpose,"  but  tlic  definition  which 
is  given  of  the  word  as  ap- 
plied to  the  i)urpose  this 
young  "blue  nose"  carried 
with  him  is  "the  idea  or 
ideal  kept  befoi-e  the  iiund 
as  an  end  of  effort  or  ac- 
tion." 

His    Purpose    in  Life  to 
Create  a  Bigger  Business. 

As  by  instinct,  as  well  as 
by  training,  this  young 
"blue  Mose"  was  a  business 
man.  Iiis  |>urjiose  was  to 
create  a  business  bigger  and 
broader  than  he  conceived 
to  be  i)ossible  in  the  little 
town  of  Shediae. 
How  this 

It  his 
hered 
is  to- 

t  lie 

I  )own 


yoiini;'  ni;in  sn 
ceeded  in  working  ii 
purpose    may    be  ga 
from  the  fact  that  hi 
day   the  [)resident  o 
Alaska   Feather  and 
(,'o..  Limited,  iMonlreiil.  and 
the  vice-president  of  the 
subsidiary  com[)anies  scat- 
tei'cd     over     this  country 
which  liave  since  spninu 
from  its  loins. 

It  is  almost  needless  for 
me  to  say  t  h;i t  the  na mi  of 
the  young  iii;in  is  .hinies 
Henry  Slierr'ard,  wlm  was 
the  other  day  nn;iniiiM)Usly 
elected  to  t  he  office  of  fir'st 

vice-president   of  the  ('anaili;in    .Mannl'act  iirers 
ciatiiin.  an  office  which  ineans  ;i  stepping-stone  to  the 
liresidetiey  itself. 

This  is  nnl .  Ill' enurse.  I  hr  first  lime  he  has  been  in  the 
eye  111'  llir  I'    .M .  A.    Three  years  ago  he  was  (diairman 
of  the  M  im  I  Ma  I  liraneli.  and  l;ist  year  at   Halifax,  al 
lhon;,di  iin;di|e  Id  lie  pirsi  iil  in  person,  he  was  eh'eled 
seenml  vice-president  of  tlii'  central  orgain/at  ion. 

If  I  here  is  a  busy  business  man  in  Montreal,  it  is 


•Iami  s  III  ni<\  .sm  idiAKii 
thoiiow  Kii-sl  Vicc  I'i  LMuli  iit  (if  I  111"  <  .  M.  A.  niwl  I'lcsiilciil  nf  tlit 
Alu-kii  l''ciillii  i- \'  hiiwnCo..  I.liiillcd.  Muiilreiil. 


A  SSO- 


ITeni-y  Sheirn I'd.  He  is  on  the  job  day  in  and  day  out. 
And  his  working  day  is  not  a  slioi't  one.  either.  I>ut,  in 
spite  of  this,  he  is  iu)t  unmindful  of  his  duty  as  a  citi- 
zen. He  has  sei-ved  the  subui'ban  town  of  West  mount 
as  alderman  and  ^Montreal  as  chairman  of  the  parks 
committee. 

His  ]ihilantlii-opic  spii-it  is  manifested  in  the  intei'est 
he  takes  in  hos[)ital  work.  For  this  spirit  he  lias  been 
honored  with  the  vice-pi-esidency  of  the  Victorian  Order 
of  .Nurses  and  a  seat  at  the  board  of  maiuigement  of 
the  ]\lonti-eal  General  HospitaL 

His  Purpose  Brought  to  a  Successful  Issue. 

'i'hiit  .Ml-.  Sheii-ard  has  accomplished  much  siiu-e  his 

ad\eiit  in  Montreal  twenty- 
thi'ec  yeai's  ago.  tliei-e  can 
be  no  gainsaying.  I  Jul  to 
those  who  kiu)W  him  best 
his  success  is  no  secret. 
Success  is  the  effect  of  a 
cause.  Combine  cei'tain 
liualities  in  busiiu'ss  and 
yon  "II  prothH'e  ceiMain  I'c- 
sults. 

The  woi-Id  is  full  of  men 
who  concei\'e  a  l*ui'|)Ose, 
lint  who  lack  either  the 
Will  Powei'  or  the  Ability 
necessai'y  to  the  bringing 
of  it  to  a  successful  issue. 

When  Mv.  Sherrard  land- 
ed in  Montreal  with  his 
I'nipose.  he  also  possessed 
the  Will  Power  to  force  it 
along.  Ask  aiiyoiu'  who  is 
intinuile  with  him  as  to 
what  is  his  outstanding 
cha ractiM'ist ic  as  a  business 
man,  and  h(>'ll  nine  (dianees 
to  one  tell  you  that  it  is 
foi'cefuln(^ss. 

Put  forcefulness  is  not  his 
only  ipiality.  He  also  pos- 
sesses in  a  marked  degree 
the  Ipiality  of  organization, 
a  i|iiality  whicdi  will  stand 
him  in  good  stead  when  a 
year  lieiici^  he  steps  into 
the  presidential  chair  of 
the  C.  ^L  A. 

Sincerity  is  another  id'  his  outstanding  ipialilies. 
This,  ill  turn,  creates  in  those  who  are  brought  into 
coiilact  with  him  coiifideiiee  in  his  integrity  and  in  the 
bona  fides  id'  his  propositions. 

Men  strong  in  siin-erity  of  purpose  and  foi'ceful  in 
carrying  if  to  an  issue  are  not  always  ready  to  fake 
file  lime  to  ciirefidly  weiirli  111,,  pros  and  cons  of  their 
proposition.     I>y  jumping  to  eonclusioiis  they  some 

'  Inti  rimtionol  I'itsh  Photo. 
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times  find  tltemselvt's  in  tin-  lire.  Wlu  llicr  it  is  ho- 
oausf  of  his  Prt'sbytcriaii  tniiiiiiij;  or  not,  1  caiinot  s;iy, 
Itut  wliatfVfj'  tlu'  soun-f  of  it  iiwiy  he.  onr  tliiuji;  is  (m  r- 
taiii,  you  tlo  not,  as  a  rulf  at  any  rate,  liiid  Mr.  Slu  i- 
rartl  junt|>in>;  to  foni-lusions.  i>nt  wliilc  he  has  bci  ii 
tau^lit  to  bi'  i-autious,  it  by  no  nutans  lOilows  that  ln' 
dilly-dallit's  witli  a  proposition,  lie  nn  icly  laUcs  time 
to  \v»>igh  ami  }raiij?»'  it.  Tliis  (lone.  Ilir  maltci-  is  set  lied, 
ami  .s«'ttU'tl  promptly.  This  is.  I  snpposc,  aiuillicr  way 
of  sayinj».  as  om-  of  liis  intimates  in  tlie  ('.  M.  A.  did 
th»'  other  thiy,  tliat  he  is  a  man  '"cluxds  full  of  coiiinion 
.sense."  Ami.  of  eourse.  the  objeet  of  all  edueation  is 
ti>  en-ate  eommon  sense.  I'oi-  he  who  possesses  it  is  an 
AII  Koumi  Man. 

lUit  plus  his  all-ronndedness  as  a  business  uuiu  and 
a  publie-spirited  eiti/.en,  is  his  personalily.  Courtesy 
lie  possesses  to  a  liiirh  deurree.  .\iid  il  isn't  a  eoui'tesy 
whieh.  liki"  e»>rtain  people's  I'eliirion,  is  ))ractised  on 
eertain  oeeasions  ami  days.  It  is  good  for  evei-y  lu)ur 
ill  every  day  in  every  week.  He  practises  it,  not  only 
toward  his  fellow  busine.ssmen  and  those  he  meets  in 
.soeial  intercourse,  but  towards  his  employes  as  well. 

"Towards  his  employes  he  is  one  of  the  most  coui'- 
teous  of  men,"  remarked  a  former  employe.  "He  is 
also  a  most  considerate  employer.""  added  the  same 
ex-employe. 

At  eonveiitions  of  the  C.  M.  A.  Mr.  Sherrai'd  does 
not  rise  to  his  feet  with  fre(|ueucy  to  speak,  but  when 
he  does  he  has  sonu'thing  to  say,  and  to  say  it  with 
such  force  and  clearness  that  he  immediately  demands 
attention.  lu  a  coming  pi'csident  this  is  au  excellent 
i|uality. 

In  his  political  affiliations  .Mr.  Sherrard  is  a  Con- 
.servative;  in  his  economic  belief  a  protectionist.  But 
he  not  only  is  an  advocate  of  the  tarifiC  as  an  aid  to  the 
development  of  Canadian  industries.  He  believes  also 
in  the  aid  which  comes  of  individual  buying  of  Cana- 
dian-made goods.  He  not  only  believes  in  it,  but  he 
practises  it.  And  whenever  he  can  get  an  opportunity 
he  preaches  it. 

Scheme  Used  to  Urge  Employes  to  Purchase  Made-in- 
Canada  Goods. 

Among  his  employes  he  has  a  method  of  preaching 
it  that  other  manufacturers  might  well  imitate.  His 
particular  method  is  to  drop  into  the  pay  envelope  a 
printed  slip  of  paper  on  whieh  is  set  forth  in  brief 
and  concise  form  a  statement  in  regard  to  the  ad- 
vantages which  accrue  to  the  country  as  a  whole  from 
purchasing,  whenever  possible,  goods  of  Canadian  pro- 
duction. 

Great  and  all  as  are  the  exactions  which  business 
makes  upon  his  time,  Mr.  Sherrard  has  discovered  that 
one  of  the  secrets  of  health  is  a  diversity  of  interests. 
Conse(pienf ly.  during  the  summer  time  he  steals  away 
week-ends  to  his  country  club  to  enjoy  a  game  of  golf. 
And  if  not  to  play  golf,  to  a  spot  where  he  knows  he 
can  catch  a  few  good  fish.  In  the  winter  he  is  a  keen 
snowshoer.  His  friends  say  he  is  a  good  one.  And  his 
build  would  indicate  he  is.  He  is  clean-cut  in  limbs 
and  features,  and  in  appearance  reminds  one  somewhat 
of  Woodrow  Wilson,  although  he  has  one  advantage 
over  the  President  of  the  United  State* — he  was  born 
in  Canada. 

To  sum  up  in  a  sentence  my  estimate  of  the  new 
first  vice-president  of  the  C.  M.  A.,  I  would  say  he  is 
esteemed  for  his  personality  and  admired  for  his  busi- 
ness ability. 


STEEL  FURNITURE  IN  INDIA. 

U.  S.  Consul  Henry  I).  Baker,  of  liombay,  India,  in  a 
leltei-  to  Washington,  says:  "India  appears  to  be  a 
ti'ood  field  for  the  sale  of  steel  office  equipment,  such  as 
tallies,  desks,  ehaii's,  cabinets,  bookcases,  etc.  At  first 
sueli  ^'oods  when  introduced  here  were  considered 
merely  as  an  interesting  novelty,  but  now  their  real 
usefuliu'ss  and  ])e('uliar  adaptability  to  conditions  in 
India  are  becoming  well  i-eali/ed,  so  that  sales  are  con- 
slaidly  increasing. 

"Ordinary  wooden  office  equipment  in  India  qiiiekly 
depi-eciates  as  a  result  of  adverse  climatic  influences. 
Not  only  does  wooden  furniture  tend  to  warp  and  to 
lose  all  finish  and  pleasing  exterior  appearance,  and 
drawei's  and  doors  cease  to  fit,  but  such  furniture  is 
also  peculiarly  subject  to  the  ravages  of  white  ants 
and  other  insects  and  is  difficult  to  keep  clean,  so  that 
il  does  uol  hai'bor  vernun.  Steel  furniture,  on  the 
other  hand,  as  sold  in  this  market,  retains  its  appear- 
ance and  utility  through  all  seasons  of  the  year,  and  is 
ea.sy  to  keep  free  of  vermin.  It  has  been  well  demon- 
sti'ated  that  it  has  particular  advantages  in  affording 
])roper  protection  for  books  and  valuable  papers.  It 
is  not  at  all  uncommon  to  notice  in  a  Bombay  office  an 
army  of  white  ants  invading  the  premises  from  win- 
dows or  small  holes  in  walls  and  flooring,  and  attacking 
the  wooden  furniture  and  the  contents  of  desks  and 
cabinets.  In  a  very  short  time  a  great  deal  of  damage 
can  be  caused  before  the  presence  of  these  white  ants 
is  noticed.  Steel  office  efjuipment,  however,  offers  a 
sure  resistance  to  these  insect  marauders. 

"The  greater  part  of  the  office  equipment  at  the 
American  Consulate  at  Bombay  is  of  steel,  supplied 
from  the  United  States  by  the  Department  of  State, 
and  its  pleasing  appearance  and  obvious  utility  is 
often  favorably  commented  upon  by  visitors  to  this 
office.  This  e(|uipment  has  been  at  this  office  during 
several  monsoon  periods,  and  yet  it  looks  as  fresh  and 
is  in  as  good  order  as  when  it  came,  in  decided  con- 
trast to  wooden  furniture  also  in  the  office,  whieh 
every  now  and  then  needs  some  special  attention  in 
the  way  of  carpentry  work,  cleansing,  and  varnishing, 
in  order  to  look  presentable.  Furthermore,  in  the  lat- 
ter kind  of  furniture  the  office  has  not  infrequently 
met  with  damage  to  books  and  papers  from  white  ants 
and  mice  which  have  entered  them." 


NEW  COMMERCIAL  TRAVELERS'  OFFICERS. 

At  the  convention  of  the  United  Commercial  Travel- 
ers grand  council  for  Manitoba,  Saskatchewan  and 
Albei'ta,  held  in  Ih-andon  last  month,  the  following  offi- 
cers for  the  ensuing  year  were  elected: 

Grand  Councillor,  T.  A.  Colquhon,  Brandon ;  grand 
junior  councillor,  S.  S.  Savage,  of  Calgary;  grand  past 
councillor,  R.  M.  McGowan,  Winnipeg;  grand  secre- 
tary, F.  C.  Smith,  Regina;  grand  treasurer,  J.  J.  Mur- 
phy, Winnipeg;  grand  conductor,  W.  C.  Bell,  Regina  ; 
grand  page,  W.  S.  Clay,  Edmonton ;  grand  sentinel, 
James  Gille.spie,  Moose  Jaw. 

Graiid  executive  committee :  F.  H.  Agnew,  Winni- 
peg; V.  W.  Libby,  Calgary ;  H.  W.  Laird,  Regina ;  A.  A. 
Williams,  Saskatoon. 

Representatives  to  supreme  council  at  Columbus, 
Ohio:  F.  J.  C.  Cox,  Winnipeg;  0.  S.  Chapin,  Calgary; 
R.  M.  McGowan,  Wiiunpeg. 

The  next  convention  will  be  held  at  Saskatoon,  Sask. 


How  does  your  clerk  know  you  appreciate  the  work 
he  is  doing  for  you?  He  is  no  mind  reader. 
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ENGLISH  BUNGALOW  FURNITURE. 

English  bungalow  furniture  is  the  product  of  a  new 
school  of  designers.  It  is,  however,  not  the  result  of  a 
localized  endeavor  to  overthrow  the  traditions  of  fuinii- 
ture  designing,  but  the  same  ideas  seem  to  have  grown 
simultaneously  in  the  fancy  of  furniture  designers  in 
Germany  and  Austria,  as  well  as  in  England.  This 
style  follows  somewhat  closely  the  mission  lines,  hav- 
ing the  appearance  of  strength  and  durability,  as  well 
as  comfort,  but  it  is  lighter  in  weight  and  appearance, 
due  to  the  liberal  use  of  cane  in  most  of  the  pieces. 
The  main  dift'erence  between  the  English  and  German 
and  Austrian  designs  is  that  the  Germans  and  Aus- 
trians  adhere  strictly  to  straight  lines,  whereas  the 
English  designers  are  not  entirely  bound  by  this  rule. 

The  vogue  is  for  Bulgarian  colorings.  The  return  of 
old-fashioned  chintzes  and  cretonnes,  with  their  riot 
of  eoh)rs;  the  revival  of  tapestry  coverings,  have  all 
had  their  effect  on  the  new  style  of  furniture,  these  be- 
ing the  coverings  used.  Thus  the  Bungalow  style  has 
all  the  quaint  effects  of  mission  furniture,  but  in  a  live- 
lier mood,  giving  rein  to  one's  own  taste  in  the  mat- 
ters of  decoration.    Thus  English  l)ungalow  fui'nitui'c 


is  the  h'gitimatr  successoi'  of  iiiission  t'uniiture,  winch 
has  had,  and  still  lias,  such  a  hold  on  people  who  de- 
mand comfort  in  their  furniture,  jmd  the  ability  of  that 
furniture  to  withstand  the  wear  of  every-day  use.  it  is 
a  style  that  strongly  api)eals  to  people  with  individu- 
ality of  taste;  [X'ople  who  build  bungalows  and  summer 
(!0ttages,  sun  rooms,  wiilr  purclics.  breakfast  rooms, 
and  dens  aiul  living  rooms. 

The  wood  usi'd  in  its  construction  is  the  solid,  close- 
grained  (|uartcrc(l  white  oak  ol'  the  middle  Southern 
States,  finished  in  a  heautilul  soft  gi'ey,  or  in  a  deep 
hrown,  luMicd  finish. 


COURTESY  AS  AN  ASSET. 

To  the  I'lditnr  id  I ';iii;idiaii  Kui  iiit  ui  t-  W'lirlil: 

Since  \nur  iii;i;,'-;i/iiic  is  liasiiiLT  a  decided  increase 
of"  circidaliiui  aiiuuig  the  salesmen  ;inil  employes  oi 
the  retail  I'uiriilui-e  trade.  I  think  it  windd  perhaps  be 
inst  I'licl  I  \  e  ;ind  interesting  to  them  to  learn  and  prac- 
tise what  is  iindoiilitedl y  one  of  tin',  if  not  the  cliief. 
asset s  of  suecessful  salesmanship,  an  asset  lhat  one  can- 
not help  noticing  is  glaringly  deficient  in  nuiuy  cases, 
but  without   which  no  man  however  anxious  or  uinbi- 


ated,  and.  consequently,  more  critical  class  of  cus- 
tious  or  etificient  in  other  respects  can  possibly  become 
a  really  first-class  and  successfid  salesman^ — T  refer 
to  that  iiulispensable  asset  of  courtesy.  So  absolutely 
necessary  to  success  is  courtesy  that  T  would  strongly 
advise  every  man  to  cultivate  the  art  and  to  start  I'ight 
now.  Do  this  seriously  and  earnestly  and  you  will 
soon  acknowledge  it  is  your  greatest  and  proudest 
asset — one  that  will  serve  you  jirofitably  in  every  stage 
of  your  life. 

What  is  courtesy!  It  is  simply  the  art  of  pure  polite- 
ness, cariying  with  it  an  irresistible  charm  that  never 
fails  to  attract;  it  is  an  indis[)ensable  ac(piisition  to 
successful  salesmanship,  adding  tone  and  sincerity  to 
your  conversation. 

Xever  in  the  history  of  the  furniture  trade  in  Western 
Caiuida  was  courtesy  moi-e  necessary  or  desirable  than 
it  is  to-day,  and  it  will  certainly  become  more  and  more 
so  when  we  take  into  consideration  the  growing  de- 
mand for  a  much  higher  grade  of  furniture  than  has 
ever  been  introduced  into  this  country  before,  the  de- 
mand of  course  being  created  by  the  settling  in  oui' 
large  cities,  especially,  of  a  more  enlighteiu-d.  cultiv- 


tomcrs.  with  whom  (H)Ui'lesy  w  ill  alone  enable  you  suc- 
cessfully to  deal. 

When  we  take  info  consideration  tlu'  fact  that  high- 
grade  I'uriiiturc  of  all  periods  is  now  to  be  found  on 
the  floor  of  every  up-to-date  furniture  store  in  the 
West,  it  naturally  follows  tlu'  buyers  of  such  depart- 
ments ai'e  looking  for  the  most  cultured  and  experi- 
enced salesmen  they  can  find.  Realising  the  best  are 
none  too  good  for  the  successful  handling  of  the  cus- 
tomers We  now  have  lo  deal  with,  they  are  willing  to 
pay  the  i)rice  lhat  will  retain  their  services. 

I{ememl)er  llien  that  courtesy  must  sliiin>  in  your 
character,  it  tells  at  evci-y  stej).  it  tells  and  carries  great 
weight  especially  on  your  first  a|)|)roaching  a  customer, 
and  will  al  all  limes  open  the  door  to  a  eonvers;it ion 
genei'ally  leading  to  gootl  business. 

I  have  in  iny  mind  tln'  furniture  department  of  a 
large  store  out  West  \vhei-e  a  big  stall'  of  men  is  em- 
ployed who  have  the  very  enviable  replilation  of  iuMiig. 
on  the  whole,  the  most  c(Mirleous  aiul  obliging  sales- 
men in  the  store.  I  have  no  doubt  their  manager  is 
fully  alive  to  their  unusual  (pnililicat ions  and  appre- 
ciates Iheir  services  in  the  most  tangible  manner. 

VtMirs  very  Iruly, 

B.  Cautious. 


I  wo  bungalow  chairs 

iiiiide  l).v 
Baetz  Hios..  Hcrliii. 


50  CANADI  AN  KUKNTPl'liE  WORLD  AND  THE  UNDERTAKER  July,  1914 

New  Ideas  in  Fireless  Cookers 

BY  ACNES  ATHOL 


Tlu'  jjivat  appt'iil  of  tho  Hroifss  i-ookor.  no  matter 
what  its  I'oiistructioii,  is  in  tlic  ci-onoiuit's  it  makes  j)os- 
siblo.  To  tlu'  ilulk'st  woman  il  mnst  lie  ()l)\ioiis  that 
the  applioatioii  of  the  "hay  liox"  principle  to  eookery 
means  a  jrreat  saving  of  luel.  whetiier  gas,  eoal.  wood, 
oil.  aleoiiol.  gasoline,  or  elect rieity.  Evt'ry  maker  oi'  a 
cooker  ean  elaini  this  anil  several  other  important  sav- 
ings. Next  to  fuel,  antl  of  almost  e([ual  importance,  is 
the  cutting  down  of  food  cost.  'Phis  is  aceomplisiied  by 
the  double  benefit  of  conserving  all  the  juices  and  nutri- 
ment contained  in  any  article  of  diet,  allowing  no  escape 
by  evaporation,  and  of  making  palatable  those  cheaper 
cuts  of  meat  which,  cooked  in  the  ordinary  way,  eciual 
the  cost  of  high-|)riced  foods  because  of  the  immense 
amount  of  fuel  reiiuired  to  make  them  edible  and 
digestible. 

The  economy  of  time  and  laboi-.  owing  to  the  elimina- 
tion of  watching  over  food  in  a  fii'eiess  cooker,  is  a  valu- 
able point  for  busy  women  to  keep  in  mind.  The  final 
saving  in  health,  due  to  the  release  of  the  liousewife 
from  some  of  her  tasks,  and  the  benefit  received  because 
the  cooker  yields  slowly  cooked  and  therefore  more 
digestible  foods  to  the  family,  is  difficult  to  estimate, 
but  none  the  less  real. 

While  it  is  possible  that  some  of  these  advantages 
may  have  escaped  the  woman  who  has  given  the  subject 
of  firele-ss  cookery  but  little  attention,  on  the  whole 
these  are  the  main  arguments  for  using  any  fireless 
device.  The  discriminating  housekeeper  must  inquire 
further  before  she  decides  upon  the  purchase  of  one 
brand  rather  than  another.  Certain  features  and  im- 
provements may  suit  her  particular  needs  better  than 
others. 

Lest  the  underlying  principle  by  which  fireless 
cookers  work  be  not  clearly  understood  by  some  reader, 
let  me  explain  here  that  the  idea  in  every  one  of  them, 
as  in  the  thermos  bottle,  is  to  heat  the  food  to  the  boiling 
point  over  a  fire,  and  then,  by  sealing  it  inside  the 
cooker,  to  allow  it  to  continue  cooking  by  its  own  heat, 
which  cannot  escape.  Heat  of  some  description  is  essen- 
tial to  start  the  cooking  process;  the  economy  lies  in 
the  small  amount  reciuired. 

The  most  interesting  innovation  on  the  market  is  the 
electric  fireless  stove.  It  is  simplicity  itself.  The  food 
is  put  into  aluminum  utensils,  which  come  in  cylindrical 
shape  to  fit  the  wells  into  which  they  are  to  be  packed. 
The  cover  of  the  cooker  is  tightly  closed,  the  electric 
current  turned  on  for  twenty  minutes,  and  then  shut 
off.  while  the  food  continues  to  cook  for  two  or  three 
hours. 

The  use  of  electricity  in  the  kitchen  has  the  same  ad- 
vantages that  it  has  in  lighting— it  is  clean,  safe,  simple, 
and  efficient.  If  there  are  two  compartments  in  the 
cooker  each  may  be  separately  attached  to  a  switch  in 
a  wall  socket.  Furthermore,  the  heat  ean  be  regulated 
according  to  the  article  to  be  cooked.  Four  marks — 
"high,"'  "low,"  "high-low"  and  "ofi"" — indicate  the 
amount  of  current  obtained  at  each  turn  of  the  key. 
The  economy  of  fuel  attainable  by  such  regulation  is 
at  once  apparent,  and  the  possibility  of  variation  is 
one  that  no  other  device  seems  to  permit.  For  example, 
oatmeal  and  other  cereals  are  best  started  and  cooked 
by  low  heat;  but  steaks,  potatoes  and  biscuits  should 
be  started  by  high  heat,  no  matter  what  form  of  stove 
the  housewife  uses. 

The  fact  that  in  many  small  towns  and  suburban 


settlements  elecli'icity,  i-athcr  than  gas,  is  used  for 
lighting,  should  induce  any  thoughtful  woman  to  con- 
•iider  how  electricity  can  be  applied  to  her  cooking 
|)i'obleni.  [n  the  past,  the  great  trouble  has  been  the 
prohibitive  cost  of  electrically  operated  stoves;  and  al- 
though the  nearby  ti'olley  plant  could  supply  the  power, 
the  fi'ugal  housewife  felt  obliged  to  continue  the  drud- 
gery of  handling  coal,  wood,  or  oil  stoves.  She  did  not 
ai)prove  either  of  the  dirt  or  the  fire  danger  necessi- 
tated by  the  limitations  of  her  purse.  But  it  was  not 
until  the  cost  of  using  electrieit,y  was  minimized  by  con- 
junction with  the  fireless  cooker  principle,  that  she 
could  escape  them. 

The  city  mother,  satisfied  with  the  convenience  of  her 
gas  range,  very  often  leaves  the  possibilities  of  fireless 
eookery  unexplored.  If  she  is  one  of  the  mothers  who 
must  stop  work  entirely  to  go  to  market  or  to  take  the 
baby  out  for  a  certain  number  of  hours  a  day,  it  would 
be  an  inestimable  boon  to  her  to  be  able  to  put  the 
lunch  or  dinner  into  a  box  before  starting  out,  and  to 
remove  it  entirely  cooked  upon  her  return.  And  yet  I 
have  known  many  cit.y  women  who  not  only  had  never 
seen  or  experimented  with  a  fireless  cooker,  but  who 
looked  upon  it  merely  as  an  overnight  method  for  cook- 
ing cereals,  in  which  they  were  not  interested! 

Housekeepers  who  have  limited  time  for  getting 
meals,  and  who  often  come  home  in  the  evening  too 
tired  to  do  more  than  sit  down  to  a  meal,  should  ex- 
anxine  the  valuable  claim  of  the  fireless  cookers. 

There  are  many  practical,  co-operating  households  in 
New  York  where  the  fireless  cooker  would  be  a  boon. 
Teachers  and  stenographers  who  are  managing  a  sort 
of  home  life  in  a  little  bachelor  flat,  and  women  who  do 
light  housekeeping  because  they  go  to  business  would 
find  that  it  would  relieve  them  of  a  heavy  burden. 

The  fireless  cooker  really  proves  worth  while,  and  its 
value  is  recognized  by  every  user  of  one.  Its  experi- 
mental stage  is  passed.  It  is  now  a  permanent  and 
well-established  utility,  the  general  use  of  which  will 
doubtless  be  widespread  in  far  less  time  than  was  the 
case  with  gas  and  electricity  for  cooking.  Even  those 
who  use  the  imperfect  hay  box  fireless  cooker  concede 
to  all  its  economical  and  advantageous  features,  and 
the  few  comi)laints  to  be  heard  in  any  direction  arise 
from  a  lack  of  knowledge  as  to  the  proper  length  of 
time  required  for  the  various  foods.  This,  of  course, 
should  be  considered,  and  some  information  on  the  sub- 
ject obtained  before  undertaking  an  experiment. 

Put  concisely,  these  are  the  principles  and  results  in 
fireless  cookery:  radiation  and  conduction  are  over- 
come; a  steady  application  of  heat  is  obtained;  foods 
retain  all  their  juices;  moist  and  dry  heat  are  both 
available.  The  economies  effected  are  at  least  five :  fuel, 
food,  time,  labor;  and  health.  Where  is  the  w^oman 
who  does  not  consider  these  savings  worth  her  study? 
— Abridged  from  Pictorial  Review. 


BELL  CHAIRS  AND  TABLES. 

"Chimes  froDi  the  Bell  line""  is  the  attractive  title 
of  a  catalogiU'  booklet  of  neat  design  issued  by  the  Bell 
Furniture -Co.,  Southampton.  These  goods — "the  line 
with  the  tone" — are  nicely  illustrated  by  half-tones  on 
calendered  paper,  which  set  off  the  beauties  of  the 
tables,  chairs,  and  rockers  to  good  effect.  The  booklet 
will  be  sent  on  request. 
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Knobs  of  News 


D.  W.  Lundy  has  opened  a  furnitui'e  store  at  Hanna, 
Alberta. 

The  Ideal  Furniture  Co.  have  opened  a  store  at 
Outlook,  Sask. 

J.  C.  Robinson  has  started  a  retail  furniture  business 
at  Edmonton. 

Alex.  Thompson's  furniture  store  at  Hamilton  was 
damaged  by  fire  recently. 

The  Hammond  Furniture  Mfg.  Co.,  Vancouver,  suf- 
fered a  fire  loss  recently. 

"Wesley  Walker,  of  Clinton,  has  sold  his  furniture 
business  to  Jas.  Dunford. 

Benjamin  Glove  has  registered  the  Glove  Furniture 
Co.  at  Maisonneuve,  Montreal. 

The  Star  Furniture  Co.,  Dundas,  recently  conducted 
an  auction  sale  of  special  bargains. 

W.  L.  Kiel  &  Co.,  hardware  men  and  furniture  deal- 
ers at  Brock,  Sask.,  are  succeeded  by  W.  L.  Kiel. 

A  big  fire  at  Portage  du  Fort,  Que.,  damaged  the 
stock  and  store  of  A.  J.  Rougier,  furniture  dealer  there. 

A.  A.  McLean,  furniture  dealer  and  undertaker  at 
Moose  Creek,  Ont.,  suffered  a  loss  through  fire  in  his 
premises  recently. 

The  wife  of  W.  H.  Dobson,  furniture  dealer  and 
undertaker  at  North  Augusta,  Ont.,  died  recently  at 
her  home,  aged  34  years. 

The  Berlin  Literior  Hardwood  Co.  are  building  an 
addition  to  their  office  and  show  rooms,  and  will  have 
considerable  increased  accommodation  when  complet- 
ed. They  will  use  the  new  wing  largely  for  display 
purposes. 

Tlie  iJerlin  Phite  Glass  and  Mirror  Co.  are  erecting 
a  new  building  on  Victoria  street.  Its  dimensions  are 
75  X  78  ft.,  and  will  be  one  storey,  built  of  reinforced 
concrete.  It  will  be  ready  for  occupation  in  about 
two  months. 

The  Berlin  Office  and  Fixture  Co.,  \Ad..  has  been 
incorporated  with  a  capital  of  $60,000,  to  take  over  S. 
Binbacher's  planing  mill  and  to  manufaeture  office  fur- 
niture and  fixtures.  S.  P,inbaeher,  J.  M.  Woolner, 
J.  Rudy,  IT.  Rogge,  and  F.  Klcm  ai-e  f)rovisional 
directors. 

Tbe  Hoover  Electric  Cleaning  and  Service  Co.,  Fitd.. 
Toronto,  has  been  incorporated,  with  a  capital  of 
$40,000,  to  clean,  repair,  and  make  furniture,  carpets, 
and  Iiousehold  e(|uipinent.  The  provisional  directors 
are:  VV.  If.  C.  I'.urnelt,  Detroit  ;  J.  Skelton  atid  TI.  S. 
( 'olehrook. 

The  Alinnejipolis  police'  wei'(>  pn/./Ied  by  lU'w  tactics 
of  thieves  recently  when  a  moving  van  of  the  Flour 
(!ity  Transfer  Co.,  laden  with  furniture,  was  stolen 
from  one  of  the  principal  streets.  The  big  wagon  van- 
ished with  the  household  goods  of  Mi-s.  U.  Eaton,  and 
the  police  could  not  find  them. 

a.  W.  Bard,  an  mM  (luejpli  hoy,  wlin  has  been  en- 
gaged in  the  furiiitiiic  luisitiess  in  Woodstock  for  a 
number  of  years,  has  returned  to  his  native  city,  and 
has  o|)ene(l  a  shop  at  1!)4  Norfolk  street.  Mr.  i'.ard 
will  make  a  s|)ecialty  of  upliolstering,  packing  furni- 
ture, and  retiring  l)ai)y  earwiages.  lie  is  also  carrying 
a  new  stock  of  goods. 

Harper  Bros,  have  purchased  llir  furniture  and  un- 


dertaking business  of  W.  C.  Browne  &  Son,  at  Watford, 
Ont.,  and  will  oft'er  the  entire  stock  for  sale  at  a  big  re- 
duction from  the  regular  prices.  They  rented  the 
Browne  stand  and  will  dispose  of  the  stock  in  that 
place.  Bills  will  be  issued  in  a  day  or  two  giving  list 
of  goods  that  will  be  sold  at  cut  rates. 

The  Kneehtel  Furniture  Factory  employes  pi;t  on  a 
monster  Victoria  Day  celebration  in  Walkerton  on 
Monday,  May  25th,  when  the  Lueknow  pipe  band  and 
dancers  and  the  Hanover  brass  hand  were  present. 
Amongst  the  items  on  the  programme  were  a  football 
match  between  the  league  teams  of  Mildmay  and  Wal- 
kerton and  a  baseball  match  between  Clifford  and  the 
Walkerton  Red  Sox.  There  were  also  foot  races  and 
Highland  dancing  on  the  platform. 


ADAMS  FURNITURE  CO.  TO  BUILD. 

It  is  rumored  tliat  the  Adams  Furniture  Co.  is  to 
erect  a  new  building  on  Yonge  street,  Toronto,  which 
will  cost  between  $300,000  and  $400,000.  The  site 
takes  in  Nos.  211  to  217  Yonge  street,  part  of  which  is 
occupied  by  the  Russell  House.  This  property,  which 
was  purchased  some  time  ago  by  C.  S.  Coryell,  presi- 
dent of  the  company,  has  about  87  feet  frontage  by  a 
depth  of  about  122  feet.  The  Yonge  street  frontage 
is  assessed  at  $3,500  a  foot. 


FAVOR  ANNUAL  EXHIBITION  ONLY. 

The  National  Association  of  iMetal  and  Spring  PxhI 
Manufactures  of  the  United  States,  at  its  recent 
CJhicago  conference,  passed  a  resolution  endorsing  the 
plan  for  one  furniture  exhibition  a  year  and  one  line 
a  year.  This  action  was  taken  following  an  exhaustive 
discussion  of  the  (|uestion,  in  w^liich  every  member  pre- 
sent took  part.  Commissioner  Wulpi  was  directed  to 
obtain  the  views  of  the  membei-s  who  were  not  present 
at  the  meeting  and  the  bed  manufacturers  not  atfiliat- 
ed  with  the  association. 


FILLING  A  BIG  ORDER. 

Some  interesting  facts  liave  come  out  regarding  the 
recent  order  for  park  seats  made  by  the  Stratford  Mfg. 
Co..  Stratford.  Ont.  Four  weeks  from  the  timo  the 
first  car  of  steel  was  set  on  the  company's  tracks  they 
had  the  entire  lot  finished.  When  set  end  to  end  in  "a 
line,  the  seats  reach  2i/:i  miles.  There  were  33  miles 
of  slats  on  the  seats,  miles  of  steel.  12().02r)  holes 
punched,  !)5,779  rivets  u.sed.  There  were,  all  told.  13 
lai-ge  furniture  and  automobile  cai'loads.  Among  other 
large  orders  tilled  by  the  Stratfoi'd  I\lfg.  Co.  were  the 
Toi-onto  Fi.xhihition  and  a  number  of  the  largei-  public 
parks  throughout  the  Dominion. 


VENEERED  TABLES 

Enterprising  advertisers  of  I'uiviilure  have  lately 
taken  up  a  new  idea  and  instead  of  striving  to  conceal 
tact  thai  a  product  is  a  veneered  one,  they  are 
proudly  announcing  this  and  making  capital  out  "of  it. 
They  poini  to  their  table  tops,  for  example,  as  being 
better  than  the  regular  sawed  lumber,  because  they 
are  nuide  of  reinforced  or  built-up  lumber,  with  the 
piles  cro.ssing  .so  as  to  give  greater  strength  and  to  re- 
duce the  tendency  to  shrink  ami  warp,  h'einforced  con- 
strucli(ui  is  the  latest  advertising  plirase  for  veneered 
tables. 
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Suggestions  for  Sanders 

By  C.  J.  TounyUy 

Sanding  is  siu-h  an  important  i);irt  ol'  tlic  process  of 
finisliing  oft'  veneer  and  cabinet  Avork  that  it  really  de- 
serves as  nuieh  tluniglit  and  stndy.  also  as  much  in  the 
way  of  experimenting  witii  a  view  of  obtaining  im- 
provements, as  the  i)roeess  of  cutting  or  gluing  up 
veneer.  Also,  tin'  man  whose  sander  work  is  not  giving 
full  satisfaction  cannot  spend  a  little  time  to  better  ad- 
vantage than  visiting  around  other  places  to  see  what  is 
being  done  by  other  machines.  By  doing  this,  and  by 
talking  with  manufacturers  of  sanding  machines,  he 
can  get  a  lot  of  new  light  on  the  subject  of  sanding 
that  should  help  him  out  considerably. 

Take  drum  Sanders,  for  example,  and  there  are  roll 
feeds  and  endless-bed  feeds,  sandevs  with  rolls  to  finish 
on  one  side,  and  sanders  to  finish  both  sides  at  once. 
Then  there  are  diftereut  methods  of  putting  the  paper 
on  the  rolls.  Some  put  it  on  square  around  the  roll  and 
some  wind  it  spirally,  and  the  chances  are  that  one  of 
these  will  prove  better  for  one  kind  of  work,  while 
the  other  may  be  better  for  the  other  kind. 

For  work  that  is  being  fed  straight  through,  as  with 
a  hopper  feed,  or  even  by  hand,  the  spiral  drum  would 
seem  to  offer  advantages,  while  for  some  other  kinds 
of  work  one  may  find  advantages  in  the  straight  open- 
ing drum;  for  instance,  for  ease  of  adjustment  or  tight- 
ening up  of  the  paper  if  it  gets  a  little  loose.  The  best 
thing  to  do  before  buying  anything  in  this  line  is  to  not 
only  study  the  new  ofiCerings  in  relation  to  the  work 
you  have  to  do,  but  make  it  a  point  to  go  see  some  of 
"them  at  work  and  see  just  what  they  are  doing. 

There  is  no  question  in  any  thinking  man 's  mind  but 
what  it  pays  to  put  on  new  sandpaper  as  soon  as  that  on 
the  drum  is  worn  so  that  it  will  no  longer  do  good  work 
freely.  The  important  point  here  is  to  know  just  when 
and  how  often  the  paper  should  be  changed  on  the 
drums  of  your  sanding  machine.  This  depends  some,  of 
course,  on  the  kind  of  work  being  done,  as  well  as  on 
the  grade  of  the  sandpaper.  The  way  to  get  at  real 
facts  and  figures  on  when  to  change  sandpaper,  and 
how  often,  is  to  keep  a  record  of  the  work,  not  only 
the  number  of  hours  the  machine  is  actually  at  work, 
but  also  the  quantity  of  stock  handled,  giving  both  the 
linear  feet  and  the  widths.  Pretty  soon  you  will  be 
able  to  establish  a  pretty  good  schedule  and  to  know 
in  advance  just  about  w^hen  your  sandpaper  should  be 
changed.  If  it  requires  changing  on  an  average  of  once 
a  day,  why  not  manage  it  to  have  the  change  made  at 
night,  and  start  in  each  morning  with  fresh  paper  on 
the  drums.  Generally  more  pains  will  be  taken  to  get 
the  paper  on  well  if  the  change  is  made  at  some  regular 
time  than  if  it  becomes  necessary  to  stop  right  in  the 
midst  of  the  busy  part  of  the  day  and  make  these 
changes. 

By  keeping  a  record  of  the  hours  of  work  and  of  the 
exact  quantity  and  nature  of  the  stock  handled  through 
the  sander.  and  also  of  the  fpiality  of  paper  used,  as  well 
as  the  number,  you  not  only  get  to  know  the  exact  cost 
of  your  sanding  work  and  what  to  expect  of  it,  but  you 
are  in  a  po.sition  to  judge  intelligently  between  the  dif- 


ferent oli'ei'ings  in  sandpaper  and  to  know  which  you 
are  getting  the  most  out  of  for  your  money.  This  itself 
is  woi'th  the  time  and  trouble  it  takes  to  keep  the  re- 
cord. 

In  sanding  short  lengths  with  a  hopper  feed  on  an 
endless-bed  drum  sander,  there  is  f^ome  good  argument 
in  favor  of  the  idea  of  using  the  spiral  drum,  but  what 
you  want  is  facts,  not  argument,  so  if  you  have  work 
of  this  kind  to  do,  make  it  your  business  to  see  the  dif- 
ferent machines  at  work  and  study  the  results. 

For  sanding  several  lots  of  panels  of  veneered  work 
.(f  different  thicknesses,  with  a  limited  number  of  each 
lliickness,  the  belt  sander  should  offer  advantages,  be- 
cause you  may  often  be  able  to  finish  off  a  lot  in  the 
time  it  would  take  you  to  adjust  a  drum  sander.  It  de- 
pends, of  course,  and  it  is  merely  a  suggestion  to  beget 
experiments.  Also,  if  there  are  a  number  of  panels,  pre- 
sumably the  same  thickness,  but  which  have  been  made 
in  different  lots  and  made  varying  somewhat  in  their 
actual  thickness,  one  should  be  able  to  get  better  re- 
sults with  a  belt  sander,  especially  if  the  face  veneer 
is  thin. 

No  sanding  room  really  seems  complete  without  both 
drum  and  belt  sanders,  because  while  one  may  beat  the 
other  at  certain  kinds  of  work,  the  work  of  finishing 
off  cabinet  work  varies  so  that  one  can  hardly  get  along 
without  a  variety  of  machines — not  only  machines  to 
sand  various  shapes,  but  some  variety  in  the  machines 
used  for  sanding  straight  surfaces. 

For  sanding  core  bodies  off  before  putting  on  thin 
face  veneer,  if  you  are  using  a  three-drum  sander,  a 
good  plan  is  to  drop  the  two  back  rolls  out  of  commis- 
sion and  use  coarse  paper,  say  No.  2,  2^2,  or  3,  without 
oscillation.  This  will  size  the  work  down  to  an  even 
face  and  give  a  tooth-planed  effect  which  will  make  the 
core  body  take  and  hold  glue. 

If  you  have  some  work  that  has  been  through  the 
drum  sander,  and  yet  is  not  quite  as  smoothly  finished 
as  you  think  it  should  be,  work  that  will  requite  too 
much  time  to  finish  off  by  hand,  you  have  a  nice  job 
for  the  sand  belt,  provided  there  is  one  at  hand  to  do 
the  work.  If  not,  and  you  think  it  will  improve  it  by 
running  it  a  second  time  through  the  drum  sander, 
don't  have  all  the  rolls  cut,  but  put  the  first  and  second 
rolls  out  of  commission  and  simply  use  the  finishing 
roll.  Or  should  there  be  lots  of  the  stock,  and  you 
want  to  do  an  extra  fine  job,  repaper  all  the  rolls  with 
fine  paper  and  try  an  experiment  that  way. 

Experienced  sander  men  say  that  if  you  have  two 
lots  of  stock  to  sand,  one  of  pine  and  one  of  oak,  you 
should  sand  the  oak  first,  because  if  the  pine  is  sanded 
first  it  gums  up  the  paper  so  that  it  will  not  cut  freely 
on  the  oak.  This  is  good  argument  in  a  way,  but,  on 
the  other  hand,  if  the  oak  is  sanded  first  it  gives  you 
comparatively  smooth  paper  to  work  the  pine  with, 
whereas  pine  or  soft  wood  of  any  kind  works  best  with 
a  sharp  sandpaper,  just  as  it  works  best  with  sharp 
tools  in  the  cabinet  shop. 

Wood  having  pronounced  streaks  of  hard  and  soft 
grain,  like  oak.  chestnut,  and  edge-grain  pine  and  fir. 
should  be  fed  through  a  drum  sander  with  more  angle 
than  woods  of  even  grain,  because  it  is  necessary  to 
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TO  PREVENT  IDLE  MACHINES  RUSTING 

To  prevent  machines  and  tools  rusting  when  a  plant 
shuts  down  for  a  time,  or  where  they  are  used  only 
occasionally,  either  one  of  the  following  will  be  found 
very  useful : 

Dissolve  V2  oz.  camphor  in  1  lb.  lard,  or  in  that  pro- 
portion, according  to  the  quantity  used,  and  before  it 
cools  enough  to  be  hard,  mix  in  enough  black  lead  to 
give  it  the  color  of  iron  (gray).  This  should  be  well 
and  thoroughly  applied  all  over  the  metal,  being  care- 
ful to  not  miss  any  spots,  and  let  it  remain  over  night. 
The  next  day  rub  off  clean  with  rags.  If  kept  dry, 
metal  treated  in  this  way  will  keep  free  from  rust  all 
winter. 

Olmstead's  varnish,  another  rust  preventive,  is  made 
by  melting  2  ozs.  resm  in  1  lb.  of  fresh,  sweet  lard,  melt- 
ing the  resin  first  and  then  adding  the  lard,  mixing 
thoroughly.  This  is  applied  to  the  metal,  which  should 
be  warm,  if  possible,  and  perfectly  clean,  afterwards 
rubbing  off  the  mixture. 


RELATION  OF  FIRES  TO  WORK 

A  wise  employer  put  up  in  his  factory  a  sign  reading 
thus : 


FIRE  WARNING  ! 
If  The  Plant  Burns  You  Will  Be  Out  of  Work 
Safeg-uard  The  Factory  And  Protect  Your  fob 


More  and  more  factory  owners  are  installing  fire  pre- 
ventive and  protective  systems  in  their  plants,  and  more 
and  more  they  are  winning  the  employes,  by  their  own 
interest,  to  active  and  friendly  co-operation  in  the  work 
of  fire  control. 


FASTENING  MACHINERY  TO  CONCRETE  FLOOR 

The  sketch  represents  a  small  section  of  concrete 
tloor  and  shows  two  ways  of  placing  fastenings.  The 
first  is  a  plank  embedded  in  the  concrete.  Sometimes 
the  plank  is  made  narrower  at  the  top  than  at  the  bot- 
tom, to  increase  tln^  holding  power  of   the  concrete. 
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Tile  planks  must  be  set  wlicn  tlie  floor  is  laid.  A  ini'thod 
of  placing  a  fastening-  when  the  floor  is  already  laid 
is  shown  by  the  ping,  wliieh  is  of  hardwood  and  driven 
into  a  hole  drilled  in  the  concrete.  Lag  screws  are 
turned  into  the  plug. — Popular  Mechanics. 


EFFICIENCY  OF  WIRE  GLASS  IN  CASE  OF  FIRE 

The  amazing  efficiency  of  wire  glass  is  due  largely 
to  the  difference  in  expansion  between  the  glass  and 
the  steel.  When  the  two  are  molded  together  at  tlie 
melting  point  of  glass  and  allowed  to  cool,  the  wire 
contracts  uioiv  rapidly  than  tlie  glass,  and  when  a  crack 
occurs  the  tension  of  the  wire  tends  to  draw  the  broken 
pieces  together  and  maintain  them  in  position.  This 
is  why  a  broken  skylight  does  not  fall  or  leak,  and  is 
why  a  window,  cracked  into  innumerable  pieces  by  the 
attack  of  fire,  doe.s  not  give  way,  hut  maintains  itvS  posi- 
tion up  to  tlic  very  melting  point  of  tlie  malerial  itself. 


NEW  DRAWER  SLIDE 

A  well  known  Wisconsin  furnitui'e  merehant  has 
denionsti-ated  the  fact  that  it  is  the  man  who  handles 
the  goods  and  sells  to  the  customer  who  is  most  likely 
to  discover  the  wants  of  his  customer.  He  is  the  fel- 
low who  is  in  the  best  position  to  discern  new  features 
that  will  prove  a  big  selling  point  with  the  articles  in 
his  stock.  Robert  H.  Kroos,  of  Sheboygan.  Wis.,  has 
met  with  the  same  difficulty  in  drawers  that  refuse  to 
work,  esjjecially  in  unseasonable  weather,  as  all  other 
furniture  salesmen  have  some  time  during  their  expei-i- 
ence.  Tlu-se  difficulties  set  him  think'ing,  and  the  i-e- 
sult  is  a  slick  little  device  known  as  The  Kroos  Ball 
Bearing  Drawer  Slide.  The  slide  is  so  simple  that  any 
average  furniture  repair  man  can  put  them  in.  All  that 
is  necessary  is  to  bevel  tlie  hottom  edge  of  the 
drawer  and  tack  the  slide  in  on  the  runner  on  which 
the  drawer  rests. 

FOR  A  FACTORY  FLOOR 

A  mixture  of  two  and  one-hall'  parts  of  clean  saw- 
dust, two  parts  sand,  and  one  part  of  ceuuint.  used 
instead  of  concrete  for  floors,  is  said  to  be  especially 
ada[)ted  for  i'ailory  flooring's.  .Mm  often  go  lame  from 
working  upon  a  cemrni  Ihior.  ,iimI  it  is  vei-y  fatiguing  if 
no  worse  evil  results.  'I'lic  siiwdu.st  tloor  also  is  elastic 
and  does  not  I'esult  in  sudi  ihimage  to  tools  or  fragile 
objects  falling  upon  il.  Il  r-.m  he  laid  for  less  than  one- 
half  the  cost  of  concrete,  and  will  stand  hard  wear,  bul 
is  not  adapted  for  outdoor  use.  Such  floors  are  warmer 
find  less  noisy  than  cmiri-ete  floors,  ami  it  is  iirobahle 
that  they  will  be  widely  used  in  the  future. 


A  USEFUL  TRESTLE 

The  accompanying  illustration  shows  the  construc- 
tion of  an  adjustable  trestle  which  iMr.  A.  W.  Betsar 
finds  very  useful  in  connection  with  a  woodworking 
machine. 

The  trestle  is  placed  at  such  a  distance  as  to  catch 
and  support  the  lumber  as  it  leaves  the  end  of  the  saw 


An  .\(l.iiislnl)lr  I'lcstlc. 

table.  In  this  way  it  is  possible  to  avoid  the  inconveui- 
eiiee  of  a  vi  ry  long  saw  table  in  a  place  where  space 
may  he  at  a  premium,  and  still  keep  tlie  work  from  tip- 
ping up  while  it  is  being  sawn. 

I'y  means  of  the  wedges  the  height  may  he  adjust- 
ed exactly  to  suit  the  height  at  which  the  saw-talile  is 
set. 
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BU^■ER■S  DIRECTORY 

W  hen  writing  to  advertist-rs  kindly  mention  the 
Lianrtiiian  Furniture  World  and  the  Undertiiker 


AJLta  AND  ORAFTS  FURNITURE 
G»o        Mol  nftti       Kuriuturo  Co.. 

SirklforJ. 
John  0    Muiidill  A  Co..  Flora. 

ASBESTOS  TABILE  COVERS. 
C»ii»Ji»i>     11.     W  JoluiK-.Wiiiivilla 

Co.,  Toronto 

BABT  OARRIAQES. 
Orn'^ron    Mfj    I'o  .  I'oroiito. 

AWNINGS 
Slamco,  Llmitvd,  Skslotoon,  Saik. 

aENT  WOOD  FURNITURE. 
Jcl.Q  C.  Xluiidtll  Co,  Klora. 
J.  *  J.  Kohii.  Toronto  (W.  Craig). 

BOOKCASES. 
Knrchtfl    Furnituri'    Co..  Ilnnover. 
01ob»  Wernicke  Co.,  Stratford. 
Uro.      itcl. «»:»'»      Furniture  Co., 

Stratfonl. 
Meaford    Mfj.   Co..    Meaford,  Ont. 

BUFFETS. 
Bell    Furniture   Co.,  Southampton. 

Ontario. 

Kncchtel    Furniture    Co..  Hanover. 

0.>o.  Mcl.agan  Furniture  Co., 
Stratford. 

Meaford   Utg.  Co.,   Meaford.  Ont. 

I'lppK-r   Bros.,  Hanovur. 

Siratford   Chair  Co.,  Stratford. 

Victoriarille  Furniture  Co..  Victor- 
iaTille.  Que. 

BEDS  (Braff  and  Iron). 

Canada  Beds.  Ltd.,  Chesley. 

r>1ea1  BpddinfT  Co..  Toronto. 

Geo.  Gale  ft  Son.  Watirville  Que. 

Ivei  Modem  Bedstead  Co..  Corn- 
wall Cm 

(intario  Spring  Bed  &  Mattress 
Co..   London.  Ont. 

Standard  Bedstead  Co.,  Victoria- 
ville.  Que.  „  , 

Stamco.  Limited,  SaaVatoon,  Bask. 

<  r»tfnrd   B. -I   Co..   Stratford.  Ont. 

S.  Waliflaai.  Ltd..  Montreal.  Que. 
BEDS  (Modern  Wood). 

Flora  Furniture  Co..  Elora. 

Kneehtel  Furniture  Co..  Hanover. 
BED  SPBINOS. 

Colleran  Spring  Mattress  Co..  To- 
ronto. 

Knechtpl    Furniture   Co.,  Hanover. 
Frame  and  Hay  Fence  Co.,  Strat- 
ford. 

Gold  Medal  Ftirniture  Co..  Toronto 
Leggett   &   Piatt   Spring   Bed  Co., 

Windsor. 
rd»al  Bedding  Co..  Toronto. 
Ontario    Spring    Bed    &  Mattress 

Co..  London.  Ont. 
Stamco.  Limited.  Saskatoon,  Sask. 
a.  Weisglass.  Ltd.,  Montreal,  Que. 

BED  ROOM  CHAIRS. 
Raetz  Bros..  Berlin. 
Bell   Furniture   Co.,  Southampton, 

Ontario. 

Elmira  Furniture  Co,  Elmira,  Ont. 
I  'ppert   Furniture    Co  .  Berlin. 

BEDEOOM  EOCKEES 
Lippert  Furniture  Co.,  Berlin,  Ont. 

BED  EOOM  SUITES. 
Bell    Furniture   Co..  Southampton, 
Ontario. 

'''nechtel    Fnmitnre    Co..  Hanover 
Meaford  Mfg.  Co.,  Meaford. 
Victoriaville  Furniture  Co..  Victor- 

iaville  Qne 

BEDEOOM  TABLES, 
fhesley     KumifurR     Co..  Chesley, 

Ontario. 

BXTNGAIXJW  CHAIES  &  SUITES 
Baeti  Bros.  &  Co.,  Berlin,  Ont. 
CARD  AND  DEN  TABLES. 

f  hesley  Furniture  Co..  Chealey, 
Ontario. 

Geo.      McLagan      Furniture  Co.. 

Stratford. 
John  C.  Mnndell  Sc  Co..  Elora.  Ont. 

CARPET  BACKS 
Steel   Furnishing   Co.,    New  Glag- 
eow.  N.  3. 

CAJtP  FUENITURE. 
Southampton    Seating    Co.,  South- 
ampton, Ont. 
itratford  Mfg.  Co..  Stratford, 
rdeal  Beddine  Co..  Toronto. 

CEDAE  BOXES 
D.  L.  Shafer.  St.  Thomas.  Ont. 

CELLAEETTES 
John  C.  Mandell  &  Co..  Flora.  Ont. 

CHAIES  AND  EOCKEBS. 
Ball  Fnmitore   Co.,  Southampton, 


•i.    1'.    .\ll.n>ut,'li    \    (.'".,  Int-ersoU. 

Ba.'ti  BroK.,  II.tIui. 

Kni'chtfl    Fvirnituif   Co.,  Hanover. 

John  C.   .Miuidfll  &  Co..  Elora. 

Stratford  i  limr  Co  .  Stratford. 

Waterloo   I'uiniturc  Co.,  Waterloo. 

Canadian  Rattan  Chair  Co.,  Vic- 
toriaville. 

(lold  Medal  Furniture  Oo.,  To- 
ronto. 

Elmira  Furniture  Co,  Elmira,  Ont. 

[uiperial    Furniture    Co.,  Toronto. 

Lippert  Furniture  Co.,  Berlin. 

Victoriaville  Chair  Mfg.  Co.,  Vic- 
toriaville. 

CHESTERFIELDS. 

Imperial    F\irniture   Co.,  Toronto. 
CHIFFONIERS. 

Bell   Furniture   Co.,  Southampton, 

Knechtel    Furniture    Co.,  Hanover. 

Meaford  Mfg.  Co.,   Meaford.  Ont. 

Stratford   Chair  Co.,  Stratford. 

Victoriaville  Furniture  Co..  Victor- 
iaville. Que. 

CHILDRENS'  SULKIES 

JenninRs  Co.,  St.  Thomas 

CHINA  CABINETS. 

Bell  Furniture  Co.,  Southampton, 
Ontario 

I'lppler   Bros.,  Hanover. 

Knechtel   Furniture    Co.,  Hanover. 

Geo.  McLagan  Furniture  Co., 
Stratford. 

Meaford   Mfg.  Co.,   Meaford,  Ont. 
CLOCK  CASES 

Elmira  Interior  Woodwork  Oo., 
Elmira,  Ont. 

COMFORTERS. 

Toronto  Feather  &  Down  Co.,  To- 
ronto. 

Stamco,  Limited,  Saskatoon.  Sask. 
COTS 

Ideal  Bedding  Co.,  Toronto 

Ontario  Spring  Bed  and  Mattress 
Co.,  London. 

COSTUMIERS 

Elmira  Interior  Woodwork  Co., 
Elmira,  Ont. 

COUCHES. 

.1.  P.  Albrough  &  Co..  Ingersoll. 

F.Uis   Furnicure   Co.,  Ingereoll. 

Gold  Medal  Furniture  Co.,  To- 
ronto. 

Kindel  Bed  Co.,  Toronto. 
Imperial    Furniture   Co..  Toronto 
.John  C.  Mundell  &  Co.,  Elora,  Ont. 
Montreal  Upholstering  Co..  Alont- 
real. 

Steel    Furnishing   Co.,   New  Glas 

ROW,  N.  S. 
S.  'Weisglass,  Ltd.,  Montreal,  Que. 

COUCHES  (Sliding). 
Ideal  Beddin?  Co..  Toronto. 
Farquharson-Giflford  Co.,  Stratford, 
Ontario    Spring    Bed    &  Mattress 

Co.,   London,  Ont. 
Stamco,  Limited,  Saskatoon.  Sask. 
Gold  Medal  Furniture  Co..  Toronto. 

COUCH  FEAMES. 
Southampton    Seating    Co.,  South- 
ampton, Ont. 

CRADLTS. 
Knechtel    Furniture    Co..  Hanover. 

CRIBS  (Brass  and  Iron) 
Ideal  Beddine  Co..  Toronto. 
Ontario    Spring    Bed    &  Mattress 

Co.,   London,  Ont. 
Stamco,  Limited,  Saskatoon,  Sagk. 
S.  Weisglass,  Ltd.,  Montreal,  Que. 

CUSHIONS. 
Stamco,  Limited,  Saskatoon,  Sask. 

DAVENPORT  BEDS. 
Farquharson-Gifford  Co.,  Stratford, 
Kindel  Bed  Co.,  Toronto. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
Montreal  Upholstering  Co.,  Mont- 
real. Que. 
Imperial   Rattan   Co..  Stratford. 
John  C.  Mundell  Ik  Co..  Flora 
DAVENPOET  FEAMES 
Elmira    Interior    Woodwork  Co., 
Elmir.-i,  Ont. 

DEN  FUENITUEE 
Elmira  Furniture  Co.  Elmira,  Ont. 
Farquharson  GiiTord  Co.,  Stratford, 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

DIVANETTE3. 
Lippert  Furniture  Co.,  Berlin. 
DESKS. 

Bell   Furniture   Co.,  Southampton, 


Elmira    Interior    Woodwork  Co., 
Elmira. 

Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stratford, 
.lohn  C.   Miindell  &  Co..  Elora. 
Stratford  Desk  Co.,  Stratford,  Ont. 

DINING-EOOM  FUENITUEE 
Crown  Furniture  Co.,  Preston. 
Karquharsoii  GilTord  Co.,  Stratford, 
Lippert  Furniture  Co.,  Berlin,  Ont. 

DINING  SUITES. 
Bell   Furniture  Co.,  Southampton, 
Knechtel    Furniture    Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
John  C.  Mundell  &  Co.,  Elora. 
I'eppler   Bros  ,  Hanover. 
Stratford   Chair  Co.,  Stratford. 
DINEES 

Lippert  Furniture  Co.,  Berlin,  Ont. 
DINNER  WAGONS. 

Geo.      McLagan      Furniture  Co., 
Stratford. 

I'eppler   Bros.,  Hanover. 

DRESSERS. 

Bell   Furniture   Co.,  Southampton, 

Knechtel   Furniture   Co.,  Hanover. 

Stratford  Chair  Co.,  Stratford. 

Victoriaville  Furniture  Co.,  Victor- 
iaville, Que. 

Meaford  Mfg.   Co.,   Meaford,  Ont. 
EXTENSION  TABLES. 

Bell    Furniture   Co.,  Southampton, 

Berlin  Table  Mfg.  Co..  Berlin. 

Chesley     Furniture     Co.,  Chesley, 
Ontario. 

I'c'ppler   Bros.,  Hanover. 

Meaford  Mfg.   Co.,   Meaford,  Ont. 
FILING  DEVICES. 

Elmira     Interior     Woodwork  Co., 
Elmira. 

Globe  Wernicke  Co.,  Stratford. 
Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan      Furniture  Co.. 
Stratford 

FILING  CABINETS 
Globe  Wernicke  Co.,  Stratford,  Ont. 

FOLDING  CHAIRS. 
Tdenl  Bedding  Co.,  Toronto. 
Southampton    Seating    Co.,  South- 
ampton, Ont. 
Stratford  Mfg.  Co.,  Stratford. 

FOLDING  TABLES. 
Chesley    Furniture     Co.,  Chesley, 

Ontario. 
Hourd  &  Co.,  London. 
Stiatford  Mfg.  Co..  Stratford 

FOOTSTOOLS 
Elmira  Furniture  Co,  Elmira,  Ont. 

GRASS  FURNITURE  (Chinese) 
Jennings  Co.,  St.  Tlionias 
HALL  BACKS 
Chesley    Furniture     Co.,  Chesley, 
Ontario. 

Lippert  Furniture  Co.,  Berlin,  Ont. 
HALL  SEATS  AND  MIEROES. 

Chesley    Furniture    Co.,  Chesley, 
Ontario. 

Geo.      McLagan      Furniture  Co.. 

Stratford. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 

HALL  TEEES. 
Chesley    Furniture     Co.,  Chesley, 

Ontario. 

Geo.      McLagan      Furniture  Co., 
Stratford. 

HAMMOCKS 
Dominion     Hammock     Mfg.  Co., 
Dunnville,  Ont. 

HAMMO  COUCHES. 
Ideal  BeddinP-  Co..  Toronto. 

INVALID  CHAIES. 
Gendron  Mfg.  Co.,  Toledo,  Ohio. 
Victoriaville   Chair   Mfg.   Co.,  Vie 
toriaville.  Que. 

lEONING    BOAEDS  AND 
DRYERS. 
Chesley     Furniture     Co.,  Chesley, 

Ontario. 
Stratford   Mfg.   Co..  Stratford 

JARDINIERE  STANDS. 
Chesley     Furniture    Co.,  Chesley, 
Ontario. 

Elmira  Furniture  Co,  Elmira,  Ont. 

Elora  Furniture  Co..  Elora. 

Geo.      McLagan      Furniture  Co., 

Stratford. 
Meaford   Mfg.   Co.,    Meaford,  Ont. 

KITCHEN  CABINETS, 
n.    E.    Furniture    Co.,  Milverton, 
Nagrella  Mfg.  Co.,  Hamilton. 
Knechtel     Kitchen     Cabinet  Co.. 

Ltd.,  Hanover,  Ont. 

KITCHEN  TABLES. 
Chesley     Furniture    Co.,  Chesley, 

Ontario. 

Knechtel    Furniture    Co..  Hanover. 
Victoriaville  Furniture  Co.,  Victor 
iaville. 

LADIES'  DESKS 
Meaford  i*Ifg.   Co.,   Meaford,  Ont. 


LAWN   SEATS   AND  SWINGS. 

Southampton    Seating    Co.,  South- 
ampton, Ont. 

Stratford    Mfg.    Co.,  Stratford. 
LIBRAEY  TABLES. 

Bell   Furniture   Co.,  Southampton, 

Chesley     Furniture    Co.,  Chesley, 
Ontario. 

Peppier  Bros.,  Hanover. 

Elmira  Furniture  Co,  Elmira,  Ont. 

Elmira    Interior    Woodwork  Oo., 
Elmira,  Ont. 

Geo.      McLagan      Furniture  Co., 
Stratford. 

Meaford   Mfg.   Co.,    Meaford,  Ont. 

.John  C.  Mundell  &  Co.,  Elora,  Ont. 
LIVING-EOOM  FUENITUEE 

Lippert  Furniture  Co.,  Berlin,  Ont. 
LOUNGES 

J.   P.   Albrough   &   Co.,  IngersoU. 
LUXUEY  CHAIES. 

Lippert    Furniture   Co..  Berlin 
MAGAZINE   BACKS  AND 
STANDS. 

Chesley    Furniture    Co.,  Chesley, 
Ontario. 

Geo.      McLagan     Furniture  Co., 
Stratford. 

MATTEESSES. 

Berlin  Bedding  Co..  Toronto. 

Canada    Mattress     Co.,  Victoria- 
ville, Que. 

Gold     Medal    Furniture    Co.,  To- 
ronto. 

McKellar  Bedding   Co.,   Fort  Wil- 
liam, Ont. 

Ontario    Spring   Bed    &  Mattress 
Co.,  London,  Ont. 

Stamco,  Limited,  Saskatoon,  Sask. 

.standard    B*'dding   Co..  Toront<t. 

Antiseptic  Bedding  Co.,  Toronto. 

TH^nl    Ri-dding   Co..  Toronto. 

Fischman  Mattress  Co.,  Toronto. 
MANTELS — Wood,  Tile 

Elmira    Interior    Woodwork  Co, 
Elmira,  Ont. 

MANTELS— Electric 

Elmira    Interior    Woodwork  Oo., 
Elmira,  Ont. 

MEDICINE  CABINETS. 

Chesley     Furniture    Co.,  Chesley, 
Ontario. 

Meaford  Mfg.   Co.,   Meaford,  Ont. 

MORRIS  CHAIRS. 
Ellis  Furniture  Co.,  Ingersoll. 
Imperial  Rattan  Co.,  Stratford. 
Knechtel    Furniture    Co..  Hanover. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
.lohn  C.  Mundell  Sc  Co..  Klora. 
Waterloo  Furniture  Co.,  Waterloo. 

MUSIC  CABINETS. 
Geo.      McLagan      Furnituro  Co., 

Stratford 
Knechtel     Kitchen     Cabinet  Co., 
Ltd.,  Hanover,  Ont. 

ODD  CHAIRS 
Lippert  Furniture  Co.,  Berlin,  Ont. 

OFFICE  CHAIRS. 
Bell    Furniture    Co..  Southamptim 
Elmira  Furniture  Co,  Elmira,  Ont 
Knechtel    Furniture    Co.  Hanover 
H.  Krug  Furniture  Co.,  Berlin. 
Stratford   Chair  Co..  Stratford. 
J    &  J    Kohn,  Toronto  ( W.  Crniel 
.Tohn  C.  Mundell  &  Co..  Elora,  Ont. 

OFFICE  TABLES 
Stratford  Desk  Co.,  Stratford,  Ont. 

PARK  SEATS. 
Southampton    Seating    Co.,  South- 
ampton, Ont. 
Stratford   Mfg.   Co.,  Stratford. 
PARLOR  CHAIRS  and  ROCKERS 
Ellis   Furniture   Co.,  Ingersoll. 
Elmira     Interior     Woodwork  Co., 
Elmira. 

John  C.  Mundell  &  Co.,  Elora,  Ont. 
Waterloo   Furniture   Co..  Waterloo. 

PAELOE  FEAMES 
Elmira    Interior    Woodwork  Oo., 
Elmira,  Ont. 

PAELOE  SUITES. 
Elmira     Interior     Woodwork  Co., 
Elmira. 

Ellis  Furniture   Co.,  Ingersoll. 
Knechtel    Furniture   Co.,  Hanover. 
Waterloo  Furniture  Co.,  Waterloo. 
Gold    Medal    Furniture    Co.,  To 
ronto. 

Lippert  Furniture  Co..  Berlin 
PAELOE  TABLES. 

Chesley    Furniture    Co..  Chesley, 
Ontario. 

Geo.      McLagan     Furniture  Co., 

Stratford. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 
Elora  Furniture  Co.,  Elora. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Knechtel   Furniture    Co..  Hanover. 
Peppier   Bros..  Hanover. 

PEDESTALS. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
Geo.      McT.Bgan      Furniture  Co.. 

Stratford. 
Peppier  Broa.,  Hanover. 
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MOULDINGS 
PICTURE  FRAMES 
MIRRORS 
GLASS 
MATBOARD 
PICTURE  BACKING 


HM  k  TTlirWTCy        rVIT  i  I  wcddmgpt«enU.    Thr  Juneweddi  gs  are  near  .1  hand  and  all  the  l.d.«  want  Tray.  All 

MAI  IHrWS  lll  AI-  our  Trays  have  glaa  set  in  with  waletpioof  cement  ».nd  .re  non  leakable  and  hare  feltbollomi 
iTIrV  I   1  llljTTU  \^\J  r\Ll  IgtesiTrajs  are  fixed  wilh  simple  screw  fastener!  allowing  the  back  to  be  readily  reinoved 

ITY     SFRVINfl     TR  AYS  Manul^aHrdill'lM'^rr^ed"^^ 

it   1      IJI^IVTIIIVJ      I  t\r\  A  5|,„|hat  will  rot  average  more  than  $12.00  per  doz.  net  and  will  retail  at  a  good  proht, 

Askforour^neu.jataio,ue  jyiatthcws  Bros.  Ltd.,  788  Duttdas  St.  Toronto 


PILLOWS. 
Ontario    Spring    Bed    &  Mattress 

Co.,   London,  Ont. 
Stamco,  Limited,  Saskatoon.  Sask. 
luronto  Feather  &  Down  Co.,  To 

rontu. 

Ideal  Bedding  Co.,  Toronto. 

prLLOW  SHAM  HOLDERS. 
Tarbox  Mfg.  Co.,  Toronto. 

EATTAN  FURNITURE. 
Imperial  Rattan  Co.,  Stratford. 
Canadian    Rattan    Chair    Co..  Vic 

toriaville,  Que. 
Gendron  Mfg.  Co..  Toronto 

RECLINING  CHAIRS. 
KIlis  Furniture  Co..  Ingersoll. 
Knechtel    Furniture    Co.  Hanover 
Lippert  Furniture  Co.,  Berlin,  Ont. 
.Iiihn  C.  Mundell  &  Co.,  Elora,  Ont. 

RUG  RACKS 
Steel   Furnishing   Co.,    New  Glas 
gcw,  N.  S. 
SECTIONAL  BOOKCASES 
Knetchel   Furniture  Co.,  Hanover. 
Globe  Wernicke  Co.,  Stratford. 

SCHOOL  FURNITURE. 
Bell   Furniture   Co.,  Southampton. 

SIDEBOARDS. 
Knechtel    Furniture    Co.,  Hanorer. 
Meaford    Mfg.   Co..    Meaford.  Ont. 
Stratfnrri  Thnir  Cn  ,  Stratford. 

STORE  FRONTS 
KawnecT  Mfg.  Co.,  Toronto. 
TABLES 

Berlin  Table  Mfg.  Co.,  Berlin,  Onl. 
Bell    Furniture   Co.,  Southampton. 

Ontario. 
Elora  Furniture  Co.,  Elora. 
Knechtel    Furniture    Co.,  HanoTer 
John  C.  Mundell  &  Co..  Elora. 
Orillia    Furniture   Co.,  Orillia. 
Peppier  Broi.,  Hanover. 
Htratford  Chair  Co.,  Stratford. 
Vietoriarille  Furniture  Co..  Victor- 

iaTille,  Que. 

TAB0URETTE8. 
Elora  Furniture  Co..  Elora. 
Kensington    Furniture   Co.,  Goder 

TAPESTRY  CURTAINS 

Domiriiiiri      Hnmrnock      Mfg.  Co., 
Dunnvillc.  Ont. 

TELEPHONE  STANDS. 
John  C.  Mundell  &  Co..  Elora.  Ont. 

TYPEWRITER  DESKS. 
Fdmira     Iritfrior     Woodwork  Co.. 
Elmirft 

Stratford  Desk  Co.,  Stratford,  Ont. 

UPHOLSTERERS'  SUPPLIES 
Ellis    Furniture   Co.,  IngcrsoU. 
Gold     Medal     Furniture     Co..  To 

ronln. 

UPHOLSTERED  FURNITURE 
Baetz  Bros..  Berlin. 
Ellis  Furniture  Co.  Tngfrsoll 
i-'nrriuhiirson  OifTord  Co.,  Stratford. 
ri.,t 


Imperial  Rattan  Co..  Stratford. 
Imperial  Furniture  Co.,  Toronto. 
John  C.  Mundell  &  Co.,  Elora. 
Knechtel    Furniture    Co.,  Hanover 
Waterloo  Furniture  Co.,  Waterloo 
Gold     Medal     Furniture     Co..  To 
ronto. 

Quality  Furniture  Makers,  Welland. 
A.  J.  Scafe  &  Co.,  Berlin. 

VACUUM  CLEANERS 
Onward  Mfe.  Co.,  Berlin. 

VERANDAH  FURNITURE. 
Imperial  Rattmi  Co..  Stratford 
Southampton    Seating    Co.,  South- 

amptoji,  Ont. 
Stratford    Mfc.    Co.,  Stratford. 

WARDROBES. 
Knechtel   Furniture  Co.,  Hanover 
Meaford  Mfg.   Co.,   Meaford,  Ont 
Stratford  Chair  Co..  Stratford. 

FACTORY  SUPPLIES 

BRASS  TRIMMINGS 
Stratford  Brass  Co.,  Stratford. 

CLAMPS. 
Batavia  Clamp   Co.,   Batavia,  N.Y. 

FGRNITUBE  SHOES. 
Onward  Mfg.  Co..  Berlin. 

DRY  KILNS. 
Morton  Dry  Kiln  Co  .  Chioapo 
FURNITURE  HARDWARE 
Stratford  Brass  Co..  Stratford.  Ont. 

GLUE    JOINTING  MACHINES. 
Canadian    Linderman    Co.,  Wood 
stock. 

NAILS 

P.  L.  Robertson  Mfg.  Co.,  Milton, 

PLATING 
P.  L.  Robertson  Mfg.  Co.,  Milton, 
Ontario. 

RIVETS  AND  SCREWS 
P.  L.  Robertson  Mfg.  Co.,  Milton, 

SPRINGS. 
James  Steele,  Guelph. 
Ideal   Bedding  Co.,  Toronto. 

SPANISH  LEATHER. 
Lackawanna  leather  Co.,  Haeketts 
•own.    N.  J. 

STERILIZED  HAIR. 
Griffin    Curhd    Hair   Co..  Toronto. 

TABLE  SLIDES 
B.  Walter  &  Co.,  Wabash,,  Ind. 

TRUCKS. 
W.   T.    Kemp  Co.,    Ltd.,  Str:itford. 

VARNISHES. 
R.  C.  Jamieson  Se  Co..  Montreal. 
Ault  it  Wiborg,  Toronto. 

VENEERS. 
Adams  &  Raymond  Veneer  Co.,  la 
dianapolis,  Ind. 

VENEER  PRESSES. 
VVm.  R.  Pcrrin  fe  Co..  Toronto. 

WASHERS 
P.  T,.  Robertson  Mfg.  Co.,  Milton, 


For  Sale 
Wanted 


TERMS  FOR  INSERTION 

25  Cents  per  lin*-,  one  insertion 
Four  linrd  once  for  $1.00,  three 
(imei  for  $2.00. 

Cash  mu«t  nccompuny  the  order 
N*)  nccr>iints  bf>oU<*fl. 

MINIMUM  50  CENTS 


FOR  SALE  CihkI  Kiirnitmi'  ;iinl  1' iidrr-t  !i  l<  i  ii;,'  Im-^i  rirss  in 
thrivinr;  ^o^vn.  No  n|>positioti.  Large  coiiiitry  trailc.  I'ros 
ppctivo  Iniycr.s  will  do  well  to  look  after  tliis  at  oiire.  Kfisy 
terrn.s  for  (|iiiek  sale.  Box  127,  (!(iiia<liaM  l-'iiriiitiire  World  .'iiid 
The  Tlndrrtfikor,  .■'.2  (Jolhorne  street,  Toronto,  Out.         117  1. 

FOR  SALE  -Film itliro  nml  rndertiiUiii^'  liUHinoiis  in  Western 
(Canada.  For  partieulars  write  at  oiiec  to  Mi-.  A.  Metejilf, 
Trchernc,  Man.  ]4-7-.'J 

TRAVELLERS— Wanted  for  Kastern  and  Norllieiii  Ontario,  tn 
harnlle  ,'i  sid(?  lino  of  U|dlolstered  goods  in  conelies,  dn\eMport>. 
divaiiettes,  ete.,  on  a  eoinniission.     Apply  to   Moiitreiil  Cplinl 


BUY 

Upholstery  Springs 


^   That  "Stand  Up 


OurTempered  Furniture  Springs  will 
outlast  almost  any  piece  of  uphol- 
stered furniture.  They  are  built  to 
"stand  up"  indefinitely. 


JAMES  STEELE,  LIMITED 


GUELPH 


ONTARIO 


Invalid  Chairs  and  Tricycles 
of  every  description. 

This  lia.s  been  our  study  for  thirty- 
five  years.  We  build  chairs  that 
suit  the  requirements  of  any  case. 
Write  us  for  catalogue  No.  20  and 
prices,  if  interested. 

Mit/  Gendron  Wheel  Co.,  Toledo,  0.  U.S.A. 


"STORE  MANAGEMENT  COMPLETE" 

272  P.ge.       ONLY  ONE  DOLLAR     13  ch.pt.r. 

Tells  all  about  the  management  of  a 
Store,  so  that  not  only  the  <jreatest 
sales  but  the  largest  profit  may  be 
realized.  —  By  Frank  Fakrington. 

COMMERCIAL  PRESS,  Ltd.,  32  Colborne  St  ,  Toronto 


IF  YOU  WANT  TO  BUY  OR  SELL 

A  Furniture  or  Undertakiiifr  Hu.sincss,  try  our 
Classified  Paj^cs.  The  Canadian  l"'urniture  Workl 
and  The  Undertaker  is  read  by  practicUiy  every 
furniture  mercliant  and  uiulertaUei'  in  Canacl.i 
everv  month. 


stering  Co.,  16U-10iIi  ClurU  fcJt.,  Moutruul,  Cuu, 


11 


Every  Furniture  Manufacturer 

inilulNnrw  eciuipnu'iil  in  IiIr  plant  frimi  linu'  to  lliiir 
III!' iilil  iiiiisl,  (Til !     'I'liric  ii  :t  way  In  ili-ipo-;!-  of  II    cc  ciii 
iiiiiii'iilly  Miiil  cll'i'i  l  i  \  i'l> .     l.rl  —  I  i-ll  ,\  on 

Canadian    Furniture  World,     ^AJ^nSm '"^ 


CAXADIAX  1  TK'XITrix'K  WOKMil)  AND  TH 1^  UNDERTAKER 


July,  1914 


Dominion  Casket  Co.,  Limited 


*'  I  and  Holidays     Nos.  1069-1101 


Guelph,  Ont. 


RUSH  ORDERS 
SOLICITED 


No.  314 

No.  314  is  a  design  that  is  very  popular  at  present.  Made  with  the  "  K  "  panel  effect  and  trimmed 
with  fine  silk  "  Bosco."  The  mechanical  workings  of  this  casket  are  perfect,  and  we  solicit  your 
inquiries  for  this  and  any  other  styles  upon  the  market. 


No.  152 

No.  152  is  especially  made  for  the  trade  that  requires  a  class  of  goods  that  is  without  fuss  or  feathers, 
but  just  plain  and  conservative  with  the  right  amount  of  richness  which  denotes  quality. 


NOTICE  TO  THE  FUNERAL  DIRECTOR 

If  you  do  not  receive  one  of  our  new  catalogs  within  the  next 
few  days,  upon  application  we  will  gladly  furnish  same. 


July.  1!M4 
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Undertakers'  Department 


Problems  affecting  the  Undertal^ing  Profession  are  here  discussed  and  readers  are  invited  to  send  letters 
expressing  their  views  on  any  of  the  subjects  dealt  with — News  of  the  profession  throughout  Canada. 


Physical  Agents  in  Disinfection 

By  Professor  H.  S.  Eckels 
Dean  of  Eckels'  College  of  Embalming,  Philadelphia,  Pa. 

CIVJLTZATIOX  grants  an  ever-increasing  protec- 
tion to  the  individual  in  return  for  his  surrender 
of  his  natural  i-ights.  In  the  primitive  state,  man 
is  restricted  in  his  conduct  only  by  his  own  inclinations 
and  the  fear  that  should  he  disregai'd  the  rights  of 
others  that  in  turn  his  own  rights  will  be  ignored  by 
his  fellows.  All  religions  preach  morality,  but  back  of 
this  lies  the  vast  intangible  fact  that  morality  pays — 
pays  if  only  in  the  example  we  set  to  others  in  their 
conduct  towards  us. 

As  man  grows  nearer  and  nearer  to  a  state  of  civiliza- 
tion, he  surrenders  more  and  more  of  his  individual 
rights  to  the  government,  whether  that  government  be 
local,  state  or  national.  These  rights  thus  acquired 
by  the  ruling  powers  are  known  as  police  rights,  in 
which  the  individual  turns  over  to  the  community  at 
large  his  own  inherent  i-ight  to  defend  himself  and 
those  who  naturally  look  to  him  for  protection.  These 
police  rights,  these  protective  powers,  are  eonstantl.v 
widening.  They  vary  greatly  in  different  nations,  in 
different  states  and  in  different  communities. 

In  Germany,  for  instance,  the  personal  privileges  of 
the  citizen  are  almost  entirely  submergi'd  into  govern- 
ment i-egulation.  Tn  the  Eastern  States  of  our  own 
country,  these  rights  are  more  largely  taken  up  by  the 
community  than  in  the  West.  Of  late  years  there  has 
been,  however,  a  widespread  demand  that  our  national 
government  take  over  from  the  various  local  and  state 
authorities  many  powers  hithei-to  held  by  the  several 
communities,  thus  eiuicting  uniform  laws  throughout 
the  various  commonwealths  that  comprise  the  Ameri- 
can nation.  If  only  the  dead  human  body  were  to  be 
considered,  no  state  would  have  the  inherent  right  to 
prohibit  any  man  from  becoming  an  undertaker. 

What  rights  the  state  has  ac(|uii'ed  to  regulate  un- 
dertaking, embalming  and  especially  sanitary  science, 
are  lif'ld  by  these  j)oli(;e  powers  for  the  protection  of  the 
liviiiif.  Xot  ;ill  undertakers  realize  this — that  the  pro- 
tc(!tion  of  the  living  is  the  only  valid  excuse  by  which 
the  state  can  license  some  iihmi  and  I'cfuse  licenses  to 
others.  Sanitaiy  seienee  is.  t  hci'efore.  the  basis  of  the 
undertaker's  license  and  the  basis  of  his  pi'otection 
from  unrestricted  competition.  When  undertakers  be- 
gin to  realize  this  uni|uest ionaI)le  truth,  doubtless  much 
more  attention  will  he  paid  to  disiii  feet  ion  than  hereto- 
fore has  heeu  t  he  ease. 

Disinfection  Should  be  Considered. 

The  license  laws  have  been  iiroken  ilowii  in  a  number 
of  states  because  this  point  has  been  neglected  or  over- 
looked. If  the  license  laws  are  to  contimu',  if  the  un- 
dertaker of  the  liiture  is  to  receive  the  proteclion  of 
Ihe  governing  aiil  liorities.  he  must  give  a  greater  con- 
sideration to  the  subjec^t  of  disinfection  than  is  now  Ihe 


ease.  Every  undertaker  knows  that  there  are  certain 
chemical  compounds  which  are  disease-destroying  in 
their  effects.  Xot  all  realize,  however,  that  there  are 
also  physical  agents  which  work  to  the  same  end  and.  in 
many  cases,  even  more  efficientl.v.  It  is  to  a  considera- 
tion of  these  physical  agents  that  this  pai)er  is  devoted, 
d.escribing  as  it  does  the  best  uses  that  can  be  made  of 
til  '  available  means  of  destroying  infective  bacteria 
with  the  physical  agents  that  Nature  has  provided.  Tn 
this  list  we  will  find  steam,  dry  heat.  l)urning.  boiling, 
elect I'icity  and  sunlight.  Each  of  these  has  its  diff'erent 
application  (for  diff'erent  circumstances  as  well  as  ma- 
tei'ial)  and  should  be  used  and  advised  when  and 
whei-evei-  praet ical. 

The  |)hysical  agents  should  be  a|)plied  as  aids  oi-  as- 
sistants to  other  measures  of  disinfection.  Used  by 
themselves,  they  would  seldom  give  satisfaet oi'v  results, 
but  are  invaluable  in  some  instances  when  used  along 
\vith  other  methods  and  with  knowledge  as  to  theii-  ef- 
fects on  both  the  bacteria  and  the  article  to  he  disinfect- 
ed. In  such  cases,  whei'e  the  destruetion  of  the  germs 
and  not  of  the  ob.i<'ct  itself  is  desired;  for  instance,  in 
clothing,  mattresses,  bedding,  carpets  and  sueh  like  ob- 
.iects,  it  has  been  found  to  be  practically  impossible  to 
satisfactorily  jx'uetrate  and  disinfect  by  foi'uialdehyde 
gas. 

Steam  will  be  found  to  be  the  only  trustworthy  agent 
to  be  employed  in  thoroughl.v  ix'iietrating  to  the  centre 
of  very  large  and  cumbersome  articles.  Such  disinfec- 
tion, however,  I'tMpiires  special  ami  expensive  appa- 
j'atus.  and  until  the  undertaker  is  prepared  to  take  up 
('isiiifection  on  a  large  scale,  he  is  not  likely  to  have 
iiuich  practical  experience  in  this  work  nor  find  it  de- 
sii'able  to  keep  such  elaborate  apparatus. 

Foi-  ordinary  household  disinfections  of  fabrics  and 
clothing  whi(di  the  undert.ikei-  needs  to  disinfect  with 
steam,  they  should  be  hung  u\)  in  a  box  or  small  space, 
to  which  steam  from  a  boiler  can  be  eonv(\ved  by  means 
of  a  tubing  inserted  at  the  top  of  the  enclosure,  and  the 
streaming  steam  continiu'd  for  about  fifteen  minutes, 
when  the  articles  will  be  found  to  be  disinfected.  Cireat 
e:ire  should  be  taken  in  selecting  the  articles  to  be  sub- 
mitted to  this  kind  of  disinfection,  foi-  steam  is  very  apt 
to  shrink  woolens,  and  is  injurious  to  silk  I'aln-ies.  It 
also  is  in.jui'ious  to  leather  goods  of  all  kin<ls.  fui's.  rub- 
ber and  ma(d<iiitoshes,  etc.,  and  it  really  finds  its  best 
uses  in  disinfecting  clothing  of  a  cheapei-  grade,  the 
heavier  kiiuls  of  bedding,  mat  t  i-esses.  etc. 

Cai'pels  from  an  iid'ected  I'oom  may  also  be  disinfect- 
ed with  steam,  especially  in  cases  where  they  hav(>  bt>- 
come  soiled  with  infected  dischai'ges,  and  afti>r  they 
have  already  been  snb.jected  to  gaseous  disinfection. 
Sti-eannng  steam  with  two  hours'  exposure  is  necessary 
for  the  disinfection  in  spore-bearing  diseases,  such  as 
anthrax,  tetanus,  glanders,  actinomycosis,  dengue,  etc. 
Those  article.s  which  can  be  sti'anu'd  without  danger 
of  in.jury  to  their  fabi'ic  should  i  ive  steam  disinfec- 
tion in  all  cases  of  the  above-named  diseases,  but  these 
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A  Most  Hearty 
Invitation 

IS  extended  to  the  Funeral  Directors 
to  make  their  headquarters  with  us 
during  their  visit  to  the  City  to 
attend  the  Annual  Convention. 

Your  Comfort  our  Pleasure. 

Have  your  correspondence  addressed, 
care  of  the  Western  Casket  Co. 


Take  the  Arlington  Car  at  City  Hall  running  West  on 
William  Ave.    Ask  Conductor  to  let  you  off  at  Emily  St. 


The  Western  Casket  Co., 

Limited 

\'^inniDe2       Cor.  Emily  St.,  &  Bannatyne  Ave.  Manitoba 
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require  at  least  two  hours'  exposure  to  a  temperature 
of  212  Fahr. 

Practical  Disinfection, 

A  practical  method  of  steaming  and  thus  disinfecting 
small  objects,  hangings,  nigs,  etc.,  that  the  undertaker 
may  find  desirable  to  submit  to  steam  disinfection,  is 
carried  out  by  placing  a  large  pot  or  wash  boiler  on  the 
fire,  having  previously  arranged  the  articles  to  be  dis- 
infected over  the  top  and  the  whole  covered  with  a 
sheet  or  cloth  to  retain  the  heat.  After  one  hoiar's  ex- 
posure the  articles  will  be  found  to  be  thoroughly  dis- 
infected. A  little  salt  added  to  the  water  will  raise  the 
boiling  point,  and  the  steam  will,  therefore,  be  given 
off  at  a  higher  temperature  than  212  Fahr.,  which  is  a 
distinct  advantage.  Some  of  the  small  steam  sterilizers 
are  inexpensive  and  instill  more  confidence  of  .your  work 
into  the  mind  of  the  famil.y,  than  if  disinfection  is  done 
by  rough  and  ready  means.  However,  at  some  time  the 
undertaker  will  find  himself  in  a  position  where  it  may 
be  desirable  to  immediately  disinfect,  and  in  these  cases 
an  explanation  can  be  given  for  the  improvised  meas- 
ures that  are  used. 

Steam  with  formaldehyde  is  the  method  that  finds 
favor  among  disinfeetors  who  have  great  quantities  and 
much  of  this  work  to  do.  Tt  may  be  used  in  a  great 
many  different  wa.ys,  but  is  likely  to  be  more  used  by 
city  boards  of  health  officers  in  places  Avhere  they  have 
a  large  amount  of  disinfecting  to  do.  and  where  the 
undertaker  is  the  director  and  adviser  of  disinfection 
on  a  large  scale  or  perhaps  is  desirous  of  passing  an  ex- 
amination in  his  district  as  disinfecting  officer,  he  Avill 
find  further  information  on  this  sub.jeet  to  be  of  great 
interest  and  value  to  him.  Steam  is  such  an  important 
agent  for  disinfection  that  it  is  to  be  regretted  that  its 
action  is  so  in,iurious  on  man.y  materials,  in  fact,  more 
in.jurious  than  most  any  other  method.  Its  action  on 
bacteria  is  immediate,  as  it  kills  them  at  once.  The 
most  resistant  spores  are  killed  after  two  hours'  expos- 
ure, and,  therefore,  there  is  no  restrictioii  on  the  use  of 
steam  be.yond  that  of  the  possible  in.iurious  effect  it 
ma.v  have  on  materials.  This  the  disinfector  must  con- 
sider before  calling  this  agent  into  use. 

Boiling  water  is  another  agent  that  is  certain  in  its 
effects  and  onl.v  limited  in  its  applicatioji  to  those  arti- 
cles on  which  the  deleterious  effect  of  boiling  a  consid- 
erable time  is  not  noticeable.  There  is  no  better  ageiit 
for  the  disinfection  of  bed  linens,  bod.v  linens,  towels, 
kitchen  and  tableware,  cus[)idors,  and  a  great  variet.y 
of  ob.jeets.  It  is  sometimes  the  best,  in  fact,  the  onl.v 
method  to  be  applied  with  some  articles.  Boiling  kills 
the  bactei-ial  life  in  all  the  contagious  and  infectious 
diseases  immediately.  Exposure  to  boiling  water  at 
212  Fahr.,  continued  for  hall'  an  hour,  will  destroy  the 
living  priiicij)les  in  all  the  known  infectious  diseases, 
even  the  most  resistant  spores.  A  little  corrosive  sub- 
limate added  to  boiling  water  adds  very  much  to  its 
efficiency,  while  carbolic  acid  and  soap  are  also  two 
substances  that  can  be  used  in  connection  with  boiling 
water  to  advantage.  As  is  well  known,  strong  alkaline 
solutions  such  as  lye  soap,  added  to  boiling  water,  used 
with  energy  on  the  part  of  the  disinfector.  will  pene- 
trate aii.v  SMi'face  soiled  with  organic  oi'  oli'aginons  mat- 
ter and  grea.sy  surfaces. 

( Coucliidcd  ill  nc  v/  issue.  ) 


W.  C.  Browne  &  Son.  of  Walfoi'd.  who  liave  pnrchns- 
ed  the  furnitnre  and  nndcrfaking  bnsiiiess  of  the  late 
Dan  Cienge,  have  sold  tlicii-  hnsincss  in  W.itford  to 
nari)er  l5ros.,  of  that  place. 


AFTER  TWENTY-SEVEN  YEARS. 

Mr.  Daniel  Stone,  the  well-known  Toronto  under- 
taker, with  Mrs.  Stone,  is  home  after  a  delightful  two 
months'  trip  to  the  coast.  This  is  the  first  real  holiday 
Mr.  Stone  has  taken  in  twenty-seven  years,  and  the 
good  results  as  to  improved  health,  has  decided  him 
that  it  will  not  be  so  long  before  he  takes  another  trip. 
Going  via  Sante  Fe  route  gave  them  an  opportunity  to 
visit  the  beautiful  southern  California  country,  and 
while  there  Mr.  Stone  made  a  short  dash  into  Mexican 
territory,  but  escaped  capture.  The  return  ti'ip  was  up 
the  coast  to  British  Columbia  and  C.P.R.  home. 

Mr.  Stone  is  now  in  his  new  home  direct l.v  opposite 
Earl  street.  The  opening  of  this  street  to  Jarvis  will 
give  a  clear  view  through  to  Yonge  street.  The  exten- 
sion we  understand  is  to  be  made  this  year,  and  Avill  be 
a  great  improvement  and  convenience.  Sir.  Stone  is  to 
be  complimented  on  the  very  quiet  home  atmosphere  of 
his  well  appointed  establishment;  anything  that  sug- 
gests death  or  bereavement  is  not  observable.  A  fun- 
eral service  held  in  these  parlors  gives  a  person  the 
feeling  that  it  is  from  a  private  hous(>  parlor. 


CHANGE  IN  OWNERSHIP  AT  ST.  MARY'S 

J.  ().  ]\lilchell  has  disposed  of  his  fnrniture  and  un- 
dertaking business  at  St.  Marv^'s  to  L.  A.  Ball,  of  Ayl- 
mer.  a  man  who  has  spent  his  whole  life  in  the  furni- 
ture aiul  undertaking  business.  Mr.  Ball  is  no  stranger 
in  St.  Mary's,  being  alread.y  well  and  favorabl.y  known 
by  many  Stone  Town  residents.  In  IDOl  he  graduated 
from  the  Chicago  School  of  Embalming,  and  has  since 
followed  this  business  successfull.v.  On  his  leaving  A.vl- 
mer  recentl.y,  the  Methodist  Church  i)resented  him  with 
a  chain  and  locket  in  appreciation  of  his  services  as  su- 
perintendent for  the  past  three  years,  while  the  Ep- 
worth  League  showed  their  appreciation  of  his  services 
as  president  by  giving  him  a  handsome  gold-headed 
cane.  In  connection  with  the  change  of  busiiu^ss,  it  has 
been  arranged  to  have  thi>  building  extensivel.v  altered 
and  re-arranged  with  the  idea  of  making  it  one  of  the 
finest  and  most  uii-to-date  furniture  establi.shments  in 
Western  Ontario.  Mr.  Ball  has  secured  the  assistance 
of  the  retiring  proprietor,  Mr.  Mitchell.  Avhose  services 
will  be  available  in  connection  with  the  undertaking  d(>- 
partment. 


NEW  PARLORS  AT  BELLEVILLE 

Tile  lliifd  nndertaking  establisluneni  in  l>elleville 
has  .just  been  oi)ened  b.v  the  Ilogan  I>urial  Company  at 
IS!)  Front  street,  with  Fi'aid\  L.  Ilogan  as  manager.  lie 
received  his  technical  education  in  Syracuse,  is  a  gradu- 
ate of  the  American  College  of  Anatom.v,  Philadelphia, 
and  is  licensed  in  New  York,  Michigan  and  Ontario.  All 
his  life  he  has  been  in  the  undertaking.  |)ractising  in  the 
larger  cities  in  the  States.  This  establishment  will  be 
open  da.v  and  night.  Tliei-e  are  waiting  room  and  otlice 
at  the  fi'ont,  l)ack  of  this  is  a  private  funeral  chapel.  In 
till"  showroom  are  caskets  displayed  on  trucks.  Behind 
the  trimming  room  is  the  private  morgue,  finishoil  in 
white  enamel.  The  most  of  the  establishment  except 
the  fi'ont  is  decorated  in  peacock  blue.  The  fittings  and 
equipment  are  declared  to  be  the  iiesi  i)elween  Toronto 
and  Montreal. 


800  COFFINS  IN  TRANSPORTS. 

Eight  hundred  col'lins  were  taken  aitoard  the  II.  S. 
arm.v  transports  from  Oalveston.  Texas.  These  will  be 
sent  with  tile  I'ifth  Brigade  of  the  Tnited  States  army 
to  Mexico  if  the  War  Ueparlmenl  so  orders. 
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Uominion  Manuracturers 

m 
B 

Limited 

■ 

MANUFACTURERS  OF 

B 

We  guarantee 

B 

M 

The  Highest  Quality 

M 

and  the 

Quickest  Possible  Service 

Night  or  Day  Orders 

■ 

given  Prompt  j\ttention 

m 

BRANCHES 

M 

1 

The  Globe  Casket  Co.,  and  Branches          -           London,  Ontario 

i 

The  Semmons  &  Evel  Casket  Co.,  and  Branches,  Hamilton,  Ontario 

The  National  Casket  Co.       .          .          .           Toronto,  Ontario 

Jas.  S.  Elliot  &  Son         ....       Prescott,  Ontario 

Girard  &  Godin  and  Branches       -          -       Three  Rivers,  Quebec 

Christie  Bros.  &  Co,            -          -          -              Amherst,  N.  S. 

FRED  W.  COLES                                                       D.  M.  ANDREWS 

General  Manager                                                                                            Secretary  Treasurer 

HEAD  OFFICE 

■ 

468  King  Street  W.,  Toronto 
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Ontario  Appoints  Examining  Board 

The  long  mooted  ((iit'stion  of  an  examining  hoard  for 
undertakers  and  embahners  in  the  Province  of  Ontario 
has  been  settled  by  the  selection  by  the  Ontario  Gov- 
ernment of  T.  Simpson,  Mavor  of  Sault  Ste.  Marie ; 
W.  G.  Burrows,  Chatham;  .f.  Tickell.  IJelleville;  J.  V. 
Van  Camp,  Toronto;  and  J.  Ton-ance.  M.P.P..  Milver- 
ton,  as  members  of  the  board. 

The  announcement  was  mach'  by  J.  G.  Henry,  Sud- 
bury, president  of  the  Canadian  Eiiihalnu'rs '  Associa- 


.J.  C.  Van  Camp,  Toronto 
appointed  a  member  of  board.    He  is  woll-known'throutrliout  the 
province,  liaving  been  secretary  of  Canadian  Kmbalmcrs 
Association  in  the  past. 

tioii.  who  was  active  in  trying  to  persuade  the  Gov- 
ei'iiiiii'iit  to  create  the  board. 

The  members  of  the  boai'd  are  I'ccogiii/ed  as  Ihor- 
oughly  capal)le  men  in  the  profession,  and  are  ex- 
pected to  a(hl  dignity  and  weight  to  the  examining 
board,  and  help  raise  the  profession  in  (^ntai-io  to  a 
higher  standard  of  excellence. 

Under  the  law  which  has  created  this  board,  and 
which  was  jjassed  by  the  Ontai-io  Legislature,  embalm- 
ers  will  iiovv  have  to  obtain  a  license  befoi'e  they  can 
carry  on  tln  ir  liusiness,  this,  of  course.  ap|)lying  lo 
new  nn'mlx'i's  of  the  ju-ofession.  I'rrseiit  i'ini)alnii'i-s 
fhroiighont  Ontario  |»i"actising  their  profession  will 
obtain  a  permit  lo  eonlinue.  after  eom|)lying  with 
sonn'  necessary  re(|uir(MMenls.  Xe\v  men  entei'ing  the 
|)rofession  will,  after  complying  with  a  tei-m  of  proba- 
tion, be  rei|nired  to  take  the  examination  befoi'e  being 
allowed  to  piiictise. 

A  local  unilcrtiiUer  and  end)ahner  considei's  that  the 
working  of  tin-  new  law  will  be  the  best  jjossible  thing 
that  could  happen,  as  the  public  health  will  be  safe- 
gnardcil.  (Tp  to  the  present  undertakers  have  l)een 
allowed  to  carry  (ui  end)alming,  but  in  fntnre  Ihey 
will  have  lo  have  two  yeai's'  experienc(>  before  they 
arc  allow  I  II  to  take  out  a  liei'nse,  ,'iihI  thi'rcfore  this 
law  will  Im  ilir  means  of  assni'ing  thi>  public  thai  Ihcy 
can  place  tlicir  iMUifideiicc  in  the  embalmers.  The  pub- 
lic will  also  now  hnow  that   the  embahners  can  deal 


with  contagious  diseases  when  they  have  become 
(lualified. 

At  a  meeting  of  the  board  on  ^lay  28  the  members 
elected  T.  Simpson  as  chairnuin  ;  J.  Tickell,  treasurer; 
and  J.  Torrance,  seci'etary.  The  latter  only  will  be  al- 
lowed a  salary  of  something  like  $1,800  a  year,  though 
traveling  expenses  will  also  be  allowed  the  members 
who  attend  meetings  of  the  board.  It  is  understood 
that  a  license  fee  of  -tlO  a  year  will  provide  the  fund 
for  stistaining  the  boar-d.  Incidentally,  the  courses  of 
study  which  the  Canadian  Embalmers"  Association 
have  been  conducting  for  several  years  j)ast  will  obtain 
gr'eater  worth  as  a  result  of  the  appointment  of  the 
board  of  embalmers"  examiners  for  the  Province  of 
Ontario. 

Joseph  L.  Tickell,  ti'easui'cr  of  the  new  boai'd,  is  a 
member  of  Tickell  &  Sons  Co.,  furniture  and  casket 
manufacturers,  a  fii-m  which  was  establisheil  in  Belle- 
ville since  1858.  He  was  born  in  that  city  in  1866,  and 
for  ."{O  years  has  been  a  nu'inber  of  the  tuuiertaking  pro- 
fession. He  is  a  member  of  a  great  many  societies,  and 
was  foi-  a  while  a  representative  on  the  Belleville  Board 
of  Education.  Travelers  in  all  sections  of  older  Canada 
know  him,  for  I\Ii'.  Tickell  has  been  a  nuMuber  of  the 
Dominion  Commercial  Ti'avelers'  Association  for  25 
years.  He  also  stands  well  with  the  profession,  and  will 
add  weight  to  the  board  of  examiners  to  which  he  has 
just  been  appointed. 


FUNERAL  DRAPERIES  CONDEMNED. 

The  St.  Louis  iMo.)  board  of  health  i-cceiitly  authoi-- 
ized  the  health  commissioiu'i'  to  eliminate  the  use  of 
cloth  coverings  and  other  cloth  ai'tichs  of  ornament 


.losK.ni  I/.  'I'k  Ki'.i.i 
TrrnHniTr  of  Ontario  Knil)Mlini'r.'»  Honnl  of  K\uininrrB. 


usi'd  by  undcrtaUcrs  for  funerals,  except  when  such 
articles  are  fumigated,  it  was  claimed  that  undertak- 
ers soMH'limes  neglected  to  fumigate  smdi  articles  after 
using  them  in  homes  where  death  was  caused  by  a  cmi- 
lagious  disease. 
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Burglar 

Proof  and 

Water 

Tight 


The  St.  Thomas 


Original,  Quick  Closing  End  Vault 


MANUFACTURED  BY 


The  St.  Thomas  Metallic  Vault  Company,  Limited 

ST.  THOMAS,  ONTARIO 


The  Original 
Patented 
Concentrated 
Fluid 


Patented  Formula 
Strongest  and  Best 


Elssential  Oil  Base,  com- 
bined with  Alcohol,  Glycer- 
ine, Oxidized  Formaldehyde 
and  Boron-Dioxide. 

Aik  othen  for  their  Fonnala 


Special  Canadian  Atient.s 

National  Casket  Co. 

Toronto,  Ont. 
GLOBE  CASKET  CO. 
London,  Ont. 
SEMMENS  &  EVEL  CASKET  CO. 
Hamilton,  Ont. 
GIRARD  &  GODIN 
Three  Rivers,  Que. 
JAS.  S.  ELLIOTT  &  SON 
Prescott,  Ont. 
CHRISTIE  BROS. 
Afflliertt,  N.S. 


Larger  Bottles  filled  np  with  water 


Egyptian  Chemical  Co.  Boston,  U.S.A 


FOR  SALE 

Second-hand,  single  horse,  rubber  tired, 
leather  lined,  Undertaker's  coupe  for  per- 
sonal use.  Price  $1 60.00.  Also  one  Bom- 
gardner  lowering  device.  Price  $40.00. 

Blachford  &  Son 


5  7  King  Street  West 


Hamilton,  Canada 
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Convention  Meetings 


President  J.  G.  Ileury,  of  the  Canadian  Enibalmers' 
Association,  says  he  expects  to  see  a  bumper  crowd  at 
the  convention  in  Toronto  in  September.  Arrange- 
ments for  the  meeting  are  in  progress. 

Manitoba  Directors  Call  Meeting 

The  Western  Canada  Funeral  Directors'  and  Em- 
balmers'  Association  announce  that  their  next  annual 
convention  will  be  held  at  Winnijjeg,  July  14,  15,  and 
16,  during  the  week  of  the  Canadian  Industrial  Exhi- 
bition. It  has  been  decided  to  make  this  meeting, 
which  is  the  tenth  anniversary  of  the  organization,  the 
biggest,  best,  and  most  enthusiastic  meeting  in  its  his- 
tory. In  pursuance  of  this  i)lan,  the  services  of  Prof. 
W.  P.  ITolienschuli,  of  Iowa  ('ity,  have  been  secured. 
The  professor  is  famed  as  an  author,  lecturer,  embalmer 
and  funeral  director. 

The  programme,  as  in  former  years,  will  be  of  an  in- 
structive and  educational  character,  covering  the  fol- 
lowing subjects:  Anatomy  of  the  Organs,  Cavity  Pre- 
servation, the  (Circulation,  Arterial  Embalming,  Bac- 
teriology for  Enibalmers,  Decomposition,  Communi- 
cable Diseases,  Blood  and  Discolorations,  IVIutilaled  and 
Post-mortem  Cases,  Cosmetics  and  Demi-surgery.  The 
meetings  will  be  held  at  Oddfellows  Hall,  and  Manitoba 
Medical  College,  where  fine  accommodation  is  offered 
for  the  sessions. 

The  Maritime  Convention 

The  twelfth  annual  meeting  of  the  Maritime  Funeral 
Directors'  Association  will  be  held  at  the  old  railroad 
city  of  Moncton,  N.B.,  Tuesday,  Wednesday,  and  Thurs- 
day, August  11,  12,  and  13.  The  dates  have  been  select- 
ed to  enable  members  from  the  Upper  Provinces  to  at- 
tend the  Maritime  meetings,  also  to  give  members  from 
Eastern  Canada  an  opi)ortnnity  to  visit  Toronto  dur- 
ing the  thirty-first  annual  meeting  of  the  Canadian 
Enibalmers'  Association,  in  September.  The  Moncton 
meeting  should  be  one  of  the  largest  and  best  meetings 
ever  held  by  the  Mai'itime  Association.  The  city  is  most 
central,  having  railway  connections  with  every  pai't 
of  Eastern  Canada. 

Tiittle  Brothers  hav(!  just  completed  a  model  and 
up-to-date  establislinieiit,  where  everything  is  carried 
on  ill  l  iineral  nianageiiicnt ,  This  should  attract  every- 
one will)  is  engaged  in  t'mn  ral  directing  and  em- 
balniint^-.  There  will  br  many  new  features  introduced 
this  y(!ar,  both  in  cnl rrt aiiiinciit  and  in  an  educational 
way. 

Alberta  Convention  Dates 
S(!cretary  11.  (j.  Stone,  of  the  Alberta  Funeral  Direc- 
tors' and  Kmbalniers'  Association,  writes  to  alter  slight- 
ly the  dates  given  out  last  month  as  those  on  wliieli  the 
Alberta  association  will  meet.  TIk;  convention  will 
open  on  Tuesday  morning,  -luly  21,  and  will  continue 
for  the  ne,\l  two  days    .July  22  and  23. 


CREMATION  ASSOCIATION  TO  MEET. 

The  second  aiiiiiial  euii  ven  t  ion  ol'  the  ('remation  As- 
sociation of  Amerieji  will  be  held  at  320  North  Illinois 
street,  Indianapolis,  liid.,  September  3  and  4.  The 
IMoiilreal  erematoriiiiii,  thus  I'ar,  is  the  only  <'anadiaii 
iih  iiiIm  i-,  hut  Iliigo  l"]riehseii.  M  D  .  ot  hetroit,  president 


of  the  association,  writes  the  Furniture  World  and  The 
Undertaker  to  say  thai  any  of  our  readex-s  who  may 
happen  to  be  in  Indianapolis  at  the  time  mentioned 
will  be  welcomed. 


MORTUARY  CHAPEL  AT  GUELPH. 

A  well-attended  meeting  of  those  interested  in  the 
proposal  to  build  a  mortuary  chapel  and  mausoleum 
at  the  Union  Cemetery  was  held  at  the  Y.  M.  C.  A.  in 
Guelph  recently.  Several  plans  for  such  a  structure 
were  considered,  and  it  was  found  that  a  handsome 
building  can  be  erected  for  between  $6,000  and  $7,000. 
If  it  is  decided  to  go  ahead  with  the  matter,  St.  George's 
Cemetery  board  are  willing  to  assist.  The  Trades  and 
Labor  Council  are  also  very  interested  in  the  matter. 
The  proi)osal  tliat  met  with  the  most  favor  was  that  the 
cemetery  board  give  $1,000,  the  churches  $1,000,  the 
ladies  to  raise  $1,000,  the  combined  lodges  to  give  $1,- 
000,  and  with  these  donations  there  would  not  be  a  very 
large  sum  to  be  raised  by  general  subscription. 

Mayor  Carter  stated  that  he  thought  it  was  up  to  the 
combined  lodges  of  tiie  city  to  take  a  more  active  in- 
terest in  the  matter,  as  the  cause  was  a  worthy  one. 
The  following  committee  was  appointed  to  see  what 
could  be  done  regarding  the  matter:  Ven.  Archdeacon 
Tlios.  Davidson,  Aid.  W.  T.  Doughty,  Thos.  Hall,  James 
Laidlaw,  and  ]\Iayor  Carter. 


DOMINION  CASKET  COMPANY  ENLARGE. 

The  Dominion  Casket  Company,  (Juelph,  have  been 
making  considerable  enlai'genient  to  their  factory,  as 
business  has  been  far  bi'yond  their  expectations.  They 
also  have  just  issued  their  first  catalogue,  which  con- 
tains a  good  selection  in  all  grades  of  goods  including 
their  famous  combination  metallic  caskets,  and  also 
the  finished  oak  and  mahogany  cases,  which  are  some- 
thing new  to  the  undertakers.  The  company  expects  to 
exhibit  at  the  convention  of  funeral  directors  in  To- 
i-onto  this  year  goods  which  they  say  will  "revolution- 
ize the  casket  trade." 


NEW  WESTERN  FUNERAj.  DIRECTORS. 

.\ew  uiideiiakers'  i)arlors  have  iieeii  opened  in  the 
West  by  Luke  &  Ross,  at  Assiniboia.  Sask.;  Wilson 
P>ros.,  Ramsey,  Alia.;  Dan  Woodrow,  Kincaid,  Sask.; 
Scott  &  Saunderson,  Domremy,  Sask.;  Fort  George 
Undertaking  Co..  Fort  (J(>orge,  B.C.;  Rant/.  &  Co.,  Mc- 
Bride,  B.C.;  J.  'SI.  Courtney,  Many  Berries,  Alta.;  G. 
R.  Binkley,  Shaunavon.  Sask.;  and  W.  R.  .Merrill  & 
Co..  Antler.  Siisk.  The  opening  orders  in  all  cases 
were  sup|)lied  by  the  Winnipeg  Cnsket  ('o. 


Question  Box 

Replying  to  the  ipiestion  put  by  a  eoi-respondeiil  in 
the  last  niimbei-  of  Canadian  h'uniiture  World  and  The 
Undei-taker  as  to  "What  is  the  best  way  to  preserve  a 
drowned  body  j'roni  sjeneli,"  we  have  received  from 
a  correspondent  the  following  reply:  '.V  charcoal  bed 
is  a  good  way.  and  was  for  a  time  considered  the  only 
way.  but  a  cotton  vest  of  formaldehyde  lluiil  is  i)erhap's 
a  bet  ter  met  hod. ' ' 


George  Golieeii  lia.s  bought  out  an  undertaking  busi- 
ness ill  ( '.impbell  ford. 
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To  Canadian  Funeral  Directors 


n  lb: 

CRNTRAL 
IJNE 


Mahogany^  Oak^  Plush  and 
Cloth  Covered  Caskets 


WE 
SHIP 
PROMPTLY 


We  can  also  supply  anything  desired  in  Casket  Linings, 
Burial  Robes,  and  a  general  line  of  Undertakers*  Supplies 

Orders  given  our  Canadian  representative,  or  sent  to  our  factory  at  Bridgeburg  by 
mail,  telegraph  or  telephone  will  be  shipped  promptly. 


CENTRAL  CASKET  COMPANY 


Bridgeburg,  Ont. 

Telephone  126 


RO  IT"!*  L  Canadian  Representative: 
.   O.    runt     241  Fem  Ave.,  Toronto 

Telephone  Parkdale  3257 


No  Undertaker 
Should  Overlook 


the  fact  that  he  can  make 
a  full  gallon  of  fluid  of 
standard  strength  from 
each  sixteen-ounee  bottle 
of  RE-Coneentrated  Diox- 
in.  Re-Concentrated  Diox- 
in  costs  no  more  per  bottle 
than  any  standard  concen- 
trated fluid,  but  it  is  twice 
as  strong — in  other  words, 
there  are  twice  as  many 
ounces  of  preservation  in  a 
bottle  of  RE-Concentrated 
Dioxin  as  there  are  in  any 
bottle  of  merely  concen- 
trated fluid. 

If  economy  were  the  only 
recommendation  for  RE- 
Concentrated  Dioxin,  how- 
ever, we  should  not  urge  it 
upon  our  patrons. 

As  a  matter  of  fact, 
it  is  easy  to  explain 
and  equally  easy  to  demon- 
strate the  fact  that  the 
fluid  thus  produced  gives  a 
far  better  cosmetic  effect 
and  produces  a  far  more 
life-like  body  than  possibly 
could  be  produced  by  any 
raw  formaldehyde  concen- 
trate'! fluid. 


This  is  because  RE-Con- 
centrated Dioxin  has  a 
double  base.  When  diluted 
to  make  a  full  gallon  of 
fluid  to  the  bottle,  its  main 
base  is  peroxide,  with  a 
secondary  base  of  puri- 
fied formaldehyde  (formo- 
chloral). 

Every  funeral  director 
knows  that  peroxide  of  hy- 
drogen is  the  best  bleacher 
known  to  chemical  science. 
Xot  everyone  realizes,  how- 
ever, that  peroxide  of  hy- 
drogen has  blood  solvent 
qualities  far  in  excess  of 
any  other  chemical  yet  dis- 
covered which  is  suitable 
for  use  in  embalming  fluid. 

Peroxide  of  hydrogen  is 
composed  of  two  atoms  of 
oxygen  and  two  atoms  of 
hydrogen.  Since  oxygen  is 
fifteen  times  heavier  than 
hydrogen,  fifteen-sixteentlhs 
of  the  atomic  weight  of 
peroxide  of  hydrogen, 
therefore,  is  oxygen. 

Every  embalmer  knows 
that  venous  blood  is  much 
darker   in    color,   is  much 


and  much 
heavier  than  arterial  blood. 

What  is  the  difference- 
between  the  two? 

Arterial  blood  is  merely 
venous  blood,  which  has 
been  purified  in  the  lungs, 
which  has  been  lightened 
in  color  and  rendered  vast- 
ly more  fluid  by  the  oxygen 
which  the  lungs  have  ex- 
tracted from  the  air  we 
breathe. 

Since  fifteen-sixteenths  of 
the  atomic  weight  of  per- 
oxide of  hydrogen  is  oxy- 
gen, it  must  be  apparent, 
therefore,  that  the  oxygen 
in  the  extra  rich  peroxide 
m  Dioxin  has  a  tendency 
to  exercise  the  same  puri- 
fying and  solvent  qualities 
upon  the  dark,  discolored 
venous  blood  after  death  as 
the  oxygen  which  the  lungs 
extract  from  the  air  we 
breathe  has  upon  the 
venous  blood  in  life. 

The  result  is  that  much 
more  blood  can  be  drained 


from  a  body  in  which  RE- 
Concentrated  Dioxin  is  in- 
jected than  is  ])ossible  from 
a  body  in  which  raw  for- 
maldehyde is  used  and  in 
which  the  astringent  quali- 
ties of  the  formaldehyde 
have  sealed  up  the  discol- 
ored blood  corpuscles  in  the 
capillaries. 

Putty  color  is  caused  bj' 
raw  formaldehyde  fluid 
sealing  up  the  discolored 
corpuscles  of  the  blood  in 
the  capillaries.  It  is  in- 
evitable where  raw  formal- 
dehyde fluids  are  used  un- 
less exceeding  care  is  used 
to  drain  blood.  And  even 
then  there  is  great  danger. 

RE-Concentrated  Dioxin 
is  distinctly  the  most 
modern  and  the  most  scien- 
tific embalming  fluid  on  the 
market,  as  well  as  the  most 
economical.  The  progres- 
sive funeral  director  will 
not  hesitate,  but  will  order 
a  trial  shipment. 


RE-  Concentrated 
DIOXIN 


H.  S.  ECKELS  &  CO. 
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Making  Obituaries  Pay 

Written  for  Canadian  Furniture  World  and  The  Undertaker 
by  Chat.  Fulton  Oursler 

Upon  the  undertaker  falls  usually  the  task  of  insert- 
ing the  advertised  death  notices  in  the  newspapers. 
Most  undertakers  are  familiar  with  the  check  system 
by  which  such  notices  are  copied  and  forwarded  to  the 
editorial  rooms,  so  that  re[)orters  may  he  s^nt  to  the 
houses  and  obituary  notices  secured.  Right  there  is  an 
excellent  opportunity  to  secure  legitimate  publicity  in 
a  way  that  is  sure  to  attract  business. 

All  the  display  advertising  in  the  world,  carried  in 
heavy  black  type,  such  as  some  members  of  the  profes- 
sion delight  to  pay  for,  does  not  give  one  hundredth  the 
prestige  that  attaches  to  a  modest  little  notice  in  the 
news  columns  that  Mr.  Anybody  Soandso  had  charge  of 
the  funeral  arrangements.  Such  notices,  ordinarily,  are 
hard  to  get,  for  it  is  the  aim  of  the  editor  to  keep  any- 
thing that  smacks  of  advertising  out  of  his  columns. 
Yet.  in  a  considerable  experience  in  an  editor's  chair.  T 
have  seen  undertakers  do  it.  and  win  the  goodwill  of 
the  city  editor  as  well. 

It  is  this  man,  the  chief  of  the  reporters,  the  real 
bi-airis  of  the  local  room,  who  must  be  conciliated.  Let 
it  l)e  understood,  fir.st  and  foremost,  that  there  was 
never  a  city  editor  who  really  had  enough  reporters. 
He  might  reject  applicants  every  day.  but  it  is  not  be- 
cause he  doesn't  need  them.  The  payroll  has  to  be  kept 
as  short  as  possible.  Therefore  i1  is  up  to  the  city  edil- 
or  to  get  the  best  results  out  of  his  staff,  no  matter  how 
small  it  may  be.  No  easy  job  it  proves  sometimes,  and 
whf'ii  len  or  twelve  death  memoranda  come  to  his  desk, 
each  meriting  an  investigation,  he  sometimes  wonders 
where  he  is  going  to  come  out.  Right  there  is  the  un- 
dertaker's chance.  Let  him  save  a  repoi-ter  a  triji  out 
to  the  house,  and  lie  will  earn  the  benediction  of  the  city 
editor  and  a  line  in  the  obituary  notice  thrown  in. 

The  objection  may  be  interposed  that  an  undertaker 
is  an  undertaker,  not  a  reporter;  that  he  knows  noth- 
ing about  Avriting  for  newspapers.  That  is  an  ea.sy  mat- 
ter. Every  day  a  newspaper  publishes  a  number  of 
death  notices,  all  i)atterned  more  oi-  less  after  a  con- 
ventional model,  and  with  one  of  them  before  him.  the 
undertaker  should  find  it  easy  to  write  the  notice  in 
proper  form.  Regard  the  facts  to  be  secured.  T  am  ap- 
pending licrc  a  copy  of  slip  which  1  oiu-c  liad  pi'cparcd 
for  niy  i-fportei's :. 

DEATHS. 

Xann-  of  Deceased   

Address   Occupation   

Age   Datr  of  Death   ( 'ausc  

Time  ill    Where  I5orn   

Nanu'  of  Wife  or  IInsi)an(l   

Nann-s  of  T'arents  

Names  of  Children   


\o.  Orandehildren  (Jreat  (ii'atnlcliildi-en 

Lodges  or  Societies   


Date  of  l''iiner'al    Tiiin' 

IMaee   

I'aslor  Chnrcli  . 

I 'ndi'rtal<er   

Cemetery   

I'alllieai-ei'S  and  Miscellaneous  


Then,  when  he  inserts  the  advertisement,  he  can  go 
to  the  editorial  - .  -nis  and  introduce  himself  to  the  city 
editor.  He  will  receive  a  gentlemanly  welcome,  and 
his  relations  will  grow  more  cordial  with  each  succeed- 
ing visit. 

His  energies  should  not  stop  there,  however.  Every 
once  in  a  while  some  feature  crops  out  in  a  death  that 
is  peculiar  enough  to  make  interesting  reading.  For 
instance,  a  woman  may  die,  one  day,  and  the  next  her 
husband  wall  fall  heir  to  a  large  fortune.  Or  a  man 
may  die  while  telling  a  joke  or  boasting  of  his  good 
health.  These  and  a  thousand  other  such  coincidences 
are  news,  in  the  strict  sense  of  the  term,  and  a  city 
editor  will  exert  every  et¥ort  to  get  the  facts.  When  a 
reporter  goes  to  the  house,  the  family  are  often  so 
grief-stricken  that  they  are  unable  to  talk  to  strangers. 
IIoAV  welcome,  then,  is  the  undertaker  who  walks  into 
the  newspaper  office  with  all  the  facts,  and  rei|uests.  as 
a  reward,  simply  that  his  name  be  iised  as  the  man 
who  had  the  funeral  arrangements  in  charge. 

A  parting  word  of  advice:  Treat  all  papei-s  alike, 
showing  partiality  to  none,  unless  one  has  left  your 
name  out  of  a  notice  and  you  want  to  bring  them  to 
terms  by  giving  good  items  to  its  rival.  And  keep  ever- 
lastingly out.  It"s  worth  while,  and  builds  a  reputa- 
tion better  than  all  the  paid  ads.  in  the  world. 


Gossip  of  the  Profession 


1.  ('.  Beatteay.  undertaker  at  St.  John.  N.l'>..  lias 
sold  his  business  to  X.  L.  Brenan. 

i\rr.  Black,  of  Beaverton.  has  taken  over  the  under- 
taking business  of  W.  J.  Barker  at  Brechin. 

Kathleen,  youngest  daughter  of  Mr.  and  Mrs.  J.  C. 
\'an  Camp,  Toronto,  was  nuirried  in  June  to  Dr.  Wm. 
J.  Defries  at  a  very  pretty  house  wedding. 

A  meeting  was  held  at  Tinkham,  Sask.,  recently,  for 
the  purpose  of  selecting  a  site  foi-  a  cemetery.  .V  com- 
mittee was  ai)pointed  to  secure  sufficient  land  at  once. 

Kerr  &  Company,  undertakers,  who  recently  bought 
out  J.  W.  Young,  liave  removed  to  the  premi.ses  for- 
merly occupied  by  .Mr.  Young  at  '^S6  Talbot  street.  St. 
Thomas. 

Kingston  undertakers  are  experiencing  dit'lienit ies  in 
answering  ambulance  calls  on  account  of  Princess 
street  being  dug  up  in  front  of  their  i)laces  of  business. 
Sonu'  boards  have  l)een  placed  across  the  tra(d<  at 
Sydeidiam  street  to  allow  them  to  cross. 

^^  S.  Sweeney.  fuiuM'al  director.  Yarmouth.  .\.S..  lost 
;i  valuable  .lulomobile  by  fire  recently.  Mr.  Sweeney 
had  his  car  stoi'cd  in  the  front  shop  of  the  garage,  where 
it  was  being  rejjaired  for  sunnner  use.  Fire  destroyed 
the  i)nilding.  and  with  it  his  car.  We  understand  there 
was  no  insurance. 

r>en  I),  lliiiiiplirey,  the  well-kin)wn  Vonge  street 
(Toronto)  uinlertaker.  who  has  been  dangerously  ill 
at  the  Wellesley  Ilosjjilal  there,  is  reported  to  he  im- 
proving. Mr.  l!iim|)hrey,  who  was  taken  suddenly  ill 
sonu-  few  weeks  ago  as  a  I'esult  of  an  inteiMial  ailment, 
underwent  a  serious  operation. 

\'\  ii.  llogan,  M.C.,  has  opened  an  undertaking  estab- 
lishment on  l"'ront  street,  lielleville.  A  nuirtuary 
chapel  ami  a  private  funeral  chaj)e|  have  been  provid- 
ed, somi'thintr  tin'  city  heretofore  lacked.  .Mr.  llogan 
is  an  experienci'd  undeiMaker,  having  served  in  cvi'ry 
capacity  in  connection  with  the  business,  both  in 
( 'anada  and  ihe  I'nitcd  Slates. 
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Index  to  Advertisements 


Aiilt  &  Wibortr  «.-o 
B 

Uaota  Brua.  Co. 
Uatavltt  C'lftiiip  Co 
B«<rUii  I'al.li'  MfB.  Co. 
Ulat-liforvl  ,V  Son  


b-.' 


C«n»tlUu  IJiidoriiiaii  Co  '.'i! 

Caimdinn  Sohnol  of  KiiibiktniinK. .  •>^'> 

Cm).  H.W.  J.iliiisMiiiiviUi)  Co  27 

Can.  IJntiaii  Clmir  Cu.  -.11 

C«nlr«U'«sket  Co  tH 

I'hosley  Kiirnitiirt< Co  i;! 

Collrrun  Pn(«<iit  ."^prinfr  Mat.  Co.  in 


Dominion  Caskot  Co  5<i 

Dominion  Mfm..  Limitod  60 


Ei-keln  &  Co..  H.  S  in 

Kityptiiin  Chcmu-al  Co  fti 

Gmiira  Interior  Woodwork  Co  14 


Faniulmrson-GilTord  Co   7 

Fisi-lininn  Mattrcs,"  Co.  i.f.o. 

Franip  &  Hay  Kcncc  Go  11 


Gale     Son.  Oeo  25 

ttlolie  NVornii  ko  Co   9 

Uolil  Me<ial  Furniture  Mfg.  Co.o.b.c. 
Oendron  Wheel  Co  55 


Hoard  k  Co. 


Imperial  Furniture  Co  18 

Imperial  Kattan  Co   3 

Irish.  G.  L  28 


linwiieer  Mfg.  Co  10 

Kiiulel  lU-il  Co.,  Limited  10 

Ivnochlt'l  Furniture  Co  23 

Ivuhn.  J.  &  J   ti 


Lc^Katt  St  Piatt  Sprint'  •^'-''l  Co..  .24 


Mutthows  Bros  56 

Mcaford  Mfij.  Co  15 

Mel.ajraii  Fiinuliiro  Co.,  Geo..o.f.c. 

McKcllaiHod.liiifrCo   12 

Moiitroiil  UpholBlering  Co   4 

Mumloll.  J.  C,  &  Co  i.f.c. 

N 

N.  A.  Bent  Chair  Co  14 

0 

Ontario  Spring  Bed   4 

R 

Robertson.  P.  L.,  Mfg.  Co  22 


Shafor,  1).  L.  &  Co  18 

Standard  Bedding  Co  16 

Steele.  James.  Limited  56 

Steel  Furnishing  Co  18 

Stratford  Brass  Co   8 

Stratford  Chair  Co   5 

Stratford  Mfg.  Co  11 

St.  Thomas  Metallic  Vault  Co  62 


Textile  ather  Co   16 


Victoria ville  Bedding  Co  21 

Victoriaville  Chair  Co  20 

Victoriaville  Furniture  Co  19 

W 

Walter  &  Co.,  B  27 

Western  Casket  C;o  58 

Weisglass,  S.,  Limited  17 


iinderianeiy 
3fiippinS  2)iirecio 


ONTARIO 

Anrora — 

Dunham,  Charles. 

Barrie — 

Smith,  G.  G.  &  Co. 

Urockville  — 

Quirmbach,  Geo.  R.,  Id2 
King  Ht. 
Brooklin 

Disney,  R.  S. 

Campbellford — 

Irwin,  James. 

Campden  — 

Haiisel,  Albion. 
Clinton — 

Walker,  Wesley. 

Coboconk — 

Greenley,  A. 
Copper  Cliff — 

Boyd,  W.  C. 

Diingannon — 

Sproul,  William 
Button — 

Schultz,  B.  L. 

Elmira — 

Dreisinger,  Chris. 


Fenelon  Falls — 
Dnyman,  L.  &  Son. 

Fenwick — 

H.  A.  Metier. 
Fergus — 

Armstrong,  M.  F. 
Thomson,  John  &  Son. 

Fort  William- 
Cameron  &  Co.,  711  Victoria. 
Morris,  A. 

Haileybury — 
Thorpe  Bros. 

Gait— 

Anrlerson,  .J.  &  Son. 

Hamilton — 

Green  Bros.,  124  King  St.  E. 

Robinson,  J.  H.  &  Co.,  19-21 
John  St.  N. 
Hanover — 

Wunnenberg,  Norman. 

Hastings — 
Howard,  P.  N. 

Hepworth — 

Downs,  E.  J. 
Inwood — 

Lorriman,  E.  S. 
Kemptville — 

McCaughey,  Geo.  A. 


Kenora — 

Horn  &  Taylor. 

Kingston — 

(^orl)ott,  S.  8. 

Lakefleld — 

llendren,  Geo.  Q. 

Little  Current — 
Sims,  J.  G. 

Markdale — 

Oliver,  M. 
Newmarket — 

Millard,  J.  H. 
North  Augusta — 

Wilson,  J.  R. 

North  Bay — 

St.  Pierre,  E. 
Oakwood — (Mariposa  Station 

G.T.R.)  Wilmot  F.  Webster. 
Ohsweken — 

Johnson,  F.  L. 
Oshawa — 

Disney  Bros. 

Luke  Bros. 
Ottawa — 

Rogers,  Geo.  H.,  128  Bank 

Petrolia — 

Steadman  Bros. 

Port  Arthur  — 

Collin  Wood,  36  Arthur  St. 
Morris,  A. 

Prescott — 

Rankin,  H.  &  Son. 

Renfrew — 

0  'Connor,  Wm. 

St.  Mary's- 
N.  L.  Brandon. 

St.  Thomas — 

Williams,  P.  R.  &  Sons,  519 
Talbot  St. 

Seaforth,  Ont. 
W.  T.  Box  &  Co. 

Scotland — 

Vaughan,  Jos.  H.  M. 

Sudbury — 
Henry,  J.  G. 

Toronto — 

Cobbledick,  N.  B.,  2068 
Queen  St.  East  and  1508 
Danford  Ave.  Private 
Ambulance. 

Humphrey,  E.  J.  Burial  Co. 
Head  Office,  359  Yonge 
St.;  Branch,  407  Queen  St. 
W.    Private  ambulance. 

Stone,  Daniel  (formerly  H. 
Stone  &  Son),  82  Bloor  St. 
West. 

Vancamp,  J.  C,  30  Bloor  St. 
West. 
Waterloo — 

Klipper  Undertaking  Co. 

Welland— 

Sutherland,  G.  W. 

Woodstock — 

Meadows,  T.  &  Sons. 
Mack,  Paul. 

QUEBEC 
Buckingham — 
Paquet,  Jos. 


Cowansville — 

Judson,  M.  B. 
Montreal — 

Tees  &  Co.,  912  St.  Catherine 
St.  West. 
St.  Hyacinthe — 

CadSrette,  Mongeau  &  Leary. 
St.  Laurent — 

Gougeon,  Jos. 

NEW  BRUNSWICK 
Petitcodiac — 

Jonah,  D.  Allison. 
Welland— 

Sutherland,  G.  W. 
Woodstock — 

Van  Wart,  Jacob. 

NOVA  SCOTIA 
Ferrona — 

Fraser,  D.  &  Co. 
Halifax — 

Snow  &  Co.,  90  Argyle  St. 
Sydney,  C.B. — 

Beaton,  A.  J.  &  Son,  374-384 
George  St. 

MANITOBA 
Brandon — 

Campbell  &  Campbell. 

Vincent  &  McPherson. 
Souris — 

McCulloeh,  Wm. 
Swan  River — 

Paull,  Geo. 
Winnipeg — 

Bardal,  A.  S.,  834  Sherbrooke 

Thompson,  J.  C,  501  Main 

Clark-Leatherdale  Co.,  Ltd., 
232  Kennedy  St. 

SASKATCHEWAN 
Gull  Lake- 
Morrow,  Fred.  A. 
Saskatoon — 

Young,  A.  E. 
Kamsack — 

Russell,  G.  E.  I. 
Lanigan — 

Robertson,  Wm. 
Moose  Jaw — 

The  Bellamy  Co. 

Broadfoot  Bros. 
Rush  Lake — 

Friesen,  John  M. 

Prince  Albert — 

Howard,  A.  C. 

Hadley,  C.  L. 
Regina — 

Speers,  George. 
Semans — 

Haygarth,  Jas. 
Welwyn — 

Leavens,  Merritt. 

Wolseley  — 
Barber,  B. 

ALBERTA 
Calgary — 

Graham  &  Buscomb,  611 
Centre  St. 
Castor — 

Winter,  W.  G. 

BRITISH  COLUMBIA 

Hosmer — 

Cornett,  T.  A. 
Victoria — 

Hana  &  Thompson,  827  Pan- 
dora Ave. 


Canadian  School  of  Embalming 

Instruction   in   Practical   Enihalming-  antl  Funeral  Diiectin^ 
PREPARATION  FOR  EXAMINATIONS 

ENTER  AT  ANY  TIME 

R.  U.  STONE  32  Carlton  Street 

Principal  Toronto 
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Leisure  reading  that  means 
more  dollars  when  you  work 


A  knowledge  of  the  big  problems  of  business, 
put  into  a  very  comprehensive  and  readable 
st3'le,  helps  you  in  finding  easier  and  quicker 
ways  of  overcoming  them.  That's  what 
Frank  Farrington  does  in  these  two  books. 
You  will  like  the  way  his  mind  works.  The 
wide  scope  of  his  experience,  the  accuracy 
of  his  statements,  and  his  knowledge  of 
human  nature  all  combine  to  make  them  vol- 
umes that  will  be  read  not  only  for  the  enter- 
tainment they  afford,  but  for  their  practical 
worth  in  the  conduct  of  a  retail  store.  The 
busy  man  will  appreciate  these  books  for 
another  reason ;  they  are  written  in  concise 
form  and  he  may  start  reading  anywhere  and 
find  that  particular  chapter  complete  in  itself,  and  depending  in  no  wise  upon  those  which 
precede  or  follow.  Although  if  he  fails  to  read  every  one  of  them  he  is  depriving  himself  of 
a  privilege. 


Retail  Advertising 

■'Retail  Advertising  Complete"  covers  with 
a  comprehensive  grasp  such  subjects  as 
newspaper  advertising,  how  to  get  up  the 
ads.,  many  representative  samples  being  pre- 
sented. A  chapter  is  given  to  window  adver- 
tising, and  the  subject  of  novelties  is  thor- 
oughly discussed;  that  important  part  of 
advertising  which  is  done  inside  the  store 
is  in  no  manner  overlooked,  while  equal  at- 
tention is  given  to  outside  advertising,  such 
as  bill  posting  and  other  means  of  reaching,'  outly- 
ing districts;  advertising  direct  by  mail  and  mail 
order  opportunities  and  advantages  are  gone  into 
carefully;  special  sales  as  business  getters,  and  some 
features  that  make  them  successful,  are  j)resented 
in  a  convincing  manner.  In  short,  this  book  is  the 
common  sense  psycliology  of  advertising. 

266  Pages,  5x7  inchea.  Cloth 
Prict  $1.00  Delivered 


Store  Management 

In  "Store  ilanagement  Complete,"  wliiih  is  well 
illustrated,  the  author  gives  a  clear  and  concise  pic- 
ture of  the  kind  of  man,  physically  and  mentally, 
that  the  successful  merchant  should  be;  the  writer's 
exi)erience  has  taught  him  that  one  kind  of  iier- 
sonality  is  most  desirable,  and  he  tells  you  about 
this.  In  a  chai>ter  on  "Where  to  Start"  the  ad- 
vantages of  various  locations  are  discussed;  how 
to  make  the  most  of  a  poor  one,  and  the  desirable 
side  of  the  street.  "Store  Arrangement"  dips  to 
the  bottom  in  such  subjects  as  making  entrance 
easy,  best  arrangement  of  windows;  how  to  plan 
the  lighting,  heat,  and  ventilation;  utilizing  waste 
sjiacc,  and  systems  of  storing  extra  stock. 

An  interesting  chapter  on  "Clerk  Management" 
brings  out  the  advantage  of  knowing  people  and 
how  to  handle  them.  The  other  chapters  deal  with 
the  buying  end;  the  store  policy;  leaks;  the  store's 
neighbors;  working  hours;  expenses;  the  credit 
business;  what  to  sell;  premium  giving.  The  man 
and  the  business;  their  relation  and  success,  that's 
the  book. 


252  Pages,  5x7  inches.  Cloth 
Price  $1.00  Delivered 


Both  Volumes  $1.90  Postpaid 
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GOLD  MEDAL 
UNE 


Montreal  Factory 
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Uxbridge  Factory 
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Davenports  and  Divanettes 


No.  714 — One  of  our  Twenty  Designs 

Our  factories  at  Toronto  and  Uxbridge  are  the  most  perfectly  equipped  in  Canada 
for  the  manufacture  of  Davenports  and  Divanettes.  In  addition  to  making  our  wood 
frames  and  other  parts,  w^e  make  all  our  ow^n  interior  steel  frame  work  for  operating 
Bed  constructions,  which  are  fitted  with  the  best  National  Steel  fabric  Springs. 

The  principal  features  of  our  Davenports  and  Divanettes  are : 

Perfection  and  Simplicity  of  Operation  Patent  Locking  Device  for  Divanettes 

More  Bedding  Space  than  any  other  make  A  Good  Mattress  on  a  Good  Spring  Bed 

Spring  Edge  Fronts  and  Ruffle  Borders  Indestructible  Patent  Truss  Construction 

EJegant  Designs  and  well  made  and  finished  frames       for  Springs 
Prices  Lower  than  any  other  makes. 

Ready  Now  for  Prompt  Shipment 

The  Gold  Medal  Furniture  Mfg.  Co. 


Limited 

TORONTO  MONTREAL  WINNIPEG 


and  UXBRIDGE 
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Published  by  the  Commercial  Press,  Limited,  32  Colborne  Street,  Toronto 


For  the  Sun  Parlor,  Porch  and  Living  Room 


Decorative  effects  and  practical  usefulness  can  be  obtained  in  reed  furniture.  You  will  find  copies  of  some 
of  our  pieces  that  we  have  made  for  many  years  being  brought  out  as  new  goods  by  imitators.  Others 
can  copy  our  designs  on  paper,  but  can't  give  you  the  service  and  variety  that  has  always  been  our  aim. 


Imperial  Reed 
Furniture  for  any 
room  in  the 
house, in  a  grade 
to  suit  the  most 
fastidious,  and  at 
an  honest  price. 


The  Stratford  Davenport  Bed 


The  Stratford  Davenport  Bed  is  the  REAL  leader  in  convertible 
furniture.  Soft  upholstering  and  simplicity  ate  features  that  put  it 
ahead  of  all  other  beds. 


The  Imperial 
Rattan  Co.,  Ltd. 

Stratford,  Ont. 
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MUNDELL-  MADE-  FURNITURE 

ll:Mill:lUIII<IIJilililllil;liliri:i:lilllli:illilllllilllillliMlllllllll^^ 

Rodders  Library  Tables 

Arm  Chairs  Sewing  Tables 

Side  Chairs  Taborettes 
Settees  Stools 
Telephone  Stands 
Couches  Davenports        Jardiniere  Stands 

Are  you  selling  your  share  of  the  above  lines  ? 

It  IS  not  difficult  to  do  if  you  carry  a  full  line  of  the  Mundell  Made 
Furniture.  The  material  and  construction  are  of  the  best,  and  most 
of  the  designs  are  fully  equal  to  those  found  in  the  highest  priced  lines 

We   specialize   on   furnishings   for   Public   Buildings,  Colleges,   Hotels,  etc. 

JOHN  C.  MUNDELL  &  CO.,  LIMITED,  ELORA,  ONT. 


Antiseptic 
Mattresses 


Antiseptic 
Pillows 


Made  from  sheets  and  sheets  of  downy  white  cotton  felt, 
scientifically  treated  to  ensure  perfect  sanitation;  and 
strong,  well  finished  coverings  to  give  great  wearing 
service,  Antiseptic  Mattresses  constitute  the  best  kind  of 
foundation  for  sound,  profitable  merchandising. 


1  ^  • 

-JI 

Get  in  touch  with  our  line  of 
first  quality  pillows.  They 
please  those  customers  who 
want  things  "right." 


THE  ANTISEPTIC  BEDDING  CO. 

187-189  Parliament  Street  -  Toronto,  Ontario 
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You  can  rel\f  upon  ever]) 
piece  of  Stratford  Furniture 
being  the  verp  best  in  its 
class.  Stratford  service  is 
quick,  (^^<i  goods  will 
open  up  RIGHT. 


An  Admirable  Example 
of  Colonial  Designing 


Mr.  Western  Dealer  ! 
Write  joT  particulars  of  the 
Stratford  Shipping  Com- 
bination. It  will  save  i/ou 
man^  dollars  on  ])our 
freight  bill. 


ABOVE-the-ordinary  designing  in  furniture  is  not  accomplished 
off-hand.  The  present-day  effects  in  McLagan  Furniture 
which  are  so  prized  by  people  of  culture  and  discrimination,  have  only 
been  produced  after  years  of  study  and  specialization  in  our  line. 
McLagan  designing  will  give  an  impetus  to  your  sales,  Mr.  Dealer-in- 
Good-Furniture,  that  will  make  future  choosing  from  our  lines  a  real 
pleasure.  Write  for  the  price  of  the  elegant  matched  suite  shown  above. 


The  Geo.  McLagan  Furniture  Co.,  Limited 

Stratford  Ontario 
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Ontario  Brau  Bed  No.  1020  Pillars.  '2 
KiIIImk'.  1 1  ill-  >-<|i>iii'C'  iind  I  in.  round. 

Tolct. 


in.'s.  Head,  69  ins.  Top  Rods,  1',  in.  Foot,  55  ins. 
.Sizes,  3-0.  8  1(1,  4-fi.  Finish— Satin,  Bright  Or 
List  Price  $44.00. 


BETTER 
BRASS  BEDS 

Go  where  you  will,  search  every  brass 
bed  factory,  and  you  will  not  find  a  single 
one  that  pays  as  much  attention  to  de 
signs,  the  quality  of  the  brass  used,  and 
the  application  of  the  lacquer  as  we  do. 

That's  why  you,  as  a  progressive  dealer, 
should  send  us  your  order  for  this  match- 
less pattern  No.  1 020  knowing  that 
in  so  doing  you  are  providing  your  cus- 
tomers with  the  best  bed  modern  ingenu- 
ity and  methods  can  conceive  and 
con  truct. 

We  al«o  make  a  complete  line  of  Iron  Beds, 
Spiral  and  Woven  Wire  Springe,  Steel 
Couches,  Mattresses  and  Pillc  ws. 

Our  new  catalog  just  off  the  press 
shows  our  full  line.  Write  for 
your  copy — to-day. 


The  Ontario  Spring  Bed  &  Mattress  Company^  Limited 

The  Largest  Bedding  House  in  Canada 

London  -  Ontario 


The  Largest  Line  of  Couches  in  Canada 

AT  THE  LOWEST  PRICES 

Here  we  are  shovviiig  you  another  of  our  quick  selling  lines.  Quick 
.SELLING  becau.se  you  can  BUY  them  at  Kock  Bottom  Prices. 
When  placing  your  fall  orders  in  Couches,  don't  overlook  our  line. 
Our  prices  are  the  lowest  on  the  market. 


Frames 
Quartered 
Cut  Oak, 
Golden  or 
Fumed  Oak 
Finish. 


Upholstered 
in  different 
coverings. 

Try  a 

Sample 

Order. 


No.  43  COUCH 


The  Montreal  Upholstering  Company 


1611-1613  darkest.,  MONTREAL,  Can. 
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You  can  rely  uoon  every 
piece  of  Stratfoid  Furniture 
being  the  very  best  in  its 
class.  Stratford  service  is 
quick  (he  goods  will 

open  up  RIQHT. 


Mr.  Western  Dealer! 
IV rite  for  particulars  of  the 
Stratford  Shipping  Com- 
bination. It  will  save  you 
many  dollars  on  your 
freight  hill. 


The  "Backbone"  of 
Your  Chair  Business 


.J 


^  The  line  which  you 

can  place  all  confidence— 

from  a  quick  sale  stand- 
point as  well  as  in  wearing 
qualities — can  only  be  a  line 
that  has  made  good  in  the 
broadest  sense. 


I 


^  That's  the  focus  point  of  all 
Stratford  Chair  arguments 
they  have  been  malting  good 
for  so  long  that  you  simply 
can't  help  but  come  out  on  top 
on  a  Stratford  order. 


New  designs  coming  out  continually.  Keep 
In  toucli  will)  the  Slralford  Chair  Line. 


The  Stratford  Chair,  Co.,  Limited 


Stratford 


Ontario 
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Kohn^s  Imported  Bentwood  Furniture 


Exclusive  Designs 


Staple  Styles 


Kolin's  ini|H>iU'il  Hoiil \voi>ii  I'liiiiidiro  may  bo  had  in  all  grades  for  all 
i-lasM's  ol  liaiK'. 

Imported  ti'  oidcr  in  exclusive  designs  and  finishes  to  fit  all  require- 
ments. Siipplii-il  ill  certain  selling'  styles  at  the  lowest  prices  consistent 
with  good  quality. 

Send  for  Catalog  for  Comparison 

Write  lor  our  caialot;  and  prici-  list.  See  how  artistic  in  outline  each 
design  really  is.  Kolin's  Imported  Bentwood  Furniture  is  made  of  toujfh 
.Austrian  Beechwood,  bent  by  a  special  strength  retaining  process  and 
fastened  with  steel  screw  leg  joints. 

Department  Stores,  Hotels,  Clubs,  Theatres,  and  other  "  hard  service " 
public  places  have  tested  its  durability. 

The  variety  offered  for  selection  provides  designs  specially  suited  to  all 
demands. 

Jacob  &  Josef  Kohn  of  Vienna 


215-219  Victoria  Street 

NEW  YORK 
1  10-112  W.  27  Street 


Toronto,  Canada 


CHICAGO 
1410-1418  So.  Wabath  Ave. 


GRAND  RAPIDS 
2nd  Floor,  Keeler  Building 


A  Sturdily  Designed  Rocker  in  Oak 


This  comfortable,  roomy  Rocker, 
No.  1  044,  will  give  exceptionally 
good  service.  It  is  made  in  Gold- 
en or  Fumed  finish,  and  presents 
a  very  attractive  appearance  con- 
sidering its  low  price. 

Have  you  seen  the  photos  of  our 
line  of  Hardwood  Rockers?  Bet- 
ter write  for  them — N.  A.  Chairs 
will  please  those  customers  who 
want  popular  priced  goods. 

The 

North  American  Bent  Chair  Co. 

Limited 

Owen  Sound       -  Ontario 
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You  can  rely  upon  every 
piece  of  Stratford  Furniture 
being  the  very  best  in  its 
class.  Stratford  service  is 
quick,  ond  the  goods  will 
open  up  RIGHT. 


Mr.   IVestern  Dealer! 

W rite  for  particulars  of  the 
Stratford  Shipping  Combin- 
ation. It  will  save  you 
many;  dollars  on  your 
freighllbtll. 


New  Designs  for 
the  Living  Room 


\Y/ITH  the  coming  of  the  Fall  Season 
comes  renewed  interest  in  furniture 
for  the  Living  Room.  This  Chair  must 
be  replaced  a  Couch  is  needed  here — 
limited  space  necessitates  the  purchase 
of  a  Davenport  Bed.  On  every  hand 
are  sales  possibilities  —  opportunities  to 
make  new  customers  and  new  profits. 
The  demand  is  here,  what  you  need 
now  is  the  right  goods. 

Our  lines  for  Fall  include  a  host  of 
pleasing  effects  for  the  family  of  average 
means  Davenport  Beds,  Couches, 
Upholstered  Chairs  and  Rockers,  made 
with  the  purpose  of  giving  such  good 
value  that  the  first  sale  will  create  many 
others.  Wait  for  our  traveller  to  call 
with  photos.  The  goodness  of  our  lines 
will  surprise  you. 


The  Farquharson-GifFord  Co.,  Limited 

Stratford  Ontario 
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The  "  Imperial '  ^  Line 

of  Fine  Upholstered  Furniture 

IS  I.ARt;i';  KNOHCill  TO  AFFORD  YOU 
cxLollent  choosirifj;  possibilities.  "Imperial" 
designed  turnitiire  is  very  popular,  and  while 
the  attractive  designing  does  not  add  any- 
thing to  the  price,  it  goes  a  long  way  towards 
making  the  sale. 

There  is  big  value  for  every  dollar  invested 
in  Imperial  goods. 

Write  for  details  and  prices 

Imperial  Furniture  Company 

584-591  Queen  St.  West,  Toronto 


Tennessee 
Cedar  Chests 

Absolutely  moth-proot. 
Made  in  three  popular 
sizes.  Best  copper  trim- 
mings used  throughout. 
We  can  make  nnmedi- 
ate  shipment. 


D.  L.  Shafer  &  Co., 


Every  Woman 
Wants  One 

Their  handsome  appear- 
ance and  great  utility 
make  them  favorites  with 
all.  The  price  will  en- 
able you  to  make  a  good 


)rofit. 


St.  Thomas,  Ont. 


H 


Guaranteed  Brass  Furniture 
Trimmings  in  Period,  Col- 
onial and  Modem  Designs. 
Quality  uniform,  Finish  un- 
equalled in  Canada. 


Stratford  Brass  Co. 

Limited 

Stratford  Ontario 


Let  us  quote  you  our  prices 
on  special  designs.  Our 
equipment  enables  us  to 
make  quick  delivery  on  all 
orders. 


"Matthews"  Mouldings  and  Frames 

Matthews  Bros.,  Limited,  788  Dundas  Street  Toronto,  Can. 


Do  you  know  of  any  Furniture  Dealer  or  Funeral  Director,  anywhere  in  Canada,  who  is  not  a  subscriber  to  the 
Canadian  Furniture  World  and  The  Undertaker?  If  so,  you  will  be  doing  him  a  favor  by  sending  us  his  name  and 
address  so  that  we  can  send  him  a  sample  copy  and  subscription  order  blank. 
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You  can  repl\)  upon  every 
piece  of  Stratford  Furniture 
being  the  very;  best  in  its 
class.  Stratford  service  is 
quick  ond  the  goods  will 
open  up  RIGHT. 


Mr.  IVeslern  Dealer! 
W rile  for  particulars  of  the 
Stratford  Shipping  Com- 
bination. It  will  serve  you 
many  dollars  on  your 
freight  bill. 


The  Globe -Wernicke  Agency 

Carries  Prestige  That  Increases  Sales 

r^LOBE-WERNICKE  goods  have  a  reputation  be- 
cause  of  quality,  Reasonable  Price  and  Extensive 
Advertising  that  will  influence  people  to  buy  Globe- 
Wernicke  Bookcases  at  j;our  store  just  as  soon  as  you 
put  out  the  Globe-W ernicke  Sign. 


Globe  Wernicke  Sectional  Bookcases  are  made  in  so  many  designs 
and  can  be  made  up  in  so  many  combinations  of  units  that  they  are 
within  the  reach  of  those  who  buy  medium  grade  of  furniture. 
Your  store  will  better  serve  your  community  if  you  display  the  un- 
equalled advantages  ot  Globe- Wernicke  Sectional  Bookcases. 

Write  To-day  For  Our  Catalogs  and  Prices 


3hc  9loknVcrnickc  QoXtil. 

Stratford        -  Ontario 
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Baetz  Brothers  and  Company 


BERLIN 


ONTARIO 


''Specializing  in  Chairs'' 


No.  150— DINERS 

Made  of  Solid  Quartered  White  Oak  in 
Golden  and  Fumed  Finishes. 

This  IS  one  of  the  large  line  of  BETTER 
DINERS  we  make.  We  do  not  make 
cheap  dmers,  but  we  do  claim  to  give 
value  for  value  in  every  chair  we  make. 

Our  chairs  are  designed  by  experienced 
chair  designers,  and  made  by  chair  makers 
— specialists  in  every  branch. 


"Peerless'^ 
Folding  Tables 


The  Best 
for 
Scores 
of 

Purposes 


i  i  1~)EERLE1SS"  Folding  Tables  are  made  in 
1  round  and  square  styles,  in  24,  30  and 
36-inch  sizes,  weighing  9,  1  0  and  I  2  lbs. 
respectively.  I  2  tables  folded  occupy  about 
the  same  space  as  one  standing-  A  1 2  lb. 
"Peerless  "  table  will  support  1,000  lbs. 

Made  in  fumed  oak,  early  English  and  golden 
oak  with  polished  or  green  felt  tops. 

Write  for  out  Catalog  and  Price  List 

HOURD  &  COMPANY,  LIMITED 

Wholesale  Furniture  Manufacturers 

LONDON,  -  -  CANADA 

Sole  Canadian  Licenites  and  Monufaclurers 


Colleran's  Higher  Grade 
Lock  Weave  Springs 

MTT  To  those  of  your  customers  who  want  the  bett 
jl  Springs,  it  will  be  to  your  best  interests  to 
show  the  Colleran  line. 

This  Lock  Weave  Spring  is  very  flexible,  excep- 
tionally strong,  and  we  guarantee  it  not  to  sag. 
Interlocked  with  coppered  steel  wire  and  reinforced 
with  heavy  welded  end  cross  wires.    Wood  or  steel 
frame. 

Prices  of  our  complete  range  on  request 

Colleran  Patent  Spring  Mattress  Co. 

TORONTO,  ONT. 
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You  can  rely  upon  every 
piece  of  Stratford  Furni- 
ture being  the  very  best  in 
its  class.  Stratford  Ser- 
vice is  quick,  <^^d  the  goods 
Will  open-uplRIGHT. 


Mr.  Western  Dealer! 
Write  for  particulars  of 
the  Stratford  Shipping 
Combination.  It  will  save 
you  many  dollars  on  your 
freight  bill. 


I. 


You  can  get  Assembly  Seating  Business 


AN  average  order  for  "Stratford" 
Assembly  Seating  makes  one  of 
the  very  top  notch  profits  you  can 
make  on  any  sale  in  your  business. 
Use  your  influence  to  have  the  public 
halls,  lecture  rooms,  etc.,  fitted  with 
the  "Stratford"  reliable  make  when 
they  require  new  seating. 

This  Style,  No.  2  I ,  is  made  of  serviceable 
fiardwood,  5 -ply  quick  curve,  Birch  or  Oak 
veneer  seat  and  back.  Wood  supports, 
rests  on  rubber  bumpers,  making  the  chair 
perfectly  noiseless.  Made  single  and  in 
sections  of  2,  3  and  4.  Finished  in  natural 
or  golden  oak.  The  most  comfo  table,  con- 
venient and  economical  seat  made. 


Stratford  Manufacturing  Co.,  Limited 


KIXDKL  advertising  will 
play  a  very  important 
part  in  boostiiijj  your 
stli-s  when  you  feature  the 
KiNnKi,  Kind  in  your  store. 
In  many  cases  the  sale  has 
been  consummatod  in  the  pros- 
pect's mind  liy  our  advertis- 
itij^  before  the  j^oods  reach 
\  ou.  The  Kiiulel  Red  is  so 
simply  constructed  that  a  chiltl 
.an  operate  it.  I-'irst  grade 
materials  on'y  are  usi-d,  and 
I  hey  are  put  together  by  the 
most  skilled  artisans  and  mc- 
rhanics. 

Ordering  timois  NO  W.  Dim't 
let  anolher  week  pass  without 
writing  for  particulars  aiul 
prices. 

Our  new  catalog  h  now  In  prci^ 
and  will  he  readi/  for  dhtrihu- 
lion  Aunmtl  I  si. 

ni-.  SURE  V'0(  '  CET  .1  (OI"i 

The  Kindel  Bed 

Co.,  Limilcd 
Toronto        -  Ontario 


The 


Mndti 

"The  Bed  that  Makes  Itself" 
is  The  Bed  that  Sells  Itself 


1 
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Will  Your  New  Store  Front  be  a  SALES  POWER  or  Simply  a  Combination  | 

of  Building  Materials  B 


When  you  contract  for  a  new  Store  Front  make  sure 
of  one  thing  above  all  others — that  it  will  add  a  sales 
poircr  to  your  business,  not  merely  a  "partition"  to  keep 
out  the  cold  and  rain.  Store  Fronts  should  sell,  not  simply 
protect  the  merchandise  on  display. 


Just  think  what  365-day-and-night  show  window  service 
would  mean  to  your  business. 

Nearly  Eight  Years  Experience 


During'  1914  thousands  of  new  Fronts  will  be  installed 
— -some  will  increase  the  sales  of   the  Stores   with  which 
they  arc  associated  and  others  will  do  nothing  more  than 
insulate  the  storeroom  from  the  street.    1  oday  competition 
among  retail  stores  demands  that  the  leaders  be  attractive. 
Attraction  through  show  windows  is  the  power  that  sells 
more   merchandise    than    any  other  Store  element.  One 
Merchant  tells  us  that  609o  of  his   entire  bus- 
iness is  created  by  his  KAWNEER  FRONT 
— another  says  his  I'  ront  is   worth   $5,000  a 
year  (and  it's  only  20  feet  wide) — another  in- 
creased   his    business    40%    by   installing  a 
KAWN'EER   FRONT.     One    Merchant  said. 


omce  1906  we  have  worked  with  Merchants,  Arch- 
itects and   Contractors  in  the  construction   of  over  30,000 
Store  Fronts — not  alone  in   big   cities  but  in  towns  even 
as    small  as   150  people.    Among  this  long    list   of  users 
you  will  not  find  one  Merchant  who  regrets  the  money 
spent  —  you  will  never   hear  even   one  say,  "I    wish  I 
had  the  old   Front."     KAWNEER    FRONTS   have  been 
developed  around  j/OJ/r  requirements  and  we  can  help  you 
increase   sales,   just  as  we  have   helped  the 
I^ClWneet^     Merchants    behind  the    30,000  KAWNEER 
iX.   c  c   I         FRONTS  that  now  stand. 

*      Store  fronts  * 

A  Store  Front  Book 


"Our  old 
busi- 


Front  was  fair  but  it  takes  KAWNEER  to  increase 
ness — Ours  jumped  30%. 

Kawneer  Fronts  Pay  for  Themselves 

When  you  buy  a  KAWNEER  FRONT  you  don't  ex- 
pend  its  cost — you  simply  loan  it  to  your  business  be- 
cause it  will  all  come  back  to  you  in  a  few  months,  then 
for  years  and  years  the  profits  on  the  constantly  increas- 
ing business  will  be  yours — net — won't  even  have  to  paint 
or  repair  the  Front  as  KAWNEER  is  built  permanently — 
only  solid  copper,  brass,  bronze  or  aluminum  is  used.  A 
KAWNEER  FRONT  can  pay  for  itself  in  your  Store. 

Show  Window  Ventilation 

Just  think  of  the  thousands  of  sales  lost  every  winter 
day  by  frost  or  sweat  on  show  windows.  One  Mer- 
chant wrote,  "Have  been  in  business  42  years,  had  41 
winters  of  frosted  windows — placed  a  KAWNEER 
FRONT  in  last  fall— h  ave  had  one  winter  of  clear  win- 
dows."     KAWNEER  FRONTS    give    constant  service. 

Kawneer 

Manufacturing  Company 

Francis  J.  Plym,  President 
Dept.  S 
1197  Bathurst  Street 
TORONTO,  CAN. 


Naturally  during   these   years  of   specialization  we  have 
learned  a   great  deal   about   Store  Fronts  that  cannot  be 
learned    in  any  other  way — information  that  cannot  be 
bought,  and  to  be  of  greater 
service  to  you  who  con- 
template   the   erection  of 
new  Store  1' ronts,we  have 
compiled  a  book  "Boosting 
Business  No.  2  "which  is 
without  a  doubt  the  most 
instructive  and  most  inter- 
esting  Store  Fron 
ever  published.  Th 
we  will  gladly  sen 
free  —  yours  in  an 
ope,  stamped  with 
stamp,   and   all  re 
your    name  anc 
Just  send  along  this 
and  see  the  book  th 
tains  photograph 
drawings  of  many 


best 


payi 


ig.  big 


Store  Fronts  in  the 
Don't  risk  the  ai 
money  you  will 
in  a  new  Front  w 
you  get  the  most  com 
plete  Store  Front 
book  for  a  2c 
stamp.  Send 
Coupo 
today. 


COUPON 


Street 


St. 


id  No 


City  or  town  . 
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re  this  Suite 
with  real  Mahogany — 

Then  you  will  understand  why  "  Meaford  " 
Popular  Priced  Surface  Mahogany  Furniture 
IS  taking  such  a  strong  hold  on  the  popular 
price,  and  the  better  than  popular  price  trade. 
There  is  even  a  substantial  percentage  of  "high 
class"  trade  who  see  the  wisdom  of  utilizing 
such  handsome  suites  as  this  wh  n  the  price 
IS  so  low  and  the  quality  so  high. 

Tlie  process  we  employ  is  Stain,  Sliellac  and 
Varnish.  It  can't  fade,  chip  or  wear  off  because  the 
stain  has  penetrated  the  wood,  and  the  shellac  and 
varnish  hold  it  there,  and  take  any  wear  the  piece  may 
be  subject  to. 

F^ut  it  up  to  us  to  prove  that  you  can  handle  the 
"Meaford  "  1  ,inp  at  a  better  than  ordinary  profit. 

Writ*  UM  for  torn*  int^reatine  factit  on  '' Meaford'  ^ 
tradm  cont/itiona  that  wc  can  ahow  you 

Meaford  Manufacturing  Co. 

1  .imilcd 

Meaford  Ontario 


Compa 


14 


CANADl.W  Klilx'NlTURE  WORLD  AND  THE  UNDKRTAKER 


August,  1914 


: nontTT, 


OCT  LAOHIN 

MANAGER 


Furniture  Manufacturers 


RIV  IE  RE-  DU-LOU  P.QU  E. 

CANADA. 


April  IGtli,  1914. 


Tlie  Canadian  Linderman  Co.,  Ltd. 
Woodstock,  Ont. 

Gentlemen  : 

After  having  used  one  of  your  Linderman  6'  Dovetail  Glueing  machines 
for  over  20  months,  we  are  pleased  to  say  that  it  has  given  the  best  of  results.  We  are 
satisfied  we  save  the  purchase  price  of  the  machine  each  year;  saving  about  7%  on  the 
lumbei':  two  men's  time,  and  considerable  glue.  The  upkeep  of  the  machine  has  been 
very  small  taking  into  consideration  the  amount  of  work  it  does. 

Were  we  without  one  and  knowing  all  we  know  about  it  we  would  order  one 
without  delay. 

Yours  very  truly, 


The  above  expression  is  only 
one  of  forty-five  satisfied  pur- 
chasers of  Linderman  Dove- 
tailers  in  Canada.  We  can 
save  you  money — let  us  tell  you 
how  much. 


Canadian  Linderman  Co.,  Limited 

FACTORIES: 

Woodstock,  Ont.  Muskegon,  Mich, 
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Compare  this 
Pedestal  with  the 
"Twin"  Below 


Twin  Pedestals  are 
finished  all  the  way 
round.  Whether  open 
or  closed,  they  always 
look  "Finished"  and 
complete. 


"Twin^^  Pedestal  Extension 
Tables  Have  Exclusive  Features 

V/OUR  customers  will  appreciate  the  many 
^   desirable  features  of  Twin  Pedestal  Ex- 
tension Tables. 

The  extend  to  eight  feet  and  over,  and  show  no  gaping 
pedestals.  Each  pedestal  is  complete  in  itself,  and  looks 
neat  all  the  time.  Even  should  a  child  attempt  to  climb 
on  one  end  when  the  table  is  extended,  it  will  not  upset. 
"Twin*'  Tables  are  easily  opened — they  will  not  "stick.  " 

The  designs  are  strictly  up-to-the-minute,  and  the  work- 
manship throughout  is  exceptionally  fine. 

The  'Twin"  Pedestal  Extension  Tables  range  in  price  from 
$12.00  up.  Made  in  plain  and  quarter  cut  oak,  and  in 
mission  and  colonial  patterns. 

Get  in  on  this  profitable  "Twin  "  busi- 
ness at  once,  Mr.  Dealer,  you  11  lind  it 
really  worth  while. 

Our  New  Catalog  of  "Twins" 
will  be  mailed  on  receipt 
of  your  name  and  address. 


Chesley  Furniture  Co. 

Limited 

Chesley  Ontario 
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Textileather 


/ 


If  you  have  not  seen  the  above  brand  of  artificial 
leather,  then  get  acquainted,  ask  for  samples. 

h  IS  the  most  satisfactory  furniture  covering  ever 
made  anywhere. 

Textileather  Co.,  212  Fifth  Ave.,  New  York,  N.Y, 

WRITE  DIRECT  OR  TO 

Frank  Schmidt       -       Berlin,  Ontario 


Our  "L"  Metal  Tag 
Trade  Mark 


Leggett  &  Piatt 
Single  Cone  Bed  Springs 


No.  8,  designed  espec- 
ially for  metal  beds. 
Weight  50  lbs.  Guar- 
anteed m  every  way. 

It  IS  the  only  spring  so 
constructed  as  to  allow 
each  coil  to  act  inde- 
pendently. This  feat- 
ure makes  this  spring, 
without  excepti  n,  the 
most  comfortable  on 
the  market. 


Our  "L"  Metal  Tag 
Trade  Mark 


Leggett  &  Piatt  Spring  Bed  Co. 


Limited 


Windsor 


Ontario 


L.  &  P.  Bed  Springs 
will  not  sag.  They 
will  give  the  best  of 
service  for  years. 

L.  &  P.  goods  defy 
competition.  Write 
for  catalog  and  order 
early. 
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The  Beauty  of 


Brass  Beds 


proves  irresistible  to  the  prospective  bed-buyer 

Many's  the  customer  who  will  say:  "I'll  take  that  one!" 
when  they  see  this  new  Gale  design  in  Square  Brass  Beds. 

Compare  it  with  the  best-selling  designs  you  have,  and  we  are  con- 
fident you  will  decide  to  feature  this  in  your  Fall  display. 

Solid  brass  castings  at  the  corners  ;  I !,  inch  pillars ; 
;^  inch  fillers ;  inch  bottom  rod  made  in  all  sizes. 
List  price  $65.00.  At  the  price  it's  a  sale-winner. 
Get  particulars. 

GEO.  GALE  &  SONS  Limited 

Waterville       -  Quebec 


MONTREAL 


TORONTO 


WINNIPEG 
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 $32.50  

For  this  Dining  Room  Set 

Can  you  beat  that?    This  set  (No.  1  03)  comprises 
1    Buffet,   B.   B.  Mirror,  leaded  glass ;    1  China 
Cabinet ;  1  Pedestal  Table ;  5  Diners,  upholstered 
seats ;  and  I  Arm  Chair. 

Victoriaville  Furniture  is  made  to  last,  our  designs 
are  new  and  up-to-date  and  our  prices  are  the  lowest 
(quality  considered)  that  can  be  found  anywhere. 

Send  for  our  Catalog  and 
Prices  and  see  for  yourself. 


The  Victoriaville  Furniture  Co. 

Victoriaville 

UjeBI^/ve  Quebec  TIieB^ive 

//jxcc/Csr/^c/Center  Mxed Car/oadCen/er 
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"VictoriaviUe" 
Upholstered 
Furniture 


will  greatly  improve  the  appearance  of 
your  furniture  display  and  attract  cus- 
tomers to  your  store. 

After  you  have  told  them  the  price 
and  they  have  experienced  the  comfort 
and  admired  the  pleasing  designs  from 
which  our  furniture  is  made  up,  the 
sale  is  practically  closed. 


Victoriaville  Brass  Beds 


Have  you  a  good  stock  of  bedsteads 
on  your  floors?  The  cut  below 
shows  one  of  our  many  different  de- 
signs, they  sell  at  a  price  that  will 
interest  the  majority  of  your  customers. 


1    The  Victoriaville 


Bedding  Co.,  Limited 

Victoriaville 
Que. 
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Victoriaville  Chairs 

for  every  purpose 

We  manufacture  a  line  of  hardwood 
chairs  for  any  requirements,  and  the  fact 
that  we  confine  ourselves  to  the  manu- 
facture of  chairs  only,  enables  us  to  pro- 
duce a  high  quality  product  at  a  very 
low  price  to  you. 

Our  Catalog  will  show  where  you  can 
save  money  when  buying  wooden  chairs 

The  Victoriaville  Chair 

Manufacturing  Co. 

Victoriaville  Quebec 


SHELL  A  CS 

If  you  are  in  the  market  for  first-class  Shellac 
we  believe  it  would  be  to  your  advantage 
to  get  m  touch  with  us. 

HIGH  GRADE  VARNISHES 
FILLERS  and  GRAINING  INKS 

THE  AULT  &  WIBORG  CO.  OF  CANADA 

LIMITED 

MONTREAL  TORONTO  WINNIPEG 


Aiin-nst.  1014 
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WEISGLASS 


Trade  Marks  that  ensure 
Satisfaction 


Confidence  between  manufacturer  and  dealer  is  essential  to  success- 
ful trading.  S.  Weisglass,  Limited,  have  established  a  most  satis- 
factory connection  based  on  careful  attention  to  all  orders  -large  or  small.  Tfie 
same  critical  appreciation  of  details — perfect  construction — enduring  finish,  obtained 
with  "  ACID  PROOF  "  Lacquer — shipment  on  time — all  these  features  are 
considered.  In  this  manner  confidence  has  been  established  between  us  and  our  dealers. 
We  at  all  times  endeavor  to  promote  the  most  friendly  relations,  coupled  with  businesslike  attention. 


LOOK  AT  THIS  BED ! 


S.  WEISGLASS,  LIMITED 

Beds  TORONTO        MONTREAL  Davenports 

Springs  Costumers 
Couches  Wall  Racks 
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The  "Gold  Medal"  Line 

Davenports  and  Divanettes 


i 

No.  717. — One  of  Our  Twenty  Designs 

Our  factories  at  Toronto  and  Uxbridg'e  are  the  most  perfectly  equipped  in  Canada  for 
the  manufacture  of  Davenports  and  Divanettes.  In  addition  to  making  our  wood 
frames  and  other  parts,  we  mai<e  all  our  own  interior  steel  frame  work  lor  operating^ 
Bed  constructions,  which  are  fitted  with  the  best  National  Steel  fabric  Springs. 

The  Principal  Features  of  our 
Davenports  and  Divanettes  are : 

Perfection  and  Simplicity  of  Operation 
More  Bedding  Space  than  any  other  make 
Spring  Edge  Fronts  and  Ruffle  Borders 
Pllegant  Designs  and  well  made  and  finished  frames 
Prices  Lower  than  any  other  makes 
Patent  Locking  Device  for  Divanettes 
A  Good  Mattress  on  a  Good  Spring  Bed 
Indestructible  Patent  Truss  Construction  for  Springs 

READY  NOW  FOR  PROMPT  SHIPMENT 


The  Gold  Medal  Manufacturing  Co. 

Limited 

Toronto       Montreal       Winnipeg       and  Uxbridge 


THE  GOLD 

MEDAL  LINE 

DIRECTORS  : 

W.  J.  McMURTRY. 

Pr  iident  and  General  Manager 

W.  R.  DALBY 

G.  C.  EMMtRSON 

H.  B.  SHORTT.  Secretary 
G.  HUGHES.  Ass.  Manager 

FACTORIES  : 

MONTREAL  FACrORY 
C.  A.  Hart.  Vice-Pre.. 
and  Mgr. 

WINNIPEG  FACTORY 

W.  J.  Rimmington.  Mgr. 

UXBRIDGE  FACTORY 

Geo.  Wilson,  Gen.  Supt. 
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This  Electric  Mantel 

offers  advantages  in  selling 
to  you,  and  utility  to  the 
user,  never  found  in  mantels 
burning  ordinary  fuel. 

No  chimney  or  tiling  is  necessary 
in  the  installation  of  an  Elmira 
Electric  Grate  Mantel.  It  is  set 
up  against  the  wall  as  easily  and 
as  quickly  as  a  bookcase.  Just 
connect  the  electiic  wiring  at  the 
back,  and  there  is  no  more  work 
attached  to  it. 

Dealers  can  sell  "Elmira"  mantels  vvitli 
little  effort  and  big  profit. 

New  designs  ready.  Write  for 
descriptive  literature  and  prices 

The  Elmira  Interior 

Woodwork  Co.,  Limited 

ELMIRA  ONTARIO 


A  Display  that  Never  Fails 
to  Bring  in  the  Dollars 

WHEREVER  J-M  Asbestos  Table  Covers  .nd  Mats  .re 
shown,  it  meant  quick  sales.  Women  simply  can't  pass 
them  by.  And  in  most  cases  a  hint  from  the  saleslady  at  the 
"  piychological  moment'  clinches  the  sale. 

You  actually  realize  abetter  profit  on  J-.\1  .Asbestos  Table  Covers 
than  other  cealers  make  on  mferior  goods.  Bemg  the  largest  manu- 
facturers of  asbestos  goods  in  the  world,  we  can  sell  at  a  price  that 
enables  you  to  underiell  your  would-be  competitor. 

On  accou  I  of  theit  superior  qualit>',  J-M  Asbestos  Table  Coveis  nevct  fail  lo 
giv--  satisfrtciion.    And  one  satisfied  cuslcmfr  makes  another. 

^'ou  doa  t  have  to  carry  a  large  stock,  as  we  611  hurry-up  orders  promptly. 
Write  our  nearest  Branch  for  interesting  dealer  proposition. 

THE  CANADIAN 
H.  W.  JOHNS-MAN VILLE  CO.,  Limited 


Manufacturers  of  S how-Case,  Show- Window  and 
General  Illuminating  Systems;  Pipe  CoverinRs; 
Dry  Batteries  ;  Fire  Extinffuishers,  Etc. 

TORONTO  MONTREAL  WINNIPEG  VANCOUVER 


Making  TABLE-SLIDES  is 
a  Specialty  Business 

For  more  than  T\VKNTV-F1\  E  VE.ARS  we  have 
made  TABLE  SLIDES  exclusively. 
Our  Factory  i.s  equipped  with  Special  Macliinerv 
which  enables  us  to  make  SLIDES,  —  BETTER  and 
CHEAPER  than  the  furnituro  manutactiirer. 


Canadian  Table  makers  are  rapidly 
adopting  WABASH  SLIDES 

.They  ELIMINATE  SLIDE  TROUBLES 
eCa-USCiAre  CHEAPER  and  BETTER 


BY  USING 

Reduced  Costs        )  WABASH 
Increased  Out-put  I  SLIDES 


B.  WALTER  &  CO. 

Wabash,  Ind. 

Thm   Lara,,!   EXCLUSIVE   TABLE-SLIDE  Manufaclurmr, 
in  America 

ESTABUSHE:D-1887 
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Full  of  New 
Suggestions 
this  New 
^Tlmira  Line'^ 
Catalog 


1  our  Fall  ordering 
ill  be  made  easier 
and  productive  of 
more  profitable  sales 
if  you  have  this  cata- 
log to  assist  you. 
Dictate  a  letter  for 
your  copv  now. 


Our  Latest 
Productions 

linked  up  with  our 
well  known  high 
quality,  first-class 
workmanship  and  fin- 
ish and  fair  prices, 
make  the  "Elmira 
Line"  better  and 
stronger  than  ever. 

This  index  gives  the 
various  lines  we  man- 
ufacture and  the 
number  of  pages  de- 
voted to  each  Ime. 


INDEX 


Diners     3-22 

Hall  and  Desk  Chairs   23 

Bedroom  Chairs  and  Rockers  24-25 

Parlor  Chairs  a^d  Rockers  26-29 

Den  and  Library  Furniture    30-38 

Office  Chairs  and  Tilters    39-41 


Library  and  Card  Tables  ■ 

Parlor  Tables  

Umbrella  Stands  

Jardiniere  Stands  

Footstools  

Important  Notice  


42-45 
46-48 
49 
50 
51 
52 


We  have  just  installed  a  new  Grand  Rapids  Dry  Kiln.  Every  furniture 
man  knows  what  this  means  in  the  science  of  drying  lumber.  It  first 
steams  the  board,  taking  out  the  sap,  thereby  opening  up  the  pores, 
which  allows  the  stock  to  dry  from  the  heart  of  the  board.  This  is  the 
only  method  of  drying  lumber  so  that  it  will  not  swell  or  warp  but  re- 
main its  actual  dimensions  as  the  life  of  the  wood  is  taken  out.  This  is 
the  strongest  guarantee  any  factory  can  have  against  open  joints, 
warped  tops,  raised  grain,  etc. 


Push  the  "Elmira  Line"  for  Better  Profits 

Elmira  Furniture  Company,  Limited 

Elmira        ::  Canada 
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Nu.MBER  Eight 


Value  of  an  That  the  neat,   clean,  bright 

Attractive  Store.  and  otherwise  attractive  store 

has  an  appreciable  value  in  the 
promotion  of  trade  is  a  fact  that  no  dealer  will  deny. 
In  the  face  of  this  generally  acknowledged  truth,  it  is 
surprising  that  many  dealers  do  not  give  more  atten- 
tion to  this  particular.  They  believe,  apparently,  but 
do  not  act  on  their  belief. 

A  store  is  judged  by  its  appearance.  If  you  set  out 
to  buy  an  article,  you  pick  out  an  establishment  that 
is  bright  and  clean  because  you  believe  that  you  are 
likely  to  find  goods  of  quality  in  such  a  store.  The 
good  appearing  store  attracts  customers  to  it. 

Then  again  the  more  goods  are  sold  where  they  are 
presented  to  advantage,  and  this  cannot  be  done  in  a 
dark,  untidy  or  unclean  store.  Presented  in  the  proper 
way,  goods  will  to  a  considerable  extent  sell  themselves. 
This  is  where  the  store  with  attractive  display  facilities 
wins  out  . 

Recognizing  this  fact,  the  merchant  should  give  some 
study  to  ways  and  means  by  which  the  appearance  of 
the  store  may  be  enhanced.   It  will  mean  more  trade. 

Business  consistency  requires  no  costly  settinQ- 
either  to  en/iance  its  l>e(iuty  or  keep  it  from 
l)einfr  tost. 

Sacrificing  Profits  Not  a  few  merchants  in  aiming 
for  Volume.  for  volume  of  business  forget 

about  profits,  that  important 
and  needful  factor  in  every  successful  business.  They 
seem  to  think  that  as  long  as  they  secure  the  volume, 
that  profits  will  look  after  themselves.  Here  they  fool 
themselves. 

Not  only  are  they  doing  a  great  deal  of  work  for 
a  small  or  perhaps  no  return,  but  they  are  faking  trade 
which  their  brothiT  dealers  could  and  would  handle 
with  profit.  A  recent  visitor  to  our  ofTice  com[>lained 
of  such  a  dealer  in  his  town,  following  this  dog-in-tb» 
manger  policy.  Just  for  the  mere  s;itisfaction  of  tak- 
ing the  trade  away  from  the  other  dealers,  this  dealer 
seemed  willing  to  handle  it  without  a  sufTleieiit  profit, 
ffe  was  )iot  making  any  inonev  hiiuseT,  and  he  was  pre- 
venting the  other  dealers  from  making  any 

This  era7(>  for  a  big  volume  of  })usiness  has  been  the 
downfall  of  not  a  few  merchants,  and  the  curse  of 


many  others.  The  man  who  would  put  his  money 
into  a  farm  and  go  out  and  dig  just  for  the  mere  plea- 
sure of  digging  would  be  looked  upon  as  a  fool.  What 
is  to  be  said  of  the  merchant  who  does  business  just  for 
the  sake  of  doing  it? 

it  is  a  eouimendable  thing  to  aim  for  big  business, 
and  every  anihitinus  merchant  sliould,  but  in  accomp- 
lishing his  aim,  profits  should  not  be  sacrificed.  A  man 
is  in  business  to  make  money,  so  wliat  does  he  profit 
if  he  secures  more  trade  than  any  other  dealer  in 
town,  but  makes  nothing  on  it? 

Business  is  a  ^-ood  companion  for  the  daytime  : 
but  it  is  a  bad  bed-fellow.  Keep  business  out 
of  your  bed  if  you  desire  to  live  lono-  uiid  die 
happy. 

Realize  Value  of  Fui-niture  window  trimming  is 
Good  Window  gradually  advancing  to  a  high 

Display.  standard,  and  this  is  the  result 

of  dealers  recognizing  the  great 
value  of  the  well-kept  display  window  in  interesting 
customers  in  such  a  way  as  to  attract  them  into  the 
store  and  make  sales. 

IMore  and  more  dealers  are  realizing  the  sales  vahie 
of  the  window,  and  are  giving  greater  attention  to  this 
part  of  their  business.  As  a  help  in  this  direction,  a 
special  department  is  devoted  to  windoAv  trimming  in 
this  issue,  that  is  well  worth  the  careful  perusal  of 
every  dealer  and  clerk,  because  of  the  practical  hints 
and  suggestions  on  Window  trimming  it  contains. 

The  show  window  is  one  of  the  cheapest  and  best 
advertising  mediums  the  dealer  has,  and  should  be 
cashed  in  on  to  the  fullest  extent. 

Comnionsensc  is  more  freqiientiv  found  in 
coinrnonplace  business  nwn  than  in  pro/'essioniil 
nu  n  with  initials  alfi.xed  as  well  as  prefixed 
to  their  surnanw. 

Teach  (jrealiT  interest   in   I  heir  eltM-ks 

the  Clerk.  is  something  that  is  h.idly  need- 

ed on  the  part  of  many  furni- 
ture niiMi  t(i-day.  In  some  instjinees,  the  clerk  is  not 
rxaetly  getting  a  s(iuare  deal.    When  he  hires  with  a 
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uu'i'fhant,  he  dcn-s  not  rei-i-ivo  a  very  princfl.\  salary 
on  till'  start,  but  this  is  supposed  to  be  made  up  loi- 
by  the  training  whieh  lie  expeets  to  receive  Iroiii  llic 
iiuMvhant.  whieh  will  uuike  him  a  more  valual)le  em- 
ploye, aiul  enable  him  to  eommaiul  and  he  worth  a 
better  wage. 

Yet  it  is  freipUMitly  the  ease  ihal  a  iltairr  will  en- 
gage a  young  man.  green  in  tiie  business,  piil  liim  be- 
hinil  the  eonnter.  anil  exi)eet  him  to  work  o\il  liis  own 
salvation  with  praetieally  no  training  beyond  a  few 
hints  anil  suggestions  the  first  nuirning  be  starts  in. 

The  elerk  will  perhaps  in  the  course  of  events 
aeipiire  a  eertain  knowledge  of  himself,  but  it  comes 
slowly  in  this  way.  and  experience  is  always  a  dear 
teacher.  This  experience  is  paid  for.  not  only  by  the 
clerk,  but  by  the  «'mployer  as  well,  as  it  comes  out  of 
his  pocket  in  the  smaller  profits  than  would  l)e  the  case 
if  the  clerk  were  more  efficient. 

The  clerk  requires  to  be  taught,  and  it  is  the  mer- 
chant's duty  to  teach  him.  It  is  sometimes  argued 
by  the  dealer  that  the  clerk  is  appanntly  not  inter- 
ested in  the  busiiu^ss — that  he  is  nu'rely  putting  in 
the  time.  Then,  the  best  way  to  get  him  interested  is 
to  give  him  a  greater  kiu)wledge  of  the  business.  No 
one  is  very  nuu'h  in  love  with  anything  that  they  don't 
understand.  The  cl(>rk  as  he  becomes  better  accjuainted 
with  the  ways  of  doing  things  properly  in  the  store, 
and  is  given  an  insight  into  some  of  the  details  of  the 
business,  will  fake  a  deeper  interest  in  it. 

Teach  the  clerk — esi)ecially  the  yoiuiger  elerk.  Treat 
him  as  if  you  expected  him  to  stay  Avith  you  arid  make 
good — not  as  if  he  might  get  bounced  any  minute. 

//  is  ti  pcculiarily  of  slow-goivo-  merchants 
that  the  slower  trade  gets  the  further  t/iey  get 
behind  it. 

Store  Service.  The  best  of  advertising  cam. 

paigns  will  be  greatly  minim 
i/ed  in  effectiveness  unless  accompanied  by  effective 
service  in  the  store. 

The  absence  of  this  service  is  the  explanation  of 
many  an  unsatisfactory  advertising  campaign. 

There  are  business  men  of  all  kinds  who  seem  to 
think  that  all  they  need  do  is  to  insert  an  advertise- 
ment in  the  newspapers  and  then  sit  down  and  wait 
for  cu.stomers  to  flock  into  their  store  in  droves. 

No  dreamer  ever  had  a  worse  delusion. 

Service  is  the  right  hand  of  advertising.  And  busi- 
ness without  either  is  crippled. 

Time  and  again  merchants  have  been  known  to  ad- 
vertise special  prices  for  certain  articles  and  leave 
their  clerks  entirely  in  ignorance  of  the  fact.  This  is 
certainly  not  conducive  to  service.  There  is  one  thing 
to  which  it  certainly  does  tend,  and  that  is  disorgan- 
ization.   This  is  the  very  antithesis  of  co-operation. 

To  make  the  window  displays  co-operate  with  the 
advertisement  is  to  greatly  enhance  the  value  of  the 
latter.  The  practice  of  the  leading  department  stores 
and  that  of  many  retailers  is  a  proof  of  this. 

The  one  tells  the  story  in  print.  The  other  gives  an 
ocular  demonstration. 

Service  implies  a  bright,  clean  and  attractive  store, 
one  that  will  prove  attractive  to  women  as  well  as  to 
men. 

Good  service  creates  confidence.  That  quality  can- 
not, however,  be  created  in  a  day.  It  comes  through 
a  process  of  evolution.  Here  a  little  and  there  a  little. 
A  little  courtesy  to-day.  A  little  attention  to-morrow. 
Goods  never  being  other  than  they  are  represented  to 
be,  and  goods  delivered  when  it  was  promised  they 
should  be. 


Service  does  not  come  from  the  right  performance 
of  one  or  two  things.  It  is  in  the  performance  of  many 
things,  with  the  whole  tenor  of  the  store  and  its  or- 
ganization being  bent  in  the  direction  of  satisfying  and 
lileasing  customers. 

Economy  prevents  leakage  in  the  store ;  peii- 
iiriousiiess  prevents  customers  coining  into  the 
store. 

Manufacturing  and  While  to  all  intents  and  pur- 
Agricultural  poses  farming  must  for  a  long 
Industries  time  to  come  be  considered  the 
basic  industry  of  Canada,  yet 
there  are  a  great  many  people  who  fail  to  recognize 
the  important  place  which  our  manufacturing  indus- 
tries occupy  in  the  development  of  our  national  life 
and  wealth. 

Canada  cannot  do  without  her  farms ;  but  neither  can 
slie  do  without  her  manufacturing  industries.  Poor 
ill  deed  would  she  be  if  she  undertook  to  do  so. 

As  a  matter  of  fact,  the  products  of  the  factories  in 
Canada  exceed  in  value  by  about  100  per  cent,  the  field 
products  of  the  Canadian  farms. 

Last  year,  according  to  the  estimate  of  the  Census 
Bureau,  the  value  of  the  field  crops  of  Canada  was 
slightly  less  than  $600,000,000,  while  three  years  ago 
the  same  bureau  placed  the  value  of  factory  products 
of  Canada  at  $1,165,822,639.  Of  course  the  products 
of  the  farm  are  not  confined  to  field  crops.  There  is  the 
live  stock  and  poultry  to  be  taken  into  consideration. 
But  as  the  census  returns  governing  these  have  not  yet 
been  made  public,  they  cannot  be  given.  At  any  rate 
there  can  be  no  doubt  as  to  the  relative  value  of  the 
products  of  the  factories  and  farms  of  Canada.  Nor 
can  there  be  any  doubt  as  to  the  relative  number  of 
persons  employed  and  the  wages  and  salaries  paid  by 
the  two  branches  of  industry.  The  figures  relating  to 
the  agricultural  industry  are  not  obtainable,  but  ac- 
cording to  the  last  census  the  manufacturers  of  Can- 
ada paid  out  in  salaries  and  wages  over  $241,000,000  in 
1910. 

The  deadbeat  was  born  of  roguery  and  cradled 
by  careless  credit. 

SHORT  NOTES  FROM  THE  EDITOR'S  PEN. 

The  sale  that  you  almost  made  will  not  add  to  your 
profits  or  increase  your  bank  account. 

*  #    #  * 

If  1914  is  to  do  more  for  you  than  1913  did,  you  will 
find  that  you  must  do  more  for  yourself. 

*  *    *  * 

It  would  be  a  good  thing  if  some  dealers  could  see 
their  stores  as  their  customers  see  them. 

*  *    *  * 

The  retailer  to-day  who  would  forge  to  the  front, 
must  use  brains  in  the  conduct  of  his  business. 

*  *    *  * 

Get  people  talking  about  your  store.  The  wagging 
tongue  of  a  pleased  customer  is  the  best  advertise- 
ment a  dealer  can  have. 

Repeat  orders  are  essential  to  the  success  of  any 
mercantile  enterprise.  The  profitable  sale  is  the  one 
whieh  brings  another  and  repeated  sales. 

*  *    #  * 

An  editorial  note  in  a  daily  newspaper  says  that  a 
man  never  gets  all  the  credit  he  deserves.  The  mer- 
chant with  a  long  list  of  past  due  accounts,  will  prob- 
ably say  that  a  good  many  get  more  than  they  deserve. 
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Standards  of  Practice 
for  Business  Papers 

Adopted  by  the  publishers  of  Trade  and  Technical 
Papers  at  the  Associated  Ad.  Clubs'  Convention  in 
Toronto,  June  2 1  to  25,  1914. 

nPHE  publisher  of  a  business  paper  should  dedicate  his 
best  efforts  to  the  cause  of  Business  and  Social  Ser- 
vice, and  to  this  end  should  pledge  himself : 

1 .  To  consider,  first,  the  interests  of  the  subscriber. 

2.  To  subscribe  to  and  work  for  truth  and  honesty  in  ajl 
departments. 

3.  To  eliminate,  in  so  far  as  possible,  his  personal  opinions 
from  his  news  columns,  but  to  be  a  leader  of  thought  in 
his  editorial  columns,  and  to  make  his  criticisms 
constructive. 

4.  To  refuse  to  publish  "puffs,"  free  reading  notices  or  paid 
"write-ups";  to  keep  his  reading  columns  independent  of 
of  advertising  considerations,  and  to  measure  all  news 
by  this  standard:  "Is  it  real  news?" 

5.  To  decline  any  advertisement  which  has  a  tendency  to 
mislead  or  which  does  not  conform  to  business  integrity. 

6.  To  solicit  subscriptions  and  advertising  solely  upon  the 
merits  of  the  publication. 

7.  To  supply  advertisers  wilh  full  information  regarding 
character  and  extent  of  circulation,  including  detailed 
circulation  statements  subject  to  proper  and  authentic 
verification. 

8.  To  co-operate  with  all  organizations  and  individuals 
engaged  in  creative  advertising  work. 

9.  To  avoid  unfair  competition. 

I  ().  To  determine  what  is  the  highest  and  largest  function 
of  the  field  which  h<"  s<'rves,  and  then  to  strive  m  every 
legitimate  way  to  promote  that  (unction. 
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Collins'  Course  in  Show  Card  Writing 


Ninth  of  a  series  of  articles 
specially  prepared  for  this 
journal. 


E\  KKV  show  oaril  writor  slioiiUl  keep  an  "Idea 
Box."  This  does  not  necessarily  need  to  be  a 
literal  box.  but  it  should  be  some  sort  of  re- 
eeptaele.  sorap  book.  box.  basket,  drawer,  or  siinilai' 
|ilae»'  into  whieh  he  may  place  clippings,  prints,  photos, 
illustrations  and  designs  that  will  be  of  assistance  to 
liim  in  giving  ideas  for  work.  Magazines,  lu^wspapers, 
and  other  periodicals  furnish  excellent  articles  of  this 
.I'luuiicter  that  should  be  preserved  lor  future  use. 
Arrange  these  clippings  methodically,  eitlier  by  subject 
or  alphabetically.  A  carefully  arranged  collection  of 
these  will  be  of  the  very  greatest  assistance  to  the  prac- 
tical card  writer. 

Spatter  Work. 

Many  of  the  cards  shown  in  previous  lessons  have 
been  in  "spatter  work"  designs.  This  w^ork,  if  done 
properly,  can  be  executed  almost  as  finely  as  air-brush 
work.  Very  simple  tools  are  needed  to  do  the  work. 
These  consist  of  a  snuill  t'l  aiiu'  of  window  screen  wire 
and  an  old  tooth  brush.  Tlie  latter  should  be  fairly 
stifT  in  the  hair.  From  a  |)iece  of  thin  wood,  like  pic- 
ture backing,  cut  an  opi-ning  about  4  ins.  long  by  2 
ins.  wide.  Leave  one  end  sufficiently  long  for  a  handle. 
Leave  about  an  inch  and  a  half  of  wood  on  the  ends 
and  an  inch  on  the  sides  to  tack  the  wire  to.  See  Fig. 
14.    Across  the  eiuls  of  the  frame  it  will  be  well  to 


Hand-made  wire  fr<ame  for  doing  ".spaller  work." 

nail  a  thin,  narrow  strip  to  keep  it  from  cracking.  If 
you  can  procure  heavy  millboard  to  make  the  frame  of 
"it  will  answer  better  than  wood,  for  it  will  not  crack. 

Having  made  your  tools,  you  will  find  that  very  effec- 
tive cards  can  be  made  with  a  little  care  and  thought. 
After  you  have  your  desired  pattern  cut  out  lay  it  on 
the  card  and  fasten  with  weights,  or  if  too  fine  a  pat- 
tern, fasten  with  pins.  Use  your  regular  colors.  Dip 
the  tooth  brush  very  lightly  into  the  color  and  rub 


it  on  tlu!  wire  over  a  piece  of  waste  paper,  to  get  the 
excessive  color  out  of  it.  If  there  is  too  much  color 
it  will  make  too  big  blotches  or  spots.  Should  you  find 
I  lie  color  froths  or  foams  when  rubbed  on  the  wire,  put 


Eiamiilcs  of  siiuplo  ".spatter  work." 

a  little  gasoline  into  it,  which  will  immediately  remedy 
the  trouble.  After  ridding  your  brush  of  the  extra 
amount  of  color,  try  it  on  your  waste  paper,  and  when 
you  are  able  to  get  a  very  fine  "spatter"  it  is  ready 
to  work  on  your  pattern.  Hold  the  wire  as  close  as  you 
can  to  the  pattern,  and  rub  the  brush  just  over  the 
edges  of  your  pattern.  Very  attractive  cards  can  be 
made  wdth  simple  patterns.  Ovals,  circles,  squares,  and 
oblongs  can  be  used,  and  with  the  addition  of  strips 
of  paper  and  other  simple  patterns  very  gratifying 
results  are  obtainable.  Initial  letters  can  also  be  made 
with  this  process.  These  will  add  very  materially  to 
the  attractiveness  of  a  card.  A  fine  pattern  of  lace  laid 
over  a  card  and  spattered  will  give  a  very  unique  re- 
sult. We  give  a  number  of  simple  pattern  designs  to 
illustrate  the  operation  of  "spatter  work."  See 
Fig.  15. 

The  Alphabets. 

The  two  alphabets  shown  this  month  dififer  very 


Plate  34.— p:xample  of  fancy  Old  English  capitals. 
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a  6  c  e  f  g  f)  ft  t  j  fi  ( m  m  xi 
0p(jr^tux)  u^vt^^  1234 

Plate        Lower  case  alphabet  fancy  Old  KiiKlish. 


materially  in  the  character  and  formation  of  the  let- 
ters. Plates  34  and  35  are  excellent  examples  of  fancy 
Old  English.  These,  like  other  fancy  letters,  are  suit- 
able for  one  work  or  line  that  needs  bringing  out  prom- 
inently. This  style  of  letter  "is  used  extensively  for 
pen  work  or  engrossing.  The  letters  are  easily  made 
when  one  has  mastered  the  i)rinciple  of  the  curves. 

Plates  36  and  37  are  full  l)lock  heavy  Roman  witli 
a  touch  of  ornamentation  added  to  take  away  Ihe 
effect  of  the  severe  plainness.  This  style  is  suitable 
only  for  a  word  or  line  that  needs  to  be  brought  out 


KiiiiHhcd  Hariiples  of  "spatter  work.' 


with  emphasis.  It  is  not  practical  for  general  use,  as 
it  takes  too  long  to  make  it.  Both  alphabets  will  be 
excellent  for  practice. 

Sample  Cards. 

During'  the  month  of  August  business  seems  unable 
to  shake  off  the  effects  of  hot  weather.   The  sultry  days 


have  a  tendency  to  make  buyer  and  seller  feel  lax  and 
spiritless.  The  average  merchant  feels  like  "lying 
down"  on  the  job  and  letting  things  go  by  default. 
But  if  the  dog  days  of  August  make  business  dull,  then 


L_—        -J  ^ 

Nwi     I    ^   / 

Kxaiiiple  of  double  sliaiiin^. 

if  is  the  merchant's  place  to  put  on  some  extra  spui-ts 
1o  counterbalance  these  hot-day  effects.  If  you  can 
ai'range  a  special  sale  of  a  few  lines  that  are  a  little 
out  of  season,  but  which  are  fairly  saleable,  you  will 
l)e  surprised  at  the  results.  Let  the  list  be  wide  in 
range  and  suffieiently  reduced  in  price  to  iiuike  the  sale 
attractive.  The  hardware  merchant  coidd  arrange  a 
line  of  paint  in  one  color  only  that  would  attract  att(>n- 
lion,  and  being  in  oiu'  color  only  many  would  buy  other 
colors  lo  trim  up  with.    Oraniti'ware,  step  ladders,  aiul 


ABCDEFGHI 
JRLMNQPQR 
STUVWXYZ  E 
1234507890 

rialo        Al|>hubi'l  ol  full  MiM  U  liriw  \  Huiiiuii  cup-,  wllli  tourli  of  oriKlIiu'iltftlioii. 
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I  'hilo  .17.    Kiill  liloi  k.  lifiivy  Koiiinii  alpliabct,  lower  ca.se. 


many  other  articles  will  till  ,ill  llir  i'C(|uii-t'iu('iits  of  this 
sale.  Tlu'  j^rocer  could  run  ;i  line  of  canned  goods  of 
one  particular  fruit  oi-  vcgctahlc.  Also  the  various 
house  cleaning  needs  that  are  now  a  little  out  of  the 
ivgular  season.  The  furniture  dealer  will  find  abund- 
ance to  uidoad  at  this  particular  time.  He  could  run  a 
special  on  pillows,  or  if  he  handles  wall  papers  and 
window  shades,  run  these  as  a  special.  The  main  fea- 
ture is  to  have  the  price  sufficiently  low  to  attract 
trade. 

Two  of  the  sample  cards  are  in  spatter  work  design. 
The  3!)c.  card  may  be  priced  to  suit  any  line  of  articles. 
The  spatter  work  is  in  dark  brown  with  the  figures  in 
black.  The  lettering  is  in  dark  brown  to  harmonize 
with  the  spatter  work.    The  shading  is  in  grey. 

The  -M.eo  card  is  the  same  pattern  as  the  39c.  card, 
only  it  is  reversed.  The  39e.  card  had  an  oval  laid  on 
it,  while  the  "spatter  work"  was  being  done.  This  was 
not  used  on  the  other  card.  These  cards  should  be 
about  12  by  20  ins.,  or  in  that  proportion. 

The  dark  card  is  an  example  of  double  shading. 
Note  how  the  letters  have  that  "stand-out"  efifect. 
The  lettering  is  all  done  in  black  and  the  shading  in 
grey  and  white. 


Who's  Who  in  Furniture  Making 

No  ri>\'iew  of  Berlin's  imlustrial  activities  would  be  complete 
without  a  historj-  and  description  of  that  sterling  manufactur- 
ing concern,  Baetz  Brothers  &  Company.  For  many  years  the 
business  of  Pommer  Cowan  Co.  was  established  in  an  old  iron- 
clad building  on  Victoria  street,  and  met  with  but  ordinary 
success.  In  Januarj',  1908,  Baetz  Brothers  &  Company  was 
founded  to  take  over  the  business,  and  now,  after  four  years 
of  operation  by  them,  the  concern  is  one  of  the  largest  in  the 
furniture  line  in  that  big  furniture  centre  in  Western  Ontario, 
guided  by  men  whose  energy  and  ability  knew  no  obstacle. 
To-day  this  concern  is  known  far  and  wide  wherever  good  fur- 
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Baetz  Bros.  &  Go  a.  Berlin  factory.  3 

niture  is  appreciated,  carrying  the  name  of  Berlin  throughout 
the  Dominion  to  add  to  its  prestige  and  advertise  the  city  and 
its  products  to  the  people  of  Canada. 

In  July,  1910,  the  company  was  visited  by  a  disastrous  fire 
that  wiped  out  the  plant,  but  with  characteristic  energy  and 
progressiveness  a  new  and  modern  structure  was  planned.  The 
following  fall  building  was  started,  and  in  the  spring  of  1911 
manufacturing  operations  were  commenced  in  the  ne  wquarters, 


one  of  the  finest  manufacturing  buildings  in  Berlin.  The  plant 
is  a  brick,  mill-constructed  building,  :530  ft.  long  and  66  ft. 
wide,  and  is  one  and  two  storeys  high,  giving  the  company  in 
all  about  .33,000  square  feet  of  space.  Only  the  very  best  is 
turned  out  there,  comprising  especially  chairs  and  parlor 
suites,  in  all  the  fashionable  styles,  while  the  materials  that 
enter  into  these  products  are  of  the  best  obtainable,  only 
selected  grades  of  oak,  liirch  and  mahogany  being  used. 

Sixty  expert  mechanics  are  employed,  and  they  possess  a 


Jacob  H.  Baetz,  of  Baetz  Bros,  &  Co. 

high  degree  of  skill  and  excellence,  turning  out  pieces  of  furni- 
ture that  are  handsome  and  durable.  Seven  travelers  cover  the 
Dominion  from  coast  to  coast.  The  concern  has  been  eminently 
.successful  and  is  daily  adding  to  its  reputation  as  a  firm  that 
carries  out  its  jiromises,  shipping  orders  as  required,  and  seeing 
that  none  but  the  right  kind  of  goods  are  sent  out  from  the 
factory. 

The  firm  is  composed  of  Jacob  Baetz,  Sr.,  one  of  Berlin 's  best 
known  contractors  and  builders,,  and  one  who  is  interested  in 
a  number  of  other  industries  in  Berlin.  He  has  held  public  office 
on  several  occasions,  serving  a  term  as  alderman,  as  well  as  be- 
ing chairman  of  the  board  of  works.  Charles  Baetz,  the  fac- 
tory manager,  has  made  a  lifelong  study  of  the  furniture  trade, 
both  in  Canada  and  in  the  United  States,  and  is  considered  one 
of  the  best  informed  men  in  the  trade.  Jacob  H.  Baetz  is  the 
other  remaining  member  of  the  firm  and  takes  an  active  in- 
terest in  the  company 's  affairs. 

Of  Jacob  H.  Baetz  it  can  be  said  that  few  men  are  better 
known  to  the  furniture  trade  throughout  the  Dominion,  yet 
his  experience  in  this  industry  has  all  been  gained  in  the 
course  of  six  years.  Previous  to  that  time  he  had  been  a 
member  of  the  Berlin  Rubber  Co.  staff,  but  when  an  oppor- 
tunity' offered  to  enter  the  furniture  business,  he  saw  its  possi- 
bilities, and  so  well  has  his  energy  and  ability  been  rewarded 
that  to-day  the  plant  over  which  he  presides  is  one  of  the 
largest  in  the  furniture  colony  of  the  "Grand  Eapids  of  Can- 
ada." 

Mr.  Baetz,  coming  as  he  does  of  a  family  of  builders,  is  a 
worthy  son  of  a  worthy  sire.  He  is  a  member  of  the  board  of 
trade,  the  Canadian  Club  and  the  Lutheran  Club,  and  devotes 
a  great  portion  of  his  timo  to  church  work.  In  regard  to  the 
furniture  outlook  he  expects  to  see  trade  revive  shortly,  as  it  is 
already  taking  on  a  normal  aspect,  and,  instead  of  liuying  in 
small  quantities,  he  thinks  the  trade  will  stock  more  liberally 
for  future  selling. 
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Some  of  the  Problems  of  the  Small  Retailer 

By  Harvey  R.  Young 
Advertising  Manager  of  the  Columbus  Dispatch,  Columbus,  Ohio. 


Bradstreet  says:  "More  small  retailers  fail  because 
of  incompetency  than  lack  of  capital."  I  am  sure  that 
most  every  man  who  has  given  the  subject  much  study 
believes  Bradstreet 's  statement  to  be  correct. 

Incompetency  in  retailing  covers  a  multitude  of  sins, 
but  the  worst  is  generally  conceded  to  be  that  of 

Over-Buying. 

Statistics  prove  that  over  .iO  per  cent,  of  the  failures 
among  retailers  in  Canada  and  the  United  States  during 
ini;^  Avere  due  to  over-buying. 

Months  before  the  selling  season  stai-ts,  many  injudi- 
cious merchants  are  persuaded  by  the  smooth,  experi- 
enced traveling  salesman  into  believing  that  his  par- 
ticular line  of  merchandise  is  going  to  sell  like  "hot 
cakes."  He  names  certain  stores  in  other  towns  which 
placed  big  orders,  and  adds  that  there  is  doubt  about 
future  orders  being  filled,  thus  persuading  the  retailer 
into  ovt'r-buying. 

I  have  known  unscrupulous  manufacturers  and  job- 
bers to  over-load  retailers  with  small  capital  to  the 
extent  of  jeopardizing  their  credit  with  other  houses, 
thus  practically  placing  these  retailers  in  their  clutches. 

When  the  traveling  salesman  from  one  of  these 
houses  calls,  the  retailer  feels  obligated  to  give  him  an 
order,  whether  he  needs  the  goods  or  not,  fearing  if  he 
doesn't,  the  house  may  demand  a  settlement  which  he 
could  not  make.  Hence,  the  retailer  continues  to  over- 
buy, paying  the  long  price,  too,  because  he  is  not  in  a 
position  to  dictate  terms. 

H"  the  retailer  of  changeable  styles  would  lake  his 
previous  year's  business  as  a  basis  when  buying  for  the 
season  and  order  no  more  than  one-third  of  his  needs, 
then  later  on  as  .styles  change  buy  as  his  sales  rerpiire, 
he  will  find  at  th(!  end  of  the  season  that  he  has  operated 
at  a  profit. 

Every  stock  should  be  tui'ned  at  retail  from  three  to 
twelve  times  a  year  (according  to  the  stability  of  the 
merchandise).  In  specifying  retail  price,  it  means  if 
the  merchant  has  an  average  stock  through  the  season 
of  $10,000  at  retail  selling  pi'ice,  then  he  should  do, 
if  his  stock  (rails  for  a  four-time  a  year  turn,  a  $40,000 
business. 

The  large,  successful  I'ctailer  figures  how  often  he 
can  turn  his  stock  and  buys  carefully  as  sales  re(iuire. 
This  has  juit  him  where  hi;  is  to-day,  while  the  reverse 
has  kept  down  tlu;  small  retailer. 

i  onci;  heard  a  suciressful  iiu-rchant  say  in  giving  in- 
structions to  his  buyers:  "I  much  prefer  to  see  ten  in- 
voices of  .$100  each  eome  in  than  mir  of  $r)00." 

Even  when  the  injiulicious  retailers  discover  they 
have  bought  unwisely,  they  are  slow  or  sometimes  lack 
th(;  nervi'  lo  take  what  sooner  or  later  must  become  a 
necessary  lo.s.s.  They  an;  "hangers-on"  of  out-of-date 
styles  or  pooi-  sellers,  hoping  eventually  to  get  the 
original  sale  price,  while  the  successful  retailers,  big 
and  sMudI,  act  (piickly  in  turning  stocdv,  thereby  get- 
ting the  cash  with  which  lo  i)urchase  wiiat  the  trade  is 
detiianding. 

Aiu)tlicr  big  financial  error  nuiny  small  retailers  make 
is  tlnur  failure  to  take  cash  discounts.    Very  few  realize 

■Addiosi.lolivcred  tii  fnrr  Iho  Ahho.  liUcd  AdvertlHliiK  Cliilih.  «(  (lir  Worlil 
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what  a  high  price  they  pay  for  the  privilege  of  taking 
full  time  on  their  invoices.  For  instance,  1  per  cent,  in 
10  days  on  a  30-day  bill,  means  18  per  cent,  per  annum. 
Example:  Invoice  $1,000,  -30  days  net,  1  per  cent,  for 
cash  in  10  days.  If  the  merchant  pays  in  10  days,  he 
receives  $10  cash  discount,  which,  in  effect,  is  the  in- 
terest the  wholesale  house  pays  him  for  the  use  of 
$1,000  for  the  20  days  unexpired  time.  This  is  at  the 
rate  of  18  per  cent,  per  annum.  Proof:  The  interest 
on  $1,000  for  20  days,  at  18  per  cent.,  is  $10. 

The  value  of  discounting  one's  bills  does  not  lie  only 
in  the  amount  thus  saved,  thoiigh  this  is  considerable 
in  view  of  the  fact  that  the  discount  rate  is  so  much 
above  the  banker's  rate  for  money  that  it  would  be  a 
good  investment  to  discount  even  if  the  money  had  to 
be  borrowed  for  the  purpose.  The  prestige  Avhich 
comes  with  gaining  a  reputation  as  the  firms  who  dis- 
count their  bills  is  worth  a  great  deal.  The  manufae- 
tui'er  and  wholesaler  generally  save  their  special  offer- 
ings for  the  gilt-edge  accounts  of  this  kind. 

First  Cost  is  Not  the  Whole  Cost. 

Some  retailers  neglect  to  figure  selling  or  overhead 
expense  on  top  of  first  cost.  I  venture  to  say  that  numy 
of  them,  if  asked  what  an  article  cost,  will  say,  for  in- 
stance, $18  a  do/en,  $1,50  apiece,  neglecting  to  add 
their  per  cent,  of  overhead  expense,  which  for  safety 
should  be  based  on  the  selling  price. 

For  example :  Tf  a  retailer  is  doing  a  gross  bu.siness 
of  .$50,000  a  year  at  an  expense  of  $10,000,  then  he  is 
doing  business  at  a  cost  of  20  per  cent,  on  his  gross 
sales. 

If  he  pays  the  nianufacturei-  or  jobber  $1  a  yard  for 
silk,  he  must  sell  it  at  $1.25  to  recover  his  net  cost  of 
doing  business,  and  the  retailer  who  figures  otherwise 
is  a  loser. 

The  Small  Merchant  Loses  Valuable  Time 

1  know  of  a  lot  of  ri'tailcrs  who  are  laboring  uiuler 
the  false  impression  that  in  order  to  make  a  success, 
they  must  personally  do  the  so-calleil  chores  about  the 
store — evei-ything  from  opening  up  to  sweeping  out. 
dusting  off,  keeping  stock,  etc. — work  which  a  $10  a 
week  employe  properly  instructed  might  do.  These 
merchants  had  far  ix'tter  be  taxing  their  brains  esti- 
mating with  care  possible  sales,  making  sure  that  ex- 
penses are  reasonable,  thus  result i'lg  in  a  profit  nuiking 
stock  lui'u. 

The  Importance  of  the  Show  Windows 

Years  ago,  large,  successful  I'clail  uuM-chants  learned 
that  disj)lay  windows  and  cases  were  a  big  asset,  while 
even  to-day  many  snudl  uu'rchants  and  a  few  incom- 
petent large  inerchants  overlook  or  neglect  this  impor- 
tant feature  of  theii'  business. 

I  have  kiu)wn  retailers  lo  let  wiiulow  displays  stand 
one  to  four  weeks  without  a  change  until  lh(>  merchan- 
dise hecaine  dusty  and  fly  specked-  their  window  dis- 
plays and  aii\ crt isiiig  seldom  hariiuuii/.ed,  whereas  the 
pi-operly  conducted  store  makes  fi-e(|uent  changes  in 
keeping  with  its  advertising. 

The  retailer  who  is  lu'glecting  his  display  windows 
should  slop  to  do  a  little  figuring  for  himself  and  he 
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will  disi-ovt-r  that  he  would  not  agroo  to  pay  .t^^OOO  lor 
his  $10,000  stoiv  room  without  show  windows  or  front 
fXiM'pting  the  entrance,  consiMjuontly,  ho  must  bo  pay- 
ing; $7,000  a  year  rent  for  the  show  window  space,  and 
if  he  is — it's  eomuiereial  suicide  to  neglect  this  valu 
able  space. 

Again,  many  retailers  ehaiige  their  show  window  dis- 
plays during  the  busiest  hours  of  the  day.  when  the 
streets  are  crowded  with  shoppers.  wliil(>  tlic  rightly 
conducted  store  engages  experienced  w  indow  tiininiers 
to  uuike  these  changes  over  night,  ha\iiig  the  displays 
ready  for  business  in  the  inoriuiig.  ('hanging  show 
window  ilisplays  during  shopping  hours  is  much  like 
taking  the  highest  priced  salespeople  oil'  duty  when  the 
store  is  full  of  customers. 

Of  course  I  realize  that  many  stoi'es  are  not  large 
enough  to  justify  the  engaging  of  an  experienced  win- 
dow trimmer.  In  these  cases  I  would  suggest  the  pro- 
prietor or  nuuuiger  giving  this  work  personal  attention, 
if  he  watches  the  trade  papers  in  his  particulai-  line  he 
will  secure  nuiuj-  valual)le  ideas  of  how  to  successfully 
advertise  and  display  his  merchandise. 

The  Advertising 

Out  of  11.148  small  retailers  in  the  United  States  who 
closed  their  doors  in  1913,  it  is  claimed  over  half  of 
them  did  not  realize  the  necessity  of  proper  advertising 
and  many  of  those  who  did  were  at  times  careless  in  the 
preparation  of  their  copy,  and  they  scattered  their 
appropriation  by  going  into  every  publication,  program 
or  scheme  presented,  thus  destroying  the  possible  and 
profitable  effects. 

Some  small  retailers  advertise  just  because  their  com- 
petitors do — considering  it  a  necessary  evil.  They  buy 
space  and  prepare  copy  with  just  about  as  much 
pleasure  as  a  child  takes  castor  oil.  It  seems  drudgery 
for  them  to  furnish  copy  or  even  make  suggestions  to 
the  advertising  solicitor,  who,  I  believe  in  many  eases, 
would  gladly  assist  in  preparation  of  copy  if  requested 
to  do  so.  Why,  some  retailers  when  called  upon  for 
copy  (according  to  contract)  look  up  in  disgust,  saying, 
■*I  have  been  bu.sy  buying  goods,  taking  care  of  corre- 
spondence. I  haven't  had  time  to  write  an  ad.,  I  have 
so  many  other  things  more  important  to  do."  The  re- 
sult is  the  solicitor  finally  gets  an  order  to  repeat  any 
old  ad.  and  possibly  a  slurring  remark,  "I  may  as  well 
throw  my  money  in  the  sewer."  yet  these  selfsame  mer- 
chants wonder  why  advertising  doesn't  always  pay. 

Advertising  under  such  adverse  circumstances  can- 
not po.ssibly  produce  a  satisfactory  measure  of  results 
for  any  merchant,  be  he  large  or  small. 

When  over  ten  million  women  in  this  country  shop 
daily.  90  p.c.  of  whom  are  influenced  through  advertis- 
ing to  buy  a  certain  article  or  go  to  a  certain  store,  it 
behooves  the  small  as  well  as  the  big  merchants  to  wake 
up  and  give  this  part  of  their  business  proper  attention. 

The  big  successful  store  is  simply  a  result  of  organ- 
ization made  possible  by  concentration  of  capital, 
backed  up  by  good  and  continuous  advertising.  The 
large  successful  merchant  not  only  buys  advertising 
judieiou.sly  but  engages  the  test  talent  to  prepare  the 
right  copy  about  the  right  merchandise  at  the  right 
time. 

Nationally  Advertised  Brands 

The  competent,  experienced  merchant,  whether  large 
or  small,  is  also  shrewd  in  taking  advantage  of  the  ad- 
vertising done  by  manufacturers  of  trade  marked 
goods.  He  makes  attractive  show  window  and  interior 
displays,  especially  at  the  time  certain  trade  marked 


goods  are  to  be  advertised  in  the  newspapers  or  maga- 
zines, lie  also  calls  attention  in  his  own  advertising 
lli.il  liis  store  sells  nationally  advertised  articles.  The 
incompetent  or  thoughtless  merchant  not  only  over- 
looks these  opportunities  but  goes  so  far  as  to  offer 
pa  Irons  a  substitute,  thereby  losing  all  the  effects  of 
a  national  advertising  campaign. 

The  competent  merchant  and  his  sales  organization 
work  in  harmony.  Every  salesperson  is  informed  of 
what  has  or  is  going  to  be  advertised  and  how  to  pro- 
perly present  the  goods  to  the  shopper.  Nine  times  out 
of  ten  the  incompetent  merchant  even  fails  to  notify  the 
salespeople  about  the  advertising — this  brings  us  to  the 
last  and  one  of  the  most  difficult  problems  of  the  small 
retailer  to-day. 

His  Sales  Organization 

Dr.  Stanley  Krebs,  of  Philadelphia,  in  a  recent  talk 
said,  "World  progress,  world  peace,  depend  upon  the 
retailer  passing  the  goods  across  the  counter.  You 
may  buy  what  you  please,  advertise  in  any  manner  you 
like,  the  final  result  rests  with  the  salesman.  Thous- 
ands have  been  spent  to  promote  every  part  of  retail- 
ing except  to  educate  salespeople.  The  day  is  past 
when  anybody  can  be  a  clerk  in  a  store,  Education  of 
salespeople  must  be  buckled  onto  business.  When  the 
merchant  properly  educates  his  salespeople,  he  will  find 
that  five  star  salesmen  will  sell  as  much  as  fifteen  or- 
dinary clerks." 

A  shoe  manufacturer  tells  me  that  out  of  his  65  trav- 
eling salesmen,  the  15  stars  sell  as  much  as  the  other 
50.  The  small  retailer  must  learn  how  to  make  two 
sales  grow  where  one  grew  before.  This  he  can  only 
accomplish  by  training  his  salespeople  to  be  courteous, 
willing,  honest,  clean  and  competent.  If  the  employes 
in  any  one  store  are  below  the  standard  of  personnel 
shown  in  competitive  stores  the  former  business  will 
suffer.  The  fight  to  hold  its  customers  and  secure  more 
customers  will  be  just  that  much  harder  and  less  pro- 
ductive. 

Frequently  we  hear  it  said  that  the  small  retailer  has 
had  his  best  day.  I  most  emphatically  disagree  with 
anyone  making  such  a  statement  because  I  think  the 
small  retailer  is  going  to  be  more  necessary  than  ever, 
consequently  more  prosperous  and  more  successful. 
But,  he  will  have  to  concentrate — by  that  I  mean  con- 
centration of  personal  service,  closer  friendly  relations 
with  customers. 

Just  recently  a  merchant  for  whose  opinion  I  have 
the  highest  regard  said,  "Why,  there  are  not  three 
stores  in  our  city  having  a  salesforce  that  is  thoroughly 
courteous  and  obliging."  It  is  said  that  the  tone  of 
the  average  American  store's  salesman  sounds  like  steel 
when  compared  to  that  of  the  English  salesman.  It 
might  be  well  for  our  retailers  to  take  this  as  a  cue.  Mr. 
M.  P.  Gould,  in  his  interesting  book,  "Where  Have  My 
Profits  Gone,"  says,  "The  human  heart  is  the  same 
eveiywhere  and  always  will  be.  It  likes  company,  sym- 
pathy, personal  attention.  The  merchant  who  takes 
this  fact  into  consideration,  making  his  store  in  all  its 
dealings  reflect  his  friendship,  his  appreciation  of  his 
customers'  trade,  and  his  sincere  desire  to  be  of  real 
service,  is  bound  to  be  just  as  prosperous  and  I  am  sure 
more  so  in  the  future  than  he  has  been  in  the  past." 

Personally  I  believe  it  isn't  because  a  store  is  big  or 
small  that  it  succeeds.  Is  it  the  personnel  behind  it — 
there  isn't  any  magical  formula  that  makes  an,v  busi- 
ness a  success.  Willing,  courageous  humans  plentifully 
mixed  with  energy  and  briskly  stirred  with  ambition — - 
that  is  the  recipe. 
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The  Development  of  the  Shding  Couch  in  Canada 


Whether  or  not  the  term  "sliding  couch"  is  a  good 
one,  embracing  as  it  does  all  that  class  of  furniture 
grouped  under  the  general  heads  of  folding  beds,  bed- 
davenports,  etc.,  the  development  and  growth  of  the 
line  here  in  Canada  during  the  past  few  years  have 
been  remarkable.  On  enquiring  of  some  of  the  large 
Canadian  furniture-makers,  the  term  "sliding  couch" 
seemed  to  be  somewhat  ambiguous.  "We  don't  know 
what  you  mean,"  say  they;  but  when  on  further  en- 
(piiiy  the  point  was  explained,  almost  all  of  them  ex- 
pressed themselves  as  believing  the  line  to  be  one  of  the 
most  important  in  the  furniture  line. 

Necessity  is  the  mother  of  invention,  and  because 
of  this  the  folding  bed  and  couch  have  been  brought  in- 
to requisition.  Many  people  whose  homes  are  small, 
(and  houses  are  built  on  the  small  size  these  days),  and 
whose  means  are  limited,  are  on  the  lookout  for  some- 
thing that  can  be  put  to  more  than  one  use,  and  thus 
economize  space,  and  at  the  same  time  save  money. 
This  demand  of  late  years  has  led  to  the  evolution  of 
the  folding  bed,  sliding  couch,  kitchen  cabinet,  and 
other  kindred  articles  of  household  utility.   The  humble 


man  would  enjoy  a  small  house  to  himself  and  family. 

These  conditions  have  created  a  demand  for  sucli 
articles  of  furniture  as  can  be  most  conveniently  folded 
away  when  not  in  use  or  converted  to  another  purpose 
during  the  daytime.  This  is  where  the  sliding  couch 
slides  in.  Having  a  good  resilient  top  or  bed  of  woven 
wire  or  other  fabric  and  a  folding  mattress  or  cushion, 
it  makes  a  very  comfortable  couch  at  daytime  and  is 
easily  changed  to  a  bed  at  night  by  pulling  out  the 
lower  section  and  opening  the  mattress- 

The  Gold  Medal  Furniture  Company  were  one  of  the 
fii-st  manufacturers  of  the  folding  wood  mantel  bed  in 
Canada,  and  they  enjoyed  almost  a  monopoly  of  this 
article  of  furniture  for  many  years,  but  the  sale  of 
these  was  insignificant  compared  to  the  present  sliding 
eoueli.  Then  followed  the  bed  lounge,  and,  finally,  the 
various  styles  of  davenport  beds  and  steel  couches. 

The  type  of  temporary  bed  and  couch  combined  is 
one  of  the  most  popular  of  bed  couches  on  account  of 
its  adaptability  for  dif^'erent  uses,  and  comparatively 
low  cost,  and  it  is  now  responsible  for  an  industry  which 
gives  employment  to  hundreds  of  workmen  in  factories 


A  Hleol  Klidiriff  cimcli  — A  bed  tiy  iiinlil 
and  ii  coucli  by  day. 


lioiisewi t'l  111)1   |)e  ;ihle  lo  iil'I'ord  a  eouch  Jiiid  ;i 

lii  il,  loo.  I'oi'  eei'tjiin  ol'  her  rooms,  iind  often  the  living;- 
room  hiis  to  he  converted  into  ;i  bedroom  by  night. 
Ilei-e  it  is  tluil  the  sliding  (toueli  comes  to  her  rescue  and 
solves  tiie  |)rol)lem  she  luis  been  trying  to  solve.  The 
steel,  or  the  wood,  sliding  couch  can  be  convei'ted  from 
a  very  respectfible  looking  and  co.sy  couch  into  a  com 
fortable  i)ed  of  double  width  by  the  addition  of  a  few 
bedclothes  and  the  neeessai'v  j)illo\vs,  which  may  be 
r'eiiioved  in  the  iiHtr'ning  and  the  bed  i-e-eon vei'l ed  into  a 
(■(Mich  for  t  he  day. 

One  of  the  nu)sl  striking  devel()|)ments  in  this  elas,s 
of  goods  is  the  advent  of  the  steel  sliding  couch.  A 
few  years  ago  such  a  piece  of  furniture  would  have  met 
with  a  poor  reception  t)y  the  trade  and  general  i)ublic, 
lint  the  mai'velons  growth  of  the  large  cities,  and  the 
eijiudly  marvelous  growtli  of  the  eosi  of  living,  and  con- 
se(|nent  high  rents,  have  eonipelled  many  families  lo 
share  residenees,  wiiere  foi'iiierly  an  unlinary  working 


w  liieh  a  few  years  ago  w  ere  lianliy  dreamed  of,  and  the 
sales  of  this  ai'ticle  have  exceeded  the  most  sangui?u>  ex- 
pectations. To  produce  steel  sliding  couches  at  a  ])opu- 
hir  i)rice.  nutans  a  very  considerable  outlay  on  the  part 
of  the  manufacturer  foi-  th(>  various  nuichiiU's  reipiired 
for  its  production.  A  visit  to  the  plant  of  the  Gold 
.Medal  Furniture  Compaiiy,  where  complete  and  up- 
lo  (late  eipiipnuuit  is  to  be  seen,  would  convince  any- 
one of  the  optimistic  view  taken  f(u-  the  fnture  of  these 
very  useful  articles  of  furniture,  the  trade  for  which 
is  already  spread  to  almost  every  snuill  town  from  the 
Atlantic  to  the  i'aeific.  ||  is  predicted  that  the  sliding 
steel  couch.  Ix'iiig  already  a  staple  article,  has  a  long 
future  before  it,  ere  .sonu'thing  can  l)e  produced  to  oust 
it  from  the  public  favor. 

The  folding  beds  or  couches  may  he  liad  in  a  great 
variety  of  styles  to  suit  a  variety  of  purses, 
'•iiid  to  suit  a  vai'iely  of  rooms  ami  uses.  'Vho 
Imperial    Rattan    Company,    lo   mention    but    oiU'  of 
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a  mimbt'i-  of  makers  of  this  i-lass  of  goods,  have  a  daveu- 
port  bod  ealU'd  the  '•Stratfonl, "  whieli  is  a  perfect 
davenport  with  soft,  comfortable  seat  by  day  and  a 
perfect  bed  by  night,  having  a  substantial  box  spring 
to  sloep  on,  witli  separate  box  to  put  bedding  in.  So 
simple  is  it  in  operation  from  lud  to  davenport  or 
davenport  to  bed  that  it  can  be  operated  by  one  hand. 
The  eall  for  tliese  bed-davenports,  says  the  manager 
of  the  company,  is  mostly  in  larger  cities,  where  rooms 
are  small  and  a  .sleej)ing  apartment  has  to  be  converted 
into  a  living  apartment  also,  where  oidy  an  occasional 
extra  jierson  m'etls  sleeping  aeeommodations. 

We  manufacture  two  styles  of  sliding  couches,  say 
the  Ontario  S|)ring  Bed  and  Mattress  Co.,  a  medium- 
pricetl  oiu"  ealU-d  the  Victor  aiul  a  better  one,  the  Cana- 
dian Davenport.  Both  are  nwule  of  steel  angle  bars, 
and  have  a  very  strong,  yet  iTsilieiit,  spring  attached  to 
the  angle  bars  by  means  of  oil-tempered  helical  springs 
of  strength  aiul  elasticity.  The  mattress  for  the  Victor 
is  made  in  two  pieces,  with  a  valance,  and,  when  the 
couch  is  extended  into  bed  form,  the  mattress  opens  out 
so  as  to  cover  the  entire  spring.  This  couch  has  no 
liack,  but  is  intended  to  go  against  the  wall  when  used 
as  a  coucli.  It  is  supplied  with  casters  and  is  finished 
in  bron/e  or  oxidized.  It  is  a  very  popular  seller,  and 
nuiy  be  used  on  the  verandah  as  well  as  inside  the  house. 
The  Canadian  Davenport  has  a  back,  and  the  mattress 
is  made  in  three  pieces.  When  the  couch  is  converted 
into  a  bed  the  mattress  covers  the  full  width  of  the 
spring.  It  can  be  used  also  as  a  bed  of  single  width 
as  well  as  double. 

The  Alaska  Bedding  Co.  say  these  bed-davenports 
are  popular  sellers,  not  only  in  the  cities,  but  in  small 
country  towns  as  well.  They  first  placed  sliding 
couches  on  the  Western  market  six  years  ago,  and  have 
developed  a  large  business  in  them  .since.  Owing  to 
the  climatic  and  economic  conditions  common  to  nearly 
the  whole  of  Canada,  there  is  a  tendency  to  economize 
space  in  houses  and  apartment  buildings,  and  the  slid- 
ing couch  is  welcomed  in  many  homes  as  a  useful  and 
attractive  piece  of  furniture,  that  can  serve  the  double 
purpose  of  a  couch  in  the  daytime  and  a  full-sized,  com- 
fortable bedstead  at  night,  at  a  price  within  the  reach 
of  the  most  modest  purse. 

The  combination  of  a  lounge  and  bedstead  is  no  new 
thing,  of  course,  but  it  remained  for  the  bedding  com- 
panies, says  the  Alaska  manager,  to  produce  a  clean, 
attractive,  and  comfortable  article  at  a  low  price. 
Sliding  couches  of  their  manufacture,  he  continued, 
have  no  mechanism  whatever  to  get  out  of  order;  in 
fact,  the  two  halves  of  the  couch  can  be  separated  and 
used  separately  if  desired,  by  simply  lifting  one  out 
of  the  other.  While  the  sliding  couch  is  an  apparently 
simple  proposition  to  manufacture,  a  good  deal  of  ex- 
perimenting had  to  be  done  before  a  satisfactory 
article  was  produced,  and  many  improvements  have 
been,  and  are  being  made,  both  in  the  frame  and  the 
fabric  of  the  sliding  couch.  One  of  these,  for  instance, 
is  that  it  has  always  been  quite  a  problem  as  to  how 
to  dispose  of  the  bedclothes,  where  a  person  uses  a 
couch  regularly  as  a  bed  by  night  and  a  couch  by  day, 
so  a  couch  with  a  box  underneath  was  designed,  so  that 
the  bedding  could  be  stored  away  when  not  in  use. 

In  addition  to  the  sliding  type  of  steel  couch,  there 
is  made  the  style  of  couch  with  the  back  which  lets 
down  to  form  a  double  bed,  and  some  with  a  double 
seat  and  back,  providing  a  place  to  store  the  bedding  in 
between. 


The  Max  Englauder  Spring  Bed  Co.,  Brooklyn,  N.Y., 
have  decided  to  establish  a  plant  in  Canada. 


DON'T  BE  A  HABIT  MAN 

By  Everetl  R.  Roedtr 

Do  you  k)iovv  what  a  habit  man  is?  He  is  a  man 
who  does  a  thing  to-day  because  he  did  the  same  thing 
yesterday.  Repeating  is  easier  than  thinking — so  Mr. 
Habit  Man  repeats. 

His  name  is  legion.   We  find  him  everywhere. 

There  he  is  noAV — that  bookkeeper.  He  has  been 
holding  the  same  job  for  the  last  ten  years.  He  has 
been  putting  the  same  figures  in  the  same  books  all 
that  time.  His  horizon  ends  at  the  top  of  the  page. 
That  is  the  reason  the  other  fellow  who  is  five  years 
his  junior  and  has  been  with  the  firm  only  two  years 
is  now  secretary  at  twice  the  bookkeeper's  pay.  The 
.vounger  man  thought.  He  grew.  He  found  better 
w.iys  of  doing  things.  ?Ie  became  worth  more  to  the 
firm  and  they  paid  him  more.  Just  a  simple  commer- 
cial transaction,  that's  all. 

A  Habit  Man  is  a  machine.  A  machine,  3  ou  know, 
does  not  improve  with  age.  It  usually  wears  out.  So 
does  the  Habit  Man. 

Repetition  is  rust.  Doing  the  same  thing  in  the  same 
way  day  after  day  wears  a  rut  chat  finally  penetrates 
down  to  the  very  depths  of  stagnation. 

Cudgel  that  brain  of  yours  or  it  will  surely  lapse 
into  a  lifetime  sleep. 

Think — Dig!  Make  every  day  a  day  of  improve- 
ment. No  man  is  doomed  save  the  Habit  Man.  And 
no  chains  of  habit  can  bind  tight  red-blooded  thinking 
effort. 


BUSINESS  PHILOSOPHY. 

A  man  may  have  a  legal  right  to  waste  as  much  of 
his  own  time  as  he  will,  but  it  is  another  matter  when 
it  comes  to  wasting  the  time  of  someone  else. 

It  pays  to  carry  the  interests  of  your  employer  close 
at  the  heart,  for  it  is  said  that  loyal  service  makes  a 
generous  paymaster. 

Store  windows  are  to  allow  those  outside  to  look  in. 
Who  wants  to  look  into  a  window  where  there  is  nothing 
to  see? 

There  is  one  important  item  that  ought  not  to  be  for- 
gotten in  the  construction  of  an  advertisement,  and  that 
is  white  space.   Don 't  be  afraid  to  use  plenty  of  it. 


SMILES— SOME  TO  BE  AVOIDED 

THE  attitude  of  the  dealer  and  his  clerks  to  the 
public,  is  an  important  factor  in  success.  Genial- 
ity, obligingness,  cheerfulness,  are  vastly  appre- 
ciated. The  smile  is  an  asset — but  there  are  smiles 
and  smiles.    Here  are  a  half  dozen  to  avoid: 

1.  The  pitying  smile,  when  the  customer  signifies 
a  desire  to  look  at  a  cheaper  article  than  the  one  first 
shown. 

2.  The  sarcastic  smile,  when  the  customer  intimates 
she  is  a  more  competent  judge  of  her  own  needs  than 
the  clerk. 

3.  The  knowing  smile,  when  the  customer  says  she 
is  buying  an  electric  shaving  mug  for  her  "brother." 

4.  The  idiotic  or  meaningless,  vacant,  perpetual 
smile  of  the  clerk  who  considers  a  smirk  his  stock-in- 
trade- 

5.  The  bored  smile,  when  the  customer  speaks  pride- 
fully  of  the  exceptional  cleverness  of  her  sister-in- 
law's  second  cousin's  children. 

6.  The  "  Heaven-help-me "  smile,  exchanged  with  a 
fellow  employe,  when  the  customer  finds  diflSculty  in 
deciding  between  two  patterns. 

This  list  may  seem  mere  pleasantry,  but  many  a 
sensitive  buyer  has  been  driven  away  from  a  store  by 
just  such  slight  and  covert  insolences  as  these. 
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The  Importance  of  Good  Buying 

What  it  Involves  and  What  it  Means  to  a  Business 


One  of  the  most  interesting  problems  in  commercial 
affairs  is  why  so  small  a  percentage  of  retail  merchants 
succeed  even  to  the  extent  of  remaining  in  business 
and  meeting  in  full  their  obligations,  though  they  go 
into  business  presumably  expecting  to  do  better  than 
make  both  ends  meet. 

The  answer  to  this  problem  is  that  men  rush  into 
business  ventures  with  an  idea  that  it  is  a  very  simple 
matter  to  run  a  business,  and  that  the  only  elements 
that  really  enter  into  it  are  buying  and  selling.  They 
have  no  idea  how  involved  and  intricate  are  the  ele- 
ments that  go  into  the  making  of  a  generally  success- 
ful business. 

We  would  not  entrust  a  machine  for  motive  or  pro- 
ductive power  to  an  unskilled  laborer  if  safety  and 
.success  are  to  be  assured,  and  so  it  is  that  the  business 
machine  breaks  down  and  brings  disappointment  to 
the  unskilled  and  unfitted  operator. 

In  this  country  there  is  too  much  reliance  upon 
native  shrewdness.  Men  confuse  shrewdness  with 
skill,  thinking  they  are  identical,  but  they  are  not,  for 
while  shrewdness  may  be  a  source  of  reliance  in  time 
of  emergency,  it  is  skill — or  honest,  energetic  applica- 
tion of  common  sense,  knowledge,  and  experience  to 
the  task  in  hand — that  builds  substantially  and  makes 
for  successful  operation. 

Buying  is  the  fuel  of  the  business  machine,  and 
should  be  the  first  subject  for  the  exercise  of  skill  upon 
the  part  of  the  retail  merchant.  If  good  judgment  is 
not  used  as  to  quality  or  quantity  the  business  machine 
will  be  deficient  in  profit-producing  power.  There  is 
a  homely  but  pertinent  maxim,  "Goods  well  bought 
are  half  sold."  It  takes  skill,  with  all  that  that  word 
implies,  to  compass  this  first  re(|uisite  of  profitable 
business.  Present-day  competition  calls  for  such  skill 
as  men  never  had  to  exercise  before  to  satisfy  rapidly 
changing  tastes  and  needs  of  the  consumer,  and  create 
new  demands  which  the  merchants  must  arrange  to 
satisfy. 

This  IcMiIs  us  to  consider  the  relation  of  buying  to 
the  important  feature  of  creating  a  debt,  for  the  meet- 
ing of  which  provision  must  be  constantly  made.  A 
debt  contracted,  known  commercially  as  a  credit, 
has  two  terminals — that  when  the  debt  is  contracted 
or  the  credit  extended,  and  that  when  the  credit  is 
redeemed  or  the  debt  extinguished-- and  there  can  he 
no  safe  and  successful  start  from  the  first  terminal 
without  having  the  second  distinctly  in  view. 

Dependence  cannot  be  placed  upon  Providence  or 
chance  to  extinguish  the  debt.  Retail  merchants  fail 
and  are  unsuccessful  becan.se  they  overbuy  or  lack  the 
skill  properly  to  adjust  purchases  to  the  sellinp  power 
of  their  business  or  to  their  av;iil;ible  enpitfil,  which 
evenfnally  brings  about  embarrassment  due  to  dispro- 
portion of  matured  obligations  to  likely  or  available 
a.ssets.  Overbuying  or  infljitinu  nf  stock  is  the  danger 
against  which  every  niercli/int  must  constantly 
struggle. 

Therefore    tlw    mereh;int    must    first    determine  tlic 
safe  [)ureh;ising  [lower  of  his  capital     must  know  how 
often  it  is  neeessary  for  thi'  stoek  or  capital  to  be  turn 
ed  over  each  year,  so  that  his  credit  obligations  may 
be  properly  provided  for.  I  lie  largest  discounts  availed 


of,  and  the  expense  of  depreciation  for  undesirable 
and  out-of-date  goods  kept  at  a  minimum. 

In  illustration — a  merchant  starts  with  $5,000  capital 
and  at  the  end  of  the  year  has  carried  an  average 
stoek  of  $10,000,  had  total  sales  of  $15,000,  with  a  gross 
profit  of  25  per  cent.,  and  an  expense  of  19  per  cent. 
His  payments  for  merchandise  had  averaged  30  to  60 
days'  slow,  with  the  assistance  of  a  small  bank  credit. 
The  result  would  approximate  the  following: 

Year's  gross  profits   $3,750  00 

Deduct — 

Operating  expenses   $2,850  00 

Six  per  cent,  on  capital   300  00 

Interest  on  overdue  accounts    150  00 

Interest  on  bank  loan    60  00 

Depreciation  on  stock    300  00 

 $3,660  00 

Net  profit   $     90  00 

Should  this  merchant  have  carried  an  average  stock 
through  the  year  of  $5,000,  sold  for  the  year  $15,000, 
on  a  cash  basis  his  turn-over  of  capital  would  have  been 
three  times  during  the  j-ear  and  he  could  have  taken 
advantage  of  discounts  with  the  following  approxi- 
mate results: 

Gross  profits   $3,750  00 

Discount  on  merchandise  purchases   350  00 

Total   $4,100  00 

Deduct — 

Operating  expenses   $2,700  00 

Six  per  cent,  on  capital   300  00 

Depreciation  on  stock    200  00 

 $3,200  00 

Net  profit   $  900  00 

Skillful  bu.ving  as  exemplified  in  these  two  illustra- 
tions would  have  spelled  success  and  earned  a  differ- 
ence of  over  16  per  cent,  on  the  capital  invested  by  this 
merchant,  and  given  to  the  business  machine  its  fuel 
on  a  [)rofit-producing  basis. 

These  two  illustrations  prove  that  it  is  not  the  ex- 
tent of  gross  profit  that  assures  success,  but  the  skillful 
and  discreet  handling  of  purchases  which  have  elim- 
inated some  of  the  charges  against  gross  profit  and 
added  to  the  net  result  which  is  the  real  test  of  profit- 
earning  power. 

As  a  final  word,  for  it  cannot  be  too  friMiuently 
dwelt  u|)on,  success  in  retail  merchandising  is  in  pro- 
portion to  good  bu.ving,  for  upon  it  depends  tlie  rapid 
turn-over  of  capital,  the  securing  of  best  discounts, 
and  a  reasonable  net  profit. 


What  Mif,Miifip!<  wi!<hinp  niid  hoi'inp  for  hrfter  timpsf 
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Guard  Against  Running  Out  of 
Goods 

Value  of  a  If  ant  Boof^ 
"We  "re  just  out !" 

How  oft  I'll  have  these  words  turned  .1  customer  away 
from  a  store  in  ilistjust,  and  with  rather  an  ill  feeling 
towards  the  dealer  and  the  store.  It  is  greatly  to  the 
detriment  of  business,  too,  for  a  person  who  receives 
this  answer  is  inclined  to  patronize  some  other  estab- 
lishment where  the  stock  is  kept  complete. 

Big  Stores  Aim  to  Supply  all  Wants 

The  big  departmental  stores  recognize  the  bad 
features  of  being  out  of  goods  that  customers  inquire 
for  and  put  forth  their  best  etTort  to  maintain  com- 
plete stocks.  In  fact,  it  is  their  aim  to  impress  upon 
the  people  that  they  cau  supply  their  every  want.  Of 


COOPS  ASKED  FOR  TO-DAY  THAT  ARE  NOT  IN  STOCK 

M*«KTM(NT  CIRCLI    DATE  


Wmn  OMcH»ti«n  •!  C»^i.  Sill,  C«lor.  Numbtr.  «lc. 

Sl|nalur« 

Mcfulur*  •<  Hud  St  ClrcU  

Reproduction  of  want  sheet  iised  by  T.  Katon  Co.  on  which  clerks  list 
all  goods  a.sked  for  during  the  day  that  are  not  in  stock. 


course  it  takes  a  system  to  guard  against  running  out 
of  goods  and  they  have  one,  as  every  well  managed 
store  should  have.  The  T.  Eaton  Co.,  of  Toronto,  have 
a  want  sheet  in  each  department,  on  which  clerks  list 
all  goods  that  are  asked  for  during  the  day  that  are 
not  in  stock.  This  serves  the  double  purpose  of  keeping 
the  stock  complete  and  also  bringing  to  notice  any 
lines  that  customers  may  want  and  which  are  not  in 
stock. 

Want  Sheet  of  T.  Eaton  Co. 

The  sheet  in  question  is  reproduced  on  this  page. 
The  instructions  to  the  sales  force  on  the  stub  reads, 
"Clerks  are  to  list  any  goods  here  which  are  asked  for 
and  which  are  not  in  stock,  even  though  they  may  have 
been  previously  listed."  It  may  seem  a  waste  of  time 
to  list  goods  each  time  they  are  asked  for,  but  the 
number  of  times  an  article  is  listed  serves  as  a  gauge 
as  to  whether  it  should  be  stocked  or  not.  At  the  end 
of  the  day  the  head  of  the  circle  looks  over  the  sheet 
and  sends  it  on  to  the  order  department. 

Simple  Want  Book  will  do  small  Dealer 

A  similar  system  should  be  used  in  every  store,  no 
matter  what  its  size  may  be.  In  the  small  store  it  is 
just  as  necessary,  for  on  account  of  small  stocks  close 
stock-keeping  is  essential.  It  is  not  necessary  to  have 
any  complicated  system.  A  small  book  kept  in  a  con- 
venient part  of  the  store  in  which  to  list  wants  will 
serve  the  purpose  of  the  small  dealer  admirably.  The 
important  thing  is  that  it  be  made  use  of.   Get  in  the 


habit  of  jotting  down  those  articles  that  are  getting 
short  and  instruct  your  clerks  to  do  the  same. 

It  does  not  do  to  rely  on  memory.  One  case  of  forget- 
fulness  may  mean  the  loss  of  a  customer.  It  means  at 
any  rate  unpleasantness,  and  this  should  be  avoided. 
Guard  against  having  to  tell  a  customer,  "We're  just 
out." 


MAKING  COLLECTIONS  EASIER  WHERE  CREDIT 
IS  EXTENDED. 

There  are  many  people  who  seem  to  respect  a  pro- 
missory note  more  than  they  do  other  kinds  of  "pro- 
mises to  pay."  Many  merchants,  therefore,  find  it 
good  business  when  a  customer  is  tardy  in  paying,  if  it 
is  likely  to  be  some  time  before  the  money  is  forth- 
coming, to  get  a  note  for  the  amount  from  him.  People 
seem  to  respect  the  note  more,  and  in  addition,  it  is  an 
acknowledgment  of  debt,  and  is  not  open  to  dispute  by 
the  customer  in  case  of  suit  or  garnishee  as  with  an 
ordinary  account. 

Coupon  Book  Given  for  Promissory  Note. 

This  same  idea  is  being  carried  out  by  some  mer- 
chants to  make  collections  easier  by  means  of  coupon 
books.  Instead  of  allov.'ing  a  customer  to  run  a 
straight  account,  when  he  wishes  credit,  he  signs  a 
promissory  note  for  $5  and  gets  a  book  of  coupons  good 
for  that  amount  in  merchandise. 

The  dealer  can  purchase  these  coupon  books  in  form 
already  for  use.  On  the  front  is  a  space  for  the  name 
of  the  merchant  issuing,  as  well  as  the  person  issued  to. 
The  first  page  is  a  promissory  note  for  $5,  which  is  sign- 
ed by  the  customer,  detached  and  kept  by  the  dealer. 
The  balance  of  the  book  is  made  up  of  sheets  of  de- 
tachable coupons  worth  5,  10  and  25  cents  in  merchan- 
dise. 

It  is  claimed  by  the  manufacturers  of  these  coupon 
books  that  they  make  easier  the  collection  of  accounts. 
The  customer  signs  a  note  setting  a  definite  time  when 
the  $5  is  to  be  paid,  while  with  ordinary  accounts,  the 
understanding  as  to  tim.e  of  payment  is  frequently 
rather  indefinite.  Then  again,  the  customer  knows 
exactly  at  all  times  how  much  he  owes  the  merchant, 
while  it  is  also  claimed  that  the  plan  keeps  the  custo- 
mer dealing  at  the  one  store. 

The  writer  has  one  of  these  coupon  books  before  him. 
The  front  cover  reads  "The  coupons  in  this  coupon 
book  are  good  for  merchandise  only  if  not  detached, 
and  bearing  the  same  number  as  cover,"  A  notice  on 
the  back  reads,  "Always  bring  this  book  with  you.  Do 
not  lose  this  as  it  is  the  same  as  cash.  Do  not  tear 
the  coupons  off.  Hand  it  to  the  clerk  and  he  will  de- 
tach the  amount  you  have  purchased." 


It  is  dust  that  makes  shoinvorn  goods.  One  of  the 
most  important  steps  toward  economical  management 
is  doing  away  with  dust. 

O  WHEN  SYSTEM  DRIVES  » 

S  Sometimes  a  merchant,  after  a  tiresome  day's  work,  g 
a  feels  like  letting  %iie  compiling  of  the  records  of  the  8 
8  day's  business  go.  It  is  then  that  system  seems  a  8 
S  burden.  But  the  wise  man  knows  that  it  will  pay  him  g 
8  to  keep  these  records  so  that  he  can  tell  at  all  times  8 
8  how  his  business  stands  and  how  it  compares  with  other  a 
g     years.  S 
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Making  Out  Financial  Statement  After  Stock  Taking 

How  to  prepare  the  statement  that  will  allow  dealer  to  compare  stand- 
ing of  business  with  previous  year — Resources  and  liabilities  account 


THE  listing  of  the  stock  does  not  complete  the 
inventory.  The  dealer  does  not  only  want  to 
know  the  amount  of  his  stock,  but  also  the 
exact  standing  of  his  business,  so  as  to  make 
possible  a  comparison  with  previous  years  to  ascertain 
what  progress  is  being  made.  This  is  the  annual  finan- 
cial statement— a  statement  of  resources  and  liabilities 
for  the  entire  business. 

Summarizitig  of  Stock  Sheets 

In  the  preparation  of  this,  the  summarizing  of  the 
stock  sheets  is  first  necessary.  The  extensions  first 
have  to  be  made.  Where  the  cost  price  has  been  taken 
from  the  article  as  called  ofE,  this  is  an  easy  matter; 
if  not,  it  will  be  necessary  to  refer  to  the  cost  book. 
Some  of  the  most  common  articles  will  be  known  off- 
hand by  the  dealer.  The  work  of  summarizing  may 
be  carried  on  at  leisure,  although  most  dealers  are 
impatient  to  ascertain  the  results  of  the  year's  labors. 

Other  Figures  That  are  Necessary 

In  order  to  make  out  a  financial  statement,  other 
particulars  are  retiuired  to  be  taken  at  the  same  time 
as  the  stock.  These  include  book  accounts,  fixtures 
and  equipment,  cash  on  hand  and  in  bank,  notes  receiv- 
able and  payable,  as  well  as  the  amount  due  by  the 
dealer  for  goods.  Book  accounts  should  be  put  in  at 
their  actual  collectable  value.  Different  methods  are 
used  in  listing  fixtures.   Some  dealers  deduct  a  certain 


because  a  used  article  cannot  be  sold  for  its  cost,  even 
though  it  may  be  practically  as  good  as  new. 

Making  Out  the  Statement 

When  all  these  particulars  are  at  hand,  the  dealer 
is  ready  to  make  out  his  yearly  statement,  showing  the 
exact  standing  of  the  business.  The  resources  will 
include  amount  of  stock  on  hand,  accounts  on  the 
books,  fixtures  and  equipment,  cash  on  hand  and  bills 
receivable.  On  the  other  .side  will  be  the  amount  due 
on  stock,  bills  payable  any  any  other  liabilities  of  the 
firm. 

Herewith  is  reproduced  a  sample  financial  statement. 
In  this  case  the  resoxirces  of  the  business  amount  to 
$5,300  and  liabilities  to  $1,500,  leaving  a  dift'erence  of 
$.'3,800.  This  dealer  Avhen  he  took  inventory  in  Janu- 
ary of  the  previous  year  had  a  balance  of  $2,100,  so  that 
the  net  profit  of  the  business  for  the  year  amounts  to 
$1,900.  When  this  inventory  is  carried  on  from  year 
to  year,  it  allows  of  an  excellent  comparison  of 
progress. 

In  Case  Dealer  Owns  Building 

In  ease  the  dealer  owns  the  building  he  occupies  and 
wishes  to  include  it  in  the  statement,  if  there  has  been 
any  advance  in  the  value  of  the  building,  the  amount 
of  advance  should  be  deducted  from  the  net  profits  of 
the  year  to  show  the  exact  amount  of  money  made  by 
the  business  itself.    The  advance  in  the  value  of  the 
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percentage  each  year  for  deterioration  in  fixtures. 
The  percentage  ol  reduction  is  based  on  the  life  of 
the  fixture.  For  instance,  if  the  life  of  a  fixture  is 
estimated  at  seven  years,  14  per  cent.  [)lus  would  be 
deducted  off  the  cost  yearly.  Say,  if  a  fixture  cost 
$100,  then  the  dealer,  o[)erating  on  this  plan,  would 
reduf-e  the  vainc  of  il  in  tiis  inventory  $14. .'{0  each 
year. 

All  dealers  do  not  favor  this  plan,  some  arguing  that 
a  fixture  may  be  worth  as  much  to-day  as  it  was  a 
year  ago,  and  that  therefore  the  dealer  should  use 
his  own  judgment  \v  setting  the  value  of  his  fixtures. 
They  at  least  should  not  be  listed  at  the  cost  price, 


building  should  have  nothing  whatever  to  do  with  tlie 
profits  of  tin;  busiiu\ss.  If,  however,  any  improvements 
have  been  made  in  the  building  during  the  year,  and 
the  cost  has  been  borne  by  the  busin(>ss,  it  is  then  only 
right  that  the  advance  in  value  should  be  allowed  in 
the  net  profits. 

A  correct  yearly  statement  is  of  inunense  value  to 
a  dealer,  and  special  care  should  be  taken  in  its  pre- 
paration to  get  it  accurate. 


'^oii  t  leave  yonr  .store  in  charge  of  one  who  has  not 
H  praetieal  knowledtre  of  the  goods;  any  eustonuM- 
wants  and  expeet-s  intelligent  attention. 
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S}  stem  is  Needed  in  Collection  of  Accounts 

The  cltalcr  icho  conducts  his  collections  in  a  systematic  wanner  will  secure 
the  best  results      Sending  out  foUoW-up  letters  according  to  a  system 


TO  secure  the  best  results,  system  is  as  essential  in 
the  colloetion  of  accounts  as  in  other 
phases  of  business.  It  should  commence 
when  the  account  is  fix-st  opened.  At 
this  time,  arranc;ements  should  be  made  as 
to  when  the  customer  shall  pay.  If  the  dealer  has 
more  credit  customers  than  allows  these  particulars  to 
bo  remembered  conveniently,  he  slionld  have  a  system 
of  filing  away  the  time  of  payment  of  each  customer. 
At  any  rate,  it  is  well  to  keep  a  record  of  this  informa- 
tion, 30  that  it  will  be  available  at  all  times. 

The  Need  of  System  in  Collections. 

The  need  of  system  is  apparent  to  anyone  who  has 
made  any  study  of  the  method  of  collection  of  accounts 
used  by  some  dealers.  For  instance,  it  is  not  an  infre- 
quent thing  for  a  dealer  to  send  a  letter  in  regard  to  an 
overdue  account,  declaring  that  the  debtor  must  do 
something  within  a  certain  length  of  time,  or  action 
will  be  taken  by  the  dealer.  But  the  stipulated  time 
is  allowed  to  pass  and  the  dealer  takes  no  action,  be- 
cause he  has  no  system  to  remind  him  when  the  stipu- 
lated time  is  up. 

Simple  System  Will  Do  the  Work. 

A  simple  system  by  which  notes  can  be  made  that 
will  serve  as  a  reminder  to  the  dealer  is  all  that  is 
necessary.  A  desk  date  pad  will  serve  the  purpose  ad- 
mirably or  any  kind  of  a  book  properly  divided  into 
divisions  for  each  day  can  be  made.  This  will  serve  to 
remind  the  dealer  of  days  when  certain  collection  let- 
ters .should  be  sent — of  days  when  debtors  receive  their 
pay  and  on  which  he  should  make  an  effort  to  collect 
their  accounts — of  days  on  which  they  promised  to  pay, 
and  which  should  be  followed  up — of  dates  on  which 
legal  proceedings  against  delinquents  should  be  insti- 
tuted. 

How  Dealer  Lost  by  Lack  of  System. 

The  need  of  some  such  a  sy.stem  is  shown  by  a  case  re- 
cently related  by  a  retailer.  A  man  who  was  in  the 
town  for  only  a  short  time  and  who  Avas  unknown  to 
the  merchant,  asked  for  credit.  His  apoearanee  did 
not  impress  the  dealer  as  to  his  reliability,  but  he  decid- 
ed to  take  a  chance,  as  the  man  told  him  the  date  he 
was  drawing  his  pay  for  his  work — and  he  decided  to  be 
on  hand  when  he  was  drawing  his  pay,  and  collect  the 
amount  due  him.  The  merchant,  however,  had  no 
system  to  remind  him,  and  being  busy,  the  pay  day 
slipped  by  without  him  thinking  of  it.  Two  days  later 
when  he  did  think  of  it,  he  found  the  man  had  drawn 
his  pay  and  left  town,  and  that  he  was  out  the  amount 
of  the  bill.     System  would  have  avoided  this  loss. 

Send  Follow-up  Letters  Systematically. 

The  dealer  should  also  send  his  collection  letters  out 
in  a  systematic  manner.  For  instance,  if  a  dealer  sends 
one  letter,  demanding  paj'ment  in  an  emphatic  manner, 
if  the  one  following  asks  for  payment  in  a  meek  man- 
ner, the  customer  thinks  that  the  dealer  was  just  trying 
to  scare  him  into  line  in  the  first  letter,  and  seeing  that 
he  could  not  do  that,  has  changed  his  tactics.  This  is 
often  the  case  because  the  dealer,  not  knowing  what  he 
said  in  the  first  letter,  is  not  in  a  position  to  follow  it 


up  in  just  the  manner  that  it  should  be.  This  gives 
the  debtor  the  idea  that  the  dealer's  collection  notices 
are  just  "talk,"  and  so  he  gives  little  or  no  attention 
to  them. 

Make  Collection  Letters  Gradually  Stronger. 

When  an  account  becomes  overdue,  the  dealer  should 
at  once  start  in  to  collect  it — going  about  it  in  a  sys- 
tematic manner.  The  first  effort  should  be  a  gentle 
reminder  of  their  indebtedness,  and  the  letters  follow- 
ing should  gradually  become  stronger.  The  dealer 
should  have  a  system  so  that  he  will  knoAV  how  strong 
he  made  his  last  letter,  so  that  he  can  follow  it  up  by 
one  a  little  stronger. 

Many  merchants  have  a  number  of  accounts  on  their 
books  that  are  overdue.  The  dealer  should  list  these 
and  start  in  to  collect  them,  the  system  way.  This  is 
not  possible  by  a  mere  reminder,  but  requires  a  strong 
campaign,  and  this  the  dealer  should  undertake.  The 
initial  reminder  needs  to  be  followed  up  by  more  stren- 
uous methods  until  results  are  secured. 


CASH  DISCOUNTS  AND  INVOICE  PRICE 

By  an  Old  Retailer 

Cash  discounts  should  not  be  deducted  from  invoice 
price  before  applying  the  cost  of  doing  business;  to  do 
tliis  would  cause  the  dealer  to  lose  the  cash  discount — 
[jrovided  he  add  the  same  net  profit.  If  the  dealer's 
expense  account  includes  all  the  real  expense  of  his 
business,  then  interest  is  charged  in  this  account  for  all 
money  invested  and  all  money  borrowed,  and  it  is  this 
money  that  enables  the  dealer  to  secure  the  cash  dis- 
counts. The  fact  that  the  dealer  creates  an  expense  to 
secure  money  to  take  his  discounts  is  proof  that  the 
cash  discount  should  protect  this  expense,  and  the  deal- 
er who  deducts  the  cash  discount  before  applying  the 
cost  of  doing  business  loses  the  discount.  The  cost  of 
doing  business  cannot  be  measured  entirely  by  the 
total  amount  of  the  expense  account.  Many  times 
dealers  do  certain  things  in  business  that  do  not 
cause  them  to  add  anything  to  their  expense  account 
in  dollars  and  cents;  the  dealer  who  does  not  study  the 
line  of  goods  he  sells;  the  dealer  who  does  not  place 
quality  above  price ;  the  dealer  who  is  continually 
changing,  selling  one  make  of  goods  this  year  and 
another  next;  the  dealer  who  sacrifices  his  profit  to 
secure  a  greater  volume  of  business;  the  dealer  who 
sells  goods  all  year  without  cheeking  his  sales  and 
stock  against  goods  on  hand  and  from  inventory  and 
goods  received  during  the  year,  then  he  may  discover 
goods  delivered  without  settlement;  the  dealer  who 
neglects  to  take  his  cash  discounts,  even  if  he  has  to 
borrow  the  money;  the  dealer  Avho  neglects  to  make  a 
demand  for  settlement  of  note  and  account  when  due; 
llie  dealer  who  is  not  able  to  meet  his  customers  with 
a  smile,  no  matter  what  his  own  troubles  may  be,  all 
add  to  their  cost  of  doing  business. 


If  some  of  your  stock  looks  better  in  one  light  and 
some  in  another,  get  each  line,  as  far  as  possible,  in  the 
most  favorable  light. 
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Selling  Methods  in  the  Furniture  Store 


Some  Experiences 
and 

Suggestions 


NOVEL  FURNITURE  SALES  PLAN. 

Newspaper  advertising  by  an  Ohio  furniture  firm 
reveals  an  unusual  and  novel  scheme  for  drum- 
ming up  business  in  furniture  lines.  The  offer 
was  that  on  specified  days  every  child  between 
seven  and  eleven  years  calling  at  the  store  would 
be  given  a  jumping  rope  free.  At  the  same  time  the 
child  was  told  how  it  could  get  a  welfare  sand  table 
free.  The  welfare  sand  table  is  an  indoor  seashore 
box,  which  gives  the  children  an  opportunity  of  play- 
ing in  the  sand  inside  the  house  without  littering  up 
the  room  with  sand.  It  includes  tools  for  handling,  and 
is  featured  as  furnishing  a  compact  playground  for 
the  very  best  sort  of  creative  play.  An  option  was 
given  of  a  pair  of  nickel-plated  roller  skates  or  a  child's 
dinner  set  if  the  latter  were  preferred  to  the  welfare 
sand  table. 

As  the  children  gave  their  names  and  addressses  to 
the  store,  these  were  registered  and  formed  a  part  of 
a  new  mailing  list.  They  were  also  given  a  mailing 
card  to  take  home  with  them,  on  which  were  blanks 
which  the  children's  parent.s  were  expected  to  fill  in 
with  names  and  addresses  of  prospective  furniture  pur- 
chasers. The  children  were  registered  under  a  number, 
which  number  also  appeared  on  the  mail  cards  which 
they  took  home.  Thus  it  was  unnecessary  for  the 
parents  to  sign  the  mail  card.  In  addition  to  the  space 
provided  for  the  names  and  addresses  of  prospects, 
there  was  a  column  in  which  could  be  checked  the 
class  of  I'urniture,  etc..  wiiich  the  prospects  would 
refjuire. 

The  company  had  its  salesmen  follow  these  prospects, 
and  immediately  as  they  becanu'  customers  and  bought 
goods  amounting  to  $25  or  more  a  welfare  box  or  a 
pair  of  roller  skates  or  a  child's  dinner  set  was  deliver- 
ed to  the  child  responsible  for  flic  tip  leading  to  the 
business.  Within  twelve  days  fi-om  the  ap{)('arance  of 
the  advertisement  the  company  had  already  aciiuired 
enough  new  business  to  i)ay  all  the  expenses  of  the  plan 
and  "then  some." 

In  addition  to  this  woi-k.  the  company  is  following  up 
the  |)ublished  lists  of  lu'wly-born  children  with  mail 
cards.  The  card  ofTers  a  premium  of  a  gold  baby  ring 
when  it  in  presented  at  the  store.  These  lists  are  also 
tiii-ned  over  to  the  manufacturers  of  go-carts  and  baby 
carriages,  for  which  it  is  exclusive  agent.  This  plan 
has  boosted  go-cart  business  as  well  as  crib  sales. 


AUTO  DELIVERY  SAVED  SALES. 

"We'll  deliver  it  lo-day,"  is  the  slogan  of  an  ciitei'- 
prising  Western  dealer',  which  is  said  lo  have  been 
produ(!tive  of  iiiunedijite  profits.  Full  publicity  ad- 
vantage was  tal<en  of  the  purchase  of  a  new  motor 
Iruek,  whi(!h  sup|)l;inled  several  learns  of  hor-s('s  for- 
rner-ly  used  for-  deliverirrg  purposes.  TIk;  slogarr  was 
repeated  in  news|)aper  advertising,  in  show  windows, 
on  the  Ir'ircU  itself,  and  in  connection  with  street  car 
advert  isirig.  The  exploitation  of  the  increased  seiwice 
and  Uh'  rijiily  accoriiplishrnenl  made  possible  by  the 
new   truck,  is  declared  lo  have  r(;ctifie(l  one  of  Hie 


weakest  points  in  the  owner's  business.  "Many  sales 
had  been  lost  because  of  the  necessary  rule  that  no 
pr-omise  of  delivery  the  same  day  be  made  to  custom- 
er's making  purchases  in  the  afternoon,"  rej)orts  our 
correspondent.  "With  the  truck  service,  delivery  of 
articles  bought  before  4  o'clock  p.m.  can  be  a.ssured, 
and  our  former-  losses  have  been  retrieved.  This  is  due 
to  some  extent  to  the  impression  of  enterprise  and  pros- 
perity conveyed  by  our-  deliverv  svstem." 


THE  PUBLIC  BE 


From  Texas  comes  the  alumiruuu  dollar  suggestion 
and  the  store  slogan,  "The  Public  be  Pleased."  To 
encourage  sales,  a  Waco  fir-rn  distributed  silver  dollars 
encased  irr  a  thin,  open  aluminum  case  as  change  to  its 
customers.     The  case  on  one  side  bears  the  stamp, 

"Good  for  $1.10  ill    Furniture  Department."  On 

the  other  side  of  the  case  appears  the  expressive  slogan 
of  the  Waco  store.  The  additional  dime  has  been  the 
means  of  manv  a  "return"  sale. 


INCREASING  REFRIGERATOR  SALES. 

If  local  conditions  have  retarded  the  sale  of  youv 
r-efrigei-ators  this  season,  says  the  Furniture  Record, 
and  the  prospect  of  a  heavy  "carry-over"  clouds  the 
midsummer  horizon,  the  ofi'er  of  an  Indianapolis  fur- 
niture house  may  be  adaptable  to  the  situation.  This 
big  Indiana  paynrerrt  house,  which  is  one  of  a  chain 
of  some  sixteen  furniture  stores  in  large  commurrities. 
has  advertised  .')()()  pounds  of  ice  free  with  each  refrig- 
erator sold.  Par-ticularly  for-tunate  are  the  Indianapolis 
dealers  in  being  able  to  co-operate  with  a  local  ice 
service  corporation  which  serves  the  entire  cit.v.  Un- 
less the  service  of  the  company  with  wliieh  the  contract 
is  arranged  is  gener-al.  some  difficulty  may  be  experienc- 
ed in  actual  pcr-formaiice.  Th(>  ice  was  given  with 
"boxes"  ranging  for  from  $7.7.")  to  $21. ;")().  According 
to  the  text  of  the  firm's  advertisement:  "Ninety  tons 
of  ice  have  been  secur-ed  for  fr-ee  distribution.  With 
each  i-efrigcrator-  we  sell  we  will  give  free  a  book  of  ice 
coupons.  Each  of  these  books  is  worth  $1.75,  and  calls 
for-  500  lbs.  of  ice  in  an.\-  (|iraritity  fr-om  five  cents' 
wor-lh  up.  delivered  lo  your  door-,  anywher-e  in  Indian- 
apolis. 

MAGAZINE  PICTURES  FOR  SHOW  CARDS. 

Picturi's  cut  out  of  maga/incs  and  mounted  on  plain 
wliite  cardboar-d,  together-  with  some  riressage  regard- 
ing merchandise,  make  dislirrct  additions  to  a  store's 
interior  decoi-ating  plan.  If  you  are  skilbni  at  all  in 
card-writing,  you  can  make  decideilly  alti-active  cards 
by  use  of  these  pietun>s.  You  can  use  them  anyway, 
skillful  or  no. 


The  IhiilsiMi  liay  Co. "s  store  al  Kamloops.  U.C.  rents 
fui-niiur-e  to  the  theatr-ical  companies  playing  that 
town,  and  besides  gelling  a  cash  r-enlal  r-elui-ri.  also  gets 
some  fi'ee  advert  isirig  in  the  t  heal  re  progr-amme  arrd  irr 
the  loc'il  |);iper. 
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Creating  of  Sales  Should  be  Aim  of  Trimmer 


nv  C.  n  HITEHOUSE.  CALCARY.  ALIA. 


Editor's  Note  -The  point  brought  out  by  Mr.  Wliitehouse — 
th*t  the  window  trimmer  should  keep  selling  power  in  mind 
lu  arranging  his  displays— is  one  that  is  well  worthy  of  em- 
phasis. Altoiiether  too  many  dealers  and  clerks  seem  to  think 
that  as  long  as  the  window  is  filled  up  with  goods  arranged 
with  some  degree  of  order,  that  it  is  fulfilling  its  mission. 
This  IS  not  so,  for  the  purpose  of  the  window  is  to  sell  goods, 
ind  this  shoidd  ever  be  kept  in  mind  in  arranging  displays. 
As  pointed  out  here,  a  window  may  even  appeal  to  the  eye  and 
yet  fail  to  sell  goods.  Of  course,  an  attractive  window  has 
always  a  general  advertising  value,  but  the  aim  should  be  to 
not"  only  make  it  appear  attractive,  but  also  create  as  many 
direct  sales  as  possible.    The  question  is  worth  thinking  over. 


Tin;  main  ihing  to  bo  aimed  at  in  trimming  a  win- 
dow, in  my  oslimation,  is  selling  power.  A  win- 
dow may  "look  good  to  the  eye  and  yet  fail  in 
its  real  object — that  of  creating  sales.     It  was 
selling  force  that  I  had  in  mind  in  arranging  this  dis- 
play. . 

Another  point  I  consider  should  be  remembered,  is 
the  use  of  price  tickets.  These  should  have  an  appear- 
ance pleasing  and  attractive  to  the  eye,  and  should  be 
placed  so  as  to  attract  attention  to  each  particular  line 
and  in  such  a  manner  that  there  will  be  no  mistake  as 
to  the  line  of  goods  for  which  they  are  intended. 

Fixtures  for  Trimmer  in  Small  Store. 

The  trimmer  in  the  small  store  sometimes  ihinks  he 
has  not  the  window  fixtures  at  the  disposal  of  the  trim- 
mer in  the  large  establishment.  There  are  always  plenty 
of  boxes  around  every  store.  These  can  be  brought 
into  use  by  placing  some  for  supports  and  breaking 
up  others  and  using  them  for  shelves.  By  this  means, 
the  trimmer  in  the  smallest  store  can  have  fixtures  at 
practically  no  cost. 

DO  NOT  UNDERRATE  SHOW  WINDOWS 

This  is  a  straight  talk  to  retailers  in  towns  and  vil- 
lages, though  much  of  the  matter  herein  set  down 
applies  with  almost  the  same  force  to  many  city  mer- 
chants. Time  and  again  the  fact  has  been  forced  upon 
the  attention  of  the  writer,  both  by  observation  and 


Seasonable  background  for  .summer  furniture  display. 


conversation,  that  the  average  merchant  in  such  places 
is  not  alive  to  the  realization  of  what  his  windows 
might  mean  to  hira,  provided  they  were  used  intelligent- 
ly. 

"  No  keen  business  man  disputes  the  fact  that  careful 
window  dressing  "pulls"  new  custom  into  the  store, 
and  is  often  instrumental  in  holding  the  old.  When  a 
man  is  ready  to  argue  on  this  point,  he  is  standing  in 


his  own  light.  Why  does  such  an  immense  retail  con- 
cern as  the  United  Cigar  Stores  Company  pay  men  to 
stand  at  difl'ei-ent  business  cornei's  in  large  cities  with 
automatic  counting  machines,  to  keep  tally  of  the 
number  of  men  passing  that  corner  within  certain 
hours?  The  answei'  is  obvious.  Simply  to  see  how 
many  possible  customers  would  be  within  the  scope  of 


Window  background  imitating  a  room  interior  designed  for  a  show- 
ing of  furniture  dra])eries,  rugs,  etc.,  by  Ueo.  J.  Cowan,  Chicago. 

appeal  of  a  strong  window  display,  backed  by  Al  ser- 
vice at  that  point.  But  the  show  window  is  counted  on 
to  turn  possibilities  into  actualities,  hence  it  must  have 
the  material  to  work  on. 

The  Possible  Field 

Now,  it  is  not  necessary  to  be  on  a  city  street  to 
realize  on  the  possibilities  of  good  window  displays. 
Did  you  ever  try  to  estimate,  no  matter  how  roughly, 
the  number  of  people  passing  your  door  in  a  week?  A 
little  offhand  calculation  would  be  surprising.  This 
is  especially  the  case  w^hen  one  considers  market  days, 
Saturdays,  and  other  occasions  when  the  farmers  and 
their  families  are  wont  to  flock  into  town.  Human 
nature  is  the  same  the  world  over. 

Every  man,  woman  and  child  that  passes  your  store 
front  daily  is  a  possible  customer.  That  is  beyond  dis- 
pute. Perhaps  many  of  them  are  actual  customers. 
If  so,  do  you  reason  that  they  can  always  be  suited  by 
you,  that  they  know  your  stock  without  any  such  frills, 
that  you  hold  them  because  of  personal  reasons,  and 
so  on?  Well,  perhaps.  But  you  can  count  on  these 
facts  operating  in  your  favor,  just  so  long  as  all  your 
competitors  look  on  things  from  the  same  standpoint 
as  yourself.  The  minute  some  one  of  them  suddenly 
comes  alive  to  the  opportunities  he  has  been  missing, 
and  starts  in  to  make  up  for  lost  time  by  employing 
modern  methods,  the  human  nature  in  your  supposedly 
steadfast  circle  of  customers  will  begin  to  assert  itself, 
and  your  trade  will  be  cut  in  upon  here,  there,  and  else- 
where. 

This  explains  the  reason  why  the  mail  order  houses 
have  made  big  inroads  upon  the  country  trade.  There 
is  altogether  too  much  of  a  tendency  to  "let  things 
slide"  among  retail  merchants  to-day — that  is  generally 
at  the  root  of  the  "dull  business"  trouble. 

Row  it  Works  Out 

As  a  possible  example,  do  any  of  your  farmer  cus- 
tomers know  that  you  are  carrying  a  high  class  hard- 
Avare  stock?  They  will  know,  if  they  see  the  goods  in 
your  window  carefully  displayed  with  a  neat  show  card, 
o-ivincr  the  main  selHne  points  in  a  brief,  snappy  man- 
p'T.  Yes,  and  they  will  buy  as  well,  if  they  are  likely 
to  need  such  an  article  in  the  near  future.   If  not  need- 
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ed  at  once,  they  will  remember  where  they  saw  it,  when 
next  they  want  it.  The  impression  sinks  in,  and  this  is 
what  is  of  importance  to  you. 

As  to  expense,  do  you  ever  consider  your  windows 
in  the  light  of  a  by-product?  When  yoa  use  space  in 
the  newspapers  or  other  mediums  to  acquaint  the  public 
with  your  goods,  you  pay  extra  for  the  privilege.  But 
the  use  of  your  Avindows  is  covered  by  store  rent,  con- 
sequently all  the  business  that  is  secured  from  such  a 
source  is  net  profit.  If  the  merchant  would  look  at 
the  matter  from  this  point  of  view,  more  active  interest 
would  be  taken  in  window  dressing. 

Objection  is  freijuently  made  to  the  statement  that 
the  return  from  window  dressing  is  net  profit.  Time, 
trouble  and  material  are  supposed  to  weigh  heavily  on 
the  debit  side.  Why?  The  time  used  is  also  a  by- 
product— the  odd  minutes  snatched  between  sales  or 
in  dull  periods,  that  might  be  spent  in  talking  politics. 
As  for  trouble,  it  is  a  pleasure  to  the  man  on  the  keen 
lookout  for  anything  that  will  make  his  business  more 
productive.  The  material  used  is  a  negligible  (|uantity. 
Elaborate  and  costly  backgrounds  are  not  needed,  nor 
desired,  in  the  smaller  places,  as  their  very  novelty 
detracts  attention  from  the  goods  on  display.  It  is 
well  to  remember  that  window  displays  are  primarily 


Siiiuincr  ninrtow  dis- 
play of  floor  cover 
irigs.  Tlic  iinitaliciii 
log  cabin  was  inadi 
cliiefl.v  of  linolcmii 
and  i  iifj'-". 


for  the  purpose  of  selling  goods,  not  to  cause  coiiiiueiit. 

Why  not  determine  to  give  your  windows  a  thorough 
trial  ?  Put  your  best  ideas  into  the  arrangement  of 
specimens  of  your  best  stock;  use  in  your  displays 
attractive  show  cards  and  price  tickets,  and  the  result 
cannot  be  long  in  doubt.^ 


PHOTOS  OF  WINDOW  DISPLAYS 

'I'lif  h'liniitiirf  World  would  likf  phot ogrii plis  of 
your  windows. 

Whenever  you  make  a  window  you  think  is  good,  let 
IIS  have  a  photograph  of  it.  We  expect  to  use  a  nuMil)er 
of  these  windows  in  The  Fiirnihire  World  ;ind 
will  make  eomnients  on  the  sann;  for  the  benefit  of  ;ill 
coneerncd. 

The  pii()toi,'i';iph  .should  be  taken  at  night  or  tlie 
window  .should  !)<■  covered  on  the  outside  if  taken  in 
the  (I;iy  time. 

At  nighl  if  the  window  is  well  ligiited  the  photog- 
rapher can  mak(>  a  long  exposure  of  perhaps  2')  ininiites 
and  tluis  get  a  good  strong  jiictnre. 

For  daytime  photographs  arrange  your  window  like 
this:   Get  two  poles,  each  a  little  longer  than  the  height 


of  the  window.  Then  get  strips  of  black  cloth  a  trifle 
longer  than  the  window  is  wide,  sew  them  together  and 
tack  upon  the  poles.  This  acts  as  a  large  black  screen 
to  cut  oflf  all  reflections  from  across  the  street.  Cut  a 
hole  in  the  cloth  for  the  camera  and  you  will  be  ready 
for  the  picture. 

Have  all  the  lights  in  your  windows  well  shaded  and 
as  high  up  and  as  near  the  pane  as  possible.  This  will 
bring  out  the  contrast  and  the  high  lights. 


WHAT  THE  SHOW  WINDOW  IS. 

Of  all  mediums  and  phases  of  general  advertising, 
the  show  window  display  must  be  acknowledged  as 
one  of  the  most  direct  and  promising  of  results.  There 
have  been  periods  of  advertising,  even  as  there  have 
been  geological  periods  and  ages  of  civilization — the 
period  of  announcement,  the  informative  period,  and 
the  period  of  the  poster — but  through  them  all  the 
element  of  display  has  lost  none  of  its  importance. 
Ancient  peddlers  displayed  their  goods  before  the  gates 
of  the  city,  merchandise  was  shown  in  booths  in  the 
market  place  of  old  Bagdad  ;  the  commodities  of  Cheap- 
side  were  shown  on  hooks  before  stalls ;  Colonial  Am- 


erica had  its  shops,  and  modern  business  establishments 
are  incomplete  without  proper  facilities  for  display 
attained  most  satisfactorily  through  the  big  plate  glass 
window.  The  modern  show  window  is  a  development 
of  each  of  these  older  methods  and  has  come  to  be  a 
merchant's  closest  afTiliation  with  the  purchasing  pub- 
lic. The  show  window  is  the  peep-hole  through  which 
the  public  looks  into  an  establishment  and  many  stand 
or  fall  accordingly  as  the  show  window  attracts  or 
repels  customers. 


WINDOW  EYE-PULLERS 

Why  do  so  many  window  diesser.s  of  I'uniitnn^  stores 
neglect  a  method  of  support  whi(di  is  extremely  easy 
to  us(!  aJid  which  produces  a  very  telling  elleet?  This 
is  the  method  of  susptMision,  by  means  of  line  cord  or 
fine  wires,  of  the  various  articles  from  the  ceiling  of 
the  window.  A  number  of  small  scrrw-eyes  could  be 
<iui(d(ly  inserted  by  means  of  a  screw-eye  holder  and 
the  wire  or  cords  dropped  down  from  these  and  cut  at 
various  b-npths.  These  wires  could  l)e  iised  to  liold 
the  li^litei-  articles  in  the  hardware  store.  Tliis  would 
admit  ot'  bringing  special  sales  goods  close  to  the  front 
and  on  a  level  with  the  eye  of  the  passerby. 
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Beds  and  Bedding 


WESTERN  BEDDING  STORE  OPENING. 

Uiulor  the  heading  "Kdnionton's  Business  Houses," 
the  Daily  Bulletin  of  tliat  eity  tells  of  the  grand  open- 
ing of  the  Ht'liable  Bed  Out  tit  C'onii)any's  store,  whieh 
ilrew  erowds  tlirougliout  tlie  wliole  of  tlie  opening  day. 
As  early  as  ten  o'eloek  there  was  already  the  nuelcus 
of  a  erowd.  and  from  thai  houi-  onward  to  the  evening 
the  stream  of  visitors  in  vn-  ceased.  The  opening  had 
been  widely  advertisetl.  ainl  tlie  results  could  not  have 
been  surpassed.  Intertst  in  the  store  had  also  been 
greatly  stinuilatetl  by  the  brilliantly  lit  windows  on  the 
evening  before,  in  whieh  ilie  most  dramatic  episode  in 
the  history  of  Red  Hiding  Hood  and  a  "Now  I  lay  me 
down  to  rest"  scene  were  cleverly  depicted. 

It  was  a  morning  of  roses.  Every  man  in  the  store 
had  a  perfumed  buttonhole,  which  had  been  pinned 
upon  him  personally  by  one  of  the  genial  proprietors. 
And  the  roses  had  an  aim.  The  back  leaf  of  each  had 
been  stamped  witli  a  liorsehide  and  the  Avords  "The 
Reliable."  It  was  a  pretty  gift,  and  gave  the  store 
quite  a  garden  air.  And  by  means  of  the  roses  the  name 
of  the  Reliable  company  was  carried  to  the  four  quar- 
ters of  the  city.  Roses  abounded  throughout  the  day 
on  Jasper  avenue,  and  in  nine  cases  out  of  ten  the 
back  leaf  was  inscribed  with  the  magic  words  "The 
Reliable." 

Did  Not  Forget  the  Ladies. 

But  it  must  not  be  supposed  that  the  ladies  had  been 
forgotten.  Every  wise  firm  knows  that  to  prosper  it 
must  please  the  ladies.  Of  the  fortune  of  a  furniture 
store  woman  is  the  .supreme  arbitress.  Man's  demand 
for  furniture  would  be  limited  to  small  'dimensions  if 
woman  had  ceased  her  existence.  A  camp  bed,  a  strip 
of  carpet  in  his  bedroom,  a  wardrobe  to  put  his  clothes 
in.  a  sitting  room  furnished  with  a  Turkey  carpet,  some 
easy  chairs,  a  sofa,  a  pier  glass,  some  choice  pictures — 
this  would  satisfj'  the  majority  of  men  for  living 
quarters. 

It  is  safe  to  say  that  Adam  never  troubled  about  the 
furniture  in  the  Garden  of  Eden  until  the  arrival  of 
Eve.  And  then  for  the  first  time  in  the  history  of  the 
world  was  born  the  art  of  making  a  house  attractive. 

"Give  me  a  couch  in  leafy  bowers, 

Where  myrtle  breathes  'mid  lotus  flowers." 

So  sang  Anacreon,  the  Greek  poet.  A  perfumed  bed 
of  leaves  would  suit  few  people  where  mosquitoes  are 
thick.  The  beds  sold  by  the  Reliable  Bed  Company 
are  far  better  adapted  to  ordinary  climates,  and  espe- 
cially to  Alberta,  whose  boast  it  is  that  no  matter  how 
hot  the  day,  the  nights  are  nearly  always  cool.  All 
kinds  of  beds  are  to  be  found  at  the  Reliable  store,  from 
the  handsome  brass  bedstead  to  the  interchangeable 
bed  and  couch,  which  the  rooming  house  landlady 
finds  so  useful  to  multiply  the  number  of  her  sitting 
rooms. 

After  some  thou.sands  of  roses  had  been  distributed 
as  .souvenirs  to  men,  the  doors  were  closed  for  the  lunch 
hour,  with  the  notice  that  the  souvenirs  for  ladies  would 
be  distributed  on  the  re-opening  at  two  o'clock.  Some 
of  the  fair  sex  were  so  eager  for  their  souvenirs  that 
they  waited  beside  the  door  for  about  an  hour  in  order 
to  be  first  on  hand.  From  the  time  that  the  doors  open- 


ed till  six  o'clock  the  line  of  lady  visitors  kept  passing 
through  the  store.  General  admiration  was  expressed 
for  the  spaciousness  of  the  store,  which  measures  150 
by  2;'),  the  admirable  lighting  arrangements,  there  be- 
ing two  sUyliglits,  and  the  ai)poiutments  of  the  store 
as  a  wliole.  For  souvenirs,  one  thousand  beautiful  Ger- 
man caster  sets  had  been  secured,  and  one  of  these 
was  presented  to  each  lady.  The  success  of  the  day 
was  eidianced  by  musical  selections  by  an  orchestra 
from  three  to  six. 

Have  Strategic  Position. 

Success  in  business,  it  is  generally  acknowledged, 
depends  to  a  great  degree  upon  what  is  termed  the 
sti-ategy  of  location.  So  the  Reliable  Bed  Outfit  is  for- 
tunaite  in  this  respect.  The  store  is  next  door  to  the 
Monarch  Theatre,  on  Jasper  avenue  east,  on  the  south 
side,  quite  near  the  corner  of  First  street.  It  is  a  loca- 
tion passed  by  thousands  of  people  every  day.  To  at- 
tract the  notice  of  these  thousands  by  clever  window 
displays,  which  will  be  frequently  changed,  will  be 
the  aim  of  the  proprietors.  To  judge  by  the  "Red 
Riding  tableau,"  their  window  displays  will  be  marked 
by  novelty  and  power  to  appeal.  The  proprietors  are 
men  of  wide  experience  in  the  furniture  business. 

To  those  who  wish  to  furnish  their  houses  with  beds, 
couches,  etc.,  on  the  credit  system  by  small  weekly  or 
monthly  payments,  the  Reliable  Bed  Outfit  Company 
makes  a  special  appeal.  "Your  credit  is  good"  is  one 
of  the  mottoes  of  the  store. 


NEW  BEDDING  CATALOGUE. 

The  Ontario  Spring  Bed  and  Mattress  Co.,  Limited, 
have  just  issued  their  new  catalogue  E,  descriptive  of 
their  "Ontario  Line"  of  sanitary  beds,  cribs,  springs, 
mattresses,  steel  couches,  davenports,  pillows,  and  bol- 
sters. The  booklet  contains  close  on  to  a  hundred 
pages  of  reading  matter,  and  illustrations,  printed  on 
coated  paper  and  encased  in  a  golden  brown  cover  with 
the  title  embossed.  The  catalogue,  which  is  a  splendid 
one,  will  be  mailed  to  any  legitimate  furniture  dealer. 


COST  OF  DOING  BUSINESS. 

System,  of  Chicago,  has  made  a  nation-wide  investi- 
tion  of  the  costs  of  doing  a  retail  business.  It  seems 
to  run  from  16  per  cent,  for  groceries,  20  per  cent, 
for  hardware  stores,  25  per  cent,  for  drug  stores,  26 
per  cent,  for  jewelers,  and  23  per  cent,  for  dry  goods. 
The  furniture  store  runs  to  almost  24  per  cent. 

Furniture  Store  Costs. 

Per  cent. 


Rent   3.44 

Salaries   8.73 

Advertising   2.72 

Heat  and  light   92 

Delivery   .94 

Supplies    .41 

Insurance  and  taxes    1.57 

General  expenses    1.10 

Depreciation  and  shrinkage    2.14 

Bad  debts    1.94 


Total  percentage  of  expenses  to  sales  23.91 


These  figures,  it  will  be  observed,  are  percentages  of 
the  selling  price.  They  speak  eloquently  of  the  ad- 
vantages of  rapid  turnover. 
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STOVES  AND  HOUSE  FURNISHINGS 


How  Demonstrations  Sell  Stoves 

There  is  nothing  in  the  world  that  sells  goods  so 
readily  as  demonstration.  Buyers  want  to  see  what 
they  are  going  to  buy  before  buying  it.  This  holds 
good  in  any  business,  and  the  retailer  who  has  an  eye 
for  business  will  not  overlook  such  things.  For  in- 
stance, if  your  wife  is  thinking  of  buying  a  new  wash- 
ing machine  for  her  washwoman  or  a  gas  or  oil  stove, 
one  that  is  being  put  on  the  market  through  a  system- 
atic advertising  campaign,  she  first  wants  to  see  how 
it  works.  Advertising,  no  matter  how  brilliant  and 
how  convincing,  doesn't  show  her  what  she  is  getting. 
She  merely  has  the  word  of  the  maker  or  the  dealer 
as  to  its  superior  qualities.  Show  her,  however,  that  it 
is  all  that  it  is  advertised  to  be,  and  she'll  buy  it,  for 
it  means  money  to  her. 

The  need  of  demonstration  holds  good  in  all  retail 
businesses.  Especially  is  this  so  when  a  dealer  has  to 
transact  business  with  a  number  of  women,  and  the 
progressive  furniture  man  always  has  quite  a  list  of 
women  customers.  I  have  found  that  store  and  window 
demonstrations  bring  in  big  returns.  Several  months 
ago  I  inaugurated  the  idea,  and  on  each  Wednesday 
and  Saturday  I  have  a  young  man  working  in  my  two 
big  windows  demonstrating  my  goods. 

Both  in  Canada  and  the  United  States  the  idea  that 
stove  demonstrations  pay  holds  good.  In  one  of  the 
American  cities  of  the  smaller  class  a  hardware  con- 
cern I  have  in  mind  finds  that  stove  demonstrations 
are  very  profitable.  It  has  been  the  custom  of  this 
concern  to  set  aside  a  week  each  year  in  which  stoves 
receive  attention  almost  to  the  exclusion  of  other  con- 
siderations. 

A  portion  of  the  store  is  set  aside  as  a  sort  of  lunch 
room,  tables  being  immaculately  set  for  the  purpose 
of  serving  hot  coffee  and  cakes  to  women  visitors. 
Women,  many  times  accompanied  by  their  husbands, 
drive  in  from  miles  around  to  attend  these  demonstra- 
tions. The  stove  sales  of  the  company  amount  to  sev- 
eral thousand  dollars  annually,  and  it  is  by  demon- 
strations that  a  large  part  of  this  business  has  been 
built  up. 

Another  concern  in  a  town  in  a  rural  conununity,  to 
draw  jittcntion  to  their  summer  stove  line,  held  a  dem- 
onstration and  a  drawing,  and  on  the  day  set  for 
awarding  the  prize  it  is  estimated  that  2,500  people 
were  in  the  crowd  before  the  store  when  the  lucky 
winner  drew  the  prize  ntiraber.  Everybody  in  that 
crowd  went  home  to  talk  of  the  dealer's  stove  line. 
Tliesf  p<'0[)le  were  reached  in  a  way  hard  to  do  through 
other  methods,  and  the  gathering  of  the  crowd  more 
than  re[)aid  all  that  had  l)een  spent  in  advertising  the 
event. 

Furniture  dealers,  especially  in  small  towns,  who 
handle  their  stove  demonstrations  properly,  are  always 
successful  in  creating  interest  and  l're(|uently 
successful  in  making  sales.  The  one  great  reason  that 
more  are  not  suecessl'ul  is  because  they  do  not  co-oper- 
ate with  the  iManufacturer  to  direct  altentioti  to  the 
denionst ration  which  is  going  to  be  held.  Most  of  the 
Canadian  stove-nuikers  are  willing  and  anxious  to  lend 
their  help,  and  the  accompanying  illustrations  of 
demonstrations  of  suninier  sloven  show  what   oni'  at 


least  of  them  has  been  doing  in  this  respect  in  Ontario 
towns. 

With  the  plan  of  publicity  for  the  stove  campaign 
fully  mapped  out  by  experts,  with  the  posters  prepared 
at  the  expense  of  the  manufacturer,  it  is  astonishing 
to  find  the  number  of  people  who  wait  almost  until 
the  factory  representative  is  in  their  store  before  doing 
anything  towards  creating  public  interest.    When  the 
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CAMP  STOVES 


rtlUJl  C  CAMP  STOVE  WITB  CAST  TOP 
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;>  HOLE  MEAVT  STLEL  CAMP  STOVK.e— 


David  Spencer  Limited 


How  a  Vancouver  tirin  draws  atU'ii- 
tion  to  its  summer  stove  line. 


opening  day  of  the  demonstration  is  at  hand  they  won- 
der at  the  few  people  who  visit  the  store  and  begin  to 
lose  interest  at  the  beginning. 

In  the  store  mentioned  in  the  above  incident  difl'erent 
lactics  were  pursued.  A  month  before  the  demonstra- 
tion the  firm  began  distril)uting  the  tickets.  The  cus- 
tomer retained  the  stub  of  the  ticket,  while  thi>  re- 
mainder, bearing  the  number,  was  placed  in  a  box 
provided  for  the  purpose.  Two  Aveeks  before  the 
demonstration  the  range  to  be  given  away  was  placed 
in  the  show  window  with  suitable  cards,  announcing 
that  it  was  to  be  given  away.  This,  together  with  the 
newsnaner  advertising  which  was  done,  served  to 
create  interest  among  prospective  buyers  before  the 
demonstration  was  begun. 

Quite  naturally,  everyone  was  interested  in  thi>  out- 
come, so  tliat  th(>  beginning  of  the  stove  week,  with 
the  customary  distribution  of  coffee  and  biscuit,  was 
well  attended.  Excitement  reached  the  highest  i)iteh 
when,  on  the  day  of  the  drawing,  the  stove  was  taken 
out  in  the  open  in  a  wagon  aiul  fired  up.  A  stove  in 
operation  in  the  oi)en  witl\out  Hue  connection  created 
additional  interest,  and  gave  an  opportunity  for  a  talk 
on  the  merits  of  the  goods  before  the  drawing  took 
place. 
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The  wagon  was  drivt-n  uiuU'nioatli  a  lary;.'  ailvcrtis- 
inn  banner  that  hail  been  strotohod  across  the  street 
in  front  of  the  siore.  and  the  box  containing  the  lickrts 
placed  on  it.  A  disinterested  party  was  eall>'.l  upon 
to  draw  a  ticket  from  the  box.  and  the  number  appear- 
inij  thereon  was  announced.  The  customer  holding 
the  duplicate  of  tlie  tirst  iiumluT  call.'.l  was  awarded 
the  stove. 

A  Western  house  furnisher  held  a  snrcessl ul  e.MuDil 
and  demonstration  at  a  fail'  ii:  Huir  town  recently. 
Totreo  and  biscuit  were  serwd  m  2.800  people  during 
the  exhibit.  Methods  similar  to  those  of  the  demon- 
stration idea  were  used  to  advantage. 

The  merchant  who  is  not  doing  everything  m  his 
power  to  create  the  maximum  interest  in  his  suunuer 
and  winter  stove  demonstrations  will  never  secure  the 
maximum  results.  The  examples  mentioned  merely  go 
to  show  that  co-operation  with  the  manufacturer  along 
these  lines  will  bring  excellent  results. 


FIRST  PAYMENT  ON  LEASED  GOODS 

By  A.  E.  Yonl 
Seerelaru  Mauachuaclta  Home  Futnishers'  Association 

"Probably  the  most  important  question  in  the  lease 
business  is  *the  initial  or  down  payment.  This  ques- 
tion has  troubled  the  instalment  business  for  years  and 
the  failure  to  observe  proper  safeguards  has  cost  the 
dealers  heavily.  The  lease  business  has  some  very 
peculiar  features. 

"It  differs  radically  from  any  other  line  of  credits. 
The  ordinarv  method  of  investigating  a  purchaser  seek- 
ing credit  i"s  to  find  out  the  financial  responsibility, 
and  the  dealer  depends  almost  entirely  on  his  investi- 
gation on  this  point.  In  the  lease  business,  however, 
the  question  to  be  investigated  is  not  so  much  the 
financial  responsibility  (as  the  moral  responsibility. 
Theoretically,  the  goods  themselves  are  security.  As 
a  matter  of' fact,  however,  no  dealer  would  sell  a  cus- 
tomer if  he  had  the  slightest  expectation  of  being  com- 
pelled to  depend  on  the  goods  themselves  to  satisfy 
the  claim.  The  fact  that  he  can  retake  the  goods  under 
the  lease  is  a  moral  inducement  to  the  lessee  to  fulfill 
the  terms  of  his  or  her  agreement,  and  this  is  the  pecu- 
liar featiire  of  the  instalment  business.  When  this 
moral  responsibility  is  lacking  the  instalment  system 
is  defective.  Now  let  us  see  what  brings  about  the 
moral  obligation.  There  is  little  question  but  that 
this  is  governed  largely  on  the  first  down  payment. 

"This  payment  constitutes  what  may  be  called  the 
investment  of  the  lessee.  Suppose  the  purchaser  ob- 
tains goods  to  the  value  of  $300  and  pays  $30  down. 
This  is  on  a  10  per  cent,  basis  and  some  dealers  are 
willing  to  do  this.  The  purchaser  has  invested  $30  as 
against  .$270  belonging  to  the  dealer.  Perhaps  one  or 
two  payments  are  made  and  then  there  is  a  default. 
Possibly  the  lessor  obtains  a  situation  some  distance 
away.  The  cost  of  moving  the  goods  would  be  as  much 
as  his  investment  and  the  question  arises  as  to  whether 
it  is  worth  while  for  him  to  keep  the  goods. 

"In  many  eases  he  will  voluntarily  give  them  up 
and  it  is  easy  to  see  that  the  dealer  has  suffered  a  heavy 
loss.  It  is  the  general  experience  of  the  trade  that  two- 
thirds  of  the  eases  where  goods  are  taken  back  are 
due  to  the  fact  that  the  first  down  payment  was  too 
small.  If  this  lessee  had  been  compelled  to  pay  at 
least  20  per  cent  to  25  per  cent.  down,  as  most  of  the 
reputable  dealers  require,  he  would  probably  have 
kept  the  goods.  Such  an  occurrence  is  not  uncommon 
and  the  dealer  who  suffers  has  only  himself  to  blame. 


"There  have  been  a  number  of  discussions  among  the 
couueils  of  the  association  as  to  a  uniform  first  pay- 
inenl.  11  is  the  general  feeling  among  not  only  the 
repi-eseulative  dealers  but  among  heads  of  philanthropic 
organizations  that  the  first  payment  should  not  be  too 
small.  It  is  liable  to  bring  on  lax  business  methods  on 
I  he  part  of  the  lessee  and  induce  him  to  assume  a  larger 
l)ui-den  than  he  can  carry.  Selling  goods  is  easy,  but 
eollceliiig  is  a  fine  art." 


SENSIBLE  ADVICE 

By  F.  L.  Briltain 

1  am  sure  that  merchants  spend  too  much  time  be- 
moaning the  fate  of  dealers  in  general  and  themselves 
in  particular.  They  abuse  the  mail  order  houses  in 
print  and  say  unkind  things  of  those  who  order,  some 
of  which  must  surely  reach  the  ears  of  those  talked  of. 
Here  is  about  the  best  thing  I  ever  saw  in  the  way  of 
an  advertisement  in  defence  of  trading  at  home.  Run 
it  in  every  one  of  your  ads.  and  give  it  a  little  time  to 
soak  in,  and  you  will  see  its  effect.  Notice  how  little 
it  says  about  the  mail  order  habit — but  it  hits  the 
point : 

WHY  BUY  AT  HOME? 
I  buy  at  home  — 
Because  my  interests  are  here. 

Because  the  community  that  is  good  enough  for  me 
to  live  in  is  good  enough  for  me  to  buy  in. 

Because  I  believe  in  transacting  business  with  my 
friends. 

Because  I  want  to  see  the  goods  I  am  buying. 
Because  I  want  to  get  what  I  buy  when  I  pay  for  it. 
Because  my  home  dealer  "carries"  me  when  I  run 
short  of  cash. 

Because  some  part  of  every  dollar  I  spend  at  home 
stays  at  home  and  helps  work  for  the  welfare  of  the 
city  and  county. 

Because  the  home  man  I  buy  from  stands  hack  of  the 
goods,  thus  always  giving  value  received. 

Because  I  sell  what  T  produce  to  my  home  people,  be 
it  labor  or  goods. 

Because  the  man  I  buy  from  pays  his  share  of  the 
county  and  city  taxes. 

Because  the  man  I  buy  from  helps  support  our  poor 
and  needy,  our  schools,  our  churches,  our  lodges  and 
our  homes. 

Because  if  ill  luck,  misfortune,  or  bereavement  comes, 
the  man  I  buy  from  is  here  with  his  kindly  expressions 
of  greeting,  his  words  of  cheer  and,  if  needs  be,  his 
pocketbook. 

Here  I  live  and  here  I  buy 

Let  us  make  —  and  —  County  a  good  place  in  which 
to  work  and  live. 

It's  easy  and  certain  if  every  one  will  contribute 
his  share. 


NEW  METHOD  DRY  KILN. 

The  Elmira  Furniture  Co.,  Elmira,  Ont.,  have  just  in- 
stalled a  new  Grand  Rapids  dry  kiln — a  new  machine 
in  the  science  of  lumber  drying.  It  first  steams  the 
board,  taking  out  the  sap,  thereby  opening  up  the  pores, 
w^hich  allows  the  stock  to  dry  from  the  heart  of  the 
board.  This  is  the  only  method  of  drying  lumber  so 
that  it  will  not  swell  or  warp,  but  remain  its  actual 
dimensions  as  the  life  of  the  wood  is  taken  out.  This 
is  one  of  the  strongest  guarantees  any  factoiy  ean 
have  against  open  joints,  warped  tops,  raised  grain,  or 
any  other  defect, 
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SALESPEOPLE 


ETHICS  OF  SALESMANSHIP. 

We  were  asked  the  other  day,  "What  do  you  mean 
by  a  good  clerk?"  Now  to  answer  this  question  there 
are  a  good  many  elements  to  be  considered.  There 
must  be  his  appearance,  his  ability  as  a  seller  of  goods, 
his  relations  with  his  customers,  with  the  "boss"  and 
with  his  fellow  employes,  and  last  of  all  his  relations 
with  himself. 

Let  us  consider  the  first  of  these.  Personal  appear- 
ance is  perhaps  to  be  placed  first  because  it  is  almost 
the  first  thing  that  impresses  a  customer  when  the  sales- 
man approaches.  An  opinion  is  almost  always  formed 
by  the  customer,  oftentimes  unconsciously,  and  it  is 
most  desirable  that  the  impression  be  favorable.  Not 
but  Avhat  sometimes  an  unfavorable  first  impression 
may  be  later  overcome  and  be  overbalanced  by  other 
qualities,  but  at  least  it  is  strongly  in  the  salesman's 
favor  that  the  impression  be  pleasing.  In  bringing  up 
the  question  of  personal  appearance  it  must  not  be 
supposed  that  the  writer  means  that  the  salesman 
should  be  a  fashion  plate  sort  of  a  man,  by  any  means, 
or  that  he  be  anything  except  absolutely  neatly  and 
tidily  dressed.  The  principal  essential  is  clean  linen 
and  well  polished  shoes  and  a  clean,  wholesome  per- 
sonality, the  kind  that  soap  and  water  gives,  and  we 
regret  to  say  the  kind  that  we  have  noticed  to  be  lack- 
ing in  some  clerks  in  retail  stores.  A  salesman  must 
be  confident,  that  is  he  must  know  his  goods  and  his 
stock  absolutely  and  he  must  be  able  to  convey  this 
impression  of  confidence  which  he  has  in  himself,  to 
his  customer,  and  yet  do  it  in  a  way  that  will  not 
appear  to  be  suggestive  of  a  "swelled  head."  If  a 
salesman  can  impress  himself  and  his  knowledge  of 
his  goods  upon  the  customer  in  a  favorable  way  it  is 
then  possible,  or  at  any  rate  more  possible,  for  him  to 
soli  the  customer  what  he  ought  to  have  rather  than, 
perhaps,  what  he  wants,  and  according  to  one  of  the 
greatest  retail  shoe  managers  in  this  country  that  is 
what  every  salesman  should  try  to  do.  He  must  be 
beyond  all  things,  tactful,  he  must  use  that  knowledge 
that  ho  possesses  carefully  and  for  the  best  results. 
He  must  not  be  a  bluflFor,  for  while  such  an  one  gets 
by  sometimes,  when  ho  falls,  which  is  more  often  the 
caso,  it  is  a  bad  fall.  A  salesman  should  be  persuasive 
without  forcing  his  customer,  that  is  the  customer 
should  never  bo  pushed  but  should  rather  be  led.  A 
salesman  should  be  one  who  can  tell  his  story  and 
know  when  to  stop  without  boring  his  customer.  He 
sbould  tell  his  story  so  impressively  the  first  time 
that  he  need  not  repeat  it. 

As  we  have  said,  another  strong  thing  to  consider 
in  measuring  up  a  salesman  is  his  relation.ship  with 
his  follow  salesmen,  and  with  the  head  of  the  house 
and  the  other  oxoeutivos  of  the  store,  that  is,  he  is  a 
part  of  the  store  maehinory  tbnt  fits  in  harmoniously 
with  the  rest  of  the  organization,  and  th(>  store  or- 
ganization as  ;i  whole  is  the  most  important  thing  for 
a  morohant's  oonsidoratinn.  Many  a  good  salesman 
individually  has  proven  a  had  investment  as  a  part 
of  what  should  hf  ;i  pcrffctly  smooth  ninnirig  business 
maoliino. 

Tho  man  who  is  in  constant  state  of  unrost  through 
potty  disaproomonfs  with  his  follows,  or  tho  man  who 
is  a  disturber  of  peace  through  his  constant  talk  to 


other  employes  of  his  real  or  imagined  wrongs  can 
do  more  harm  in  this  way  than  he  ever  could  good 
through  a  selling  ability  above  the  ordinary.  The  man 
who  is  afraid  that  he  may  do  some  bit  of  work  that 
belongs  to  somebody  else  is  not  the  kind  of  salesman 
that  would  be  picked  as  the  long  run  winner. 

Now,  as  to  the  man's  relations  with  himself  we  would 
refer  to  the  way  that  he  conducts  himself  out  of  busi- 
no'^^s  hov.rs.  Muny  a  man  has  snid  that  outside  of  his 
business  hours  he  may  do  as  he  pleases.  We  grant 
this,  but  he  must  also  realize  that  while  he  does  as  he 
pleases  and  it  concerns  him  alone,  yet  if  what  he  does 
so  affects  his  personality  that  it  has  effect  upon  his 
value  when  in  the  store,  why  right  there  the  rights 
of  his  employer  becomes  encroached  upon.  A  man 
should  so  take  care  of  himself  that  physically  and 
mentally  he  be  able  to  give  to  his  work  the  best  that 
there  is  in  him,  and  only  by  doing  so  is  he  giving  value 
received.  The  man  who  goes  out  at  night  and  so 
behaves  that  he  arrives  at  the  store  in  the  morning 
nursing  a  dark  brown  taste  and  a  sixty  horse-power 
grouch,  has  encroached  upon  his  employer's  rights 
the  night  before  and  he  can  neither  do  justice  to  him- 
self nor  to  his  firm  in  his  treatment  of  customers. 
Those  we  think  are  some  of  the  elements  that  consti- 
tnto  a  good  salesman. 


ALL  CLERKS  CAN  PROFIT  BY  THESE  RULES 

When  the  late  H.  M.  Sampson,  general  manager  of 
Rothschild  &  Company,  one  of  Chicago's  big  depart- 
ment stores,  once  was  asked  how  he  worked  himself 
up  from  a  retail  clerk  to  the  general  managership,  he 
produced  a  typewritten  set  of  rules  by  which  he  had 
'I'liidod  his  career  and  with  which  every  clerk  in  the 
big  store  is  familiar.  The  rules  are  applicable  to  sales- 
people in  Avholosalo  and  retail  paint  stores,  and  they 
nro  given  herewith  beeause  they  point  a  lesson  : 

1.  Take  as  much  interest  in  your  work  as  if  you  were 
the  proprietor  himself. 

2.  Acquire  a  thorough  knowledge  of  the  goods  you 
are  selling. 

3.  Cultivate  a  pleasing  personality.  Pleased  cus- 
tomoT's  mean  increased  sales,  and  increased  sales  mean 
successful  salesmen. 

4.  Don't  be  content  to  simply  fill  orders.  Anyone 
can  be  an  order-taker,  but  it  requires  salesmanship 
to  sell  goods. 

5.  Constantly  study  your  stock.  More  sales  are  lost 
through  lack  of  knowledge  concerning  the  goods  than 
from  any  other  cause. 

6.  Experience  is  the  best  teacher  a  salesman  can 
have,  and  the  same  is  true  of  any  business. 

7.  The  salesman  who  has  brains,  perseverance  and 
initiative  is  certain  to  succeed. 

8.  Learn  to  .iudge  human  nature.  This  is  the  applica- 
tion of  practical  psychology  to  business. 


DO  YOU  READ  THE  TRADE  PAPERS? 

The  majority  of  dealers  read  tho  trade  papers — that 
is,  those  papers  that  refer  to  his  lines  of  btisinoss — be- 
cause he  realizes  that  the  time  is  well  spent,  as  there 
are  always  some  new  ideas  worth  having  and  lots  of 
hints  that  help  him  keep  \ip  to  dati^  and  alert  to  adopt 
suggestions  in  reaching  out  for  business. 

We  soinotimos  wonder,  however,  if  th(>  boss  realizes 
what  a  good  thing  it  would  ho  to  make  sure  that  his 
"terk.s  read  them  as  well. 
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EVERYDAY  LIFE  OF  TRAVELERS 

By  J.  C.  Datcy 

To  begin  with,  wliat  is  a  traveling  man?  A  travoliug 
man  is  tho  live  wiro  wliirli  t'onvoys  the  message  of 
quality  from  the  maiintaetiirer  to  the  dealer.  There 
are  two  kinds  ol"  traveling  men,  first,  the  successful 
traveling  man,  or  salesman;  second,  the  unsueeessful 
traveling  man.  or  order-taker.  Tlie  successful  traveling 
nuiu,  or  salesman,  is  the  iiuiii  who  i^oes  out  and  gets 
orilers  by  eonvineing  the  trade  thai  he  has  the  iiuality 
and  value  received,  and  is  always  on  the  job.  The  un- 
successful traveling  man,  or  ordei'-taker,  is  the  one  who 
takes  what  he  can  get,  uses  no  argument  to  get  more 
aiul  always  wants  the  price  to  sell  the  goods,  and  gives 
more  tinu'  and  attention  to  his  personal  pleasures  than 
he  does  to  selling  goods. 

The  siu'cessful  traveling  man  is  envied  because  it  is 
human  nature  to  envy  success.  The  unsuccessful  trav- 
eling man  is  envied  because  from  all  appearances  he 
has  a  life  of  ease  and  as  they  say  "lives  on  the  fat  of 
the  land."  The  successful  ti-aveling  man  performs  the 
same  function  relative  to  the  business  he  represents 
that  the  human  heart  does  relative  to  the  circulation. 
Consequently  the  successfid  traveling  man  is  the  heart 
and  life  of  any  successful  mercantile  enterprise,  and  it 
might  not  be  amiss  to  set  forth  some  of  the  necessary 
i|ualifications  which  a  successful  traveling  man  must 
have : 

Honesty  and  integrity  in  all  of  his  business  transac- 
tions, thereby  winning  the  confidence  of  his  customers. 
He  must  be  a  good  judge  of  human  nature,  better  enab- 
ling him  to  approach  with  the  least  possible  chance  of 
offense.  He  must  be  quick  to  catch  a  customer's  re- 
quirements and  offer  intelligent  suggestions.  He  must 
be  courteous  to  all  at  all  times — he  must  be  moral,  he 
must  be  liberal — but  not  a  spendthrift.  He  must  not 
betray  his  customer's  confidence,  for  he  who  carries 
tales  is  liable  to  lose  business.  He  must  not  knock,  as 
it  centers  attention  on  the  other  fellow^  and  advertises 
him.  or  his  goods.  He  must  be  more  pleasant,  if  it  were 
possible,  when  he  does  not  get  an  order  than  he  is  when 
he  gets  one.  He  must  get  up  early  and  hustle  and  make 
time  count.  Rest  on  Saturday,  if  he  must,  rather  than 
any  other  week-day.  Cover  his  territory  system- 
atically, keep  his  appointments  promptly,  never  let 
well  enough  alone,  as  "he  who  lets  well  enough  alone 
never  gets  anything  better." 

A  traveling  man's  environments  while  on  the  road 
are  not  always  enviable.  The  road  to  success  is  not  a 
smooth  one.  A  traveling  man's  life  is  by  no  means 
enviable,  and  if  he  wins  success,  it  is  by  constant  and 
faithful  application  of  time  to  duty. 

The  traveling  man's  life  is  a  long  and  venturesome 
journey,  away  from  friends  and  home.  If  he  is  deserv- 
ing, treat  him  kindly  and  make  him  feel  at  home  when 
he  calls.  The  traveling  man  needs  your  friendship  and 
you  need  his.  Should  the  traveling  man  be  called  off 
the  road  you  would  have  to  revert  to  the  catalogue 
house  system  of  doing  business,  that  is,  buying  "un- 
sight  and  unseen,"  as  we  used  to  say  when  we  were 
boys  and  traded  knives  when  every  boy  was  trying  to 
get  the  poorest  knife  possible  so  as  to  stick  the  other 
fellow.  The  traveling  man's  life,  as  a  whole,  is  not  an 
enviable  one. 


HIS  NOTEBOOK  GOT  HIM  A  RAISE 

"Harris. '"  said  thf-  boss  as  the  junior  clerk  entered 
his  private  office,  "do  you  ever  think  of  any  suggestions 
or  ideas  for  the  betterment  of  the  business?" 

"Once  in  a  while,"  the  junior  clerk  replied. 

"Got  any  now?" 


The  junior  clerk  took  a  small  notebook  from  his 
pocket  and  began  to  turn  the  pages.  Now  and  then  he 
would  stop  to  ruminate  a  monieiit,  then  go  on. 

"About  the  best  thing  1  can  offer  is  this,"  he  said  at 
last.  "Our  lobby  downstairs  is  too  small.  We  do  a 
business  that  brings  a  lot  of  people  from  the  country 
who  know  nothing  about  the  working  of  the  store  and 
how  to  get  to  the  various  departments.  They  stand 
around  and  get  in  each  other's  way  and  often  become 
embarrassed  and  leave  the  place  without  even  looking 
around  and  giving  an  order.  Now  what  we  should 
have  woxdd  be  a  set  of  guides,  something  in  the  order 
of  bellboys  in  a  hotel,  who  w^ould  take  these  people  to 
the  departments  to  w'hich  they  desire  to  go.  When  a 
man  comes  here  to  buy  he  usually  expects  to  buy 
enough  for  us  to  afford  spending  a  little  money  on  him, 
and  I  think  the  guides  would  more  than  pay  for  them- 
selves." 

The  boss  jotted  down  the  notation  on  a  piece  of  paper. 
"Anything  else?"  he  asked. 

Harris  turned  the  pages  of  his  notebook  and  soon 
had  given  another  idea.  He  turned  a  few  more  pages 
and  then  came  forth  with  another.  The  boss  smiled 
to  himself  and  waved  his  hand. 

"You  have  given  some  mighty  good  suggestions," 
he  said,  "but  the  best  one  hasn't  come  yet.  Whatever 
put  that  idea  of  carrying  a  notebook  into  you  head?" 

Harris  laughed  in  an  embarrassed  manner. 

"Well,"  he  began,  "when  it  first  became  known  that 
you  wanted  ideas  for  the  betterment  of  the  business  I 
found  that  they  did  not  come  to  me  down  here,  but 
that  they  arrived  after  J  got  home  in  the  evening  and 
when  my  mind  was  free  from  other  things.  I  tried  to 
remember  the  ideas  and  invariably  found  I  forgot 
them  by  the  next  morning,  and  so  I  just  got  this  note- 
book to  jot  them  down  in  that  I  might  have  them  at 
hand  Avhen  you  asked  me  for  them." 

"That  is  the  big  idea  I  was  talking  about,"  said  the 
boss.  "If  every  one  in  this  establishment  carried  a 
notebook  and  jotted  dowai  the  ideas  as  they  came  to 
them  business  would  jump  $10,000  in  a  month.  I  am 
going  to  give  orders  this  moi'ning  for  seventy-five  note- 
books to  be  distributed  to  the  entire  office  force,  and, 
by  the  way,  you  remember  that  I  said  I  would  pay  a 
bonus  for  ideas  that  helped?  Yours  will  be  a  raise  of 
$5  a  week,  beginning  next  Saturday." 


"  WHAT  CAN  I  DO  FOR  YOU?" 

A  v/riter  in  Collier's  recently  made  a  psychological 
study  of  the  many  reasons  why  the  inquiry,  "What  can 
I  do  for  you?"  is  an  extremely  unfortunate,  unsatisfac- 
tory and  antique  expression.  We  have  not  the  space 
to  reproduce  the  psychology  of  the  matter,  but  suffice 
it  to  say  that  there  are  ample  reasons  why  it  gives 
many  persons  a  mighty  uncomfortable  feeling  to  be 
greeted  by  this  inane  inquiry.  In  the  first  place,  it  is 
not  the  empty-headed  salesman  who  simply  repeats 
the  formula,  ' '  What  can  I  do  for  you  ? ' '  who  is  render- 
ing a  service.  The  customer  who  comes  into  the  store 
ready  to  lay  down  hard  cash  for  stock  is  the  one  who 
is  rendering  the  service.  Let  the  salesman  give  a 
cordial  greeting  or  an  inqiiiry  based  upon  some  real 
thought.  "Can  I  show  you  something?"  is  infinitely 
better  than  "What  can  I  do  for  you?"  Some  of  the 
little  dubs  who  use  the  latter  expression  must  get  very 
much  on  the  nerves  of  customers.  Our  suggestion  is : 
Cut  out  this  inquiry  entirely  in  the  retail  store— or  any- 
where else— and  get  nearer  the  attitude  of  the  visiting 
customer.  Don't  insult  him,  anyhow.  A  young  sales- 
man cannot  be  a  tremendous  benefactor  to  him  in  any 
event. 
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Knobs  of  News 


The  Helbert  House  Furnishing  Co.  has  been  regis- 
tered at  Montreal. 

A.  J.  Bell  &  Co.,  Newcastle,  N.B.,  have  built  a  new 
furniture  warehouse. 

The  furniture  factories  at  Wingham.  Ont.,  shut  down 
(luring  July  for  stock-taking. 

Ruben  Herscovitz  has  retired  from  the  Dominion 
House  Furnishing  Co.,  Montreal. 

The  Globe  Furniture  Co.,  wholesale  and  retail  deal- 
ers, Montreal,  have  been  registered. 

J.  M.  Gibson,  lumber  dealer  and  furniture  man  at 
Saltcoats.  Sask.,  has  sold  his  lumber  yard. 

R.  K.  McCammon  has  pui-chased  the  furniture  and  un- 
dertaking business  of  C.  F.  Edwards  at  Phoenix,  B.C. 

W.  J.  JMathcr,  Wroxeter,  Out.,  has  sold  his  furniture 
and  undertaking  business  there  to  Robert  Stocks,  of 
Mindemoya. 

A.  A.  McPherson,  of  Armstrong,  B.C.,  has  purchased 
the  furniture  and  undertaking  business  of  English  & 
Blanehard,  of  that  place. 

Walker  &  McKay,  dealers  in  furniture  and  carpets, 
Seaforth,  Ont.,  have  dissolved  partnership,  and  the 
business  is  now  conducted  by  Walker  &  Whitely. 

J.  C.  M'cNabb  &  Co.,  house  furnishers  at  Cobalt,  Out., 
have  sold  their  Porcupine  branch  to  Barton  &  Easton, 
who  will  continue  the  business  along  the  same  lines 
that  have  made  the  store  successful  in  the  past. 

At  the  recent  convention  in  Toronto  of  the  Associat- 
ed Ad.  Clubs  of  the  World.  C.  B.  Hamilton,  advertising 
manager  of  the  Berkey  &  Gay  Co.,  Grand  Rapids, 
Mich.,  occupied  the  pulpit  in  Broadway  Methodist 
Tabernacle  the  first  night  of  the  meeting. 

The  Reliance  Moulding  Co.,  Toronto,  has  been  incor- 
porated with  a  capital  of  $100,000,  to  take  over  the 
business  of  the  Reliance  IMoulding  Co.  F.  R.  Phillips, 
W.  H.  Martin,  and  S.  ('.  Spangenberg  are  provisional 
directors.  Mouldings  and  picture  frames  will  continue 
to  be  made. 

W.  Muldoon  has  opened  a  new  furniture  and  furnish- 
ing store  at  202  Noi-th  May  street,  corner  Leith,  FoiM 
William,  Ont.,  under  the  name  of  P^urnishers,  Limited, 
with  a  full  line  of  household  necessities.  'Sir.  Muldoon 
is  by  no  means  a  stranger  to  the  peoi)le  of  the  Twin 
Cities,  as  he  has  been  connected  with  the  house  furnish- 
ings busineKS  there  for  the  last  six  or  seven  years. 

One  thousand  dollars'  damage  was  done  by  fire  I'c- 
cently  to  the  furniture  store  occupied  by  H.  Sapiro  & 
Co.,  r)4r)  T'.arton  street  east,  Hamilton,  Ont.  The  fire 
evirlenlly  started  in  the  rear,  where  mattresses  are 
stored,  and  before  the  reels  arrived  the  fianu-s  had  got 
a  firm  hold,  and  it  was  with  great  difficulty  that  the  fire 
was  eventually  got  under  control. 

There  is  oiu'  town  in  Ontario  that  has  no  com|)Iaint 
to  makf  about  luird  titnivs.  KImira  at  jjresent  is  ex- 
periencing a  prriod  uiiii>ii;il  prosperity.  P.uildings 
Wf»rth  over  $100,000  arc  now  in  course  of  construction, 
an. I  iinprrivements  to  the  same  value  arc  being  under- 
taken to  buildings  already  erected.  y\II  the  factories 
are  runinng,  the  board  of  trade,  with  over  100  mem- 
bers, is  active,  and  citi/ens  generally  are  boosting  the 
town,  (leneral  satisfaction  is  expressed  with  condi- 
tions Among  the  w  w  Imildings  is  ;in  addition  being 
|iul  to  the  lOliiiira  [''urnil  ui  e  I'^actory. 


NATIONAL  HOME  FURNISHERS'  CONVENTION. 

The  third  annual  convention  of  the  National  Home 
Furnishers'  Association  was  held  in  the  Grand  Central 
Palace.  New  York,  on  July  22.  2-3.  and  24.  The  con- 
vention was  called  to  order  by  the  president,  Henry 
L.  Kincaide,  and  after  the  presentation  of  officers'  re- 
ports, a  number  of  addresses  were  delivered  on  inter- 
esting business  topics.  Among  them  were  these  sub- 
jects : 

"Amalgamation  of  the  Retail  Furniture  Trade," 
Raphael  Levy,  ex-president  National  Home  Furnishers' 
Association,  Philadelphia;  "Fraudulent  Advertising." 
Chas.  A.  Smith,  president  Mass.  Home  Furnishers'  As- 
sociation, Boston;  "Organization  and  What  It  Means 
to  the  Trade,"  Paul  F.  Treanor,  treasurer  National 
Home  Furnishers'  Association.  Saginaw.  ]\rich. :  "Fac- 
tories Selling  Direct,"  Alexander  I.  Lawson,  president 
Jamestown,  N.Y.,  Retail  Furniture  Dealers'  Associa- 
tion. Jamestown,  N.Y. ;  "Relation  between  Manufac- 
turer and  Retailer,"  John  Troun.stine,  president  New 
York  Wholesale  Furniture  A.ssociation,  Brooklyn; 
"Retailing  From  Manufacturers"  Exhibits,"  John 
Buy.s,  secretary.  Grand  Rapids  Retail  Dealers'  Asso- 
ciation, Grand  Rapids;  "One  Line  a  Year,"  Chas.  E. 
Spratt.  New  York  Furniture  Exchange. 


WINNIPEG  FIRM  HAS  WINNING  BALL  TEAM. 

Banfield  &  Co..  home  furnishers,  located  on  :\rain 
street,  Winnipeg,  believe  in  the  old  adage  that  "all 
vyork  and  no  play  makes  Jack  a  dull  boy."  They  be- 
lieve that  it  is  well  for  employes  to  forget  business 
occasionally  and  indulge  in  some  good  healthy  exer- 
cise, and  as  a  means  towards  this  end  they  give  theii- 


Banflcld's  Baseball  Tram. 
Top  row— Kellock,  3  b.,  Ritcall,  l.f..  Taniuw.  1  b..  and  captain, 
.^'niilli.  c.  f.,  Hateson.  s.s.    Kiioclinir— fUcndiiininfr.  r.f..  .Mkiiwoii. 
2  I).    Sitting— Tackaborry,  c,  Ni-il,  p.    Mtusoots-Clia.s.  Tannc.v 
and  Jack  Smith. 


support  and  eo-o|)eration  each  .vear  towards  tht>  forma- 
tion of  a  baseball  club  among  the  emplo.ves  of  the 
store.  Last  .vear,  with  A.  M.  'I'aniiey.  manager  of  the 
store,  as  captain  of  the  team,  they  got  together  a 
"nine"  that  was  successful  in  winning  the  champion- 
ship of  the  House  Furnishing  League.  This  year  they 
enteii  (I  in  the  Commercial  League  of  Winnii)eg,  which 
is  eoin|)Osed  of  the  following  teams: 

Banfield  &  Co.,  John  Ijeslie,  furniture  dealers;  the 
Alaska  Bedding  Co.,  John  Deere  I'low  Co..  Carter,  Hall 
&  Klinger.  Dingle  &  Stewart,  Poliu  C'hambers,  and  the 
McClary  Mfg.  Co. 

In  addition  to  afTording  a  means  of  recreation  for 
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the  employes,  the  ba.seball  team  proves  an  ("xccllciil 
way  for  the  members  of  tlu-  stall'  to  IxH-dinr  licttcr 
aeijuaiiiteil. 


FURNITURE  MEN  AT  PLAY 

The  furiiitiin'  iravi'lrrs  rcsiiliiii;-  in  Toronto,  llaiiiil- 
toii,  aiul  IVterborougli  have  organized  a  baseball  chili, 
and  aeeording  to  Jaek  McLaughlin,  an  aulliorily  on 
the  game,  "they  are  some  team,  hclirvc  nic'"  If  you 
don't  thiidc  so.  kiok  at  their  ••i)itehm('s.""  Will  II. 
Heney  is  eaptain  of  the  team,  antl  at  their  first  game 
a  nufiith  ago  at  island  Park,  'i'oronto.  they  took  into 
eamp  the  Adams  Furniture  t'o.'s  sluggers  to  tlie  tune 
of  25  to  19  or  thereabouts. 

The  Ailams  team  was  made  up  of  Coutie,  Montgom- 
ery. Henderson.  Coryell.  Lebrun,  Mitchell.  Mellattie, 
Jeniu'r.  and  McDenough.  While  Coi'yoU  pitched  a  fine 
brand  of  ball,  tho  sluggers  on  the  other  side  connected 
at  telling  points.  E.  Bagshaw  and  W.  Pearson  were 
the  battery  for  the  winners.  Griffin  and  Souter  Averc 
the  umpires  and  scorei's,  exchanging  positions  when 
they  got  tired  shouting  decisions. 

The  other  members  of  the  winning  team  were:  Monl- 
gonu'ry,  Byron.  Mackie.  Lippert.  Dunke,  and  Menzie. 

The  winnei-s  journeyed  to  Hamilton  on  July  8  and 
played  the  furniture  retailers  there  at  the  ball  grounds 
in  Victoria  Park  before  a  couple  of  hundred  spectators. 
The  travelers  brouglit  along  a  number  of  rooters,  too, 


The  Travellers'  Winning  Team. 
Top  row— L.  Cohen,  J.  A.  McLaughlin,  B.  Byron,  A.  Dunke,  Ed. 
Lippert,  W.  Pearson.  Middle  row— J.  Montgomery,  Will  H. 
Beney.  E.  Bagshaw.  B.  Menzie.   Bottom  row— J.  Griffin  and  F. 
.1.  Mackie. 


but  the  Hamilton  boys  put  one  over,  defeating  the  tra- 
velers' aggregation  16  to  14.  There  is,  however,  some 
doubt  about  the  score  being  correct,  and  there  is  still 
some  controversy  about  it.  The  above  result,  however, 
.seemed  to  plea.s€  Louie  Yolles,  as  he  immediately  issued 
a  challenge  to  the  travelers  to  play  them  a  game  and 
so  wipe  out  the  stain  on  Toronto's  escutcheon. 

Gritfin  pitched  for  the  travelers  and  Pearson  caught. 
The  rest  of  the  team  was  made  up  of  Dunke,  Montgom- 
erj'.  Mackie,  Beney,  Armstrong,  Menzie,  and  Bateman. 
Bert  Burroughes  was  umpire,  and  his  decisions  were 

 .    J.  Montgomery  and  Billy  Beney  were  captains 

of  the  losers. 

Murray  Souter  pitched  for  the  winners,  the  rest  of 
the  team  being  made  up  of  P.  Thompson,  Goodman, 
Stems,  Kelly.  Thompson,  Nash,  Stevenson,  and  R. 
Green.  Dave  Souter  and  Billy  Sterns  captained  the 
winners. 


The  winning  of  the  game  was  due  chiefly  to  the  ef- 
forts of  George  Falconer,  who,  despite  all  rules,  per- 
sisted in  doing  the  coaching.  Bunches  of  lead  pencils 
were  offered  as  prizes  to  the  home  run  getters,  and 
souvenir  bottles  of  .jam  were  given  to  all  hands.  To 
salve  the  losers,  a  burlescjue  game  was  pulled  off  after 
I  he  big  event,  in  which  Tom  Inglis  featured.  Tom  is 
some  batter,  but  he  will  have  to  train  in  running  if  he 
wants  to  play  baseball. 

And,  talking  about  Tom's  running,  the  feature  of 
the  day's  si)orts  was  a  foot  race  between  Bert  Menzie 
and  Tom  Inglis  for  a  prize  of  $2.  They  insisted  on 
putting  the  money  in  an  old  lady's  hand.  Tom  Inglis 
won,  and  when  he  went  to  colleet  the  money  the  old 
lad}'  had  disappeared,  and  did  not  return. 

After  the  game,  Jim  Doer  took  the  players  and  visit- 
ors over  to  Dundurn  Park,  where  refreshments  were 
served  and  some  more  races  run  off. 


FURNITURE  OPENING  AT  GALT. 

The  newly-renovated  furniture  store  of  Allen  &  Ray 
at  Gait,  Ont.,  was  the  scene  of  a  busy  throng  of  visit- 
ors on  the  recent  occasion  of  the  opening  of  the  new 
premises.  The  store  donned  holiday  attire,  and  looked 
most  attractive  to  the  visitors.  The  large,  bright  win- 
dows were  nicely  illuminated  with  samples  of  the 
stock  within,  tastefully  displayed. 

The  two  floors  were  stocked  with  every  style  of  new 
furniture,  and  the  constant  flow  of  complimentary  com- 
ment must  have  been  very  gratifying  to  the  proprie- 
tors. Cut  flowers,  palms,  and  ferns  gave  a  festive  air 
to  the  store,  and  as  the  visitors  passed  along  the  aisles 
inspecting  the  fui-niture  the  scene  appeared  very  pleas- 
ing and  bright  indeed.  The  proprietors,  W.  F.  Allen 
and  D.  Y.  Ray,  very  courteously  received  their  visitors, 
and  with  the  aid  of  several  assistants  piloted  the  guests 
through  the  store,  and,  incidentally,  made  some  sales. 
Nearly  seven  hundi'ed  visitors  in  all  passed  through 
the  store  during  the  afternoon  and  evening. 

While  all  the  furniture  was  admired,  some  suites  or 
pieces  came  in  for  special  attention.  Among  these 
were  the  beautiful  Jacobean  dining  room  and  living 
room  pieces.  There  are  also  bedroom  suites  in  the  lovely 
Circassian  style.  The  gumwood  furniture,  with  the 
Kyonyx  finish,  attracted  considerable  attention  for  its 
novelty. 

The  lovely  summer  furniture  for  the  bungalow,  the 
sun  room,  living  room,  or  verandah,  were  shown  up- 
stairs, and  admiring  groups  gathered  about  that  sec- 
tion continually.  The  tanned  fumed  oak  with  tapestry 
coverings  were  shown  for  drawing  room  furniture,  and 
a  new  style  was  introduced  with  the  caned  backs.  The 
living  room  and  den  suites  were  shown  in  the  latest 
styles,  besides  an  array  of  brass  beds,  and  the  Oster- 
moor  mattresses.  Other  articles  that  young  brides 
would  view  with  pleasure  were  the  sectional  book 
cases,  kitchen  cabinets,  and  the  pretty  complete  ladies' 
secretaries. 

Gave  Away  Prizes. 

Three  prize  drawings  were  offered,  and  the  tickets 
were  very  eagerly  sought.  The  first  prize  was  a  hand- 
some secretary,  the  second  a  music  cabinet,  and  the 
third  a  pretty  jardiniere  stand.  The  lucky  numbers 
were  441,  550,  and  194.  The  second  has  been  claimed 
by  Mrs.  Hugh  Fayden,  of  Gait,  and  the  others  are  to 
be  claimed. 

Messrs.  Allen  &  Ray  are  receiving  the  hearty  con- 
gratulations of  their  many  friends  on  their  successful 
opening,  and  every  wish  for  a  continuance  of  their 
prosperous  beginning  is  expressed. 
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Furniture  Exhibits  at  Panama-Pacific  Exposition 

B\)  H.  M.  Wright 

One  may  read  mueli  of  the  culture  and  civilization 
of  a  people  in  the  architecture  and  adornment  of  the 
home.  And,  correspondingly,  improving  its  appearance 
and  comforts  must  tend  to  the  elevation  of  society  and 
the  refinement  of  the  individual.  To  gather  together 
in  one  place  at  one  time  the  various  styles  and  makes 
of  furniture  in  use  throughout  the  world  must  aiford 
opportunities  for  comparison  by  visitors  that  will  have 
an  important  educational  result.    Seeds  of  information 


Samples  of  i)ai  lor  tal>l(:^  from  The  Ueoigc  M.  Lagan  Furiiituio  To  s.  range. 


sown  by  reason  of  these  worldwide  displays  will  bear 
fruit  ill  foreign  lands  and  for  the  welfare  of  many 
peoples.  All  this  may  be  seen  at  the  Panama-Pacific 
Exposition  next  year  at  San  Francisco. 

In  one  great  groui)  in  the  Department  of  IManufae- 
tures  and  Varied  Industries  will  be  displayed  office  and 
household  furniture  and  utilities.  In  a  single  class  will 
be  exhibited  sideboards,  bookcases,  tables,  stands,  beds, 
mirrors,  desks,  files,  filing  systems,  cabinets,  wardrobes, 
chifl'onifrs,  chairs,  settees,  couches  and  lounges,  bil- 
liard tables,  vacuum  cleaiier.s,  w;ishiiig  machines,  etc. 

It  is  perhiips  a  matter  of  interest  to  business  men  to 
consider  aesthetic  values  as  a  part  of  business  assets. 
The  wide  range  of  exhibits  po.ssible  under  th(>  above 
classification  not  only  forms  a  means  for  the  extension 
of  trade,  but  it  constitutes  an  apjx-al  to  the  better  side 
oF  life,  the  love  of  the  beautiful.  We  live  in  the  home. 
Ill  a  way.  the  environment  of  nature  is  changed  for  tluit 
of  art.  "  The  four  walls  of  a  room  come  to  constitute 
the  boundaries  of  the  world.  To  make  this  "world" 
brighter  is  to  make  it  l)elter.  So  tiiat  in  the  busine.ss 
(d"  selling  furniture  there  is  unlimited  ()|)portunity  for 
placing  b(d"ore  jiossible  buyers  not  only  replicas  of 
iiistoric  styles,  but  new  creations  of  artistic  worth. 
This,  then,  is  !i  distinctive  business  asset  to  all  dealers, 
and  the  advantages  of  the  exposition  as  an  advertising 
niediuMi  by  inaiuifact urers  in  a  rajiidly  growing  conn- 
try  of  the  extent  of  Canada  are  great. 

The  whole  Canadian  exhibit  will  be  a  iiolaltle  one. 
Tlii>  first  installment  has  arrived  on  the  "•ronnds.  and 
the  palaces  are  ready.  As  all  the  world  knows,  the 
Panama-Pacific  Exposition  is  a  national  celebration  of 
the  const  rnet  ion  and  opening  of  the  Panama  ("anal. 
And  Canada  has  a  slake  in  the  canal.  Canadian  Inmber 
ami  grain  are  to  (ind  I'l-adier  egress  to  the  east  and  west 
ports  of  the  worbl  throngh  the  new  waterway.  And 
there  is  to  be  a  corres|)ondiiig  inflnence  on  trade  ami 
territorial  tlevelopment. 

Coming  l)aid<  to  fiirniinn'  displays  at  the  exjxisition. 
in  whatever  direction  their  advertising  valne  may  bi' 
considei-ed,  whether  they  indicate  new  fi<dds  to  the 


buyer  or  the  seller,  the  fact  remains  that  Canadian 
business  interests  in  this  industry  have  an  immense 
and  rapidly  developing  country — a  country  filling  with 
homes,  in  which  to  exploit  furniture.  And  they  can 
push  the  better  makes  of  furniture  as  well  as  the  more 
utilitarian,  because,  where  immigration  centres,  there 
wealth  concentrates.  The  exposition  is  the  place  to 
learn  where  to  buy  and  what  to  sell,  as  well  as  how  and 
where  to  sell.  Moreover,  the  old  and  populoiis  cities 
of  Eastern  ("anada  are  legitimate  grounds  for  pushing 
into  the  market  the  changing  styles  and  new  designs. 


SPLENDID  FURNITURE  CATALOGUE. 

The  Charles  Rogers  &  Sons  Co..  Limited.  Toronto, 
manufacturers  of  high-grade  furniture,  have  just  issued 
a  catalogue  of  their  goods.  It  is  a  splendid  example 
of  the  printers"  art.  run  off  as  it  is  on  calendered  paper, 
which  sets  the  illustrations  up  to  advantage.  Dining 
tables.  butTets.  china  cabinets,  side  tables,  arm  chairs, 
diners,  butlers'  tra.vs.  tea  curates,  tea  tables  and  tra.ys, 
parlor  and  music  cabinets,  desks  and  writing  tables, 
bookcases,  rockers,  davenports,  pedestals,  hall  seats, 
umbrella  stands,  and  similar  articles  are  embraced  in 
the  line  made  by  Rogers  &  Sons,  aiul  a  verv  good  idea 
of  their  worth  is  to  be  obtained  bv  a  glance  through 
this  catalogue,  and  the  jnirchaser  has  the  comj)an.v's 
guarantee  that  eveiy  confidence'  ina.v  be  [)laeed  in  the 
construction  and  finish  of  the  goods. 


ELMIRA  QUALITY  FURNITURE. 

"The  Elmira  Line"'  is  the  striking  title  of  the  Llmira 
Furniture  Co.'s  new  l!)14-li)ir)  catalogue,  just  issued, 
'i'his  comi)an.v  makes  diners,  liall.  and  desk  chairs,  bed- 
room and  parlor  chairs  and  rockers,  den  and  librar.v 
I'lii'iiit ni'e,  office  chairs  and  tilters.  librar.v.  parlor,  and 


card  lahles,  nndireila  and  jardiniere  stands,  and  foot- 
stools. All  these  goods  are  illusli-ated  and  described 
in  this  new  catalogue,  and  many  of  them  are  new  items. 
So  comprehensive  is  the  Klniira  line,  that  ovi-r  fifty 
pages  are  necessary  to  uive  an  idea  of  their  range.  The 
catalogue  is  printed  on  coated  paper  and  covered  in 
green  with  gold  and  blacdi  letterpress.  The  illnst rat iiui 
gis'es  an  idea  of  its  artistic  qualities. 


so 
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A  New  Town  in  West  Every  Week 

By  Norman  S.  Roni^in 

By  no  means  the  least  important  work  of  a  great 
railway  like  the  Canadian  Pacific  Railway  is  the  estab- 
lishment of  new  cities,  towns,  and  villages  along  its 
lines.  The  development  of  the  agricultural  resources 
of  Western  Canada  necessitates  a  continuous  pro- 
gramme of  railroad  construction,  and  new  lines  are 
beinjr  rapidly  carried  into  districts  not  hitherto  served, 
and.  at  the  same  time,  there  is  ,iust  as  strong  a  neces- 
sity for  these  new  towns,  which  arise  almost  auto- 
matically when  there  is  sutficient  demand  for  them. 

The  Canadian  Pacific  Railway,  through  its  depart- 
ment of  natural  resources,  is  now  engaged  in  locating 
these  towns  along  its  system  in  Western  Canada  wher- 
ever they  are  re(|uired.  The  great  influx  of  immigra- 
tion and'  the  settlement  of  hitherto  unpopulated  farm 
lands,  makes  it  essential  to  open  up  new  townsites  to 
correspond.  The  Canadian  Pacific  Railway  has  on 
its  Western  system,  which  extends  from  Fort  William, 
Ont.,  at  the  head  of  the  Great  Lakes,  to  the  Pacific 
coast,  a  total  mileage  of  about  7,800,  extending  from 
the  international  boundary  north,  the  most  northerly 
point  being  Edmonton,  which  is  about  315  miles  from 
the  boundary.  This  mileage  is  that  in  Canada  only, 
and  does  not  include  the  lines  controlled  by  the  com- 
pany in  the  western  parts  of  the  United  States.  About 
1.6r)0  miles  are  in  the  Province  of  British  Columbia, 
and  about  350  miles  in  the  western  portion  of  Ontario, 
between  Fort  William  and  Lake  of  the  Woods,  leaving 
about  5.800  miles  in  the  three  prairie  provinces  of 
Manitoba.  Saskatchewan,  and  Alberta,  the  wonderful 
agricultural  district  Avhich  the  C.  P.  R.  is  now  engaged 
in  colonizing. 

On  this  Western  system  there  are  nearly  1,200  cities, 
towns,  and  villages,  ranging  in  size  from  big  industrial 
centres,  like  Winnipeg,  Vancouver,  and  Calgary,  down 
to  the  smallest  hamlets  of  a  score  or  so  of  souls. 
Twenty-four  out  of  these  have  a  population  of  over  five 
thousand,  sixteen  of  over  ten  thousand,  nine  of  over 
twenty  thousand,  five  of  over  fifty  thousand,  two  of 
over  100.000,  and  one  (Winnipeg)  of  260,000.  The 
company's  programme  this  year  calls  for  the  placing 
on  the  market  of  an  average  of  one  new  townsite  every 
week.  These  are  mostly  along  the  new  railway  lines, 
the  most  important  of  which  in  progress  are  the  com- 
pletion of  the  Weybum  to  Lethbridge  cut-of¥,  which 
will  tap  the  very  rich  agricultural  districts  of  extreme 
Southern  Saskatchewan  and  Alberta,  the  Bassano  to 
Swift  Current  cut-off,  which  will  provide  for  an  alter- 
native main  line  route,  and  the  extension  of  the  central 
Alberta  branch,  which  runs  from  Lacombe,  from  its 
present  terminus  at  Monitor,  Alta.,  to  Kerrobert,  Sask., 
on  the  north  main  line  branch  from  Winnipeg  to  Ed- 
monton. Approximately  five  hundred  miles  of  new  line 
will  be  ready  for  operation  or  in  operation  by  the  end 
of  1914. 

In  placing  new  townsites  upon  the  market,  the  Cana- 
dian Pacific  Railway  endeavors  as  much  as  possible  to 
p-liminate  the  element  of  speculation.  The  speculator's 
operations  have  not  always  conduced  to  the  best  in- 
terests of  a  new  country  like  Western  Canada,  but 
have,  on  the  contrary,  sometimes  had  the  effect  of  re- 
tarding its  development  by  creating  inflated  values ; 
and  .iust  as  the  company  withdrew  its  six  million  acres 
of  farm  lands  from  sale  to  speculators,  by  imposing  the 
conditions  that  all  .such  lands  bought  must  be  occupied 
and  devploped,  so  in  the  case  of  townsites  it  tries  to 
Jiave  those  why  buy  town  lots  improve  them  instead 


of  liolding  them  out  of  use  pending  a  rise  in.  values. 
To  that  end,  it  has  practically  abolished  the  once  popu- 
lar system  of  auctioning  town  lots,  and  now  sells  only 
l).y  list  prices  on  the  principle  of  first  come  first  served, 
and  by  fixing  a  limit  to  the  number  of  lots  which  can 
be  ac(|uired  by  one  man  ;  and  in  some  eases  it  has  grant- 
ed a  rebate  where  buildings  to  a  stipulated  value  have 
l)een  built  within  a  stated  time  after  the  purchase. 

There  is  often  a  tendency  to  underrate  the  import- 
ance of  the  small  town,  and  to  exalt  the  big  city  at 
its  expense;  but  the  small  town  has  its  own  very  de- 
finite place  in  the  scheme  of  things,  and  plays  a  very 
useful  part  in  the  life  of  the  community.  It  is  the 
mart  and  business  hub  for  the  farmer.  The  volume 
of  trade  that  passes  through  some  unpretentious  little 
Western  town  is  sometimes  amazing;  in  fact,  it  is  a 
commonplace  that  a  country  store  is  often  a  very  much 
more  profitable  proposition  than  one  in  a  big  city. 
The  small  town  serves  as  the  social  centre  of  the  sur- 
rounding district.  To  it  the  farmer  comes  to  church, 
to  dances,  and  to  other  happenings,  as  well  as  to  sell 
his  wheat  or  to  buy  his  household  commodities;  and, 
while  it  is  small,  it  is  generally  quietly  prosperous, 
and  its  prosperity  reflects  the  success  of  those  who  are 
tributary  to  it. 


DAVENPORT  FACTORY  FOR  STRATFORD. 

The  Stratford  Davenport  Co..  Ltd.,  has  been  incor- 
porated at  Stratford,  Ont.,  with  a  capital  of  $25,000,  by 
Ernest  William  Forsberg,  Adolph  Alfred  Leipold, 
Samuel  Bell  Kind,  Gustav  Adolph  Wenzel,  John  Paul 
Reder,  Joseph  Oimak,  Michael  Reder,  W.  C.  August 
Leipold,  Loiiis  Andrew  Schuler,  and  W.  C.  F.  Leipold, 
all  of  Chicago,  to  make  and  sell  furniture,  especially 
davenports. 


MISSING  AN  OPPORTUNITY. 

The  tenth  annual  convention  of  the  Associat- 
ed Advertising  Clubs  of  America,  held  in  To- 
ronto last  month,  was,  from  the  point  of  the 
retail  dealer,  whether  furniture  man  or  not, 
one  of  the  best  conventions  ever  held  in  Can- 
ada. One  whole  section  was  devoted  to  the 
question  of  "Retail  Advertising,"  and  in  that 
department  were  given  the  views,  opinions,  and 
experiences  of  men  from  various  parts  of  the 
United  States  and  Canada — men  who  have  de- 
voted their  whole  lives  to  the  problems  affect- 
ing their  business — men  who  began  at  the  bot- 
tom of  the  ladder  and  worked  to  the  top 
through  sheer  force  of  energy  and  ability — and 
they  gave  their  views  freely  to  those  who  are 
themselves  passing  through  these  stages,  and 
who  cared  to  listen  and  question. 

Retail  dealers  who  had  an  opportunity  of  lis- 
tening to  the  papers  and  subsequent  discussions 
and  neglected  the  opportunity  missed  many 
valuable  helps  to  bring  success  to  their  busi- 
ness. 

From  time  to  time  during  the  next  few 
months  Canadian  Furniture  World  will  en- 
deavor to  give  siammaries  of  some  of  the  im- 
portant papers,  so  that  some  at  least  of  the 
helps  and  hints  may  be  placed  at  the  disposal  of 
our  readers. 
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Furniture  Factory  Short-Cuts 

The  further  manufacturers  and  consumers  of  dimen- 
sion stock  go  with  the  proposition,  the  more  numerous 
do  its  advantages  become.  The  general,  basic  argu- 
ments in  favor  of  using  lumber  cut  to  size  have  long 
been  familiar  to  the  trade;  but  the  detailed  benefits 
appear  only  with  actual  trial  of  the  proposition. 

Experience  is  beginning  to  accumulate,  and  the  re- 
sults are  the  more  impressive  by  reason  of  the  improve- 
ments brought  about,  from  every  angle.  In  a  word, 
dimension  stock  has  not  only  made  good,  but  it  has 
made  good  in  more  ways  than  it  had  been  expected 
to  do,  and  the  latter  features  furnish  a  strong  argument 
in  favor  of  the  more  general  use  of  the  plan. 

For  example,  it  was  pointed  out  uot  long  ago  that 
consumers  are  insisting  more  than  ever  before  on  carry- 
ing small  stocks,  and  on  getting  just  enough  lumber 
to  ensure  a  sufficient  supply  at  all  times.  The  dimen- 
sion stock  plan  fits  into  this  mode  of  operation  as 
though  designed  for  it,  and  the  experience  of  a  num- 
ber of  furniture  factories  in  this  connection  is  enlight- 
ening. 

When  ordinary  lumber  is  purchased,  it  is  necessary 
to  kiln-dry  it,  of  coui-se,  before  i)utting  it  through  the 
factory,  ft  is  next  to  impossible  to  arrange  receipts 
of  luml)er  on  so  exact  a  schedule  to  keep  the  kiln  filled 
and  to  ensure  an  ample  supply  of  dry  lumber  con- 
stantly being  available.  The  result  is  that,  whether 
the  consumer  wants  to  or  not,  he  is  compelled  to  carry 
a  surplus  of  considerable  extent,  and  the  rehandliiig 
of  this  lumber,  from  the  car  to  the  yard  and  fi'om  the 
yard  to  the  kiln,  is  an  added  expense  which  an  ideal 
opcratioji  of  the  system  would  get  away  from. 

This  is  aceom|)lished  by  means  of  the  dimension  sys- 
tem. Th(!  manufacturer  of  lumber  cut  to  size  kiln-dries 
his  lumber  before  cutting  it  up,  and  as  a  matter  of 
course  keeps  a  considerable  quantity  of  dry  stock  on 
hand.  When  he  gets  an  order  for  dimension  lumber,  all 
that  is  n(!C(!Ssa ry  is  to  cut  the  stock  to  size  and  siiip. 
Thus  the  consunu'r  is  nearer  to  his  supply  of  nuiterial 
by  the  lengtli  of  time  retjuired  to  dry  under  ordinary 
conditions,  and  is  conseijuently  that  much  better  off 
when  it  comes  to  i)laMning  his  purchases  and  ai'ranging 
his  Muinufact ui'ing  operations. 

In  fact,  exp(!rience  has  shown  that  the  plan  of  having 
a  st(!ady  supply  of  lumber  move  from  the  maiuifael urer 
to  the  factory  consuintir  can  be  handled  nu)re  conveni- 
ently when  dimension  lumber  is  used  than  when  ordi- 
nary stock  is  slii|)ped.  If  the  plan  of  the  consumer 
has  been  to  carry  a  considerable  stock  of  lumber,  and 
liavi!  enough  kiln-dried  s(ocl<  on  hand  to  keep  the  m;i- 
chine  room  supplied  iil  lliins,  the  use  ol'  I  lie  facili- 
ties of  the  lumberman  eMal)les  liiin  lo  rciduce  his  in- 
vestment in  stock  and  to  have  slii|)niriii.s  made  against 
his  actual  re(|uii-<'Mierits  and  not  ;i^Minst  his  future 
needs. 

In  this  connection  another  advantage  has  been  dis- 
covered. The  maiiuiaet urer  who  heretofore  has  carried 
a  considerable  amount  of  lumber  on  his  yard,  in  ord«M- 
to  have  plenty  of  slock  ready  for  the  kiln,  or  who  has 


had  a  good  deal  of  money  tied  up  in  dry  stock,  await- 
ing the  needs  of  the  cutting  department,  is  now  able 
to  take  the  same  money,  put  it  into  dimension  stock, 
and  be  ready  to  surface  the  material,  and  send  it  to  the 
cabinet  room  at  a  moment's  notice. 

In  other  words,  the  furniture  manufacturer  has  here- 
tofore been  "up  against  it"  on  the  matter  of  deliveries, 
in  a  good  many  cases,  because  of  the  difficulty  of  get- 
ting out  special  lots  in  less  than  sixty  days.  In  fact, 
nmny  furniture  men  assert  that  it  is  impossible  to  do 
.justice  to  the  work  and  put  a  piece  of  furniture 
through,  from  the  kiln  to  the  car  door,  in  less  than 
two  months. 

The  peculiar  trade  conditions  in  this  business  em- 
phasize the  disadvantage  of  not  being  able  to  ship 
(|uickly.  Usually  the  retailer  does  not  order  until  the 
last  minute,  and  when  he  wants  a  piece  of  furniture 
or  a  carload  of  it,  he  usually  wants  it  in  a  hurry  to  take 
care  of  demand  which  is  developing  at  that  time.  Delay 
m  getting  the  goods  to  him  is  freipientlv  fatal,  and 
interferes  with  the  success  of  the  manufacturer.'  I5ut 
since  he  is  not  in  a  position  to  anticipate  the  demand, 
except  in  the  case  of  staples  which  can  be  depended 
upon,  he  is  compelled  to  wait  for  orders,  and  then 
must  rush  in  order  to  get  them  out  in  time  for  use  by 
the  retailer. 

That  makes  the  big  advantage  of  being  several  im- 
|)ortant  steps  in  advance  of  the  usual  i)rocedure  all 
the  more  desirable,  if,  instead  of  putting  the  lumber 
through  the  kiln  aiul  then  having  it  cut  lo  size  in  his 
()wn  machiiu'  room,  he  can  take  the  dimension  lumber 
from  stock,  where  it  was  carried  for  just  such  an  emer- 
gency, he  can  save  from  three  to  four  weeks  in  get- 
ting out  the  goods.  And  that  much  time  is  often  "the 
ditference  between  holding  a  customei-  by  good  ser- 
vice and  losing  him  because  of  slow  deliveries. 

The  fiour  miller  seldom  carries  the  finished  goods  in 
stock.  The  chief  reason  is  that  fiour  values  are  much 
greater  than  wheat,  and  interest,  insurance,  and  other 
carrying  charges  mount  u|)  too  high  to  make  it  profit- 
able or  practicable  to  have  a  very  large  supply  of  fiour 
ahead.  I'.ut  the  mdler  does  carry  wheat  in  slock  all 
he  can  afford  to  buy  when  the 'market  is  right.  He 
wants  lo  have  his  material  where  he  can  get  it  at  short 
notice,  and  in  such  shape  lhat  he  will  not  be  delayed 
m  beginning  the  important  work  of  eonvertin"-  in'-iin 
into  tlour. 

'I'll"  furniture  manufacturers  have  learned  that  they 
can  play  the  .sam(>  sort  of  game  in  connection  with 
dini.-nsion  stock.  Instead  of  manufacturing  their  fur- 
''omplete,  and  carrying  it  in  stock,  a  procedure 
wliieh  IS  difficult  and  dangerous,  from  the  standpoint 
<•!  policy,  because  of  th.'  ab.sence  of  exact  knowledir,. 
"M  the  subject  of  demand,  they  work  up  lli.-ir  raw  ma- 
terial as  far  as  possible,  iiiidei-  Ih."  n-strietions  neces- 
sarily imposed,  and  are  thus  ready,  at  anv  time  the 
demand  for  a  given  item  develops,*  lo  begiil  it.s  manu- 
lacture  at  a  point  much  further  along  than  would  or- 
dinarily be  Ihe  case.  Kven  in  the  case  of  numbers  which 
are  doubtful  sellers,  standard  parts  can  be  provided 
""l.v  the  odd  ilenis  need  lo  be  made  up  when 
I  he  order  comes  in. 
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••We  make  a  wide  and  constantly  ili;iii<riii^  raiigo 
of  styles,"  said  a  furniture  man  not  long  ago.  "but  we 
have  found  it  to  be  a  eonsiderable  advantage  to  put 
in  a  big  stoek  of  staudanl  parts,  sueli  as  legs,  tops,  etc. 
We  order  these  for  praetieally  tlie  entire  season's  re- 
«|uireuients,  as  we  see  them,  and  then  speeity  di'liveries 
from  time  to  time  in  sutlieient  ((uantity  to  give  us  a 
big  stoek  of  this  material.  The  process  of  iiianulactur- 
ilig,  when  orders  are  received,  is  eoiisiih'ralily  slmrt cu- 
ed. We  have  much  of  the  material,  >  \  i  dii  I  lie  num- 
bers regarding  the  ilemand  for  w  hich  \ve  ai'c  uol  cer- 
tain, alreaily  nuule  up.  and  the  \vorl<  of  getting  it  out 
is  therefore  greatly  expedited.  Tins,  we  believe,  is 
one  of  the  greatest  advantages  of  using  dimension 
stock,  from  the  standpoint  of  the  cuiisuiuci'. " 

A  point  which  dimension  men  have  been  (|uick  to 
take  note  of  is  that  the  cost  of  handling  a  great  num- 
ber of  small  pieces  is  much  lai'gei-  than  the  expense 
involvetl  in  taking  care  of  tlii>  sauu>  footage  of  lumber 
of  standard  lengths.  ( 'dum'i |uciil  ly,  in  ordci'  lo  meet 
this  objcetion,  furniture  nuitcrial  is  now  siiippcii  in 
buniiles.  securetl  with  wire,  so  tluit  a  car  can  be  un- 
loaded (puckly  antl  economically. 

In  the  sanu'  connection  it  is  woith  noting  that  the 
dinn-nsion  men  are  performing  a  service  not  uidike  that 
of  the  veneer  manufacturers,  some  of  whom  match  and 
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Authentic  Model  Chippendale  Chair. 

tape  veneers  so  that  they  are  ready  to  lay  when  re- 
ceived at  the  factory.  That  is,  in  many  eases  the 
dimension  manufacturer  matches  up  lumber  that  is  to 
be  joined,  rips  it  to  size,  and  keeps  the  various  pieces 
together  in  the  bundle,  so  that  each  top  is  an  unit,  and 
the  consumer  is  a.ssured  of  having  uniformity  as  to 
color  and  figure.  This  is  a  real  service  to  the  factory 
man,  who  ordinarily  makes  many  blunders  in  setting 
out  solid  tops  through  being  unable  to  secure  uniform- 
ity in  the.se  respects. 

These  and  many  other  practical  advantages,  which 
are  developed  only  by  actual  operation  of  the  system, 
have  served  to  win  many  permanent  customers  for 
dimension  stock  manufacturers,  and  to  increase  the 


business  of  those  mills  which  provide  the  right  kind  of 
service  regarding  such  things  as  matching  up,  inspec- 
tion, etc. — Hardwood  Record. 


CHIPPENDALE  CHAIR  MODEL 

Designers  and  manufacturers  are  continually  search- 
ing the  museums  and  by-ways  of  the  antiquities  for 
specimens  of  pure  period  styles.  The  Chippendale 
chaii'  illustrated  herewith  is  an  accurate  reproduction 
of  an  original  now  in  possession  of  the  Metropolitan 
IMuseum  of  Art,  New  York,  and  for  purity  of  design, 
accuracy  of  detail  workmanship,  it  is  as  near  perfect  as 
is  possible.  The  chair  is  the  work  of  John  Helmsky, 
New  York,  who  has  secured  permission  to  make  copies 
of  any  othci-  |)icees  now  in  the  Museum. 


LOCATION  AFFECTS  MACHINERY  EFFICIENCY 

A  man  who  owns  a  woodworking  establishment  was 
having  trouble  with  his  exhaust  fan.  This  fan  would 
work  all  right  for  most  of  the  day,  but  at  five  o'clock, 
or  just  before  quitting  time,  it  would  get  stuffed  and 
have  to  be  cleaned  out.  The  boss  thought  he  would 
have  to  get  a  new  machine.  One  day,  however,  a  friend 
who,  by  the  way,  was  a  competitor  in  the  same  line, 
was  going  through  the  plant,  and  the  manager  com- 
plained to  him  about  the  fan  and  asked  if  a  new  one 
was  needed.  Right  there  the  friend  pointed  out  that 
the  fan  in  question  was  all  right,  and  that  all  it  needed 
was  a  change  of  location. 

At  the  time,  the  heavy  machinery  in  the  factory  was 
placed  on  the  ground  floor  and  the  rest  on  the  second 
floor,  while  the  boiler  and  the  exhaust  bloAver  were 
in  the  basement.  With  this  arrangement,  the  shavings 
dropped  right  into  the  fan  and  had  to  be  moved  bu,^ 
a  short  distance  to  the  shavings  bin.  Just  before 
closing  time,  however,  with  the  blocks  and  shavings 
coming  down  in  bunches,  the  fan  soon  got  cloggedi 
owing  to  the  fact  that  the  pulling  power  of  any  exhaust 
fan  is  limited. 

The  friend  suggested  that  the  fan  be  placed  on  the 
ground  floor  or  on  the  second  storey,  and  the  suction 
pipes  arranged  so  that  the  air  must  lift  the  refuse  into 
the  pipes.  This  was  done  and  there  has  been  no  trouble 
since. 


DOUBLING  DUTIES  OF  SPRINKLER  SYSTEM 

"Why  not  connect  the  sprinkler  equipment  with  the 
hot  water  heating  system  and  so  gain  this  much  addi- 
tional radiating  surface"  ?  thought  the  Gray  &  Davis 
Company  when  they  put  up  their  new  reinforced  con- 
crete factory  building.  A  difficulty  presented  itself 
with  regard  to  the  effect  of  the  hot  water  upon  the 
sprinkler  heads  which  open  at  155  deg.  Fahrenheit. 
This  was  overcome  by  attaching  the  heads  on  extensions 
of  small  piping,  the  effect  of  which  is  to  cool  below  the 
danger  point  the  water  that  collects  in  these  dead  ends. 
The  circulation  is  thus  confined  to  the  main  pipes  only. 
The  adoption  of  the  beam-and-girderless  type  of  con- 
struction was  an  aid  to  this  double  functioning  of  the 
sprinkler  piping,  since  there  are  no  projections  from 
the  ceiling  to  form  heat  pockets  and  obstruct  the  free 
movement  of  the  air  along  the  ceiling.  This  type  of 
construction  also  assists  the  natural  illumination  which 
in  this  ease  is  seen  to  be  remarkably  good.  Adequate 
general  illumination  is  furnished  at  night  and  on  dark 
days  by  tungsten  lamps  with  deep  reflectors.  Addi- 
tional lamps  similarly  equipped  are  provided  over 
benches.— Factory. 
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Above  Illustration  Represents  one  of  onr  Toronto  Buildings.     We  are  also  Erecting  Buildings  in  a 

Number  of  Other  Parts  of  Canada. 


INTERNATIONAL  MAUSOLEUM  COMPANY 

LIMITED 

OFFICES:  14.  15  and  16  FIRST  FLOOR  NATIONAL  TRUST  BLDG. 
20  EAST  KING  STREET 

(Right  close  to  corner  of  King  and  Yonge  Streeti) 

TORONTO.  ONT.,  CANADA 

THIS  is  to  inform  you  that  A.  J.  H.  Eckjinlt,  late  proprietor  of  National  Casket  Com- 
pany and  National  Silver  Plate  Company,  of  Toronto,  Out.,  has  aecepted  the 
Presidency  and  General  Management  of  the  International  Mausoleum  Company, 
and  would  be  glad  to  correspond  or  receive  interviews  with  parties  in  all  parts  of  Canada 
as  regards  erecting  these  beautiful  patent  Mausoleums,  which  are  thoi'oughlj'  sanitary 
and  much  superior  in  every  way  to  Cemetery  Crave  form  of  burial,  and  again  not  only 
much  superioi'  but  much  more  reasonable  when  taking  into  consitleratioii  the  cost  of 
grave  plots  and  monuments  also;  again  the  cost  and  worry  of  keeping  these  plots  in 
order  annually  is  eiitircily  done  away  with  by  the  adoption  of  mausoleum 
burial.  These  beautiful  buildings  are  PKUPKTl'AIi.  whereas  ('ciuctcries  are 
not  and  are  so  often  disturbed  in  the  way  of  being  moved,  etc.  Another  agreeable 
feature  in  connection  with  the  Mausoleum  is  that  when  people  are  in  deep  trouble  and 
do  not  care  just  at  the  time  about  s<'l('eting  a  family  group  of  crypts,  arrangements  can 
be  made  to  ])urehase  one  crypt  only  and  tluM:  can  decide  latei-  on  as  regards  the  selection 
of  a  family  secrtion.  and  if  so  can  arrange  a  credit  for  the  previous  purchase.  When  ar- 
ranging with  |)artics  as  regards  building  ii  mausoleum  in  your  town,  if  you  write  us  we 
will  gladly  have  someone  call  and  talU  matters  over  with  you,  and  also  forward  you 
a  lot  of  very  important  literature  bearing  upon  the  beautiful  mausoleum  burial 
pr()|)osition. 

As  Toronto  K.xposilion  is  now  near  at  hand  A.  J.  11.  Eckardt  would  be  glad  to  see  any 
of  tlie  Funeral  Directors  jind  their  friends  and  talk  matters  over  genei'ally  as  regards 
old   times  ;ind  also  the  creclion  of  niausob'iiins  in  difVei'enI  |)arts  of  I  be  count  ry. 


INTERNATIONAL  MAUSOLEUM  COMPANY,  LIMITED 

TORONTO.  ON  P..  CANADA 
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BU^•ER■S  DIRECTORY 

W  lieii  untiii^;  to  aJveitist-rs  kindly  mention  the 
l.'.\iK\ili.ui  r  luniturc  World  and  the  L'ndortaker 


A.KT8  AND  OKAFTS  FURNITURE 
U«o        Ucl  *^^u       h  uriuturo  ».'u.. 

Wlr»l(or J 
John  I'    MuiuUIl  A  Co..  F.lor» 

ASBESTOS  TABLE  COVERS. 
C«n»diaii     11.     \V.  JoliMsMiiiivillo 

Co.,  'I'oriMilo 

BABT  CARRIAGES. 
Oen'iron    Mfj    Co  .  I'oronto. 

AWNINGS 
Stamco,  Limited.  Saskstoon,  Snik. 

UENT  WOOD  FURNITURE. 
John  L'.  iluiid.  11  .t  I'o  .  Klora. 
J,  *  J.  Kohn.   loroiito  ( W.  Craig). 

BOOKCASES. 
Knrcbtfl    KiMintur,'    Co.,  Hanover. 
Globe  Werniclto  Co.,  Stratford. 
0»o.      Mct.BUBU      Kuruiture  Co.. 

Blratford. 
Meaford    Mfg.   Co.,    Meaford,  Ont. 

BUFFETS. 
B*l\    Furniture   Co.,  Southampton, 

Ontario. 

Kncchtel    Furniture    Co..  Hanover. 

Geo.      Mcl.aican      Furniture  Co., 
Stratford. 

Meaford   Mfg.  Co.,   Meaford,  Ont. 

Peppier   Bros.,  Hanover. 

Stratford   Chair  Co..  Stratford. 

Victoriaville  Furniture  Co.,  Victor- 
lavilU.  Quo. 

BEDS  (Braai  and  Iron). 

Canada  Beds.  Ltd.,  Chesley. 

Ideal  Bedding  Co.,  Toronto. 

Geo.  Gale  *  Son,  Watjrville  Que. 

Ives   Modem  Bedstead  Co.,  Corn- 
wall Cm. 

Ontario    Spring    Bed    ft  Mattress 
Co..  London.  Ont. 

Standard   Bedstead    Co.,  Victoria- 
ville. Que. 

Stamro.  Limited,  Saskatoon,  Sask. 

.'^trRtfnrd   B.d   Co..   Stratford.  Ont. 

8.  Weltflaia.  Ltd..  Montreal.  Que. 
BEDS  (Modern  Wood). 

Flora  Furniture  Co.,  Elora. 

Knechtel    Furniture    Co..  Hanover. 
BED  SPRINGS. 

Cotleran  Spring  Mattress  Co.,  To- 
ronto. 

Knechtel    Furniture   Co.,  Hanover. 
Frame  and  Hay  Fence  Co.,  Strat- 
ford. 

Gold  Medal  Fnrniture  Co..  Toronto 
Leggett  A  Piatt   Spring  Bed  Co., 

Windsor. 
Ideal  Bedding  Co..  Toronto. 
Ontario    Spring   Bed    &  Mattress 

Co..  London,  Ont. 
Stamco,  Limited.  Saskatoon,  Sask. 
S.  Weisglass.  Ltd.,  Montreal,  Que. 

BED  BOOM  CHAIRS. 
Baeti  Bros.,  Berlin. 
Bell   Furniture   Co.,  Southampton, 

Ontario. 

Elmira  Furniture  Co,  Elmira.  Ont. 
l.ippert  Furniture   Co..  Berlin. 

BEDEOOM  EOCKEBS 
Lippert  Fnrniture  Co.,  Berlin,  Ont. 

BED  ROOM  SUITES. 
B»ll   Furniture   Co.,  Southampton, 
Ontario. 

Kneehtel    Fnrniture    Co..  Hanover 
Meaford  Mfg.  Co.,  Meaford. 
Victoriaville  Furniture  Co..  Victor- 
iaville 0"» 

BEDEOOM  TABLES. 
fTiosIr-y     FiirniM]r<i     Co..  Chesley, 

BUNGALOW  CHAIES  &  SUITES 
Baeti  Bros.  &  Co.,  Berlin,  Ont. 
CABD  AND  DEN  TABLES. 

Che.sley    Furniture    Co..  Chesley, 
Ontario. 

Geo.      McLagan     Furniture  Co.. 

Stratford. 
John  C.  Mundell  &  Co.,  Klora.  Ont. 

CAEPET  BACKS 
Steel   Furnishing   Co.,    New  Glas- 
gow. N.  S. 

CAMP  FURNITURE. 
Sonthampton    Seating   Co.,  South- 
ampton. Ont. 
3tratford  Mfg.  Co.,  Stratford. 
Ideal  Beddine  Co  .  Toronto. 

CEDAE  BOXES 
D.  L.  Shafer.  St.  Thomas,  Ont. 

CELLAEETTE8. 
John  C.  Mundell  *  Co.,  Elora,  Ont. 

CHAIES  AND  EOCKEES. 
Bell   F-amiture   Co.,  Southampton, 


,1.    V.    .\ll.r.)iiKl'    '"t    Co.,  Ingersoll. 

Haeti  Bros.,  Uerlin. 

Knechtel    Furniture    Co.,  Hanover, 

John  C.   Mundell  &  Co.,  Elora. 

Stratford  Chnir  Co.,  Stratford. 

Waterloo   Kurniture  Co.,  Waterloo. 

Canadian  Rattan  Chair  Co.,  Vic- 
toriaville. 

Cold  Medal  Furniture  Co.,  To- 
ronto. 

Elmira  Furniture  Co,  Elmira,  Ont. 

Iniperml    Furniture   Co.,  Toronto, 
l.ippert  Furniture  Co.,  Berlin. 
Victoriaville   Chair   Mfg.   Co.,  Vic- 
toriaville. 

CHESTERFIELDS. 
Imperial    Fnrniture   Co.,  Toronto. 

CHIFFONIERS. 
Bell  Furniture  Co.,  Southampton. 
Knechtel  Furniture  Co.,  Hanover. 
Meaford  Mfg.  Co.,  Meaford,  Ont. 
Stratford  Chair  Co.,  Stratford. 
Victoriaville  Furniture  Co.,  Victor- 
iaville. Que. 

CHILDRENS'  SULKIES 
Jennings  Co.,  St.  Thomas 

CHINA  CABINETS. 
Bell    Furniture   Co.,  Southampton, 

Ontario 
Peppier   Bros.,  Hanover. 
Knechtel    Furniture    Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Meaford   Mfg.   Co.,   Meaford,  Ont. 

CLOCK  OASES 
Elmira    Interior    Woodwork  Co., 
Elmira,  Ont. 

COMFORTERS. 
Toronto  Feather  &  Down  Co.,  To- 
ronto. 

Stamco,  Limited,  Saskatoon.  Sask. 
COTS 

Ideal  Bedding  Co.,  Toronto. 

Ontario  Spring  Bed  and  Mattress 
Co.,  London. 

COSTUMIERS 

Elmira  Interior  Woodwork  Co., 
Elmir.i,  Ont. 

COUCHES. 

,T.  P.  Albrough  &  Co.,  Ingersoll. 

Ellis    Furniture   Co.,  Ingersoll. 

Gold  Medal  Furniture  Co..  To- 
ronto. 

Kindel  Bed  Co.,  Toronto. 
Imperial    Furniture   Co..  Toronto. 
.Tohn  C.  Mundell  &  Co.,  Elora,  Ont. 
Montreal  Upholstering  Co..  Mont- 
real. 

Steel    Furnishing   Co.,   New  Glas- 
gow, N.  S. 
S.  'Weisglass,  Ltd.,  Montreal,  Que. 

COUCHES  (Sliding). 
Ideal  Bedding  Co.,  Toronto. 
Farquharson-Gifford  Co.,  Stratford, 
Ontario    Spring    Bed    &  Mattress 

Co.,  London,  Ont. 
Stamco,  Limited,  Saskatoon,  Sask. 
Gold  Medal  Fnrniture  Co.,  Toronto. 

COUCH  FRAMES. 
Southampton    Seating    Co.,  South- 
ampton, Ont. 

CRADIiES. 
Knechtel    Furniture    Co.,  Hanover. 

CRIBS  (Brass  and  Iron) 
Ideal  Bedding  Co.,  Toronto. 
Ontario    Spring    Bed    &  Mattress 

Co.,   London,  Ont. 
Stamco,  Limited,  Saskatoon,  Sask. 
S.  Weisglass,  Ltd.,  Montreal,  Que. 

CUSHIONS. 
Stamco,  Limited,  Saskatoon,  Sask. 

DAVENPORT  BEDS. 
Farquharson-Gifford  Co.,  Stratford, 
Kindel  Bed  Co.,  Toronto. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
Montreal   Upholstering  Co.,  Mont- 
real, Que. 
Imperial   Rattan   Co.,  Stratford. 
John  C.  Mundell  &  Co..  Flora. 

DAVENPORT  FEAMES 
Elmira    Interior    Woodwork  Co., 
Elmira,  Ont. 

DEN  FURNITURE 
Elmira  Furniture  Co,  Elmira,  Ont. 
Farquharson-Gifford  Co.,  Stratford, 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

DIVANETTES. 
Lippert  Furniture  Co.,  Berlin. 
DESKS. 

Bell   Furniture   Co.,  Southampton, 


Khnira     Interior     Woodwork  Co., 
Elmira. 

Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stintford. 
,Iohn  C.   Mundell  &  Co.,  Elora. 
Stratford  Desk  Co.,  Stratford,  Ont. 

DINING-EOOM  FURNITUEE 
Crown  Furniture  Co.,  Preston. 
Kurquharson-Giflford  Co.,  Stratford, 
Lippert  Furniture  Co.,  Berlin,  Ont. 

DINING  SUITES. 
Bell   Furniture   Co.,  Southampton, 
Knechtel    Furniture    Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
John  C.  Mundell  &  Co.,  Elora. 
Peppier   Bros  ,  Hanover. 
Stratford   Chair  Co.,  Stratford. 
DINEES 

Lippert  Furniture  Co.,  Berlin,  Ont. 
DINNER  WAGONS. 

Geo.      McLagan      Furniture  Co., 
Stratford. 

Peppier   Bros.,  Hanover. 

DRESSERS. 

Bell   Furniture   Co.,  Southampton, 

Knechtel   Furniture   Co.,  Hanover. 

Stratford  Chair  Co.,  Stratford. 

Victoriaville  Furniture  Co.,  Victor- 
iaville, Que. 

Meaford  Mfg.  Co.,   Meaford,  Ont. 
EXTENSION  TABLES. 

Bell    Furniture   Co.,  Southampton, 

Berlin  Table  Mfg.  Co.,  Berlin. 

Chesley    Fvirniture    Co.,  Chesley, 
Ontario. 

Peppier   Bros.,  Hanover. 

Meaford  Mfg.  Co.,   Meaford,  Ont. 
FILING  DEVICES. 

Elmira     Interior     Woodwork  Co., 
Elmira. 

Globe  Wernicke  Co.,  Stratford. 
Knechtel  Furniture  Co.,  Hanover. 
Geo.      McLagan      Furniture  Co., 
Stratford 

FILING  CABINETS 
Globe  Wernicke  Co.,  Stratford,  Ont. 

FOLDING  CHAIES. 
Ideal  Bedding  Co..  Toronto. 
Southampton    Seating   Co.,  Soutli- 

amptoji,  Ont. 
Stratford  Mfg.  Co.,  Stratford. 

FOLDING  TABLES. 
Chesley    Furniture    Co.,  Chesley, 

Ontario. 
Hourd  &  Co.,  London. 
Stratford  Mfg.  Co..  Stratford. 

FOOTSTOOLS 
Elmira  Furniture  Co,  Elmira,  Ont. 

GRASS  FURNITURE  (Chinese) 
Jennings  (^o.,  St.  Tliomas 
HALL  RACKS 
Chesley    Furniture     Co.,  Chesley, 
Ontario. 

Lippert  Furniture  Co.,  Berlin,  Out. 
HALL  SEATS  AND  MIRRORS. 

Chesley    Furniture    Co.,  Chesley, 
Ontario. 

Geo.      McLagan     Furniture  Co., 

Stratford. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
Meaford   Mfg.  Co.,   Meaford,  Ont. 

HALL  TREES. 
Chesley    Furniture    Co.,  Chesley, 

Ontario. 

Geo.      McLagan     Furniture  Co., 
Stratford. 

HAMMOCKS 
Dominion     Hammock     Mfg.  Co., 
Dunnville,  Ont. 

HAMMO-COUCHES. 
Ideal  Beddine  Co.,  Toronto. 

INVALID  CHAIES. 
Gendron  Mfg.  Co.,  Toledo,  Ohio. 
Victoriaville   Chair  Mfg.   Co.,  Vic- 
toriaville. Que. 

lEONING    BOARDS  AND 
DRYERS. 
Chesley    Furniture    Co.,  Chesley, 
Ontario. 

Stratford  Mfg.  Co.,  Stratford. 
JARDINTEEE  STANDS. 

Chesley    Furniture    Co.,  Chesley, 
Ontario. 

Elmira  Furniture  Co,  Elmira,  Ont. 

Elora  Furniture  Co.,  Elora. 

Geo.      McLagan     Furniture  Co., 

Stratford. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 

KITCHEN  CABINETS. 
H.    E.    Furniture    Co.,  Milverton, 
Nagrella  Mfg.  Co.,  Hamilton. 
Knechtel     Kitchen     Cabinet  Co., 

Ltd.,  Hanover,  Onl. 

KITCHEN  TABLES. 
Chesley    Furniture    Co.,  Chesley, 

Ontario. 

Knechtel   Furniture   Co.,  Hanover. 
Victoriaville  Furniture  Co.,  Victor- 
iaville. 

LADIES'  DESKS 
Meaford   Mfg.   Co.,    Meaford,  Ont. 


LAWN   SEATS   AND  SWINGS. 

Southampton   Seating   Co.,  South- 
ampton, Ont. 
Stratford    Mfg.    Co.,  Stratford. 

LIBRAET  TABLES. 
Bell   Furniture   Co.,  Southampton, 
Chesley    Furniture    Co.,  Chesley, 

Ontario. 
Peppier  Bros.,  Hanover. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Elmira    Interior    Woodwork  Co., 

Elmira,  Ont. 
Geo.      McLagan      Furniture  Oo., 

Stratford. 
Meaford  Mfg.   Co.,   Meaford,  Ont. 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

LIVING-EOOM  FURNITUEE 
Lippert  Furniture  Co.,  Berlin,  Ont. 

LOUNGES 
J.   P.  Albrough   &   Co.,  Ingersoll. 

LUXURY  CHAIES. 
Lippert   Furniture   Co.,  Berlin. 
MAGAZINE   RACKS  AND 
STANDS. 
Chesley    Furniture    Co.,  Chesley, 
Ontario. 

Geo.      McLagan      Furniture  Co., 
Stratford. 

MATTRESSES. 

Berlin  Bedding  Co..  Toronto. 

Canada    Mattress     Co.,  Victoria- 
ville, Que. 

Gold     Medal    Furniture    Co.,  To- 
ronto. 

McKeilar  Bedding  Co.,   Fort  Wil- 
liam, Ont. 

Ontario    Spring   Bed    &  Mattress 
Co.,  London,  Ont. 

Stamco,  Limited,  Saskatoon,  Sask. 

Standard   Bedding  Co.,  Toronto. 

Antiseptic  Bedding  Co.,  Toronto. 

■^'leal  Bedding  Co..  Toronto. 

Pischman  Mattress  Co.,  Toronto. 
MANTELS — Wood,  Tile 

Elmira    Interior    Woodwork  Co, 
Elmira,  Ont. 

MANTELS— Electric 

Elmira    Interior    Woodwork  Oo., 
Elmira,  Ont. 

MEDICINE  CABINETS. 

Chesley    Furniture    Co.,  Chesley, 
Ontario. 

Meaford  Mfg.  Co.,   Meaford,  Ont. 

MORRIS  CHAIRS. 
Ellis  Furniture  Co.,  Ingersoll. 
Imperial  Rattan  Co.,  Stratford. 
Knechtel   Furniture   Co.,  Hanover. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
John  C.  Mundell  &  Co.,  Elora. 
Waterloo  Furniture  Co.,  Waterloo. 

MUSIC  CABINETS. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Knechtel     Kitchen     Cabinet  Co., 
Ltd.,  Hanover,  Ont. 

ODD  CHAIRS 
Lippert  Furniture  Co.,  Berlin,  Ont. 

OFFICE  CHAIRS. 
Bell    Furniture   Co..  Southampton, 
Elmira  Furniture  Co,  Elmira,  Ont. 
Knechtel   Furniture   Co.,  Hanover. 
H.  Krug  Furniture  Co.,  Berlin. 
Stratford  Chair  Co.,  Stratford. 
J.  &  J.  Kohn,  Toronto  (W.  Craig). 
John  C.  Mundell  &  Co.,  Elora,  Ont. 

OFFICE  TABLES 
Stratford  Desk  Co.,  Stratford,  Ont. 

PAEK  SEATS. 
Southampton    Seating    Co.,  South- 
ampton, Ont. 
Stratford   Mfg.   Co.,  Stratford. 
PARLOE  CHAIES  and  ROCKERS 
Ellis   Furniture  Co..  Ingersoll. 
Elmira    Interior    Woodwork  Co., 
Elmira. 

John  C.  Mundell  &  Co.,  Elora,  Ont. 
Waterloo  Furniture  Co.,  Waterloo. 

PAELOE  FEAMES 
Elmira    Interior    Woodwork  Co., 
Elmira,  Ont. 

PAELOE  SUITES. 
Elmira     Interior     Woodwork  Co., 
Elmira. 

Ellis  Furniture  Co.,  Ingersoll. 
Knechtel   Furniture   Co.,  Hanover. 
Waterloo  Furniture  Co.,  Waterloo. 
Gold    Medal    Furniture    Co.,  To- 
ronto. 

Lippert  Furniture  Co.,  Berlin. 
PARLOR  TABLES. 

Chesley    Furniture    Co.,  Chesley, 
Ontario. 

Geo.      McLagan     Furniture  Co., 

Stratford. 
Meaford  Mfg.  Co.,   Meaford,  Ont. 
Elora  Furniture  Co.,  Elora. 
Elmira  Furniture  Co,  Elmira,  Ont. 
Knechtel   Furniture    Co.,  Hanover. 
Peppier  Bros..  Hanover. 

PEDESTALS. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
Geo.      McLagan      Furniture  Co., 

Stratford. 
Peppier  Bros.,  Hanover, 
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"aOTM  CENTURY" 


PILLOWS. 
Ontario    Spring    Bed    &  Mattress 

Co.,  London,  Ont. 
Stamco,  Limited,  Saskatoon,  Sask. 

Toronto  i'ealher  &  Down  Co.,  To 
ronto. 

Ideal  Bedding  Co.,  Toronto. 

PILLOW  SHAM  H0LDEE3. 
Tarbo.x  ilfg.  Co.,  Toronto. 

HATTAN  FURNITURE. 
Imperial  Uattan  Co.,  Stratford. 
Canadian    Rattan    Chair    Co.,  Vic 

toriaTllle,  Que. 
Gendron  Mfg.  Co.,  Toronto. 

RECLINING  CHAIRS. 
Ellis  Furniture  Co.,  IngersoU. 
Knechtel    Furnilurf    Co.  Hanover. 
Lippert  Furniture  Co.,  Berlin,  Ont. 
John  C.  Mundell  &  Co..  Elora,  Ont. 

RUG  RACKS 
Steel   Furnishing   Co.,    New  Glas- 
gow, N.  S. 
SECTIP'TAL  BOOKCASES 
Knetchel  1  jrniture  Co.,  Hanover, 
Globe  Wernicke  Co.,  Stratford. 

SCHOOL  FURNITURE. 
Bell    Furniture   Co.,  Southampton, 

SIDEBOARDS. 
Knrchtel    Furniture    Co.,  Hanover. 
Meaford   Mfg.   Co.,   Meaford,  Ont. 
Stratford  Cliair  Co..  Stratford. 

STORE  FRONTS 
Kkwneer  Mfg.  Co.,  Toronto. 

TABLES. 
Berlin  Table  Mfg.  Co.,  Berlin,  Ont. 
Bell   Furniture   Co.,  Southampton, 

Ontario. 
Elora  Furniture  Co.,  Elora. 
Knechtel    Furniture    Co.,  Hanorer. 
John  C.  Mundell  &  Co.,  Elora. 
Orillia    Furniture    Co.,  Orillia. 
Peppier  Broi.,  Hanover. 
Stratford  Chair  Co.,  Stratford. 
Viotoriaville  Furniture  Co.,  Victor- 
laville.  Que. 

TABOURETTE8. 
Elora  Furniture  Co.,  Elora. 
Kensington   Furniture   Co.,  Qoder 
ieh. 

TAPESTRY  CURTAINS 

Dominion     Hammock     Mfg.  Co., 
Dunnville,  Ont. 

TELEPHONE  STANDS. 
John  0.  Mundell  &  Co.,  Elora,  Ont. 

TYPEWRITER  DESKS. 
Elmira     Interior     Woodwork  Co., 
Elmira. 

Stratford  Desk  Co.,  Stratford,  Ont. 

UPHOLSTERERS'  SUPPLIES 
Ellis    Furniture   Co.,  Ingersoll. 
Gold    Medal     Furniture     Co.,  To 

ronto. 

UPHOLSTERED  FURNITURE 

Bttctz  Bros.,  Berlin. 
Ellis   Furniture  Co.  IngersoU. 
Farquharson-Giflford  Co.,  Stratford, 
Ont 


Imperial  Rattan  Co.,  Stratford. 
Impeiial  Furniture  Co.,  Toronto. 
John  C.  Mundell  &  Co.,  Elora. 
Knechtel   Furniture    Co.,  Hanover 
Waterloo  Furniture  Co.,  Waterloo 
Gold    Medal     Furniture     Co.,  To 
ronto. 

Quality  Furniture  Makers,  Welland. 

A.  J.  Scafe  &  Co.,  Berlin. 

VACUUM  CLEANERS. 
Onward  .Mf?.  Co.,  Berlin. 

VERANDAH  FURNITURE. 
Imperial  Rattan  Co.,  Stratford. 
Southampton    Seating   Co.,  South 

amptcji,  Ont. 
Strutlord    Mfg.   Co..  Stratford. 

WARDROBES. 
Knechtel  Furniture  Co.,  Hanover 
Meaford  Mfg.  Co.,   Meaford,  Ont. 
Stratford  Chair  Co.,  Stratford. 

FACTORY  SUPPLIES 

BRASS  TRIMMINGS 
Stratford  Brass  Co.,  Stratford. 

CLAMPS. 
Batavia  Clamp    Co.,   Batavia,  N.Y. 

iURNlTURE  SHOES. 
Onward  Mfg.   Co..  Berlin. 

DRY  KILNS. 
Morton  Dry  Kiln  Co.  Chicago 
FURNITURE  HARDWARE 
Stratford  Brass  Co.,  Stratford.  Ont. 

GLUE    JOINTING  MACHINES. 
Canadian    Linderman    Co.,  Wood 
stock. 

KAILS 

P.  L.  Robertson  Mfg.  Co.,  Milton. 

PLATING 
P.  L.  Robertson  Mfg.  Co.,  Milton, 
Ontario. 

RIVETS  AND  SCREWS 
P.  L.  Robertson  Mfg.  Co.,  Milton, 

SPRINGS. 
James  Steele,  Guelph. 
Ideal   Bedding  Co.,  Toronto. 

SPANISH  LEATHER. 
Lackawanna  Leather  Co.,  Hacketts 
•.Twn,    N.  J. 

STERILIZED  HAIR. 
Griffin    Curled    Hair   Co.,  Toronto. 
TABLE  SLIDES 

B.  Walter  &  Co.,  Wabash,,  Ind. 

TRUCKS. 
W.   I.    Kemp  Co.,    Ltd.,  Stratford. 

VARNISHES. 
R.  C.  Jamieson  &  Co.,  Montreal. 
Ault  *  Wiborg,  Toronto. 

VENEERS. 
Adams  &  Raymond  Veneer  Co.,  !■ 
dianapolis,  Ind. 

VENEEH  PRESSES. 
Wm.  R.  Perrin  &  Co  ,  Toronto. 

WASHERS 
P.  L.  Robertson  Mfg.  Co.,  Milton. 


Invalid  Chairs  and  Tricycles 
of  every  description. 

This  has  been  our  stud)  for  tliirly- 
five  years.  We  build  chairs  that 
suit  the  requiromt-nts  of  any  case. 
Write  us  for  calaloj^uc  \o.  20  and 
|)r  ices,  if  interi'stoil. 

Gendron  Wheel  Co.,  Toledo,  0.  U.S.A. 


READ    THIS    ISSUE  FROM 
COVER  TO  COVER 

I'licii  you  will  ;iirro(>  Muit  this  Paper 
i.s  wort  li  t  CM  t  iiiio  tlic  price. 

$1.00  per  Year 
Send   Your  Suhiicriptiiyn  in  to-day. 

THE  COMMERCIAL  PRESS,  LIMITED 

.52  Colbornr  .Strrrl,  Toronto. 


And  Linoleum  Racks 


SAVE  LABOR, 
MAKE  QUICK 
SALES, 
PAY 
PERPETUAL 
DIVIDENDS, 


THE  GREATEST 
SILENT 
SALESMAN 
ON  EARTH. 
THOUSANDS  IN 
USE  TO  DAY. 


THE  Steel  Furnishing  CaUwiTEo. 

New  G  lasgow,  N.S. 


S 


TEELE'S 
TANDARD 
OFA 
PRINGS 


If  you  are  a  maker  of  hiy  h  tirade 
Upholstered  I'  uniiture  \  ou  should 
use  our  Springs.  We  positively 
g'uarantee  that  our  Springs  will 
never  set,  and  the  prices  will 
please  \  ou  too. 

Makers  of  Sofa  Springs  since  1886 

JAMES  STEELE,  Limited,  Guelph,  Ont. 


For  Sale 
Wanted 


TERMS  FOR  INSERTION 

25  Cents  per  line,  one  insrrtion 
Four  lines  once  for  $  1 .00.  three 
times  for  $2.00. 

Cash  must  accompany  the  order 
No  accounts  booked. 

MINIMUM  50  CENTS 


FURNITURE  aihl  iliiuse  Km  iiishiiii;  luisiiiess  for  sale.  Cood 
town.  Sin  rounding  country  in  British  (."oliunhia.  l{easons  for 
selling,  failing  health.  For  full  iiarticulars  ajiply  Box  12S, 
•  iinadian  Furniture  WorM  ,mmi1  The  I'ndcrtakor,  eolborne 
St.,  Toronto.  14-S-a 

FOR  SALE — Undertaking  business  in  an  excellent  town  in 
Ontario,  with  large  country  trade.  A  golden  opiiortuiiity  and  a 
liMrgain  for  (|ui(d<  sale.  Host  reasons  for  selling.  Hex  (iSI, 
Canadian  Furniture  World  and  The  Umlertakor,  W'l  Uolborne 
St.,  Toronto.  H-S-.T 


FOR  SALE — Furniture  and  Undertaking  business  in  Western 
i':iiiMda.  For  |>articiilars  write  at  once  to  Mrs.  \.  Metcalf,  Tre- 
ii.TMc,  Mmii.  lt-7-:! 


FOR  SALE — Double  deck  casket  wagon,  built  by  Uunniiighain, 
lidihesler;  <'ost  ^HOO.OO;  very  little  used;  chetip  for  ipiick  sale. 
I'lioto  on  application.  Mox  ILM),  Canailian  Furniture  Worhl  aiicl 
rite  Undertaker,  'XI  Colborne  St.,  Toronto.  14-S-l 


FOR  SALE — Furniture  and  Undertaking  in  town  of  Staynor; 
.-tnldislicil   twenty  years.     Forced   to  gi\e  up  business  on  ac 
■  uiint   of  getting  ilisabled.     .\ct  (|uick  —  low  rent.  Address 
Mtithers,  Htnyiier,  Out. 


n. 

II  SI 


VENEER  PRESSES  WANTED— Several  second  liiind  veneer 
[■ic  -..,i's  u.'inlcil.  Scud  full  p;irl  iculars  to  Hriinlford  I'iano  I'ase 
'  n.,  HiMMtford.  Out. 

F'OR  SALE  -Four  hearses,  sidl  !il  half  price,  going  out  of  the 
M  jirsc  business.    f)ur  hearses  are  nitide  of  the  very  b(>sl  stock, 
I'liglish   Collenge  axles  :ind   best    workninnsliip.     .\lso  wagon 
ties  ami  thrt<e  seated  carriages.    W  rite  for  parlicuhirs,  \V.  .1. 
I  liuiniisuu  <^  8ou,  Loudou,  Out.  l'i'8-3 
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Dominion  Casket  Co.,  Limited 


,    ,         iD>tNo.  1U20.    Nights.  SundiTs 
I  ud  HoHdavs     Nos.  1069-1101 


Guelph,  Ont. 


WE  SOLICIT  YOUR 
EXPRESS  WORK 


No.  132 


Combination  Metallic  Casket,  sealed  inner  top,  made  in  "K"  panel  and  trimmed  throughout  with  fine 
Bosco  Silk  or  Satin,  non-corrosive  handles  put  on.  This  makes  a  very  complete  outfit  manufactured 
only  by  us. 


No.  168 

Massive  Octagon  Casket,  swell  corner,  one  and  one-half  inch  plates,  made  with  "C"  panel,  Bosco  or 
Satin  crushed  trimming,  covered  with  fine  black  broadcloth  or  any  shade  of  embossed  plush.  In  using 
goods  made  by  the  Dominion  Casket  Co.,  the  dealers  obtain  a  pleasure  by  assuring  their  customers  entire 
satisfaciion.  A  thoroughly  pleased  customer  will  do  more  for  your  business  than  any  other  form  of 
advertisement. 

Watch  for  our  Exhibit  at  Toronto,  during 
Canadian  Embalmers '  Convention  at  126 
King  Street  West. 
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Undertakers'  Department 


Problems  affecting  the  Undertaking  Profession  are  here  discussed  and  readers  are  invited  to  send  letters 
expressing  their  views  on  any  of  the  subjects  dealt  With    News  of  the  profession  throughout  Canada. 


Physical  Agents  in  Disinfection — II. 

By  Professor  H.  S.  Eckels 
Daan  of  Eckels'  College  of  Embalming,  'Phitadetpbia,  'Pa. 

Dry  vs.  Moist  Heat. 

Dry  heat  i.s  not  as  satisfactory  a  disinfectant  as  moist 
heat,  especially  as  it  lacks  penetration,  and  is  injurious 
to  clothing,  fabrics,  etc.  The  temperature  needed  to  de- 
stroy most  pathogenic  bacteria  will  scorch  many  arti- 
cles, and  the  over-drying  renders  them  very  brittle,  and 
also  fixes  stains,  if  any,  so  that  they  will  not  wash  out. 
Albuminous  materials  coagulate  with  heat  and,  there- 
fore, dry  heat  should  not  be  used  for  the  disinfection  of 
fabrics  containing  bloodstains,  sputum,  excreta  or  simi- 
lar substances.  It  raa.y,  therefore,  be  practically  disre- 
garded by  the  disinfector,  as  he  will  find  other  methods 
more  practical  and  of  greater  value.  Burning  is  mostly 
confined  to  the  destruction  of  those  articles  that  are 
known  to  be  contaminated  with  infectious  matter,  and 
as  it  is  instantly  fatal  in  its  action,  it  should  certainl.y 
be  used  in  the  destruction  of  cloths  and  articles  of  little 
value,  together  with  mattresses,  old  upholstered  furni- 
ture, carpets,  etc.,  that  are  known  to  be  laden  with  dis- 
ease germs.  In  ca.ses  of  tuberculosis,  where  the  patient 
has  lived  many  months,  probably  years,  in  the  one  room 
and  is  naturally  sujjposed  to  have  contaminated  the  en- 
tire room  and  contents,  should  the  draperies  and  ear- 
pet  not  be  of  sufficient  value  to  pay  for  disinfection, 
they  should  be  burned  without  delay,  for  in  no  other 
disease,  as  in  lubei'culosis,  does  the  germ  lurk  in  like 
manner  in  furnishing,  and  wait  favorable  opportunity 
for  its  development. 

The  burning  of  garbage  and  refuse  is  also  the  safest 
method  of  disposing  of  these  substances  from  a  sanitary 
standpoint,  and  the  disinfector  can  feel  safe  in  his  work 
when  he  knows  he  has  finally  dist)osed  of  by  burning 
an.v  questionable  substance  that  nui.v  convey  disease. 
Caution  shoubl  be  taken  to  see  that  an  infected  room  is 
not  swept  until  after  it  has  been  thoroughly  disinfeet- 
ed,  both  with  gases  and  solutions.  The  .sweeping  stirs 
U[)  the  dust  ladfucd  with  bacteria  or  disease  germs  that 
liave  settled  into  it  and  are  protected  by  the  dust  cov- 
ering them  for  the  time  being,  and  sweeping  would  be 
the  surest  means  of  distributing  these  minute  organ- 
isms info  the  atmosphere  throughout  the  entire  house, 
and  be  the  cause  of  eommunicat  ing  a  further  spread  of 
the  disease. 

Instead  of  sweeping,  the  floor  should  lie  trejiti'd  witli 
a  solution  of  bichloride  of  mercury,  or  spiiived  with 
foi'maldehyde  iind  thoroughly  scrubbed  an<l  cleansed. 
A  (!ase  thai  has  come  to  my  notice  within  the  last  few- 
days  proved  that  hy  such  carelessness  scarlet  fever  was 
spread  anu)ng  an  entire  family.  One  of  the  children 
was  taken  sick  with  scarlet  fever  and  these  |)recantions 
were  i\ot  properly  observed,  resulting  in  tin-  death  of 
the  child,  a  girl  of  twelve  years,  with  tlie  possibility  of 
more  deaths  occuriing  in  the  family  later  on. 

I'jlecl  I'icity,  anotliei-  of  the  |)hysieal  agents,  is  one 


that  will  be  found  to  be  of  little  j)raetical  value  to  the 
disinfector.  For  the  purification  of  water,  it  has  con- 
siderable merit.  l)ut  it  is  an  agent  that  the  disinfector 
will  have  little  occasion  to  use  and,  therefore,  need  not 
be  gone  into  further  here. 

Value  of  Sunlight. 

Sunlight  is  a  jiliysical  agent  wliose  disitifect ing  ac- 
tion is  of  tile  greatest  assistance,  and  the  benefit  to  be 
derived  from  its  application  cannot  be  suffieientl.v  im- 
pressed upon  the  notice  of  tlie  disinfector.  Disease 
germs  cannot  live  long  whei-e  the  direct  rays  of  the  sun 
can  reach  and  have  full  ])ower  to  destroy,  and  its  im- 
poi'tance  in  i)i'evenfing  and  destroying  micro-oi'ganisms 
ill  XatiU'c  caiiiiol  he  ovei'est iiiiated.  Xeitlier  can  its 
jfurifying  and  life-giving  pi'o])eiisil  ies.  Sunlight  (so  es- 
s.'iitia]  to  the  gi'owth  of  liuman.  animal  and  vegetable 
life)  is  fatal  to  bactei'ia  in  any  foi-m,  and  observations 
prove  that  the  most  deadly  of  the  spoi-e-bearing  dis- 
eases resist  the  direct  action  of  the  suiTs  rays  in  no  case 
longer  than  fort.v-foui'  hours. 

The  disinfector  should  always  use  the  sunlight  in 
supplenu'iiting  his  oth(M-  methods  whenever  i)()ssil)le. 
Rooms  and  objects  ma.v  always  be  suniu'd  and  aired  to 
advantage  after  disin f(»ct ion.  especially  carpets,  cur- 
tains and  other  hangings  which  can  be  I'emoved  from 
the  room.  These  should  be  exposed  to  the  direct  ra,vs  of 
the  sun  foi'  a  da.v  or  two  at  least.  Tlu^  disinfector  should 
not  be  confused  by  tlie  appai'cnt  contradiction  regard- 
ing the  efficacy  of  the  sun's  rays  as  a  physical  disinf(>ct- 
ing  agent.  It  has  direct  and  positive  powers,  and  the 
more  direct  tlie  i-a.vs,  the  greater  its  power. 

The  seeming  contradiction  of  this  would  be  that  in 
Tuba.  India,  and  near  the  e(|uator.  wher(>  the  sun's  ra.vs 
are  the  sti'ongest,  there  ai'c  to  he  found  the  most  deadlv 
epidemic  diseases  known  to  man.  namely:  .Asiatic  chol- 
era, bubonic  plague,  and  yellow  fevi'r.  The  reason  why 
these  are  so  i)revalent  there  is  on  account  of  the  warm 
climate  and  moist  atmosphere.  These  conditions  aid 
the  development  of  bacteria,  and  when  the  bacteria  are 
protected  from  the  ra.vs  of  the  sun.  they  develop  in  an 
alarming  degi'ee  and  in  epidemic  form. 

In  the  tivinspor-tat  i(ui  rules  which  have  i-eceiveil  the 
endoi'sement  of  the  National  I''iinei-al  Directors'  Asso- 
ciation, provincial  boards  of  health,  and  the  Associa- 
tion of  the  American  Haggage  Agents,  ji  hi.ver  of  drv 
cotton,  not  less  than  one  inch  thick,  is  used  to  enveloji  a 
Iiody  pi-epared  for  transporlalion  when  dead  of  some 
contagious  disease,  for  the  purposi^  of  prt>venting  the 
spread  of  an.v  diseas(>  germ  which  ma.v  not  have  been 
destro.ved.  and  thus  give  further  protection  to  those 
who  are  compelled  to  handle  such  cases.  This  rule 
slnndd  receive  the  hearty  co-operation  and  support  of 
every  intelligent  and  conscientious  embalmer.  I'oi-  while 
there  is  a  possibility  of  an.v  such  germs  not  being  de- 
sti'oved  b.v  the  previous  treatment,  tliis  dry  cotton  one 
ini'li  thick  will  prevent  the  germs  of  any  disejise  pcne- 
t  rat  ing  t  hrough  it . 

h'or  germs  to  multiply  it  is  necc'ssary  for  theni  to  have 
moisture,  jind  this  dry  cotton,  absorbing  all  of  this 
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Funeral 

Utrector 

We  carry  a  complete  line  of 

Funeral 

Supplies. 

We  are  open  Day  and  Night. 

W^e  have  sent  you  our  Catalogue, 

if  not,  a 

post  card  will  bring  it. 

We  would  ask  you  for  a  trial  < 
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Always  at  your  service 
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moisture,  deprives  them  of  their  power  of  reproduction 
and  effeetually  prohibits  their  further  dissemination. 
While  discussing  the  subject  of  physical  agents,  I  be- 
lieve it  will  be  of  interest  for  you  to  know  the  various 
ways  they  are  used  in  the  different  countries  for  the 
destruction  of  the  dead.  For  instance,  the  Parsees,  of 
India,  who  represent  the  highest  type  of  civilization 
and  culture  in  the  East,  use  burning  for  the  destruction 
of  their  dead  bodies,  and  undoubtedly  this  is  the  most 
cleanly  and  healthful  method  in  that  particular  coun- 
try. 

Customs  of  India. 

India  is  well-known  as  the  hot-bed  of  the  most  dead- 
ly diseases  known  to  man,  namely :  Asiatic  cholera  and 
bubonic  plague,  and  were  the  rest  of  the  various  de- 
nominations of  India  to  destroy  their  dead  bodies  in  a 
like  manner,  there  would  undoubtedly  be  an  elimina- 
tion of  these  diseases  in  a  short  space  of  time,  but  the 
custom  for  centuries  has  been  for  each  particular  caste 
to  use  their  own  methods  of  burial,  with  the  result  that 
the  lower  caste  of  Hindoos  insist  on  burying  their  dead 
at  night  in  the  Ganges,  thus  contaminating  that  river 
and  doing  much  to  accomj)lish  the  continuation  of  these 
diseases. 

On  the  "Tower  of  Silence,"  outside  the  city  of  Delhi, 
in  India,  the  dead  are  carried  and  left  for  the  vultures 
to  consume.  In  a  short  space  of  time  after  the  body  has 
been  placed  there,  there  is  nothing  left  hut  a  few  bones 
Avhich  are  afterwards  gathered  by  the  relatives  an.! 
buried.  Although  this  method  is  revolting  to  contem- 
plate, yet  in  practice  it  is  known  to  be  effective  against 
the  spread  of  disease,  especially  as  the  dead  are  not 
kept  for  any  length  of  time,  but  are  carried  there  with- 
in a  few  hours  after  their  decease. 

Certain  tribes  in  Central  America,  also  in  Centi-al 
Africa,  have  a  custom  of  i)laeing  their  dead  high  in  tlie 
air  on  poles  or  scaffolds  and  allowing  the  aii'  to  decom 
po.se,  dry  and  finally  disintegi'af e  them.  This  geiu'rally 
takes  place  in  those  higher  altitudes  where  the  air  is 
rarefied,  and  the  increased  oxygen  in  the  air,  acting  as  a 
preservative  on  the  body,  arrests  the  processes  of  deca.v, 
dries  and  mummifies  the  body,  so  that  it  is  free  from  ob- 
noxious odors,  and  is  as  well  preserved  (except  for  a 
dried,  leathery  a{)pearance)  as  if  it  had  been  eml)alm- 
ed.  fn  these  cases  the  action  of  the  sun  and  air  serves 
to  thoroughly  dry  out  all  the  element  known  as  IL.O,  or 
water,  this  being  (piickly  absorbed  by  the  prej)onder- 
ance  of  oxygen  present  in  the  air,  while  the  rarefied  air 
effectually  preserves  tlictn  nntil  the  body  finally  dis- 
integrates and  returns  to  dust. 

fn  ascending  high  inf)untains,  such  as  Pil<e's  Peak, 
the  peculiar  efifeet  which  is  felt  is  due  to  the  decreased 
pressure  to  the  extracardiac  atinosphere,  and  is  known 
as  cardiac  failure.  It  is  caused  by  the  expansion  of 
the  heart,  which,  lying  as  it  docs  between  the  lutigs. 
prevents  their  fnll  expansion,  resulting  in  bleeding 
from  the  nose  and  mouth.  di//.incss  and  eventiiallv  eoni- 
pletc  hf'jirt  failure.    For  your  bcttei-  guidance  and  in- 

stru(!tion  as  to  the  temperature  i  led  f,,,-  fomplete 

destruction  of  th(!  best  Utiown  of  tli,.  eonimunieable  dis- 
easr-s.  I  apjx'ud  herewith  a  table  sliouing  the  tempera- 
lure,  the  time  of  exposure  necessai-y  to  destroy  tliese 
organisms  under  favorable  conditions. 

I  may  add  that  these  tests  were  applied  without  any 
protection  t(t  the  germs  whatever,  i.e..  i?i  laltoralery 
tests,  and  tluit  in  actual  practice,  with  t!ie  added  pro- 
tecting sul)stanee  to  be  considered,  a  higher  dcL'rec  (>f 
heat  or  a  longer  exposure  is  necessary. 

The  thermal  ileatli  |ioint  ot"  the  vai'ious  bacteria  have 
lii'i'ii  asc<'rtained  i<i  hr  as  I'ollows: 


Name  of  Organism. 


Fahrenheit.    Min.  Ex^^osure. 


Bacillus  Tuberculosis 


i::i2.8  Deg. 

4 

212  Water 

20 

212  Steam 

80 

160  Steam 

20 

160  Steam 

15 

125.6 

10 

129.2 

10 

i:n 

10 

212 

4 

132.8 

4 

125 

15 

FIRST  ELECTRIC  AMBULANCE. 

Probably  the  fir'st  elect i-ic  car  for  and)ulance  work 
to  be  used  in  Canada  is  that  now  put  into  service  by 
Rogers  &  Purney,  of  Ottawa.  It  was  biiilt  by  the  Tale 
Electric  Co.,  of  Walkervill(%  Ont. 

It  is  constructed  in  limousine  style,  and  finished  with 
an  aluminum  body.  It  is  also  fitted  with  the  latest 
and  largest  type  of  batteries,  whicli  are  charged  at 
Rogers  &  Burney's  own  phmt.  The  fires  are  Motz,  of 
cushion  variety,  and  eai'  is  electrically  liglited  through- 


Hoger.s  iS:  Hunic.\ clcctrir  aiiiliuhiiu-L' 

out,  also  elect I'ically  lieated.  It  has  a  guaranteed  speed 
of  25  miles  per  hour,  and  can  run  60  miles  without 
recharging. 

Rogers  &  Bui'iiey's  idea  in  getting  an  electric  car  is 
that  they  are  easier  to  start  and  smoother  to  ride  in; 
also  there  is  no  odor  as  from  a  gasoliiu'  car.  No  extra 
insurance  is  re((uired  on  the  building  for  storing  an 
electric  ear.  as  is  the  case  with  a  gasoline  car. 


AMBULANCES  NOT  SPECIALLY  CONSIDERED 

Oidy  the  fire  reels  and  the  police  ami)ulaiu'e  have 
right-of-way  on  the  streets  of  Toronto.  It  has  appar- 
ently l)(>en  establi.shed  that  private  ambulance-owners 
are  not  entitled  to  special  consideration  wIumi  tliey 
are  carrying  emergency  eases  to  the  hospital,  although 
a  person's  life  juay  !)(<  hanging  in  the  balance,  and 
every  minute  counts.  William  Speers,  a  West  Toronto 
nndertaker.  was  fined  $5  and  costs,  amounting  to 
about  $7.50  in  all,  by  IMagistrate  Brunton  in  the  C(Uinly 
Police  Court,  for  exceeding  the  speed  limit  along  the 
Lake  Shore  road.  Mr.  Speers  was  coming  from  Port 
Credit  with  a  man  named  Swit/.cr  in  his  |M-ivate  ambu- 
lance, who  had  been  seriously  in.iui'cd  whtMi  a  wall  fell 
on  him.  The  doctors  told  Mr.  Speers  that  Swifzer 
must  get  to  tlu^  hospital  as  (|uiekly  as  it  could  I)e  done, 
so  Speers  instructed  the  driver  to  giM  to  the  said  hos- 
pital as  fast  as  he  might.  However,  the  magistrate, 
having  heard  the  circumstance's,  decided  Mr.  Speers 
was  not  entitled  to  any  consideration. 
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JJominion  Manuiacturers 

Limited 
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a 

MANUFACTURERS  OF 

1 

■ 

The  Highest  Quality 

B 

and  the 

Quickest  Possible  Service 

Night  or  Day  Orders 
given  Prompt  Attention 

M 

BRANCHES 

The  Globe  Casket  Co.,  and  Branches          -           London,  Ontario 
The  Semmons  &  Evel  Casket  Co.,  and  Branches,  Hamihon,  Ontario 
The  National  Casket  Co.       ...            Toronto,  Ontario 
Jas.  S.  Elliot  &  Son         .          .          .          .       Prescott,  Ontario 
Girard  &  Godin  and  Branches       -          -       Three  Rivers,  Quebec 
Christie  Bros.  &  Co,            -          -          -              Amherst,  N.  S. 

M 

FRED  W.  COLES                                                         D.  M.  ANDREWS 

General  Manager                                                                                                  Secretary  Treasurer 

HEAD  OFFICE 

m 

468  King  Street  W.,  Toronto 

m 
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Convention  Meetings 


CANADIAN  EMBALMERS  MEET  IN  SEPTEMBER. 

Tilt;  olst  annual  convention  oi'  the  Canadian  Enibaliu- 
ers'  Association  will  be  held  in  the  anatomical  building 
of  Toronto  University  during  the  second  week  of  the 
Toronto  Exhibition.  The  convention  will  be  called  to 
order  at  ten  o'clock  on  Tuesday.  September  8,  and  will 
continue  for  the  three  following  days. 


JoH.  TouuANCi:,  Milvcrton. 
Secretary  of  (ho  f)ntario  Hoard  of  Kiiibulrnorn' 
Kxiiiiiiiiers. 

Secretary  V.  W.  Matthews  is  at  |)rescnt  busy  arrang- 
ing the  details  of  tlir  convention  programiiu-,  which 
will  be  both  interesting  and  profitable  to  those  wlio 
attend  this  year's  gathering. 

The  school  of  end)alming  will  b  •  held  dur'ing  the 
whole  of  the  pi'evious  week,  and  will  be  in  charge  el' 
Horace  .Moll.  Ph.(;..  of  the  International  School  of  Em- 
balming.  Chicago,  who  will  also  be  the  lecturer  and 
fh'motistrator  during  the  convention.  The  boai-d  of  ex- 
amirn-rs  recently  appointi-d  by  the  I'rovincial  (Jovern- 
ment  will  have  their  first  opportunity  to  show  their 
worth,  and  because  of  the  fact  that  it  is  ih)w  lU'cessary 
for  newconu'i's  in  the  pr(»fession  to  lake  and  pas.s  an 
e.xainiiiation  before  being  allowed  to  practice  in  On- 
tario, slionld  make  the  school  enr'oll  a  class  larger  this 
year  than  ever  before  in  its  history. 

•    •    •  • 

Saskatchewan's  First  Convention. 
The  first  convention  of  the  Saskatchewan  Knneral 
Directors'   and  lOndialmers"  As.sociation  was    held  at 
Ucgina  College,  Rcgina,  July  27  ami  liS.  and  the  course 
of  lectures  by  Prof.  W    IV  I  loheiiscliuli  was  given  con- 
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current  with  the  convention,  from  July  27  to  ■iO.  The 
professor  was  engaged  by  the  health  department  of 
Saskatchewan  on  the  recommendation  of  the  associa- 
tion. His  programme  of  subjects  was  interesting, 
|)ractieal.  and  educational.  The  subjects  treated  of 
weic:  .Anatomy  of  the  Organs;  Cavity  Preservation; 
Tile  Circulation;  Arterial  Embalming:  Bacteriology  for 
Einbalmers;  Decompo.sition ;  Communicable  Diseases; 
Blood  and  Di-scolorations ;  IMutilated  and  Post-Mortem 
Cases;  and  Cosmetics  and  Demi-Surgery. 

iMuch  of  the  success  of  the  convention  is  due  to  the 
hard  work  of  Secretary  A.  C.  Howard,  of  Prince 
Albert. 

Saskatchewan  health  department  has  legislated  that 
all  railway  agents  i-eceiving  bodies  from  shipping  un- 
dertakers must  see  that   the  license  number  of  the 
funeral  directoi-  is  entered  in  the  shiiiping  form. 
#   .*    #  * 
Convention  at  the  Coast. 

Till'  third  annual  convention  of  the  1>.  C.  Kuiieral 
nircetors'  and  Embalmers"  Association  will  be  held 
in  X'ancouver  from  September  7  to  12,  the  convention 
pro|)er  being  iield  mi  September  10.  II,  and  12,  pre- 
ceded by  a  three-day  school  of  iiistruelion.  The  lec- 
turer and  demonstrator  will  be  Prof.  W.  P.  Hoher- 
scliiili,  of  Iowa  City.  Iowa,  who  is  also  to  act  in  the 
saiiM'  capacity  for  the  .Manitoba  and  Alberta  con- 
ventions. 

The  B.  C.  oflieers  intend  to  make  their  ]i)14  conven- 
tion the  1)(  st  they  have  ever  held,  and  lliey  are  asking 
the  atteii(l;iiice  of  every  funeral  director  iii  the  Pacific 
lirovince.  Details  are  being  worked  out  in  programme 
form,  and  suggestions  are  invited  from  members  as 
lo  what  th.'y  consider  their  greatest  need.    The  enter- 


W.  (i.  Hi  Kijiiw.-^.  ChalliaiM 
Mi'Miber  of  ( »iilnrlo  KnilialiiiiTs'  l';\ainiiuT^<'  Hoard 


_'>'ii  'it    side   will    not    lie    neglected,   .•uiil  Seerelary- 

Ti-easiirer  (i.  .M.  Williamson,  the  live  wire  of  the  asso- 
ciation, is  planning  to  have  something  doing  all  tlu' 
t  iiii(>. 

•    •    •  • 

Maritime  Directors'  Convention. 

The  annual  meeting  of  the  .M.iril  iiiie  l-'uiieral  Direct- 
ors' A.ssociatioii  will  be  held  in  the  underl;iking  p;irlors 
'd'  Tiittle  Bros.,  ,Monct(wi,  \.B..  on  .\ugust.  II.  12.  and 
I'i'of.  I  J.  1\.  Simmons,  of  Syracuse,  N.Y.,  is  to  lec- 
ture and  condiict  the  demonstrations. 
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Burglar 

Proof  and 

Water 
Tight 


The  St.  Thomas 


Original,  Quick  Closing  End  Vault 


MANUFACTURED  BY 


The  St.  Thomas  Metallic  Vault  Company,  Limited 

ST.  THOMAS,  ONTARIO 


The  Original 
Patented 
Concentrated 
Fluid 


Patented  Formula 
Strongest  and  Best 


Essential  Oil  Base,  com- 
bined with  Alcohol,  Glycer- 
ine, Oxidized  Formaldehyde 
and  Boron-Dioxide. 

Aik  otheri  for  their  Fonnala 


Special  Canadian  Agents 

National  Casket  Co. 

Toronto,  Ont. 
GLOBE  CASKET  CO. 
London,  Ont. 
SEMMENS  &  EVEL  CASKET  CO. 
Hamilton,  Ont. 
GIRARD  &  GODIN 
Three  Rivers,  Que. 
JAS.  S.  ELLIOTT  &  SON 
Prescott,  Ont. 
CHRISTIE  BROS. 
Amherst,  N.S. 


I'  ^ 

p 


Larger  Bottles  filled  up  with  water 


Egyptian  Chemical  Co.  Boston,  u.s.a 


FOR  SALE 

Second-hand,  single  horse,  rubber  tired, 
leather  lined,  Undertaker's  coupe  for  per- 
sonal use.    Price  $160.00. 

Blachford  &  Son 


57  King  Street  West 


Hamilton,  Canada 
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3,000-MILE  FUNERAL  JOURNEY. 

A  widow's  eun-t'ul  instructions  tor  iieeping  lier  hus- 
band's memory  green  in  Canada  are  set  out  in  the  will 
of  Mary,  Baroness  de  Longueuil,  of  Roehampton,  Eng- 
land, which  was  published  recently.  She  was  the  wife 
of  Viee-Admiral  Samuel  Arthur  Johnson,  R.N.,  and 
widoAV  of  Charles  Colmore  Grant,  seventh  Baron  de 
Longueuil,  and  left  estate  in  the  United  Kingdom 
valued  at  £43,200  14s.  lid.  gross.  She  expressed  a 
desire  to  be  buried  in  the  cemetery  at  Montreal,  Can- 
ada, with  her  late  husband.  She  requested  that  her 
body  should  be  embalmed,  and  the  trustees  are  to  ar- 
range with  some  person  to  convey  her  body  to  Montreal 
and  see  it  buried  there  in  accordance  with  her  direc- 
tions. She  left  £500  to  .such  person  for  such  services, 
and  directed  that  her  wedding  ring  and  the  gold  locket 
with  the  name  "Charlie"  shall  be  buried  with  her, 
and  the  said  locket  shall  not  be  opened  after  her  death, 
and  she  left  £15  per  annum  for  the  upkeep  of  her 
grave. 


SILVER  WEDDING  ANNIVERSARY. 

I\Ir.  and  Mrs.  Ritchie  Macpherson  celebrated  their 
silver  wedding  annivei'sary  at  the  home,  Netherhill 
Farm,  on  July  4.  Mr.  Macpherson  is  a  member  of  the 
Vincent  &  Macpherson  firm  of  funeral  directors  and 
embalmers,  Brtaidon,  Man.,  and  members  of  the  staff 
motored  out  from  the  city  to  present  a  handsome  ma- 
hogany clock  to  the  happy  couple.  Those  members 
were:  Mr.  and  Mrs.  A.  P.  Frost,  I\Ir.  and  Mrs.  G.  G. 
McKay,  Mr.  and  Mrs.  James  Spi-ague,  Mr.  and  Mrs. 
H.  B.  Bedford,  Mr.  and  Mrs.  Gilchrist,  Mr.  and  Mrs. 
James  Scott,  Miss  Olive  Bedford,  of  Winnipeg;  J.  W. 
St  ranks,  and  G.  Brockie.  The  lane  in  front  of  Nether- 
hill Farm  was  gaily  decorated  with  Chinese  lanterns, 
forming  a  very  effective  scene  in  the  evening,  and 
showing  to  some  distance  in  the  country.  A  delightful 
time  was  spent  by  the  party  in  the  evening,  refresh- 
ments being  served  by  the  host  and  hostess,  the  return 
.iouniey  being  made  in  the  wee  sma'  hours. 


Gossip  of  the  Profession 


R.  Minns  has  opcncrl  in  the  undertaking  business  at 
Kelowna,  B.C. 

lien  Priest,  of  Merrill,  I'.C.  has  purchased  Ihe  un- 
dertaking busini'ss  of  Stewart  &  Syer,  at  Benticlon, 
B.C. 

GeorfH'  Tiiel<(  lt  &  Son.  of  New  Denver,  B.('..  have 
purchased  Ihe  nnd(!iMal<ing  business  of  Murdock  Mc- 
Lean in  that  town. 

Mrs.  John  iM(;Crea,  wife  of  Ihe  well-known  under- 
taker at  Omemee,  Ont.,  died  i-eecnlly  al  her  home.  The 
fnnfral  look  place  ;il  Omemee. 

Will  J.  Ilodginson,  a  Toronio  boy,  well  known  lo  Ihe 
profession,  has  accepted  a  position  as  head  iti.in  with 
(ireen-(iu<'i-nsey.  of  Ilamillon. 

.Mr?:.  M.  S.  Cross  has  disposed  of  her  fnrniMnc  Imsi- 
ne.ss  at  W'ariori,  Out.,  to  Levine  Bros.,  bnl  slie  is  si  ill 
carrying  on  Ibe  iinderlaking  bnsiiu'ss. 

The  IIjirrisloM  Ojiskel  Co.,  Ilarrislnn,  Onl.,  have  re- 
cently added  to  the  ciiuipment  of  their  factory  a  niini- 
I)cr  of  new  machines  of  the  mu)sI  recent  construction, 
wliicli  will  largely  increase  the  eapaeily  of  Ihe  eoiu'crri. 

A.  W.  {{obinson,  of  llic  Western  ('asket  (!o.,  Ltd.. 
Winnipeg,  Man.,  has  relnrried  iioiuc  fifler  an  extended 


trip  through  Alberta  and  British  Columbia,  and  reports 
having  a  most  successful  trip  in  the  interests  of  his 
firm. 

The  Embalmers'  Act  of  Ontario,  under  which  the 
examining  board  was  recently  appointed  by  the  Provin- 
cial Government,  was  signed  by  the  Lieutenant-Gover- 
nor in  March,  1911,  but  to  make  the  Act  effective  and 
give  it  force  it  was  necessary  to  appoint  the  examining 
board. 

A  new  east  end  Toronto  firm  of  undertakers  have 
opened  offices  at  742  Broadview  avenue,  that  city,  un- 
der the  style  of  Booth  &  Trull.  One  of  the  principals, 
Dan  T.  Booth,  has  been  acting  as  manager  for  the  H. 
Ellis  firm,  and  is  well  known  in  the  east  end,  being  a 
member  of  a  luiraber  of  societies,  while  his  colleague, 
Lorne  W.  Trull,  has  had  several  years'  experience  in 
the  business  in  Oshawa  as  well  as  in  Toronto. 

L.  and  T.  E.  Sleeman,  of  Toronto,  have  de- 
cided to  locate  in  Weburn,  Sask..  and  open  up  under- 
taking parlors  in  the  building  directly  opposite  the 
Herald  office,  forim^rly  occui)ied  by  the  Royal  Bank. 
The  building  is  undergoing  extensive  improvements  to 
fit  it  up  for  Ihe  sjjecial  line  of  business  the  new  tenants 
desire  to  cari-y  on.  L.  Sleeman  will  manage  the  busi- 
ness, and  his  attention  will  be  devoted  to  the  one  line. 
He  is  a  graduate  of  the  Caiuidian  School  of  Embalming, 
and  has  had  considerable  ex])erienee  in  his  special  line 
of  work. 


QUESTIONABLE  PLACE 

My.  Siiii|)son  was  reading  Ihe  newspaper. 

'■TIei'e"s  a  man  got  into  a  drunken  brawl  and  was 
stabbed  to  death,"  he  said  aloud. 

His  wife  glanced  up  from  her  k'liilting,  and  com- 
mented : 

"In  some  low  drinking  den,  I  suppose?" 
"No;  th'  paper  says  he  got  slabbed  in  th'  thoracic 
cavity." 

"SauH'  thing;  you'd  think  tli'  police'd  close  such  a 
a  place  up." — Exchange. 


ACCORDING  TO  HIS  WAY 

Wliile  travelling  in  Africa.  William  liei-nard,  now 
slage  director  of  the  Bakei-  players,  once  arrived  in  a 
small  town  shortly  befoi-e  lime  for  the  curtain  to  go  up. 
He  needed  a  shave  aiul  asked  the  hotel  clerk  to  direct 
him  to  a  barber  shop.  "The  shops  all  close  at  6 
o'clock,'"  said  the  clerk.  "Well.  I  must  get  shaved 
sonu'  place,"  said  Billy,  who  was  playing'a  smooth- 
faced juvenile  j)aii.  "Don't  you  know  of  sonu^one  who 
•night  be  induced  to  help  me  out?" 

The  -lei-k  directed  him  to  a  i)lace  down  the  street. 

A  man  standing  in  Ihe  doorway  said  he  would  tlx  liin\. 
Bill  was  told  to  lie  down  on  a  couch,  and  after  a  pain- 
ful si'ries  of  scrapings  and  raspings,  was  shorn  of  the 
troublesome  brush.  "That's  the  first  lime  I  liavi- 
ever  been  shaved  lying  down.  Do  y(Mi  always  do  it 
that  way  '.'"  asked  Bernard. 

"Oh,  yes,"  said  the  juan.  "Von  .ire  Ihe  tirsi  live 
person  I  ever  liavi  shaved.  You  see  I  am  the  under- 
iakei'."  -  T'ortl.'ind  Joui'iial. 


WANT  ADS.  BRING  RESULTS. 
"DiHfontinuc  advcrtisiiiR  the  Bomgardncr  device 
we  otlcrcd  lor  sale  in  the  July  is.suo  of  your  paper. 
Wo  have  sold  it. 

' '  Wo  .still  have  a  coupe  l  or  sale. 

•  BLACKFORD  &  SON. 
"ll.nuilton,  .Tilly  >.),  I'M  I." 
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To  Canadian  Funeral  Directors 


THE 
CENTRAL 
LINE 


Mahogany,  Oak,  Plush  and 
Cloth  Covered  Caskets 


WE 
SHIP 

PROMPTLY 


We  can  also  supply  anything  desired  in  Casket  Linings, 
Burial  Robes,  and  a  general  line  of  Undertakers'  Supplies 


Orders  given  our  Canadian  representative,  or  sent  to  our  factory  at  Bridgeburg  by 
mail,  telegraph  or  telephone  will  be  shipped  promptly. 


CENTRAL  CASKET  COMPANY 


Bridgeburg,  Ont. 

Telephone  126 


RO  rr"]  *  I  Canadian  Representative : 
.    kJ.    r  lint     241  Fern  Ave.,  Toronlo 

Telephone  Parkdale  3257 


No  Undertaker 
Should  Overlook 


thi'  tact  that  he  can  make 
a  full  gallon  of  fluid  of 
standard  strength  from 
eaob  sixteen-ounce  bottle 
of  Bfil-Coneentrated  Diox- 
in.  Re-Concentrated  Diox- 
in  costs  no  more  per  bottle 
than  any  standard  concen- 
trated fluid,  but  it  is  twice 
as  strong — in  other  words, 
there  are  twice  as  many 
ounces  of  preservation  in  a 
Vjottle  of  RE-Concentrated 
Dioxin  as  there  are  in  any 
bottle  of  merely  concen- 
trated fluid. 

If  economy  were  the  only 
recommendation  for  RE- 
Concentrated  Dioxin,  how- 
ever, we  should  not  urge  it 
upon  our  patrons. 

As  a  matter  of  fact, 
it  is  easy  to  explain 
and  equally  easy  to  demon- 
strate the  fact  that  the 
fluid  thus  produced  gives  a 
far  better  cosmetic  effect 
and  produces  a  far  more 
life-like  body  than  possibly 
could  be  produced  by  any 
raw  formalflf'hyrlp  r-on'"OTi- 
trated  flui  : 


This  is  because  RE-Con- 
centrated Dioxin  has  a 
double  base.  When  diluted 
to  make  a  full  gallon  of 
fluid  to  the  bottle,  its  main 
base  is  peroxide,  with  a 
secondary  base  of  puri- 
fied formaldehyde  (formo- 
chloral). 

Every  funeral  director 
knows  that  peroxide  of  hy- 
drogen is  the  best  bleacher 
known  to  chemical  science. 
Not  everyone  realizes,  how- 
ever, that  peroxide  of  hy- 
drogen has  blood  solvent 
qualities  far  in  excess  of 
any  other  chemical  yet  dis- 
covered which  is  suitable 
for  use  in  embalming  fluid. 

Peroxide  of  hydrogen  is 
composed  of  two  atoms  of 
oxygen  and  two  atoms  of 
hydrogen.  Since  oxygen  is 
fifteen  times  heavier  than 
hydrogen,  fifteen-sixteenths 
of  the  atomic  weight  of 
peroxide  of  hydrogen, 
therefore,  is  oxygen. 

Every  embalmer  knows 
that  venous  blood  is  much 
fhiT'kpr    in    color,    is  much 


more  sluggish  and  much 
heavier  than  arterial  blood. 

What  is  the  difl:erenee 
between  the  two? 

Arterial  blood  is  merely 
venous  blood,  which  has 
been  purified  in  the  lungs, 
which  has  been  lightened 
in  color  and  rendered  vast- 
ly more  fluid  by  the  oxygen 
which  the  lungs  have  ex- 
tracted from  the  air  we 
breathe. 

Since  fifteen-sixteenths  of 
the  atomic  weight  of  per- 
oxide of  hydrogen  is  oxy- 
gen, it  must  be  apparent, 
therefore,  that  the  oxygen 
in  the  extra  rich  peroxide 
m  Dioxin  has  a  tendency 
to  exercise  the  same  puri- 
fying and  solvent  qualities 
upon  the  dark,  discolored 
\'enous  blood  after  death  as 
the  oxygen  which  the  lungs 
extract  from  the  air  we 
breathe  has  upon  the 
venous  blood  in  life. 

The  result  is  that  much 
more  blood  can  be  drained 


from  a  body  in  which  EE- 
Concentrated  Dioxin  is  in- 
jected than  is  possible  from 
a  bo'^'  in  which  raw  for- 
mald*i.yde  is  used  and  in 
which  the  astringent  quali- 
ties of  the  formaldehyde 
have  sealed  up  the  discol- 
ored blood  corpuscles  in  the 
capillaries. 

Putty  color  is  caused  by 
raw  formaldehyde  fluid 
sealing  up  the  discolored 
corpuscles  of  the  blood  in 
the  capillaries.  It  is  in- 
evitable where  raw  formal- 
dehyde fluids  are  used  un- 
less exceeding  care  is  used 
to  drain  blood.  And  even 
then  there  is  great  danger. 

RE-Goncentrated  Dioxin 
is  distinetlj'  the  most 
modern  and  the  most  scien- 
tific embalming  fluid  on  the 
market,  as  well  as  the  most 
economical.  The  progres- 
sive funeral  director  will 
not  hesitate,  but  will  order 
a  trial  shipment. 


RE-  Concentrated 
DIOXIN 


H.  S.  ECKELS  &  CO. 


1922  Arch  St.,  Philadelphia,  Pa. 
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ECKARDT  FINANCIAL  REALTY.  CONSULTING 
AND  INVESTIGATING  COMPANY 

Offices:    14,  15  4  16  First  Floor,  National  Trust  Building. 
20  East  King  St.,  Toronto,  Ont,,  Canada,  close  to  C'X.  King  &  Yonge  Sts. 

A.  J.  H.  ECKARDT.  late  prrprietor  of  the  National  Casket  Com- 
pany and  National  Silver  Plate  Company,  Toronto,  Ont.,  has 
had  33  years  of  successful  general  business  caree  r. 

ALL  COMMUNICATIONS  STRICTLY  CONFIDENTIAL 

Tliis  is  till-  lir^l  and  only  l>u.-.iiiess  of  its  kind  in  Canada 
Opi>ortunit y  is  offered  of  cunsultatiun  with  a  man  who  has 
heen  a  .successful  large  manufacturer,  and  one  who  has  hail 
all-round  business  succes.5,  who  has  also  had  a  large  experiencM 
in  connection  « iih  all  kinds  of  business  matters.  A.  J.  H. 
Eckardt   will  give  all   matters   his  personal  attention. 

Some  of  the  objects  and  purjjoses  of  this  company  are  to 
save  you  niKiity  an<i  to  help  you  te  make  money. 

1.  NUMBER  ONE  BANKING.  Baiikin<r  arrangement^ 
nefjotiated  for  difTerent  kinds  of  businesses  in  Torontd 
ami  elsewhere. 

2.  LOANS.  [.lOans  arranged  on  real  estate  and  all  kinds 
of  securities. 

3.  REAL  ESTATE.  Our  si)ecialty,  manufacturing  ami 
l)usiness  jiroperties  generally.  Mr.  Eckardt,  with  his 
exjjerienee,  should  know  something  about  what  you 
require  after  recei\ing  jiarticulars,  with  his  long  ex 
|ierience  as  a  .successful  business  man. 

Another  of  our  specialties  is  COCHRANE,  ONT.,  PROPERTIE.S 
the  coining  great  i-ailroad  Junction  and  tenuinal,  and 
great  distributing  centre  for  the  great  agricultural 
clay  belt  in  Northern  Ontario  in  latitu<Ie  much  south 
of  Winnijieg,  and  temjiered  by  a  large  body  of  salt 
water,  known  as  .Tames  Bay,  with  ten  times  the  re 
sources  of  tlic  jirairies. 

4.  ARBITRATION.  Services  of  this  firm  are  available 
also  in  connection  with  matters  of  arbitration  and  ad- 
justment.s. 

5.  INSURANCE.  Fire  and  life,  of  all  kinds,  also  insur- 
ance adjustments  in  case  of  fire,  etc.  Valuations  made 
of  all  kinds  of  securities,  businesses  and  jiroiierties. 

6.  BUSINESS  ARRANGEMENTS.  Business  consulta- 
tions otfeicil  ;is  to  testamentary  dis|iositions  and  as  to 
all  otlicr  liiisiiiess  matters,  personal  or  partnership. 

7.  CONSULTATIONS  offered  on  all  kinds  of  business, 
manufacturing,  wholesale  or  retail,  real  estate,  bonds, 
debentures,  stoeks,  mining  interests,  etc.,  and  ]iersonal 
sul)Jc<-ts. 

8.  REPORTS  AND  INVESTIGATIONS.  Reports  and 
investigations  obtained  on  jiartics  in  all  i)arts  of  the 
world  as  regards  financial  standing,  business  rejiuta- 
tioii.  character,  etc. 

9.  SYSTEMS  AND  AUDITS,  books  and  aeeounts,  offiee, 
rai  tiiiy  and  w;n  elinusc,  commercial,  inunicii)al  ami 
fin ;i  in- i ;i  I. 

10.  MERCHANT  SALESMEN.  Tra\-.diiig  sale  smen 
elected  and  recommended  for  all  kinds  of  businesses. 
Think  for  a  minute  how  many  star  salesmen  there 
lire  representing  Canadian  firms  in  (.'anaila  to-day. 
\'ot  many.  This  is  a  very  imjiortant  matter  to  every 
linn.  As  you  readily  know,  the  e.xpenses  of  a  ])oor 
-alesman  are  very  much  greater  than  those  of  a  star 
-alesman,  as  the  latter  is  a  good  business  man  atnl 
liiiows  how  to  handle  monev, 

11.  REORGANIZATION.   TRAVELING  SALESMEN, 

l.'eorgani/.ation  of  traviding  staffs  for  all  kinds  of 
liiisinesses  iiinler  the  route  sheet,  daily  rejiort  sheet, 
monthly  ami  annual  bonus  systems,  so  as  to  get  the 
iH'st  possible  results. 

12.  CONSULTING,  How  to  purchase  ami  how  to  sell 
■jtu,<\~  so       111      |  the  best  sure  possible  renults.  There 

!i  re;il  kiwii  k  ill  this.    Try  us  on  this  matter. 
I.i.  CONSULT  with  us  on  how  to  get  out  of  trouble 
ind  liiiw   to  keep  out  oC  trouble, 

I  f.  CORRESPONDENCE.  ( -'oi  respomleiice  s.dicited  ami 
iimleilakeii  iiii  any  and  all  subjects,  Wlieii  correspond 
iiig  be  sure  ami  give  full  p.articulars  ami  details  as  far 
■  IS  possible, 

IT),  A.  J,  H,  ECKARDT,  our  firm,  has  had  thirty 
three  years  of  smcessriil  liusiness  experience  in  dif- 
lerent  classes  of  wholesale  ami  manufacturing  busi- 
ness, all  on  a  large  scale,  and  is  still  larg(dy  inten-sted 
in  manufacturing,  but  has  retired  from  active  mer 
cantile  life  in  his  prime, 

16.  IMPORTANT,  .\fler  reading  above,  don't  you 
think   il   wiMild   be  profitable  to  write  or  see  our   \I  r 

Krl<:iidt  .' 

ECKARDT  FINANCIAL  REALTY,  CONSULTINC;  AND 

inve.stk;ating  company 

Office.:  14,  15  &  16  Fir.l  l  l„„r.  Nnfon.lTru.l  Company  Hu.ldinK 
20  Ka«t  Kinx  St  .  I  oronio.  Out  ,  (  nnnda,  (  l,.-..-|„,,„   King      ^  ..nup  Sli. 


AGAIN  IN  TOUCH  WITH  THE  PROFESSION 

A.  J.  II.  Eckardt  is  again  going  into  business  which 
will  bring  him  in  touch  with  the  profession  throughout 
<  'anada.  After  a  number  of  months  of  continual  pre.s- 
sure  brought  to  bear  on  him  by  the  directors,  among 


whom  arc  some  of  Toronto's  most  prominent  cai)ital- 
isls,  he  has  been  persuaded  to  take  the  presidency  and 
general  management  of  the  International  Mausoleum 
('o.,  Ltd..  Toronto.  He  is  also  entering  into  the  prac- 
tice of  consultor  on  business  and  financial  subjects,  for 
which  his  successful  experience  of  '-VA  years  i)a'st  should 
•  lualify  and  fit  him.  He  is  opening  centrally  located 
ollices  on  the  first  floor  of  tlie  .National  Trust  Rnilding. 
14  King  street  east,  and  is  having  them  fitted 
siimpt lions  manner. 


up  in  a 


INTERESTING  HEAVYWEIGHT  CASE, 

A  casket  three  tiiu(>s  the  size  ri'(|uired  for  a  man  of 
average  stature,  and  a  grave  three  times  as  large  as 
the  one  in  which  the  average-sized  man  is  biTrie.l. 
were  re(|uired  for  John  B,  Lynch.  48  vears  old,  a  wid- 
ower, who  died  at  his  home,  2;{;5!)il.  Clark  .\veiiiir.  St 
lioiiis,  of  fatty  degeneration  of  the'heart, 

Lynch  weiglied  6^2  pounds,  wore  a  No,  G  shoe,  liad 
a  hand  like  a  woman's,  and  was  W  inches  short  of  l)e- 
ing  ()  feet  tall. 

Lynch 's  body  was  removed  to  the  undertaking  (\s- 
l;il)lisliment  of  Ilickey  &  Slephciis,  i;{2r)  ^riu-ket 
Street,  where  a  .special  casket  was  built  for  it  The 
ea.sket  IS  f)  feet  wide.  4  feet  drrp,  ;,nd  is  ivinroived 
iiiid  l)raeed  witli  steel.  In  vm'\\  sid.-  of  tile  casket  are 
(ivr  handles  for  the  n.s,.  of  pall-be„rers,  with  one 
•'«>'•  >lie  use  of  ||„.  undertaker  and 
his  assi.stanl.  so  that  twelve  men  will  be  re.|uired  to 
handle  the  casket. 


IT  WOULD  BE  OBVIOUS  THEN, 

■■'  "•""I'''--.  '  said  llie  old  .Inelor.  -  I  ean'not  make 
onl  \ oiir  ease.  " 

''Well,  but  wh;il  ;,re  yon  l,'(.ilii,r  to  do.'"  ;i,sked  t|,,. 
loiioi-ii  jiatieiit. 

"Oil  !"  said  the  doctor,  as  he  brightened  up  ••We'll 
wait  and  find  out  .•,!  il,,.  post-morl.-m  examination," 
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SOCKET 
HEAD 


ROBERTSON 

Wood  Screws 


See 
That 
Square 
Hole 


Pat.  Feb.  2,  1909 


THIS  IS  A  REAL  WOOD  SCREW 

It  is  driven  by  a  simple  square  bit,  and  is  the  only  one  of  its  type  on 
the  market. 

Driver  fits  snuj^ly  into  the  square  hole  and  positively  cannot  slip 
and  cut  the  fin<;-ers,  or  disfigure  costly  furniture  or  woodwork.  It  is 
driven  with  less  exertion.  No  ragg^ed  slots  after  driving.  Saves  time, 
labor,  money  and  material.     We  make  the  drivers  in  all  suitable  styles. 

Drivers  sent  free  rvith  first  order.     Write  jor  catalogue  and  prices. 

P.  L.  Robertson  Mfg.  Co.,  Limited 

We  also  manufacture  Wire  Nails,  Rivets,  Wire  and  Washers 

MILTON  ONTARIO 


For  Every  Furniture  Man 


How  to  Know 
Period  Styles 
In  Furniture 


A  Helpful,  Thoroughly 
Practical  Book,  Written 
hy  an  Authority  — 

HOW  TO  KNOW 
PKHIOI)  STVIKS 
IN  FURNITURE 

1.50  Pa«cs       ."$17  Illustritions 

Price,  $1.50 


DeHijrners  will  find  illustrations  of  the  work  of  cele- 
brated designers  of  history.  I']xaniples  are  taken  fiotn 
the  rocopnized  collections  and  museums  f)f  the  world. 
Buyers  The  hook  is  arranged  for  easy  reference  with 
tlie  riist  inguishirig  f'^a lures  of  each  period  clearly  shown. 
Salesmen  The  information  in  "How  to  Know  I'eriod 
Styles"  will  enable  you  to  talk  authoritatively  on 
fhe  subject. 

Sfiidenls  The  confusing  element  has  been  eliminated, 
hut  all  necessary  information  is  included. 

SrnduH  tl.nn.  Kirp  the  honk  10  dai/H,  anil  ij  it  iMii't  wnrlh  flu 
prirr,  rilurv  It.  niut  r/i  t  t/'i"i'  ivtiyn-ii  hart:. 

The  Conimerciiil  Press 

I'lililishcrs  The  Canadian  I'lirniliirc  VVorlil  aiul  Tlif  I  nilcrlakcr 
32  Colbornc  .Strcrt,  Toronto 


Short  Reach  Clamp 

For  Drawer  nnd  Table  Tops 


Colt's  Quick  Acting  Clamps 


Aih  far  CataloBiie  No.  ISO 


Batavia  Clamp  Company 

147  Center  Street,  Bafavia,  N.Y.,  U.S.A. 
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ive  r  rospect 


The  stationer,  druggist,  tobacconist,  sporting  goods  dealer  and  many 
others  must  have  shelves  to  store  and  display  their  stocks— sell  them  the 

Weis-Knechtel  Sliding  Door  Bookcase 

Here  are  reasons  "why;  it  is  the  best  display^  shelf." 

1_    The  sliding  door  permits  quicker  and  easier  access  to  contents  than  any  other 
style  door. 

2.  Contents  are  fully  displayed  and  protected  from  dust. 

3.  If  he  moves— ordinary  shelves  are  worth  only  ten  cents  on  the  dollar— W.-K. 
cases  are  v/orth  one  hundred— and  they  fold  flat. 

4.  Goods  look  better  in  W.-K.  slid  ng  door  cases,  than  in  any  other  sectional  case 
because  there  is  no  wood  around  the  glass  to  obstruct  a  complete  view  of  the  contents. 

There  are  other  good  reasons — you  are  hustling  for  business — get  out  and  get  some 
of  this — It's  dead  easy. 


KNECHTEL  FURNITURE  CO. 

LIMITED 

HANOVER  ONTARIO 


Vol.  4    No.  9 


Furniture  Buyers'  Directory,  Pages  3  to  14  SEPTEMBER,  1914 


Furniture  VoRiD 


Published  by  the  Commercial  Press,  Limited,  32  Colborne  Street,  Toronto 

iVho  also  Publish  :  The  Retail  Grocer,   The  Canadian  Prouisioner,   The  Retail  Druggist,  Canadian  Hardware  Journal,  Canadian  Manufacturer, 
Canadian  Builder  and  Carpenter,   The  Canadian  Clay-iVorl(er,  Motoring  and  Motor  Trade,  Good  Roads  of  Canada, 
The  Railway  Journal  of  Canada,   The  Canadian  Nurse. 
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From  McLagan's 


--i. 



Comes  the  Most  Charming  of 
Jacobean  Designed  Furniture 


DESIGNS  SUCH  AS  THESE  APPEAL 
TO  THOSE  OF  TASTE  AND  POSITION 
WHO  MAKE  THE  MORE  DESIRABLE 
CUSTOMERS 


TURN  YOUR  THOUGHTS  TO  McLAGAN'S  FOR 
THE  BETTER  GRADLS  Of-  I  URNITURE  THAT 
WIN  THE  POPULAR  FANCY. 

MAY  WE  SEND  YOU  REPRODUCTIONS  OF 
THE  MANY  OTHER  NEW  EFFECTS  WE  HAVE 
BROUGHT  OUT  F-OR  THE  FALL  SEASON? 


The  Geo.  McLagan  Furniture  Co. 

I^imited 

Stratford        -  Ontario 


CANADIAN  FURNi  rUKK  WORLD  AND  THE  UNDKRTAKEli 


Exhibition  of  Mundell- Made-Furniture 


J  III  11  III  hi  w  III  ij<iiiiiiiiiiiiiiiiimiiiiiiiiiiiiiiiiiiiiiiiiiiiii^ 


II1IIIIIII! 


August  29th  to  September  14th 

69  King  Street  West         -         Toronto,  Ontario 

Living  Room  Furniture  will  be  especially 
featured,  with  examples  of  the  best  in  Arts 
and  Crafts  designs,  besides  a  complete 
showing  of  Fancy  Rockers,  Arm  Chairs, 
Lib  rary  Tables,  Couches,  Settees  and 
Davenports,  etc. 


Make  your 
headquarters 


while 

in  the  city 


69  King  West 

JOHN  C.  MUNDELL  &  CO.,  LIMITED,  ELORA,  ONT. 


No.  1700V 


Well  Made  and  Shows  It 


While  "N.  A."  Chairs  are  low  in 
price,  no  detail  of  construction  that 
will  add  to  their  serviceability  has 
been  omitted.  The  design  shown 
IS  made  in  oak  only,  fumed  or  golden 
gloss  finish,  leather  pad  seat.  Same 
style  made  with  wood  seat.  Let 
us  send  you  reproductions  or  our 
many  new,  better  profit  designs  for 
an  immediate  selection. 

The 

North  American  Bent  Chair  Co, 

Limited 

Owen  Sound       -  Ontario 


September,  1914  CANADIAN 
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Canadian  Furniture  World 
Buyers^  Directory 

Containing  the  Most  Extensive  and  Most  Conveniently  arranged  Buyers' 
Guide  ever  compiled  for  Canadian  Furniture  Dealers  and  Manufacturers. 

^1  In  January  the  publishers  of  the  Canadian  Furniture  World  announced 
that  a  Buyer's  Directory  Xuniber  of  the  Furniture  World  would  be  pub- 
lished during  1914.  The  announcement  was  followed  by  the  hasty  publication 
of  two  "Buyers'  Guides"  by  a  competitor.  Imitation  is  the  sincerest  form  of 
flattery. 

^ This  Directory  Number  has  not  been  hastily  compiled.  Every  furniture 
Hianufactui'er  in  Canada  has  been  written  to  several  times  for  informa- 
tion, and  months  have  been  spent  in  nuiUing  the  Directory  complete.  If  the 
Directory  is  incomplete  in  any  way  it  is  the  fault  of  the  manufactui'ers  wlio 
failed  to  supply  information  in  answer  to  our  recjuests. 

O'rhe  Directory  is  published  as  an  editorial  service  to  the  Furniture  Dealers 
of  Canada.  Manufacturers  from  whom  the  Furniture  World  has  never  re- 
ceived a  dollar  for  advertising — and  some  fi-om  whom  it  probably  never  will — 
have  their  lines  listed  as  completely  as  other  manufacturers  who  are  more  |)ro- 
gressive  aiul  recognize  the  advertising  value  to  be  obtained  in  the  pages  of  a 
trade  newspa|)er  which  subscribers  pay  real  money  for. 

^I'.eirigan  editorial  service  to  readei-s,  and  tiot  pai't  of  any  advei-tising  pro- 
position, the  names  of  advertisers  and  non-advertisers  are  given  in  the 
same  style  of  type.    The  Directory  is  intended  to  be  a  real  Directory. 

^  ['raetically  every  furniture  retailer  in  Canada  will  receive  a  co|)y  of  the  Di- 
rectory N'umber.  and  to  enable  them   to  more  conveniently  preserve  the 
Directtory  for  reference  during  the  coming  yeai'.  eaeh  copy  is  perforated  and 
corded  to  hang  np  like  a  t(dephone  directory. 

^The  P'nrnitnre  World  has  a  monthly  circulation  of  2,000  copies,  but  2,500 
ai-e  printed  this  month,  the  exti'a  copies  being  mailed  to  furniture  manu- 
faelurc'rs  and  to  non-subsci-ibers. 

^(V)mpare  this  Directory  Number  Avith  other  publications,  and  consider  the 
bi-oad  policy  of  service  followed  by  the  Fnrruture  World,  aiul  tlu>  i-eason 
for  the  rapid  growth  of  this  [)a|)er  in  circulation  and  popularity  will  be  recog- 
nized. The  [)ublishers  express  appreciation  foi-  tlu'  liberal  support  given  the 
Furnituri'  World  by  the  furniture  trade  in  Canada  during  the  past  three  years, 
and  will  further  appreciate  suggestions  as  to  how  ne.xt  year's  Directory  Num- 
ber, and  the  F'urniture  World  every  month,  can  be  made  of  greater  service  to 
the  trade. 

THE  COMMERCIAL  PRESS,  LIMITED 

PublUher,  32  COLBORNE  STREET  Publishers 

Ttadr  I'aftr,  TDRf^N  IO            r'ANJAHA  Technical  r OK r, 

Canadian  [■u,n..u,r  World  H^KOINK)          C  ANADA  ^^^^  M„„.,(.,,uro, 

Cana.li.in  Hnrclwarr  Journal  "  1  he  Railway  joiiinal  of  Canada 

1     r-        ,  ^"o"  Magazine,  T  („.  Cnnd.n,,  n,„|,|rt  mul  Ciarjx  nier 

1  l.r  Cana-lran  \  rovmonrt  !Vlotorin((  nnd  IVlotoi  1  ladc  ol  Canacl*  Tlie  Cnnodian  Clny  M'o.kei 

I  Kr  Krtnil  DtURnlil  o(  Cana.la  Tin-  Cnnndian  Huiic  Cood  Ronds  o(  C:nnadn 
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L^droom  Piirniture 


BEDS    Br.tss  only 

v'luiH'iuiu  MorctTiiiii  I'o.,  Toronto. 

i>»tford  Ut<d  Co.,  Stratford. 
BEDS— Brass  aud  Iron 

Ala.ska  Hi-diiiiit;  Co.,  Winnipeg. 

.\l;l.^K!l  H.t'.  Hoddinj;  l"o.,  Viinoouver. 

Ala.skii  Feather  and  Down  Co.,  Mont- 
real. 

Canada  Furniture  Mfrs.,  Woodstock. 

Geo.  Gale  it  Sou,  Watervillo,  Que. 

Ideal  Bedding  Co.,  Toronto. 

Ive.i  Modern  Bedstead  Co.,  Cornwall. 

Moffat  Stove  Co.,  Winnipeg. 

Ontario  Spring  Bed  and  Mattress 
Co.,  London. 

S.  Weisglass,  Ltd.,  Montreal,  Que. 

Viotoria\ ille   Bedding   Co.,  Viotoria- 
villo,  Quo. 
BEDS — Iron  only 

Canada  Hods.  Ltd.,  Chesley. 

Maple  Leaf  Bedding  Co.,  Gait. 

Reliable  Bedding  Co.,  Weston. 

Stanu'o,  Ltd..  Saskatoon. 
BEDS — Davenports 

See    D;i\.nports    (^upholstered  furni- 
ture I . 
BEDS— Folding 

Alaska    Bedding  Co.,  Winnipeg. 

.Maska  B.C.  Bo<ldinp  Co.,  Vancouver. 

Alaska  Feather  and  Down  Co.,  Mont- 
real. 

Canaila  Furniture  Mfrs.,  Woodstock. 
Farquharson-Gifford   Co.,  Stratford. 
G.  Gale  &  Sons,  Waterville,  Que. 
Gold  Medal  Furniture  Mfg.  Co.,  To- 
ronto. 

G.  H.  Hachborn  &  Co.,  Berlin. 

Ideal  Bedding  Co.,  Toronto. 

Imperial  Rattan  Co.,  Stratford. 

Ives  Modern  Bedstead  Co.,  Cornwall. 

Kindel    Bed  Co.,  Toronto. 

Maple  Leaf  Bedding  Co.,  Gait. 

Montreal  Upholstering  Co.,  Montreal. 

Ontario  Spring  Bed  and  Mattress 
Co.,  London. 

Otterville  Mfg.  Co.,  Otterville. 

Owen  Daveno  Co.,  Hespeler. 

Snyder  Bros.,  Upholstering  Co.,  Wa- 
terloo. 

Stamco  Limited,  Saskatoon. 
S.  Weisglass,  Ltd.,  Montreal. 
BEDS — Institution 

.\laska  Bedding  Co.,  Winnipeg. 
Alaska  B.C.  Bedding  Co.,  Vancouver. 
Alaska  Feather  and  Down  Co.,  Mont- 
real. 

Canada  Beds,  Ltd.,  Chesley.  ■ 
Canada     Furniture  Manufacturers, 

Woodstock. 
Geo.  Gale  &  Sons,  Waterville,  Que. 
Ideal  Bedding  Co.,  Toronto.  ■ 
Ives  Modern  Bedstead  Co.,  Cornwall. 
Maple  Leaf  Bedding  Co.,  Gait. 
Ontario  Spring  Bed  and  Mattress 

Co.,  London. 
Stamco  Limited,  Saskatoon. 
Victoriaville  Bedding  Co.,  Victoria- 

ville.  Que. 
BEDS — Sofa 

Alaska  B.C.  Bedding  Co.,  Vancouver. 
GoM  Medal  Furniture  Co.,  Toronto. 
Ideal  Bedding  Co.,  Toronto. 
Kindel  Bed  Co.,  Ltd.,  Toronto. 
Montreal  Upholstering  Co.,  Montreal. 
Owen  Daveno  Bed  Co.,  Hespeler. 
Snyder  Bros.  Upholstering  Co.,  "Wat- 

erloo- 
BEDS— Wooden 

Alaska  B.C.  Bedding  Co.,  Vancouver. 
Anthes  Furniture  Co.,  Berlin. 
Beach  FurnJture  Co.,  Cornwall. 
M.  F.  Beach  Co.,  Winchester. 


Boll  Furniture  Co.,  Southampton. 

Merlin  Furniture  Co.,  Berlin. 

Canada  Furniture  Manufacturers, 
Woodstock. 

Classic  Furnit\ire  Co.,  Stratford. 

Crown  Furniture  Co.,  Preston. 

Durham  Furniture  Co.,  Durham. 

Dynioud  Coloniial  Co.,  Strathroy. 

Elora  Furniture  Co.,  Flora. 

Gibbard  Furniture  Co.,  Napanee. 

Gold  Modal  Furniture  Mfg.  Co.,  To- 
ronto. 

Hopworth  Mfg.  Co.,  Hepworth. 
Hospclor  Furniture  Co.,  Hespeler. 
Kilgour  &  Bros.,  Boauharnois,  Que. 
Knechtel  Furniture  Co.,  Hanover. 
Krug  Bros.  &  Co.,  Chesley. 
A.  Malcolm  Furniture   Co.,  Kincar- 
Malcolm    &   Souter    Furniture  Co., 

Hamilton. 
Meaford  Mfg.  Co.,  Meaford. 
North  American  Furniture  Co.,  Owen 

Sound. 

Spies/.  Furniture  Co.,  Hanover. 

St.  Lawrence  Furniture  Co.,  Riviere 

du  Loup,  Que. 
Tickell  Sons  &  Co.,  Belleville. 
Toronto  Furniture  Co.,  Toronto. 
Victoriaville  Furniture  Co.,  Victoria- 

villc,  Que. 
Windsor  Furniture  Co.,  Windsor,  N.S. 

BEDROOM  CHAIRS 

Also  see  Upholstered  Chairs. 

Alaska  B.C.  Bedding  Co.,  Vancouver. 

Anthes  Furniture  Co.,  Berlin. 

Baetz  Bros.  &  Co.,  Berlin. 

Ball  Furniture  Co.,  Hanover. 

Bell  Furniture  Co.,  Southampton. 

Canada      Furniture  Manufacturers, 

Woodstock. 
Classic  Furniture  Co.,  Stratford. 

F.  E.  Coombe  Furniture  Co.,  Kin- 
cardine. 

Dymond-Colonial  Co.'s,  Strathroy. 
Elmira  Furniture  Co.,  Elmira. 
Fraserville    Chair    Co.,    Riviere  du 

Loup,  Quebec. 
Giddings,  Ltd.,  Granby,  Que. 
Glaeser  &  Leinberger,  Hanover. 
Hespeler  Furniture  Co.,  Hespeler. 
Hibner  Furniture  Co.,  Berlin. 
Knechtel  Furniture  Co.,  Hanover. 
H.  Krug  Furniture  Co.,  Berlin. 
Lippert  Furniture  Co.,  Berlin. 
A.  Malcolm  Furniture  Co.,  Kincardine. 
Malcolm    &    Souter    Furniture  Co., 

Hamilton. 
J.  C.  Mundell  &  Co.,  Flora. 
North  American  Bent  Chair  Co.,  Owen 

Sound. 

Owen  Sound  Chair  Co.,  Owen  Sound. 
Preston  Chair  Co.,  Preston. 
Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Stanfold  Chair  Mfg.  Co.,  Stanfold, 
Quebec. 

Stratford  Chair  Co.,  Stratford. 
Schierholtz  Furniture  Co.,  New  Ham- 
burg. 

Toronto  Furniture  Co.,  Toronto. 
Woeller  Bolduc  &  Co.,  Waterloo.  ; 

BEDROOM  TABLES 

Alaska  B.C.  Bedding  Co.,  Vancouver. 
Anthes  Furniture  Co.,  Berlin. 
Beach  Furniture  Co.,  Cornwall. 
Bell  Furniture  Co.,  Southampton. 
Berlin  Furniture  Co.,  Berlin. 
Canada  Furniture  Mfrs.,  Woodstock. 
Chesley  Furniture  Co.,  Chesley.- 
Durham  Furniture  Co.,  Durham. 
Elmira  Furniture  Co.,  Elmira. 
Elora  Furniture  Co.,  Elora. 
Knechtel  Furniture  Co.,  Hanover. 

G.  J.  Lippert  Table  Co.,  Berlin. 
Lucknow  Table  Co.,  Lucknow. 


Malcolm  &  Souter    Furniture  Co., 

Hamilton. 
Markdale  Furniture  Co.,  Markdale. 
Meaford  Mfg.  Co.,  Meaford. 
G.  McLagan  Furniture  Co.,  Stratford. 
Moffat  Stove  Co.,  Winnipeg. 
J.  C.  Mundell  &  Co.,  Elora. 
National  Table  Co.,  Owen  Sound. 
North    American    Bent    Chair  Co., 

Owen  Sound. 
North  American  Furniture  Co.,  Owen 

Sound. 

J.  Oliver  &  Sons,  Ottawa. 

Spiesz  Furniture  Co.,  Hanover. 

St.  Uawrence  Furniture  Co.,  Riviere 
du  Loup,  Quebec. 

Stratford  Chair  Co.,  Stratford. 

Strathroy  Furniture  Co.,  Strathroy. 

Toronto  Furniture  Co.,  Toronto. 

Windsor  Furniture  Co.,  Windsor,  N.S. 

Victoriaville  Furniture  Co.,  Victoria- 
ville, Que. 

Woeller-Bolduc  &  Co.,  Waterloo. 

BED  SPRINGS 

Alaska  Bedding  Co.,  Winnipeg. 
Alaska  B.C.  Bedding  Co.,  Vancouver. 
Alaska  Feather  &  Down  Co.,  Mont- 
real. 

Canada  Beds,  Chesley. 

'Canada    Furniture  Manufacturers, 

Woodstock. 
Canadian  Feather  and  Mattress  Co., 

Toronto. 

Canadian  Mersereau  Co.,  Toronto. 
Colleran  Patent  Spring  Mattress  Co., 
Toronto. 

Frame  and  Hay  Fence  Co.,  Stratford. 

G.  Gale  &  Sons,  Waterville. 

Gold  Medal  Furniture  Co.,  Toronto. 

Ham  &  Nott  Co.,  Brantford. 

Ideal  Bedding  Co.,  Toronto. 

Ives  Modern  Bedstead  Co.,  Cornwall. 

Kilgour  &  Bro.,  Beauharnois,  Que. 

Krug  Bros.  &  Co.,  Chesley. 

Leggett  and  Piatt  Spring  Bed  Co., 
Windsor. 

Maple  Leaf  Bedding  Co.,  Gait. 

Moffat  Stove  Co.,  Winnipeg. 

Maydwell  Mfg.  Co.,  Toronto. 

J.  Oliver  &  Sons,  Ottawa. 

Ontario  Spring  Bed  and  Mattress  Co., 
London. 

J.  C.  Sloane,  Owen  Sound. 

St.  Lawrence  Furniture  Co.,  Riviere 
du  Loup,  Quebec. 

Stamco,  Ltd.,  Saskatoon,  Sask. 

The  Steel  Furnishing  Co.,  New  Glas- 
gow. 

Victoriaville  Bedding  Co.,  Victoria- 
ville. 

S.  Weisglass,  Ltd.,  Montreal,  Que. 
Whitw^orth  &  Restall,  Toronto. 

BOX  SPRINGS 

Alaska  B.C.  Bedding  Co.,  Vancouver. 
Canada     Furniture  Manufacturers, 

Woodstock. 
Canadian  Feather  and  Mattress  Co., 

Toronto. 

Dvmond-Colonial  Co.'s,  Strathroy. 
G'.  Gale  &  Sons.  Waterville,  Que. 
(!old  Medal  Furniture  Co.,  Toronto. 
Ideal  Bedding  Co.,  Toronto. 
Ives  Modern  Bedstead  Co.,  Cornvmll. 
MeKellar  Bedding  Co.,  Fort  William. 
Quality  Mattress  Co.,  Waterloo. 
Shurly-Dietrielh  Co.,  Gait. 
Stamco  Limited,  Saskatoon. 
Standard  Bedding  Co.,  Toronto. 

BOLSTER  ROLLS 

Dymond  Colonial  Co.,  Strathroy. 
Ideal  Bedding  Co.,  Toronto. 
Ontario  Bed  &  Mattress  Co.,  London. 
Quality  Mattress  Co.,  Waterloo. 
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CHIFFONIERS  (Odd  or  to  match  Dres- 
sers and  Stands) — 

Alaska  B.C.  Bedding  Co.,  Vancouver. 

M.  F.  Beach  Co.,  W'Hnchester. 

Beach  Furniture  Co.,  Cornwall. 

Bell  Furniture  Co.,  Southampton. 

Berlin  Furniture  Co.,  Berlin. 

Canada  Furniture  Manufacturers, 
Woodstock. 

Crown  Furniture  Co.,  Preston. 

Dominion  Furniture  Mfg.  Co.,  St. 
Therese,  Que. 

Durham  Furniture  Co.,  Durham. 

Dymond  Colonial  Co.,  Strathroy. 

Hepworth  Mfg.  Co.,  Hepworth. 

Hesjteler  Furniture  Co.,  Hespeler. 

Knechtel  Furniture  Co.,  Hanover. 

Malcolm  &  Souter  Furniture  Co., 
Hamilton. 

Markdale  Furniture  Co.,  Markdale. 

Meaford  Mfg.  Co.,  Meaford. 

Moffat  Stove  Co.,  Winnijicg. 

J.  Oliver  &  Sons,  Ottawa. 

Spiesz  Furniture,  Ltd.,  Hanover. 

Stratford  Chair  Co.,  Stratford. 

St.  Lawrence  Furniture  Co.,  Eiviere 
du  Loup,  Quebec. 

Winder  Furniture  Co.,  Windsor,  N.S. 

COMBINATION  STANDS 

Alaskii  Bediling  Co.,  Vancouver. 

Berlin  Furniture  Co.,  Berlin. 
Chesley  Furniture  Co.,  Chesley. 
Durham  Furniture  Co.,  Durham. 
Knefhtel  Furniture  Co.,  Hanover. 
COMFORTERS 

Alaska  Feather  and  Down  Co.,  Mont- 
real. 

Canada  Feather  and  Mattress  Co., 
Toronto. 

Stamco,  Ltd.,  Saskatoon,  Sask. 

Toronto  Feather  and  Down  Co.,  To- 
ronto. 
COSTUMERS 

Ala.ska  Bedding  Co.,  Winnipeg. 

Alaska  B.C.  Bedding  Co.,  Vancouver. 

Alaska  Feather  and  Down  Co.,  Mont- 
real. 

Beach  Furniture  Co.,  Cornwall. 
Bell  F^irniture  Co.,  Southampton. 
Berlin  Furniture  Co.,  Berlin. 
Canada  Furniture  Mfrs.,  Woodstock. 
Collie-Cockerill  Mfg.  Co.,  Aurora. 
Dymond-Colonial  Co. 's,  Strathroy. 
Elmira  Interior  Woodwork  Co.,  El- 
mira. 

He.speler  Furniture  (Jo.,  Hespeler. 

Ideal  Bedding  Co.,  Toronto. 

J.  &  .1.  Kohn,  Toronto. 

Knechtel  Furniture  Co.,  Hanover. 

A.  Malcolm  Furniture  Co.,  Kincardine. 

Malcolm   &  Souter     Furniture  Co., 

Hamilton. 
Meaford  Mfg.  Co.,  Meaford. 
J.  C.  Mundell  &  Co.,  Klora. 
North  American  l''iirnituro  Co.,  Owen 

Sou nd. 

Ontario  .Sjtring  Bed  &  Mattress  (Jo., 
London. 

Snyder  Bros.  Upholstering  Co.,  Wa- 
terloo. 

Toronto  Furniture  Co..  Toronto. 
H.  Weisglns.s,  Montreal. 
Wo.dliT  Holduc  &  Co.,  Waterloo. 
Willi, I. .r   Furniture  Mfg.  Co.,  Berlin. 
COTS 

Alaska  Bedding  Co.,  Winnipeg. 
Alaska  li.C.  Bedding  Co.,  VaniuMiver. 
Alaska  Feather  and  Down  Co.,  Mont- 
real. 

Canada  Beds,  Ltd.,  Chesley. 
Canada  Furniture  Mfrs.,  Woodstock. 
Frame  imd  Hay  Fence  Co.,  Stratford, 
(i.  Gale  &  Sons,  Wiaterville,  (^ue. 
(iold  Medal  Furniture  Co.,  Toronto 
Ham  &  Nott  Co.,  Brantford, 


Ideal  Bedding  Co.,  Toronto. 
Ives  Modern  Bedstead  Co.,  Cornwall. 
Knechtel  Furniture  Co.,  Hanover. 
Krug  Bros.  &  Co.,  Chesley. 
Maple  Leaf  Bedding  Co.,  Gait. 
Maydwell  Mfg.  Co.,  Toronto. 
Munro  Steel  and  Wire  Works,  Winni- 
peg- 

Ontario  Spring  Bed    and  Mattress 

Co.,  London. 
Otterville  Mfg.  Co.,  Otterville. 
Stamco  Limited,  Saskatoon. 
St.  Lawrence  Furniture  Co.,  Riviere 

du  Louj),  Quebec. 
Victoriaville  Bedding  Co.,  Victoria- 

ville. 

S.  Weisglass,  Ltd.,  Montreal. 
CRADLES. 

(See  also  Iron  and  Brass  Beds). 

Canada  Furniture  Mfrs.,  Woodstock. 

Durham  Furniture  Co.,  Durham. 

Gendron  Mfg.  Co.,  Toronto. 

Kilgour  &  Bros.,  Beauharnois,  Que. 

Knechtel  Furniture  Co.,  Hanover. 

Krug  Bros.  &  Co.,  Chesley. 

Moflfat  Stove  Co.,  Winnipeg. 

North  American  Bent  Chair  Co., 
Owen  Sound. 

J.  Oliver  &  Sons,  Ottawa. 

Progress  Spring  Bed  Mfg.  Co.,  Mont- 
real. 

Roxton  Mill  &  Chair  Co.,  Waterloo, 
Quebec. 

St.  Lawrence  Furniture  Co.,  Riviere 
du  Loup,  Quebec. 

CRIBS 

See  Beds  (brass  and  iron). 
(See  also  Cradles). 

DRESSERS. 

Anthes  Furniture  Co.,  Berlin. 
Beach  Furniture  Co.,  Cornwall. 
Crov^^l  Furniture  Co.,  Preston. 
Knec'htel  Furniture  Co.,  Hanover. 
Malcolm    &    Souter    Furniture  Co., 

Hamilton. 
MofiFat  Stove  Co.,  Winnipeg. 
J.  Oliver  &  Sons,  Ottawa. 
.\laska  Bedding  ("n.,  Winnipeg. 

DRESSERS,  CHIFFONIERS,  CHE 
VALS,  WASHSTANDS,  SOM- 
NOES,  DRESSING  TABLES, 
ETC. 

Alaska  B.C.  Bedding  Co.,  Vancouver. 

Anthes  Furniture  Co.,  Berlin. 

Beach  Furniture  Co.,  Cornwall. 

Bell  Furniture  Co.,  Southamjiton. 

Berlin  Furniture  Co.,  Berlin. 

Canada  Furniture  Manufacturers, 
Woodstock. 

Classic  Furniture  Co.,  Stratford. 

Durham  Furniture  Co.,  Durham. 

DymondColoni.-il  (,'o. 's,  Strathroy. 

(iil)l)ard  Furniture  Co.,  Napanee. 

Hepworth  Mfg.  Co.,  Hepworth. 

Hespeler  Furniture  Co.,  Hesjieler. 

Kilgour  &  Hro.,  Beauharnois,  Que. 

Kneclitel  Furniture  Co.,  Hanover. 

Krug  Bros.  &,  Co.,  Chesley. 

Malcolm  &  Souter,  Hamilton. 

A.  Malcolm  Furniture  (,'o.,  Kincar- 
dine. 

Meaford  .Mfg.  Co.,  .Meaford. 
North  American  Furniture  (,'o.,  Owen 
Sound. 

Orillia  Furniture  (.'o.,  Orillin. 

Spies/.  Furniture  i'o.,  Hanover. 

Stratford  Chair  (.'o.,  Stratford. 

St.  Lawrenc(>  Furniture  Co.,  Kiviero 
du  Loup,  Quo. 

Toronto   Furniture  ('o.,  Toronto. 

Victoriaville  Furniture  Co,,  Victoria- 
ville, Quo. 

Windsor  Furniture  Co.,  Windsor 
N.S. 


DRESSERS  AND  WASHSTANDS 
(Odd) 

Alaska  B.C.  Bedding  Co.,  Vancouver. 
M.  F.  Beach  Co.,  Winchester. 
Bell  Furniture  Co.,  Southampton. 
Berlin  Furniture  Co.,  Berlin. 
Canada     Furniture  Manufacturers, 

Woodstock. 
Crown  Furniture  Co.,  Preston. 
Dominion   Furniture     Mfg.   Co.,  St. 

Therese,  Que. 
Durham  Furniture  Co.,  Durham. 
Eastern  Townships  Furniture  Mfg. 

Co.,  Arthabaska,  Que. 
Harriston  Furniture  Mfg.  Co.,  Har- 

riston. 

Hepworth  Mfg.  Co.,  Hepworth. 
Knechtel  Furniture  Co.,  Hajiover. 
Malcolm    &    Souter    Furniture  Co., 

Hamilton. 
Markdale  Furniture  Co.,  Markdale. 
McGill  Chair  Co.,  Cornwall. 
J.  Oliver  &  Son,  Ottawa. 
Spiesz  Furniture,  Ltd.,  Hanover. 
St.  Lawrence  Furniture  Co.,  Riviere 

du  Loup,  Quebec. 
Wimlsor  Furniture  Co.,  Windsor,  N.S. 
DRESSING  TABLE  DESKS 
Berlin  Furniture  Co.,  Berlin. 
Canada     Furniture  Manufacturers, 

Woodstock. 
Dymond  Colonial  Co.,  Strathroy. 
Knechtel  Furniture  Co.,  Hanover. 
St.  Lawrence  Furniture  Co.,  Riviere 

liu  Louji,  Quebec. 

HAMPERS 

Alaska  B.C.  B&dding  ("o.,  Vancouver. 
Canada    Furniture  Manufacturers, 
Woodstock. 

IRON  BUNKS 

Alaska  Bedding  Co.,  Winnijjeg 
Alaska  B.C.  Bedding  Co.,  Vancouver. 
Alaska  Feather  and  Down  Co.,  Mont- 
real. 

Geo.  Gale  &  Sons,  Waterville,  Que. 

Ideal  Bedding  Co.,  Toronto. 

Ives  Modern  Bedsteail  Co..  Cornwall. 

LADIES'  DRESSING  TABLES  (Odd 
or  to  match  Dressers  and  Stands) 

.M.  F.  Beach  Co.,  Winchester. 

Beach  Furniture  Co.,  Cornwall. 

Bell  Furniture  Co.,  Southampton. 

Berlin  Furniture  Co.,  Berlin. 

Canada  Furniture  Manufacturers, 
Woodstock. 

Classic  Furniture  Co.,  Stratforet. 

Crown  Furniture  Co.,  Preston. 

Durham  Furniture  Co.,  Durham. 

Hyniond  Colonial  Co.,  Strathroy. 

Knechtel  Furniture  Co.,  Hanover. 

Malcolm  &i  Souter  Furniture  Co., 
Hamilton. 

Markdale  Furniture  Co.,  .Markdale. 

Meaford  Mfg.  Co.,  Meaford. 

Spies/  Furniture  Co.,  Hanover. 

MATTRESSES 

Ala.ska  Bedding  Co.,  Winnipeg. 
.\laska  B.C.  Bedding  Co.,  Vancouver. 
Alaska  Feather  and  Down  Co.,  Mont- 
real. 

Antisei)tic  Bedding  Co.,  Toronto. 
Berlin  Bediling  Co.,  Toronto. 
Both  well  Mfg.  Co.,  Bothwell. 
Canada   Furniture  Mfrs.,  Woodstock. 
Canadian  Feather  and  Mattress  Co., 

Toronto. 
Clark    .Mnttre.ss  Co.,  Toronto. 
Dymond  Colonial  Co. 's,  StraMiroy. 
Edmonton   Tent  nnd   Mattress  Co., 

Edmonton. 
Fischman  .Mattress  Co.,  Toronto. 
G.  Gale  &  Sons,  Waterville,  Que. 
(■old  Medal  Furniture  Co.,  Toronto. 
Golden  Fleoco  Bedding  Co.,  Toronto. 


6 


IWNADIAN  I'U'IJXITUl^F.  WOT^LD  AND  TTTE  UNDERTAKER  September,  1914 


Ham  &  Nott  Co.,  Brnntford. 

Iileal  liediliug  Co.,  Toronto. 

Ives  Moderu  Hodstoad  Co.,  Cornwall. 

Kilgoiir  <Si  liro.,  Boauliariiois,  Que. 

Kut'chtfl  Furuiture  Co.,  Hanover. 

Krug  Bros.  &  Co.,  Cbesloy. 

J.  B.  Laroso,  ITull,  Que. 

MeKellar  Boildiug  Co.,  Fort  William. 

F.  W.  &  S.  .\lasou,  St.  Andrews,  N.H. 
.MotYat  Stove  Co.,  Winuijieg. 
Ontario  Spring  Bed  and  -Mattre.'is  Co., 

London. 

Peterhoro  Mattress  Co.,  l\'torboro. 
Quality  Mattress  Co.,  \Yjiterloo. 
Quelioi-  Mattress  Co.,  Quebec. 
Kestmore  -Mfg.  Co.,  Vaiuouver. 
Staiiico,  Lttl.,  Saskatoon.  Sask. 
Standard  Bedding  Co.,  Toronto. 
Sehreiter  &  Co.,  Berlin. 
Standard  Boilding  Co.,  Toronto. 
St.  Lawrence  Furniture  Co.,  Riviere 

du  Loup,  Que. 
Spiesz  Furniture  Co.,  Hanover. 
Thomson  Mattress  Co.,  Montreal. 
Vietoriaville  Bedding    Co.,  Vietoria- 

ville. 

Whitworth  &  Restall.  Toronto. 

PILLOWS 

.\Jaska  Bedding  Co.,  Winnipeg, 
.\Iaska  B.C.  Bedding  Co.,  Vancouver. 
.Vlaska  Feather  and  Down  Co.,  Mont- 
real. 

.Vntiseptic  Bedding  Co.,  Toronto. 
Berlin  Bedding  Co.,  Berlin. 
Canada  Furniture  Mfrs.,  Woodstock. 
Canadian  Feather  and  Mattress  Co., 
Toronto. 

G.  Gale  &  Sons,  Waterville. 
Ideal  Bedding  Co.,  Toronto. 

Ives  Modern  Bedstead  Co.,  Cornwall. 

Kilgour  &  Bro.,  Beauharnois,  Que. 

Krug  Bros.  &  Co.,  Chesley. 

Ontario  Spring  Bod  and  Mattress 
Co.,  London. 

Quality  Mattress  Co.,  Berlin. 

Restmore  Mfg.  Co.,  Vancouver. 

Stamco,  Ltd.,  Saskatoon.  Sask. 

Standard  Bedding  Co.,  Toronto. 

Spiesz  Furniture  Co.,  Hanover. 

Toronto  Feather  and  Down  Co.,  To- 
ronto. 

Vietoriaville  Bedding  Co.,  Vietoria- 
ville. Que. 
Whirworrh  &  Restall,  Toronto. 

WARDROBES 

.■Vlaska  B.C.  Bedding  Co.,  Vancouver. 
Berlin  Interior  Hardwood  Co.,  Berlin. 
M.  F.  Beach  Co.,  Winchester. 
Canada     Furniture  Manufacturers, 

Woodstock. 
Collie-Cockerill  Mfg.  Co.,  Aurora. 
Crown  Furniture  Co.,  Preston. 
Dominion   Furniture   Mfg.   Co.,  St. 

Therese,  Que. 
Eastern  Townships  Furniture  Co.,  Ar- 

thabaska,  Que. 
Elmira    Interior    Woodwork  Co.,  El- 

mira. 

Hepworth  Mfg.  Co.,  Hepworth. 
Hespeler  Furniture  Co.,  Hespeler. 
Knechtel  Furniture  Co.,  Hanover. 
Krug  Bros.  &  Co.,  Chesley. 
Lindsay  Library  and  Office  Fitting 

Co.,  Lindsay. 
Malcolm  &  Souter    Furniture  Co., 

Hamilton. 
Markdale  Furniture  Co.,  Markdale. 
^[eaford  Mfg.  Co.,  Meaford. 
Moffat  Stove  Co.,  Winnipeg. 
•T.  Oliver  &  Sons,  Ottawa. 
Peppier  Bros.,  Ilanover. 
Spiesz  Furniture  Co.,  Hanover. 
Stratford  Chair  Co.,  Stratford. 
St.  Lawrence  Furniture  Co.,  Riviere 

du  Loup,  Que. 


Dining  Room  Furniture 


BUFFETS,  SIDEBOARDS,  EXTEN- 
SION TABLES,  SIDE  TABLES, 
CHINA  CABINETS,  DINERS. 

.MasUa  B.C.  Bedding  Co.,  Vanco'uveT. 

Antlios  Furniture  Co.,  Berlin. 

M.  l'\  Beach  Co.,  Winchester. 

licai'li  Furniture  Co.,  Cornwall. 

Hell  Furniture  Co.,  Southamj)ton. 

Canada  Furniture  Mfrs.,  Woodstock. 

(!r()wn  I'^irniture  Co.,  Preston. 

Durliani  Kuruiture  Co.,  Durham. 

(iibbard  Furniture  Co.,  Najianee. 

Hepworth  Mfg.  Co.,  He|)worth. 

Hespeler  Furniture  Co.,  Hespeler. 

llibner  Furniture  Co.,  l^crlin. 

Knechtel  Furniture  Co.,  Hanover. 

Krug  Bros.  &  Co.,  Chesley. 

H.  Krug  Furniture  Co.,  Berlin. 

A.  Malcolm  Furniture  Co.,  Kincar- 
dine. 

Malcolm  &  Souter  Furniture  Co., 
Hamilton. 

Geo.  McLagan  Furniture  Co.,  Strat- 
ford. 

Meaford  Mfg.  Co.,  Meaford. 

Moffat  Stove  Co.,  Winnipeg. 

North  American  Furniture  Co.,  Owen 
Sound. 

J.  Oliver  &  Sons,  Ottawa. 

Pe]ipler  Bros.,  Hanover. 

Charles  Rogers  &  Sons  Co.,  Toronto. 

Stratford  Chair  Co.,  Stratford. 

Strathroy  Furniture  Co.,  Strathroy. 

St.  Lawrence  Furniture  Co.,  Riviere 
du  Loup,  Quebec. 

Tiekell  Sons  &  Co.,  Belleville. 

Toronto  Furniture  Co.,  Toronto. 

Vietoriaville  Furniture  Co.,  Vietoria- 
ville, Que. 

Windsor  Furniture  Co.,  Windsor,  N.S. 

BUFFETS  AND  SIDEBOARDS  (only) 

(Also  see  Buffets,  etc.). 

Bell  Furniture  Co.,  Southampton. 

Dominion  Furniture     Mfg.     Co.,  St. 

Therese,  Que. 
Durham  Furniture  Co.,  Durham. 
Eastern  Townships  Furniture  Mfg. 

Co.,  Arthabaska,  Que. 
Harriston  Furniture  Mfg.  Co.,  Har- 

riston. 

Hepworth  Mfg.  Co.,  Hepworth. 
Kilgour  &  Bros.,  Beauharnois,  Que. 
D.  H.  Langlois  &  Co.,  St.  John,  Que. 
Markdale  Furniture  Co.,  Markdale. 
Megantie    Furniture    Co.,  Megantie, 
Que. 

J.  Oliver  &  Sons,  Ottawa. 
Orillia  Furniture  Co.,  Orillia. 
Paquet  &  Godbout,  St.  Hyacinthe, 
Que. 

Spiesz  Furniture,  Ltd.,  Hanover. 
CHINA  CABINETS  (odd,  or  to  match 
Sideboards  and  Buffets) 

Berlin  Furniture  Co.,  Berlin. 

Chesley  Furniture  Co.,  Chesley. 

Crown  Furniture  Co.,  Preston. 

Dominion  Furniture  Mfg.  Co.,  St. 
Therese,  Que. 

Durham  Furniture  Co.,  Durham. 

Knerhtel  Furniture  Co.,  Hanover. 

G.  McLagan  Furniture  Co.,  Stratford. 
CURATES 

Canada  Furniture  Mfrs.,  Woodstock. 

Cendron  Mfg.  Co.,  Toronto. 

Toronto  Furniture  Co.,  Toronto. 
DINERS  (only) 

(Al.-o  see  Buffets,  etc.). 

Baetz  Bros.  &  Co.,  Berlin. 

Ball  Furniture  Co.,  Hanover. 

Chesley  Chair  Co.,  Chesley. 

Chesley  Furniture  Co.,  Chesley. 


F.  E.  Coombe  Furniture  Co.,  Kincar- 
dine. 

Durham  Furniture  Co.,  Durham. 
Elmira  Furniture  Co.,  Elmira. 
Fraservillo    Chair    Co.,    Riviere  du 

Louji,  Quebec. 
J.  Ferguson  &  Sons,  London. 
Giddings,  Led.,  Granby,  Que. 
Glaeser  &  Leinberger,  Hanover. 
Gold  Medal  Furniture  Co.,  Toronto. 
Lipj)ert  Furniture  Co.,  Berlin. 
John  C.  Mundell  &  Co.,  Flora. 
National  Furniture  Co.,  Berlin. 
Neustadt  Mfg.  Co.,  Neustadt. 
North  American  Bent  Chair  Co.,  Owen 

Sound. 

Owen  Sound  Chair  Co.,  Owen  Sound. 
Preston  Chair  Co.,  Preston. 
Schierholtz  Furniture  Co.,  New  Ham- 
burg. 

Stanfold  Chair  Mfg.   Co.,  Stanfold, 
Quebec. 

Vietoriaville  Chair  Co.,  Vietoriaville, 
Woeller  Boldue  &  Co.,  Waterloo. 
Wonder  Furniture  Mfg.  Co.,  Berlin. 
DINING  ROOM  TABLES  (not  adjust- 
able) 

Elora  Furniture  Co.,  Elora. 

Glaeser  &  Leinberger,  Hanover. 

National  Ta,ble  Co.,  Owen  Sound. 
EXTENSION  TABLES  (odd) 

(Also  see  Buffets,  etc.). 

Alaska  B.C.  Bedding  Co.,  Vancouver. 

Baird  Bros.,  Plattsville. 

Berlin  Table  Mfg.  Co.,  Berlin. 

Chesley  Furniture  Co.,  Chesley. 

Dominion  Furniture     Mfg.    Co.,  St. 
Therese,  Que. 

Durham  Furniture  Co.,  Durham. 

Eastern  Townslhips  Furniture  Co.,  Ar- 
thabaska, Que. 

Harriston  Furniture  Co.,  Harriston. 

Kilgour  &  Bro.,  Beauharnois,  Que. 

Geo.  J.  Lippert  Table  Co.,  Berlin. 

Lucknow  Table  Co.,  Lueknow. 

G.  McLagan  Furniture  Co.,  Stratford. 
National  Table  Co.,  Owen  Sound. 
Orillia  Furniture  Co.,  Orillia. 
Spiesz  Furniture  Co.,  Hanover. 


Parlor  and  Living  Room 


FOR  SPECIAL  LINES,  SUCH  AS  PED 
ESTALS,  TELEPHONE  STANDS, 
ETC.,  SUITABLE  FOR  VARIOUS 
ROOMS,  SEE  NOVELTIES. 
CHESTERFIELDS 

See  u]iliolstered  furniture. 
DAVENPORTS 

See  upholstered  furniture. 
MUSIC  CABINETS 

Beach  Furniture  Co.,  Cornwall. 

Bell  Furniture  Co.,  Southampton. 

Canada  Furniture  Mfrs.,  Woodstock. 

Chesley  Furniture  Co.,  Chesley. 

Collie-Cockerill  Mfg.  Co.,  AuroVa. 

Dominion  Furniture    Mfg.    Co.,  St. 
Therese,  Que. 

Dymond-Colonial  Co.,  Strathroy. 

Hespeler  Furniture  Co.,  Hespeler. 

Knechtel  Furniture  Co.,  Hanover. 

Malcolm    &    Souter    Furniture  Co., 
Hamilton. 

A.  Malcolm  Furniture  Co.,  Kincardine. 

Geo.  McLagan  Furniture  Co.,  Strat- 
ford. 

Meaford  Mfg.  Co.,  Meaford. 

Peppier  Bros.,  Hanover. 

Charles  Rogers  &  Sons  Co.,  Toronto. 
PARLOR  CHAIRS 

See  reed  and  upholstered  furniture. 
PARLOR  SUITES 

Sec  upholstered  furniture. 
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PARLOR  TABLES 

Al;isk;i  Yi.C  Bedding  (.'o.,  Vaneouver. 
Anthes  Furniture  Co.,  Berlin. 
Beach  Furniture  Co.,  Cornwall. 
Canada     Furniture  Manufacturers 

Woodstock. 
Chesley  Furniture  Co.,  Chesley. 
Durham  Furniture  Co.,  Durham. 
Elmira  Furniture  Co.,  Elmira,  Ont. 
Elora  Furniture  Co.,  Elora. 
Gendron  -Mfg.  Co.,  Toronto. 
Harriston  Furniture  JIfg.  Co.,  Har- 

riston. 

Hespeler  Furniture  Co.,  Hespeler. 

Hibner  Furniture  Co.,  Berlin. 

Kilgour  &  Bro.,  Beauharuois,  Que. 

Knechtol  Furniture  Co.,  Hanover. 

J.  Kreiner  &  Co.,  Berlin. 

H.  Krug  Furniture  Co.,  Berlin. 

Geo.  J.  Lippert  Table  Co.,  Berlin. 

Malcolm  &  Souter  Furniture  Co., 
Hamilton. 

MarkJale  Furniture  Co.,  Markdale. 

]\reaford  Mfg.  Co.,  Meaford. 

MoflFat  Stove  Co.,  Winnipeg. 

Geo.  McLagan  Furniture  Co.,  Strat- 
ford. 

National  Table  Co.,  Owen  Sound. 
.Nortli    American    Bent    Chair  Co., 

Owen  .Sound. 
.J.  Oliver  &  Sons,  Ottawa. 
Orillia  Furniture  Co.,  Orillia. 
Peppier  Bros.,  Hanover. 
Strathroy  Furniture  Co.,  Strathroy. 
Stratford  Chair  Co.,  Stratford. 
St.  Lawrence  Furniture  Co.,  Riviere 

du  loup.  Que. 
Toronto  Furniture  Co.,  Toronto. 
Woeller,  Boldue  &  Co.,  Waterloo. 

PEDESTALS 

I'.c.'icli   Furniture  Co.,  Cornwall. 

Canada  Furniture  Mfrs.,  Woodstock. 

Chesley  Furniture  Co.,  Chesley. 

Elmira  F^irniture  Co.,  T-^lmira. 

Elora   Furniture   Co.,  Elora. 

Glacsor  &  Lcinberger,  Hanover. 

Cilohe  Furniture  Co.,  Waterloo. 

(fold  .Modal  Furniture  do.,  Toronto. 

I).  Hilincr  Furniture  Co.,  Berlin. 

Knechtol  Furniture  Co.,  Hanover. 

J.  Kreiner  &  Co.,  Berlin. 

Krug  Bros,  and  Co.,  Chesley. 

G.  .J.  Lippert  Table  Co.,  Berlin. 

Lifiport  Furniture  (Jo.,  Berlin,  Ont. 

.Malcolm  &  Souter  Furniture  Co., 
Hamilton. 

Geo.  McLagan  Furniture  Co.,  Strat- 
ford. 

Meaford  Mfg.  (Jo.,  IMcaford. 
.1.  C.  Mundcll  &  Co.,  Elora. 
National  Table  (Jo.,  Owen  Sound. 
I'epplor  Bros.,  Hanover. 
(Jharlos  Itogors  &  Sons  (Jo.,  Toronto. 
Strathroy  Furniture  (Jo.,  Strathroy. 
Toronto  Kurniture  (Jo.,  Toronto. 
Wundor  Eiirniture  Mfg.  Co.,  Berlin. 
Woeller  Boldue  &  Co.,  Waterloo. 


Library  and  Den  f"urniturc 

BOOKCASES 

.\l;nl(;i  !'..('.  Bedding  (Jo.,  Viineouvor. 
Berlin   Kurniture  Co.,  Merlin. 
Canada    Kurniture  Mfrs.,  Woodstock. 
( !ollio  ( 'oekeri  II  Mfg.  Co.,  Aurora. 
K.  K.  ('oonil)e  F'urniture  (Jo.,  Kincar- 
<line. 

Dominion    l''urii  i  t  ii  ri'    .M  t'g.     i'o.,  St. 

Tlierese,  (^iio. 
I'llinira    Inti'rior    WdcelworU    ('o.,  PJI- 

mini. 

(iihbiinl  Kurniture  Co.,  NaDanee. 
(ilaeser  A;  Lcinberger,  Hanover. 
Globe  Kiirtiiture  ( 'o.,  Waterloo. 
Kilgour  &  Bro.,  Ifonuharnois,  Que. 


Knechtol  Furniture  Co.,  Hanover. 

,1.  Kreiner  &  Co.,  Berlin. 

Krug  Bros.  &  Co.,  Chesley. 

A.  Malcolm  Furn.  Co.,  Kincardine. 

Markdale  Furn.  Co.,  Markdale. 

G.  McLagan  Furn.  Co.,  Stratford. 
Meaford  Mfg.  Co.,  Meaford. 

North  American  Furniture  Co.,  Owen 
Sound. 

Charles  Rogers  &  Sons  Co.,  Toronto. 
Strathroy  Furniture  Co.,  Strathroy. 
St.  Lawrence  Furniture  Co.,  Riviere 

du  Loup,  Quebec. 
Spiesz  Furniture  Co.,  Hanover. 
Toronto  Furniture  (Jo.,  Toronto. 
Windsor  Furniture  Co.,  Windsor,  N.S. 

BOOK  STANDS 

(See  ?ila;ia/.ine  R^cks). 
BOOKCASES  (Sectional) 

CJanada  Furniture  Affrs.,  Woodstock. 
(Jollie-Cockerill  Mfg.  (Jo.,  Aurora. 
Elmira    Interior  Woodwork  Co.,  El- 
mira. 

Globe-Wernicke  Co.,  Stratford. 
Hibner  Furniture  Co.,  Berlin. 
Kncchtel  Furniture  Co.,  Hanover. 
Lindsay  Library  &  Of3Sce  Fitting  Co., 
Lindsay. 

George  McLagan  Furniture  (Jo., Strat- 
ford. 

CARD  AND  DEN  TABLES 

Alaska  B.(J.  Bedding  Co.,  Vancouver. 
Baetz  Bros.,  Berlin. 
Bell  Furniture  Co.,  Southami)ton. 
Canada  Kurniture  Mfrs.,  Woodstock. 
Chesley  Furniture  Co.,  Chesley. 

F.  E.  Ooombe  Furniture  (Jo.,  Kincar- 
dine. 

Elmira  Furnittire  Co..  Elmira. 
Gendron  Mfg.  Co.,  Toronto. 
Glaeser  &  Lcinberger,  Hanover. 
Hespeler  Furniture  Co.,  Hespeler. 
Hourd  &  Co.,  London. 
Kncchtel  Furniture  Co.,  Hanover. 
.].  Kreiner  &  Co.,  Berlin. 

H.  Krug  Furniture  Co.,  Berlin. 

G.  ,T.  Lippert  Table  Co.,  Berlin. 
Malcolm  &  Souter  Furniture  Co.,  Ham- 
ilton. 

Geo.  McLagan  Furn.  Co.,  Stratford. 

Meaford  Mfg.  Co.,  Meaford. 

Montreal  I'pholstoring  Co.,  Montreal. 

J.  C.  Mundcll  &  Co.,  Elora. 

National  Table  Co.,  Owen  Sound. 

North  American  Bent  (Jhair  Co., 
Owen  Sound. 

Preston  (Jhair  (Jo.,  Preston. 

Snyder  Bros.,  Upholstering  Co.,  Wat- 
erloo. 

Stratford   Mfg.  Co.,  Stratford. 
Strathroy  Furniture  Co.,  Strathroy. 
Wialker  &  Clcgg,  Wingham. 
Westport    Woodworking    Co.,  West- 
port,  Ont. 
Woeller  Boldue  &  Co.,  Waterloo. 

CELLARETTES 

'  ','iri;hl:i    I'lirniture   M  fis.,  Woodstock. 
Dyniond Colonial    Co. 's,  Strathroy. 
IIesp(der   Kurniture   (Jo.,  Hesipoler. 
.1.  Kreiner  it  Co.,  Berlin. 
A.  Maii'olm  Furn.  (Jo.,  Kincardine. 
Geo.  McLagan   Kiirn.  Co.,  St  ratford. 
.1.  (J.  .Mund(dl  &  Co.,  Elora. 
North  .'\m(?rican  l''urniture  Co.,  Owen 
Sound. 

Toronto   KiirnitMre  ('o.,  Toronto. 
CHAIRS 

.Sci>    ii|diid.stere(l  iMrniture. 
COUCHES 

See  upholstered  furniture. 
DAVENPORTS 

See  uph(dsterei|  rurniture. 


DESKS,  LIBRARY 

Anthes  Furniture  Co.,  Berlin. 
Baird  Bros.,  Plattsville. 
Canada  Furniture  Mfrs.,  Woodstock. 
F.  E.  Coombe  Furniture  Co.,  Kincar- 
dine. 

Dominion  Furniture  Co.,  St.  Therese, 
Que. 

Dymond  Colonial  Co.,  Strathroy. 
Elmira  Interior  Woodwork   Co..  El- 
mira. 

Globe-Wernicke  Co.,  Stratford. 
Knechtel  Furniture  Co.,  Hanover. 
Lindsay   Liltrary    &   OflBce  Fittings, 
Lindsay. 

Markdale  Furniture  Co.,  Markdale. 
^reaford  Mfg.  Co.,  Meaford. 
Geo.  McLagan  Furniture  Co.,  Strat- 
ford. 

J.  C.  Mundell  &  Co.,  Elora. 
National  Table  Co.,  Owen  Sound. 
Strathroy  Furniture  Co.,  Strathroy. 

LIBRARY  TABLES 

Alaska  B.C.  Bedding  Co.,  Vaneouver. 
Anthes  Furniture  Co.,  Berlin. 
Beach  Furniture  Co.,  Cornwall. 
Bell  Furniture  Co,.  Southampton. 
Berlin  Furniture  Co.,  Berlin. 
Canada  Furniture  Mfrs.,  Woodstock. 
Chesley  Furniture  Co.,  Chesley. 
Collie-Cockerill  Mfg.  Co.,  Aurora. 

F.  E.  Coombe  Furniture  Co.,  Kincar- 
<line. 

Dominion  Furniture  iMfg.  Co.,  St. 
Therese,  Que. 

Durham  Furniture  Co.,  Durham. 

Dymond-Colonial   Co. 's,  Strathroy. 

Elmira  Furniture  Co.,  Elmira. 

lOlmira  Interior  Woodwork  Co.,  El- 
mira. 

.7.  Ferguson  &  Sons,  London. 
ITes|icler  Furniture  Co.,  Hespeler. 
Hibner  Furniture  Co.,  Berlin. 
Kilgour       Bros.,  Ltd.,  Beauharuois, 
Que. 

Knechtel  Furniture  Co.,  Hanover. 
J.  Kreiner  &  (Jo.,  Berlin. 
H.  Krug  Furniture  Co.,  Berlin. 
Lindsay    Library    &   Office  Fittings, 
Lindsav. 

G.  .7.  Lij.pert  Table  Co.,  Berlin. 

A.  IMalcolm  Furniture  Co.,  Kincardine. 
^Malcolm  &  Souter  Furniture  Co.,  Ham- 
ilton. 

Geo.  McLagan  Furn.  Co.,  Stratford. 

]\7eaford  JMfg.  Co.,  Meaford. 

John  C.  ^fundell  &  Co.,  Elora. 

National  Table  Co.,  Owen  Sound. 

North  American  Furniture  Co.,  Owen 
Sound. 

Peppier  Bros.,  Hanover. 

Preston    Cliair   Co.,  Preston. 

(J.  Rogers  &  Sons  Co.,  Toronto. 

Spiesz  Kurniture,  Ijtd.,  Hanover. 

Snyder  Bios.  Upholstering  Co.,  Wat- 
erloo. 

Stratford  Chair  Co.,  Stratford. 
Strathroy  Kurniture  Co.,  Strathroy. 
Toronto  Kurniture  Co.,  Toronto. 
Walker  &  Clegg.  Wingham. 
Waterloo  Kurniture  (~'o..  Waterloo. 
Woeller  Bcdduc  &  Co.,  Waterloo. 

MAGAZINE  RACKS  AND  STANDS 

Haet/.  Bros.,  Berlin. 

Canada    Kurniture   M  I'rs.,  Wooilstoi  k. 
Chesley  I'^niiilure  Co.,  Chesley. 
Collie  ( 'oekerill  Mfg.  Co.,  .\urora. 
n.vmond  Colonial  Co. 's,  Strathroy. 
Elmira    Interior   Woodwork   Co.,  i'Jl- 
mira. 

(!biesi<r  \  Eeinberger,  New  Hamburg. 

(iold  Medtil  Kurniture  Co.,  Toronto. 

.1.  Kri>iner  &  Co.,  Berlin. 

II.  Krug  Kurniture  Co.,  Berlin. 

.\.  Mulcolin  Kurnifuro  Co.,  Kincardine. 
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Maloolm  &  Souter  Furniture  Co.,  llaui 
ilton. 

G<io.  XleLagan  Furn.  Co.,  Stralu.ril. 

John  C.  Muiulell  &  Co.,  Flora. 

Lindsay  Library  &  Ofliee  Fittinj;s. 
Lindsay. 

National  Table  Co.,  Owon  Soiiiul. 

Proston  Chair  Co.,  Proston. 

Snyder  Bros.  Upholstering  i"o.,  Wat- 
erloo. 

Str.Hthroy  Furniture  Co.,  Strathroy. 
Walker  &  Clegj;,  Wiu{;ham. 

MORRIS  CHAIRS 

Alaska  H.C.  Beddin<;  Co.,  Vancouver. 
J.  1'.  Albroujih  &  Co..  Inpetsoll. 
Canada  Furniture  Mfrs.,  Woculstook. 

F.  K.  Coonibe  Furn.  Co.,  Kincardine. 
Dominion  Furniture    Mfg.    Co.,  St. 

Therese,  Que. 
Kllis  Furniture  Co.,  Tn<iersoll. 
Fiuquharson,  Gifford  &  Co.,  Stratford. 
Glaeser  &  Leinborger,  Hanover. 
Gold  >[edal  Furniture  Co.,  Toronto. 

G.  11.  Haohborn  &  Co.,  Berlin. 
Imperial  Rattan  Co.,  Stratford. 
Knechtel  Furniture  Co.,  Hanover. 
Krug  Bros.  &  Co.,  Chesley. 

H.  Krug  Furniture  Co.,  Berlin. 
Lipiiert  Furniture  Co.,  Berlin. 
Walter  Mead  &  Co.,  Hanover. 
Morlook  Bros.,  Hanover. 

John  C.  Mundell  &  Co.,  Elora. 
Moffat  Stove  Co.,  Winnipeg. 
Owen  Daveno  Bed  Co.,  Hespeler. 
Charles  Rogers  &  Sons  Co.,  Toronto. 
Sehierholtz  Furn.  Co.,  New  Hamburg. 
Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Victoriaville  Bedding  Co.,  Victoria- 
ville. 

Walker  &  Clegg,  Wingham. 
Waterloo  Furniture  Co.,  Waterloo. 
Wnpllor  Bolduc  &  Co.,  Waterloo. 

SMOKERS'  SETS 

A.  Malcolm  Furniture  Co.,  Kincar- 
dine. 

WRITING     TABLES    AND  SECRE- 
TARIES 

Alaska  B.C.  Bedding  Co.,  Vancouver. 
Canada     Furniture  Manufacturers, 

Woodstock. 
Chesley  Furniture  Co.,  Chesley. 
Durham  Furniture  Co.,  Durham. 
Elmira  Interior  Woodwork  Co.,  El- 

mira. 

Kilgour  &  Bro..  Beauharnois,  Que. 

Knechtel  Furniture  Co.,  Hanover. 

Krug  Bros.  &  Co.,  Chesley. 

H.  Krug  Furniture  Co.,  Berlin. 

Lindsay  Library  &  Office  Fittings, 
Lindsay. 

G.  J.  Lippert  Table  Co.,  Berlin. 

A.  Malcolm  Furniture  Co.,  Kincar- 
dine. 

Malcolni    &    Souter    Furniture  Co., 

Hamilton. 
Meaford  Mfg.  Co.,  Meaford. 
A.  Malcolm  Furniture  Co.,  Kincardine. 
J.  C.  Mundell  &  Co.,  Elora. 
G.  McLagan  Furniture  Co.,  Stratford. 
National  Table  Co.,  Owen  Sound. 
North  American  Furniture  Co.,  Owen 

Sound. 

Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Spieaz  Furniture  Co.,  Hanover. 
Stratford  Chair  Co.,  Stratford. 
Strathroy  Furniture  Co.,  Strathroy. 
St.  Lawrence  Furniture  Co.,  Riviere 

du  Loup,  Quebec. 
Toronto  Furniture  Co.,  Toronto. 
Windsor  Furniture  Co.,  Windsor,  N.S. 


Hall  r  urniture 


CONSOLE  TABLES  AND  MIRRORS 

.\.  Malcolm  Furniture  Co.,  Kincar- 
<iin(\ 

HALL  CHAIRS 

Elmira  Furniture  Co.,  Elmira. 
H.  Krug  Furniture  Co.,  Berlin. 

G.  McLagan  Furniture  Co.,  Stratford. 
North    American    Bent    Chair  Co., 

Owon  Sound. 
Preston  Chair  Co.,  Preston. 
AViniiliT  Furniture  Co.,  Berlin. 

HALL  CLOCKS 

Berlin  Furniture  Co.,  Berlin,  Ont. 
Elmira  Interior  Woodwork  Co.,  El- 
mira. 

John  C.  Mundell  &  Co.,  Elora. 
HALL  SEATS  AND  MIRRORS 

Anthes  Furniture  Co.,  Berlin. 
Canada  Furniture  Mfrs.,  Woodstock. 
Chesley  Furniture  Co.,  Chesley. 
D.  nibner  Furniture  Co.,  Berlin. 

H.  Krug  Furniture  Co.,  Berlin. 
Lippert  Furniture  Co.,  Berlin. 

Geo.  McLagan  Furn.  Co.,  Stratford. 
Meaford  Mfg.  Co.,  Meaford. 
Markdale  Furniture  Co.,  Markdale. 
Peppier  Bros.,  Hanover. 
Charles  Rogers  &  Sons  Co.,  Toronto. 
Wimder  Furniture  Mfg.  Co.,  Berlin. 

HALL  TREES 

Canada  Furniture  Mfrs.,  Woodstock. 
Chesley  Furniture  Co.,  Chesley. 
Collie-Cockerill  Mfg.  Co.,  Aurora. 
Hespeler  Furniture  Co.,  Hespeler. 
Ideal  Bedding  Co.,  Toronto. 
Lindsay  Library   &   Office  Fittings, 
Lindsay. 

Geo.  McLagan  Furn.  Co.,  Stratford. 
Meaford  Mfg.  Co.,  Meaford. 
Peppier  Bros.,  Hanover. 
Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Woeller  Bolduc  &  Co.,  Waterloo. 
Wunder  Furniture  Mfg.  Co.,  Berlin. 

HALL  RACKS 

Anthes  Furniture  Co.,  Berlin. 
Chesley  Furniture  Co.,  Chesley. 
Canada     Furniture  Manufacturers, 
Woodstock. 

Dominion  Furniture    Mfg.    Co.,  St. 

Therese,  Que. 
Dymond-Colonial   Co.'s,  Strathroy. 
Hibner  Furniture  Co.,  Berlin. 
Kilgour  Bros.  &  Co.,  Beauharnois,  Que. 
Lippert  Furniture  Co.,  Berlin. 
Meaford  Mfg.  Co.,  Meaford. 

G.  McLagan  Furniture  Co.,  Stratford. 
Peppier  Bros.,  Hanover. 

St.  Lawrence  Furniture  Co.,  Riviere 

du  Loup,  Quebec. 
Wunder  Furniture  Co.,  Berlin. 

UMBRELLA  STANDS 

Berlin  Interior  Hardwood  Co.,  Berlin. 

Canada  Furniture  Manufacturers, 
W'oodstock. 

Chesley  Furniture  Co.,  Chesley. 

F.  E.  Coombe  Furniture  Co.,  Kincar- 
dine. 

Dominion  Furniture  Mfg.  Co.,  St. 
Therese,  Que. 

Dymond-Colonial  Co.'s,  Strathroy. 

Elmira  Furniture  Co.,  Elmira. 

Elmira  Interior  Woodwork  Co.,  El- 
mira. 

Elora  Furniture  Co.,  Elora. 
Glaeser  &  Leinberger,  Hanover. 
J.  Kreiner  &  Co.,  Berlin. 

H.  Krug  Furniture  Co.,  Berlin. 


Malcolm  &  Souter  Furniture  Co.,  Ham- 
ilton. 

Geo.  McLagan  Furn.  Co.,  Stratford. 

Meaford  Mfg.  Co.,  Meaford. 

North  American  Furniture  Co.,  Owen 
Sound. 

Peppier  Bros.,  Hanover. 

Snyder  Bros.  IJpholstering  Co.,  Water- 
loo. 

St.  Lawrence  Furniture  Co.,  Eiviere 

du  Loup,  Quebec. 
Wlinder  Furniture  Mfg.  Co.,  Berlin 


Kitch  en  and  Laundry 


BAKE,  AND  IRONING  BOARDS 

Chesley  Furniture  Co.,  Chesley. 
Stratford  Mfg.  Co.,  Stratford. 

CHAIRS 

Ball  Furniture  Co.,  Limited,  The, 
Hanover. 

Canada  Furniture  Mfrs.,  Limited, 
Woodstock. 

Chesley  Chair  Co.,  Limited,  Chesley. 

Danville  Chair  &  Specialty  Co.,  Dan- 
ville, Que. 

Dominion  Chair  Co.,  Limited,  Bass 
River,  N.S. 

Durham  Furniture  Co.,  Durham. 

Fraserville  Chair  Company,  Fraser- 
ville.  Que. 

Giddings,  Limited,  Granby,  Que. 

D.  Hibner  Furniture  Co.,  Berlin. 

Kilgour  Bros.  &  Co.,  Beauharnois, 
Que. 

Knechtel  Furniture  Co.,  Hanover. 

Moffat  Stove  Co.,  Winnipeg. 

North    American    Bent    Chair  Co., 

Owen  Sound. 
Neustadt  Furniture  Co.,  Neustadt. 
Stanfold   Chair  Mfg.   Co.,  Stanfold, 

Quebec. 

George  Valliere,  Quebec,  Que. 
Victoriaville  Chair  Co.,  Limited,  Vic- 
toriaville, Que. 

CUPBOARDS 

Canada     Furniture  Manufacturers, 

Wioodstock. 
Durham  Furniture  Co.,  Durham. 
Hepworth  Mfg.  Co,.  Hepworth. 
Kilgour  &  Bro.,  Beauharnois,  Que. 
Knechtel  Furniture  Co.,  Hanover. 
Meaford  Mfg.  Co.,  Meaford. 
St.  Lawrence  Furniture  Co.,  Riviere 

du  Loup,  Quebec. 
J.  Oliver  &  Sons,  Ottawa. 

KITCHEN  CABINETS 

Alaska  B.C.  Bedding  Co.,  Vancouver. 

Canada  Furniture  Mfrs.,  Woodstock. 

Eastern  Townships  Furniture  Co.,  Ar- 
thabaska,  Que. 

J.  Ferguson  &  Sons,  London. 

Hepworth  Mfg.  Co.,  Hepworth. 

Hourd  &  Co.,  London. 

H.  E.  Furniture  Co.,  Milverton. 

Knechtel  Kitchen  Cabinet  Co.,  Han- 
over. 

Krug  Bros.  &  Co.,  Chesley. 
Lee  Mfg.  Co.,  Pembroke. 
Markdale  Furniture  Co.,  Markdale. 
Meaford  Mfg.  Co.,  Meaford. 
Moffat  Stove  Co.,  Winnipeg. 
National  Mfg.  Co.,  Ottawa. 
Nagrella  Mfg.  Co.,  Hamilton. 
J.  Oliver  &  Sons,  Ottawa. 
Stratford  Chair  Co.,  Stratford. 
Thompson  Kanuck  Kitchen  Cabinet 

Company,  Belleville. 
Universal  Cabinet  Co.,  Chatham. 

SAFES 

Canada  Furniture  Manufacturers, 
Woodstock. 
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STOVES  AND  RANGES 

Beach  Foundry  Co.,  Ottawa. 
Burrow.  Stewart  in  Milne.  Hamilton. 
Canadian  Heating  &  A'entilating  Co., 

Owen  Sound. 
Clare  Bros.,  Preston,  Ont. 
Gait  Stove  &  Furnace  Co.,  Gait. 
Enterprise   Foundry    Co.,  Sackville, 

N.B. 

Findlay  Bros.,  Carleton  Place. 
Gurney  Foundry  Co.,  Toronto. 
Hall-Zryd  Foundry  Co.,  Hespeler. 
Hamilton  Stove  &  Heater  Co.,  Hamil- 
ton. 

Kir-Ben,  Limited,  Almonte,  Ont. 
McClary  Mfg.  Co.,  London. 
Moflfat  Stove  Co.,  Weston. 
D.  Moore  Co.,  Hamilton. 
Jas.  Smart  Mfg.  Co.,  Broekville. 
Jas.  Stewart  Mfg.  Co.,  Woodstock. 
Supreme  Heating  Co.,  Welland. 
TABLES 

Alaska  B.C.  Bedding  Co.,  Vancouver. 
Canada  Furniture  Mfrs.,  Woodstock. 
Chesley  Furniture  Co.,  Chesley. 
Gushing  Bros.,  Calgary. 
Czerwinski  Box  Co.,  Winnipeg,  Man. 
Durham  Furniture  Co.,  Durham. 
Eastern   Townships   Furniture  Mfg. 

Co.,  Arthabaska,  Que. 
Kilgour  &  Bros.,  Ltd.,  Beauharnois, 
Knechtcl  Furniture  Co.,  Hanover. 
Krug  Bros.  &  Co.,  Chesley. 
H.  Krug  Furniture  Co.,  Berlin. 
Lucknow  Table  Co.,  Lucknow. 
Hepworth  Mfg.  Co.,  Hepworth. 

D.  Hihner  Furniture  Co.,  Berlin. 
G.  J.  Lipi)ert  Table  Co.,  Berlin. 
Meaford  Mfg.  Co.,  Meaford. 
Moffat  Stove  Co.,  Winnii)eg. 
National  Table  Co.,  Owen  Sound. 
J.  Oliver  &  Sons,  Ottawa. 
Peppier  Bros.,  Hanover. 

Sjiiesz  Furniture,  Hanover. 

St.  Lawrence  Furniture  Co.,  Riviere 
du  Loup,  Que. 

Strathroy  Furniture  Co.,  Strathroy. 

Victoriaville  Furniture  Co.,  Victoria- 
ville.  Que. 

Windsor  Furniture  Co.,  Windsor,  N.S. 

Wciler  Bros.,  Victoria,  B.C. 
REFRIGERATORS 

Eureka  Refrigerator  Co.,  Toronto. 

Ham  &  Nott,  Brantford. 

McCray    Refrigerator    Co.,  Kendall- 
ville,  Ind. 

John  Hillock  &  Co.,  Toronto. 

Sanderson,  Harold,  Co.,  Paris. 

James  Smart  Mfg.  (,'o.,  Broekville. 
WASHING  MACHINES 

E.  H.  Briggs  Co.,  Winnipeg. 
J.  H.  Connor  &  Sons,  Ottawa. 
Cum mer-DowH well,  Hamilton. 
Excello  Motor  Washer  Co.,  Berlin. 
Geo.  C.  Kaitting  &  Son.,  (ialt. 
Lee  Mfg.  (.'o.,  Pembroke. 

D.  Maxwell  &  Sons,  St.  Mary's. 
One  Minute  Washer  Co.,  Toronto. 


Bathroom  Furniture 


MEDICINE  CABINETS 

Alaska  B.C.  Hcijilitig  Co..  \'ancoiiver. 
(.'anada  Furniture  Mfrs.,  VVoo<lstoek. 
Chesley  Furniture  Co.,  Chesley. 
DymoTui-Colonial  (.'o.,  Str.'ithroy. 
Dominion   Fiiriiitiirc     Mfg.  Co.,  St. 

Thcrcsc,  Que. 
Durham  Furniture  Co.,  Durham. 
C.endron  Mfg.  Co.,  Toronto. 
Knc'clitcl  Furniture  Co.,  IIano\er. 
Meaford  Mfg.  Co.,  Meaford. 
Miirkdale  Furn.  Co.,  Markdale. 
Matthews  Bros.,  Toronto. 


Maydwell  Mfg.  Co.,  Toronto. 
J.  Oliver  &  Sons,  Ottawa. 
St.  Lawrence  Furniture  Co.,  Riviere 
du  Loup,  Quebec. 

MIRRORS 

See  Novelties. 
STOOLS 

Sec  Novelties. 


Verandah,  Lawn  and  Camp 


AWNINGS  AND  WINDOW  SHADES 

Geo.  H.  Hees  &  Sons  Co.,  Toronto. 
Fred  G.  Soper  Co.,  Toronto. 
Stamco,  I^til..  Saskatoon,  Sask. 

CAMP  STOOLS 

Stratford  Mfg.  Co.,  Stratford. 
Southampton  Seating  Co.,  Southamp- 
ton. 

CAMP  BEDS 

(See  Iron  and  Brass  Beds). 
Colleran  Patent  Spring  Mattress  Co., 
Toronto. 

Gold  Medal  Furniture  Co.,  Toronto. 

.7.  Oliver  &  Sons,  Ottawa. 

Progress  Spring  Bed  Co.,  Montreal. 

CHAIRS,  ROCKERS  AND  SETTEES 

Baetz  Bros.,  Berlin. 

F.  Bibby  &  Co.,  Dundas. 

Canada  P'urniture  Mfrs.,  Woodstock. 

Canadian  Rattan  Chair  Co.,  Victoria- 
ville, Que. 

Chesley  Chair  Co.,  Chesley. 

Danville  Chair  Co.,  Danville,  Que. 

Fraserville  Chair  Co.,  Fraserville, 
Que. 

Gendron  Mfg.  Co.,  Toronto. 
Imperial  Rattan  Co.,  Stratford. 
W.  B.  Jennings,  St.  Thomas. 
Krug  Bros.  &  Co.,  Chesley. 
Malcolm  Co.,  Limited,  Vancouver. 
Hoyal  Chair  Co.,  Quebec,  Q\ie. 
Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Southampton  Seating  Co.,  Southamp- 
ton. 

Stanfold  Chair  Mfg.  Co.,  Stanfold, 
Quebec. 

Stratford  :\rfg.  C,,.,  Stratford. 
COUCH  HAMMOCKS 

Alaska  B.C.  Bwlding  Co.,  Vancouver. 
Alaska  Feather  &  Down  Co.,  Mont- 
real. 

Alaska  Bedding  Co..  Winnipeg,  Cal- 
gary and  Vancouver. 

G.  Ga"le  &  Sons,  Waterville,  Que. 
(ialt  RoI)e  Co.,  Gait. 

Ideal  Bedding  Co.,  Toronto. 
Steel  Furnishing  Co.,  New  Glasgow, 
N.S. 

FOLDING  CHAIRS 

.\l;iskM  B.C.  Bi'ililiiig  Co.,  X'ancouver. 

Berlin  Interior  Hardwood  Co.,  Berlin. 

Canada  Furniture  Mfrs.,  Woodstock. 

Canadian  Rattan  Chair  Co.,  Victoria- 
ville, Que. 

('liesley  Chair  Co.,  Chesley. 

J.  PVrguson  &  Sons,  London. 

Ideal  Beilding  Co.,  Toronto. 

Krug  Bros.  &  Co.,  Chesley. 

North  American  Bent  ("hair  Co., 
Owen  Sound. 

Otterville  Mfg.  Co.,  Otterville. 

Roxton  Mill  it  <1i;iir  Co.,  Waterloo 
Que. 

Southampton  Seating  Co.,  Southamp 
ton. 

Strafford  Mfg.  Co.,  Stratford. 
Valley  City  Seating  Co.,  Dundas. 


FOLDING  TABLES 

Alaska  B.C.  Bedding  Co.,  Vancouver. 

Canada  Furniture  Mfrs.,  Woodstock. 

Chesley  Furniture  Co.,  Chesley. 

Dominion  Hammock  Co.,  Dunnville. 

Durham  Furniture  Co.,  Durham. 

J.  Ferguson  &  Sons,  London. 

Hourd  &  Co.,  London. 

National  Table  Co.,  Owen  Sound. 

J.  Oliver  &  Sons,  Ottawa. 

Strathroy  Furniture  Co.,  Strathroy. 

Stratford  Mfg.  Co.,  Stratford. 
HAMMOCKS 

Dominion  Hammock  Co.,  Dunnville. 

Gait  Robe  Co.,  Gait. 
LADDERS 

Stratford  Mfg.  Co.,  Stratford. 
LAWN  SEATS  AND  SWINGS 

Canadian  Buffalo  Sled  Co.,  Preston. 

Canadian  Rattan  Co.,  Victoriaville, 
Que. 

Danville  Chair  &  Specialty  Co.,  Dan- 
ville, Que. 

Malcolm  Co.,  Limited,  Vancouver. 

J.  C.  Mundell  &  Co.,  Elora. 

Stratford  Mfg.  Co.,  Stratford. 

Southampton  Seating  Co.,  Southamp- 
ton. 

W.  F.  Vilas,  Cowansville,  Que. 
John  Watson  Mfg.  Co.,  Ayr. 
PARK  SEATS 

Stratford  Mfg.  Co.,  Stratford. 
Southamjiton  Seating  Co.,  Southamp- 
ton. 

REED  AND  RATTAN  FURNITURE 

Canada  Furniture  ]\Ifrs.,  Woodstock. 

Canadian  Rattan  Chair  Co.,  Victoria- 
ville, Que. 

Gendron  Mfg.  Co.,  Toronto. 

Tm[ierial  Rattan  Co.,  Stratford. 

Kilj^our  &  Bro.,  Beauharnois,  Que. 
SEAGRASS  FURNITURE 

W.  B.  .(ennings  Co.,  St.  Thomas. 

The  Mali'oliM  Co.,  Vancouver,  B.C. 
WILLOW  FURNITURE 

F.  Bihby  it  Co.,  Dundas. 

Brantford  Willow  Works,  Brantford. 

Malcolm  Co.,  Limited,  Vancouver. 


Office  Furniture 


BOARDROOM  TABLES 

Alaska  B.C.  Bcii.liug  Co.,  Vancouver. 
Berlin  Interior  Hardwood  Co.,  Berlin. 
Canada  Furniture  Mfrs.,  Woodstock. 
Chesley  Furniture  Co.,  Chesley. 
Collie-Cockerill  Mfg.  Co.,  Aurora. 
F.  K.  Coombe  Furn.  Co.,  Kincardine. 
Elmira  Interior  Woodwork  Co.,  El- 
mira. 

Glacser  &  Leinberger,  Hanover. 
Globe  Furniture  Co.,  Waterloo. 
Knechtel  Furniture  Co.,  Ha.noveT. 
H.  Krug  Furniture  Co.,  Berlin. 
Krug  Bros.  &  Co.,  Chesley. 
Lindsay   Library   &  Office  Fittingn, 

Lindsay. 
Moafonl  Mfg.  Co.,  Meaford. 
National  Table  Co.,  Owen  Sound. 
John  B.  Snider,  Waterloo. 
St.  Lawrence  Furniture  Co.,  Rivier« 

du  Loup,  Quebec. 
Toronto  Furniture  Co.,  Toronto. 
BOOKCASES 

Canada   l''urnituro  Mfrs.,  Woodstock. 

Collie Cockerill  Mfg.  Co.,  Aurora. 

Globe  Furnitur<>  Co.,  Waterloo. 

Glolie-Wernicko  Co.,  Stratford. 

D.  Ililiner  Co.,  Berlin. 

Knechtel  Furniture  Co.,  Hanover. 

Lindsay    Library    *   Office  Fittings, 

T>indsay. 

Geo.  McLagan  Furn.  Co.,  Stratford. 
Meaford  Mfg.  Co.,  Meaford. 
St.  Lawrenc(>  Furniture  Co.,  Riviere 
du  Loup,  Quebec. 
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CHAIRS 

Hall  t'uriiituro  Co.,  Hanover. 
Boll  yuruitiiro  Co.,  Sontluunpton. 
Berlin    Interior   lliuihvooil  Co.,  Ber- 
lin. 

Canadiun  OtVu-e  A:  Soluiol  Furniture 
Co.,  Preston. 

Canada  Kurn.  Mniuif acturors,  Wood- 
stock. 

Chesley  Chair  Co.,  Chesley. 

Collie  "Cookerill  Co.,  Aurora. 

F.  E.  Cooinlie  Furuituro  Co.,  Kinoar- 

Danvillo  Chair  &  Sjieoialty  Co.,  Dan- 
ville, Que. 

Elmira  Interior  Woodwork  Co.,  El- 
mira. 

Klnuru  Furniture  Co.,  Elmira. 
Fraserville    Chair    Co.,    Rivioro  du 

Loui>,  Quebec. 
Olaeser  &  Leiiiberger,  Hanover. 
Globe  Furniture  Co.,  Waterloo. 
r>.  Hibner  Furniture  Co.,  Berlin. 
Kneebtel  F'urniture  Co.,  Hanover. 
.1.  &  J.  Kohn,  Toronto  (W.  Craig). 
H.  Krug  Furniture  Co.,  Berlin. 
Krug  Bros.  &  Co.,  Chesley. 
Lindsay   Library   &  OflSce  Fittings, 

Lindsay. 
MoGill  Chair  Co.,  Cornwall. 
Moffat  Stove  Co.,  Winnipeg. 
John  C.  Mundell  &  Co.,  Elora. 
North    American    Bent    Chair  Co., 

Owen  Sounil. 
Owen  Sound  Chair  Co.,  Owen  Sound. 
Preston  Chair  Co.,  Preston. 
Stanfold   Chair  Mfg.   Co.,  Stanfold, 

Quebec. 

Stratford  Chair  Co.,  Stratford. 
John  B.  Snyder,  Waterloo. 
Woeller  Bolduc  &  Co.,  Waterloo. 

DESKS— FLAT  AND  ROLL  TOP 

iiiiird  Bros.,  Plattsville. 
Beach  Furniture  Co.,  Cornwall. 
Berlin  Interior  Hardwood  Co.,  Ber- 
lin. 

Canada  Furniture  Mfrs.,  Woodstock. 

Canadian  Office  &  School  Furniture 
Co.,  Preston. 

Collie-Cockerill  Mfg.  Co.,  Aurora. 

Dominion  Furniture  Mfg.  Co.,  St. 
Therese,  Que. 

Elmira  Interior  Woodwork  Co.,  El- 
mira. 

Krug  Bros.  &  Co.,  Chesley. 
Kilgour  &  Bros.,  Beauharnois,  Que. 
Kneehtel  Furniture  Co.,  Hanover. 
Lindsay   Library   &  Office  Fittings, 
Lindsay. 

A.  Malcolm  Furniture  Co.,  Kincardine. 
Markdale  Furniture  Co.,  Markdale. 
Meaford  Mfg.  Co.,  Meaford. 
National  Table  Co.,  Owen  Sound. 
Xorth  American  Furniture  Co.,  Owen 

Sound. 
J.  Oliver  &  Sons,  Ottawa. 
Paquet    &   Godbout,   St.  Hyacinthe, 

Que. 

Preston  Furniture  Co.,  Preston. 
Charles  Rogers  &  Sons  Co.,  Toronto. 
Strathroy  Furniture  Co.,  Strathroy 
Stratford  Desk  Co.,  Stratford. 
.John  B.  Snider,  Waterloo. 
St.  Lawrence  Furniture  Co.,  Riviere 

du  Loup,  Que. 
Steel  Equipment  Co.,  Ottawa. 
Windsor  Furniture  Co.,  Windsor,  N.S. 

DESKS— STANDING 

Berlin  Interior  Hardwood  Co.,  Ber- 
lin. 

Canada  Furniture  Mfrs.,  Woodstock. 
Canadian  Office  &  School  Furniture 

Co.,  Preston. 
Collie-Cockerill  Mfg.  Co.,  Aurora. 


Kinura  Interior  Woodwork  (!o.,  El- 
mira. 

(!lob(>  Furniture  Co.,  Waterloo. 
Kneehtel  Furniture  Co.,  Hanover. 
Lindsay    Library    &    Oflico  Fittings, 

Lindsay. 
.Iiilin  H.  Snider,  Waterloo. 
.Siratt'iird  Desks,  Stratford. 

FILING  CABINETS  AND  SUPPLIES 

t'anada  Furniture  Mantif  acturora, 
Woodstock. 

Collie-Cockerill  I\Tfg.  Co.,  Aurora. 

Klniira  Interior  Woodwork  Co.,  El- 
mira. 

Globe-Wernicke  Co.,  Stratford. 
Kneehtel  Furniture  Co.,  Hanover. 
Lindsay   Library    &   Office  Fittings, 
Lindsay. 

Geo.  McLagan  Furniture  Co.,  Strat- 
ford. 

Steel  K(|ui]>nient  Co.,  Ottawa. 
OFFICE  TRUCKS 

Collie-Cockerill  Mfg.  Co.,  Aurora. 
Elmira  Interior  Woodwork  Co.,  El- 
mira. 

Hespeler  Furniture  Co.,  Hespeler. 
Lindsay   Library    &  Office  Fittings, 
Lindsay. 

SETTEES 

Berlin  Interior  Hardwood  Co.,  Ber- 
lin. 

Canadian  Rattan  Chair  Co.,  Victoria- 
ville,  Que. 

Collie-Cockerill  Mfg.  Co.,  Aurora. 

Elmira  Interior  Woodwork  Co.,  El- 
mira. 

Glaeser  &  Leinberger,  Hanover. 
Globe  Furniture  Co.,  Waterloo. 
Imperial  Rattan  Co.,  Stratford. 
H.  Krug  Furniture  Co.,  Berlin. 
James  Smart  Mfg.  Co.,  Brockville. 
Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Walker  &  Clegg,  Wingham. 
STOOLS 

Hall  Furniture  Co.,  Hanover. 
Bell  Furniture  Co.,  Southampton. 
Berlin  Interior  Hardwood  Co.,  Ber- 
lin. 

Canadian  Office  &  School  Furniture 
Co.,  Preston. 

Canada  Furniture  Mfrs.,  Woodstock. 

Chesley  Chair  Co.,  Chesley. 

F.  E.  Cooinbe  Furniture  Co.,  Kincar- 
dine. 

Danville  Chair  Co.,  Danville,  Que. 
Elmira  Furniture  Co.,  Elmira. 
Elmira  Interior  Woodwork  Co.,  El- 
mira. 

Glaeser  &  Leinberger,  Hanover. 

Globe  Furniture  Co.,  Waterloo. 

Gold  Medal  Furniture  Co.,  Toronto. 

Kneehtel  Furniture  Co.,  Hanover. 

H.  Krug  Furniture  Co.,  Berlin. 

North  American  Bent  Chair  Co., 
Owen  Sound. 

Otterville  Mfg.  Co.,  Otterville. 

Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Stratford  Chair  Co.,  Stratford. 
St.  Lawrence  Furniture  Co.,  Riviere 
du  Loup,  Quebec. 

TABLES 

Alaska  B.C.  Bedding  Co.,  Vancouver. 
Bell  Furniture  Co.,  Southampton. 
Berlin  Interior  Hardwood  Co.,  Ber- 
lin. 

Canada  Furniture  Mfrs.,  Woodstock. 
Canadian  Office  &  School  Furniture 

Co.,  Preston. 
Chesley  Furniture  Co.,  Chesley. 


(!ollie-Cockerill  Mfg.  Co.,  Aurora. 
I'^lmira  Furniture  Co.,  Elmira. 
KImiira   Interior  Woodwork  Co.,  El- 
mira. 

(ilaospr  &  Leinberger,  Hanover. 

(ilolie  Furniture  Co.,  Waterloo. 

Kneclitol  Furniture  Co.,  Hanover. 

H.  Krug  Furniture  Co.,  Berlin. 

Krug  Bros.  &  Co.,  Chesley. 

Lindsay  Library  &  Office  Fittings, 
Lindsay. 

G.  J.  Li]ipert  Table  Co.,  Berlin. 

A.  Malcolm  Furniture  Co.,  Kincardine. 

Meaford  Mfg.  Co.,  Meaford. 

Moffat  Stove  Co.,  Winnipeg. 

J.  C.  Mundell  &  Co.,  Elora. 

Pejipler  Bros.,  Hanover. 

Strathroy  Furniture  Co.,  Strathroy. 

Stratford  Desk  Co.,  Stratford. 

John  B.  Snider,  Waterloo. 

Stratford  Desks,  Ltd.,  Stratford. 

St.  Lawrence  Furniture  Co.,  Riviere 
du  Loup,  Quebec. 

Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Windsor  Furniture  Co.,  Windsor,  N.S. 
TYPEWRITER  DESKS 

Alaska  B.C.  Bedding  Co.,  Vancouver. 
Baird  Bros.,  Plattsville. 
Berlin  Interior  Hardwood  Co.,  Ber- 
lin. 

Canada  Furniture  Mfrs.,  Woodstock. 

Canadian  Office  &  School  Furniture 
Co.,  Preston. 

Collie-Cockerill  Mfg.  Co.,  Aurora. 

Dominion  Furniture  Mfg.  Co.,  St. 
Therese,  Que. 

Elmira  Interior  Woodwork  Co.,  El- 
mira. 

Globe-Wernicke  Co.,  Stratford. 
Kneehtel  Furniture  Co.,  Hanover. 
Lindsay  Library   &  Office  Fittings, 
Lindsay. 

A.  Malcolm  Furniture  Co.,  Kincardine. 

Preston  Furniture  Co.,  Preston. 

John  B.  Snider,  Waterloo. 

Stratford  Desk  Co.,  Stratford. 
WARDROBES 

Canada  Furniture  Mfrs.,  Woodstock. 

Collie-Cockerill  Mfg.  Co.,  Aurora. 

Kneehtel  Furniture  Co.,  Hanover. 

Meaford  Mfg.  Co.,  Meaford. 

Peppier  Bros.,  Hanover. 
WASTE  BASKETS 

See  Novelties. 

Elmira  Interior  Woodwork  Co.,  El- 
mira. 


Church  and  SchoDl  Furniture 


ASSEMBLY,  HALL  AND  THEATRE 

Berlin  Interior  Hardwood  Co.,  Ber- 
lin. 

Canadian  Office  &  School  Furniture 
Co.,  Preston. 

Canada  Furniture  Mfrs.,  Woodstock. 

Chesley  Chair  Co.,  Chesley. 

Danville  Chair  &  Specialty  Co.,  Dan- 
ville, Que. 

Dominion  Chair  Co.,  Bass  River,  N.S. 

Fraserville    Chair    Co.,  Fraserville. 

Globe  Furniture  Co.,  Waterloo. 

Ideal  Bedding  Co.,  Toronto. 

North  American  Bent  Chair  Co., 
Owen  Sound. 

J.  Oliver  &  Sons,  Ottawa. 

Owen  Sound  Chair  Co.,  Owen  Sound. 

Otterville  Mfg.  Co.,  Otterville. 

Royal  Chair  Co.,  Quebec. 

Stratford  Mfg.  Co.,  Stratford. 

Stanfold   Chair   Mfg.   Co.,  Stanfold. 

Southampton  Seating  Co.,  Southamp- 
ton. 

Valley  City  Seating  Co.,  Dundas. 
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BLACKBOARDS 

<;iolii'  Furuitiire  Co.,  Waterloo. 

CHURCH,  SCHOOL  AND  LODGE 

Be'l'ij  Interior  Hardwooil  Co.,  Ber- 
liu. 

Canada  Furniture  Manufacturers, 
Woodstock. 

Canadian  Office  &  School  Furniture 
Co.,  Preston. 

Glob«)  Furniture  Co.,  "Waterloo. 

North  American  Bent  Chair  Co., 
Owen  Sound. 

J.  C.  Mundell  &  Co.,  Flora. 

J.  Oliver  &  Sons,  Ottawa. 

James  Smart  Mfg.  Co.,  Brockvillc. 

John  B.  Snider,  Waterloo. 

St.  Lawrence  Furniture  Co.,  Riviere 
du  Loup,  Quebec. 

Valle\'  City  Seating  Co.,  Dundas. 

W.  F.  Vilas,  Cowansville,  Que. 

Westport  School  Furniture  Co.,  West- 
port. 

Walker  &  Clegg,  Wingham. 

LODGE  SETTEES,  PEDESTALS,  AL- 
TARS, ETC. 
Walker  &  Clegg,  W^ingham. 


Upholslered  Fu  nilure 


CHESTERFIELDS 
Alaska  B.C.  Bedding  Co.,  Vancouver. 
J.  P.  Albrough  &  Co.,  Ingersoll. 
Baetz  Bros.  &  Co.,  Berlin. 
Canada  Furniture  Mfrs.,  Woodstock. 

F.  E.  Coombe  Furniture  Co.,  Kincar- 
dine. 

Gold  Medal  Furniture  Co.,  Toronto. 
Imperial  Furniture  Co.,  Toronto. 
Imperial  Kattan  Co.,  Stratford. 
H.  Krug  Furniture  Co.,  Berlin. 
Quality  Furniture  Makers,  Welland. 
Snyder  Bros.  Ujjholstering  Co.,  W'at- 
erloo. 

Walker  &  Clegg,  Wingham. 
COUCHES 

Alaska  P).('.  Bedding  Co.,  Vancouver. 

J.  P.  Albrough  &  Co.,  Ingersoll. 

Alaska  Bedding  Co.,  Winnipeg,  Cal- 
gary and  Vancouver. 

Alaska  Feather  &  Down  Co.,  Mont- 
real. 

Canada  Furniture  Mfrs.,  Woodstock. 

Continental  U|)holstered  Furniture 
Co.,  Montreal. 

r.  E.  Coonihe  Furniture  Co.,  Kincar- 
dine. 

Dominion  Furniture     Mfg.  Co.,  St. 

Thore.se,  Que. 
Dymond-(JoloniaI  Co.'s,  Strathroy. 
Ellis  r^irniturc  ('o.,  Ingersoll. 
Farquharsoii-O ifford  Co.,  Stratford. 
Gold  Medal  Furniture  Co.,  Toronto. 

G.  H.  Ilachliorn  &  Co.,  Perlin. 
Hibiier  Furniture  Co.,  Berlin. 
Imperial  Furniture  Co.,  Toronto. 
ImjK^rial  Rattan  Co.,  Stratford. 
Ideal  P.eddiiig  Co.,  Toronto. 
Kindel  Bed  Co.,  Toronto. 
Kilgoiir  &  Bros.,  Beauharnois,  Que. 
Knechtel  Furniture  Co.,  Hanover. 
Krug  Hros.  &  ('o.,  Chcslcy. 

II.  Krug  Furniture  Co.,  lierlin. 
Walter  Meads  lT|iholstering  Co.,  Han- 
over. 

Maf>lc  Leaf  (.'oiich  Co.,  Toronto. 
Moffat  Stove  Co.,  Winnipeg. 
Montreal  Upholstering  ('o.,  Montreal. 
Morlock  Bros.,  Hanover. 
John  (!.  .Mundell  &  Co.,  Flora. 
Ontario  Spring  Bed  &  Mattress  Co., 
London. 

Quality  Furniture  Makers,  Welland. 
Stanico,  Fjtd.,  Saskntnon,  Sank. 


Schierholtz  Furniture  Co.,  New  Ham- 
burg. 

Snyder  Bros.  Upholstering  Co.,  Water- 
loo. 

Steel  Furnishing  Co.,  New  Glasgow, 
N.S. 

Victoriaville  Bedding  Co.,  Victorla- 

ville.  Que. 
Walker  &  Clegg,  Wingham. 
Waterloo  Furniture  Co.,  Waterloo. 
S.  Weisglass,  Ltd.,  Montreal,  Que. 
Woellcr  Bolduc  &  Co.,  Waterloo. 

COUCH  FRAMES 

Elmira  Interior  Woodwork  Co.,  El- 
mira. 

(xold  Medal  Furniture  Co.,  Toronto. 
Southampton  Seating  Co.,  Southamji- 
ton. 

James  Steele  &  Co.,  Guelph. 

DAVENPORTS 

Alaska  B.C.  Bedding  Co.,  Vancouver. 
Baetz  Bros.  &  Co..  Berlin. 
Canada  Furniture  ilfrs.,  Woodstock. 
F   E.  Coombe  Furniture  Co.,  Kincar- 
dine. 

Continental  U])holstering  &  Furniture 
Co.,  Montreal. 

Dymond-Colonial  Co.'s,  Strathroy. 

Elmira  Furniture  Co.,  Elmira. 

Gold  Medal  Furniture  Mfg.  Co.,  To- 
ronto. 

G.  H.  Hachborn  &  Co.,  Berlin. 

H.  Krug  Furniture  Co.,  Berlin. 
Lip])ert  Furniture  Co.,  Berlin. 
Maple  Leaf  Couch  Co.,  Toronto. 
Montreal  l^pholstering  Co.,  ^Montreal. 
J.  C.  Mundell  &  Co.,  Flora. 

Owen  Davcno  Bed  Co.,  Hespeler. 
Preston  Chair  Co.,  Preston. 
Quality  Furniture  Makers,  Welland. 
Schierholtz  Furniture  Co.,  New  Ham- 
burg. 

Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Walker  &  Clegg,  Wingham. 
Waterloo  Furniture  Co.,  Waterloo. 

DAVENPORT  BEDS 

(Sec  also  iron  and  Brass  Beds). 
Alaska  H.C  Bedding  Co.,  Vancouver. 
Canada  Furniture  Mfrs.,  Woodstock. 
Continental  Upholstering  Co.,  Mont- 
Dymond  Colonial  Co.,  Strathroy. 
Farquharson-Gifford  Co.,  Stratford. 
Gold  Medal  Furniture  Co.,  Toronto. 
Hachborn  &  Co.,  Berlin. 
Ideal  Bedding  Co.,  Toronto. 
Imjierial  Furniture  Co.,  Toronto. 
Im|)erial  Rattan  Co.,  Stratford. 
Kindel  Bed  Co.,  Toronto. 
Lip()ert  Furniture  Co.,  Berlin. 
Montreal  U|iholstcring  Co.,  Montreal, 
John  C.  Mundell  &  Co.,  Elora. 
Owen  Davcno  Bed  Co.,  Hespeler. 
real. 

Progress  S|iritig  lied  Mfg.  Co.,  Mont- 
real, 

Quality  Furniture  Makers,  Welland. 
dine. 

Schierholtz  Furniture  Co.,  New  Ham- 
burg. 

Snyder  Bros.  Upliolstering  Co.,  Wat- 
erloo. 

Stratford  I )a \  en |i(ii  t  Bed  Co.,  Strat 
for. I. 

Waterloo  Furniture  Co.,  Waterloo. 
U:ill<c'r-  \  Clc-g,  Wingham. 

DAVENPORT  FRAMES 

I'llinira  liiiciior  Woodwork  Co.,  Kl- 
in ira. 

C(dd  .Medal  Kuniilure  Co.,  Toronto. 
.1.  C.  Mundell  &  Co.,  Ktora. 
Snyder  Bros.  Uphol.stering  i'o.,  Wat 
eriiio. 

Wnllu'r  \  Clegg,  Winglinni. 


DEN  CHAIRS 

J.  P.  Albrough  &  Co.,  Ingersoll. 
Baetz  Bros.  &  Co.,  Berlin. 
Canada  Furniture  Mfrs.,  Woodstock. 
F.  E.  Coombe  Furniture  Co.,  Kincar- 
dine. 

Elmira  Furniture  Co.,  Elmira. 
Gendron  ^Ifg.  Co.,  Toronto. 
Glaeser  &  Leiuberger,  Hanover. 
Gold  Medal  Furniture  Co.,  Toronto. 
6.  H.  Hachborn  &  Co.,  Berlin. 
Knechtel  Furniture  Co.,  Hanover. 
H.  Krug  Furniture  Co.,  Berlin. 
Lippert  Furniture  Co.,  Berlin. 
A.  Malcolm  Furniture  Co..  Kincardine. 
Maple  Leaf  Couch  Co.,  Toronto. 
W\i]ter  Meads  Uidiolstering  Co.,  Han- 
over. 

Meaford  Mfg.  Co.,  ^Eeaford. 
Morlock  Bros.,  Hanover. 
J.  C.  Mundell  &  Co.,  Elora. 
Owen  Daveno  Bed  Co.,  Hespeler. 
Preston  Chair  Co.,  Preston. 
Quality  Furniture  Makers,  Welland. 
Charles  Rogers  &  Sons  Co.,  Toronto. 
Snyiler  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Strathroy  Furniture  Co.,  Strathroy. 
Waterloo  Furniture  Co.,  Waterloo. 
Woeller      Bolduc  &  Co.,  Waterloo. 

DIVANS 

Alaska  B.C.  Bedding  Co.,  Vaiu-ouver. 

Canada     Furniture  ^lanufacturers, 
Woodstock. 

Dymond-Colonial  Co.'s,  Strathroy. 
Cold  Medal  Furniture  Co.,  Toronto. 
Ideal  I}e<lding  Co.,  Toronto. 
Snj-'der  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Woeller  Bolduc  &  Co..  Waterloo. 
Wundi-r  Furniture  Mfg.  Co.,  Berlin. 

DIVANETTES 

Gold  Medal  Furniture  Mfg.  Co.,  To- 
ronto. 

Kindel  Bed  Co.,  Toronto. 
Li])pert  Furniture  Co.,  Berlin. 
Montreal  Upholstering  Co.,  Montreal. 
J.  C.  Mundell  &  Co.,  Flora. 
Owen  Daveno  Bed  Co.,  Hespeler. 
Snyder  Bros.  Ui)holstering  Co.,  Wat- 
erloo. 

Wundcr  Furniture  ^ft'g.  Co.,  Berlin. 
LIVING    ROOM    FURNITURE  AND 

SUITES 
J.  P.  Albrough  &  Co.,  Ingersoll. 
Baetz  Bros.,  Berlin. 
Canada      Furniture  Manufacturers, 

Woodstock. 
F.  K.  Coombe  Furniture  Co.,  Kincar- 

iiine. 

Dymonil  Colonial  Co.,  Strathroy. 
Ellis  Furniture  Co..  Ingersoll. 
Elmira  Furniture  Co.,  Elmira. 
Fnrquharson  C  ifford  Co.,  Stratford. 
Gendron  Mfg.  Co.,  Toronto. 
Cla(>ser  l^c  Leinbergi^r,  ll.'inover. 
Oold  Medal  Furniture  Co.,  Toronto. 
Ini|ieri:il  b'attan  Co.,  Stratford. 
Imperial  Furniliir(>  Co.,  Toronto. 
Knechtel  Furniture  Co.,  Il.'uiover. 
Lippert  l''urniture  Co..  Berlin. 
A.  Malcolm  Furniture  Co.,  Kincnrdino. 
Morlock  Bros.,  Iliinover. 
•lohii  C.  Mumlell  it  Co.,  lOlora. 
Niitional  Table  Co..  Owimi  Sound. 
Owen  Sound  Chair  Co.,  Owen  .Sound. 
Qiialitv    Furnitun'  .M.-ikers.  Welland. 
Scliierliolt/  Furniture  Co..  New  llaiu- 
hurg. 

Walker  &  Cb'gg,  Wingluini. 
Waterloo  l''urnilure  ('o..  W.!iterloo. 
Woidler  Boldui'  \.  Co.,  Waterloo. 


12 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER 


September,  1914 


LOUNGES 

Alaska  UA".  Bo.Kling  t"o.,  Vaiu-ouvor. 
J.  I*.  AUirou-jh  iS:  Oo.,  Innorsoll. 
Ottiuitln     Furiiituri'  Manutintnrcrs. 

\Voo>l!»ti>i-k. 
Tiolil  M«'>l«l  Furnitnro  l"o..  Toronto. 
Kilgutir  &  Bro.,  Boauharuois,  Que. 
OwiMi  Davoiio  Bi'il  Co.,  llospolor. 
Snyder  Bros.  I'liliolstoriiif;  Co.,  Wnt- 

orloo. 

MORRIS  CHAIRS 

S,>i'   l.it>r:ir\    :\u>\  Don  Furniture. 
PARLOR  FRAMES 

Bact/.  Bros.  A;  I'o.,  H.'rliii. 
Berlin  Spei-ialty  Furniture  Co.,  Ber- 
lin. 

Canada  Furniture  ^^^rs..  Woodstock. 
Kllis  Furniture  Co.,  In^ersoll. 
Elmira  Furniture  Co.,  Rlmira. 
Elniira   Interior  Woodwork   Co.,  El- 
mira. 

Elora  Furniture  Co.,  Elorn. 
Glaeser  &  Leinherjrer,  Hanover. 
Gold  Medal  Furniture  Co.,  Toronto. 
.1.  Kreiner  &  I'o.,  Berlin. 
Lippert  Furniture  Co.,  Berlin, 
t^nyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Walker  &  Clepg,  Wingham. 
Waterloo  Furniture  Co.,  Waterloo. 
W.xdler,  Bolduc  &  Co.,  Waterloo. 
Wander  Furniture  ^tfg.  Co.,  Berlin. 

PARLOR.  RECEPTION  AND  DRAW- 
ING ROOM  CHAIRS  AND  ROCK- 
ERS. 

J.  P.  Alhrough  &  Co.,  Ingersoll. 

Baetz  Bros.  &  Co.,  Berlin. 

Canada  Furniture  Mfrs.,  Woodstock. 

Canadian  Rattan  Chair  Co.,  Victoria- 
ville,  Que. 

F.  E.  Coombe  Furniture  Co.,  Kincar- 
dine. 

Dominion  Furniture  Mfg.  Co.,  St. 
Theresa.  Que. 

Danville  Chair  &  Specialty  Co.,  Dan- 
ville, Que. 

Dymond-Colonial  Co.'s,  Strathroy. 

Eilis  Furniture  Co.,  Ingersoll. 

Elmira  Furniture  Co.,  Elmira. 

Farquharson-Giflford  Co.,  Stratford. 

Fraserville  Chair  Co.,  Riviere  du 
Loup,  Quebec;. 

Gendron  Mfg.  Co.,  Toronto. 

Glaeser  &  Leinberger,  Hanover. 

GoM  Medal  Furniture  Co.,  Toronto. 

Geo.  H.  Ha<'hborn  &  Co.,  Berlin. 

D.  Hibner  Furniture  Co.,  Berlin. 

Im7>erial  Furniture  Co.,  Toronto. 

Imperial  Rattan  Co.,  Stratford. 

Knechtel  Furniture  Co.,  Hanover. 

H.  Krug  Furniture  Co.,  Berlin. 

Krug  Bros.  &  Co.,  Chesley. 

Lippert  Furniture  Co.,  Berlin. 

The  Malcolm  Co.,  Vancouver,  B.C. 

Montreal  Upholstering  Co.,  Montreal. 

Morloek  Bros..  Hanover. 

John  C.  Mundell  &  Co.,  Elora. 

Quality  Furniture  Makers,  Welland. 

Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Schierholtz  Furniture  Co.,  New  Ham- 
burg. 

Stanfold  Chair  Mfg.  Co.,  Stanfold, 
Quebec. 

Vietoriaville  Bedding  Co.,  Victoria- 

ville,  Que. 
"Walker  &  Clegg,  Wingham. 
Waterloo  Furniture  Co.,  Waterloo. 
Woeller,  Bolduc,  Waterloo. 
Wnnder  Furniture  Mfg.  Co.,  Berlin. 

PARLOR  SUITES 

J.  P.  Alhrough  &  Co.,  Ingersoll. 
Baetz  Bros.  &  Co.,  Berlin. 
F.  Bibby  &  Co.,  Dundas. 


t'anada  Furniture  Mfrs.,  Woodstock. 
Dy  inondColonial   Co.'s,  Strathroy. 
Dan\  ille  Chair  &  Spi-ciaUy  Co.,  Dan- 
ville, Q>u>. 
Ellis  I'^u-nituro  Co.,  Ingersoll. 
Elmira  Furniture  Co.,  Ehnira. 
Fariiuharson-C ifford  Co.,  Stratford. 
(ilacsiM-  \-  Iji'inhorger,  Hniiover. 
Gold  .Mediil  Furniture  Co.,  Toronto. 

G.  II.  llaidihorn  &  Co.,  ]?orliii. 
Kilgour  &  Hro.,  Boauharnois,  Que. 
Knechtel  Furniture  Co.,  Hanover. 
Krug  Bros.  &  Co.,  Chesley. 

H.  Krug  F\irniture  Co.,  Berlin. 
Lijijiert  Furniture  Co.,  Berlin. 
Mi'(iill  (!hair  Co.,  Cornwall. 
Walter  Mends  U])hoJstering  Co.,  Han- 
over. 

Moffat  Stove  Co.,  Winni])eg. 
Morloek  Bros.,  Hanover. 
J.  C.  Mundoll  &  Co.,  Elora. 
Quality  Furniture  Makers,  Welland. 
Sehiorholtz  Kiiniiturc  Co.,  Now  Ham- 
burg. 

Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

St.  Lawrence  Furniture  Co.,  Riviere 

du  Loup,  Que. 
Vietoriaville  Bedding  Co.,  Victoria- 
Woeller,  Bolduc  &  Co.,  Waterloo. 
Walker  &  Clegg,  Wingham. 
Waterloo  Furniture  Co.,  Waterloo. 
Wuiider  Furniture  Mfg.  Co.,  Berlin. 


Reed  and  Rattan  Furniture 


LIVING  ROOM  SUITES  —  CHAIRS, 
ROCKERS,  SETTEES,  COUCHES, 
FOOTSTOOLS,  TABLES,  DESKS, 
BOOK  STANDS,  FLOWER 
STANDS,  TEA  TABLES,  TEA 
TRAYS,  WORK  BASKETS,  CUR- 
ATES, WASTE  BASKETS, 
CRADLES. 

Alaska  B.C.  Bedding  Co.,  Vancouver. 

Canada  Furniture  Mfrs.,  Woodstock. 

Canadian  Rattan  Chair  Co.,  Vietoria- 
ville, Que. 

Gendron  Mfg.  Co.,  Toronto. 

Giddings,  Ltd.,  Granby,  Que. 

Imperial  Rattan  Co.,  Stratford. 

W.  B.  Jennings,  St.  Thomas. 

Kilgour  Bros.,  Beauha»'nois,  Que. 

Malcolm  Co.,  Limited,  Vancouver. 


Novelties  and  Sundry  Lines 


ARTS  &  CRAFTS  FURNITURE 

Canada  Furniture  Mfrs.,  W«odstock. 
F.  E.  Coombe  Furniture  Co.,  Kincar- 
dine. 

Elmira  Interior  Woodwork  Co.,  El- 
mira. 

Glaeser  &  Leinberger,  Hanover. 
Knechtel  Furniture  Co.,  Hanover. 
H.  Krug  Furniture  Co.,  Berlin. 
Geo.  McLagan  Furniture  Co.,  Strat- 
ford. 

.John  C.  Mundell  &  Co.,  Elora. 
National  Table  Co.,  Owen  Sound. 
Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

vStrathroy  Furniture  Co.,  Strathroy. 

Toronto  Furniture  Co.,  Toronto. 

ASBESTOS  TABLE  COVERS 

Canadian  H.  W.  Johns-Manville  Co., 
Toronto. 

BABY  CARRIAGES 

Canada  Furniture  Mfrs.,  Woodstock. 
Gendron  Mfg.  Co.,  Toronto. 
Giddings  &  Co.,  Granby,  Que. 
.T.  W.  Kilgour  &  Bro.,  Beauharnois, 
Que. 


Sidwav  Mercantile  Co.,  Goderich. 
.1.  E.  Smith  &  Co.,  Windsor,  N.S. 
BABY  GATES 

K'oi'k   Island  Mfg.  (!o.,  Rock  Island, 
Que. 

BENT  WOOD  FURNITURE 

Oana.da     Furniture  Manufacturers, 
W'oodstock. 

J.  &  ,1.  Kohn,  Toronto  (W.  Craig). 

.John  C.  Mundell  &  Co.,  Elora. 

North    American    Bent    Chair  Co., 
Owen  Sound. 
BUNGALOW  CHAIRS  AND  SUITES 

Baetz  Bros.  &  Co.,  Berlin. 

Canada  Furniture  Mfrs.,  Woodstock. 

Elnrira.  Furniture  Co.,  Elmira. 

J.  C.  Mundell  &  Co.,  Elora. 

Walker  &  Clegg,  Wingham. 

Waterloo  Furniture  Co.,  Waterloo. 
CAMP  FURNITURE 

Ideal  Bedding  Co.,  Toronto. 

Southampton  Seating  Co,.  Southamp- 
ton. 

Stratfor.l  Mfg.  Co.,  Stratford. 
CARPETS  AND  RUGS 

Brinton  Carpet  Co.,  Peterboro. 

Canadian  Carpet  Co.,  Milton. 

Canadian  Carpet  &  Comforter  Mfg. 
Co.,  Toronto. 

Dominion  Axminster  Co.,  Toronto. 

Gueljih  Carpet  Mills  Co.,  Guelph, 

Otto  Veit  &  Co.,  Toronto. 

Perth  Carpet  Co.,  Perth. 

Toronto  Carpet  Mfg.  Co.,  Toronto. 
CEDAR  BOXES 

Czerwinski  Box  Co.,  Winnipeg. 

Keenan  Bros.,  Owen  Sound. 

J.  C.  Mundell  &  Co.,  Elora. 

National  Table  Co.,  Owen  Sound. 

D.  L.  Shafer.  St.  Thomas. 

Tickell,  Sons  &  Co.,  Belleville. 

Widesjiread  Implement  Co.,  Port  Dov- 
er. 

CHAIRS  AND  ROCKERS 

J.  P.  Albrough  &  Co.,  IngersolL 
Baetz  Bros.  &  Co.,  Berlin. 
Ball  Furniture  Co.,  Hanover. 
Bell  Furniture  Co.,  Southampton. 
F.  Bibby  &  Co.,  Dundas. 
Canada  Furniture  Mfrs.,  Woodstock. 
Chesley  Chair  Co.,  Chesley. 
Continental  Upholstering  &  Furniture 

Co.,  IMontreal. 
F.  E.  Coombe  Furn.  Co.,  Kincardine. 
Danville  Chair  &  Specialty  Co.,  Dan- 
Durham  Furniture  Co.,  Durham. 
Dymond-Colonial  Co.'s  ,Strathroy. 

ville.  Que. 
Ellis  Furniture  Co.,  Ingersoll. 
Elmira  Furniture  Co.,  Elmira. 
Fraserville    Chair    Co.,    Riviere  du 

Loup,  Quebec. 
Glaeser  &  Leinberger,  Hanover. 
Gold  Medal  Furniture  Co.,  Toronto. 
Geo.  H.  Haebborn  &  Co.,  Berlin. 
D.  Hibner  Furniture  Co.,  Berlin. 
Hespeler  Furniture  Co.,  Hesjieler. 
Imperial  Rattan  Co.,  Stratford. 
Imperial  Furniture  Co.,  Toronto. 
Knecihtel  Furniture  Co.,  Hanover. 
Krug  Bros.  &  Co.,  Chesley. 
H.  Krug  Furniture  Co.,  Berlin. 
Lip])ert  Furniture  Co.,  Berlin. 
A.  Malcolm  Furniture  Co.,  Kincardine. 
Moffat  Stove  Co.,  Winnipeg. 
Morloek  Bros.,  Hanover. 
J.  C.  Mundell  &  Co.,  Elora. 
North    American   Bent     Chair  Co., 

Owen  Sound. 
Neustadt  Mfg.  Co.,  Neustadt. 
Owen  Sound  Chair  Co.,  Owen  Sound. 
Preston  Chair  Co.,  Preston. 
Quality  Furniture  Makers,  Welland. 
Roxtoii  Mill  &  Chair  Co.,  Waterloo, 

Que. 
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Charles  Rogers  &  Sons  Co.,  Toronto. 
Sehierholtz  Furniture  Co.,  New  Ham- 
burg. 

Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Stanfold  Chair  Mfg.  Co.,  Stanfold, 
Quebec. 

Stratford  Chair  Co.,  Stratford. 
Vietoriaville  Chair  Co.,  Victoriaville, 
Que. 

Walker  &  Clegg,  Wingham. 
Woeller  Boldue  &  Co.,  Waterloo. 
Wunder  Furniture  Mfg.  Co.,  Berlin. 

CHAIES— Children '  s 

Ball  Furniture  Co.,  Hanover. 

Canada  Furniture  !\rfrs.,  Woodstock. 

Chesley  Chair  Co.,  Chesley, 

Danville  Chair  Specialty  Co,,  Dan- 
ville, Que, 

Durham  Furniture  Co.,  Durham. 

Fraserville  Chair  Co.,  Riviere  du 
Loup,  Quebec. 

C.  P.  Gelinas  &  Frere,  Three  Rivers, 
Quebec. 

Gendron  Mfg.  Co.,  Toronto. 

Knechtel  Furniture  Co.,  Hanover. 

Moflfat  Stove  Co.,  Winnipeg. 

Neustadt  Mfg,  Co.,  Neustadt. 

North  American  Bent  Chair  Co.,  Owen 
Sound, 

Stanfold  Chair  Mfg.  Co.,  Stanfold, 
Quebec. 

Stratford  Chair  Co.,  Stratford. 
S.  Weisglass,  Ltd.,  Montreal. 

CHILDREN'S  HIGH  CHAIRS 

Hell  Furniture  Co.,  Soutliamiiton. 
Canada  Furniture  Mfrs,,  Woodstock, 
Chesley  Chair  Co.,  Chesley. 
1).  Hibner  Furniture  Co.,  Berlin. 
Knechtel  Furniture  ('o.,  Hanover. 
North    American    BcMit     Chair  Co., 

Owen  Sound. 
Stanfold   Chair   Mfg.   Co.,  Stanfold, 

Quebec. 

CLOCK  CASES 

Herlin  Furniture  Co.,  Hcrlin. 
Elmira   Interior   Woodwork   Co.,  El- 
mira. 

CROKINOLE  BOARDS 

('anadian  Huffalo  .Sled  Co.,  Preston, 
CUSHIONS 

Canadian  Feather  &  Mattress  Co.,  To- 
ronto. 

Canada  Furniture  Mfrs.,  Woodstock, 
Ideal  Bedding  Co.,  Toronto. 
Stainco,  Limited,  Saskatoon,  Sask. 
Toronto  Feather  &  Down  Co.,  Toron- 
to, 

Wliitwortli  A:  Rcstall,  Toronto. 
DESK  TRAYS 

Canada  Furniture  Mfrs.,  Woodstock. 
Collie-CnckeriU  Mfg.  Co.,  Aurora. 
Elniir;i    Interior   Woodwork   Co.,  El- 
rn  i  r:i. 

Lindsay    Library    &   Office  Fittings, 

Li  nd+a_v. 
DRAPERIES 

Daly  &  Morin,  Lachine,  Montreal, 
Dominion  Hammock  Mfg.  Co.,  Dnnn- 

villc. 

FOLDING  TABLES 

(S.T  (  aid  .and  Den  Tnlblos), 

FOOTSTOOLS 

(Janada  I'lirniturc  Mfr.s.,  Wooilstock, 
F,  E.  Coombo  Furniture  Co,,  Kincar- 
dine, 

Dymond-Colonial   Co, 's,  Htrathroy, 
Elmira  Furniture  Co,,  Elmirn, 
nia  csor  &  Leinberger,  Hano\  ('r. 
Cold  Afcdal  Furniture  Co.,  Toronto, 
H.  Krug  Furniture  Co,,  Bi'riin. 
J,  C,  Munilell  &  Co.,  Elora. 


North  American  Bent  Chair  Co., 
Owen  Sound. 

Sehierholtz  Furniture  Co.,  New  Ham- 
burg. 

Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 

Woeller  Boldue  &  Co.,  Waterloo, 
FURNITURE  POLISH 

Domestic  Specialty  Co.,  Hamilton. 

Ronuk,  Ltd,,  Toronto, 

St.  Lawrence  Furniture  Co.,  Riviere 

du  Loup,  Quebec, 
GO-CARTS 

Beilstein  &  Kranz,  Berlin, 
(Canada  Furniture  Mfrs.,  Woodstock. 
Gendron  Mfg.  Co.,  Toronto. 
Sidway  Mercantile  Co.,  Goderich. 
ICE  CREAM  TABLES 

Cauaila      Furniture  Manufacturers, 

Woodstock. 
Chesle}  Furniture  Co.,  Chesley. 
Elmira  Furniture  Co.,  Elmira. 
Knechtel  Furniture  Co.,  Hanover. 
J.  &  .1.  Kohn,  Toronto  (W.  Craig), 
Meaford  Mfg,  Co.,  Meaford. 
National  Table  Co.,  Owen  Sound. 
North    American    Bent     Chair  Co., 

Owen  Sound. 
J.  Oliver  &  Sons,  Ottawa. 
St.  Lawrence  Furniture  Co.,  Riviere 

du  Loup,  Quebec. 
INVALID  CHAIRS 

Canada  Furniture  Mfrs.,  Woodstock. 
Gendron  Mfg.  Co.,  Toronto. 
Gendron  Wheel  Co.,  Toledo,  Ohio. 
Victoriaville  Chair  ^Ifg.  Co.,  Victoria- 

\illc,  Que. 
INVALID  TABLES 

:Maple  Leaf  Bedding  Co.,  Gait. 
National  Table  Co.,  Owen  Sound, 
,1.  Watson  yitg.  Co.,  Ayr. 
INVALID  TRAYS 

Canada     Furniture  Manufacturers, 

Woodstock. 
Malcolm    &    Souter    Furniture  Co., 

Hamilton. 

JARDINIERE  STANDS 

Beach  Furniture  Co.,  Cornwall. 
Canada  Furniture  ^Mfrs.,  Woodstock. 
Chesley  Furniture  Co.,  Chesley, 
Dominion  Furniture    Mfg,  Co.,  St. 

Therese,  Que. 
Dymond-Colonial   Co.'s,  Strathroy. 
jdinira  Furniture  Co.,  Elmira. 
Flora  Furniture  Co.,  Elora. 
Gendron  Mfg.  Co.,  Toronto, 
(ilaeser  &  Leinberger,  Hanover. 
G.  .1,  Lipi)ert  Table  Co,,  Berlin, 
Andrew  Malcolm  Furniture  Co.,  Kin- 

lardine. 

^Nlarkdale  Furniture  Co.,  Markdale, 
(ico.  McLagan  Furniture  Co,,  Strat- 
ford. 

Meaford  Mfg.  Co.,  Meaford. 
.1.  C.  Mundell  &  Co.,  Elora. 
National  Table  Co.,  Owen  Sound. 
J.  Oliver  &  Sons,  Ottawa. 
Peppier  Firos.,  Hanover, 
Snyder  Mros.  U|)holstering  Co.,  Wat- 
erloo. 

Strathroy  Furniture  Co.,  Strathroy. 

Windsor  Furniture  ('o.,  Windsor,  N.S. 

Woidler  |{oldnc  &  Co.,  Waterloo. 

Wumlcr  Furniture  Mfg.  Co.,  Berlin. 
KINDERGARTEN  SETS 

Canaiia      l''iiriiituro  Manufacturers, 
Wooijstock. 

Canadian  Rattan  (.!liair  Co.,  Victoria- 
ville, Quo. 

Chi>sley  Chair  Co.,  (Jhesley. 

Dan\  illc  (j'hair  &  Specialty  Co.,  Dan- 
\  ille,  Que, 

Durham  Furniture  Co.,  Durham. 

Gendron  Mfg.  Co.,  Toronto. 

J.  Oliver  &  Moris,  Ottawa. 


LADIES'  DESKS 

Baird  Bros.,  Plattsville. 
Beach  Furniture  Co.,  Cornwall, 
Berlin  Furniture  Co.,  Berlin. 
Canada  Furniture  Mfrs.,  Woodstock. 
Crown  Furniture  Co.,  Preston. 
D.  Hibner  Furniture  Co.,  Berlin, 
Knechtel  Furniture  Co.,  Hanover. 
J.  Kreiner  &  Co.,  Berlin. 
A.  Malcolm  Furniture  Co.,  Kincardine, 
Malcolm    &    Souter    Furniture  Co,, 

Hamilton, 
Geo.  McLagan  Mfg.  Co.,  Stratford, 
Meaford  Mfg,  Co.,  Meaford. 
J.  C.  Mundell  &  Co.,  Elora. 
National  Table  Co.,  Owen  Sound, 
Strathro.y  Furniture  Co,,  Strathroy. 
Windsor  Furniture  Co.,  Windsor,  N.S. 

LAMPS,    PORTABLES    AND  CHAN- 
DELIERS 

Gendron  Affg.  Co.,  Toronto. 
J.  C.  Mundell  &  Co.,  Elora. 

MANTELS— WOOD,  TILE,  ELECTRIC 

Elmira  Interior   Woodwork   Co,,  El- 
mira. 
MIRRORS 

Matthews  Bros.,  Toronto. 
J^hiliips  Mfg.  Co.,  Toronto. 

MOULDINGS  &  PICTURE  FRAMES 

G.  L.  Irish,  Toronto. 

S.     Knechtel     Wood     Turning  Co., 
Southain  pton. 

Matthews  Bros.,  Toronto. 

Phillips  :\rfg.  Co.,  Toronto, 

Reliance  ^Foulding  Co.,  Toronto. 
ORIENTAL  MATS  AND  RUGS 

^Malcolm  Co.,  Limited,  Vancouver, 
PICTURES 

G.  L.  Irish  &  Co.,  Toronto. 

Matthews  Bros.,  Toronto, 

Phillips  Mfg.  Co.,  Toronto. 
PILLOW  SHAM  HOLDERS 

Tarliox  Bros.,  Toronto. 
SEV^TTNG  TABLES 

C;iiiada  Furniture  ^ffrs.,  Woodstock. 

J.  C.  Mundell  &  Co.,  Elora. 

North    Americau    Bent    Chair  Co., 
Owen  Sound. 

Stratford  :\lfg.  Co.,  Stratford, 
SHIRT  WAIST  BOXES, 

D.  L.  Sliafcr  &  Co.,  St.  Thomas. 
SMOKING  CABINETS 

Bell  Furniture  Co.,  Southampton. 

Canada  Furniture  -Mfrs.,  Woodstock, 

F,  E,  Coombe  Furniture  Co,,  Kincar- 
dine. 

Dymond-Colonial  Co.'s,  Strathroy, 
J.  Kreiner  &  t'o.,  Berlin. 
A.  Malcolm  Furniture  Co.,  Kincardine. 
Geo.   ^^cLagan   Furniture   Co.,  Ltd,. 

Woodstock. 
.Tohn  C.  Mundell  &  Co..  Elora, 
STATUARY 

G.  L.  Irish  &  Co.,  Toronto. 
TABOURETTES 

Canada  I'lnnilure  Mfrs.,  Woodstock. 
Chesley  Furniture  Co.,  Chesley, 
Dyinond-Colouinl  Co.'s,  Strathroy, 
Elmira  Furniturp  Co.,  Elmirn. 
Elora  FiirnitMro  Co.,  Elora. 
Glaeser  \-  Leinberger,  llaiiovcr. 
Knechtel  Furniture  Co.,  lIano\er, 
0,  .1.  Lipjiert  Table  Co.,  Berlin. 
.Andrew  Mali'olni  l''uriiiture  Co.,  Kin- 
cardine, 

Geo.   McLagan   Furniture  Co.,  Strat- 
ford, 

Meaford  Mfg.  Co.,  Meaford. 
.1.  C,  Mundell  &  Co.,  IMora. 
North  .'Vnii-ricaii  I'lirnilure  Co.,  Owen 
Sound. 
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I'eppliT  Bros.,  Hauovor. 

Strathroy  Furniture  Co.,  Strathrov. 

Wotfller  BoUUk'  &  Co.,  Waterloo. 

Wuudfr  Furuituro  Mfg.  Co.,  Borliu. 
TAPESTRY  CURTAINS 

l)i.iiiuiu.ti  lltimiiKuk  .Mfj;.  Co.,  Dunu- 
\i\\c. 
TEA  TRAYS 

Seo  also  Ki'Oil  ami  Rattan  Furniture. 

Berlin  Furniture  Co.,  Morlin. 

Canaila  Furniture  Mtrs.,  Wooilstook. 

Maliolni    &    Souter    Furniture  Co., 
Hamilton. 

Toronto  Furniture  Co.,  Toronto. 
TEA  TABLES 

(^See  Carii  and  Den  Tallies). 

Cauaila  Furniture  Mtrs.,  Woodstock. 

Gendron  Mfg.  Co.,  Toronto. 

Malcolm    &    Souter    P\irniture  Co., 
Hamilton. 

G.  Mi  La-ran  Furniture  Co.,  Stratford. 

Charles  Kogers  &  Sons  Co.,  Toronto. 

Woeller  Boldue  &  Co.,  Waterloo. 
TELEPHONE  CABINETS 

iiorliii    Interior   lliir  ludod   Co.,  Ber- 
lin. 

Collie-Coekerill  Mfg.  Co.,  Aurora. 
TELEPHONE  STANDS 

C:uKida  I'uriiituro  .Mfrs.,  Woodstock. 
Collie-Coikerill  Mfg.  Co.,  Aurora. 
F.  E.  Coombe  Furniture  Co.,  Kincar- 
dine. 

Dymond-Colonial  Co. 's,  Strathroy. 
Elmira  Furniture  Co.,  Elmira. 
Glaeser  &  Leinberger,  Hanover. 
D.  Hibner  Furniture  Co.,  Berlin. 
Lindsay   Library    &   Office  Fittings, 

Lindsay. 
J.  C.  Mundell  &  Co.,  Elora. 
National  Table  Co.,  Owen  Sound. 
North  American  F\irniture  Co.,  Owen 

Sound. 
TRAYS 

Canada  Furniture  ^Vfanuf  acturers, 
Woodstock. 

Matthews  Bros.,  Toronto. 
TOY  SETS 

Can.nda  Furniture  Manufacturers, 
Woodstock. 

Canadian  Rattan  Chair  Co.,  Victoria- 
ville.  Que. 

Cheslev  Furniture  Co..  Chesley. 

Gendron  Mfg.  Co.,  Toronto. 

Kilgour  &  Bro.,  Beauharnois,  Que. 

J.  Oliver  &  Sons,  Ottawa. 
VACUUM  SWEEPERS 

.1.  H.  Connor  \'  .Sons,  Ottawa. 

Clements  Mfg.  Co.,  Toronto. 

Onuard  Mfg.  Co.,  Berlin. 
WAGONS  AND  SLEDS  (Children's) 

Canri'iian  Buffalo  -Sled  Co.,  Preston. 

Canada  rurniture  Mfrs.,  Woodstock. 

Gendron  Mfg.  Co.,  Toronto. 
WASTE  PAPER  BASKETS 

Canada  Furniture  Mfrs.,  Woodstock. 

Dymond-Colonial  Co.'s,  Strathroy. 

Elmira  Interior  Woodwork  Co.,  El- 
mira. 

Gendron  Mfg.  Co.,  Toronto. 

Knechtel  Furniture  Co.,  Hanover. 

H.  Kriig  Furniture  Co.,  Berlin. 

North  American  Bent  Chair  Co., 
Owen  Sound. 

Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 


Factory  Supplies 


ALUMINUM  CAULS 

Briti^^h  Aluminum  Co.,  Toronto. 
ART  WOOD  STAINS 

Adam,s  «5c  Elting  Co.,  Chicago. 
Marietta  Paint  &  Color  Co.,  Marietta, 
Ohio. 


BRASS  TRIMMINGS 

C.-ui:i.li:iii  Sad.llcrv  &  Hdw.  Mfg.  Co., 

Walkorton. 
HaliM  Brass  Co.,  Now  Hamburg. 
Stratford  Brass  Co.,  Stratford. 
CASTERS 

.lidiii  Pucr  it  Sons,  Baltimore,  Md. 
James  Smart  Mfg.  Co.,  Brockville. 
TTnivorsal  Castor  &  Foundry  Co.,  New 

York. 

HOUSE  FURNISHING  FABRICS 

Richard  Haworth  Co.,  Ltd.,  Manchest- 
er, England. 

Stoiiards,  Ltd.,    Paternoster  Blrigs., 
London,  E.G.,  England. 
CLAMPS 

Uata\  ia  Clamp  Co.,  Batavia,  N.Y. 

.1  allies  Smart  IVffg.  Co.,  Brockville. 
CURLED  HAIR 

(ii  ifliii  CurhMl  Hair  Co.,  Toronto. 
DOWELS  AND  DOWEL  PINS. 

S.  Kii(>chtel  Wood-turning  Co.,  South- 
ain|iton. 
DRY  KILNS 

(iraiul   Ra]iids  Dry  Kiln  Co.,  Grand 
Kapids,  Mich. 

"Morton  Dry  Kiln  Co.,  Chicago. 
FURNITURE  HARDWARE 

Hahn  Brass  Co.,  New  Hamburg. 

John  Duer  &  Sons,  Baltimore,  Md. 

James  Smart  Mfg.  Co.,  Brockville. 

Stratford  Brass  Co.,  Stratford. 
FURNITURE  SHOES 

Onward  IMfg.  Co.,  Berlin. 

Stratford  Brass  Co.,  Stratford. 
GLASS  AND  MIRRORS 

Berlin  Plate  Glass  &  Mirror  Co.,  Ber- 
lin. 

Consolidated  Plate  Glass  Co.,  Toronto. 
Hobb  Mfg.  Co.,  London. 
Matthews  Bros.,  Toronto. 
Phillijis  Mfg.  Co..  Toronto. 
Toronto  Plate  Glass  Co.,  Toronto. 
GLUE 

Canada  Glue  Co.,  Brantford. 

Delaney  &  Pettit,  Toronto. 

Snap  Co.,  Montreal. 
GLUE  JOINTING  MACHINES 

Canadian  Linderman  Co.,  Woodstock. 
KITCHEN  CABINET  ACCESSORIES 

American  Can  Co.,  Hamilton. 

American  Nikeloid  Co.,  Peru,  Ind. 

Northern  Aluminum  Co.,  Toronto. 

Sheet  Metal  Products  Co.,  Toronto. 

E.  T.  Wright  Co.,  Hamilton. 
LADDERS. 

Stratford  Mfg.  Co.,  Stratford. 
LEATHER  SUBSTITUTES 

British  Leather  Cioth  Mfg.  Co.,  Man- 
chester, Eng. 

Dupont  Fabrikoid  Co.,  Toronto. 

Lackawanna  Leather  Co.,  Hacketts- 
town,  N.J. 

Marlatt  &  Armstrong,  Oakville. 

Peerless  Leather  Co.,  Berlin. 

Textileather  Co.,  New  York,  N.Y. 
MIRRORS  AND  GLASS 

Berlin  Plate  Glass  Co.,  Berlin. 

Consolidated  Plate  Glass  Co.,  Toronto. 

Excelsior  Plate  Glass  Co.,  Toronto. 

Hobbs  Mfg.  Co.,  London. 
WIRE  NAILS 

P.  L.  Robertson  Mfg.  Co.,  Milton. 
WOODWORKING  MACHINERY 

Canadian  Linderman  Co.,  Woodstock. 

Berlin  .Machine  Works,  Hamilton. 
PLATING 

P.  L.  Robertson  Mfg.  Co.,  Milton. 
RIVETS   (Iron,  Copper,  Brass,  Alum- 
inum) AND  SCREWS  (Wood) 

P.  L.  Robertson  Mfg.  Co.,  Milton. 
SANDPAPER 

Delaney  &  Pettit,  Toronto. 


SPRINGS 

Lleal  Bedding  Co.,  Toronto. 

National  Spring  Co.,  Windsor. 

James  Steele,  Gueljih. 

Waterloo  Sjiring  Co.,  Waterloo. 
TABLE  SLIDES 

B.  Wialter  &  Co.,  Wabash,  Ind. 
TRUCKS 

.lames  Smart  Mfg.  Co.,  Brockville. 

J.  Wiatson  Mfg.  Co.,  Ayr. 
UPHOLSTERERS'  SUPPLIES 

Gold  Medal  Furniture  Co.,  Toronto. 

G.  H.  Hees  &  Son,  Toronto. 

Snyder  Bros.  Upholstering  Co.,  Wat- 
erloo. 
VARNISHES 

Adams  &  Elting,  Chieago. 

Ault  &  Wiborg,  Toronto. 

Dougall  Varnish  Co.,  Montreal. 

Glidden  Varnish  Co.,  Toronto. 

Imperial  Varnish  &  Color  Co.,  Toronto 

International  Varnish  Co.,  Toronto. 

E.  C.  Jamieson  &  Co.,  Montreal. 

'Scarfe  &  Co.,  Brantford. 

Sherwin-Williams  Co.,  MontreaL 

Standard  Paint  &  Varnish  Co.,  Wind- 
sor. 
VENEERS 

Adams  &  Raymond  Veneer  Co.,  In- 
dianapolis, Ind. 
VENEERED  PANELS 

Hay  &  Co.,  Woodstock. 
VENEER  PRESSES 

Wm.  R.  Perrin  &  Co.,  Toronto. 
WASHERS 

P.  L.  Robertson  Mfg.  Co.,  Milton. 
VENEERS,  PANELS  AND  LUMBER 

Des  Are  Veneer  &  Lumber  Co.,  Des 
Arc,  Arkansas. 

Grand  Rapids  Veneer  Works,  Grand 
Rapids,  Mich. 

Henry    S.    Holden,    Grand  Rapids, 
Mich. 

Geo.  W.  Hartzell,  Piqua,  Ohio. 

Indiana  Veneer  &  Lumber  Co.,  In- 
dianapolis, Ind. 

J.  J.  Nartzik,  Chicago,  111. 

Underwood  Veneer  Co.,  Wausau,  Wis. 

Wisconsin  Timber  &  Land  Co.,  Mia- 
toon,  Wis. 
WIRE  (BRIGHT  OR  ANNEALED). 

P.  L.  Robertson  Mfg.  Co.,  Milton. 
WOOD  DRAWER  KNOBS. 

S.  Knechtel  Wood-turning  Co.,  South- 
ampton. 


Store  Equipment 


BANK,  OFFICE  &  STORE  FITTINGS 

Berlin  Interior  Hardwood  Co.,  Berlin. 
Collie-Coekerill  Mfg.  Co.,  Aurora. 
Walker  Bin  &  Store  Fixture  Co.,  Ber- 
lin. 

CARPET  AND  RUG  RACKS 

Steel  Furnishing  Co.,  New  Glasgow, 
N.S. 

COUNTER  STOOLS 

Canada     Furniture  Manufacturers, 

Woodstock. 
North  American  Bent  Chair  Co.,  Owen 

Sound. 
RUG  DISPLAY  RACKS 

Steel  Furnishing  Co.,  New  Glasgow, 

N.S. 

John  H.  Best,  Galva,  111. 
SHOW  CASES  &  SILENT  SALESMEN 

Berlin  Interior  Hardwood  Co.,  Berlin. 

Kent  MfClain  Co.,  Ltd.,  Toronto. 

Knechtel  Furniture  Co.,  Hanover.  ' 
STORE  FRONTS 

Kawiieer  ^Ifg.  Co.,  Toronto. 
TABLE  DISPLAY  RACK 

Strathroy  Furniture  Co.,  Strathroy. 
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Stratford  Chair  Quality  Means  Business 


Dealers  who  base  their  success 
on  "satisfied  customers"  will  find 
the  thoroughness  of  Stratford 
Chair  construction  the  most 
valuable  ally  they  can  employ. 


We  give  such  careful  attention 
to  the  packing  and  loading  of 
Stratford  Chairs  that  dissatis- 
faction caused  by  damage  in 
transit  is  almost  unknown.  1  his 
is  a  service  feature  worth  the 
money  to  you,  Mr.  Dealer. 


Stratford  Chairs  sell  to  the 
class  of  people  who  buy  despite 
the  times.  An  order  for  Strat- 
ford Chairs  is  the  best  guarantee 
of  sales  —  and  profitable  sales. 


The  Stratford  Chair  Co.,  Limited 


Buy  "Stratford- Made"  Furniture  for  better  (|iiality,  better  service  and  the 
most  consistent  pricing.     Mixed  car  loads  shipped  lo  Weslcrn  Buyers. 
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No.  1028  Brais  Bed.    List  Price,  $34.00 


No.  914    Iron  Bed.    List  Price,  $20.00 


No.  15    Safety  Crib.    List  Price,  $13.00 


ONTARIO 


Brass  and  Iron  Beds,  Springs 
Pillows,  Cots  and  Mattresses 

Ontario  Goods  are  made  up  to 
a  standard  that  stands  for  pleased 
customers. 

■—Ontario  Goods  and  good  service 
go  hand  m  hand.  That's  a  very 
important  feature,  Mr.  Dealer. 

Ontario  Goods  are  priced  to  al- 
low you  a  profit  that  will  keep 
you  on  our  books. 

Ontario  Goods  will  keep  more 
customers  coming  to  your  store. 
An  order  now  will  be  good  busi- 
ness for  both  of  us. 

Ask  for  a  copy  of  our  new  catalog 

The  Ontario  Spring  Bed 
&  Mattress  Co.,  Limited 

The  Largest  Bedding  House  in  Canada 

London       -  Ontario 


Sppt<>mber,  1914 
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"Imperial"  Designing 
Keeps  Well  Ahead 


'"THE  Imperial  Rattan  Line  is  recognized  by 
the  majority  of  our  competitors,  dealers  and  the 
buying  pubhc  as  the  criteron  of  all  that  is  new  and 
desirable  in  Reed  Furniture. 

Keep  in  touch  with  '  Imperial"  ideas  for  profit- 
able buying. 


The  largest  and  most  select  stock  of 
Tapestry,  Chinlz,  denim,  imitation 
leather  and  solid  leather  coverings  in 
Canada  is  carried  in  the  Imperial 
Rattan  factories  a  great  feature  is 
filling  orders  to  your  taste. 

Imperial  Rattan  Co. 

Limited 


No  dealer  ever  has  a  "ku  k  against  "Stratford- Made"  goods. 
He  gets  the  kind  of  (juaiily  and  good  service  tliat  makes  friends. 
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Long  Service   Great  Comfort— Perfect  Sanitation—Consistent  Price 
every  feature  that  makes  a  line  of  Bed  Springs  desirable,  both 
for  the  dealer  and  the  user,  is  developed  in  multiplied  form  in 


Leggett  &  Piatt 
Single  Cone  Bed  Springs 


Leggett  &  Piatt  Single  Cone  Bed 
Springs  have  the  "natural"  spring  - 
up  and  down  not  from  sides  and 
ends  as  is  the  case  with  woven  wire 
springs.  The  weight  IS  absorbed 
where  the  weight  rests  by  the  indi- 
vidual coils. 

The  Leggett  &  Piatt  Springs  are  the 


only  springs  so  constructed  so  as  to 
allow  each  coil  to  act  independently. 

No.  8  shown  above  is  designed  espec- 
ially for  metal  beds.  Weight  only 
50  lbs. 

Leggett  &  Piatt  Springs,  backed  by 
our  broad  guarantee,  will  convince 
your  customers. 


Write  for  our  illustrated  catalog  I 

The  Leggett  &  Piatt  Spring  Bed  Co.,  Ltd. 

Windsor  Ontario 
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Charm  and  Adaptability 
are  Salable  Features  in 

Globe- Wernicke  Sectional  Bookcases 


Globe-  WernicJie 
Art  Mission 
Bool^case 

With  Desk  Unit 


Globe- Wernicke  Bookcases 
are  made  in  designs  to  har- 
monize with  the  furnishings 
of  any  room,  and  in  com- 
binations to  suit  any  desired 
space. 


^  Globe- Wernicke  Sectional  Bookcases  are  exceedingly  profitable  to  the  ciealer.  Coupled  willi 
^  a  very  attractive  profit  obtainable  on  every  sale  made,  there  is  that  national  reputation  behind 
them  that  makes  the  Globe-Wernicke  make  the  first  thought  of  and  the  first  bought  by  the 
vait  majority  of  possible  customers. 

3hi  9lobc^crnickc  QcXid, 


Put  "Stratford-Made"  Furniture  on  your  floors  and  insure  th<> 
building  of  that  [m-stigr  that  comes  from  the  sale  of  reUable  goods. 


'JO 
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Nothing  Like  'Imperial'  Quality 
for  Brisk  Business 

There  is  room  in  every  ijootl  tnrniluio  siino  iov  llio  piofUablo  dis- 
playing of  a  certain  niinibor  ot"  sold-ti-il  picixs  fiiiiii  ihe  "Imperial" 
[.iiK-  of  Fine  L'pliol>torev.l  I'mnituro. 


Imperial  '    Chairs,  Rockers, 


Suites,  Couches,  etc.,  embody  the 
artistic  touch  in  style  with  a  tone 
of  goodness  in  the  makiny  that 
imariably  sells  to  the  careful 
buyer  at  a  fair  price. 


\  isil  our  I'2xhibltion  oi 

Fine  Upholstered  Furniture 

at  585-591  Queen  St.  W.,  Toronto 

(near  Queo-i  and  Bathurtt),  during 

The  Canadian  National 
Exhibition 

Wc  are  featuring  many  new  effects 
that  should  interest  every  wide- 
awake Furniture  Dealer. 


It  you  haven't  as  yet  looked  into 
the  merits  of  the  "Imperial"  line, 
let  us  send  you  photos  with  the 
prices  that  will  convince  jou  of 
their  profitable  saleability. 


Imperial  Furniture  Company 


Best  Copper  Trimmings 


Try  Out  This 

Big  Profit  Maker 

This  Shafer  Cedar  Chest  is  a  live  seller  because  it 
combines  attractiveness,  fashion  and  utility  with 
moderate  price — An  appeal  the  modern  woman 
can't  resist.    Write  for  prices. 

D.  L.  Shafer  &  Co. 

St.  Thomas  -  Ontario 


Genuine  Tennessee 
Cedar    Moth  Proof 


Best 
Quality 


Large  range  of  Period 
and  Modem  Designs 
carried  in  stock. 


Stratford  Brass  Co 


Limited 
Stratford  Ontario 

Wrile  for  Prices 


Fine 
Finish 


Special  Designs  to 
specifications  on  the 
shortest  notice. 


September,  1914 
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'T.G.''  Davenport  Beds 


for  Quality 


embrace  many  absolutely  original  features 
that   mean  additional  profits  to   our  dealers. 


Living-Room  Furniture 
is  our  Specialty. 

W  rite  for  our 
Attractive  Prices. 


They  are  wonderfully  easy 
to  operate ;  they  cannot 
possi  bly  bind  or  get  out  of 
order,  and  they  possess  that 
style  and  finish  necessary 
to  attract  the  customers 
fronm  the  first  glance. 


The  Davenport  Bed  season  is  right  on  us. 
Order  a  few  designs  in  the  "E.G."  make 
and  be  prepared  to  obtain  the  greatest 
returns  from  your  stock. 

When  ordering  Davenport  Beds  from 
Stratford,  remember  to  order  "  F.  G." 

Manufactured  hy 

The  Farquharson  -  Gifford  Co.,  Limited 


Stratford 


Ontario 


All  Western  Buyers  should  know  about  ihe  Stratford 
Shipping  Comhination.      Let  us  give  you  the  details. 


cw  \i>i  w  Fri{\iTri^E  woT?r;D  and  ttik  undertaker 
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Baetz  Brothers  and  Company 


BERLIN 


ONTARIO 


Specializing 
in  Chairs 

This  illustrates  our 
No.  1  42  Diner 

Made  of  quartered 
White  Oak,  Golden 
or  Fumed 


"Acme"  and  "Peerless"  Folding  Tables 


can  be  used  for  so  many  purposes,  yet  cost  so 
little,  that  they  are  good  "live"  sellers  ALL  the 
time. 

The  "Acme"  weighs  only  1  0  lbs.  F  olds  into  one-twelfth 
Its  standing  space.  Conceded  to  be  the  strongest  and  most 
durable  table  of  its  kind  made.  All  finishes.  Tops  cov- 
ered with  green  fe't  or  leatherette. 


The  "Peerless"  possesses  symmetry  and  beauty  of 
design  as  well  as  utility.  An  ordinary  "Peerless" 
table  will  support  1 ,000  lbs. 

Order  a  crate  of  1  2  for  the  biggest  Folding  Table 
business  you've  ever  experienced. 

If  you  have  not  received  our  new  catalogue  tay 
the  word  and  we  will  do  the  rest 

HOURD  &  COMPANY,  LIMITED 

Wholesale  Furniture  Manufacturers 

LONDON,         -  -  CANADA 

Sole  Canadian  Licensees  and  Manufacfurers 


September,  1914 
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Strongest  Folding  Chair  Made 

Cannot  Tip — Folds  Compactly 


Net  Price,  $9.00  Per  Doz. 

/\  new  "Stratford"  Folding  Chair 
that  beats  anything  else  on  the 
market  for  strength,  stability,  con- 
venience in  handling  and  appearance. 

The  illustration  shows  a  man  weigh- 
ing 290  lbs.  standing  on  the  front 
rail.  Besides  being  the  strongest 
chair  of  ils  weight  made,  it  will  not 
tip  when  the  occupant  leans  forward. 
This  IS  an  exclusive  feature  of 
"Stratford"  Folding  Chairs. 

Posts  are  made  of  select,  straight 
grained  stock,  steam  bent.  The  con- 
struction ensures  ease  in  folding  and 
freedom  from  binding  when  opening. 

At  $9.00  per  doz.  you  can  make 
a  splendid  profit.  Order  now  foj- 
the  busy  season.  The  number  is  1  Oa. 

The  Stratford 

Manufacturing  Co. 


Limited 


Stratford 


"Stratford-Made"  Goods  arc  huilt  riglit  .iiul  sold  right.     You  can  |)lacc  all 
confidence  in  the  reliability  of  every  piece  of  Stratford  furniture  you  buy. 
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Profit  and  Prestige— 

The  Dealer  best  serves  his  own  business  interests  by  marketing 
a  make  of  furniture  that  will  reflect  credit  on  his  good  judg- 
ment after  years  of  hard  service  in  actual  use.  Such  a  reputa- 
tion IS  to  be  gained  by  featuring 

The  "Orillia" Line  of  Buffets 
Extension  and  Parlor  Tables 

Buffet  No.  750  shown  here  is  made  in  fine  quartered  oak,  any 
finish.  Note  its  appealing  style  and  large,  roomy  construction. 
A  real  winner  at  its  price. 

Write  for  our  catalog  and  price  list 

The  Orillia  Furniture  Company,  Limited 


Orillia 


Ontario 


"Make  the'OriUia' 
Line  Your  Line" 
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In  Demand  by 
the  Majority 

ISN'T  it  so,  Mr.  Average 
Dealer,  that  the  bulk  of  your 
trade  want  plenty  of  style, 
even  individuality ;  the  very 
best  kind  of  long-wearing  ser- 
vice ;  and,  above  all,  the  lowest 
price  they  can  find  ? 

You'll  find  all  these  qualifica- 
tions m 


The  ^  Meaford"  Make  of 
Surface  Oak  and  Mahogany 
also  White  Enamel  Furniture 


Made  of  select  maple,  stained,  shellaced 
and  varnished  or  enamelled  by  our  own 
process,  there  is  more  seivice  and  better 
appearance  in  the  Meaford  make  than  in 
any  other  line  at  the  same  prices. 

Let  us  give  you  full  particulars  and  prices 
on  Sideboards,  Buffets,  China  Cabinets, 
Lxtension  f  ables.  Hall  Racks,  Hall  beats. 
Mirrors,  Library  Tables,  Desks  and  Book- 
cases, Jardiniere  Stands,  Centre  Tables, 
Dre  sscrs,  Chiffoniers,  Dressing  Tables, 
Wardrobes,  Bedroom  Tables  and  Medi- 
cine Cabinets. 


The  Meaford  Mfg.  Co 

Limited 


Meaford 


On  tan 


lO 
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—  KNECHTEL— 

New  Designs  in  Plain  Oak 

That  are  selling  well  because  designs  and  prices  are  right 


No.  216  CHINA  CABINET.     An  excellent  design,  No.  216  BUFFET.    The  big  52  inch  case,  inset  panels, 

perfect  proportions  and  a  seller.    Plain  Oak,  Fumed  or  and  fine  proportions  make  this  Buffet  a  leader,  and  the 

Golden.     Height,  61  inches.     List,  $36.00.  price  i?.  right.     List,  $55.50. 


No.  W  DINER.    Solid   plain  Nq.  i03  EXTENSION  TABLE.    This  fine  fumed  No.  95  DINER.    Your  stock 

oak    with  genuine  leather  GOV-  ^-^   ^^^^^         introduction.      Plain    oak,  is  not    complete  without  this 

ered  pad  seat  and  back.      A  ^  ,      ,~  ■     ,  ■  ,• 

first-class  design  at  a  low  price.  Golden,  or  fumed  finish.      Top,  45  by  4.0  inches.  suite.      Solid  oak  arm  chair. 

List,  $6.75.  List,  6  ft.  Extension,  $36.00.  List,  $9.75. 


THE  KNECHTEL  FURNITURE  CO.,  Limited,  Hanover,  Ont 
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KNECHTEL 

Perfect  White  Enamel  Finish  and  Design 

account  for  the  popularity  of  our  enamelled  goods 


No.    IIOI';   DUKSSlNd    lAIU.I':.  No.   IKIK  CH I  KI'ON  1 KK.     Hi-siiU>s  No.  lllt'..K  DKKSSIM;   lAHI.K.  lias 

Tlie  siiilc  is  not  complcti-  witlioiil  ciimpl»Min>f  tin-   No.    Utt   siiiti-,   this  tin-  "wiiii,'"  inirrois  .iiiil  is  lionlilx  .illi-.u-- 

tliis  pici:o.     It  also  sells  vvi-II  ;is  .iti  pii-cc  .sells  wi-ll  as  an  (uKI  CMiilVonitT.  tivo.    Top,  2(1  In- M limi  s,  i>iu-  1  M>v 

odd  dress  table.      l\)p.  U)  l»v  :«).  Top,  lit  l>v  :?0.    .Minor,  Hi  l>v  20  ».B.  21  and  two  H  by  IH.    List.  $32.25. 

Mirror,  Hi  l.y  20  n.M.  I.isi,$23.25  l.isi ,  $36^75. 


THE  KNECHTEL  FURNITURE  CO.,  Limited,  Hanover,  Ont. 
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Nos.  22!-365.    40  in.  wide,  74  in.  high  Nos.  14i-374.    37  in.  wide,  70  in.  high 


Quartered  Oak 

China  Cabinets 

at  Medium  Prices 

line  offers  better  sales  oppor- 
tunities than  the  Gibbard  make. 
The  materials  are  selected  with  a  view 
to  rich  appearance  and  great  service- 
ability, while  the  cabinet-making  is 
thoroughly  reliable. 

The  low  prices  of  these  fine  quartered 
oak  Cabinets  will  convince  you  of 
their  salability.  Why  not  write  for 
our  special  China  Cabinet  Catalogue 
now. 


No.  14-369.    23  in.  long  on  the  side,  66  in.  high 


The  Gibbard  Furniture  Co.  of  Napanee,  Limited 

Napanee  Ontario 
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Partly  Sold  Before 
They  Reach  You! 


Some  of  the  Best  Canadian  Magazines 
are  Making  Kindel  Sales  for  You 


THE  THREE  TYPES 

Tfikcii  by  tlieinsolvcs,  Kindel  Beds 
present  the  very  limit  in  retail  sales 
possibilities.  They  comprise  the  one 
and  only  liin-  in  which  there  are  tiu'ee 
distinct  types  of  convertible  beds— 
each  ol'  them  designed  to  meet  some 
actual  desire  and  refjuirement .  And 
toffctlier  meeting  evei'y  possible  need. 

With  these  three  Kindel  types -tin- 
SoMH-rsaidt ic,  the  Dc  liiixe.  and  the 
Divanette-— every  euslomer  can  be 
satisfied.  For  all  of  them  are  perfect 
davenpoi't  beds — simple,  Inxurious,  and 
convenient.  All  three  1y|)es  conn'  in  a 
good  variety  of  designs,  including  a 
number  of  brand  new  patterns  in 
Periods  which  are  being  shown  for  tiie 
fii'sl  lime. 


THE  SALES  PROPOSITION 

Tile  order  yon  place  this  month  will 
be  parlly  nuii'keted  even  before  the 
goods  leave  our  factories — partly  sold 
through  the  Magazine  advertising  that 
is  i-eaching  out  and  creating  desii'e  for 
the  comfort  and  convenience  of  the 
Kindel. 

Six  fine  |nd)lieations — four  of  them 
Canadian  -tiiat  ai'e  conceded  to  be  real 
merchandisers  have  been  cariwing  this 
MU'ssage- — your  message  if  you'll  let  it 
be  that; — since  the  first  of  tlie  year. 

And  during  that  time  a  big.  elal)orale 
Retail  Sales  i'lan  iuis  backed  them  up. 
cashing  in  the  value  of  this  work.  C<'n- 
ti-ing  ai'ound  the  demonstration  ami  in- 
clinling  all  sorts  of  good  hel|)s,  this 
plan  is  ahnost  a  wonder-worker. 


See  the  KINDEL  DEMONSTRATION 

at  Ihr 

TORONTO  EXHIBITION 


Tl.r 


DAYi^NlOHT 
SERVICER 


Kindel  Bed  Company 


Toronto 


Ontario 


DAV^-^  NIGHT 
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QUALITY 

W'e  iipliold  our  liij^li  standard  of  quality  in  every  piece  we  make.  A  fact  tliat  is  being 
pr<n<en  bv  fJic  inciT(isi7i  <>  demand  for — 

Albrough  Furniture 

Notice  tlie  hig^h-g^rade  appearance — solid  comfori  arid  solid  conslructioyi  of  these  pieces — 
a  feature  that  convinces  the  customer  and  mai<es  sales.  Our  photos  and  prices  will  con- 
vince you  of  the  wisdom  of  displaying  Albrough  Furniture  on  your  floors  this  fall. 

Better  let  us  supply  you  with  the  facts  at  once 

J.  P.  ALBROUGH  &  COMPANY 

Makers  of  Quality  Couches  and  Easy  Chairs 

INGERSOLL  CANADA 
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Are  you  keeping  up  your 
stock  of  Rattan  Chairs 

with  a  good  profitable  line  ?  I 

Canadian  Rattan  Chairs 

are  entirely  hand  made  by  expert  reed 
workers,  and  nothing  but  the  best 
class  of  reed  is  used  in  our  chairs.  Our 
prices  are  very  reasonable,  and  our 
catalog  will  show  you  our  different 
designs.    Do  you  want  one  ? 

The  Canadian  Rattan  Chair 

Company,  Limited. 

VICTORIAVILLE,  QUEBEC. 


APP&L  DOOR 
• SHOBS • /A 


An 
Old  Store 
with 
a  New  Front 


•,ir»   the  Appcl Joornn  'litl  himinenn  behind  <Kiii  old  Front 
.ilwnvn  tifd  J  Hinni  huninrnn  and  ni.idr  monry — Hut  when   thry  in 
»l.ill.-d  thi-ir  KAWNf:FCK   STORK  TKONT  their  hui.inoaii  wan  in 
ircancd    'lO'i.      Tlienew     Front    acUially    p.iid    for   itnelf   in  eiflht 
inonthn.     Now  and  for  yearn  to  come  the  profits  on  the  increaoed 
htifiinenn  will  flo  straight   to  the  profit  cohinin.     Think  of  the  naleo 
thin  oni-  Store  lout  hecaiifie  of  (he  old  Store  Front — and  if  yoiir»  in 
an  old   I'ront  you  are  hininfl  nalen  junt  an  the  Appcldo€>rnn  did.  I.e( 
their   experience   (together   with    the  experience   <*f   thounandn  fif 
other  Merchant*  behind   KAWNKER  FRONTS) 
help  yuu  to  incrcanc  your  hunincas. 


Store  Front  Book 


Widiin  fhrrc  cloom  <»f  flir  Appclthiorn  Storr, 
KAWNKKK   I  KON  Tiii  n,.,Uinfl  monry  for  Ma 
I  ,i  vinrtnf  (tn.      I  ri    fi  lr(  1  cr    he    n.i  id,     "  \Vc    arc    v  cry 

miicU  pl<*»i«<"<l  with  tjtir  now  I' rtmt  ttint  y*>ii  hn\  (*  innttillrJ  for  n»», 
nrc  f>nly  nurry  (haf  wr  nnt  hnvr  it    done   yr.im  aH<>   an    wf  Ciin 

now  nt'f  it  in  tlir  hrnt  .^mmr^  ,\  Nlcrclunt  can  havc^it  in  better  ad- 
vertining  than  a  ncwnpapcr. 

Never  Iirfore  coi.IJ  a  KAWNKKR  STORK  ?**RONT  do  you  no 
niiicti  flood  an  now  never  before  coulj  one  pay  you  nucb  biji  re- 
tiirnn  on  the  inventnient.  I  he  niicccnn  i»f  e\'ery  commoility  in  de- 
penth-nt  upon  itn  iinefiilnenn  in  the  cane  of  Store  Krontn  it*n  jo/rj 
If  voii  introd  to  innt.ill  a  rtew  .Store  I'ront,  let  the  experience  of 
0, 0(10  K  AWN  I:KR  ,i«ern  help  yon.  Don't  h-t  n.-iW.n.rnt  n.ove 
^  ..ti      (iiiiti*-  yonrf^elf  by  (  Iw  p.i  i  tl  -  f  or  e  X  pe  ri  r  fwe  of  ol  li  e  r  M  e  re  h  .i  n  (  n . 


For  eiflhf  yearn  we've  npecialij'eJ  in  (he  denijjninjj,  manufactur- 
init  and  inntallinjl  of  modern  KAWNKER  STORK  KRONTS— our 
experience  han  been  the  experience  of  Merchantn  ai\d  by  thin  wc 
behe  V  e  we  are  com  pete  nt  to  help  you  with  your  new  I'ront. 
Don't  rinli  tlic  amount  »»f  money  yoii  will  nccennarily  npend  for 
any  kind  of  Store  I'ront  when  you  can  necure  "I'it>ontinjJ  Huninenn 
No.  2  '  ft»r  a  mere  pont-caril.  "Hoonttn}]  Hiinit\enn 
*^  No.    2"   in    compileil  exprennly  for  you  Mc'rchantn 

I  I  \^  K^y  ■  it    contaiitn  phf>toAraphn   and    drawit^jjn  »>f  many 

[  Kt)iNl^  the  benl  payinj)  Sttire  I'rontnin         c»»ufitr.\  both 

birt    atul   httle.      See    what   other    Merclianfn  have 
tlone    in   ere ctinjl  di V itien*!    p.i >  i ti jj  Store  I  ront n. 
.Iiinl  a  pont-card  for  "  hoontinfl  Muninenn  No.    2"  w  il  1  l>ri  n|]  it  t  o  y  oti 
by  return  mail.    No.  ol>lt]1.ilion. 

K  <\wn  oor 

Mvi  nil  l  ad  n  I'i  iiv|  <'<)in|><i uy 

/■'ranris  J.  I'lym,  Prf  tlilcnt 
Ih  pt.  S 

I  I  '>7     H.1  I  I.  urnl  Strret 

TORONTO,  CAN. 
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Brass  Beds  of  Quality 


Victoriaville  bedsteads  are  noted  for  their  good  selling  qualities,  viz  : — 
Neat  and  attractive  designs,  and  the  advantage  of  new  and  up-to-date 
equipment  w^hich  enables  us  to  produce  beds  of  first  class  quahty  at 
a  medium  price. 

Another  advantage  you  gain  when  dealing  with  us  is  our  facilities 
for  shipping  in  mixed  carload  lots,  which  reduces  your  freight  bills 
considerably. 

Send  us  a  small  trial  order  and  we  are  sure  you  will  be  a  regular 
customer  of  ours  in  future. 


The  Victoriaville  Bedding 

Company,  Limited 

Victoriaville 

Quebec 
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"       .  .1 

A  Profitable  Proposition 

for  Furniture  Dealers  is  our  line  of  upholst- 
ered furniture.  It  is  designed  and  made  for 
comfort  as  well  as  beauty  (note  the  two 
cuts)  and  the  material  and  workmanship 
cannot  be  beaten. 

le  for  our  prices  and  see  for  your- 
ifit  you  can  make  after  retail- 
ing at  a  reasonable  price,  or, 
a  small  order  will  prove  the 
truth  of  our  claim:  "A  Pro- 
fitable Proposition  for  the 
Furniture  Dealer." 

The  Victoriaville  Bedding 

Company,  Limited 

Victoriaville 
Quebec 
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Some  More 
Victoriaville 
Bargains 


These  bureaus  are  finished  in  the 
same  way  as  the  buffets  shown  on 
the  opposite  page  and  we  offer  them 
at  a  price  which  is  ridiculously  low 
when  you  consider  the  quality  of  the 
lumber,  and  the  class  of  workman- 
ship and  finish  which  we  put  into 
them. 


Victoriaville 

Furniture 

is  a  medium  grade  furniture, 
made  more  for  utility  rather 
than  show  although  our  de- 
signs are  all  neat  and  up-to- 
date. 

May  n>e  send  you  our  Catalogue 

The  Victoriaville 

Furniture  Company 

Victoriaville,  Que. 
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Buffets 

finished  in  Quartered  Oak 

These  Buffets  are  finished  in  imitation 

quartered  oak  and  the  designs  are  the 
very  latest. 

They  are  soundly  constructed  and  will 

last  as  long  and  look  as  well  as  the  genuine  quar- 
tered oak  goods,  while  the  price  is  50  per  cent.  less. 
This  big  difference  m  price  will  go  a  long  way  to- 
wards closing  sales  wilh  the  majority  of  your 
customers. 


Drop  us  a  line  for  further  particulars  and  prices 

The  Victoriaville  Furniture  Co. 

^   ^yk/Jj  e 

J^/jxcc/ CD/'Mc/Cenfer    ^  ///xa/ CDr/oDc/Cen/er 


Victoriaville 

77jeB/Wyye  Quebec  //j^B/^ie 
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Victoriaville 

Chairs 

and  you  will  come  to  the 
conclusion  that  you  have 
lost  money  by  not  doing  so 
before. 

Our  factory  is  equipped  with  up-to-date 
machinery  and  is  devoted  exclusively  to 
the  manufacture  of  wooden  chairs. 
These  facts  alone  enable  us  to  produce  a 
better  class  of  chairs  than  factories  who 
manufacture  a  general  line  of  furniture 
and  therefore  cannot  give  as  much  atten- 
tion as  we  do  to  any  one  line. 

Send  us  a  post  card  for 
our  catalog 

The  Victoriaville  Chair  Mfg.  Co. 

Victoriaville 
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Ch 


airs 


That  are  made 
to  wear 

and  give  full  value  to 
your  customers  for  the 
money  they  spend. 

These  are  the  kind  of  chairs  that 
are  most  in  demand  by  your  cus- 
tomers and,  owing  to  the  facts 
given  on  the  preceding  page,  we 
are  able  to  produce  them  at  a  very 
low  cost  to  you. 

Our  facilities  for  shipping  in  mixed 
carload  lots  at  a  low  rate  is  an- 
other advantage  you  gain  by  deal- 
ing with  us. 

Won  *t  you  give  us 
a  trial  ? 

The  Victoriaville  Chair 

Manufacturing  Company 
Victoriaville 

Que. 
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None  better  made ! 
None  easier  to  sell! 
None  surer  to  satisfy ! 


'^HAT'S  the  experience  of 
hundreds  of  'GALE'  cus- 
tomers in  all  parts  of  Canada. 

XHAT'S  why  the  'GALE' 

business  continues  to  grow 
year  after  year. 

'GALE'  good  are  always  a 
'good  buy.'  Write  for  our 
catalogue  and  newest  designs. 

GEO.  GALE  &  SONS 


LIMITED 


Waterville,  Quebec 

Montreal  Toronto  Winnipeg 


Iron  and  Brass 

Bedsteads 
Institution  Beds 


GUARANTEED 


WATERViLLE.QUE. 


Cribs  and  Cots 
Steel  Couches 
and  Davenports 


WATERVIUE.QUE. 


DiXlE 

NoTuft  Mattress 
Kapok  Mattress 


GUARANTEED 


WATERVILLE.QUE. 


Astoria 
Box  Spring  and 
Other  Specialties 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER. 


Popular  "Bell"  Production 

One  that  is  regarded  by  the  trade  everywhere  as 
a  real  winner.  Distinctly  classic  in  design,  yet 
not  "fussy";  joints  tight  as  a  drum;  finish  ex- 
ceptionally rich;  price  really  attractive  this  suite 
presents  a  good  example  of  the  scope  for  profit 
offered  in 

^^The  Bell  Line 

The  Line  With  the  Tone" 

Included  in  the  "Bell"  make  are  matched 
Dmmg-room  Suites,  Bed-room  Suites, 
Library  Tables,  Parlor  Tables,  Dmers, 
Livmg-room  and  Office  Chairs. 

Write  for  our  latest  catalog 
and  Price  List. 

The  Bell  Furniture  Co.,  Ltd. 

Southampton  Ontario 
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Our  Positive  Extension  Controller 


Means 

Greatest  Ease  in  Opening 
Top  Always  Centered 


Did  you  ever  hear  of  an 
extension  Table,  other 
lh<\n  the  "Berhn"  make, 
that  opens  both  sides  at 
once— by  a  gentle  pull 


on  one 


side? 


Our  Positive  Extension 
Controller  does  the  trick. 


BERLIN 
TABLES 


Berlin  Tables  are  made 
in  a  wide  range  of  at- 
tention drawing  designs. 
Select  quartered  oak, 
beautifully  finished.  You 
can  back  up  the  most 
convincing  sales  argu- 
ments when  you  show  a 
Berlin  Table. 


The  Berlin  Table  Manufacturing  Co.,  Limited 

BERLIN       ::  ONTARIO 


September.  1914 
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The  Chair  Craft  Proposition 


^^DEST-FEST''  and  "REX-RECLINER"  Chairs  hold 

^  first  place  in  the  lounge  chair  world  because  they  have 

more  really  worth  while  comfort  features  than  any  other  line  in  their  class. 

Come  in  and  get  your  share  of  the  immense  profits  they  offer.  Chair  Craft's 
new  Sales  Plan  mcludes  pulling  Newspaper  Ads,  Consumer  Booklets, 
interest  compelling  Wmdow  Trim,  Demonstration  Cards,  handsome  Window 
Posters — everything  to  boost  the  sale  of  Rest-Fest  and  Rex-Rechner  Chairs. 


"Rex-Recliner^^ 
Chairs 

You  sit  and  rest  or  re- 
cline and  rest.  "  Rex- 
Recliners "  are  self- 
adjusting.  The  body  is 
supported  perfectly  in 
any  position. 


UPHOLSTERED  IN 
ANY  MATERIAL 
DESIRED. 


"Rest-Fest" 
Chairs 

A  slight  pressure  on 
the  floor  immediately 
puts  occupant  into  re- 
clining position  with  all 
parts  of  body  supported. 


LARGE  RANGE  OF 

ATTRACTIVE 

PATTERNS. 


No.  4.  308 


May  We  Hear  from  You  To-Day  ? 


THE  CHAIR  CRAFT  COMPANY 

Traverse  City  Michigan 
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We  manufacture  a  cheap  and  medium  line  of 


DRESSERS  &  STANDS 

I'lnished  in  Surface  Oak, 
Golden  Elm,  Mahogany, 
w  Kite  Enamel 

WARDROBES 

In  Surface  Oak,  Mahogany, 
Golden  Elm,  White  Enamel 

SIDEBOARDS 

In  Surface  Oak  and  Golden 

Ash  |_         Prompt  Shipments  Guaranteed 

J.  Oliver  &  Sons,  Limited  ::  Ottawa,  Canada 


TABLES 

Extension 

Centre  and  Folding 

Fmished  in  Golden  Ash 
or  Surface  Oak 

KITCHEN  CABINETS 

Cupboards  and 
Tables 


Elmira 

Electric  Grate 

Mantels 


can  be  sold,  profitably,  by  any  dealer. 
The  ease  with  which  they  can  be  in- 
stalled, no  tiling  or  chimney  required — 
the  absence  of  dust,  dirt  or  smoke — their 
handsome  appearance  and  low  costs  for 
electric  power,  make  them  popular  with 
both  tenants  and  owners. 


Elmira  Interior  Woodwork  Company,  Ltd. 

C.  p.  R.  Elmira,  Ontario  G.  T.  R. 
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Look  for  our  Display  at  The  Toronto  Exhibition 


These  trade-marks 
protect  both  you 
and  your 
customers 


No.  2268 


With  Us  it  s  SERVICE  First 

I 

Only  by  co-operating  with  the  dealer  n  every  pos- 
sible way,  can  we  hope  to  establish  a  permanent  state 
of  confidence  between  him  and  ourselves.  We  have 
a  well  established  reputation  for  satisfactory  service 
from  coast  to  coast. 

This  is  the  result  of  our  endeavor  to  be  prompt  in 
shipment  careful  study  of  t  le  dealer's  re(|uirements, 
and  the  high  grade  materials  and  expert  workman- 
ship embodied  in  our  goods. 

You'll  find  that  linking  up  with  Weisglass  service  is 
something  more  than  it  appears  on  the  surface. 

S.  WEISGLASS,  Limited 


Beds 

Springs 

Couches 


TORONTO  MONTREAL 


Daven  ports 
Costumers 
Wall  Racks 
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HIGH-GRADE  DINING  ROOM 
AND  BED  ROOM  FURNITURE 


That  we  manufacture 
good    furniture  is 

evidenced  in  this  ex- 
quisite Dining  Suite  No. 
1470.  Wouldn't  it 
attract  the  artistically 
inclined  in  your  locality? 

'Hespeler"  Furniture 
is  popular  because  it 
offers  the  best  and 
most  exclusive  de- 
signs, while  the  prices 
are  withm  the  reach  of 
the  average  better  class 
customer. 

You  can  use  the  "Hes- 
peler" make  to  good 
advantage  in  your  bus- 
iness. 

Write  for  our 
catalog  if  you 
haven't  one  on 
file. 


HESPELER  FURNITURE  CO.,  Limited,    -  Hespeler,  Ontario 
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What  Your  Trade  Has  Been  Looking  For — 

A  New  Queen  Anne  Suite  in  Bird^s  Eye  Maple 


No.  1 1 7 


No.  1 1 7 


above  Suite  is  one  of  our  latest  productions 
and  is  made  in  American  Black  Walnut  and 
Genuine  Mahogany,  as  well  as  Bird's  Eye  Maple. 
It  is  a  high-grade  suite  throughout  and  is  correct  in 
detail  and  finish. 

Bird's  Eye  Maple 

Unlike  many  other  Manufacturers  we  have  not  drop- 
ped this  wood  because  we  could  not  handle  it,  but 
have  mastered  its  peculiarities.  We  can  give  you 
goods  that  are  perfectly  figured  and  beautifully  finished. 
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Fast  Service  to   Western  Dealers 


Moffat's  Wholesale  Furniture  Department 

Winnipeg 


XV/E  can  supply  you  with  furniture  of  all  kinds 
at  attractive  prices  and  on  short  notice. 
Large  stocks  carried  in  Winnipeg. 

We  also  represent  some  of  the  best  Ontario 
Furniture  Manufacturers,  and  can  sell  you  direct 
from  factories  in  cars  to  points  in  Manitoba  and 
Saskatchewan, 

Mail  orders  given  careful  attention. 

The  Moffat  Stove  Co.,  Limited 

137  Bannatine  Avenue         -  Winnipeg 


If  you  have  not' seen  the  above  brand  of  artificial 
leather,  then  get  acquainted,  ask  for  samples. 

h  is  the  most  satisfactory  furniture  covering  ever 
made  anywhere. 

Textileather  Co.,  212  Fifth  Ave.,  New  York,  N.Y. 

WRITE  DIRECT  OR  TO 

Frank  Schmidt       -       Berlin,  Ontario 
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The  "Twin"  Pedestal  Extension  Table 
cannot  break  away,  showing  an  un- 
sightly gap.  It  IS  the  most  practically 
constructed  table  made. 


"yWIN"  Tables  extend  to 
^    eight  feet  and  over,  yet 
they  always  present  a  well-bal- 
anced appearance. 

Made  in  a  wide  range  of  attrac- 
tive designs  in  all  finishes. 

Let  us  send  you  a  copy  of  our 
new  book,  "TWINS." 

Write  us  to-day 

The  Chesley  Furniture  Co., 

Chesley,      -  Ontario 


THE  dividing  pedestal  table 
has  a  way  of  developing 
an  annoying  V  shaped  gap  cifter 
a  few  weeks'  use  that  locks  and 
extra  casters  fail  to  overcome. 

A  table  that  is  so  defective  is 
sure  to  cause  dissatisfaction.  Can 
your  business  afford  such  a 
handicap? 

Dealers  everywhere  are  devoting  more 
and  more  floor  space  to  the  line  of  tables 
that  IS  proof  agamst  ordmary  extension 
table  troubles  — 

Twin  Pedestal 
Extension  Tables 
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"COLLERAN'S" 

ALL-STEEL  LINE 


"COLLERAN"  SPRINGS 

art-  conitiucted  on  "Lifc-time  Service  '  principles.  Our 
guarantee  coven  every  phase  of  satisfaction  to  the  user. 


Colleran  Patent  Divan  No.  10. 


"COLLERAN"  DESIGNS 

for  thi5  Fall  will  boost  your  bed  spring  business.  Get 
a  few  of  our  styles  on  your  floors  at  once. 


Note  the  new  metal  atrip  we  are  using 
for  the  wood  framea. 

Cuts  loaned  to  Dealers  for  advertisement*  on  request. 

Colleran  Patent  Spring  Mattress  Co. 

TORONTO,  ONT. 


Mr.  Dealer!  The 
Lee-Burrell  is — 


the  most  profitable  high 
grade  Cotton  Felt  Mat- 
tress you  can  handle. 

yHE  LEE-BURRELL  is 

no  experiment  to  the  dealer 
who  sells,  or  who  wants  to 

sell,  a  mattress  that  is  above  "cheap" 
goods,  and  yet  is  not  so  high  priced 
that  its  sale  will  be  restricted  to  well- 
to-do  trade  only.  The  Lee-Burrell 
never  fails  to  justify  our  claim  as  a 
leading  profit  maker. 
Our  other  well  known  lines  of  Mat- 
tresses are  the  Rex,  Regent  and 
Invictus. 

May  We  send  ^ou  our  Price  List 

The  Standard 
Bedding  Company 

Toronto  Ontario 
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Making  TABLE-SLIDES  is 
a  Specialty  Business 

For  more  than  T \VENTV-FI\  E  YEARS  we  have 
made  TABLE  SLIDES  exclusively. 
Our  Factory  i.s  equipped  with  Special  Machinery 
which  enables  us  to  make  SLIDES,  —  BETTER  and 
CHEAPER  than  the  furniture  manufacturer. 


Canadian  Table  makers  are  rapidly 
adopting  WABASH  SLIDES 

O  I  They  ELIMINATE  SLIDE  TROUBLES 

•DeCaUSe  ,  Are  cheaper  and  BETTER 


Reduced  Costs 
Increased  Out-put 


BY  USING 

WABASH 

SLIDES 


Made  by 

B.  WALTER  &  CO. 

Wabash,  Ind. 

The  Largest  EXCLUS/VE  TABLE-SLIDE  Manufacturers 
in  America 

ESTABLISHED-1887 


J41  ASBESTOS 

Table  Covers  and  Mats 

will  produce  greater  profits  for  you  than  any  other  articles 
of  a  similar  nature. 

Why?  Because  we  are  the  OLDEST  and  LARGEST  miners 
and  manufacturers  ef  .Vsbestos  in  the  world,  and  make  .T  M 
.Vsbestos  Table  Covers  and  Mats  in  OUR  OWX  F.VCTOKIKS 
frrm  Asbestos  taken  from  OUR  OWN  MINES.  Therefore  we 
can  offer  you  LOWER  PRICES,  so  that  you  can  undersell 
ALL  competitors  and  still  clear  BIGGER  PROFITS  and  give 
your  customers  BETTER  GOODS. 

A  SM.\LL  STOCK  is  all  you  need,  as  we  can  supply  >'ou 
quickly   from   any   of  our   numerous   Branches,     More  styles 
and  sizes  and  wider  raiiLre  of  pric(!s  than  any  other  line  made. 
Write  our  neareat  Branch  NOW  for  Special 
Dealer  Proposition  and  Booklet . 

THE  CANADIAN 
H.  W.  JOHNS-MANVILLE  CO.,  LIMITED 

TORONTO   MONTREAL   WINNIPEG  VANCOUVER 


BIG  REDUCTION 

Electric  Vacuum  Cleaner 

Now  $39.50 

Nothing  changad  in  the 
Eureka    but    the  PRICE 

The,  lame  high  quality  the  same  guarantee — the  same 
$45.00  machine  in  every  detail  at  a  reduction  of  $3,30 
after  September  1st.  1914. 

The  enormous  mcrcaio  in  our  husinoss  during  the  pait 
year  hai  made  tins  big  reduction  possible.  It  places 
the  most  durable  and  efficient  electric  cleaner  within  the 
means  of  every  Canadian  family. 

Extra  atlachmenis  Complete  $10. 
PriccWinnipru  nndWral  ndd  $5.00.  WrWunl  Drnirr*  ETcrywhrre 
Write  for  trade  prices 

Onward  Manufacturing  Company 

Berlin,  Ontario 
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DIRECTORS : 

W.  J.  McMURTRY. 

.  .  ^    _       ^  ^         _       1  ^  ^       W    ^  Pr^iicJent  and  General  Managei 

The  Gold  Medal  Line  „ 

G.  HUGHES.  Ass.  Manager 

Davenports  and  Divanettes 


Our  factories  at  Toronto  and  Uxbridge  are  the  most  perfectly  equipped  in  Canada  for 
the  manufacture  of  Davenports  and  Divanettes.  In  addition  to  making  our  wood 
frames  and  other  parts,  we  mai<e  all  our  own  interior  steel  frame  work  for  operating 
Bed  constructions,  which  are  fitted  with  the  best  National  Steel  fabric  Springs. 


FACTORIES  : 

MONI  RF^L  K.ACrORY 
C  .A  Hart.  \'ice-Pir« 
and  MgT 

WINNIPKG  F.-V  TORY 
J   Runminston.  Mgr. 

LXBRItiCK  FACTORY 

Grv'  NA'ilKin.  Gen,  Supl. 


No.  717. — One  of  Our  Twenty  Designs 


The  Principal 
Features^  of  our 
Davenports  and 
Divanettes  are: 


Perfection  and  Simplicity  of  Operation 

More  Bedding  Space  than  any  other  make 

Spring  Edge  Fronts  and  Ruffle  Borders 

Elegant  Designs  and  well  made  and  finished  frames 

Prices  Lower  than  any  other  makes 

Patent  Locking  Device  for  Divanettes 

A  Good  Mattress  on  a  Good  Spring  Bed 

Indestructible  Patent  Truss  Construction  for  Springs 


READY  NOW  FOR  PROMPT  SHIPMENT 


See  our  exhibits  at  the  Toronto  and  Ottawa  Exhibitions 


The  Gold  Medal  Manufacturing  Co. 

Limited 

Toronto       Montreal       Winnipeg       and  Uxbridge 
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"Lippert"  Handy  Leaf  and 
Equalizer  Tables 


THE  extra  leaves  are  hinged  for 
folding,  and  stored  out  of  sight 
in  a  well  under  the  top  of  the  table. 

The  top  of  the  table  is  always  cen- 
tred or  "  equalized  '  over  the  ped- 
estal. The  equalizer  does  not  inter- 
fere with  the  slides.  Nothing  to 
get  out  of  order  and  make  the 
slides  bind. 


PAtrnl  Applied  For 


Patented  Dec.  '13 


Centre  Pedestal  is 
made  in  both  round 
and  square  patterns. 

Made  in  attractive 
designs  and  all  fin- 
ished. 


The  "Comp-Rite" 

The  New  Table  Drawer  Writing 
Desk  that  can  be  used  in  Dress- 
sing  Table,  Library  Table  or  Desk 


A  NEW  INVENTION  that  can 
be  used  in  almost  any  table 
fitted  for  a  drawer.  It  works  with- 
out disturbing  any  article  resting  on 
the  table,  being  absolutely  inde- 
pendent of  the  table  top. 

The  "Comp-rite"  contains  inkstand, 
penholders  and  stationery  holders 
which  rise  automatically  when  the 
drawer  opens. 

Made  in  all  finishes. 

Write  for  Particulars  ami  Prices 


Geo.  J.  Lippert  Table  Company,  Limited 


Berlin 


Ontario 
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On  the  Job''  24  Hours  in  Every  Day 


No.  84.    Frame;  Quartered  Cut  Oak,  Finish 
Fumed  Oak  and  Golden  Oak 


Our  Famous 

Duofold 


THERE  is  always  a  place  and  a  use  in 
every  home,  large  or  small,  rich  or  poor, 
for  either  a  Revolving  Bed  or  a  Duofold, 
and  every  wise  dealer,  who  wants  to  buy 
belter  v;due  for  less  money  and  make  a  larg'e 
pr  ofit  for  himself,  ought  to  send  his  orders  to 
the  Montreal  Upholstering  Co.,  where  style 
and  prices  are  made  to  suit  everybody. 

TRY  A  SAMPLE  ORDER 


Special  Discount  on  Car  Lots 


Prices:  Genuine  Leather,  $7 1 .00  List;  Genuine  Spanish,  $74.00  List 

Above  prices  with  Cotton  Felt  Mattresset  Complete 

The  Montreal  Upholstering  Company 

1611-1613  Clarke  St.,  MONTREAL,  Can. 


The  Most  Practical  Truck 

for  Furniture  Factories 

In  the  Stratford  Furniture  Factories  alone  there 
are  several  hundred  WATSON  Trucks  in 
use.  They  are  considered  to  be  the  most 
efficient  and  economical  made. 

WATSON  TRUCKS 

are  made  in  nearly  200  styles  and  sizes — a 
truck  for  every  purpose.  Write  for  catalog 
and  prices  to-day.  We  can  make  prompt 
delivery. 

John  Watson  Mfg.  Co.,  Limited 


Ayr,  Ontario 


Winnipeg,  Man 


Get  Our  Catalogue  QUALITY 

MATTHEWS  BROS.  LIMITED  pr"Jce 

788  Dundas  Street       -       TORONTO  the  same. 
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<^     THE  FAMOUS 

OSTERMOOR 
MATTRESS 

Sold  By  The  Leading  Furniture  Dealer  In  Nearly  Every 
Canadian  Town  at  The  Following  Retail  Prices 


4  '6"  Wide  4  '0"  Wide  3  '6"  Wide  3  '  0"  Wide 

45  Lbs.  40  Lbs.  35  Lbs.  30  Lbs. 

$15.00        $14.00        $12.50  $11.00 

All  6  Feet  3  Inches  in  Length.    Standard  4  Inch  Band.    Best  A.C.A.  or  Fancy  Striped  Tickings 

We  Want  An  Ostermoor  Agent 
in  Every  Town  in  Canada 

Exclusive  Selling  Rights  Given  to  One  Dealer.  Write  Us  To-day 

For  Agents  Discounts  and  Particulars 

IT  MEANS  MONEY  FOR  YOU 


MANUFACTURED  EXCLUSI VI.I.Y  IN  CANADA  BY 

The  ALASKA  FEATHER  &  DOWN  CO.,  I  limited  Montreal 

The  ALASKA  BEDDING  CO.,  Limited  Winnipeg 

The  ALASKA  B.  C.  BEDDING  CO.,  Limited  Vancouver 
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Kohn^s  Imported  Bentwood  Furniture 


No.  48  4S  Saddle  Seat 


The  Right  Grade  for  All  Classes  of  Trade 

Ricli  eiKniijli  in  appearance  for  the  homes  of  the  wealthy,  so 
inexpensive  in  many  styles  that  even  the  most  economical 
may  buy. 

Sure  to  Satisfy  in  Service 

Mai.le  of  tough  Austrian  beechwood,  specially  seasoned  to  pre- 
vent warping  or  splitting,  bent  by  a  patented  strength-retaining 
process,  the  leg  joints  rigidly  fastened  with  steel  bolts  mor- 
tised into  the  wood. 

KEEP  THE  KOHN  CA  TALOG  ON  YOUR  DESK 

Write  for  a  free  copy  to-day.  Keep  it  on  your  desk  for  reference 
or  for  placing;  special  orders.  Special  styles  and  finishes  will  be 
made  according^  to  your  specifications. 


I19'B   Cane  seat 


Jacob  &  Josef  Kohn  of  Vienna 

215-219  Victoria  Street,  Toronto,  Canada 

NEW  YORK    !  10-1 12  W.  27  Street  CHICAGO— 1410-1418  So.  Wabash  Ave. 


Sterilized  Curled  Hair 

We  make  the  best  grades  suitable  for  all  classes  of  work. 
When  using  Griffin's  make,  satisfaction  is  guaranteed-- 

Mattress  and 
Upholsterers^  Supplies 

Prompt  delivery  of  all  orders.  Let  us  quote  you  prices 
on  your  requirements. 

Write  us  to-day 

The  Griffin  Curled  Hair  Co.,  Limited 

Head  Office  and  Factory  Branch  Office  and  Warehouse 

Bloor  St.  and  St  Helen's  Ave.,  Toronto  252  St.  James  St.,  Montreal 
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The  "Ideal"  Motto  is  Quality  First 


B.  91    BRASS  BEDSTEAD 

Pillar*  2  ins.  sq.       Fillers  I  in.  sq.       Top  Rod  li  in.  sq.        Btm.  Rod  1  in.  sq.       Cast  Brass  Vases  and  Trimmings. 
Head  53  ins.       Foot  38  ins.       Sizes— 4-6    4-0    3-6    3-0.       Shipping  Weight  163  pounds. 

hath  its  Victories 

i  '*^owned  ^^^^  ^^^ar^* 

The  commercial  supremacy  of  Ideal  Brass  Beds 
has  been  won  by  steadfast  campaigning, 
Campaignmg  that  has  involved  keen  judgment  in 
buymg  raw  materials. 

Fine  sensing  of  the  public  taste  m  origmatmg 
new  designs. 

Splendid  organization  of  factory  forces. 

Infinite  capacity  for  employing  most  up-to-date 

methods  and  machinery. 

And --sincere  regard  for  the  dealers'  profit  in 
handling  the  hne. 

To-day,  Quality  for  Price  considered,  we  believe 
IDEAL  BRASS  BEDS  ARE  SUPREME. 
You  dealers  who  sell  them  know  it. 


L  BEDDING  LIMITEC 

N  AVENUE  TORONTO 


September,  1914  CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER 


57 


D    O.  McKINNON 

PRESIDENT 

W    L.  EDMONDS 

VICE-PRESIDENT  AND 
CONTRIBUTING  EDITOR 

J.  C.  ARMER 

vice-president  and 
manager  of  technical 
Papers 


Published  About  the  Twenty-First  of  Preceding  Month  by 

The  Commercial  Press,  Limited 

32  Colborne  Street,  Toronto 

{Next  King  Edward  Hotel) 


WESTON  WRIGLEY 

VICE-PRESIDENT  AND 
MANAGER   OF  TRADE  PAPERS 

JAMES  O  HAGAN 

Editor 

WM.  J.  BRYANS 

ASSOCIATE  Editor 

GEO.  H.  HONSBERGER 

ADVERTISING  MANAGER 


F  C  D  WILKES.  794  Unity  Building.  Montreal 
C    G    BRANDT.  Circulation  manager,  Toronto 


E.  J,  MacINTYRE.  room  1155.  122  s.  Michigan  Ave..  Chicago 
N.  D.  WEBSTER.  95  liberty  street.  New  York 


Subscription  rate,  Canada  and  Great  Britain,  SI. 00  per  year;  United  States, 
A  iiiinimuin  circulation  of  2,000  copies  is  guaranteed  eacli  niontlL 


..lO  per  year. 


Volume  Four 


TORONTO,  SEPTEMBER,  1914 


NU.MBER  NlMi 


Don't  Diminish  Althouj^h  the  outbreak  of  war 

Your  Exports.  somewhat  dims  the  pi'ospeets  for 

fall  trade,  business  will  by  no 
means  come  to  a  staiidsitill. 

Furniture  may  be  bought  and  sold  in  smallei-  (|uanti- 
ties  than  would  have  been  the  ease  had  financial  condi- 
tions been  normal. 

Rut,  a.s  in  times  of  activity,  so  in  tinu's  of  depression, 
the  larger  share  of  the  busitu'ss  that  is  to  be  had  "vvill 
go  to  manufacturers  and  retailers  who  make  the  best 
use  of  the  possibilities  that  are  at  their  command. 

It  would  be  a  decidedly  unwise  thing  for  any  business 
man,  manufacturer  or  retailer,  to  crowd  on  more  sail 
than  he  ordinarily  carries,  but  it  would  be  e(|ually  un- 
wise to  take  in  more  sail  than  is  necessary.  That  will 
only  hinder  instead  of  help  matters. 

Should  the  war  be  a  prolonged  oiu'  Canada  will  un- 
doubtedly share  in  the  world-wide  evils  which  it  will 
woi'k  in  regard  to  trade  and  commerce. 

I>ut  it  must  al.so  be  remembered  that  the  situation  is 
not  without  its  compensating  factors.  For  Canada's 
food  products  there  will  unquestionaljly  be  an  export 
deiriand,  and  at  prices  which  will  yield  a  revenue  even 
larger  than  that  for  the  crop  of  191M,  in  spite  of  the 
smaller'  yield.  And  what  ai)[)lies  to  farm  products  also 
applies,  although  in  a  lessi'r  degree,  to  factory  products. 

it  must  also  be;  reniembered  that,  being  a  part  of  the 
British  Empire,  we  shall  pi-obably  find  that  we  shall 
derive  greater  advantage  relatively  fi-oni  the  liritish 
marine  service  than  any  other  country.  That  to  our 
e.xpoi't  and  import  tr-ade  will  be  a  matter  of  enormous 
advantage. 

When  one  comes  to  calmly  considn'  the  situation  one 
innst  eoni'ludr  that  in  spite  of  the  undoubted  adverse 
inflnences  allrndani  upon  Ihr  war  now  being  waged 
that  we  in  ('anada  have  ninch  to  inspire  us  to  keej)  the 
wheels  of  commerce  r-evolving. 

I'y  keeping  this  thought  befoi'e  us.  and  pulling  oiii- 
best  cfT'oiMs  forward,  we  shall  at  least  minimize  the 
adverse  influence  of  the  war  upon  the  business  inter- 
ests of  I  \\v  ei)u  n  I  ry . 

Keep  u|)  your  courage  and  keep  u|)  your  advertising, 
foi'  advertising  is  oiU'  ol'  the  outward  and  visible  signs 
of  llie  t'ailh  that  is  i?i  you.  To  tliscont  iruM'  advertising, 
on  the  other  hand,  is  an  outward  and  visible  sign  that 


your  confidence  lias  vanished.  And  that,  in  turn,  will 
dimini.sh  the  confidence  of -your  custoniei's  and  cause 
them  to  cui'tail  their  pui-chases.  That  is  a  fact  of 
psychology. 

Take  advantage  of  llie  war  to  n'ork  the  icar 
spirit  into  your  wiiidon'  display.  It  wit  I  at- 
tracf  attention. 

The  Value  The  value  and  worth  of  trade  as- 

of  Trade  sociations  have  been  discussed 

Associations.  and  em|)hasize(l  time  and  time 

again  in  the  ti-ade  i)ress  of  Can- 
ada, aiul  the  J-']nglish-si)eaking  woi-ld  generally,  and 
the  wonder  of  it  all  is  that  no  move  has  as  yet  been  nuide 
by  many  Canadian  merchants  to  get,  through  co-oi)era- 
tion,  better  conditions  foi-  the  protection  of  their  own 
particular  business  and  lines  of  trade,  and  more  satis- 
factory arrangenu'iits  foi-  the  carrying  on  of  their  every- 
day avocations. 

If  there  is  one  liiw  of  business  that  has  been  lacking 
in  this  co-operation  it  is  the  furnitui-e  trade.  With  the 
exception  of  oiu'  or  two  local  associations,  formed  for 
social  purposes  among  some  few  dealei-s  and  clei'ks 
here  and  there  thi-oughout  the  count  iw,  there  is  not 
in  the  length  aiul  bi-eadth  of  Caiuula  any  association 
among  the  fui-iuture  dealei-s  that  is  built  on  broad,  (ii-m. 
commercial  or  educational  liiu's — lines  that  are  beiu-- 
ficial  to  the  dealer  himself  .md  to  llie  trade  generally. 

With  the  social  associations  no  complaint  at  all  can 
be  made.  They  are  a  beginning,  at  least,  and  because 
of  this  fact  are  a  good  thing:  bul  what  is  wanted  is  a 
good  sli-ong  organization  of  Canadian  furniture  deal- 
<M-s,  bamh'd  togethei-  on  an  educational  basis.  I'm-  the 
upl)uil(ling  of  th(>  trade.  .\  beginning  might  be  m;ide 
with  associations  spread  across  the  coiinlry.  similar 
to  those  obtaining  across  the  Ixu'dei-  in  the  ni;iny  S|;ites 
of  the  Hnion. 

There  ai'c  two  naliiui-wide  furnitui-e  associniion.s  in 
tiu>  United  States-  -one.  the  National  Home  l-'urnishers " 
■\ssocial ion,  and  the  ot,her,  the  National  ixelail  l-'urni- 
ture  Dealers'  As.soc^al ion.  Both  of  them  act  in  eo- 
openilion  with  tlu'A'arious  State  associations,  and  thus 
are  able  to  be  of  assistance  to  the  li-;ide  in  dilVerenl 
parts  of  the  country. 
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Business  Men's  There   are   doubtless   a  good 

Savings.  many  uien  in  business  to-day 

who  wish  they  had  saved  more 
money  wlien  they  were  elt>rl;s  in  onler  lliat  tliey  mip;ht 
to-day  have  had  nun-e  eapital  at  tlieir  cotinuand.  And 
there  are  elerks  who,  after  many  years'  experience  be- 
hind the  eounter,  would  be  luerebaiits  to-day  where 
it  not  for  the  fact  that  tlie>  lind  not  cultivated  the 
habit  of  saving  in  their  early  ilays. 

Most  of  us  would  like  to  have  our  days  over  again. 
But  we  cajinot  eat  our  eake  and  have  it.  What  is  past 
is  past.  Ami  it  is  easier  to  foretell  the  future  than  to 
bring  back  the  past.  But  the  experiences  of  others 
fan  serve  as  warnings  to  others. 

There  is  no  clerk  whose  salary  is  so  small  that  he 
cjuiuot  set  aside  a  certain  amount  each  week  on  sav- 
ings bank  account.  The  habit  of  saving  a  certain  fixed 
amount  weekly  does  not  of  necessity  become  a  pen- 
urious habit. 

Penuriousness  is  more  to  be  avoided  than  even  an 
extravagant  habit,  for  to  be  penurious  is  to  narrow 
and  warp  one's  life.  And  while  a  life  that  is  narrow 
and  warped  may  amass  money,  it  cannot,  in  its  truest 
sense,  be  termed  successful. 

To  be  a  successful  merchant  in  its  widest  and  best 
sense  is  to  be  a  successful  man. 

Money  makes  money.  And  the  best  thing  a  young 
man  can  do  when  he  has  a  liundred  or  so  dollars  at 
his  command  is  to  invest  it  in  some  security  that  will 
yield  him  a  fair  and  reasonably  sure  retiirn. 

That  which  is  a  gamble  he  should  avoid,  at  any  rate 
until  he  has  amassed  such  a  large  sum  of  money  that 
he  can  afford  to  take  a  chance  without  seriously  im- 
pairing his  financial  standing. 

No  man  should  run  the  risk  of  losing  his  all  in  a 
speculative  venture,  no  matter  how  attractive  it  may 
be. 

Avoid  those  sure  things  that  industrious  promoters 
are  so  zealously  offering  to  their  friends. 

There  are  so  many  tried  and  trusted  things  in  which 
the  man  with  small  savings  can  invest  that  there  is 
no  excuse  for  him  to  place  his  money  in  those  which 
are  chimerical. 

While  we  are  at  war  with  our  enemies  it  is 
better  that  we  should  be  af  pence  with  our 
competitors. 

Get  Out  After  There  is  always  danger  of  the 

New  Ideas.  merchant  getting  into  a  rut — 

of  sticking  to  old  and  labor- 
ious methods  of  doing  business,  when  more  modem  and 
more  profitable  ones  might  be  employed.  This  is  espe- 
cially so  with  the  man  who  sticks  everlastingly  to  his 
business,  never  getting  out  to  see  .just  how  other  dealers 
in  his  particular  line  conduct  their  stores. 

Just  as  the  merchant  who  would  progress  and  ex- 
pand must  get  out  after  new  business,  so  must  the 
dealer  who  would  succeed  get  out  after  new  and 
up-to-date  ideas  for  conducting  and  increasing  his 
business. 

The  writer  knows  of  a  dealer  in  a  comparatively 
small  town  who  makes  a  practice  of  regularly  vi-siting 
larger  centres  in  order  to  secure  new  ideas  and 
methods.  He  makes  the  round  of  the  stores,  and  from 
each  trip  brings  back  many  ideas  on  window  trimming, 
display,  etc.,  that  he  is  able  to  work  into  his  business 
to  advantage. 

He  considers  such  trips  profitable  and  charges  them 
up  to  the  expense  account  of  the  store.  They  do  not 
cost  hiim  much  either,  for  a  person  can  do  a  lot  of 


looking  around  in  a  day.  He  also  generally  plans  to 
nuike  his  trips  around  holidays  when  reduced  rates  can 
be  obtained  on  the  railroads. 

If  more  dealers  would  follow  this  plan  of  getting 
out  in  search  of  modern  and  progressive  ideas,  they 
would  become  better  merchants  and  their  business 
would  be  benefited.  No  dealer  has  a  monopoly  on  the 
creating  of  all  the  good  merchandising  plans.  Even 
the  cleverest  dealer  must  admit  that  he  can  frequently 
learn  from  the  other  fellow. 


SHORT  NOTES  FROM  THE  EDITOR'S  PEN. 

Good  intentions  are  the  paving-stones  on  which  many 
a  man  slips. 

*  *  # 

The  merchant  who  would  succeed  must  concern 
himself  with  profits. 

*  *  * 

No  employe'  is  apt  to  be  rated  higher  by  his  em- 
ployer than  he  rates  himself. 

*  *  # 

Almost  every  merchant  has  a  customer  whom,  when 
his  back  is  turned  he  calls  "Old  tightwad." 

^        -Jf-  -^t^ 

Being  funny  at  someone  else's  expense  will  in  the 
end  prove  most  expensive  for  yourself. 

*  *  * 

Just  because  you  have  pulled  off  one  good  mer- 
chandising scheme,  don't  expect  its  momentum  to  last 
forever. 

*  *  * 

Lack  of  ambition  is  more  responsible  for  the  sum- 
mer quietness  some  merchants  complain  about  than 
lack  of  opportunity. 

There  are  two  sides  to  every  offer  and  oftentimes 
the  Something-for-nothing  offer  carries  its  most  im- 
portant features  on  the  under  side. 

*  #  * 

The  man  who  is  considering  going  into  a  new  store 
should  give  a  good  deal  of  thought  to  the  selection  of 
his  location.    It  often  makes  or  breaks  a  business. 

^  ^ 

Bad  as  a  fault  may  be,  it  often  happens  that  the  ef- 
fort to  conceal  it  develops  something  worse  than  the 
fault.  It  is  better  to  eliminate  a  fault  than  to  cover  it 
up. 

*  *  * 

Don't  get  the  idea  that  the  more  things  you  mention 
in  one  advertisement,  the  more  things  it  will  sell.  In 
the  crowded  ad.,  as  in  the  crowded  window  display,  the 
attention  is  not  concentrated  on  any  one  line,  and 
therefore  the  interest  of  customers  is  not  aroused. 

*  *  * 

Are  you  keeping  pace  with  the  schedule  you  map- 
ped out  at  the  beginning  of  the  year?  The  engineer 
in  charge  of  a  train  does  not  wait  until  the  end  of  his 
run  to  see  if  he  is  on  time,  but  keeps  timing  himself  at 
each  station  as  he  goes  along.  The  dealer  who  hopes 
to  attain  a  certain  ideal  for  the  year,  should  d'o  the 
same  thing — should  keep  comparing  his  progress  with 
his  schedule  as  he  goes  along. 
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Be  Not  Dismayed — Keep  Up 
Your  Courage     :     by  w  l  edmonds 

That  the  outbreak  of  a  war  ill  which  all  the  world's  first-class  powers  but 
one  are  engaged  should  cause  a  worldwide  unsettling  of  trade  and  coiuuieree 
is  only  what  is  to  be  expected. 

But  for  Canadians  to  develop  a  state  of  "blue  funk"  is  not  justified  by 
conditions,  and  will  only  make  matters  worse. 

When  an  individual  is  ill  of  a  fever  you  do  not  feed  hiui  with  the  germs 
that  cause  the  disease.    You  give  hiin  medicine. 

The  war  upon  which  the  British  Empire  and  half  a  dozen  other  countries 
have  embarked  has  undoubtedly  debilitated  trade  and  commerce. 

But  do  not  let  us  add  to  the  patient's  troubles  by  stampeding  at  the  first 
blast  of  the  trumpet  of  war. 

We  are  undoubtedly  beset  by  possibilities  grave  and  uncertain.  lioth  oui- 
national  existence  and  our  trade  are  menaced. 

But  it  is  the  uncertainties,  and  not  the  actualities,  that  are  the  occasion 
of  the  "blue  funk"  that  is  possessing  altogether  too  many  people  in  Canachi 
at  the  moment. 

At  the  time  of  writing  (the  second  week  in  August)  neither  has  the  P>ri- 
tish  fleet  been  swept  from  the  sea  nor  tlie  allied  armies  annihilated. 

Until  either  one  or  the  other  of  the.?e  unexpected  things  happen,  there  is 
no  earthly  reason  why  we  should  allow  our  confidence,  either  in  the  existence 
of  the  British  Empire  or  in  the  trade  and  coramerce  of  the  Dominion  to  go 
by  the  board. 

Uncertainty  there  doubtless  is,  but  there  is  less  reason  for  it  to-day  than 
there  was  a  week  ago. 

The  highways  of  the  ocean  are  ag.ain  open,  with  the  result  tliat  our  ex- 
port and  import  trade  is  resuming  its  accustomed  channels,  while  its  fur- 
ther development  has  been  facilitated  by  the  arrangement  entered  into  by  the 
Minister  of  Finance  and  the  Bank  of  England,  whereby  gold  is  being  deposit- 
ed by  the  latter  with  the  former  at  the  rate  of  a  million  dollars  a  day,  in  order 
that  the  machinery  of  exchange,  so  essential  to  the  working  of  international 
trade,  may  again  go  into  operation. 

The  action  of  the  Minister  of  Finance  in  aut iiorizing  the  hanks  to  issue 
emergency  currency  and  to  secure  legal  tender  notes  from  the  Receiver-Gen- 
eral on  depositing  securities  instead  of  gold,  is  a  provision  desigiunl  to  relieve 
the  financial  strain  at  home,  and  consei|uently  expedite  the  movement  of  mer- 
chandise. 

But  these  are  not  the  oidy  factors  whose  tendency  should  he  to  strengthen 
rather  than  to  weaken  the  confidence  of  busin(>ss  men  in  the  trade  situation  in 
Canada.  There  is  another  aiul  a  very  im[)ortant  one.  And  that  is  the  export 
demand  which  is  certjiin  to  be  experiene(>d  for  the  products  of  our  fai'ins  and 
factories. 

Food  products,  partieniarly.  will  be  in  demand,  and  the  only  thing  that 
can  prevent  Canada's  contributing  to  that  denuind  will  be  tlu'  s<Mling  up  of 
the  highways  of  the  Atlantic  by  the  warships  of  a  hostile  jjower.  That  is,  how- 
ever, something  on  which  we  do  not  reckon  as  even  an  eventuality. 

The  cereal  crops  are  smaller  than  last  year,  but  the  ap|)reciation  in  value 
will  comi)ensate  for  the  dcpreeial  ion  ini|uanlity.  while  the  strides  whieli  have 
been  made  in  the  West  in  the  direetion  of  mixed  fanning  will  prove  an  addi- 
tional com|)ensaf ing  factor. 

There  is  no  exhibition  of  "blue  fuid<"  in  England.  Tlu'  r(>sloration  of 
the  bank  rate  to  what  is  practically  a  normal  status  is  proof  of  this.  And  if 
their  eonfidenee  is  strong,  there  is  certainly  no  reason  why  ours  should  be 
weak.    In  I  lie  meantime,  let  us  keep  down  expenses  and  keep  up  our  courage. 
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Local  Dealer  Gets  Church  and  School  Fittings  Trade 

H'riij/i/  CT  Hepburn,  retail  Jiirniturc  dealers,  Port  Arthur, 
Onl.,  have  secured  several  good-sized  contracts  jrom  local 

instil ulions   -  An  interview  With  them  on  the  subject. 

BY  A  STAFF  EDITOR 

0\K  I'aiuulian  I'uniitiiro  Hnu  that  boliovcs  tliat  tlu'  Here  is  a  total  of  $18,000,  showing'  that  i1  is  worth 

lueal  dt-aler  is  the  one  who  slumld  ami  can  get  while  going  after  tliis  trade.    In  addition,  it  is  good 

tile  husiiu'ss  ill  ruriiilure  and  fittings  for  local  advertising  foi-  a  firm  when  it  becomes  known  to  the 

.  uin\-lu>s.  schools,  and  other  institutions  is  Wright  &  public  that  they  supply  fittings  for  such  large  institu- 

llrpbuni.  of  I'ort  Artluir.  Dnt.    Not  only  do  Ihey  be-  lions.    The  public  rather  reason  that  a  tirm  that  can 

lit've  this,  but  they  are  proving  the  possibilily  of  i1  in  a  satisfy  in  I'egard  to  (jiiality  and  price  in  such  big  work 

I'onviiK'iiig  inaiiner  l)y  actually  securing  a  good  deal  as  this,  is  good  enough  for  them  to  patronize.  Reeog- 

of  business  of  this  character.    Sonu^  interesting  points  ni/.ing  the  advertising  value  of  these  big  contracts, 

in  regard  to  this  particular  ipiestion  were  brought  out  Wi'ight  &  Hepburn  intend  having  photographs  taken 

ill  an  interview  which  an  editorial  representative  of  of  the  places  that  they  have  fitted  for  to  use  in  adver- 

the  Canadian  Furniture  World  luid  with  the  manager.  Using. 

Not  Handed  to  Dealer  on  Silver  Platter.  ^tood  Display. 
-1  read  an  article  in  a  trade  paper  not  long  ago,"  Good  display  is  recognized  by  Wright  &  Hepburn  as 
-.11         •  1  .      \  ^-      i-i   4-             iwfi  „u  v^..  +i,A  valuable  method  of  inducing  sales.    To  give  greater 
said  Mr.  Wright,  '"statnig  that  it  was  diihcult  lor  the  ,       ,       .                   sralterv  erected  aronnd  the 
local  furniture  dealer  to  get  this  class  of  business,  on  ''.i^P^^y  they  have  nacl  a  gallery  erected  around  t tie 
'   ' '  "                        e^             +•!    ^^5^,^..  iViot  Sides  of  their  store,  fitted  With  a  glass  front.    The  don- 
account  ot  the  coiunetitioii  of  larger  outside  nrms  that  i    •       +f            u  i 

,  "           '  1.      lKx  ■   ^     ■          T  J      ^t-  ,„>,AA  wi+Vi  ble  window  thus  secured  gives  them  much  larger  dis- 

inake  a  specialty  ot  this  business.   I  do  not  agree  with  ^      .                ■          n-^i                           i  • 

,        .    '   .    ,11            T     ■  1  4-1, „  1     ,1  /i^^f^v.  ;o -iv.  Q  F>biy  to  the  passing  public,  the  upper  window  being 

that  view  at  a  1  because  I  think  the  local  dealer  is  m  a  '       •  n       i    1 1  °  ^+     \-     ^  +• 

.        "I  «"  .     ^     1   1    1    I!         +    J        !,„  esiiecially  valuable  m  attracting  !lie  attention  of  people 

rosition  to  get  a  good  deal  of  this  trade  it  he  only  '                .      .                                   „      ./  \ 

'  '  ,        ,  .         .'         .       .  4.    I,              J  +i,„4.  -J.      1  nil  the  opposite  side  of  the  street.    They  find  it  valu- 

iiiakes  a  bid  tor  it.   It  is  not  to  be  expected  that  it  will  ^               o               ^  /i-  4. 

'*  ,      '  "  '  "      ■    ,              .,        i'  f+„v.    \T^...r  iu+i„  ;il)le,  too,  quite  frequently  finding  customers  come  in 

be  handed  to  the  dea  er  on  a  silver  platter.    Very  little  '       j,  ^  ,t,    -,•    i      •'  4.- 

.             I'                               4.    <v.    ,       1    „„^"Vi;„  .K,  as  a  result  of  the  display  m  the  upi)er  section. 

IS  s-oured  in  this  wor  d  without  effort,  and  accordingly  i    /i     i    -i  r             •  1  t 

,     V   1        1      1    •          •    4.     1          4-        „*+^v.  ;i  ;\,  A  second  storey  to  the  building  provides  space  for 

the  dealer  who  desires  this  trade  must  go  after  it  m  1^1,       4,1,              4.4.     4.        4.               i  +1, 

lilt  lufliii           •        .                            n  nv.    A^,^  l  ugs,  but  shows  them  up  better  to  customers,  and  thus 

an  aggressive  and  businesslike  manner.    Our    expei'i-  ,              n  j;  , 

eiice.  however,  has  demonstrated  that  it  can  be  got."  '^'^'^       storage  purposes. 

Contracts  Amounting  to  $18,000.  ^^^P^*^  Linoleum. 

^    ,      ^             4-      •      11  4.      4-  +  1      Oil « nnn  i,Q,ro  It  is  their  intention  to  enlarge  the  carpet  department. 

Contracts  amounting  m  al  to  a  total  of  $18  000  have  ^^^^           ^^^^      show  this  line 

been  .secured  in  a  comparatively  «Jort  sj^a  e  of  Ume  i^^lps  materially  in  its  sale.    The  plan  of 

from  local  institutions  for  fittings  by  Wright  &  Hep-  J    on  swinging  racks  is  utilized  in  this  de- 

burn     One  contract  was  tor  fittings  for  a  church,  m-  ,  ^        ,     ,      f         mu         1  + 

iMuii.    ^J^l^^yJlilL<l^,^            T>- 1   r     +1  •     •  „^       '^,.1,  partmcnt  to  good  advantage.    The  rack  arrangement 

cludui''  seats,  carpets,  etc.   Bids  for  this  piece  of  work  ,         *                ,  *          ,           ,      ,r.  „ 

Liuuuio  araia,  i^rupci  .              n      .  ■  t                   i,  4.  not  Only  savcs  space  and  facilitates  the  handling  ot 

were  entered  bv  a  number  of  outside  concerns,  but  "              -.         '     .      .,       ^-    i      4.,  4.- 

-  ,    o  rT    1            "                1  •    1     T      •+  rugs  and  additional  furniture  display,  the  rear  portion 

Wright  &  Hepburn  were  successful  in  landing  it.  f  ' 

"The  very  fact  that  we  are  on  the  .job  and  can  look  ^  P                                  ^^^j^                    .^.^^^  ^.^^^ 

after  the  work  in  a  competent  manner  as  it  proceeds,  is  ^                             suspended  in  a 

"'^               -^^  °'                       this  business,    points  ^                   /                          ^^^^^^  j^^^^^^ 

out  Mr.  Wnght.    -'Those  who  let  the  contract  prefer  ^.^^^^  ^^^^^         ^^^.^^^^      ^^^^^^^  ^^^^^^ 

to  have  It  in  charge  of  some  local  man  with  whom  they  ^^^^     ^^^^          ^^^^^^  ^^^^ 
may  easily  discuss  any  questions  that  arise  rather  than 

in  thf  hands  of  some  distant  firm,  with  whom  it  is  dif-   

fieult  to  take  up  anv  fiuestions  pertaining  to  the  work." 

WATCH  THE  BUYING  END. 

Kindly  Feeling  Towards  Home  Merchant. 

Mistakes  in  buying  lead  to  overstocks  and  lost  pro- 

" There  is  also  generally  a  kindly  feeling  towards 

the  home  business  man.   It  is  local  people  who  support  j^^^^^^               ^^^^^^       mistakes  in  buying:  The 

local  institutions,  and  it  is  only  right  that  the  local  mistake  of  buying  the  wrong  thing,  and  the  mistake 

merchant,  other  things  being  equal,  .should  be  given  buying  too* much  of  the  right    thing.     Both  are 

the  preference  by  these  institutions  when  they  have  dangerous.    Either  can  bring  disaster, 

any  contracts  of  this  nature  to  let."  Tj^g"  kjrcf  of  buying  that  leads  to  these  mistakes  is 

Backing  this  up.  however,  must  be  aggressiveness  on  ^^^^      ^  chance— a  gamble.     It  wins,  once  in  a  while, 

the  part  of  the  dealer.   Wright  &  Hepburn  keep  a  line  All  gambling  does.     But  the  other  times— ! 

on  all  local  institutions  that  are  erecting  new  buildings  ggfg  buying  is  the  kind  that  eliminates  all  gambling 

which  will  re(|uire  new  fittings,  and  at  once  make  an  possibilities.     It  is  the  kind  that  insures  a  fair  deal  to 

appeal  for  this  business.    Some  of  the  contracts  and  parties  in  the  transaction.     It  is  the  kind  that  does 

their  size  that  thf-y  have  filled  recently  include:  ^^t  thrive  either  on  the  misfortune  of  the  seller  or  the 

Church  fittings  $8,000  ignorance  of  the  buyer.     It  is  the  kind  that  provides 

Masonic  Hall                                                  4,000  several  profits  on  a  moderate  investment  rather  than 

Club  house  furnishings                                 4,000  one  profit  on  a  larger  investment  that  means  buying  in 

Seats  for  new  school                                    2,000  quantities  to  take  a  discount. 
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Western  Canada :  Past  Progress,  Present  Conditions  and 
Future  Prospects         :         :         :  : 


By  WM.  J.  BRYANS 


/.\-  TIVO  PARTS  Parti 


Some  fads  regarding  the  progress  that  has  been  made  by  the  W est  in  the  pa^l — Features 
of  present  business  conditions  Looking  forward  to  the  future  with  the  highest  degree  of 
confidence  —  A  staff  art  cle  from  first  -  hand  observations  in  the   IVestern  Provinces. 


FOR  a  raimber  of  years  now,  Western  Canada  has 
been  very  much  in  the  spotlight,  not  only  in 
regard  to  the  Dominion  itself,  but  in  a  world- 
wide way.  The  grain  fields  that  are  so  extensive  and 
yield  such  bountiful  harvests  have  won  for  the  Western 
provinces  a  no  uncertain  place  in  the  supplying  of  the 
world's  grain — so  great  a  position  in  this  regard  as  to 
win  for  it  that  appropriate  appellation:  "Bread  basket 
of  the  world."  Producing,  as  it  does  now,  over  two  hun- 
dred million  bushels  of  wheat  alone,  and  a  total  of  about 
half  a  billion  bushels  of  grain  nearly,  there  is  no  won- 
der that  it  has  been  brought  prominently  before  the 
eyes  of  the  entire  world,  and  recognized  as  an  import- 
ant factor  in  the  world's  grain  supply. 

Western  Conditions  Reflected  in  East. 

For  one  thing,  everyone  will  agree  that  the  Western 
provinces  form  an  exceedingly  important  part  of  the 
Dominion.  This  is  recognized  by  the  Eastern  business 
man  as  well  as  the  Western,  and  probably  never  so 
much  before  as  during  the  past  year  or  so.  It  has  been 
shown  that  good  or  bad  times  in  Western  Canada  re- 
flect themselves  to  no  little  extent  in  the  degree  of 
activity  and  prosperity  in  the  East.  The  greater  pur- 
chasing power  the  West  has,  the  greater  is  the  demand 
froiri  that  direction  for  products  manufactured  in  the 


East.  This  is  felt  not  only  by  tlie  maiiufaeturer.  but 
right  down  the  line,  for  if  nianufaeturing  plants  are 
busy,  the  laboring  man  will  have  more  money  to  pur- 
chase goods  from  the  local  retailer.  Thus,  the  situation 
in  the  West  reflects  itself  in  the  general  state  of  pros- 
perity of  the  country. 

Great  Interest  in  West  at  Crop  Time. 

All  Canada  is  interested  all  the  lime  in  the  progress 
and  business  conditions  in  W(>stern  Canada,  but  just 
at  this  time  when  the  harvest  is  again  looming  u[)  as 
an  important  factor  in  the  general  and  commercial  life 
of  the  country  for  the  twelve  months  ahead,  there  is  a 
keener  interest  in  that  great  stretch  of  country  which 
lies  west  of  the  Great  Lakes.  As  the  West  turns  out 
its  yearly  crop,  manufacturers,  wholesalers,  retailers, 
and  the  public  in  general,  beenme  much  more  interested 
in  it,  not  only  as  to  the  probable  size  of  the  current 
year's  crop,  but  also  as  to  tlie  progress  that  has  been 
made  in  the  past  as  well  as  what  the  future  may  hold 
forth  for  a  country  that  has  made  remarkable — yes, 
more  than  remarkable — progi-ess  in  the  [)ast  ten  years. 

"Booming"  of  Certain  Centres  Proved  Bad  Feature. 

Some  say  that  the  West  has  grown  too  fast,  but  that 
is  not  the  ease.    There  liavc  iiii  i'i'lv  b(>en  some  cireum- 


Good  Prices  Will  Be  Received  For  Grain 

A FACTOR  of  a  great  deal  of  importance  in  sizing  up  the  Weslei-ii  situation  is  the 
good  pi'ices  which  the  (Canadian  f;irmer  will  receive  for  his  grain  tliis  year.  The 
outlook  for  fair  prices  was  favoralile  all  along,  but  with  the  o|)eniiig  of  a  world's 
war  this  became  assured.  The  reason  for  this  is  obvious.  Not  only  Avill  grain  and  its 
products  be  needed  by  the  warring  nations  while  hostilities  are  being  carried  on.  l)ut 
harvesting  of  the  crop  in  the  European  countries  will  be  seriously  interfered  with,  and 
there  will  naturally  be  a  greater  demand  on  this  continent  for  grain.  This  will  assure 
the  Canadian  farmer  a  good  pi'ice  for  hi.s  crops. 

Thus,  although  there  have  been  reports  of  damage  lo  the  grain  ei-ops  of  Western 
Canada  through  drought,  the  farmer  will  have  the  advantage  of  higliei-  prices  For  the 
grain  he  does  harvest  and  also  the  advantage  of  a  larger  supply  of  labor,  al  less  cost, 
than  has  been  the  case  in  past  years.  Every  person  who  gives  the  subji'cl  e(nisi(lerat ion 
will  realize  the  importani  bearing  which  these  factors  will  have  on  the  general  sitnalion. 

There  is  no  doubt  thai  the  Western  crop  is  not  as  promising  as  earlier  in  III"  season, 
on  account  of  lack  of  sufficient  rain  in  cei  lain  sections.  The  average  yield  will  be  below 
last  year,  and  how  far  that  will  be  made  up  bv  I  he  increased  acreage  remains  to  be 
seen.  However,  it  is  realized  that  thr  higli.'r  prices  of  this  veai-  are  the  big  faelor  in  llie 
situation. 
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Htauces  oomifCtiHl  with  its  gjrowth  that  mifjht  have 
been  better  otherwise,  and  which  would  be  avoided 
if  it  was  to  be  done  over  again,  and  wliieli  will  be 
eliminated  to  a  large  extent  in  the  development  of  those 
portions  of  the  country  whieh  still  remain  to  be  opeiuul 
up.  One  of  these  things  was  the  "booming''  of  certain 
towns,  and  the  infiation  of  real  estate  values  in  certain 
sections  to  figures  that  nu'ant  reaction  should  a  period 
of  financial  stringency  strike  the  country.  Tjed  on  by 
the  big  profits  that  had  been  made  by  many  people  by 
increases  in  their  real  estate  holdings,  jieople  in  every 
walk  of  life  began  putting  their  surplus  cash  into  real 
estate.  In  many  instances  they  incurred  liabilities  for 
large  amounts,  believing  from  the  past  experiences  of 
themselves  or  other  people  that  they  would  be  able  to 
sell  before  called  upon  for  payment,  or  that  they  w^ould 
be  able  to  borrow  on  thi^  property  sufficient  to  meet  pay- 
ments. 

Bankers  Call  Halt  in  Speculation. 

"With  heavy  buying  of  real  estate,  values  at  some  cen- 
tres were  naturally  inflated.  This  was  helped  along  by 
"wildcat"  speculation  in  subdivided  lands  in  and  near 
cities,  towns,  and  possible — and  in  some  cases,  impos- 
sible— commercial  centres.  Then  came  a  period  of  de- 
pression. This  was  not  alone  confined  to  the  West  nor 
to  Canada,  but  was  a  worldwide  financial  stringency, 
but  it  has  probably  been  felt  more  in  Western  Canada 
than  elsewhere,  for  the  reasons  already  set  forth,  and 
because  it  is  only  natural  in  a  new  and  necessarily  a 
borrowing  country.  Tn  addition,  the  bankers  who  saw 
that  there  was  need  of  curbing  the  wild  speculation 
that  was  taking  place  in  the  West,  made  the  world- 
wide money  tightness  an  excuse  for  shutting  down  on 
real  estate  loans. 

"Screws"  Applied  Effectively. 

The  halt  thus  called  in  over-speculation  in  land  and 
the  floating  of  subdivisions  near  towns  and  cities  was 
certainly  a  good  thing,  because  the  longer  delayed,  the 
greater  would  have  been  the  ill  effects  on  the  country. 
The  "screws"  have  certainly  been  applied  in  an  effec- 


tive manner — some  say  with  a  vengeance.  At  any  rate, 
the  real  estate  business  all  over  Western  Canada  is 
certainly  (piiet.  Prices  in  many  instances  have  fallen 
ofT  materially,  and  sales  of  property  are  exceedingly 
few  as  compared  with  the  wild  rush  of  a  few  years 
ago.  The  floating  of  "wildcat"  propositions  in  subdi- 
visions nianj'  miles  removed  from  cities  is  an  impos- 
sibility. Hundreds  of  men  who  were  engaged  in  the 
real  estate  business  during  the  flowery  period  have 
been  forced  to  seek  other  means  of  earning  a  livelihood. 

Credit  Was  Extended  Too  Recklessly. 

While  the  curbing  of  over-speculation  is  a  commend- 
able thing,  and  could  probably  only  be  brought  about 
by  the  curtailing  of  loans,  it  is  contended  that  in  some 
cases  bankers  have  been  too  strict  in  the  matter  of  ex- 
tension of  loans,  and  that  in  many  cases  legitimate 
business  concerns  have  been  materially  handicapped 
by  the  refusal  of  the  banks  to  advance  money  even  on 
the  very  best  of  security.  There  is  no  doubt  that  many 
business  concerns  have  a  real  grievance  in  this  regard, 
but  there  is  no  denying  that  the  curtailment  of  loans 
by  the  bankers  has  done  much  to  cut  down  the  reck- 
less extension  of  credit  that  was  taking  place  in  the 
West.  The  several  years  of  marked  activity  and  pros- 
perity in  the  West  had  caused  manufacturers  and 
wholesalers  to  be  very  liberal  in  extending  credit  to 
retailers,  many  of  whom  were  trying  to  operate  big 
businesses  on  little  or  no  capital.  The  retailers  in  turn 
gave  easy  credit  to  farmers,  and  so  all  down  the  line 
was  a  reckless  extension  of  credit  that  was  bound  to 
have  its  evil  effects  when  the  day  of  reckoning  came. 

Not  Taking  Any  Chances  Now. 

This  day  did  come  with  the  general  financial  string- 
ency and  the  tightening  up  by  the  bankers.  Manufac- 
turers and  wholesalers  found  it  necessary  to  press  for 
payments  on  the  demand  of  their  bankers,  and  retailers 
in  turn  were  confronted  with  the  problem  of  collecting 
outstanding  accounts — this  being  a  difficult  problem 
because  everyone  had  their  funds  tied  up  in  real  estate. 
Profiting  by  their  experiences,  business  men  are  giving 


A  view  of  the  whoIcHjile  district  in  Edmonton.   Xote  how  the  walk  for  pedestrians  i,s  la  id  down  the  ecntre  of  the  street,  allowing 
the  wagons  to  be  driven  up  to  the  doors  of  the  warehouses  withoiit  interfil  ing  with  traftlc. 
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much  greater  care  to  the  matter  of  credit — are  being 
forced  to,  in  fact,  on  account  of  the  present  scarcity  of 
funds.  Many  orders  are  being  turned  down  daily  by 
manufacturers  and  wholesalers,  because  they  are  un- 
willing to  take  chances  on  any  long-term  accounts  or 
on  unreliable  purchasers.  Some  houses  are  requiring 
their  travelers  to  collect  all  money  due  from  the  retail- 
ers on  whom  they  call  before  taking  any  more  orders 
from  them.  Two  years  ago,  such  firms  would  never 
have  thought  of  turning  their  travelers  into  collection 
men.  Their  work  then  was  to  sell  each  man  just  as 
large  a  ([uantity  of  goods  as  possible. 

Looking  Forward  to  Future  With  Confidence. 

During  the  past  year  the  West  generally  has  felt  the 
business  depression  to  no  little  extent.  That  is  generally 
agreed.  Business  men,  while  realizing  the  value  of  giv- 
ing out  optimistic  reports,  admit  that  business  has  been 
quiet.  There  are  exceptions,  of  course,  but  in  most 
businesses  the  past  year  has  not  been  so  rosy  as  the 
couple  of  years  preceding.  But  out  of  the  reports  of 
quiet  times,  one  fact  stands  out  prominently — the  busi- 
ness men  of  the  country  are  looking  forward  to  the 
future  with  confidence,  and  believe  that  as  soon  as  the 
present  financial  stringency  is  past  and  trade  blossoms 
forth  again,  that  it  will  be  upon  a  much  steadier  and 
more  solid  basis.  Men  are  now  looking  forward  to  the 
time  when  the  tide  will  turn  and  conditions  will  begin 
to  swing  back  to  normal.  They  feel  that  the  West 
will  not  be  long  getting  back  into  its  old  stride,  and 
that  it  will  soon  regain  its  old  activity  and  prosperity. 

New  Crop  Big  Factor  in  Immediate  Future. 

"What  is  the  outlook  as  to  the  immediate  future?" 
is  naturally  an  expected  question  at  this  time.  As  to 
this,  the  outcome  of  the  present  crop  in  Western  Can- 
ada will  prove  an  important  factor.  It  will  decide  to 
what  extent  conditions  will  immediately  begin  to  swing 
back  to  normal.  The  importance  of  a  good  crop  lies 
mainly  in  the  probability  that,  if  a  failure,  the  depres- 
sion  will  not  be  relieved.    If  a  success,  the  depression 


.should  gradually  lift.  Business  men  are  apt  to  make 
the  mistake  of  thinking  that  a  good  crop  will  lead  to 
an  instant  revival  of  business  on  the  large  scale  of  past 
years.  It  is  probably  more  accurate  to  estimate  that  a 
good  crop  will  be  the  first  step  in  a  gradual  but  sure 
improvement  that  .should  gain  force  as  it  proceeds. 
With  the  stimulus  of  a  good  crop  will  come  a  certain 
amount  of  expenditure  on  the  part  of  the  railroad 
companies,  and  this  will  be  valuable  in  overcoming  the 
inertia  of  the  industrial  machine.  Once  started,  the 
momentum  of  the  machine  in  motion  tends  to  carry  it 
forward. 

Much  Depends  on  Price  Received, 

With  regard  to  the  effect  that  this  year's  crop  will 
have  on  existing  commercial  conditions  in  this  coun- 
try, it  must  be  patent  to  every  student  of  economics 
that  the  prices  that  the  agricultural  section  receives 
for  its  products  will  play  a  very  important  part.  If 
good  prices  are  received,  it  will  mean  a  much  larger 
aggregate  sum  in  the  pockets  of  the  farmers.  It  is 
contended  that  the  present  condition  of  affairs  is,  to  a 
large  extent,  the  result  of  the  strict  economy  which 
the  farming  population  has  been  practising,  whether 
voluntarily  or  involuntarily,  during  the  past  nine 
months.   The  reference  here  is  to  the  West  particularly. 

If,  then,  this  fall,  the  farmers  receive  what  they  con- 
sider to  be  profitable  prices  for  their  offerings  of  grain 
and  other  commodities,  they  will  no  doubt  relax  to  a 
greater  or  less  degree  the  stern  frugality  which  has 
marked  their  attitude  during  the  period  of  depression. 
With  this  relaxation  will  come  a  better  demand  foi 
goods  in  all  lines  of  manufactures.  It  is  only  a  sufficient 
quantity  of  ready  money  that  can  restore  the  West  to 
anything  of  its  old-time  activity. 

Larger  Acreage  This  Year. 

The  estimate  of  the  Census  and  Statistical  Depart- 
ment of  the  Dominion  (rovernment  for  the  threo  North- 
West  Provinces  of  Manitoba,  Saskatchewan,  and  Al- 
berta gives  the  wheni  Mcreage  as  10,063,500  acres,  as 


View  of  llu!  WimilpiiK  lii<liiMliiiil  liiiioaii  whorn  ii  |i(!riii(iiii'iit  oxpiinit  Inn  of  Icicul  iiiaiiiiriict.iiiiMl  |ii'o(Iiu-Ih  a  nil  naliiral  rofouffus 

of  till-  Cuimfllan  VVchI  Is  ninlMtaiiicd. 
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for  the  three  crops  is:  Wheat.  27.r)00;  oats.  314,000; 
and  barley.  13,000  aeros ;  a  total  of  854,500  acres  for 
thl  three  crops.  The  largest  increase  of  area  in  tlic 
three  provinces  is  for  oats,  814,000  acres,  whieli  ;ipi'.i>- 
eompared  with  10,086,000  acres  last  year,  an  increase 
beinjj  shown  in  Saskatchewan  and  Alberta,  but  a  de- 
crease in  Manitoba.  Oats  in  tlie  three  provinces  occupy 
ti,U)U,000  acres,  as  compared  with  5,7!t2,000  acres  in 


The  new  hot'-l  wliii:h  lh«  Giand  Trunk  Pacific  is  crccliiiL'  at  I'cgiiia,  Sask. 
It  is  bein^  built  near  their  station  in  that  city  and  close  to 
the  Provincial  Government  BuikiinKs. 


1918,  and  barley  1,038,000  acres,  as  compared  with 
1 .025,000  acres.  The  net  increase  in  the  three  provinces 
ently  shows  that  increased  attention  is  being  given  to 
mixed  farming. 

The  acreages  under  the  later  sown  cereal  crops  of 
1914  are  estimated  as  follows:  Buckwheat,  354,000,  as 
.igainst  380.700  in  1913;  flax,  1,163,000,  as  again.st  1,552,- 
>00:  corn  for  husking,  256.000,  against  473,500;  turnips, 
i'tc.  175.000,  against  186,400;  sugar  beet,  15.500,  against 
17.000:  and  corn  for  fodder,  317.000.  against  303,650. 
It  will  be  noted  that  the  area  under  flaxseed  is  389,800 
acres  less  than  last  year,  the  decrease  being  prineipall.y 
in  Saskatchewan,  where  the  area  sown  to  flax  is  1,030,- 
000  acres,  or  356,000  less  than  in  1913. 

Revival  Leading  to  Years  of  Prosperity. 

In  connection  with  the  country's  crops,  some  interest- 
ing estimates  have  been  made  by  the  Department  of 
Trade  and  Commerce  as  to  our  future  capacity  in  agri- 
cultural production.  Of  the  total  land  in  the  Dominion 
of  Canada,  amounting  to  about  a  billion  and  a  half  acres, 
the  possible  farm  land  is  estimated  at  440,000,000  acres, 
or  about  one-third.  Of  this  all  that  is  occupied  at  the 
present  time  is  about  109,000,000  acres,  or  about  one- 
quarter.  Of  the  land  occupied,  only  about  35,000,000 
acres,  or  one-third,  is  under  cultivation.  In  other 
words,  there  is  twelve  times  as  much  land  capable  of 


producing  crops  in  this  country  as  is  now  under  culti- 
vation. 

These  estimates  have  been  very  carefully  made,  and, 
considering  that  only  31  per  cent,  of  the  total  area  is 
estimated  to  be  possible  farm  land,  must  be  considered 
highly  conservative.  No  account  has  been  taken  of  for- 
ests and  swamp  lands,  which  may  ultimately  be  tilled, 
nor  of  northern  areas  of  which  the  agricultural  possi- 
bilities are  at  present  unknown,  because  unexplored 
and  unsurveyed. 

The  facts  as  to  Canada's  position  towards  the  rest  of 
the  jiations,  so  far  as  the  world's  food  supply  is  con- 
cerned, were  set  forth  in  an  analysis  made  by  the  Tenth 
International  Congress  of  Agriculture  at  Ghent.  At 
this  congress  it  was  stated  that  the  world's  supply  of 
grain  was  not  keeping  pace  with  the  demand,  and  that 
in  years  to  come  the  world  would  look  mainly  to  Can- 
ada for  their  supply  of  wheat.  In  other  words,  we  still 
have  eleven-twelfths  of  our  agricultural  development 
aliead  of  us,  and  we  are  sure  of  a  market  for  all  that 
it  may  produce.  And  agrieiiltural  development  is  flrst 
and  alwa.ys  the  basis  of  other  development  and  endur- 
ing prosperity. 

The  Development  in  Grain- Growing. 

Although  the  farmers  of  Western  Canada  are  fast 
taking  up  mixed  farming,  grain  is,  and  for  some  time 
will  be,  the  crop  that  is  raised  to  the  greatest  money 
value  each  year.  Figures  in  regard  to  Western  Can- 
ada, b.y  comparison  with  the  average  yields  of  the  lead- 
ing grain-producing  States  of  the  American  Union, 
establish  the  claim  of  Western  Canada  to  be  classed  as 
the  finest  grain-producing  section  of  the  continent,  if 
not  of  the  whole  world. 

Some  idea  of  the  increase  in  grain  production  in  the 
three  Prairie  Provinces  may  be  gained  from  the  follow- 


FINE  STORES  IN  THE  WEST 

There  are  some  fine  retail  establishments  in  Western 
Canada,  and  many  of  them  are  the  outcome  of  a  com- 
paratively short  period  of  endeavor  by  the  owners. 
Those  who  have  been  fortunate  enough  to  locate  in 
the  right  centres  at  the  right  time  have  in  many  cases 
experienced  a  rapidity  of  growth  that  those  in  the 
more  settled  districts  of  Canada  would  never  even 
expect.  The  West  has  demonstrated  itself  as  a  coun- 
try where  big  things  are  done  in  short  order,  and 
thus,  although  a  young  country,  it  has  many  fine  retail 
stores. 

Being  newly  erected,  the  majority  of  them  are  built 
on  modern  principles  and  extensive  use  made  of  the 
latest  fixtures  and  appliances  that  assist  in  giving  the 
store  an  attractive  appearance,  showing  goods  up  to 
the  best  advantage,  and  allowing  the  work  in  the  store 
to  be  carried  on  with  the  greatest  rapidity  and  effi- 
ciency. 

Not  only  is  this  true  with  the  departmental  stores, 
of  which  all  the  larger  centres  have  their  full  share, 
but  there  are  also  many  creditable  smaller  establish- 
ments. 


ing  approximate  figures  for  the  year  1903  and  1913, 
showing  the  development  in  a  ten-year  period.  Figures 
shown  are  bushels : 

Year.  Wheat.  Oats.       Barley.  Flax. 

1903...  56,146,021  47,215,479  10,448,461  884,000 
1913  ...  ^88,018,000  244,125,000  28,156,000  15,056,000 


The  second  part  of  tliis  article  on  Western  Canada  will  appear  in  the 
next  issue  of  Th?  FuV'Uture  World 
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Collins'  Course  in  Show  Card  Writing 


Tenth  of  a  series  of  articles 
specially  prepared  for  this 
journal. 


AMONG  the  various  accessories  a  card  wi-iter  needs 
is  a  card  rack  for  holding  finished  cards  while 
they  are  drying.    Cards  laid  on  a  table  to  dry 
take  up  too  much  space,  as  they  cannot  be  laid  on  top 
of  each  other  while  the  color  is  wet. 

There  are  various  ways  of  making  racks  suitable  for 
holding  cards.    The  illustrations  in  Fig.  16  show  two 


simple  methods  that  are  very  satisfactory.  The  one 
at  the  left  (a)  is  made  with  a  lYo  in.  x  %  in.  strip,  and 
may  be  any  convenient  length  you  desire.  The  pegs 
for  holding  the  cards  ai"e  1/2  in.  or  %  in.  dowels,  with  a 
saw-cut  down  the  centre,  into  which  the  card  is  placed. 
This  saw-cut  should  be  widened  a  little  or  made  a  V 
shape  at  the  end  of  the  peg,  so  the  cards  may  be  insert- 
ed easily.  The  pegs  should  be  'SV2  or  4  ins.  long  outside 
the  standard.  Ordinaiy  clothes  pegs  will  serve  very 
nicely.  Note  that  the  pegs  are  slanted  upward  to  pre- 
vent the  cards  from  coming  out.  This  style  of  rack  is 
made  to  screw  on  to  the  wall. 

In  the  event  of  your  ru)t  being  able  to  fasten  this 
bolder  to  ii  wall,  we  sliow  another  design  (b),  arranged 
to  stand  on  a  flat  surface,  like  a  table  or  the  floor.  It 
is  similar  in  arrangement  to  design  "a."  In  this  design 
two  sides  are  shown  with  pegs,  but  four  sides  nuiy  be 
utilized  if  you  take  care  to  have  the  pegs  alteriuite 
with  the  spaces,  so  the  cards  will  clear  each  other  when 
placed  in  position.  This  rack  mny  be  made  any  desired 
height,  but  the  higher  the  rack  llie  larger  the  bottom 
will  n(;ed  to  be  to  prevent  the  rack  from  ti|)ping  over. 

Even  simpler  devices  may  be  arranged  with  a  little 
thought  and  the  exercise  of  a  little  ingenuity.  Pour- 
inch  nails  may  be  driven  into  ii  strip  of  wood  a!  regular 
intervals  to  support  the  cards.  They  should  be  slanted 
upwards  tlie  same  as  the  pegs.  It  will  rei|nirr  two  nails 
about  one  or  two  inches  jipjirt  hori/ontiilly  to  snpport 
the  e;irds.  Tiicy  will  rei|uii"e  to  l)e  driven  close  eiioiigb 
together  (;il)out  ;i  (puirter  of  an  inch),  vertieiilly.  so 
thiit  tlie  card  will  rest  on  the  top  ;ind  the  edge  of  the 
cai-d  pi-ess  up  against  the  bottom  of  the  ii;iils  ;ibove. 
Finishing  nails  are  best  for  this,  as  they  hnve  very 
siri,il!  lieads. 

J^lill  iinothcr  device  nuiy  be  easily  constructed  by 


taking  a  strip  of  wood  three  inches  by  seven-eighths 
and  running  saw-cuts  in  it  at  regular  intervals  to  re- 
ceive the  cards.  The  cuts  should  be  slanted  about  the 
same  angle  as  the  pegs.  This  device  is  not  a  good  one, 
however,  as  the  saw-cuts  cannot  be  put  close  enough 
together  to  conserve  the  space.  If  put  close  together 
the  pieces  Avill  break  out  on  account  of  the  short  grain 
of  the  wood. 

You  will  find  a  rack  a  very  great  convenience,  as  a 
great  niimber  of  cards  may  be  drying  at  once  in  a  very 
small  space. 

Another  device,  shown  in  Fig.  16,  is  a  card  palette 
and  brush-holder.  The  name  sounds  much  more  artistic 
than  the  article  really  is.  It  is  simjdy  a  waste  piece 
of  cardboard  with  two  or  three  V's  cut  in  one  end  of 
it.  and  that  end  turned  up  about  three-ipuirters  of  an 
inch  to  rest  your  brushes  on  when  not  in  use.  The  flat 
portion  of  the  cai-d  is  used  to  flatten  your  brushes  out 
on  when  wiping  out  the  surplus  color.  This  is  the 
"palette"  part  of  the  card. 

How  to  Make  an  Oval. 

Not  every  one  is  convei-sant  with  the  method  of  mak- 
ing or  laying  out  an  oval.  Ovals  can  be  utilized  very 
much  in  card  writing,  therefore  it  will  be  fouiul  very 
convenient  to  know  how  to  lay  them  out.  The  rule 
is  very  simple,  and  an  oval  of  any  dimensions  can  be 
made  accurately  without  any  guesswork.  Su|)pose  you 
want  an  oval  three  inches  wide  and  four  inches  long. 


BB 


B 

Kik'.  17. 


Draw  two  dijimeler-s  jit  right  angles.  Sec  lines  HU.  H, 
iind  AA  in  Fig.  17.  MarU  a  point  on  A.\  one  and  a 
half  inches  from  the  centre,  wIuti'  line  MB,  B  inter- 
si'cts  AA.  Next  mark  a  point  on  line  15  two  inches 
from  tlu'  centre.    This  makes  the  iliameter  of  line  B 
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four  inches  and  the  diameter  of  line  A  three  inches. 
The  rule  is  as  follows :  Set  your  compasses  or  dividers 
the  radius  of  your  greater  diameter,  in  this  case  two 
inches.  Next,  place  one  point  of  your  compasses  at 
point  '"a"  and  "sweep"  line  B,  BB.  At  the  points 
of  intersection  on  line  B,  BP>  d)-ive  in  two  tacks  or  pins 
at  C,  CC.    Next,  make  a  loop  or  band  with  a  piece  of 


Kig.  18 — Fancy  initials. 

String  by  looping  it  around  one  of  the  tacks  at  C  and 
tying  it  at  B.  This  loop  should  reach  from  C  to  B  or 
from  CC  to  BB.  Insert  a  pencil  in  this  band  and  mark 
on  the  paper,  pulling  the  band  out  taut.  Run  the 
pencil  around  the  band,  and  you  will  make  the  oval 
the  desired  size.    The  string  must  be  left  over  the  two 


lacks  at  C  and  CC.  This  rule  will  apply  to  ovals  of 
any  dimensions. 

Alphabets. 

The  style  of  alphabets  shown  in  plates  38  and  39  is 
;i  fancy  design  that  may  be  utilized  for  a  display  word 
or  line  on  a  card.  The  design,  though  ([uite  fancy,  is 
easily  read,  and  is  very  attractive  if  done  neatly  and 
in  colors.  Care  should  be  taken  to  have  the  points  all 
equal  and  on  a  line  with  each  other  in  the  various  let- 
ters forming  a  word.  This  style  can  be  used  very  well 
in  engrossing.  With  a  little  study  and  practice,  you 
will  soon  become  familiar  with  the  formation  of  the  let- 
ters. Note  that  the  figures  shown  adhere  to  the  gen- 
eral formation  of  the  letters. 

Plates  40  and  41  show  a  condensed  letter.  By  "con- 
densed" we  mean  that  the  letters  are  high  in  proportion 
to  their  width.  The  design  is  one  midway  between  the 
Roman  and  Egyptian,  and  is  very  suitable  for  general 
use. 

Fancy  Initials. 

Fancy  initials,  or  capitals,  may  be  used  with  great 
effect  on  show  cards.  One  must  guard  against  making 
them  too  fancy,  for  you  cannot  afford  to  spend  too 
much  time  on  your  work,  for  you  must  always  remem- 
ber that  "time  is  money,"  and  this  is  particularly  true 
in  card  writing.  In  using  fancy  capitals  the  strongest 
colors  should  be  used  for  the  letters  and  the  back- 
grounds should  be  in  subdued  or  weaker  colors.  The 
letter  is  the  main  feature,  and  the  background  is  sec- 
ondary. The  examples  in  Fig.  18  will  give  you  some 
idea  of  the  latitude  you  have  in  the  use  of  fancy  initials. 
The  backgrounds  are  all  interminably  interchangeable. 
That  is,  any  letter  may  be  adapted  to  any  background. 
The  letter  L  has  a  red  body  and  black  outline,  with  a 
pale  green  background. 

S  may  be  in  open  white,  with  brown  outline  and  pink 
background. 

M  may  be  in  dark  blue,  Avith  a  pale  blue  back. 

P  may  be  in  purple  or  violet,  with  the  back  in  a 
lighter  shade  of  these  colors. 

B  may  be  solid  black,  with  a  grey  or  pale  blue  back. 

H  may  be  dark  green,  with  a  pale  green  back. 

C  may  be  in  bright  color,  and  the  rays  in  gold  or 
silver. 


^bcdefgl^ijhlmnop 

Plate  39.— Fancy  design,  lower  case. 
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I'late  40— Spurred  Koman,  upi  (  r  case. 


D  may  be  black  or  gold,  with  black  edge.  Back- 
ground in  silver  or  grey,  with  a  black  border. 

Sample  Cards. 

The  sample  cards  this  month  are  suitable  for  almost 
any  business,  and  will  give  suggestions  for  you  in  work- 
ing out  other  designs.    They  are  both  half  sheets  cut 


Maybe  themdnwlio$ehomeyou 
Envy  mo$tbuy$hi$Rimitiire  here 

Sample  of  "  sputter  work  "  designing. 


from  full  .sized  cards,  22  x  28.  You  will  observe  one  is 
cut  the  long  way,  while  the  otlier  is  cut  crosswise.  They 
are  both  "spatter  work"  designs,  as  explained  last 
month.  The  fall  goods  card  is  made  by  cutting  a  circle 
and  laying  it  on  to  the  card.  Also  two  strips  and  two 
rectangular  pieces  are  laid  on  the  card,  and  the  spat- 
ter work  done  around  these.  The  colors  used  for  the 
spatter  are,  first,  a  coat  of  yellow,  then  red,  then  blue. 
The  edge  around  the  circle  is  made  by  cutting  a  smaller 
circle  and  placing  on  the  white  space  after  spattering 
the  background  and  spattering  around  this  smaller  cir- 
cle lightly.  The  small  letters  are  in  black  and  the  fall 
goods  in  red  and  black,  and  shaded  with  grey.  Cards 
of  this  character  should  be  supplemented  with  price 
tickets. 

The  long  card  can  be  adapted  to  any  trade,  but  in 
this  case  it  is  for  a  furniture  window.  The  design  is 
ma(l(!  exactly  the  same  as  the  other  card,  and  the  letter- 
ing is  in  black  with  grey  shading.  This  type  of  card 
f'.aji  be  utilized  to  fill  vacant  wall  sjjaces. 


is  their  upholstered  English  living  room  furniture 
items.  These  in  davenports  and  Chestei-fields  have 
been  selling  splendidly.  The  firm  brought  out  exjieri- 
enced  men  from  the  Old  Coiintiy  specially  to  make  this 
English  line,  and  the  result  is  a  high  grade  production. 
There  are  no  medium  or  low-priced,  though  for  the 
(luality  of  the  furniture  the  price  is  reasonable. 

The  upholstered  eovei-ings  are  in  the  latest  designs 
and  colors,  and  the  seats  come  tufted  and  plain.  Frames 


ADDING  TO  THEIR  UPHOLSTERED  LINE. 

While  not  c.xiiclly  a  new  line,  a  rl  iciila I'ly  strong 
line  at  present  with  Walker  &  Clegg,  Winghain,  Oiil.. 


Tinu-ly  "sputter  work  "  l  aid. 

ai-e  of  selected  quartered  oak  or  mahogany,  and  finishes 
are  in  golden  oak,  early  Knglish.  fiuiied  and  mahogany. 
.\s  an  adjunct  to  Walker  &  ("legg's  upholstered  furiii- 
Inre  these  new  lOnglish  living  room  items  are  meeting 
with  mm*h  favor. 


abcdefohijkmnopqps 
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riiUell    >|jui  ii'il  lliiiiuiri,  lowor  I'l 


68 


CANADIAN  FURNITURE  WORLb  AND  THE  UNDERTAKER 


September,  1914 


Selliniz  Methods  in  the  Furniture  Store 


Some  Experiences 
and 

Suggestions 


THERE  is  plenty  of  business  to  be  secured  just  now 
by  the  funiiture  deiilfi-  who  is  i)V(>i)arod  to  go 
after  it  in  an  aggressur  iikiiiiui'.  The  cool 
wi-ather  brings  with  it  many  o[)portunities,  and  the 
dealer  should  reap  as  richly  as  possible  by  going  after 
business  now  strongly. 

Value  in  Letting  Clerk  Take  Charge. 

h  might  bo  pointed  out  here  that  causing  a  head 
clerk  to  take  charge  for  a  time  is  frequently  a  good 
thing  for  the  business.  Having  to  shoulder  the  responsi- 
bility while  thi>  proprii'tnr  is  absent,  he  not  only  be- 


BRINGING  BACK  CUSTOMERS. 

Perhaps  it  is  a  little  brightening  up  that  the  store 
needs.  Unless  watched  carefully  the  interior  of  the 
store  will  become  shabby  and  more  or  less  forbidding. 
No  one  likes  to  purchase  goods  at  a  mussy  or  dirty 
store.  Keep  everything  clean.  Keep  it  bright.  Keep 
it  arranged  in  an  attractive  way.  The  extra  effort  re- 
quired doesn't  amoimt  to  much,  and  the  effect  is  almost 
incalculable.  Customers  will  return  again  and  again  to 
a  clean,  well-kept  and  attractively  arranged  store, 
when  they  will  never  go  back  to  one  that  pre.sents  the 
opposite  appearance.  The  influence  of  this  particular 
business  is  more  far-reaching  than  seems  possible,  and 
for  many  years  never  had  any  attention  devoted  to  it. 


comes  capable  of  taking  more  responsibility  at  regular 
times,  but  he  quite  often  develops  an  interest  in  the 
business  while  the  proprietor  is  away  that  continues 
after  he  returns,  and  thus  makes  him  a  much  more 
valuable  man. 

The  dealer  in  the  country  can  at  least  arrange  to 
take  a  day  now  and  again.  The  writer  knows  of  a 
furniture  dealer  who  takes  a  day  ol¥  regularly  each 
week  during  the  summer,  when  he  hies  away  to  a  near- 
by lake  and  forgets  business  cares  in  the  sport  of  fish- 
ing. That  is  the  way  he  takes  his  holidays,  and  I  don't 
think  his  business  suffers  in  the  least. 


SELLING  KITCHEN  CABINETS. 

A  popular  appeal  of  definite  value  is  exerted  by  the 
■•o-operative  retail  .sales  plan  of  a  well-known  manufae- 
turer  of  kitchen  cabinets.  Previous  to  the  sale  opening 
and  during  its  progress,  "twenty-four  familiar  grocery 
articlps''  were  advertised  free  with  each  $18. .50  kitchen 
cabinet.  The  cabinet  itself,  fully  equipped  with  the 
two  dozen  articles  of  household  supply,  all  of  which 
were  of  nationally  advertised  brands,  offered  material 
for  window  displays  of  instant  attraction.  A  list  of 
the  groceries  offered,  which  included  a  ten-pound  sack 
of  flour,  was  published,  and  it  was  announced  that  no 
increase  in  price  had  been  made  to  cover  the  cost  of 
the  generous  premium.  Cabinet  and  premium  entered 
many  homes  long  in  need  of  better  culinary  equipment, 
at  liberal  terms  of  one  dollar  down  and  one  dollar  a 
week.  Many  women,  unapproachable  through  the 
medium  of  .stereotyped  .sales  plan,  are  made  live  pros- 
pects by  trade  inducements  of  this  nature, 


KEEP  THE  CATALOGUE  HANDY. 

The  rui-niturc  nicfchant  wiho  doesn't  sell  anything 
but  what  he  has  I'ight  in  the  store,  is  almost  unknown. 

Every  dealer  is  willing  to  take  orders  for  other  goods 
than  those  in  stock,  and  most  merchants  are  looking 
for  such  orders. 

Most  dealers  take  s])ecial  orders  only  when  a  cus- 
tomer conies  in  and  asks  for  something  not  in  stock. 
Under  these  conditions  the  dealer  says:  "We  haven't 
got  a  dresser  exactly  like  that,  but  we  can  easily  get  it 
for  you."   This  is  good,  but  not  good  enough. 

Your  catalogue  file  should  be  so  handy,  so  well  in- 
dexed and  cross-indexed  by  name,  subject  and  kind, 
that  you  can  show  your  party  a  picture  of  the  thing  he 
wants,  and  get  the  order. 

There  should  be  no  delay  in  finding  the  book  and  the 
illustration.  You  have  it  in  front  of  your  customer  be- 
fore he  has  time  to  say,  "Well — I'll  see." 

A  catalogue  in  a  customer's  hands  acts  as  a  display 
of  goods  might  act  in  developing  and  making  sales. 


WEEK-END  SALES. 

"Week-end"  has  come  to  mean  a  holiday  and  time 
of  relaxation  in  every  part  of  the  country.  Week-ends 
are  the  play  time  of  thousands,  the  time  when  men  get 
a  chance  to  associate  with  their  families  and  to  get  bet- 
ter acf|uainted  with  their  own  sons  and  daughters.  In 
hundreds  of  homes,  Saturday  afternoon  is  the  time 
when  "Father  brings  home  something";  in  hundreds  of 
homes,  .Sunday  is  the  time  when  this  "something"  is 


CASH  REGISTER  USED  AS  ADDING  MACHINE. 

BEVERLY  McDonald,  of  Plcton,  Ont.,  finds  his 
cash  register,  which  is  a  total  adding  one,  useful 
and  valuable  in  many  ways.  He  frequently  uses 
it  as  an  adding  machine.  The  sums  that  it  is  required 
to  add  are  punched  on  the  register,  which  keeps  track 
of  the  totals  as  it  goes  along.  The  register  may  be 
set  for  this  purpose,  so  that  it  is  not  necessary  for  the 
cash  drawer  to  go  in  and  out  each  time  an  amount  is 
punched. 

The  register,  of  course,  has  to  be  used  for  this  pur- 
pose after  the  day's  business  is  over,  and  the  day's 
business,  in  so  far  as  the  cash  register  is  concerned,  has 
been  totalled  up.  It  is  found  of  immense  value  in 
making  up  totals  of  cash  or  credit  sales,  amount  receiv- 
ed on  account,  etc.,  for  any  period,  and  especially  be- 
cause it  can  be  depended  on  as  to  accuracy.  It  is  ex- 
tremely useful  in  making  up  totals  in  stocktaking,  and 
in  other  additions  of  figures  that  are  tedious,  or  whore 
accuracy  is  demanded. 


especially  enjoyed  by  the  younger  members  of  the  fam- 
ily. It  pays  to  take  advantage  of  a  popular  whim.  Ad- 
vertise a  week-end  sale  and  let  the  special  merchandise 
be  something  that  will  fill  a  vacant  place  in  the  home. 
Furniture  for  the  den,  the  play  room  and  the  sewing 
room  finds  a  ready  demand  through  this  appeal.  If 
you  favor  the  premium  plan,  give  a  box  of  candy  with 
each  week-end  sale.  There  is  nothing  that  will  more 
quickly  gain  you  the  support  of  the  children. 
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Maintained  Valuable  Entrance  in  Enlarging  Store 

How  Campbell  &  Campbell,  of  Brandon,  Man.,  solved  ihe 
problem  of  securing  larger  premises  and  yet  maintaining  old- 
established  location      Some  features  of  the  new  building. 


BY  A  STAFF  EDITOR 


r!IE  firm  of  Campbell  &.  Campbell,  luniiture  deal- 
ers, of  Brandon,  Man.,  were  confronted  with  a 
dififieult  problem  when  they  found  it  necessary, 
on  account  of  the  increase  in  business,  to  find  larger  pre- 
mises than  those  oceujjied  for  many  years  on  Rosser  ave- 
nue, of  that  city.  Naturally,  when  a  firm  has  been  locat- 
ed in  the  one  place  for  a  long  period,  their  location 
becomes  a  valuable  factor  in  the  securing  of  business, 
and  they  are  loath  to  give  it  up  because  of  the  possible 
loss  in  business  that  may  be  experienced  as  a  result  of 
the  change. 

Did  Not  Wish  to  Give  Up  Valuable  Location. 

This  was  the  situation  in  which  Cami)bell  &  (yaii)[)l)i'll 
found  themselves,  and  it  was  for  .just  this  reason  that 
they  remained  in  smaller  premises  than  their  trade 
warranted  for  a  considerable  length  of  time.  They 
recognized  in  their  long  establishment  in  the  one  loca- 
tion on  Rosser  avenue,  a  business  advantage  not  to  be 
given  uf)  on  the  spur  of  the  moment.  In  addition,  Ros- 
ser avenue,  being  the  principal  thoroughfare  of  the 
city,  it  would  be  giving  up  another  valuable  advantage 
to  move  to  a  less  fre(|uented  street.  And  still  there 
was  no  opportunity  for  to  enlarge  the  ci-amped  premises 
occupied.    What  was  to  be  done? 

How  Problem  Was  Solved. 

Eventually,  the  problem  was  solved  by  acquiring 
on  another  street  property  that  butted  on  the  pi'emises 
already  occupied.  On  this  property  they  erected  a  iiew 
store,  still  maintaining  their  old  stand  on  Rosser  ave- 
nue, and  connecting  it  up  with  the  new  building.  Thus 
they  were  given  an  "L"  shaped  store,  with  a  frontage 
on  two  streets.  The  outstanding  feature  was  the  fact 
that  they  were  enabled  to  maintain  their  old-established 
entrance,  and  the  value  of  this  is  demonst i-ated  by 
the  fact  that  the  ma.jority  of  customers  enter  the  stoi-e 
by  the  Rosser  avenue  entrance,  although  the  other 
entranc(!  is  the  most  spacious  and  the  frontage  on  the 
other  street  the  largest  and  best  ap[)earing.  Neverthe- 
less, the  street  on  which  the  new  building  fronts  is  be- 
coming a  more  fre((uented  one,  and  is  expected  to  he- 
come  more  so  as  tiirie  goes  on. 

New  Building  Spacious  and  Well  Arranged. 

The  new  l)uil(ling  erected  is  hirgc,  s|)a(*i()us.  jind  well 
arranged.  It  gives  them  five  floors,  including  l);i.sc- 
iiHMit,  each  one  measuring  •')!  hy  120  fl.  In  addition, 
they  have  the  Rosser  avenue  scfction,  with  a  floor  s|)aee 
of  75  hy  25  fl.  Altogethei-,  they  have  space  for  eai"ry- 
iiig  on  a  large  business,  and  yrl  |i|cnly  of  room  foi'  the 
prop<'r  dis[)lay  of  goods. 

'^riie  first  fioor  is  devoted  to  licavy  case  goods  dining 
room  fnrniture,  and  liiu)leum  and  rugs.  C^w  llir  second 
Hoor  atr  hedi'oom  fui'niture.  bedding,  and  associated 
lines.  The  tliii'd  floor  shows  office  fiirniliirc  and  living 
ami  drawing  I'oom  furniture.  The  fonrlh  floor  is  used 
for  odd  nieces  and  storage  purpose  s.  In  llic  hascnu'nt 
are  the  repair  and  workshop. 

'I'he  (irsi  floor  forms  an  a 1 1 1'aci  i  ve  looking  show  room. 
TIk'  walls   arc   iiicciv  finished,  a  metallic   ceiling  adds 


to  the  brightness,  while  the  two  rows  of  pillars,  which 
extend  down  the  centre,  are  fitted  with  mirrors  that 
enhance  the  general  appearance  of  the  floor. 

A  section  of  the  front  of  the  main  floor  is  divided  ofl" 
and  used  for  undertaking  parlors.  There  is  a  separate 
entrance  to  this  department,  which  is  nicely  furnished. 
To  the  rear  of  this  section  (|uite  a  large  space  has  been 
given  over  to  linoleums,  there  being  plenty  of  room 
for  display  as  well  as  for  the  cutting  of  stock.  To  the 
rear  are  the  offices  in  a  raised  position.  There  are  win- 
dows at  the  rear  which,  with  the  si)acious  front,  give 
plenty  of  light  for  the  interior. 

A  Big  Trade  in  Leather  Chairs. 

The  Rossei'  aveiuu'  section,  which  is  25  ft.  wide,  is 
divided  up  into  several  rooms,  each  of  which  is  devoted 
to  a  separate  line.  For  instance,  one  is  completely  given 
over  to  picture  framing  and  another  to  rugs. 


Interior  of  CiiiiipbcU  iV;  ('ainpl)cll  s  >.|orc.    .\ole  tlic  oi  onoiiiii  Ml  ami 
lasty  arranKcmont  of  slock. 

A  line  that  this  store  nuikes  a  feature  of  is  leather 
chairs,  in  which  they  have  been  successful  in  working 
up  a  large  trade.  In  nuiking  a  bid  for  this  business, 
they  got  out  a  special  catalogue,  showing  samples  of 
the  diil'ei-ent  It  atliei'  chairs  cai'i'ied  in  .stock.  This  was 
distributed  (piite  widely,  and  as  a  result  ordei-s  are 
received  fi'om  all  over  Canada,  while  one  order  came 
all  the  way  across  the  ocean,  from  the  Old  Country. 
I)octoi-s,  lawyers,  and  other  professional  men  prove 
good  |)i'ospecls  for  this  class  of  chair,  and  their  trade 
is  especially  appealed  foi-. 

Features  of  Store  and  Business. 

The  members  of  the  firm  have  a  |>rivate  office  at  the 
real'  of  1  he  store. 

('alalogues  arc  filed  away,  being  properly  indexcil 
according  to  the  name  of  Ihe  fii-m  issuing  the  catalogue. 
If  it  is  desired  to  look  up  information  on  any  pai'tieular 
line  of  furniture,  it  is  much  easier  when  the  catalogui's 
are  propei'ly  iiulexed. 

The  windows  of  Ihe  new  section  of  the  store  are 
large,  and  allow  cxeclleni  displays  lo  be  made. 

(b)od  use  is  made  of  bill  hoards  throughout  the  coun- 
try in  all  directions  for  advertising  purposes. 

To  impress  the  passerby  with  the  fact  that  linoleum 
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is  sold,  samples  are  stood  on  end  al  one  sidf  ot  tlie 
entrance. 

Twenty  Years  in  Business. 

The  uiend>ers  of  the  tinu  are  A.  F.  Campbell  and  H 
J.  Campbell,  and  although  their  names  are  siinilai',  tlu  y 
are  no  relation  to  one  another.  They  have  both  been 
residents  of  Brandon  for  a  long  time— the  lat1(>r  for 
32  years,  and  the  former  for  2H  yeai-s.  Tw.  nty  years 
ago  they  joined  forces  in  the  furniture  business.  Since 
then  Brandon  has  made  some  n>markable  progress,  but 
Campbell  &  Campbell  have  also  been  experiencing  tbeir 
share  of  success.  They  now  bare  a  large  and  well  ar- 
ranged store,  and  a  trade  that  is  well  in  keeping  with 
their  premises. 


DOLLAR  DAY  IN  WEST. 

iMoose  Jaw  has  had  its  tirst  "Dollar  Day"  recently, 
and  from  all  reports  from  the  merchants  participating 
in  the  event,  it  proved  as  great  a  success  as  it  has  been 
in  the  other  cities  where  it  already  has  been  tried  out. 
The  IMornins  News  introduced  "Dollar  Day"  in  Moose 
Jaw.  During  the  first  few  weeks,  G!.  II.  Tyndall,  the 
advertising  manager  of  that  newspaper,  had  been  gath- 
ering data  on  the  way  "Dollar  Day"  has  been  handled 
in  various  eastern  Canada  and  United  States  cities  ;  and 
after  conferring  with  several  of  the  leading  merchants 
in  the  city,  announced,  about  ten  days  in  advance,  that 
Moose  Jaw's  first  "Dollar  Day"  would  be  held  on 
Thursday.  July  30.  Thursday  was  purposely  selected 
as  it  is  the  dullest  day  of  the  whole  week  for  most  of 
the  merchants,  and  the  last  week  of  July  because  it  is 
ordinarily  one  of  the  dullest  weeks  of  the  whole  year. 

The  papers  gave  the  event  plenty  of  advance  public- 
ity and  for  the  windows  of  the  stores  the  News  furnish- 
ed yellow  paper  pennants  free  of  charge.  It  was  a 
splendid  sight  on  the  morning  of  dollar  day  to  see  the 
transformation  in  the  business  section  of  the  city.  Prac- 
tically every  important  .store  in  the  city  was  displaying 
the  yellow  pennants  and  the  general  aspect  of  the  win- 
dows gave  one  the  idea  of  a  gala  day. 

Fanners  in  the  surrounding  country  were  well  in- 
formed in  advance  of  the  event  so  that  they,  as  well  as 
the  shoppers  from  the  toAvns  on  the  railroads  nearby 
came  into  the  city  in  large  numbers  to  participate  in 
the  savings  offered  by  the  dollar  day  bargains.  All  the 
stores  displaying  dollar  day  signs  report  having  done 
wonderful  business.  Many  of  them  duplicated  their  re- 
cord of  such  days  as  Christmas  Eve  shopping,  and  one 
prominent  merchant,  who  has  been  doing  business  in 
the  city  for  the  past  seven  years,  states  that  it  was  the 
best  day  he  ever  had. 


BIG  SALES  THROUGH  GOOD  ADVERTISING. 

It  has  remained  for  a  Pacific  coast  dealer  to  prove 
the  worth  of  adverti.sing.  This  dealer  made  up  his 
mind  to  move  out  $100,000  worth  of  stock,  and  this 
is  the  method  he  used.  Pie  issued  a  four-page  sheet — • 
each  page  the  size  of  the  page  in  a  daily  newspaper. 
The  first  page  bore  simply  the  words,  in  very  large, 
bold  type:  "Quick  Action.  Everybody  in  Stockton 
will  have  Quick  Action  Now."  The  two  inside  pages 
were  filled  with  illustrations  of  furniture  which  was 
offered,  with  the  prices  given.  No  attempt  was  made 
to  give  the  figures  at  which  the  goods  had  been  pre- 
viously listed,  and  the  prices  at  which  the  goods  were 
offered :  simply  the  price  at  which  the  goods  were  to  be 
sold.    But  the  introductory  matter  carried  the  infor- 


mal ion  that  the  goods  were  to  be  sold  a/t  a  sacrifice, 
which  was  the  case.  The  method  of  the  sale  was  fur- 
ther described  on  the  fourth  page  of  the  sheet.  This 
fourth  i)ag(!  told  this  story:  "We  must  get  Quick 
Action  on  .$100,000.  100  handsome  articles  of  furniture 
to  be  given  away  al)SoIutely  free.  We  have  hung  pink 
tags  on  the  door  knobs  throughout  the  city.  They  are 
duplicates  of  the  Quick  Action  sale  tags  throughout 

the  store   .    These  tags  are  all  numbered — bring 

yours  in  the  opening  morning  (Thursday,  9  a.m.)  of 
this  Quick  Action  Sale,  and  if  you  find  the  duplicate 
of  number  on  your  tag  on  any  article  in  this  stock,  you 
get  that  article  absolutely  free — no  matter  what  it's 
priced  at.  If  they  missed  your  door  knob,  phone  3,600." 

People  began  to  gather  an  hour  before  the  store 
opened  on  the  morning  of  the  commencement  of  the 
sale,  and  five  minutes  after  the  doors  were  opened  the 
store  was  crowded.  Among  those  who  were  waiting 
were  women  who  have  brought  with  them  the  num- 
bered tags  which  they  expected  to  be  able  to  match  up 
with  the  like  number  on  some  piece  of  furniture  in  the 
store.  The  dealer  writes  that  the  sale  was  a  big  suc- 
cess— this,  too,  in  spite  of  the  fact  that  his  chief  com- 
petitor opened  a  sale  the  day  before  his  sale. 


THE  EVILS  OF  OVERBUYING 

Why  do  many  of  the  large  business  houses  employ  a 
man  to  buy  goods  exclusively?  asks  an  exchange.  First, 
it  requires  all  of  one  man's  time  to  keep  up  the  stock; 
second,  because  they  realize  the  importance  of  buying 
at  the  right  price  and  of  not  buying  too  much  of  any 
one  article. 

If  the  man  with  a  large  capital  realizes  the  impor- 
tance of  not  overbujang.  why  shouldn't  the  man  with 
a  small  capital  do  the  same  thing? 

It  is  not  my  intention  in  this  short  talk  to  make  you 
so  conservative  about  buying  that  half  the  time  you 
will  not  have  in  stock  what  your  customers  want,  but  it 
is  ray  desire  to  impress  you  with  the  fact  that  to  have 
in  stock  $1.50  to  .$200  worth  of  whips,  and  not  have 
enough  good  team  collars  in  stock  to  fit  an  ordinary 
team,  is  a  flagrant  case  of  the  "Evil  of  Overbuying." 

This  is  an  extreme  case,  but  there  are  such  instances 
actually  existing;  and  while  the  majority  of  us  don't  go 
to  the  extreme,  we  certainly  do  many  times  overbuying 
in  one  class  of  goods  or  another. 

Overbuying  not  only  accumulates  a  lot  of  stock  that 
gets  shop-worn  and  depreciates  in  value,  but  it  ties  up 
your  cash  and  renders  the  discounting  of  your  bills 
difficult,  and  many  times  makes  it  impossible. 

You  should  strive  to  discount  every  bill  of  goods  you 
bu.v.  It  is  the  easiest  and  cleanest  profit  in  any  business, 
and  will  surprise  anybody  who  has  never  been  in  the 
habit  of  taking  discounts  to  see  what  it  will  total  up  in 
the  course  of  a  year. 

The  other  advantage  of  discounting  your  bills  is,  it 
gives  you  a  financial  rating  that  is  almost  worth  the 
amount  you  actuall.y  save  on  discounting. 

A  2-cent  stamp  will  take  an  order  to  any  house  in  the 
country,  and  nine  times  out  of  ten  your  trade  is  not  so 
urgent  but  that  you  can  better  afford  to  wait  ten  or 
twelve  days  to  get  the  goods  thaji  to  have  a  lot  of  sur- 
plus stock  getting  shop-worn,  and  which  Avill  not  be 
sightly  or  easily  sold,  even  if  customers  Avere  coming 
in  thick  and  fast. 

Consequently  only  buy  a  reasonable  amount  of  stock 
— enough  to  fill  the  demands  of  your  trade.  Conserve 
your  capital  and  endeavor  to  discount  as  many  bills  as 
you  can — the  more,  the  better,  and  you  will  be  pleased 
with  yourself  and  satisfied  with  your  business. 
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Suggestions  for 
Window  and  Interior 
Arrangements. 


GOOD  window  displays  should  not  be  confined  to 
any  one  season  of  the  year.  They  should  be 
maintained  all  the  year  round.  Some  trimmers 
put  forth  a  big  effort  to  turn  out  an  attractive 
and  sales  creating  display  on  special  occasions  such  as 
Easter  and  Christmas,  and  although  they  find  that  the 
extra  effort  is  well  worth  while  in  increased  business 
and  publicity  for  the  store,  they  allow  their  attention 
to  their  windows  to  dwindle  to  an  unfortunate  extent 
as  soon  as  the  special  occasion  is  over.  This  should  not 
be.  Good  window  display  should  be  maintained  dur- 
ing every  season  and  will  be  found  profitable.  A  spe- 
cial window  at  ordinary  times  of  the  year,  when  many 
dealers  are  inclined  to  neglect  their  displays,  will  make 
your  store  stand  out  prominently — more  prominently, 
in  fact,  than  on  special  occasions  when  everyone  is  go- 
ing in  for  something  extra  in  this  direction.  The  trim- 
mer who  gives  any  thought  to  this  point  will  realize 
the  value  of  frequently  working  up  something  special 
in  window  display  at  all  seasons  of  the  year. 


WINDOWS  SHOW  CHARACTER  OF  STORE. 

By  Marsh  K.  Powers 

In  general,  there  are  three  main  classes  of  people 
whom  you  cannot  reach  by  live  window  displays — 
the  invalid  who  is  bedridden,  tho  child  too  young  to 


it  is  the  live  customer  that  means  real  money  for  you. 
He  is  the  man  who  has  money  to  spend,  and  he  is  the 
man  who  spends  it  when  you  go  after  him  in  the  right 
way.  His  money  is  never  glued  to  his  pocket.  He  does 
not  buy  on  price  alone.  Best  of  all,  he  is  the  man 
who  is  always  on  the  lookout  for  new  things  to  buy. 

"On  the  lookout"  means  that  when  he  sees  an  at- 
tractive, interesting  window  display,  he  stops  to  ex- 
amine it.  Nine  chances  out  of  ten,  he  does  not  come  in 
and  buy  at  once.  Instead  he  thinks  to  himself,  "That 
man  is  a  live  merchant — his  stock  is  up-to-date — he 
knows  his  business." 

I  do  not  mean  to  say  that  he  actually  repeats  these 
things  to  himself,  but  I  do  mean  that  he  gains  real 
confidence  in  your  store,  because  through  your  win- 
dows you  have  proven  yourself  a  live  dealer.  Then 
when  the  time  arrives  that  he  needs  something  in  the 
hardware  line,  he  comes  to  you  to  ask  your  advice,  and 
he  buys  according  to  your  recommendation  because 
you  have  already  gained  his  confidence.  Your  window 
displays  have  made  him  your  customer. 

Take  an  actual  case  out  of  the  writer's  own  experi- 
ence. Two  miles  from  my  liome  there  is  a  retail 
store  which  has  built  an  enviable  reputation  for  the 
careful  displays  in  its  show  windows.  As  it  is  in  a 
neighborhood  which  I  fre(|u<'ntly  visit,  I  long  ago 
h'arnod  to  watch  for  its  new  displays. 


One  of  the  most  pdjj 
nlar  bed  and  bcfltliiijr 
windows  ever  put  iu 
by  11  dealer  is  this  orn 
here  illustrated.  Jl 
h  iH  been  seen  in  many 
of  the  U.S.  cities,  and 
recently  attracted  ;i 
frood  deal  of  atteiilion 
when  shown  in  Toi 
onto.  The  wax  llgiirc 
is  lifelike  and,  to  (five 
added  etrect,  through 
the  useof  asinall  eli  ' 
trie  motor,  is  made  to 
"breathe."  The  furn  i 
ture  and  fui  tiiMhint:- 
come  of  eourso  from 
the  dealer's  stock. 


lUidcrstaiKi,  and  tlic  pe()])le  who  never  pass  your  store. 
Th(!  fir.st  two  classes  nfver  buy  Furniture,  ;iiid  the  tliird 
cla.ss  for  the  most  part  is  almost  altogether  out  of  your 
rr-ach.  All  the  rest  can  be,  ;iik1  are  being,  reached 
rvery  day  by  live  window  displays. 

Buys  Not  on  Price  Alone. 

Live  customers  like  live  dealers.  No  one  has  con- 
fidence in  a  dead  one — no  one  cares  to  do  busini'ss 
with  him,  for  th(!  i)urchaser  cannot  put  faith  cither  in 
his  advice  or  in  his  merchandise.    Remember,  too,  that 


Fr(>(|uently  I  go  aclualiy  out  of  my  way  in  order  to 
pass  this  store,  and  have  often  advised  other  people  to 
he  sure  to  see  special  displays.  Not  only  do  I  thus  ad- 
vertise this  store  for  its  owner,  but  two-tiiirds  of  my 
oi'diiiary  purchases  are  made  at  this  iueonvciiiciit  place, 
merely  because  no  other  store  in  my  neighhorliood  has 
yet  caught  my  eye. 

Nn  I  will  wilhdraw  thai  last  phrase.  There  is 
anolhcr  store  three  blocks  from  my  home  which  I  pass 
several  times  a  week.  [Is  window  is  always  carel(>ssly 
filled.    Needless  to  add.  1  have  never  entered  (hat  store. 
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VVhi'U  a  salesman  comes  into  my  olVn'o.  1  jiulgf  him 
first  by  his  face.  Is  he  clean?  Is  he  shaved*?  Is  he 
smiling  or  gh>omy  ?  Does  he  look  trustworthy  V  Re- 
fore  1  Unow  who  he  is  or  wliat  he  srlls,  1  have  a  defiiiilr 
impression  of  some  sort  about  him. 

Your  show  wiiuk>w  is  the  "raee"'  nl'  your  store — 
keep  it  cK'an  ami  smilini?.  A  iluU.  uniiileresliiig  i'aee 
is  never  a  good  introduction  either  for  a  saU-sman  or 
a  store.  As  long  as  1  liave  not  entered  your  store,  I 
can  judge  it  only  by  what  I  see  of  its  windows  as 
I  pass.  If  this  fails  to  attract  and  interest  me,  only 
the  force  of  urgent  necessity  will  make  me  investigate 
further. 

Compare  the  policies  of  the  two  stores  that  I  have 
mentioned.  One  is  the  natural,  handy,  and  convenient 
place  for  me  to  trade,  yet  I  have  never  stepped  inside 
its  door  or  even  paused  to  study  its  windows.  It  has 
lost  my  trade  to  a  store  over  two  miles  away.  How 
many  more  possible  customers  is  it  losing  each  day  by 
this  "policy  of  "  It  "s-too-much-trouble-to-fix-up  the  win- 
dows, and-it-doesn't-i)ay-any\vay"? 

On  the  other  hand,  the  store  that  does  use  its  win- 
dows to  attract  trade,  succeeds  in  securing  customers 
from  neighborhoods  two  miles  away.  If  it  does  tluit, 
you  can  be  sure  that  it  does  not  feel  much  competition 
in  its  immediate  neighborhood. 

Your  Windows  the  Introduction. 

In  closing,  notice  one  thing:  I  have  not  even  men- 
tioned that  window  displays  sell  the  goods  on  display. 
That  is  an  additional  feature  that  often  makes  them 
return  big  profits  on  a  small  investment.  Wholly  out- 
side of  this  valuable  feature,  however,  is  the  undeniable 
fact  that  live  customers  like  live  dealers — and  the 
easiest  way  for  myself  and  my  friends  to  judge  a 
store  from  the  outside  is  by  its  windows. 

Until  we  actually  enter  your  store,  we  know  you  only 
through  your  window  displays.  Is  yours  a  favorable 
introduction? 


WINDOW  DISPLAYS  AND  ADVERTISEMENTS. 

To  attend  to  the  requirements  of  the  display  window, 
the  trimmer  sprang  up  to  conceive  the  arrangement 
and  execute  the  designs  that  look  out  upon  the  side- 
walks night  and  day.  His  art  is  to  draw  the  buyer  and 
to  make  profit  to  the  merchantman.  Windows  were 
used  long  before  there  were  newspapers  or  newspaper 
advertising,  and  they  are  to-day  the  strong  forte  of  the 
small  dealer  to  whom  newspaper  advertising  rates  are 
prohibitive.  Even  to  the  large  retail  dealers  the  show 
window  is  the  more  necessary  if  either  had  to  be  dis- 
pensed with.  The  window  is  indispensable  to  the  live 
merchant.  He  may  cut  down  the  selling  force  and 
curtail  expenses,  but  the  window  must  go  on  and  the 
trimmer  who  is  onto  his  job  will  receive  as  much  as 
ever.  Marshall  Field's  establishment  spent  last  year 
on  window  display  more  than  $80,000.  The  store  win- 
dow is  an  ever-changing  panorama  of  beauty  and  style, 
the  wedge  that  opens  all  purses. 

The  advertisement  in  the  paper  tells  what  we  have 
to  sell  and  brings  people  to  the  store.  The  vdndow  dis- 
plays the  goods.  One  seeks  confidence  of  the  buyer, 
the  other  compels  it.  The  one  speaks  of  fashions,  the 
other  produces  them.  The  windows  are  used  in  gener- 
al advertising,  as  are  the  newspapers,  such  as  featuring 
events,  as  fairs  and  corn  shows.  Even  National  events 
may  be  profitably  used  in  featuring  the  window  ar- 
rangements. No  other  medium  of  advertising  is  quite 
so  good  as  the  window,  properly  done. 

The  merchant  to-day  is  advertising-mad.  He  nibbles 


at  every  scheme.  lie  is  what  is  called  "easy  money," 
and  throws  away  many  a  dollar  that  never  comes  back. 
To  the  young  man  starting  in  business  with  a  small 
;Miu>unt  for  advertising,  after  his  store  and  stock  are 
ready,  the  window  is  to  oe  the  first  consideration,  for  it 
speaks  by  day  and  works  overtime  by  night,  and  is 
iKiver  silent. 


CHALK  TALK  WINDOWS. 

A  Buffalo  retailer  attracts  considerable  attention  by 
his  uni(|ue  windows.  He  has  a  local  cartoonist  work 
out  a  cai'toon  in  chalk  or  whiting,  right  on  the  glass, 
changing  the  subject  each  week.  Sometimes  these  sub- 
jects are  devoted  to  certain  goods.  At  other  times  they 
are  of  historic  interest  or  appropriate  to  coming  holi- 
days. If  you  can  make  a  suitable  arrangement  with  a 
cartoonist  or  good  sign  painter  you  might  find  this  a 
good  suggestion  to  follow. 


GIVE  PRAISE  WHERE  PRAISE  IS  DUE 

"If  window  trimmers  in  many  stores  received 
more  encouragement  from  the  merchant  in  their 
work, "  remarked  a  Calgary  dealer  recently,  "they 
would  put  forth  more  effort  in  this  direction. 
Some  merchants  withhold  praise  even  for  an  exception- 
al good  trim,  fearing  that  the  clerk  may  form  an 
exalted  opinion  of  his  work.  I  know  from  experience 
that  when  a  trimmer  receives  some  recognition  of  his 
good  work,  he  puts  more  brain  work  into  the  details 
next  time  in  an  effort  to  turn  out  an  even  better  display. 
If  he  finds  that  the  boss  pays  no  attention  to  it,  whether 
it  be  good  or  bad,  he  naturally  begins  to  lose  interest 
in  his  work  also. 

"Window  display  is  a  valuable  selling  agent,  and 
every  druggist  should  encourage  his  window  trimmer 
to  make  it  sell  as  much  goods  as  possible." 


SHOW  WINDOW  BACKGROUNDS 

The  American  Architect  has  printed  the  following  a.s 
to  the  amount  of  light  given  by  different  colored  show 
window  backgrounds : 

Dark  blue  reflects  6i'2  per  cent,  of  the  light  falling 
upon  it. 

Dark  green,  about  10  per  cent. 

Pale  red,  a  little  more  than  6  per  cent. 

Dark  yellow,  20  per  cent. 

Pale  blue,  30  per  cent. 

Pale  yellow,  40  per  cent. 

Pale  green,  46y2  per  cent. 

Pale  orange,  nearly  55  per  cent. 

And  pale  white,  70  per  cent. 

A  window  finished  in  light  oak  can  be  lighted  with 
must  less  wastage  than  a  window  finished  in  dark 
mahogany ;  likewise,  a  window  in  which  w^hite  goods 
are  displayed  can  be  lighted  much  more  economically 
than  a  Avindow  for  a  display  of  dark  clothing,  furniture 
or  hardware,  such  as  stoves,  tools  and  goods  of  a  like 
nature. 


SEND  THEM  ALONG 

Whenever  you  have  a  good  display,  have  a  photo- 
graph taken  and  send  it  along  to  us  for  reproduction. 
We  will  appreciate  it  and  so  will  your  brother  dealers 
and  clerks  all  over  Canada.  This  is  one  way  in  which 
you  can  contribute  to  the  general  welfare  of  the  busi- 
ness in  which  you  are  interested.  Wlien  you  put  in 
your  next  good  window  display  keep  us  in  mind. 
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Selling  Beds  and  Bedding  Through  Advertising 


By  A.  B.  LEVER 


Just  as  in  time  of  peace  nations  prepare  for  war.  so 
business  men  before  one  season  has  expired  are  of  ne- 
cessity compelled  to  prepare  for  that  which  follows. 

Housekeepers  Tnay  not  at  the  moment  be  much  con- 
cerned about  beds  and  bedding  for  the  fall  and  winter, 
but  it  will  not  be  a  great  while  before  they  will  be  giv- 
ing some  thought  to  the  matter.  People  may  be  swelt- 
ering just  now,  but  in  another  two  or  three  months  they 
will  probably  be  shivering.  Then  they  will  be  thinking 
seriously  of  their  bed  and  bedding  necessities. 

The  furniture  dealer  is,  of  course,  quite  aware  of  this 
fact.  But  he  does  not  wait  until  the  "shivering  days" 
have  arrived  before  reminding  the  public  of  their  neces- 
sities. He  undertakes  that  task  long  before  the  advent 
of  cool  weather.  To  catch  the  eye  of  the  passer-by  he 
carefully  dresses  his  window  and,  in  order  to  reach  a 
still  wider  field  he  uses  advertising  space  in  his  local 
new.spapers. 

The  advertisements  which  I  have  selected  for  repro- 
duction in  this  issue  of  the  Furniture  World  are  such 
that  have  been  used  by  retailers  in  different  parts  of 
the  Dominion.  They  are  of  various  types  and  every  re- 
tailer should  be  able  to  glean  something  from  them 
which  will  assist  him  in  the  preparation  of  his  own  ad- 
vertising copy. 

The  advertisement  of  Wilders,  Limited,  IMontreal.  is 
a  striking  one,  and  in  a  few  words  explains  the  conveni- 
ence of  sofa  beds.  I  think,  however,  that  the  ad.  would 
have  been  strengthened  had  the  line  "Davenport  Sofa 


Beds"  been  given  first  place.  The  purpose  of  the  ad. 
was  to  advertise  sofa  beds,  not  that  "  Wilder 's  will  fur- 
nish the  home  on  credit."  If  used  at  all  the  latter 
phrase  should  have  been  given  a  subordinate  position. 
The  heading  of  an  advertisement,  like  the  heading  of  an 
article,  should  give  an  indication  of  its  contents.  The 
original  was  61/4  by  7. 

An  advertisement  which  tends  to  excite  desire  is  in- 
fluential. This  is  the  outstanding  characteristic  of  the 
advertisement  of  the  Hastings  Furniture  Co.,  Vancou- 
ver. "Draw  it  (the  eiderdown  (juilt)  up  close  and  snug 
and  sleep  warm  and  tight."  certainly  appeals  to  the 
average  man  or  woman.  And  on  top  of  this  the  ad.  goes 
on  to  point  out  the  merits  of  the  particular  kind  of 
(juilt  which  is  being  offei-ed  to  the  public.  Typographi- 
cally the  ad.  is  also  commendable.  The  original  was 
4'/o  by  6%  inches. 

Although  less  than  2  inches  deep  by  4V2  wide,  the  ad- 
vertisement of  the  Lord  Furniture  Co.,  Ottawa,  is  a 
good  example  of  how  small  s[)aee  can  be  used  to  advan- 
tage. It  stands  out  well  and  no  words  have  been  wast- 
ed in  describing  the  bed  advertised. 

The  narrow  mattress  ad.  is  from  the  announcement 
of  a  department  store.  It  is  "newsy"  and  may  well 
serve  as  the  basis  of  a  similar  advertisement.  It  was  2 
inches  wide  by  6  inches  deep. 

Freiman's  is,  of  course,  the  outstanding-  ad.  in  the 
group.  The  oi'iginal  was  11  by  16' 2  inches,  and  this 
natui'Jilly  affoi'ded  ample  space  foi-  making  sucli  an  an- 


WIIDER'S  sm  CREDIT 

Davenport  Sofa  Beds 


Wilder's  Limited 

292  St.  Catherine  Street  West 


Gel  Under  a  McLintock 
This  Winter 

HcLlDtock's  ElderdowB  QallU 


-CASH  OR  CREDIT- 


HASTINGS 


FURNITURE 
CO  Llmltid 


aS)  BraM  Bad  S*l« 

I  '^^tfflffl^^    LoftJ  Fumitun  Ox 


Mattresses 


M.48 


'jr-"--  li.00 


Beds,  Springs,  Mattresses 

Thirty-Three  to  Fifty  Per  Cent.  Reduced  in 
Price  For  The  Entire  Balance  of  This  Weel^ 

POIJR  days  ol  wholesale  selliim.  We  must  make  room  for  two  car 
*  loads  more  that  arc  on  their  way  from  the  manufacturer  Our 
present  stock  estimates  close  upon  one  thousand  Beds,  includini^  All 
lirass,  Brass  and  Steel,  and  All  Steel  Constructed  Beds 


offand  (toniif  tfc*  Ball  trm  d^r*  u  Hut  turn,  i 
mpUU  puRhMlaf  IB  Ik*  a*u  talni.,  jva  Drnd  balWr  im  ibeul  II  O"*  I 


Brass  Beds 'p^i?u^,? 


U  Vd  tbtt  M  STUMP   tl  7t 

•>  .::-:-:~::>i:.  s'l  75 

St      U  SUd  Btl  Spclup  t} 


(7.54   BuMt  Splnl  S^p  fi.It 

T  .  ■  .  j-i 


Camp  Cot  aod 
Matttess 


U.M  AD  SalUlT  Kattnu  >].}( 

f.  r.  '■'■'S2  3S 

U      Art  Tick  UMnu  »).7( 


tli  Put  MtM  Fdt  ■attnu  M  7i 


Tie  Canadian  Bouse 
ru,nlshln«  CO.      ^J^^,,,,,  ^  „„,p„,,         As  Advertised 


LI  wiU  nwd  •  Coock  BmI  l{k> 


All  atr*]  frame,  finnh«rl  in  cold  braiu*, 
fuarknlcvd  HnvulM  Spring.  |o»d  Mv(l  (nAl< 
lr*a«,  toTrr»d  grvvn  dnum 

Lemont  &  Sons,  Ltd. 


An  8.85  Bed  Outfit 

For  6.98 

This  RemarkAblo  Offer  is  Oood  for 
Thnx  Days  Only,  Tuewby  Wed 
nwid»y.  Thursday 

Tb«  Outfit  CoDiuU  ol 


WRIGHT'S  UMITED 


THE  mnnpsaN  FtmNuiiKE  co ,  in 


How  80IU0  (Janmliiiii  fuiiilluro  dciilcru  bcll  llicir  boil  uiid  Ijcddinn  lhio>  tliniujfli  ».1\ orli.-iiiK. 
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nouncemeut.  Not  only  is  the  ailvortiseiiuMU  wt  ll  wiit- 
tt'n.  but  it  is  arranged  witli  artistic  skill.  As  a  selling 
force  tluM'e  oan  scarcely  be  any  <nu'stion  as  to  its  po- 
tency. Taking  it  all  round,  it  is  one  of  tlif  best  nils,  ol' 
the  kind  I  have  seen  for  sonic  time 

Lemont  &  ^^ons.  Frcdcricton,  \isii;ill.\  linn  imiI  iioml 
ads.,  and  the  one  reproduced  in  the  >rioup  is  no  excep- 
tion to  tlie  ruU'.  It  is  striking  in  appeariinee  and  in 
pointed  and  terse  language  points  out  tlic  nii  i  ils  of  llie 
couch  bed  advcrlisiil.  But  would  ll  not  li,i\r  Inrn 
strengthened  had  i-oiue  rcfercneo  to  prices  been  nmilr  ' 
in  my  opinion  it  would  'Phe  original  was  4'  -  liy  (i'-j 
inches. 

The  adverti-senn-nt  of  Wright's.  Sydmy.  is  a  good 
bargain  aniunuu'cnuMit.  It  is  strong  in  both  aiiaiigc- 
n»ent  ami  nuiniu'r  of  display  and  other  dealers  will  find 
it  a  gooil  basis  to  work  upmi  in  the  const  motion  of  their 
annojuu'cnu'iits.    Original  w  as  4'-  iiy  (i. 

By  remiiuling  custonu'rs  thai  tlit  \  s|i(  ii(l  one-third  of 
their  time  in  bed.  and  that  the  1m  . 1  ami  matti-ess  they 
advertised  were  conducive  to  com  fori,  the  Thompson 
Co..  Belleville,  made  a  strong  point.  The  ad.  was  un- 
fortunately rather  overcrowded,  but  even  had  the  line 
above  th-- 'firm's  name  been  left  out  a  little  more  whit" 
space  would  have  been  obtained.  Another  defect,  and 
one  for  which  the  publishers  are  wholly  to  blame,  was 
the  defective  border.  Such  worn  out  rules  as  those 
nsed  in  this  instance  detract  from  the  appearance  of 
the  ad.  and  advertisers  should  insist  on  better  service 
in  this  respect.   The  original  was  41/2  by  3. 


PERSONALITY  OF  ADVERTISING. 

Bv  iV/.  /■  Fieid 

Advertising  is  like  folks. 

Some  advertising  you  "warm  up"  to  the  minute  your 
ryes  light  upon  it. 

"  There  are  no  har.sh  color  tones  to  offend — no  shout- 
ing statements —  no  commands  that  you  mentally  re- 
fuse to  obey. 

It  just  "makes  friends"  with  you  right  away. 
You  feel  a  sense  akin  to  gratitude  that  someone  has 
taken  all  this  trouble,  time  and  labor,  to  present  this 
article  to  your  notice  with  such  nicety,  such  courtesy, 
with  so  much  regard  for  your  feelings,  making  its 
purchase  so  convenient,  saving  you  endless  worry  and 
search. 

Of  course,  you  don't  actually  think  this  all  out.  You 
just  feel  it  without  really  thinking  about  it  at  all.  Your 
mind  is  centred  upon  the  good  points  of  the  article 
presented,  and  the  benefit  you  will  derive  from  owning 
it. 

This  must  be  the  advertisement  of  a  considerate, 
enterprising  merchant,  or  manufacturer,  who  has  a 
thought  and  care  for  his  customers  beyond  sordid 
money-making;  who  knows  that  his  product  is  right, 
and  that  its  purchase  means  a  good  and  an  advantage 
to  mankind. 

You  do  not  want  to  look  long  at  an  advertisement 
which  seems  to  have  an  x-ray  eye  glued  to  your  pocket- 
book,  as  if  to  search  out  the  very  last  farthing.  You, 
being  a  natural  creature,  and  obeying  a  natural  law, 
are  considering  your  own  comforts  and  needs,  and 
resent  the  mercenary'  glint  in  an  advertisement  as  much 
as  you  do  in  the  merchant's  eye. 

The  courteous  ad.,  ever  mindful  of  the  other  fellow's 
feelings,  is  constantly  endeavoring  to  benefit.  It  is 
not  in  a  hurry;  it  carries  dignity,  certainty,  and  deliv- 
ers its  message  in  a  pleasant  manner — conveying  the 


confidence  of  its  master,  the  man  who  created  it  and 
who  also  produced  the  article  which  it  is  offering  you. 

Your  advertisement  is  a  reflection  of  yourself — of 
your  business;  you  are  judged  by  it. 

There  is  no  need  for  megaphone  copy  with  harsh, 
strident  tones  for  the  man  who  knows  he  is  right  all 
through. 

True  it  is  that  with  the  multi-millions  of  articles 
placed  upon  the  market  by  different  advertising 
methods,  there  must  be  something  distinctive  about 
your  copy  to  attract  notice.  But  let  that  something 
be  inviting,  harmonious,  and  welcome  to  the  senses. 

There,  also,  are  millions  of  people.  During  a  week 
you  may  meet  thousands — each  produces  an  impression 
of  some  sort.  The  one  from  whom  you  get  the  lasting, 
pleasing  impression,  and  of  whom  you  think  many 
times  afterwards,  is  the  cheerful,  confident,  success- 
ful man  who  knows  that  he  knows  and  is  big  enough 
to  be  kind. 

He  needn't  din  it  into  your  ear  that  he  is  a  gentleman. 
You  can 't  just  say  how  you  know  it,  yet  you  know. 
There  is  that  indefinable  something.  Here  is  a  man 
worth  while.  No  extremes  in  appearance  announce 
this  fact.  He  does  not  wear  a  bright  red  vest,  a 
grotesque  hat — yet  you  are  attracted,  and  you  know 
the  man  is  right ;  he  is  a  leader,  he  is  worthy. 

Your  advertisement  may  possess  a  personality  just 
as  effective.  It  may  carry  the  same  success,  leadership 
note;  the  same  impressiveness.  the  same  conviction  of 
honest,  earnest,  simple  truth  which  makes  you  know — 
just  how  you  can't  say — that  the  article  presented  is 
worthy. 


A  DEFINITION  OF  ADVERTISING. 

In  an  address  on  advertising  E.  D.  Gibbs,  President 
of  the  Sphinx  Club,  New  York,  recalled  to  his  hearers 
that  some  years  ago  a  certain  magazine  offered  a  prize 
for  the  best  definition  of  advertising,  and  that  the 
award  was  made  to  the  contestant  who  sent  in  the  best 
definition,  "Advertising  is  the  voice  of  supply  and  the 
ear  of  demand." 

"Without  discussing  the  merits  of  this  definition  of 
advertising,"  said  Mr.  Gibbs,  "I  would  suggest  some- 
thing broader,  and  would  say  that  advertising  is 
'Causing  another  to  know,'  and  still  further,  'Causing 
another  to  remember,'  and  after  that  'Causing  another 
to  do.'  " 

"Summing  up,  my  definition  of  advertising  is  'Caus- 
ing another  to  know,  to  remember,  and  to  do.'  " 


REAL  ADVERTISING 

Random  advertising,  like  random  shooting  in  the 
woods,  fails  to  bring  down  the  game.  Advertising — 
the  real  kind — is  a  continuous  campaign  closely  related 
to  salesmanship,  and  no  business  house  would  hire  sales- 
men just  for  a  day  or  a  week. 

Advertising  is  a  steady  drive  for  business.  How  to 
do  it  most  intelligently  is  an  important  subject  of  con- 
sideration in  every  successful  business. 

Suggestions  of  great  value  often  come  from  most 
unexpected  sources.  The  man  who  prepares  copy  must 
ever  be  on  the  lookout  for  new  ideas  or  his  efforts  will 
be  commonplace  or  obsolete.  The  clever  salesman  is 
constantly  looking  for  good  points  about  his  goods  or 
new  and  attractive  ways  of  presenting  them,  while  the 
advertiser,  who  prepares  the  "salesmanship  on  paper," 
must  do  likewise. 
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DEVELOPMENT  OF  THE  SLIDING  COUCH 

By  V.  C.  Lowell 
Assistant  Manager,  Ideal  Bedding  Co.,  Ltd.,  Toronto. 

The  sliding  coueh  was  probably  first  developed  in 
the  United  States,  more  especially  in  eastern  centres  of 
dense  population,  and  its  success  there  as  filling  a  real 
need  in  house  furnishings  was  probably  largely  due  to 
the  small  houses  with  few  rooms,  a  condition  that  be- 
came necessary  in  a  modern  eastern  city. 

Regular  beds  recpiired  special  bedrooms,  and  in  addi- 
tion occupied  during  the  day  time  more  space  than  any 
other  piece  of  furniture,  and,  where  room  was  limited, 
this  was  a  disadvantage.  Xatui-ally.  attention  was  given 
towards  some  iin{)roveineMt  of  the  situation,  and  as  a  re- 
sult a  number  of  folding  beds  were  brought  out,  built 
to  close  and  give  the  appearance  of  a  wardrobe  or  other 
piece  of  furniture,  in  this  way  turning  the  bedroom  into 
a  .sitting  room  or  living  i-oom  for  the  daytime. 

These  articles  were  both  costly  and  in  the  end  unsat- 
isfactory, because  they  were  cumbersome  and  un- 
healthy. For  a  time  it  would  appear  that  the  enamelled 
iron  beds  and  brass  beds  would  relieve  the  situation, 
but  the  demand  was  increasing  for  some  article  com- 
pact, sanitary,  convenient,  and  low-priced.  The  result 
was  the  introduction  of  a  steel  frame  cot,  and  a  little 
later  a  double-frame  .sliding  couch  supplied  with  a 
hinge  mattress  and  covered  in  various  tapestries  and 
velours,  the  whole  made  to  give  the  appearance  of  a 
comfortable  couch  during  the  daytime  and  capable  of 
being  opened  out  to  form  a  double  bed  at  night. 

For  families  of  small  means  renting  houses  of  from 
three  to  five  rooms  this  article  met  an  immediate  de- 
mand, as  an  article  of  convenience,  being  sanitary,  like- 
ly ill  appearance,  durable  and  at  a  comparatively  low 
price.  Several  designs  were  developed  with  added  feji- 
tures,  .such  as  a  foot  arrangement  for  oj)ening  the 
couches,  special  attachment  for  thi-owing  the  mattress 
back,  and  storage  boxes  for  pillows  and  extra  clothing 

As  the  apartment  house  idea  develo[)ed,  both  in  the 
United  States  and  Canada,  the  demand  grew  for  a  bet- 
ter article,  and  as  a  result  the  heavy  wood  davenpoi't 
with  arrangetrient  foi'  converting  into  a  bed,  has  been 
developed.  An  interesting  feature  in  this  coniu^ction  is 
our  own  experience  in  Montreal,  where,  while  the  de- 
mand for  a  sliding  couch  already  existed,  no  ono  had 
seen  the  need  until  in  1007  we  placed  a  number  of  ac- 
cepted designs  on  the  market.  The  demand  was  instan- 
taneous, and  Montreal  became  the  centre  for  a  big  out- 
put of  this  cla.ss  of  article  from  our  factory. 

During  the  suimner  months  of  the  last  few  years 
there  has  been  an  increasing  demand  for  this  item  fi-om 
cam[)ers  and  ef)ttagers  at  siimnu'r  resorts,  etc.  It  is  a 
convenience  Iniill  to  meet  the  |)resent  re<(uirements  of 
people  Forced  to  live  in  small  houses.  It  by  no  means 
can  he  said  to  replace  a  i-eal  bed,  spring  and  mattress, 
and  perhaps  foi-  \]\r  liesi  inli  i-cst  of  ail  people  it  woulil 
he  better  could  tliey  live  under  conditions  that  wouhl 
discourage  the  folding  coneli  i  at  her  than  encourage  it. 
Th<'re  is  tm  doubt  people  ;ue  llie  worse  for  sleeping  at 
night  and  living  duiiiiLr  the  day  in  the  sanu'  I'ooms,  and 
a  large  bedroom,  with  a  really  comi'ortaI)le  bed.  is  con- 
ducive to  the  l)est  interests  of  all  pi'ople,  both  menial 
iiiiil  iiliysical. 


ALASKA  BEDDING  CONVENTION. 

The  sales  force  of  the  Alaska  Bedding  Co.,  Ltd..  had 
a  verj'  interesting  and  instinctive  convention  at  the 
head  office  of  the  company  at  Winnipeg  on  July  29, 
30,  and  81,  A.  W.  Johnson,  better  known  as  "Budd" 
Johnson,  the  sales  manager,  who  conducted  the  various 
meetings,  not  only  made  the  visit  a  mo.st  beneficial  one 
in  a  business  Avay,  but  a  most  enjoyable  one  for  the  boys 
socially.  The  visitors  were :  E.  J.  P>rownlee,  C.  W. 
Crawford.  G.  W.  Acton.  R.  15.  .AlcClennon.  E.  C.  Brom- 
ley, and  A.  E.  Pearson. 

Many  new  and  distinctive  features  were  discussed, 
and  added  to  their  already  extensive  range  of  bedding 
knowledge,  and  the  boys  are  so  enthused  and  refilled 
with  Alaska  "ginger"'  that  they  depai-ted  for  their  vari- 
ous territories  on  the  first,  fully  convinced  that  this 
fall's  business  would  be  a  record-breaker,  and  that  they 
have  "the  goods"  to  bring  about  this  result.  There  is 
a  great  deal  of  pleasant  rival i-y  between  the  boys  on 
an  Ostermoor  competition,  wiiich  was  launched.  The 
salesman  who  sells  the  gi-eatest  numbei-  of  this  mattress 
by  I)ecend)ei-  15  is  to  be  giviMi  a  free  trip  to  New  York 
at  Christmas.  Each  and  ever,v  one  of  the  boys  is  out 
to  win,  and  is  looking  forward  to  the  loyal  support  of 
his  good  customers. 

J.  IT.  Parkhill,  president,  and  F.  J.  leaker,  manager, 
addressed  the  convention,  and  expi-essed  satisfaction 


This  is  how  Logan  s  fnriiiluro  store.  St.  (  iithiiriiu's,  feiituri'd  Ihoir  bod- 
(linjr  lint  in  the  icccnl  Dominion  Da.v  cololiration  in  that  cit.v.  The 
ittlc  colorccl  bo.v  in  tin:  bed  attracted  a  deal  of  attention  to  ll\e  lloal. 


at  the  latent  po.ssibilities  whicii  were  exhil)ited  b.v  th(> 
salesmen  in  connection  with  their  business,  and  A.  W. 
Johnson  has  ai'ranged  to  have  these  eonventi(Uis  held 
at  slated  intervals,  as  it  has  l»een  demonsti'ated  this 
tinu'  that,  it  is  certainl,v  ver.\-  advantageous,  not  only 
to  the  fii-m  and  salesmen,  b\it  to  the  pulilie  as  a  whole. 


MAPLE  LEAF  COMPANY  INCORPORATED. 

Letters  patent  li.ive  lucn  issued  tlie  secretary  of 
the  Province  of  Ontai-io.  lo  .lerome  Colwell  Dietrich. 
Ro.v  Charles  Torrance.  Mdward  .Miillins  Worth,  and 
Charles  Frederi(d\  Mieike,  all  of  (i;dt.  and  dames  Win. 
Dore,  of  Hamilton,  a  cor|>oralion  to  c;irry  on  the  trade 
of  manufacturing  all  kinds  of  beds,  bedding,  springs, 
hamnwxdcs  an<l  liammotdv  fi-ames,  matli-csses.  and  also 
all  kinds  of  hospital  e(|uipMH'nl.  The  corporate  luime 
of  the  compjiiiy  is  lo  be  Tile  .Maple  l,e;il'  lleddino;  Com- 
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pauy.  Ltd.;  the  capital  to  bo  $40,000;  tlu'  head  oHico  to 
be  at  Gait,  and  the  provisional  directors  of  the  com- 
pany to  bo  J.  C.  Dietrieh.  Rov  C.  Toi  ranee,  J.  W.  Dore, 
E.  M.  Worth,  and  C.  F.  xAlielke. 


NEW  IDEAL  BED  GOODS. 

■•Ideal  Hills"  i.s  tin-  title  of  I  lir  Idfal  r.rcldiiijj  Co.'s 
supplement  to  their  catalogue  ".\.  '  jusi  published. 
Since  the  complete  catalogue  wa.s  is.sned,  the  Ideal  Com- 
pany have  ])roduced  -^0  new  designs  in  brass  beds,  five 
new  steel  beds,  ten  new  model  ehilless  beds,  the  "Never- 
spivad"  mattress.  Ideal  I'oldaway  cot.  two  duplex 
springs,  a  woven  wire  and  a  Simmons  link  lahiic,  Perth 
spring,  new  No.  S8  coil  spring,  a  doubli dci  l;  hunk,  two 
hat  racks,  and  a  new  design  in  the  Idi  al  hamiuo-couch. 
All  of  these  new  goods  are  illustrated  in  this  supple- 
ment ;  in  fact,  describing  these  new  items  is  the  object 
of  getting  out  the  supplementary  catalogue.  It  is  of 
such  size  that  it  can  readily  be  slipped  inside  the  regu- 
lar catalogue  Avithout  danger  of  splitting  the  binding. 

Tlie  same  care  and  attention  to  detail  is  noticeable  in 


Tlie  bedroom  in  Uio  window— Hi  C.  .J.  I.cai  it;ht,  .\'oi  wood.  Ont., 
featured  his  bedroom  furniture  and  furnishings.  The  display  for 
a  small  town  was  splendidly  arranged.  It  had  a  natural  set-off 
and  was  well  thought  out,  pincui?hi(in,  ('ouib  and  brush  on  Ihe 
dresser  showed  that  the  smallest  detail  was  not  neglected. 


the  printing  and  coloring  of  the  supplement  as  in  the 
big  book  itself,  and  a  net  price  list  is  a  good  index  for 
both  trooks. 


THE  FISCHMAN  MATTRESS. 

The  Fischraan  ^lattress  ('o.,  Ltd.,  have  just  issued  a 
catalogue  for  the  trade,  explaining  the  construction  of 
the  Fisehman  patent  spring  mattress,  and  exemplifying 
its  merits.  It  has  taken  years  of  careful  consideration 
and  study  to  perfect  the  mattress  and  bring  it  to  its 
present  state  of  efficiency,  the  machines  used  in  making 
the  mattress  being  invented  specially  for  the  purpose 
by  Mr.  Fisehman. 

First,  there  is  the  automatic  pocket  sewing  machine — 
a  labor-saving  device  which  automatically  sews  and 
divides  the  pockets  ready  to  receive  the  steel  coil 
springs — requiring  no  attention  from  an  operator.  Next, 
there  is  the  Fisehman  spring  machine.  By  a  special 
contrivance  this  machine  manufactures  the  springs  in 
such  manner  as  to  have  no  .sharp  points,  and  automatic- 
ally, by  the  use  of  a  patented  plunger,  also  invented 
by  Mr.  Fisehman,  to  insert  the  .springs  in  individual 
pockets. 

Specially  tempered  steel  wire,  which  ensures  resili- 


ency, is  used  in  the  springs,  and  each  individual  coil  is 
surrounded  by  felt  to  ensure  independent  action  of 
each  spring.  The  mattress  is  tufted  through  the  felt 
and  to  top  and  bottom  of  each  spring.  This  helps  to 
make  the  action  of  the  spring  respond  readily  to  any 
pressure  placed  on  it.  In  shipping  the  Fisehman  mat- 
tress is  rolled.  This  is  done  without  injury  to  the  con- 
struction. Every  mattress  is  numbered  and  dated  from 
Mine  of  delivery,  and  is  guaranteed  for  five  years. 


METAL  BEDS  IN  SIAM. 

Metal  beds  are  not  manufactured  in  Siam,  but  are 
imported  ready-made,  complete.  Statistics  of  imports 
are  not  available.  However,  from  information  fur- 
nished by  the  leading  importers  of  this  class  of  goods 
it  appears  that  there  is  a  steady  demand  for  the  cheaper 
grades  of  metal  beds. 

English-made  metal  beds,  3^4  feet  wide,  6I/2  feet 
long,  with  extended  pillars  for  holding  mosquito  nets, 
japanned  black,  and  brass  tops,  retail  in  the  local 
bazaars  at  $7.  This  style  seems  to  be  the  most  popular 
with  the  Siamese. 

One  of  the  leading  European  retail  firms  of  Bangkok 
advertises  metal  beds  as  follows :  Pour-post  metal 
beds,  ly^  in.  pillars,  6V2  ft.,  extended  foot  rail,  brass 
tops,  japanned  black,  31/2  ft.  Avide,  $17.02 ;  4  ft.  wide, 
$17.76;  41/2  ft.  wide,  $18.50;  5  ft.  wide,  $19.24;  51/2  ft. 
wide,  $20.35.  All-brass,  four-post  beds,  lYo  in.  pillars. 
61/2  ft.  long,  5  ft.  wide,  $43 ;  5Vo  ft.  wide,  $44. 

The  import  duty  on  all  kinds  of  metal  beds  is  3  per 
cent,  ad  valorem,  including  freight,  packing,  and  all 
other  charges. 


BEDDING  NOTES 

The  Ideal  Bedding  Co.  will  exhibit  this  year  at  the 
exhibitions  to  be  held  in  London,  Ottawa,  and  To- 
ronto. 

E.  Baker,  late  of  Buffalo,  has  become  superintendent 
of  the  Stratford  Bed  Company's  plant  at  Stratford, 
Ontario. 

A.  A.  Leipold,  late  superintendent  of  the  Pullman 
Davenport  Bed  Co.,  Chicago,  and  E.  W.  Foisburg,  late 
office  manager  of  the  same  company,  are  the  men  be- 
hind the  Stratford  Davenport  Bed  Co. 

The  five  "Alaska"  Canadian  bedding  factories  give 
a  floor  space  of  376,500  square  feet,  and  they  manu- 
facture annually  270,000  steel  beds,  30,000  brass  beds, 
515,000  mattresses,  370,000  springs,  100,000  couches, 
and  180,000  pairs  pillows. 

Cope  &  Son,  Ltd.,  Vancouver,  makers  of  brass  beds, 
have  moved  into  their  new  warehouse  and  factory 
building.  The  business  was  started  fourteen  years  ago. 
The  new  building  is  a  seven-storey  concrete  structure, 
which  gives  40,000  square  feet  of  floor  space. 

The  Reliable  Bed  Outfit  Company,  of  Edmonton,  re- 
cently organized  by  Adolph  Nachman,  of  New  York, 
and  N.  Jerlaw,  of  Chicago,  reports  that  its  business 
during  the  first  30  days  was  much  larger  than  expected. 
The  company  specializes  in  beds,  davenports,  and 
couches  and  bedding.  It  is  the  only  concern  of  its  kind 
in  Alberta. 


"I'm  glad  the  world  is  lull  of  sunshine,"  said  the 
fat  man. 

"You  are  an  optimist,"  remarked  the  thin  man. 
"No,"  replied  the  fat  man,  "I  am  an  awning  sales- 
man." 
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STOVES  AND  HOUSE  FURNISHINGS 


GOING  AFTER  THE  STOVE  BUSINESS. 

Did  you  ever  stop  to  consider  the  reason  why,  of 
two  dealers  selling  practically  the  same  line  of  stove^' 
one  will  be  successful  wliile  the  other  is  a  failure?  Dm 
it  ever  occur  to  you  that  there  must  be  some  strong 
reason  for  this  difference  in  results?  On  one  hand,  we 
see  a  dealer  dragging  along  and  making  only  a  bare 
living,  while  a  few  blocks  down  the  street  another  one 
with  the  same  sort  of  competition  and  with  practically 
the  same  line  of  goods  to  sell  is  doing  a  good  business 
and  making  satisfactory  profits. 

When  we  analyze  the  situation,  we  find  that  the  rea- 
son for  the  discrepancy  is  due,  in  most  instances,  to  the 
men  themselves.  In  selling  stoves,  no  matter  how- 
high-grade  the  line  carried,  nor  how  well-known  the 
manufacturer  of  these  stoves  is,  if  the  merchant  selling 
them  does  not  do  his  part,  the  results  will  not  be  satis- 
factory. 

Better  Results  From  One  Line. 

There  is  no  (juestion  but  that  in  selling  stoves  to- 
day it  pays  to  handle  and  sell  one  high-grade  line  only. 
Enough  dealers  have  been  successful  by  sticking  to  one 
line  only  to  prove  the  truth  of  this  assertion.  No  dealer 
can  sell  two  lines  of  stoves  profitably  any  more  than 
he  can  serve  two  masters.  IMany  merchants,  even  to-day, 
are  making  the  mistake  of  trying  to  push  several  lines 
of  stoves,  leaving  it  to  the  customer  as  to  just  what 
stove  he  will  select.  That  is  the  reason  that  so  many 
times  dealers  lose  customers  after  they  have  practically 
clinched  sales.  The  stove  buyer  goes  into  the  store 
with  the  idea  of  purchasing  a  stove.  The  clerk  gets 
an  idea  of  the  kind  of  stove  he  is  interested  in,  takes 
him  over  to  the  display  floor,  and  shows  him  the  stove 
he  believes  he  will  like  best.  Tie  explains  its  merits  and 
tells  the  customer  it  is  the  best  stove  he  can  buy  for  the 
money,  and  that  there  is  no  doubt  it  will  prove  satis- 
factory in  his  home. 

The  customer  agrees,  and  is  about  to  place  his  ord(M- 
when,  in  looking  about  the  store,  his  eye  rests  on  an- 
other stove  of  a  different  make,  but  with  practically 
the  same  trimmings  and  pattern.  What  is  the  result? 
Tie  walks  ovei-  to  this  stove  and  sees  something  which 
impresses  him  more  favorably  than  the  one  just  exam- 
ined. What  is  the  clerk  to  do?  He  cannot  back  up 
on  his  former  arguments  and  say  the  latter  stove  will 
serve  the  purpose  best.  He  must  leave  it  to  the  judg- 
ment of  the  customer.  The  customer  is  undecided  and 
leaves  the  store,  saying  he  will  perhaps  call  later.  Nine 
times  out  of  ten  such  a  eustoirier  is  lost  to  this  store 
because  his  confidence  is  shaken  in  the  merchant  who 
tries  to  use  the  same  arguments  on  two  different  lines 
of  stoves. 

Take  the  itistance  of  the  deali-r  selling  one  stove 
line  only.  This  merchant  knows  his  stove  line  from 
top  to  bottom.  He  shows  the  customer  the  kind  of 
stove  he  is  interested  in,  and  makes  his  talk  on  this 
particular  line.  There  is  no  opportunity  for  the  eus- 
tomer  to  hesilale  between  this  and  some  other  make 
of  stove,  for  the  reason  that  the  dealer  sells  no  other. 
The  result  is,  if  he  is  a  good  salesman,  the  sale  is  elosetl 
'li'ii  ;inil  lliere.  There  is  no  argument  on  this  point; 
ilialer-  after  dealer  has  found  out  that  the  handieap 
whieii  comes  from  trying  to  sell  several  dilTereal 


makes  of  stoves  is  not  overcome  by  the  few  extra  sales 
njade. 

Cheap  Stoves  Proved  Costly. 

A  dealer  told  the  writer  the  other  day  that  he  had 
built  up  an  excellent  business  by  selling  a  high-grade 
line  of  stoves,  advertising  them  and  securing  a  reputa- 
tion for  selling  high  quality  stoves  only.  He  was  doing 
business  in  a  locality  where  a  certain  number  of  for- 
eigners resided.  He  had  had  some  calls  for  cheap 
stoves,  and,  acting  on  the  assumi)tioii  that  he  could  sell 


A  splendidly  animged  stoc  k  of  kiu  licii  and  houscliold  utensils. 


anytliing.  he  decided  to  place  a  stock  of  cheap  stoves 
on  his  floor.  After  a  few  months  the  result  was  costly. 
To  use  the  dealer's  own  Avords,  "I  almost  killed  my 
stove  business.  The  cheap  stoves  did  not  give  satis- 
faction, and  in  order  to  protect  my  reputation,  I  had 
to  make  good  on  the  sales.  The  result  was  that  I  not 
only  lost  profits  on  the  stoves,  but  a  great  many  of 
these  purchasers  were  dissatisfied  and  took  the  bal- 
ance of  their  trade  elsewhere.  It  will  take  me  years 
to  ovei'come  the  mistake  1  nuule  of  trying  to  sell  .cheap- 
ly-made stoves."  This  merchant  fouiul  that  [)riee  is 
forgotten  soon  after  the  article  is  purchased,  but  the 
(|uality  remains  and  makes  its  presence  felt  for  years 
to  come. 

In  selling  stoves  nowadays,  mail  order  house  and 
range  jiedcller  competition  make  it  necessary  to  use 
aggressive  methods.  A  dealer  cannot  expect  to  display 
a  line  of  stoves  on  his  floor,  advertise  once  or  twice 
during  th(>  s(>ason  in  his  local  i)ai)ers.  and  then  sit  back 
and  wait  for  buyers  to  come  in.  He  must  not  oidy  get 
out  after  stove  business,  but  he  must  also  kei>p  in  touch 
with  tiie  local  situation  and  lind  out  from  time  to  time 
wlu),  of  the  peoph'  in  his  locality,  ar(^  in  the  market  for 
stoves. 

One  dealer  in  a  medium-si/.ed  town  makes  a  point 
of  watching  all  the  marriage  aiuiouneements.  lie  tht>n 
calls  in  person  u|ion  the  bride  and  groom,  presents  his 
card,  and  stales  (hat  he  will  lie  glad  to  talk  with  them 
further  regarding  their  stove  purchase  at  their  conveni- 
ence. This  dealer  also  sends  their  names  to  thi>  stove 
nuinuf;iet  urei-s  whose  line  he  sells,  and  they  in  turn 
write  personal  letli'rs  congratulating  tiieni  upon  their 
marriage  and  atiking  them  to  step  into  llie  store  of  Ihc 
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dealer,  whose  name  is  nuMitionod  in  the  loiter,  tor  the 
purpose  of  picking  out  just  the  stove  needed  in  the  new 
home. 

Some  years  ago  it  was  not  eonsidered  essential  for  a 
dealer  to  make  any  speeial  display  in  the  stove  depart- 
ment. A  great  many  dealers  did  not  even  •^o  to  the  trou- 
ble of  having  a  speeial  stove  department.  They  figured 
that  the  person  interested  in  purchasing  a  stove  would 
be  willing  to  wait  until  they  had  pulled  off  the  piles  of 
rope  and  other  junk  that  covered  the  stoves  so  tlial  the 
purchaser  could  examine  the  line. 

To-day  the  live  merchant  realizes  that  just  in  propor- 
tion to  the  time  he  gives  to  the  stove  depart iiu'iit,  just 
so  will  his  sales  increase.  He  has  found  it  is  good  busi- 
ness to  have  his  stoves  well  blackened,  the  nickel  polish- 
ed, and  provision  made  for  a  separate  department  where 
the  stoves  can  be  shown.  He  uses  attractive  cards  to 
call  attention  to  s[)eeial  features  of  the  line  he  is  selling, 
the  salesmen  on  the  floor  have  been  posted  on  the  merits 
of  the  stoves,  and  when  a  stove  buyer  comes  in  salesmen 
can  talk  intelligently. 


IDEAS  THAT  HAVE  SOLD  STOVES. 

One  of  our  dealers  told  us  that  he  gets  a  list,  every 
four  or  five  days  of  the  marriage  licenses  and  then  fol- 
lows these  up.  This  enables  him  to  sell  many  a  range 
and  an  outfit  of  kitchen  utensils  and  the  hundred  and 
one  other  things  needed  to  start  housekeeping.  It 
further  means  that  if  3'our  service  and  goods  please  the 
man  and  his  wife  that  you  have  secured  another  per- 
manent customer. 

This  is  a  plan  well  worth  following  up. 


GAVE  RANGE  AS  ADVERTISEMENT. 

A  year  ago  a  dealer  in  the  United  States  .secured  the 
agency  for  a  well-known  line  of  ranges  that  had  been 
sold  in  that  city  for  a  number  of  years  by  another  con- 
cern. 

In  order  to  acquaint  the  public  fully  with  the  fact 
that  they  had  secured  this  agency,  the  proprietors  ad- 
vertised that  they  would  give  a  $65  range  of  the  make 
advertised  free  to  the  person  who  could  show  she  had 
been  using  one  of  these  ranges  for  the  greatest  length 
of  time.  These  advertisements  were  made  part  of  the 
regular  advertising  of  the  firm,  and  a  comparatively 
small  amount  of  money  expended.  Answers  were  re- 
ceived from  1,164  persons  giving  the  length  of  time 
the}'  had  used  this  range,  the  oldest  being  41  years. 

A  selected  number  of  letters,  highly  commendatory 
in  their  nature,  were  saved  and  pasted  in  a  scrap  book 
which  this  firm  keeps  convenient  to  the  display  of 
ranges.  Prospects  are  invited  to  look  through  this 
book  and  secure  the  expressions  of  citizens  of  Mem- 
phis as  to  this  make  of  goods,  and  these  testimonials 
assist  in  closii^g  many  sales. 


CANVASSING  FOR  STOVE  SALES. 

Have  you  ever  given  any  thought  to  this  method  of 
securing  busijiess  in  your  district?  If  not,  is  it  not 
worth  while  considering? 

When  one  considers  to  what  extent  this  is  being  done 
ill  all  lines  of  business,  and,  further,  when  we  see  the 
('(Torts  being  mad(>  by  mail  order  houses,  who  make 
sueli  attractive  appeals  tliroiigh  their  catalogues,  it  is 
worth  while  considering  whether  more  aggressive 
methods,  on  the  part  of  the  local  dealer,  are  not  neces- 
sary in  order  to  offset  this. 

Personally,  we  believe  that  a  great  deal  of  business 
can  be  secured  and  many  more  sales  made  by  more 
aggressive  methods  and  by  bringing  to  the  attention 
of  the  customers  the  advantages  you  have  to  offer. 
Many  who  have  been  thinking  of  buying  a  new  stove, 
but  have  put  it  off  (buying  something  else  instead), 
can  be  made  immediate  buyers.  Consider  how  many 
times  you  yourself  have  purchased  goods  solely  because 
you  were  canvassed  by  an  energetic  salesman. 

Again,  many  ranges  are  sold  by  peddlers  at  very 
high  prices,  and  the  goods,  as  a  rule,  are  quite  inferior; 
but  from  the  fact  that  peddlers  can  sell  inferior  stoves 
at  their  high  prices  is  very  conclusive  evidence  that 
there  are  a  lot  of  people  ready  to  buy  through  personal 
solicitation. 


STOVE  SELLING  POINTERS. 

A  little  stove  polish  and  elbow  grease  applied  to 
stoves  on  display  will  not  come  amiss. 

Different  points  appeal  to  different  purchasers  of 
stoves.  Women  like  a  stove  that  has  a  good  appearance 
and  is  yet  not  hard  to  keep  clean.  Too  much  nickel 
work  is  an  objection  for  that  reason.  A  stove  from 
which  the  ashes  can  be  easily  taken  also  appeals  to  a 
woman,  as  she  dislikes  the  dust  accompanying  this  op- 
eration. Naturally,  a  woman  also  likes  a  cook  or  range 
that  is  a  good  baker,  that  has  a  large  oven,  warming 
closet,  and  other  useful  appliances.  With  a  man  economy 
in  fuel  is  a  strong  consideration.  He  also  will  take  the 
lighter  stove  on  account  of  ease  in  handling,  if  he  is 
assured  that  it  is  as  good  as  the  heavier  one.  A  heating 
stove  that  is  easily  supplied  with  fuel  is  also  a  favorite 
with  the  men.  These  points  should  be  borne  in  mind 
when  showing  a  prospective  customer  a  stove. 


Are  you  keeping  up  to  your  schedule?  The  dealer 
who  wishes  to  do  a  certain  amount  of  business  during 
1914  must  secure  a  certain  percentage  of  the  total  each 
month.  He  has  a  certain  schedule  which  he  must  keep 
l)ace  with  in  order  to  achieve  his  desire.  Look  up  the 
timetable  that  you  mapped  out  at  the  beginning  of  the 
year,  and  see  if  your  business  train  is  on  time.  Like 
the  angineer  on  a  long  run,  keep  timing  yourself  as  you 
go  along. 
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SALESPEOPLE 


The  Lazy  Bug  a  Highly-Paid  Worker 

Banish  It  from  your  Store 

ONE  of  the  highest  paid  workers  in  many  stores  is 
the  lazy  bug.  It  does  not  receive  dirt'ct  wages, 
but  if  the  merchant  could  get  down  to  its  exact 
cost  to  him,  the  figures  in  some  cases  would  startle 
him. 

The  lazy  bug,  despite  its  name,  is  a  hard  worker.  The 
trouble  is,  though,  that  when  it  works  on  a  man,  the 
clerk  won't  work.  AVhen  the  lazy  bug  has  a  good  job 
in  a  store,  the  clerk  is  liable  to  lose  his  job,  or  if  it 
happens  to  be  the  merchant  himself  who  is  affected,  the 
right  principles  of  merchandising  are  strangers  there. 

How  You  Can  Tell  the  Bug  is  Present. 

Good  hou.sekeeping  and  the  lazy  bug  won't  mix.  In 
a  store  dominated  by  the  lazy  bug  you  don't  see  price 
tickets;  you  look  in  vain  for  proper  display;  you  are 
offended  by  the  makeshifts  for  window  trims;  you  see 
a  poorly  balanced  stock;  you  see  merchandise  old 
enough  to  have  whiskers;  you  see  plain  dirt;  you  see 
on  every  hand  evidence  of  things  not  done. 

If  you  are  lazy  yourself — well,  come  on,  wake  up ! 
Work  some.  It  will  make  you  feel  like  a  real  man. 
Get  some  dirt  on  your  hands.  It  will  look  better 
there  than  on  the  merchandise.  While  you  are  on 
the  job,  be  there.     When  you're  through,  be  through. 

Big  Reward  for  Faithful  Work. 

There  is  hope  for  the  lazy  man,  too,  if  he  is  O.K.  in 
other  ways.  A  man  is  not  necessarily  lazy  because  he 
doesn't  like  work.  A  lazy  man  is  one  who  won't  work. 
Therefore,  if  you  determine  to  work  and  really  do  work, 
you  are  not  lazy,  no  matter  whether  you  like  work  or 
not.  Before  you  know  it,  work  and  you  will  be  good 
friends.  You'll  see  the  good  returns.  You'll  be 
healthier,  happier  and  more  prosperous. 

Old  Man  Work  is  a  mighty  square  fellow.  There's 
absolutely  no  limit  to  the  reward  he  gives  when  you 
do  the  fair  thing  by  him.  It's  up  to  you.  You  get 
all  you  earn.  And  he  always  is  ready  and  able  to 
pay,  whether  it's  a  nickel  or  ten  million  dollars. 

Get  Interested  in  Your  Work 

Speaking  of  work,  isn't  it  a  tragedy  to  see  a  fellow, 
merely  to  get  a  living,  drilling  away  at  some  job  he 
despises  with  all  his  heart? 

When  a  man  isn't  interested  in  his  work,  when  he 
can  not  get  up  real  enthusiasm,  when  he  does  not  take 
pride  in  the  things  he  creates — then  work  to  hira  is 
bondage.  He  may  as  well  he  in  j;iil  or  trying  to  make 
bricks  without  straw. 

Hut  when  he  finds  real  joy  in  the  things  he  does, 
whi'ii  he  loves  his  work--weil,  he  can  give  the  best  of 
thi'iii  If'ssnns  in  how  to  hr  ha|i[)y  llinugh  working. 

Everybody  Has  to  Work 

Everyl)ody  has  to  work-,  Killini,'  time  is  working. 
Even  the  princes  know  that.  1  used  lo  think  I'd  like 
a  job  as  prince.  P.cing  a  royal  pir-cater  was  to  my 
iintutorcil  rriind  Mir  very  acme  of  earthly  felicity.  P.nt 
I've  seen  so  many  la/y  people  since  then  that  my  mind 
is  changed,     Now  my  ideal,  my  hero,  is  (he  man  who 


has  an  all-consuming  love  for  his  work.  My  feeling 
to  him  is  the  same  whether  he  is  the  biggest  business 
man  in  America  or  the  lowest  clerk  in  a  small  store. 


THE  ART  OF  DEMO.NSTRATING 

The  clerk  who  can  demonstrate  as  well  as  talk  the 
merits  of  an  article  is  the  valuable  man.  This  is  not 
merely  another  way  of  saying  he  must  know  the  stock 
to  sell  it.  It  is  one  thing  to  know — and  (juite  another 
to  impart.  Many  a  salesman  whose  mind  is  a  logical 
inventory  of  the  goods  on  the  shelves  behind  him.  fails 
in  the  cruci?.l  test  of  demonstrating  those  goods  to  a 
customer.  He  may  be  a  good  talker — and  a  poor  e.x- 
plainer.  The  Knack  of  resultful  demonstrating  is  an 
art  in  itself.  It  demands  not  oidy  understanding  of 
the  product,  but  a  ((uiclv  eye  and  instinct  for  the 
method  which  best  suits  the  mind  of  the  individual 
buyer.  Witii  a  captious  customei-  it  may  be  a  matter 
of  self-defense  — like  tlie  trained  judgment  of  the 
pitclier  who  leai-ns  to  put  the  ball  in  the  only  place 
where  the  batter  can't  po.ssibly  hit  it.  With  the  aver- 
age reasonable  b\iyer.  however,  it  is  nu>rely  a  matter 
of  fitting  the  goods  lo  the  mau — salesmanship  in  the 
concrete  nnd  raised  to  the  lunth  power.  The  article, 
w,di  demonstratetl,  is  more  than  half  sold — and  often 
resold  as  well. 


Not  the  Thing  for  Him. 

Furniture  Dealer — Here's  a  folding  article  you  might 
lik(;,  sii-;  a  comfortable  settee  in  the  daytinu'  and  a 
bed  at  night. 

Custonu'r — No  use  to  me;  1  do  night  work.  Show  me 
something  that  1  can  use  as  a  settee  at  night  and  a  bed 
in  the  daytime. 


SALESMANSHIP  PHILOSOPHY. 

By  A.  F.  Sheldon 

Business  philosophy  is  the  science  of  effect 
by  its  causes. 

Salesmanship  is  the  power  to  persuade  peo- 
ple to  buy  your  product  at  a  profit. 

A  house  is  known  b}'  the  customers  it  keeps. 

(Quality,  ((uantity  and  mode  make  for  satis- 
faction. 

T;ike  fare  of  cause  and  effect  will  take  care 
of  itself. 

Millions  of  men  are  eating  their  graves  with 
their  teeth,  and  millions  of  men  are  breathing 
backward. 

There  are  three  essentials  necessary  before 
beginning  a  sale  thinking.  remembering, 
imagining. 

Thinking  is  a  science  to-day  and  can  be 
taught  as  easily  as  mathematics. 

The  best  ability  is  reli-ability. 

I'lthics  in  business  pays  and  jiays  mightily. 

The  cheapest  man  on  the  pay-roll  is  (d'ttim"v 
lh(>  most  expensive'  in  the  organization:  and 
(he  highest -salaried  is  not  infrei|nen(ly  (h" 
cheapest  in  (he  e)ul. 

Hring  lif(>  into  harnu)ny  witli  (lod's  l;iw  of 
elTiciency. 

Do  Jio(  get  into  a  rut.  Th(>  difference  be 
tw(>cn  a  rut  and  a  grave  is  one  is  wider  ami 
deeper  tlian  (he  (iMier 
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The  HoMU'  Kuriiilurt'  Co.,  Moniiiiil 
to  red. 

Brisebois  &  Aiuyot  l-'uniil me  Co. 
Moiitrt'jil.  have  been  iiu-oiiiDiiilid. 

Shuliuaii  Harris'  runiitiirc  and 
ronto  was  ilainageil  by  tirt'  recently. 


•11  ri'i^is- 


;i  1111 1'ji't  II I'crs, 


rcss  si  ore  ;i  I  To- 


.Jacobean  hall  seat  and  mirror  made  by  The 
Geo.  MoLagan  Furniture  Co.,  Ltd. 

Disney  Bros..  Xurniture  dpfilors  and  nndiertakers, 
Oshawa.  Onf..  have  dissolved,  the  Imsiness  being  sold  to 
L.  V.  Disney. 

Nordf|uist  Bros.  &  Anderson,  furniture  and  hardware 
dealers  at  Halbrite,  Sask.,  have  opened  a  branch  store 
at  Talmage.  Sask. 

The  Bell  factorv  of  the  Canada  Furniture  Company, 
at  "VVingham.  Ont..  is  at  present  undergoing  repairs, 
parts  which  were  decaying  being  replaced  in  cement. 

D.  A.  Smith,  president  of  the  D.  A.  Smith  Furniture 
Co..  Vancouver,  is  interested,  along  with  others,  in  es- 
tablishing the  B.C.  Steel  Works,  on  Lulu  Island.  B.C. 


The  Colonial  l^'iirnil ure  Factory,  Strathroy,  Ont., 
wliicii  shiil  down  for  a  coujile  of  weeks,  while  a  water 
system  was  being  inslalled,  lias  commenced  operations 
again. 

Funiitnre  sioi-es  are  wanted  in  the  Canadian  West  in 
Saskatchewan  at  Allan,  (^udwoi"th,  Grandoi-a,  Leuey, 
.Ml  aeliaiii,  Taliiiage,  Wakaw,  Young;  in  Alberta  at  Hoi- 
den,  Wabamiun,  and  in  British  Columbia  at  New  Hazel- 
I  on,  Smithers. 

Furniture  factories  are  wanted  in  Ontario  at  Fort 
William;  in  Saskatchewan  at  Darmody.  Forgray  Lin- 
sti'om,  Melville,  Regina,  Rowletta,  Stoney  Beach;  in  Al- 
berta at  Edmonton,  Tofield;  in  Briti.sh  Columbia  at 
Port  Edward,  Prince  Rupert. 

Brisebois  &  Amyot,  furniture  dealers,  Montreal,  have 
formed  their  firm  into  a  limited  liability  company  under 
the  name  of  the  Brisebois  &  Amyot  Furniture  Co.,  Ltd. 

The  Montreal  Mattress  Mfg.  Co.  has  been  registered 
at  Montreal. 

J.  O.  Mitchell,  of  St.  Mary's,  has  sold  his  furniture 
business  to  L.  A.  Ball,  formerly  of  Aylmer,  who  comes 
witli  line  experience  in  the  furniture  business  and  Avill, 
no  doubt,  try  to  outdo  even  his  predecessor,  if  possible, 
in  meeting  the  demands  of  the  people  in  St.  Mary's  and 
its  surrounding  country.  Merchants  throughout  the 
country  towns  are  waking  up  to  the  fact  that  higher 
efficiency  in  trade  management  is  thp  keynote,  and 
that  trade  methods  must  meet  the  rapid  advancement 
of  the  times. 


IMPROVEMENTS  AT  ALBROUGH  PLANT. 

Owing  to  the  increasing  demand  for  Albrough  furni- 
ture. J.  P.  Albrough  &  Co.,  Tngersoll,  Ont.,  have  found 
their  present  upholstery  room  too  small,  and  have 
moved  it  to  the  east  wing  of  the  factory.  The  old  up- 
holsteiy  room  will  be  converted  into  a  showroom,  where 
samples  of  the  full  line  will  bp  on  display  at  all  times. 


FURNITURE  FIRE  AT  WINNIPEG. 

During  an  electrical  storm  in  Winnipeg  recently  the 
electric  wires  in  the  building  occupied  by  the  Knechtel 
Furniture  Co.,  Ltd.,  were  struck  by  lightning  and  a 
blaze  started  on  the  second  floor  of  the  building.  A 
number  of  roller-top  desks  covered  by  heavy  paper 
were  ignited.  The  flames  gradually  spread  until  the 
greater  part  of  the  furniture  on  the  floor  was  ablaze. 
The  goods  were  of  the  more  expensive  class,  being  of 
mahogany  and  oak  veneer,  and  where  the  flames  did 
not  actually  reach  the  goods,  the  excessive  heat  effected 
considerable  damage.  A  quantity  of  furnitiire  on  the 
first  floor  was  also  damaged  by  water,  but  this  was  of 
the  less  expensive  kind.    The  total  loss  was  estimated 


Some  of  the  furniture 
travelers  who  recently 
Journeyed  to  Hamilton  to 
play  ball,  and  were  de- 
feated by  retailers  of  the 
Ambitious  City. 
Dunke,  Pearson,  Ingles, 
Mackie  and  Menzics  in 
characteristic  poses. 
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Some  of  the  \"ictims 
of  the  Hami  1 1  n 
ratastrophe.  Will 
Beney,  umpire; 
Herb.  Burroiiglies, 
"  Matty  ■'  Gifford. 
Frank  Walker,  ami 
another  snap  of 
Gifford.    "They  dill 
their  best,  but  their 
best  wa.s  not  good 
enough. " 


at  between  $25,000  and  $30,000.  and  is  covered  by  iu- 
snranee. 

The  Ives  Modern  Bedstead  Company,  occupying  the 
other  part  of  the  biiilding.  also  sustained  damage  by 
smoke.  A  fire  wall  about  18  inches  thick,  however,  pro- 
tected the  goods  from  the  blaze. 


NEW  FURNITURE  FACTORY  AT  GODERICH. 

A  sj)ceial  niccting  of  the  Godericli.  Ont.,  town  coun- 
cil was  held  recently  to  consider  a  proposition  for  a  fur- 
niture factory  in  connection  with  the  new  sawmill  be- 
ing erected  by  J.  E.  Bacchler.  wbich  would  call  for  an 
•■xpenditure  of  from  $45,000  to  $50,000.  A  loan  of  $25.- 
000  is  asked  for  this,  a  by-law  for  which  will  be  sub- 
mitted to  the  ratepayers. 


AUGUST  FURNITURE  SALES  STUNTS. 

The  August  furniture  sales  throughout  Canada 
brought  forward  the  usual  methods  for  increasing  sales 
and  in  addition  some  new  ones.  The  F.  C.  Burroughes 
Co.,  Toronto,  gave  a  cabinet  of  silver  to  every  purchas- 
er of  $100  worth  of  goods.  The  Adams  Furniture  Co. 
organized  another  of  their  kitchen  cabinet  clubs  where- 
by members  on  payment  of  $1  down  and  a  promise  to 
pay  $1  a  week  were  allowed  to  have  one  of  these  step 
savers  sent  into  their  homes. 


FIRE  IN  WALKERTON  SAWMILL. 

The  sawmill  in  connection  with  the  Knechtel  Fiii-iii- 
tiire  Company's  factory  at  Walkerton,  Ont.,  was  burn- 
ed on  August  All  that  remains  of  the  building  is 
standing  timbers.  The  fire  is  supposed  to  have  origin- 
ated witli  a  hot  box  in  the  niaehinery.  and  the  mill  was 
ill  I'lames  before  the  hands  were  aware  of  il.  The  com- 
pany's own  fire  company,  with  tlie  south  ward  eoin- 
paiiy,  was  fjuickly  on  the  spot,  and  the  full  town  l)ri- 
gade  arrived  soon  after,  but  could  not  save  the  build- 
ing. Tile  main  factniy  was  not  damaged.  Tlie  build- 
iiM'  was  iiisiii'i'd,  but  tlie  loss  will  be  lieavv. 


STRATFORD  CHAIR  TO  DOUBLE  PLANT. 

At  a  recent  spi'cial  nieeling  ol'  llic  St  ra I  I'oi'i I,  Oiil.. 
city  eoiineil,  a  letter  was  read  from  tlic  Siralford  ('liair 
Company,  asking  pel-mission  to  hiiild  a  siding  on  High 
street,  also  for  piling  s|)aee  on  High  street  for  lumber., 
The  eoiiipany  pro|)()ses,  if  llieir  re(|iiesl  is  granted,  to 
matei-ially  enlarge  its  present  plant,  in  which  is  manu- 
factured a  high  grade  class  of  eliaii's  and  seats. 

Mayor  Stevenson  poiiile<l  oiil  llial  Hie  new  addition 
would  tal;e  up,  with  the  |)resenl  Iniildiiig,  Hie  eiitirr 
l»lo(d<  of  the  eoiii|)any,  and  this  was  Hie  reason  for  ask- 
ing piling  space  for  Hieir  lumber  on  High  street.  '"Tlir 
addilioii  will  he  as  large  as  their  pri'seiil  plant,  which 


is  good  news  under  present  conditions.'"  added  His 
Worship.  The  nuitter  was  referred  to  the  railway  and 
industrial  committee. 


COMBINED  LIBRARY  AND  WRITING  TABLE. 

The  Ceo.  J.  Lippert  Table  Co.,  Berlin,  Out.,  have  just 
put  on  the  market  a  new  drawer  attachment  which  they 
may  put  on  most  of  their  table  lines,  at  least,  those  of 
lliein  that  are  fitted  for  a  draw'er.  For  the  present 
they  are  attaching  it  to  their  lii)rary  table,  making  it 
.suitable  for  the  hall,  bedroom,  or  in  fact  any  room  in 
the  house.  The  contrivance  makes  the  table  a  writing 
desk  by  simp!}'  pulling  oj)en  the  drawer.  When  extend- 
ed its  length  the  stationer-y  holder  automatically  jumps 
up  with  paper,  envelopes,  ink  and  pens.  For  closing,  a 
spring  is  touched  which  lowers  the  holder  and  allows 
the  drawer  to  be  closed.    The  top  of  the  drawer  is  a 


new  "Conip  l!ilc"  wrilini;  liililc. 


writing  de.sU,  and  this  may  be  lil'led  lo  insert  arli(des. 
as  in  an  ordinary  drawer.  Tin'  drawer  is  independent 
of  the  top,  so  Hiere  is  no  necessity  for  iiilerferenee  wiHi 
arliides  that  may  be  on  the  lalile  should  a  person  wish 
lo  write.    For  holds  this  coiubinaliou  table  should  till 
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a  loug-U-lt  want,  iuiil  Tor  .small  houses  or  homes  avIuti" 
tH-onomy  must  be  praetisod  by  tasty  people,  this  table 
shouKl  prove  a  boon. 


FURNITURE  PEOPLE  DISPORT  THEMSELVES. 

The  enterprising  YoUes  Funniurc  (H..  :il  ^Ui:!-.)  Quccii 
street  west,  Toronto,  ami  tlu-if  riii|ilo\rs,  ili^voti'd  Ihcii' 
energies  to  pienie  pastimes  on  Wrcim  sda v,  Aii^.  f), 
when  tli.-y  h.-bl  hiy:ii  holiday  al  Islaiul  l*a:  k.    The  eom- 


Louie  Yolles  and  his  merry  crowd  at  Island  Park  making  the  welkin 
rine.  Bcney  and  Mcnzies,  in  -'borrowed  plumes,"  are  the  end  men, 
and  a  number  of  other  traveling  salesmen  maybe  seen  in  the  chorus 
forming  the  background. 


paiiy  numbered  about  100.  The  travelers  were  the 
guests  of  the  afternoon,  and  a  feature  of  the  picnic  was 
a  baseball  game,  in  which  the  store  beat  the  travelers 
1.5  to  13.  ^Montgomery 's  fine  play  at  first  base,  and  the 
good  work  of  the  drummers'  battery,  kept  the  score 
down.  The  travelers'  team  showed  a  big  improvement 
over  their  last  appearance,  due,  in  a  great  measure,  to 
the  transference  of  Menzies  from  the  outfield  to  the  hot 
corner.  Great  team  work  distinguished  the  store's 
play,  a  feature  of  which  was  also  Barnura's  home  run 
drive  over  the  lagoon  which  somewhat  unnerved  pitch- 
er "Jeanne"  Bagshaw.  James  Dore's  circus  catch  in 
centre  field.  Avith  the  bases  occupied,  must  also  be  men- 
tioned. This  is  the  way  the  teams  lined  up  : 
Store.  Travelers. 

JoeCohn   1st  Base   Montgomery 

Bamum  Catcher   Pearson 

Canfield  (Mgr.  &  Cap.).  Pitcher  Bagshaw 

Jud  Cohn  3rd  Base  Menzies 

Geo  Cast  2nd  Base  Dunke 

Weinstein   Centre  Field   Dore 

S.  Yolles  Shortstop   Mackie 

C.Brown   Right  Field   Morlock 

E.  Brown  Left  Field.  Beney  (Mgr.  &  Cap.) 

After  an  enjoyable  lunch  came  more  sporting  events. 
Miss  Horn  won  the  ladies'  race.  Tt  was  a  keen  contest. 
Mrs.  Beney  and  ilrs.  Menzies  surprised  everyone  by 
their  i?printing  powers.  The  fat  man's  race  (handicap) 
was  won  by  W.  H.  Beney,  but  Menzies  (280  lbs.)  declar- 
ed he  was  only  beaten  by  a  "tongue,"  which  the  win- 
ner shot  out  as  he  neared  the  post.  A  great  tug-of-war 
r-ontest  between  store  and  travelers  was  the  last,  but 
not  the  least,  event  on  the  programme.  The  first  pull 
was  decided  in  the  drummers'  favor  by  the  end  man 
simply  sitting  on  the  ground.  The  second,  and  as  it 
proved,  final  pull,  also  went  to  the  travelers,  after  they 
had  "broken"  the  rope. 

In  the  course  of  the  afternoon  the  travelers  presented 
Mr.  and  Mrs,  Yolles  with  umbrellas. 
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TRYING  OUT  SUITE  SALES. 

The  Robert  Simpson  Co.,  Toronto,  have  of  late  been 
thsveloping  their  sales  in  upholstered  furniture,  and 
pai'ticulai'ly  in  parlor  suites.  Recently  they  conducted 
a  special  sale  for  one  day  of  this  line,  setting  aside  40 
pai'lor  suites  for  the  purpose.  While  they  did  not  in 
the  one  (la.\'  sell  the  40  suites,  the  sales,  according  to 
the  conipnn.y's  representatives,  were  eminently  satis- 
fnctoi'.v.  The  special  sale  was  the  culmination  of  a 
"feel-out"  as  to  whether  there  was  an  opening  for  the 
sale  of  any  particular  line  or  lines  of  furniture,  and 
the  result  is  that  there  are  opportunities  if  salesmen 
plan  and  go  after  the  business  along  original  lines. 

In  conversation,  it  developed  that  an  opening  order 
was  placed  by  the  firm  in  May  for  60  suites;  so  well 
did  they  sell  that  the  order  was  duplicated  the  month 
following,  and  increased  by  105  suites  some  six  or  seven 
weeks  later.  Then  came  the  special  sale — and  all  the 
sales  were  successful. 


AN  EARLY  FURNITURE  ORDER. 

One  of  the  oldest  and  most  successful  furniture  busi- 
nesses in  Carleton  Place  recently  changed  hands,  when 
Geo.  E.  Leslie,  who  succeeded  his  father  in  1879,  sold 
out  to  W.  M.  Mathews,  who  will  put  new  life  into  the 
concern,  and  who  hopes  to  improve  even  on  the  suc- 
cess of  his  predecessor. 

The  business  was  started  by  Jacob  Leslie  in  1852,  who 
made  his  own  furniture  by  hand.  He  continued  in  this 
way,  and  made  a  fair  living,  which  was  considered  in 
those  days  the  height  of  success.  When  his  son  George 
took  it  over,  he  wished  to  go  a  little  faster  than  his 
father,  but  having  been  trained  by  his  careful  parent, 
and  as  he  had  no  money,  he  was  afraid  to  buy  anything 
on  credit,  for  fear  he  could  not  meet  the  bills  when 
they  came  due.  In  conseciuence,  he  depended  on  his 
own  hard  work  to  earn  some  money  before  he  would 
bu.y  any  stock. 

His  first  iJurchase  was  a  dozen  of  common  chairs, 
which  he  ordered  from  Bowmanville,  and  which  came 
C.O.D.  Soon  after  that  a  traveler  called  on  him  and 
offered  to  take  his  order  for  some  furniture  and  give 
him  four  months'  time  to  pay  for  it,  and  even  had  to 
promise  that  if  he  could  not  pay  it  then  he  would  ex- 
tend the  time.  On  these  conditions,  he  gave  his  first 
order,  and  when  it  was  summed  up  it  amounted  to 
$75.  After  the  traveler  had  gone,  he  began  to  think 
over  the  matter,  and  the  amount  looked  so  big  to  him 
that  he  decided  to  cancel  the  order.  The  firm,  how- 
ever, insisted  that  he  should  take  the  goods  and  that 
they  would  give  him  all  the  time  he  needed  to  pay  for 


AMERICAN  MANFACTURERS  SUPPORT 
BRITAIN. 

Canadian  Furniture  World,  Toronto: 

Gentlemen, — We  regret  that  our  plans  do  not 
yet  permit  us  to  undertake  a  peaceful  invasion  of 
Canada  at  this  time.  A  little  later  we  are  hoping 
to  have  our  spring  placed  on  the  market  in  your 
country,  and  so  take  this  occasion  to  offer  our  hearti- 
est and  most  genuine  good  will  and  wishes  to  your 
Mother  Country  in  her  present  troubles.  Her  loyalty 
to  sense  of  duty  and  obligation  invokes  the  admira- 
tion of  every  American. 

WAY  SAGLESS  SPRING  CO., 
Per  J.  M.  Anderson, 

Vice-President. 

Minneapolis.  Minn.,  Aug.  8,  1914. 
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One  of  the  new  designs 
of  davenport  bedsbeing 
shown  by  Farquharson- 
Gifford  C  o.,  Stratford. 


them.  He  had  them  sold  and  the  money  ready  long 
before  any  bill  came  due.  This  gave  him  courage,  and 
from  then  on  his  business  prospered. 

Mr.  Mathews,  who  succeeds  him,  is  well  and  favor- 
ably known  in  the  town  and  its  surroundings,  has  splen- 
did business  ([ualifications,  and  will  likely  reap  a  good 
harvest. 


NATIONAL  HOME  FURNISHERS  MEET. 

The  third  annual  convention  of  the  Xatioiuil  Home 
Furnishers'  Association  was  called  to  order  by  Presi- 
dent Henry  L.  Kincaide,  in  the  New  York  Furniture 
Exchange  on  July  22.  President  Kincaide  presented  to 
the  convention  C.  Ludwig  Baumann,  who  welcomed  the 
visiting  dealei's,  and  told  them  of  the  splendid  results 
aecomi)lished  by  the  New  Yoi'k  Retail  Furniture  Asso- 
ciation, of  which  he  is  president.  Upon  motion  duly 
made,  seconded  and  carried,  a  rising  vote  of  thanks 
was  tendered  to  Mr.  I>aumann. 

The  report  of  the  president  was  read,  as  also  was  the 
report  of  the  treasurer,  which  was  approved  and  ac- 
cepted, 

James  A.  Gilmorc  then  ('X|)Iained  to  the  convention 
the  opcTation  and  benefits  derived  from  the  bureau 
mainlaiiHMj  bv  the  I'ir-iiiintrliaiii  Retail  Furniture  Deal- 


ers' Association,  where  a  record  is  kept  of  all  removals. 
Mr.  Richardson,  of  Baltimore,  told  of  the  difficulty  they 
are  having  in  attempting  to  have  a  removal  ordinance 
pa.ssed  in  Baltimore.  Campbell  M.  Voorhees  was  next 
introduced  and  delivered  a  most  interesting  addi-ess  on 
Association  matters  in  Ohio.  Raphael  Levy  spoke  on 
"Amalgamation  of  the  Retail  Furniture  Trade,"  and 
Paul  F.  Treanor  on  "Organization  and  What  it  Means 
to  the  Trade." 

Interesting  addresses  weri'  also  delivei-ed  ])y  Charles 
A.  Smith,  on  " PYaudulent  Advertising."  and  by  Alex- 
aiulei-  1.  Lawson  on  "Factories  Selling  Direct." 


BED  AND  DINING  ROOM  FURNITURE. 

The  (iil)l)ar(l  Furniture  Co.,  of  .\apanee,  Ltd.,  makers 
of  bedroom  furniture  in  oak  and  nuihogany,  and  buffets 
and  china  cabinets  in  (|uartered  oak,  have  just  issued  a 
su|)j)lementai-y  catalogue  of  theii-  [)roducts.  Printed  on 
coated  stock,  the  illustrations  are  well  set  off.  aiul  give 
a  splendid  idea  of  the  goods;  especially  is  this  true 
of  the  fine  line  of  china  cabinets,  samples  of  which  are 
illusti-ated.  The.se  cabinets  have  all  wood  panels  in  the 
back.  The  buffets,  too.  are  well  represented,  as  also 
are  bedroom  Itureaus,  dressing  tal)les,  chiffoniers,  and 
(Ir-essei's. 


Two  new  dcsipns  iti  livintr- 
room  fhairs  made  by  .J.  I'. 
All)iough  &  Co.,  InKersoll. 
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Making  \  GUI'  Jol)  Pay  Big  Returns 

Hy  t.JuiliJ  Dreier 

Tht-rt  is  only  ono  way  to  luako  niiy thiiijj;  pay,  and 
that  is  by  giving.  The  only  way  largo  businesses  suc- 
coei^l  is  by  spending  money.  To  make  your  job  suc- 
ceed, you  must  give,  not  money,  but  yourself.  And 
you  will  get  baek  from  your  job  just  what  you  put 
into  it. 

I  saw  two  clerks  develop  in  a  store  a  few  years  ago.  One 
was  a  nephew  of  the  Old  -Man,  and  the  other  was  one 
of  the  town  boys,  who  needed  the  jol).  The  nephew 
was  in  the  store  over  a  year  before  the  other  boy 
came  in,  and  knew  the  line  handled  in  a  fair  sort  of 
a  way.  Of  course,  when  the  other  chap  came  in,  this 
nephew  knew  it  all.  and  showed  it.    lie  saw  to  it  that 


On  the  highway  to  failure 

the  young  chap  opened  all  the  boxes  and  did  all  the 
rough  work  around  the  store,  while  he  sat  back  and 
did  the  easy  things. 

The  boy  didn't  seem  to  mind;  in  fact,  he  liked  the 
jobs  which  were  given  to  him.  He  studied  everything 
that  came  into  the  store.  He  learned  the  uses  of  each 
article.  He  found  out  how  and  why  they  were  made. 
He  talked  with  the  salesmen  who  came  in,  and  learned 
all  he  could  from  them.  He  studied  the  furniture 
journals,  and  found  out  how  the  other  fellows  were 
doings  things.  He  read  the  advertisements,  and  got 
selling  talks  from  them.  He  used  the  brains  of  these 
thousands  of  big  advertising  men  to  make  himself 
big.  He  used  their  talks  in  every  sale  he  made — he 
made  money  out  of  other  people's  brains — and  he 
developed  his  own  at  the  same  time.  He  took  com- 
binations of  talks  and  worked  them  up  into  talks  of 
his  own.  He  worked  the  combinations  of  many  ideas 
into  ideas  of  his  own. 

Then  the  Old  Man  died,  and  the  store  went  to  the 
nephew.  He  took  the  business  over  and  made  many 
radical  changes.  They  were  changes  which  hurt  the 
business,  and  when  the  clerk  told  him  so  he  was  fired. 


()ne  year  later  the  business  failed,  and  the  old  clerk 
liought  it  for  a  song.  He  started  in,  and  if  you  should 
S'o  into  a  certain  Western  Ontario  town  to-day  some- 
one would  sui-(>  lo  take  you  to  the  furniture  store 
and  relate  wilii  pride  that  it  is  one  of  the  finest  in  the 
country. 

Here  was  a  boy  who,  in  a  very  few  years,  worked  up 
from  a  clerk  to  be  proprietor  of  the  store.  Maybe 
it  is  something  out  of  the  ordinary — I  believe  it  is— 
I'or  there  is  a  very  small  percentage  of  the  clerks  who 
really  see  and  grasp  their  opportunity. 

A  boy,  to  succeed,  must  study  hard.  He  must  go 
out  into  the  highways  and  the  byways  to  find  out 
things  about  his  business.  He  should  talk  with  the 
salesmen  when  they  come  in.  It  isn't  just  enough  to 
know  that  a  stove  is  a  stove  to  be  able  to  sell  it.  One 
must  know  why  this  particular  stove  is  better  than 
some  other  make.  One  must  know  what  materials  are 
used  in  the  make-up  of  the  stove — why  a  damper  is 
here  instead  of  some  other  place — ^why  the  oven  is 
built  thicker  in  some  parts  than  in  some  other,  and 
why  the  firepot  is  made  deep  instead  of  shallow. 

It  isn't  enough  to  know  that  a  piece  of  silverware 
is  triple-coated — one  should  know  why  it  is  coated 
that  way,  and  how  it  is  coated.  Most  customers  don't 
know  these  things,  and  it  is  the  wise  clerk  who  knows 
them  and  tells  them  that  gets  the  orders. 

I  know  a  man  who  made  a  study  of  fountain  pens — 
he  made  a  specialty  of  that  one  article.  He  started 
in  as  a  salesman  in  a  drug  store  at  five  dollars  per 
week.  He  made  such  a  sale  of  pens  for  that  store  that 
the  manufacturers  of  the  pens  became  interested  in 
him,  and  he  is  to-day  getting  $6,000  a  year  teaching 
tlieir  salesmen  how  to  sell  pens. 

A  clerk  must  have  an  open  mind  and  be  able  to  take 
in  a  lot  of  things.  He  must  know  how  to  serve  people. 
He  should  study  the  needs  of  every  customer.  This 
is  an  easy  thing  in  the  average  town.  If  a  woman 
should  run  in  for  some  clothespins,  the  clerk  should 
try  to  sell  her  some  clothesline  or  some  other  thing 
which  has  just  come  in.  Perhaps  she  needs  a  cookie- 
cutter  or  a  paring-knife.  It  really  isn't  a  good  selling 
talk  to  ask:  "Can  I  do  something  else  for  you  to-day?" 
Why  not  say :  "We  have  just  received  some  very  handy 
kitchen  knives,  and  I  am  sure  that  you  will  want  one 
of  them  to  help  you  in  your  work  down  home."  You 
have  shown  some  interest  in  her,  and  she  wall  appreci- 
ate it.  Women  appreciate  the  little  attentions — I 
know. 

I  could  sit  here  and  talk  to  you  all  day  on  this  ques- 
tion of  giving  service,  but  the  editors  only  allow  me 
so  much  space  each  month,  so  T  will  just  have  to  wait 
until  next  month  to  tell  you  other  things  which  will 
be  of  help  to  you. 


TWO  VIEWPOINTS. 

Frank  Farrington,  a  successful  merchant,  recently 
said  :  "No  business  can  grow  unless  you  have  ideas 
behind  it — new  ideas.  One  good  business  idea,  show- 
ing how  to  make  or  save  money  in  your  store,  will  be 
worth  to  you  in  a  year  from  ten  to  a  thousand  times 
what  you  jDay  for  trade  pajjer  subscriptions." 

E.  Nichols,  late  of  the  F.  C.  Watkins,  Ltd.,  Hamil- 
ton, and  now  with  J.  F.  Cairns  department  store  at 
Saskatoon,  recently  wrote:  "1  have  found  the  Cana- 
dian Furniture  World  and  The  Undertaker  to  be  an 
Al  journal  for  the  furniture  trade,  full  of  suggestions, 
the  editorials  on  profits,  modes  of  selling,  window 
displays,  floor  arranging,  etc.,  always  being  of  a 
helpful  nature  both  to  dealers  and  clerks,  and  I  wish 
you  every  success. 
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The  Furniture  Manufacturer 


A  Department 

of  News 


an 


d  Id 


eas 


Modern  Methods  of  Finishing  Hardwoods 

Bj,  C.  /.  La  Valke 
Vice-praident  and  Secretary  of  the  Marietta  Paint  and  Color  Company, 
Marietta,  Ohio. 

Wood  finishing  is  in  this  day  and  age  taking  its  place 
among  the  highest  of  the  recognized  arts.  This  may 
sound  like  an  extravagant  statement,  but  nevertheless 
it  is  truer  to-day  than  it  ever  was  in  the  world's  history. 
The  marvelous  development  of  the  furniture  business  is, 
to  a  great  extent,  directly  responsible  for  the  advances 
made  by  man  in  the  finishing  of  the  native  and  imported 
woods  used  largely  in  that  line  of  manufacturing.  Some 
of  the  finest  examples  of  furniture  design  that  we  have 
to-day  are  products  of  the  master  craftsmen  of  cen- 
turies ago,  and  where  we  see  designers  copying  the 
ideas  of  these  old  masters,  we  also  see  the  finishing 
end  of  the  business  vastly  improved  over  the  old  days, 
and  processes  used  to  beautify,  preserve,  and  protect 
the  woods,  that  Chippendale  and  his  contemporaries 
never  dreamed  of.  I  do  not  wish  to  convey  the  impres- 
sion that  finishing  is  on  a  higher  plane  than  formerly, 
because  that  would  not  be  true.  The  old-time  finisher 
filled  the  pores  of  the  wood  with  coat  after  coat  of 
varnish,  scraping  down  each  coat  until,  after  a  long 
space  of  time,  the  surface  was  level ;  thus  ensuring  a 
very  fine  fini.sh  and  an  exceedingly  durable  one.  The 
point  I  do  wish  to  make  prominent,  however,  is  that 
where  in  the  case  of  the  old  style  workman  he  consumed 
months  in  putting  out  a  finished  job.  to-day  the  length 
of  time  may  be  measured  in  days — a  condition  al)so- 
lutely  necessary  in  this  utilitarian  age,  where  size  of 
production  is  the  paramount  issue,  and  where  the  dol- 
lar reigns  supreme.  Later  day  inethods  have  accom- 
plished all  this,  and  it  may  possibly  be  that  it  has  been 
done  at  the  expense  of  quality  and  durability. 

It  has  been  truthfully  said  that  there  is  nothing  new 
under  the  sun,  and  the  staining  and  finishing  line  is 
no  exception  to  the  rule.  Looking  back  over  the  cycle 
of  years,  we  see  numberless  inventions  which  astoiuid- 
ed  and  airuized  the  world.  Tlie  application  aiul 
working  out  of  the  idea  might  he  new.  but  in  iniu' 
cases  out  of  ten  the  idea  itself  was  not  new.  So  in 
the  finishing  line.  We  claim  to  have  made  great  dis- 
coveries and  improvements,  aiul  it's  true  wc  have,  but 
where  did  the  urulerlying  idea  come  from?  It  came 
from  lujture,  and  all  that  we  can  do  is  to  imitate  the 
eflFects  of  the  sun,  the  rain,  and  the  ycai-s.  Tlie  old 
masters  must  have  realized  that  their  main  diffieulty 
lay  in  properly  finishing  their  work  in  order  to  protect 
and  beautify  it.  Hence,  in  order  to  avoid  filling  and 
its  attendant  t  loiihles,  they  used,  in  most  cases,  close- 
grained  woods.  The  finishing  on  this  consisted  of 
|)ainling  and  variiisliiiig.  Some  of  the  old  |)iec<'s  made 
by  Sheratoti  had  llie  panels  |)ainted  by  Angelicji  Kauf- 
man, a  (jei-iiian  woman,  whose  long  residence  in  Kiig- 
land  anglicized  her  to  a  great  extent.  Iler  medallions 
are  ex(|uisite  examples  of  the  aiM  of  lliat  period,  and 
most  of  lu'r  subjects  are  taken  from  Creek  mythology. 
It  is  curious  in  observing  the  trend  of  those  times,  to 
notice  how  fast  they  changed  from  the  thin,  spindly 
design.s  to  the  heavier  massive  creations  made  out  of 
Jiarder  and  more  opeii-graiiied  woods.    To  the  student 


of  evolution  it  presents  an  interesting  study.  He  can 
look  around  him  to-day  and  readily  pick  out  shades 
and  designs  upon  which  the  past  has  put  its  stamp. 

One  of  the  artistic  and  most  popular  finishes  Ave 
have  to-day  is  the  mission,  and  we  can  directly  trace 
its  origin  to  the  mis.sion  period  of  certain  parts  of  our 
eountrv.  The  term  "mission"  formerly  meant  a  style, 
but  nowadaj's  it  signifies  a  finish  as  well  as  a  design. 
This  period  has  had  a  tremendous  influence  upon  the 
shades  and  finishes  in  vogue  to-day.  How  long  it  will 
last,  time  alone  can  tell,  and  even  at  this  time,  in 
the  height  of  mission  popularit.v,  the  painted  fui-niture 
and  woodwork  of  long  ago  is  creeping  back  into  popu- 
lar favor. 

Denninger.  of  Jla.vence,  Germany,  was  one  of  the 
earliest  to  devise  processes  foi'  tiie  staining  of  wood. 
He  confined  his  attention  almost  entirely  to  alcoholic 
mixtures,  because  at  that  time  to  stain  a  piece  of  wood 
was  a  matter  of  a  week  oi'  moi'e  duration,  and  where 
water  stains  wer'e  used  the  i)ores  of  the  wood  were 
opened  so  widel.v,  and  the  grain  raised  so  badl.v  that  a 
good  finish  wa.s  almost  an  impossibilit.v ;  hence,  his  at- 
tempts were  all  confined  to  a  stain  of  a  spirit  nature. 
His  efforts,  contrasted  with  the  customs  in  vogue  to- 
da.v,  were  verv  crude,  and  depended  to  a  great  extent 
upon  reactions  Avhich  took  place  upon  the  wood  itself. 
For  instance,  if  a  golden  yellow  wei-e  wanted,  he  would 
satui-ate  the  wood  with  a  solution  of  tin  chloride,  and 
then  place  in  a  tight  i-ooni  whei'c  it  would  come  into 
contact  with  the  fumes  of  suljiliide  of  hydrogen.  A 
reaction  would,  of  coui-se,  take  place,  on  the  wood,  and 
a  golden  ,vellow  compound  be  formed  known  as  tin 
sulphide.  Others  of  his  processes  called  for  boiling 
the  wood  for  as  long  as  a  da.v  in  one  bath  and  then 
an  eciuall.y  long  time  in  another  before  the  staining 
was  conij)lete.  He  was  strongly  opposed  to  the  use  of 
violent  acids,  like  hydrochloric,  sulphuric,  etc.,  as,  in 
his  estinuition,  the,v  had  a  deteriorating  effect  upon 
the  materials  used  in  finishing  the  wood.  Deiuiinger  is 
but  oiu>  of  a  number,  during  his  lime  and  after,  who 
worked  upon  stains  for  wood  with  more  or  less  suc- 
cess. The  Avood  dyes  came  in  about  this  time.  They 
were  an  improvement  on  the  metal  solutions,  and  for 
man.v  .vears  were  considered  slaiulai'd.  However,  no 
great  strides  were  made  until  the  di.scovery  of  the  coal 
tar  dei'ivat ives,  from  which  time  is  dated  the  birth 
of  the  wood  slain  business.  The  historv  of  thi>  dis- 
eover.v  of  the  various  colors  reads  like  a  romance. 
Many  of  them  were  accidentally  made  b.v  some  old 
(Jerman  chemist  who  was  hunting  for  something  else, 
and  unsus|)ectingly  |)nt  the  right  reagents  together; 
others  were  worked  out  .systema I icallv.  A(  an.v  rale, 
we  are  iii(lel)le(I  to  the  (JerMum  chemists  for  practieall.v 
all  of  the  advances  which  their  work  has  made  possible, 
and  till-  end  is  iH)t  yel.  They  are  still  working  on  il, 
and  coal  lar  has  proved  so  prolific  that  no  pi-o|)h(>t  can 
say  how  far  they  will  develop  it. 

I  believe  .\'ou  will  agree  with  me  wlnii  1  say  that 
until  ai)oul  the  year  1S!>()  wood  finishing  had  been  going 
along  the  even  tenor  of  its  way,  with  hut  few  radical 
changes.  Oak  was  beginning  to  be  appreciated  as  a 
cabinet  and  buildiug  wood,  but  its  possi[)ilities  had 


CANADIAN  FIUNITURE  WORLD  AND  THE  UNDERTAKER 


Scpl  ember,  1914 


hardly  ln.  n  dreamed  of.  It  was  then  mostly  finished 
natural  by  tilling  with  a  paste  tiller.  About  that  time 
the  Uith  century  fad  eame  into  favor,  but  it  did  not 
last  loiijr.  and  the  antique  followed,  whieh  was  jiro- 
dueed  by  eolorinjr  the  tiller.  1  iiii>,'lit  say  tliat  the  real 
awakeuiui;  bftjan  about  1S!)S.  when,  throuiih  an  ncei- 
dfnt.  that  most  beautiful  and  effective  finish,  -jolden 
oak.  was  born.  There  nevtM-  was  a  finish  that  brouglit 
out  to  such  an  advantage  the  kinii:  <>!'  oni-  native  w^ood. 
the  white  oak  of  Indiana  and  northern  Ohio.  Tt  is 
still  popular,  and  the  fact  that  it  is  being  imitated  on 
all  the  cheapt-r  woods  proves  my  assertion.  This  finish, 
or  ctTect,  has  remained  in  favor  longiM-  than  any  other 
special  finish  since  oak  has  been  used  in  rm  iiitnre.  Tt 
was  at  that  period  that  1  entered  tlie  ring  as  a  manu- 
facturer, and.  if  modesty  did  not  forbid,  I  niight  say 
that  the  keystone  in  the  avcli  of  oni-  sueec^ss  is  golden 
oak.  This  recpiired  so  murli  i-csea n'li  work  in  the 
laboratory  that  it  has  since  been  comparatively  easy 
to  meet  the  issues,  as  one  after  the  other  th(>  different 
etTeets  on  oak  have  been  evolvi  d.  Let  use  take  as  an 
example 

Weathered  Oak — The  Mission  Period. 

T^f  original  of  this  finisii  was  not  a  finish  at  all,  in 
the  ordinary  sense  of  the  word,  but  rather  an  effect 
produced  by  long  years  of  service,  whieh  accounts  for 
the  soft  indescribable  mixture  of  grey,  green,  and 
brown,  which  has  been  so  aptly  called  "weathered." 
Li  the  early  stages  of  this  fad.  w^e  attempted  to  repro- 
duce this  effect,  and  succeeded,  but,  as  it  could  be  done 
only  with  an  acid  or  water  stain,  and  on  account  of 
the"  great  amount  of  labor  necessary  to  effect  a  correct 
finish,  it  could  not  be  used  on  but  the  finest  examples 
of  this  design.  The  maker  of  a  medium  grade  of  mis- 
sion furniture  soon  discovered  that  a  more  economical 
method  of  finishing  must  be  devised,  so  he  came  to  us 
with  his  problem,  and  we  solved  it  with  our  Spartan 
process,  enabling  him  to  reduce  this  finishing  cost 
about  50  per  cent,  without  materially  affecting  the 
quality  or  the  artistic  effect  of  the  result.  T  firmly  be- 
lieve that  weathered  oak  would  have  retained  its  popu- 
larity if  the  original  idea  of  adhering  to  the  mission 
design  had  not  been  lost  sight  of.  The  artistic  merit 
of  this  finish  brought  out  weathered  oak  on  all  kinds 
of  furniture  of  no  particular  design,  making  it  so  com- 
monplace that  people  of  refined  tastes  soon  demanded 
a  more  exclusive  effect,  and  from  the  ashes  of  the 
weathered  arose  the  early  English,  erroneously  called 
a  mission  finish.  The  true  mission,  as  you  well  know, 
shows  an  open  pore,  and  depends  entirely  upon  the 
depth  and  beauty  of  tint  for  its  effect ;  while  early  Eng- 
lish is  a  solid  finish — the  pore  being  filled  to  produce 
a  smooth,  level  surface.  Tt  shows  the  beauty  of  the 
oak  by  contrast,  accentuating  the  high  lights  in  the 
same  manner  as  the  golden  oak,  but  much  more  sub- 
dued. Early  English  has  also  been  very  popular,  and 
still  retains  some  hold  upon  the  people,  but  for  the 
same  cause  that  marked  the  decadence  of  the  weather- 
ed, it  is  being  displaced  by  that  most  beautiful  and 
artistic  effect,  the  fumed  oak.  This  effect,  as  its  name 
implies,  was  first  obtained,  and  still  is,  to  a  certain 
extent,  by  exposing  the  oak  to  the  fumes  of  ammonia, 
then  coating  over  with  shellac  and  rubbing  dull.  On 
some  pieces  the  result  was  mo.st  beautiful.  Fhiraed  oak 
was  at  once  favorably  received  by  the  trade,  and  pro- 
raised  to  become  very  popular,  but  on  account  of  the 
great  diflfieculty  in  producing  a  uniform  eft'ect  on  the 
various  kinds  of  oak  entering  into  the  manufacture 
of  the  cabinet  work,  it  was  soon  seen  that  it  was  not 
as  simple  an  operation  as  had  at  first  appeared,  and 


the  great  majority  eliminated  it  from  their  lines  for 
the  tiuH'  being,  .so  that  not  much  was  done  about  it  for 
several  years.    However,  as  has  been  the  case  with 
nearly  all  new  finishes  that  have  real  merit,  fumed  oak 
ilid  not  die  out.    A  few^  of  the  more  persevering  ones 
kept   experimenting  until  a  process  was  found  that 
enabled  them  to  produce  a  reasonably  uniform  color 
effect  on  nearly  all  species  of  oak,  but  here  again  it 
was  an  expensive  operation.    We  had  been  watching 
developments  all  this  time,  however,  and  as  soon  as 
the  demand  for  this  finish  forced  the  trade  to  add  it 
to  their  lines,  we  were  ready  to  off'er  our  acid  stain, 
enabling  them  to  compete  successfully  with  as  high- 
grade  a  finish  and  effect  as  the  original,  but  at  a  much 
low^er  cost.    The  trade  was  (juick  to  see  the  merit  in 
this  process,  and  fumed  oak  .lumped  into  favor  at  once, 
so  that  there  is  now  scarcely  a  manufacturer  of  wood- 
work that  does  not  offer  a  fumed  oak  line.    This  is  a 
fair  expose  of  the  birth  and  growth  of  all  the  popular 
fads  and  fancies  in  the  finishing  world.    Tf  these  sev- 
eral finishes  remained  true  to  the  name,  so  that  a  stand- 
ard could  be  established,  the  manufacture  of  stains 
would  be  a  simple  operation,  but  we  have  no  sooner 
mastered  a  certain  shade,  or  tint,  than  we  are  asked 
for  something  more  on  the  brown  or  green  or  grey— 
or  a  little  darker  or  lighter,  until  out  of  the  maze  we 
usuall.y  manage  to  evolve  a  medium  shade,  whieh  is 
used  as  a  standard,  and  after  a  time  it  becomes  so  in 
fact.    As  T  have  said  in  the  beginning,  many  of  these 
effects  (some  of  them  most  artistic)  are  named  after 
some  Old  World  master  designer,  and  not  the  particu- 
lar shade  or  color  used  in  his  day  to  bring  out  the  best 
in  that  design.  As,  for  instance,  we  are  suddenl.y  request- 
ed to  furnish  a  stain  to  produce  a  Flanders  effect  on 
oak.    We  know  that  the  name  implies  a  design  only, 
but,  being  familiar  wdth  the  period  when  this  design 
was  brought  out,  we  soon  evolve  a  stain  that  produces 
the  required  effect.    The  same  can  be  said    of  the 
Flemish,  the  Baronial,  the  Sheraton,  the  Chippendale, 
the  Cathedral,  etc.    There  is  this  to  be  said,  however, 
of  the  Cathedral:  Tt  conveys  more  meaning  to  the  mind 
of  one  familiar  wdth  the  sub.iect  than  any  of  the  other 
above  mentioned,  bcause,  while  it  denotes  a  special 
design,  one  can  readil.y  picture  the  effect  of  the  light 
shining  through  the  beautiful  art  windows  in  one  of 
the  mammoth  temples  of  the  Old  World,  blending  the 
ambers,  greens,  blues,  .yellow^s,  and  reds  in  one  har- 
monious golden  brown  tint.     Silver  grey,  formerly 
produced  onl.y  by  boiling  the  veneers  in  a  solution 
of  sulphate  of  iron,  is  now  S'atisfactoril.y  made  with 
an  acid  stain  applied  with  a  brush,  making  it  possible 
to  get  the  effect  on  all  kinds  of  cabinet  work.    It  is 
usuall.y  correct  only  on  maple,  how^ever — a  special 
stain  being  necessary  on  other  w^oods. 

Mahogany  Finishing. 

We  now  come  to  mahogany.  For  many  years  an 
acid  or  water  stain  has  been  used  with  good  results 
on  all  kinds  of  woods,  b\it,  like  all  successes,  it  has  its 
drawbacks,  and  one  of  the  most  serious  of  these  is  the 
raising  of  the  grain  of  the  wood.  On  built-up  furni- 
ture it  is  especially  ob.iectionable,  on  account  of  th? 
water  swelling  the  wood  and  breaking  the  joints.  Then, 
again,  the  veneers  used  in  man.y  instances  are  so  thin 
that  when  soaked  with  water  the.y  blister  badly,  and 
often  have  to  be  removed  and  replaced  at  great  ex- 
pense. With  these  points  in  mind,  it  is  not  difficult 
to  appreciate  the  demand  for  a  so-called  oil  mahogan.v 
stain.  The  first  question  that  arises  is,  w^hat  are  the 
chief  claims  for  or  against  an  oil  stain?  Tf  I  were 
asked  that  question  (speaking  of  a  genuine  oil  stain),  I 
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would  say  that  for  a  surface  exposed  to  the  elements 
an  oil  stain  is  the  best,  from  the  fact  that  being  made 
by  reducing  ])igment  colors  with  oil.  turpentine,  etc., 
it  covers  and  protects  the  surface  as  would  a  thin  paint 
(which,  in  fact,  it  is).  It  naturally  retains  its  color 
longer,  but  for  interior  finish,  where  a  real  wood  tint 
is  desired,  my  answer  would  be.  the  day  of  the  oil  stain 
is  passed,  because  it  is  nece.ssarily  made  from  pigment 
colors,  and  lacks  altogether  the  depth  and  brilliancy 
of  the  acid  or  water  stain.  We  must,  then,  look  else- 
where for  a  material  which  |)ossesses  these  (lualities, 
and  at  the  same  time  be  entirely  soluble  in  the  proper 
vehicles.  This  we  find  in  the  coal  tar  dyes,  known  as 
the  oil  soluble  group.  In  this  group  can  be  found 
almost  every  color  of  the  rainbow,  and  by  blending 
intelligently  most  of  the  effects  obtained  with  acid 
colors  can  be  duplicated  rpiite  satisfactorily.  There  is 
this  exception,  however,  that  these  stains  do  not  i)OS- 
.sess  the  mordant  [)roperties  of  an  acid,  and  are.  there- 
fore much  more  transparent;  hence  their  clearness 
and  great  brilliancy.  In  some  instances  this  is  con- 
sidered an  advantage,  but  owing  to  the  fact  that  most 
of  the  stains  are  made  to  match  a  water  stain,  it  was 
necessary  that  some  way  be  found  to  overcome  and 
diminish  what  at  first  seemed  to  be  its  chief  claim. 
This  demanded  another  long  series  of  experiments  in 
the  laboratory,  and  after  many  attem{)ts  the  solution 
was  found  to  rest  in  the  proper  mixture  of  the  several 
coal  tar  solvents  and  specially  prepared  alcohols.  As 
to  whether  the.se  expei'iments  were  successful,  T  leave 
it  to  you  to  .judge,  as  most  of  y-ou  are  familiar  with  the 
stains  manufactured  bv  my  compan.v  with  flattei'ing 
success.  You  will  better  appreciate  the  difficulty  wlicn 
.V'ou  consider  the  number  of  delir-ate  points  which  had 
to  be  kept  in  mind. 

First — The  combination  of  ingredients  must  be  cor- 
rect in  shade. 

Second — The  vehicles  must  be  .so  well  l)alanced  that 
the  whole  will  be  in  jjerfect  solution. 

Third — Tt  must  penetrate  deeply  into  the  fibre  of  the 
wood. 

Fourth — It  must  not  raise  the  grain. 

Fifth — It  must  evaporate  absolutely,  and  yel  leave 
the  stain  pi-operl.y  bound,  and,  lastl.v.  it  should  hold 
its  color  reasonabl.v  well.  I  sa.v  reasonabl.v,  because 
we  know  that  the  best  of  these  colors  are  more  or  less 
fugitive,  and  urdess  some  care  is  taken  to  protect 
theni.  when  the.v  are  exposed  to  a  strong  light,  the 
residts  are  sometimes  unsatisfactor.v.  .\aturall.\'.  the 
stain  is  blamed,  and  with  soriu'  show  of  reason. 

We  had  alread.N'  |)asscd  some  of  the  milestones  on 
the  road  to  success,  but  as  the  demand  lor  a  mahogan.y 
stain  correct  in  everv  detail  -  was  on  the  increase. 
;inil  We  could  see  the  vast  magnitude  of  that  demand. 
\M'  in/Migurated  a  long  series  of  laboratory  exper-iments 
with  all  the  known  reagents,  following  our  motto  of 
looking  backward,  only  that  we  ma.v  more  surel.v  move 
forward  and  avoid  past  mistakes.  The  result  was  a 
glazf  or  toner — f)ermaneiit  in  color — absolutely  trans- 
|)arenl  and  p<-rfectl.v  |)ractical  for  apitlica t  ion.  This 
ri-moved  tlie  last  ob.jection.  We  now  olTei'  these  stains 
to  the  wofld  with  coididcnce  and  wilhoul  apolog.v. 
This  is  a  briel'  onlline  of  llie  working  out  of  a  prin- 
ciple, and  it  a|)|)lies  to  Ibis  enlife  group  of  stains. 

Paste  Filler. 

I'.el'occ  closini,'.  I  waiil  to  sa.\'  a  little  more  about 
paste  fillers.  I  will  be  brief,  realizing  thai  .\'ou  are 
i|nite  familiar-  with  that  niatei'ial,  hul  there  are  Iwo 
points  lii;il  I  want  to  brin^  out  which  1  consider  ver.v 
impoitani  ;  tlie  fir.^t    is  the  close  relation   that  pusle 


filler  bears  to  stains.  It  is  a  well-known  fact  that  in 
man.y  eases  the  color  of  the  filler  is  as  important  as 
the  stain  itself  in  producing  a  certain  effect  or  tone, 
the  second  is  the  difference  in  the  ([uality  of  the  filler. 
1  have  man.y  times  marveled  at  the  indifference  mani- 
fested by  users  of  paste  fillers  in  general.  Some  select 
the  filler  for  the  color  effect,  others  simpl.v  to  fill  the 
pore,  both  seeming  to  forget  that  both  qualities  shoidd 
be  found  in  a  well-balanced  filler.  But  there  is  one 
point  that  is  being  insisted  upon  b.y  the  discriminating 
bu.yer  after  he  has  been  shown  the  advantage  of  it, 
and  that  i.s — the  filler,  in  addition  to  all  the  reipiisites 
mentioned  above,  must  dr.y  so  hai-d  that  one  coat  of 
finish  can  be  omitted  without  impairing  the  beauty  or 
durabilit.v  of  the  work  :  to  an.vone  familiar  with  this 
sub.ject.  the  logic  will  be  obvious.  To  you.  gentlemen, 
who  use  large  <|uantities  of  this  matei'ial,  a  word  of 
caution — remember  that  when  dealing  with  a  reliable 
house,  a  fair  price  ensures  a  high  ijualit.v.  In  the  brief 
time  that  is  allotted  to  me,  I  have  endeavored  to  give 
.vou  some  idea  of  the  history  of  wood  finishing — its 
evolution  thi'ough  various  stages  of  development — its 
[)osition  to-da.\-.  There  are  large  books  that  could  be 
written  on  this  .sid).iect  to  cover  it  thoroughl.v.  but  it 
will  have  to  suffice  to  touch  ui)on  a  bare  outline.  T 
have  seen  man.v  of  the  developments  in  this  line  that 
I  have  told  .vou  about  to-da.v.  and  it  has  been  m.v  good 
fortune  to  havi'  been  able  to  work  out  the  application 
of  man.\-  of  these  discoveries  to  a  pi'actical  purpose  in 
m.v  laboratory,  ^ly  experience  has  taught  me  that 
stains  are  still  in  their  infanc.v — their  field  is  the  whol(> 
world.  With  such  a  condition  at  present,  and  with 
so  glowing  a  futui'e.  who  among  use  will  dare  define  a 
limit  ? 


THE  GLUE  ROOM  FLOOR. 

Cleaidiness  in  the  glue  room  is  even  more  imperative 
in  summei-  than  during  the  winter  months,  and  the  or- 
der of  cleanliness  should  extend  even  to  the  glue  room 
floor.  "How  can  we  keep  the  glue  room  floor  clean?" 
was  asked  re'eentl.y.  The  first  answer  is.  to  keep  the 
waste  glue  and  drippings  cleaiu'd  off.  When  that  is 
countei'ed  b.v  the  statement  that  the  glue  drippings 
stick  tight  to  the  floor  and  cannot  be  cleaned  off  by 
sci'aping,  then  it  beconu-s  a  matter  of  putting  the  floor 
in  .such  shai)e  that  the  glue  will  not  stick  so  tightly  it 
cannot  be  cleaiu'd  ott"  bv  scraping.  If  on  the  ground 
floor,  and  one  can  use  concrete,  it  is  comparatively  ea.sy 
to  scrape  the  waste  glue  u|).  If  it  must  be  a  wooden 
floor,  thougli,  stop  a  nunute  ami  think  about  the  things 
one  docs  to  keep  glue  from  sticking  to  cauls,  and  he 
ma.y  find  the  answer  to  the  lroid)le.  (line  will  not  stick 
to  an  oil.y  substance,  therefore,  if  one  has  a  smooth  floor 
and  oil  it,  he  ma.v  easily  kec|)  the  glue  cleaned  off.  Oi- 
a  hard  varnish  might  sei'vc  the  same  purpose.  .Also.  W(> 
know  that  wax  will  keej)  glue  l'i-om  sli(d<ing.  In  fact, 
when  we  come  to  looking  over  the  matter  carefully, 
there  are  a  lunnbei'  of  things  that  will  keeji  glue  from 
sti(d<ing.  including  that  of  covering  tlit'  drippy  s|)ots 
with  tin  oi-  /inc.  The  nuiin  thing  is  to  think  about  it. 
figui'e  out  which  is  the  most  pi'actii'al  in  each  case,  and 
then  make  it  a  point  to  ki'ep  the  glue  I'oom  floor  clean. 
It  makes  it  a  better  ami  more  wholesome  itlai'c  to  work, 
ami  also  nuikcs  for  <piaiit.\-  in  the  glue  work. 


.lust  because  one  kind  of  advertising  has  helped  your 
business,  don't  eliminate  all  other  kinds,  ^'ou  can  use 
them  all. 
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GLOBE  FURNITURE  EMPLOYES  MAKE  MERRY. 

'IMic  employes  of  the  Globe  Furniture  Co.,  Waterloo, 
iviul  their  ramilies,  made  gay  when  they  held  their  an- 
nual picnic  a  short  time  ago  at  the  beautiful  Waterloo 
I'ai'k.  It  was  a  joyous  occasion  for  the  employes.  The 
factory  closed  at  11.30  o'clock.  About  1.30  o'clock  a 
parade  was  formed  at  the  corner  of  William  and  King 
streets,  headed  by  the  Waterloo  Band,  and  marched  to 
I  h  e  park.  At  the  park  some  good  races  were  pulled 
off.  and  the  winners  awarded  valuable  prizes.  A  close 
and  exciting  baseball  game  also  added  much  interest 
to  the  afternoon's  sport. 


EUREKA  VACUUM  CLEANERS  REDUCED. 

The  Onward  Mfg.  Co.,  Berlin,  Ont.,  announce  that 
commencing  September  1,  their  "Eureka"  electric  va- 
cuum cleaner,  which  up  to  now  has  been  selling  for 
$45,  was  reduced  in  price  to  $39.50.  This  means  that  a 
saving  of  $5.50  will  be  effected  to  buyers  of  this  ma- 
chine, which  will  continue  to  be  of  the  same  high  qual- 
ity, with  the  same  guarantee  as  in  the  past.  The  enoT- 
mous  increase  in  the  company's  business  during  the 
past  year  has  made  this  big  reduction  possible.  The  ex- 
tra attachments  complete  show  a  reduction  as  well, 
froiA  $11.50  to  $10.  This  makes  the  machine,  complete 
with  attachments,  $49.50  instead  of  $56.50,  as  in  the 
past. 


The  Reliable  Bedding  Co.,  Weston,  Ont.,  are  this 
summer  building  a  large  three-storey  brick  addition  to 
their  plant. 


SHELL  A  CS 

If  you  are  m  the  market  for  first-class  Shellac 
we  believe  it  would  be  to  your  advantage 
to  get  in  touch  with  us. 

HIGH  GRADE  VARNISHES 
FILLERS  and  GRAINING  INKS 

THE  AULT  &  WIBORG  CO.  OF  CANADA 

UMITED 

MONTREAL                         TORONTO  WINNIPEG 

THE 


PATENT  MATTRESS 

Can.  Pat..  Mar.  16.  1909    U.S.  Pat.,  Fob.  16,  1909 


VISIT  OUR  DISPLAY 

AT 

TORONTO  EXHIBITION 

ALSO  AT  THE  LONDON  AND  OTTAWA  FAIRS 


Send  for  a  copy  of  our  New  Catalogue 
and  see  why  the  Fischman  Mattress  is  in 
a  class  by  itself  and  the  fastest  seller  you 
can  offer  to  your  trade. 


THE  FISCHMAN  MATTRESS  CO.,  LIMITED 

333  Adelaide  St.  We»t  Toronto 
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THE  HOME  OF 


PLATE  GLASS  TOPS  for  All  Kinds  of 
Furniture  and  Desks 
Fancy  and  Art  Glass  for  Cabinets 

Excelsior  Plate  Glass  Co.,  Limited 

189-191  Queen  Street  East 
TORONTO.  ONT. 


For  Sale 
Wanted 


TERMS  FOR  INSERTION 

25  Cents  per  line,  one  intertioa 
Four  lines  once  for  $  1 .00,  three 
timei  for  $2.00. 

Cash  must  »ccomp«ny  the  order 
No  accounts  booked. 

MINIMUM  50  CENTS 


FURNITURE  ami  House  Fiu-nishing  business  for  sale.  (>o().l 
town.  Sunounfling  country  in  British  Columbia.  Reasons  for 
selliii",  failing  health.  For  full  [.articulars  apply  Box  1^8, 
('anadian  Furniture  World  and  The  Undertaker,  32  Colborno 
St..  Toronto. 

FOR  SALE — Undertaking  business  in  an  excellent  town  in 
Ontario,  with  large  country  trade.  A  golden  oi>|>ortnnity  and  a 
bargain  for  quick  sale.  Best  reasons  for  selling.  Box  (>H1. 
(;anadian  Furniture  World  and  The  Undertaker,  32  Colborne 
Ht.,  Toronto.   1^'^ 

FOR  SALE— Furniture  and  TTndertaking  business  in  Western 
Canada.  For  particulars  write  at  once  to  Mrs.  A.  Metcalf,  Tre- 
herne,  Man.  14-7-3 


FOR  SALE— Four  hearses,  sell  at  half  |>rico,  going  out  of  the 
hniisr  business.    Our  hearses  are  uiade  of  the  very  best  stock, 
Knglish  (Jollengo  axles  and   best   workmanship.     Also  wagon 
cttes  and  three-seated  carriages.    Write  for  jiarticulars,  VV.  .1. 
Thompson  \  Son.  London,  Ont.  1  I  S  .', 


Invalid  Chairs  and  Tricycles 
of  every  description. 

'I'lils  h;is  been  our  stuily  fov  tliirly- 
five  years.  We  biiiltl  chairs  that 
suit  the  requirements  of  any  easr. 
Write  us  for  catalogue  No.  20  aii<l 
prices,  if  interested. 

Gendron  Wheel  Co.,  Toledo,  0.  U.S.A. 


aOTM  CENTURY 


And  Linoleum  Racks 

SAVE  LABOR, 


MAKE  QUICK 
SALES, 
PAY 
PERPETUAL 
DIVIDENDS. 


THE  GREATEST 
SILENT; 
SALESMAN 
ON  EARTH. 
THOUSANDSIN 
USE  TO  DAY. 


THE  Steel  Furnishing  CaUwiTED. 

New  G  lasgow,  N.S. 


S 


TEELE'S 
TANDARD 
OFA 
PRINGS 


Did  you  ever  test  the  Sprino;s  you 
put  in  your  Upholstered  Furni- 
ture ?  Our  Springs  will  stand 
the  most  severe  test.  Write  for 
prices,  it  will  pay  you. 

Makers  of  Sofa  Springs  since  1886 

JAMES  STEELE,  Limited,  Guelph,  Ont. 


"W  &  R"  Matt  i  esses. 

Woven  Wire  Beds,  Pillows 

aiul  .Sofa  Cushions  -  made  in  llio  i|ualilies  that 
bring  reputation. 

Wo  also  deal  in  Feathers,  Mattress  Supplies, 
Twine,  Jute  and  Cotton  Felts,  Fibre,  Sca- 
grass,  Ticking,  Bed  I. ace,  Hair,  etc. 

WRITE  FOR  OUR  PRICES 

Whitworth  &  Restall 

Rear  of  112  Adelaide  Street,  W.  Toronto 


WHEN  YOU  WANT  TO 
SELL  YOUR  BUSINESS 

You  want  lo  get  the  l>est  possible  offer.  The  more 
possible  buyers  you  gel  in  loiicli  with  llu-  bi-tler 
i"lianic  you  lijivc  ol  in.iUing  a  gooil  sale.  Tlic 
"For  .S.ilc"  and  "Want"  .ids.  in  tlu-  C.ANAIM.W 
FrUMTl'RK  WOUI.n  are  read  every  monlli 
by  ovi-r  two  tlious  tiul  m.uiufacturers,  travellers, 
r  etail  dctlers  ,111(1  sloi'e  ."lalesmen. 


Four  Cents  a  Word 

Onr  Insertinn 


Ten  Cents  a  Word 

Three  Insertions 
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Dominion  Casket  Co.,  Limited 


■r  ,    .  I  Day  No.  1020.    Nighti.  Suodayt 

I  and  Holidtyi     No>.  1069-1101 


Guelph,  Ont. 


RUSH  ORDERS 
SOLICITED 


No.  532 

Solid  quartered  oak  polished.  Our  oaks  have  an  individuality  that  stamp  our  goods  as  being  in  a  class  by 
(henisdves,  quality  and  good  designs  being  the  predominant  features.  The  aibove  style  can  be  furnished  in  oak, 
mahogany  or  Circassian  walnut.  The  mere  fact  of  carrying  our  cases  in  your  display  room  insures  a  sale  of  satisfac- 
tory proportions. 


No.  522 

Plain  solid  oak  with  quartered  lids,  made  in  mahogany  or  walnut  if  desired, 
others  on  the  market,  and  your  own  common  sense  will  tell  you  where  to  buy. 


Com])are  these  styles  with  any 


DO  NOT  FAIL  TO  EXAMINE  THESE  GOODS  AT  126  KING  STREET  WEST 
DURING  THE  ANNUAL  CONVENTION  OF  THE  CANADIAN  EMBALMERS' 
ASSOCIATION,  1914. 
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Undertakers'  Department 


Problems  affecting  the  Undertaking  Profession  are  here  discussed  and  readers  are  invited  to  send  letters 
expressing  their  views  on  any  of  the  subjects  dealt  with — News  of  the  profession  throughout  Canada. 


Back  to  First  Principles    Part  I. 

Professor  Eckels  Reviews  the  Underlying  Elements 
of  Good  Embalming 

Every  once  in  a  while  it  pays  us  to  cast  our  mind's 
eye  over  the  past  as  an  index  to  guide  us  in  the  future. 
In  our  school  days,  the  weekly  review  was  a  feature 
which  had  a  strong  bearing  upon  our  grasp  of  our 
studies.  Four  days  would  we  delve  and  dig.  and  on 
the  fifth  conscientiously  have  the  rough  spots  smooth- 
ed out  and  the  hollows  between  our  bumps  of  knowl- 
edge filled  in. 

In  this  short  review  I  wish,  therefore,  to  say  a  good 
many  things  which  have  been  said  before,  and  yet 
which  many  have  lost  sight  of  in  the  following  of 
specialties  and  in  the  thirst  for  reseai'ch  along  indi- 
vidual lines. 

To  begin  at  the  beginning,  "What  is  Embalming?" 
The  question  is  familiar  to  everyone,  yet  the  answer 
oft  is  forgotten.  "Embalming  is  the  chemical  disin- 
fection of  the  dead  human  body." 

And  the  chemical  disinfection  of  the  dead  human 
body  re(|uires  what?  No  other  answer  is  possible  than 
"The  chemical  saturation  of  the  dead  human  body.  If 
there  is  no  saturation  of  the  tis.sue,  obviously  that  tissue 
cannot  be  disinfected,  because  disinfection  is  accom- 
plished ])}■  Ihc  jM'tual  eontact  of  the  chemicals  with  the 
bacteria  j)reseiit  throughout  the  flesh  and  fibrin." 

What  is  more  utterly  futile,  then,  than  to  have  some 
eiiihalinei'  tell  you  that  he  can  properly  embalm  a  two 
hiiiidr'ed-pound  body  with  two  ipiarts  of  fluid?  He 
cannot  do  it,  because  it  can't  be  done.  Of  course,  it  is 
|)ossil)le  for  liim  to  place  two  quarts  of  fluid  so  that, 
with  liiei(.  till'  decomposition  which  is  certain  to  folh)w 
will  not  be  observable  on  the  day  of  the  funeral.  That 
is,  of  course,  witliin  the  range  of  possil)ility.  but  that 
body  is  not  embalmed  atiy  more  than  tin'  body  in  which 
only  trocar  work  is  done  is  embalmed. 

The  only  [)raelieal  method  so  far  discovei-ed  of  doing 
good  work  is  by  utilizing  the  arterial  eii'enlation  for  the 
coni[)lete  disseiriinatiori  of  the  lliiid  tn  all  portions  of 
the  body,  and  Ihi'ough  that  arterial  .system  enougli 
flnid  must  be  injected  so  that  no  portion  of  the  flesli 
or  fibrin  is  left  untouched  by  the  purifying  action  of 
the  cheniieals  Wlien  this  is  done.  th<'  l)ody  is  (•iid)alm- 
ed,  and  until  it  is  done,  it  is  not  (Mnhalined  in  tlic  true 
sense  of  the  term. 

As  to  the  best  mi  tliod  for  injecting  fluid,  there  are 
many  opinions.  I  have  tested  most  of  tliem,  and  so 
has  aliriost  every  embalmer.  Indeed.  T  recommend  to 
every  other  embalmer,  test  evi'ry  method  presented  to 
try  to  diseovi'f  what  good,  if  any,  there  is  in  it. 

Kiiili;!!!!!!!!'/  is  ;in  exact  science,  but  rmbalming  must 
br  i\(tt\r  in  ;ni  exact  manner.  ;iiul  is  not  fool-proof.  Much 
i!(  |M  ii(|s  u|Miii  the  expei'ienrr  judgnx'iit  of  th(>  em- 
balmer. Much  depends  upon  his  choice  of  flnid.  Mueh 
depends  upon  ihc  way  lir  mixes  it  ;ind  li<i\v  he  in- 
jects it. 

Personal!}-,  I  injeei  lluid  slowly,  because  I  wish  to 


secure  the  complete  saturation,  and  I  find  no  other 
way  will  give  me  the  same  assurance  of  success.  I 
continue  to  inject  until  signs  of  end)alming  everywhere 
are  present.  When  I  see  the  peculiar  mottled  appear- 
ance which  denotes  that  the  fluid  has  completed  its 
circulation  and  has  reached  the  capillaries,  then  I  know 
that  1  have  injected  a  sufficient  '[uantity,  and  I  never 
stop  until  I  observe  this  appeai'ance.  Perhaps.  I  would 
better  say,  I  never  stop  permanently,  because  during 
the  injection  I  stop  frequently. 

When  the  signs  of  embalming  everj'where  are  pres- 
ent and  any  of  the  standard  embalming  fluids  have 
been  used,  the  undertaker  may  feel  reasoiuibly  assured 
that  in  nine  hundred  and  ninety-nine  cases  out  of  one 
thousand  preservation  is  absolutely  accomplished. 
Especially  at  this  season  of  the  year,  however,  there 
are  two  or  three  complications  which  should  be  care- 
fully giiarded  against. 

The  first  of  these  is  in  sudden  death  cases,  due  either 
to  heart  disease,  the  heat,  alcoholism,  or  a  combination 
of  the  three.  Another  cause  of  death  in  which  the  com- 
plications are  much  the  same  is  in  those  "drowned" 
cases  which  i-eally  are  not  drowned  at  all,  but  in  which 
death  is  caused  by  heart  failure,  due  to  shock.  In  all 
of  these  cases,  tbe  body  will  he  heavily  gorged  with 
blood,  and  if  heat  has  a  large  part  in  bringing  about 
death,  the  ])lood  will  bi'  very  badly  congested,  especially 
in  the  he;id  atid  face. 

Fluid  Should  Go  Where  Intended. 

Til  such  eases,  the  embalmer  must  not  be  content 
with  having  injected  tlie  customary  amount  of  fluid:  he 
must  see  that  the  fluid  goes  where  it  is  intended.  He 
never  is  safe,  especially  in  warm  weather,  unless  tlie 
fluid  shows  its  pr(\sence  ovei-  the  abdouu^n.  Unless  it 
is  there  in  ])lentiful  quantity,  he  should  continue  his 
injections  until  the  mottled  signs  appear.  The  reason 
for  this  is  that  the  branch  arteries  feeding  the  tissue 
over  the  abdomen  ai'c  the  longest  and  the  furthest  from 
a  main  trunk  ai'teiw  of  any  in  the  body.  If.  thei-efore. 
he  fills  these  snuill  l)i-auch  artei'ies  whieii  lead  around 
the  surface  of  the  body  from  the  ti'unk  arteries  near 
the  spiiu'  cleai"  around  the  surface  over  the  abdomen,  lu-* 
may  feel  reasonably  assui'ed  that  he  luis  injected  a 
sutfieient  (|uantity  of  fluid  at  least  to  havt>  reaelu'd 
every  extremity. 

To  avoid  the  possibility  of  something  having  clogged 
th(>  circulation,  however,  it  wcndd  be  wis<<  to  assure 
himself  that  each  extremity  iuis  bccMi  reacluMl.  Many 
of  the  sudden  deaths  in  lu)l  weather  are  caused  by  the 
weakening  of  the  mitral  valve  of  the  lu'arl,  resulting 
in  regurgitation  of  the  blood  tln-ough  the  heart  and 
litei-ally  drowning  and  smothei-ing  the  victim  in  his 
own  blood,  in  such  cases,  the  inject i(Ui  of  one,  or  even 
two  gallons  of  flnid  in  the  customary  way  is  no  guar- 
aidee  at  all  that  tlu>  body  is  embalmed. 

\jo\  us  again  go  back  to  first  priru'iples  for  th(>  cause 
of  this:  In  arterial  eiid)alming,  we  do  not  as  a  nde 
inject    the    flui<l  into  the  arteries  which  we  design  it 
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We  will  Exhibit  a  complete  Line  of 

Undertakers^  Supplies 

At  the  Annual  Convention  of 

The  Canadian  Embalmers' Association 

Toronto,  September  8-11 


Fast  ^^BffiBBm  Reasonable 

Service  loMSSSMMff  Prices 


TRADE  MARK 


The  Evel  "Quality"  Line 


Polished  Oak  and  Mahogany  Caskets.  Cloth  and 
Plush  covered  Caskets.  Exclusive  designs  in  the  latest 
fashions  in  Ladies  Dresses,  Gentlemen's  Suits  and  Cas- 
ket Linings.    Wesfield  Plate  Hardware. 


Meet  us  in  Toronto  and  inspect  the  newest  ideas  offered  the  trade. 

Evel  Casket  Company,  Limited 

Hamilton  Ontario 

Has  no  affiliation  with  any  other  firm  in  the  Trade 
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eventually  to  travel.  Instead,  by  the  use  of  our  flexible 
arterial  tube,  we  pour  the  fluid  directly  into  the  aorta. 
If  the  valves  of  the  heart  be  closed,  as  they  are  in  nor- 
mal eases,  we  soon  fill  the  aorta,  and  by  continuing 
to  force  in  fluid,  either  with  our  pump  or  by  gravita- 
tion, we  secure  sufficient  pressure  to  send  the  fluid 
through  nature's  own.  channels,  and  with  the  same  re- 
lative pressure  as  nature  provides  in  life.  Tn  this  way. 
eacli  main  and  branch  artery.  do\\"i\  to  the  smallest 
capillary,  receives  fluid  in  proportion  to  the  amount 
of  blood  it  received  during  life. 

In  sudden  death  eases,  in  which  the  heart  valves  are 
affected,  our  fluid,  however,  does  not  fill  the  aorta, 
much  le-ss  create  pressure  there.  If  the  valves  be  weak 
and  open,  the  fluid  flows  through  the  heart  into  the 
pulmonary  circulation  and  on  into  tbe  lungs,  which 
are  capable  of  absorbing  almost  as  much  fluid  as  Ave 
normally  would  inject  to  ensure  preservation. 

The  fluid  is  in  the  body  to  be  sure,  but  it  is  not  so 
distributed  as  to  ensure  preservation.  The  failure  to 
observe  this  is  responsible  for  a  very  great  proportion 
of  the  failures  w'liich  fall  to  the  lot  of  the  undertaker. 
It,  therefore,  should  be  especially  carefully  guarded 
against,  and  he  who  does  not  thoroughly  understand 
what  I  have  just  written  should  read  and  reread  it 
until  he  does. 

In  sudden  death  cases,  as  I  have  said,  the  fluid  in 
the  head  especially  is  apt  to  be  congested  and  thicken- 
ed to  such  an  extent  that  it  will  not  at  first  flow  easily 
from  thf  capillaries. 

IIow  often  we  hear  an  embalmer  say:  "T  injected  a 
gallon  of  fluid,  but  could  not  clean  up  all  the  face  dis- 
colorations. "  In  all  such  eases,  especially  where  a  raw 
formaldehyde  fluid  was  used,  the  embalmer  is  lucky 
to  escape  with  nothing  worse  than  a  puttied  face.  He 
is  in  danger  of  leaving  it  badly  di.scolored.  and  the  face 
grows  darker  eaeh  day  between  the  time  of  embalming 
and  the  time  of  funeral. 

It  is  quite  possible  to  drain  this  blood  at  the  first 
operation.  It  is  almost  impossible  to  secure  any  later. 
The  bulb  syringe  should  be  attached  to  the  vein  tube 
and  a  sufficient  amount  of  solvent  fluid  injected  to  dis- 
solve the  blood,  when  it  will  start  the  flow  of  blood. 
This  will  come  out  at  first  slowly,  but  if  sufficient  fluid 
is  then  injected  in  the  arteries  it  will  come  out.  After' 
a  few  moments,  if  this  be  persisted  in,  it  will  begin 
to  flow  more  naturally,  until  finally  almost  as  good 
drairuige  can  be  secured  as  in  the  normal  case. 

This  is  a  hot  weather  precaution  which  never  should 
be  overlooked.  When  necessary,  get  drainage  by  all 
means,  no  nuitter  how  great  the  difficulty.  The  blood 
I'urnishes  the  worst  liabilit.v  to  trouble,  and  espeeiall.v 
at  this  season  of  the  year  should  he  gotten  i-id  of  at 
all  hazards. 

(To  be  Continued.) 

I'fof.  A.  JoliiKsloii  Dodge,  of  P.oston,  Mass.,  who  lee- 
lui-<  d  last  year  at  Ihr  C!anadian  Embalmers'  Assoeia- 
tiiiii  con  ven  I  ion  at  Tdi'onto,  is  srr-iously  ill  at  his  home. 


DOES  ADVERTISING  SELL? 

In  the  AiiRu.st  i.ssue  of  Canadian  Furniture  World 
and  The  Undertaker,  F.  Rosar.  Toronto,  used  a  con 
den.scd  ad.  to  tell  of  a  $800  Cunningham  casket  waRon 
he  had  for  sale.  After  one  insertion,  Mr.  Rosar  'phoned 
to  say  he  wished  the  ad.  discontinued,  as  he  had  sold 
the  wagon.  Thi.s  .single  insertion  wa.s  the  only  advertis- 
ing he  had  placed  to  sell  the  wagon. 


Program  of  31st  Annual  Convention  of  the 
Canadian  Embalmers'  Association  and  the  4th 
Annual  School  of  Embalming,  Anatomical 
Building  of  the  Toronto  University 


School  will  open  on  Tuesday,  September  1st,  at  10.00 
a.m.,  and  continue  one  week. 

The  convention  will  open  Tuesday,  September  8th, 
at  10.00  a.m.,  and  continue  on  9th,  10th  and  11th. 

MONDAY  EVENING,  SEPTEMBER  7th 

The  Fiiianrial  Secretarv  will  lie  at  the  I'niversit.v 
Building  to  meet  those  who  wish  to  ]ia.v  fees  and  dues. 

TUESDAY,  SEPTEMBER  8th 

The  Officers  will  recei\e  iiieiiibers  at  !•  a.m.  to  10. .'iO 
a.m. 

I  ()..■'>()  a.m. — Professor  Moll  will  talk  to  those  ]iresent 
for  a  short  time. 

II  a.m. — Reading  minutes  of  last  Convention.  Aiji 
[lointment  of  Coinimittees  b.v  President.  A  short  ad 
dress — T.  E.  Sim^ison. 

Afternoon  Session 

Recretar.v  and  Financial  Secretary  will  be  [in^sent 
at  1.30  j).m.  to  receive  dues. 

2.00  p.m. — Invocation  and  address  by  Rev.  Byron 
StiiuflFer.     Response — Wm.  p]dwards,  Vice-President. 

Adilress  of  welcome  bv  Mavor  Hocken.  Response — 
.1.  H.  Robinson,  of  Hamilton,  Ont. 

F^resident's  address. 

.'!.00  to  4. .'50  p.m. — Lecture  bv  Prof.  Horace  Moll: 
Blood  Drainage,  Methods.  Purging.  Skin  Slip,  etc. 
The  Chemiistr.v  of  Kmbjilming.  Sci)tic  Infection,  anil 
its  Treatment. 

WEDNESDAY.  SEPTEMBER  9th 

9.00  a.m. —  I{t>|>ort  hy  the  Secretar.v.  Report  hy  the 
Treasurer. 

9. .30  a.m.- — Lecture  by  Prof.  Horace  Moll:  Practical 
Demonstrations  on  the  Cadaver.  Cavities  of  the  Body 
and  Contents.  Anatomical  Divisions.  Vascular  System 
and  Heart.  Aorta  and  Branches.  The  Blood.  Circn 
lation  and  its  Systetns.  Arteries  used  in  Embalming: 
Location,  .Xnatomical  and  Linear  Guides.  Veins  used 
in  Blood  Drainage:  Location  and  (luides.  Practical 
Knibalming  of  all  kinds  of  Cases.  Relative  Value  of 
the  Different  .\rteries.  Conditions  Kncountered.  Rigor 
-Mortis,  Ante  and  Post  Mortem  Discolorations  ami 
Stains,  Putrefaction  and  Fermentation.  Kmbalming 
DifTicult  Cases.  Droii)sy,  Drowning,  Mutilated  Boiiies. 
etc.  Embalming:  All  Metihods  Considered  and  Dis 
cussed.  Sanitation,  Disinfection,  Operation,  Chemicals 
Jill. I  Methods. 

Wednesday  Afternoon 
2.00  |).m. — Lecture  by  Prof.  Moll.  (Continuation  of 
this  morning's  sub.jects.) 

4.30  p.m. — Reports  of  Committees. 

THURSDAY,  SEPTEMBER  10th 

9.00  a.(m. —  Ueports  ami   I'MliMished  Business. 

10.00  a.m. — Prof.  Moll.  Demonstration  on  C-ndaver. 
Contagious  and  Infections  Diseases,  and  their  Exciting 
Causes.  Bacteria —  Their  Relations  to  Disease  and 
Changes  in  the  Morbid  Body.  Muscles.  Skin  and  Ner 
vous  System.  Patholog.v.  Disease,  Death,  and  Signs 
of  Death.  Hints  on  Restoring  Bodies,  and  Practical 
Suggestions. 

11.00  a.m. — lOlectioii  of  Oflicers.  (iiMieral  Business. 
Dinner. 

2.00  p.m.— Dr.  .lohn  .McCullough. 

3,00  p.m. — ^Installation  of  Oflicers  by  the  Hetirini,' 
President.     Unfinished  Business. 

.3. .30  p.m. — Lecture  by  Prof.  Moll:  \'isceral  .Vnatoinv 
of  the  Organs  of  the  Chest.  Visceral  .Vnatoniy  of  th. 
.VbdomcMi  and  Pelvis.    Alimentary  Canal. 

(Juestinn  Box. 
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Proct'oJiiUj^s  o{  [\\v  l  onth  .Annual  Convention 
ol  the  \\  ester n  Canada  Funeral  Directors' 
and  Enibalmers'  Association 

Thi'  tenth  aiuiuiil  convi'iit ion  of  tho  Wcstoni  Oanadn 
FuiUTiil  Directors'  aiul  Einlialincrs'  Association,  held 
at  Wiimipeu:  oi»  July  14.  I'l.  ami  lU.  w  m--  (Mllrd  to  order 
ami  formally  opened  hy  President  Alex.  1 '.i-oadt'oot,  of 
Mooso  Jaw.  who  wcleoincd  the  delegates,  and  wished 
them  a  most  enjoyable  and  i>rofitalde  nnM  liii'^-.  i\ev.  J. 
Irvine  Walker  olTered  ih.'  ocai  imi,  and  ( 'onl  ridler 
J.  W.  Cockhiirn,  in  the  al)seiice  of  .Mayoi'  Deacon,  de- 
livered a  very  warm  welcome  to  ilir  visitors,  and  ex- 
tended the  freedom  of  the  city. 

W.  D.  Dunhar,  of  Xapinlwi.  i-esponded  on  belialf 
of  the  delesrates.  and  expressed  extreme  pleasure  at 
the  controller's  gracious  and  In  arty  greeting. 

Rev.  ^fr.  Walker  delivered  a  splendid  address  on 
'"The  INfodern  ?"'uneral  Director. lie  displayed  keen 
sympathy  witii  all  that  stood  loi-  the  uplifting  and 
hetternnM\t  of  all  things  pertaining  to  the  calling  of 
the  undertaker.  He  stood  for  high  ideals,  suggesting 
even  an  academic  course  of  two  years  covering  the  sub- 
ject of  embalming,  sanitation,  and  funeral  conduct.  He 
also  expressed  the  hope  that  in  the  near  future  the 
calling  might  be  raised  to  the  rank  of  a  profession. 
He  diseoiiraged  the  custom  of  Sunday  funerals,  and 
asked  the  assistance  and  co-operation  of  the  delegates 
in  the  discontinuance  of  this  custom.  He  also  depre- 
cated the  practice  of  lavish  display  of  flowers.  The 
address  was  most  keenly  appreciated,  and  on  motion 
of  Jles.srs.  Gardiner  and  Kerr,  a  vote  of  thanks  was 
tendered  Rev.  Mr.  Walker. 

The  president  addressed  the  members  briefly,  touch- 
ing on  the  good  work  done  by  the  association  during 
the  year,  and  suggesting  a  National  Canadian  Asso- 
ciation. 

Secretary's  Report. 

The  report  of  the  Secretary-Treasurer  was  presented, 
p.^  follows : 

To  the  Officers  and  Members  of  the  Western  Canada 
Funeral  Directors'  Association  : 

T  herewith  submit  my  report  as  your  secretary-trea- 
.surer  for  the  year  ending  July  10th,  1914. 

After  our  meeting  last  year  at  Brandon,  I  mailed 
synoptic  reports  on  our  deliberations  to  the  various 
trade  journals,  and  immediately  arranged  for  the  pub- 
lication of  the  ninth  report,  the  first  step  of  which 
being  to  secure  advertisements  from  the  supply  houses 
of  the  trade.  From  this  rpiarter,  as  usual,  we  received 
a  loyal  and  ready  response. 

Diplomas  of  proficiency  were  also  prepared  and  for- 
warded to  all  ap{)licants  fortunate  enough  to  secure 
this  certificate  of  proficiency  furnished  by  our  asso- 
ciation. 

Copies  of  proceedings  were  mailed  to  all  dealers 
handling  funeral  goods,  not  only  in  IManitoba,  but  also 
in  Saskatchewan. 

The  executive  committee  met  in  Winnipeg,  February 
1"^.  to  arrange  details  and  dates  for  this  convention. 
At  this  mfeting  much  optimism  was  exhibited,  and  it 
was  unanimously  decided  to  make  our  tenth  anniver- 
.sary-  the  most  interesting  and  profitable  convention  in 
the  history  of  the  association.  We  feel  proud  of  the 
fact  that  Prof.  W.  P.  Hohensehuh  has  consented  to 
again  appear  before  us  as  lecturer  and  demonstrator. 
We  have  always  considered  him  not  only  as  a  benefactor 
of  undertakers  everywhere,  but  a  friend  of  the  mem- 
bers of  our  association  in  particular,  and  I  am  sure  we 
extend  to  him  our  most  cordial  greetings. 
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During  the  past  year  the  Province  of  Saskatchewan 
has  formed  an  association,  and  a  number  of  our  mem- 
bei's  are  assisting  the  good  work  in  that  province  by 
lending  their  support  to  the  efforts  of  that  organiza- 
tion. While  we  are  sorry  to  lose  a  number  of  our 
Mii'inl)ei-sln|),  i1  is  only  another  indication  of  the  de- 
velopment and  expansion  of  our  fair  Dominion,  and  I 
am  sui'o  we  one  and  ail  extend  to  them  our  heartiest 
best  wishes  for  a  splendid  association,  and  will  be  only 
loo  delighted  to  extend  the  glad  hand  to  any  of  the 
nu'mbers  of  Canada's  baby  association  in  the  Province 
of  Saskatchewan,  and  we  shall  always  feel,  as  their 
parent  organization,  a  warm  and  kindly  interest  in  all 
their  undertakings. 

Treasurer's  Statement. 

Oui-  finances  are  still  in  a  healthy  condition,  of  which 
the  following  is  a  brief  summary: 

RECEIPTS. 

Balance  on  hand,  July  10th,  1913  .  .$  767  16 

Receipts  from  dues   300  00 

Receipts  from  memberships  100  00 

Miscellaneous   112  69 

 $1,279  85 

EXPENDITURE. 

As  per  statement  and  vouchers  at- 
tached $  505  91 

Balance  July  10th,  1914,  N.  C.  Bank    773  94 

■  $1,279  85 

Respectfully  submitted, 

(Signed)  A.  B.  GARDINER, 

Secretary-Treasurer. 
On  motion  of  Messrs.  Kerr  and  Dunbar,  the  secre- 
tary-treasurer's report  wias  referred  to  the  resolution 
committee,  as  also  was  a  letter  from  R.  J.  Campbell, 
suggesting  that  the  name  of  the  association  be  changed 
to  "The  Manitoba  Funeral  Directors'  and  Embalmers' 
Association." 

Communications  Read. 

The  following  letter  was  read  from  J.  C.  A^an  Camp, 
of  Toronto : 

30  Bloor  Street  West, 

Toronto.  Out..  March  30th,  1914. 

Mr.  A.  B.  Gardiner, 

Winnipeg,  Man. : 

Dear  Sir, — You  will  see  by  the  accompanying  letter 
that  A.  J.  H.  Eekardt  has  placed  in  my  hands  1,500 
shares  of  the  Dominion  Manufacturers,  Limited,  to  be 
passed  over  to  your  association.  The  conditions  are 
that  your  association  will  appoint  trustees,  or  a  trustee, 
who  will  take  charge  of  these  shares,  and  hold  them  in 
trust  for  your  association,  to  be  devoted  to  educational 
work,  as  is  being  done  year  by  year.  The  dividends 
only  to  be  used. 

The  trustee,  or  trustees,  to  give  bonds  to  association 
for  the  faithful  performance  of  their  duties.  When  this 
is  done  and  the  name  of  the  trustee  sent  to  me,  I  will 
forward  the  shares. 

May  T  suggest  that  the  president  and  secretary 
should  communicate  with  the  other  members  of  the 
executive,  and  receive  their  consent  to  appoint  the 
trustees?  If.  when  the  association  meets  in  conven- 
tion, they  decide  not  to  accept  the  shares,  they  could 
be  returned :  but,  of  course,  we  would  very  much  regret 
if  they  should  so  determine. 

We  would  appreciate  an  early  reply. 

I  am,  sincerely  yours, 

(Signed)  J.  C.  VAN  CAMP. 
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On  motion  of  Messrs.  Kerr  and  Clark,  this  letter  was 
referred  to  the  resolution  committee. 

Committees  Appointed. 

The  sessional  eoininitlees  were  then  appointed: 

Committee  on  Membership — J.  R.  Burland,  J.  Kerr, 
W.  D.  Dunbar,  W.  T.  Clark,  J.  Thomson. 

Committee  on  Resolutions — W.  D.  Dunbar,  James 
Nicol,  J.  W.  Neill.  R.  Macpherson,  J.  R.  Rurland. 

Committee  on  Examination — J.  Thomson,  J.  Kerr, 
A.  B.  Gardiner.  A.  Broadfoot.  D.  J.  Clark,  Jas.  Nicol. 

Prof.  Hohenschuh,  of  Iowa  City,  was  introduced  and 
delivered  his  opening  address,  which  took  up  the  rest 
of  the  time  that  morning. 

TUESDAY  AFTERNOON,  JULY  14. 

The  afternoon  session  was  opened  by  an  address  by 
Prof.  Hohenschuh  on  "Anatomy  of  the  Organs."  At 
its  conclusion  and  in  the  absence  of  R.  Macpherson,  of 
Brandon,  the  secretary  read  the  following  paper  on 
"How  I  Became  an  Undertaker." 

How  I  Became  an  Undertaker. 

"  'How  I  Became  an  Undertaker'  is  the  subject  I 
selected  from  a  number  of  subjects  submitted  to  me  by 
our  worthy  secretary.  During  all  the  time  I  have  been 
connected  with  the  profession  I  cannot  remember  ever 
having  heard  of  anyone  choosing  the  profession  of 
an  undertaker  because  he  had  an  idea  that  he  would 
like  the  work.  An  aversion  to  death  is,  I  think,  an 
instinct  not  only  in  man  but  in  nearly  all  the  animal 
world.  A  cow  or  a  horse  displays  a  great  deal  of  fear 
at  the  sight  of  a  dead  animal  of  their  own  kind,  and 
1  have  no  doubt  but  that  you  have  noticed  on  many 
occasions  the  great  aversion  some  people  have  to  look- 
ing at  or  touching  any  dead  body. 

"I  think  I  was  no  exception  to  this  myself,  and  until 
I  h;i(l  reached  the  age  of  30  years  I  could  have  counted 
on  one  hand  all  the  bodies  of  dead  people  I  had  seen. 
Among  all  the  daydreams  that  I,  as  a  young  man,  had 
ever  indulged  in,  I  have  no  recollection  of  ever  having 
dreamt  of  being  an  undertaker.  Seven  years  ago  this 
summer  I  went  home  to  Scotland  to  see  my  mother, 
whom  I  had  not  seen  for  26  years,  and  one  of  the  first 
'juestions  she  asked  me  after  our  first  greetings,  was, 
'How  did  you  ever  come  to  be  an  undertaker?' 

"The  year  1886,  the  year  following  the  Riel  Rebel- 
lion, found  a  brother  and  myself  homesteading  in  what 


was  then  known  as  Assiniboia.  This  year  turned  out  to 
be  one  of  the  hottest  and  dryest  that  it  has  ever  been 
my  misfortune  to  encounter.  "When  the  fall  came  and 
I  expected  a  crop,  there  was  no  crop  there.  I  had  to 
make  a  living,  and  my  money  was  all  gone.  I  was 
broke  and  pretty  well  disgusted  of  farming.  So  my 
brother  and  I  sold  everything  that  we  had  left  to  any 
of  our  neighbors  who  were  willing  to  purchase,  and  T 
am  sure  they  all  ought  to  have  jumped  at  the  chance, 
for  very  few  of  them  ever  paid  any  of  those  bills,  and 
I  started  out  to  look  for  a  job. 

"I  landed  back  in  Brandon  in  ]\Iay,  1888  (it  was 
from  this  point  I  had  started  out  to  homestead  in  1882). 
1  got  work,  and  started  as  a  carpenter.  In  the  sam« 
boarding  house  with  myself  was  a  gentleman  well 
known  to  most  of  you.  T  )-efei'  to  D.  IMcKillop,  of  Port- 
age la  Prairie,  one  of  our  past  presidents  of  the  asso- 
ciation. He  was  then  working  for  the  old  firm  of  Wil- 
son &  Smyth,  of  Brandon,  furniture  dealers  and  under- 
takers, lie  was  just  about  to  start  in  business  for  him- 
self at  Rapid  City,  and  Wilson  &  Smyth  were  in  need  of 
a  man  to  take  his  place.  Tie  prevailed  on  me  to  apply 
for  the  position,  which  T  did,  and  was  accepted.  From 
:hat  day  until  the  present  I  have  been  connected  with 
the  same  stock,  a  period  of  26  years. 

Crude  Undertaking. 

"For  the  first  year  I  had  no  connection  with  the  un- 
dertaking. This  was  looked  after  by  an  upholsterer. 
He  was  pretty  well  imbued  with  the  i(l(>a  that  in  order 
to  bring  up  one's  nerves  and  protect  one's  system  it 
was  absolutely  necessary  to  "gin  up"  every  time  he 
had  a  ease.  The  undei'faking  done  was  of  the  crudest 
kind.  Ff,  at  the  tim(>  I  speak  of,  there  was  any  embalm- 
ing ever  done,  it  must  have  been  in  Winnipeg  alone. 
About  a  year  and  a  half  after  starting  with  the  firm 
mentioned  above  our  undertaker  got  drinking  so  badly 
that  his  services  were  anything  but  satisfactory. 
Whether  he  left  or  was  dismissed  I  do  not  know,  but, 
at  any  rate,  they  asked  me  to  take  charge  of  this  part 
of  the  work.  T  did  this  Avith  a  great  deal  of  fear  and 
trembling.  Any  time  now  when  T  am  called  to  attend 
to  a  person  Avho  has  perhai)s  been  dead  for  some  little 
lime  before  1  have  been  called,  and  the  odor  is  any- 
thing but  i)leasant,  it  always  recalls  my  first  experi- 
ences in  the  art. 

"The  fii'st  interment  I  made  at  the  cemetery  was  in  a 
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Xo.  22  casket,  and  T  got  so  flustered  when  we  got  to  the 
cemetery  that  T  buried  the  man  with  his  feet  to  the 
West  and  his  head  to  the  East.  However,  I  doubt  if 
there  was  anyone  but  myself  who  discovered  the  mis- 
take. If  they  did  so.  they  kept  quiet  about  it.  and  so  did 
I.  Two  years  ago  in  order  to  get  a  road  through  an 
old  part  of  the  cemetery  they  had  to  disinter  some  bod- 
ies, and  our  caretaker  said  to  me,  "Do  you  know  we 
found  one  man  buried  with  his  feet  to  the  West?"  T 
at  once  said,  'I  can  tell  you  his  name,'  and  T  was  cor- 
rect. After  over  twenty  years  my  mistake  was  brought 
to  light  again. 

"I  think  it  was  in  the  year  1890  that  I  made  my  first 
attempt  at  embalming  and  shipping  a  case  to  the  East 
with  any  reasonable  expectation  of  its  reaching  its  des- 
tination in  a  fit  state  to  be  viewed  by  friends.  I  pro- 
cured the  assistance  of  a  medical  student,  and  asked 
him  to  lift  the  femoral  artery,  and  I  injected  from  this 
point. 

"What  I  often  wonder  at  now  is  the  amount  of  suc- 
cess we  met  with  in  our  early  efforts  at  the  art  of  em- 
balming, as  we  knew  next  to  nothing  about  the  arterial 
.systems.  Often  in  hunting  for  an  artery  we  were  pre- 
pared to  swear  that  we  had  discovered  something  out 
of  the  common,  and  that  the  artery  we  were  trying  to 
locate  was  minus.  We  made  very  little,  if  any.  atteni[)t 
at  trying  to  withdraw  blood.  Our  first  instructors 
taught  that  the  arteries  were  empty  of  blood  after 
death.  Probably  fortunately  for  oui'selves  quite  a  few 
of  our  first  cases  were  in  this  state,  but  we  soon  began 
to  run  across  cases  in  which  there  was  blood  in  the  ar- 
teries, and  plenty  of  it,  and  it  gave  us  lots  of  trouble. 

"I  have  no  intention  of  following  out  a  history  of  the 
strides  that  have  been  made  in  embalming  since  my 
first  attempt.  Our  association  has  done  a  splendid  woi'k 
in  putting  it  easily  within  the  reach  of  every  uiuler- 
taker  in  Manitoba  to  become  efficient  in  his  business. 
Aside  from  any  monetary  gain  that  may  come  from 
the  practice  of  embalming  T  certainly  would  not  want 
to  be  an  undertaker  uidcss  F  could  care  for  the  dead  in 
a  more  efficient  and  practical  way  than  we  pi-actiscd 
25  years  ago." 

Membership  Committee  Report. 

The  rc|)ort  of  the  membership  committee  was  read 
as  follows : 

"We,  the  members  of  your  membership  committee, 
having  examined  the  applications  presented  to  us,  re- 
comiticnd  the  following  })c  received  into  membership: 

"Associate  -Albci't  Kdwjird  Treasure.  Winnipeg;  C. 
J.  ITentgen,  Winni[)eg;  H.  S.  Towci-.  Winnipeg;  Wesley 
D.  Camobell,  Winni[)eg. 

"Active— A.  J.  Taylor,  Kenora.  Ont.;  D.  Sntherland. 
Canora,  Sask. ;  Albert  F.  F;irrell.  l);inpliin  :  F,  I'.lnnk- 
stin,  Minnedosa. 

"Respect  I'lillv  submitted,  J.  R.  P)urland.  chaii'man  ; 
W.  T).  I)iuib;ir,'j.  Kei-i-.  W.  T.  Chirk.  J.  Thomson." 

President  I'i'oadFoot,  in  a  few  well  chosen  words,  in 
his  own  genial  way  received  tln'  new  nu'mbei-s  into  the 
association. 

Some  discnssion  next  took  place  ;is  to  the  inactivity 
of  the  fiovernment  in  respect  to  the  Fjmhalmers'  Act. 
aiul  a  committee  composed  of  R.  J.  Campbell,  A.  P>. 
Cardincf  and  I).  .1.  Clarl<  was  appointt'd  on  motion  of 
Messrs.  K.ei-r  and  McK;igne.  to  wait  on  the  lioard  of 
TTe;dth  and  see  what  assistance  could  be  secnrcd  in  bet- 
tering conditions  in  general. 

Pi'ol'essor  I foliensclndi  continued  his  leclni'e  on  an- 
atomy. 


WEDNESDAY  MORNING,  JULY  15, 

Professor  Hohenschuh  delivered  a  lecture  on  the  cir- 
culation. 

The  following  paper  on  "The  Conduct  of  the  Country 
Funeral""  was  read  by  Janu'S  .\ieol.  of  Shoal  Lake. 

Conduct  of  the  Country  Funeral. 

Where  you  have  to  go  ten  or  twenty  miles  to  a 
funeral,  always  remember  to  be  on  time.  If  the  roads  are 
bad.  you  must  make  due  allowances  for  that.  Of  course, 
if  you  have  been  out  and  prepai-ed  the  body  you  will 
know  what  to  do.  but  sometimes  it  happens  that  you 
have  not  been  to  the  house  befoi'e  the  day  of  the  funeral 
and  you  will  have  to  make  your  arrangements  then. 
Find  out  from  the  family  their  wishes.  Cet  the  pail 
bearers  together  at  the  door  whei'e  the  casket  is  to  come 
through.  Place  them  in  their  positions.  Put  on  the  arm 
drapes,  give  them  their  gloves  and  tell  them  this  is  their 
position  all  the  way  through.    When  you  come  to  tak- 


"Tlio  Timii  beliind  the  gwn" 
A.  B.  Gahdini:h.  Winnipctr,  n^-clecU'il  Sccy-Treas. 
W.C.F.n.  &  K..\. 

ing  ont  the  casket,  have  tln'  l)e;ircr  at  the  head  assist 
you  in  carrying  il  out.  you  t;ike  the  loot,  then  you  are 
in  the  lead  and  when  the  other  l)earers  taki'  hold  you 
can  go  to  the  hearse. 

in  good  weather  gather  np  the  pall  bearers"  hats  and 
put  them  in  the  rig  they  arc  to  ride  in.  If  the  weather 
is  cold  have  them  keep  th(>ir  hats  on. 

When  you  arc  ready  to  start  havi'  all  the  drivers 
luiow  whei'e  they  are  to  be.  Thi're  is  never  any  need 
for  words,  just  a  little  sign  with  the  hand  is  all  that  is 
needed  .M'ler  tile  casket  is  in  the  hearse  have  il  drive 
ahead  a  little  so  as  to  give  room  for  the  mourners'  car- 
riages. See  that  the  iiKuirners  are  all  com  fort  alile  in 
theii-  carriages,  then  start,  leaving  the  rest  of  th(>  peo- 
ple to  form  ill  the  procession  as  they  wish  by  driving 
slowly  for  a  while  till  all  have  started.  (  I  always  ride 
on  till'  hearse  and  leave  my  hat  there  until  ready  to 
start.) 

At  the  grave  have  your  straps  divided  evenly,  so 
there  will  be  no  trouble  lowering. 

.\  few  words  about  your  personal  appearance,  and  of 
your  hearse.  Have  your  hearse  cl(>an.  Dress  neatly. 
I  la  VI'  your  drivers  dress  respectably.  .Mways  act  like 
a  gentleman  in  your  profession  and  nut  of  it  and  there 
will  l)e  no  tnuible  keeping  your  business. 

Aiioiit  two  years  ago  I  had  been  out  10  miles  with  a 
casket  and  I  was  preparing  a  body.    When  I  came  home 
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in  the  ovening  there  were  some  Galicians  around.  A 
Galieian  Avoman  had  eorae  for  a  coffin  for  her  father, 
who  had  died  tliat  morning,  she  said.  My  wife  sold  the 
eoffin,  had  it  trimmed  and  was  all  ready  Avhen  T  came 
home.  The  next  day  the  doctor  was  called  to  see  the 
old  gentleman  and  made  several  visits  afterwards.  The 
doctor  told  me  they  were  using  the  coffin  for  a  cup- 
board. 

The  morning  session  was  concluded  with  a  lecture 
by  Professor  TTohenscliuh  on  "Arterial  Embalming." 

AFTERNOON  SESSION,  JULY  15. 

The  afternoon  session  was  opened  by  Prof.  Hohen- 
schuh  with  the  continuation  of  the  morning  lecture, 
coupled  with  demonstration  on  the  cadaver. 

J.  Kerr  read  a  paper  on  "Details  of  Funeral  Con- 
duct." 

The  professor  concluded  the  afternoon  with  a  lecture 
on  "Cavity  Embalming." 

During  the  evening  the  delegates  visited  the  exhibi- 
tion as  guests  of  the  local  funeral  supply  houses,  and 
enjoyed  a  most  delightful  evening. 

THURSDAY  MORNING,  JULY  16. 

Prof.  Hohenschuh  opened  with  a  lecture  on  "Blood 
and  Discolorations. '■  after  which  the  resolutions  com- 
mittee reported.  After  discussing  their  report  clause 
by  clause,  the  following  amended  report  was  adopted 
on  motion  of  Messrs.  Dunbar  and  McKillop : 

Resolutions  Report. 

"We,  your  resolutions  committee,  having  considered 
the  correspondence  and  matters  left  to  us  for  our  con- 
sideration, beg  leave  to  report  as  follows: 

"In  reference  to  the  communication  received  from 
J.  C.  Van  Camp  re  granting  stock  of  the  Dominion 
Manufacturers,  Limited,  to  the  number  of  1.500  shares, 
we  are  strongly  of  the  opinion  that  it  should  be  left 
in  the  hands  of  the  executive  for  further  considera- 
tion. 

"Your  committee  would  recommend  that  a  hearty 
vote  of  thanks  be  tendered  to  Controller  Cockburn  for 
his  address  of  welcome,  and  extending  to  the  members 
of  this  association  the  freedom  of  the  City  of  Win- 
nipeg. 

"That  this  association  do  extend  to  the  Rev.  Mr. 
Walker  their  hearty  appreciation  for  his  able  and 
instructive  address  at  the  opening  of  our  meeting. 

"We  furthermore  move  that  congratulations  be  ex- 
fended  to  our  president  for  the  eiithusijistie  ;ind  able 
manner  in  Avhich  he  luis  conducted  the  nffairs  of  this 
association  during  the  past  year. 

"That  this  association  extend  to  our  worthy  secretary, 
Brother  A.  Pi.  Gai'diner,  a  hearty  vote  of  thanks  for 
his  able  and  pi'ofieient  services  during  the  past  year. 

"That  a  resolution  be  passed  thanking  Prof.  W.  IT. 
Iloheiischiiti  for  the  very  able  and  instructive  manner 
in  wliieli  lie  li;is  eondiu-ted  the  leehii'es  jind  demon- 
stration during  oui'  session.  We  feel  that  those  who 
have  heai'd  him  will  carry  away  with  them  instructions 
that  will  be  of  great  assistance  to  them. 

"That  a  vote  of  thanks  be  passed  jo  the  several  cas- 
ket companies  for  I  lie  very  kind  manner  in  whieli  tliey 
entertained  the  meml)e7's  and  their  friends  of  this 
convent  ion. 

"That  a  resolution  be  passed  thanking  all  those  who 
have  made  an  effort  to  make  the  meelings  such  a 
great  success. 

"Resolved,  That    the   linu!  has  arrived   when  Ibis 


association  .should  plan  a  campaign  of  education  among 
the  dealers  who  have  not  affiliated,  and.  therefore,  are 
not  licensed  embalmers. 

"That  influence  .should  be  brought  to  bear  on  the 
medical  health  department  to  have  a  list  of  licensed 
embalmers  sent  to  all  health  officers. 

"That  a  committee  .should  be  appointed  to  have  re- 
presentatives throughout  the  province  in  diflferent  dis- 
tricts to  be  responsible  for  the  directors  who  are  not 
members,  thereby  securing,  if  possible,  every  director 
in  this  province  for  this  association. 

(Signed)  "W.  D.  DUNBAR. 
".TAMES  \TCOL. 
"D.  MeKTLLOP. 
"J.  R.  BURL  AND." 

Funds  All  Right. 

The  auditors'  report  was  presented,  as  follows: 
"We.  your  committee  ap])ointed  to  examine  the  books 
and  vouchers  of  the  secretary-treasurer,  beg  to  report 
that  we  have  examined  same  and  find  them  correct, 
and  we  wish  to  compliment  our  secretaiy-treasurer  on 
the  splendid  way  in  which  the  proceedings  of  this 
association  are  kept. 

"We  find  the  funds  of  the  association  in  good  con- 
dition, with  $778.94  in  the  NortheiMi  Ci-own  Bank. 

"JAMES  NTCOL. 
"JOTTX  W.  NETLL. 

"Auditors." 

On  motion  of  Messrs.  Neill  and  Clark,  tlie  i-eport 
was  adopted. 

Greetings  From  East. 

The  following  letter  was  then  read  by  the  secre- 
tary : 

"37  Olengarrv  ;\venne. 

"Wind.sor.  Out..  July  13.  1914. 

"To  the  Western  Canada  Funeral  Directors'  and  Em- 
balmers' Association  in  CoiiviMition.  Winnipeg: 

"I\Ir.  President  and  Fellow-Members: 

"Although  unable  to  be  present  with  you  in  person, 
T  desire  to  extend  to  you  all  greetings  and  the  sincere 
hope  that  you  have  enjoyed  an  iusti-nctive  and  inter- 
esting series  of  sessions.  In  fact,  it  may  be  taken  as 
an  assured  success,  if  the  presence  of  our  old-tiine 
friend  and  co-workei'.  Pi-of.  TTiihensehuli.  counts  for 
anything. 

"It  would  have  given  me  the  greatest  of  pl(>asure  to 
have  had  the  opportunity  of  ren(>wing  old  acipiaint- 
ances,  and  T  wish  to  tender  to  all  our  association  my 
heartfelt  thaid<s  and  ap|)re('ial ion  of  their  kind  re- 
UKMnbrances  and  expressions  of  good-will  so  kindly 
sent  nu'  through  our  woiMliy  seen^tary. 

"1  trust  the  asso('i;ition  has  advanced  in  metnbers, 
influenee.  and  prestige,  and  is  making  itself  felt  as  a 
power-  in  the  furthei'iug  of  the  professi(Hi  in  Westei-n 
( 'a  inula. 

"Wishing  you  ev(>rv  success  in  your  en(leav(U-s.  and 
airain  thanking  you  for  your  kindness  in  reunMuber- 
ing  m(\ 

"P.elieve  me  to  be.  always,  fralernally. 

(Signed)  "CFO.  B.  P-URCESS;." 

On  motion  of  ^fessrs.  Burland  ami  MeKagne.  the 
seci'etary  was  instructed  to  suitably  acknowledge  thi.s 
kind  remendirance  of  our  convention. 

I'rof.  Hohenschuh  then  addressetl  the  convention  on 


(WNADIAN  FITRNITUHE  WORLD  AND  THR  ITNDRRTA  KKR, 


September,  1914 


Burglar 
Proof  and 
Water 

Tight 


The  St.  Thomas 


Original,  Quick  Closing  End  Vault 


MANUFACTURED  BY 


The  St.  Thomas  MetaUic  Vault  Company,  Limited 

ST.  THOMAS,  ONTARIO 


The  Original 
Patented 
Concentrated 
Fluid 


Patented  Formula 
Stroneest  and  Best 


Essential  Oil  Base,  com- 
bined with  Alcohol,  Glycer- 
ine, Oxidized  Formaldehyde 
and  Boron-Dioxide. 

Aik  otberi  for  their  Formala 


Special  Canadian  Agents 

National  Casket  Co. 

Toronto,  Ont. 
GLOBE  CASKET  CO. 
London,  Ont. 
5EMMENS  &  EVEL  CASKET  CO. 
Hamilton,  Ont. 
GIRARD  &  GODIN 
Three  Riverj,  Que. 
JAS.  S.  ELLIOTT  &  SON 
Prejcott,  Ont. 
CHRISTIE  BROS. 
Amherit,  N.S. 


Larger  Bottle*  filled  up  with  water 


Egyptian  Chemical  Co.  Boston,  U.S.A 


Is  Yours  a  Growing  Store? 


Here  are  ideas  which 
will  help  it  grow  faster. 
Here  are  suggestions  for 
the  young  man  starting 
in  business  in  Northwest 
Canada,  as  well  as  for  the 
dealer  with  an  estab- 
lished trade. 

BUILDING 
A  FURNITURE 
BUSINESS 


is  a  cloth  bound  book  of  205  pages,  every  one  of  which 
contnins  helpful  hints  for  the  furniture  dealer.  Though 
written  in  easy  narrative  style  as  the  story  of  "Bobby 
Burton,  Successful  Furniture  Dealer,"  the  book  is  neither 
fiction,  theory  or  dry  preachment.  The  incidents,  plans 
and  experiences  are  woven  together  from  actual  practice 
in  widely  separated  localities. 

If  your  trade  is  in  a  rut  you  will  find  here  a  suggestion  for  a  new 
sales  plan,  a  new  advertisement  or  something  to  start  people  talking 
about  your  store. 

Every  man  who  is  looking  for  new  ideas  in  furniture  merchandise 
and  methods  will  find  something  worth  while  in  this  book. 

Postpaid,  $1.00. 

The  Commercial  Press,  Ltd. 

Puhlishers  of  The  Canadian  Furniture  World  and  The  Undertaker 


September,  1914 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER 


tOl 


"Demi-Surgery."  giving  in  conclusion  a  fifteen  min- 
utes' talk  on  "Bacteriology  and  Disinfection." 

THURSDAY  AFTERNOON,  JULY  16. 

The  afternoon  session  opened  at  2  p.m..  with  an 
address  by  the  professor  on  "Post  Mortem  Cases." 

The  election  of  officers  resulted  as  follows : 

Hon.  President — A.  Broadfoot,  Moose  Jaw. 

President — W.  D.  Dunbai-.  Napinka. 

First  Vice-President — J.  R.  T'>urland.  Ra|)id  City. 

Second  Vice-President — S.  R.  Rott.  Emerson. 

Secretary-Treasurer — A.  B.  Gardiner,  'y-U  Main 
street,  Winnipeg. 

Sergeant-at-Arms — G.  H.  MeKague,  Saskatoon. 

On  motion  of  Messrs.  Dunbar  and  MeKague.  the 
next  convention  was  settled  on  for  Winnipeg. 

On  motion  of  Messrs.  Dunbar  and  Clark,  the  secre- 
tary was  authorized  to  settle  all  unpaid  accounts,  and 
meet  all  bills  until  the  next  convention. 

The  professor  conchuled  his  talks  by  opening  up  the 
Question  Box.  His  able  answers  proved  very  valuable 
and  instructive  to  all. 

Examinations  were  also  held  for  those  desiring  to 
secure  dif)lomas.  The  examination  committee  later  re- 
ported as  follows : 

We,  the  undersigned  members  of  your  examining 
committee,  having  examined  the  papers  submitted,  beg 
to  advise  the  granting  of  diplomas  of  proficiency  to 
A.  E.  Treasure,  Winnipeg,  and  TI.  Reid.  Selkirk,  they 
having  made  the  required  75  per  cent. 

(Signed)  J.  KERR. 

J.  Tno:\[SON. 
A.  P.ROADKOOT. 
D.  J.  CLARK. 
J.  NrCOL. 
A.  B.  GARDIXKR. 

Convention  ad.journed. 


Saskatchewan's  First  Conventions 

Tlie  officers  chosen  to  look  after  the  interests  of  the 
Saskatchewan  Funer'al  Directors'  aiul  Kmbalmers'  As- 
sociation during  the  coming  year,  wlu)  were  elected  at 
the  fir.st  convention  of  that  body,  held  at  Regiim  on 
July  27-.'{0,  were  as  follows:  Honorai'y  president,  A. 
liroadfoot.  Moose  Jaw;  president.  A.  E.  Young.  Saska- 
toon; first  vice-pi-esident.  (Jeorge  Speei-s,  Regina  ;  sec- 
ond vice-i)resident,  M.  S.  Poppleweli.  Davidson;  ser- 
geant-at-ariiis.  (!.  II.  MeKague,  Saskatoon;  sec^retaiy- 
treasurer,  A.  (,'.  Howard,  Prince  Albert  ;  all  of  them  re- 
elected. 

Saskatoon  was  selected  as  the  place  foi'  holding  the 
second  annual  convention. 

Di'.  M.  iM.  Seymour,  Superintendent  of  Public  Health 
for  Saskatchewan,  was  lai'gely  instrnineiital  in  bringing 
about  tlic  successful  organization  of  this  association, 
and  the  health  aut  lior'il  ies  of  the  province  further  show- 
ed their  interest  in  the  inoveuienl  by  engaging  and  pay- 
ing for  W.  P.  Holieiiscliuh  s  services  as  lecturer  and  de- 
inonst  i-a  t  or  nf  tin-  convention.  P>esi(les  the  |)rofessor 
interesting  papers  were  I'ead  by  James  I\Ic(^uirl.  of 
Moosomin,  on  "Fuiu'ral  Management,"  and  A.  I>.  I'ur 
dy,  on  "A  ('mje  of  Kthics."  in  which  he  l)rought  out 
forcibly  the  necessity  of  tr-eating  a  cheap  funeral  as 
conscientiously  as  an  expensive  oru'.  This,  he  .said,  was 
tile  best  advertising  for  the  funeral  dir-ector. 

The  financial  committi  c  rc|Muli  (|  th.it  the  books  uei'c 
in  good  condition,  and  well  ki'jil  ;inil  llial  lhe\'  showed 
a  balance  of  $108. 


On  Thursda.y  morning  the  examinations  were  held 
and  twelve  out  of  the  thirteen  who  handed  in  papers 
passed  successfully.  Six  of  these  had  a  percentage  over 
90,  and  one  paper,  that  of  H.  F.  MeCallum,  of  Saska- 
toon, was  found  perfect.  In  the  afternoon,  at  the  Clay- 
ton Hotel,  Honorary  President  Broadfoot,  in  behalf  of 
the  association,  presented  Secretary-Treasurer  Howard 
with  a  handsome  gold  watch  as  a  token  of  appreciation 
of  his  persistent  efforts  in  promoting  the  success  of  the 
convention.  To  IMr.  Broadfoot 's  complimentary  address 
Mr.  Howard  responded  gi'atefully.  modestly  asserting, 
however,  that  he  had  not  done  as  much  as  he  might 
have  done. 

The  othei-  successful  candidates  who  passed  their  ex- 
amiiuitions  were  Geo.  BoAvker.  Kegina  :  A.  Ross.  Assini- 
boia  ;  J.  W.  IMcLean,  IMoose  Jaw  ;  W.  E.  Everest,  Yellow 
Grass;  R.  Cantley.  Regina:  V.  H.  Wetnu)re,  Yellow 
Grass;  F.  T.  Dui'ant,  Whitewood;  Rae,  of  Rae  Bros., 
Govan ;  Ross,  of  Ross,&  Luke,  Assiniboia  ;  W.  J.  Nichol, 
Viscount:  P.  IMcKague,  Saskatoon:  Webb,  of  Webb  & 
Salmon.  I^>roadview. 


Alberta  Association's  Convention 

The  eighth  animal  convention  of  the  Alberta  Funeral 
Directors'  Association  was  held  in  Nolan  Hall.  Calgary. 
July  21  to  23,  and  will  undoubtedly  result  in  much  good 
to  the  cause  of  organization  and  co-operation  and  the 
upbuilding  of  the  i)rofession  in  Canada.  W.  P.  Hohen- 
schuh  was  the  lecturer. 

Officers  for  the  ensuing  year  were  elected  as  follows: 
President.  B.  II.  Armstrong.  Calgary;  first  vice-presi- 
dent. R.  C.  Foster.  Calgary;  second  vice-president.  J. 
A.  Reid,  Bantt";  secretary  and  treasx;rer,  H.  G.  Stone, 
Red  Deer;  sergeant-at-arms,  C  W.  Chase,  Strathmore. 
Executive  committee:  ^Ir.  Gooder,  Olds;  Mr.  Connelly, 
Edmonton;  Mr.  J.  Wilson.  Okotoks. 

The  entertainment  committee,  composed  of  B.  II. 
Arm,strong,  chairman;  R.  C.  Foster  and  IMr.  Millard,  all 
of  Calgary,  gave  entertainments  in  the  form  of  card 
parties  at  the  houses  of  Mv.  Armstrong  and  '\\r.  IMillard. 
which  were  much  enjoyed. 


Professional  Notes 

J.  A.  Kenny's  undertaking  establishment  at  Harring- 
ton, \.S.,  was  burned  recently. 

Openings  for  undertakers  are  said  to  exist  in  Sas- 
katchewan at  Grandora  :  in  Ail)erta  at  I^dson.  Iloldeii. 
Mirror,  and  in  liritish  Columbia  at  Xew  llazelton, 
Smithers. 

A.  J.  Beaton  &  Son.  Sydney.  C.B.,  have  thoroughly 
overhauled  their  undertaking  establishment  and  made 
it  up-to-date  in  every  jiarlicular,  having  added  funeral 
|)arlors,  toilet  rooms  and  made  their  morgiu'  most  sani- 
tar.v  and  convenient . 

James  Fioss  &  Son,  New  Glasgow,  .\.S..  recent  h-  add- 
ed an  up-to-date  covered  deliver.v  wagon  to  their  e(|uip- 
meiit.  Thev  have  also  made  many  improvements  about 
their  cslai)lishment.  Thev  have  also  recentlv  as.soeiat- 
ed  with  them  ( '.  F.  Xichols.  who  is  also  throwing  his 
energies  in  the  interests  of  the  firm. 

An  interesting  building  pro.jeet  is  thai  of  the  WesleiMi 
Mausoleum  Company.  Winnipeg,  who  have  obtained 
from  the  v.i\y  of  Calgary  a  cemetery  site  for  the  erec- 
tion of  a  mausoleum  with  a  <'apacit.y  for  (iOO  crypts. 
The  iniildiiig  will  be  of  reinforced  concrete  construc- 
tion with  slone  facings.  The  crypts  will  be  lined  with 
marble. 
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We  Invite  the  Trade  to  Visit  us  at 

The  Prince  George  Hotel 

During  the  Slst  Annual  Convention  of  the 

Canadian  Embalmers  Association 

Toronto,  Sept.  8  to  1 1 

We  shall  have  on  display  at  the  Prince  George,  a  new  CRYSTAL 
CASKhri'  possessing  features  with  which  you  should  be  acquainted. 
Let  us  explain  it  to  you. 

Make  OUR  headquarters  YOUR  headquarters 


CENTRAL  CASKET  COMPANY 


Bridgeburg,  Ont. 

Telephone  126 


RO  r""]  *  •  Canadian  Repra 
.    O.    r  lint     241  Fern  Ave., 

Telephone  Parkdale  3257 


tentative : 
Toronto 


No  Undertaker 
Should  Overlook 


the  fact  that  he  can  make 
a  full  gallon  of  fluid  of 
-tanilard  strengtL  from 
;ioh  sixteen-ounce  bottle 
of  RE-Concentrated  Diox- 
in.  Re-Concentrated  Diox- 
in  costs  no  more  per  bottle 
than  any  standard  concen- 
trated fluid,  but  it  is  twice 
as  strong — in  other  words, 
there  are  twice  as  many 
ounces  of  preservation  in  a 
bottle  of  RE-Coneentrated 
Dioxin  as  there  are  in  any 
bottle  of  merely  concen- 
trated fluid. 

If  economy  were  the  only 
recommendation  for  KE- 
Concentrated  Dioxin,  how- 
ever, we  should  not  urge  it 
upon  our  patrons. 

As  a  matter  of  fact, 
it  is  easy  to  explain 
and  equally  easy  to  demon- 
strate the  fact  that  the 
fluid  thus  produced  gives  a 
far  better  cosmetic  effect 
and  produces  a  far  more 
life-like  body  than  possibly 
could  be  produced  by  any 
raw  formaldehyde  concpn- 
trated  fluid. 


This  is  because  RE-Con- 
centrated Dioxin  has  a 
double  base.  When  diluted 
to  make  a  full  gallon  of 
fluid  to  the  bottle,  its  main 
base  is  peroxide,  with  a 
secondary  base  of  puri- 
fied formaldehyde  (formo- 
chloral). 

Every  funeral  director 
knows  that  peroxide  of  hy- 
drogen is  the  best  bleacher 
known  to  chemical  science. 
Not  everyone  realizes,  how- 
ever, that  peroxide  of  hy- 
drogen has  blood  solvent 
qualities  far  in  excess  of 
any  other  chemical  yet  dis- 
covered which  is  suitable 
for  use  in  embalming  fluid. 

Peroxide  of  iiydrogen  is 
composed  of  two  atoms  of 
oxygen  and  two  atoms  of 
hydrogen.  Since  oxygen  is 
fifteen  times  heavier  than 
hydrogen,  fifteen-sixteenths 
of  the  atomic  weight  of 
peroxide  of  hydrogen, 
therefore,  is  oxygen. 

Every  embalmer  knows 
that  venous  blood  is  much 
darker   in    color,   is  much 


more  sluggish  and  much 
heavier  than  arterial  blood. 

What  is  the  .difference 
between  the  two? 

Arterial  blood  is  merely 
venous  blood,  which  has 
been  purified  in  the  lungs, 
which  has  been  lightened 
in  color  and  rendered  vast- 
ly more  fluid  by  the  oxygen 
which  the  lungs  have  ex- 
tracted from  the  air  we 
breathe. 

Since  fifteen-sixteenths  of 
the  atomic  weight  of  per- 
oxide of  hydrogen  is  oxy- 
gen, it  must  be  apparent, 
therefore,  that  the  oxygen 
in  the  extra  rich  peroxide 
m  Dioxin  has  a  tendency 
to  exercise  the  same  puri- 
fying and  solvent  qualities 
upon  the  dark,  discolored 
venous  blood  after  death  as 
the  oxygen  which  the  lungs 
extract  from  the  air  we 
breathe  has  upon  the 
venous  blood  in  life. 

The  result  is  that  much 
more  blood  can  be  drained 


from  a  body  in  which  RE- 
Concentrated  Dioxin  is  in- 
jected than  is  possible  from 
a  body  in  which  raw  for- 
maldtriiyde  is  used  and  in 
whieli  the  astringent  quali- 
ties of  the  formaldehyde 
have  sealed  up  the  discol- 
ored blood  corpuscles  in  the 
capillaries. 

Putty  color  is  caused  by 
raw  formaldehyde  fluid 
sealing  up  the  discolored 
corpuscles  of  the  blood  in 
the  capillaries.  It  is  in- 
evitable where  raw  formal- 
dehyde fluids  are  used  un- 
less exceeding  care  is  used 
to  drain  blood.  And  even 
then  there  is  great  danger. 

RE-Coneentrated  Dioxin 
is  distinctly  the  most 
modern  and  the  most  scien- 
tific embalming  fluid  on  the 
market,  as  well  as  the  most 
economical.  The  progres- 
sive funeral  director  will 
not  hesitate,  but  will  order 
a  trial  shipment. 


RE-  Concentrated 
DIOXIN 


H.  S.  ECKELS  &  CO. 


1922  Arch  St.,  Philadelphia,  Pa. 
241  Fern  Ave.,  Toronto,  Ont.,  Can. 
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Important  to  Ontario  Embalmers 

The  Ontario  Board  of  Embalmers'  Examiners  met  on 
the  10th.  11th  and  12th  of  August  in  the  Parliament 
Buildings  at  Toronto,  at  which  Secretary  James  Tor- 
ranee  presented  over  160  applications,  which  were  care- 
fully considered  and  passed  upon  by  the  Board. 

Preliminary  preparations  were  made  for  holding  ex- 
aminations on  the  "llth  of  September,  and  the  secretary 
was  instructed  to  send  a  copy  of  the  accompanying  cir- 
cular to  every  undertaker  or  erabalmer,  who  had  not 
complied  with  the  first  circular  sent  out  in  the  early 
part  of  July. 

The  Furniture  World  and  The  Undertaker  is  advised 
to  counsel  all  undertakers  and  embalmers  in  the  pro- 
vince that  it  is  very  important  that  every  embalmer 
wishing  to  secure  a  certificate  of  (|ualification  should 
attend  to  this  matter  before  the  next  meeting  of  the 
board,  which  will  be  on  Wednesday,  September  9th. 

Nearly  800  circulars  wefe  sent  out  in  July  and  less 
than  200  replies  were  returned.  As  the  full  measure  of 
rhe  Act  will  come  into  force  on  October  1,  it  is  essen- 
tial that  every  erabalmer  in  Ontario  be  possessed  either 
of  a  license  or  permit  by  that  date,  also  he  will  incur  a 
jienalty  of  $50  for  any  case  he  luuidles  after  that  date. 

The  following  is  the  circular  sent  out  by  the  board: 

The  Board  of  Examiners. 
Milverton,  Out.,  August  l.'jth,  1914. 

Dear  Sir: 

Early  in  July  I  mailed  you  a  circular  letter,  together 
with  a  list  of  (|uestions  and  form  of  ai)plication,  re- 
(|uesting  that  you  fill  in  the  answers  to  these  (|uestions 
as  well  as  the  a])plication  and  return  to  me  with  the 
necessary  fee  before  August  1st.  Several  of  the  em- 
l)almers  have  complied  with  this  re(iuest,  and  their  ap- 
|)lications  are  now  being  considered  by  the  Board,  but 
up  to  the  present  time  T  have  not  received  yours,  and 
thinking,  perhaps,  you  have  laid  it  aside  or  overlooked 
it,  [  desire  to  I'einind  you  of  the  necessity  of  filling  it  in 
carefully  and  iiuiiling  to  me  at  once,  as  no  person  can 
he  permitted  under  the  Act  to  carry  on  the  business  of 
embalming  without  a  license  oi-  permit  from  the  Pro- 
vincial lioard  of  Examiners,  'i'he  I'oard  ai'c  not  desir- 
ous of  (leiilini;-  harshly  with  any  enihalnier.  and  will  cer- 
tainl.v  (leal  in  ;i  verv  generous  manner  with  those  now 
engaged  in  tin'  business,  hut  you  cannot  ex[)ect  to  get 
;i  liei  tise  if  .you  do  not  suppl.v  the  infornuit  ion  aske<l 
for  ;in(l  foi-ward  .vour  aiiplieation  and  fee. 

I  also  desiri'  tn  infoi-iii  vdii  that  all  those  carr.N'ing  on 
the  business  of  endjahninti-  in  Ontjirio  pi'ior  to  .Ma.v  (illi, 
l!n  t.  ami  wild  iiave  Ihe  neei'ssary  (|ualifi(*a1ions,  will 
be  grunted  a  certificate  oi'  permit,  but  that  all  assistants 
whose  experience  did  not  extend  back  |)i'i()r  to  May  6tli, 
I'M 2,  will  have  to  go  before  Ih  ■  board  for  examination 
bel'oie  I  hey  will  be  entitled  lo  receive  a  certificate  of 
ipialilieat  ion  and  license. 

If  .vou  have  an  assistant,  whose  experience  dates 
back  |)ri()r  to  May  0th.  1912,  ami  who  nui.v  be  desirous 
of  obtaining  a  certificate  of  (|ua  I  ifieat  ion.  have  him 
write  nu'  for  an  appliealion  form  and.  if  the  lioard 
liiMis  him  well  ipialilied,  he  will  receive  his  license  and 

eert  ificate. 

There  appears  lo  be  some  eonliiNion  as  to  the  fees 
.ind,  in  ordi^r  to  make  il  (dear.  I  will  ex|ilain  the  mailer 

fully. 

Isl.  for  Ihose  who  are  engaged  in  Ihe  business  (d' 
endialminii'  and  owned  Ihe  busiin-ss  prior  lo  .Ma.v  (ilh. 
1914,  and  all  ex|)ericnce(l  assistants  engaged  in  the  l)iisi- 
jiess  prioi'  to  May  fitli,  1912,  the  fee  foi-  certificate  of 


qualification  or  permit  ( as  the  Board  may  determine) 
will  be  ten  dollars  ($10). 

2nd.  For  all  assistants  whose  experience  does  not 
date  back  past  May  6th,  1912,  and  all  new  applicants, 
the  fee  will  be  twenty  dollars  ($20). 

These  fees  will  entitle  the  applicants  to  a  certificate 
of  (jualification  and  a  license.  The  certificate  will  be 
nicely  lithographed  and  it  is  expected  the  applicant 
will  have  it  framed  and  displayed  in  his  place  of  busi- 
ness. The  license  will  hold  good  for  one  year,  and  must 
be  renewed  yearly,  the  annual  renewal  fee  will  not 
exceed  $4.  (This  license  is  in  addition  to  the  license  re- 
cpiired  b.y  the  Provincial  Board  of  Health.) 

I  would  also  draw  your  attention  pai-ticularly  to  this 
fact,  that  this  Board  has  been  appointed  by  the  Gov- 
ernment, and  has  no  connection  with  the  Canadian  Em- 
balmers" Association,  and  believe  thai  you  have  receiv- 
ed value  for  an.v  fees  which  .vou  ma.v  have  ])aid  to  that 
association,  but  wish  lo  make  it  clear  that  any  fees 
which  .you  have  paid  to  the  association  have  no  bearing 
whatever  on  the  fee  which  we  now  ask  for  a  provincial 
license.  We  heartily  approve  of  the  work  of  the  asso- 
ciation, and  hope  the  undertakers  of  the  province  will 
lo.vall.v  support  it. 

The  ('anadian  End^almers"  Association  are  conduct- 
ing a  school  on  embahning  this  year  in  the  anatomical 
section  of  the  Toronto  University  building,  commenc- 
ing Tuesda,y,  September  1st,  and  coidinuing  for  one 
week.  The  convention  follows  on  September  8th,  9th 
and  10th.  The  school  will  be  under  the  direction  of 
Pi-of.  Horace  IMoll,  president  Internatioiuil  College  of 
Embalming  and  Sanitation,  Chicago,  111.,  who  will  also 
lecture  and  demonstrate  before  the  convention,  and  T 
would  advise  all  who  purpose  writing  on  the  examina- 
tion to  attend  this  school  and  convention.  The  Cana- 
dian Embalmers'  Association  will  not  conduct  an  ex- 
anunation  of  candidates  this  .vear,  but  the  Govern- 
nuMit  P>oard  of  Examiners  will  conduct  an  ex- 
amination in  the  same  building  in  which  the  convention 
is  held  on  Frida.y,  Septembei-  11th.  commencing  at  9 
o'clock  in  the  morning,  for  all  those  who  wish  to  take 
an  examination  for  tlie  (iovernment  license,  and  T 
would  ask  all  those  who  desii-e  to  take  this  exanunation 
to  wi'ite  me  en(dosing  the  jirescribed  fee  at  as  early  a 
date  as  i)ossil)le. 

Foi'  the  convenience  of  Ihose  who  ma.v  wish  to  see 
me  in  coniu'ction  with  any  matter  |)ertaining  lo  th(> 
I'oard,  I  nui.y  sa.v  thni  I  will  be  at  m.v  temporai'.v  office 
in  the  Parliament  liuildings.  on  Wediu'sday.  Thui'sda.v 
and  i"'rida.v  (d'  c(Hi\cnl  ion  weid<.  and  will  be  pleased  to 
!';ive  you  call. 

Kiiull.v  forward  .vour  application  and  fee  |)romi)t  l.w 
and  oblige.  Yours  trul.v, 

J.XMFS  TOKMJ.WCK,  Serretary. 


Geo.  I>.  Thomson,  son  of  John  Thomson.  well- 
known  funeial  director  of  Fei'gus.  Out.,  has  i)urehased 
the  undertaking  business  of  Thoni.son  &  Morrison,  of 
Fernie.  P>.C.  Anu)ng  the  (duinges  to  be  made  at  once 
by  Mr.  'l'lH)mson  is  llie  ei-eetion  of  a  modern  funeral 
(diapid.  This  eha|)el  will  have  cathedral  arl  slaiiu'd 
glass  windows;  drop  concealed  ligiils  will  also  be  used, 
and  when  (-(Miipleted  it  will  be  oin-  of  tln^  finest  in 
Western  <  'anada. 

T.  A.  Coi-iu'lt,  of  llosmer.  B.C..  lias  decided  to  discon- 
tinue the  uiulerlaking  business.  He  has  sold  his  slock 
of  goods  and  eipiipuuMil  to  (I.  15.  Thomson,  of  l'\'rnie 
B.C. 
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I'wM.  KiiltanC  lukir  Ca  31 

Caimillnii  School  of  ICiiibalininR. .  104 

Vtku.  H.W.  J.ilins  MiuivllU-  Co  4» 

OiilnU  Ctixket  Co   W> 

I'hoiiloy  KtiniitiiroCo  47 

I'hiilr  Cruft  Co  41 

CoUemn  Patent  i^pring  Mnt.  Co.  4S 


1>oiiiIdioii  Cnakot  Co.  !tll 

Dominion  Mfrs..  Liiiiitctt  !)8 


KokeU  &  Co..  II.  S..   ....1(V2 

Riryullitn  Choniicnl  Co  10(i 

RroiIrK  Interior  Wowlwork  Co  42 

Kvol  l"i«ski-t  Co  92 

Kxrolsior  I'Inte  Ulnsi).  88 


Faruuharson  Gifford  Co  21 

KUoiiiimn  Mattrctw  Co  88 


Qale  Sc  Son,  Geo.  38 

01ob«- Wernicke  Co  19 

Gold  Mclal  Furniture  Mfg.  Co.  . .  .50 

Qendron  Wheel  Co  89 

Gibbnrd  Furniture  Co  28 

Griffin  Curled  Hair  Co  54 

H 

Hcspclor  Furn.  Co  44 

Hourd  at  Go.  22 

I 

Ideal  Bedding  Co  56 

Iinperinl  Furniture  Co  20 

Imperial  Hattan  Co   IT 

Ives  Modern  Bedstead  Co  o.b.c. 


Kiiuiol  Itiul  Co..  Limited  29 

Kiu'chlul  Kurniliao  Co  2(i-27 

Kohn.  J.  S:  J  54 


l-<>tfBott  &  Hlutt  Spring  Hod 
l.i.  pert  Tiiblo  Co.,  Goo.  .1  .. 


Co. 


.18 
.ol 


M 


Malcolm  Furniture  Co.,  Andrew  .45 

.Matthews  Hros  .V^ 

Mcafonl  Mfj;.  Co  25 

.MoLafran  Furnitiuo  Co.  Goo.,  o.f.o. 

Montreal  Upholstoring  Co  52 

Muiidoll.  .1.  C,  &  Co  i.r.c. 

Motl'at  Stove  Co  4(; 

N 

N.  A.  HoMl  (  hair  Co  i.f.c. 


Ontario  .Sprinfj  Hod  Iti 

Onward  AI IV.  Co   50 

Oliver  .V-  Son,-;,  J  42 

Orillia  Km  iiiluro  Co  24 


Kobertson,  P.  L..Mf(r.  Co.. 


.  i.b.c 


Shafer,  D.  L.  &  Co  

Slfclc.  .laiMOs.  Limited. 

Sloi'l  Furnishing  Co  

Stratford  Brass  Co  

Stratford  Chair  Co  

Stratford  M  fg.  Co. 


 20 

 89 

 88 

 20 

 15 

23 

St.  Thomas  Metallic  Vault  Co.! '. '.  ioo 
Standard  Bedding  Cp  48 


Texbileathcr  Co   16 


Victoriaville  Bedding  Co  32-33 

Victoriaville  Chair  Co  3(i-37 

Victoriaville  Furniture  Co  34-35 


K 

Knwneer  Mfg.  Co. . 


W 

Wataon  Mfg.  Co.,  .lohn. 

Walter  &  Co.,  B  

Western  Casket  C^o  

Weisglass.  S.,  Limited.  . 
Whitworth  &  Restall. . . 


.52 
.49 


.43 
.89 


'--riiter'«MTT 


!i  Undertahety 


ONTARIO 

Aurora — 

Dunham,  Charles. 

Barrie — 

Smith,  G.  G.  &  Co. 

Brockville  — 

Quirmbach,  Geo.  R.,  16i; 
King  rft. 

Brooklin 

nisney,  R.  S. 

Carapbellford — 
Irwin,  Jamea. 

Campden  — 

Hauael,  Albion. 
Clinton — 

Walker,  Wesley. 

Coboconk — 

Greenley,  A. 
Copper  Cliff — 

Boyd,  W.  C. 
Dtingannon — 

Sproul,  William 
Dutton — 

Schnltz,  B.  L. 
Elmlra — 

Dreisinger,  Chris. 


Fenelon  Falls — 
Deyman,  L.  &  Son. 

Fenwick — 

H.  A.  Metier. 
Fergus — 

Armstrong,  M.  F. 
Thomson,  John  &  Son. 

Fort  William — 

Cameron  &  Co.,  711  Victoria. 
Morris,  A. 

Haileybury — 

Thorpe  Bros. 
Galt^ 

Anrlerson,  .J.  &  Son. 
Hamilton — 

Green  Bros.,  124  King  St.  E. 

Robinson,  .J.  H.  &  Co.,  19-21 
.John  St.  N. 
Hanover — 

Wnnnenberg,  Norman. 
Hastings — 

Howard,  P.  N. 
Hepworth — 

Downs,  E.  J. 
Inwood — 

Lorriman,  E.  S. 
Kemptville — 

McCaughey,  Geo.  A. 


Kenorft — 

Horn  &  Taylor. 
Kingston — 

Corhott,  S.  S. 
Lakefleld — 

lleiiilrcn,  Geo.  G. 
Little  Current — 

Sims,  J.  G. 
Markdale — 

Oliver,  M. 
Newmarket — 

Millard,  .T.  TI. 
North  Augusta — 

Wilson,  J.  R. 
North  Bay — 

St.  Pierre,  E. 

Oakwood — (Mariposa  Station 
G.T.R.)  Wilmot  F.  Webster. 

Ohsweken — 
.lohnson,  F.  L. 

Oshawa — 
Disney  Bros. 
Luke  Bros. 

Ottawa — 

Cli.  R.  Woodburn,  586  Bank 
St.  Tel.  Carling  600  and 
1009. 

Rogers  &  Burney,  283 
Laurier  Ave.  W. 

Petrolia — 

Steadman  Bros. 
Port  Arthur  — 

Collin  Wood,  36  Arthur  St. 
Morris,  A. 

Prescott — 

Rankin,  H.  &  Son. 

Renfrew — 

0  'Connor,  Wm. 

St.  Mary's — 
N.  L.  Brandon. 

St.  Thomas — 

Williams,  P.  R.  &  Sons,  519 
Talbot  St. 
Seaforth,  Ont. 
W.  T.  Box  &  Co. 

Scotland — 

Vaughan,  Jos.  H.  M. 

Sudbury — 
Henry,  J.  G. 

Toronto — 

Cobbledick,    N.    B.,  2068 
Queen  St.  East  and  1508 
Danforth     Ave.  Private 
Ambulance. 
Stone,  Daniel  (formerly  H. 
Stone  &  Son),  525  Sher- 
houriie  St. 
Vancamp,  J.  C,  30  Bloor  St. 
West. 
Waterloo — 

Klipper  Undertaking  Co. 
Welland— 

Sutherland,  G.  W. 
Woodstock — 

Meadows,  T.  &  Sons. 
Mack,  Paul. 

QUEBEC 

Buckingham — 
Paquet,  Jos. 


Cowansville — 

Jiidson,  M.  B. 

Montreal — 

Tees  &  Co.,  912  St.  Catherine 

St.  West. 

St.  Hyacinthe — 

Cad6rette,  Mongeau  &Leary. 
St.  Laurent — 

Gougoon,  .los. 

NEW  BRUNSWICK 

Petitcodiac — 

.Jonah,  D.  Allison. 
Woodstock — 

Van  Wart,  Jacob. 

NOVA  SCOTIA 
I'errona — 

Fraser,  D.  &  Co. 
Halifax — 

Snow  &  Co.,  90  Argyle  St. 
Sydney,  C.B. — 

Beaton,  A.  J.  &  Son,  374-384 
George  St. 

MANITOBA 

Brandon — 

Campbell  &  Campbell. 

Vincent  &  McPherson. 
Souris — 

McCulloch,  Wm. 
Swan  River — 

Paull,  Geo. 
Winnipeg — 

Bardal,  A.  S.,  834  Sherbrooke 

Thompson,  J.  C,  501  Main 

Clark-Leatherdale  Co.,  Ltd., 
232  Kennedy  St. 

SASKATCHEWAN 

GuU  Lake- 
Morrow,  Fred.  A. 
Saskatoon — 

Young,  A.  E. 
Kamsack — 

Russell,  G.  E.  I. 
Lanigan — 

Robertson,  Wm. 
Moose  Jaw — 

The  Bellamy  Co. 

Broadfoot  Bros. 
Rush  Lake — 

Friesen,  John  M. 

Prince  Albert — 

Howard,  A.  G. 

fladley,  C.  L. 
Regina — 

Speers,  George. 
Semans — 

Hay  garth,  Jas. 
WelW3m — 

Leavens,  Merritt. 
Wolseley  — 

Barber,  B. 

ALBERTA 

Calgary — 

Graham  &  Buseomb,  611 
Centre  St. 
Castor — 

Winter,  W.  G. 

BRITISH  COLUMBIA 
Hosmer — 

Cornett,  T.  A. 
Victoria — 

Hana  &  Thompson,  827  Pan- 
dora Ave. 


Canadian  School  of  Embalming 

Instruction  in   Practical   Embalming'  and  Funeral  DirectinS 
PREPARATION  FOR  EXAMINATIONS 

ENTER  AT  ANY  TIME 

R.  U.  STONE  32  Carlton  Street 

Principal  Toronto 


September,  1914 
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ROBERTSON 


SOCKET 
HEAD 


Wood  Screws 


See 
That 
Square 
Hole 


P«t.  Feb.  2,  1909 


THIS  IS  A  REAL  WOOD  SCREW 

It  is  driven  by  a  simple  square  bit,  and  is  the  only  one  of  its  type  on 
the  market. 

Driver  fits  snu{,'ly  into  the  square  hole  and  positively  cannot  slip 
and  cut  the  fingers,  or  disfigure  costly  furniture  or  woodwork.  It  is 
driven  with  less  exertion.  No  ragged  slots  after  driving.  Saves  time, 
labor,  money  and  material.     We  make  the  drivers  in  all  suitable  stvles. 

Drivers  sent  free  UDilh  first  order.     Write  jor  catalogue  and  prices. 

P.  L.  Robertson  Mfg.  Co.,  Limited 

We  aUo  manufacture  Wire  Nails,  Rivets,  Wire  and  Washers 


MILTON 


ONTARIO 


For  Every  Furniture  Man 


A  Helpful,  Thoroughly 
Practical  Book,  Written 
by  an  Authority— 

HOW  TO  KNOW 
PERIOD  STYLES 
IN  FURNITURE 

150  Pa!>es       317  Illustrations 

Price,  $1.50 


Designers  will  find  illustrations  of  the  work  of  cele- 
brated designers  of  history.  Examples  are  taken  from 
th(!  recognized  collections  and  museums  of  the  world, 
liuyers  -The  book  is  arranged  for  easy  reference  with 
theflistinguishing  features  of  each  jjeriod  clearly  shown. 
Salesmen  The  information  in  "How  to  Know  Period 
Styles"  will  enable  you  to  talk  authoritatively  on 
the  subject. 

Students  The  confusing  element  has  been  eliminated, 
but  all  necessary  information  is  included. 

Sr7i(l  uH  ft.ao,  Kirp  the  hook  10  dnvK,  and  if  it  inti't  worth  the 
price,  n  lurn  it  and  uet  your  vioneji  hack. 

The  Commercial  Press 

I'ubli.shvrs  Tlii'  Ciiniidi.in  l  iirniliiri'  \N()rlil  and  Tlii'  I  ndertaker 
32  C  olborne  Sfrert,  Toronto 


Short  Reach  Clamp 

For  Drawer  and  Tabli-  Tops 


Colt's  Quick  Acling  Clamps 


Ath  for  Calalogum  No.  ISO 


Batavia  Clamp  Company 

147  Center  Street.  Batavia,  N.Y.,  U.S.A. 
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NlVES= 

"Regal"  Beds 

and  IVES  right,  regal  SERVICE 

form  an  unbeatable  combination,  standing 
out  pre-eminently  the  best  in  Canada 


Ives  Modern  Bedstead  Co.,  Limited 

Montreal  Cornwall  Winnipeg 


Vol.  4    No.  10 


OCTOBER,  1914 


FurnitureWorld 


Published  by  the  Commercial  Press,  Limited,  32  Colborne  Street,  Toronto 

IVho  also  Publish  :  The  Retail  Grocer  and  Provisioner,   The  Retail  Druggist,  Canadian  Hardware  Journal,  Canadian  Manufacturer, 
Canadian  Builder  and  Carpenter,   The  Canadian  Clay-lVorl^er,  Motoring  and  Motor  Trade,  Good  Roads  of  Canada, 
The  Railway  Journal  of  Canada,   The  Canadian  Nurse. 


No  Let-up  in  "Stratford  Chair" 
Progressiveness 

OTRATFORD  Chairs  have,  for  years,  been  made  as  well  as  brains  and 
*^  painstaking  effort  could  make  them.  They  are  the  same  to-day,  with 
greater  variety,  and  more  artistic  beauty  in  designing.  They  will  be 
the  same  in  selling  value  years  from  now,  and  will  continue  to  sell  and 
make    good    profits    for   dealers    who   retain    the    progressive  spirit. 

"Energize'  your  business  this  season  by  stocking  more  "Stratford"  Chairs. 


Made  in 
Stratford,  Ont. 
the  Furniture 
City. 


The  Stratford 
Chair  Co. 

Limited 


CWADI  W  I'l  Iv'MTl  in'.  WOIJl.I)  AND  TWh]  I'XDKRTAKER 
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Mr.  Furniture  Dealer : 

Are  you  making  the  most  of  your  opportunity  of  sell- 
ing the  householders  the  indoor  furniture  they  now  need  ? 

NOW  is  the  time  to  feature  Living  Room  Furniture. 
WE  HAVE  IT,  in  either  standard  Mission  designs,  or 
the  newer  Jacobean,  in  cheap  and  higher-priced  grades. 
Besides  this  is  our  regular  line  of  fancy  chairs  and  rockers, 
couches,  davenports  and  novelties. 

Write  for  illustrations  and  prices.  We  lend  electro 
cuts  free  of  charge,  with  descriptive  matter,  for  advertising. 

JOHN  C.  MUNDELL  &  CO.,  Limited 

Elora,  Ontario 


Stand  by  the  Red  Cross 

Antiseptic  Line 

The  bedding  that  is  doing  so  much 

for  the  comfort  of  those  Canadians  who  are 
still  enjoying  the  privilege  of  their  homes. 


The  Antiseptic  Bedding  Company 

187-189  Parliament  St.,  Toronto,  Ontario 


October,  1914 
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We  are  featuring  many  new 
designs  in  the  Jacobean  period 
this  season.   Write  for  particulars. 


New  Fall  Patterns 


" — and  so  she  bought 
that  McLagan  design.'' 

a  good  sale  is 
possible  and  McLagan 
ideas  often  start  that  process  of 
thought  the  sterhng  quahties  of 
such  pieces  as  these  are  bound 
to  tell  in  the  final  summing-up. 

Let  them  look  for  new  sales  from 
your  Show  Windows  this  Fall. 

Geo.  McLagan  Furniture  Co. 

Limited 

Stratford  Ontario 
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Ontario"  Beds  are  Staple  Sellers 

"^1  lis  sturdy  design  em- 
bodies plenty  ol  quiet, 
lasting  style,  richness  ol 
appearance  and  excellent 
value  for  the  money — that 
"Ontario"  quality  which 
makes  the  line  so  popular 
everywhere. 

No.  1038  Illustrated.  Pillars. 
2':  inches;  liollom  tod,  2  inches: 
fillers,  2  inches;  head,  58  inches; 
fool.  37  inches.  .A  very  massive 
ornamental  brats  bed.  Sizes  made: 
3  (i..  3  It.  6  in..  4  ft..  4  fi.  6  in. 

All  Ontario  Beds  are  lacquered  by 
a  new  process  which  ensures  a 
permanent  finish. 

The  Ontario  Spring  Bed  &  Mattress  Company,  Limited 

LONDON  The  Largest  Bedd  ing  House  in  Canada  ONTARIO 


m  J  •  Why  buy  Duofolds  and  Re- 

|\/|  ^%    1  I        0%  ^%  r>  #>      volving    Davenports   in  the 

iYiclQ6    in    V^CLIiClQcl  U„,.edS.a.eswhe„youco„ld 

buy  trie  same  goods  from  us, 

manufactured  in  Canada,  for  the  same  prices.  Our  new  line  of  Duofolds  consists  of  40  different  designs 
and  also  1  0  new  Duofold  Suites,  with  chairs  to  match.  Our  goods  are  guaranteed.  They  also  have 
a  much  more  superior  finish  than  the  goods  from  the  United  States. 

We  are  manufacturing  Duofolds  from  $19.50  up  to  $50.00 


Frame  ;  Quartered 
Cut  Oak  or  Mahog- 
any 


Finish;  P.O.  Golden  or 
Mahogany,  RUBBED 
and  POLISHED 


The  Montreal  Upholstering  Co.  cuLslfe^t  Montreal,  Can. 
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Canada's  Only  'imperial  '  Battery 

of  Original  Designs  in  Rattan  Furniture 


Elegance,  strength,  light- 
ness of  weight,  durability 
and  economy  make  Im- 
perial Rattan  Furniture 
adaptable  for  use  at  any 
time  or  place,  in  perfect 
harmony  with  any  furn- 
ishings or  color  scheme. 


The  demand  for  furni- 
ture that  possesses  all 
the  desirable  features  in 
appearance  and  quality, 
with  lowness  in  price, 
will  be  particularly  pro- 
nounced this  Fall.  Try 
out  the  "imperial"  Line. 


i 


See  that 
it's  made 
in  Stratford 


Imperial  Rattan  Company,  Limited 


Stratford 


Ontario 
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Here's  a  Bed  Spring 
that  WiU  Not  Sag 

1  lie  stutlv  c)l  ihe  spring  construc- 
tion slunvn  below  will  explain  why 
L.  cS:  P.  Springs  will  not  sag. 
There  IS  no  side  pull— -no  strain 
to  w  ear  out  the  wire.  The  resis- 
tance IS  natural,  up  and  down,  and 
the  weight  is  supported  where  it 
It  rests  without  affecting  the  entire 
spring. 

Leggett  &  Piatt 
Single  Cone  Bed  Springs 

have  a  pliable  mattress  surface 
which  IS  obtained  by  our  method 
of  fastening  at  the  bottom  of  each 
coil.  This  is  fully  covered  by 
patents. 

Get   our  prices  and  stock  this  re- 
liable and  profitable  line. 

The  Leggett  &  Piatt 
Spring  Bed  Co.,  Limited 


Ontario 


This  Mantel  is 
Really  Inexpensive 

r^ONSIDER  this  from  a  sales 
^  standpoint,  Mr.  Dealer  : 

Elmira  Electric  Grate  Mantels  are 
all  ready  to  set  up  and  connect  with 
the  wiring  in  the  room.  They  are 
handsome  in  appearance  and  are 
constructed  as  coal  fuel  mantels,  but 
do  not  require  a  chimney  or  tiling. 
The  user  saves  this  initial  expense 
and  again  saves  on  the  low  cost  of 
electric  power.  You'll  like  the 
"Elmira"  proposition  when  you 
know  the  details.  May  we  send 
them? 

We  also  manufacture  Tables, 
Office  Furniture,  Bookcases, 
and  Special  Goods  in  Oak, 
Mahogany  and  Birch. 

Elmira  Interior  Woodwork 
Co.,  Limited 

Elmira  -  Ontario 
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The  Renewed  Interest  in  the  Home 
Surroundings,  is  Your  Globe- 
Wernicke  Opportunity 


ALL  the  folks  are  back  from  their 
vacation.     With  the  long  evenings 
and  a  cheerful  fire  burning,  most 
people  will  spend  their  "  after  suppers " 
reading  and  enjoying  home  comforts. 

Certainly  no  better  time  to  demonstrate 
the  utility,  adaptability  and  beauty  of 
Globe- Wernicke  Sectional  Bookcases. 


A  window  display  of  two  or  three  com- 
binations of  this  world-known  make  now, 
should  greatly  increase  your  Fall  and 
Holid  ay  trade. 

You'll  like  the  Globe- Wernicke  proposi- 
tion all  through. 

Just  ask  for  a  copy  of  our  well  illustrated 
catalog  and  get  busy. 


1/  fi'i 


3ht  9lob«-*Vcrnickc  QoXfi). 
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None  better  made! 
None  easier  to  sell! 
None  surer  to  satisfy! 


'^HAT'S  the  experience  of 
hundreds  of  'GALE'  cus- 
tomers in  all  parts  of  Canada. 

yHAT'S  why  the 'GALE' 

business  continues  to  grow 
year  after  year. 

'GALE'  goods  are  always  a 
'good  buy.'  Write  for  our 
catalogue  and  newest  designs. 

GEO.  GALE  &  SONS 

LIMITED 

Waterville,  Quebec 

Montreal  Toronto  Winnipeg 


GUARANTEED 


WATERVILLE, QUE. 


GUARANTEED 


WArEI?VILLE;QUEi 


Iron  and  Brass 

Bedsteads 
Institution  Beds 


Cribs  and  Cots 
Steel  Couches 
and  Davenports 


WATERVILLE. QUE. 


DIXIE 

NoTuft  Mattress 
Kapok  Mattress 


Astoria 
Box  Spring  and 
Other  Specialties 


GUARANTEED 


WATERVILLE  .QUE. 


The  Cuban  Spring 
Iron  Frame  Springs 

O     •       1    O  * 
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THE  weak  points  in  most  Davenport  Beds  are -  in 
the  mechanical  features  and  the  upholstering. 
Not  so  with  the  "  F-G.  "  Line.  The  spring  and 
mattress  turn  out  with  one  motion  no  tugging  or 
heavy  lifting,  no  sharp  sag  in  the  middle  of  the 
mattress  the  bed  is  soft  and  restful  at  night,  and 
converts  into  the  most  inviting  davenport  for  use 
during  the  day. 

Every  "F-G."  Davenport  Bed  is  scientifically  uphol- 
stered. We  employ  materials  and  workmanship  that 
ensure  a  finished  product  of  exceptional  wearing  powers. 

We  specialize  on  Davenport  Beds, 
Couches,  and  Living-room  Furniture 

IVhen  ordering  Davciiporl  Beds  from  Stratford,  Remember  to  order  "h-C>. 


The  Farquharson - Gifford  Co.,  Limited 

Stratford  Ontario 
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Textileather 

looks  likt  real  leather  and 
i^ives  better  service 
than   any  other 
furniture  cov- 


ering  m  ade 


\vV^^^^^^     We'll  Send 

You  Samples 

Judge  Textileather  first  hand. 
A  card  will  bring  you  liberal  sam- 
ples of  this  tough,  nchly-grained  artifi- 
cial leather.    Send  it  to-day. 

Textileather  Co.,  212  Fifth  Ave.,  New  York 


Write  Direct,  or  to     Frank  Schmidt 


Berlin,  Ontario 


Quality  and 
Exclusiveness  in  Brass 
Furniture  Trimmings 

ORDER  "Stratford"  Brass  Trini- 
mintfs  because  they  are  absolutely 
exclusive  in  clesi<fn. 

Because  we  carry  a  lar^e  range  of 
period  and  modern  effects  for  immediate 
delivery. 

Because  the  prices  are  always  consistent. 
Because  we  stock,  or  can  make  to  order, 
anything  you  require. 

Wrilt  for  Particulars 

The  Stratford  Brass  Co. 

Limited 
Stratford       -  Ontario 


The  Four  Aces  in 
Folding  Card  Tables 

are  held  by  the 

"Peerless" 

1.  Lightness  of  weight  and  ease  of  handling. 

2.  Small  space  required  when  folded —twelve  folded 

occupy  the  same  space  as  one  standing. 

3.  Great  strength  and  durability  and  fii.ished  appear- 

ance. 

4.  The  lowe»t  piice  for  the  best  quality. 

5.  Stock  up  now  for  the  card  playing  season.  Order 

shipped  immediately. 

Hourd  &  Co.,  Limited 


Wholesale  Furniture  Manufacturers 


October,  1014 
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Most  Used  Portable  Seating  in  Canada 

The  Stratford  Make  ' 


Willi  such  a  reputation  be- 
hind this  line,  many  dealers 
lind  it  an  easy  matter  to 
obtain  contracts  for  the  furnish- 
ing of  Portable  Seating  for  various 
institutions  in  their  towns,  many 
sales  bringing  upwards  of  $100 
net  profit. 

Write  to-day  and  let  us  tell  you 
how  l-"urniture  Dealers  are  get- 
ting this  profitable  business. 


Stratford  Manufacturing  Co.,  Limited 


Genuine  Tennessee  Cedar    Moth  Proof 


A good  moth-proof  Cedar  Chest 
IS  a  very  practical  convenience 
one  that  every  family  should  possess.  A 
Shafer  design  displayed  in  the  show 
window  with  a  card  explaining  its  advan- 
tages, usually  results  in  profitable  sales. 

Prices  for  the  asking 

D.  L.  Shafer  &  Co. 


St.  Thomas 


Ontario 


|F  you  know  a   Furniture  Dealer  or  Funeral 

Director  in  Canada  who  is  not  receiving  ihe  Canadian 
Furniture  World  and  The  Undertaker  as  a  subscriber  you 

will  favor  the  puhlisliers  by  sending  the  address  to  32  Colborne  St.,  Toronto. 
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The  Kindel  Bed  Company 

Toronto  Ontario 


Making  Trade  for  You 


With  the  six  big  magazines  shown  above 
working  in  conjunction  with  our  news- 
paper ads,  window  cards  and  other  store 
helps  to  convince  folks  of  the  superiority 
of  the  Kindel  Kind,  you  have  the  biggest 
and  best  campaign  m  the  country  making 
sales  for  you    if   you  carry  the  Kindel. 


Do 


you 


Durable  and  Well  Finished  Stools 
at  Very  Low  Prices 


We  manufacture  a  large  range 
of  Stools  for  office  and  shop 
use  which  you  can  back  to 
the  limit.  The  designs  are 
practical  and  the  workman- 
ship thoroughly  reliable. 

No.  F.  1270,  Revolving 
Stool,  IS  made  in  oak,  either 
in  fumed  or  golden  finish. 

No.  92  B.  is  made  in  hard- 
wood, golden  finish. 

Write  for  our  attractive 
prices. 


No.  92  B. 


The  North  American  Bent  Chair  Co.,  Limited 


Owen  Sound,  Ontario 


October,  1914 
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The  Most  Salable  of 

Fall  and  Holiday  Goods 


Prices  gladly  sent  on 
request 


'T'HE  best  of  the  less  expensive 
lines  of  Furniture— those  that 
pass  the  final  quality  tests — will  be 
by  far  the  biggest  sellers  this  season. 

This  condition  will  accentuate  the 
demand  for  Meaford  goods — the 
line  that  breaks  sales  records  every 
season  despite  the  times. 

When  a  customer  sizes  up  a  piece 
of  Meaford  Surface  Oak  or  Surface 
Mahogany,  the  exquisite  graining, 
rich  tone,  non-crackable  and  non- 
chippable  finish  are  the  factors  that 
invariably  close  the  sale. 

We  are  featuring  for  this  month, 
many  new  designs  -in  Music  Cabi- 
nets, Desl^s  and  Bookcases,  jardi- 
niere Stands,  Pedestals,  Centre 
Tables,  Bool^rack,s,  Smol^ing  Sets, 
Etc.,  Etc. 


The  Meaford  Manufacturing  Company,  Limited 


Meaford,  Ontario 


r.WAiM.w  I'l  K'xiTrK'h:  woi.'ld  axd  Till-:  i'xdkimwkkr 
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Baetz  Brothers  and  Company 


BERLIN 


ONTARIO 


"Adam  Brothers"  Period 

Drawing  Room 
Suite 


Made  of  solid  Cuban  Mahog- 
any, finished  in  old  English 
brown  mahogany. 

Other  suites  in  Elizabethan 
and  Chippendale  periods. 


Makers  of  Diners,  Bed  Room  Chairs,  Parlor  Suites,  Living 
Room  Suites  and  English  Bungalow  Furniture 


Price  Reduced 

Electric  Vacuum  Cleaner 


The  same  high  quality — 
the  same  guarantee — the 
same  S45.00  Machine  now 


$39.50 

Price  Winnipeg  and  West  $44.50 

Canadian  housewiv.-s  showed  their  unstinted  ap- 
preciation of  the  Eureka  during-  the  past  year  by 
increasinjf  our  sales  quite  beyond  our  expecta- 
tions. Dealers  everywhere  met  with  the  g-reatest 
success. 

With  a  reduction  of  $5. .50  in  the  retail  price, 
made  possible  by  our  increased  production,  the 
Eureka  is  now  way  beyond  competition  as  a 
profit-maker. 

Write  for  our  trade  offer 

Onward  Manufacturing  Company 

Berlin,  Ontario 


"COLLERAN'S" 

= ALL-STEEL  LINE= 


The  Line  of  Better  Profit 

Colleran  Spring  Mattressss  are  more  than  a  Bed 
"  Spring,  "  they  perform  half  the  service  of  the 
mattress  also.  A  demonstration  of  the  CollTan 
invariably  makes  the  sale.  Why  not  ihow  them 
on  your  floor,  Mr.  Dealer  ? 

Write  for  prices.      Electros  furnished  dealers  free 

Colleran  Patent  Spring  Mattress  Co. 

TORONTO,  ONT. 


October,  1914 
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Another  New  One 

Never  before  have  we  had  such  a  large  number  of  new  patterns  for 
the  Fall  trade,  and  almost  without  exception  suggested  or  selected  by 
our  travellers — the  men  who  have  to  sell  them — they  are  surely  what 
you  want. 

No.  615  is  a  Winner 

We  have  selected  this  dresser  to  show  you,  because  it  is  big,  bold, 
handsome  and  low  priced  —  made  entirely  of  plain  oak  good 
Knechtel  ()uality  of  construction  throughout.  The  case  measures 
42  X  2  1  inches  and  the  mirror  30  x  24  inches.  List  |)rice.  golden 
varnish  or  fumed  finish,  $44.25;  polish  finish,  $47.25.  Chiffonier, 
dressing  table  and  commode  to  match. 

The  Knechtel  Furniture  Co.,  limited 

HANOVER  ONTARIO 
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A  Good  Display 

of 

Victoriaville  Upholstered  Furniture 


in  your  windows  will  attract 
customers    to    your  store 


r 


m4 


Our  designs  are  so  neat  and  at- 
tractive that  they  attract  attention 
wherever  they  are  displayed. 

Comfort,  This  is  another  very 

important  factor  in  upholstered  furniture 
and  we  have  not  forgotten  this  m  making 
up  our  designs.  Our  prices  are  very 
reasonable  and  enable  our  customers  to 
make  a  good  profit  on  our  furniture. 

Write  for  further  information  and  prices 


The  Victoriaville  Bedding  Company 


Victoriaville 
Que. 


Limited 


October.  1914 
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More  Chair  Comfort 
and  More  Sales— 

REX-RECLINER  and 
REST-FEST  Chairs  have  a 
positive  effect  in  creating  new 
sales  among  the  friends  of  those 
who  already  enjoy  the  comforts  of 
these  better  made  chairs.  The 
original  mechanical  features,  the 
body  conforming  construction  and 


•II 


This  Rest-Fest  Chair  Jils  the  body  at  eoerv  angle.  A 
slight  pressure  on  the  floor  instanllv  puis  the  occupant  in  a  re- 
clining position  with  all  parts  of  the  Icdy  ei'en/^  suppotted. 
The  price  is  verp  reasonable.     H'rite  /or  details. 


the  soft,  serviceable  upholstering  make  an  appeal  that  cannot  be  resisted. 
Every  Chair  Craft  sale  is  a  boost  for  future  business. 


Our  New  Sales  Plan 

Our  new  sales  plan  includes  news- 
paper ads.,  consumer  booklets,  in- 
terest compelling  window  trims, 
demonstration  cards,  handsome 
window  posters. 

Why  not  get  in  on  this  profitable 
business  at  once  } 


CATALOG  ON  REQUFST 


The 


No  mechanism  to  gel  out  of  order  in  this  Rex-Recliner  Chair. 
(Hoes  solid  comfort  for  Dears  and  years.  hoot  rest  is  cleverly  con- 
cealed and  slides  out  the  moment  you  wish  to  use  It.  Made  in  all 
styles,  all  grades  of  upholstering,  nil  prices. 


Chair  Craft  Company 


Traverse  City 


Michigan 
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^oods  that  help  to  create  a  demand 

and  make  easy  sales.  One  of  the  latest 

Lippert  designs  in  new  den  and  livmgroom  furniture. 

^  ou  will  make  a  good  investment  by  ordering  now  and  having  some 
of  these  leaders  on  your  floor  for  the  fall  trade.    They  are  repeaters. 


The  Lippert  Furniture  Company,  Limited 

Berlin  -  Ontario 


October,  1914 
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Here^s  one  for  war-times ! 


List 

$34.00 


Made  in  all  sizes.  Weight, 
Crated,  125  lbs. 


No.  878.  Pillars  2",  Top 
Rod,  Sq.  I  '4',  Height  of 
Head  58",  Fillers  J',  Cross 
Rod  I",  Height  of  Foot  34" 


You  must  buy 
more  carefully  in  war-time 

I  'HE  secret  of  retail  success  when  things  are  disturbed  by 
^    war  or  unusual  conditions  of  any  kind,  is  in  buying 
carefully.    You  want  goods  that  will  sell  quickly  popular 

goods  that  you  can  sell  at  reasonable  prices  with  good  profit  to  yourself. 
And  you  must  be  more  careful  than  ever  in  your  buying,  because  competi- 
tion gets  keener  in  such  times  and  customers  are  not  so  easily  satisfied. 

We  help  our  customers  to  buy  carefully  by 
offering  them  the  biggest  range  of  brass  bed- 
steads made  by  any  manufacturer  in  Canada 

No  matter  what  styles  of  bed  your  customers  prefer,  you  can  satisfy  every 
one  of  them  from  the  big  now  Weisglass  Catalogue  and  from  it  you  can 
select  a  stock  assortment  that  will  put  you  ahead  of  all  cOiTipetilion,  mail- 
order or  local. 

On  all  beds  we  place  our  Special  Guarantee 

S.  Weisglass  Limited 

Head  Office  :  Montreal 

Manufacturer*  of  Weisglais  Acid-proof  Brans  Bedsteads,  SprinK*.  Couches,  Mattresses  and  Specialties 
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THE  "GOLD  MEDAL "  LINE 


IMKtl.  lOKS  : 
NX   J  M.NIL  RI  R^  . 
f*(rth.tcnt  and  Oeneral  Maaagrt 

W  R.  DAim 

G  C  EMMtRSON 

H  B.  SHORTT.  S«iri«,y 

G.  HUGHES.  Am  M.n.gr, 


Our  factories  are  all  running  and  we 
are  prepared  to  make  prompt  ship- 
ments in  all  departments  — 


FACTORIES  : 

MONTREAL  FACTORY 

C.  A.  Hart,  Vice-Prel. 
and  Mgr. 

WINNIPEG  FACTORY 

W.  J.  Rimmington,  Mgr. 

UXBRIDGE  FACTORY 

Geo.  Wilson,  Gen.  Supt. 


STEEL  SLIDING  COUCH 


No.  694.- ROCKER 


Davenports  and  Divanettes 


Upholstered  Furniture 

Living  Room  Chairs 

Steel  Couches 

Hercules  Bed  Springs 

Gold  Medal 
Felt  Mattresses 

No.  679.  DAVENPORT 

The  Gold  Medal  Furniture  Mfg.  Co.,  Limited 

Toronto       Oxbridge       Montreal  Winnipeg 


Oftoh.-r.  I!n4 
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Authentic  Store  Front 
Book 


Our  eig'ht  years'  experience  in  helpings  to 
design  and  build  more  than  30,000  KAVV- 
XEER  STORE  I>'RONTS  has  enabled  us  to 
compile  and  publish  an  authentic  book  on 
Store  Fronts.  This  book  contains  photo- 
graphs as  well  as  drawings  of  many  of  the 


K^wneep 

■  ^  Store  frontS  * 


best  pay- 
Eronts  in 
try  and  if 
interested 

Eronts  don't  take  another  step 
have  seen  "Boosting-  Business  No 


ing  Store 
the  coun- 
y  o  u  are 
in  Store 
until  vou 
,  2."  Let 


us  help  you  build  a  new  Store  Front  that 
will  pay  for  itself  by  increasing  your  business. 

Just  a  Card  for  "Boosting  Business  No.  2  "  will 
bring  it  without  obligation 

Kawneer  Manufacturing  Co.,  Ltd, 

Francis  J.  Piym,  Premident 

Dept.  S. 
Guelph       -  Ontario 


What  Every  Woman  Wants 

foi-  her  liiiel.v  pc>li>liuil  ilininy:  iiiuiii  Ujbk-  i>  ar-botos  c<)vei  > 
iiiiil  iiials  that  will  ^ei  ve  as  a  protect ioii  afjain^t  hot  dishes. 

m  ASBESTOS 

Table  Covers  and  Mats 

beiiif;'  made  by  the  largest  asbestos  noods  nianufacturer  in  tlie  world, 
and  |)rnduced  in  great  (luaiitities,  are  sold  at  a  ]>rii  e  that  competition 
cannot  meet.  They  net  yon  a  very  noixl  prolif  ii ml  n  coiiHiikoks  nm  . 

Jn-l  call  attention  to  these  snpcrior  prmlncts  and  XDu'll  find  them 
riioviriK  ont  luight.N'  fast.    Not  ne<  essary  to  carry  a  bin  sinc-U  either 
you  can  get  (|Uick  deliveries  from  oni-  of  our  nearby  branches. 

Here's  a  steady  pmtit  makei'  with  an  established  reputatiim. 

Kind  out  aliont  t  lii~  -  d rop      a  line  -  ncai  est  branch. 

THE  CANADIAN 
H.  W.  JOHNS-MANVILLE  CO.,  LIMITED 

TORONTO  MONTREAL 


WINNIPEG  VANCOUVER 


About  the  Upholstering  of 
Imperial  Furniture— 

No  rough,  cracked  surface  on  (he  leathers.    No  wearing 
away  on  the  sharp  edges  of  the  frame  ;  no  bulging  seat 
showing  the  outline  of  the  springs.     In  perial  leather 
upholstered  furniture  stands  up  under  years  and  years  of 
continual  service  because  it's  made  li^ht. 

Details  of  our  newest  lines  st  nt  on  request 

Imperial  Furniture  Company 

585-591  Queen  St.  W.,  Toronto 


BETTER  FINISH. 
BETTER  MAKE. 
A  VERY  MUCH 
BETTER  PRICE. 


MADE  IN  CANADA  ro^V^'.^M^El 

Matthews    Bros.  Ltd.,  788  Dundas  St.  Toronto 


October.  1914 
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Duplex  No.  1 

Guaranteed  20  Years 


"The  Spring  With  a  Backbone^' 

The 

"Ideal"  Duplex  Woven  Wire  Fabric  Spring 


Companion  to  the  Ideal  Duplex  Woven  Wire  Fabric  Spring. 
Notice  Its  construction.    To  an  I  /2  in.  centre  steel  band  twenty 
six  strong,  oil  tempered  steel  helical  springs  are  attached.  This 
overcomes  all  tendency  to  sag  at  the  centre.    A  man  could  lie 
on  one  side  with  a  baby  on  the  other  without  their  rolling  together. 

There  is  a  special  copper  vvirc  rope  edging  at  the  outer  sides. 

Each  spring  has  The  New  "  Ideal "  oxidized  finish  that  for  beauty 
and  appearance  cannot  be  excelled,  and  carries  our  twenty-year 
ironclad  guarantee. 

Order  one:  It  will  pull  business  for  your  Bed  Spring  Department. 


tvAt  IDEAL  BEDDING  C? 


2-24  JEFFERSON  AVE. 


LIMITED 


TORONTO 
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Important  The    change    in    the  dumping 

Change  in  clause    of    the    Customs  tariff. 

Dumping  Clause.        which  went  into  eflfect  on  Sep- 
tember 1.  is  of  considerable  im- 

jiortancc  to  importers. 

Under  the  Customs  tariff  of  1907.  im|)orters  were  per- 
luilted  to  purchase  merchandise  abroad  at  as  low  as 
T'-j  per  cent,  below  the  price  ruling  in  the  market 
u  here  purchased,  without  being  penalized  by  the;  dump- 
ing clause.  This  margin,  under  the  change  of  Septem- 
l)er  1,  has  been  reduced  to  5  per  cent. 

By  way  of  illustration,  the  effect  of  the  change  is 
ihis:  Under  the  old  regulation,  if  an  importer  in  Can- 
ada could  persuade  a  manufacturer  or  jobbci-  abt'oad 
to  sell  him  an  article  at  .t92.r)0  whose  regular  selling 
j)!-ice  was  $100,  no  penalty  was  imposed.  Should,  how- 
ever, he  find  the  foreign  seller  magnanimous  enough 
to  accept,  say,  10  per  cent,  off,  he  would  not  only  be 
compelled  to  pay  the  regular  rate  of,  say,  30  per  cent, 
when  making  entry  at  the  Canadian  ('ustoms,  on  not 
only  the  valuation  of  $100,  but  ati  additional  10  per 
cent.,  besides.  In  other  words,  he  would  be  assessed,  in 
addition  to  the;  regular  duty,  an  amount  e(|ual  to  the 
reduction  that  had  been  made  in  the  price. 

Now,  no  matter  how  magnanimous  the  foreign  seller 
of  an  article  may  be,  the  (Janadian  importer  eaniml 
accept  a  reduction  of  less  than  T)  per  ceiil.  if  he  gets 
a  cut  of  even  6  per  cent.,  the  rate  of  duty  will  be  the 
regular  rate  plus  that  6  per  cent. 

The  regulation,  as  in  that  which  forinerly  obtained, 
also  a|)f)lies  to  free  goods  when  oF  a  kind  made  in  (Can- 
ada ;  but  in  the  case  of  round  rolled  wire  rods,  no  mar- 
gin is  allowed  for  a  cut  in  the  j)riee  below  that  obl;iin 
ing  in  the  country  of  production. 

When  the  dumping  clause  was  firsi  inserted  in  the 
('ustoms  tariff,  the  nuirgin  allowed  was  2''o  [)ei'  cent. 
Ii;it(!r  it  was  fixed  at  T)  per  cent.,  and.  as  already  pointed 
out,  was  raised  to  7'o  per  cent,  in  H)07,  fl  i.s  now, 
therefore,  back  to  where  it  was  prior  to  1907, 

in  the  United  Stales  the  dumping  clause  oidy  allows 
!i  margin  of  1  per  cent,  i)i'|()w  the  regular  market  price, 
so  it  will  Itr  sern  at  a  glance  lhal  the  Canadian  regula- 
tions are  much  iriore  liliiT;il  1o  tlir  iin|Muli'r  than  tlio.se 
obtaining  across  the  border. 


All's  Well  With  The  (Joveriunent 's  report  for 
the  Banks.  'July  regarding  the  condition  of 

the  chartered  banks  of  Canada 
is  reassuring  rather  than  otherwise. 

While  the  effect  of  the  war  upon  the  standing  of 
the  banks  cannot  be  gauged  by  the  report,  as  hostilities 
did  not  break  out  until  August,  yet  the  outlook  was 
sufficiently  threatening  during  the  third  week  in  Julj' 
to  exercise  at  least  some  adverse  influence  on  the  finan- 
cial situation. 

Although  demaml  (le[)o.sits  show  a  reduction  of  no 
less  than  $81,000,000,  as  compai'ed  with  June,  yet  sav- 
ings deposits  increased  $7,.")()0,000  in  tlie  month  and 
$49,866,000  in  the  year.  Taking  deposits  as  a  whole,  they 
were  over  $40,000,000  in  excess  of  a  year  ago. 

Commercial  loans  to  Canadian  business  houses,  while 
snuiller  by  $18,000,000  than  a  .rear  ago,  are  larger  by 
$1,922,000  than  they  were  at  the  end  of  June.  It  wiil 
be  with  some  interest  that  we  shall  await  the  .\ngust 
returns  in  order  to  ascertain  what  effect  the  war  has 
had  upon  loans  of  this  character.  Commercial  loans 
outside  Canada  also  increased,  being  $1.S2().000  larger 
than  in  June 

'I'haf  the  haidss  have  been  strengthening  their  posi- 
tion is  evident  fi-om  the  fact  that  there  has  been  a 
decline  in  deposits  abroad  of  $7,188,000.  jiiid  in  call 
loans  abroad  of  $11,574,000, 

While  in  both  assets  and  lialtilities  there  was  a  de- 
cline in  value  of  over  $7,000,000  for  th(>  month,  yet  the 
former  is  larger  l)y  $48,()r)7.000  than  a  year  ago.  The 
iiH'rease  in  liabilities  for  the  twelve  monfhs  was  $47.- 

9r)r),ooo. 

it  is  (piile  apparent  that  the  banks  slill  have  a  good 
grip  on  the  situation.  It  is  also  apparent  that  they 
are  in  a  position  where  it  is  possible  for  them  to  liMid 
assistance  to  the  commercial  enterprises  of  the  coun- 
try. 

AVv/>  ///)  yoitr  cimrd^'r  if  you  ix'ouhl  rrtniii  d 
!{rasf>  on  your  busini'ss. 

Prosperity  of  Ontario's  Minister    of  Fiiumce 

Ontario  Farmers.        has    been    gathering  statistics 
during  tlie  jiast  y(>ar  r(>garding 
the  financial  conilition  of  the  farmers  of  fho  province. 


24 


CAXAniAX  Fl  l»'\rri'K*K  \V()KM.1>  AND  THE  UNDERTAKER 


October,  1914 


Furnitui-f  uwn,  like  other  classes  of  business  uk  u.  will 
be  interested  in  the  data  gathered,  pitrticularly  in  view 
of  its  optiinistie  nature. 

There  are  a  good  many  [>eopli'  in  C"an;uia  who  are 
•  (uite  pessimistic  in  regard  to  tlie  tinaneial  standing 
of  the  farmers  of  tliis  eountry.  They  will  not,  how- 
ever, tind  much  consolation  in  the  data  which  has  been 
gathered  by  the  Government  of  the  Province  of  On- 
tario, whatever  the  conditions  may  be  in  tlio  other 
provinces. 

We  are  told,  for  exaiujtlt'.  that  mortgages  against 
farm  property  in  the  provinci'  re[)rescn1  only  15  per 
cent,  of  its  value. 

Hut  conditions  even  better  llian  lhat  arc  revealed  by 
the  bank  deposits  of  the  farmers.  During  the  last  few 
years  these  deposits,  we  are  told,  have  increased  20  to 
30  per  cent.,  while  in  some  counties  the  amounts 
standing  to  the  credit  of  individual  farmers  run  all 
the  way  from  $700  to  $12,000. 

Taking  fanners'  deposits  for  the  whole  of  rural 
Ontario,  the  aggregate  amount  is  estimated  to  be 
$100,000,000.  Even  this  does  not  represent  the  cash 
surplus  of  the  farmers  of  Ontario  when  the  fact  is 
taken  into  consideration  that  there  are  a  good  many 
farmers  in  the  province  who  still  prefer  to  hide  their 
cash  in  a  stocking  rather  than  deposit  it  in  a  bank. 

But  these  figures  do  not,  of  course,  reveal  all  the 
wealth  possessed  by  the  farmers  of  the  province. 
There  are  the  land,  buildings,  implements,  and  live 
stock,  not  including  the  potentialities  of  the  vigorous 
sons  and  daughters  to  be  taken  into  consideration. 
The  last  report  of  the  Ontario  Bureau  of  Industries 
shows  the  value  of  these  to  be  about  $1,406,000,000. 

And  it  is  a  great  source  of  satisfaction  to  know  that, 
because  of  better  methods  of  cultivation,  the  farmers 
of  Ontario,  as  well  as  those  of  Canada  in  general,  are 
yearly  increasing  their  productiveness.  Of  the  ten 
million  dollars  which  the  Federal  Government  has 
set  aside  for  agricultural  instruction,  Ontario  last  year 
received  $195,000,  and  this  amount  will  be  increased 
annuallv  until  the  share  of  this  province  will  be 
$363,319. 

Cii/  down  your  advertising  if  )iccessary,  but 
dont  cut  it  out.  The  purpose  of  advertising 
is  to  get  more  business. 

Big  Profits  He  who  to-day  bases  his  hope 

Clog  Busi-  for  success  in  business  on  big 

ness.  profits  is  building  on  a  rather 

sandy  foundation. 

It  is  on  quick  turn  overs,  not  big  profits,  that  the 
modern  merchant  relies. 

In  this  day  and  generation  to  exact  big  profits  is  not 
good  policy.  High  prices  tend  to  reduce  consumption. 
And  the  dealer  who  essays  to  exact  them  drives 
customers  to  the  stores  of  competitors  who  aim  at 
quick  turn  overs  and  moderate  profits. 

It  is  in  the  interests  of  all  that  it  should  be  so. 

To  turn  over  a  line  of  goods  only  once  a  year,  even 
at  a  large  profit,  is  not  as  good  for  the  dealer  as  to 
turn  it  over  three  or  four  times  a  year  at  a  moderate 
profit.  And  it  certainly  is  not  as  good  for  the  con- 
sumer, whose  rights  have  also  to  be  taken  into 
account. 

The  machinery  for  expediting  the  turning  over  of 
merchandise  was  never  as  efficient  and  never  as  intelli- 
gently worked  as  it  is  to-day. 

There  was  a  time,  not  so  many  years  ago,  when  very 
little  thought  was  given  to  such  business-getting 
machinery  as  window  dressing,  advertising  and  good 


service.  This  is  now  all  changed.  Retailers  realize 
that  the  more  attention  they  give  to  window  dressing, 
advertising,  and  methods  of  keeping  as  well  as  attract- 
ing customers,  the  more  (piickly  are  their  stocks  of 
merchandise  turned  over. 

To  exact  big  profits  is  to  clog  the  machinery  of 
the  selling  organization. 


SHORT  NOTES  FROM  THE  EDITOR'S  PEN 

Get  your  stock  in  shape  for  the  fall  trade. 

•Jt-  TP 

Now  is  a  good  time  to  decide  to  attempt  extra  sales 
by  suggestion. 

^        ^  ^ 

With  the  bases  full  and  none  out,  it  isn't  taking  it 
easy  that  gets  the  pitcher  out  of  the  hole.  It's  determin- 
ation. It  is  the  same  with  getting  a  business  man  out 
of  a  hole. 

Do  you  anticipate  trade  and  order  goods  in  plenty  of 
time  to  meet  the  demand  when  it  comes?  Do  not  wait 
until  the  special  season  arrives  before  looking  to  re- 
quirements. 

*  * 

Peterborough,  Ont.,  merchants  found  that  over  half 
the  amount  collected  by  a  canvasser  for  colored  church 
work  went  into  her  own  pockets.  Naturally,  they  re- 
fused to  donate. 

*  *  # 

This  advertising  business  is  a  good  deal  like  irriga- 
tion. The  farmer  would  probably  be  able  to  raise  a 
little  by  depending  upon  the  scanty  rain,  but  he  raises 
a  whole  lot  more  by  irrigating. 

^ 

Do  you  attempt  to  increase  sales  by  suggestion?  If 
not,  you  are  passing  up  an  opportunity  for  consider- 
able increased  business.  Anyone  can  hand  over  the 
counter  the  goods  asked  for,  but  it  takes  a  salesman 
to  sell  goods  over  and  above  actual  demand. 

#■31,  M, 

It  is  proposed  by  a  town  in  the  western  part  of  the 
United  States  to  make  one  certain  day  in  the  year 
pay-up  day,  when  all  bills  must  be  squared  away  and 
no  one  owe  a  dollar.  What  a  beautiful  scheme.  We 
suggest  that  it  be  made  universal. 

*  *  * 

"Some  one  has  said,  "It  is  just  as  easy  to  catch  big 
fisli  as  little  fish.  There  are  but  two  rules  to  follow.  One 
is  to  fish  VF'here  big  fish  are,  and  the  other  is  to  use 
bait  that  catches  big  fish.  Some  men  devote  their 
entire  lives  to  fishing  in  washtubs,  w^here  there  aren't 
any  fish."  In  selecting  a  location  for  a  business, 
always  figure  on  the  size  of  the  fish  in  the  neighborhood 
and  the  kind  of  bait  that  is  necessary. 


"A  SMILE." 

NOTHING  on  earth  can  smile  but  man.  Gems  may 
(lash  reflected  light,  but  what  is  a  diamond 
flash  compared  to  an  eye  flash  and  a  mirth 
flash?  Flowers  cannot  smile;  this  is  a  charm  that 
even  they  cannot  claim.  It  is  the  prerogative  of 
man;  it  is  thi-  color  which  love  wears,  and  cheerful- 
ness and  .io.y;  these  three.  It  is  a  light  in  the  win- 
dows of  the  face,  by  which  the  heart  signifies  it  is  at 
home  and  waiting.  A  face  that  cannot  smile  is  like 
a  bud  that  cannot  blossom,  and  dries  up  on  the  stalk. 
Laughter  is  day,  and  sobriety  is  night,  and  a  smile 
is  the  twilight  that  hovers  gently  between  both — more 
bewitching  than  either. — Henry  Ward  Beecher. 
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Developing  the  Furniture  Trade  in  Time  of  War 

BY  W.  L.  EDMONDS 


OF  such  housefurnishings  as  are  to  be  found  in 
the  modern  complete  furniture  store,  Canada 
imports  something  like  ten  and  a  balf  million 
dollars'  worth  annually. 

True,  by  far  the  largest  part  of  this  is  composed  of 
carpets,  mats,  and  rugs  of  various  kinds.  Furniture 
itself  contributes  $3,187,780  to  ^ the  total.  The  coun- 
tries from  which  this  principally  came  were :  United 
States,  .$2,761,190:  Great  Britain, ^'^i264.3^)l ;  Hong  Kong. 
$65,279;  France,  $26,441;  Japan,  $25,716;  Austria.  $23,- 
442;  Italy,  $11,042;  Germany.  $8,232.  All  told,  we 
imported  from  twenty-one  countries. 

The  accompanying  table  gives  with  some  detail  our 
imports  from  the  countries  that  are  at  war,  and  also 
from  Holland  and  Switzerland,  the  export  trade  of 
these  two  countries  naturally  being  affected  by  the  hos- 


{)art  of  dealers  to  place  orders  at  the  present  stage 
of  the  war. 

Chief  interest,  of  course,  centres  around  the  imports 
from  Austria  and  Germany,  the  two  natioiis  with  which 
we  are  at  war.  Our  imjiorts  of  furniture  and  house- 
furnishings  from  these  two  countries  last  year  were 
valued  at  $159,000.  This  trade  is  now  a  thing  of  the 
past,  and  will  necessarily  continue  to  be  so  as  long  as 
the  war  lasts.  In  the  meantime,  therefore,  it  is  as 
dead  as  if  it  never  existed. 

The  chair  manufacturers  of  Canada  will  scarcely 
(jbject  if  the  import  trade  with  Austria  is  nevei-  re- 
stored, the  bent  chairs  from  that  country  having  of  late 
years  been  a  decidedly  disturhiiig  factor  to  the  home 
manufacturer. 

While  Canadian  manufacturers  of  fui-niturc.  car[)ets. 


CANADA'S  IMPORTS  OF  TUBNITURE 

Gt.  Britain  Austria 

Curtain.s   $    r>69.6.'..3  $  1,322 

Bedding,  quilts,  etc                                960, .533  1.488 

Children's  carriages,  go-carts,  etc.  4,870   

Tarpet  lining  and  stair  pads   R70   

Carpet    sweepers    8   

Carpets,  rugs,  mats,  oilcloths  ....   4,286.640  12,72.5 

Furniture                                                264,3.51  23,442 

Railway   Rugs                                        61,9.57  131 

$6,148,682  $39,123 


AND  FURNISHINGS  FROM  COUNTRIES  AFFECTED  BY  WAR 

Rel 


;iurn 
856 
581 


9,709 
871 

52 

$12,133 


I'r.-iitce 
$3  3. -J  31 
4,9';5 


25.873 
26.441 


$911.4711 


Oennan  v 
$  757 
44.017 
30 


65.87.5 
8.232 
845 

$119.7.56 


Holland 
$  71 


3.479 
373 


$3,928 


•Taiian 
123 
16,320 


82.220 
25.716 


$114,179 


Swifl'd 
$36,720 
812 


744 

761 


$39, 03^ 


tilities  in  which  their  neighbors  are  engaged.  The 
sum  total  of  the  imports  described  in  this  table  is  a 
little  over  $6,500,000,  of  which  $4,487,000  are  carpets, 
mats,  and  rugs.  The  imports  from  the  United  States 
under  the  same  classifications  that  are  given  in  the 
table  covering  our  purchases  from  the  eight  countries 
therein  referred  to,  were  as  follows: 

Imports  of  Housefurnishing-s  From  United  States. 


Curtains  $  92.752 

Bidding,  <iuilts,  etc   87,750 

Children's  carriages,  etc   311.243 

Carpet  linings  and  stair  pads   1.148 

Carpet  sweepers   16.071 

Carpets,  mats,  rugs,  nilcioths   247.927 

Furniture  .  .    2.761.190 

Railway  rugs   470 


Total  $3,359,451 

A.s  to  how  the  import  furnifurc  trade  in  pjirticiilar. 
and  that  of  housefurnisliings  in  general,  may  be  af- 
fected by  the  war  cannot,  of  course.     he  definitely 


stated.  At  the  best,  it  can  (nily  be  premised:  but  for 
the  iinih'rlakiiig  of  tlial  l;isl<  we  .ire  not  altogether 
traveling  in  the  dark. 

One  thing  is  certain:  the  mannfactui-ers  in  (Ireat 
Britain  intend  neither  to  slumber  nor  slee|)  in  regard 
to  their  export  trade,  while  the  soldiers  of  tln^  Em|)ire 
are  engaged  with  vigor  in  fighting  the  enemies  of  the 
nation.  The  want  of  men  to  man  the  factories  and  the 
want  of  shif)s  may  curtail  their  export  trade,  but  any 
decrease  that  may  take  place  will  not  be  fur  lack  of 
enterprise.  We  may.  therefore,  take  it  for  granted 
that,  as  far  as  imports  from  the  Mother  Country  are 
concerned,  there  is  not  likely  to  be  any  very  preat 
decline,  and  althonj/h  tliere  is  some  hesitancy  on  the 


and  housefurnishings  generally  will  to  some  extent  be 
inconvenienced  through  having  their  supply  of  certain 
raw  materials  disturbed  by  the  war.  yet  the  net  result 
is  likely  to  be  beneficial  rather  than  otherwise.  Com- 
petition from  Europe  in  finished  j)roducts  will,  for  the 
time  being  at  anv  rate,  be  much  modified.  That  is  one 
favorable  probability. 

Another  is  the  sentiment  which  the  war  has  stimu- 
lated in  favor  of  Canadian-made  goods.  Nothing  that 
has  previously  transpired  in  the  history  of  the  coun- 
try has  been  such  a  factor  in  stimulating  this  senti- 
ment. As  a  result,  greatei'  progress  has  been  made 
in  this  respect  in  weeks  than  was  previously  made  in 
years. 

People  are  beginning  to  realize  to  a  greater  extent 
than  ever  before  that  to  purchase  on  every  possible 
occa.sion  that  which  is  made  in  the  country  is  a  phase 
of  naf riotism.  Both  manufacturers  and  deab-rs  should 
take  advantage  of  this  favorable  condition  of  affairs  to 
further  impress  upon  their  respective  customers  the 
importance  and  reasonableness  of  this  sentiment. 

Furniture  is  being  made  in  Canada  to-d;iy  which 
eompares  favorably  with  that  of  any  other  country 
But  there  are  still  altogether  too  many  jjcople  in  (^an- 
ada  who  do  not  appear  to  be  awan^  of  this  fact.  It 
is  time  they  were  educated.  .\n(l  this  is  the  p.syeho- 
losjical  moment  for  undertaking  th<'  task.  As  a  matfr-r 
of  faet,  one  enterprising  Canadian  manufacturer  has 
since  the  beginning  of  the  y(>ar  even  undertak<'n  tli" 
task  of  educating  the  American  trade  I)y  openiiiL'  a 
showroom  in  Xew  York,  and  is  already  doinir  a  nice 
business  there, 

^^any  manufacturers  arc  fully  aliv(>  to  tli(>  oppor- 
tunity that  the  situation  presents  ftu*  securing  a  lartrcr 
proportion  of         home  Irnde.    And  th«>y  are  setting 
themselves  l<i  ilie  task  with  vigor,  in  spite  of  the  some 
what  unsettled  condition  of  the  financial  situation,  l)y 
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milking  lines  that  are  designed  to  roplaee  those  im 
ported  or  tliat  are  lilcdy  to  prove  attrnetive  selleis. 
What  they  are  tloinjr  in  the  \va\  of  spriMal  elTorls  in 
luaiiufaeturinjr  they  are  hackiuir  up  liy  s|)eeial  elVoiMs  in 
selling.    This  is  enterprise. 

Some  are  earryinir  tlieir  eiiterpi-ise  still  I'lirllier. 
Thoy  are  at  least  goiiii;  to  make  an  t>tTor1  to  eap1ui-e 
a  part  of  the  foreign  trade  that  wi-ni  to  (lennaiiy.  ami 
partieularly  in  Central  and  Soulli  .\ niei  ie.in  cmiuiiI  t  ies. 
As  far  as  I  have  been  able  to  aseeriain.  the  muuliei-  who 
are  making  any  new  ajid  speeial  etl'orl  aloii<r  this  line 
is  small.  The  faet  tliat  the  lines  ai"e  inanufaetured 
for  the  home  market  are  unsuitable  for  tlie  foreign, 
doubtless  deti'rs  others  from  embarking  in  new  foreign 
enterprise.  The  unsatisfaet oi-v  linaneial  conditions 
obtaining  in  South  Anu>riea  i)roi)ai)ly  cause  hesHa- 
tion  on  the  part  of  others.  Others,  again,  liave  lost 
too  heavily  on  previous  export  (>nter!)rises  to  make 
any  further  ventures  into  the  field.  "We'll  never 
touch  it  again."  remarked  one  furniture  manufaetnrcr 
to  me  a  few  days  ago.  Still  others  appear  to  have  not 
yet  made  up  their  mind  what  they  will  do.  They  are 
in  the  meantime  sitting  fight  and  studying  the  pros 
and  cons  of  the  export  situation. 

One  thing  that  characterizes  the  South  American 
trade,  according  to  those  Avho  have  given  senile  study 
to  the  matter,  is  that  while  the  I'uling  demand  in  Can- 
ada is  for  simplicity  in  style.  patt(>rns,  aud  trimmings, 
in  that  part  of  the  woi-ld  it  is  for  t'ni'niture  of  the  o|)i)o- 
site  characteristics. 

The  Argentine  Republic  imports  about  $2,600,000 
worth  of  furniture,  of  which  over  $;300.000  worth  is 
from  Germany,  !^^exico  imports  fiom  all  countries 
about  ■'{!l.7;i0.000.  These  two  countries,  the  one  in 
Southern  aud  the  other  in  Central  America,  import 
between  them  approximately  $4,500,000  worth  of  fur- 
niture. I  have  been  unable  to  procure  the  figures  re- 
garding the  furniture  imports  of  other  Central  aud 
South  American  countries. 

Canada's  exports  of  furniture  last  year  to  all  coun- 
tries in  those  two  parts  of  the  world  were  valued  at  a 
little  less  than  twenty^-five  hundred  dollars.  Her  total 
to  all  countries  in  the  world  was  $881,506,  of  which 
about  38  per  cent,  went  to  Australia,  our  largest  mar- 
ket.   These  were  made  up  as  follows: 

Canada's  Exports  of  Furniture. 


United  Kingdom. .$  23.746  Xew  Zealand  .  .  .$  52.188 

Australia                 144.074     Argentina   1,077 

Bermuda    6,365     Brazil    15 

Brit.  E.  Africa.  .  .  253     China   1.132 

Brit.  S.  Africa.  .  .  60.126     Cuba   175 

Brit.  W.  Africa.  .  1.34f)     France   2,988 

British  Guiana  ..  1.123     Japan   446 

British  India   392    :\rexico  ..   1.344 

British  W.  Indies  11.611  Minuelon  and  St. 

Briti.sb  Oceanic.                       Pierre   23 

other   18  United  States  ...  26.111 

Fiji    235   

Newfoundland   ..  37.715        Total  $381.50r) 


With  Germany  and  Austria  out  of  the  way.  and  the 
demands  of  the  home  market  less  exacting,  it  is  pos- 
sible we  may  see  a  development  in  our  export  trade  in 
furniture.  At  any  rate,  it  is  gratifying  to  know  that 
some  of  the  manufacturers  are  making  an  effort  to 
bring  it  about. 

As  far  as  carpets  are  concerned,  the  Canadian  import 
trade  is  not  likely  to  be  influenced  to  any  great  extent 
by  the  war.   By  referring  to  the  table  dealing  with  our 


iiu[)orts  fi'om  Eui'ope,  it  will  be  noticed  that  our  pur- 
chases of  cari)cts  from  both  Austria  and  Germany  only 
total  a-bout  $78,000.  As  a  matter  of  fact,  the  lines 
manufactui'ed  in  those  countries  are  in  styles  and 
(|ualities  not  altogethei-  suitable  for  the  Canadian 
uuirket. 

Manufacturers  of  such  lines  as  doll  carriages  may 
feel  the  effect  of  the  wai-,  because  most  of  the  reed 
tliey  use  is  imported  from  Germany,  the  article  pro- 
duced in  that  country  being  of  better  quality  than 
that  brought  from  China.  The  manufacturers  of  reed 
furniture  may  be  similarly  affected,  for  the  same  rea- 
son. In  anticipation  of  what  may  happen,  the  price  of 
I'ced  has  advanced  25  to  50  per  cent.  In  children's  and 
dolls'  carriages,  go-carts,  etc.,  nearly  all  our  imports 
are  from  the  United  States.  The  German-made  article, 
which  is  of  cheaper  construction  and  material  than  the 
Canadian-made  article,  does  not  compete  with  the  lat- 
ter to  any  extent. 

One  gratifying  feature  of  the  situation  is  the  im- 
provement which  has  developed  during  the  last  week 
or  two  in  the  trade  and  financial  situation  in  Canada. 
It  is  true  trade  is  on  the  whole  still  dull,  particularly 
in  the  manufacturing  centres.  But  that,  confidence 
which  is  the  basis  of  credit,  is  gradually  strengthening 
there  can  be  no  doubt,  and  in  most  of  what  may  be 
termed  the  farming  towns  business  is  fairly  good. 

A  well-known  author  once  wrote:  "Most  failures 
lie  in  not  going  on  long  enough." 

In  times  like  these  to  go  on  demands  courage  and 
perseverance,  whether  it  be  in  regard  to  the  home  or 
the  export  trade.  The  thing  to  do  is  to  summon  these 
qualities  1o  our  aid.  and  go  on  and  keep  going. 


FURNITURE  MEN  CAUGHT  IN  "WAR  ZONE 

Mr.  and  Mrs.  F.  C.  Burroughes,  of  the  Burrough^s 
P'uriiitui'e  Co..  Toronto,  who  recently  returned  from 
England,  had  intended  visiting  Holland  and  Germany, 
but  cancelled  their  trip  when  the  European  trouble 
broke  out.  Mr.  aiul  Mrs.  Burroughes  were  among  those 
to  feel  the  pinch  when  the  banks  closed  in  London,  and 
they  could  not  cash  their  travelers'  cheeks. 

They  had  been  motoring  through  I'ural  England,  and 
when  they  arrived  in  London  all  the  coin  of  the  realm 
they  had  was  two  pennies.  Mr.  Burroughes  went  into 
a  barber's  and  got  a  shave,  but  was  unable  to  pay  for 
it.  as  the  barber  coiald  not  change  the  note  he  had. 
Then  when  luncheon  time  came,  they  found  themselves 
in  the  predicament  of  not  having  sufficient  cash  to  get 
something  to  eat.  Fortunately,  however,  Mrs.  Bur- 
l  oughes  espied  a  friend,  and  found  that  he  had  a  supply 
of  gold  and  was  able  to  accommodate  his  friends,  so 
that  Mr.  Burroughes  could  pay  the  barber  and  the 
waiter. 

Mr.  Harry  Struthers.  of  London,  a  nephew  of  Mr. 
Burroughes,  was  compelled  to  return  steerage. 

J.  J.  Marks,  of  the  Dominion  House  Furnishing  Com- 
pany. Ottawa,  is  another  man  who  has  arrived  home* 
after  a  most  exciting  trip  through  Germany  and  France 
after  the  declaration  of  war.  Mr.  Marks  w^as  visiting 
relatives  in  a  toM'n  near  the  German  and  Russian  fron- 
tier when  the  first  alarms  of  war  were  heard,  and  he 
immediately  left  for  B.erlin,  War  was  declared  on 
Russia  the  day  he  arrived  there.  The  general  feeling 
in  the  east  being  intense  fear  of  the  Russians,  Mr. 
Marks  made  England  his  objective,  and  for  several 
days  he  had  a  most  exciting  time,  passing  through  refu- 
gees and  scenes  of  mobilization  till  he  reached  France, 
and  then  to  England,  taking  the  first  boat  home  to 
Canada. 
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Selling  Methods  in  the  Furniture  Store 


Some  Experiences 
and 

Suggestions 


EXHIBIT  AT  FALL  FAIRS 

Marceau  &  FUs.  funiiturt'  dcalLT.s.  St.  Joseph  Street, 
Quebec,  take  advantage  of  the  advertising  to  be  had 
from  showing  at  the  Quebec  Provincial  Fair.  The  man- 
ager, Mr.  Amyot,  is  a  firm  believer  in  these  exhibits, 
particularly  in  Quebec,  where  there  is  so  much  con- 
tributory territory.  They  also  use  (puii'ter  and  half 
pages  in  daily  newspapers  about  twice  a  w-eek. 

In  seven  years  they  have  grown  from  a  snudl  store 
to  a  large  building  of  three  storeys  and  with  two  extra 
warehouses  in  other  parts  of  the  city.  They  use  the 
whole  three  storeys  for  display,  and  carry  complete 
lines  of  furniture,  carpets,  lamps,  and  office  furniture. 

They  keep  a  woman  doing  notlung  else  but  eleaniug 


Hefiding  disi)liiy  ruadc  at  Quebec  Kaif  by  Miirceau  &  Fils. 

and  polishing  furniture  on  display,  and  it  certainly 
shows  the  result.  Each  floor,  or  part  of  floor,  is  given 
over  to  certain  groups,  but  on  ground  floor,  instead  of 
as  in  so  many  stores,  parallel  lines  of  chairs,  dressers, 
tables,  etc..  they  have  a  pleasing  display  of  goods  as 
if  in  actual  use. 

They  do  not  go  in  for  special  sales,  except  a  big  Feb- 
ruary sale;  but  they  believe  in  a  strict  money  back 
policy  to  dissati.sfied  customers,  aiul  carry  only  such 
lines  as  they  feel  they  can  eoiiscieiitionsly  I'ecoiiiineiul 
to  their  patrons. 

WINDOW  SELLS  GOODS  FOR  WINNIPEG  FIRM. 

A.  H.  Banfield  &  Co.,  furnitu'-e  dealers,  Alain  street. 
Winnipeg,  find  their  dis|)lay  windows  a  valiial)]e  Factoi- 
in  attr.'icting  trade  to  the  store. 

"Window  display  proba})ly  puts  you  in  touch  with 
mere  customers  at  less  cost  than  any  other  medium  at 
the  di8f)0sal  of  the  retailer,"  was  the  opinion  express- 
ed by  the  manager,  A.  AI.  Tanney,  to  the  Canadian 
Furniture  World. 

"Just  as  an  inslanr;e  of  tliei:'  value,"  lie  eontiniiiMl. 
"we  put  two  ;5-piece  walnut  j.jiilor  suites,  relailiiiL'  i  t 
$170  and  $210,  in  the  wiiido>\-  on  a  .Monday  and  on 
Wednesday  we  void  tlieui  bolli,  and  to  customers  wlio 
had  ncvi  i-  hren  in  tlie  stoi'i^  Ix-forc.  There  was  a  double 
value  in  this  sale  for  which  tlie  window  was  respon- 
sible. We  got  a  good  profit  on  the  two  suites  ami  also 
got  in  tou(di  with  two  entirely  new  custonu'rs." 

Printer's  Ink  Brinfrs  Good  Returns. 

"We  do  not  depend  on  window  advertising,  how- 


ever,"' he  states.  "We  spend  a  large  sum  of  money 
every  year  in  printer's  ink  aud  find  it  an  excellent  in- 
vestment. We  believe  that  it  j)ays  because  we  can  see 
it  bringing  in  business  for  us  every  day.  Not  infre- 
quently do  people  come  into  l!ie  store  and  state  that 
they  were  induced  to  come  by  our  ad.  in  the  local 
],aper." 

This  firm  does  an  extensiv  credit  t)usiness.  Asked 
as  to  their  experience  in  competing  with  departmental 
stores  wliieli  sell  strictly  for  cash,  I\Ir.  Tanney  stated 
that  they  do  not  mind  the  competition  of  the  depart- 
mental stores  as  long  as  it  is  legiliuiate.  "We  can  com- 
pete with  them  on  cash  business."'  he  slated. 


COLLECTING  FREIGHT  CLAIMS  RAPIDLY 

T.  B.  Cramp,  of  Orillia.  Out.,  who  has  had  IT)  years' 
experience  in  business  in  that  town,  is  of  the  opinion 
that  it  is  fre(iuently  the  merchants'  own  fault  if  they 
don't  secure  payment  for  freight  claims  in  proper  time. 
This  was  pointed  out  by  him  at  a  recent  convention  of 
merchants  when  he  emphasized  the  necessity  of  mer- 
chants putting  in  their  claims  in  the  proper  form  if 
they  wish  to  secure  quick  settlement. 

He  points  out  that  it  is  first  necessary  to  get  a  nota- 
tion of  short  or  damaged  goods  made  on  the  freight  bill. 
The  bill  of  lading  has  also  to  be  attached  to  the  claim. 
This  generally  comes  along  with  the  invoice  of  goods, 
or  a  copy  may  be  secured  from  the  wholesale  house 
that  shipped  the  goods. 

He  points  out  that  the  merchant  should  not  forget  to 
add  to  his  claim  the  freight  on  goods  that  have  been 
lost.  The  dealer  should  not  be  out  this  amount,  and 
Mr.  Cramp  always  adds  it  to  his  claim. 


A  SCHOOL  CHILDREN'S  CONTEST 

.Now  that  the  school  season  is  with  us  ;igain.  furni- 
tui'e  men  miglit  stir  up  some  interest  among  the  young 
|)eople  through  popular  contests.  Children  are  na1ui-nl 
l)orn  advertisers.    Once  they  get  scent  of  a  premium 


I' iiniiluri!  iliMpl  ..\  cif  llc^iu  h  1  .liiiiii>r.-iiili' iiiailriit  nuiiiiltoii  1  ilu>li  iul 
KxpoHil  inn  I|(.ihUi  >>  Mil  m  e  (  II.  W.  Nm>Ii  .iml  Hcriiiinl  IIiiuuloss 
are  llio  iiiuii  iii  bimlb.     I'lic  lalU'r  Im-  since  ({one  In  llie  war 

|)lan,  guessing  contest  oi-  aiiytbing  which  has  a  prize  in 
eoiuiection  they  will  S|)read  the  news  like  wildfin>.  The 
following  is  n  good  plan. 

Advertise  that  lo  every  child  who  comes  into  vour 
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store  ami  roj;isters,  you  will  give  a  small  tag  showing  a 
i-ertain  nmiib.r.  Tell  them  that  ilui)lieates  of  these 
numbers  will  he  plaeed  in  a  large  box  and  that  every 
day,  three  numbers  will  be  drawn  and  written  on  a 
large  blackboard  in  the  rear  of  your  store. 

The  children  wlio  have  the  numbers  drawn  are  en- 
titled to  ?.ny  ten-eent  article  in  your  store,  provided 
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Front  and  back  of  stock  card  attaclied  to  articles  on  floor  of 
Wrinht  &  Hepburn.  Port  Arthur.  Out.  The  number  of 
urticles  piireha-ieii  is  written  in  centre  blank  and  the  num- 
ber 8(iH  are  cro-sed  oil'  from  time  to  time,  so  there  is  always 
a  record  of  stock  on  hand.  The  back  of  card  gives  informa- 
tion in  regard  to  make,  price,  etc. 

they  bring  one  of  their  parents  with  them  when  choos- 
ing the  article. 

The  card  should  read  something  like  this: 

"Get  in  the  School  Children's 
Contest  at 
Jones'  Furniture  Store 
Number  25." 

Each  youngster  should  be  required  to  wear  the  card 
continuously  during  the  contest  and  present  it  when 
prize  is  claimed.  Save  the  names  and  addresses  ob- 
tained and  you  have  a  splendid  mailing  list  of  school 
children.  If  you  wish  you  could  have  them  register 
parents'  names  also. 


FREE  TRIAL  STOVES  TO  ABOUT-TO-BE-WEDS. 

One  of  the  methocls  pursued  by  A.  Welch  &  Son,  stove 
dealers.  Toronto,  to  induce  sales  and  bring  their  line  be- 
fore those  who  are  about  to  take  up  the  cares  of  house- 
keeping is  to  send  out  a  typewritten  letter  similar  to  the 
following  to  those  whose  names  are  inserted  in  the  "en- 
gaged" columns  of  the  local  press.  The  form  letter  is 
the  outcome  of  a  competition  held  among  the  employes 
as  to  the  best  composition,  and  the  one  thought  most 
provocative  of  salesmanship.  One  of  the  clerks  in  the 
office  keeps  watch  of  the  engagements  as  they  are  an- 
nounced, and  then  this  letter  is  sent : 
Dear  Madam: 

We  notice  that  you  are  about  to  assume  the  responsi- 
bilities of  keeping  house,  and  feel  sure  that  you,  like 
every  bride,  will  take  pride  in  showing  your  friends 
through  your  new  home,  which  we  know  will  be  fur- 
nished in  the  best  of  taste. 

Xo  woman  likes  to  feel  less  proud  of  her  kitchen 
than  the  rest  of  her  house;  therefore,  to  make  sure 
that  YOUH  friends  will  appreciate  your  good  judgment 
and  taste,  let  us  suggest  that  you  permit  us  to  install 
one  of  our  guaranteed  Detroit  Jewel  gas  stoves  in  your 
kitchen  on  our  SO-day  FREE  trial  offer. 
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You  will  find  more  Detroit  Jewel  gas  stoves  in  the 
homes  of  i)artieular  people  in  Toronto  than  any  other 
make.  You  are  sure  to  be  complimented  on  your  selec- 
tion, and  at  the  same  time  may  feel  that  it  is  impossible 
for  any  of  your  friends  to  have  any  better  stove. 

Later  on  you  may  require  a  refrigerator.  If  you  find 
the  Detroit  Jewel  gas  stove  satisfactory  (as  we  know 
you  will),  you  are  sure  to  want  a  Jewel  refrigerator. 
Like  Jewel  gas  stoves,  Jewel  refrigerators  represent 
the  very  best  in  construction,  efficiency,  and  economy. 

We  also  take  the  liberty  of  reminding  you  of  our 
gas  water  heaters  and  electric  fixtures.  We  feel  sure 
that  we  can  do  better  for  you  in  these  lines  than  any- 
one else. 

Just  to  show  our  good  faith  in  the  matter,  we  will 
give  a  special  10  per  cent,  discount  to  every  newly  mar- 
ried couple  presenting  this  letter  or  sending  it  in  when 
paying  their  account. 

Please  remember  that  in  coming  to  our  store  to  see 
our  display  of  stoves,  ranges,  water  heaters,  fixtures, 
etc.,  you  are  under  absolutely  no  obligation  to  buy,  and 
whether  we  have  the  honor  of  your  patronage  or  not, 
Ave  wish  you  every  success  in  life  and  many  returns  of 
the  anniversary  of  your  wedding  day- 

Yours  faithfully, 

A.  WELCH  &  SON. 


MOVING  THE  STICKERS. 

The  way  a  manager  handles  the  stickers  is  often  a 
good  way  to  judge  his  ability.  It  doesn't  take  long  to 
see  that  a  certain  item  is  going  to  move  slowly.  Get 
after  it  right  away.  The  longer  they  stick  the  harder 
they  stick,  until  it  is  almost  impossible  to  get  rid  of 
them.   The  stickers  help  eat  up  the  profits  made  on  the 

The  W.  W.  CKown  Co.,  Li"*"*** 

FOR  TELEPHONE.  ORDERS  ONLY 


Fioni  Mr.. 

AHdiess..  . 
I'honp  No  . 
Dnte  


Telephone  ordei«  should  be  FILLED  PROMPTLY  and  CAREFULLY 

('opy  this  order  onto  a  snles  blip  and  then  hand  it  to  the  riiunnf^ei- 
for  filling. 


Tinii-  ic  ieived    Time  mdei  was  Hlled    

Order  I  eceived  by  

Ordei  put  np  t)y    

Delivered  by  ■  

How  an  Edmonton  firm  takes  care  of  phone  orders.  A 
special  form  is  used,  copy  of  which  is  sent  to  sales  manager. 

quicker  moving  goods.  They  also  kill  the  appearance 
of  fresh,  clean  stock.  Use  the  stickers  as  leaders,  fea- 
ture them  prominently,  run  specials  on  them;  if  you 
only  get  cost  out  of  them  be  happy  that  they  are  not 
eating  up  interest  and  valuable  shelf  room.  Use  them 
to  bring  the  customers  into  your  store  and  the  better 
numbers  will  take  care  of  themselves. 
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The  Art  of  Display 


Suggestions  Jor 
Window  and  Interior 
Arrangements. 


The  window  trimmer  at  this  season  of  the  year  is 
afforderl  i-ich  opportunity  for  artistic  and  effective 
Autumn  displays,  there  is  a  royal  chance  to  use  autumn 
leaves,  rich  colorings,  the  boughs  and  branches  of  the 
trees,  with  golden  rod  and  fall  flowers,  which  are  most- 
ly quite  lasting,  with  draperies  and  cloth  backings  of 
bright  colors  are  all  ai)plicable  at  this  season.  Then 
there  are  the  great  varieties  of  artificial  leaves,  moss, 
grass,  fruits  and  real  pumpkins  and  corn  stalks — the 
choice  of  accessories  is  practically  unlimited. 

An  arch  covered  with  bright  leaves,  and  with  bunches 
of  flowers  at  the  base  givers  a  frame  for  various  pieces 
that  is  always  effective.  Thaid\Sgiving  Day  brings  its 
own  .suggestions  of  good  ti-ims.  the  dining-room,  the 
kitchen — how  varied  an  arrangement  can  be  pro- 
duced, at  this  time.  Tt  has  a  human  interest  that  clings 
close. 

Then  there  is  the  football  season.  College  pennants 
.should  be  used,  and  may  be  purchased  at  moderate 
prices.  The  local  school  or  college  colors  should  pre- 
dominate. A  veritable  riot  of  colors  may  be  used  in 
this  regard,  and  the  room  scene  may  depict  the  col- 
lege "den,"  or  the  library,  or  study. 

Use  plenty  of  price  tickets.  No  one  buys  an  article 
unless  they  first  ask  the  price,  and  naturally  the  pros- 
pective customer  before  your  windows  is  instinctively 
wondering   "How    iinich?"     Answer    this  universal 


query  by  using  pric'^  cards.  These  may  be  as  plain  or 
elaborate  as  your  resources  will  permit.  Many  fine 
stock  designs  are  on  the  market  and  easily  adapted  to 
use.  Most  anyone  can  draw  in  the  figures  desired.  In 
some  instances  where  artistic  eft'ect  oidy  is  aimed  at, 
a  window  made  for  attracting  general  attention,  price 
cards  may  be  cut  out — but  it  will  be  found  wise  to  u.se 
them  as  often  as  possible,  together  with  timely  win- 
dow cards  stati)ig  briefly  what  the  goods  Sre,  their  use. 
oi-  some  good  store  mottos  or  slogans. 

One  store  in  mind  has  a  Saturday  special  sale,  all 
come-backs,  odd  lots,  small  wares,  etc..  are  gathered 
together  and  placed  in  one  of  th'^  lai-ge  windows,  which 
is  on  the  sidewalk  level.  The  window  is  filled  to  the 
limit — and  every  piece  has  a  huge  price  card  on  it. 
This  has  paid  well,  but  the  idea  is  just  what  it  is  intend- 
ed for — the  idea  of  "bargains'"  and  low  prices.  It 
does  not  pay  to  crowd  the  regular  displays,  a  more 
moderate  arrangement  is  less  confusing  and  more 
ai'tistic  and  conventional. 


MAKING  GOOD  USE  OF  SHOW  WINDOW. 

Authorities  agr(M:'  on  two  genei'al  principles  of  de- 
coration— to  ))lan  and  design  th(>  display  before  under- 
taking it.  or  to  build  as  the  work  progresses.  Many 


riic  funilHliod  roiiMi  in  I  hr  u  iii<l<i» .    SplriKMil  MniNh  of  lifickk.'!  'xiiiil  m  ml  I  iiriiisliiiiK'^  m'I  <>II  I  o  ikI  \  mil mk<  I  Iiih  iI  i^|<Iii>  oI  |iiirli>i' 

fiirniluro  In  (i  TDnmlo  furnHurc  Htoro  window. 
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working  plans  I'jiil  bei-ause  thoy  tail  to  look  as  in 
practice  as  on  paper.  Then,  again,  it  is  nsoloss  to  un- 
tlertake  the  decoration  of  a  wimlow  without  some  idea 
of  what  is  to  be  done.  The  best  rt'sults  aic  l've(|ueiitly 
brought  about  by  a  combination  of  the  iwo  plans  by 
deciding  upon  a  sciieme  and  by  altei-ini,'  it  to  meet  the 
re(|uirenient  of  the  display.  In  arraiigin'r  a  window,  a 
good  background  is  of  tirst  necessity,  since  it  is  the 
setting  of  the  jiieture  to  be  presented.  ]\Iaiiy  articles, 
desirable  in  themselves,  need  a  background  to  bring 
them  out  effectively.  Practical  (l(>corators  devote  no 
little  time  to  the  arrangeinciil  of  backgrounds,  often 
relying  entirely  U|Hin  them  to  arrest  the  notice  of  the 
passer-by  and  to  bring  to  his  attention  the  goods  them- 


selves. Xo  matter  liow  artistic  a  -window  display  may 
be,  it  loses  more  than  half  its  attractiveness  if  not  suit- 
ably backed.  The  background  atfords  relief  to  the 
trim,  and  is  as  necessary  as  scenery  to  a  stage  setting 
or  as  the  sky  to  a  landscape.  Different  goods  require 
different  backgrounds,  as  different  pictures  require 
different  frames. 

In  selecting  goods  for  the  show  window,  two  consid- 
erations are  of  importance.  The  newest  and  most  up- 
to-date  lines,  of  which  there  is  a  large  stock,  should  be 
exhibited.  The  purpose  of  the  window  is  not  to  display 
unsalable  goods,  but  to  sell  goods,  and  the  more  attrac- 
tive the  window  is  made  to  appear,  the  more  rapidly 
will  the  lines  illustrated  sell.  Naturally,  the  latest  styles 
are  the  most  interesting.  Then,  when  a  window  has 
created  the  desired  impression— a  desire  for  ownership 
— there  must  be  a  sufficient  stock  to  back  it.  Fre- 
quently, however,  it  is  necessary  to  display  old  goods 
in  order  to  move  the  stock.  In  this  case,  in  order  to 
interest  passers,  it  is  necessary  to  create  prices. 

Tie  up  your  window  display  and  newspaper  adver- 
tising. Both  are  used  for  the  same  purpose,  both  are 
intended  to  bring  results.  It  is  certainly  undesirable 
to  have  a  window  display  made  up  of  freak  proposi- 
tions which  have  no  direct  bearing  upon  that  which 
the  merchant  is  trying  to  impress  v:pon  the  public. 
Prominent  advertisers  interested  in  the  production  or 
sale  of  more  than  one  article  believe  that  the  value  of 
an  advertisement  is  depreciated  where  more  than  one 
article  is  displayed  at  one  time  in  the  same  space,  since 
the  mind  of  the  observer  is  not  concentrated  and,  there- 
fore, not  so  greatly  influenced  by  the  advertisement 
or  window  display  showing  many  wares,  as  by  the  ad- 
vertisement or  display  picturing  and  describing  but 
one  thing.  If  much  is  to  be  gained  through  concentra- 
tion of  effort  in  copy  or  display,  how^  much  more  is 
possible  when  the  united  effort  of  both  is  concentrated 
Upward  a  ^iflgle  end.  The  po.s.sible  customer — the  whole 


public  is  made  up  of  possible  customers — has  perhaps 
seen  a  newspaper  advertisement  of  a  certain  sale.  Later 
passing  the  window,  he  is  reminded  of  what  he  read 
and  invariably  stops.  The  sale  is  then  half  made. 
Vour  show  window  and  your  ads.  are  your  salesmen. 


BLACK  BACKGROUNDS 

'i'lic  latest  note  in  (K'coration,  straight  from  Paris, 
and  said  lo  he  cxti'aordinarily  effective,  is  for  black  and 
w  hite  rooms.  It  seems  that  we  have  gloried  sufficiently 
in  color,  and  the  very  newest  thing  decrees  not  only 
black  carpets  but  black  and  white  striped  walls, 
ciiintzes  with  a  bold  black  pattern  on  a  parchment- 
colored  ground,  lamp-shades  and  cushions  to  harmonize, 
and  even  lace  curtains  having  a  white  design  applique 
on  black  net,  while  the  inner  draperies  are  of  moire 
silk.  It  sounds  sombre,  but  in  reality  is  charming. 
Probably  the  modern  woman  has  devised  it  for  her  spe- 
cial benefit.  As  a  background  black  is  superb.  Flowers, 
books,  and  ornaments  take  on  a  peculiar  distinction  in 
such  monochrome  surroundings. 

This  idea  is  daringly  carried  into  the  decoration  of 
bedrooms  with  a  still  greater  effectiveness.  An  oxi- 
dized or  white  enameled  bedstead  with  black  silk  sheets 
and  pillowcases,  and  a  black  taffeta  eiderdown  with 
white  fal-lals  at  one  corner,  is  probably  the  most  orig- 
inal development  in  bedroom  furniture  that  there  has 
been  since  the  first  giant  four-poster  appeared.  In  this 
case  the  chintzes  will  have  a  black  ground  to  contrast 
with  a  string-colored  carpet,  and  the  dressing-table  sil- 
ver wiU  gleam  as  never  before  against  the  sheen  of 
black  satin.  It  is  very  modern  and  sophisticated.  Al- 
ready the  feeling  for  rooms  in  this  fashion  is  extremely 
marked. 


BOUND  TO  DRAW  ATTENTION. 

A  novel  idea  of  connecting  up  the  sidewalk  with  the 
window  display  which  will  attract  the  attention  ot 
every  passerby,  is  to  draw  a  line  of  paint — red  or  other 
color — from  the  curb  across  the  walk  to  the  window 
and  up  the  glass  to  about  the  height  of  the  eye.  Inside 
tile  leaving-off  point  can  be  connected  with  ribbons  of 
the  same  color,  running  to  individual  furniture  items  on 
display.  This  scheme  has  been  tried  with  other  lines  of 
goods,  and  should  prove  equally  satisfactory  with  fur- 
niture. 


PRICE  TICKETS  m  WINDOW. 

Some  window  dressings  of  housefurnishing  articles 
look  as  if  the  man  responsible  was  trying  to  run  an  ex- 
hibit of  all  the  kitchen  appliances  used  since  Eve  first 
fried  Dotatoes  in  a  coeoanut  sh.-li,  and  in  all  the  maze 
not  a  single  price  can  be  discovered.  Suppose  some  pa- 
''ic-nt  woman  iiijally  found  sonu'thing  that  looked  good 
to  her  lIo  you  expect  her  passing  interest  to  be  suffi- 
cient to  induce  her  to  come  in  just  to  ask  you  the  price? 
Well,  she  won't.  Stick  price  tags  on  everything  in 
i-  ight.  If  the  article  is  of  use  and  the  price  looks  right 
she  will  eojne  in  and  buy;  if  there  is  no  price  displayed 
she  may  J'eel  th^A  the  price  might  be  more  than  she 
cares  to  pay,  and  rather  than  risk  embarrassment  she 
will  w^it  until  another  time. 


Make  a  new  noise  with  your  selling  talk — introduce 
something  new,  and  you  will  keep  your  prospect  awake 
(to  his  opportunities). 


Backgrmind  for  harvest  sale.  auUuiiii  or  Tlianksgiv  iiip  window. 
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Advertising  Bargains  in  Furniture  and  Furnishings 


By  A.  B.  LEVER 


These  are  days  when  many  furniture  (h-alers  put 
bargain  prices  on  goods  in  stock  which  it  is  desirabh' 
s-hould  be  cleaned  out  at  this  pai'ticular  season.  The 
advertisements  whicli  arc  app'N-iiiug  i]i  tlie  newspapers 
all  over  the  Dominion  show  ihat  the  pi'actice  is  (juite 
common  just  now.  iMany  of  the  advertisements  are 
creditable,  indeed.  A  few  of  them  I  have  selected  for 
leproduction  in  this  issue  of  the  Furniture  World. 

The  advertisement  of  the  T.  II.  Pratt  Company,  Ham- 
ilton, is  a  good  example  of  simple,  yet  effective,  adver- 
tising. It  occupied  a  space  of  4%  by  lO'/o  inches,  and 
good  use  has  been  made  of  the  space  by  embodying 
within  it  a  lot  of  informatiun  regarding  (|uality  and 
price  of  floor  coverings.  A  gratifying  feature  of  the 
ad.  is  the  emphasis  which  the  introduction  lays  upon 
the  fact  that  the  different  lines  dealt  with  in  the  an- 
nouncement are  Canadian  made.  The  desii-e  to  ])ur- 
chase  home-made  goods  was  never  so  strong  as  it  is  to- 
dav,  and  he  is  a  wise  business  man  who  wi'ites  his  ads. 


ami  displays  his  windows  wiiii  a  view  to  catei'ing  to 
t hat  sentiment. 

The  Nova  Scotia  Furnishin.g  Co.  usually  nuike  good 
use  of  their  4^  4  by  6'  |  incli  space.  This  is  because  they 
take  pride  in  tlieir  ad vei-tising.  When  a  man  takes 
(>ride  in  doing  a  thing  he  usually  does  it  well.  At  any 
fate  he  will  do  it  as  well  as  h"  possibly  can.  and  what- 
evei-  defects  he  may  have  will  be  corrected  as  time  goes 
on.  The  advert isemi'iit  hei'ewith  repi'oduced  is  lui  ex- 
ception to  the  I'ule.  It  is  wei!  written,  well  balanced 
and  well  disjilayed.  ;ind  somi'how  one  feels  that  thei-e  is 
no  attempt  to  '■|)ut  (die  over  '  on  the  [)ublic.  An  ad- 
vertiser has  gained  a  strong  point  when  the  public, 
i'fom  experience,  have  learned  that  tliei-e  js  no  exagger- 
ation in  his  advertising  methods. 

The  advei'tisement  of  the  Neilson  Fui-nitui-e  Com- 
pany, Calgary,  is  a  g(»0(l  one  from  nearly  all  jtoints  of 
\'iew.  The  space.  S'^.  by  inches.  >i-a\'e  ample  oppor- 
;i!nit\'  for  both  the  ;id.  writei'  and  the  pi'inter  to  dis- 
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0(  Oilcoths 

LiBaku&u  •!  t,r,-.  on  T.':*  ft*  oat*  Uv 
M*«nDfi  boufbt  at  ijMCial  pncn 

Uc  n-OOS  OILCLOTH  19( 

3&C  FLOOB  OILCLOTH  3»c 


■TAIB  OILCLOTH  RUUCED 


•Be  nnrrzD  unotsvii  3a«  iq  t&id 


Me  nuirrco  lwoledh  »k  iq  varo 


4CAkO  WIDB  LIMOLSVM,  tfa  IQ  VUIO 


OILCLOTH  CQUAftEB  FOR  BTOVEI  lOc 


COCOA  MATTIMO 


Cocoa  Door  Mats  Reduced 


jT.  H.  PRATT  '\ 

Cotnpan'i .  Unnled 


Dressers  and 
Chiffoniers 

At  IJiu  Rfiluclions 
Juit  Think  of  It 


 $13.75 

'•"'"'-'-■•'■"J'  13.00 

TTie  N.S.  Furnishing  G).JLtd. 

72  7(,  lijirrinttcr,  S«trrt.  1 


Neikon  Furniture  Co.,  Ltd. 

Items  of  Special  Interest  For  Monday 


Ycur  Bedroom,  Dining  and 
Living  Room  Furniture 
Complete 
for  $195.00 


Seamless  Wilton  Carpets 


•e.oo  I 
•lo.ool 


Comforters 


McLintock's  Eliderdown 
Comforters 


White  Enamel  Beds 
And  Brass  Beds 
Reduced  20 


CCDI. 


WRIGHT'S  Limited 

Cbarlotte  St.      :     :     ;     S)  an  I' I 


McLaren  &  co. 


LIMITED 


speeding   Out    The  Furniture 


[.u  the    t.-il  ul    \Ut   go>Ht>  II 


1*4 
<IA*I* 


Mclarcn  &  Co..  Limilcil 


St.  Catharines 


iM'i''^J{(f!! 

Special  Sale  of 

STEEL 
COUCHES 
$7.95 

vjU  •  liniil*<1  DiiioUt  of 
surl  Nli.liiirf  (  >>ii.|i.-« 
All    tXrtX  U»t,y. 
•Innii;  vpnof,  UK*  aoft. 
'  ooiIoiIjiIiU  Malir***, 


STORErS 

BANK  SI  RLET 


Sniric  I  III  J  ill  III  I'  liiii>,'iiiii  lul  \  (It  i-<i'liiciil  -  iil.t  iiiiiulliiii  (It'll  li'l'N. 
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pUiy  their  ability.  'Pht>  inform. itioii  convevod  in  rep^ard 
to  oarpt'ts  ami  bcil  i-oinftH-tcrs  i><  particularly  wt>ll  dono, 
bein»r  brief  and  to  the  |)oint.  If  ihrrr  is  niif  |ioinl  llial 
T  would  venture  to  oritioi/.e  it  is  in  ic^Mid  l.i  the  Ixittoin 
of  the  ad.  Throujjh  tho  absence  of  a  display  line  one 
looks  a  second  time  at  the  ad.  to  see  wlictlu  r  or  not  it 
has  been  eoiududed.  Had,  for  exanipK'.  thr  line  devot- 
ed to  the  luinie  of  the  firm  been  iilaeed  at  the  bottom 
instead  of  at  the  top.  this  defieieney  would  have  beeu 
correeted.  Wliile  tlie  ad.  is  a  {;ood  one.  it  would,  from 
a  typoj^raphieal  standpoint.  havi>  btM>n  still  b(>1ter  had 
this  been  done,  because  it  wouM  lia\  >■  lu  cii  more  cvnily 
balanced. 

The  advertisement  of  !\IeLari  ii  i^-  Co..  SI.  ( 'alliariii(>s. 
is  also  a  good  one.  althouirli  T  would  suECcresI  that  in 
future  in  ads.  of  this  si/e  and  description,  the  firm 
name  at  the  toji  .shoiild  be  left  out.  allowinja:  precedence 
to  be  ariven  to  the  line  which  carries  the  main  thought 
of  the  advertisement.  Tt  also  allows  more  room  for 
cither  additional  matter  or  more  white  space.  "Speed- 
ing Out  the  Furniture"  is  good,  and  particularly  be- 
cause it  is  a  phrase  which  is  a  little  out  of  the  ordinary, 
while  the  sub.jeet  matter  of  llir  ad.  is  pul  in  sim|)le  and 
readable  language.   The  original  was  6-%  by  SV,  inches. 

"Wright '.s.  Limited,  of  Sydney,  have  made  good  use 
of  their  space — i%  by  ni/j.  The  ad.  is  well  balanced 
and  striking,  and  a  list  of  prices  is  furnished  which 
are  calculated  to  interest  all  sorts  and  conditions  of 
people. 

Storey's  (OttaAva")  is  a  straight-to-tlie-point  ad.  The 
writer  of  the  ad.  had  something  to  say  and  he  said  it 
without  any  waste  of  words,  and  in  a  way  that  both  de- 
scribed the  couch  and  tended  to  excite  the  interest  of 
those  who  possibly  had  not  been  thinking  of  buying  a 
steel  couch.  From  a  typographical  standpoint  the  ad. 
is  artistic  and  striking.  The  original  was  2Vs  by  7 
inches. 

The  bed  advertisement  without  firm  name  attached 
is  from  a  department  store  announcement,  and  is  mere- 
ly reproduced  for  illustrating  how  a  small  ad.  of  this 
description  can  be  made  effective.  Tt  was  2%  by  5i/2 
inches. 

The  advertisement  of  the  Dominion  Furniture  Co., 
Moose  Jaw,  is  reproduced  for  a  similar  purpose.  It 
was  only  2'4  by  27's  inches,  but  it  caught  the  eye  just 
the  same.  The  space  is  smaller  than  T  would  recom- 
mend using  as  a  rule,  but  this  particular  ad.  shows  that 
even  small  space  can  be  made  to  stand  out  when  an 
engraving  is  used  and  too  much  reading  mat  to-  is  not 
crowded  in. 


RETAIL  ADVERTISING  PROBLEMS. 

By  Hugh  King  Harris 

Probably  no  other  line  of  prodtiets  is  sold  so  little 
through  the  medium  of  .iobbers  and  wliolesalers  as  fur- 
niture and  kindred  lines.  The  larger  per  cent,  of 
goods  sold  along  these  lines  is  bought  direct  from  the 
factories,  or  direct  factory  representatives,  either  on 
the  road,  or  through  means  of  the  various  exhibitions. 
Very  often  manufacturers  advertise  heavily  in  trade 
.ionmals  and  back  up  their  dealers  with  national  and 
local  ads.  Tn  some  instances  these  manufacturers  use 
few  if  any  salesmen. 

It  is.  therefore,  apparent  that  the  retailer  is.  in  house 
furnishing  lines  practically  the  middle  man,  he  is  the 
source  of  .supply  to  the  consumer,  the  source  of  outlet 
for  the  manufacturer.  Business  logic  dictates  a  pol- 
icy of  handling  goods  which  are  fir.st.  adapted  to  the 
Jpcality  in  which  the  retailer  is  located,  and  secondly 


in  selecting  lines  which  will  be  backed  by  proper  pub- 
licity on  the  part  of  the  maker. 

'i'he  middleman,  so-called,  has  been  criticized  and  con- 
demned in  many  cases,  but  though  the  middle  man  is 
not  a  producer,  he  is  necessary  in  the  conduct  of  busi- 
ness, in  the  disposal  of  the  product  of  the  makers  and 
it  is  an  erroiu^ous  idea  to  think  he  is  the  dictator  of 
prices,  or  taking  unfair  advantages  in  handling  trade. 
The  middle  man,  in  the  ])resent  instance,  the  retailer, 
must  be  given  credit  for  many  things;  it  is  he  who 
studies  local  conditions  and  keejis  in  touch  Avith  public 
demand,  lliiis  allowing  the  manufactui'cr  safety  in  the 
production  of  that  which  will  prove  salable  and  profit- 
able. The  retailer  assumes  the  risks  and  burdens  of 
distribution,  he  incurs  personal  risks  and  liabilities  in 
stocking  and  disposing  of  the  wares  purchased  for  con- 
ducting his  business. 

Under  the  circumstances  the  retailer  has  a  moral  and 
legal  I'ight  to  deuumd  from  the  manufacturer  articles 
of  real  quality.  He  has  a  right  to  demand  that  prices 
be  protected,  that,  the  maker  does  not  sell  to  mail  order 
concerns  or  to  vicious  trade  combines  who  will  develop 
unfair  competition  locally. 

Dealers  sometimes  abuse  their  privilege  by  using  ad- 
vertised goods  as  leaders  at  a  cut  price.  This  is  a 
grave  mistake,  while  it  may  be  considered  good  ad- 
vertising up  to  a  certain  point,  it  means  a  loss  at  the 
best,  and  eventiudly  that  dealer  will  become  known  to 
makers  and  the  trade  generally  as  undesirable  and  the 
right  lines  will  be  difficult  to  procure.  If  the  line  is 
ever  discontinued  in  that  locality  by  the  price  cutter, 
other  dealers  will  avoid  taking  it  on  at  a  loss,  and  so 
rhe  manufacturers'  right  in  the  matter  must  be  con- 
sidered. 

The  successful  honu^  furnisher  to-day  should  pursue 
a  course  of  real  co-operation  with  the  manufacturer. 
The  trade  journals  should  be  studied,  the  sales  force 
educated  to  act  in  harmony  wath  the  publicity  depart- 
ment, the  staple,  nationally  advertised  goods  should  be 
featured,  at  the  regular  prices,  leaders  may  be  made 
along  lines  which  are  not  "standard,"  and  the  sales 
helps  fiirni.shed  by  the  makers  in  the  way  of  window 
ti'ims,  newspaper  cuts,  street  car  cards,  etc.,  should  be 
utilized  to  the  utmost.  Many  dealers  lose  good  money 
every  year  by  their  lack  of  appreciation  of  such  sales 
service. 

Where  mail  order  competition  is  felt,  it  is  well  to  se- 
cure the  catalogues  of  the  mail  order  folks  and  by  Avin- 
dow  displays  of  their  goods  and  your  own.  by  actual 
|)rice  comparisons  and  by  the  use  of  the  MAILS  and 
parcel  post,  booklets  and  store  catalogues  fight  the 
Itattle  in  a  way  which  has  Avon  and  Avhich  Avill  Avin  if 
logically  and  persistently  c'arried  out  on  the  rig'ht  basis. 
And  ahvays  demand  of  the  manufacturer  that  he  does 
not  sell  to  this  class  of  trade.  If  he  does,  buy  else- 
Avhere. 


GOOD  AD.  COPY 

fij)  Arthur  Brisbane 

Writing  a  successful  advertisement  is  the  most  diffi- 
cult thing  in  the  business  of  Avriting.  You  can  write 
an  interesting  story  about  noses  and  every  man  Avill 
feel  of  his  nose  and  look  in  a  glass.  Tt  concerns  some- 
thing Avhich  is  his.  But  in  Avriting  an  advertisement 
you  must  first  overcome  his  reluctance  to  read  it. 

The  trouble  Avith  the  average  man  is  that  he  Avill  ad- 
vertise a  heater  only  when  it  is  cold.  He  should  pick 
the  hottest  day  of  summer  and  say:  "It  is  hot  as  the 
devil  to-day.  Next  winter  will  be  just  as  cold."  Then 
AA'hen  Avinter  comes  the  consumer  is  familiar  Avith  that 
particular  heater. 
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Collins'  Course  in  Show  Card  Writing 


Eleventh  of  a  series  of 
articles  specially  prepared 
for  this  journal. 


The  Fountain  Air  Brush. 

IT  will  be  remembered  that  several  of  the  sample  cards 
given  in  previous  lessons  have  been  "Fountain  air 
brush"  designs.  This  instrument  is  a  very  desir- 
able and  valuable  ac(iuisition  to  a  card  vpriter's  outfit 
as  it  is  capable  of  a  very  wid^'  range  of  ust  ,  extending 
from  the  ordinary  shading  of  j)lain  letters  to  the  most 
elaborate  designs  and  ornamentations  in  all  colors  and 
shades.  Engravers,  {)ortrait  artists,  photographers  and 
other  commercial  artists  utilize  it  with  economical  re- 
sults. Originally  it  was  designed  for  portrait  work, 
and  for  years  its  usefulness  did  not  extend  beyond  this 
field,  but  later  improvements  in  its  construction  great- 
ly widened  its  utility,  which  now  seems  almost  illimit- 
able.   It  is  of  special  use  to  the  card  writer  for  its 


Various  colors  may  be  used  and  must  be  free  from 
grit,  dust  or  dirt  to  prevent  clogging  the  brush.  The 
amount  of  color  you  wish  to  use  is  regulated  by  press- 
ing down  the  lever  which  opens  the  valve  sufHcieiit  to 
admit  a  fine  spray  to  emit,  and  by  pulling  tlie  lever 
back  the  amount  of  spray  will  be  increased.  The  color 
cup  may  be  adjusted  to  any  angle  so  tliat  you  ina\' 
work  on  cards  lying  flat  on  a  table,  oi-  standing  in  a 
perpendicular  position  on  a  wall  or  easel,  or  if  neces- 
sary the  brush  may  be  used  on  a  ceiling  with  the  color 
cup  tii)ped  to  accommodate  that  position.  'I'liis  is  a 
very  important  feature. 

Cai'C  should  be  taken  to  always  clean  tlie  bi-ush  after 
each  using  by  blowing  clean  water  through  it.  and  then 
drving  thoroughlv  hv  blowinii'  with  aii'  from  the  tank 


Fountain  air  brush. 


wonderful  and  effective  results  are  easily  and  quickly 
obtained. 

The  illustration  shows  the  exact  size  of  the  brush. 
It  derives  its  name  from  the  fact  that  it  does  the  Avork 
of  a  brush  but  is  operated  with  comi)ressed  air.  The 
color  cups  hold  enough  color  to  suggest  the  idea  of  a 
"fountain"  or  reservoir.  The  necessary  air  pressure 
may  be  supplied  with  a  foot  pumj)  and  small  storage 
tank,  or  with  a  carbonic  gas  tank  the  same  as  used  in 
.soda  fountains.  Of  course,  power  pumps  may  be  used 
for  the  i)urpose  if  desired.  It  rf<(uii-es  about  20  or  2") 
pounds  piM'ssui'e  to  assure  good  woik.  At'tei'  the  con- 
nections are  made  with  the  tank  l)y  means  of  a  small 
lubber  tube,  air  is  foi-ced  into  the  bi'ush  by  opening  a 
valve,  which  is  done  l)y  pressing  down  the  top  lever 
with  the  index  finger.  This  aii'  [)asses  out  at  the  point 
of  the  brush  around  a  small  pointed  needle.  This  ar- 
rangement of  having  the  air  pass  out  all  around  the 
needle  assures  an  etpial  f)ressure  and  eveiier  woi  k,  and 
also  requires  much  less  air  than  if  the  air  |)ressure  were 
obtained  from  one  side  of  the  needle.  As  the  compress- 
ed air  passos  out  it  forms  a  suction  which  di-aws  the 
color  from  the  cup  either  in  large  or  small  quantities 
and  distributes  it  in  a  fine  spray  all  undei'  the  eonti-ol 
;,n(l  at  thr  will  of  tln'  opei'ator. 


after  disconnecting  the  brush.  With  care  this  instru- 
ment should  last  a  lifetime. 

Designs  Effective  and  Varied. 

Simple  ami  effective  designs  may  he  created  and  ex- 
ecuted with  the  fountain  air  ])i-ush.  I>y  sim]ily  laying  a 
smaller  c;ird  on  the  one  you  wish  to  work  and  spraying 
around  tlic  edges  you  can  obtain  a  very  pretty  and 
effective  liorder  design.  The  sample  "Turkey"'  card 
shown  in  this  lesson  is  made  by  cutting  the  jiattern  out 
of  a  faii'lv  heavy  manilla  paper  and  laying  it  on  to  the 
c;ii-(l  and  air  brushing  around  it.  The  outside  mat  of 
the  sanu'  design  may  be  used  if  ilesired.  but  in  this 
case  the  s])raying  with  the  air  brush  will  be  done  on  the 
inside  of  the  pattern.  This  is  a  very  simple  foi-m  of  de- 
sign. 

Alphabets. 

I^lates  42  and  -^'^  are  fancy  alphab(Ms  that  are  not 
hard  to  execute.  Like  all  fancy  aljihabets  they  are 
suitable  for  one  word  or  a  line  that  needs  accentuating. 
They  are  capable  of  taking  much  color.  For  example, 
the  ui)per  i)art  may  be  in  bright  red  or  blue  and  the 
bottom  and  upper  outline  and  fancy  over-lay  may  be 
in  black.  Or  the  tops  may  be  in  liglit  blue  and  the  bot- 
tom and  outliiu's  and  ovi'riav  ;nav  be  in  dark  blue.  .\nd 


J 


Plate  I.').    Fancy  (Icsijfn,  well  Mimrred.  lower  ciiHe. 
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in  a  similar 
This  stvl,"  of 


We  givv  a 
will  furnish 
of  these  vcrv 


way  other  roiiihiiiiit ions  iiuiy  he  \itili/.i'd. 
IcttiTs  is  I'xci'lli'iil  tor  prai'tii-e  work. 

Initials. 

number  of  sampK'  initials  this  iinmiii  tliiit 
a  foundation  for  an  incxlmust ihir  Mipjily 
eltVi't ivt'  t'lniu'llisluuiMits. 


IctliM'  ill  black  or  some  other  dark 


reasonable  auluiun  c  ard. 

A  may  hp  made  in  black  or  any  strong  color  with  the 
outline  in  black,  and  the  background  striped  in  some 
subdued  color. 

E  may  be  in  black  or  brown  and  tlic  .sfiray  in  a  bine 
or  yellow  color  and  the  foliage  in  green. 

F  is  an  uni<|ue  ribbon  design  in  blue,  piii-pli'  or  any 
bright  color. 

G  has  a  heavy  and  light  outline  with  a  clouded  cen- 
tre of  any  bright  color.  This  makes  a  very  effective 
design. 

H  has  a  background  of  bright  red.  blue  or  yellow 
and  dotted  with  black.  The  letter  may  be  in  black  or 
dark  blue,  according  to  the  harmonizing  effect  of  the 
background. 

I  is  a  plain  black  letter  with  a  fancy  outline.  Of 
conrse.  it  can  be  worked  in  any  other  color. 

J  may  be  done  in  black  or  red  or  brown  or  blue,  with 
a  subdued  ornamental  back  in  harmonious  color. 

K  may  be  done  with  a  wall  paper  effect  or  some  other 


I'ancy  back,  and 
color. 

0  is  a  simjile  onllined  letler  with  side  embellish- 
ments and  fancy  overlaid  work. 

Any  of  the  letters  may  be  interchanged,  that  is,  the 
ililVeren!  ideas  may  be  work'ed  with  any  letter. 

Sample  Card. 

We  show  only  one  sample  card  this  month.  It  is  a 
design  suitable  for  Thanksgiving,  which  is  the  only 
lioliday  October  offers.  All  merchants  should  take  ad- 
vantage of  every  holiday  and  make  it  an  advertising 
reature.  The  colors  to  use  are  those  in  keeping  with 
the  season,  browns,  dark  reds,  yellows,  etc.    This  de- 


Some  specimen  iiiil  ial  letters. 


fiign  is  made  by  cutting  the  shape  of  the  turkey  out  of 
a  piece  of  heavy  paper  and  laying  it  on  to  the  card  and 
air  brushing  around  it  with  a  light  spray  of  brown.  The 
lettering  is  done  in  dark  bi'own  and  shaded  with  grey 
and  the  figures  are  in  red  and  shaded  with  grey. 


*IIC 


plate  42.  — Fancy  desig-n,  well  spurred,  vippcr  case. 
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Beds  and  Bedding 


TWO  NEW  IDEAL  LINES. 

The  Ideal  Bedding  Co.,  Ltd.,  Torouto.  have  just 
brought  out  a  new  patented  wire  mattress  in  their 
"Duplex."  the  U.  S.  rights  of  which  have  been  sold  to 
an  American  house.  Across  the  line  these  mattresses 
are  said, to  be  selling  in  thousands.  The  illustration 
herewith  gives  some  idea  of  the  appearance  of  the 
"Duplex"  in  a  woven  wire  weave.  It  is  also  made  in 
the  Ideal  twin-link  twisted  fabric. 

The  mattress,  or  rather  double  nuittress,  is  connected 
by  springs  to  the  centre  divider,  and  also  by  springs 
to  top  and  bottom.    The  mattress  frame  is  coloi'ed  in 


IIIE 

III 

if 

New  Ideal  "Duplex"  patented  wire  mattress. 


the  new  oxydized  finisii.  uhicli  keens  the  '■l)ui)lfx" 
always  clean  and  neat-looking,  and  it  carries  a  guar- 
antee from  the  coinj)any  for  20  years  stamped  on  the 
frame. 

The  Ideal  Co.  are  also  getting  out  a  new  trundle 
bed  with  twin-lock  twisted  wire  fabric  mattress.  The 
whole  frame  and  mattress  are  in  one.  Head  and  foot 
fold,  so  that  it  is  possible  when  n()t  in  use  to  shove 
it  under  the  Ix'd.  This  makes  an  additioiuil  bed  at 
low  cost,  which  is  quite  a  consideration  in  city  houses, 
where  space  and  price  are  to  l)e  reckoned  with.  The 
bedclothes  need  not  be  i-eiiu)ve(l,  as  the}^  remain  on  the 
cot,  and  are  kept  in  place  arul  folded  away  with  the 
trundle  bed  itself. 

Half  a  dozen  new  designs  of  chill-le.ss  iron  beds  have 
also  been  added. 


BEDSTEADS  FOR  SOLDIERS 

The  Ives  Modern  I'x'dstead  Co..  Coiiiwall,  have  se- 
cured an  or-d(>r  foi'  a  consideta i)le  numbei-  of  bedsteads 
for  barracks,  hospitals  and  anibnlance  work,  which 
will  keep  them  busy  for  several  weeks  and  |)ossibIy 
longer.  The  season  j)roniised  to  he  fairly  good  for 
this  company,  and  there  was  a  fair  supply  of  ordei's. 
but  the  uncertainty  caused  by  the  war  has  changed  the 
views  of  buyers,  and  they  are  taking  less  bedsteads 
than  they  would  olherwise  have  done.  However,  this 
order  for  militarv  use  will  lielp  a  good  deal,  and  there 
maye  he  a  difVeriMiee  in  tlie  aspect  of  alTaii's  when  they 
are  completed. 

The  Pacific  Wall  lied  ( 'iiiiip;iii\ ,  Lid..  \\'inni|)eg,  |i;is 
been  iiuHirporalcd  foi'  the  purpose  of  nianni'acl  uring. 
contracting,  installing,  hnying.  selling,  trading  and 
dealing  in  beds,  bedding,  furnilnfe  and  liirnisliings. 
wire  and  wire  products,  etc.,  with  a  ca|)ilal  of  .^jHO. ()()(). 
The  incorporators  are:  George  Earl  I'.etis,  ai-counlaiit ; 


Frederick  Goodwill  Rumble,  commission  merchant; 
John  Wood  Gibson,  accountant ;  Thomas  Joseph  Coyle, 
manufacturing  agent,  and  Edwin  Loftus,  barrister,  all 
of  Winnipeg. 


ADVERTISING  A  MATTRESS. 

A  new  window  advertising  stunt  is  being  put  on  by 
the  Ideal  Bedding  Co..  Ltd.,  this  fall.  In  their  booth 
at  the  Toronto  Exhibition  were  a  number  of  electric 
"ean*^een"  tamps,  frosted,  showing  a  picture  of  an 
Ideal  "  Neversjjred"  mattress,  which  alternateh' 
lighted  and  went  out.  They  drew  much  attention  to 
the  display.  For  the  I'est  of  the  season  the  com{)any's 
repi-eseiiiatives  on  the  r)ad  will  have  a  number  of  these 
lanii)s  for  loan  among  their  customers.  All  that  is 
necessary  is  to  place  the  lamp  in  the  window  and  con- 
nect it  to  the  nearest  elecrric  light  socket  and  turn  on 
the  power. 


BEDDING  NOTES. 

Percy  Brown,  lately  representaiive  for  the  Gale  bed- 
ding line,  is  now  connected  with  the  Canadian  ^Merser- 
eau  Co..  Ltd.,  selling  this  new  line  in  Westi'rn  Ontario. 
It  is  a  long  time  since  Percy  b'  gan  to  sell  l)eds,  almost 
as  long  as  the  time  he  began  !o  ride  and  sell  l)ieycles. 
Even  to-day  Percy  sees  the  connection  between  beds 
and  bicycles,  due  no  doubt  to  Mie  similarity  of  frames 
of  new  brass  tube  bed  and  th;"  old-time  bicycle,  and 
longs  for  those  days  when  he  iod(>  so  often  to  victory 
the  Gendron  wheel  of  ha|)py  m-  Miory. 

The  Montreal  factory  of  the  Alaska  Bedding  Co. 
covers  a  total  floor  space  of  182,000  s(piare  feet,  and 
the  annual  manufacturing  ca|)acitv  of  the  plant  is 
ftO.OOO  steel  beds.  ;{0,()00  brass  beds."  1 80.000  mattresses. 
l.')0.000  springs.  40.000  couches,  and  'UJO.OOO  i)illows. 


LETTER  BOX 

The  Kilitoi'.  Canadian  furniture  Woi-Id: 

Will  yon  kindly  give  ns  a  list  of  names  of  manufac- 
inrei's  of  school  desks? 

liarrie.  DOCGALL  I'.ROS. 

Px'ilin  Interior  Hardwood  Co..  llerliii;  Canadian 
Office  anil  School  l<'nrniture  ('o..  Preston:  ({lobe  Fnrni- 


lii  till-  K'H'il  "I  1     Ml, MM  I  tiliir.    Mi-I.niitrldin.  lUiikrernmii,  I'les. 
Ki-i  lmmn,  (  nln  n  ami  Hi  ll  of  tin'  l'i--(  liniaii  .M iil I  ri  ss  C  o, 


lure  ('().,  Waterloo;  James  Smart  Mfg.  Co.,  Proidvville; 
•  lohn  li.  Snidei",  Waterloo;  N'alley  City  Seating  Co.. 
Diindas;  W.  1"'.  \'ilas,  Cowansville.  t^ue. ;  Westport 
School  Knriiilure  < 'o..  Westport.  are  anu)ng  the  maimers 
of  this  (dass  of  goods.  l']ditor. 
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Knobs  of  News 


The  Stratford  Chair  Co.  proposos  to  doiiblo  its  jilant. 

The  lireat  \Vost  Furnituri'  (  n  lias  lu  rii  iiicorpor- 
atfil  at  R('i;ina.  Sasl;. 

Tho  Markdah',  (hit.,  t'uniii  uic  laclory  w  as  struck 
by  lisrhtiiini;  during  a  n'ccnt  stoim.  ami  sustaini'd  a 
slight  daniago. 

The  Westminster  Furniture  Store  has  moved  to  new 
premises  at  New  Westminster,  R.C. 

R.  P.  Newton  has  leased  tlw  [n-i  iiiiscs  I'orinerly  oecu- 


First  floor  of  . I.  C.  Beveriilge.  Ltd..  Medii  inc  Hat,  showing  selling 
galleries  on  mezzanine  floor  to  right  and  left. 


pied  by  ^Ir.  Killingsworth.  corner  of  Wellington  and 
Ross  Streets.  St.  Thomas,  Ont.,  and  will  .start  up  an 
upholstery  and  furniture  store. 

S.  yi.  Wilder 's  furniture  store,  at  Toronto,  was  dam- 
aged by  fire  recently. 

Lepage  &  Co..  stove  dealers,  etc.,  Quebec,  have  been 
registered. 

A  by-law  to  loan  $25,000  to  the  newly-organized 
Gofierich  Furniture  Co.,  Ltd.,  and  to  give  a  fixed  assess- 
ment of  $10,000  for  a  period  of  20  years  was  carried 
by  a  majority  of  5.^8  to  58  reeentl.y.  The  company  will 
.start  building  operations  at  once. 

Lieut.  C.  A.  James,  who  is  in  charge  of  the  22nd  Ox- 
ford Rifles.  Woodstock.  Ont.,  now  at  Valcartier,  is  a 
member  of  the  general  office  staff  of  the  Canada  Furni- 
ture Manufacturers,  at  Woodstock. 

The  furniture  and  hardware  stock  belonging  to  the 
estate  of  Irwin  &  Bryant.  Balcarres.  Sask.,  has  been 
sold  to  H.  E.  Chaplin. ' 

Torey  &  Bush.  Reg.,  have  been  registered  at  Mont- 
real as  chair  frame  and  cabinet  makers. 

F.  W.  Smith's  department  store,  at  Wpyburn,  Sask., 
will  erect  a  new  store  next  spring,  and  add  a  furniture 
department  on  its  completion. 

B.  Haram  &  Co. 's  furniture  store  at  Ottawa,  Ont., 
was  burned  recently,  as  also  was  the  furniture  store  of 
J.  B.  Roy. 

The  general  contract  for  the  construction  of  the  front 
for  the  furniture  store  for  J.  M.  Farthing.  Talbot  Street, 
Aylmer.  Ont..  has  been  awarded  to  H.  J.  St.  Clair  Co., 
Limited.. 

D.  Reider,  of  the  Leader  Store,  at  Estevan,  Man.,  is 
determined  that  the  service  of  his  establishment  must 


keep  pace  with  the  growth  of  the  town.  To  that  end  he 
has  opened  a  new  addition  to  his  store  devoted  entirely 
to  furniture  and  house  furnishings.  On  his  recent 
visit  to  Winnii)eg  Mr.  ReicUn-  made  extensive  purchases 
of  furniture,  stoves,  and  all  lines  of  house  furnishings 
to  the  amount  of  several  carlots.  These  goods  are  now 
arriving  and  are  being  assembled  for  display  in  the 
new  salerooms.  Mr.  Reider  is  one  of  the  business  men 
of  the  West  who  have  not  been  disturbed  by  war's 
alarms.  He  is  satisfied  that  whatever  may  be  the  influ- 
ence of  the  war  in  other  lands,  it  should  in  no  way  work 
damage  to  the  trade  or  eoninierce  of  Canada. 

An  Ontario  license  has  been  granted  to  Jacob  & 
Josef  Kohn,  Inc.,  New  York,  to  purchase,  acquire, 
import,  and  deal  in  furniture  and  upholstery  of  all 
kinds,  and  to  use  $40,000  capital.  Wm.  J.  Craig  has 
been  appointed  agent. 

A.  B.  Purdy,  late  of  Prince  Albert,  is  opening  up  a 
furniture  business  at  Melfort,  Sask. 

Stewart  &  Co.,  of  the  "Palace  Furniture  Store," 
Ottawa,  made  a  rich  showing  of  modern  and  antique 
furniture  at  the  recent  Central  Canada  Exhibition. 
Among  the  curios  displayed  was  a  table  said  to  be  the 
one  on  which  was  signed  the  peace  treaty  which 
brought  the  Franco-Prussian  war  to  a  close. 

The  Gold  Medal  Furniture  Co.  made  a  display  of 
their  davenports  and  divanettes  at  the  recent  Ottawa 
Exhibition.  L.  G.  Fournier,  of  Ottawa,  was  in  charge 
of  the  exhibit. 

Wm.  G.  Colgate  has  been  appointed  advertising  man- 
ager of  the  Toronto  Furniture  Co.,  Ltd.  Mr.  Colgate 
is  a  tried  newspaper  man  who  has  always  had  a  bent 
towards  the  furniture  industry.  For  several  years 
he  handled  the  Toronto  company's  advertising  as  a 
member  of  the  Gagnier  Advertising  Service,  and  be- 
fore that  was  a  member  of  the  Maclean  Publishing 
Co.'s  staff.  He  seems  to  have  struck  his  gait  in  making 
a  combination  of  the  furniture  business  with  his  jour- 
nalistic experience. 

Walter  Wrench,  designer  with  the  Toronto  Furniture 
Company,  is  at  present  on  a  two  months'  trip  to  the 


Novelty  tables  made  by  The  George  McLagan  Furniture 
Co.,  Limited,  Stratford. 


Old  Country,  where  it  is  his  intention  to  visit  the  prin- 
cipal museums  and  antique  shops,  with  a  view  to  secur- 
ing fresh  ideas  from  a  close,  first-hand  study  of  the 
work  of  the  famous  old-time  craftsmen  and  designers. 

A  rush  order  for  several  thousand  tables  designed 
for  field  hospital  or  Red  Cross  work  was  recently  given 
to  the  Toronto  Furniture  Company.  Listructions  were 
received  on  September  15,  and  the  last  delivery  was 
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made  to  Ottawa  on  the  19th,  thus  constituting  some- 
thing of  a  record  for  this  class  of  worlt.  The  rush  was 
such,  however,  that  the  shops  were  forced  to  run  day 
and  night. 

The  Dominion  Furniture  Co.,  Moose  Jaw.  is  now 
under  new  management.  F.  M.  Brock  and  T.  F.  Hutch- 
inson, both  favorably  known  in  Moose  Jaw,  have  taken 
entire  charge.  Many  improvements  have  been  made, 
not  only  in  the  stock,  but  in  the  arrangement  of  the 
store.  The  firm  has  built  up  a  large  business  in  IMoose 
Jaw  and  throughout  Saskatchev/an.  Shipments  are 
being  continually  made  to  outside  points.  A  wholesale 
as  well  as  retail  business  is  done,  and  the  firm  has  re- 
cently started  to  manufacture  several  popular  lines. 
This  department  is  in  charge  of  an  expert  worknuui. 
Pedestals,  jardiniere  stands,  and  tables  of  all  kinds  are 
being  made  right  on  the  premises.  The  fii'ni  also  mami- 
faetnres  store  fixtures,  including  showcases. 


several  new  designs.  By  having  springs  in  the  back,  as 
well  as  in  the  seat,  these  revolving  beds  give  all  the 
comfort  of  a  davenport  without  sacrificing  the  effiei- 
encv  of  the  bed. 


NEW  ADDITIONS  TO  LIPPERT  LINE. 

The  Lippert  Furniture  (Jo.,  Ltd..  l)erliii.  have  issued 
a  supplementary  catalogue  of  the  new  additions  to 
their  line.  These  include  bedroom  chairs  aiul  rockers 
in  solid  nuihogany  and  CHrcassian  walnut  in  varied 
styles,  some  with  cane  panel  backs.  Armchaii's  and 
diners,  too,  in  solid  mahogany  and  quartered  oak  arc- 
new.  Some  have  plain  wood  and  others  upholstered 
backs.  The  seats  are  all  upholstered,  some  of  them 
with  leather  slip  seats. 

The  Li])pert  Heinco  chairs  are  described  atul  illus- 
trated. These  automatic  reclining  chairs  work  on  a 
balanced  I'oller-bearing,  yet  are  simple  in  operation 
and  as  free  from  mechainsm  as  a  plain  rocker.  They 
are  made  in  ipiartered  oak  in  any  oak  finish,  have  nine 
styles  of  leather  upholstered  backs,  all  of  them  inter- 
changeable, and  supi)]ied  with  any  frame.  They  may 
be  had  also  in  any  cloth  covering. 

Living  rooin  and  den  furniture  have  iie;irly  two 
dozen  items  added  in  chairs,  rockers,  sofas,  and  set- 
tees, and  the  Lippert  davenports  and  divanettes  have 


LIGHT  AND  COLOR  IN  THE  WINDOW. 

Dark  blue  reflects  6V2  per  cent,  of  the  light  falling 
upon  it.  Dark  greezi,  about  10  per  cent.  Pale  red.  more 
than  16  per  cent.  Dark  yellow,  20  per  cent.  Pale  blue, 
30  per  cent.  Pale  yellow.  40  per  cent.  Pale  green,  46i/^ 
per  cent.  Pale  orange,  nearly  55  per  cent.  White,  70 
per  cent. 


SIDWAY  MERCANTILE  CO.  IN  CANADA 

( '.  A.  Coryell,  lately  of  the  Bedell's  Furniture  Co., 
Ltd.,  Toronto,  has  become  connected  with  the  Sidway 
Mercantile  Co..  of  Elkhart,  Ind.,  and  Goderich,  Out., 
ar.d  will  represent  that  eoinpany  in  Ontario  during 
1915.  'I'lie  eompany  will  also  i)e  repi'esented  in  Que- 
bee  am!  the  East,  travelers  eovering  that  territory 
regularly. 

The  Sidway  Mercantile  Co.  make  eolla|)sil)le  carts, 
baby  carriages  with  reed  and  wood  sides,  also  sulkies. 
They  have  met  with  success  in  the  United  States,  and 
expect  to  duj)lieate  that  success  in  Caiuula. 


NEW  RECLINING  CHAIRS. 

While  furniture  inaiiufacturei's  tuakintr  reeliuing 
(duiirs  pride  t lieiiiselves  on  some  one  particular  design 
or  pattei'ii.  The  Chair  ("raft  Co.,  of  Traverse  City.  iMich., 
are  making  two  i'e(dining  chairs  which  are  in  a  class 
by  themselves.  Theii-  "Rest-Fest*'  or  "Sleepy  Hol- 
low" design  is  unlike  anything  else  iji  the  chair  line 
that  is  Miade.  ami  so  is  in  a  ehiss  by  itself.  The  "Rex- 
Reeliiier"  is  similar  to  other  nuikes  in  general  outline, 
but  it  is  different  in  operation  in  that  the  back  will  re- 
cline perfectly  flat,  forming  a  bed.  Both  these  designs 
are  copyrighteil  ;ind  patented  in  ("anada  and  the  Unit- 
ed States. 


Two  new  furniture  itPins  — One  of  the  lalcsL  divanelte  (le.si^riis  made  by 
The  Lippert  Kin  niture  (,'o.,  Berlin,  Out.,  and  a  "Rex-  }{ecliner"  chair,  made 
by  Tlic  Chair  Craft  Co.,  Traverse  City,  Midi. 


:i8 


CAN  M>!  \\  ITKXirrKM'.  \V()1J1,I>  WD  TllR  UNDERTAKER 


October,  1914 


M  AN  I  K  AC  lUHKUs'  lUll.llIM;   Ar<AN\lllAN   NATIONAL  KX 11 1  BII'ON  riROUNDS,  TORONTO. 

Furniture  Exhibits  at  the  Canadian  National  Exhibition 


as 
in- 


kitclicii  cjihiiict 
and  ":avc  di^inoii- 


BIGGEK  and  bt'tti-r  than  ovor  is  a  term  whirh  is 
exclusively  tho  property  of  the  Canadian  NaHoiial 
Exhibition,  which,  annually  held  at  Toronto, 
increases  its  inttuence  and  its  usefulness  with  the 
public,  whether  thoy  be.  in  a  trade  sense,  consuniers, 
dealers,  or  manufacturers.  It  serves  the  good  purpose 
of  showing  the  advances  made  in  industrial  art  from 
year  to  year,  and  so  is  a  valuable  aid  for  the  m'uiu- 
facturer  to  display  and  demonstrat-^  his  wares;  for 
the  dealer  to  note  their  eft'eet  on  the  public,  and  for 
the  consumer  to  see,  not  only  the  new  things,  but,  more 
important,  their  practical  applieatinn  to  the  n'eeds  of 
everyday  life. 

Among  tlie  many  and  varied  vxiiibits  none  claimed  a 
greater  sliare  of  attention  than  did  Miose  of  the  makers 
and  dealers  of  furniture,  beds,  stoves  and  housefur- 
nishings.  A  number  of  booths  were  looked  after  by 
several  Toronto  retail  furniture  dealers,  who  act 
district  agents  for  the  various  lines  exhibited.  Foi- 
stance,  the  Adams  Furniture  Co.  had  charge  of  llie 
exhibits  of  "Hoosier"'  kitchen  cabinets,  "White"  sew- 
ing machines,  the  Pullman  Coueli  Co.'s  davenport  beds 
and  the  I):  .Alooi-e  Cd.'s  stoves. 

Louis  YoUes  had  the  "Xapanee" 
booth,  where  his  salesmen  explained 
strations  on  this  step-saver. 

S.  Ij«^vinter  looked  after  the  Iliiinilton  Stove  &  Heat- 
er Co.'s  "Souvenii-"'  stoves  and  i-anges. 

The  F.  C.  Burroughes  P^umitui'e  Co.'s  salesmen 
hanrHed  both  the  llan-iston  Stove  Co.'s  exhibit  of 
'■Royal''  stoves  and  ranges  and  the  A-B  Stove  Co.'s 
gas  range  display.       ^"  , 

Furniture  Diiiplays. 

fn  the  downtown  district,  ori  Ki^rg  street,  near  BtU- 
«iceet.  John  C.  ^Mund.ell  &  Co.,  Th"t^  Elora  FurnituiT' 
Co.  and  the  H.  E.  P^irniture  Co.,  held  a  joint  exhibition 
o^their  various  productions.  The  ^lujidell  line  of  liv- 
ing room,  dining  room,  library  and  den  all-wood  chairs 
ran  pretty  much  to  fumed  oak,  raany  of  them  of  Jacob- 
ean design.  Particularly  was  tliis  true  of  diners.  A 
number  of  new  library  tables  with  cane  ends  looked 
ver>-  attractive,  as  also  did  a  three-piece  living  room 
suite,  the  backs  of  the  chairs  being  set  with  cane  panels. 
Other  items  shown  were  large  a^id  comfortable  luxuri- 
ous living  room  chairs  in  leather,  and  some  new  bed- 
room chairs  in  Adam  and  colonial  designs  made  up  in 
mahogany,  oak  and  enamels.  ^Forris  chairs,  roll  seat 
and  cobbler  rockers  seem  to  be  as  popular  as  ever,  and 
some  imitation  leather  rockers,  smokers'  tables,  eelJar- 
ettes.  telephone  and  magazine  ?tands.  and  card  tables 
in  odd  designs  wr-re    standard  noveltv  lines  .shown. 


Couelies  in  Icatliei'  and  tapestry  filled  out  the  display, 
which  looked  exceedingly  well.  John  C.  Mundell  was 
at  the  exhibit  a  cout)le  of  days,  and  J.  Smith  was  in 
charge. 

The  Eloi'a  Furniture  Co.'s  display  ran  principally  to 
wood  beds  in  enamel,  mahogany,  and  fumed  oak,  a 
thi-ee-in.  continuous  post  bed  in  mahogany  being  a  par- 
ticular' feature.  Parlor  tables,  jai-diniere  stands,  pedes- 
lals.  umbrella  stands,  in  all  wMods,  finishes  and  designs, 
wei'c  perhai)s  the  most  numerous  items  in  the  display, 
but  every  one  of  them  deserved  sc'me  special  mention. 

The  H.  E.  Furniture  Co.,  of  Milverton,  Ont.,  display- 
ed eight  patterns  of  their  better  i^a-ade  kitchen  cabinets 
in  gum  wood  and  oak.  One  of  these  was  pai-tieularly 
nice,  showing  as  it  did  for  the  f^rst  time  the  new  roller 
curtain  aci-oss  the  whole  front.  It  was  finished  in  val- 
s|)ar  varnish  and  had  a  white  porcelain  top,  making  it 
eas.v  to  keep  clean,  sanitary  and  decidedly  attractive 
in  a|)i)eai'ance.  Mr.  11.  Honderiek  was  in  charge  of 
both  the  Elora  and  11.  E.  Furniture  displays. 

Everything  in  Furniture. 

Also  in  the  downtown  district,  at  1-16-140  King  street 
east,  the  Canada  Furniture  Manufacturers,  Ltd.,  kept 
open  house.  The  whole  four  floors  of  the  building  were 
oiven  over  to  a  showing  of  their  many  and  varied  lines. 
This  compan,v  in  their  many  factories  make  practicall.v 
everything  in  the  line  of  furniture,  ami  include  in  this 
also  a  big  depai'tment  of  baby  carriages  and  go-carts. 
Period  furniture  aiul  modern  s!yles  for  every  room  in 
the  house  wei-e  shown  in  large  and  tasty  variety,  and 
enamel  items  and  suites  in  white  ivory  and  French  grey 
specially  appealed  to  the  ladies.  Besides  the  high  class 
jjcriod  suites  I  here  Avere  shown  a  number  of  miscellane- 
ous-Tines for  ordinary  use  in  medium  and  cheap  grades, 
all  of  theih,  however,  of  first-class  workmanship. 

Period  Furniture. 

The  Toronto  Furniture  Co.  made  a  special  exhibition 
of  theii'  lines  in  their  factory  show  rooms  on  Dufferin 
street,  and  as  this  was  on  the  way  to  the  Exhibition 
grounds,  man.y  of  the  trade  visiting  Toronto  stepped  in 
to  see  the  new  goods.  Being  rnakers  of  dining  room, 
library  and  chamber  suites,  the  showing  of  these  goods 
of  course  was  very  extensive.  The  company  specializes 
in  |)eriod  styles,  and  exquisite  suites  in  various  woods 
and  finishes  were  shown.  Each  suite  occupied  a  com- 
partment, or  room,  of  its  own.  thus  the  beauties  of  any 
particular  suite  were  set  off  to  advantage.  Many  of  the 
suites  were  constructed  along  original  lin"s,  so  that  a 
buyer  wanting  individualit.v  could  have  it.  IManv  odd 
pieces  in  mahogan.v.  Circassian  walnut  and  oak  were 
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also  (liispla^yed  iu  modci-n  and  period  styles  Some  of 
these  pieces  were  made  up  iu  furniture  items  not  now 
usually  seen  on  the  floor  of  a  furniture  store.  As  show- 
itiir  the  proijress  of  the  fi-ade.  the  disphiv  was  an  excel- 
lent one. 

In  the  Industrial  Biiilding-. 

Snyder  P.i'os.  I'pholst.M'ing  Ho.,  Ltd..  Waterloo.  Ont.. 
made  an  exhibit  and  <':ave  demonsti")*ions  of  their 
"Thorohed"  davenports.  It  is  only  some  few  nu)nths 
ago  now  that  the  company  introduced  this  "Thorohed" 
to  the  Canadian  market.  Tt  is  made  in  two  sizes— div- 
anette  and  davenport — both  of  them  fitt'^d  with  "Sim- 
mons" steel  fabrie.  and  supporied  by  oil-tempered  heli- 
cal springs  to  cai'iw  a  35-poutid  mattress.  In  the  back 
is  a  dust-proof  wardrobe  for  storing  all  the  bedding. 
The  foot  rail  on  the  divaiu'tte  allows  of  sle(>j)in?  at 
either  end,  as  well  as  being  a  convenient  place  foi-  the 
spare  comforter.  To  show  how  easily  the  "' Tho7-ol>ed  " 
is  operated,  a  boy  gave  demons!  l  ations  in  opening  and 
(dosing  the  various  exhibits.  The  daveiiports  and  div- 
anettes  come  in  a  great  many  desisns.  all  woods,  and 
over  200  coverings,  in  denims,  velours.  tap"stries.  silks, 
imitation  leathers  and  genuine  leather. 

Tn  this  same  building  the  OeiMlron  l\Tfg.  Co..  Tor  into, 
carried  an  exhibit  of  baby  car'riages.  children's  wiigons 
and  rce(l  furniture.  The  latter  were  shown  in  f;  iicy 
parlor  and  verandah  chairs,  also  invalids'  (diairs.  Thos. 
(.'hadwick  and  W.  l^rady  looked  after  th"  display. 

How^  Many  Hides  Has  a  Cow? 

The  above  heading  was  used  as  a  centrepiece  motto 
in  the  Du  Pont  Fabrikoid  Co.'s  booth,  wliere  they  dis- 
{)layed  innumerable  samples  of  their  imitation  leather 
coverings  for  u|)holstere(l  goods  used  })y  furniture  and 
automobile  factories,  makers  o!'  babv  cari'iages  and 
trunks  and  bags.  Two-thirds  o*"  the  leather  to-day  is 
"coated  S|)lit."  A  real  cowhide  Is  sjjlit  into  three  sh.eets 
and  the  splits  are  coated  and  embossed  in  imitation  of 
grain  leather.  Tli"  makers  of  "Fabi'ikoid"  claim  that 
these  splits  being  really  artificial  leather  are  inferior  iu 
(iuality  to  th"ir  scientifically  nuide  artitieial  leatlier. 
based  on  a  woven  faliric  much  stronger  and  more  uni- 
form than  the  fle.shy  split  hide,  })nt  coated  and  emboss- 
ed in  the  same  \v;\v  " '  Fabrilccid  "  is  iu)l  atTeete<1  liy 
water,  beat  or  cold,  and  sells  .-i-  a  nuMliuin  and  a  low 
price.  Ft  gives  good  service;  it  can  b'-  washed,  and 
does  not  scratch.  The  comnan\-  have  jn^i  (•om|)b'ted 
this  summer  a  new  +25  000  wiiig  to  tlu'ir  Toronto  fac- 
tory, which  sneaks  wi-ll  for  lb.'  progress  of  the  com- 
pany durin<r  the  present  erv  of  "hard  times."  W.  A. 
Cotton,  manager,  am!  .\.  W.  r>iii-tle.  looked  after  the 
display. 

Iron  and  Brn.s.r,  Beds. 

Tbe  rd"al  I'x'dding  Co   made   i  very  lar^e  I'i-nlay  (tf 
their'  productions  in  two  booths  in  the  I'ldu'-trial  I'.uild 
iue-.    In  the  first  booth  they  siiowed  th'  ii-  I'oldini"-  b^ds, 
llie  improved  Ilammo coiiidi.  the  "Foldawav  '"  .ind  a 
iiuMiber  of  "clear  iioi'celain   '  •bite  enamel"  beds.  .\ 
special   feature  of  the  exliibi:   n'as  the  demonstration 
made  with  the  Ideal   Duplex  Spring  Xo    1  malti'ess 
Krom   the  com mencenu'nt   of  llu'   Kxhibition   unlil  its 
(dose,  one  of  thi'se  maltressi's  sustained  a   wei'/bl  of 
1  ,.'500     iiounds        iron     nipe  willunil   any  noticeable 
stret(dnnl^  the  mattress  I'ct ui'uiiiL'  to  its  oi'ii,dnal  f)osi 
lion  when  the  weight  was  reuiove(|     Th"  f)uplex  car 
ries  a  20-year  i,niarapiee.     It  ereatiM|  (mile  an  ainnunl 
of  inter-esl. 

Also  in  this  exhibit  were  shown  samples  of  folding 


wood  chaii's  for  asseiubly  halls  and  theatres,  and  a  nov- 
elty was  the  vest  pocket  folding  stool  for  autos.  As  its 
name  suggests,  this  stool  fobU  "p  in  a  very  small  space 
and  is  (lecidedly  ustd'ul  for  .an  extra  seat  in  the  auto 
wlien  su(di  is  reipiired.  Some  brass  costumiers  were 
also  shown. 

fn  booth  Xo.  2  displays  were  made  of  made  up  brass 
and  enamel  Ix'ds.  cribs,  stuffi'd  matti'csses,  (>tc.  Some 
of  the  bi-ass  beds  were  excee('ingly  tasty,  several  of 
them  showing  bi-ass  panels  imitating  cane  in  appear- 
ance, set  in  head  and  foot,  which  were  not  only  novel 
but  very  pretty  as  well.  The  "  X'everspred "  matti'css 
was  used  on  the  made-up  beds,  and  one  of  them  was 
shown  in  sections,  so  that  visiloi-s  could  see  how  sani- 
tar.\-  and  good  thev  were  made  up.  The  new  safet.v  crib 
with  noiseless  sid"  — t)ei;ig  fiMeij  with  I'ell  washers  - 
di-ew  a  great  deal  of  attention. 

The  ap|)earance  of  the  booth';  was  widl  set  off  b\'  the 
fem-es  made  of  small  woven  ma 1 1  i-esses,  and  the  top 
pieces  made  of  sampl  '  iron  bed  I'rames  in  white  eiiannd. 
y.  ( '.  Lowell.  T.  d.  .Maek'ie  and  1>.  \V.  Woon  \vere  in 
I  barge  of  the  displa.x's. 

The  Dixie  Mattress. 

Tieo.  (iale  (S:  Soi's  Ltd..  featured  in  their  exhibit  their 
'"bi'st  on  earth."  no-tnfted  Dixie  mattress,  a  mattress 
that  is  saintar.w  will  not  spread,  and  that  has  no  dirt 
|)0(d<i'ts.  Tt  is  a  com I'oi'ta ble  mattress,  with  plenty  of 
elasticit.\-  and  resiliency:  has  a  neat  appearance,  and 
is  durable  The  m;itti'ess  has  ten  compartments,  and  a 
sample  Dixie  was  dissected  to  show  the  various  sec- 
tions and  the  method  of  construction. 

Sonu'  of  the  newer  liiu's  of  TJale  I)rass  l)eds  were 
also  displ.'iyed  'I'Ih'  comiian.\'  has  a"  excent ionall.\' 
wide  range  of  (dioice.  and  the  patterns  bristle  with  new 
feat  ui'cs. 

Acid-proof  Brass  Beds. 

S.  Wi'isglass.  Tild..  .Monti'eal.  made  .'i  showinu;  of 
sonu'  40  new  designs  of  brass  beds.  These  beds  are 
L'unrai'teed  l)oth  1'(M'  construction  aeij  finisli  Being 
nroof  against  acids,  the.v  will  not  tandsh  undei-  tli"  us(^ 
of  an.\'  acids,  alcohol,  salts,  or  solutions.  TlKuigb  show- 
ii'i!'  but  4')  sani'des,  the  company's  ranii'e  of  patterns 
and  desie'ns  nnndicr  about  200.  The  exhibits  were 
ai'i'anged  to  slmw  th"  various  finishes  -l)i'i<4'bt.  satin, 
and  \'el\'et.  Tlii  ■  l;it*' f  finish  was  slrilsinu'.  the  brass 
taUii'ii'  on  .'1  shii'iiMv  H"i^h  like  .'i  nnrror  Several  brass 
costumers  were  also  shown.  K'  W.  Men/ie  was  in 
(dia  rge  of  the  boot  li . 

The  Stove  Displa.v. 

The  present  .\'ear  is  bringintr  out  a  numb  r  of  im- 
pi'ox'cnu'nts  to  st'M'dard  and  po|)ular  sto\"  anil  I'.'inize 
liiu's.  and.  i"  addition,  is  putting  Hu'ward  many  new 
stoves  with  distinctive  features.  fn  decoration  and 
finish  almost  ever\'  stove-maker  is  geing  l)a(dc  to  simple 
1  i ues  and  plain  t  rim mings. 


U.S.  FURNITURE  IN  CANADA. 

The  value  of  impoi'ts  of  furniture  inio  ('aiiada  from 
th,'  Cnited  Slates  in  1!>12  was    1  .()!»2  Sfitl ;  in  lUl:!. 
.•-'"7  ITS.  and  so  far  this  ye.'ir,  +1 . 17!t.;!l(). 


■U'licn  iHi.sinc-'.s  is  aood.  .idvcrt'sc  some  to  .net 
iinro. ' ' 

"Wlini  1)usnirss  is  l);ici.  .idvorttso  more  to  sfot  somo." 
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FINISHING  GOLDEN  OAK. 

Hu  HuJolph  Kilhiwnie 

A  t'orn'spomlciit  ;i>l;s  I'di-  in  !(ifin;i  I  ion  on  linw  Id  fin- 
ish t|ll!irtl'r-lMlt  ijold'"!  oak  mi  ;is  to  llli'  (hikes 
wliitf.  lit-  says:  ■"Sonn'  Hjik'N  will  jippi'ai  iilinosl  llic 
i-olor  of  tlu'  ii;:tiii-al  wood  aui!  looic  (li;:gy.'"  1  do  nol 
kiu>w  just  wliat  111'  iiu-aiis  hy  iliat,  bi'caust'  liu"  ii;ilm-.il 
wootl  is  iit'viT  (liiiiiy  :  hut  if  li.  mcai's  t!ia!  llic  Hake  iiii 
(liM-  his  prcsfiit  iiH'thtHl  of  finisiiinir  tal^cs  llic  stain  al- 
most ais  dark  as  tlu'  porous  part  of  ihr  wooil.  and  looks 
.lirty  and  murky,  tlicn  probably  1  can  ^ivc  liini  the 
rause  ami  tell  biiu  liow  to  rcnit'dy  it. 

At  thi'  outsi't.  let  us  uot  for.m't  that  tlu'  way  (|uait('i- 
t'd  oak  is  I'lcani'd  up  \vh(Mi  finished  ^old(Mi  has  a  lot  to 
do  \vitli  tlu'  flcarucss  of  tlu'  finish,  a'sd.  that  1hr  oak 
itsi'lf  lias  niiu'h  to  {]o  with  the  coloi'  of  the  Hake.  Kc- 
UHMubi-r  that  oak  iirvcr  p;ets  lighter  in  color  during  the 
proivss  of  finishiiiir.  If  it  is  "lilm  "  oak.  or  is  not  a 
nice,  lijjht  sainplf  of  I'ithcr  wlulc  oi'  icd  oai<,  yon  fan- 
not  wft  that  nicM'  white  flalvc  tli.it  is  su'di  a  dis1  intiiiisli- 
ine  feature  of  some  furniture. 

As  a  rule,  in  the  eleaniiig  up  of  wood  for  I  In-  fimsh. 
.inythin.!.'  that  savors  of  a  polish  is  not  of  advantage  to 
:lie  tinisli.  but  the  prepara^^ioii  of  i|uart(>r-ent  oak  to  be 
finished  golden  is  an  exeeption  to  that  rule.  Where  a 
elear  flake  is  desired  the  snrfaee  of  the  wood  cannot 
lie  made  too  fine  and  smooth.  The  grade  of  i)aper  should 
be  gradually  redn.eed  until  the  very  finest  is  used  for 
the  final  sanding.  This  will  insure  the  removal  of  sand- 
paper sfratebes.  ff  these  an-  not  removed  the  stain 
will  get  into  the  minute  fibr  -  along  tin-  sciatcdi  and 
,-how  dai-k.  and  if  th"re  are  many  of  them  the  i-esnlt 
will  be  a  '"dingy'"  a|)pearance. 

A  good,  cleai-  finish  is  not  -.nade  witli  a  cnmbinaiion 
stain  and  filler.  The  clearest  finishes  are  always  made 
by  staining  first,  then  filling.  There  are  a  nnnd)ei'  of 
stains  on  th-  market  that  will  produce  the  desired  re- 
sult, but  if  one  wishes  to  make  his  own  stain  he  can  use 
the  following  formul;'  as  a  basis  from  which  to  work, 
ehanging  the  proportions  to  make  whatever  shade  is 
desired.  There  is  a  standard  shade  of  golden  oak, 
known  as  the  "Grand  Rapids  shade.*'  and  all  the  large 
wood-finishing  supply  houses  handle  a  stain  to  (jioduce 
this  shade.  But  fre(|uently  the  finisher  finds  him.self  in 
dilfieulty  becau.se  this  stain  ps-oduces  different  results 
on  different  woods.  Tf  one  makes  his  own  stain  he  can 
change  it  to  suit  the  wood,  provided,  of  course,  he  is 
not  given  too  many  different  Idnds  to  finish. 

The  principal  ingredients  entering  into  the  composi- 
tion of  a  golden  oak  stain  are  oil  yellow,  oil  black,  and 
asphaltiim.  A  good  turjientine  asjihaltum  should  he 
used.  The  oil  black  should  I.m'  jid  black,  and  the  oil 
yellow  should  be  the  pale  lemon  shade.  This  is  very 
important. 

I)i.«solve  1  oz.  of  the  oil  yellow  in  1  pint  of  turpen- 
tine, and  dissolve  4  ounces  of  oil  black  in  2  (piarts  of 
turpentine.  Tf  one  has  a  hot  water  vat.  dissolution  may 
be  hastened  and  made  more  complete  by  the  use  of 
beat.  For  obvious  reasons.it  Avould  not  be  safe  to  use 
these  materials  near  a  fire. 


.\fler  till'  oil  y(dlow  and  oil  l)la(d<  have  been  thor- 
nngldy  dissolvi'd.  ponr  Iheiii  iido  1  gal.  of  the  asphaU- 
iini.  This  will  pi-odnce  a  heantiful,  rich  shade  of  gold- 
en oai<  stain  of  about  1lie  consistency  usually  supplied 
stain  manufa(d  iirers.  This  may  be  reduced  to  the 
di'sired  depth  of  color  the  iise  of  a  reducer  made  of 
eipi.al  parts  tnr])en(ine  and  benzine. 

This  stain  Mia.\'  le-  a|)))lied  either  -with  a  rag  or  a 
brush,  bnt  it  shonld  be  ap])lied  evenly  and  not  very 
lieavil.w  On  flat  surfaci's  a  better  and  more  even  .job 
can  be  made  wilh  a  rag  than  with  a  brush.  Tf  the  stain 
is  not  put  on  with  sometliing  that  will  let  it  ofi'  evenly, 
it  is  liable  lo  be  taken  up  too  rajudly  by  the  soft,  ab- 
sorbing j)ai'ts,  will  not  dry  properly,  and  will  ooze  out 
after  the  goods  are  filled  and  varnished. 

A  ])roperly  applied  coat  of  stain  will  dry  sufficiently 
in  from  thirty  minutes  to  an  hour  to  allow  of  filling. 
The  filler  is  an  important  item  in  the  making  of  a  nice, 
clear,  clean  golden  oak.  Tf  one  wishes  a  real,  light- 
colored  flake,  the  oil  in  the  filler  must  not  contain  any 
coloring  matter.  Where  a  colored  filler  is  iTsed  the 
coloring  matter  must  be  in  the  pigment.  Some  finish- 
ers use  a  Avhite  filler,  deiiending  on  the  stain  that  is 
raised  to  give  sufficient  color;  but  one  ought  not  to  put 
the  stain  on  heav.\-  eiioxigh  for  that.  The  better  way  is 
to  color  the  jiigmeiit  when  the  filler  is  made.  The  best 
fillei'  is  in;i(le  of  sile.K.  The  more  finely  it  is  ground  the 
beltei'.  Silica  also  nudges  a  good  pigment  for  oak 
ti  I  lei'. 

Filler  should  be  made  24  hours  before  using,  but  it  is 
:iot  well  to  have  it  made  too  far  ahead.  Filler  works 
hard  and  stiff  wiieii  it  becomes  old,  especiall.y  filler  con- 
taining .japan.  bVjr  this  reason  one  should  not  make 
more  than  enough  to  last  about  ten  days.  The  propor- 
tions given  in  the  following  formula  may  be  used  for 
an.v  (juantit.y  desired:  4  qts.  pure  boiled  linseed  oil,  4 
i|ts.  i^ale  brown  japan.  2  lbs.  vand.vke  brown  ground  in 
oil.  Stir  the  above  together  ,nid  add  sufficient  silex  to 
make  a  stiff  dough.  Keep  th  '  filler  in  the  dough  state 
until  re(|uired  for  use.  Such  quantities  as  are  reouired 
ff)r  immediate  use  may  be  reduced  with  benzine  to  the 
Droper  consistency.  Paste  filler  ma.v  be  reduced  to  the 
finid  state  much  more  easily  and  duickl.v  if  but  a  small 
(iiiantit.N'  of  benzine  is  added  at  the  start.  With  this 
bri'ak  up  the  thick  paste,  and  when  this  is  done  the 
balanci'  of  the  benzine  ma.y  be  added. 

Oak  filler  should  be  well  brushed  into  the  pores  of 
ihe  wood.  Unless  it  is  worked  well  into  the  deep  pores 
it  will  pull  out  diirini;'  Ihe  process  of  cleaning  off.  Allow 
the  filler  to  stand  until  if  has  dried  flnt  all  over,  then 
I  emo\'e  with  exc(dsior  or  seamoss  or  other  suitable  ma- 
terial. Rub  crosswise  the  graui  to  remove  filler;  there 
is  less  danger  of  |:)uning  it  out  thai  wa.v.  Work  stained 
and  filled  in  the  maiinei- here  described  will  have  a  rich 
lirown  background  to  a  nice  white  flake. 

The  next  thing  is,  how  to  nreserve  this  clearness  dur- 
ing the  balance  of  the  finishins!'  process.  White  shellac 
iiia,\  be  useil  for  a  surfacer,  or  a  pale  pigment  surface 
nia,\-  l)e  used.  Use  a  pale  varnish  for  the  "bodyinir 
i;o"  and  (lie  (dearness  of  the  color  will  be  maintained 
t  hroiighout. — The  Wood-Worker. 
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NEW  SYSTEM  OF  DRY  KILNS. 

An  unduly  large  profjortion  of  the  fires  in  woodworlc- 
ing  plants  start  in  connection  with  the  dry  kilns,  so 
that  any  fire  protection  improvements  in  this  feature  of 
the  plant  are  of  special  importance,  'i'welve  per  cent, 
of  the  woodworkei'  fires  start  in  the  diy  kilns,  and  sta- 
tistics show  that  the  common  type  of  steam  heating  dry 
kilns  has  averaged  a  fire  life  of  oidy  a  little  over  five 
years. 

A  new  type  of  dry  kiln  is  being  installed,  which 
shows  a  marked  reduction  in  the  fire  hazard  and  e(|ual 
superiority  in  the  (juality  of  lumber  turned  out.  Tts  dis- 
tinctive feature  is  in  the  mani{)ulation  of  the  moist  air 
in  drying  the  lumber.  The  moisture  aids  the  processes 
by  keeping  the  pores  at  the  outer  surfaces  of  the  wood 
open,  so  that  the  sap  and  moisture  inside  can  pass  fretdy 
to  the  outside,  where  it  can  be  removed  in  such  quanti- 
ties as  is  desired.  The  principle  follows  that  of  the 
natural  drying  out  of  dooi's,  where  rain  and  dew  altei'- 
tiati'  with  tile  sun  and  wind  to  thoroughly  season  the 
lumber. 

The  im[)roved  moist  air  dry  kilns  are  based  on  the 
principle  that  high  temperatures  can  support  large 
amounts  of  moisture.  Air  is  taken  from  the  lundicr 
compartment  at  IT.')  degrees,  for  instance,  bearing  all 
the  moisture  it  can  contain,  but  when  cooled  to  a  tem- 
perature of  150  degrees  it  drops  half  its  moisture.  This 
150  degrees  air  when  returned  through  the  kiln  carries 
its  moisture  to  the  wood  to  keep  it  open  and  soft.  l)ut 
in  passing  the  steam  coils  its  tem|)erature  is  again  rais- 
ed to  175  degrees,  reducing  its  I'elafive  humidity  fi-om 
100  per  cent,  to  50  per  cent.,  so  that  in  passing  thi'ougb 
the  lumber  it  is  again  capable  of  absorbing  moisture 
until  100  jiei-  cent,  humidity  is  again  reached. 

'I'he  system  is  based  u|)on  a  continued  i-e|)etition  of 
this  process.  The  new  kilns  ar'e  usually  well  built  from 
a  fire  [)rotecfion  sfamlpoint.  and  the  fire  hazard  is  ma- 
terially reduced  by  the  fact  that  there  is  a  gentle  circu- 
lation of  very  moist  air  in  place  of  the  baking  process 
of  old-style  kilns,  or  the  strong  draught  used  in  the 
i)l(iwei'  kilns.  This  reduces  the  dangei'  of  carboiiizal  ion 
of  the  woodwork.  Fire  pr'otect  ion  engineei's  urge  that 
kilns  should  he  sprinklered.  2T2  or  other  high  degre(> 
heads  being  used,  or  ei|uipped  with  steam  .jets.  Wood 
construction  shouhl  be  discoui'aged.  and  location  in- 
side the  factory  should  be  pennitted  only  where  it  is 
absolutely  necessa  r\ . 


CIRCASSIAN  WALNUT. 

The  high  cost  of  (  ireassian  walnut  is  due  to  the  .scar- 
city of  the  beautifully  figui'cd  variety  demanded  foi' 
furniture  and  interior  finish,  for  the  tr-ee  itself  is  more 
\videl\-  disti'ibuted  than  almost  ;iny  ollu'r  of  commer- 
rial  importance.  The  demand  I'oi'  the  best  wood,  how- 
evei',  has  always  outrun  the  .su|)|ily. 

Even  in  the  eighteiMitli  century,  when  wars  in  l'hiro)ic 
were  frei|ueut,  so  much  Circassian  walnut  was  used  for 
gutistocks  that  the  su|)ply  was  sei-ionsly  depleted.  Karl.v 
in  the  nineteentli  century  the  wood  of  12.000  ti-ees  was 
used  l'oi-  this  purpose  alone.  Single  trees,  containing 
choice  hurls  oi-  fine  liirdseve  (igures,  have  sold  t'oi-  more 
than 

The  Fnited  Sl;ites  is  prohalily  ihe  largest  consumer 
of  f 'ireassian  walnut,  one  of  I  he  w  or-ld 's  best  known  and 
niosi  expensive  cabinet  woods. 

The  tree  is  fuitive  to  the  eastern  slopes  of  the  Can- 
casus  and  rangi'S  eastward  to  the  foothills  of  the  llima 
lava   .Mountains,  from  which  it  e.\lends  southward  to 
ncu'llici'ii  Inilia  and  llie  m(Hintains  of  upper  i!nriiia.  It 


has  been  widely  planted  in  Europe  and  the  United 
States,  in  this  coTintry  under  the  name  of  Knglish  wal- 
nut. The  wood  gi-own  hei-e,  liowevei'.  has  not  the  (piali- 
ties  demaiuled  by  the  cabinet  and  furniture  maker. 
Much  of  the  Circassian  walnut  now  used  comes  from 
the  Black  Sea  and  fi'om  othei-  |)arts  of  Asia. 

According  to  a  circular  just  issued  by  the  Forest 
Service  the  demand  for  Circassian  walnut  has  resulte(l 
in  the  substitution  of  othei-  woods,  oui'  own  red  gum  is 
often  sold  as  Cii-cassian  walnut,  and  buttei'uut  is  also 
similar  in  general  aj)peai-ance  to  the  less  highly  figured 
grades.  Alany  good  Afi-ican.  Asian  and  South  AnuM-i- 
can  woods  r-esemble  Circassian  walnut,  though  none 
possess  the  magnificent  figure,  delicale  tones  and  vel- 
vety textui-e  of  the  latter.  The  cii'cular  discusses  the 
supply  and  uses  of  Circassian  walnut,  and  those  who 
wish  to  know  how  possible  substitutes  may  hi'  distin- 
guished can  thus  learn  fi'om  the  ( ioveiaiment  "s  experts 
the  distinctive  mai'ks  of  the  true  and  the  false  woods. 


CIRCASSIAN  WALNUT  AND  SATINWOOD. 

The  I'urniluiT  papers  are  pi-edicling  a  decliur  in  the 
call  for  ('ireassian  w.aluiit  soon,  and  tiial  it  will  likely 
he  followed  hy  an  enlargi'd  call  for  satinwood.  Maybe 
the  call  foi'  Circassian  will  w;iiie  a  little  by-and-by. 
foi'  it  has  been  unusually  strong,  hut.  like  nmhogany. 
it  will  always  Hud  a  favoi'cd  place.  Thi'u  if  a  change 
is  desii-ed  from  the  exireme  Hashiuess  of  the  prominent 
figure,  why  not  more  gum.'  Indeed,  gum  should  comu' 
in  two  ways  here:  the  figui'cd  and  the  i-ed.  as  softer 
tones  than  the  Circassian,  yet  in  the  same  order,  and 
the  white  gum  foi-  the  white  or  satinwood  (>tfects.  We 
have  some  white  gum  that,  when  earefull,\'  di'ied  and 
finished,  makes  a  mighty  beautiful  while  wood,  and 
it  wor-ks  well  in  the  foian  of  \eueer.  The  |)re(lict  ions 
.as  to  furniture  changes,  if  they  are  well  I'ouuded. 
slioidd  indicate  a  good  opening  ahead  for  fi.uui'cd  and 
w  hite  gum  for  face  woi'k. 


OPPORTUNITY  FOR  FURNITURE  DEALER 

•  lust  now.  when  the  furniture  husiiu'ss  is  slightly  olV 
color  and  sales  ai'e  a  little  slower  than  usual,  should  be 
a  good  tiuH'  to  look  about  for  new  lines  that  will  fit  in 
with  the  trade,  (hie  of  ihese  is  the  gra|)hophone. 
With  the  long  evenings  at  hand  and  outdoor  amuse- 
ments curtailed,  there  should  he  pi'ofitahle  sales  in 
store  for  the  dealer  lixc  enou.irh  to  go  after  the  bnsini'ss. 
(ii'aphophoues  are  hecoming  a  necessity,  am!  they  are 
becoMung  the  \i)gui'  in  the  home,  j-'oi'  winter  e\en- 
ings.  to  entertain  company,  to  amuse  Ihe  children,  and 
at  house  parties  to  take  the  place  of  the  professional 
piaiH)  playei'  for  dancing,  the  ura phophone  seems  to  l>e 
the  thing  needed.  \'o  doubt  ile.ders  can  gel  sah's  idejis 
from  customers  as  to  hov.  huycrs  are  best  interested 
hut  the  dealer  himself  should  ha\e  some  ideas  o|'  his 
own  as  to  liow  to  begin  a  graphophone  depailment. 

NEW  YORK  ESTABLISHES  CREDIT  BUREAU. 

The  \e\\  ^'ork  K'etail  Furniture  .\ssocia  t  imi  have  oi-- 
ganized  a  credil  bureau  with  a  permaneni  otiice.  to 
wliii'h  all  mendiers  report  their  delinquent  dchlors. 
skips  and  general  had  accounts,  so  thai  when  any  of 
Ihem  sell  a  new  applicant  on  ereilil  they  can  imnu'di 
alely  refer  to  Ihis  olliee  lo  .see  if  Ihe  applicani  "s  name  is 
listed.  If  it  is.  it  is  a  simple  mailer  lo  lind  out  from 
the  UHMnhcr  who  I'l'jiort I'd  the  nanu'.  as  lo  llu'  trouble 
he  had  w  il  h  I  his  applicant . 
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runty 

The  Safest 
Vault  on  Earth'' 

Made  from  Purity  Metal.  50 
year  guarantee  against  effects  of 
corrosion — most  durable  vault  made.  Practically  indestructible. 
Acid  tests  show  a  ratio  of  22  to  I  compared  with  common  steel. 

Burglar,  Vermin  and  Water  Proof 


DOMINION  MANUFACTURERS,  LTD,  Canadian  Distributors 

Head  Office       :       TORONTO,  Ont. 
WRITE  ANY  BRANCH  FOR  ILLUSTRATED  DESCRIPTIVE  CIRCULAR 


We  Help  You  to  Sell  "Purity"  Vaults 

BY  supplying  small  mailing  cards  and  large,  beautiful 
photo  engraved  wall  hangers,  II  x  14  inches, 
illustrating  the  greater  service  and  longer  life  of  "Purity  " 
Vaults  as  compared  with  the  ordinary  caskets. 

Purity  Vaults  are  all  thoroughly  tested  before  leaving  the  factory 


National  Grave  Vault  Company 

Gallon  -  Ohio 


Ootobci-.  i;m4 
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Undertakers'  Department 


Problems  affecting  the  Undertal(ing  Profession  are  here  discussed  and  readers  arc  invited  to  send  letters 
expressing  their  views  on  any  of  the  subjects  dealt  with    News  of  the  profession  throughout  Canada. 


Canadian  Embalmers'  Convention 

Thirty-first  annual  meeting  of  oldest  Funeral 
Directors  '  Association  in  the  Dominion  Old 
officers  promoted      Result  of  examinations. 

Tlll'^  -Slst  riiiiiual  coiivciition  of  tlic  Canadian  Em- 
baluiers"  Association  was  held  in  the  Anatomi- 
cal P>niiding  of  tlii'  I'liivci-sity  of  Toronto,  on 
Tuesday,  Wcdm-sday  and  Tli iirsda y.  Sept ciuhiT  S.  !) 
and  10,  with  a  registered  attendance  of 

Tn  the  absence  of  J.  (I.  IT.'iiry.  the  president,  who 
was  j)i-ev('nt I'd  from  l)einii-  pnscnt  hrcause  of  illness, 
the  second  vice-presich'iit .  X.  !'>.  Col)hh'(li(d<.  o|)eneil 
the  convention  formally  at  10.. SO  on  the  mornin<>r  of  the 
first  day  by  calling  on  the  secretary.  F.  W.  .Mattlnws. 
to  read  the  minutes  of  the  las'  convention. 

Because  of  the  length,  and  :i!so  because  the  ma.jority 
of  the  members  had  ali'cady  read  tln'  i^^jiort  of  last 
year's  eonvc!  tion  in  ilic  Furniture  World  and  Tin- 
Undertaker,  it  was.  on  motion  of  .N.  .1.  l5oyd  and  F. 
Scott,  moved  that  the  nunutes  be  eonsidi-i-ed  as  hav- 
ing been  read  ami  adopted,  which  motion  was  unani- 
mously carried. 

The  clndrman  tlirn  suggesl."d  if  there  was  anything 
in  the  minutes  which  the  secretary  wished  to  bring 
f)articulat  ly  before  the  convention,  that  he  do  so.  but 
Mr.  IMatlliews  stated  the  nunutes  would  be  dealt  with 
in  the  committees'  report,  ami  he  invited  any  mend)er 
who  wished  information  to  ask  any  (piestions  he  wish- 
ed. Xone  being  forthcoming,  the  chairnuin  went  on  to 
the  next  item  on  the  programme,  calling  on  i'l-ofi  ssor 
.Moll  to  take  the  flooi'. 

This  lectnrr  of  I'mfr^s-.r  Moll  on  the  ■■Draininy  of 
I'lood"  will  be  publishi'd  in  the  next  issue  of  Canadian 
Furniture  World  ;ind  Tlir  Cndert a ker. 

TUESDAY  AFTERNOON. 

Tlir  con  vi-nl  ion  was  called  to  order  at  '2  o'clock  l),\- 
i^'irst  V'icc-J'residenl  Fdwards.  who  jieted  as  chairman 
for  the  rest  of  the  convention,  lie  inli'odiu'ed  Rev. 
liyron  Stautifer  to  the  meeting,  who  spoke  in  a  .jocular 
vein,  at  the  same  tinn-  di'o|)pine  man.v  words  of  w  isdom 
and  oMich  good  common  sens". 

REV.  BYRON  STAUFFER'S  ADDRESS. 

'"I'd  tliink  iif  addivKsiii;;  undi-rlnkirN  Iwicf  in  >\\ci  iir  lliri'i'  .M^iir.s 
is  w  liHt  I  HiippoMc  yiMi  fiin<s  wimid  call  (i  'HtilT'  .joli. "  snid  Mr.  SliiulTor 
li.v  way  of  iiitrddiictiipii.  "It  wan  oiii'  of  tlip  Idifircst  .jobs  in  the  wi.rld 
Id  find  Dill  '.vtiiil  I  Imd  ml  siiid  Id  ynii  lliri'f  .viars  (iu'd.  and  tu  niaki'  il 
worth   while.   liccaiiHi'   .VDiir   Inisini's.s   anil    iiiiric   arc   alil.r    pnll.v  kitIdus 


COMMENDING  THE  FURNITURE  WORLD 

I'  '"'lii)  iHil  li't  this  (ii-c!ixi(iii  ;,'()  liy  wiHidiil  luiii 
iiii'iiili  iiD  til,.  ( '!ui;ii|ijni  l''iiniitMrc  WkipIiI  jiihI  'I'lic 
r riilcrtiduT  to  thi'  iiii-iiihi'is  i,t'  fliis  iissociiitinn,  its 
(•(iliiiiins  IiciiiD  iic\(it(M|  to  om-  iiitorests  mid  its 
(iitii'Ics  lioth  h('l|>riil  iiihl  instructive.  I  woiilil 
icciiiiiiiKMiil  cvciy  iiiciiiln'r  to  lie  loyiil  in  its  .sii|i|i()il 
Mill!  a  |>:iii|  ii|>  siitisc l  i her. " '  l-'ioin  I'rcsi.lcri t  .1.  <l. 
Ilt'iiry 's  mldrcss. 


kiniU  of  liu^i!if^M'>.  anil  I  lliini;;ht  piTliaps  I  ouglit  to  say  to  you  lypn. 
and  i's])<"cially  the  younser  men.  that  one  thing  the  undiTtal<er  rei|uin's 
above  anything  else  is  a  cool  head.  T'i«  advantasre  of  a  Britisher  behind 
one  of  the  (rmis  in  our  dreaduouffhts  is  that  he  does  not  s<'t  flustered. 
Vcu  men  should  never  set  flustered.  I  renieiuher  that  when  T  first  went 
to  the  city  my  church  was  in  a  very  ])nor  part  of  the  town.  There  was 
one  undertaker  I  will  never  forsef,  and  I  think  if  I  had  been  as  old  then 
as  1  am  now.  there  would  either  have  been  a  dead  uiulertaker  or  a  dead 
preacher.  He  rushed  out  to  the  carriages  wavini;  his  hands  at  the 
mourners  and  calling  out,  "Come  arounil  this  way  with  the  earriagesl" 
so  loud  that  sometimes  the  mourners  might  hear  it. 

'*Xdw.  T  think  T  nir^de  the  remark  to  you  when  1  was  here  throe 
years  ago  that  the  best  uiidi'rtaker  is  llie  invisible  undertaker,  the  man 
who  goes  around  with  gum  sh<)es  so  easily  that  you  hardly  know  he  is 
there.  I  think  I  said  something  then  that  the  undertaker  should  be  like 
the  frame  usefi   b.\    a  photographer  to  hold  up  youi-  liead  while  you  are 


liiiviiig  .\our  picliiie  taken;   il    ought    lo  I  iil   of  sight   nnd   yet   do  the 

job.  l''or  one  thing,  when  the  undertaker  is  loo  nuioh  in  evidence  il 
takes  the  attiiilion  olT  iho  preacher,  and  that  is  always  iinfortuniite. 
(I.aughler.  I  'I'he  nexl  thing  is  Hint  the  folks,  while  Ihi'V  may  not  know 
why  they  <lo  not  like  thai  |>articiilar  man  as  an  undertaker,  are  iiniisunlly 
iifTecled  by  him  tiddling  about. 

''.\s  a  preai'her,  I  believe  thoroughly  in  slinking  hands  with  every 
body  on  the  right  occasion.  If  I  W(»re  an  undertaker,  especially  in  the 
small  town,  yes,  nnd  in  n  big  town,  1  would  bo  the  most  cordial  fellow 
in  the  wli.de  town,  as  nutst  of  ,\  on  are,  I  think.  I  would  join  over.\  bulge 
within  lifty  miles,  and  I  would  send  Mowers  to  the  siik  and  o\erybod.\ 
I'lsi'.  doing  it  carefully,  though.  And  lo  most  of  lis  it  goo.s  perfertlj 
natural  to  shaki'  hands:  bill  Ihi're  is  one  lime  when  a  preacher  xhtuild  not 
rrrel  o^er.vbody.  and  that  is  when  lie  is  in  the  piilpil.  \iul  somehow 
meeting  the  uiidi'rtaker  at  the  door  of  a  friend's  house  where  there  is  h 
corpse  insiiie,  I  like  hini  to  grei'l  iiie,  nnd  yet  as  (piiell.\  and  Konlly  and 
almost  sol'iiinly  as  the  occasion  deiiian  ls.  Wo  hnil  a  preacher  in  Hnf 
falo.  lie  was  a  great  handshaker,  and  it  did  not  inatter  if  il  was  in  tho 
lioiiie  wlii're  h"  conducted  a  funeral  si-rvici'  or  in  the  church  or  »ny 
where  else,  he  would  clenuilly  shako  hands  nnd  sipn  o7.e  your  linnds,  nnd 
Indd  il  and  shake  it  again,  lie  had  n  nice  \vn.\  of  going  te  the  front  door 
of  the  church.  T  don't  see  how  he  did  il,  but  he  would  slide  out  nflor 
till'  benediction,  nnd  bi-foro  you  could  Miy  '.lack  Ridiinson'  ho  weiilil  lie 
oiil  in  front  of  the  church  slinking  hands  with  Iho  people,  nnd.  of  course. 
I  hey  ills!  Iind  lo  go  pnst  him  in  procession,  nnd  ho  had  lo  inake  hin  hand 
a  pump  hiiiidb'.  lint  llnnlly  n  Swedish  girl  cniiio  down  the  aisle  nnd 
wa*    vi  r\    much   eniba  missed     and    shi'   would    linvo   given   ten   dollars  if 


Horn  in  ( lanaiiiniue 
so  111  e  I'lirty  year 
affo,  and  is  nmv  carr.v- 
iiigdii  tmsinessin  both 
tlic  fiiMiiture  and  iiii 
(lertakinff  lines,  in 
succession  t  n  his 
fatlier.Wni.  Edwards. 
Sr..  who  retired  some 
years  a^o.  h  a  v  i  n  K 
sjieiit  over  41)  years  in 
tile  ImsineBs,  and  in 
wliich  he  is  still  able 
to  lake  a  keen  inter- 
est. Will.  Kd wards .Ir. 
Iiavingtliiis  been  born 
into  the  line  of  Imsi 
ness  which  lie  has  al- 
ways followed,  has 
seen  a  great  many 
changes,  fr  o  m  t  h  e 
(1  a  y  s  of  the  eotlin 
maker  to  the  present 
enibalnierand  fviiieral 
director.  He  has  also 
spent  several  years  in 
connection  with  the 
nianufactnringend  of 
the  furnishing  bus 
iness,  in  d  i  tF  e  r  e  n  t 
pai  tsof  t  he  Dominion, 
For  many  years  the 
business  has  held 
niembership  in  t  li 
( 'ana'' ian  Knibaliners' 
.■Vssoeiat  ion  and  what- 
ever advances  have 
been  niadealoiiKt  hese 
lines  are  attributable 
to  the  inst  met  ion  and 
inspiration  furnished 
by  attendance  .it  t  be 
conventions  and  dein 
oust  l  al  ions  K'ven  b\ 
the  .\ s-iieiat ion. 


w  M.  I  nu  \niis 
'I'he  new  I'l  esidi  nt  of  t he  ( 'aiiadian 

t'tn  b;i  liner'-    \  .-s.  ..i.i  lion. 
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The  Globe  Casket  Company 

London  -  Ontario 

Manufacturers  of 

Fine  Burial  Caskets,  Casket  Hardware, 
Burial  Robes  and  Linings 

Our  solid  Oak  and  Mahogany  Caskets  and  Casket  Hardware 
meet  every  demand  m  design,  quality  and  finish. 

All  orders  executed  promptly,  and  every  care  is  used  in  packing 
and  shipping  to  ensure  safe  delivery. 

We  extend  our  thanks  to  those  who  made  our  showing  at 
the  Convention  such  a  marked  success. 

Telephones:    Factory,  169 — Mr.  Watson,  1654 — Shipper,  1020 


Did  You  See 

The  D.  W.  Thompson  Co.,  Ltd.  Exhibit 

At  Toronto  during  the  Convention  of  The  Canadian 
Embalmers'  Association  ? 

If  you  did  you  appreciate  the  superior  quality  of  our 
lines,  and  if  you  didn't  we'll  be  glad  to  send  you  our 
literature  and  prices. 

We  manufacture  a  complete  line  of 

High  Grade  Undertakers*  Supplies 

and  our  service  is  prompt  and  reliable. 

The  D.  W.  Thompson  Co.,  Limited 

93  109  Niagara  Street  Toronto,  Ontario 

Telephones:  Adelaide  454  and  Main  5085. 


Del  ()]).■!•.  19U 


CANADIAN  FUKNITrKK  WnifLU  AND  TIIH  rXDERTAKER 
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The  "National"  Display 
Pleased  Convention  Visitors 

ONCE  again,  during  the  Annual  Convention,  our  Funeral  Director  friends 
turned  out  in  full  strength  to  inspect  the  new   ideas  in  Undertakers' 
Supplies  offered  in  the  "  National "  make. 

As  in  previous  years,  the  results  of  our  efforts  were  far  from  disappointing,  and 
we  appreciate  the  interest  shown  by  our  many  visitors. 

To  those  who  have  not  been  in  touch  with  "National  "  goods,  we  suggest  that 
you  write  for  particulars  and  prices.  Being  located  in  Toronto,  our  service  is 
unequalled.    Prices  always  the  most  reasonable. 

Telephones  :  Adelaide  454 
Adelaide  455  and  North  5085 

The  National  Casket  Company,  Limited 

93-109  Niagara  St.  Toronto 


Fine  Burial  Robes  and  Linings 


were  featured  in  our  exhibit  at  the  Annual  Convention  of  The  Canadian 
Einbalmers'  Association.  1  he  fine  quality  of  our  lines  was  never  so  forcibly 
emphasized  nor  so  greatly  admired.  Many  Funeral  Directors  took  advantage 
of  the  opportunity  to  connect  up  with  this  reliable  line.      We  specialize  on 

Everything  in   Undertakers'  Furnishings 

S.  6(  E.  QUALITY  ALWAYS  PLEASES.    S  PERIOR  DESIGN  AND  ELEGANT  FINISH 
Service  is  best  in  every  way 

"WL  NEVER  MISS  A  IRAIN" 

The  Semmens  &  Evel  Casket  Co.,  Limited 

Hamilton,  Ontario 

Nightu  and  Sundays  call:  Phonr  517  Winnipeg,  Man.,  470  Ron  Ave. 

No».  517,  3319   or   3353  Chai.  Crooland,  Manager 
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C.WAIM.W  I'l  U'MTl  K'K  WOIJLD  AND  TIIK  I'XDKK'TAKEIi 


Oclohcr,  1!)14 


»h'  iil.  il  Ihi-  pr«>«i-lu  r  s  liuiiilhlialM'.  I>ul  nIic  lamo  on  uiilil 

tti'  I  1    it  Mi'lu'il  tii'i-.     llii  htlil  oul   ills  liiind  to  lior.  '.Viid 

hi'  ^l^•r^'  "And  how  do  ,voii  dof  slir  iinswiired.     'An'  yim 

•  •  '■    m>  driir  sisliT*'     'Yos.'     'U'liiil  is  your  iiaiiio?'  'My 

iitt  I  Aiiiic.'     'And  wlii'i-o  do  you  livff     "Ai  1)5  Bird  i»vt>inie.' 

"N  ■    whal  ulli-riiooii  you  will         in  so  lliat   1   ran  call  lo  src 

you.  And  liiiiuroiiHly  she  ;;o(  awa>   from  him  as  slw  said.  'I  tank  yon. 

hul  I  havii  a  fpllow  nlrvady.' 

Quiet  and  Unostentatious  Funernls. 

"\..«    (his  liinltor  of  hi'ini;  <|Hiot   il  funerals  and  drini;  things  in  an 

UK'  ■>  inaiiinT  may  not  In'  roroiji  izi'd  ill  its  impovtanco  by  sonu' 

iif  r  uiida'rlal'i'rs.     I  havv  s'om'tiincs  aski'd  nndorfakcrs    'Is  il 

|,„,..  .'i.-.-  •)!,■  tl'.  i'->ii        i.,-,.i't.'  s..  ili  ii  ih,.v  llnusclvi's  will  not 


\.  B.  COBBI.EDICK. 

Promoted  First  Vice-President. 


want  PDiotional  funerals  i'  and  often  the  undertaker  has  responded  that 
ho  does  not  want  it.  hut  that  some  people  want  an  emotional,  spectacular 
funeral,  with  loud  accompaniments  of  mourning  and  weeping,  etc.  Now, 
I  want  to  put  this  right  to  you  this  afternoon  that  it  is  not  that  kind 
of  folk  that  make  you  a  popular  undertaker  any  more  than  it  is  the  folks 
who  constantly  want  to  go  to  church  to  vent  their  tears  make  the 
preacher  a  popular  preacher.  In  fact,  this  sort  of  thing  wears  out  a 
church  very  quickly.  The  kind  of  f<dks  who  make  you  a  successful  and 
popular  undertaker  in  a  community  are  the  small  minority  of  folks  who 
like  a  plain,  fpiiet  fniieral.  The  very  folks  who  you  think  are  going  to 
(ret  you  because  you  will  give  them  an  emotional  funeral  are  the  very 
folks  who.  if  they  find  out  that  one  or  two  of  the  leading  folks  of  the 
community  are  hirinir  you  because  you  are  a  quiet  fellow,  are  going  to 
hire  yon  because  they  want  to  follow  in  the  footsteps  of  the  leaders  of 
the  community.  Therefore.  I  want  to  suggest  to  you  that  what  the  best 
class  of  people  want  in  a  community  in  this  20th  century  is  a  funeral 
where  the  mourners  do  not  mean  to  go  through  the  proud  pillory  of 
viewing  their  dead  in  the  presence  of  everybody.  They  are  the  people 
who  make  you  popular  or  unpopular  in  a  community,  and  those  folks  don't 
want  that  sort  of  thing.  I  know  how  hard  it  is  to  change  people  in  that 
matter.  For  instance,  in  my  own  town  of  Berlin  we  had  a  funeral  in 
my  wife's  family  some  years  ago,  and  I  suggested  to  the  widow  and  the 
dead  man's  sister  that  they  view  the  remains  before  the  public  arrived 
at  the  house  or  the  church,  and  then  not  look  at  him  again — to  let  that 
finish  it.  I  could  not  accomplish  my  purpose.  The  undertaker  could 
not  have  done  it.  They  wanted  to  vi.nv  the  remains  while  the  people 
were  looking  on.  So  I  grant  yon  there  are  a  good  many  things  in  cases 
where  you  want  to  change  people's  way.s  about  funerals,  and  yet  it  is 
coming  very  fast,  the  time  when  it  will  be  considered  an  outrage  on  the 
feelings  of  bereaved  people  to  have  them  gaze  on  the  face  of  friends  for 
the  last  time  while  the  public  surrounds  them,  and  every  Tom,  Dick,  and 
Harrj^  are  gazing  on.  So  that  I  think  it  is  the  nicer  way  to  have  friends 
in  a  retreat  near  the  parlor  where  the  remains  are,  and  then  to  keep  the 
women  there  afterwards,  for  they  are  apt  to  be  emotional. 

"Jiow.  I  want  to  tell  you  another  thing,  and  you  have  felt  this 
wherever  your  place  of  business,  whether  it  is  out  in  the  country  or  in 
the  town.  I  think  that  all  of  you  who  have  been  in  business  ten  or  twenty 
years  realize  that  the  day  of  the  long  funeral  is  past.  The  two-hour  or 
two-hour-and-a-half  funeral  is  gone,  and  you  can  discuss  it  as  you  may. 
and  yon  can  say  that  it  is  cold-blooded.  We  are  btisier  folks  than  we 
nsed  to  be.  and  it  is  a  hard  thing  to  eet  a  business  man  to  have  his 
office  at  all  to  attend  a  funeral.  The  German  philosopher  Kant,  wlio 
used  V>  draw  his  students  from  all  ov  ;r  the  world  to  hear  his  lectures, 
was  so  cold-blooded  that  he  never  wotild  go  to  visit  a  sick 
friend.  He  would  ii<ver  go  to  a  funeral.  and  never  men- 
tioned that  frifnd  after  death.  T  grant  you  that  is  pretty  cold-blooded. 
Sow.  the  longer  the  funeral,  the  harder  we  will  find  it  to  get  a  business 
man  to  attend,  go  that  we  must  allow  something  to  the  busy  age.  The 
short  funeral  is  the  thing.  The  punctual  funeral  is  the  thing.  T  was  a 
few  minutes  !.-te  to-daj  because  the  carriage  was  a  few  minutes  late. 
When  Mr.  Matthews  called  me  up.  I  tukl  him  I  wanted  an  automobile 
to  go  out  to  my  house  instead  of  to  the  church  downtown.  Mr.  Matthews 
told  me  it  was  not  going  to  be  an  automobile,  but  a  carriage.  I  reminded 
Mr.  Matthews  that  we  lived  in  the  twentieth  century,  and  that  horses 
sad  carriages  sre  OTit-of-4*te — ^the  automobile  is  the  thing.    He  gave  me 


as  the  ri'ason  that  I  ho  horse  and  cal)  lu'longod  to  a  livery  man  who  ad- 
viTlisod  with  tlicin  a  good  di.jil  in  their  progranmu's,  etc.  That  shut 
nil'  up.  T  am  not  linding  any  l'a\ilt.  Mr.  Matthews  said.  'You  know  you 
will  have  a  sjx'cdy  pair  of  horses.'  as  lluui^li  a  livery  man's  horses  ever 
could  be  speedy.  My  oxpericnci'  willi  ,i  livery  man's  horse  is  that  you 
never  could  hurry  it  \ip,  and,  I  hunk  liravi'n,  yon  novel'  could  slow  them 
down.     They  go  the  same  nil  I  y  I  :i I  t !il ,  '  i-.-iH  y  tat-tat.     Now,   I  was 

U'oing  lo  use  this  lo  niake  ii  ni  .mlircx  lo  you.  Ilml  in  ten  years  fi'om  now, 
in  111!'  larger  towns  and  cil  ics  of  Onlario,  you  will  not  have  a  single  horse 
hearse  nor  a  liorsi   carriage  go  to  a  cemetery. 

Don't  Get  in  a  Eut. 

■  'lini  iluii  was  III  I  whal  I  was  going  lo  say.  T  was  going  to  say  that 
llial  livery  horse  leaches  nic  that  we  can  get  in  a  rut,  and  we  will  never 
lie  ulilc  to  hurry  or  change  our  gait.  And  undertakers  and  preachers 
alike  get  into  thai  rut.  f^omhody  showed  me  a  race  horse  and  then 
showed  me  a  grocer's  delivery  horse,  and  said  there  is  all  the  difference 
in  these  two  horses  in  blood,  heredity,  etc.  It  is  true,  there  is  a  differ- 
ence in  blood,  but  I  here  is  one  thing  more,  there  is  a  difference  in  the 
trainers  who  trained  the  delivery  horse  and  who  trained  the  race  horse. 
You  can  take  a  son  of  'Maud  S.'  or  'Dexter.'  and  you  could  take  that 
young  race  horse  and  put  him  into  the  same  grocery  delivery  under  the 
delivery  boy,  and  in  ten  years  that  horse  wcnild  gc  ratty-tat-tar,  ratty- 
tal-tal,  abput  the  same  as  the  delivery  horse.  'What  I  want  to  say  to 
you  is  that,  that  we  can  combine  speed  with  quietness,  promptness,  and 
imncluality. 

■'I  said  I  was  a  few  minutes  late  this  afternoon.  I  pride  myself  on 
punctuality.  I  like  to  open  a  church  so  promptly  that  folks  can  always 
set  their  clocks  by  the  time  I  enter  the  pulpit.  I  believe  that  your 
average  undertaker  is  a  model  in  that  regard.  There  are  some  folks  who 
always  will  be  late.  They  will  come  late  to  the  funeral  of  their  friends; 
they  come  late  to  weddings.  I  have  even  known  folks  to  telephone  to 
the  bride  to  ask  to  have  the  wedding  postponed  fifteen  minutes  so  that 
they  could  get  there  on  time,  and  they  are  decidedly  selfish  people.  The 
thing  to  do  is  to  hold  the  funeral  punctually  at  the  time  appointed. 
Somebody  said  regarding  this  that  the  train  that  is  on  time  is  helped 
along  by  every  switch,  but  that  semaphores  will  always  be  up  against  the 
train  that  is  late.  Switches  are  set  for  the  man  that  is  on  time;  sema- 
phores are  turned  against  the  man  who  is  late.  Now,  I  want  to  say  this 
one  more  thing  to  the  young  undertaker,  be  generous — generous  as  re- 
gards la^oney  matters.  Somebody  said  that  a  stingy  preacher  was  of  no 
earthly  account,  and  it  is  I  think,  about  the  same  with  you.  The  under- 
taker is  expected  to  be  a  pretty  open-hearted  sort  of  a  fellow.  If  God 
has  been  good  to  you,  be  liberal  in  the  community,  hold  up  your  end.  I 
went  into  a  drug  store  the  other  day,  and  I  was  buying  a  box  of  cigars. 
The  clerk  asked  me  what  I  usually  got  them  for.  T  said.  'I  usually  get 
them  for  $1.40.'  'Are  you  sure?'  he  said,  'that  it  is  not  $1.4.5?'  'No, 
I  am  not.  Five  cents  one  way  or  another  does  not  count  much.'  ''Well.' 
he  said,  'we  will  make  it  $1.40.  We  will  get  it  out  of  you  some  other 
way.  anyhow.  Pretty  good  advice  to  all  you  fellows;  hold  your  end 
np. 

"Be  generous  also  with  your  rival.  Don't  brag  too  much,  and 
don't  run  down  the  other  fellow.  Some  of  the  most  delightful  visits'! 
have  had  were  with  an  undertaker  in  a  carriage,  on  the  way  to  the 
cemetery.  But  sometimes  when  you  get  around  to  the  fellow  who  says. 
'We  had  a  dozen  funerals  last  week;  we  had  "29  funerals  week  before 
last,'  the  visits  are  not  so  delightful.  Let  me  illustrate;  A  man  went 
out  to  a  trout  farm  to  fish,  and  when  he  was  shown  the  ron  of  the  trout 
he  said,  'It  is  a  wonderful  providence  that  made  the  fish  without  a 
voice.'  'Without  a  voice!'  said  his  host.  'Why,  yes,'  said  the  man; 
'the  fish  lays  a  thcnisand  eggs  all  at  once,  and  what  an  awful  thing  it 
would  be  if  the  fish  cackled  every  time  it  laid  an  egg,  as  does  the  hen.' 

Be  Generous  to  Rivals. 

"They  say  thai  doctors  are  very  jealous  ef  each  other;  they  say 
that  preachers  are  .iust  as  iealous  of  each  other.  I  have  known  some 
jireachers  who  on  the  least  encouragement  will  ,iab  the  bayonets  into 
their  brother  preachers  as  hard  as  do  the  Russians.  It  is  a  nasty  thing 
to  hate  another  man  in  the  same  town.  It  is  a  nasty  thing  to  have  a 
man  in  the  same  town  to  whom  you  cannot  say,  'Good  day.'  It  does 
not  matter  if  that  town  is  as  I)ig  as  Toronto,  you  will  meet  that  siniur 
oftener  than  your  iireacher,  and  it  is  a  fine  thing  to  he  so  friendly  with 
your  rival  that  you  can  always  shake  ''lands  with  him. 

"You  know  Smith  and  .Tones  lived  side  by  side  on  ad.ioining  l.>ts. 
and  Mrs.  -Tones  was  a  bit  quarrelsome.  Mrs.  .Tones  had  a  greit  big 
black  cat.  and  Mrs.  Smith  said  that  Mrs.  .Tones'  cat  had  upset  her  flower 
pot  on  her  porch,  and  run  across  the  lot  and  dag  up  the  whole  business; 
so  the  two  women  quarrelled.  Well,  Smith  did  nut  like  it  because  he 
and  .Tones  had  been  good  friends,  visiting  with  each  other  at  night  and 
spending  many  pleasant  hours  together.  Mrs.  .Tones  said  she  had  a  riirht 
to  have  a  cat.' and  Mrs.  Smith  could  keep  her  floAvers  where  the  cat  could 
not  get  at  them.  By-and-by.  Mrs.  .Tones  did  not  speak  to  Mrs.  Sniitli. 
and  Mr.  Smith,  as  tiefitted  a  good  husband,  had  of  course,  to  discoetituie 
his  visits  to  .Tones'  house.  By-and-by  the  big  black  cat  died,  and  Mr. 
•Tones,  re.ioicing  that  the  cause  of  the  trouble  was  removed,  wrote  to 
Smith  and  said.  'You  will  be  glad  to  know,  Brother  Smith,  that  the  old 
black  cat  has  died.'  But  Smith  had  the  hatchet  uuburied.  and  he  wrote 
back,  saying.  'Very  sorry  to  hear  of  your  bereavement.  I  had  not  even 
heard  that  Mrs.  .Tones  was  sick.' 

"Be  generous.  You  can't  have  all  the  funerals  in  your  community. 
I  often  wish  I  could  have  all  the  folks  in  my  neighborhood  come  to  Bond 
street  church.  But  some  of  them  go  to  the  Metropolitan  church,  some  go 
to  Cooke's  church,  and  some  even  go  up  to  the  .Tewisb  synagogue.  I 
can't  have  all  the  folks.  There  are  always  seme  that  will  go  to  the 
smallest  store  and  to  the  poorest  preacher  and  to  the  poorest  under- 
taker. 

"Old  Dr.  Shaw,  the  pastor  of  the  Brick  Presbyterian  church,  of 
Rochester,  for  fifty  years,  when  he  was  asked  for  the  secret  of  his  long 
pastorate,  said.  'It  is  my  ability  for  swallowing  things.'  If  the  Ladies' 
Aid  g<>t  into  a  tangle  with  the  choir,  he  swallowed  it.  If  we  want  to  be 
successful,  whether  undertaker  or  preaclnr.  merchant,  or  lawyer,  we  have 
to  have  a  throat  as  big  as  a  cobra.  >!wiillow  and  wait  until  by-and-by 
the  man  who  does  not  like  you  will  ciuio-  arnund  to  almost  iiiiologize  for 
not  liking  vou.  I  am  thinking  ef  an  old  friend  of  mine,  a  Methodist 
preacher  from  New  York  State,  who  in  his  later  years  was  one  of  the 
most  careful  and  sincere  men  in  doing  his  work.  He  was  constantly 
busy  with  the  sick,  the  dying,  and  the  brreaved.  but  there  was  a  family 
on  his  appointment  that  loved  his  |,i-.<lrrr^s,,r  so  well  tliat  they  felt  it 
would  not  be  loyal  to  him  not  to  h:\\:-  I  hr  ii.  \l  iiian  » lio  came,  so  that 
family  had  a  funeral  in  the  house.  T  ioiiili  niy  friend  bad  visited  that 
poor  daughter  that  was  dying  over  and  over  amiiii.  when  the  time  came 
for  conducting  that  funeral  the  family  sent  far  over  the  hills  for  the 
former  pastor  at  much  expense,  and  th-  \  did  not  even  Too-v  cough  to 
send  a  little  note  to  the  present  pastor.     But  Brother  Nicholson  was  a 
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Rood  man,  and  went  to  the  funeral.  He  even  sat  in  the  pack  pew  of 
his  own  church,  and  afterwards  he  went  and  visited  the  bereaved  family 
over  and  over  again,  and  finally,  after  some  months,  their  mushroom 
affection  for  the  former  i)astor  sort  of  wore  off.  and  they  found  out  that 
they  had  made  a  big  mistake,  made  fools  of  themselves,  so  that  when  he 
called  again  they  said.  'Dear  Brotlier  Xicholson.  were  you  offended  when 
we  sent  for  dear  Brother  Gray  to  come  to  bury  our  dear  daughter?' 
'No.  no.'  says  Brother  Xicholscm.  'I  was  not  offended.  I  would  not 
mind  if  he  came  and  buried  the  whole  lot  cif  you.' 

Worker  Worthy  of  His  Hire. 

"I  sincerely  hope  that  yen  will  have  a  prosperous  convention.  It 
ought  to  mean  something  for  us  to  meet  with  one  another  and  compare 
methods.  It  ought  to  send  us  back  to  our  community  and  be  worth  more 
money  to  the  folks  in  our  community,  and  the  only  money  that  we  have 
any  right  to  have  is  that  which  we  are  v  orth.  There  is  a  big  mill  some- 
where out  in  the  country  away  fn  m  the  city  that  employed  two  or  three 
hundred  men.  They  had  a  'oreakdown  in  some  of  the  electrical  niachin 
ery.  and  nobody  knew  how  to  rejjair  it.  The  hands  were  lying  around 
on  the  grass  resting  when  they  ought  1 1  have  been  working.  They  tele- 
phoned to  the  city,  only  to  find  that  it  would  take  another  day  and  a 
half  to  repair  the  damage.  An  emjiloye  who  had  been  around  only  threi' 
or  four  days,  a  sort  of  :i  tramp,  came  to  the  manager  and  said.  'I  think 
r  can  fi.v  that  thing  for  j'ou.'  'Why.  said  the  manager.  'I  would  be 
very  glad  to  have  you  do  so,'  and  he  took  him  down  to  where  the  break 
was  and  had  three  or  four  men  waiting  on  him.  And  by-and-by  the 
wheels  were  revolving,  the  machinery  was  going,  and  the  men  started 
to  work,  and  they  gained  a  day  or  two  in  a  busy  time  of  the  year.  The 
boss  finally  went  down  to  the  tramp  and  said. 'How  much  do  T  owe  you  !' 
He  said,  'Twenty-five  dollais.'  'TwMity-five  dollars!'  said  the  boss. 
'You  give  me  an  itemized  bill  for  suih  a  charge.'  The  fellow  came  back 
with  a  bill  reading  something  like  this: 

"  'Such  and  Such  Factory, 

''  'Debtor  to  .fohn  Dough. 

"  'By  2V2  hours  at  2'><\  an  ho\ir  $  .63 

"  'By  knowing  how  24.37 

"  'Total  .'i!2.'-..nn' 

"I  hope  you  will  all  get  paid  better  for  knowing  how." 

The  Civic  Welcome. 

Mr.  P^dward.s  cxpi'cs.st'd  to  Rev.  ^Fr.  Slauffci'.  on  be- 
half of  the  association,  his  hearty  thanks  for  the  inter- 
esting address  (h-livered  to  the  eonvenfion,  which  had 
been  unusually  enjoyed.  TT"  also  introduced  to  the 
members  Aid.  Rydin<;.  who  wi'lconicd  the  delegates  on 
behalf  of  IMayor  llocken. 

Aid.  Ryding  in  his  remarks  said  lie  didn't  know  why 
his  Worship  sujjtrested  his  welcomiiiii  them,  as  he  was  a 
trifle  nervous  about  ap[)earin^  l)efoi'c  so  many  iiiKh'r- 
takers.  i)iit  when  lie  heard  that  Rev.  l*>yi'(ui  Stauffer 
was  presenl.  he  frit  a  ti'ifle  safer.  "1  extend  lo  you. 
one  ;ind  all.'"  said  .Alt'.  Rydint;',  ""on  behalf  of  His  Woi'- 
sliip  and  all  my  colleagues,  a  hearty  welcome  to  our 
city,  and  T  trust  that  you  will  go  away  perfectly  satis- 
fied, having  en.joyed  yourselves  and  derived  at  least 
.some  benefit  from  your  visit  to  our  city.  I  consider 
that  you  arc  a  very  important  body  of  men.  ^'oul■  pro 
fession  is  something  that  you  ought  to  be  |)i'oiid  of.  1 
think  if  f  had  to  start  business  over  again  1  would  go 
into  the  iinderlakiiig  business. 

"Your  business  has  undergone  an  imnieiise  eliange  in 
a  very  few  years.  I  well  remember  the  lime  wlii'ii  we 
used  to  have  a  carpenter  measure  the  corpse  and  lake 
throe  01'  four  da\s  to  make  the  cot'lin.  Now  yon  invite 
people  into  your  phice  of  business  and  lliey  can  (dioose 
what  they  want.  A  friend  of  mine  some  time  ago  had 
the  misfortune  lo  lose  his  wife  in  (Jei'many,  and  he  was 
taxed  $ir)0  for  embalmeiit.  lie  tohl  me.  however,  he 
would  willingly  have  paid  ^1,.")()0  when  he  saw  the 
body  aftei'  the  ten  days'  jtturiiey.  He  was  surprised  lo 
see  the  good  condition  it  was  in. 

I  hope  your  stay  will  be  insli'U(div<'  and  1  hope  each 
and  all  of  yon  will  enjoy  yourselves.  Again  I  thank 
you  for  coming  here,  and  I  hope  this  will  no!  be  the 
last  time  thai  I  may  have  Ihc  pleasni'c  of  seeing  you. 
(to  w  liere\  ei'  yon  like,  take  whate\-er  yon  like  in  our 
city,  and  I  will  slaiid  responsible  for  ejieh  ;ind  all  (d' 
you.  1  thank  you,  Mr.  President,  and  wish  yon  and 
,1 II  of  yon  e\'ery  success. 

.1.  I'..  .Mcln'yic  responded.  siiyiiiLr:  ''I  spe;il<  for  and 
on  behalf  of  this  assembly,  we  ajipreciale  the  kind 
words  of  welcome  which  Mr.  Ryding  has  sjiokeii  to  na. 
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I  was  very  much  pleased  with  that  portion  of  his  wel- 
come where  he  spoke  of  the  funeral  directors  and  em- 
baimers  of  the  present  day  making  com])arisons  with 
those  in  the  early  days  of  our  organization  and  before, 
i  speak  as  one  who  has  sj)er.t  I'A  years  in  the  burial  of 
tlie  dead.  As  oii'  of  tiie  oldest  members  of  this  organi- 
zation I  mav  say  lo  ymi  ibis  is  the  thirty-first  time  that 
1  have  liad  the  pleasure  of  Ix-ing  present  and  hearing 
the  words  of  wcdcome  exteiub'd  to  this  organization  by 
the  ]\rayor  o^'  Toront')  or  his  representative,  nnd  while 
the  attendance  this  afternoon  is  not  as  large  as  it  will 
be  later  on  during  the  session,  you  see  before  you  repre- 
sentative citizens,  men  who  stand  high  in  the  disti'icts 
in  which  tlu-y  are  located.  1  ciin  well  rememlx-r  in  the 
early  (biys.  a\\ay  back  in  IStiO.  wlu'i;  I  entered  my 
fathei'"s  establishment,  how  ci'ude  the  work  of  funeral 
iiianagement  was  conducted.  I  ;ini  pleased  to-da\"  to 
be  informed  that  we  have  made  such  progress  that  we 
stand  second  to  no  oliier  organization  on  the  continent 
of  America.  1  say  this  advisedly,  as  i!  has  been  my 
privilege  of  visiting  28  of  the  embalming  colleges 
thronghont  dilferent  states  of  the  I'liion. 

'"1  was  very  much  pleased  lo  see  that  Toronto  is  in 
the  forefront,  not  only  in  t'lneral  man;igement.  but 
also  in  the  magnificent  send-off  they  have  given  to 
your  citizens,  your  soldier  citizens,  whom  you  have 
sent  to  the  front  to  light  under  that  Hag  which  has  foi' 
so  many  years  withstood  the  sloi-ms  of  war.  ft  pleases 
me  more  lo  see  thai  yoii  iia\'e  in  this  grand  old  eit_\-  citi- 
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Zens  who  have  assisled  wilh  their  means  and  wiU'ds  of 
encouragemeid.  and  1  would  say  to  Rridessor  .Moll,  who 
is  wilh  us  for  llie  liisl  lime,  lhal  <piile  independeni  of 
the  neighboring  relations,  lha'  hotli  the  citizens  of  the 
I  niled  States  and  Canada,  are  engaged  in  a  work  of 
worldwide  impoi'iaiice,  that  o!'  lifting  the  standard  of 
liumanil*  .  and  let  us  hope  lhal  we  will  w  (U'k  in  har- 
iiioriy  anil  lli.il  wi'  will  join  foi-ees  and  try  and  convert 
this  great  .Xiu'thern  ,\merican  ('(Uilinenl  into  a  vasi 
pai'a<lise  of  i nl  ei  n;i  I  iona  1  peace  and  einiimercial  pros- 
perity. I'.etween  I  WO  nations  llins  occupied  nolhing 
but  the  most  ciu'diai  relations  should  prevail.  We 
know,  as  Canadians,  as  citizens,  thai  we  have  a  iluly  at 
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Dominion  Casket  Co.,  Limited 


I  .nd  Hoiid.ys  No».  1069-1101  \auc;i|jii,  vyiiL. 


RUSH  ORDERS 
SOLICITED 


No.  184 


I'lic  two  caskets  on  this  page  are  styles  without  which  a  Funeral  Director's  showrooms 
uouM  iKjt  be  complete.  They  are  designs  brought  out  to  fill  a  long-felt  want  and 
witiiout  forcing  the  trade  to  purchase  same  outside  of  Canada.  A  card  mailed  to  us 
w  ill  lii  iiig  you  (juotations  of  prices  of  these  goods  or  anything  that  you  may  require. 


No.  182 


Massive  Casket,  deep  mouldings,  lieavy  panels,  scroll  name  plate,  "Serpentine"  "C" 
panel.     Intei'ioi-  of  triple  shii-ivd  embossed  silk. 

WRITE  FOR  PRICES 
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this  time,  to  build  up  a  nation  lliat  will  command  the 
respect  of  the  [x-dple  of  the  civili/t-d  world." 

The  Presidential  Address. 

Mr.  Edwards,  the  chairiaaii.  expressing:  I'cufft  that 
tlie  president  was  unable  to  be  at  the  eonvi*nl ion.  i-cail 
Mr.  Henry's  i)resident ial  address  as  follows: 

PEESIDENT'S  ADDRESS. 

"I  am  pleased  to  welcome  you  to  this,  the  Hist  annual  convention  of 
the  Canadian  Embalmers'  Association.  I  am  sorry  that  so  many  of 
the  funeral  directors  throughout  the  province  do  not  attend  these  gather- 
ings, and  do  not  take  any  part  or  interest  in  the  work  of  the  association. 
They  are  not  fair  to  themselves  or  their  friends,  or  they  would  by  their 
attendance  and  counsel  try  to  help  along  our  good  work.  We  are  pleased, 
however,  to  see  so  many  new  members  coming  in  every  year  and  taking 
an  interest  in  the  work.  1  trust  the  older  ones  will  see  the  error  of 
their  ways  and  the  benefits  to  be  derived  by  becoming  active. 

''Since  our  last  convention  many  matters  of  imjiortance  have  been 
considered  and  dealt  with  by  your  officers,  a  great  deal  of  the  work 
being  done  by  corresijondence.  Your  executive  only  held  three  official 
meetings,  one  immediately  after  last  year's  convention,  another  the  'Jnd 
of  .July  of  this  year,  and  the  last  since  coming  to  the  city.  .Vlthough 
srtme  of  the  officers  have  made  several  trips  to  Toronto  in  the  interests 
of  the  association  at  their  own  e.xpense.  I  wish  to  apologize  for  not 
holding  more  meetings,  to  consult  with  my  colleagues.  My  only  reason 
for  not  doing  so  was  a  financial  one,  as  the  funds  in  hand  after  paying 
expenses  of  last  year  were  low  and  we  were  anxious  not  to  show  a  de- 
ficit at  the  end  of  our  term. 

"Tn  1911,  as  you  all  kr\ow,  the  association,  through  its  officers  and 
members,  succeeded  in  having  what  is  known  as  the  Embalmers'  .Vet 
passed  by  the  Legislature.  'The  accomplishment  of  this  had  occupied 
the  attention  of  officers  and  members  for  many  years,  and  the  result  was 
very  gratifying,  being  a  step  in  the  riglil  direction,  Ontario  being  the 
first  province  in  the  Dominion  to  have  'i  law  of  this  kind,  looking  to  the 
safety  of  the  public  health  and  advancement  of  our  profession,  making 
it  necessary  for  men  in  the  profession  and  going  into  the  undertaking 
business  to  know  something  in  regard  tn  sanitation,  disinfection,  etc. 

"The  Government  at  that  time  for  some  cause  did  not  see  fit  to  at> 
point  the  board  of  examiners  in  accordance  with  the  Act,  I  believe  the 
reason  for  this  not  being  done  was  a  good  deal  the  fault  of  our  own 
organization.  To  try  and  have  this  ippointment  made  was  one  of  the 
most  important  matters  that  was  before  us,  and  we  are  pleased  to  say 
that  the  board  was  named  and  appointed  at  the  last  sessicm  of  the  Legis- 
lature, We  believe  the  selection  of  thi>  men  was  a  wise  one,  and  we 
wish  to  congratulate  the  members  upon  their  appointment  to  such  an 
important  office.  We  believe  the  duties  required  of  them  will  be  well 
and  promptly  done.  We  would  also  crngratulate  the  association  u))on 
the  apx)ointment  of  men  whom  we  know  will  have  our  interests  at  heart. 

".Some  amendments  to  our  by-laws  w^ill  be  necessary  at  this  ses 
sion.  T  believe  it  would  he  wise,  if  the  by-laws  committee  would  take 
up  this  work  as  early  as  possible,  so  ss  to  be  able  to  report  before  the 
close  of  the  convention. 

"I  could  not  let  this  occasion  go  by  without  c.mimonding  the  Cana 
dian  Furniture  World  and  The  Undertaker  to  the  niember.s  of  this  asso 
oiation,  its  columns  being  devoted  tn  our  interests,  and  its  articles  being 
both  helpful  and  instructive.  1  would  recommend  every  meinber  to  be 
loyal  in  its  su7)|)ort  and  a  paid-up  subscriber. 

"Since  we  last  met,  one  of  our  most  esteemed  and  prominent  mem 
bers,  Mr.  K.  .1.  Humphries,  has  passed  away,  Tn  his  death  we  have  lost 
one  who  always  had  the  interests  of  our  association  at  heart.  T  would 
ask  that  a  motion  be  passed  at  this  convention,  convej'ing  our  most  sin- 
cere sympathy  to  his  family  in  their  bi'renvement. 

"Your  executive,  knowing  thai  there  were  many  undertakers 
throughout  the  province  who  lacked  the  experience  re'|uired  to  secure 
a  Government  license,  felt  that  it  was  cur  duty  to  arrange  for  a  school 
on  embalming  and  sanitary  science,  so  that  those  who  desired  might  take 
advantage  of  this  opportunity.  We  accordingly  arranged  with  Prof. 
Horace  Moll,  of  f'hicago.  to  conduct  the  school  for  >is. 

''The  association  has  accomplished  r.  great  work  in  the  ])ast,  thanks 
to  the  untiring  elTt)rts  of  such  miwi  as  .T.  B.  .\lclntyre.  .\.  R.  Coltart,  .\. 
Dodds.  T.  K,  .Simpson,  -f.  f.  Van  Camp,  W.  Greenwood.  .T.  Marsh.  II,  B. 
Beckett,  and  others,  who  have  been  active  workers  for  years,  and  there 
is  still  a  great  work  to  be  done,  T  would  strongly  advise  that  the  ex- 
ecutive committee  keep  in  close  touch  with  the  rxaniiniug  board  and 
assist  them  in  their  endeavors  in  a  sat isfa(!tory  way  to  carry  out  the 
provisions  of  the  Act,  The  examii]ing  board,  with  Mayor  Simiison.  of 
the  Roo,  as  chairman,  and  -I.  Torrance  us  secretary,  are  to  be  congratu- 
lated on  the  amt)Unt  of  work  they  hav"  been  able  to  accomplish  since 
their  ai)pointment.  I  had  the  i>rivilege  of  being  present  at  one  or  two 
of  their  sittings,  and  T  lielieve  that  their  work  to  dale  will  meet  with 
till'  apl)roval  and  sui)port  of  the  mnjorily  of  the  ini'mbe  s  of  Ibis  asso 
cialion  and  ttie  undertakers  generally  tbrougliont  the  province. 

"I  cannot  close  my  address  withoul  referring  to  the  work  and 
efforts  of  our  worthy  secretary,  Mr.  Matlliews.  He  has  always  been  on 
the  .1ob.  and  has  been  a  lower  of  strength  -to  your  president.  Predit 
must  be  given  him  for  the  splendid  proirramme  in  your  possession,  which 
is  not  only  »  credit  to  Iiim.  but  also  thi  association.  I  knew  you  will 
agree  with  me  when  I  say  he  Is  the  right  man  in  Ibe  right  place,  and  I 

am  s\ire  you  will  want  tn  keep  him  there.     I  have  not  onl.v   I  n  blessed 

wi*h  a  good  secretary,  but  I  have  had  the  support  and  assistance  of  the 
most  active  and  efficient  cornmitlee.  who  have  been  most  faithful  in  the 
IKTformance  ef  every  dut>'  given  tbeni. 

''In  conclusion,  gentlemen,  there  ire  a  few  things  I  would  ask  you 
tn  keep  in  mind:  I'irsl.  loyal  supporl  to  our  association,  our  code  of 
ethics,  and  our  creed.  By  doing  this  we  will  bring  honor  to  ourselves 
and  iredit  to  our  calling.  I  thank  you  for  the  honor  you  have  doni'  me 
ill  making  me  your  president.  It  has  been  niy  aim  to  treat  all  inallers 
that  have  coine  liefori'  me  in  a  fair  and  a  fearless  manner,  and  I  ask 
for  iny  successor  as  loval  supi)ert  as  vou  have  given  me, 

(i^ignod)  ".r.  n.  IIF.NRY." 

'I'bc  presitb'iit's  a<ldre,ss  was,  on  motion  of  X.  J, 
I'xiyd,  seconded  by  W.  (i.  I'lirrows.  rel'e'Tcd  to  tlie  coin- 
niiltee  on  the  presitb'iit  "s  address. 

I'rof.  Moll  eoiitimied  Ids  b'cliii'e  of  the  iiioriiiiijj-.  and 
at  its  conehisioH  T  I''.  Simpsoii  ;i(|dressed  tlo'  eoii'.'en- 
I  ion. 


ME.    SIMPSON'S  ADDRESS 

"I  can  assure  you  that  I  will  ncpt  kce|)  you  here  very  long.  I  know 
that  you  have  been  sitting  patiently  to  what  has  been  going  on  now  for 
some  little  time  and  listening  to  Prof,  Moll  I  think  would  be  much  more 
instructive  than  listening  to  me, 

''I  am  glad  to  have  the  pleasure  of  speaking  a  few  words  to  this 
convention,  1  have  been  a  regular  attendant  of  the  Canadian  Embalmers' 
Association  for  a  number  of  years,  I  was,  unfortunately,  unable  to  be 
with  yovi  last  year,  I  missed  it.  I  en.ioy  being  here  with  my  fellow- 
undertakers  at  "  the  convention,  and  go  (  <ime  fitted  better  for  my  work 
after  listening  to  the  a<ldresses,  seeing  the  demonstrations,  and  meeting 
with  my  fellows.  I  am  sorry,  Mr,  Cliairman,  that  our  i)resident  is  de- 
tained through  illness.  Our  president  is  one  of  the  most  industrious 
workers  of  this  association  that  we  have  in  the  Province  of  Ontario.  He 
lives  not  a  great  distance  from  me  (up  in  the  northern  part  of  the 
province  we  don't  consider  17.")  or  18"  miles  very  far  apart).  He  has 
paid  visits  here  to  the  City  of  Toronto  on  at  least  two  or  three  occa- 
sions when  the  board  of  examiners  met  here — he  felt  it.  I  presume,  his 
dutv  as  ))resident  of  the  association  to  come  down  and  see  what  we 
were  doing.  He  met  with  us  on  the  last  occasion,  and  his  counsel  and 
advice  were  appreciated  by  the  members  of  the  board. 

•'I  feel  that  the  officers  and  the  committee  are  to  be  congratulated 
on  securing  the  services  of  I'rof.  Moll  I  I  have  read  of  him  in  the  trade 
journals,  of  the  manner  in  which  he  conducted  himself  in  the  Winnipeg 
(■(■nvention  I .  I  am  a  little  disappointed  that  there  are  not  a  greater 
numl)er  present.  I  feel  that  if  we  ar"  going  to  raise  the  standard  of 
our  profession,  there  is  only  one  way  of  doing  it.  and  that  is  to  educate 
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the  individual  member  of  the  association.  What  means  has  he  of  be- 
coming educal<'d?  This  is  the  best  means  in  his  power  of  se<uring  edu- 
cation, and  the  man  who  does  not  take  advantage  of  this  opportunity 
is  the  greater  loser. 

''Hut  the  whole  jirofessioii  is  thi'  loser  as  well,  because  the  failure 
of  senile  of  the  nuMiibers  will  last  a  black  mark  in  a  measure  against 
even  those  who  are  trying  to  do  their  work  right,  and  it  is  the  duty  of 
each  and  every  member  I'f  this  association  to  try  to  get  to  these  conven- 
ti<ins  annually.  Our  aim  should  in'  to  belong,  to  become  members,  and 
to  band  ourselvi's  together  with  one  ob.iecl  in  view,  and  that  is  the  ele 
vation  of  the  undertaking  business,  until  il  is  recognized  as  a  profession, 

''I  have  heard  it  said  on  several  oci-asions  that  the  Kmbalmeis'  .\s 
sociation  will  be  eNtinguished  now  Ih.-ii  the  (iovernnient  Hoard  of  En 
ainiiiers  has  been  appointed.  The  fiinctii  n  of  the  board  is  entirely  separ 
ate  and  disliiicl  from  tlii'  fiiiicti(ni  of  the  asso<'ialion.  The  function  of 
the  associalion  will  be  not  only  to  iiii)irove  their  olmalion.  bill  lo  pro 
vide  a  means  siu-li  as  we  are  d<>iiig  now,  a  means  for  thi'si'  \\lui  want 
to  come  in  an<l  become  members  of  (he  association,  a  means  of  becoming 
edni'ate<l  in  and  prepare  themselves  for  the  profession,  that  is  one  of 
till'  main  functions  of  this  associalion,  i.ml  I  think  il  will  alvajs  leinain 
iiecessar.\"  for  this  association  to  reni'iiii  in  business,  and  I  think  it 
should  do  a  (Iioirisliing  busini-ss. 

''I  have  been  asked  to  speak  for  i  nionieiil  or  I  \\  o  Ibis  atlernoon 
in  connei-tion  with  the  .\ct  that  has  Iwon  passed  a  shoi't  time  ago  and 
what  (he  board  of  e\ainliiers  propose  !o  do.  Now.  I  have  no  prepared 
speech,  anil  anything  I  may  say  will  be  absolutely  of  an  informal  nature, 
and  wlien  I  gel  thriuigh  if  I  have  nol  made  matters  I'lear,  I  will  answer 
an,\'  ((Uestions,  You  know  (hat  the  ni'-nibers  of  this  associalion  have 
been  striving  for  marly  Iweiil.x  years  lo  gel  I  he  (Jovi-rnmi'iil  of  liiis 
province  lo  recognize  Ihiir  association  .Mr.  Collarl,  who  has  been  a 
member  for  a  very  long  lime,  stati's  tlial  il  is  probably  upwards  of 
twenty  years  thai   wo  have  been   striving  year  afler  .\  ear,   but   the  (Jev 

ernmen!  would  nol  listen  lo  whal   wi  nsidered  I  he  very  reasonable  ile 

mands  we  were  making.  .\rgiimenls  were  ad%'iinci  d  along  these  lines, 
that  they  would  gi'l  an  iiilerview  with  some  of  the  niemi  ers  of  111"  Cab 
inet   an<l  I'Nplaiii  the  whole  coml it  ion. 

''The  situation  formerly  was  soeielliing  us  if  a  lilacksmilli  from 
,Smilhs  falls  woiilil  come  up  and  111  up  a  nice  undertaking  establish 
meni  in  llaniilton.  Who  would  know  the  difference,  anil  \\'ho  would 
know  lhal  he  was  not  fully  i)lialitied  !  There  is  only  one  means  of  people 
finding  out  wlielher  he  is  i|Uiililled  or  nol.  and  lhal  was  by  way  of  e\ 
periiiienl.  This  In  ralhi'r  an  expensive  nielliod  of  finding  out.  Thai  was 
one  of  the  arguments  lhal  was  iidvanreil  Mill  the  stroni:  arguiileiil  llial 
was  advanced  was  along  Iho  lini'S  of  ^iiiiilalion.  saying  that  those  who 
^^'ere  engaged  in  the  embalming  and  niid)>i'taking  business  should  be 
inosl  riiiiiiliiir  with  the  Iiihs  and  nielliods  of  sanilalbin.  so  IhnI  nol  only 
the   body    would   lie   thoroughl.\    d isin feel ed,    bill    the   room    in   which  the 
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Reliability  and  Quality 
in  Funeral  Conveyances 

Motor  Funeral  Cars,  Motor  Ambulances 
and  Motor  Delivery  Wagons  a  Specialty 


WE  have  had  forty  years'  experience  in 
the  building  of  first-class  Funeral  Cars, 
Coaches,  etc.,  and  for  forty  years  we 
have  been  pleasing  particular  buyers.  That 
IS  our  warranty  of  quality. 


The  large  range  of  designs  we  offer  you,  to- 
gether with  the  most  efficient  and  prompt 
service,  is  deserving  of  your  consideration. 

We  shall  be  pleased  to  send  you  our  catalog 
and  quotations.  Write  us  concerning  your 
requirements. 

A.  B.  GREER 

101  York  Street 

London  Ontario 
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death  occurred,  and  even  the  house  should  be  thoroughly  disinfected,  so 
as  to  protect  the  living. 

"In  1911  we  succeeded  in  getting  the  Government  to  admit  that 
there  was  something  in  our  claim,  and  owing  to  tlie  fact  that  we  had 
laid  particular  stress  on  the  principle  of  health  and  of  sanitation,  the 
matter  was  referred  to  the  I'rovincial  Board  of  Health  to  get  their 
opinion  as  to  the  advisability  of  enacting  such  legislation.  The  bill  as 
He  had  it  drafted  did  not  meet  entirely  with  their  approval,  and  the 
bill  was  redrafted,  and  the  Provincial  Hoard  of  Health,  net  at  the  re- 
quest of  this  association,  not  at  the  reouest  of  the  undertakers  of  the 
Iirovince.  added  two  clauses  which  dealt  solely  with  the  I)urial  of  the 
dead.  These  two  clauses  had  nothing  to  do  with  the  enibalnient  nf 
bodies. 

"As  I  say,  this  association  is  not  responsible  for  those  last  two 
clauses.  You  have  all  had  to  take  out  your  licenses,  I  presume.  Tlie 
ob.iect  of  the  Provincial  Board  of  Health  was  this:  They  have  to  com 
pile  the  vital  statistics  of  this  provinc-'.  They  had  not  been  very  sue 
cessful  in  getting  an  accurate  account,  in  getting  all  the  deaths,  aiul 
here  they  saw  an  opportunity.  They  said,  'Now,  if  these  fellows  arc 
gi  ing  to  get  legislation  we  will  make  them  responsible  for  reporting  to 
us  every  burial  of  which  they  have  charge.'  They  i)rovide  each  and 
every  one  of  us  with  the  form  on  which  to  make  tliat  return,  and  they 
say  immediately  after  you  have  interred,  a  body,  you  must  (ill  out  that 
report  and  drop  it  into  the  mail.  The:e  is  no  postage  recjuired  on  such 
report.  In  that  way  they  have  an  accurate  return  of  the  deaths,  and  are 
able  to  compile  the  vital  statistics,  and  I  am  informed  that  they  have 
succeeded  better  than  ever  before. 

"The  other  portion  of  the  .\ct  is  that  dealing  with  embalmers,  and 
I  presume  that  you  are  all  familiar  wit  i  it,  and  all  know  what  the  con 
ditions  are.  .\i  any  rate,  that  portion  .if  the  .Vet  did  not  become  opera- 
tive until  the  board  was  appointed.  The  .\ct  was  passed  by  the  I.egis 
lature,  as  I  said,  in  1911.  The  board  naturally  should  have  been  ap 
pointed  in  that  year,  and  the  ,\ct  would  become'  operative  on  .January 
1st,  1912.  .Vnu  I  tell  you  right  here  that  you  don't  want  to  blame  the 
Legislature  that  the  board  was  not  ai>pi  inted.  There  was  certain  pull 
by  undertakers  in  certain  portions  of  the  province.  The  undertakers 
were  to  blame  themselves;  it  is  not  the  Government.  However,  that  has 
been  cleared  away,  and  the  board  was  appointed  on  the  6th  of  May  of 
this  year.  I  have  the  honor  of  being  chairman  of  that  board,  and  Mr. 
Torrance,  of  Milverton,  is  secretary.  We  have  held  two  meetings,  and 
we  have  tried  to  get  organized,  and  to  get  into  shape  so  that  we  could 
meet  you  here  at  this  convention  and  conduct  an  e.vdmination  for  any 
who  wished  to  take  that  examination  at  the  close  of  this  convention,  but 
I  am  free  to  admit  that  there  are  a  good  many  things  that  are  not  in 
shape  yet.  It  takes  some  time  to  get  thise  things  worked  out  on  a  satis- 
factory basis,  but  we  have  entered  into  this  thing,  and  we  are  going 
to  get  it  working,  and  working  satisfactfirily. 

"Now,  we  have  heard  (-onsifierable  oljjection  fi-orn  one  source  and 
another  in  connection  with  sonii'  of  the  provisions  made  by  this  board. 
In  the  first  place,  the  board  considered  that  all  those  who  were  enjiaged 
in  the  business  prior  to  the  6th  day  of  May,  1914.  should  be  granted  a 
certificate  of  qualific :itions,  and  that  the  fee  should  be  .flO.  If  he  doi's 
not  satisfy  the  board  that  he  is  an  einbaliner.  he  ;;ets  a  permit,  for  which 
he  pays  the  same  fee  as  for  the  certificate,  but  the  permit  runs  out  in 
time. 

"Then  as  to  the  assistant.  We  (isuied  that  there  might  be  some  "f 
the  assistants  who  had  started  in  business,  probably  the  beginning  of 
this  year,  and  all  those  who  had  been  engaged  in  the  business  prior  tn 
May  6th,  191 1.  wo\ild  be  given  the  certificate,  but  that  would  not  he 
fair  to  the  man  in  business.  Consequently  the  assistant  who  was  en- 
gaged in  business  prior  to  May  6th.  19  12,  would  be  placed  on  the  same 
basis  as  the  man  who  was  engaged  in  the  linsiness  jirior  to  May  6th, 
1914.  The  board  has  not  \et  determined  the  length  of  service  that  an 
assistant  must  render  to  a  licensed  or  (  xperienced  embalmer  before  he 
will  be  granted  his  certificate  of  ipialifi-ation.  I  think  in  the  nia.iority  of 
the  States  of  the  Union  the  term  is  two  years.  But  all  assistants  whu 
have  started  in  business  since  the  6th  of  May,  191J,  will  be  reciuired  to 
take  an  examination,  and  the  fee  for  I'm-in  will  be  .$211.  and  the  fee  for 
all  newcomers  who  will  want  to  start  in  business  after  the  6th  of  .\Iav. 
1914.  will  be  $20.  We  feel  that  it  is  only  fair  to  those  who  are  eiiiiagiMl 
in  business  that  the  new  man  coming  ii'  must  sliind  his  share  uf  the 
expense.  T  find  that  some  States  of  (h.-  I'nion  cliaige  more  than  tliiii 
I  think  probably  the  nia.iority  of  them   (hariie  less 

"Now,  the  question  is,  bow  long  (  <ies  this  (■■■rl  ificate  of  <|iialili<'a 
tion  hold  good!  The  certificate  of  (|ualification  is  ,iust  simply  like  a 
diploma  to  haim  ui).  showing  that  you  liave  been  rei-ognized  by  the  boaril 
to  carry  on  this  l)usin<'ss  of  enibalniing  In  addition  to  that,  .\'ou  re 
quire  a  license,  which  is  renewed  each  year.  There  is  ik,  additional 
fe(!  required  for  the  first  year  for  this  license,  and  it  runs  until  the  Isl 
of  October,  191").  but  after  that  it  must  bi-  renewi'd  year  by  year,  anil 
that  renewal  fee  will  not  be  nuire  than  it.4,  1  don't  think  it  will  be  $1. 
This  board  is  not  anxious  to  pili'  up  any  money  in  the  bank  that  is  ni>t 
required  for  their  own  operations.  The  board  iiropesi'  that  they  shonlil 
hp  paid  for  their  time  spent  in  working  out  the  oiieralion  of  this  .\i't  a 
reasonable  amount,  and  the  (fovernnient  sanction  that.  Now.  the  fees, 
as  stated,  are  thus:  Kach  member  of  the  beard  will  receive  lf!l">  per  day 
for  every  ila,v  that  he  is  away  from  his  business  enixaged  in  th"  work  ef  the 
board,  and  he  will  receive  his  traveling  and  hotel  expenses  in  addillon.  \ew, 
$1.')  per  day  may  seem  iiossibly  a  little  largi'.  but  sn  far  as  I  am  I'lm 
cerned,  I  would  rather  sjiroid  my  time  .it  home  with  my  business.  TliiTe 
is  a  meeting  calli'd  for  a  certain  da^.  you  hav.'  got  to  be  thi're,  no  mat 
tcr  what  eonclitiens  are.  an(l  you  have  to  answer  the  call, 

"Now.  as  to  the  secretary,  with  the  anionnl  of  work  be  liiis  lo  il.. 
it  will  take  all  of  his  time,  I  .inst  had  a  letter  from  him  Ihe  olhi'i-  ilay 
He  was  away  from  home  for  three  da.x'^,  and  en  his  refnin  he  fnuTid  that 
ml  letters  had  conu'  in  those  thri'e  (l'n-.  K.irt  y  I  hri'e  were  appi  ii'al  ions 
anfl  the  rest  were  asking  rtuestittns,  which  he  had  to  answer.  Tin-  sec 
relary's  salary  is  fixed  at  .$l,(iii(i  per  year.  .Vow,  I  have  been  asked  this 
qlicKtion:  Wlial  are  you  fellows  iroim;  in  de  with  the  money  .'  Vioi  L'el 
possibly  HfKi  undertakers;  at  .$lii  apieci'  that  wioild  be  $,K,(iiiii,  Have  yioi 
ever  stopped  to  think  how  much  it  is  iioing  l>  cost  belweiMi  the  6lh  nf 
May  and  the  1st  of  October  of  nevi  year,  for  the  salai.i  "f  the  secre 
tary,  railway  fares,  engraving,  print ini;,  liceriHi  s,  poslairi  ,  nod  ntlo  r  in 
cidentnl  I'Xiii'nses  !     It  will  run  about  f  I. '>«(>, 

"The  first  year,  of  course,  is  Ihe  heaviest  yi'ar.  We  have  no  guar 
antre  that  these  «IIO  miii  will  lake  ".it  a  liceii.we.  Tiny  have  net  all 
iipplied  for  one  yet,  Wliaf  is  !he  coiirsi  of  llii'  bimrd  itolnir  In  be  If 
this  board  is  >r<>ing  to  do  its  part  in  bringing  Ihe  ii«Mo<<ialii>n  up  In  the 
standard  that  the  professor  so  well  showeil  ynii  thi<  iiii'rniiie  was  neci's 
sary  f<  r  us  to  reach  to  be  siiecr-sNfiil  enil  .-(Imers,  they  iirn  golnir  to  insist 
on  the  man  who  simply  lenoreH  I'irculars.  to  insist  <ni  thai  nniii  comiiii: 
across,  and  we  are  sim|>l,v  trying  to  proviile  for  certain  funds  in  i-nfnrce 
llie  .\ct  fiM'  that  man. 

''.\nother  (|Uestioii  lhal  is  asked;  Here  is  a  man,  he  dees  embalm 
init.  He  does  not  advertise,  he  does  not  charge  for  it.  If  that  is  absn 
lutely  true,  if  ho  does  not  advertise  it  in  any  shape  or  form,  he  goes 
ahead  and  makes  no  charge  directly  or  Indirectly,  there  would  be  very 


little  to  lie  done.  Now,  undertakers  may  be  as  philanthropic  as  any 
other  class  of  ]icople.  But  1  venture  to  say  that  th"  man  who  refuses  to 
put  up  .$10  for  his  application  will  hesitate  to  spend  his  money  in  em- 
iialniing  fluid  without  being  paid  for  his  work.  You  have  to  show  me 
that  that  man  is  not  goins  to  be  paid  for  that  directly  or  indirectly,  and 
1  think  we  will  hav-  no  trouble  in  demonstratinir  beyeiul  the  sh.'idnw  of 
a  doubt  that  every  man  who  is  doing  embalming  is  beinc  |iaid  for  it 
directl.v  or  indirectly,  and  conse'iuently  ennies  under  the  i>rovisieiis  of  the 
.\<t.  .\s  I  stated  before,  Wi  are  goinm  to  be  absoiulely  fair  and  abso 
lutely  lenient  with  the  men  who  are  in  business.  It  is  net  the  desire  <if 
the  board  or  nf  the  Government  that  any  man  who  is  practisini;  embalm 
ing  be  legislated  out  of  business.  Tf  a  man  c.-in  till  out  a  certificate  of 
(inalification.  ciTtainly  he  "ill  rei-eive  his  cert  ilieiite, 

WEDNESDAY  MORNING. 

The  con \i*nt  iiii!  iiift  al  !'  ii"c!ork.  Mr.  lOdwanls 

iiinnciliatcly  calli'd  upon  Scci'i't a ry  .AI a 1 1  ln-ws  for  lii.s 
report  I'or  1  ln'  yea r. 

Sscretary's  Report, 
''in  giving  .von  my  I'epnit  for  the  viar  I'liiiiiii;  Septi-iiibrr  1st.  I'.M-l. 
1  am  pleased  to  state  that  everything  i.i'rtaiiiiiii;  In  mir  asseciation  has 
been  running  along  very  smoothly.  .\s  you  liave  .liri-ad.x  been  t-nld  nf 
the  out<'onie  nf  some  ol  the  endeavors  nf  the  cNeeutive  bnard,  I  will  nnt 
take  up  your  time  by  gnini;  intn  it  auain.  and  allbnugh  we  have  some 
members  who   have  taken   excejitinu  tn   wliat    I'as  been  done,    I   am  [ler 


and  wi 


W.  Mai  j'Hkw.s.  re-elected  ■;pciotaiy. 

sniKilly   nf  III,,   npiiibin    tli:il    i|    lias   bieli    a    w.irl,    ni    iiiipnri  aiici 
Mia.\    IneK   fcr-  ninr.'  and  bellei-  lliiiius  in   I  lie  le-ar  liif.n  e. 

'"iniii-  r\.-c-uli\n  iii.'i  nn  .lnl\  111]  P.Hi.  and  1  .■.nniineiided  the  fid 
Inwinu': 

"Til.'  Ml  lilalH  C   nf   lifl.  eil    ;*1'HI   slKirns   nf   pief.  rieil    slnrk    bearilli;  T 

pel-  cent,  ,'iiid  l.ve  $l(in  shares  nf  c"iiininn  stm-U  nf  the  heniiiiinn  Mann 
fiielnrers,  Limited.  This  allnlmeiit  has  been  ver,v  kiiiill,\  tendered  by 
.\Ii-.  Kckai'dl,  fnrmerly  prn|irielnr  nf  Ihe  Natinnal  Caskit  Cn. 

■'We  also  reenniiiiend  lhal  trnslens  lie  anpninled  by  lie-  assneiatinn 
as  l  uslnilians :  and  tlial  .-i  letter  be  drafted  1i.\-  the  screlary.  temleriii- 
llianks  In  Mr.  lOekardI  fnr  his  kindness  in  the  iiuitlnr. 

".\;;ain  I  w  nnid  like  In  thank  ynn  fni  llie  cnnliilence  ynu  have  pliiced 
in    me    in    elei-linir   nie   ,vniir  secret  a  i',v.      .\    few   nf   the   cniiniiniiii-al  ions 

received   Ihrongl  I    the   veir   I    will   read   to   ynu.      I    have   rei-eived  the 

fnllnwing  letter  frnm  Ihe  '('.  P.  K.: 

"  'I  nndersliinci  tliiit  ynur  association  will  meet  in  'rnrniiln  snnie 
time  next  ninnlli.  .'mil  wnubl  be  ideased  if  ynn  vvnnlil  draw  ils  atleiilinii 
le  the  fad  thai  the  rule  on  Canadian  and  I  eited  Slalis  lailwa.v  lines 
perlainini;  In  llie  shipment  nf  de;id  lindii  s  is  that  w  hi'i'e  the  rasKel  and 
bedy  weii;lis  iiinre  Iban  .'iiio  lbs.  excess  weitclil  charm-s  at  ciirn-iil  express 
liai,'i;ill,'e  rates  lllllsl  be  |i;iid.  .Snllle  nf  tbe  llindern  I'askets  weiL'llI  mnre 
than  .'lOii  lbs,:  in  fad.  I  Indieve  thai  Ihey  run  as  hii;b  as  Too  and  .-(iio 
lbs.,  and  it  necnri  cd  In  me  that  il  vvniibl  be  a  ;;ne(l  idea  fnr  \  nn  In  nntify 
Ihe  assncialien  nf  Ihe  fact,  sn  thai  Ihey  may  .nlvisi'  pa -sen '.rers  piucli.is 
iiitr  caskets  fnr  sliijiineiits  of  dead  bnili,'s.' 

''The  finanrial  repnri   is  :is  fnllnw.-; 

Cash  nn  band  in  the  ISank  nf  Tnrniiln  .t:;i.->.s,s.-. 

Snnilr.v   expense  llbis  is  nnl,v  a  pellv  nccminl  mverini:  (be  \eir^  'join;" 


iin\rllllo|i  v.'ll'ioils 
owi'l's    M'lil    to  iir- 


Mr.  .Matllii'ws  also  rrail  I  i  tin 
ollii-r  Irtlcrs  rovrriii^'  tliaiik>  I'oi 
rravi'd  raiiiilii's  of  drad  ini'iiilirrs.  clr, 

Il  was  Mio\i'd  l)\   W,  N,  K  ihiiil  I'l.  si'coiidcd  l»\    W.  O 


.Mr,  Matllirws'  rrporl  Ix- 
( 'oni  111  i  1 1  IT  on  t  111'  SiM-rr- 


lii'  I  ri'.'isiirrr.  I'oi 


I  >ixon.  of  ( 'Ill's!  rrvilli',  t  lia 
rrri'i\rd  and  liandril  lo  lli 
I  a  ry  s  Ixrporl .    ( 'a  i  rird. 

Air.  i'alwards  rail,  d  on  .Mr,  ( 'ollarl 
Ids  I'l'porl . 

Mr.  <'oll,'ii'l  was  MiTi'li'd  with  luiid  ;ippl,'insi'.  lit 
said:  "Il  is  iiol  iiiTr's^.i ry  lo  ix ciipy  ;i  lol  of  limr  will 
Iliis  I'cpoi'l,  ,\s  yon  ail'  .iII  awai'r,  lliis  rrpoiM  is  rom 
pnsi'il  of  ri'iM'ipIs  and  r\|ti'ndil  iii'i's.  and  ,is  i^oiiiy;  o\  ri 
i-acli  individual  item  would  lake  a  ■'I'l'at  deal  of  liiiu- 
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which  is  ((uitp  niiiieeessary,  T  will  merely  give  you  the 
standing  of  the  finanoes  of  the  association. 

"After  paying  all  the  accounts  during  the  year  we 
have  a  balance  in  the  Merchants  Bank  to  the  credit  of 
the  Association  of  $1.45:5.43.  which  represents  a  gain 
over  any  previous  year.    Last  year  it  was  $L347.98.' 

Moved  by  W.  N.  Kneehtel.  seconded  by  S.  Leather- 
land,  of  Sehoinbei'g.  that  Mi'.  Coltarfs  report  be  re- 
ceived and  handed  to  the  Coiiimittee  on  the  Treasurei-"s 
Report.  Carried. 

Chairman  Edwards  then  announced  tlu'  committee 
ajjpointments  as  follows: 

Conimittee  on  I>y-law.s — C.  N.  Greenwood.  Stratford: 
!'.  II.  .McKillop.  l',i'am|)ton  :  IL  Ellis.  Toronto. 

Committee  on  Finance — N.  Tioyd.  Mitchell:  Arch.  D. 
AFcRae,  Vankleek  Hill;  ^Mr.  .Nugent.  Ijiiulsay. 

President's  Address  Committee — R.  U.  Stone.  Toron- 
to; Frederick  Arthur.  Cobalt;  P^i-ed crick  Fishei-.  Flora. 

Committee  on  Secretary's  Report — W.  A.  Wriglil. 
Richmond  Hill:  S.  Leatherland.  Schoniberg:  l>.  Wriglit. 
Ch.'.sley. 

Coiiunittee  on  Ti'easurer's  Re|)oi't  — W.  N.  Kneehtel. 
Toronto;  W.  O.  Dixon.  Chestei-ville  ;  E.  ^^.liller.  Kincar- 
dine. 

I'l'ofesso!'  IMoll  ilii'M  li'ax'e  :i  demonstration  on  a  ca- 
ll;: \er. 

WEDNESDAY  AFTERNOON. 

The  convention  met  at  2  o"el()(d\.  and  Pi'of.  .Moll  im- 
mediately pi'oceeded  with  his  lecture  on  "Sanitation,"' 
after  which  Mr.  Edwai-ds  called  for  the  i-c|)orts  of 
comuiittees.  and  furthei-  announced  that  Mr.  (li'ern- 
wood.  as  chairnuui  of  the  by-laws  committee,  in  com- 
patiy  with  I\Ir.  McKillop.  of  Brampton,  and  Mr.  Ellis 
of  Toronto,  would  take  up  this  work  during  the  year, 
so  as  to  be  able  to  thoroughly  revise  them  and  submit 
tlieiii  at  the  ne.xt  nn'cting. 

Ml'.  Curry,  the  (diairuuin  of  the  comnuttee  on  the 
secretary's  report,  gave  his  finding  as  follows: 

"We  your  committee,  appointed  to  report  on  secre- 
tary's address,  beg  to  report  as  follows:  That  we  have 
examined  the  secretary's  report,  and  would  r(>commend 
that  it  be  adopted.  We  would  also  i-ecommend  that 
Mr.  Eckardt's  oflfer  of  stock  in  the  Dominion  ATauu- 
factui'cr's.  F^td..  be  accepted,  aiid  that  the  thanks  of  thi' 
association  be  extended  to  My.  Eckardt  fo)'  sanu'.  ami 
also  would  wish  to  ex|)ress  our  appreci;'tion  of  11'  ■ 
manner  the  secr'ctary  has  corulncti'd  the  business  of  the 
association  for  the  past  year. 

(Signed)  '-K'.  .\.  crRK'lE. 

"S.  EE.\TiIERL.\ND. 

The  report  was  adopted.      "^'/^T^'''  WRKHIT  ' 

ft  was  moved  by  Afr.  ( 'nliblrdick.  secondi'd  by  .Mr. 
Nugent,  thai  two  trustees  be  appointed  to  eare  foi'  the 
E(d<ai'dl  stock,  and  to  sn-  that  the  association  get  the 
full  ln'nrfit  of  it,  CaiM'ied, 

Report  on  Treasurer's  Statement 

W,  N,  Kneehtel  presented  the  report  of  his  i'r)m- 
mittee  on  the  1  ri'asiirei-'s  report,  as  follows: 

"We_  your  eoinmittee  to  report  on  the  treasnrer's 
books,  beg  to  reoort  as  follows:  That  \\f  find  them 
to  be  in  good  shape  and  woidd  recommend  that  the 
bof)l<s  be  handid  to  the  auditors,  and  would  expi'ess 
our  he;ii-ty  a|)|)t'o\al  of  the  eondilion  in  which  we  find 
the  books,  and  sincerely  hojn'  thai  he  ma\'  lonir  b'' 
S|i;i  red  to  fill  this  ofliee  for  us. 

"All  of  whieh  is  respectfully  subnntled, 

(Signed)  "'VV.M.  N.  K  N  E(  IITFJ, 
"E.  MILLER. 
"W.  O.  DIXON." 


The  rejjort  was  adopted  on  motion  of  W.  O.  Dixon 
ami  E.  Miller. 

."VIi-,  fii-eenwood.  of  Stratfoi'd.  addressed  the  conven- 
tion on  timely  topics,  as  follows: 

"~"  MR.  GREENWOOD' S  ADDRESS 

111  refiai'd  to  the  Eiiilnilmcrs'  .Act,  as  fur  as  xhv.  undertaking  luisiiipss 
(if  thi.s  province  is  concerned,  it  is  a  step  in  the  ris;lit  ilirectimi  and 
will  be  a  great  elevation  to  the  undertaking  business  in  this  couiitrv. 
T  think  every  undertaker,  if  he  carefully  considers  his  business,  will 
say  that  the  .$10  will  be  wi'U  spent  and  will  place  him  en  a  standing 
of"  which  he  has  been  very  neglectful  in  the  past.  This  first  step  will 
])Ut  his  business  on  a  professional  footing.  Out  of  that  $10,  which  he 
is  paying  to  the  (iovernineiil,  he  should  gain  at  least  .$'_"0(i  in  a  year, 
and  it  seems  to  me  we  can  make  a  jirofessional  chargi',  and  we  can 
do  it  conscientiinis'y  and  without  fear  of  criticism  by  anyone.  I  think 
we  have  ciMue  to  a  time  when  the  uiulertaking  profession  is  g«iiiig 
ahead  with  leajis  and  bmnids.  There  is  no  profession  in  the  Province  of 
Ontario   or   th»'    I'ominion    of   Canada    tl'.al    has   advanced    as    lajiidly  as 
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\.   H.  COl.TMtl', 

Re  elected  Treasurer  for  the  twciitielb  tiiiio. 


the  undertaking  business.  Where 
duct  a  funeral  or  jirepare  a  body 
that    that    is   convincing   enough  t( 
on  the  way  to  where  we  shall  be 


>\  ould   .\  on  si  a 
s  you  did  ten 
see   that  we 
n  the  next  tt 


h1  if 


were  to  {■oil- 
's age  .'     I  ani  sure 
only    starting  now 
•  lifteeii  years,  and 

we  will  have  to  thank  the  geiitleineii  who  have  represented  us  on  this 
board.  Ml,  Coltart  and  lur  president  and  scone  of  the  men  who  are 
not  here  to-day,  llo'se  are  the  men  who  have  worked  from  year  to 
year  until  we  are  on  the  basis  we  are  to-day,  and  we  little  appreciate 
what  they  have  done.  These  are  the  men  who  have  placed  ln'forc  the 
I'rovinr'ial  Cioverninent  our  cause  in  such  a  way  that  lhe.\  have  seiMi 
lit  te  place  this  law  on  the  statute  bfxik,  and  to-day  you  are  professional 
men,  as  soon  as  you  have  taki'ii  (Uit  .\our  license  with  the  Ontario  (Jov- 
einiiieiil.  I  say  to-day  it  is  an  important  thing  for  us  thai  we  as 
undertakers  throughout  the  province  are  recogni/ed  as  professional  men. 

1  am  very  sorry  indi'ed  to  see  so  many  I'f  the  old  fai'cs  not  pTesent 
t<i  day  1  was  looking  for  our  good  friend  Mr,  Siin]ison.  I  would  just 
like  to  make  the  suggestion,  Mr,  ('h.-iirin.-tn,  thai  in  this  convention  W'e 
liave  been  lo<ddng  more  after  the  intiMcsts  ef  Ibc  youngi>r  men.  and  in 
stuilying  the  interests  of  the  young  man  who  .ioins  one  association  ,ve 
have  been  iiegleelfiil  of  the  interests  of  the  older  uiidi'rtakers  of  Ontario, 
the  man  who  has  been  in  business  for  years.  'riiat  man  has  been  iieg 
lected  because  we  have  ceiiie  down  lieri'  and  we  have  spent  the  whole 
four  days  with  the  jirofessor's  lectures  to  lis  on  anatomy.  Now,  there 
are  a  great  many  things,  Mr,  ('liairiiiiin.  that  we  slioiilil  consider  in 
the  way  of  the  business  side  of  our  profession.  If  Mr.  .So  and  .'^o  is 
making  a  greater  success  of  his  business  than  1.  1  say  this  is  one  of 
the  bi'sl  places  fer  iiU"  lo  come  an<l  u'el  some  ideas  from  the  men  who 
iiri'  making  a  greater  suc<'ess  than  I  am.  I  think  \\e  should  meet  here 
for  al  least  one  day  lo  discuss  tin'  practiial  biisini'ss  siile  of  our  pro 
fession.  We  have  been  spending  our  mone.N  here  ever.v  yriir  listening 
to  the  lectures  on  anatomy.  Thai  is  ;il|  \'er\  good,  but  wt-  vv'aiil  to 
L'i'l  down  lo  llie  real  root  of  where  we  are  going  lo  imike  didlars.  You 
know,  .Mr.  ( 'hairiiiaii,  there  are  hundreds  who  iro  out  and  eiiibalni  :i 
hody  ((iiile  as  well  as  you  or  I. anil  don'l  charge  a  ci'iil  toy  it.  ,Sueli 
mi'ii  are  afraid  to  charge  $!,'>  for  enibalniiiig  a  body.  If  this  eonventiini 
were  lo  iiiei't  and  discuss  i|Ueslions  ef  this  kind,  if  we  were  laiiirht  by 
the  men  who  have  ligiired  it  out.  how  to  make  money,  it  would  be  of 
i  roiioiiiiced  beiielil  l>i  us  all,  I  think  we  should  liavi'  some  schedule 
rate  for  eiiibaliiiing.  If  we  are  going  to  lose  some  business  by  iiiaki'ig 
lhal  chiirgo.  all  right,  liiil  we  will  gain  in  the  long  run.  The  lime  has 
come  when  we  as  ii  coinention  must  step  aside  and  look  .ifler  the 
business  side  of  onr  iiU'airs.  I, el  us  see  if  we  eiiniiol  set  aside  one  da.\ 
to  mix  logetlii'r  here  and  aiodv  some  practnal  coiiinioii  sense,  and  -ee 
where  the  ollwr   fcdlow  has  Ihi'  advaiilage  over  lis 

I  Hill  \'er>'  skeptical  to  listen  to  the  iiiiin  w  ho  stn  s  he  is  afraiil  to 
ehiirge  foi  his  services.  'I'lie  besi  sal  isfaci  ion  is  when  your  .  iislomer 
comes  iiloiii:  after  yon  ha\e  made  ii  reasonable  charge  aiitl  sit\s  thai  ho 
i.s  siiliNlied   with   your  si'rvices  and   with   voiir  bill. 

Commercial  Aspect  of  Embalming 

.Mr.  I'idwards:  I  am  siiie  that  the  time  taken  up 
by  Mr.  (ireeuwood  was  well  spent  iiy  his  lisleiicrs.  I 
think  we  lose  sight  of  smiie  things  that  be  has  sng- 
gesled,    Wc  come  here  and  meet  one  anollier.  While 
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we  may  know  oiio  anotlu-i'  by  sight,  wo  do  not  exchange 
ideas,  and  T  think  it  would  be  a  very  good  idea  to  fol- 
low out  Mr.  Oreenwood's  .suggestion. 

Prof.  Moll  again  took  up  his  (ieiiionsti-ation.  ami  in 
his  opening  remarks  seconded  ^Ir.  (rreenwood  in  his 
suggestion  that  the  conunei-cial  aspect  of  eiu])alining 
shonld  not  be  forgotten.  He  said  that  the  embalming 
[profession  was  a  dangerous  one  Thei-e  was  always 
.the  dangei-  of  blood  poisoning,  the  embalmer  may  have 
.■a  slight  cnt  or  bruise,  and  in  tins  tliere  is  danger  to 
the  embalmer.  \  chaj'ge  of  *25  is  not  too  much  to  be 
asked  for  cinljalniing.  and  certainly  where  an  em- 
balmer is  af)-aid  to  make  this  charge  he  should  at  least 
cliai'ge  $10  for  pi'ofessional  services. 

After  the  demonstration,  ^Iv.  Ed\vai-ds  called  For  the 
balance  of  the  committee  reports. 

R.  U.  Stone  presented  to  tlie  convention  the  report 
of  the  committee  on  the  president's  address,  as  fol- 
h)WS  : 

COMMITTEE   ON  PRESIDENT'S  REPORT 

The  Coininittco  on  (lio  President's  Address  fi^el  witli  .vii\i  tlie  absence 
of  our  good  leader.   Init   as  all  are  aware  it   was  entirely  nnaveidalde. 

We  have  earefully  considered  all  the  clauses  therein,  and  winild  im- 
press upon   the  members   the  president's  reminder  that   the  matter  of 
attracting  new  menihers  should   not   devolve  on   your  executive,   but  it 
should  be  the  bounden  duty  of  each  and  every  member  of  this  associa 
lion  to  shoulder  that  part  of  the  work. 

We^  feel  that  the  executive  has  been  vorking  in  the  interests  of  our 
association  in  conserving  the  funds  by  not  calling  numerous  meetini:s, 
but  we  would  caution  that  this  exercise  of  economy  be  not  the  dominant 
thought. 

.Speaking  of  our  president's  reference  to  the  ' '  Kmbalmers'  .\ct"  and 
the  appointmeTit  of  the  Provincial  Board  of  Embalming  Kxaminers.  hi' 
went  into  that  most  fully,  and  we  know  that  his  words  will  have  ymir 
putire  commendation. 

Too  much  cannot  be  said  for  the  ''Canadian  Furniture  World  and 
Undertaker."  The  interest  that  [laper  is  tiiking  in  inir  work  is  highlv 
'commendable.  .Should  we  not.  theri'fore.  show  our  api)reciat  ion  by 
leach  and  every  one  of  us  becoming  a  subscriber.' 

It  is  with  feeling  of  regret  that  we  refer  to  the  pas.sin^-  of  two  of 
our  members  in  the  persons  of  K.  .7.  Humphrey  and  Cieorge  E.  Bedsen. 
of  Toronto,  earnest  workers  in  the  good  causi'.  We  trust  you  will 
express  yourselves  in  accordance  with  the  wishes  of  our  uresident. 

We  look  with  a  great  deal  of  faver  on  the  choice  of  your  executive 
in  the  selection  of  I'rofessor  Horace  Moll,  of  Chicago.  111.,  as  our  lec- 
turer and  demonstrator  at  this  convention.  His  work  has  been  of  a 
very  high  order,  and  in  the  expounding  of  his  theories  he  lias  been 
most  explicit. 

We  would  refer  with  a  good  measure  of  satisfaction  to  the  pioneers 
whose  names  were  mentioned  by  the  president,  and  trust  that  as 
the  harness  of  office  falls  to  ihi-  shoulders  of  others,  their  untirini: 
efforts  will  stand  out  as  an   incentive  to  high  ideals  and  unc<'asing  toil. 

There  is  no  doubt  but  that  tlw  jjresident  and  his  exi>c\itive  have  i-ar- 
ried  ftn  the  labf>rs.  of  the  .vear  in  a  manner  that  reflects  credit  to  oui- 
pilot  and  his  crew,  and  it  is  with  eontidi'nce  we  hope  for  a  strong  set 
of  officers  for  the  incetuing  year,  aiul  we  wruld  solicit  \  tmr  most  earnest 
supi)ort,  that  they  may  be  enabled  to  administer  the  alTairs  of  r)ur 
association,  so  ma.v  we  look  forward  to  even  grejiter  accomplishments 
tliaii  have  been  gained  iii  the  |)ast. 

.\ll   of   which   is  respectfully  submitted. 

(.Signed)   V.  .1.  Mc.\rtlnir, 
Kred  Fischer. 

K.    X'     Stone.  (Chairman.) 

The  re|)()rt  was  adopted. 

Letters  of  Condolence 

Tt  was  moved  by  !''.  .1.  .Mc.\  i  t  liur.  T'obourg.  seconded 
liy  l>.  I'.  Stoiii'.  Toi'onio,  that  h'tteps  of  eondoleiiei'  be 
sell!  I'i'om  this  association  lo  the  rjiiiiilies  of  thi'  late 
!'].  •!.  Iliiiiiphrey  and  Ocorge  !•',.  I'cdson.  Carried. 

Moved  by  Fred  T'^ischer,  Ebira.  seconded  bv  F.  J.  .Me- 
Arthur,  Coboiirg.  that  a  lellei-  l»c  sent  to  our  president, 
expressing  tlie  liooe  of  this  association  for  liis  s|)eedy 
recovery.  CViri'ieil. 

.1.  II.  l{obinsoii.  Ilaiiiilloii.  asKi'd  I'rol'  .Moll  if  Ihere 
was  aiiylhing  which  would  restore  the  lifelike  appear 
aiice  to  a  dead  bodv.  I'rof.  .Moll  replied  th;i|  where 
Ihere  is  a  chemical  change,  he  I'oiild  do  nothing.  Some 
body  higher  must  do  that.  He  could  arrest  decom 
position,  but  could  nol  rcslori'  the  lifelike  properties 
lo  parts  that  have  decomposed. 

The  professor  went  .on  w  ith  ids  demonstration 
Speaking  on  the  eye.  he  said  llial  s'^v'^n  rii_dil  hs  of  the 
eye  is  composed  of  liipiid.  and  in  ordi'r  to  restore  the 
natural  appearance  he  sometimes  inserted  the  h\po 
dermic  needle  in  tli.  eye cjip,  thus  allowing  ihc  fluid  t(. 


run  down  the  eye  and  hold  it  in  its  natural  shape.  This 
is  also  done  with  the  nose. 

The  professor  again  imi)ressed  upon  the  convention 
the  importance  of  using  enough  fluid  and  distributing 
it  freely  tlii'ough  circulatory  system. 

THURSDAY  MORNING. 

The  convention  was  called  to  order  at  9.20. 

A  change  being  made  in  the  |«rogi'amme.  the  election 
of  officers  was  taken  nj). 

On  motion  of  X.  J.  Boyd  and  IF.  I',.  I'.eckett,  W. 
Edwards,  of  Cananoiiiie.  was  unanimously  elected  pre- 
sident for  the  ensuing  year. 

^Fi'.  Edwards  Hianked  the  association  for  the  honor 
conferred  upon  him.  and  assured  tlii'  members  that 
he  would  do  all  in  his  power  to  further  the  interests 
of  the  association. 

N.  r>.  ("obbledick  was  nominated  first  vice-president 
for  the  ensuing  year  by  TT.  T>.  Beckett  and  F.  J.  Mc- 
.\rtliiii-.    rnaniiHoiisIy  carried. 

Robert  Xinjenl.  of  T>indsay,  was  nominated  second 
vice-president  for  the  ensuing  year.  I'nanimonsly 
ca  rried. 

F.  W.  .Matthews  was  re-appointed  secretary  for  the 
ensuing  year,  on  motion  of  X.  J.  l>oyd  and  C,  R.  Bolton. 

A.  K,  Collart  was  reappointed  treasurer  for  the  en- 
suing ye;ii'  by  iinanimons  choice. 

l\ressrs,  Oreeii  (three  years\  R,  I',  Stone  (two 
years*,  and  X,  Boyd  Cone'l  year\  were  selected  as 
the  board  of  trustees  ol'  the  Eck-ardt  stock  on  behalf 
of  the  associat  ion, 

Mr,  (Ireenwood  ayain  spoke  of  the  lack  of  interest 
of  old  members  due  to  no  discussion  of  business  at 
these  conventions  and  entirely  of  afl'airs  relating  to 
the  |)rofessi()n,  lie  slated  further  thai  they  had  had 
splendid  lectures  .■ind  demonstrations  1)\-  various  pro- 
fessors diiriim'  the  past  twenty  years  that  he  had  at- 
tended the  eon veiil  itnis,  and  it  is  well  worth  while 
a 1 1 eiidin.c;'  these  con\-entions  to  get  tlie  bejietit  of  these 
lectures,  but  a  I'l'eat  many  of  the  nu'iiili'rs  are  inter- 
ested in  the  dollars  and  cents  side  ol'  oiir  profession. 
Tliei'eforc  .  he  thought  at  least  some  time  be  set  asidi> 
at  fur'her  eon\en1  ions  I'or  the  iliseussion  of  business 
matters  atfecting  ever\(l,'iy  dealings,  and  because  of 
this  he  moved  "that  the  incominii'  executive  be  asked 
lo  endeavor  to  set  aside  a  da>'  at  tln^  next  conviMition 
A\hereby  all  the  members  of  the  association  in  Ontario 
may  ccnne  touetlnr  and  discuss  association  and  busi- 
ness lo|)ic,<." 

The  motion  'vxas  sectnided  b\-  I'.art  Wrieht.  rheslcy. 
AFr.  C'obble(li(d<  stated  that  lie  had  attended  conveii 
lions  across  the  line,  where  business  was  discussed,  and 

he  belie\ed  Ml'.  (Il'eenwood's  words  Wel'c  I  rile.  "What 
we  waiil  is  more  business  matters  and  experiences  dis- 
cussed at  our  conventions."  TTe  tlunmhl  the  motion 
a  good  one. 

\.  J.  Bov.l  Oioiight  the  motion  mi<;ht  be  altered  so 
as  to  be  devote  one-half  day.  as  there  was  a  great  di';il 
of  work  for  the  executive  and  conv(>nlion  lo  do. 

Mr.  I'alw.irds  thouidil  the  mallei-  should  be  left  with 
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the  oxeeutive  as  a  sujrjjt'Stioii  t'oi-  lliciu  lo  ild  willi  ;is 
ihfV  llioii^llt  best. 

Mr.  C'oltart  statcil  llif  dillicu'ty  would  lir  rnsily  o\rv 
eoiiie  if  the  luilf-ilay  were  spi-cilicil  in  llic  proi: imiu'. 
that  this  \vt)iilil  solvo  thf  iiuittcr. 

Mr.  Uri'i'invood  .saiil  he  tliouiilit  it  would  lir  In  iti  i-  to 
have  two  tlays  ratht-r  than  the  liair-d;i,\ .  Tin  mn 
fo.ssor  jjavi'  the  iin'mb«'rs  iiuiiiy  littli"  tii)s  wliidi  i1 
woiilil  b»'  wt'll  for  us  \o  discuss  auionu:  oui-^ch cs  how 
ilo«>s  th»'  man  in  tin-  little  town  solve  sonic  nf  liis  dirti- 
fulties?  The  demonstrations  <;iven  us  show  how  1  hint's 
are  tlone  in  Iar>;e  eities  and  towns,  wliere  many  of  tlie 
instruments  are  at  haiul.  hut  when  ;i  in.iii  is  in  ,i  sunill 
place,  away  fnnn  his  home,  how  is  he  i;oin^-  to  solve 
his  difHeulties.  However,  if  Inill  ,i  d.iy  was  liio\i<ihl 
s»ifHeient  he  wouhl  not  ob.it>o( 

Mr.  (~'ohl)leilie!v  su>;s;este(l  lia\in<r  to  the  cxecut  i  vc 
wlietluM-  it  would  he  half  or  a  wliole  day. 

Mr.  Reekett  stated  that  he  was  not  a  pi'ssiniist .  hnt 
•hat  in  the  past  the  trouhl''  had  h^cn  thai  nniny  at- 
teinled  the  conventions  to  sec  and  learn  all  lliey  pos- 
sibly could,  and  when  the  business  atTeeting  the  asso- 
ciation came  up  \]\oy  leave  the  I'ooui  to  let  the  other 
fellow  settle  the  hnsiiiess.  Win  n  they  know  of  sonie- 
thinsr  fjood  they  will  not  tell  the  other  fellow,  and  ho 
did  not  .see  how  tlie  nuMuhers  could  jjel  them  to  tell. 
Mr.  robblediek  told  us  of  the  Uniti'(l  States  association 
sriving  a  day  or  two  to  association  woi'k.  He  d'd  not 
say  that  thes'\Anicrican  associations  come  together  for 
thrc(»  or  four  days  for  the  sake  of  having  a  good  time. 
If  we  have  something  like  this,  we  could  do  the  same. 

A  Voice  in  the  Hall:  Let  Harry  Ellis  sing 

Another  member  said  he  thought  it  wouhl  he  well 
to  have  a  little  banf|uet  as  a  featuir  of  the  annual  con- 
vention, and  another  speaker  said  it  would  he  well  if 
meml)ers  brought  their  wives  to  these  gatherings. 

The  chairman  then  put  the  motion,  and  it  was  car- 
ried. 

THURSDAY  AFTERNOON. 

Prof,  ^foll  comlucted  for  tlu'  heiu-fit  of  th(>  members 
an  autopsy,  again  speaking  on  saTiitation,  and  imnress- 
\\tcr  very  forcibly  with  the  necessity^  of  thoroughness 
in  disinfecting.  He  fui'ther  advocated  the  use  of  raw 
cotton  in  closing  oi-ifices  of  the  body. 

He  answered  the  (piestions  in  the  quiz  box,  there 
being  b>it  two.  one  on  a  sanitary  (mestion.  the  answer 
to  which  appeared  in  the  professo7'"s  lecture  on  sanita- 
tion: the  other  being  for  an  embalmins'  fluid  formula, 
which  the  professor  said  he  regretted  being  unable  to 
give  because  of  bn.siness  reasons. 

At  the  conclusion  of  the  address  it  was  moved  by 
X.  B.  robblediek.  seconded  by  Robert  Xugent.  that  the 
very  best  thanks  of  this  association  be  tendered  Prof. 
^Foll  for  the  very  able  manner  in  Avhich  he  conducted 
the  demonstrations  in  this  convention  and  for  his  very 
excellent  work  in  the  school.    Carried  unanimously. 

Prof,  ^foll :  ^fembers  of  the  Canadian  Embalmers' 
Association:  T  am  afraid  T  scarcely  deserve  it.  but  T 
accept  it  most  gratefully. 

Mr.  Edwards  then  announced  that  the  association 
had  with  them  Prof.  Eckels,  and  with  the  permission 
of  the  audience  he  would  be  granted  a  few  moments  to 
express  his  good  will  towards  the  a.ssociation. 

Mr.  Edwards:  We  -will  tT*y  to  have  oar  law  as  up-to- 
date  as  any  law  that  is  in  etTect  in  the  American  States, 
and  we  are  glad  to  have  had  Mr.  Eckels  give  us  his 
personal  felicitations  and  greetings  for  the  American 
association,    He  then  callecl  for  installations  of  oflfi- 


eei's.  ami  askeil  I'asI  I'l'esident  N.  -I.  IJoyd  to  conduct 
I  he  eercniony. 

Ileloi-i'  doing  so.  i\l  r.  Txiyd  said  it  had  been  the  cus- 
loiii  of  the  assoeialion  for  yeai's  to  uuike  a  presentation 
to  the  retii-ing  pi-esidenl.  " TTn foi'tunately. "  said  he, 
■'oni'  pi-esiilrnt  lias  been  detained  on  account  of  sick- 
ness; eonsci pn'n t  ly ,  \yi'  are  going  to  ask  Mr.  Sim[)son, 
of  the  "Sdo,'  to  act  as  proxy  for  All-.  Henry." 

He  said  it  had  been  a  source  of  satisfaction  to  have 
Ml-.  Henry  on  the  executive  lioard,  pa I'tieularly  as  he 
had  liecn  snrh  a  valiiahle  iiienihi'r  of  the  association. 
"It  had  lii'eii  a  pirasnre  to  meet  him.  His  counsel  and 
judgment  at  all  times  have  been  such  that  our  admira- 
tion for  liiiii  has  been  raised,  and."  coutiiiued  Mi'. 
r>oyd,  "we  are  here  to-day  to  do  an  honor  that  we 
hope,  not  foi'  the  intrinsic  value  it  represents,  but  for 
the  spirit  in  whicli  we  are  giving,  will  remain  fresh  in 
his  niind  for  many  a  year."  He  then  asked  Mr.  Simp- 
son to  accept,  on  behalf  of  Mr.  and  Mrs.  Henry,  a  beau- 
tiful ca  hinet  ol'  sil  vei'. 

Mr.  Simpson,  as  pi-oxy  for  Mr.  Henry,  replying,  said: 
"1  have  possibly  two  regrets  to  express.  Tu  the  be- 
ginning, (uie  is  that  yoni'  worthy  pi'esident  is  not  pres- 
ent to  hear  the  glowing  trilintes  that  Mr.  Boyd  ha.s 
just  paid,  and,  secondly,  that  T  am  acting  as  proxy^" 
He  said  the  association  had  no  stronger  friend  than 
Mr.  Flenry.  He  was  greatly  interested  in  its  work. 
"The  reason.  T  presume,  that  he  is  fi^  desirous  for  the 
success  of  the  association  is  because  he  is  that  kind  of 
a  iinin.  that  no  matter  wdiat  he  undertakes,  he  w^ants 
to  make  it  a  genuine  success,  and  T  have  no  doubt  that 
he  appreciates  this  fact,  that  there  is  only  one  way 
of  reaching  the  high  standard  in  the  undertaking  pro- 
fi'ssion  that  we  all  hope  to  reach,  that  we  are  all  going 
to  strive  to  reach,  that  is.  the  means  of  education,  and 
what  other  means  of  education  have  we  got  other  than 
studying  hooks  at  home?  We  have  no  regular  schools 
here  in  Ontario;  the  annual  school  and  the  annual 
meeting  of  the  association  is  practically  the  only 
method  of  education  that  we  have,  and  T  think  T  am 
(piite  safe  in  saying  that  is  one  of  the  strongest  rea- 
sons tliat  induci'd  your  retiring  president  to  take  such 
an  active  interest  in  this  association.  T  can  assure  you 
that  it  will  aiTord  me  the  very  greatest  pleasure  to  ac- 
cept This  jiresent  or  behalf  of  Mi-.  Henry,  and  to  take 
it  home  and  present  it  to  him  in  his  own  hiuse  on  your 
behalf,  and  I  wnll  see  that  Mrs.  Henry  is  right  there 
wdien  the  presentation  is  made.  T  feel  that  you  can 
count  on  the  attendance  and  assistance  of  your  retiring 
president  for  years  to  come  if  his  health  is  spared,  and 
he  is  at  all  able  to  get  away  to  be  with  you.  T  feel 
that  he  will  not  allow  his  interest  to  lag  in  the  asso- 
ciation after  passing  through  the  chairs  and  receiving 
the  honors  that  the  association  can  confer  on  him." 

Mr.  Greenwood  gave  his  committee's  report  as  fol- 
lows: "Yoiir  committee  on  by-laws  reports  that  clatise 
six  of  our  present  by-law-s  be  struck  out,  and  that  your 
committee  be  allowed  to  stand  for  one  year,  and  the 
president  be  authorized  to  call  the  committee  to  con- 
vene when  your  executive  is  in  session  and  prepare 
our  present  by-laws  to  conform  with  the  new  law'  as 
laid  down  by  the  (rovernment  and  present  same  for 
your  approval  at  our  next  annual  meeting. 

r Signed)  "Q.  K.  CREEXWOOD. 
"HARRY  ELLTS. 
"J.  McKTLLOP." 

Mr.  Boyd  lin  n  proceeded  to  install  tlie  oflBcers  for 
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the  ciisuiiiir  vi'mi-.  assisted  b\  Past  President  Green- 
wood. 

After-  tlie  installation,  tlii'fr  beint;-  no  t'ui-ther  busi- 
ness, the  eonvention  was  declared  closed. 


REGISTERED  AT 

Furniture  Galley  1.5 

».  J.  Boyd,  Mitchell. 

N.  B.   Cnbbledick.  Toronto. 

Samuel    Leatherland.  Schomberg. 

P.  A.  Wuiider  Frankfoid. 

-■''red  Scott,  Woodbridge. 

Chas.  S.  Clarke,  Ottawa. 

F.  W.  Matthpu-s.  Toronto. 
C.  M.  G.  Smith,  Barrie 

G.  G.  Sinitii,  Barrie. 
P.  C.  I.lovd.  Barrie. 
VV.  R.  Egan.  Bolton. 

T.  K.  Simpson.  Sault.  Ste.  Marie. 

T   Henderson.  Drayton. 

T.  H.  Sneers.  Drayton. 

.T.  A.  Cummings.  Hazeldean. 

i'atterson  Bros.,  Carleton  Plaei'. 

IJ.  B.  Goheen.  Campbellford . 

K.   Palmer  Whiteley.  Seafortli. 

6.  A.  Dixon.  Winchester. 

W.  O.  Di.xon,  Chesterville. 

.'.  A.  Campbell,  Dutton. 

W.  G.  Burrows.  Chatham. 

C.  K.  Scott,  .\tmonte. 

Arch.  D.  McRae.  Vankleek  Hill. 

G.  H.  Rogers.  Ottawa. 
■Inn.  P.  McCammon.  Paris. 
^^a^  MacPhersf'M.  Delhi. 
Pen.  G.  Walkfr.  Brussels. 
F.  L.  D.  Bell,  Thossalon. 
K.  D.  Brontmire.  Cardinal. 

H.  -C.  Box,  Seaforth. 
A.  R.  Coltart.  Chatham. 
W.  N.  Knechtel,  Toronto. 
F.  J.  Mc.Vrthiir.  Cohonrg. 
A.  R.  Preston.  Toronto. 
Chas.  R.  Boltnn,  Toronto. 
Anderson.   Nugent  &  Co..  Lindsay. 
Adam  Klijipert,  Wnterloo, 

.Tcrb.  Kliopert.  Waterloo. 
Ceo.  H.   Honsherger.  Toronto. 
.Tas.  O'Hagaii.  Toronto. 
J.  M.  I'sher.  Sudbury. 
J.  C.  McNiven.  Dorchester. 
W.  A.  rinnt.  Belmont. 
.T.  N.  Burkholder.  StonfTvillc. 
..'no.  Hammer.  Neustadt. 
Chas.  Miller,  \yton. 
ffer.  H^therington.  T.angton. 
Colin  McMillan.  Dromorc. 
R    TT.  Stone.  Toronto. 
.T.  O.  Reid.  Princeton. 
J.   Werli<-h.  Preston. 
Tj.  fi.  Sfnnehonse,  Toronto. 
Frank   Kclkciiny.  Bradford. 
C.  .T.  rroaslii).  Hagfrsville. 
Wm.  Speer,  Toronto. 
Harry  Hugil.  Woodbridge. 
T'orman  .A.  Craig.  Toronto. 
•T.   Paul.  Fevcrsham. 
Herb.  N.  T.ev.ll.  Gudph. 
Alf.  Lovcll.  Guelpb. 
Wm.  .T.  Osborne.  Wiirkwortli. 
A.  R.  Maynes.  Toronto. 
.T.  B.  Mclntyre,  St.  Catharines. 
K     Miller.  Kincardine. 
M.  Moore       .Son.   Niagara  I'':ilN. 
Chris  Dreisinger.  Flmira. 
Geo.  Drf'singer.  Klmira. 
/  rt.  Bartlett.  Toronto. 
\ld.  Rvding.  Toronto. 
T.  H.  McKilllp.  Bramofon. 
TTugh  WnU'cr    Port  TTonc. 
f'.  Tiouis  Brown.  Dnndas. 
Ceo.  W.   Stitt.    BuflPalo.  N.Y. 
.7.  A.  Donaldson.  Caledon  Kast. 
Roger  Wilson.  Chntsworth. 


CONVENTION. 

)>ed  Fischer,  Flora. 

Horry  Ellis.  Toronto. 

•Tas.  H.  Nicholson.  Whitby. 

Ed.  Strasler,  Queensville. 

J    Runge,  Clifford. 

Bart  Wright.  Chesley. 

Ciias.   Dunham,  .\nrera. 

W.  Edwards,  Ganano(|ue. 

N.  M.  Steinman,  Baden. 

IC.  Flanano,  Baden. 

G.  W.  Lawrie.  Maple. 

R.  S.  Fleischauer,  Wellesley. 

-John  I. each,  St.  Thomas. 

''Vra.  H.  Bunt,  Flesherton. 

.loseph  Brophey.  Godorich. 

F.  T.  Morris,  Bowmanville. 
C.  L.  Forster,  Park  Hill. 
Thos.  Porter,  Toronto. 
Geo.  S.  Wilson,  Norwich. 
Chas.  Hackett,  I.ucan. 

'.  A.  Tavlor,  Singhampton. 
.'.  A.  Phelan,  .Arthur. 
R.  MofTatt,  Toronto. 
Truest  E.  Bolton,  Toronto, 
.'ohu  Ro.'er,  .Atwood. 
Kobt.  A.  Currie.  Wingham. 
O.  H.  Linklater,  Teeswater. 
G"0.  C.  Graham,  Toronto. 
I'.  M.  Howard.  Hastings, 
.r    M.  Taylor,  Tillsonburg. 
.V.  L.  Oatman.  Tillsonburg. 
M.  S.  Bedford.  Toronto 
Jno.  A.   Krug.  Tavistock. 
P.  R.  Williams.  St.  Thomas. 
I;.  C.  Williams,  St.  Thomas. 

W.  Pattison.  Port  Elgin, 
■la*.  McFaniuhar.  Toronto. 
.\lcxander  I^ogan.    Parry  Sound, 
•lames  M.  liOjan,  Parry  Sound, 
.''red  .\nsay,  Montreal. 
Geo.  C.  Byng.  Bobcayg(on. 
•  as.  Beverlev.  Exeter. 
Tickell    Sons   Co.    (J.    I..  Tickcll). 

Belleville 
Wm.   Finlayso]:.  Paris, 
fr.  R.  Marston.  jier  W.  V..  I'liiis. 
Tiios.    I.   Puffer,  Norwood. 
.\.  M.  McDonald.  Stayner. 
.:    .T.  Rvan.  Toronto. 
A.  M.  Mitchell.  Gnel|)h. 
Fred  W.  Keeler.  Tngersoll. 
S.  F.  li.  McMurtrv.  Midland, 
n.  B.  Beckett    lli-anlfrr  i 
R.  A.  Breckenridge,  Owen  Sound. 
Greenwood  &   Vivian.    I,td..  Strat 
ford. 

G.  .A.  AA'interstein.  Zephyr, 
•iohn  A.  Stewart.  Strathroy. 
C.  R.  Turner.  Milton. 
Frederick   .Skinner.  Schoniberg. 
.Iohn    H.    .Sunnnerfeldt.  Unionville. 
Niirman   C.   Rundle.  Toronto 

.[.  H.  Robinson  Hamilton. 

.r.  A.  Roliinson.  Hamilton. 

N.  A.  .Tohnson.  Si'clev's  Bav. 

G.  W.  Sutherland.  Welland. 

R.  W.  Williamson.  Burlington. 

Hum  .Avery.  Clonondin. 

.V.  H.  Hermiston.  I.istowel. 

Ed    W.   Morris.  Walkirville. 

VV.  A.  Britlon.  Grand  Valley. 

.T    B.  Martin.  Ripley. 

E.  F.  Best.  Simcoe. 

.{olil.  McMane.  Milverton. 

v.  &  .T.  Comstock.  Pelerboro. 

W.  A.  Wright.  Richmond  Hill. 


FMBALMTNG  BOARD  0.F  EXAMINERS  MEET 

'I'll''  |ir(i\ iiiriiil  board  of  mi  ba  I  mi  n  examiners  ap- 
['"intei!  iiiMler  llir  Act  i-elatii'^  to  Embalmers  and  T'''n- 
dcrtakers,  hrld  tlieii-  third  mi'i'tiiifr  since  their  appoint- 
ment in  the  Parliament  I'liildinu-s  Oneen's  Park.  To- 
roiitii.  eoiii mencin^'  on  Wednesday,  Septond)er  tlic  0th. 
All  llic  members  witc  present.  Secretary  James  Tor- 
rance, of  .\riIverton.  placed  bi'l'oiT  the  l)oard  a  larire 
niiiidi'  i-  dl'  applications  from  fiid)almers  in  all  narts  ol' 
'bilaiiii  lictwi'cn  fonc  and  five  liiindred.  who  have 
apiili'  il  for  cri-t  ificaf  es  or  permits. 

It  lias  c(niie  to  the  l<nowled<rc  of  ibc  hnai'd  that  many 
ot"  tlie  embalmers  linve  been  lal)orii'!r  under  some  mis 
iinderstarHlin<r.     The  existence  of  the  Tanadian  Em- 
I'almers'  Association,  wliieh  has  Ii'to  d(iiii>_'  an  ednca 
lioiial  work  for  over  thirty  yeai-s  in  Onl.irio.  has  been 


taken  in  connection  with  the  examining  board  ap- 
pointed by  the  Provincial  Legislature  of  the  Province 
of  Ontario.  The  new  board  is  doing  what  it  can  to 
get  the  enil)ahners  to  undt>rstand  the  difference,  and 
to  luiderstand  the  importance  of  complying  with  the 
reipiest  to  make  application  to  the  secretary  of  the 
board  at  an  early  date,  so  that  all  the  embalmers  in 
Ontario  Avill  be  (inalified  to  carry  oti  the  business  and 
l)ractice  embalming  in  Ontario  iindei'  the  conditions 
and  rei|nirements  of  tin'  new  Act.  Avbicli  means  that 
Jill  persons  in  the  business  of  embalming  must  api)ly 
to  the  board  of  examiners,  as  per  the  ri'ipH'st  sent 
them. 

On  Friday.  September  11.  a  class  of  fifteen  studi'uts 
applied  to  the  board  to  write  on  examination.  These 
students,  who  had  attenib'd  the  P.  E.  A  scdiool  the 
previous  week.  [iroNcd  to  hi'  ipiiti'  proficient,  as  eight 
out  of  the  fiftei'ii  toolx  honors,  making  over  !*0  per  cent, 
on  a  fairly  difficult  paper.  The  following  an'  tlu^  names 
of  the  students  who  i)ass('d.  the  first  eight  of  whom 
I'cceived  honors  in  merit  as  their  names  appear.  Only 
one  of  the  fifteen  failed  to  n-acli  tin'  reipiired  per- 
centage: John  ('1ar]<e.  Caledonia:  ('has.  A.  Riitler. 
St.  OathariiH's :  X  O  P>rontmii-e.  Pai-dinal:  E.  Palmer 
Whitely,  Seaforth:  E.  F.  P.est.  Sinn-oe :  James  Chap- 
man. Paris:  Job"  A.  Robinson.  TTamiltoii:  J.  ^F.  Usher, 
Sudbury:  A  .McXivii.  Oiielph  ;  Wm.  Oonidey.  Colum- 
bian: W.  R  E"-:in  P>oltoii  :  Pay  Bailev  Oohen.  Camn- 
bi'llforil;  1!  ni.  Walker.  P.rn^^^eK  :  TT  ('   P,ox.  Seaforth. 


GLENCOE  UNDERTAKER  DEAD. 

Donald  .Mc.Mpiiie.  one  of  'ili'iicoe's  nutsl  prominent 
citi/.i'iis  and  one  who  was  hiofhly  esteemed  by  a  large 
circle  of  friends  and  aci|uaintances,  died  recently  at 
that  |)lace.  ^Iv.  ^^cAlpine  was  ill  about  three  weeks 
with  typhoid  fever.  Pneumonia  and  otlier  complica- 
tions shortly  .■! ft erwa rds  set  in. 

INfr.  ]\rcAlpiiie  was  born  in  Ekfrid  Townsliip  on  1<'eb- 
ruary  12.  l^^o*;.  ;ind  wa^  the  yonngesi  son  of  the  late 
^Falcolm  and  .\imi  ^IcMnine.  who  weri>  among  the  e;irl\- 
pioneers  of  Western  'hilario.  After  siicnding  sm'cral 
years  at  farminsi:.  he  moved  to  dlencoi'.  Tii  1011  he 
took-  over  the  furniture  and  nndert ak'ina-  bn.siness  for- 
mi'i-ly  carried  on  li\-  R.  F.  Howard  i^-  Son.  which  he 
i-ontinued  up  to  the  finu'  of  his  death.  He  was  marrii'd 
on  April  20th.  100:!.  to  :\riss  :\rary  McXabb.  of  Olencoe. 
who  snrvivs  him.  Avith  a  family  of  two  boys  and  three 
'rirls.  He  als,)  leaves  two  brothiM's  and  two  sisters-  - 
Dr.  John,  of  IJnd.^.'.y  :  Duncan,  of  Ekfrid:  i^Trs.  Arch. 
^rcAlpiti''.  of  Aberfebly:  and  Marsrarel  of  St.  Thomas. 
Two  brothers  and  oni'  sistei'  predeceased  him  Tln^'se 
were  Hugh,  of  Ekfiid:  Petei'.  of  Kansas:  and  ^Irs.  ^fal- 
colm  (ialbrailli.  of  Ekfrid 

The  funeral  was  one  of  thi'  1,'irgest  ever  held  i"  that 
section,  and  was  conducted  by  the  Sons  of  Scotland, 
of  which  society  he  was  a  meiid)er  ^^l•  Percy  of  the 
X'atioiial  Casket  ( 'o  .  Toronto,  went  to  (Jleiicoe  to  l.d<e 
ehar'^e  of  the  funeral. 

Till'  business  will  be  eonfinned  by  fli  "  wiilow  and 
family. 


TORONTO  ESTABLISHMENT  OTtANGES  HANDS 

Colin  I'),  liiirgess.  who  I'epr-esen t 'd  'In'  Seninu'iis  & 
Kvel  Casket  Co  Hamilton,  for  seven  \ears.  covering 
Eastern  Ontario  and  (.>iiebec.  and  M.iniloba  fiw  two 
years,  has  pnrehased  the  nndei'lakimj:  est;iblislinnMi( 
of  till'  I'].  Hopkins  I'.urial  Co..  at  ')20  Vonge  street.  To- 
ronlo.  Mr.  I'.nrgess  is  a  pi-actical  undertaker  and  em- 
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balirier,  haviii<r  been  manager  for  leading-  ii 
of  Toronto  and  Chieago  in  years  past. 

Mr.  Hopkins,  wiio  is  retiring',  will  take  a 
01(1  Conntrv  for  a  short  time. 


dcrtakers 


:  np 


to  tilt 


INTERNATIONAL  MAUSOLEUM  CO.  ENLARGING 

.\.  J.  11.  Eckardt.  liaviuy  assumed  the  piTsidi'iicy  oi' 
the  International  Mausoleum  Co.,  Ltd..  has  moved  thf 
offices  to  new  (|uai'ters,  at  20  King  Street  East,  Td- 
I'onto.  These  new  offices  ai'c  amongst  the  most  sum])- 
tiious  in  Canada.  The  i-ooms  are  en  suite,  .Mr.  Eckardt 's 
l)rivate  office  being  in  mahogan,\-  with  luxurious  Ches- 
terfield furniture,  and  lighted  with  the  latest  electi-ic 
devices.  Mr.  Eckardt  eiitertaiiu'd  man.v  of  the  visiting 
members  who  attended  the  einl)a  1  mcrs '  convention  in 
his  new  ipiarters. 

A  new  booklet  has  l)i'cii  issui'd  drsci-iptive  of  tin' 
Toronto  mausoleum.  Another'  building  will  be  erected 
shortly  on  the  Tnteriuit ional  Co.'s  i)ropcrty  in  Xortli 
Toronto — a  two-storey  stinicture,  the  uppfr  (sne  to  hr 
fiinshed  in  white  mai'ble  and  the  lower  in  imitation 
ina  rblc. 

^Ir.  Eckai'dt  is  interested  in  (Vndirane  pi'o|)ei-ty. 
which  he  ho|)es  to  sec  one  of  the  lai-gest  cities  in  tin 
North,  and  he  believes  that  when  the  (day  belt  i> 
opened  uj)  there  will  be  oppoi't  unit  ies  for  furniture 
dealers  and  undertakers  to  commence  business,  lie  is 
still  giving  away  his  monev.  Mr.  E(d\ai-dt's  latest  dona- 
tion being  a  -t-'i.OOO  mahogany  organ  to  tlie  Lulheraii 
Church  at  Unionville.  in  memory  of  his  own  and  hi^ 
famil.v's  forefathers  who  imiiiigrale(l  into  Canada  fi'oin 
the  United  States  in  1792. 


PROFESSIONAL  NOTES 

John  T.  Leak,  furnitui'e  di-aler  at  S(|uamish,  P>.C..  is 
entering  the  undertaking  business. 

The  Eformamie  Valley  T'emetery  Co..  Aslwood.  Sask.. 
has  been  incorjjorated. 

•T.  A.  Wright  has  o))ened  an  undertaking  establisli- 
uient  in  Pai'ry  Sound.  Out.,  and  will  have  an  up-to-date 
outfit. 

Thomson  ;ind  .Mf)i'i-is()n.  underlakei's.  l-'ei-ine.  15.C., 
Inive  dissolved  paiM nership. 

y\riei'  a  .serious  illness  which  kept  him  confined  to 
bed  for  inne  weeks.  l>en  I).  Humphrey,  the  well-known 
Toronto  undertaker,  is  well  again,  and  altendiiie-  to 
business. 

The  F.  W.  Matthews  ('o..  Toronto,  conleniplafe  ino\ 
ing  from  2'-\^)  to  (if).")  Spadina  avenue  about  Oclober  1. 

Disney  I'l'os..  rurnilure  dealers  and  nnderlakers,  al 
Oshawa,  DnI..  are  succeeded  by  L.  \'.  Disney,  lliouuli 
the  fii'tn  name  will  renuiin  unchanged. 

The  establishment  of  .fames  A.  Kinney,  u iidei-| a  ker, 
I'arM'ini^ton.  \.S..  to'jelhef  with  a  number  nf  caskels 


TO  OUR  READERS 

Wi:  iMiiri|pcllc(|,  lliroiivli  \uck  of  s|,;ii-c.  to  willi 
IhiIiI  tiiiicti  (rijiltci-  (if  iiiti'icsl  lo  tlic  inoli". 
xioli  ill  \;iiioiis  I'.-Mts  (if  C'liiiid!!  Jit  tlii>  lime. 
'riliTc  iirc  tlic  ic|iiii  ls  (if  I  lie  cdiiv cill  idlis  in  Hi  itiMli 
( 'oliiliiliiii  mikI  the  M.-iiitinie  I 'r(i\ i  rircs,  l''r(it.  .MoH'.s 
Ic'i-t  HITS  !it  'I'liroiild.  I'nif.  Iv  kei-t'  1  nl crest  i iii;  I'lnliiiliii 
iii;r  ailicic,  iunl  notes  ;iinl  i  iiciili'iits  fniiii  \!iri(i(is  |i:iits 
(if  ttic  Ddiniiiidii.  'Mievc  \y,-  Ii()|ii'  to  |>iilili,s|i  in  (iiir 
nc\l   is^iic,  I'MlliH 


was  totally  burned  by  lightning  recently.  The  esti- 
mated loss  is  one  thousainl  dollars,  insurance  about 
four  hundi'ed. 


The  Original 
Patented 
Concentrated 
Fluid 


Patented  Formula 
Strongest  and  Best 


Essential  Oil  Base,  com- 
bined with  Alcohol,  Glycer- 
ine, Oxidized  Formaldehyde 
and  Boron-Dioxide. 

Ask  others  for  ttieir  Formula 


Special  Canadian  Agents 

National  Casket  Co. 

Toronto,  Ont. 
GLOBE  CASKET  CO. 
London,  Ont. 
SEMMENS  &  EVEL  CASKET  CO. 
Hamilton,  Ont. 
GIRARD  &  GODIN 
Three  Rivers,  Que. 
JAS.  S.  ELLIOTT  &  SON 
Prescott,  Ont. 
CHRISTIE  BROS. 
Amherst,  N.S. 


Larger  Bottles  filled  up  with  water 


Egyptian  Chemical  Co.  Boston,  U.S. A 


Invalid  Chairs  and  Tricycles 
of  every  description. 

I'tiis  lias  been  our  study  fur  tliiily- 
five  yi'.irs.  We  build  chairs  Uiat 
suit  the  roi|uirements  of  anv  ease. 
Write  us  for  catalogue  .\'o.  20  and 
pi  li  ev,  if  iiileresled. 

Gendron  Wheel  Co.,  Toledo,  0.  U.S.A. 


For  Sale 
Wanted 


TERMS  FOR  INSERTION 

2S  Crnts  per  line,  one  insertion 
Four  linrs  once  for  $  1 .00,  three 
times  for  $2.00. 

fash  must  accompany  the  order 
No  accounts  booked. 

MINIMUM  50  CENTS 


FURNITURE  ami  II 

town.  Suvroniiiliiifr  country  in  Hritisli  ColuinliiM.  Keasons  for 
selling,',  failing;  lie;iltli.  For  full  particulars  apply  Box  IL'S, 
t'aiiaclian  I-'nrniture  World  and  The  rndertaker.  :!'J  I'olborne 
St.,  Toronto.  MS."! 

FOR  SALE — Umlertiikin;;  business  in  ••in  excidlent  town  in 
Ontario,  with  l!ir;,'e  country  traile.  .\  o;olden  opportunity  and  a 
ii:ir;;ain  for  (juick  sale.  UesI  reasons  for  s(dlini;.  Hox  liSI, 
Canailian  Kuril itiiro  Woriil  mid  The  Undertaker,  '.''2  Colboriie 
St.,  Toronto.  M-S-.'l 

FOR  SALE — I-'onr  hearses,  sell  at  half  price,  jroinir  out  of  the 
lieaise  business.    Our  hearses  are  iiunle  of  the  very  best  stock, 
I'lnelish   ('ollonj;e  axles  iiiicl   best    workmanship.     .Mso  wa^on 
ettes  and  throe  seated  carri.-i^'es.    Write  for  p.-ii  l  iculars,  W.  .1. 
Tlioiiip.son  &  .Son,  London,  Ont.  N  S  ,1 
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Oclobcr,  101-4 


Patronize  The  Line  of 
'  'Established  Quality" 

The  (eatiiies  ot  tlx-  C'ciitMl  1  .iiu-  are  features  that  make  good  business  everywhere — ■ 
Konrst  ijiialitN ,  lair  pru cs  and  rtlii  k'nt,  prompt  service.    We  specialize  on 

Mahogany,  Oak,  Plush  and 
Cloth  Covered  Caskets 

W  e  can  also  supply  aiiyllung  desired  in  Casket  Linings,  Burial  Robes,  and  a  general 
line  of  Undertakers'  Supplies. 

Orders  given  our  Canadian  Representative,  or  sent  to  our  factory 
at  Bridgeburg  by  mail,  telegraph  or  telephone  will  receive  prompt 
attention. 

CENTRAL  CASKET  COMPANY 


Bridgeburg,  Ont. 

Telephone  126 


RQ  rri  °  L  Canadian  Representative  : 
.    kJ.    r  lint   241  Fern  Ave.,  Toronto 

Telephone  Parkdale  3257 


No  Undertaker 
Should  Overlook 


the  tact  that  he  can  make 
a  full  gallon  of  fluid  of 
-taixlard  strengtL  from 
.'rt'-b  sixteen-ounce  bottle 
of  RK-Concentrated  Diox- 
in.  Re-Concentrated  Diox- 
in  costs  no  more  per  bottle 
than  any  standard  concen- 
trated fluid,  but  it  is  twice 
as  strong — in  other  words, 
there  are  twice  as  many 
ounces  of  preservation  in  a 
Wttle  of  RE-Concentrated 
Dioxin  as  there  are  in  any 
bottle  of  merely  concen- 
:  rated  fluid. 

If  economy  were  the  only 
recommendation  for  RE- 
Concentrated  Dioxin,  how- 
e%"er,  we  should  not  urge  it 
upon  our  patrons. 

As  a  matter  of  fact, 
it  is  easy  to  explain 
and  equally  easy  to  demon- 
<«trate  the  fact  that  the 
fluid  thus  produced  gives  a 
far  better  cosmetic  effect 
and  firodnces  a  far  more 
life  like  body  than  possibly 
could  be  produced  by  any 
raw  formaldehyde  concen- 
trated fluid. 


This  is  because  RE-Con- 
cfintrated  Dioxin  has  a 
iloubie  base.  When  diluted 
to  make  a  full  gallon  of 
fluid  to  the  bottle,  its  main 
base  is  peroxide,  with  a 
.secondary  base  of  puri- 
fied formaldehyde  (formo- 
chloral;. 

Every  funeral  director 
knows  that  peroxide  of  hy- 
drogen is  the  best  bleacher 
known  to  chemical  science. 
Not  everyone  realizes,  how- 
ever, that  peroxide  of  hy- 
drogen has  blood  solvent 
qualities  far  in  excess  of 
any  other  chemical  yet  dis- 
covered which  is  suitable 
for  use  in  embalming  fluid. 

Peroxide  ol  hydrogen  is 
composed  of  two  atoms  of 
oxygen  and  two  atoms  of 
hydrogen.  Since  oxygen  is 
fifteen  times  heavier  than 
hydrogen,  fifteen-sixteenths 
of  the  atomic  weight  of 
[leroxide  of  hydrogen, 
therefore,  is  oxygen. 

Every  embalmer  knows 
that  venous  blood  is  much 
darker   in    color,   is  miifh 


mure  sluggish  and  much 
heavier  than  arterial  blood. 

What  is  the  difference 
between  the  twio? 

Arterial  blood  is  merely 
venous  blood,  which  has 
been  purified  in  the  lungs, 
which  has  been  lightened 
in  color  and  rendered  vast- 
ly more  fluid  by  the  oxygen 
which  the  lungs  have  ex- 
tracted from  the  air  we 
breathe. 

Since  fifteen-sixteenths  of 
the  atomic  weight  of  per- 
oxide of  hydrogen  is  oxy- 
gen, it  must  be  apparent, 
therefore,  that  the  oxygen 
in  the  extra  rich  peroxide 
in  Dioxin  has  a  tendency 
to  exercise  the  same  puri- 
fying and  solvent  qualities 
ujjon  the  dark,  discolored 
venous  blood  after  death  as 
the  oxygen  which  the  lungs 
extract  from  the  air  we 
breathe  has  ujion  the 
venous  blood  in  life. 

The  result  is  that  much 
more  blood  can  be  drained 


from  a  body  in  which  RE- 
Concentrated  Dioxin  is  in- 
jected than  is  possible  from 
a  body  in  which  raw  for- 
maldrfiyde  is  used  and  in 
which  the  astringent  quali- 
ties of  the  formaldehyde 
have  sealed  up  the  discol- 
ored blood  corpuscles  in  the 
capillaries. 

Putty  color  is  caused  bj- 
raw  formaldehyde  fluid 
sealing  up  the  discolored 
corpuscles  of  the  blood  in 
the  capillaries.  It  is  in- 
evitable where  raw  formal- 
dehyde fluids  are  used  un- 
less exceeding  care  is  used 
to  drain  blood.  And  even 
then  there  is  great  danger. 

EE-Concentrated  Dioxin 
is  distinctly  the  most 
modern  and  the  most  scien- 
tific embalming  fluid  on  the 
market,  as  well  as  the  most 
economical.  The  progres- 
sive funeral  director  will 
not  hesitate,  but  will  order 
a  trial  shipment. 


RE-  Concentrated 
DIOXIN 


HQ       l7/^k^l7|C     JP      r^r\  1922  Arch  St.,  Philadelphia,  Pa. 
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Undertakers 
3hippin$  2)ireciorq 


ONTARIO 

Aurora — 

Duuhani.  Charles. 

Barrie — 

Smith,  G.  G.  &  Co. 

Brockville  — 

Quirmbach,  Geo.  R.,  1(52 
King  rit. 

Brooklin 

Disney,  R.  S. 

Campbellford — 
Irwin,  James. 

Campden  - 

Hansel,  Albion. 
Clinton — 

Walker,  Wesley. 

Coljoconk — 

Greenley,  A. 
Copper  Cllfif — 

Boyd,  W.  C. 
Dungannon — 

Spronl,  William 
Dutton — 

Schultz,  B.  L. 
Elmira — 

Dreisinger,  Chris. 


Fenelon  Falls — 
Doyman,  L.  &  Son. 

Fenwick — 

H.  A.  Metier. 
Fergus — 

Armstrong,  .M.  F. 

Thomson,  John  &  Son. 

Fort  William — 

Cameron  i;  Co.,  711  Victoria. 
Morris,  A. 

Haileybury — 
Thorpe  Bros. 

Gait- 
Anderson,  J.  &  Son. 

Hamilton — 

Green  Bros.,  124  King  St.  E. 

Robinson,  J.  H.  &  Co.,  19-21 
John  St.  N. 
Hanover — 

Wunnenberg,  Norman. 
Hastings — 

Howard,  P.  N. 
Hepworth — 

I>owns,  E.  J. 
Inwood — 

Lorriman,  E.  S. 
Keniptvllle — 

McCaughey,  Geo.  A. 


Short  Reach  Clamp 

For  Drawer  and  Table  Tops 


TaInIDI  ISlClRlEfWl, 


Colt's  Quick  Acting  Clamps 


A*k  for  Catalogue  No.  180 


Batavia  Clamp  Company 

147  Center  Street,  Batavia,  N.Y.,  U.S.A. 


Keuora — 

Horn   &  Tpylor. 
Knigston — 

Corbett.  S.  S. 
Lakefield — 

Ilendren,  Geo.  0. 
Little  Current — 

!Sims,  J.  G. 
Markdale — 

Oliver,  M. 
New-market — 

Millard,  J.  H. 
North  Augusta — 

Wilson,  J.  R. 
North  Bay — 

St  Pierre,  E. 

Oakwood — (Marii>osa  Station 
G.T.R.)  Wilmot  F.  Webster. 

Ohsweken — 

.lohi.son,  F.  L. 

Oshawa — 
Disney  Bros. 
Luke  Bros. 

Ottawa — 

<'h.  H.  Woodburu,  586  Bank 
St.  Tel.  Carling  600  and 
1009. 

Rogers  &  Burney,  283 
Laurier  Ave.  W. 

Petrolia — 

Steadman  Bros. 
Port  Arthur  — 

Collin  Wood,  36  Arthur  St. 
Morris,  A. 

Prescott — 

Rankin,  H.  &  Son. 

Renfrew — 

O'CJonnor,  Wm. 

St.  Mary's — 
N.  L.  Brandon. 

St.  Thomas — 

Williams,  P.  R.  &  Sons,  519 
Talbot  St. 
Seaforth,  Ont. 
W.  T.  Box  &  Co. 

Scotland — 

A'aughan,  Jos.  H.  M. 

Sudbury — 
Henry,  J.  G. 

Toronto — 

(\)bbledick,     N.     B.,  2068 
Queen  St.  East  and  1508 
Dan  forth     Ave.  Private 
Ambulance. 
Stone,  Daniel  (formerly  H. 
Stone   &  Sont,   52.'>  Shcr 
bourne  St. 
Vancamp,  J.  C,  30  Bloor  St. 
West. 
Waterloo — 

KlippiM-  Uiidertakiug  Co. 
Welland— 

Siitlicrland,  G.  W. 
Woodstock — 

Meadows,  T.  &  Sons. 
.Mack,  Paul. 

QUEBEC 

Buckingham — 
l'n(|iiot,  .los. 


Cowansville — 

Judsou,  M.  B. 

Montreal — 

Tees  &  Co.,  912  St.  Catherine 
St.  West. 

St.  Hyacinthe — 

Ca<lorette,  -Mongeau  &  Leary. 
St.  Laurent — 

Gougeou,  Jos. 

NEW  BRUNSWICK 

Petitcodiac — 

Jonah,  D.  Allison. 
Woodstock — 

\^an  Wart,  Jacob. 

NOVA  SCOTIA 
I'en'ona — 

Eraser,  D.  &  Co. 
Halifax — 

Snow  &  Co.,  90  Argyle  St. 
Sydney,  C.B. — 

Beaton,  A.  J.  &  Son,  374-384 
George  St. 

MANITOBA 

Brandon — 

Camjibell  &  Campbell. 

Vincent  &  McPherson. 
Souris — 

McCuUoch,  Wm. 
Swan  River — 

Paull,  Geo. 
Winnipeg — 

Bardal,  A.  S.,  834  Sherbrooke 

Thompson,  J.  C,  501  Main 

Clark-Leatherdale  Co.,  Ltd., 
232  Kennedy  St. 

SASKATCHEWAN 
Gull  Lake — 

.Morrow,  Fred.  A. 
Saskatoon — 

Young,  A.  E. 
Kamsack — 

Russell,  G.  E.  I. 
Lanigan — 

Robertson,  Wni. 
Moose  Jaw — 

The  l^ellamy  Co. 

Hroadfoot  Bros. 

Rush  Lake — 

Friesen,  John  M. 

Prince  Albert- 
Howard,  A.  C. 
Hadley,  C.  L. 

Regina — 

Speers,  George. 

Semans — 

Haygarth,  Jas. 

Welwyn — 

Leavens,  Merritt. 

Wolseley  — 
Barber,  B. 

ALBERTA 

Calgary — 

Graham  &  Buscomb,  611 
Centre  St. 
Castor — 

Winter,  W.  G. 

BRITISH  COLUMBIA 

Hosnicr — 

Comett,  T.  A. 
Victoria— 

Hann  &  Thompson,  827  I'an 
dorn  Ave. 


Canadian  School  of  Embalming 

InsluuluMi    111    I'l.i.lu.il    ImiiI'.iIiiuml;   .iiul    l  uiu-i.il  l>iu'»lni^ 

PREPARATION  FOR  EXAMINATIONS 

INIIK  .M    \N^  IIMl 

R.  U.  STONE  32  Carlton  Street 

I'rini  ipxl  Toroiilo 
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U«eU  UcxM.  &  Co. 
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H.W.  Jahn«  MunvilU'  Co  -.'I 
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CoUemn  I'nteiU  Sprlint  Mat.  Co.  II 
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N.  A.  Bonl  Chair  Co  
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Ontario  Spring  Bed   I 

Onward  Mfg.  Co   H 


Shafer,  1».  L.  &  Co  H 

Sidwav  Mercantile  Co  ll 

Stralfdnl  Brass  Co  iH 

.Strulford  Cliair  Co  n.f.c. 
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Western  (/askct  Co  52 

Weinglass,  .S..  Limited  19 


Making  TABLE-SLIDES  is 
a  Specialty  Business 

I'or  more  than  T\VKNT\-K1VE  YEARS  we  have 
made  TABLE  SLIL^IES  exclusively. 
Our   I'"acloiy  is  eiiuippec!  with  Special  Machinery 
which  enables  us  to  make  .SLIDES,  —  BETTER  and 
CHEAPER  tli.in  tlie  furniture  manufacturer. 


Canadian  Table  makers  are  rapidly 
adopting  WABASH  SLIDES 

R/a^aiic^a  '^'"'''  E^LIMINATE  SLIDE  TROUBLES 
because  >  Are  cheaper  and  BETTER 


Reduced  Costs  | 
Increased  Out-put  [ 


BY  USING 

WABASH 

SLIDES 


Made  by 

B.  WALTER  &  CO. 

Wabash,  Ind. 

The  Larg*Mt  EXCLUSIVE  TABLE-SLIDE  Manufacturers 
in  America 

ESTABLISHED-1887 


SHELL  A  CS 

If  you  are  in  the  market  for  first-class  Shellac 
we  believe  it  would  be  to  your  advantage 
to  get  in  touch  with  us. 

HIGH  GRADE  VARNISHES 
FILLERS  and  GRAINING  INKS 

THE  AULT  &  WIBORG  CO.  OF  CANADA 

LIMITED 

MONTREAL  TORONTO  WINNIPEG 
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The  Furniture  Trade  Outlook 


To  the  Editor  of  the  Furniture  \¥orld: 

For  some  months  past,  and  up  to  the  time  of  the  outbre.ilj  of  the  war,  the  furni- 
ture trade,  Avhile  recording  a  good  steady  business,  could  not  be  considered  brisk,  and 
no  one  seemed  to  know  exactly  where  to  locate  the  cause  of  the  apathetic  buying  among 
dealers  and  public  alike,  but  conditions  have  been  genei-ally  ascribed  to  the  tightness  of 
the  money  mai-ket.  This  leads  the  average  person  at  the  present  time  to  pause  and 
reflect  that  this  very  condition  has  probably  presaged  the  advent  of  the  present  great  but 
inevitable  conflict. 

Now  that  the  conflict  is  on,  it  would  be  well  for  the  furniture  men  to  consider  the 
best  means  of  keeping  up  a  good  average  volume  of  business.  In  Uar.ada,  Avhile  we  j 
deeply  deploi'e  the  human  sacrific  '  which  such  a  war  i^ntails.  this  closing  up  of  much  I 
European  productiveness,  both  of  merchandise  and  agricultural  pi-oduce,  should  be  the 
means  of  greatly  stimi;lating  Canadian  manufactures  and  incidentally  lead  to  the  estab- 
lishment of  new  industries,  which,  if  energetically  pursued  while  the  trade  door  is  open, 
cannot  but  prove  of  lasting  benefit  to  our  countiy. 

With  the  vast  agricultural  ;ui(1  mineral  resoui'ces  ;it  hand,  and  also  Avitli  vast  tracts 
of  fertile  soil  still  untilled,  Canada  at  th(>  present  tiiiu'  should  occupy  the  most  enviable  of 
positions  among  nations.  I n  a  land  of  plenty  and  to  spare,  with  wheat  at  moi-e  than  a 
(I()ll;ii'  ;i  bushel,  where  is  the  pessimist  who  wcuild  dai'c  j)fedict  luii'd  limes  ahead.' 

One  way  of  sih'iicing  the  j)essimist  is  for  everyone  lo  lake  the  view  lhal  what  is  the 
other  fellow's  loss  is  our  gain,  and  more  especially  does  this  api)ly  to  the  po])ulations 
of  the  I'ui-al  districts.  The  farmers  of  Canada  have  absolutely  no  grounds  foi'  retrench- 
ment .'it  this  time.  They  are  producing  the  very  articles  of  food  most  in  demaiul,  and 
getting  big  i)rices.  Tt  is,  therefore,  the  evident  duty  of  the  mi-rchant  to  be  ])U()yant  in 
spii'it  and  infuse  a  feeling  of  "good  times  ahead"  in  all  i)arts  of  Caiuida. 

This  miglit  be  doim  in  several  ways.    One  of  whicli  I  would  suggest  is  that  all  stocks 
liuiild  be  kept  up  to  t he  limit,  aird  the  newest  and  bi-ightest  of  furnitui'e  be  displayed  in 
the  stores.  The  better  the  assortment  the  gi'cater  is  the  iiulucenient  to  l)uy,  and  1  firmly 
believe  that  if  country  dealers  kept  larger  and  better  stocks  :liat  mueli  ol'  the  i)usiness 
that  now  goes  to  the  big  cities  woidd  l)e  done  locally. 

The  (Jold  .Med.il  l''nrnilni'e  Co.  is  doing  its  best  to  keep  its  various  factories  i-un- 
nitig  with  lull  pay  lor  ei;ii)loyes  Although  must  of  t!ie  raw  materi;ils  used  have  ad- 
van(M'd  in  price,  no  increase  has  been  made  in  the  selling  pric  .s.  and  having  full  con- 
fidence in  the  future,  we  look  foi'ward  to  i-enewed  activity  in  the  furniture  trade  as  a 
dii'ect  result  of  til  '  pi'osperity  of  the  farming  community  of  Mie  Dominion. 

A  song  once  j)oiiul;ir  used  as  its  theme,  "Wai'  is  a  Ijountiful  jade."     May  it  prove 
ti'U(>  foi-  Canada  and  llw  Kmpii'c. 

TIIK  COM)  .MKDAL  FUKNTTURE  CO.,  LTD.. 

i'er  (ieorge  ILighes,  .\ssi>tant  IManager. 

1' 

Titfonlo,  Schlcitthcr  i 
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Are  You  Satisfied  With 
Your  Business? 

T  r AVE  you  carefully  considered  if  your  store  is 
^  ^  yielding  all  the  profits  your  labor,  expenses 
and  investment  deserve  ? 

If  you  v^ant  to  increase  your  profits,  you  should  in- 
vestigate our  special  proposition  to  furniture  stores. 

Will  you  let  us  tell  you  hovv^  to  double  your 
profits  this  year } 

Write  to  the  undersigned  for  confidential  letter  and 
book  "  Music  Money,"  something  every  merchant 
ought  to  read.    It  is  yours  for  the  asking. 

General  Sales  Manager 


Columbia  Graphophone  Company 
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Canadian  Builder  and  Carpenter,   The  Canadian  Clay-  Worl^er,  Motoring  and  Motor  Trade  of  Canada, 
Good  Roads  of  Canada,  The  Machine  Shop,  The  Canadian  Nurse. 
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Excels  in  Pieces 
for  Sensible 

Gifts 


We  are  especially  well 
prepared  for  the  Holi- 
day trade  this  season. 
Our  new  designs  in- 
clude a  great  variety  of 
prices,  which  make  ex- 
cellent gifts.  With  the 
name  McLagan  be- 
hind them,  their  sale- 
making  qualities  are 
well  assured. 
Why  not  look  into  their 
possibilities  at  once? 

STRATFORD  MADE 
MIXED    CAR  LOTS 


The  Geo.  McLagan  Furniture  Co.,  Limited 

Stratford  Ontario 


<  \\\i>i  \\  I  r i:\ iTi  iv'i',  \V(>i;i>i)  axd  tfik  rxDi'^rrAKMU 
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Mr.  Furniture  Dealer : 


Are  you  making  the  most  of  your  opportunity  of  sell- 
mg  the  householders  the  indoor  furniture  they  now  need  ? 

NOW  is  the  time  to  feature  Living  Room  Furniture. 
WE  HAVE  IT,  m  either  standard  Mission  designs,  or 
the  newer  Jacobean,  m  cheap  and  higher-priced  grades. 
Besides  this  is  our  regular  Hne  of  fancy  chairs  and  rockers, 
couches,  davenports  and  novelties. 

Write  for  illustrations  and  prices.  We  lend  electro 
cuts  free  of  charge,  with  descriptive  matter,  for  advertising. 

JOHN  C.  MUNDELL  &  CO.,  Limited 

Elora,  Ontario 


"["■■'■""  ''"[riiiiiiii 


The 


Kind 


Leaders  of  Thought — and  Sales 


PEOPLE  were  first  taughl  the  advantage  of 
real  Davenport-Bed  utility  through  the  na- 
tional advertising  of  the  Kindel  Bed  Com- 
pany. Tliat  first  good  and  lasting  impression  has 
been  added  to  in  thousands  and  thousands  of 
Canadian  homes  since  the  first  campaign  was 
earned  out. 

To-day,  the  public  are  thoroughly  familiar  with 
the  superior  features  of  the  Kindel  Kind,  and  their 


good  will  need  only  be  focused  on  a  certa  n  point 

to  enable  the  dealer  to  obtain  full  returns  from 

our  vast  advertising  expenditures.  That  focus 
point  can  be  your  store  if  you  choose. 

Why  not  make  it  so  ? 

Let  us  send  you  full  particulars  of  the  new  designs 
in  Kindel  convertible  beds  and  our  great  retail 
selling  plan.    Get  in  touch  with  us  at  once. 


The  Kindel  Bed  Company,  Limited 


Toronto 


Ontario 
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"  Originators  of 
Designs — 
Not  copies 
of  the  other 
fellow's.  " 


The  People's  Decree  is 

Stratford  Imperial  Mak* 


THOUGH  "hard  times "  exponents  have 
not  been  hard  to  find  during  the  past 
year,    and  especially  since    August   1  st, 
there  is  still  the  brisk  demand  for  "  1  mperial 
Rattan  "  goods  that  has  characterized  our  lines 
for  a  long,  long  time. 


You  must  meet  the  people's  requirements.  The 
"Imperial  Rattan"  line  has  proven  its  adapt- 
ability and  saleability  under  present  conditions. 
Make  your  holiday  trade  a  "good  times"  success 
by  featuring  "  Imperial  Rattan  "  goods. 


Impenal  Rattan  Co.,  Limited 


Stratford 


Ontario 
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This  Design  is  Decidedly  Popular 


I^OOK  to  the  "Ontario" 
Line  lor  those  designs 
that  meet  the  popular  fancy. 
Our  showing  ol  hon  and 
Brass  Beds  IS  particularly 
attractive  just  now.  Write 
that  order  to-day  for  your 
1  lohdav  stock. 


No.  910.  A  massive,  cleancut. 
chill-less  Iron.  Pillars,  2  ins.,  con- 
tinuous. Fillers,  s  in.;  height 
of  head,  55  ins.;  height  of  foot, 
34  ins.  Sizes  made,  4  ft.  0  ms. 
and  4  ft.  6  ins.  Finished  in 
white  porcelain  enamel.  An 
excellent  seller. 


The  Ontario  Spring  Bed  &  Mattress  Company,  Limited 


LONDON 


The  Largest  Bedding  House  in  Canada 


ONTARIO 


Made  in  Canada 


We  are  the  only  Manufac- 
turers in  Canada  who  manu- 
facture the  famous  Duofold 
Divan  Beds.  We  manufac- 
ture the  largest  Ime  of  Divanettes  and  Davenports  in  Canada.  Our  line  of  Divanettes  consists  of  50  differ- 
ent designs,  and  by  buying  from  us  we  could  supply  you  Divanettes  from  the  cheapest  priced  to  the 
highest  priced. 

ONE  OF  OUR  NEW  DESIGNS 


Specializing  on 
Davenports  and 
Couches  only 


Specializing  on 
Davenports  and 
Couches  only. 


Frame  : 
Quartered  Cut 
Oak 


Finish  : 

Fumed  Oak, 
Golden  Oak, 
Rubbed  and 
Polished. 


No.  94 


The  Montreal  Upholstering  Co.  culkest?e?t  Montreal,  Can. 
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Nothing  More  Appropriate — 
Nothing  More  Appreciated,  than 

"Stratford  Chairs'' 

as  the  Gift  to  "Mother" 


A  ND  judging  from  our 
•*  *•  ever  increasing  Holi- 
day business,  nothing  easier 
to  sell  than  "Stratford" 
Chairs.  Our  lines  are  re- 
plete with  practical  sugges- 
tions for  the  Holiday 
Season. 

Make  the  quality  of  "Strat- 
ford "  Chairs  boost  your 
sales  next  month.  Order 
now. 


"Stratford-Made 
Increases  trade.  " 


The  Stratford  Chair  Company 

Limited 

Stratford  Ontario 
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No  Holiday  Stock  ^ill  he  Complete  Without 


Elmi 


ira 


Electric  Grate  Mantels 


VOU  will  want  a  few  Elmira  Mantels  for  your 
windows  to  attract  trade — many  of  your  cus- 
tomers will  want  them  for  the  Xmas  stocking  "display" 
and  for  the  comfort  they  will  give  on  cold  winter  nights. 

No  chimney  or  tiling  necessary — just  set 
it  against  the  wall  and  connect  with  electric 
wiring.  A  money  saver  in  first  cost  and 
in  fuel  consumption. 

Write  for  Our  Proposition 

Elmira  Interior  Woodwork  Co.,  Ltd. 

Elmira       -  Ontario 


For  Winter  ^Sociables^- 
^Acme'  and  Teerless^  Tables 

I  he  lifjhtest,  strong-est,  most  attractive  and  most  inexpen- 
sive foldinsj  tables  on  the  Canadian  market.  They  fold  into 
one-twelfth  their  standing-  space. 

Any  woman  who  entertains  cantuse  a  number  of  "Acme"  or 
"Peerless"  folding  tables  to  advantage.  Write  for  prices 
and  order  a  few  dozen  to  meet  the  demand  this  Fall  and 
Winter. 


Made 
in 

Canada 


"  ACME  "  Folding  Table.  Square  style  only.  Made  in  early 
EnfflUh,  Fumed  oak  and  invitation  mahogany.  Tops  covered 
with  srreen  felt  or  leatherett«.    30-ia.  size  weighs  only  IQ  lbs. 


*' PEERLESS"  Folding  Tables.  Square  or 
round  styles.  Made  in  fumed  oak,  early 
English  or  golden  oak.  Polished  top.  Also 
green  felt  covered  top. 


Hourd  8l  Company,  Limited 

Wholesale  Furniture  Manufacturers 

London  Canada 

Sole  Canadian  Licensees  and  Manufacturers 
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Many  of  Your  Customers  IVill  Start 
Globe- WernicJie  Combinations  this  'Xmas 


BY  reason  of  the  elasticity  of  Globe- Wernicke  Sectional  Bookcases, 
it  IS  an  easy  matter  for  almost  anyone  to  start  with  a  few  sections, 
adding  to  them  from  time  to  time  as  desired. 

The  many  designs  and  finishes  offer  a  style  to  harmonize  with  any  scheme  of 
decoration  and  furnishings.  ^  Get  in  the  Globe- Wernicke  spot-light.  Our  adver- 
tising will  hnk  up  your  store  with  the  best  paying  proposition  of  its  kind.  ^  Decide 
now  to  show  the  Globe-Wernicke  line  on  your  floors  next  month. 


OUR  LITERATURE  WILL  EXPLAIN  Ai  l.  THE  DETAILS.    WRITE  US  TO-DAY 

Stratford  Ontario 
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THE  "GOLD  MEDAL"  LINE 


DIRECTORS  : 

W  J  McMURTRY. 

I'r'udral  and  Cencial  MiDsgn 

W  R.  DAi  ni 

G  C  EMMtRSON 

H  B.  SHORTT.  S«rrt.iy 

G.  HUGHES.  Am.  M>DM<-r 


Parlor  and 
Living  Room 
Furniture 


Morris 
Chairs 


FACTORIES  : 

MONTREAL  FAG TORY 

C.  A.  Hart.  Vice-Pret. 
and  Mgr. 

WINNIPEG  FACTORY 

W.  J.  Rimmington,  Mgr. 

UXBRIDGE  FACTORY 
Geo.  Wilson,  Gen.  Supt. 


Couches 
Chairs 
Rockers 
Davenports 
Divanettes 


IVe  have  several  other 
good  designs  in  Den 
or  Living  Room  Sets. 


NO.  697  THREE  PIECE  LIVING  ROOM  SET 


Hercules  Bed  Springs,  Steel 
Couches  and  Mattresses 

The  Gold  Medal  Furniture  Mfg.  Co.,  Limited 

Toronto       Uxbridge       Montreal  Winnipeg 
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This  Design  is  Making  Many  Sales 


Is  It  Displayed  in 
Your  Stock? 


AN  F-G. DESIGN 

*  that  reaches  the 
very  highest  standards 
of  first  grade  Daven- 
port Bed  making. 
Richly  finished  and  up- 
holstered in  serviceable 
tapestry  of  attractive 
pattern,  it  makes  an 
appeal  to  the  artistic 
taste  that  cannot  be 
resisted. 


'Stratford  Made 
Increases  Trade  " 


INCLUDE  a  few 
Davenport  Beds  and 
Couches  and  two  or 
three  Suites  of  Living- 
room  furniture  from  the 
F-G.  snowing  for  vour 
Holiday  trade.  They 
will  give  the  kind  of 
satisf;\ction  that  builds 
future  business. 


WI  IKN  OKDI  KINC.  DAN  I  NI'ORT 
HiaiS  I  KOM  STKAnORD 
REMfc^MBl  K  TO  ORDER  K  G. 


The  Farquharson - Gifford  Co.,  Limited 

Stratford  Ontario 
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Why  Not  Buy 
a  Self-Paying  Store  Front? 


The  Merchant  next  Jour  ni.ij-  liovr  just  insi.ilU  il  .i  new 
Stor*  Front — it  lookn  new   nnJ  may    be    n  fi'rcnf  im- 
l>rovement   over  hi»  olJ  Front,  so  far  ns    ,ippcar>incc  is 
. oncemeJ.     But  what  about  the  dosijin?     Docs   it  truly 
represent  him     id  it  inJiviJiial  or  are  there  others  in  town 
jii»t  like  it — i»  he  able  to  show  every  line 


verv  ilav  nnJ  is  his  Front  paying  J  or  itself.     1^  Ci  \V  fl  G  © 'l^ 

^      ■         ■  ,  ,,    ,  ^  SrOKE  FRONTS  * 

Mere  newness  does  not  spell  the  success  ot 

.iny    Store    Front,    nor   does   permanency     or  stability 
pay   bi^  profits.      Sales  is  the  thinj;  you,  as  a  Merchant, 
should  be  most  interested    in.      Your    business — your 
Slorc  requires  its  particular   type    of  KAWNEER 
STORE  FRONT.    The  only  way  in  which  anew 
Store  Front  would  pay  you,  or  any  other  Mer- 
chant, is  to  increase  the  business  with  which 
it  is  associated. 

Count  the  number  of  people  who  pass 
your  Store    uninterested — then 
think    how    a    good  Front 
would    make  them 
your  customers. 


T  or  cijjht  years  we  have  worked  with  Mer- 
chants, Architects  and  Contractors,  in  the  design- 
ing; and  building  of  modern  Store  Fronts  and  today 
KAWNEER  stands  in  30,000  Stores — each  one  making 
sales.     T.ef    us  help   you — we    feel    competent    by  our 
specialized  experience. 


If  you  linven*t  seen  the  most  interesting  Store 
r  ront  book  ever  published,  "Boosting  Business 
No.  2,"  send  for  your  copy  today.     It  shows  photographs  and 
drawings  of  many  of  the  best-paying  Store  Fronts  in  the  coun- 
try— both  in  big  cities  and  small  towns.    This    will  not  ob- 
ligate you  in  the  least,  as  we   want   to   show   you  proofs. 

Kawneer 

Manufacturing  Company 

Limited 

Francis  J.  "Plym,  President 
Dept.  S 
Guelph,  Ont. 


Roomy  and  Comfortable — 

Thk  Popular  Windsor  Chair 


MADE  in  nicely  finished  hardwood 
with  solid  seat,  well  braced,  it 
is  very  durable  yet  surprisingly  low 
in  price. 

Place  it,  along  with  others  of  our 
staple  lines,  on  your  floors  for  a  brisk 
season's  selling.  No  "stickers"  in  the 
N.A.  make. 


North  American  Bent  Chair  Co. 


Limited 


Owen  Sound 


Ontario 
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Made  of  lelect,  straight 
grained  itock.  Potts 
steam  bent. 


Show  this  Folding  Chair 
for  Card  Parties,  Socials- - 

and  for  any  purpose  that  requires 
a  strong,  light-weight,  inexpensive 
chair.  Absolutely  the  strongest  of 
its  weight  made.  Constructed  so 
that  it  will  not  tip  when  the  occu- 
pant leans  forward. 

Net  Price  $9.00  a  doz.  Order 
at  once  by  the  number,  10a. 

Stratford  Manufacturing  Co. 

Limited 

Stratford       -  Ontario 


Note  how  compactly 
the  "  Stratford"  folds 


SHELL  A  CS 

If  you  are  in  the  market  for  first-class  Shellac 
we  believe  it  would  be  to  your  advantage 
to  get  in  touch  with  us. 

HIGH  GRADE  VARNISHES 
FILLERS  and  GRAINING  INKS 

THE  AULT  &  WIBORG  CO.  OF  CANADA 

l  .lMl  l  K.I") 

MONIKl.AL  TORONTO  WINNll'EG 
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BAETZ  BROTHERS  &  COMPANY 

BERLIN  ::      .  ONTARIO 


mi 


Pretty 
Parlor 
Pieces 


No.  10-2178.    Framtci  Pastel 

Our  Holiday  rang-e  includes  a  host  of  subjects  of 
all  kinds,  framed  and  unframed.  Choice  line 
of  Toilet  and  Bathroom  Mirrors  in  fine  White 
Enamel  with  new  Waterproof  Copper-plated 
backs.  Framed  Mirrors  in  all  sizes  and  designs. 
^  Quick  delivery  for  Christmas  trade  g-uaranteed. 
Catalog'ue  on  request. 

The  "  Phillips  "  plant  is  the  largest  of  its  kind  in  Canada 

Phillips  Mfg.  Co.,  Limited 


Stock  "Phillips^'  Framed 
Pictures  for  'Xmas  Gifts 


Sensible,  useful  things  will  capture  the  h'lg 
bulk  of  the  Holiday  Gift  trade  this  year. 
What  more  appreciable  than  a  beautiful 
pastelle,  colorgraph,  photogravure  or 
painting  ? 


Carlaw  Ave. 


Toronto 


No.  10-3089.    Framed  Photogravure 
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Meet  those  Calls  for  Gift  Chairs 
with  Chair  Crafts — They  11  Please 


J^URING  the  Holiday  Season 
there  is  nothing  more  worthy 
of  first  place  in  your  list  of  gift 
suggestions  than  Rest-Fest  or  Rex- 
Recliner  Chairs.  "Chair  Craft" 
is  essentially  a  line  that  has  "step- 
ped ahead"  in  good  lounge  chair 
making.  Check  up  the  many  de- 
sirable features  exclusive  in  Chair 
Craft  designs  and  the  result  will  at 
once  show  you  their  great  sale- 
making  possibilities,  in  the  adver- 
tising helps  that  come  along  with 
your  trial  order  are  newspaper 
ads.,  mailing  folders,  window  post- 
ers, window  cards,  etc. — the  kind 
that  are  bound  to  bring  you  many 
profitable  sales. 

Better  have  a  showing  ol  Chair 
Crafts  on  your  floors  and  be  sure 
of  a  big  season. 

A  trial  order  for  a  few  patterns 
in  either  Rest-Fest  or  Rex-Re- 
cliner  styles  will  include  our  com- 
plete sales  plan.  May  we  send 
them? 


3-308 


No  need  io  push  buttons  or  bother 
with  rods  and  brackets  in  this  Rest- 
Fost  Chair.  It  adjusts  itself  simulta- 
neously with  the  movements  of  the 
body.  All  styles  of  upholstering,  all 
prices. 


The  Chair  Craft  Company 

Traverse  City  ::  Michigan 
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Victoriaville 

Gift  Suggestions 


JUST  the  sort  a  great  per- 
centage of  your  customers 
will  favor  this  season — some- 
thing practical  and  useful  for 
the  home. 

These  pieces  are  made  in  imitation 
quartered  oak,  attractively  designed 
and  well  constructed. 

At  the  prices  we  quote  you  will  be 
able  to  make  a  splendid  turnover  next 
month. 

WRITE  US  TO-DAY 


The  Victoriaville  Furniture  Company 

Victoriaville  Quebec 
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Push  on  the 
Paying  End— 

Victoriaville" 


BRASS  BEDS 


TO  PLEASE 
JLL  TASTES 


"  Victoriaville"  Brass  Beds  present 
a  rare  combination  of  style,  quahty 
and  lowness  of  price  that  makes 
them  worth  while  featuring  prom- 
inently at  all  sea  ons. 

Let  us  send  you  details.  You 
can  make  more  sales  and  more 
profit  on  "Victoriaville  "  lines. 


UPHOLSTERED 
GOODS 

FOR  QIFTS 


The  kind  that  are  just  filled  with 
soft  resilient  springs  real  comfort- 
giving  qualities  and  retain  it  to 
a  good  old  age.  Attractive  designs 
all,  and  the  price  invariably  means 
business.  Stock  up  now  for  the 
Holiday  trade. 


437  '^i*" 

ONE  OF  OUR  LEADING  POPULAR  I'RIC  hi)  DtSIGNS 


The  Victoriaville  Bedding 
Company,  Limited 


Victoriaville 


Quebec 
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Hemco  Chairs 


for  XMAS 

TRADE 


I  'HE  "Hemco"  makes  satis- 
fied  customers  and  brings 
new  sales. 

It  IS  the  only  absolutely  automatic 
reclining  chair  on  the  market,  and 
the  only  one  that  is  actually  trouble- 
proof.  There  are  no  push  but- 
tons, rods  or  levers  to  operate  or 
get  out  of  order.  You  simply 
lean  back  in  the  chair  and  rest. 

As  the  back  drops  at  the  will  of 
the  occupant,  the  seat  rises  form- 
ing a  perfectly  flat  bed  with  foot 
rest  m  natural  position. 


Every 

''Hemco 

Sale 


means  a  satisfied  customer 
and  a  boost  for  increased 
business. 

Now  IS  the  time  to  get  a  line 
of  sample  Hemcos  on  your 
floor  and  mcrease  your  Xmas 
sales. 


WRITE  FOR  PRICES  TO-DAY 


The  Lippert  Furniture  Co. 

Limited 

Berlin  -  Ontario 
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No.  104 


No.  112 


No.  430 


THE 

"Meaford"  Line 

Abounds  in 

XMAS  GOODS 


THE  holiday   trade   in  furniture  this 
season  will  be  exceptionally  good 
in  the  lower  priced  lines.  People, 
generally,  will  be  more  economical  than 
usual,  and  then   attention   will  turn  to 
goods  like  the  "  Meaford  "  make. 

We  have  endeavored  to  meet  this  con- 
dition, and  have  produced  a  range  of 
designs  in  Desks,  Bookcases,  Library 
Tables,  Centre  Tables,  Jardiniere  Stands, 
Music  Cabinets  and  Hall  Furniture  that 
will  please  anyone. 

Correct  in  style,  well  built,  ami  possessiii^  tlio 
the  non-crackable  and  non-oliippabU-  tinisli  so 
proiiounct^d  a  feature  of  all  "Meafoi  tl"  Iniitatioii 
Oak  and  Maliof^any  Fiirnilure,  you  will  have 
no  dilliculty  in  disposing  of  a  iriucli  larger  stock 
than  the  ordinary. 

I,et  us  gel  together  at  once— you  should  have 
your  displays  arranged  as  soon  as  possible. 

1 1  'rile  I 's  To-i/av 


No.  439 


The  Meaford  Manufacturing  Company,  Limited 


Meaford 


Ontario 
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This  New  Design 
is  a  Great  Seller 


DESIDES  possessing  new  and  exclusive  fea- 
tures  of  great  importance  to  the  housewife, 
this  "Knechtel"  design  is  being  advertised  ex- 
tensively in  the  leading  home  papers  and  maga- 
zines of  the  country. 

We  also  provide  dealers  with  a  complete  set  of 
explanatory  show  cards  for  window  displays. 
Line  up  with  the  "Knechtel"  line  and  make 
next  month  a  record  breaker. 


No.  63.     Oak.  Open. 


The  above  trade-mark  stands  for  "the  best 
cabinet  in  America  for  Canadians/' 


The  14  Features  that  make  the  Sales — 

1.  improved  cylindrical  flour  bin  (patented)  with  sifter  attached. 
Tilts  forward  for  filling  and  has  heavy  bent  glass  front  6  ins. 
by  12  ins.  to  show  contents.  Is  removable  for  cleaning. 
Has  no  corners  for  flour  to  stick  and  become  mouldy. 

2.  Disappearing  slide  shutters  allowing  of  access  to  the  interior 
at  any  time  without  disturbing  the  contents  on  the  work  table. 
(A  feature  that  every  housewife  will  be  interested  in,  and 
one  that  will  make  a  mighty  strong  talking  point  on  your 
sales  floor.) 

3.  Mirror  in  centre  door  8  ins.  by  16  ins.  by  "'4  B.  Bevel. 

4.  Glass  sugar  bin  in  swinging  bracket. 

5.  Crystal  glass  Coffee,  Tea  and  five  spice  jars  with  nickel  plated 
screw  covers. 

6.  Extra  heavy  glass  salt  Jar  with  cover. 

7.  Handy  spice  Jar  shelf  with  nickel  border.  "Looks  very 
attractive." 

8.  Daily  Reminder  and  Order  Form  Pad. 

9.  Metal  Bread  Drawer  with  tight  fitting  lid.  Draws  out  on  a  slide. 

10.  Nickeloid  sliding  extension  top.  Has  a  gutter  at  the  back  to 
drain  off  any  liquids  accidentally  spilled,  thus  preventing  same 
from  entering  inside  of  cabinet. 

11.  Nickel  plated  towel  or  linen  holder  on  left  hand  gable. 

12.  Handy  rack  on  large  door  for  holding  pie  plates,  etc.  and 
packages. 

13.  Movable  shelf  in  base  cupboard. 

14.  Bottom  sliding  tray  allowing  contents  to  be  drawn  within 
easy  reach. 


No.  63.  Closed. 


Write  for  Price*  at  Once 

Knechtel  Furniture  Co.,  Ltd 

Selling  Agents,  Hanover 


Knechtel  Kitchen  Cabinet 

Co.  Limited,  Hanover,  Ontario 
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NO.  223  BUFFET.    LIST  71.25 


Here  is  Your  "Leader" 


I  'HE  biggest  buffet  that  we  ever  made  at  the  price 
inches  long    all  solid  plain  oak,  and  as  bold 
as  we  could  make  it,  consistent  with  good  proportions. 
The  china  cabinet  and  side  tables  are  in  like  proportions. 

Put  this  suite  in  your  window  with  a  price  on  it  and  you  will  agree 
with  us  that  it  is  a  real  leader.  Fumed  or  golden  finish.  The 
China  Cabinet  is,  list    43.50    Side  Table,  list— 23.25. 

Our  Travellers  Will  Show  You 

the  biggest  and  strongest  lines  of  new  Dinmgroom 
Suites  that  we  have  ever  had.  Popular  prices,  popular 
designs  and  good  Knechtel  workmanship  are  responsible. 


THE  KNECHTEL  FURNITURE  CO 

HANOVER  ONTARIO 


LIMITED 
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No.  21 


No.  :«> 


Feature  the  Malcolm 
Holiday  Gift  Line — 


NOTHING  IS  more  accepta  ble  as  a 
present  than  an  article  of  house- 
hold furniture,  on  account  of  its 
lasting  value. 

Selections  made  from  the  comprehensive 
"Malcolm''  line  are  sure  to  win  the  en- 
thusiastic admiration  that  increases  your 
immediate  profits  and  makes  valuable 
friends  for  your  store. 

Besides  the  pieces  shown  we  have  pro- 
duced many  other  exquisite  designs  in 
Parlor  Lamps,  Book  Racks,  Smokers' 
Stands,  Pedestals,  Console  Tables,  Ladies' 
Work  Tables,  Music  Cabinets,  Ladies' 
Desks,  Cellarettes  and  Magazine  Racks. 


No.  H.") 


No.  240 


Andrew  Malcolm 
Furniture  Company 

Limited 

Kincardine  and  Listowel 


No.  2.^ 


No.  ii2 
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Boost  "  Made-in-Canada 
Presents  this  Season 


YOU  haven't  a  day  to  spare  if  you 
would  obtain  the  very  best  results 
from  your  displays. 

Write  for  a  copy  of  the  new  1915  gift 
line  we  have  just  issued.  A  card  will 
bring  it  by  return  mail.    Get  busy ! 

Many  more  of  your  customers  will  buy 
furniture  —  Canadian-Made-Goods  —  this 
Christmas,  if  you  show  the  "  Malcolm " 
Gift  line.  The  materials,  workmanship 
and  finish  of  our  lines  are  the  best  obtain- 
able, and  all  goods  are  sold  under  a 
guarantee  of  quality. 


No.  1(11 


And  rew  Mai  colm 
Furniture  Company 

1  .imitrd 

Kincardine  and  Listowel 


No.  22 


No.  2S2 


No.  iri2 


\.>.  I.- 


No.  I.M 
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A  Quiet,  Dignified  Design  from  Canada's  Newest 

Brass  Bed  Plant 


No.  8006.  The  newest  design  on  the  market    one  of  our  own  special  patterns.   Made  with 
square  brass  tubing  centres  and  inlaid  copper  trinnming. 

Mersereau  Brass  Beds 

A  RE  made  of  the  finest  grade  materials  only. 

They  are  the  most  durable  known,  and  have 
been  on  the  American  market  longer  than  any 
other  make.  We  are  showing  a  good  range  of 
new  designs  for  all  classes  of  trade. 

Write  joT  Illustraiions  and  Prices  at  Once 

Canadian  Mersereau  Company,  Ltd. 


119  Brock  Avenue 


Toronto,  Ontario 
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Fine  Quality  Brass 

Furniture  Trimmings 


I  'H»E  finish  of  our 
goods  IS  the  equal 
of  any  obtained  any- 
where. 

Great  variety  of  modern 
and  period  designs  car- 
ried in  stock. 

Special  designs  made  to 
order  on  the  shortest  notice. 


Prices  Reasonable 

The  Stratford  Brass  Co. 

Limited 

Stratford  Ontario 


Asbestos 
Mats 
and 
Table 
Covers 

Attract  Every  Woman  Who  Sees  Them 

PROMINENTLY  displayed,  they  practically  sell  them- 
selves.   They  tell  their  own  story — suggest  the  money 
and  trouble  thev  save  by  preventing;  hot  dishes  from 
marring  the  polish  of  the  dining  room  table. 

As  we  are  the  largest  manufacturers  of  asbestos  goods 
in  the  world  we  can  manufacture  J-M  Asbestos  Table 
Covers  and  Mats  at  a  price  so  low  that  you  can  sell  them 
below  all  competition  and  still  make  a  handsome  profit. 

Here  are  staples  for  the  fall  trade.  Needed  in  every 
home. 

Write  neareit  branch  to-day  for  our  special  dealer  proposition 

THE  CANADIAN 
W.  JOHNS-MANVILLE  CO.,  LTD 

Montreal  Winnipeg  Vancouver 


This  Guarantee 

Sells  Beds  for  You! 


SPECIAL  GUARANTEE 


This  hedsiead  is  quaranieed  faf 
cansirudion  and  finish,  and  will 
nai  iarnish  under  ihe  use  of 
alcohol,  sa/fe,  soluiians  or  acids 

S.WEISGLASS.LIMITEDi 


When  a  customer  has  admired  the  design,  examined  the 

construction,  and  noted  the  lustrous  finish  of  a  Weisglass  Brass  Bed,  you 
have  only  to  show  her  the  Special  Guarantee  to  close  the  sale  right  there. 
It  absolutely  protects  her  against  faulty  construction,  and  guarantees  that 
the  brass  is  unlarnishable.  She  will  find  the  price  right  because  you  can  make  a  good 
profit  in  Weiglass  beds  and  still  beat  your  competitors'  prices. 

//  you  have  not  received  our  new  catalogue,  showinii  the  larf^esl  range 
of  Brass  Beds  in  Canada,  advise  us  and  we  ivill  i;ladly  send  tjou  one 

S.  WEISGLASS,  LIMITED  -  MONTREAL 
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IDEAL 


Neverspred 
Mattress 


Can't  Spread 
Can't  Stretch 
Can't  Sag 


"■"^Arrows 

Show  Venti  ators 


A  Dream  of  Comfort  Realized 

We  have  made  this  phrase  a  household  word  in  connection  with  the  Ideal  Neverspred  Mattres*. 
The  enormous  increaie  in  orderi  that  we  have  received  for  it  since  the  Exhibition,  proves  that  the 
principle  of  its  construction  is  belter  understood  and  more  popular  with  the  public  to-day  than  ever  it  was. 
If  you  are  not  making  a  strong  showing  of  the  Ideal  Neverspred  Mattress,  you  are  missing  some 
real  live  business.    What  are  you  going  to  do  about  it  ? 

<vAt  IDEAL  BEDDING  C  MIXED 


2-24  JEFFERSON  AVE. 


TORONTO 
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The  Returning-  Kcc])   up  your  coiii-af^c.  Tlio.sc 

Confidence.  who  are  defici(^iit  in  couraof  arc 

lacking  a  (|ua]ity  wliieh  is  i)ar- 
liciilarly  c.s.scn  I  ial  al  tlii.s  part  iculai-  time. 

'1  he  slump  that  business  ex{)erieiiced  when  hostilities 
broke  out  was  not  due  to  a  destruction  of  the  l)uyiiifi- 
possibilities  of  the  people.  It  was  because  there  was 
a  temporaiy  waveri7ig  in  the  courage  of  financial  and 
commercial  interests.  And  when  they  lo.st  courage  con- 
fidence was  blown  lo  the  four  winds  like  leaves  on  an 
autumn  day. 

'J'his  fit  of  temporary  aberration  is  now  a  thing  of  the 
past.  A  (|uiet  consideration  of  the  situation  revaled 
the  fact  that  thei-e  was  no  need  of  our  taking  to  the 
woods.  On  the  contrary,  there  was  every  reason  why 
we  should  stay  in  the  open  and  fight  for  business  as  if. 
in  the  words  of  .Sir  George  Paish.  "no  great  eventuali- 
ties were  pending."  And  as  they  buckled  up  their 
courage  their  confidence  returned,  'i'he  result  is  that 
business  conditions  are  gradually  becoming  more  nor- 
irial.  In  soniie  re.spects  they  are  even  better  than  they 
were  before  the  vi'ar  broke  out. 

Last  year  the  field  crops  of  all  kinds  yielded  a  value 
of  over  $700,000,000.  This  year,  owing  to  the  liigher 
|)rices  obtaining,  they  will  yield  even  a  greater  value. 
This  si)ells  added  prosperity  for  the  farmers,  and.  in 
turn,  better  conditions  for  the  retailers  and  maniifac- 
tiiM  rs  of  the  country.  Plus  this  ai-e  the  large  orders 
which  many  manufacturers  in  Canada  are  receiving 
fi  iMii  I  lie  fmpei'ial  and  Dominion  (lovernments  foi* 
e(|uii)ments  and  outfits  of  various  kinds,  iiud  I'or  food 
sui)plies  for  the  troops. 

As  Sir  rjeorge  Foster  told  the  Toi'onlo  I'.oiifd  of 
'I'rade  the  other  day.  ('anada  holds  a  heller  posilion  lo- 
day,  com iiM-reially,  than  any  countr\'  in  the  world.  We 
are  thousands  of  miles  from  the  .scene  of  hostilities  ;ind 
the  deiiuind  for  our  products  will  be  for  many  a  month 
greatei'  than  we  have  ever  before  experienced. 

We  have,  f lierel'oi'e,  a  real  basis  for  confidence.  Let 
us  iiials'e  the  best  possible  use  of  it. 

]'on  ((III' /  S(/w  ivood  ivilh  a  luiuinu  r. 

A  Sign  of  While  both   baiiU  eleaiiiigs  and 

Improvement.  railway  earnings  are  smaller  than 

I  hey  were  a  year  ago.  the  slale- 
imiils  issued  llie  liist   week  in  Oelobe?-  show  that  llie 


ileei'eases  are  not  as  marked  as  they  were.  This  is 
gi'atifyiiig.  being  as  it  is  a  i-efiectioii  of  the  ini|)i;ive- 
Mient  in  business  generally. 

The  decrease  in  the  bank  eleai-ings  during  the  week 
ending  (^ctol)er  S  was  l-'M.  for  the  whole  of  Canada, 
while  for  the  Kastern  grou|)  of  nine  cities  it  was  only 
11  per  cent.  Wlien  we  take  into  consideration  the  fact 
that  the  stotdi  exchanges  are  t I'aiisacling  no  busiiu'ss  it 
is  ralhei'  remarkable  that  the  decrease  is  not  more 
ma  rk'ed. 

Then  again  there  is  the  movement  of  gi'ain.  Last 
year  grain  shipments  were  being  rushed  out  from  the 
West  as  fast  as  the  railways  could  make  them.  This 
l''all  there  is  not  the  same  impetuosity,  account  of 

the  war  the  fai-mei's  ai'e  holding  on  to  a  good  part  of 
their  grain  in  anticipation  of  higher  prices  later  on. 
It  is  estimated  that  only  about  25  per  cent,  of  the  wheat 
croj)  has  so  far  gone  foi'ward  to  the  elevators  at  Foi't 
William  and  Port  .Ai'thur. 

This,  to  some  extent,  would  be  reflected  in  the  bank 
clearings  when  comparison  is  made  with  the  figures  of 
a  year  ag'o.  The  sam(>  influence  would  also  be  reflected 
in  the  i-ailway  earnings.  Put.  after  all.  it  is  IxMler  for 
all  concerned  that  shipments  of  grain  .should  be  sjtread 
over  a  more  extended  period  than  in  previous  years. 

Pvof^le  (lie  />()sscsse(/  of  fhe  hiiyiiii;  spinf  dur- 
ing the  C/in's/nids  holiday  sci/soii,  but  t/iis 
spirit  li'i/l  not  t(i/c(  Ihciii  ta  the  store  that 
doesn^t  advertise . 

A  Good  Sign.  'I'he  business  nnui  of  Calgary  have 

embarked  upon  an  ambitious 
scheme.  They  projxise  to  obtain  money  from  tiie  lianks 
on  their  own  guarantee,  and  purchase  tlierewi'h  live 
slock  of  dilTereiil  kinds  and  place  Ihem  with  farmers 
of  known  integrity,  who  will  pa,\  for  them  in  iiislall- 
meiits.  The  object  is,  of  course,  the  developmeiil  of  llie 
live  slock  indusi  ry. 

The  object  is  a  commendable  one,  and  it  is  lo  be 
hoped  it  will  be  crowned  with  success. 

.Mberia  was  once  a  great  cattle  raising  province,  but 
its  relative  importance  has  dwindled  of  late  years,  (Ui 
.iccdunl  of  the  wheal -growiiiLT  purposes  to  which  much 
of  the  land  has  been  pill.  I'>y  cX|)erience  it  has  been 
learned  thai  much  land  which  has  been  put  to  raising 
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wheat  miorht  have  bet'ii  more  profit ;il)ly  oiiiployed  in 
rnixfil  fariniiifr.  It  is  for  tlie  purpose  of  expecliliii":  tliis 
tliat  the  Imsiness  men  of  ral>rary  are  iiiulertalviii<;  their 
present  seheme,  wliieh,  if  sm-eessful.  will  he  heiieficial 
to  them  iiulireotly.  as  well  as  to  the  farmers  directly. 

This  ineiilent  shows  that  the  hnsiness  men  of  (\il^-  iiy 
m'Ojrnize  how  elos<>ly  the  mereantilf  and  ai^ricnll  iii  al 
interests  are  inter-relateil.  And  not  only  tlial  liny 
nvojrni/e  it,  hut  tliat  1hey  ai-e  williiii^  in  rodp  ral  •  in 
s«>lvinj;  the  Hnaneial  problem  which  now  liinih  in  many 
of  tlie  loeal  farmers  in  tlieii-  efVort  to  develoji  an  iin|><)i'- 
tant  and  necessary  industry. 

It  is  a  "rood  sipn. 

Hf  who  js^cts  the  vii'ivfioinl  of  his  customer 
obtains  a  grip  upon  tn'rn  that  competitors  ipill 
find  difficulty  in  hrctikitii;: 

Importance  of  the  The  l\i<rht  1  lononral)!.-  Arliuir 
Country  Town.  iSalfour  recently  addi'cs.scd  a  puh- 

lic  meetiuij:  in  Englainl  on  the 
suhjt'ct  of  the  importance  of  the  country  town. 

"I  siuiuld  say  there  is  no  element  in  the  comnion  liiV 
of  our  country  which  we  could  less  afford  to  lose  than 
the  life  of  the  country  toAvns,"'  was  one  o!'  the  ti-ite 
things  he  said. 

What  he  said  about  the  iuipoi'tance  of  the  counti-y 
towns  to  the  ^lother  ("oiuitry  nught  be  said  with  ecpial 
force  in  regard  to  theii-  importance  to  the  life  aiul  well- 
being  of  Canada. 

It  is  unfortunate  that  we  have  not  in  public  life  in 
Canada  a  few  Arthur  Balfours  to  impres.s  ihis  fact 
upon  us.    It  would  mean  much  to  us. 

The  daily  new.s])apers  in  the  metro[)()litan  cities  some- 
times dilate  ujioii  the  subject  of  "back  to  the  farm." 
But  upon  the  building  up  of  our  country  towns  they 
are  silent. 

Their  silence  can  scarcely  be  born  of  ignorance.  They 
probably  realize  the  importance  to  the  country  of  a 
chain  of  prosperous  and  healthy  villages  and  towns  in 
the  midst  of  agricultural  surroundings.  If  they  think 
at  all  they  cannot  help  realizing  it.  And  that  their  pub- 
lishers often  have  their  thoughts  turned  toward  the 
rural  towns  is  evident  from  the  zeal  they  display  for 
.securing  subscribers  in  them  at  rates  below^  the  cost  of 
the  white  paper  on  which  their  publications  are  printed. 

One,  however,  has  only  to  turn  to  their  advertising 
pages  to  discover  the  cause  of  their  silence  in  regard 
to  the  building  up  of  the  country  towais.  The  adver- 
tisements of  the  department  and  mail  oi'dct-  houses 
therein  to  be  found  is  the  explanation. 

One  can  scarcely  dilate  upon  the  importance  of  the 
country  town  to  the  life  of  Canada  without  einphasiz- 
ing  the  importance  of  patronizing  the  merchants  that 
do  business  in  the  town.  With  their  columns  crowded 
with  the  advertisements  of  the  department  stores  this 
is  something  the  daily  new'spapers  cannot  emphasize. 
At  any  rate,  it  is  something  which  it  would  not  be  good 
policy  for  them  to  empha.size.  In  fact,  wnth  some  of 
them  in  part  owned  by  department  stores,  it  is  some- 
thing they  would  not  be  permitted  to  do. 

And  yet  the  decadence  of  many  a  village  and  coun- 
try town  in  Canada  can  be  traced  to  the  failure  of  loeal 
merchants  through  the  competition  of  the  large  depai-t- 
ment  .stores  of  the  metropolitan  cities. 

Every  time  the  .store  in  a  country  tow^n  is  driven  out 
of  bu.siness  by  department  .store  competition  the 
potency  of  that  town  as  a  factor  in  the  life  of  the  na- 
tion has  been  diminished.  And  yet  this  diminishing 
proce.ss  is  steadily  going  on. 


The  Brunt  of  the  In  most  battles  there  is  usually  a 
Battle  But —  .  certain  arm  of  the  service  upon 
which  falls  the  brunt  of  battle. 

The  .same  thing  happens  in  regard  to  difficidtiss  that 
crop  np  fi-om  time  to  tinu*  in  business  affairs. 

.And  the  one  branch  of  the  complex  business  army 
upon  which  the  bi'unt  of  the  battle  falls  is  almost  in- 
variably the  retail  dealer. 

Wc  do  not  for  one  moment  mean  to  infer  that  neither 
the  manufacturer  noi-  the  wdiolesaler  never  suffer.  On 
tlu'  contrary  they  often  do  suff'er.  In  fact,  that  which 
affects  the  retailer  must  in  turn,  to  some  extent  at 
least,  affect  both  the  wholesaler  and  the  manufacturer 
as  well.  The  three  branches  of  trade  are  too  closely 
interwoven  for  it  to  be  otherwise.  There  is  a  trinity 
of  business  factors,  but  an  interest  which,  in  the  final 
analysis,  is  one. 

The  disturbances  which  have  arisen  in  business 
cii'cles  as  a  result  of  the  advent  of  the  modern  mail 
order  house,  are  certainly  bearing  more  heavily  on  re- 
tail ti'ade  than  on  any  other  branch  of  business.  To 
say  this  is  merely  to  utter  a  trnisra.  Everybody  I'ecog- 
nizes  the  fact.  But  everybody  does  not  recognize  that 
each  one  in  the  business  trinity  also  sutt'ers,  or  is  even 
ever  likely  to  suffer. 

This  is  particularly  true  of  the  manufacturing  in- 
terest. It  is  quite  obvious,  to  most  people  at  least,  that 
the  wholesale  dealer  may  or  can  sxaff'er  from  the  inroads 
of  the  mail  order  house  upon  the  field  of  the  retailer. 
But  as  the  manufactiirer  can  sell  in  many  instances 
larger  (juantities  to  a  mail  order  house  than  he  can  to 
a  wholesale  house  they  cannot  see  how  a  possible  ebbing 
in  the  retail  trade  can  lower  the  water  where  the  manu- 
facturer sails  his  ship.  The  fallacy  of  this  is  apparent 
when  one  views  the  situation  from  all  standpoints. 

It  is  to  the  interest  of  the  manufacturer  as  well  as 
to  that  of  the  country  as  a  whole  that  the  smaller  towns 
and  villages  throughout  the  land  should  grow  and  mul- 
tiply. No  one  will  gainsay  this.  It,  therefore,  follows 
as  the  day  the  night  that  anything  which  tends  to  pre- 
vent this  consummation  is  no  more  in  the  interest  of 
the  manufacturer  than  it  is  of  the  country.  Yet  this  is 
the  ultimate  effects  of  the  competition  of  the  mail  order 
houses. 

The  backbone  of  every  town  is  its  business  interests. 
When  this  backbone  is  impaired  or  destroyed  it  natur- 
ally follows  that  the  town  is  either  unhealthy  or  dead. 

When  manufacturers  give  mail  order  houses  special 
prices  for  quantity  purchases,  thus  allowing  them  to 
undersell  the  local  dealer,  they  are  contributing  to  the 
downfall  of  both  the  dealer  and  the  town  in  which  he 
does  business. 

The  brunt  of  the  battle  may  be  upon  the  retailer,  but 
the  manufacturer  does  not  get  oft"  "Scot  free."  There 
are  .some  manufacturers  who  do  not  see  it  that  way. 
But  it  is  a  fact  nevertheless. 


The  waj'^  to  meet  the  competition  of  the  mail  order 
houses  is  to  offer  better  f\irniture  than  the  mail  order 
houses  offer,  at  a  price  as  good  or  better.  This  can 
he  done  by  any  live  dealer  who  will  show  his  goods 
right,  advertise  them  right,  and  talk  quality  instead  of 
price. 


EVERY  patriotic  man  ought  now  to  stay  on  his  job 
until  the  crisis  is  passed,  and  ought  to  stay  where 
his  job  can  best  be  done. — Woodrow  Wilson. 
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How  to  Get  After  the  Christmas  Gift  Trade 


BY  W.  L.  EDMONDS 


NOTHING  worth  while  can  be  done  except  when 
preceded  by  preparation.    In  a  few  weeks'  time 
furniture  dealers,  like  all  other  dealers,  will  be 
in  the  midst  of  the  Christmas  holiday  trade. 

The  measure  of  success  with  which  they  meet  will  be 
larj^ely  in  proportion  to  the  preparations  they  make. 

That  furniture  will  play  an  important  part  in  the 
(Christmas  gift  trade  there  can  be  no  doubt.  There 
was  a  time  when,  relatively  speaking,  it  did  not  play 
an  important  j)art.   But  that  time  has  gone  by. 

People  are  realizing  that  the  greater  an  article's  util- 
ity the  greater  is  its  suitability  as  d  Christinas  gift. 
And  as  there  is  scarcely  any  article  of  merchandise 
that  po.ssesses  greater  utility  than  furniture  it  is  nahii'- 
ally  benefiting  by  this  latter-day  tendency. 

During  the  coming  (Christmas  holiday  season  this 
tendency  will  be  more  marked  than  at  any  time  in  the 
history  of  the  furniture  trade. 

Owing  to  the  world- 
wide conditions  which 
have  been  created  by  the 
war  in  Europe,  articles  of 
a  flimsy  and  a  luxurious 
description  will  receive 
less  attention  than  usual. 
The  preference  will  he  for 
things  possessing  utility. 

In  view  of  the  undoubt- 
ed utility  of  furniture,  the 
conditions  will  naturally 
be  opportune  for  the  fur- 
niture dealer  who  makes 
preparation  to  take  ad- 
vantage of  them. 

The  manufacturers  have 
certainly  done  their  part 
in  anticipating  the  goods 
that  will  be  refjuired  for 
the  holiday  gift  trade. 
Never  before  have  they 
made  such  excellent  pre- 
parations. Some  of  those 
manufacturing  such  lines 
as  baby  carriages,  doll 
cabs,  folding  go-carts,  are 
turning  out  sj)ecial  cheap 
lines  to  take  tlw  place  of 
those  hithi-rto  imported 
rt'iiiii  (li  i'iiKiny  ;ind  otln-r 
counl  cics. 

The  expei'ienecs  of  the 
past  have  taught  them 
that  there  are  practically 
uidindted  possibilities  foi- 
t  he  furnit  ure  t  radi'  during 
the  Christmas  season,  with 
the  result  that  they  have 
this  year  a  wider  and 
more  varii'd  assortment  of 
goods  from  which  retail- 
ers can  assort  their  stocks 
than  ever  before. 

A  study  oP  the  advertis- 
ing columns  of  The  Furni- 


Christmas  Gift  Furniture 


Tea  trays 

Cribs  Cradles 

Book  cases 

Dressing  tables 

Book  racks 

Mattresses 

Book  stands 

Comforters 

Waste  paper  baskets 

Chiffoniers 

Work  tables 

Bedroom  chairs 

Work  baskets 

Beds  Pillows 

Card  tables 

Wardrobes 

Folding  breakfast  table 

Couches  and  sofas 

Den  tables 

China  caismets 

Library  tables 

Buffets  and  sideboards 

Tea  tables 

Hall  racks 

Odd  parlor  chairs 

Umbrella  stands 

Smokers'  stands 

Hall  clocks 

Candlesticks 

Hall  seats 

Lamps 

Hall  mirrors 

Foot  stools 

Hall  trees 

Pedestals 

Bake  and  ironin.p,  boards 

Writing  desks 

Cupboards 

Muffin  stands 

Stoves  and  ranges 

Magazine  stands 

Camp  stools 

Desks 

Washing  machines 

Wicker  flower  st.mds 

Divans 

Wicker  tables 

Folding  chairs 

Wicker  chairs 

Divanettes 

Jardiniere  stands 

Baby  carriages 

Music  cabinets 

Cedar  boxes 

Doll  cabs 

Children's  high  chairs 

Doll  beds 

Invalid  tables 

Morris  chairs 

Invalid  trays 

Couch  beds 

Cushions 

Parlor  suites 

Ciiatcrs 

Bedroom  suites 

Vacuum  cleaners 

Dining  room  suites 

Ladies'  writing  desks 

Kitchen  cabinets 

Seclii>t);\l  book  cases 

Parlor  tables 

Statues 

Pictures 

Bric-a-brac 

Curtain;;  and  draperies 

Jardinieres 

Carpets 

Costumiers 

RuRs 

Sewing  machines 

Children's  Tricydes 

China  ware 

Oilcloths 

Candlesticks 

Linoleums 

Talking  Machines 

Go  carts 

Period  Furniture 

Children's  sleighs 

Bathroom  Mirrors 

('imsolr  t.iblos 

C.'licss  and  chi'ckor  tables 

Di.-iilurN  hIiciiiUI  piinlo  or  Iijiiik  lliin  pniiul  in  llu-ir  nIiii-o  wlicrv  i  iiNtoint'i -< 
run  roail  II. 


ture  World,  and  of  the  excellimt  si)ecial  eatalogurs 
which  some  of  the  manufacturers  in  <^anada  have  pre- 
])ared,  will  convince  one  of  this. 

The  furniture  dealer  has.  therefore,  the  goods  at  his 
command  as  well  as  the  opportunity  before  him  foi'  get- 
ting his  share  of  the  holiday  gift  trade. 

It  is  now  up  to  him  to  get  the  machinery  at  work 
which  will  reap  the  holiday  gift  business  crop. 

The  opportunity  is  within  the  reach  of  the  small  as 
well  as  of  the  large  furniture  dealer.  The  lattei'  has, 
of  course,  the  greater  oppoi-tunity.  I'.i'.t  the  difference 
is  only  one  of  degree. 

It  would  be  a  mistake,  of  course,  for  any  dealer- to 
attempt  to  bite  off  more  than  hi'  could  chew.  Lei  liiiii 
first  of  all  carefully  studv  the  possibilities.  If  he  em- 
ploys salesmen,  let  him  call  them  in  for  cnnsiiltatidii. 
The  more  counsellors  thei-e  ari'  the  hetter.  It  might 
;dso  he  ailvisahle  to  consult  a  few  outsiders,  pai'l iculai'- 

ly  society  women,  as  lo 
w  hat  lines  would  prove 
the  best  sellers.  Advertis- 
ing, as  well  as  advice, 
would  he  .seciu'ed  hy  this 
latter  course.  At  all  such 
conferences  it  would  b<' 
^\■^'U  to  have  the  advertis- 
ing pages  of  the  trade 
.journals  and  the  cata- 
logues of  the  manufactui-- 
ei-s  for  refei-ence  and 
study, 

Cei'tain  exjieiisive  suites 
it  ma\-  not  be  advisable 
i'oi-  any  but  the  lai'gest 
dealers  to  put  in  stock, 
hut  even  in  many  of  the 
expensive  lines  then>  are 
possibililies  foi-  the  nuid- 
erate-siz"(l  dealers.  The 
most  of  t  iuMii  can,  at  h  ast, 
hiiy  one  or  iwo  pieces 
which  can  be  sup|)lement- 
ed  as  op;>orl  unity  atVoi'ds, 
( 'list oniers  can.  of  coiii'se. 
l>e  ac(|U;Miited  with  this 
I'acl.  and  knowing  they 
can  complete  suites  hy 
this  L'l-adnal  process  many 
of  them  would,  no  doul)t. 
he  induced  to  make  the 
initial  piindiase. 

In  these  days  of  (piicdv 
delivery  the  op|)(U"t  unity 
to  the  resiuii'ceful  and  eii- 
lei-jirising  dealer  is  very 
great. 

Tt  is  only  when  one  be- 
gins to  eoMsider  tlit>  vari- 
o\y  of  lines  directly  and 
indirectly  (•onne«'ted  with 
the  furniture  trade  that 
one  gets  a  conce|)tion  of 
possil)ilities  fliere  are 


Ihi 

in  store  for  (he  de;il<'r  who 
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wisely  and  well  |)r('pares  his  plans  for  the  gift  trade. 

The  duty  of  the  dealer  is  to  impress  two  things  at 
least  upon  the  public.  The  first  is  as  to  the  suitability 
of  furniture  and  furnishings  as  Christmas  gifts.  The 
other  is  his  ability  to  supply  them. 

The  advertisement  and  the  window  and  iiitcrioi'  dis- 
plays are  the  faetors  which  are  at  his  eomniand  I'di' 
cdueating  the  public  regarding  furniture  as  Chi'istnias 


.Siiitiihle  gifts  for  Chrisi  mas   A  Sheraton  music  cabinet  and  <a  Martha 
Washington  sewing  tabic    by  The  Toronto  Furniture  Co.,  Toronto. 


gifts.  And  one  great  advantage  during  the  Christinas 
holiday  is  that  the  people  court  education.  They  want 
to  buy,  but  in  many  instances  they  do  not  know  what  to 
l)iiy.  The  dealer,  thei-efore.  who,  tlirough  his  adver- 
tisements and  window  displays  can  suggest  articles 
siiilable  for  the  occasion,  has  a  symi)a1hetic  audience. 

Everybody  except  a  fool  knows  that  furniture  pos- 
sesses both  beauty  and  utility.  But  it  isn't  everyl)ody 
that  recognizes  either  the  suitability  of  furniture  for 
Christmas  gifts  or  the  variety  of  lines  that  ai-e  to  he 
found  in  the  average  well  appointed  store. 

As  a  matter  of  fact,  fiirnitun!  manufactiiring  has  d'  - 
veloped  to  such  an  extent  in  ('anada  of  late  years  that 
there  are  few  people  outside  the  trade  who  possess  any- 
thing like  a  grasp  of  its  variety  and  (piality,  for  even 
the  furniture  exhibitions  are  visited  by  but  compara- 
tively few  consumers. 

The  Christmas  holiday  season  affords  the  opportun- 
ity for  driving  home  some  of  these  facts,  while  the  re- 
cognized necessity  for  developing  Canadian  trade  in 
this  time  of  crisis  is  a  particularly  favorable  tiini'  to 
ui'ge  customers  to  purchase  riiriiiture  which  has  been 
made  in  the  Factories  of  the  Dominion. 

Canadian  I'lirnitnre  for  Canadian  lionies  will  he  a  tak- 
ing slogan. 

In  their  advertising  caiii|)aigii  retailei's  will  find  that 
many  of  the  maiiiifact  iirers  are  i-eady  to  c()-op<'rale  l»y 
lendini;-  engravings  for  illustrating  purposes,  it  would 
li:'  well,  I  liererore,  to  plan  advertising  campaigns  well 
ahead  in  di'der'  lliat  all  tin-  facilities  may  i)e  at  hand 
when  I  he  season  arrives. 

•  T  r)ne  I  hiiig  t  he  dealer  may  he  assuicd  :  The  more  hr 
advertises  and  displays  furniliirc  aii  l  fiirnisliinirs  tor 
Christmas  gifts  (lie  greater  will  he  the  demand. 

Lists  of  articles  suitahlc  for  gifts  insert •■({  in  the  ad- 


vertisements and  also  j)rinted  on  cards  or  sheets  of 
papei'  and  displayed  in  the  store  will  help  customers  in 
making  their  selections,  as  well  as  sav  the  time  of  deal- 
ers and  clerks.  The  list  to  be  found  in  the  panel  ac 
companying  this  article  may  either  be  pasted  on  card- 
board and  hung  up  in  a  conspicuous  i)lace  in  the  store 
or  serve  as  a  basis  for  a  new  list.  This  list  might  also 
i-emind  dealers  of  lines  they  should  put  in  stock. 

Another  thing  that  dealers  might  with  advantage  do 
is  to  cut  out  the  illustrations  of  ai-ticles  from  the  ad- 
vertisements and  reading  matter  wip'-h  a|>pear  in  this 
issue  of  The  Kurnilure  Woi'ld  and  paste  them  on  c.-ii'd- 
lioard.  cithei-  separately  oi-  in  groups,  and  write  in 
prices  at  which  they  can  be  jjurcliased.  It  would  facili- 
tate Inisiness  and  ])i'ing  grist  to  tlie  mill.  One  handy 
witli  the  Dell  or  hrush  could  make  up  a  ninnber  of  ai 
tractive  and  artistic  cards  in  this  wa\'. 

Ill  arranging  and  displaying  the  sto(d<  in  the  store  ;i 
good  many  dealers  have  met  with  sin-cess  in  grouping 
articles  of  a  similar  character.  Others  liave  experi- 
enced success  in  creating  a  gift  de|)art  ment.  As  to  tlie 
benefit  which  comes  from  specializing  there  cannot  be 
any  doiibl.    It  pays  to  specialize. 

In  reujii'd  |()  window  dis|)la\s,  1  \voiild  suggest  that 
a  |)lan  he  determined  upon  that  will  jn-ovide  for  a 
(diaiige  at  least  once  a  week.  Twice  a  week  would,  as 
a  rule,  be  better  still,  alfhou.ti'li  a  dis|):ay  that  has  mad.' 
a  particularly  good  liil  iiiiu'lil  lie  allowed  to  run  a  full 
week. 

I>y  carefully  watcdiing  the  effect  of  a  disjilay  some 
idea  can  lie  obtained  as  to  the  length  of  lime  it  should 
be  maintained.  Window  space  is  so  valuable  that  it 
should  be  used  at  all  times  to  the  very  best  advantage. 

As  to  the  (diaracfer  <if  the  displays,  they  shoubl  be 
made  as  closely  in  keeping  with  the  Christmas  se.-ison 
as  it  is  po.sisilile  to  make  IIkmii.  Their  drawing  power 
will  lie  less  effective  if  this  feature  is  neglected. 

A  figure  of  Santa  Claus  should  be  used,  occasioii.ally. 
at  any  rate.  The  use  of  wax  figures  representing  men, 
women  and  (diildren  will  also  increase  the  effect  ivenes.s 


t'hrlstnms  Kifl  furniluro    foldlnt:  table  mtkI  foMint;  i  lmii    ^hinvn  by 
The  StiatfonI  Mig.  Co.,  .'St lalfnnl. 


of  a  dis|)lay.  I'\)r  example,  in  a  display  of  idiildreii's 
furniture,  what  would  take  better  than  a  few  ligiircN 
represent  iiig  children  at  play,'  Then  lake  a  ,sccue  rep- 
resenting a  bachelor  s  den,  an  interesi'iig  display  could 
very  easily  be  made  up  tluit  woulil  show  a  bachi'lor 
comfortably  seateil  in  .in  ea.sy  tdiair  f  d'ore  a  grate  lire. 
Dealers  who  have  no  wax  figures  in  li'<'ir  possession  can 

(  ( 'tniliiiiiCil  on  pui^f  ) 


32 


c.WAni.w  iTuxirrKi'.  wokm.d  and  tiik  undertaker 


November,  lf)14 


November,  1914 


CANADIAN  FURNITURE  WORLD  AND  THE  UNDERTAKER 


33 


Selling  Methods  in  the  Furniture  Store 


Some  Experiences 
and 

Suggestions 


DEALERS'  ADVANTAGE  OVER  MAIL  ORDERS. 

Tliat  there  is  iiothiiii^  to  be  saved,  but  nuieh  to  Ix' 
lost,  to  the  purchaser  who  buys  a  stove  through  a  mail 
order  house,  should  be  emphasized  by  stove  dealers  all 
over  the  country  to  prospective  customers ;  as  when  the 
drawbacks  are  pointed  out  the  dealer  should  be  able 
to  hold  his  own.   Some  of  these  disadvantages  are : 

First,  in  dealing  with  a  mail  order  house,  the  cash 
must  be  sent  in  advance. 

The  risk  of  breakage  or  damage  in  transit,  especially 
on  an  article  like  a  stove,  as  everyone  knows,  is  very 


Article 


Cost  

Freight   

Cost  Laid  Down 


ON  HAND 

RECEIVED 

SOLD 

How  a  Calgary  dealer  keeps  track  of  his  stock  by  cnrd  system  in  his  office 

great,  and  the  annoyance  and  worry  conse(|uent  upon 
lo.ss  or  damage  from  this  cause  is  a  serious  drawback 

Again,  if,  for  any  reason,  the  stove  does  not  work 
f)roperly,  there  is  no  dealer  or  anyone  interested  near 
at  hand  to  look  after  it,  exjjlain  it.  or  make  it  right. 

And,  worst  of  all,  when  repairs  are  needed  there  is  no 
one  to  look  after  and  order  them;  and  sending  to  the 
mail  order  house  in  that  case  is  apt  to  be  full  of  vexa- 
tion and  expense. 


NOVEL  DISPLAY  METHODS. 

Tlir  .\ii;niis  l''iiniit  iiri'  ( 'o..  Toronto,  have  put  on  s"V- 
eral  good  stunts  during  the  past  month  in  the  nature 
of  window  dressing. 

They  had  a  red  cross  nurse  making  bandages  for  mili- 
tary- ho.s/pital  purpo.ses  foi-  a  couple  of  da.vs.  in^idcntall.N 
sihowing  sew'ing  machines. 

They  had  a  harvest  window  fall  furnitui-"  em)) '1- 
lished  with  fall  vegetables  and  ])r()duee. 

The.v  had  a  window  depicting  l)y  sample  ♦^lie  ojfls 
making  up  the  Dominion.  |)r-ovineial  ami  otlu'i-  colonial 
donations  in  cash  ami  kind  to  tlii'  Kmpire  during  llie 
present  war. 


CRANBERRIES  AS  PREMIUMS  TO  SELL  STOVES 

A  tiiriiil ure  dealer  who  wanted  to  call  special  al 
tention  to  his  store,  and,  particularly,  to  a  new  line  of 
stoves  and  ranges  for  which  he  had  just  secured  the 
agency,  did  .so  in  an  indirect  way,  which  turned  out  to 
be  a  gr(>at  success.  He  |)icke(l  nul  a  hil  of  stew  pans — 
graniteware  seconds — which  he  was  able  lo  buy  in 
(piantities  at  about  75  cents  per  do/en,  and  laid  in  a 
supply  of  cranberries,  costing  him  between  $7  and  $9 


per  barrel,  running  seventy-five  <piarts  of  berries  to 
the  barrel.  The  regular  retail  price  of  the  two-quart 
graniteware  stew  pan  in  that  town  was  25  cents,  but 
he  advertised  that  he  would  sell  them  at  22  cents 
apiece,  and  give  as  a  premium  with  each  a  <|uart 
of  cranberries.  He  advertised  the  sale  heavil.v,  and 
sold  150  stew  pans,  which  used  up  two  barrels  of 
berries.  His  profit  on  each  sale  was  onl.v  three  cents. 

The  sale  was  talked  of  all  over  the  country,  and 
brought  a  great  many  women  into  the  store  who  had 
never  been  there  before.  He  was  able  to  give  his  new 
lines  of  stoves  and  ranges  an  excellent  start.  The  day 
preceding  the  sale  his  principal  show  window  was 
full  of  stew  pans,  while  one  corner  was  taken  up  with 
a  barrel  of  cranberries  lying  on  its  side  with  the  lid 
knocked  off  and  the  berries  pouring  out  in  a  luscious 
torrent.  In  the  centre  of  the  window  he  placed  a  large 
i-ange  with  cooking  utensils  arranged  on  top.  An  imi- 
tation turkey,  made  of  paper  composition,  lay  exposed 
in  the  oven  of  the  range,  the  door  being  open.  On  the 
front  of  the  store  windows  he  pasted  copies  of  his 
newspaper  advertisements  of  the  sale. 

Here  is  a  seasonable  suggestion  for  olher  funiitui'e 
men  at  Die  commencement  of  the  winlei'  season,  when 
encpiiry  begins  to  be  made  for  stoves  and  heating 
goods.  Chi-islmas  is  .just  ahead,  and  the  ci'anbeMx- 
season  in  sight.  A  slight  variation  would  make  the 
|)lan  fimelv  .just  now. 


THERMOMETERS  ADVERTISE  STORE. 

Thermometers  beai-ing  an  advertisement  of  the  store 

form  of  advertising  by 


have  been  found  an  effective 

a  iM'tail  liirniture  dealer  in  one  of  the  sid)urbs  of  a 
large  Anu'rican  city.  Fifty  thermometers  were  put  out. 


each  bearing  the 
'  ■  Fnnii t  u re  S| ore 


tuime  of  the  store  and  the  slogan: 
.Aferit  ."'    Tlir  t  lieiMMomelers  wert 


How  Maroeuii  &  Kits  ndvcrlisc  their  l)oil  niid  boddliiK  lino 
nl  t he  iiiiiiiiiil  fuii'. 

placed  in  pronufn'iit  positions  in  buildings  and  on  cor- 
ners, where  a  large  number  of  people  were  in  the  habit 
of  passing  daily.  The  50  thermometers  cost  $27.  and 
the  proprietor  of  the  store  feels  that  the  expenditure 
was  a  wise  one. 
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Edmonton  Firm  Believes  in  Quoting  Special  Prices 


THE  Rlowpy-Henry  Company,  of  Edmonton,  Al- 
berta, arp  (piite  cxtonsive  advertisers  in  the  local 
papers,  and  follow  the  practice  in  their  advertising 
of  <|nntinjsr  occasional  special  ])rices.  and  find  that  it  is  a 
valuable  method  of  attracting  customers  to  the  store, 
when  an  opportunity  is  presented  of  selling  them  addi- 
tional goods. 

"We  fre(|uently  have  instances  illustrating  to  ns  the 
part  that  special  prices  play  in  putting  us  in  touch 
with  cn.stomers  and  in  helping  business  generally," 
stated  F.  P.  Xewson.  manager  of  the  retail  department 
of  the  store,  to  a  representative  of  the  Canadian  Furni- 
ture World.  "At  least."  he  continued,  "the  fact  that 
an  advertised  article  is  first  on  a  big  list  of  goods 
would  seem  to  indicate  that  such  is  true. 

"Quite  often  T  notice  that  a  $4  or  $5  article  that  has 
been  advertised  in  the  local  paper  is  first  on  a  sales  slip, 
and  perhaps  the  total  bill  may  run  up  to  $70  or  $80. 
Xo  doubt  they  would  have  bought  the  goods  anyway, 
but  it  i.s  a  'piestion  %vhether  we  would  have  got  the 
business." 

Work  Windows  and  Ads.  Together 

The  disnlay  windows  are  found  valuable  sales  crea- 
tors and  play  nearly  as  important  a  part  in  attracting 
customers  to  the  .store  as  newspaper  advertising.  "We 
make  a  practice  of  working  the  windows  and  news- 
paper advertising  together."  says  Mr.  Xewson,  "and 
find  this  plan  of  co-operation  productive  of  the  best 
results.  Xot  infrerjuently  do  we  find  direct  results 
coming  in  from  each."    A  good  deal  of  attention  is 


given  to  the  arrangement  of  wiTidows  and  some  attrac- 
tive and  sales-producing  displays  are  turned  out. 

Big-  Store  and  Well  Arrangfed 

The  retail  store  of  the  IMowey-IIenry  Co.  is  a  large 
one,  with  the  various  departments  well  arranged.  The 
basement  is  given  over  to  baby  carriages,  iron  and 
brass  beds,  springs  and  mattresses,  kitchen  furniture, 
cheap  chairs  and  rockers. 

The  main  floor  is  used  for  the  display  of  lines  it  is 
desired  to  feature,  and  the  character  of  displays  is 
frefiuently  changed.  This  is  the  floor  that  customers 
see  when  they  enter  the  store,  and  thus  the  value  of 
having  varied  displays  that  will  attract  attention  and 
arouse  interest.  The  lines  that  are  generally  shown 
on  this  floor  are  library  and  den  furniture,  parlor 
goods,  music  cabinets,  ladies'  desks,  bookcases,  and 
similar  lines. 

Show  Furnished  Suite  of  Rooms 

The  second  floor  is  used  for  the  display  of  dining 
room  furniture,  parlor  furniture  and  tables.  A  feature 
of  this  floor  is  that  one  side  is  devoted  to  sample 
furnished  rooms,  showing  a  complete  suite  of  rooms 
furnished.  This  is  found  to  be  of  a  good  deal  of  ad- 
vantage in  making  sales.  Many  ciistomers  don't  seem 
able  to  size  up  the  requirements  for  a  room  or  a  house 
and  this  method  of  display  assists  them  materially.  It 
also  tends  to  increase  sales,  for  people  will  frecpiently 
buy  additional  lines  when  they  see  how  well  they  work 
in  with  the  articles  they  had  decided  on.  This  is  shown 
by  the  fact  that  one  man  who  came  in  to  select  furnish- 
(  Continued  oti  page  J 
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Window  Displays  the  Best  Advertising  for  any  Merchant 

By  R.  D.  BALDWIN 


One  oi'  tlie  ((uestions  most  often  found  in  the  ([uestion 
boxes  which  are  run  at  llie  various  retail  furniture 
dealers'  conventions  is.  "What  form  of  local  advertis- 
ing pays  best?" 

In  the  majority  of  cases,  the  consensus  of  opinion  is 
that  window  display  advertising  is  the  best  form  that 
a  furniture  dealei-  can  do,  and  that  if  he  is  limited  to 
one  medium  only  his  efforts  should  be  directed  towards 
attractive  windows  rather  than  toward  any  other  form 
of  advertising. 

Buying  centres  are  formed  by  attractive  store  win- 
dows. Take  any  city  of  moderate  size  and  group  in 
the  same  block  three  or  four  stores  noted  for  their  in- 
dividual and  interesting  window  displays,  and  you 
will  find  that  there  is  a  buying  centre.  The  public 
want  to  be  shown,  and  they  will  go  any  place  where 
there  is  enough  for  them  to  see.  If,  in  the  neighbor- 
hood of  your  store,  there  are  not  several  other  interest- 
ing windows,  it  is  all  the  more  necessary  for  you  to 
provide  one  yourself.  You  wmII  find  that  gradually 
the  quality  of  your  neighbors'  windows  improves  and 
thereby  influences  just  so  much  more  trade  to  come  to 
that  particular  centre. 

Window  a  Miniature  Theatre. 

A  window  is  really  a  miniature  theatre.  There  must 
be  something  about  it  which  attracts  the  crowd,  and 
something  which  holds  its  attention.  Get  a  clear  con- 
ception of  what  that  (|uality  is  that  interests  the  public 
and  then  w^ork  on  various  [)hases  of  it  through  your 
window%  and  people  will  continue  to  talk — favorably — 
about  your  store. 

It  is  easy  to  prove  the  interest  of  the  street  audience, 
especially  so  by  contrast.  Consider  the  monotony  of 
walking  through  a  street  with  nothing  whatever  of 
interest  to  look  at.  ('onsider  a  city  street  on  Sunday 
when  the  curtains  of  the  .shop  window  are  all  closely 
drawn,  or  take  a  wholesale  district  of  any  large  city 
where  the  windows,  if  there  are  any,  are  filled  with 
boxes  instead  of  attractive  displays.  In  such  places 
that  feeling  of  lively  interest  in  things  about  you  is 
ab.sent.  Your  sole  desire  is  to  get  through  the  street 
to  your  destination.  But  given,  on  the  other  hand,  a 
series  of  especially  [jrepai'ed  windows,  you  will  find 
yourself  loitering  and  looking  and  thoroughly  enjoying 
the  walk. 

Not  oidy  that.  You  will  find  yourself  in  a  receptive 
frame  of  mind.  You  will  fiiul  an  item  in  this  window 
or  that  one  which  interests  you  and  ap[)eals  to  your 
desire  for  possession.    11  is  jiisl  fhi.s  feeling  which  your 


windows  must  arouse  in  the  people  you  want  for  .vour 
customers. 

The  Cheapest  Advertising. 

Window  displa,v  advertising  is.  from  the  standpoint 
of  cost,  the  cheapest  advertising  .vou  can  do.  because 
for  a  given  amount  of  expenditure  it  is  the  most  effec- 
tive. However,  don't  expect  your  windows  to  be 
effective  without  an,v  expenditure  of  raoiiey  or  effort. 
Don't  hesitate  to  put  a  little  money  into  window  equip- 
ment when  necessar.y.  Such  things  as  boards,  fixtures, 
paper,  cloth,  and  lights  must  be  provided,  and  the 
expense  of  a  man  to  work  with  these  things  while  the 
windows  are  being  arranged.  Charge  these  items  up 
to  your  advertising,  as  it  is  all  mone,v  well  spent. 

Remember,  the  first  essential  of  a  window  display 
is  to  attract  attention;  then  to  interest,  and  finally  to 
create  a  desire  of  ownership.  This  last,  however,  is 
least,  since  to  a  large  extent  ,vour  windows  are  expected 
onl.v  to  attract  attention  and  to  interest,  as  many  pur- 
chases are  made  months  after  a  displa,v,  simply  be- 
cause the  person  saw  such  a  thing  on  display  and  was 
interested  in  the  display  in  your  window,  but  the  need 
or  the  desire  to  buy  did  not  arise  until  the  later  date. 

Sales  the  Ultimate  Purpose, 

The  ultimate  purpose  in  every  case  is,  of  course,  to 
sell,  so  your  window  must  attract  favorable  attention 
b,v  a  distinctive  hardware  display  and  aim  toward  a 
sale.  You  may  not  be  following  this  policy,  but  one 
of  the  methods  most  successful  in  helping  along  the 
window  sale  is  a  good,  plain  price  tag  on  every  article 
in  the  window.  Price  tags  add  a  touch  of  reality  to 
the  display.  The  spectator  in  looking  at  something  of 
interest  to  him  can  corr-oetly  place  it  in  his  scale  of 
relative  values. 

Take  your  own  case  when  you  are  looking  at  a  shoe 
display  or  at  a  men's  furnishing  store  dis|)lay.  Aren't 
3'ou  always  just  as  well  satisfied  to  see  a  price  tag  on 
the  collars  and  shirts  exhibited,  as  to  be  left  in  the 
dark  regarding  their  selling  price?  Doesn't  the  price 
tag  sometimes  lead  you  into  the  store  Avhen  otherwise 
you  would  not  go  in? 

Don't  overcrowd  a  window,  or,  rath(>r.  don't  crowd. 
One  thing  or  one  line  at  a  time,  with  very  frequent 
changes,  is  the  best  working  plan. 

Demonstrations  Always  Good. 

Window  demonstrations  are  almost  alwa.vs  good.  Use 
all  you  can  get  of  Ihem.    If  a  maiiuf;iet\ir(^r  wants  to 
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put  somebody  in  tht>  windows  to  attiact  attention  to 
your  store,  let  him  do  ii.  ami  assist  in  all  w  ays  you  eaii, 
siuct'  at  best  yours  is  usually  tlit>  sluu-t  .'ml  of  the  ex- 
pense. Cireular  advoriisiiig  or  a  little  advertisiup:  in 
your  loeal  ne\vspa|ier  in  eoniieetioii  with  diMnoust ra- 
tions is  usually  advisable. 

MaiiN'  t'liniitiire  dt-alei-s  use  ciiculai.s  and  ncwspaiici' 
advertising;  in  eonneetioii  with  special  displays  which 
they  make  and  in  whii'li  diMnoiistratioiis  take  place. 
These  displays  usiially  have  some  uiui|ue  features 
which  make  them  wdr-tli  wliih'  and  call  i'orlh  extra 
public  attention. 

A  regular  schedide  for  your  wiiulow  i.s  n(M'essary. 
The  bu.sy  mind  of  the  j>asser-by  will  not  Ion?  find  inter- 
»>st  in  what  you  keep  before  it,  day  after  day,  without 
change,  because  that  mind  is  too  intent  on  looking  for 
new  things  each  day.  IIow  would  you  like  to  receive 
every  day  for  three  w  eeks  exactly  the  same  kind  of  a 
letter  from  a  man  wlio  was  trying  to  interest  you  in 


Background  suggestion  for  Fall  or  Harvest  wiiulow  display. 


some  proposition?  At  the  end  of  the  three  weeks  you 
would  not  pay  much  attention  to  that  letter.  Each 
store  must  work  out  for  itself  the  best  schedule  for 
changes  of  displays,  and,  once  worked  out,  the  schedule 
must  be  held  to  rigidly.  In  some  cases  this  will  be 
twice  a  week,  in  the  majority  once  a  week,  and  still  a 
few  others  every  ten  days  or  two  weeks,  while  in  very 
few  cases  is  it  ever  desirable  to  keep  a  display  longer 
than  three  weeks. 

Do  you  live  in  a  live  city?  If  so,  an  occasional  after- 
noon spent  in  the  best  retail  district  will  be  a  revela- 
tion to  you.  Make  it  your  object  to  study  window  dis- 
plays and  nothing  else.  Don't  look  for  the  furniture 
stores,  but  find  interest  rather  in  any  kind  of  a  store 
which  has  an  attractive  window. 


BACKGROUND  SUGGESTION  FOR  FALL 

The  accompanying  illustration  shows  just  one-half 
of  the  suggested  background.  The  plain  part  of  the 
background  is  of  fawn  color.    The  top  border  is  made 


of  tlircM'  rows  of  ribbon  in  different  shades  of  brown 
and  th(>  darkest  oiu^  at  the  top.  The  bottom  edge  of 
the  border  is  finished  with  a  light  brown  ribbon,  and 
lli(>  bottom  of  the  background  with  a  wide  piece  of 
dark  brown  ribbon.  The  loops  are  made  of  wheat 
laced  with  dark  brown  ribbon,  which  is  also  used  for 
the  lovt>r's  knot  at  the  top  of  each  loop,  from  which 
|)oint  ears  of  corn  are  hung. 


BRIGHTEN  UP  THE  WINDOWS 

Do  you  illuminate  your  windows  aiul  the  front  of 
your  store  at  night  ;  that  is,  after  the  closing  hour  and 
until  ten  or  eleven  o'clock  or  until  such  time  as  people 
retire  from  the  streets?  To  the  man  who  doesn't,  let 
him  know  that  most  merchants  think  it  a  mighty  effec- 
tive method  of  getting  publicity.  The  cost  of  lighting 
is  incomparable  with  the  benefits  derived.  You  might 
say  that  your  particular  locality  is  not  frequented  by 
passei-sby  after  closing  hours;  but  did  it  occur  to  you 
that  light  acts  as  a  magnet  and  that  you  can  literally 
(li'ag  the  people  past  your  store?  Take  the  customary 
dai-kened  street  in  any  town,  where  there  are  few  pedes- 
trians after  dark  ;  light  up  one  store  well  and  notice 
the  transformation.  It's  a  good  thing  to  know  that 
light  attracts  humanity. 

And  then,  again,  many  men  who  have  been  confined 
to  shop  or  office  all  day,  veiy  often  take  a  stroll  with 
their  wives  and  families  after  dark,  for  a  bit  of  air, 
we'll  say.  Such  a  man  with  a  full  meal  under  his  belt 
feels  very  kindly  toward  the  world,  far  more  so  than 
he  did  prior  to  his  arrival  home  for  his  evening  dinner, 
lie  no  longer  looks  at  your  window  as  if  it  were  some- 
thing to  be  shunned.  He  takes  a  kindly  interest  in  all 
things.  Even  though  he  may  be  on  his  way  to  some 
particular  place,  he'll  have  time  to  stop  and  glance  over 
your  offerings.  It's  the  psychological  moment.  It  is 
now  that  the  good  window  display  proves  its  worth. 
The  man  is  interested  at  the  right  time ;  very  often  the 
result  will  be  an  order  from  his  wife  the  following  day 
for  a  new  chair,  a  rocker,  or  some  other  useful  piece  of 
merchandise. 


VALUE  OF  INTERIOR  DISPLAYS. 

Many  furniture  merchants  overlook  the  advantages 
in  profits  and  advertising  to  be  gained  from  the  well- 
arranged  displays  of  merchandise  inside  the  store. 
There  are  merchants  who  will  give  proper  attention  to 
their  show  windows,  but  will  neglect  opportunities  for 
interior  display  that  would  net  them  good  returns  on 
the  investment. 


REMOVING  SCRATCHES  FROM  PLATE  GLASS 

Surface  scratches  on  plate  glass  may  be  removed  or 
polished  out  by  rubbing  the  surface  wath  a  soft  leather 
pad  and  rouge.  Make  the  rouge  into  a  paste  and  apply 
to  the  glass  and  well  polish. 


TTIK  Caiiailian  Fuirniture  World  is  a  very  well 
pilitecl  trade  miagaziiie,  and  the  work  throui;h- 
out  is  well  executed,  bo'th  in  the  adveiti.sing  and 
the  general  information  pertaining  to  the  trade.  The 
Canadian  Furniture  World  should  be  of  untold  value 
to  any  mian  who  is  interested  in  the  furniture  trade, 
either  manufaeituring  or  selling." 

Signed  by:  Riohard  Potter,  Manufacturers'  Agent, 

Vancouver,  3.  C. 
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Advertising  Furniture  for  the  Christmas  Trade 

BY  A.  B.  LEVER 


ADA'KH'l'ISlXG  is  becoinino-  more  and  more  ;i  fi-a- 
tiii'i'  of  the  Christiiuis  holiday  tt-ade.    This  yeai- 
should  see  a  further  development  of  the  idea. 
Tlif  eeononiic  conditions  shouI<l  help,  I'ather  than  re- 
tard, this  development 

If  ever  there  was  a  time  when  it  was  oppoi'tune  for 
the  retailer  to  drive  home  arjjj-umeiif.s  regarding-  the 
suitability  of  furniture,  rug-s.  lamps  and  other  lines  of 
house  furnishino's  for  (Jhristmas  presents,  it  will  be  this 
year,  for  while  things  trashy  and  useless  will  be  less 
wanted,  things  substantial  will  be  in  greater  demand 
than  ever.  And  of  all  things  substantial  there  is  noth- 
ing, generally  speaking,  that  approximates  more  close- 
ly to  this  classification  than  furniture. 

This  fact  retail  furniture  dealers  would  do  well  to 
"hammer  home"  in  their  advertisements  during  the 
holiday  trade  season. 

In  order  that  retailers  may  have  some  examples  of 
holiday  furniture  advertising  before  them,  T  have  se- 
lected for  reproduction  this  month  a  number  of  good 
advertisenu'nts  which  weri'  used  a  year  ago  by  deab'rs 
in  different  i)arts  of  the  Dominion.  From  a  study  of 
these,  dealers  will  doubtless  be  able  to  unearth  sugges- 
tions which  will  assist  them  in  the  preparation  of  their 
advertisements  during  the  ensuing  holiday  seasoii. 

*    *    «  * 

Sti-ictiy  speaking,  the  advertisement  of  fjiMnont  & 
Sons  is  no)  a  Christmas  one,  hut  1  have  included  il  in 


til''  gi'oup  because  of  the  suitableness  of  lamps  as  holi- 
day presents.  The  ad.  is  a  decidedly  good  one,  and 
with  a  few  minoi-  changes  could  he  nuide  to  apply  di- 
rectly to  the  holiday  ti'adi'.  Thi'  subject  matter  makes 
an  appeal  to  both  ])eople  who  I'ead  and  peo[)le  who  sew, 
and  it  makes  it  in  a  way  that  is  unanswerable,  fn  other 
w(M'(ls,  it  gives  a  sti-()ug  selling  talk.  In  typograpliical 
ai)pearance  the  ad.  is  also  good.  The  original  was 
414  by  e'l;  inches. 

The  advei-t  isemeut  of  T.  F.  Ilai'i-ison  Co.,  Kingston, 
hits  the  luiil  on  the  head  regarding  the  place  of  furni- 
ture in  the  Chi-istmas  holiday  trade. 

"Christmas  cheer  will  be  more  cheerier  if  good,  sen- 
sible ])resents  are  given.  Among  these,  none  better 
than  fui'iiiture,  rugs  oi-  curtains,  chairs,  tables,  parlor 
oi'  kitchen  cabinets,  desks,  couches,  divans,  sofas,  fancy 
rush  or  rattan  (diair-s. That  these  sentences  aro  to  the 
point  no  one  will  dis|)ute.  Oi'iginal  was  4''i  hv  0^4 
inches. 

#    *    *•  # 

The  advertisement  of  the  Robert  Simpson  Co..  To- 
I'onlo,  is.  of  coui'se.  the  most  striking  oiU'  in  tlu'  group. 
This  was  what  might  he  termed  a  preliminary  ad,  earl.v 
in  the  holiday  trade  season,  and  was  an  invitation  to 
the  public  to  visit  what  thev  suitabl.v  called  their  "Fur- 
niture (Jilt  Shop       This  is  an  .ad.  whi(di  can  b"  adapt- 
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to  tlu»  lUM'ils  of  injiiiy  a  ri'tailn-  i  lii-iuii:ii.Mil  ilf  coin, 
try.   'Pht'  jul,  is  an  all-rouml  good  mir.  nnd  was  l."*!-  liv 
lO-'^i  ineht's. 

*  •    «  • 

<»oi-tloii  &  Koith.  Halifax,  mail.  ,1  li.i|i|iv  1m<  ii,  iln'if 
atlvtTtist'iiu'Ht.  No  ono  forjjots  cliildi-i'ii  dui-in^-  tlic 
Clu'istinas  iioliday  soasoii,  but  thevf  nr.  a  <X'mu\  many 
pt'oplc  who  mijrbt  overlook  the  I'lindl  ui  i-  stoi  c  as  a 
|>la(v  ill  whii'h  to  buy  siTvii-i'alilr  tciys.  (iordoii  iJc 
Keith's  atl.  obviates  lliis  |)ossibi!ity — al  any  latc  as  lar 
as  tli»>  ivatb'i's  of  Halifax  paj^crs  are  conccnicd.  \o 
iloubt  then'  wci-e  many  cbildrcn  w  Im  saw  Mia;  llicir 
|)arents  ditl  luif  overlook  tliis  na  11  U'ula  1  ad.  I  iliiiil< 
the  ad.  would  havi'  been  improved  t y  | ion  1  a  | di ii  1 1 1 \-  liad 
the  Miain  line  on  the  to|)  been  (b'xninl  lo  the  stihjcet  of 
the  atl.  ijisteail  of  the  name  of  llic  linn.  'I'lic  hitter 
should  iiave  -rone  below.  This  (bdVtd,  if  I  may  bo  per- 
mitted to  call  it  .s-o.  was  not.  howevei'.  sufticieiit  to  affect 
the  sellini:  i|ualities  of  the  ad:  it  im  rely  affooted  its 
typographieal  appiNirance.    t>ri<;iiial  4->s  by  ()  inches. 

*  *    *  * 

-Mthonfih  the  advertisement  of  tlu'  .Moiicton  Carpet 
&  Furniture  Company  did  not  go  into  details  in  regard 
to  any  particular  lines  or  name  prices,  yet  it  is  made 
iiiterestinjr  by  the  sellinor  talk  which  it  gives  on  the  sub- 
ject of  '•Christmas  Cifts  Tliat  Last."  That  is  a  good 
line  of  talk  for  any  year,  but  it  is  a' particularly  good 
one  for  the  ensuing  holiday  season,  wlien  gifts  of  sub- 
.stantial  articles  like  furnitui'e  will  be  particularly  ac- 
ceptable to  a  good  many  people.  The  original  w^as  8% 
by  T-'s  inches.  .'\  plaiiun-  border  would  have  improved 
fhe  ad.  So  woidd  have  better  type.  Imt  these  defects 
are  the  fault  of  the  printers,  and  not  the  advertisers. 

*  *    *  * 

D.  A.  Smith.  Limited.  Vancouver,  have  an  all  round 
good  ad.  "Are  you  spending  your  money  to  best  ad- 
vantage for  Christmas  gifts?"  and  "There  are  few 
things  just  as  good  as  fiarniture  for  Christmas  giving. 
This  year  we  are  well  .stocked  with  all  the  useful, 
pretty  pieces  that  are  inexpensive  and  yet  are  very 
much  admired."  are  two  decidedly  apt  sentences  with 
which  to  introduce  the  subject  of  furniture  as  Christ- 
mas gifts.  The  list  of  goods,  with  their  prices,  which 
follows,  is  also  particularly  apt.  The  original  was  BV' 
by  inches. 

*  *    *  # 

The  advertisement  of  Wright's.  Limited,  Sydney,  is 
an  artistic  and  striking  announcement.  They  might 
have  crowded  a  lot  of  other  matter  into  the  ad.,  but 
they  ■wisely  preferred  to  confine  their  announcement  to 
one  line,  and  to  surround  it  with  plenty  of  white  space 
in  order  that  its  psychological  effect  may  be  the  great- 
er. It  is  a  style  of  advertising  that  is  worth  emulating. 
The  original  was  G^  o  by  l^A  inches. 

*  *    *  # 

Although  the  Christmas  holiday  season  is  some  weeks 
away  it  is  none  too  early  to  prepare  plans  for  the  ad- 
verti.sing  campaign.  Advertising  that  is  prepared  in 
the  eleventh  hour  can  scarcely  be  as  effective  as  that 
which  is  prepared  at  high  noon. 

Another  thing  I  would  suggest  is:  Push  and  adver- 
tise Canadian-made  furniture  and  furnishings.  The 
hearts  of  the  Canadian  people  are  inclined  that  way  at 


I'l-eseiil.  .\iid  the  fuiMiiture  dealer  will  be  wise  who 
lieiids  his  elToi'ls  in  the  direction  that  will  m.eet  this 
iiielina  lion. 


ADVERTISED  FURNITURE 

III  a  iTcciit  issue  of  Printers'  Ink,  ( .\ew  York),  S. 
Karjieii  &  Bros,  explain  how  they  have  met  the  prob- 
lem of  convincing  the  larger  dealer  that  if  he  handled 
their  advertised  furniture  they  would  not,  later,  sell 
dii'e(d  and  get  for  themselves  all  the  good  of  the  popu- 
larity it  had  won  largely  by  his  efforts. 

"In  the  first  i)lace,  we  gave  the  dealer  a  fair  profit. 
Ill  the  second  place,  we  did  no  business  direct,  but 
iiinied  ;ill  orders,  no  matter  how  large  they  were  or 
how  they  came  to  us,  over  to  a  dealer. 

"Again,  we  gave  dealers  in  towns  and  small  cities  ex- 
clusive rights.  This  could  not  be  done  in  the  large 
cities. 

"Then  we  took  pains  to  show  the  dealer  that  the  ad- 
vertising we  were  doing  was  really  in  the  nature  of 
dealer  help,  that  it  advertised  furniture  as  much  as  it 
did  the  name  of  Kai'pen  and  that  he  could  profit  by  it 
by  establishing  a  connection  between  it  and  his  own 
store,  both  by  local  advertising,  by  the  distribution  of 
our  literature  and  by  proper  window  and  store  display. 

"We  showed  him  that  the  improvement  of  the  pub- 
lic taste  in  respect  to  furniture,  which  would  tend  to 
be  the  result  of  our  advertising,  meant  a  steadying  in- 
fluence and  a  larger  volume  of  sales. 

"The  average  dealer  cannot  afford  to  carry  a  heavy 
stock  of  furniture.  The  more  expensive  it  is,  the  fewer 
pieces  he  can  afford.  To  meet  this  condition,  we  made 
our  catalogue  very  comprehensive  and  elaborate,  with 
large  illustrations  in  detail,  showdng  all  features  of  the 
furnitiire.  This  served  the  double  purpose  of  permit- 
ting patrons  to  see  exactly  what  they  might  be  getting 
and  of  allowing  dealers  to  order  at  need  and  secure  in 
short  order.  It  is  not  an  advantage  to  carry  a  large 
stock  at  the  factory,  but  it  is  practically  unavoidable, 
and  the  dealer  appreciates  any  improvement  in  cata- 
logue service  and  deliveries.  We  have,  in  consequence, 
paid  more  than  ordinary  attention  to  the  development 
of  our  correspondence  department,  which  handles  this 
phase  of  the  business. 

"We  supplied  booklets  for  distribution  to  the 
dealers'  customers  or  for  the  circularization  of  his 
mailing  list.  Lastly,  we  sent  out  furniture  experts  to 
assist  local  dealers  in  closing  important  orders.  They 
went  out  with  books  and  photographs  and  such  other 
matter  as  the  local  dealer  would  hardly  carry,  and  af- 
forded the  fullest  possible  information.  This  encour- 
aged the  dealers  to  stir  up  new  business  on  their  own 
account. 

"We  travel  nine  men  through  the  United  States,  and 
find  that  the  advertising  has  made  their  task  much 
easier  than  before. 

"Through  these  means,  which  we  are  continuing  and 
seeking  to  improve,  we  have  been  fortunate  in  building 
our  business  up.  In  one  sense,  it  is  in  the  hands  of  our 
dealers.  In  another  sense  it  is  in  our  own  hands ; 
we  have  put  ourselves  in  a  position  where  we  can  take 
the  initiative  and  assist  the  dealer  to  become  an  active 
and  creative  selling  force,  to  go  after  business,  instead 
of  waiting  for  it  to  come  to  him." 


It  might  be  wise  to  exploit  a  sale  of  furniture  at 
present-day  standard  prices — prices  which  it  is  pos- 
sible to  still  make,  but  which  it  is  not  at  all  likely  it  will 
be  possible  to  make  six  months  hence. 
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How  to  Display  Mattresses 

By  R.  H.  Browne 
Ideal  Bedding  Co.,  Ltd.,  Toronto 

THIS  question  has  engaged  the  attention  of  thoiight- 
ful  men  of  the  trade  for  many  years,  and  wliile 
some  have  devised  fairly  satisfactory  methods  of 
displaying  their  beds  and  bedding,  it  is  unfortunately 
too  true  that  a  great  majority  of  dealers,  especially  in 
the  smaller  places,  don't  seem  to  have  the  slightest  con- 
ception of  how  to  show  their  beds  and  bedding  to 
advantage. 

The  writer  has  gone  into  many  stores  not  only  in 
small  towns,  but  in  some  of  the  largest  cities  in  Canada, 
and  fotmd  beautiful  displays  of  mahogany  and  Circas- 
sian walnut  bedroom  and  dining-room  furniture  ar- 
ranged on  the  main  floor,  and  in  inquiring  for  metal 
beds  and  bedding  was  directed  to  the  basement,  where 


How  bed  siiiinffs  are 
displayed  in  Eaton 
store  at  Toronto.  A 
Hiinilar  seclii>n  is  used 
to  show  mattresses. 
Where  space  ia  a  con- 
Kideratiou  tliese  can 
be  combined.  Similar 
display  rneks  were 
made  by  I  bo  Ide.il 
Bedding  Company  fdi 
,\dains,  Uiirrougliis. 
aii<l  .'sinipson.  Toi on- 
to :  Hume  Kiirniture 
(^'o.,  Haini.lon,  and 
otli<-r  dealers  in  (  an 
alia. 


these  goods  wei-e  displayed  amidst  unattractive  sur- 
roundings, poorly  lighted  and  |)Oorly  "decorated,  lii 
some  eases  whitewashed  walls,  beds  covered  with  dust 
and  dirt,  small  samples  of  si)rings  and  mattresses  luider 
beds  or  lying  on  top  of  or  under  stoves,  filthy,  dirty 
;ind  (lusty,  and  altogether  about  as  unattractive  as  they 
could  jjossibly  be.  Yet  customers  are  expected  to  select 
goods  from  sami)les  kept  in  this  unsanitary  condition, 
and  dealers  sometimes  wonder  why  they  don't  sell  more 
of  this  class  of  goods;  in  fact.  in,iiiy  furniture  <lealers 
S(?em  to  regard  metal  beds  and  bedding  as  a  sid<^  line, 
(|uite  apart  from  the  balance  of  their  stock,  and  give 
them  the  poorest  sj)ace,  either  in  some  dark  corner  or 
in  the  ba.sement,  instead  of  being  the  most  staple  artici" 
in  their  stock,  the  easiest  sold  and  handled,  and  the 
one  yielding  the  greatest  percentage  of  profit  for  I  he 
S|)ace  occupied.  In  fact,  metal  beds  and  bedding  in  a 
furniture  store  arc  as  staple  as  sugar  in  a  groeciy  store. 

(ioods  wtdl  displayed  arc  half  sold,  and  in  the  dis- 
plii.\  of  metal  beds  and  bedding  the  first  I'equisitr  is  a 
clean,  well-lighted  space.  l)i'ds  <;rouped  according  to 
design  and  si/.e.  and  kept  sci'iipuloiisly  clean  and  ffee 
(»f  dust. 

Spi'intrs  and  niattr<'sses  should  be  displayed  <)n  a 
rack,  where  full  length  samples  can  be  .>4liown  and  are 
easily  accessible  at  all  times.  I  have  seen  various  styles 
of  Inith  spring  iirid  mattress  ra(d<s.  but  the  most  coni- 
|i|elr  jiiul  perfect  lliat  ha,s  come  to  niy  noli<'c  is  one 
recently  built  and  erected  by  the  Ideal  iJcdding  Cn.. 
Ltd..  for  the  T  Latoii  ''o..  Tcu'diito.  which  is  illusi  i-ali'd 
on  this  page. 

This  rack  is  made  entirely  of  heavy  steel  tubing,  all 
the  uprights  and  frame  work  of  2  in.  stock  attached  I)y 


solid  malleable  iron  corner  eastings.  This  is  the  over- 
head trolley  style  of  rack,  the  springs  and  mattresses 
being  suspended  length^^^se  from  steel  rollers  running 
on  heavy  tracks.  This  allows  any  spring  or  mattre.ss  to 
be  pulled  ont  beyond  the  balance  of  the  s[)rings  or  mat- 
tresses, giving  an  unobstructed  view  of  each  article. 
A  customer  can  be  shown  both  the  upper  and  lower 
sides  of  a  spring.  All  sam{)les  are  swung  clear  of  the 
floor,  and  are  easily  kept  clean  and  free  from  dust. 
Samples  can  be  shown  in  an.v  width  desired — ft.  0  in., 
3  ft. 6  in.,  or  4  ft.  6  in.,  according  to  the  amount  of  space 
at  disposal. 

The  actual  floor  space  occupied  by  this  rack  is  oidy 
three  feet,  the  upper  portion  of  the  rack  being  an  over- 
hang, and  allowing  free  and  uninterrupted  passage  of 
trucks,  etc.,  underneath. 

jMany  dealers  raise  the  point  that  they  have  not  the 
space  to  devote  to  a  rack,  but  it  will  be  readil.y  seen 
that  the  argument  does  not  appl.v  in  this  case,  as  a  rack 


of  this  (iesci-i|)ti()n  will  not  occupy  one-fifth  the  space 
of  a  rug  rack,  and  w  ill  soon  i)ay  for  itself  in  iiicre.ised 
bi;siness. 


KAPOK  PRICES  GOING  UP. 

Ka|)ok  is  selling  at  an  advance  of  25  pei-  cent,  in  the 
I'nited  States,  and  those  who  de;d  in  it  .say  that  it  will 
be  higher.  ]\Littress  manufactun  rs  who  laid  in  a  sto(d< 
at  the  old  prices  are  congratulating  themselves,  and 
those  who  bought  Kapok  at  16  ce  nts  have  a  golden  op- 
portunity now  to  make  a  little  money  on  silk  'loss  mat- 
tresses. Heavy  insurance  rates  on  vail  now  on  account 
of  war  risks,  and  this  adds  materially  to  the  cost  of 
Kapok,  the  raw  matei-ial.  KapoK  conu's  from  Jav.'i.  The 
Dutch  conti-ol  Java,  ship  Kap(tk  fi-om  there  in  !heir 
own  bottoms,  and  usuall.\-  tranship  from  lloll.uid  !o  the 
rnited  States  and  Canada. 


TWO  BARGAIN  OFFERS. 

The  ldc;d  r>edding  Co.  are  making  two  spe 'i.d  olVci-s 
lo  the  trade  to  inti-oduce  their  ■'Canuck"'  link  fabric 
s|)ring.  '{'he  first  offer  is  a  bungalow  st.vie  '•jdejir' 
<'liill-less  steel  l)ed,  a  "Cainudc"  spriiig  and  a  I'ai-agon 
cotton  felt  malti-e.^s  for  +10;  the  second  offer  is  an 
"Ideal"  chill-less  steel  bed.  a  "■('aiiuck"  spring,  and  a 
|)aragoii  mattress  for  .+  1.").  The  •■Canuck"  lahric  is 
composed  of  double  twisted  wire  links  running  huigi- 
tiidinally  every  two  inches.  There  are  no  sharp  points 
to  sTiap  or  l)reak.  and  the  cross  links  are  s«'curely  lock- 
ed. Till-  fai)ric  is  attached  to  the  steel  frame  by  ."^^^  fine 
quality  oil-lemperc<|  steel   helical  springs,  wiiicli  not 
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ouly  assuro  oomt'ort  ami  ivsilii'iu'\ ,  hiil  pn'viMit  sagging 
or  stivtohing.  The  spring  is  reinforced  on  eaeh  sidf 
with  a  sti-ong  eopper  wire  edging,  and  is  guaranteed 
for  20  years.  Without  extra  charge  this  spring  may 
be  had  in  either  oxydized  or  hron/.e  tinisli,  but  oxydizcd 
finish  will  be  sent  uidess  otlu'rwise  speeitieii. 


BEDDING  AT  THE  EXHIBITIONS 

At  till'  riH-t'iii  exluhitions  at  Tt)r()nlo,  liOiuloii  and  Ot- 
tawa, The  Kisehnian  ]\Iattress  Co.  Diade  displays  of 
their  produvts,  and  both  J.  ]\[eLaugidin  and  J.  Cohen 
lookt'd  after  the  exhibits  at  these  faii-s.    The  Fischniau 


Making  the  Fisclmmn  mattress.— Autoiiiiitic  spring  making  and  filling 
machine,  so  rtnished  that  no  sharp  points  are  left  to  pierce  cotton.  In- 
vented by  M.  Fischinan. 


patent  mattress  is  a  spring  mattress  tufted  between  the 
felt  and  the  top  and  bottom  of  eaeh  spring.  This  helps 
to  make  the  action  of  the  spring  respond  readily  to  any 
pressure  placed  upon  it.  While  the  springs  are  placed 
in  rows,  eaeh  spring  is  independent  of  the  others,  and 
so  the  action  of  each  is  independent. 

The  mattress  is  made  with  either  a  high  oualitj^  of 
layer  felt  or  a  good  (|uality  of  black  curled  hair,  is 
made  under  hygienic  conditions  and  is  entirely  sani- 
tary. The  displays  brought  miich  favorable  comment 
and  many  inquiries. 


QUICK  WORK  ON  BED  ORDER. 

The  Ive.s  Modern  Bedstead  Company,  of  C'ornwall, 
received  a  rush  order  for  1,000  beds  from  the  Militia 
Department  some  time  ago,  to  be  delivered  at  Quebec 
at  a  given  time,  and  all  hands  were  set  at  work  to  fill 
the  order.  By  working  the  entire  staff  overtime,  the 
beds  were  made  and  .shipped,  and  will  be  sent  to  Eu- 
rope for  use  in  the  field  hospitals.  The  beds  are  con- 
structed entirely  of  iron  and  are  very  substantial. 


BIG  BEDDING  OUTPUT 

With  a  total  floor  space  of  105,000  square  feet,  the 
manufacturing  capacitv  of  the  Winnipeg  plant  of  the 
Alaska  Bedding  Co.  is  90,000  steel  beds,  150,000  mat- 
tresses, 90,000  .springs  and  oO.OOO  couches,  annually. 


There  should  be  room  in  the  furniture  store  for  a 
department  of  furniture  for  the  babies  and  for  the 
children. 


CHANGE  IN  IDEAL  BEDS. 

The  News-Bulletin,  published  by  The  Ideal  Bedding 
(U).,  contains  notiecvs  slating  that  their  brass  beds,  B>  No. 
1  and  B  No.  9,  have  been  changed  in  height.  The  for- 
mer now  has  a  head  58  inches  high  and  a  foot  34  inches 
iiigh;  the  latter  has  a  head  GlVa  inches  high  and  a  foot 
of  871^2  inches. 

An  error  in  their  July  price  list  makes  out  that  their 
steel  bed  No.  740  has  been  discontinued.  This  is  not  so. 
Steel  bed  No.  742  is  the  one  that  has  been  discontinued. 


TEN  DEMANDMENTS. 

By  the  Boss 

Rule  1.  Don't  lie — it  wastes  my  time  and  yours. 
I'm  sure  to  catch  you  in  the  end,  and  that's  the  wrong 
end. 

Rule  2.  Watch  your  work,  not  the  clock.  A  long 
day's  work  makes  a  long  day  short,  and  a  short  day's 
work  makes  my  face  long. 

Rule  3.  Give  me  more  than  I  expect  and  I'll  pay 
you  more  than  you  expect.  I  can  aflford  to  increase 
your  pay  if  you  increase  my  profit. 

Rule  4.  You  owe  so  much  to  yourself  that  you  can't 
afford  to  owe  anybody  else.  Keep  out  of  debt  or  keep 
out  of  my  shop. 

Rule  5.  Dishonesty  is  never  an  accident.  Good 
men,  like  good  women,  can  see  temptation  v^hen  they 
meet  it. 

Rule  6.  Mind  your  own  business,  and  in  time  you'll 
have  a  business  of  your  own  to  mind. 

Rule  7.  Don't  do  anything  which  hurts  your  self- 
respect.  The  employe  who  is  willing  to  steal  for  me 
is  capable  of  stealing  from  me. 

Rule  8.  It's  none  of  my  business  w^hat  you  do  at 
night.  But  if  dissipation  affects  what  you  do  the  next 
day,  and  you  do  half  as  much  as  I  demand,  you'll  last 
half  as  long  as  you  hoped. 

Rule  9.    Don't  tell  me  what  I'd  like  to  hear,  but 


Makiiifc  the  Fi-chtiian  mattress.  -Automatic  pocket  sewing  machine, 
which  sews  and  divides  the  pockets  ready  to  receive  the  steel  coil 
springs.    Invented  by  M.  Fiechnian. 

what  I  ought  to  hear.  I  don't  want  a  valet  to  ray 
vanity,  but  I  need  one  for  my  money. 

Rule  10.  Don 't  kick  if  T  kick — if  you  're  worth  while 
correcting  you're  worth  while  keeping.  I  don 't  waste 
time  cutting  specks  out  of  rotten  apples. 
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Collins'  Course  in  Show  Card  Writing 


Twelfth  of  a  series  of 
articles  specially  prepared 
for  this  journal. 


THE  securing  of  patterns  for  fountiiin  air  brush  de- 
sig-us  is  not  sn  difficult  as  one  would  first  imag- 
ine. A  glance  over  the  advertising  pages  of  vari- 
ous magazines  will  often  bring  to  your  notice  sugges- 
tions for  designvs  that  you  can  readily  adapt  to  card 
use.  Or  by  keeping  your  eyes  open  you  may  often  ob- 
tain ideas  from  show  bills,  street  posters  and  billboards 
that  can  he  turned  to  use  in  card  work.    Bv  usiJig  vour 


Maybe  themanwho^ehomeyou 
Invy  mo$tbuy$hi;s]\imitiire  hBie  i 


Fig.  ly.-Coiiiplcted. 

own  iiiocniiity  you  may  take  one  part  of  a  design  and 
work  it  into  sonu'  other  part  of  another  design  and 
evolve  something  new  of  your  own. 

The  sketching  of  patterns  is  (|uitc  simple.  We  have 
chosen  for  illustration  the  card  shown  in  Fig.  1!).  This 
is  a  uniform  design.  That  is  the  four  <iuarters  of  the 
design  are  all  the  saine.  To  make  the  pattern,  take  a 
piece  of  pajx'r  that  is  not  too  heavy.  Ordinary  plain 
white  news  paper  or  wrap])ing  paper  will  do.  Fold  it 
twice  as  shown  in  Fig.  A.  The  folds  shown  in  the  draw- 
ings are  exaggerated  to  show  how  they  should  go.  Of 
course,  when  you  are  working  them  they  will  lie  pei-- 
fectly  flat.  The  dotted  lines  in  Fig.  B  show  where  the 
folds  should  go.  After  folding  the  i)aper,  take  suffi- 
cient carbon  papei'  and  place  inside  so  the  carbon  side 
will  cover  the  eri<ire  surface  of  the  paper.  This  may  be 
better  uiuierstood  hy  a  glance  at  Fig.  B.  The  carbon 
surface  should  be  sufficient  to  cover  the  entire  design. 
After  in.serting  the  carl)on  paper,  lay  »he  folded  |)aper 
on  a  smooth,  flat  surface  and  trace  one-fourth  of  the  de- 
sign as  in  Fig.  A.  TUm  open  the  paper  and  you  will 
have  the  four  qnaileis  or  the  entire  design  traced  out 
complete  as  in  Fig.  B. 

Secure  a  heavy  piece  of  manilla  i)a|)er.  or.  if  you  have 
many  of  the  .sauie  desitrn  In  do.  take  a  piece  of  thin 
sheet  lead,  and  lay  the  pattern  on  il  and  trace  with 
carbon  paper.  Willi  a  sharp  knife  eul  the  design  out, 
being  eaivl'iil  io  p |-, .si •  rve  tlii-  onlsidr  mat.    Make  an- 


othei-  j)attern  of  the  inner  line  cutting  it  tlie  same  way, 
but  you  need  not  be  careful  of  the  mat  in  this  one. 

Working-  the  Design  With  the  Fountain  Air  Brush. 

It  is  a  ver\'  simple  matter  now  to  oi)erate  the  I'ountain 
air  brush  with  this  design.  Lay  the  larger  pattern  on 
the  cai'd  antl  air  brush  around  it.  It  is  always  well  to 
spray  lightly  and  go  over  it  several  Unu'S  as  the  effect 
is  much  better  than  a  larger  spray  put  on  (piickly.  Use 
whatever  color  you  desii'e  for  the  card  you  have  to  do. 
Remove  the  pattei'u  and  place  the  smaller  oi-  inside  pat- 
tern on  the  cai'd.  and  aii'  brush  around  tlie  edges  light- 
ly. This  will  give  a  bevelled  effect  to  the  desisu.  Leave 
tliis  inside  pattei'u  in  place  and  lay  the  outside  mat  on. 
This  will  permit  only  the  bevel  pai-t  oi-  edge  of  the  de- 
sign to  show.  Xext  hold  a  piece  of  sti'aight  edged  card 
at  the  various  corners  of  the  design  and  with  air  brush 
darken  as  shown  in  Fig.  1!).    It  will  be  necessai'v  in  do- 


V\g.  lil.    IIiiw  lo  iiiiikc. 

ing  this  to  a.ssunie  that  the  light  conu's  from  the  upper 
lel'l-liand  cornel".  This  will  throw  the  dai'kei"  shades  on 
the  lowei-  and  right-hand  sides.  Remove  youi-  patterns 
and  yoni'  design  is  completed. 

The  design  of  Fig.  20  is  nu)re  ditlicult  to  execute.  The 
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tracing  is  done  the  same  as  d(>seriln  (l  above  witli  the 
t'xeoi»tioii  that  there  is  only  one  fold  iiislcid  ol  two.  A 
glanee  at  Kijr  ('  will  show  how  to  hiy  it  oul.  In  tins 
dt>sign  the  three  parts,  1,  2.  o,  shouKl  be  eut  separali'ly. 
These  should  be  hooked  together  just  as  shown  in  tlie 
pattern  ami  turned  upside  down  on  I  he  eaid  to  be 
worked.  This  will  brinij  the  "hooked  "  parts  insi  ilic 
reverse  ol"  the  way  you  want  thmi.     Thi.s  is  doni'  hc- 


I'ig.  JU.    A  liule  uioic  (litlicult  examplo. 


eause  when  one  pattern  is  laid  over  or  on  top  of  the 
other  it  is  raised  a  little  from  the  card.  This  permdts 
a  little  spray  from  the  air  brush  to  go  underneath  and 
which  will  bi-ing  the  spray  to  the  right  places  under  the 
card.  After  spraying  with  the  air  brush  all  around  the 
pattern,  remove  the  patterns  and  ho'd  one  of  them  in 
place  and  spray  carefully  around  the  different  parts  to 
give  the  effect  of  overlapping  as  shown  in  the  finished 
card.  You  will  need  to  exercise  a  little  care  at  first  to 
get  this  just  right.  After  finishing  all  the  corners  spray 
all  the  edges  all  tlie  way  around  the  design  l^o  give  it 
the  rounded  effect. 

In  Fig.  21  you  have  a  different  design  from  either  of 
the  other  two.  It  is  ([uite  irregular,  which  will  not  per- 
mit it  to  be  drawn  like  the  others.  None  of  the  four 
corners  are  the  same.  Cut  the  design  from  the  sanic 
kind  of  pattern  material.  Lay  it  on  to  the  card  and  air 
bj'U.sh  the  background  with  any  dark  color  you  desire. 
The  oval  is  cut  out  of  the  pattern  and  air  brushed  on 
the  inside  edge.  The  panels  are  made  by  cutting  strips 
of  cardboard  and  laying  them  on  as  shovsna  in  the  design 
and  air  brushing  around  them.  The  top  will  need  two 
curved  pieces  eut  the  proper  size  and  shape  and  laid  on 


and  air  brushed  at  the  lower  edges.  This  is  a  very  ef- 
I'eel  i  ve  ea  rd. 

Treatment  of  Fancy  Initials. 

may  be  in  any  dark  color,  red,  blue  or  even  black, 
with  the  backgi'ound  in  pale  colors  that  will  harmonize. 

R.  Black  outline,  white  centre  and  subdued  color  in 
'he  backgi'ound. 

T.  This  is  an  old  English  design  that  may  be  done 
very  effectively  with  red  or  green  and  blue  outline. 

TJ.  Will  look  well  in  red  with  black  outline  and  pale 
l)lue  or  green  ornamentation. 

V.  In  blue,  red  or  Mack,  with  pale  blue,  pink  or  red 
l)ack.  will  be  quite  effective. 

W.  Tn  solid  black  or  red  with  a  yellow  back  ornamen- 
tation. 

X.  Black  outline,  red  or  blue  filling  and  subdued  har- 
monizing color  for  the  back. 


Fig.  -1.    S;iiniilc  of  aii  air  hi  ush  design. 


Y.  Red  or  black,  with  a  blue  and  black  scroll. 
Z.  Black  outline,  open  white  centre,  and  subdued  col- 
Q]'  ornamentation. 

Alphabets. 

The  alphabets  this  month  are  a  practical  de.^ign  suit- 
able for  one  or  two  lines  or  a  word  that  needs  to  be  ac- 
centuated on  a  card.  They  are  fancy  spurred  Roman 
upper  and  lower  case. 


abc{lef|kijkfflflopf|rs 
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Plate  44.  — Fancy  spurreil  ilomaii,  lower  case. 
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.Some  Kxxmpi.ks  oi   iiik  M\nv  C'huisimas  Hoi.idav  Gikt.s  A.mo.ng  The  Andrew  MALCOt.M  Fi'rniti'kk  Co.'s  Line. 


HOW  TO  GET  AFTER  CHRISTMAS  GIFT  TRADE 

f  ('oii/iniicc/  from  pdgc  JI.J 

u.sually  bon-o\v  tln  iii  fi-oiii  dry  goods  and  nu'ii's  fur- 
nishing stores. 

A  manufacturer  who  tai<es  an  intm-est  in  the  sub- 
ject of  window  dressing  suggests  a  divided  window  ar- 
ranged something  after  the  following  manner:  In  the 
one  part  he  would  depict  an  outside  winter  scene,  and 
in  the  other  a  well  furnished  bedroom,  den  or  sitting 
room,  emphasizing  comfort  and  illustrating  articles  of 
Furniture  wiiich  would  make  suitable  gifts. 

In  display  of  living  room  furniture  it  would  be  well 
to  occasionally  work  in  a  talking  machine  with  wax 
figures  arranged  in  comfortable  attitudes  listening  lo 
the  music.  Talking  machines  should  be  a  part  of  every 
furniture  dealer  s  stock,  and  displays  made  during  the 
Christmas  holiday  season  would  show  the  public  that 
the  furniture  stoi'c  was  the  place  in  which  to  buy  them. 

A  disjjlay  that  would  show  an  afternoon  tea  scene 
would  take  particularly  well  with  the  ladies,  and  would 
afford  the  dealer  an  excellent  opportunity  to  display 
tea  trays,  muffin  holders,  te-a  Avagons.  lea  tables,  lamps, 
screens,  etc. 

One  or  more  (lis|)lays  should  be  devoted  lo  ru)vellies 
such  as  book  racks,  book  ends,  lamps,  etc.,  and  staple 
articles  which  can  be  obtained  at  moderate  prices. 

In  window  displays  and  in  advertisements  emphasize 
as  miu;h  as  i)OSisible  Canadiaii-niadc  goods.  It  will  help 
to  make  sales. 

MALCOLM  GIFT  LINE. 

Cndcf  llic  lilli'  '•Holiday  (iil'ts,"  The  Andrew  Mai 
i-olni  Furnitui-c  Co.,  Ijld.,  Kincardine  and  Listowel, 
'•ill.,  have  jusi  |)ublishe(l  a  sph-ndidly  printed  and  il- 
lusl  rat  1  11  booklet  of  ideal  Christ  mas  gifts,  which  the  up- 
to-date  lurniturr  store  is  carrying  these  days.  Nothing 
is  mori'  acceptable  than  an  ai'ticle  of  household  furni- 
tnre.  because  of  its  lasting  value,  and  if  these  articles 
can  !)(■  placed  in  the  natiii'e  of  presentation  goods,  the 
rurniture  dealei'  should  eoinniand  a  very  large  shai'e  oi' 
the  gift  trade. 

The  ai'tieles  illusi  rated  ;iiid  described  in  the  booklet 


include  parlor  lamps,  book  racks,  smokers'  stands, 
pedestals,  console  tables,  ladies'  work  tables,  music  cab- 
inets, ladies'  desks,  cellarettes  and  nuigazine  racks — all 
of  them  in  odd  and  individual  shapes  aiul  styles,  and  all 
of  them  suitable  for  presents. 

A  novel  feature  of  this  "Holiday  Gifts"  catalogue  is 
that  a  num.ber  of  them  may  be  had  by  dealers  handling 


Collins'  I  I 111 i     ill  sliciwcMi  il  u  l  it  ink'-    ■Soiiii'  faiu  y  iiiit  iiil-. 


the  .Malcolm  line  with  the  dealei''s  own  name  and  ad- 
dress on  tlicni  loc  distribution  among  his  c\istomers  in 
his  coniniunity,  as  it'  the  catalogue  was  gotten  out  spe- 
cially by  t  he  dealer. 


44 


CANADIAN'  in'KNlTUKK  WORLD  AND  THE  UNDERTAKER  November,  1914 


GRAPHOPHONES  IN  FURNITURE  STORES 

A  uuiiibcr  ot  tuniilure  dealers  appfar  lo  lu'  li'tliii'j,'  a 
jroKloii  opportunity  [lass  by  in  the  way  tln'v  have  bfcii 
lU'irlt'ctiiig  the  line  of  •jraphophones  anil  talking  nia- 
ehiues.  Not  all  of  them,  of  eoiirse,  but  most  of  tlu'm. 
Aiul  even  in  a  number  of  cases  where  this  line,  with 
their  reeords  are  handled,  too  freqiiently  is  it  regard- 
ed as  a  sideline.  This,  no  doubt,  is  the  reason  why  the 
best  possible  has  not  been  made  with  sales  of  grapho- 
phoiu's.  So  mueh  is  this  true  that  nmsio  houses  mak- 
ing a  feature  of  this  line  are  now  aildiiig  musie  I'abi- 
nets  and  furniture  items  to  their  record  and  music  box 
tlepartments. 

One  such  dealer  remarks  that  his  -;ales  of  music  cab- 
inets this  past  year  wmild  asioiiish  many  of  liis  com- 
petitors in  the  furniture  traile.  To  those  who  buy  talk- 
ing machines  or  records  he  introduces  his  cabinet  line, 
and  in  a  number  of  instances  he  has  been  successful  in 
maTviug  sales. 

If  ever  an  opportunity  to  introduce  the  line  of 
graphophones  and  records  presented  itself  to  a  furni- 
ture dealer  it  is  now.  right  at  the  commencement  of 
the  Christmas  gift  buying  season.  That  there  Avill  be 
an  active  trade  goes  almost  without  the  saying.  These 
machines  have  been  very  popular  at  this  time  in  years 
past,  and  despite  the  pessimistic  tone  in  business  due 
to  war  talk,  there  will  be  a  great  many  of  these  ma- 
chines sold  this  season. 

For  one  thing,  the  small  cost  of  this  style  of  music 
box  appeals  to  the  majority  of  patrons  desiring  a  musi- 
cal instrument  in  the  home.  Their  newness,  too,  is  an- 
other appealing  feature,  which,  with  the  patriotism  in 
the  air.  and  the  possibility  of  obtaining  so  many  of  the 
songs  on  records  of  the  human  voice,  should  prove  a 
strong  inducement  to  buy  if  the  furniture  dealer  lets 
the  public  know  he  has  the  line,  and  makes  them  know 
the  worth  of  the  instruments. 


WAR  S  EFFECT  ON  WILLOW  AND  RATTAN. 

Next  summer's  furniture  business  may  bump  up 
against  some  problems  if  the  war  continues  for  any 
length  of  time.  Most  of  our  willow  comes  from  Ger- 
many and  France,  but  it  can  also  be  had  in  the  Madeira 
Islands  and  Portugal,  both  neutral  countries,  so  far. 

Singapore  is  one  of  the  principal  markets  for  rattan, 
and  if  a  reasonable  amount  of  peace  is  maintained  on 
the  Pacific  Ocean  it  ought  to  be  possible  for  the  manu- 
facturers of  rattan  furniture  in  this  country  to  get 
Their  supply  direct  instead  of  having  it  shipped  to  the 
European  ports  and  then  to  America.  Singapore  is 
about  half  way  round  the  world  and.  if  measured  by 
time,  a  little  shorter  across  the  Pacific  than  across  the 
Atlantic. 


ANNUAL  TORONTO  FURNITURE  EXHIBITION. 

There  is  a  movement  on  foot  to  make  the  furniture 
exhibition  at  Toronto  a  permanent  annual  institution, 
and  arransremf-nts  are  under  way  to  get  a  suitable 


building  to  proi)erly  and  adeiiuately  house  the  exhibits. 
The  second  annual  exhibition  is  proposed  to  be  held 
next  January,  and  plans  for  this  will  be  discussed  by 
the  committee  in  charge  at  an  early  date. 


BISSELL'S  MAKE  A  VACUUM  CLEANER. 

The  Bissell  (^arpet  Sweeper  Co.  announce  to  the  trade 
that  they  are  to  make  a  Bissell  Vacuum  Cleaner.  Two 
models  luive  been  perfected,  both  hand-propelled — one 
with  a  bj'ush  and  one  Avithoiit.  They  wall  be  known  re- 
spectively as  Bissell's  Vacuum  Sweeper  and  Bissell 's 
Vacuum  Cleaner.  From  their  description  it  appears 
that  their  first  offerings  will  be  as  full-fledged  machines 
of  unusual  merit,  both  mechanically  and  in  general  ap- 
pearance. Their  Christmas  announcement,  just  issued, 
is  a  handsome  specimen  of  the  printer's  art,  and  con- 
tains a  very  attractive  proposition  to  the  trade.  A  spe- 
cial advertising  feature  is  a  free  motion  window  display 
that  should  interest  merchants  from  the  viewpoint  of 
the  general  interest  it  will  create  in  their  window  space. 


EDMONTON  FIRM  BELIEVES  IN  QUOTING 
SPECIAL  PRICES. 

f  Continued  frmn  page  J4. ) 

ings  for  a  house  looked  over  the  arrangement  of  the 
entire  five  rooms,  and  found  they  appealed  to  him,  so 
he  gave  an  order  for  the  entire  five  to  be  duplicated  in 
his  own  house.  If  he  had  been  picking  out  the  goods 
one  at  a  time,  it  is  probable  that  he  would  not  have 
purchased  near  as  much. 

Extensive  Display  of  Rugs  and  Carpets 

Carpets,  linoleum,  drapery  goods  and  bedding  are 
shown  on  the  third  floor,  a  photograph  of  which  is 
reproduced  here.  It  will  be  noted  that  the  department 
is  artistically  laid  out.  Rugs  and  carpets  are  draped 
in  an  attractive  manner  in  the  foreground.  Along 
one  side  extends  shelving  for  carpets,  while  displays 
of  linoleum  extend  down  the  other,  with  the  drapery 
department  at  the  rear.  The  floor  is  large  and  well 
lighted  and  allows  of  the  advantageous  display  of 
the  various  lines. 

On  the  fourth  floor  are  shown  office  furniture,  bed- 
room and  hall  furniture. 

A  fine  catalogue  of  132  pages  is  gotten  out  by  the 
firm,  being  sent  principally  to  people  outside  the  city, 
this  being  the  method  used  of  reaching  out  for  trade. 
It  is  printed  on  heavy  coated  paper  and  contains  many 
fine  cuts,  it  being  felt  that  illustrations  assist  to  no 
little  extent  in  interesting  people  in  a  piece  of  fuimiture. 


Turner  &  Farrell,  furniture  dealers  and  undertakers 
at  Dauphin,  Man.,  have  dissolved  partnership,  and  the 
business  will  be  carried  on  by  "Wm.  C.  Turner,  who  will 
give  his  personal  attention  to  the  furniture  end.  N.  R. 
Henderson,  of  Moose  Jaw,  has  been  engaged  as  under- 
taker and  embalmer. 


Have  you  framed    117'  A  O     IJI70/^17C  French,  JelUcoe,  Beatty 

.  1  f  \m\m  W^m  I     I  Tliere  are  also  boys  from  your  locality, 

the  pictures  ot  our       YY  .TlLlX     1  ll-jlWyUkJ     see  that  their  picti  res  get  framed. 

MATTHEWS  BROS.,  Limited,  788  dundas  st.,  Toronto 
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The  Great  Western  Furniture  Co.,  Ltd..  with  a  cap- 
ital of  $50,000,  has  been  incorporated  at  Regina. 

The  Western  Wood  Works,  furniture  manufacturers, 
liave  moved  to  larger  premises  at  860  Hornby  street, 
'\'^aneouver. 

Jas.  McArthur,  furniture  dealer  at  Powassan,  Ont., 
is  going  to  handle  hardware  too.  and  has  started  a  de- 
j)artment  for  that  purpose. 

Frank  Gibson,  former  superintendent  of  the  Cana- 
dian Furniture  Manufacturers,  Ltd.,  Woodstock,  died 
last  month  at  Meredith,  N.H. 

J.  W.  Pennington  has  opened  a  new  furniture  store 
at  30  Park  Street,  Niagara  Falls,  Ont.  "Cheap  in  price, 
but  not  cheap  in  quality,"  is  his  trade  slogan. 

His  Master's  Voice,  Ltd.,  Toronto,  has  received  an 
(hitario  charter  to  deal  in  gramophones,  tallving  ma- 
chines, records,  etc.    The  provisional  directors  are  J. 

Lovell  W.  Bain  and  R.  Gowans.  The  capital  is  set 
at  $100,000. 

The  Calgary  Furniture  Store  Co.,  on  First  Street  W.. 
Calgary,  Alta.,  have  awarded  a  contract  to  McDougall 
&  Forster,  for  $3,500,  for  altering  portion  of  store  into 
offices.  It  will  be  of  mill  and  frame  construction,  witli 
electric  lighting  and  spnice  and  fir  floors. 

D.  Hamilton  has  bought  the  fni'niture  business  of  J. 
F.  Nevile,  in  Wapella,  Sask.,  and  will  continue  the  busi- 
ness in  the  same  premises.  A  large  range  of  new  goods 
has  been  added  to  the  stock,  and  picture  framing  and 
I'cpairing  will  be  made  a  special  feature  in  connection 
with  the  business. 


FURNITURE  MAN  MENTIONED  IN  DISPATCHES. 

Lieut.  John  Niquet,  at  present  at  the  front  serving 
with  the  258th  regiment  of  reservist  infantry  of  the 
French  army,  has  been  mentioned  for  braver}^  in  dis- 
patches. He  is  a  paj-tner  with  C.  J.  Forte,  in  the  Que- 
bec Furniture  Co.,  at  2f)3  St.  Paul  street,  IMontreal,  and 
for  nine  years  previous  was  with  N.  G.  Valliquet. 

When  the  call  came  for  French  reservists  to  join  tlie 
colors,  Lieut.  Niquet  responded  at  once,  sailing  for  Liv- 
erpool on  August  7.  'I'he  last  letter  received  from  Lieut. 
Xi(|uet  was  dated  August  28,  and  announced  that  lie 
was  k-aving  for  the  fi'ont  to  take  the  [)lace  of  the  eap- 
tain  of  his  company,  who  luid  been  wounded. 


PIANO  AGENCY  WANTED  IN  SOUTH  AFRICA 

Kditof  C.inadian  Kiir'nilurc  VVoi'Id.  Toronto: 

Dear  Sir,  -I  have  been  connected  with  the  pianoforte 
trade  for  the  last  five  years,  and  would  like  to  get  into 
communication  with  Canadian  manufacturers  of  pianos 
and  organs  with  a  view  to  opening  up  a  new  business. 
'I'h<'  prospects  are  good. 

OCCUPIER,  P.O.  Box  3,336.  Johannesburg, 
Transvaal.  South  Africa. 


burned  if  $500  was  not  produced.  The  police  arrested 
•Alex.  Stewart,  who  confessed,  and  was  sentenced  to 
five  years  to-day. 

NEW  ONWARD  DISPLAY  STAND 

The  Onward  Mfg.  Co..  Berlin,  Ont..  have  had  a  quan- 
tity of  very  handsome  display  stands  made  for  the  dis- 
play of  their  "Onward"  sliding  furniture  shoes.  These 
display  stands  are  equipped  with  one  sample  of  each 
size  shoe  they  manufacture,  of  which  there  are  nineteen 
sizes  in  all.  They  are  furnishing  the  stand  complete, 
free  of  charge,  with  an  order  for  $15  or  over.  To 
dealers  who  are  already  handling  their  shoes  they  will 
supply  them  with  one  of  the  display  stands  upon  re- 
ceipt of  their  application. 


"BLACK  HAND"  BURNS  FURNITURE  STORE 

.).  A.  lianfield's  wholesale  warchonsc  on  Ydiiiig 
street,  Winnipeg,  was  hurni'd  on  Octohci-  8th.  with  a 
lo.ss  of  $40,000.  He  had  been  threatened  in  IMaek  Hand 
letters  for  several  days  that  h 


WHO'S  WHO  IN  FURNITURE  WORLD. 

J.  Bernard  Hoodless, 
president  of  the  J. 
Hoodless  Furnilure  Co., 
Ltd.,  Hamilton.  Ont., 
has  been  connected 
with  the  company 
••ibout  six  years.  .Vfter 
graduating  from  the 
Ontario  Agricultural 
<'ollege,  he  held  an  im- 
noi-tant  position  in  the 
management  of  a  great 
estate  in  New  Yoi'k, 
but  resigning  that,  he 
identified  himself  with 
the  furniture  business 
established  about  sixty 
years  ago  by  his  -grand- 
father, the  late  Joseph 
Hoodless. 

About  a  year  ago, 
young  Mr.  Hoodless 
took  a  coxirse  of  in- 
struction at  the  Mili- 
taiy  College,  Kingston, 
passed  with  distiiu'tion, 
;ind  on  the  forma  lion  of 
tin-  Thirty-third  How- 
itzer Batteiy  at  Hamil- 
ton, he  was  gazetted  a 
lieutenant  in  that  coi-ps. 
On  the  breaking  out  of 
the  present  war.  when 
'ho  Imperial  (Jovern- 
ment  asked  Canada  for 
aid,  Mr.  Hoodless  ix\\. 
mediately  volunteered 
for  active  service.  He 
was  accepted,  and  after 
a  month  of  hai'd  work 
at  Valeartier  eanq).  he 
is  now  with  the  Cana- 
i.n.r  noN  ^NT  Hooi.i.Kss.  ^Y^r^J^  divisioTi  as  lieuten- 

ant of  the  right  half  di- 
visional a  III  iiiuiiil  ion  eolnnni  on  its  way  to  tbe  front  to 
a.ssisi  in  (ieleiiding  the  honor  anil  the  integrity  of  the 
Kmpii'e. 


W(!  ean  at  least  sliow  our  sympathy  with  England 
Iiv  eontimiing  to  sell  fni-niture  aft(>r  the  paltei-ns  of 
I  lie  Mnglish  mastei's  of  ile.siirn. 


('.WADIAX  KI  KXI  rrixM':  WOULD  AND  TTIK  UNDERTAKER 
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November, 


No.  54  F.    Connaught  Cloth  Covered  Cnsket 


A  New  Plant  and  a  New  Line  of 

Undertakers^  Supplies 


\Y/1TH  one  of  the  largest,  most 
modern  and  best  equipped  plants 
m  the  countr}'  we  are  prepared  to  give 
Canadian  undertakers  a  standard  of 
quality  and  service  that  cannot  be 
equalled. 


We  manufacture  the  better  grades  of 
Caskets,  Robes,  Linings,  Casket  Hard- 
ware, etc.,  our  designs  being  entirely 
new  and  origmal. 

Prompt  service  day  and  night  will  be  a 
pronounced  feature  of  our  business. 


Write  for  new  Calendar  Booklet  at  once 

Canada  Casket  Company,  Limited 


Wiarton 


Toronto  Office  : 
311  Confederation  Life  Building 


Ontario 
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Undertakers'  Department 


Problems  affecting  the  U nderta^ing  Profession  are  here  discussed  and  readers  are  invited  to  send  letters 
expressing  their  views  on  any  of  the  subjects  dealt  with    News  of  the  profession  throughout  Canada. 


Back  to  First  Principles    Part  II. 

Professor  Eckels  T^eviews  the  Underlying  Elements  of  Good  Embalming. 

IN  our  review  of  the  general  embalming  situation  and 
our  return  to  first  principles,  we  must  remember 
that  complete  saturation  of  the  tissue  is  necessary 
to  secure  preservation.  This  is  far  from  being  as 
simple  as  it  seems.  Tf  we  content  ourselves  with  in- 
serting our  arterial  tubes,  injecting  a  given  quantity 
of  fluid  and  "letting  it  go  at  that,"  we  have  no  assur- 
ance at  all  that  our  saturation  will  be  as  complete  as 
is  necessary  for  either  preservation  or  for  cosmetic 
efiPect — which,  by  the  way.  1  will  take  up  a  little  later 
on  in  tbis  article. 

In  life  the  blood  makes  a  complete  circuit  of  the 
arterial  system  in  something  less  than  a  minute.  After 
death,  however,  we  find  conditions  greatly  changed, 
especially  if  embalming  be  delayed  until  a  considerable 
time  has  elapsed  after  death.  The  arteries,  especially 
the  minor  branches,  and  the  capillaries  will  contract 
and  in  many  cases  collapse.  Putrefaction  will  set  in  and 
either  weaken  or  swell  the  walls,  until  the  actual  pas- 
sage is  very  much  smaller  and  much  less  stable  than 
even  in  the  bours  which  inunediately  preceded  death. 
Even  then  the  circulation  usually  is  extremely  tardy, 
due  to  the  enfeebled  condition  of  the  patient.  In  many 
cases  this  feebleness  of  the  circulation  was  the  second- 
ary cause  of  death.  A  hasty  injection,  therefore,  will 
suffice  otdy  to  fill  the  trunk  arteries  and  their  larger 
hraiiehes.  This  is  especially  the  case  if  a  strong,  raw 
formaldehyde  fiuid  be  used,  since  its  astringency  will 
seal  up  many  of  the  smaller  sub-branches  long  before 
the  fluid  has  had  a  chance  to  reach  the  capillaries, 
much  less  penetrate  them.  Unless  as  much  blood  as 
possible  has  been  drained  from  the  body,  both  before 
(luring  the  [)roce.ss  of  embalming,  it  is  pnjtty  cer- 
tain to  be  sealed  in  the  capillaries,  where  it  fii'st  will 
cause  putty  color  and  later  discoloration. 

Not  infrequently  I  hear  undertakers  .say  that  it  is 
absolutely  impossible  to  secure  cosmetic  effect  merely 
l)y  the  injection  of  embalming  fluid.  They  declare 
that  they  are  (|uite  satisfied  to  attain  preservation; 
that  the  cosmetic  effect  can  be  secui-ed  later  by  paints, 
powders  and  pigments  of  various  kinds.  There  never 
was  a  greater  error.  It  IS  po.ssible  to  secure  cosmetic 
effect  with  a  properly  comi)ounded  embalming  fluid, 
and  it  is  i)o.ssil)le  for  the  ca refill,  con.scient ions  and 
studious  worker  to  give  ;i  lifi  -lil^e  color  to  practically 
every  body  which  comes  to  his  hands.  It  iiuisl  be 
realized,  however,  that  this  cannot  be  done  without 
gn-at  care,  jillciition  hik]  limr.  The  nse  of  e\li'ciiielv 
weakened  fluid  for  the  earlier  stages  of  injection, 
gradually  increasing  its  potency,  is  being  recognizi'd 
to-day  as  the  one  l)(?st  metliod  of  seeurin<_'  iiol  onlv  pre- 
servation, but  cosmetic  effect. 

Use  Mild  Fluid  First. 

The  enihahner  who  iisis  about  Iwo  ounces  of  his  (irsi 
bottle  of  l{ I']  ( 'oiicen I  ra I ei I  fluid  to  a  quaiM   of  wafer, 


who  mixes  three  ounces  with  his  next  quart,  and  the 
remainder  of  the  bottle  for  the  next  half-gallon  will 
secure  I'esults  and  an  effect  which  could  not  be  at- 
tained by  making  a  half-gallon  of  fluid  or  even  a  gallon 
from  a  bottle.  The  milder  and  more  bland  fluid  will 
act  as  a  lubricant,  a  wash  and  a  pathfinder  for  the  more 
powerful  fluid.  It  will  cleanse  the  arteries,  assist  the 
flow  of  blood,  clear  out  the  capillaries  and  hy  its  chemi- 
cal action  restore  the  walls  of  these  blood  vessels  as 
nearly  as  possible  to  their  normal  state.  It  will  have 
sufficient  astringency  to  hold  them  firm,  but  not  enough 
to  contract  them  unduly.  In  the  moments  which 
elapse  while  the  embalmer  is  mixing  his  second  or  his 
third  batch  of  fluid,  the  milder  fluid  Avill  have  done  its 
work,  so  that  practically  no  intermission  of  his  injec- 
tion is  necessary.  It  is,  however,  desirable  sometimes 
to  allow  about  ten  minutes  between  injections. 

Not  long  ago  one  of  niy  students,  for  whom  1  liad  ^e- 
cured  a  position,  came  to  me  and  said  that  he  was  going 
to  (|uit.  and  asked  my  assistanee  in  locating  him  else- 
where. 

"You  were  well  treated  whei-e  you  are'.'"'  I  in([uired. 

"Splendidly,"'  he  replied. 

"Paid  a  sufficient  amount?" 

"As  much  as  T  am  Avorth." 

"Then,  why  do  you  want  to  make  a  change?" 

"Because,"  he  said,  "when  I  am  sent  out  to  em- 
balm a  case  in  some  poor  family,  I  am  allowed  to  take 
all  the  time  necessary  to  do  the  Idnd  of  work  that  you 
have  taught  me  to  do.  In  these  cases,  on  which  little 
depends,  I  spend  time  ami  take  trouble  and  produce 
bodies  of  which  I  am  proud.  When  I  am  sent  into  a 
home  of  position  and  refinement — one  where  a  good 
body  means  increased  business — then  I  am  limited  to  a 
half  hour  in  the  house.  My  emi)loyer  insists  that  this 
kind  of  people  don't  want  the  einbalmei-  arouiul.  'Get 
in,  do  the  best  you  can,  and  get  out  as  (piiekly  as  j)os- 
sible.'  This  is  his  motto.  'We  can't  afford  to  aniu>y 
that  kind  of  people,"  he  says." 

He  sincerely  had  my  sympathy.  1  know  his  emi)loyer 
to  be  one  of  the  very  be.st  embalmers  in  the  country. 
As  a  business  man  he  lias  proven  his  ability,  yet  his 
patronage  has  been,  and  nndei'  this  practice,  will  con- 
tinue to  be,  among  the  poorer  (dasses.  lb'  has  turned 
the  real  principles  of  embalming  upside  down.  He 
has  formed  tlie  idea  that  the  better  ela.ss  of  people  are 
annoyed  by  the  pi'esenee  of  the  embalmer.  He  is 
Avrong;  dead  wrong.  Everyone  in  the  whole  length  and 
breadth  of  the  laiul  wishes  the  best  wovk  tlnit  is  pos- 
silili'  foi-  I  lie  amount  charged,  and  I  ask  you.  my 
readers,  what  possible  justification  he  can  have  for 
cliarging  $!>.">. 00  or  even  .+  10. 00  f(u-  embalming  a  body, 
w  lien  the  family  realize  thai  it  was  done  too  hurriedly. 

Proper  Embalming  Takes  Time 

reifeci  em iia I iiiing  caiuiol  l)e  done  within  a  limited 
space  III'  time.  The  best  l)ody  whiidi  it  is  possible  to 
pi-odiice  cannot  ite  given  due  car-e  and  attention  in  ;i 
half  lioiir.     If  ,\(tu  can  preserve  a  Ixxly  in  thirtv  min- 
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Dominion  Casket  Co.,  Limited 


"  "  i»nd  Holid.ys     Noi.  1069-1101 


Guelph,  Ont. 


RUSH  ORDERS 
SOLICITED 


No.  184 


The  two  caskets  on  this  page  are  styles  without  which  a  Funeral  Director's  showrooms 
would  not  be  complete.  They  are  designs  brought  out  to  fill  a  long-felt  want  and 
without  forcing  the  trade  to  purchase  same  outside  of  Canada.  A  card  mailed  to  us 
will  l)ring  you  quotations  of  prices  of  these  goods  or  anything  that  you  may  require. 


No.  182 


Mas.sive  Casket,  deep  mouldings,  heavy  panels,  scroll  name  plate,  "Serpentine"  "C 
panel.    Interior  of  triple  shirred  embossed  silk. 

WRITE  FOR  PRICES 
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utes,  take  sixty,  and  the  cosmetic  results  Avill  justify 
your  time.  Take  two  hours  and  they  will  begin  to 
justify  your  price. 

The  average  undertaker  has  no  commodity  which 
he  sells  that  is  more  plentiful  than  time,  and  there  is 
no  commodity  which  he  buys  less  expensive  than  em- 
balming fluid.  Of  all  of  his  expenses  in  connection 
with  the  funeral,  his  fluid  forms  the  least  part.  The 
handles  for  the  casket  cost  more ;  even  the  simplest  lin- 
ing is  more  expensive.  The  very  varnishing  of  the 
casket  itself  or  the  manual  labor  of  putting  on  the 
cloth  cover  in  the  factory,  the  use  of  the  team  to  drive 
to  the  house,  the  time  of  the  man  who  does  the  em- 
balming— all  of  these  cost  him  more  than  the  fluid  he 
uses.  Why  then,  since  all  depends  upon  the  pftieieney, 
potency  and  quantity  of  the  fluid  used,  should  he  at- 
tempt to  economize  at  the  spigot  while  his  expense 
barrel  is  leaking,  not  onlj^  from  the  bung  hole,  but 
around  every  stave? 

During  the  summer  season,  especially  and  particu- 
larly during  tlie  humid  weather,  quantity  as  well  as 
(|uality  of  fluid  is  the  embalmer's  only  salvation.  By 
this  T  do  not  mean  large  quantities  of  strong  fluid.  But 
what  I  do  want  to  impress  upon  ray  readers  is  the  fact 
that  large  quantities  of  mild  fluid  are  far  to  be  pre- 
ferred to  small  quantities  of  strong  fluid.  T  will  carry 
this  to  the  extreme  and  say  that  I  believe  that  better 
embalming  can  be  done  and  that  preservation  can  be 
more  effectually  secured  by  making  a  gallon  or  even 
a  gallon  and  a  half  of  fluid  from  one  RE-Concentrated 
bottle,  than  by  making  a  gallon  of  fluid  from  two 
bottles. 

When  the  embalming  fluid  manufacturer  urges  that 
an  increased  (|uantity  of  fluid  be  used,  he  often  is  ac- 
cused of  having  selfish  motives.  If  this  were  true,  he 
surely  would  be  acting  under  shortsighted  motives. 
Every  manufacturer  desires  that  his  customers  have 
the  greatest  possible  satisfaction  in  the  use  of  his  pro- 
duct. This  is  the  only  way  in  which  he  can  depend 
upon  having  his  continued  patronage.  Nine-tenths  of 
all  the  cojTiplaints  that  come  not  only  to  myself  but  to 
the  other  standard  embalming  fluid  manufacturers,  are 
based  upon  either  failure  to  realize  that  the  mitral 
valves  of  the  heart,  if  open,  admit  the  fluid  to  the  lungs 
instead  of  distributing  it  througltout  the  body,  or  to 
the  fact  that  unless  a  good  circulation  be  develojied  the 
blood  cannot  be  driven  from  the  capillaries  in  certain 
types  of  cases,  or  to  the  fact  that  an  insufticient  quan- 
tity of  too  strong  a  fluid  was  used. 

One  ol'  these  three  causes  lie  at  the  bottom  of  prac- 
tically (-very  complaint — and  in  none  of  these  cases  is 
tlic  fluid  io  blame. 


Echoes  From  Canadian 

Embalmers'  Convention 

One  of  the  nnist  interesting  aiul  entertaining  ad- 
dresses (!flivci-i  d  III  the  recent  Toronto  convention  of 
the  Can:iili,iii  Kmhiilmers'  Association,  was  giM'ii  by 
Professoi-  II.  S  Kckcls.  Addressing  the  mc'iibci's.  he 
said  : 

Mr.  Prcsiflnnt,  nnd  nicmbfTH  of  l\\f  r'nnndinn  AsHnrint ion,  I  rnmo  lipro 
tn  day  to  rn.joy  thn  plciiRiirc  of  licniinK  your  IcctiiriT.  Ncnilli'.ss  to  Hny. 
iiiy  wish  wns  grnt ififtl,  nnd  I  listened  to  one  of  Ihp  moHt  inl eroHtinft  unA 
instrurlive  pxpositionr  of  the  art  of  enibalmine  tlint  I  hnvo  h^-l  the  plous- 
ure  of  henrinE  in  n  loni;  while.  iMy  apoloRy  to  you  for  tnl'ini;  ony  of 
your  valunhle  time  is  that  I  rannot  eome  hero  nnd  see  you  in  this  splendid 
meetinK  without  wishinc  you  well — each  and  every  one  of  yor.  It  npoins 
to  me  that  wo,  on  our  side  of  the  line,  are  peculiarly  close  to  you,  and 


that  we  both  are  doing  all  we  can  to  make  progress  for  our  profession, 
and  it  is  through  your  association  that  you  are  making  such  splendid 
headway. 

1  first  came  to  you  as  your  demonstrator,  it  I  recall  correctly,  ten 
years  ago,  then  again  five  years  later;  and  was  also  with  you  the  year 
before  last.  Even  you,  yourselves,  cannot  realize  the  progress  I  liave 
seen  you  make  within  that  time.  But  the  most  splendid  advance  M-hich 
}ou  have  made  was  when  you  influenced  the  Legislature  to  onaet  thi> 
new  law  which  becomes  effective  on  the  first  of  October.  It  is  a  splendid 
law  and  must  prove  of  lasting  benefit. 

Perhaps  some  of  the  embalmers  have  not  yet  fully  realized  that  this 
new  law  does  not  supersede  any  of  the  rules  and  regulations  of  the  asso- 
ciation and  make  them  any  the  less  necessary  nor  deserving  of  your  sup- 
port. It  is  through  your  association  that  you  have  obtained  rec>gnition 
of  the  profession  to  which  you  belong.  Your  association  won  for  yoii  the 
same  standing  in  the  eyes  of  your  Government  as  the  profession  of  law 
or  medicine  or  of  the  ministry.  It  is,  therefore,  only  fair  that  you  shou  d 
continue  to  support  the  association,  because  of  its  past  success  and  the 
results  which  it  has  already  achieved  are  but  indications  of  yet  greater 
things  which  they  will  accomplish  in  the  future. 

It  should  be  a  source  of  great  satisfaction  to  you  that  at  last  you  ari' 
legally  recognized  as  of  professional  standing,  but  while  you  do  recv»ive 
such  recognition  and  do  enjoy  the  rights,  privileges  and  immunitie;;  af- 
forded by  the  law,  you  should  always  have  in  mind  the  thought  that 
each  and  every  one  of  you  owes  this,  not  to  the  endeavors  of  one  indi 
vidual,  or  of  a  small  group,  but  to  the  united  efforts  of  this  .-is.sociation 
which  created  the  demand  for  this  law  and  upon  whom  it  will  devolve, 
with  your  united  support,  to  uphold,  protect  and  perfect  it.  It  is  a 
magnificent  law,  and  it  deserves  your  support.  Remember,  it  is  the  law 
which  you  are  supporting,  and  not  the  men  who  are  to  adminis'er  it. 
You  do  not  refuse  to  obey,  nor  do  you  ignore  the  ordinances  of  yotir 
city  council  because  you  are  not  in  thorough  harmony  with  the  individuals 
who  compose  that  council.  Individuals  may  change;  administrat!(ins  may 
change;  but  the  law  is  mighty  and  eternal.    It  must  be  obeyed. 

The  enibalmine  law  needs  your  support  as  much  as  you  neod  its  pro- 
tection. T,ord  Kitchener  and  his  staff  alone  could  not  fight  the  Germans 
successfully,  ])ut  through  the  courage  of  not  only  each  individual  in  the 
British  array,  and  in  the  contingents  from  beyond  the  seas,  he  has  been 
accorded  a  support  not  of  and  for  himself,  but  by  reason  of  the  fact 
that  he  represents  the  I. aw — which  is  the  Empire.  It  is  through  th^  en- 
deavors of  each  individual  connected  with  our  profession,  individually 
and  collectively,  that  the  embalming  law  will  be  made  effoctiva.  Uow, 
therefore,  can  this  be  done  better  than  through  your  association? 

On  our  own  side  of  the  line,  the  enactment  of  restrictive  laws  has 
strengthened,  instead  of  weakened,  the  association.  The  laws  were 
enacted  through  the  efforts  of  the  association  and  through  the  co  ojiera 
tion  and  support  of  the  undertakers  who  were  members  of  the  associa- 
tion. Of  what  value  is  a  license  unless  it  is  productive  of  benefit  to 
the  Commonwealth?  It  is  a  protection  to  each  one  iii  the  province,  as 
well  as  to  the  i)rofession  at  large.  Self  jircservat ion  is  the  first  law  of 
nature.  The  embalming  law  is  valuable  because  if  there  was  no  other 
good  to  be  obtained  from  it.  it  has  the  protective  features  which  would 
alone  .iustify  its  existence  on  the  statute  books.  This  protection  would 
be  suiTicient  to  i  ncourage  every  undertaker  to  be  a  memb,.>r  of  the  asse 
ciation. 

One  protection  which  has  been  highly  developed  in  some  of  our  Rtstes 
is  the  fact  that  it  is  through  the  association  that  the  examining  boards 
obtain  their  information  as  to  the  character,  good  repute  and  length  of 
apprenticeship  of  applicants  for  examination  for  license.  It  is  manifest 
ly  impossible  for  tlie  examining  boards  to  obtain  unbiased  and  tnithftil 
reports  from  each  and  every  applicant  who  comes  before  them  for  exam 
ination.  What  the  boards  do  in  many  of  our  -States  is  to  apply  to  the 
state  association  for  data  regarding  the  applicants  who  come  before 
the  examining  boards  for  examination  and  the  secretary  of  the  associa- 
tion in  turn  inquires  of  the  members  of  the  association  in  the  neighbor 
hood  from  which  the  applicant  comes  or  in  which  he  claims  to  h.ive 
worked.  It  is  therefore,  almost  impossible  for  an  applicant  to  bp  suc- 
ce.-,sf-'il  in  obt.-iiniri.c  a  license  unless  he  is  the  type  of  man  who  will  be 
a  credit  to  the  profession,  and  unless  he  first  has  served  the  apprentice 
ship  which  the  law  refiuires.  False  affidavits  by  an  applicant- -and  many 
have  been  tendered  examining  boards- — will  not  avail  when  the  board  has 
at  it^-  service  the  cream  of  the  profession,  as  exemplified  in  the  associa- 
tion, watchful  nnd  alert  to  protect  the  profession  and  their  own  inter- 
ests from  unfair  and  incompetent  competition.  This  development  will 
doubtless  come  to  your  own  association,  and  when  it  does,  will  extend 
the  usefulness  of  not  only  the  association,  but  of  the  exnminin;;  board 
itself.  But  in  order  fuU.v  to  protect  himself,  a  man  must  be  a  momber 
of  the  association. 

T  hope  that  these  considerations  alone  will  be  sufficient  to  urge  th' 
undertakers  in  this  province  to  realize  the  advantages  to  he  obtained 
throtigh  organization.  T  wish  suciess  to  each  of  you  and  to  all  of  you. 
especially  to  Mr.  Edwards  in  his  new  office  of  president  of  the  ass.-icia 
tion.  I  do  not  believe  that  this  success  can  be  more  quickly  obtained  in 
any  other  way  than  by  allying  yourselves  and  urging  that  your  exarain 
ing  board  ally  itself  with  the  .\mericRn  Confprpnce  of  Examining  Boards 
which  meets  from  year  to  year,  not  only  to  exchange  gre.-^tings.  but  to 
confer  with  each  one  and  to  exchange  ideas.  I  hope  that  your  exauiin 
ing  beard  will  see  its  way  clear  to  .ioin  this  association  and  send  at  least 
one  representative  to  the  coming  meeting  of  the  National  rnnernl  Oiree 
trrs'  Association  in  New  Orleans.  Half  of  the  programme  of  these  meet- 
ings, wliich  are  held  jointly,  is  given  over  to  the  conference  of  those 
boards.  It  is  universally  recognized  that  nothing  connected  with  the 
association  work  is  more  valuable  than  the  intori>retntion  of  the  law  nnd 
the  bringing  into  harmony  the  regulations  of  the  various  states  :ind  pro 
vinces.  We  would  hail  with  great  joy  your  representation  it  the  C  Mifor 
ence,  nnd  T  would  recommend  that  this  association  as  n  body  urg?  lha' 
your  bonrd  join.  T  am  sure  thnt  T  can  gunrnntee  that  wc  shall  nlw.iys 
crept  with  joy  nnd  consideration  any  representation  from  the  Province  of 
Ontario. 
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We  receive  The  World  regularly,  and  are 
perfectly  satisfied  with  it.  We  read  it  from 
cover  to  cover  each  edition. 

SNOW  &  CO.,  LTD., 

Halifax,  N.S.  per  John  Snow. 
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Manulacturers'  Exhibition  of  Supplies 

Th,  ieuirnl  Cn.ket  Co..  of  BridcoUurK,  Out..  Hiid  Buffalo,  N.Y.,  uind.' 
»  auplay  of  (hvir  Bo«Hlit  lu  n  itiiit,-  of  rooms  ii>  tlu>  I'riiu-o  Oooix'i-  Hotol. 
under  Ihi-  i>U|><<r«  uiuii  of  E.  A.  Oliuiidl.-r  iiiid  R.  S.  riint.  Om-  room  wiis 
eiteu  ovrr  to  »  »ho«inj:  of  r.-l>.'s  niid  ladirs'  l•l.^tumoK,  put  up  ill  palcnt- 
«I  wood  r.Mnforrpd  bo.vos.  X..t i.-raMo  in  tli|.  imn's  suits  wi.s  tlu>  fact 
Ibal  rnnny  of  (lioiii  nrc  s.-tliiic  away  froui  llio  plain  lilack  cloths  and 
adopline  tuoTv  iwat.  i|uifl  colors  as  worn  bv  luisiiioss  uwn. 

la  ratkru.  Ihi-  iViUml  Ounpany  liav,.  a  "dc  idodly  now  lliini;  in  tlieir 
rryittal  i-a»ki<l.  It  id  n  class  cylindor  blown  in  ono  piooo,  Avitli  class 
rnd*.  BirtiKtil  whon  dosed.  In  llio  l>oltoin  of  tlio  cvlindcr  is  the  bpd 
rvtt  for  the  l.ody,  wlii.-li  slides  out  to  ro.oivo  111.-  bodv.  is  th-u  returned, 
and  thr  eiidrt  doled  up.  Tlio  bod.\  is  then  wholly  encased  in  slass.  The 
.•ouipaiiy  lia«e  experimented  with  this  casket  for  twelve  vears  before 
rearhiii);  what  they  recnrded  as  a  trood  casket.  So  Rood  is  it  that  the 
BulTalo  Ueparlment  of  Health  consider  it  the  proper  thinjr  for  shipiueiil 
of  btKlies  This  crystal  casket  for  hurial  is  enclosed  in  a  lined  wooden 
ca»e.  whose  sides  .iiid  ends  may  be  folded  Hat. 

Ujbrr  cuskpts  in  walnut,  iircassian  and  innhofcanv  were  shown  in 
•olid  wood,  and  covered  with  black  and  colored  broadcloth.  .V  duven- 
porl  ratkrt,  lined  and  hand  tufted  in  royal  purple,  was  the  ceutrcpi<^ce  of 
jhr  caaket  room.  The  new  hardware  colors  are  Circassian  silver,  Yeddo 
lir>  n<e  and  statuary  bronxe. 

Hand-paiuted  door  drapes,  waterproofed,  in  all  colors,  were  novelties, 
and  •  "Gibraltar"  foldin:;  and  interlocking  pedestal  for  supportin<>- 
laakvla  looked  like  a  wantable  article. 

Eckels'  Embalming  Outfits. 

In  connection  with  the  Central  to.'s  dis|ila.\.  H.  .S.  Eckels  &  Co.,  Phila- 
delphia, made  an  exhibition  of  a  creat  many  of  their  einbalniine  outfits, 
.••upplies  and  iiccessories.  These  embrace  so  many  articles  th.it  it  is  not 
possible  even  to  enumerate  thein.  .\mons  the  new  things  shown,  liow- 
ever,  were  derniasurcical  cases,  centaining  everything  thai  could  be 
IhouKht  of  to  help  the  einbalmer  in  fixing  up  accident  cases.  Colon  tubes 
for  stomach  work  are  particularly  new.  With  them  it  is  possible  to  do 
cavity  embalming  without  using  a  trocar. 

l)1her  new  goods  were  post  mortem  outfits,  gravity  system  embalming 
outflts,  and  many  new  tools  helpful  and  useful  to  the  "embalmor.  Th^  new 
waxing  oatflts.  too.  proved  attractive  to  visitors.  A  telescoping  Uc^wer- 
stand — one  that  folds  up  into  the  minutest  space — was  the  nev  -st  thins 
in  acce«soTies.  .A  new  waterproof  shipping  envelope  for  ,it1  i .hinu'  t<. 
boxes  was  so  good  that  it  is  strange  no  person  thought  of  briiit;iiiu  oti,' 
like  it  out  before.  On  the  outside  is  space  for  the  undertaker's  advertise- 
ment, while  inside  are  inserted  the  shipping  instructions.  Mr.  Mckels  was 
present  for  a  couple  of  days,  and  Mr.  Flint  looked  after  the  display. 

Dominion  Metallic  Caskets. 

The  Dominion  Casket  Co.,  of  Guelph,  made  their  exhibition  in  a  King 
street  store.  They  showed  a  great  range  of  samiij.  s  of  both  -wood  and 
patented  steel  caskets,  made  into  a  variety  of  styles  of  cases.  Some  of 
the  wooden  cases  had  steel  linings,  others  had  copper,  with  airtight  glass 
tops.  The  caskets  ran  to  all  shapes — square,  round  and  octagon — and 
were  covered  with  an  immense  variety  of  colors  and  in  all  cloths.  Plush 
covered,  solid  mahogany,  Circassian,  and  oak  sample  caskets  drew  much 
favorable  comment. 

.Some  children's  cases  in  new  designs  and  with  the  latest  linings  Avere 
particularly  new.  But  it  is  perhaps  in  their  patented  all-steel  cackets 
that  the  Dominion  Casket  Co.  have  a  line  all  to  themselves,  and  a  popular 
selling  line.  too.    It  makes  a  splendid  shipping  case. 

In  hardware  the  Dominion  line  has  a  number  of  distinctive  features, 
and  the  same  may  be  said  of  their  robes  and  linings.  Messrs.  Drake  and 
McMurray  looked  after  the  exhibition,  and  Messrs.  Arnold  and  White- 
he.id.  of  the  head  office,  were  in  for  a  few  days. 

"The  Champion  Chemical  Co.,  of  .Springfield,  Ohio,  had  a  stand  in  the 
exhibit,  where  they  displayed  some  of  Dr.  Ferguson's  embalming  fluid. 

Semmecs  and  Evel  Caskets. 

The  Semmens  A-  Kvel  Casket  Co..  Ltd..  Hamilton,  made  a  display  of 
their  goods  in  connection  with  the  Globe  Casket  Co.,  of  T,ondon.  The 
whole  exhibit  was  sold,  some  of  the  caskets  several  times  over.  They 
had  a  new  feature  ir.  an  all-copper  (polished)  casket.  They  showed,  as 
well,  two  new  solid  mahogany  caskets;  and  one  of  these — the  King — 
was  about  the  best  in  the  whole  exhibition.  It  .had  a  cop7)er  metallic 
lining,  the  cloth  lining  being  hand  tufted,  with  the  covering  a  soft,  broad- 
cloth. 

In  hardware  they  showed  some  of  the  newest  designs  in  steel  in  many 
finishes  and  colors,  silver,  copper  and  brass  being  leaders,  and  ns  well 
there  was  shown  an  immense  range  of  drv  goods  and  seme  embalming 
outfits. 

In  connection  with  the  display  there  was  shown  .J.  .1.  Blachford's 
"Magnum"  embalming  fluid,  and  the  new  Wellman  device  for  lowering 
caskets  into  the  grave,  and  a  new  Maxwell  copper  alloy  non  corrosive 
vault.  F.  "W.  Elliott,  manager:  Jes.  McMurray,  .7.  R.  Tupper,  Walter  J. 
Singleton,  and  J.  McClaren.  representatives  of  the  company,  -were  in 
attendance. 

Globe  Casket  Co. 

The  Globe  and  National  Companies  made  a  combined  display,  although 
the  latter  made  a  more  elaborate  showing  of  their  completed  lines  at  the 
Niagara  street  factory. 

In  caskets  the  Globe's  range  of  samnles  included  seven  quarter-sawn 
oaks  and  seven  mahoganies.  In  design  they  were  plain,  but  massive. 
Several  shrines,  too.  were  set  out.  as  were  also  a  number  of  cloth-cover- 
ed caskets. 

The  hardware  line  of  the  Globe  Company  is  a  very  extensive  one.  and 
took  almost  the  whole  length  of  one  wall  to  show  off.  This  line  included 
practically  every  design  and  color  that  could  be  imagined,  and  many 
new  finishes  which  they  have  added  during  the  year. 

Metallic  Grave  Vaults. 

Included  in  the  exhibit  were  displays  of  the  St.  Thomas  grave  vault 
and  vaults  of  the  National  Vault  Co.,  of  Gallon,  Ohio.  This  latter  is 
made  from  "puinty"  metal  and  carries  a  .'SO-year  guarantee  against  the 
eflFects  of  corrosion  The  vault  is  practically  indestructible,  and  acid 
tests  show  a  ratio  of  22  to  1  compared  with  common  steel,  li  is  burglar, 
vermin  and  water  proof.  Dominion  Manufacturers,  Ltd..  Toronto,  are 
thp  Canadian  distributors. 
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St.  Thomas  Grave  Vault. 

St,  Thomas  is,  as  well,  a  metallic  vault,  burglar  jiroof  and  water- 
It  also  carries  a  guarantee.  It  is  tlie  original  (luick  closing  end 
a  special  device  enabling  this  to  be  done.  It  is  made  in  Canada 
St.  Tluinius  Metallic  Vault  Co.,  Ltd.,  St.  Thnmas,  Ont. 
Globe  and  National  Casket  Co.'s  display  was  in  charge  of  F.  W. 
Watson,  Fred  Coles  and  Messrs.  ['crrv,  liartlett,  Raymond  Mc- 
Heiidersen  and  Caulfield. 

National  Casket  Co. 

I'.esides  the  s.implps  shown  in  the  King  street  exhibition  hall  the 
NatiiMuil  Casket  Co.  made  a  full  disiilay  tluMr  caskets  in  the  Niagara 
street  factory  sliowroinns.  .\n  extensive  exhibit  was  made  of  solid 
hardwood  caskets  in  high  Krado  oak  nnd  riialio;Aany.  Samples  from  the 
entire  range  of  couch  caskets  were  as  well  displayed,  some  of  the  color- 
ings (if         cloth-covered  e;isi  s  ln'iim  vitv  rich. 

'I  lu'  liarilwar-  and  dry  noc.ds  wire  displayed  in  a  separate  section  of 
I  lie  e.vluliiiion  and  they  were  u))  to-date.  rich  and  extensive. 

The  D.  W.  Thompson  Co. 

This  company  exhibited  in  connection  with  the  National.  They,  too, 
showed  a  big  range  of  all  wood,  cloth-covered  and  couch  caskets.  The 
cop]ier  interior  shell  \vitli  heavy  plate  glass  top,  making  the  casket  cn- 
tii-.ly  aiiliK'ht    was  :i  big  f,:itnre. 

'I'lie  hardware  and  ceslnni.'  lines  were  noat  and  rich.  Mr.  Black  looked 
aftt  r  the  callers. 

Greer's  Carriage  Exhibit. 

\.  B.  Gri  IT,  Lniiddii.  Ont.,  made  a  display  of  their  funeral  cars, 
hearses,  undertaker's  wagons,  etc.,  at  the  National  factory  on  Niagara 
street.  Making  these  carriages  for  nearly  half  a  century  Mr.  Greer 
should  know  ;omi  tiling  about  their  manufacture,  and  this  was  abundant- 
ly shown  in  tliis  yrar's  showing  of  landaus,  pall-bearers'  coaches,  am- 
bulances and  buggies. 

Evel  Casket  Co. 

The  Fvel  Casket  Co.,  Hamilton,  made  an  elaborate  showing  of  all  their 
lines  at  71  King  street,  occiijiyinu'  two  floors  to  set  oiT  their  goods.  On 
the  lower  floor  were  solid  h,irdwo(Ml  caskets,  in  which  Mr.  Evel.  Sr.,  tool; 
especial  pride  showing.  The  solid  mahogany  and  solid  oak  caskets 
were  certainly  fine.  Fitted  with  copper  linings,  and  heavy  plate  glass 
tojis,  they  ai"  airtight.  The  linings,  too,  correspond  with  the  richness 
of  the  wood  and  all  the  details  of  manufacture  are  carefully  looked  after. 

On  the  second  floor  were  set  out  the  cloth-covered  caskets  in  a  great 
many  colorings  and  a  great  many  cloths. 

The  hardware  had  ,i  s"i'tion  to  itself.  Here  were  shown  samples  of  an 
almost  innumerable  line  of  design  and  some  4.5  diflferent  finishes.  The 
costumes  had  a  room  '  >  themselves.  Women's  robes,  which  have  been 
increasing  in  range  iim'  design  for  several  years,  now  have  company  h; 
that  men's  suits  :\v  tliis  year  being  made  up  in  fashionable  cloihs  of 
(luiet  designs  in  tweed's,  i-lieviets  and  diagonals.  Besides  Mr.  TSvel,  Sr.. 
there  were  present  to  look  after  visitors,  W.  6.  and  H.  B.  Evel  and  W. 
Braithwaite. 


The  T^oitiinion  ^^au.solellm  Co.,  Ltd.,  has,  by  Ontario 
charter,  increased  its  capital  from  .$40,000  to  $1,000,000. 
and  changed  its  head  ofifice  from  Brantford  to  Toronto. 

The  Washington  Burial  Co.,  Ltd.,  Toronto,  has  been 
incorporated  with  a  capital  of  $40,000.  Jas.  Robt. 
F'hniry,  B.  R.  Rapier,  Lottie  L.  Washington,  Geo.  T. 
Walsh  and  Jennie  C.  Derrett  are  interested. 

On  evei-y  side  there  is  a  call  on  British  undertakers 
to  suiTender  their  horses  to  the  army.  Leading  under- 
takers everywhere  are  under  contract  to  do  so.  The 
demand,  however,  came  with  terrible  .suddenness,  and 
has  terribly  upset  manv  a  business  throughout  England. 
So  great  has  been,  and  still  is,  the  demand  for  horses, 
that  there  have  been  .'^oine  strange  funerals.  A  day  or 
two  ago  a  coster's  barrow  took  the  place  of  honor. 


THANKS  FROM  PAST  PRESIDENT 

Catiadiian  Fiifiiitiire  World  auil  Thf  T'^ndertiiker: 

T  would  ask  you  to  kindly  allow  me  space  in  youi- 
valuable  journal  to  thank  the  Canadian  lOiniialiuers " 
Assor'iatiou  for  the  beautiful  eabine-t  of  silver  pre- 
sented to  me  at  convention. 

It  i.s  needless  for  me  to  say  how  highly  myself  and 
family  appreciate  t'his  sjilendid  >;'f+-  Tt  is  hiohly 
^'ratifying  to  know  that  Ilio  work  done  and  efforts 
pu,t  forth  by  the  exe("iiti\'('  dnrino-  our  term  of  office 
was  approved  of  and  ackiiowlpdiie-d  in  such  a  s])lendid 
manner.' 

It  was  a  great  disajijioiiitinent  to  nie,  not  being  aiile 
to  attend  convention  on  account  of  illness.  I  assure 
you  the  progress  and  welfare  of  the  association  will 
always  be  one  of  my  chief  interests. 

Yours  sincerely, 

J.  Ct.  hen  by, 

Past  President  Cl^.-V 
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First 

Quality 


Dominion  Manufacturers 

—  Limited  — 


Prompt 
Service 


Unequalled  Facilities 
for  Quick  and  Efficient  Delivery 


V/OU,  Mr.  Funeral  Director,  realize  the  advantage 
of  having  the  goods  you  "  rush  order  "  arrive 
as  expected. 

Our  location — near  the  Union  Depot,  Toronto,  the 
hub  of  Canadian  Railways;  our  large  well-equipped 
plant ;  our  staff  of  experienced  men  who  specialize 
in  packing  and  shipping,  and  the  well  known  high 

quahty  and  thorough  construction   

of  our  lines  are  features  that  are  in- 
valuable to  the  particular  undertaker. 


Complete  line 
of 

Undertakers' 
Supplies 


Attentive   Service  Day  and  Night 


Telephones 

Adelaide  454 
Adelaide  455 
North  -  5085 


No.  640 


The  National  Casket  Company,  Limited 

93-109  Niagara  Street  Toronto,  Ontario 
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Quluty      Dominion  Manufacturers  Service 

^^===^======  Limited  ======= 


We  Excel  in  the  Manufacture  of  Fine  Solid 
Oak  and  Mahogany  Caskets  and 
Casket  Hardware 


THE  tasteful,  dignified  designing  and 
rich  finish  of  our  Casl^ets  and  Casket 
Hardware   merit   your  consideration. 
All  styles  carried  in  large  quantities. 


Let  us  have  \)our  orders  for  first  train  delivery.  You'll 
appreciate  this  perfect  feature  of  our  business 


TelmphoneM 

Factory  -  1 69 
Mr  Watson,  1654 
Shipper    -  1020 


THE  GLOBE  CASKET  COMPANY 

LONDON  ONTARIO 
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First 
Quality 


Dominion  Manufacturers  LrvTe 


Limited 


No.  -.m 


SUPERIOR  QUALITY 

in  the  better  grades  of  Caskets,  Coffins  and  Funeral 
Furnishings.  Fine  Covered  Caskets,  Piano  Pohshed 
Oak  and  Mahogany  Caskets. 

Investigate  our  Ebonet  Finished  Hardware. 

Experienced  salesmen  in  our  factory  and  offices  night 
and  day  capable  of  taking  and  executing  all  orders 
promptly. 

''We  Never  Miss  a  Train'' 

The  Semmens  &  Evel  Casket  Co.,  Limited 


Hamilton 


Telrpliones  :  517.  3316.  Nights  unci 
Sunday!.    317.    3319.    ami  3333 


Winnipeg 

470  Rosi  Avenue 
Chai.  Crotiland.  Managrt 
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Dominion  Manufacturers  Servii 

—    Limited  ==========^= 


High  Grade 
Undertakers'  Supplies 

Get  in  touch  \v  ith  the 
D.W.T.  Line  for  reliable 
goods  and  efficient  service. 

The  newest  in  everything 
for  the  undertaker. 


Telephones  : 

ADELAIDE  454 
end  NORTH  5085 


The 

D.  W.  Thompson  Co. 

Limited 
93-109  Niagara  St.,  Toronto 

Unequalled  Service  to 
Eastern  Undertakers 


The  location  of  our  plant 
ensures  the  most  satisfac- 
tory service  to  the  Eastern 
Undertaker. 

We  manufacture  all  kinds 
of  Undertakers'  Supplies. 

Satisfaction  guaranteed. 


GIRARD  &  GODIN 

Three  Rivers,  Que. 


Caskets,  Robes  and 
Linings 

The  best  for  every  pur- 
pose. Our  excellent 
shipping  facilities  enable 
us  to  deliver  promptly. 


Write  or  phone 
us   next  time. 

James  S.  Elliott  &  Son 

Prescott  Ontario 


Complete  Line  of 
Caskets,  Hardware 

ETC.,  ETC. 

The  best  quality  possible  for 
the  money.    All  styles  and 
finishes. 


We  Fill  Orders 
"Right"  Always 


We  solicit  your  orders  by 
letter,  telegram,  or 
telephone 

CHRISTIE  BROS.  &  CO. 

Amherst,  N.S. 
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PKOK.  HOKAl  k  iloi.i. 
Chicago. 


Blood  Drainage 

Lecture  delivered  at  Canadian  Embalmers '  Convention 
at  Toronto,  by  Prof.  H.  Moll,  Chicago. 

It  affords  me  an  unusual  amount  of  pleasure  to  be  with  you.     I  feel 
liighly  honored,  in  fact,  because  I  consider  this  a  very  auspicious  time 
lor  the  cmbaliiicrs  of  Canada,  at  any  rate,  for  the  embalmers  of  the  Pro- 
vince of  Ontario.    Your  civil  authorities,  the  Government  of  the  Province 
have  seen  fit  to  recognize  you.  or  at  least 
to  open  the  portals  of  a  profession,  to  you. 
Heretofore  you  have  scarcely  liecn  profes- 
sional men,  at  least,  you  have  not  had  the 
opportunity  to  call  yourselves  orofessi.'nal 
men.  because  the  civil  authorities  failed  to 
recognize  you.   but  when  the  civil  authori- 
ties  place   their   stamp   on    y.'ur  work 
legal,    when   they   recognize   it,    then  they 
oi)en  the  gates  of  professionalism. 

Now  then,  it  is  up  to  you,  as  we  say  in 
the  States  (and  I  trust  you  will  pardon  the 
e.xpression)  to  create  that  profession.  Your 
Government  has  not  created  the  profession, 
but  they  have  given  their  consent  to  recog- 
nize you  as  professional  men.  Becoming 
professional  men  rests  with  yon.  You  all 
know  th-it  this  is  a  serious  profession,  at 
any  rate,  we  should  regard  it  as  such.  The 
duties  of  the  embalmer  or  the  undertaker 
come  directly  to  the  home,  and  you  per- 
form one  of  the  most  sacred  functions  that 
anyone  in  life  is  called  on — to  care  for 
those  who  are  near  and  dear  to  someone. 
That  increases  your  responsibilities  greatly. 
In  the  professions  of  law  and  medicine  men  and  women  rank  high.  Vou 
have  the  same  opportunities,  the  same  privileges  to  make  your  profession 
rank  at  least  ne.\t  to  the  physician,  and  I  am  more  than  pleased  that 
your  Government  has  seen  fit  to  place  the  stamp  of  professior.alisni  on 
your  work. 

In  the  States  we  have  for  a  number  oi  years  licensed  our  people,  in 
fact  it  is  com.pulsorv  before  a  man  is  allowed  to  touch  a  i)ody  as  an  em- 
balmer that  he  procure  a  certain  standard  of  education  and  show  tho 
ability  to  carry  out  his  work.  True,  we  have  many  men  who  are  still 
inferior  they  do  not  all  rank  in  the  first  class,  but  we  have  some  very 
able  anil  brilliant  men.  and  in  all  professions,  in  all  lines  of  work,  some 
men  reach  the  top  of  the  ladder  and  some  remain  at  the  fool. 

It  is  your  own  personal  elTort  that  counts.  The  Government  of  this 
province  will  not  make  you  professional  men.  It  rests  with  you  to 
gain  tlie  esteem,  the  respect  of  your  clients,  of  the  jieople  whom  you 
serve,  and  in  that  way  we  become  jjrofessional  men.  We  make  ourselves 
iust  what  we  are.  Occasionally  someone  to  the  detriment  of  others,  or  in 
some  unaccountable  way,  will  rise  for  the  hour,  but  the  tr.ie.  honest 
scientific  requirements  are  due  to  yourselves — to  be  observant,  lo  do 
your  work  conscientiously,  thoroughly,  always  to  bring  those  things  home 
to  yourselves,  and  the  golden  rule  is  an  excellent  one  to  work  by  in  this 
line,  "Uo  unto  others  as  you  would  have  them  do  unto  yon."  When 
you  arc  called  into  the  home,  treat  the  remains  of  the  one  who  is  dear 
to  the  whole  tamilv  just  as  you  would  expect  a  professional  man  lo  come 
into  vour  home  and  care  for  them,  W"rc  they  your  own.  It  is  the  only 
way  to  gain  the  esteem  of  the  peojile  whom  you  serve. 

Still  a  Student. 

1  come  to  you,  not  with  the  idea  that  I  know  it  all.  T  am  still  a 
student,  and  study  every  day.  I  expect  to  be  a  student  as  long  I  am 
in  this  work,  and  I  have  yet  a  lot  to  learn.  Now,  to  get  the  best  cmt  of 
anything  is  to  consult  with  one  another.  If  you  have  an  idea  that 
clashes  with  mine,  tell  it.  Don't  hesitate  to  antagonize  mo.  T  like  an 
argument,  in  fact,  I  love  it,  and  I  may  not  always  hav-  the  correct  idea. 
I  still  have  a  lot  to  learn,  and  by  exchanging  ideas,  we  get  new  ones;  we 
create  new  ones.  .\  little  friction  in  an  argument  will  sometimes  bring 
out  a  point  that  is  intensely  valuable,  and  which  redounds  to  the  benefit 
of  all,  so  that  in  our  work  this  week  1  want  you  to  feel  that  you  have  the 
privilege  of  asking  ([Uestions,  to  make  suggestions;  in  fact,  the  clos(  r  we 
get  together  the  more  benefit  we  will  derive  from  this  meeting. 

Friction  of  ideas  creates  new  thoughts,  and  in  that  way  we  Uarn.  We 
also  learn  by  our  mistakes.  They  are  the  greatest  educators,  and  do  us 
the  most  good.  The  ])liiloKoi)her  tells  us  that  a  man  who  makes  u  mis 
take  is  a  wise  man.  liut  the  man  who  makes  the  same  inisl  ike  twice  is 
a  fool.  The  merest  accident  has  sometimes  caused  the  greatest  inven- 
tion, has  brought  out  the  greatest  ideas.  Gentlemen,  the  way  to  accom- 
plish  this  in  my  estiniaticn  is  for  you  lo  becinne  anatomists.  Wo  need  to 
study  anatomy.  The  knowledge  of  anatomy  is  the  foundation  of  our 
work  for  success.  The  man  who  does  not  know  analomy  never  becomes  a 
successfii!  embalmer  in  my  estimation.  The  idea  of  just  knowing  the  lo 
cation  of  an  artery,  how  to  raise  it  and  to  force  the  disinfect  ant  material 
into  that  artery  and  await  results  is  not  scii'iitilic  work.  If  you  do  not 
realize  where  that  material  goes,  you  will  iK'ver  become  a  proficient  em- 
balmer. 

Do  you  HUpposi"  that  an  engineer  could  build  a  bridge  without  knowini; 
iiiatheinaticH?  I  doubt  it.  It  always  has  been  a  puzzle  to  mo  how  .'i 
man  could  succeKsfully  I'lnbalm  a  body  withoul  knowing  annLiiny.  I 
know  you  will  take  me  to  task  for  making  this  statement,  becjiuse  soni" 
men  who  really  do  not  know  anything  about  this  subject  have  n  reason 
able  amount  of  success  in  their  work,  but  what  we  must  accomplish  i< 
not  to  do  work  in  a  hil  and  miss  sort  of  way,  hut  to  go  to  a  body.  stud> 
it  like  a  physician  does.  When  he  is  called  lo  your  hedside  he  feels 
your  |>ulMe,  lakes  your  temperature,  asks  you  questions  until  he  arrive' 
al  a  concluHi<rn,  iiiid  then  he  prescribes  for  you.  The  treatniful  of  llio 
disease  is  not  difficult  when  he  suceeeds  in  making  nil  exact  (liagnosis 
Now,  that  is  your  point  When  you  are  called  ti>  the  hioii".  and  you 
have  had  your  interview  with  the  family,  you  view  the  bociv  tiid  yon 
notice  the  conditions.  It  may  be  a  bad  ilropsical  rase:  it  ouiy  be  a  ly 
jihoid  fever  eaHO;  it  may  b.'  pneumonia;  il  ma.\  be  meningitis,  or  some 
contagioiiH  disease.  You  enn't  treat  all  bodleH  alike,  and  be  succeMsful 
You  may  luiv  ■  to  study  conditions. 

DiflCeront  Cnsei,  DifToront  Treatment. 

If  it  is  a  typlioid  case  you  will  realize  Hint  the  seat  of  the  Iroiible  is  in 
the  abdomen,  that  the  lissue  lliol  is  diseased  Is  filled  with  cnngentod  hlood. 
Then  you  will  also  realize  that  when  that  condition  exists,  you  will  be 


uuable  to  distribute  the  embalming  fluid  or  the  disinfectant  material  into 
those  vessels  that  contain  blood  that  does  not  circulate,  and  would  have 
to,  by  cavity  injection,  distribute  fluid  into  the  portion  of  the  body  that 
requires  the  greatest  amount  of  care.  If  you  fail  to  realize  that,  you  will 
not  be  properly  disinfecting  the  body,  and  the  consequence  will"  be  the 
formation  of  gas,  a  condition  that  is  totally  unsatisfactory  on  the  day  of 
the  funeral.  You  may,  of  course,  have  some  plausible  excuse,  and  the 
family  may  be  satisfied,  but  you  cannot  tell  that  to  your  neighbor  who  is 
engaged  in  the  same  kind  of  work  that  you  are. 

But  if  you  know  the  conditions,  study  them  and  carrv  out  vour  disin- 
fecting work  carefully,  there  is  no  reason  why  you  should  laii.  1  grant 
you.  however,  that  there  are  some  conditions  in  our  work  that  we  have 
not  solved.  The  time  will  come  when  we  will  solve  them.  There  are 
some  conditions  in  the  dead  human  body  that  are  baffling  even  to  the 
expert,  but  we  are  making  progress,  and  by  close  study,  and  especially 
the  exact  study  of  anatomy,  we  are  enabled  to  conquer  manv  conditions 
that  have  heretofore  ballied  all  attempts  at  solution.  The  knowledge  of 
the  location  of  the  organs  of  the  body  is  extremely  imporia'it  and  the 
comprehensive  study  of  anatomy  necessary  to  make  you  successful 
einbalmers.  That  gives  you  a  general  idea  of  what  we  are  going  to  do 
this  week.  I  shall  try  to  cover  the  entire  subject  with  your  aid  and 
tell  you  all  I  can,  which  probably  is  not  very  much,  biit  I  will  let 
you  be  the  judge  when  I  finish. 

T  want  you  to  be  entirely  free,  we  will  throw  away  all  formality.  I 
try  to  be  dignified,  but  not  any  more  so  than  is  necessary  to  lurther 
our  interests,  and  you  have  the  privilege  of  asking  (luestions,  of  mak- 
ing suggestions,  open  up  an  argument;  in  fact  this  will  not  be  entirely 
a  demonstration,  but  it  will  be  a  consultation — that  is  the  w-ay  I  desire 
it.  In  conclusion,  1  will  just  say  that  I  want  to  again  thank  you  for 
giving  me  the  privilege  of  appearing  before  you.  I  had  the  pleasure 
three  years  ago  of  delivering  a  course  of  lectures  to  the  Manitoba  .Vsso- 
ciation  at  Winnipeg,  and  had. a  most  delightful  and  charming  time.  I 
don't  want  to  flatter  you.  but  I  think  highly  of  the  Canadian  people; 
they  are  universally  pleasant  and  agreeable, '  and  1  have  a  very  warm 
spot  in  my  heart  for  you  as  neighbors.  There  is.  after  all,  just  an  imag- 
inary line  that  separates  us,  and  we  are  largely  of  the  sani-j  stock, 
originate  from  the  same  people,  and  for  that  particular  reason  I  was 
anxious  to  come  here,  to  meet  the  people  of  Eastern  Canaila,  and  1 
exiiect  to  have  a  most  jileasant  time  with  you. 

Lecture  on  Blood  Drainage 

Blood  drainage  is  the  first  subject,  and  that  interests  everybody  as 
a  rule.  There  are,  however,  a  few  men  who  say  it  is  totally  unnecessary 
to  drain  blood  from  the  dead  hum^n  body,  but  up  to  the  present  time 
I  have  seen  no  reason  to  change  my  opinion  and  I  still  drain  blood. 
When  you  study  blood  chemically  and  scientifically  you  find  it  is  a 
verj  peculiar  compound.  It  is  a  loosely  associated  mixture  of  lour 
diflerent  ingredients.  It  contains  red  corpuscles,  white  coriniscles, 
blood  liquor  and  salts.  Blood  always  reminds  me  of  a  combination  like 
this:  If  you  take  a  pound  of  white  lead,  a  pint  of  linseed  oil.  a  pint 
of  turpentine,  some  lampblack,  and  mix  all  together,  you  have  black  iiaiiit. 
That  is  how  blood  is  mixed  in  the  human  body,  just  loosely  a  general 
mixture.  The  red  corpuscles  originate  in  the  red  marrov  of  the  flat 
bones.  They  are  formed  in  the  cavities  of  the  bones  and  then  carried 
to  the  liver,  which  gives  them  their  red  color,  and  then  they  go  on  in 
their  mission  as  oxygen  carriers. 

The  air  you  breathe  is  carried  into  the  lungs  and  there  is  absorbed 
in  the  red  corpuscles.  The  combination  of  iron  and  albumin  absorbs 
the  oxygen  and  then  c.irries  it  to  the  tissues  of  the  body,  and  there 
performs  the  function  of  burning  that  tissue.  The  oxygen  burns  the 
tissue  and  keeps  you  warm.  The  red  coloring  of  the  blood  has  the 
power  of  absorbing  oxygen  freely  and  also  of  releasing  it  freely.  It 
also  has  the  iiower  of  absorbing  waste  matter  and  of  releasing  it.  This 
go,es  on  continually — it  absorbs  oxygen  and  expels  carbon. 

The  other  ingredient  is  the  white  corpuscle.  The  word  corpuscle 
means  a  small  body.  They  are.  of  course,  too  small  to  be  seen  by  the 
naked  eye.  and  it  is  necessary  to  magnify  them  200  and  300  times  and 
sometimes  as  many  as  times  to  see  them.     These  oriiiinaie  in  the 

siileen.  The  function  of  the  spleen  for  a  long  time  was  in  disjiute,  hut 
it  has  been  agreed  that  the  spleen  gives  forth  the  white  corpuscles. 
The  spleen  is  a  ductless  gland — it  has  no  channel — and  the  white  cor- 
iniscles i;o  directly  into  the  blood  stream,  where  they  perform  their 
function. 

The  red  corpuscles  flow  with  the  blood  always.  The  white  corpuscles 
can  travel  against  the  blood  stream  or  in  any  dir-ction  that  they  please, 
and  their  function  is  to  follow  and  destroy  the  germs  of  disease  or  any 
foreign  matter  that  is  carried  into  the  blood.  The  blood  stream  carries 
what  is  needed  for  the  purpose  of  nourishing  the  body,  and  the  white 
coriniscles  tierforiii  the  function  of  protecting  the  boily  against  disease. 
If  it  was  not  thus  we  would  be  laten  up  by  germs,  but  the  white  cor- 
piiscli's  act  as  the  police  system  of  the  huniao  body  and  succeid  in 
arresting  these  germs. 

The  third  is  the  blood  liquor;  it  has  a  very  important  function  in 
the  blood.  The  coiiiuscles  float  ill  this  li(|uiil  stream-  just  the  same 
as  if  you  wanted  to  transport  logs,  you  would  perhaps  throw  them  into 
the  river  or  stream,  which  would  carry  them  along  without  any  more 
efTorl.  and  the  blood  liquor  is  the  corpuscle-carrying  medium.  ft  is 
composed  of  a  substance  wliicli  is  calleil  lymph.  The  blooii  liipior  also 
contains  the  nulrinieni  from  the  blood  after  it  is  properly  digested  and 
absorbed,  conveying  it  into  the  blood  stream  through  the  thoracic  duct 
Into  the  left  Subclavian  vein  and  then  into  the  ]iuliiionary  cireiilat ion. 
\fter  it  enters  the  pulmonary  circulation  it  is  delivered  by  the  aorta 
and  its  branches  to  all  parts  of  the  body.  II  is  neeessarv  after  the 
process  of  burning  is  carried  out  in  the  body  for  the  waste  to  be  carried 
c  fT,  and  this  consists  of  carbon  dioxide  and  wiil''r.  the  bio  id  becoming 
a  ilark  blue  color.  That  is  the  fiiiiclioii  of  the  blood  liquor— the  Work 
it  perforins  is  nutrition.  This  process  of  waste  and  reiuiir,  as  cirrlod 
out  by  the  blond,  gees  on  forever.  The  temiierature  of  the  body  must 
be  maintained  at  a  certain  |ioiiit  in  order  that  the  urgnns  may  curry  out 
Ihi'ir  fiinitions. 

Salts  In  the  Blood 

The  fourth  constituent  of  the  blood  is  salts.  The  blood  Ibmor.  us 
you  know,  coiitaiiiH  00  per  cent,  water.  The  salts  perform  Ihi-  runetlon 
of  keepiiiit  some  of  Ibe  siilislnnces  in  Hohilioii.  The  living  lubstKiirc 
in  the  iiiiinan  bod)  is  albiiinin  or  proloplnsm.  It  is  almost  identical 
with  the  while  of  iiii  egg.  and  is  Ibe  principle  that  mnintniiiM  life.  This 
must  be  coiislniifly  renewed  ami  kejil  in  solution.  The  most  abiiiidnnl 
of  these  Hiills  is  common  tiilile  salt.  We  all  eat  inpro  or  lesi  sail  and 
require  il  lo  keep  the  dilTereiit  ingredienlH  that  onlor  tho  tlood  in 
a  coiidilioii  lo  be  absorbable. 

(To  be  eonllnued.) 
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Get  it  at  the  Western 


A  Safe,  Profitable  Place  to  Buy 


All  Kinds  of  Undertakers' 

Supplies 

Open  Night  and  Day 


Our  Catalogue  is  with  you,  if 
not,  a  Post  Card  will  bring  it. 


Give  us  a  trial  express  order.        Phone  Garry  4657, 


The  Western  Casket  Co., 

Limited 

^X^innipeg         Cor.  Emily  St.,  &  Bannatyne  Ave.  ManitoBa 
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Third  Annual 

Convention 
B.  C.  Funeral 
Directors 

Delegates  at  Closing  Banquet. 


The  third  annual  convention  of  the  British  Columbia 
Funeral  Dii'ector.s"  and  Einhalmers"  Assoeiation  met 
in  Vancouver  on  Sej)!.  10,  11  and  12.  and  was  fairly 
Avell  attended.  Practically  nothing  but  the  ordinary 
routine  busine.s.s  Avas  transacted. 

Prof.  W.  P.  Hohen.schuh.  of  Iowa  Citv,  Towa,  was  the 
lecturer  and  demonstrator,  and  his  lectures  and  demon- 
stration.s  were  hig-hly  appreciated  by  all  in  attendance. 

The  offi  cers  elected  for  the  follovAdngf  vear  wore:  J.  A. 
Green.  Vancouver,  j)r-esident  :  .1.  C.  GrilHes,  Huntingdon. 
1st  vice-president:  f.  rji-hinaii.  Ashci'oft,  2nd  vice-presi- 
di'iit:  G.  M.  Williamson,  "^'ancouver,  secretary-treas- 
urer, i-e-eleeted;  J.  II.  Jones.  .Mission,  sergeant-at-arms ; 
and  0.  McPherson.  Armstrong;  D.  J.  Jenkins,  Nanainio, 
and  T.  Edwards.  Vancouvei-.  an  executive  committee 
along  with  the  i-egular  officers. 

The  place  of  meeting  of  the  next  annual  convention 
was  left  in  the  hands  of  the  executive  committee.  On 
Friday  evening,  Sept.  11.  a  l)an(|uct  was  tendered  to 
the  visiting  membei-s  by  flie  funeral  directors  of  Van- 
couver in  the  baii'iuct  room  of  tln'  Dunsmuir  Hotel. 

On  Monday.  Tuesday  and  Wednesday,  of  the  same 
\\  ecl<.  a  seliool  of  inist i-uct ion  was  held  und^r  the  direc- 
tion of  Prof.  H^hensclndi.  open  to  members  oi'  the 
association  only.  Ten  members  took  advantage  of  this 
school,  and  they  all  pronounced  it  one  of  the  best 
features  of  the  convention. 


The  Maritime  Convention 

Thr  twclftb  annual  convention  oi'  tli-  Maritiuie  Fun- 
eral Directors'  Association  opened  at  Moncton.  .V.P..  on 
the  afternoon  of  Tuesday.  August  llth.  President  F. 
W.  Wallace,  of  Sussex.  N.B.,  called  the-  meeting  to  or- 
der, and  Rev.  Edward  Sewage,  of  St.  P.ernard's  church, 
offered  invocation.  A  cordial  address  of  Avelcome  was 
delivered  by  Mayoi-  W.  K.  Gri.ss.  and  Joseph  Spencer, 
of  Halifax.  N.S..  responded. 

Professor  Ijena  R.  Simm()ns,  of  Syracuse 
introduced  by  President  Wallace,  and  niadr 
that  contained  niucb  iiif'ormalion  of  pi'ime 

he|-  liejil'eCS. 

Tlie  minutes  of  the  lust  convention  were  read,  and 
adopted  after  slight  correetio'i  The  secrelarv-t  reasiir- 
er's  re|)ort  was  also  read  arid  adopted.  The  ref)orf 
showed  *27r).r)n  receipts  ami  .4!24;M.'^  dishnrsements.  sriv- 
ing  a  credit  balance  of  $.'?2.41. 

President  Wallace,  in  his  annual  address,  pjijd  fitting 
tribute  to  the  uiemory  of  the  late  Abraham  A,  Tuttle. 
of  Moncton.  and  llie  late  A.  J.  Beaton,  of  Sidrmy.  He 
nutliiM'd  the  work  nnnn  which  he  had  been  oecupieil 
during  liis  lei  ni  of  office.  ;ind  explained  how  difficult  it 


X.Y..  was 
an  address 
interest  to 


liad  been  to  arrange  tor  a  cunvcnlion  owing  to  the  war 
situation. 

"I  wish  to  make  a  few  recomraetidations  to  the  pro- 
fession at  large  in  Canada,"  he  said,  concluding  his  ad- 
dress. "Unite  in  having  a  national  association  for  Can- 
ada. Unite  on  one  independent  funeral  directors'  .iour- 
nal  for  Canada.  Select  with  great  care  your  presidents 
and  secretaries.  If  they  are  not  progressive  your  Avork 
will  lag.  If  assoeiation  work  goes  back,  the  profession 
Avill  not  progress.  Let  every  man  who  accepts  office 
bear  in  mind  he  has  a  great  responsibility  to  give  ac- 
count for.  May  our  funeral  directors,  like  our  Cana- 
dian military  officers  and  men.  stand  .shoulder  to  ■shoul- 
der as  in  one  common  cause-  a  worthy  one." 

The  president  read  a  numbei-  of  lettei-s  of  regret  from 
.nbsent  memlxM-s.  and  the  meeting  was  adjourned. 

Wednesday  morning's  session  opened  at  0.30.  by  Rev. 
G.  A.  Lawson.  of  the  Baptist  church,  who  delivered  an 
address.  The  president  also  introduced  Rev.  II.  A. 
Goodwin,  who  renresented  the  Methodist  denomina- 
tion. Both  clergymen  made  suggestions  concerning 
Sunday  funerals,  and  also  service  at  the  grave  and  fun- 
(■rals  in  general,  and  their  remarks  were  heard  with 
much  interest. 

The  election  of  officers  for  ^he  ensuing  year  resulted 
as  follows : 

Joseph  Spencer.  Halifax.  N.B..  president  :  D.  A. 
Jonah.  Petitcodiac.  N.B..  vice-president  :  A.  W.  Murray. 
Nova  Scotia,  vice-president:  D.  L.  McKinnon.  Prince 
Edward  Island.  A-ice-president :  E.  C.  I\TeKiimon.  Prince 
Edward  Island,  secretary-treasurer;  A.  W  'Maher,  ser- 
<reant-at-arms ;  H.  T.  Stevens,  chaplain:  Mrs.  F,  W. 
Wallace,  Sussex.  N.P)..  chaperon. 

After  the  election  a  letter  was  read  from  A.  J.  H. 
Eckardt.  formerly  proprietor  of  the  Canadian  National 
'Casket  Co..  offering  a  (piantily  of  preferred  stock  to 
the  association.  After  some  debate  the  stock  was  ac- 
cented and  a  vote  of  thanks  was  tendered  Mr.  Eckardt. 

The  afternoon  session  opened  with  an  address  by 
Rev.  Canon  Sisam,  of  the  Church  of  England,  who 
spoke  interestingly  on  "Funi>rals  in  DifferiMit  Coun- 
tries." He  was  followed  by  Prof.  Simmons,  who  con- 
tinued her  .series  of  lectures. 

The  deaths  of  John  Acorn  and  A.  C.  Jenkins,  both  of 
Prince  Edward  Island,  were  reported  by  th(^  president, 
."ud  a  motion  was  carried  that  n  letter  of  sympathy  be 
:-ent  to  both  famili(>s. 

At  the  opening  of  the  evening  session  Chaplain  David 
A.  Jonah  offered  prayer,  ami  President  W;dlac(^  called 
upon  Mrs.  Simmons  to  speak  to  the  funeral  direclor.<? 
conceniinp  the  helpfulness  of  good  trained  nurst<s.  IMrs. 
Simmons  spoke  at  so?ne  length  oi\  this  subject.  aft(>r 
which  the  meeting  took  the  form  of  a  round  table  talk, 
many  present  giving    (heir  experiences  in  piM-sonal 
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*Turity  Vaults" 


The  Vaults  that 
are  Guaranteed 

Against  Effects  of  Corrosion  for  a  Period  of  50  Years 


VSIOR\WITIIOliT  WORDS 


OldjAJay  f/evJ  H'ay 

he  National  Grave  Vault  Company.  Galion,0hio. 


Practically  indestructible. 
Acid  tests  show  a  ratio 
of  22  to  I  compared  with 
common  steel  vaults. 

Burglar,  Vermin 
and  Waterproof 

Dominion  Manufacturers,  Limited 

Cana'^ian  Head  Office 

Distributors  Toronto 

National  Casket  Co.,  Limited  Toronto 

Globe  Casket  Co.,  Limited  London 

Semmens  &  Evel  Casket  Co.  Ltd.  Hamilton 

J.  S.  Elliott  &  5 on  Prescott 

Girard  &  Godin  Three  Rivers,  Que. 

Christie  Bros.  &  Co.  Amherst,  N.S. 

W rite  for  descriptive  circu- 
lar and  how  we  help  you  sell 
'"PURITY  VAULTS" 


Burglar 

Proof  and 

Water 

Tight 


The  St.  Thomas 


Original,  Quick  Closing  End  Vault 

MANUFACTURED  BY 

The  St.  Thomas  Metallic  Vault  Company,  Limited 

ST.  THOMAS,  ONTARIO 
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cases.  The  committee  on  president's  address  and  sec- 
retary-treasurer's report  then  submitted  their  report, 
which  was  adopted. 

W.  G.  Smith  spoke  of  the  great  results  of  annual 
gatherings  as  he  saw  them  in  his  rounds  as  a  traveling 
man.  He  spoke  highly  of  the  tine  funeral  home  of  Tut- 
lie  Bros.,  and  of  the  good  work  of  the  late  A.  A.  Tuttle. 

The  Thursday  morning  session  was  given  over  large- 
ly to  the  disposal  of  various  business  matters,  after 
which  Mrs.  Simmons  delivered  her  closing  lecture.  Af- 
ter the  singing  of  "G-od  Save  the  King,"  Chaplain 
Jonah  pronounced  the  benediction  and  the  convention 
adjourned,  to  meet  at  the  call  of  the  executive. 

During  the  convention  the  New  Brunswick  Associa- 
tion also  proceeded  with  their  routine  business,  electing 
their  officers  as  follows:  President.  F.  L.  Tuttle;  first 
vice-i)r('sident,  W.  E.  J^renan :  second  vice-president.  D. 
L  McKenna.  of  P.E.I. ;  secretary-treasurer,  W.  S.  Chap- 


Brothers  have  greatly  developed  their  other  lumber 
industries,  and  of  late  years  have  ac(iuired  large  tracts 
of  some  of  the  finest  timber  in  the  world,  which  mil 
give  them  an  abundant  supply  of  raw  material  at  fii'st 
cost  for  making  caskets  in  their  new  plant.  This  new- 
casket  factory  is  one  of  the  Largest  plants  in  Canada ; 
has  up-to-date  e(|uipment:  and  the  superintendent,  J. 
C.  Brumfield,  is  one  of  the  foremost  men  in  casket 
manufacturing  on  the  continent,  having  been  connected 
with  some  of  the  largest  concerns  in  the  United  States 
for  over  twenty  years. 

The  whole  organization  of  the  various  Siemon  com- 
panies" interests  is  behind  the  Canada  Casket  Co.,  Ltd.. 
and  there  is  no  dead  weiglit  of  over-capitalization,  their 
own  financial  corporation  taking  care  of  the  capital. 
The  capital  of  the  company  is  $;500.000 ;  they  have  no 
taxes  to  pay;  overhead  chai-ges  ar(>  low:  cost  of  man- 
agement is  not  heavy;  and  being  under  their  own  direct 


I>l  A\T  OF. 


•    1  I  TWITED 


rnan  ;  chaplain.  I).  .\.  -lonah;  sei'geant-at-arms,  W.  E. 
( 'ampbcll. 

The  Following  are  I  he  officers  oF  the  Nova  Scotia  Ku- 
neral  Directors'  Association  For-  l!M4-ir):  President,  J. 

Iiice;  vice-president,  .John  I*iel<ar(l;  secretary-treas- 
urer. Josepr  Spencer;  chaplain,  A.  W.  Murray;  ser- 
jre;iiit-at-arMis.  A.  TI.  Brown. 

iioth  the  New  I'.rnnswick  and  the  Xova  Scotia  A.s.so- 
ciations  will  meet  next  year  con  jointly  with  the  Mari- 
time FDA. 


BIG  NEW  CANADIAN  CASKET  COMPANY 

'i'he  (';]i\i\<\ii  C'asket  Company.  Ltd..  Wiarlon.  Onl.. 
whose  ineoi-poral  ion  was  noted  in  these  columns  a 
eonide  oF  iiiontlis  ago.  are  |)utling  thi'ougli  the  press  at 
present  a  calendar  hooklet  intended  For  dist  ril)ul  inn 
among  the  underlaki-rs  of  f'anada.  This  is  tlie  mean.s 
the\  ai-e  adopting  to  introdin-e  Siemon  I'rolhers  al 
line  lime  ;i  \vii||  known  and  Forenu)sl  Fur-rntnre  manu 
I  ael  iii-ing  concern  lo  Iheir  Fornu'r  euslomers.  under  thr 
n«  w  company's  name,  the  Ciinada  Casket  Co..  [<td. 

Sinee  selling  Iheir-  plant  and  inlcre.Hl  in  tin-  Furnilurc 
manuFact ur-ing   business,  some     years     ago,  Siemon 


supervision  the  output  should  l)e  placed  on  the  m;irl\et 
at  the  lowest  possible  cost.  I'.esides  this,  they  Iimvc 
splendid  shipping  Facililies  by  rail  ami  water. 

The  aim  oF  the  Canada  Casket  Co.  is  to  tui-n  out  only 
liigh  class  goods,  with  a  guai-antec  oF  •'!()  yeai-s"  manu- 
factui'ing  experience  on  a  large  .scale  a  I  Iheir  hacdv. 
The  company,  in  ad<lition  lo  caskets,  will  make  theii- 
own  robes  ami  liinngs.  as  well  as  casket  hardware.  The 
president  oF  thi-  company  is  .1.  C.  Siemon;  vice-pi-'-si- 
dents,  .J.  ]j.  Siemon  and  A.  Siemon;  secretary.  Clias.  1^. 
Forsler;  assistant  secretary.  B.  A.  i^ulyea  ;  and  dir"c- 
tors.  I).  Widmeyer.  I-'.  Widmeyei-.  C.  Weltz.  and  J. 
Welt/..  Thtdr  Toi-onto  otiice  is  located  ;it  :?0!)-:511  ( "on- 
I'ederation  Lil'e  l>uilding. 


Invalid  Chairs  and  Tricycles 
of  every  description. 

'riiLs  has  been  our  slmly  (or  Ihirlv- 
fivc  yoars.  Wo  l»iikl  ch.iir.s  thai 
siiil  the  roi|iilromciils  ofanv  ease. 
Write  lis  for  i  ;italoi;iie  N'o.  2(1  mul 
I'l  tci"-,  1 1  iiil  I'l  cil  eil. 

Gendron  Wheel  Co..  Toledo.  0.  U.S.A. 
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Patronize  The  Line  of 
''Established  Quality" 

The  features  of  the  Central  Line  are  features  that  make  good  business  everywhere — 
honest  cjuality,  fair  prices  and  efficient,  prompt  service.    We  specialize  on 

Mahogany,  Oak,  Plush  and 
Cloth  Covered  Caskets 

We  can  also  supply  anything  desired  m  Casket  Linings,  Burial  Robes,  and  a  general 
line  of  Undertakers'  Supplies. 

Orders  given  our  Canadian  Representative,  or  sent  to  our  factory 
at  Bridgeburg  by  mail,  telegraph  or  telephone  will  receive  prompt 
attention. 

CENTRAL  CASKET  COMPANY 


Bridgeburg,  Ont. 

Telephone  126 


RO  r""]  *  1  Canadian  Representative : 
.    O.    run  I   241  Fern  Ave.,  Toronto 

Telephone  Parkdale  3257 


No  Undertaker 
Should  Overlook 


th<^  fai-t  that  he  can  make 
a  full  gallon  of  fluiil  of 
stanilanl  stiengtL  from 
each  sixteen  ounce  bottle 
of  RE-Concer.trated  Diox- 
in.  Re-Concentrated  Diox- 
in  costs  no  more  per  bottle 
than  any  standard  concen- 
trated fluid,  but  it  is  twice 
as  strong — in  other  words, 
there  are  twice  as  many 
ounces  of  preservation  in  a 
bottle  of  RE-f'oncentrated 
Dioxin  as  there  are  in  any 
bottle  of  merely  concen- 
trated fluid. 

If  economy  were  the  only 
recommendation  for  RE- 
Concentrated  Dioxin,  how- 
ever, we  should  not  urge  it 
upon  our  patrons. 

As  a  matter  of  fact, 
it  is  easy  to  explain 
and  equally  easy  to  demon- 
strate the  fact  that  the 
fluid  thus  produced  gives  a 
far  better  cosmetic  effect 
and  produces  a  far  more 
life-like  body  than  possibly 
could  be  produced  by  any 
raw  formaldehyde  concen- 
trated fluid. 


Th\»  is  because  RE-Con- 
rentrated  Dioxin  has  a 
double  base.  When  diluted 
to  make  a  full  gallon  of 
fluid  to  the  bottle,  its  main 
base  is  peroxide,  with  a 
secondary  base  of  puri- 
fied formaldehyde  (formo- 
chloral) . 

Every  funeral  director 
knows  that  peroxide  of  hy- 
drogen is  the  best  bleacher 
known  to  chemical  science. 
Not  everyone  realizes,  how- 
ever, that  peroxide  of  hy- 
drogen has  blood  solvent 
qualities  far  in  excess  of 
anj'  other  chemical  yet  dis- 
covered which  is  suitable 
for  use  in  embalming  fluid. 

Peroxide  of  hydrogen  is 
composed  of  two  atoms  of 
oxygen  and  two  atoms  of 
hydrogen.  Since  oxygen  is 
fifteen  times  heavier  than 
hydrogen,  fifteen-sixteenths 
of  the  atomic  weight  of 
peroxide  of  hydrogen, 
therefore,  is  oxygen. 

Every  embalmer  knows 
that  venous  blood  is  much 
darker   in    color,   is  much 


more  sluggish  and  inucli 
heav  ier  than  arterial  blood. 

What  is  the  difference 
between  the  two? 

Arterial  blood  is  merely 
venous  blood,  which  has 
been  purified  in  the  lungs, 
which  has  been  lightened 
in  color  and  rendered  vast- 
ly more  fluid  by  the  oxygen 
which  the  lungs  have  ex- 
tracted from  the  air  we 
breathe. 

Since  fifteen-sixteenths  of 
the  atomic  weight  of  per- 
oxide of  hydrogen  is  oxy- 
gen, it  must  be  apparent, 
therefore,  that  the  oxygen 
in  the  extra  rich  peroxide 
in  Dioxin  has  a  tendency 
to  exercise  the  same  puri- 
fying and  solvent  qualities 
upon  the  dark,  discolored 
venous  blood  after  death  as 
the  oxygen  which  the  lungs 
extract  from  the  air  we 
breathe  has  upon  the 
venous  blood  in  life. 

The  result  is  that  much 
more  blood  can  be  drained 


fioni  a  body  in  which  EE- 
Concentrated  Dioxin  is  in- 
jected than  is  jiossible  from 
a  body  in  which  raw  for 
malde-hyde  is  used  and  in 
which  the  astringent  quali 
ties  of  the  formaldehyde 
have  sealed  up  the  discol- 
ored blood  corpuscles  in  the 
capillaries. 

Putty  color  is  caused  by 
raw  formaldehyde  fluid 
sealing  up  the  discolored 
corpuscles  of  the  blood  in 
the  capillaries.  It  is  in- 
e\ital)lr  where  raw  formal- 
dehyde II n ids  are  used  un- 
less exi  eeiling  care  is  used 
to  drain  blood.  And  even 
then  there  is  great  danger. 

RE-Concentrated  Dioxin 
is  distinctly  the  most 
modern  and  the  most  scien- 
tific embalming  fluid  on  the 
market,  as  well  as  the  most 
economical.  The  progres- 
sive funeral  director  will 
not  hesitate,  but  will  order 
a  trial  shipment. 


RE-  Concentrated 
DIOXIN 


•  EjV^IVIIiJ-iO  I^VJ.  241  Fern  Ave.,  Toronto,  Canada. 
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ONTARIO 

Aurora — 

Dunham,  Charles. 

Barrie — 

Smith,  G.  G.  &  Co. 

Brockville  — 

Quirmbach,  Geo.  K.,  VtZ 
King  8t. 

Brooklln 

Disney,  R.  S. 

Campbellford — 
Irwin,  James. 

Campden  - 

Hansel,  Albion. 
Clinton — 

Walker,  Wesley. 

Coboconk — 

Greenley,  A. 
Copper  Cliff — 

Boyd,  W.  C. 
Dungannon — 

Sproul,  William 
Dutton — 

Schultz,  B.  L. 
KImira — 

Dreisinger,  Chris. 


Fenelon  Falls — 
Deyman,  L.  &  Son. 

Fenwick — 

H.  A.  Metier. 
Fergus — 

Armstrong,  M.  F. 

Thomson,  John  &  Son. 

Fort  William- 
Cameron  &  Co.,  711  Victoria. 
Morris,  A. 

Haileybury — 
Thorpe  Bros. 

Gait- 
Anderson,  J.  &  Son. 

Hamilton — 

Green  Bros.,  124  King  St.  E. 

Robinson,  J.  H.  &  Co.,  19-21 
John  St.  N. 
Hanover — 

Wiinnenberg,  Norman. 
Hastings — 

Howard,  P.  N. 
Hepworth — 

Downs,  E.  J. 
Inwood — 

Lorriman,  E.  8. 
Keniptville — 

MoCanghey,  Geo.  A. 


The  Original 
Patented 
Concentrated 
Fluid 


Patented  Formula 
SironKost  and  Best 


Essential  Oil  Base,  com- 
bined with  Alcohol,  Glycer- 
ine, Oxidized  Formaldehyde 
and  Boron-Dioxide. 

A(k  otheri  for  their  Formula 


Sprcifil  Cnnadinn  A'.<<'nt!t 

National  Casket  Co. 

Toronto,  Ont. 

GLOBE  CASKET  CO. 

London,  Ont. 

SEMMEN.S  &  EVEL  CASKET  CO. 

Hamilton,  Ont. 

GIRARD  &  GOniN 

Three  Rivers,  Que. 

JAS.  S.  ELLIOTT  &  SON 
Pretcolf,  Ont. 
CHRISTIE  BROS. 
Amheril,  N.S. 


Larger  Bottlei  filled  up  with  wat 


Egyptian  Chemical  Co.  Boston,  u.s.a 


Kenora — 

Horn  &  Taylor. 
Kingston — 

Corbett,  S.  S. 
Lakefield — 

Ilendren,  Geo.  G. 
Little  Current — 

Sims,  J.  G. 
Markdale — 

Oliver,  M. 
Newmarket— 

Millard,  J.  H. 
North  Augusta — 

Wilson,  J.  R. 
North  Bay — 

St.  Pierre,  E. 
Oakwood — (Mariposa  Station 

G.T.R.)  Wilmot  F.  Webster. 
Ohsweken — 

Johnson,  F.  L. 
Oshawa — 

Disney  Bros. 

Luke  Bros. 
Ottawa — 

Ch.  R.  Woodburn,  586  Bank 
St.  Tel.  Carling  600  and 
1009. 

Rogers      &      Burney,  283 
Laurier  Ave.  W. 
Petrolia — 

Steadman  Bros. 
Port  Arthur  — 

Collin  Wood,  36  Arthur  St. 

Morris,  A. 
Prescott — 

Rankin,  H.  &  Son. 
Renfrew — 

O'Connor,  Wm. 
St.  Mary's — 

N.  L.  Brandon. 
St.  Thomas — 

Williams,  P.  R.  &  Sons,  519 
Talbot  St. 
Seaforth,  Ont. 

W.  T.  Box  &  Co. 

Scotland — 

A'aughan,  Jos.  H.  M. 

Sudbury — 
Henry,  J.  G. 

Toronto — 

Cobbledick,     N.     B.,  2068 
Queen  St.  East  and  1508 
Dan  forth     Ave.  Private 
Ambulance. 
Stone,  Daniel  (formerly  H. 
Stone  &  Son),  525  Sher- 
bourne  St. 
Vancami).  J.  C,  30  Hloor  St. 
West. 
Waterloo — 

Kli|)[)er  Undertaking  Co. 
Welland— 

Sutherland,  G.  W. 
Woodstock — 

Meadows,  T.  &  Sons. 
Mack,  Paul. 

QUEBEC 

Buckingham — 

I'nqnet,  Jos. 
Cowausville — 

.'udHon,  M.  B. 


Montreal — 

Tees  &  Co.,  912  St.  Catherine 
St.  West. 
St.  Hyacinthe — 

Caridrette,  Mongeau  &  Leary. 
St.  Laurent — 

Gougeon,  Jos. 

NEW  BRUNSWICK 
Petitcodiac — 

Jonah,  D.  Allison. 
Woodstock — 

Van  Wart,  Jacob. 

NOVA  SCOTLA 
Perrona — 

Fraser,  D.  &  Co. 
Halifax — 

Snow  &  Co.,  90  Argyle  St 
Sydney  Mines — 

D.  .\.  Nr.  Kae.  Clyde  Ave. 
Sydney,  C.B. — 

Beaton,  A.  J.  &  Son,  374-384 
George  St. 

MANITOBA 
Brandon — 

Campbell  &  Camj)bell. 

Vincent  &  McPherson. 
Souris — 

McCulloch,  Wm. 
Swan  River — 

Paull,  Geo. 
Winnipeg — 

Bardal,  A.  S.,  834  Sherbrooke 

Thompson,  J.  C,  501  Main 

Clark  Leatherdale  Co.,  Ltd., 
232  Kennedy  St. 
SASKATCHEWAN 
GuU  Lake- 
Morrow,  Fred.  A. 
Saskatoon — 

Young,  A.  E. 
Kamsack — 

Russell,  G.  E.  I. 
Lanigan — 

Robertson,  Wm. 
Moose  Jaw — 

The  Bellamy  Co. 

Broadfoot  Bros. 
Rush  Lake — 

Friesen,  John  M. 

Prince  Albert — 

Howard,  A.  C. 

Hadley,  C.  L. 
Regina — 

Speers,  George. 
Serians — 

Haygarth,  Jas. 
Welwyn — 

Leavens,  Merritt. 

Wolseley  — 
Barlier,  H. 

ALBERTA 

Calgary — 

Graham  &  Huscomb,  611 
Centre  St. 
Castor — 

Winter,  W.  G. 
BRITISH  COLUMBIA 
Hosmer — 

t;ornett,  T.  A. 

Prince  Rupert — 

Ihiynes,  S. 
Victoria — 

Hana  &  Thompson.  827  Pan 

liirM  Ave 


Canadian  School  of  Embalming 

I  list  riu'l  ion    in    I'l.nln.il    l''inli.ilmMii;   .in, I    1  uiui.il    I  lii  c'Cl  ini; 

PREPARATION  FOR  EXAMINATIONS 

KNTKR  AT  AN^•  ll\  1 

R.  U.  STONE  32  Carlton  Street 

l*rii»(  ipnl  I  iironio 
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(iendron  Wherl  Co  59 
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Oold  Modal  Furn.  Mfg.  Co   8 


H 

Hourd  St  Co  6 


Mriil  Btdiline  (.'o  

Iiuporial  Hattan  Co 


.26 


Iviiulcl  Heil  Co.,  Liiniteii  .  i.f."'- 

IviH'i'lilol  I'uiiiit iiro  Co  -I 

Klu'.  liicl  Kii.  hi  11  rubinet  Co.  rii' 


l.il>peil  I'ui  iiil lire  Cu 


M 

MiiK-oliii  riii  n.  Co.,  Aiiilrow, . .  .22-'2.'f 

MullliouN  liios  41 

Mfiifdiil  MfK'.  Co  lil 

Mt  Liifriui  Kuniiluro  Co.,  Ueo  .  o.f.c. 

.MontrtMl  I  pliolstorin^  Co   i 

Miiiuloll,  .1.  C.,  &  Co  i.f.c. 


N.  A.  Hoiit  Clmir  Co  in 

Naliomil  (imve  Vault  Co  oS 


Oiilurio  Spring  Hud 


I'liillips  .Mttr.  Co  12 


Shafer,  1).  L.  &  Co  i.b.c. 

Stratford  Brass  Co  

.Stratford  Chair  Co  

Stratford  Mfg.  Co  U 

St.  Thomas  Metallic  Vault  Co  58 


Textile;ither  Co. 


i.b.c, 


Vlctoriaville  Bedding  Co  l.i 

Victoriaville  Furn.  Co   14 

W 

Waller  &  Co.,  B  fi2 

Western  Casket  (^o  nli 

Weipfflass,  S..  I.,imited  2.t 


Making  TABLE-SLIDES  is 
a  Specialty  Business 

For  more  than  TWENTY-FIVE  YEARS  we  have 
made  TABLE  SLIDES  exclusively. 
Our  Factory  is  equipped  with  Special  Machinery 
which  enables  us  to  make  SLIDES, — BETTER  and 
CHEAPER  than  the  furniture  manufacturer. 


Canadian  Table  makers  are  rapidly 
adopting  WABASH  SLIDES 

HeCSLUSe  '  ^^^^  eliminate  slide  TROUBLES 


I  Are  CHEAPER  and  BETTER 


Reduced  Costs 


,    BY  USING 

WABASH 

Increased  Out-put  [  SLIDES 


Made  by 

B.  WALTER  &  CO. 

Wabash,  Ind. 

The  Largmtt  EXCLUSIVE  TABLE-SLIDE  Manufacturer* 
in  America 

ESTABUSHED-1887 


Short  Reach  Clamp 

For  Drawer  and  Table  Topi 


Colt's  Quick  Acting  Clamps 


Aab  for  Catalogue  No.  180 


Batavia  Clamp  Company 

147  Center  Street,  Batavia,  N.Y.,  U.S.A. 


For  Every  Furniture  Man 


How  to  Know 
Period  Styles 
in  Furniture 

W.I.Kta«,ly 


A  Helpful,  Thoroughly 
Practical  Book,  Written 
lay  an  Authority— 

HOW  TO  KNOW 
PERIOD  STYLES 
IN  FURNITURE 

150  Pages       317  Illustrations 

Price,  $1.50 


Designers  will  find  illustrations  of  the  work  of  cele- 
brated designers  of  history.  Examples  are  taken  from 
the  recognized  collections  and  museums  of  the  world. 
Buyers— The  book  is  arranged  for  easy  reference  with 
the  distinguishing  features  of  each  period  clearly  shown. 
Salesmen — The  information  in  "How  to  Know  Period 
Styles"  will  enable  you  to  talk  authoritatively  on 
the  subject. 

Students— The  confusing  element  has  been  eliminated, 
but  all  necessary  information  is  included. 

Send  us  $1.50.  Keep  the  book  10  days,  and  if  it  isn't  worth  the 
price,  return  it  and  get  your  money  back. 

The  Commercial  Press 

Publishers  The  Canadian  Furniture  World  and  The  Undertaker 
32  Colborne  Street,  Toronto 
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Textileather — 

An  artificial  leather  that  gives  bet- 
ter service  than  any  other  furniture 
covering  made.    All  shades. 


Textileather 


Possesses  all  the  characteristics  of  genuine  solid  leather, 
wears  longer  and  costs  much  less. 


IV rite  for  a  sample 
of  Textileather  and  put 
it  to  the  test,  ylddress: 


TT        .  •!         .1        ^  212  Fifth  Avenue 

1  extileather  Co.  New  York 


City 


or  Frank  Schmidt,  Berlin,  Ontario 


Tennessee  Red  Cedar.  Absolutely 
Mothproof.  Well  constructed  and  a 
splendid  value. 


Feature  Shafer  Chests 
in  Your  Windows 

The  sooner  you  do  it  the  better. 
Get  the  suggestion  working  at  once 
and  you  are  sure  to  reap  the  benefit. 
Send   for   prices  on   ifie  next  mail. 

D.  L.  Shafer  &  Co. 

St.  Thomas,  Ontario 


Something  ''Different''  for 
the  Xmas  Gift— 

A  Shafer  Chest 

A  great  many  of  your  customers  would 
undoubtedly  appreciate  such  a  sugges- 
tion. Shafer  Cedar  Boxes  and  Chests 
give  genuine  service,  are  handsome  in 
appearance  and  are  priced  low  enough 
to  attract  the  majority  of  people. 


Made  of  ;  in.  B.C.  Red  Cedar,  covered 
will)  Japanese  mnttinx  nnd  trimmed 
with  rattan.     Tops  padded. 
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Columbia 

Graphophone 

Company 

365  Sorauren  Avenue 

Toronto 


An  Open  Letter 
to  Readers  of  the 
Furniture  World 


The  biggest  furniture  dealers  in  Canada  are 
putting  in  Grafonola  departments. 
Why?  Because  a  well-managed  Columbia 
Grafonola  department  not  only  is  a  big  source 
of  profit  by  itself,  but  it  attracts  a  host  of 
people  into  the  store. 

Now,  the  furniture  dealer's  store  is  one  of  two 
logical  places  where  a  Columbia  Grafonola 
should  be  bought. 

The  first  place  admittedly  is  the  music  store. 
But  even  as  well-equipped  furniture  dealers 
have  agencies  for  pianos,  so  are  they  taking  on 
agencies  for  Columbia  Grafonolas.  In  fact, 
Columbia  Grafonolas  and  records  have  in  many 
cases  displaced  the  piano  field,  because  sales  of 
Grafonolas  are  much  more  frequent  and  a  turn- 
over of  records  at  a  good  profit  is  a  daily  occur- 
rence. 

The  seven  months  from  November  to  May  is 
the  big  season  for  selling  Columbia  Grafonolas 
and  records.  The  months  of  November  and 
December  may  well  be  said  to  be  the  harvest 
time,  and  if  you  are  equipped  to  handle  an 
agency  of  this  kind  at  once,  we  can  make  you 
a  most  interesting  proposition. 

Frankly,  we  don't  want  to  place  a  Columbia 
agency  in  a  store  that  isn't  properly  equipped 
to  take  care  of  it.  Our  agency  is  too  valuable 
for  that. 

But  if  you  think  that  you  have  the  organiza- 
tion and  facilities  to  work  a  department  of  this 
kind,  let  us  hear  from  you. 
When  we  tell  you  that  in  Toronto  alone  such 
big  stores  as  The  T,  Eaton  Co.,  Murray-Kay, 
Ltd.,  Adams  Furniture  Co.,  all  have  strong 
prosperous  Columbia  departments  and  that  the 
Columbia  proposition  is  a  protected  price 
agency,  you  will  readily  appreciate  that  there 
must  be  something  in  it. 

If  you  think  that  way  about  it,  and  are  equipp- 
ed to  take  hold  of  a  Columbia  agency  and  really 
work  it,  write  to  us  for  our  agency  offer  to  fur- 
niture dealers  and  free  book  "Music  Money," 
something  every  merchant  ought  to  read. 
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"Ifmp^Hal  ^Rattan" 

FDR  LAST  MINUTE  ORDERING 


MOST  any  piece  selected  from 
the  "Imperial  Rattan  '  Lme 
will  delight  the  recipient  on 
Christmas  morning. 

Keep  a  good  showing  on  your 
floors.  We  can  make  deliveries  in 
good  time  for  the  Holiday  shopper. 


A 


7  Ac  Season's  Greet- 
ings and  a  Right  Pros- 
perous 1915  to  our 
friends  and  customers. 
And  may  the  \jear  end- 
ing have  brought  you 
as  much  good  cheer 
as  your  appreciation  of 
our  efforts  has  given  ui. 


IMPERIAL  RATTAN  COMPANY 

STKAIIORD  ONTARIO 


I  I  M  I  I  I'  l< 


(  \\  M)!  \\  IM  liMTrin'  WOIJLI)  AND  TITE  UNDERTAKER 


December,  1 


To  Increase  YOUR  Christmas  Sales: 

Buy  MUNDELL-MADE  Christmas  Specials. 
Smokers'  Stands,  Sewmg  Tables,  Telephone 
Stands,  Tabourettes,  Waste  Baskets,  Magazine 
Stands,  etc.,  will  be  big  sellers  this  season. 

^  See  our  Special  Circular  showing  these 
articles  among  others,  and  take  advantage 
of  the  unusual  values  offered.  Quick 
shipment. 

JOHN  C.  MUNDELL  &  CO.,  LIMITED 

ELORA  ONTARIO 


Crois 


A  Red 
New  Life  i 


Servic  e  That  Puts 
b  Bedding  Business 


The  Antisepitic  Beddi  ig  Company 


187-1{;J  Parliament  St., 


Toronto 


December.  1914 
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Sincere  Wishes  for  every  Joy  of  the  Yuletide 
Season  from  the  Stratford  Manufacturers 


For  Ari^ocratic  Gift  Pieces 
The  McLagan  Line 


Furniture  of  true  artistic 
beauty  and  grace,  yet 
consistent  with  the  de- 
mands of  the  middle 
class  trade. 


''Stratford  Made 
Increases  Trade  ' 


Orders  received  for 
McL  agan  oiit  rieces 
can  be  promptly  execu- 
ted. 

Christmas  novelties  are 
a  feature  of  our  line. 


The  Geo.  McLagan  Furniture  Co.,  Limited 

Stratford  Ontario 
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^^jinial  Amtiniurrm^ut 

E  AKI-:  IN  A  SI^Ll.NDID  POSITION  TO  TAKE  ON  LINES  WHICH 
HAVE  HUHEKrO  BEEN  IMPORTED.  SUCH   AS  COSTUMIERS. 
DESKS.    I  ILING   CABINETS,    FABLES.  CHAIRS.  CLOCK  CASES 
AND  OTHER  MANUFACTURES  OF  WOOD  ^-f         m    '  ^ 


m 


THERE  IS  NO  REASON  ON  TOP  OF  THE  EARTH  THAT  CANADIAN 
DEALERS  NEED  TO  GO  OUTSIDE  OF  OUR  COUNTRY  TO  PURCHASE 
LINES  IN  THESE  DAYS.  INDEED  IT  WOULD  BE  UNPATRIOTIC  AND 
UNJUST  TO  DO  SO  ^         ^         m         m         m  m 

WE  WANT  YOUR  ENQUIRIES  FOR  LINES  KNOWN  AS  SPECIAL.  OUR 
WELL  KNOWN  LINES  OF  MANTELS,  DESKS  AND  PARLOR  FRAMES 
ARE  STILL  UP  TO  THEIR  USUAL  STANDARD.  BUT  OWING  TO  CON- 
DITIONS WE  SHALL  BE  GLAD  TO  TAKE  ON  OTHER  SPECIAL  LINES 
AS  WELL  }nm'Mm^^)6i%i^ 

<LUv  tlmira  dlutrrtor  liln^^Ulork  (Eo.  ICtmttpli 

Elmira  ©ntarin 


OUR  FACTORY  RUNS  FULL  TIME  AND  WE  WANT  TO  KEEP 

"BUSINESS  AS  USUAL  " 


Ontario  Brass  Beds 

Are  Built  for  a  Lifetime  of  Satisfying  Service 


We  guarantee  for  our  beds  that  the 
finish  is  protected  by  the  best  lacquer 
on  the  market  and  that  our  improved 
methods  of  construction  insure  ab- 
solute and  permanent  rigidity. 

Ontario  Goods  give  continued  satis- 
faction. This  means  that  your 
customers  come  back. 

ASK  FOR  COPY  OF  OUR 
NEW  CATALOGUE 

The  Ontario  Spring  Bed 
&  Mattress  Co.,  Limited 

The  Largest  Bedding  Houte  in  Canada 

LONDON       -  ONTARIO 


Rra»s  Bed  No  1012.  Pillars  2-inch,  Filling  !-inch.  Top  Rod  2  inch 
X  1  inch.  Head  60-inch,  Foot  36-inch.     Finish    BrightiSatin  or  Polet 
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Sincere  Wishes  for  every  Joy  of  the  Yuletide 
Season  from  the  Stratford  Manufacturers 


Wouldn't  She  be  Pleased  with  this 
Superb  Set  of  ''Stratford  Chairs'' 

Made  of  beautifully  grained  quartered  oak  with  box  slip  seats  in  genuine 
leather.      This  new  design  should  prove  an  exceptionally  fast  seller. 


Rusli  in  that  Stratford  Chair  Order  Now  and  we  will  havr  the  goods  de- 
livered in  plenty  of  time  for  you  to  close  up  many  profitable  sales  before 
Christmas.     Attend  to  it  while  you  think  of  it. 


The  Stratford  Chair  Company,  Limited 

Stratford  Ontario 
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HERE 


Those  cases  cost  us  $2.50  apiece,  but  we'll  send 
one  to  yon  with  an  order  for  $25.00  worth  of  shoes 
and  slides.  If  you  bought  no  more  than  the  first 
order,  we'd  lose  money,  but  we  know  from  experi- 
ence that  once  you  get  started  with  this  line  you 
will  find  it  very  profitable  and  will  ro-order  regularly. 


FREE 

DISPLAY  CASE 


We  have  now  ready  for  Onward  dealers  a 
number  of  these  handsome  stands  for 

Onward  Sliding  Furniture 
Shoes  and  Onward  Slides 

(MADE  IN  CANADA) 

Do  you  want  one  ?  The  case  is  small  and 
compact,  just  large  enough  to  hold  nicely  a 
sample  of  each  size.  Each  week  new  names 
are  being  added  to  our  list  of  dealers  who  take 
pleasure  and  profit  selling  to  their  customers 
these  modern  inventions  which  do  away  with 
the  old  fashioned  casters  and  prevent  ruin  to 
carpets  and  floors. 


ONWARD  MFG.  CO. 


-    BERLIN,  ONT. 

WESTERN  REPRESENTATIVES 
MONCRIEFF  &  ENDRESS,  LIMITED,  GALT  BUILDING,  WINNIPEG,  MAN. 


Stylish  Chairs 

at 

Reasonable  Prices 


In  getting  up  our  new  design  we 
have  endeavored  to  turn  out  a 
neat  and  up  to-date  chair  at  a 
price  which  will  appeal  to  the 
greater  number  of  your  customers. 

No.  I  362  and  No.  1  360  shown 
here,  is  the  result. 

These  chairs  are  made  of  Oak, 
with  Cane  Panel  in  back,  and 
Leather  Slip  Seat,  and  are  of  ex- 
ceptionally good  workmanship  and 
finish. 

Write  for  full  information  about 
this  line 

North  American  Bent 
Chair  Co.,  Limited 


Owen  Sound 


Ontario 


No  1362 


No.  1360 
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Sincere  Wishes  for  every  Joy  of  the  Yuletide 
Season  from  the  Stratford  Manufacturers 


A  Handsome,  Useful  Gift  at  Anyone  s 
Price  — This  Art-Mission  Desk-Bookcase 

COMPLETE  in  itself  in  every  way,  this  combinati  n  is  suitable  for  even  the  smallest  of  living 
rooms.     With  the  addition  of  other  units,  it  is  in  keeping  with  the  most  pretentious  and  best  of 
of  libraries  and  living  rooms.    This  feature  alone  makes  the  Globe- Wernicke  line  particularly 
strong  in  sales  possibilities.     ^  We  can  make  deliveries  at  once.    Write  for  particulars. 


Have  you  copies  of  our  Catalogs  ? 


Stratford 


Ontario 
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Mattresses 
that  Make  Good 

Can  you  aJJorJ  to  sell  Mattresses  v^hose  wearing  qualities  you  are  not  sure  oj? 

Our  Mattresses 

Lee-Burrell,  Regent,  Rex  and  Invictus 

Have  the  honest  construction  which 
enables  you  to  recommend  them  with 
every  assurance  that  they  will  give 
perfect  satisfaction. 

For  a  high-grade  Cotton  Felt  Mat- 
tress at  a  reasonable  price,  you  can't 
the  Lee-Burrell. 

Let  us  send  your  our  Price  List. 

The  Standard  Bedding  Co. 

27-29  Davies  Ave.  Toronto,  Ont. 


Use  Textileather  Because 

— it  possesses  QUALIT\' — wears  longer  than  any  other  furniture  covering  made. 

—  it  has  all  the  rich  graining  and  fine  appearance  of  genuine  solid  leather. 

-  it  is  priced  low  enough  to  enable  you  to  use  it  on  the  cheaper,  as  well  as  on  the  best  lines. 


Write  for  samples  of  Textileather  and  convince  yourself.    Let  us  have  your  name  at  once. 

Textileather  Co.,  212  Fifth  Ave.,  New  York,  N.Y. 


Write  Direct,  or  to  Frank  Schmidt,  Berlin,  Ontario 
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Sincere  Wishes  for  every  Joy  of  the  Yuletide 
Season  from  the  Stratford  Manufacturers 


Are  You  Looking  to  the  Future 
of  Your  Business?    Then — 

You  will  include  Farquharson-  Gifford 
Furniture  in  Your  Christmas  Stock. 


F.-G.  Furniture  not  only 
combines  all  the  char- 
acteristics desired  for  a 
gift,  such  as  beauty,  per- 
manence and  utility,  but 
gives  that  lasting  satisfac- 
tion that  builds  up  future 
business. 

A  selection  from  the 
F.-G.  line  of  Davenport 
Beds,  Couches  and  Liv- 
ing Room  Furniture  will 
enable  you  to  obtain  the 
greatest  returns  from 
your  stock. 

When  ordering 
Davenport  Beds 
from  Stratford, 
remember  to  order 

F.-G. 


Farquharson  -  Gifford  Company,  Limited 

Stratford  Ontario 
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The  Colicran  Improved  Steel  ClampiDg  Bar  is  used 
on  all  the  Collerao  wood  frame  springs. 

You  should  have  the  Best 


CoUeran  Improved 
Steel  Clamping  Bar 

For  fastening  spring  fabric  on 
Wood  Frames 

The  Strongest  and  Neatest  Bar  on  the  Market 

Rigid  Construction 

One  edg'e  of  the  polished  steel  bar  is  bent 
at  right  angles  forming  a  flange  which  fits 
into  the  groove  in  frame. 
The  other  edge  is  turned  over  making  a 
round  edge  which  cannot  cut  the  wire. 
The  end  of  the  fabric  fits  snugly  against 
the  flange. 

No  end*  sticking  up  to  tear  mattress. 

Vermin  Proof 

The  bar  fastens  down  tight  on  the  frame 
leaving  no  cracks  or  crevices. 


CoUeran  Patent  Spring  Mattress  Co. 

Toronto  Ontario 


Authentic  Store  Front 
Book 


Our  eight  years'  experience  in  helping  to 
design  and  build  more  than  30,000  KAW- 
NKKR  STORE  FRONTS  has  enabled  us  to 
compile  and  publish  an  authentic  book  on 
Store  Fronts.  This  book  contains  photo- 
graphs as  well  as  drawings  of  many  of  the 
best  pay-  ing  Store 

Fronts  in  l^QWITlGOt^  the  coun- 
try and  if  SioKf.  FROMb  '  you  are 
interested  in  Store 
Fronts  don't  take  another  step  until  you  have 
seen  "Boosting  Business  No.  2."  Let  us 
help  you  build  a  new  Store  Front  that  will 
pay  for  itself  by  increasing  your  business. 

Jutt  a  Card  for  '  'Boosting  Business  No.  2 ' '  will 
will  bring  it  without  obligation 

Kawneer  Manufacturing  Co.,  Ltd. 

FranctB  J.  Plym,  Preaident 

Dept.  S. 
Guelph  -  Ontario 


Exclusive  Effects  in 

Furniture  Trimmings 


T  JSE  the  "Stratford" 
^-^  make  of  attractive 
Furniture  Trimmings  in 
Brass  and  you  can  rest 
assured  that  the  quality 
will  always  stand  out 
in  your  favor. 

Let  us  quote  you  prices 
on  your  specially  de- 
signed trimmings. 

The  Stratford  Brass  Co. 

Limited 

Stratford  Ontario 
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Sincere  Wishes  for  every  Joy  of  the  YuletiJe 
Season  from  the  Stratford  Manufacturers 


The  Demand  for  Extra 
Chairs  and  Tables 


at  thij  season  of  social  functions  and  en- 
tertainments will  afford  you  an  oppor- 
tunity of  working  up  a  brisk  trade  in 
Stratford  folding  tables  and  chairs. 

The  "Stratford"  Chair  is  ab- 
lolutely  the  strongest  of  its  weight 
made.  Constructed  so  that  it  can- 
not tip  forward. 

"Str«tford"  Folding  Table  it 

of  strong,  light  construction.  Folds 
compactly.  Steel  leg  supports 
hold  table  firmly  in  position  when 
in  use. 

A  stock  of  chairs  and  tables  to  rent  out  to 
customers  would  be  a  good  investment. 

WRITE  US 


L 


No.  50.    Folding  Card  or  Lunch  Table. 

Heifiht.  30  inch"^  s.    Top,  24  x  36  inches. 
Finish.  Natural      Put  up  6  in  a  crate. 
Net  price.  $18  00. 


No.  lOA 


Made  of  select  straieht  grained 
s  ock.  Prsis  ftteam  bent.  Net 
price,  $9.00  per  dozen. 


The  Stratford  Manufacturing  Company,  Limited 


STRATFORD 


ONTARIO 


Genuine  Tennessee 
Cedar    Moth  Proof 


Shafer  Chests 
for  'Xmas  Gifts 

B.C.  aiul  Tcniu'ssoi'  Kotl  ^.'oil.ir 
Chests  ilia  vviilo  i;mj;i'  oi  pi'|nilar 
ilosiifiis.  Ou.ilily  atul  liiiisli  ol 
tin-  licsl. 

Send  UR  a  trial  order  for  the  Holiday  trade 

D.  L.  Shafer  &  Co. 

St.  Thomns  Ontario 


MADE -IN -CANADA 

MATTHEWS  BROS.,  Limited 

788  DUNDAS  ST.,  TORONTO,  Can. 

OVAL  FRAMES 

for  CONVEX  and  FLAT  GLASS 

A  VKHV  MUCH  BKI  I  ER  PRICK    BET  I  KR  FINISH 
RE  11  ER  MAKE. 

1  WAhl  \\  l"l  UMTlK-i;  WOK'M)  AXH  Til  K  UNDERTAKER 
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Business  as  UsuaV* 

After  a  temporary  cessation  of  activity  our  factory 
is  again  running  and  we  are  supplying  for  quick 
delivery  our  increasingly  popular — 

Twin  Pedestal  Tables 


"Twin"  Extension  tables  are  support- 
ed by  a  pair  of  pedestals,  eacb  com- 
plete in  itself.  These  pedestals  pre- 
sent a  completely  finished  appearence 
whether  open  or  closed  and  give 
greatest  support  at  all  times. 


What 
More  Practical 
Christmas  Gift 

can  you  offer  your 
customers. 


In  our  wide  range  of  designs  and 
finish  you  will  be  able  to  suit  any  of 
your  customers.  Thev  will  all  like 
theT  win  idea. 

Our  new  catalogue  will  give  you 
further  information  about  our  Twin 
Pedestal  Extension  Table  and  also 
our  extensive  line  of  Parlor  and 
Library  Tables  and  Specialties. 


The  Chesley  Furniture  Co.,  Limited 


Geo.  Durst,  Pres 

Wm.  Damm,  Vice-Pres. 


PVi^elAv     Onf  ^-  Durst,  Manager 

V^nCMCy,   Vyni.  j  Hauser,  Executive  Off 


icer 


]  [ 
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We  will  endeav- 
or to  make  the 
trip  profitable 
for  all  visiting 
retailers. 


Berlin -Waterloo 

Furniture  Exhibition 

JANUARY  1 1th  to  16th 

This  year's  Exhibition  will  afford  the 
careful  buyer  an  unequalled  opportunity 
for  selecting  his  stock  and  enable  him  to 
keep  in  touch  with  all  the  new  features 
and  designs  being  brought  out  by  Can- 
ada's leading  furniture  manufacturers. 

THE  EXHIBITION  WILL  BE  HELD  IN  THE 

Furniture  Exhibition  Building 

Queen  Street  South,  Berlin 


Oatside  Exhibitors  may  secure  space  at  very  reasonable  rates 
26,000  SQUARE  FEET  OF  FLOOR  SPACE 

For  Full  Informalinn    writ,  J    P    SCUl  l.Y.   Sr.rtlary.    Berlin.  Onl 


Factories  and  Permanent  Show  Rooms  will  be  thrown 
open  to  visitmg  furniture  dealers,  allowmg  them  to  obtam  a 
greater  technical  knowledge  of  the  furniture  manufactured 
in  Canada's  greatest  furniture  centre.  Full  list  of  exhibitors 
will  appear  in  next  issue  of  the  Canadian'^Furniture  W orlJ. 


DONT  FORGET  THE  DATES 


JANUARY  1 1th  to  16th 


Keep  the 
dates  open 
and  spend 
a  few  days 
with  us 
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TO^/^  CmiSTM'AS 

IDEA. 


The  universal  tendency  during  the  past  few  years  toward  the  selection  of 
more  useful  Christmas  Gifts  took  a  definite  OB*ward  form  last  year  in 
such  demonstrations  as  the  S-P-U-G  advertising,  which  translated,  means 
Society  Promoting  Useful  Giving. 

Chair  Craft  Chairs  offer  you  an  unusual  opportunity  to  cash-in  on  this  idea 
for  never  were  Christmas  Gifts  as  thoughtful,  useful,  and  lasting  as  Chair 
Craft  Chairs. 

Then  there  are  the  Christmas  Sales  Helps  that  are  included  with  every  order 
free,  which  will  work  for  your  store  as  only  Chair  Craft  helps  can  work. 
Send  in  your  order  now.  It  will  bring  Chair  Craft  Chairs  to  your  floor  in 
plenty  of  time  for  your  early  Christmas  shoppers. 

Join  the  S-P-U-G  Movement — exploit  the  idea  in  your  vicinity  around 
Chair  Craft  Chairs.  With  such  Comfort  Chairs  as  the  Chair  Craft  kind  it 
means  bigger  Christmas   Profits   with  quicker  Sales  than  ever  before. 


TRY  IT 


The  Chair  Craft  Company 

Traverse  City,  Michigan 


=  1  =  1  = 


i5l  =  , 


liiLnirtifeMiiiiiiiiiiiiil 
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Something  Useful  will  be  Acceptable  this  Xmas 


Peerless  and  Acme 

FOLDING 
TABLES 

are  just  the  thing  to  meet  the 
demand  for  this  class  of  present 


Get  both  on 
your  floor 

They  will  sell 
themselves 


The  Many  Uses  of  the 
Peerless 

Make  It  Popular  Everywhere. 

The  Peer!  ess  is  made  of  selected  oak, 
weighs  1  2  pounds,  but  by  actual  test 
will  support  half  a  ton.  Legs  fold  with- 
in the  table  rim.  Made  with  square 
top  in  24  inch  and  30  inch 
sizes.  Round  tops  in  30  inch 
and  36  inch,  polish  finish  or 
covered  with  green  felt. 
Get  particulars  re  our  new  42  inch 
round  felt  top  table. 


The  ACME  is  lighter  in  weight  than  the  Peerless 
l)Uf  will  stand  any  amount  of  ordinary  usage.  Made 
in  E  E.  l  utncd  Oak  or  Imitation  Mahogany.  Top 
covered  with  Green  Felt.     30  inches  square. 


Hourd  &  Company,  Limited 


Lond 


on 


Sole  Licenneet  and 
Manufacture  r» 


Ontario 
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No.  151 


No.  445 


No.  441 


Christmas  Goods 

that  are 

Quicli  Sellers 


The  store  which  will  show  PROFIT  as 
the  result  of  the  Christmas  trade  is  the 
one  which  has  a  larj^e  variety  of  attractive, 
moderately  priced  furniture  suitable  for 
Christmas  gifts. 

That  is  the  store  which  handles 

The  Meaford  Line 

In  preparing  our  Christmas  stocli  we  have  kept 
this  thought  in  view,  and  the  result  is  a  line  of 
Desks,  Bookcases,  Library  Tables,  Parlor  Tables, 
Music  Cabinets,  Jardiniere  Stands,  Smokers' 
Sets,  etc.,  possessing  that  finish  for  which  the 
Meaford  Line  of  Surface  Oak  and  Surface 
Mahogany  is  famous,  at  prices  which  place  it 
within  the  means  of  even  the  more  economical. 

Write  us  At  Once — Ever})  Day  Counts 


The  Meaford  Manufacturing  Company,  Limited 


MEAFORD 


ONTARIO 
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TniErECN^-NlNETEEN-  CHICAGD 

cianuart|  1^1  ^       Twenttj^-'SevenfK  Season 

The  reason  wht|  i3l9  become 
fhe  headquarf ers  fer  Americas 
lurmfure  DutJ?ers  is  because 
■fhe  besf  selling  and  greafesf 
profit  producing'  lines  are 
shown  fhere. 

If  ajbu  fell  io  affend  fhe  cJanuartj^  Exhibi'fion  here  \^ou 
are  jeopardizing  "One  best  Inferests  of  t^our  Business. 


COM' 


*«;v2*!  J  5  T  J  ■  i  , 

 ,,  5-i3  I**       ^  ami  *•* 


1f»  ^'v"  " 


MANllFACn  RI  KS'  lAIIIUITION  lU  II.DINd  (OMPANY,  MICIIKiAN  AVE.,  CHICAGO 


1 
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VICTORIA  VILLE 

BRASS  BEDS 

Are  made  in  a  variety  of  styles 
which  will  please  all  tastes. 

They  are  the  kind  for  which  there 
IS  a  steady  demand  at  all  seasons. 


The  Beauty 
Comfort 


am 


Strength 


of 


''Victoriaville' 

upholstered 
Furniture 

Have  established  a  reputation  which 
makes  it  the  best  business  getting  line 
you  can  have  on  your  floor. 

If  you  have  not  already  done  so,  you 
should  send  in  your  order  at  once  to 
be  ready  for  the  Christmas  rush. 


'  Victoria ville "  Lines  stand  for 
Bigger  Sales  and  Bigger  Profits 


The  Victoriaville  Bedding  Co.,  Limited 

Victoriaville,  Quebec 
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THE  "GOLD  MEDAL"  LINE 


DIRECTORS  : 

W.  J.  McMURTRY. 

Pf  lident  and  General  Manager 
W.  R.  DALBY 

G.  C.  EMMtRSON 

H.  B.  SHORTT.  Secretary 
G.  HUGHES.  Ass.  Manager 


Seasonable 

Living^  Room  Furniture 


FACTORIES  : 
MONTREAL  FACTORY 

C.  A.  Hart.  Vice. Pre.. 

and  Mgr. 
WINNIPEG  FACTORY 

W.  J.  Rimminglon.  Mgr. 

UXBRIDGE  FACTORY 

Geo.  Wilson,  Gen.  Supt. 


Upholstered 
in 

Tapestries 

and 

Leathers 


f 


£7 


No.  69 1 


I 


Qusrier  Cut  Ook  Smoker's  Morris  (  hair. 


Quarter  ("ut  Oak  I^oi  krt  and  Clinir  to  mntcli 


The  Gold  Medal  Furniture  Mfg.  Co.,  Limited 

Toronto       Uxbridge       Montreal  Winnipeg 


o —  a 

I  I 

i  i 
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i  I 

I  I 

I  I 

I  I 

i  I 

I  ! 
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Order  this  design  at 
once  for  Xmas  Trade 


^  With  1 3  other  special  features,  this 
design  has  disappearing  slide  shutters 
which  allow  of  access  to  the  interior 
at  any  time  without  disturbing  the  con- 
tents on  the  work  table — a  mighty  big 
selling  point,  Mr.  Dealer. 


Get  in  touch  with  our  Proposition 

at  Once 

Knechtel  Furniture  Co.  Ltd. 

Selling  Agents,  Hanover 


The  Great 

Cabinet  Success 

of  the  Year 

^  This,  the  new  Knechtel 
No.  63,  IS  recognized  as 
the  Cabinet  of  more  really 
worth  while  features  than 
any  other  on  the  Canadian 
market. 

^  With   our    big  consumer 
advertising  campaign,  window 
cards,  etc.,  to  assist  you,  this 
invaluable  Kitchen  Cabinet  pre- 
sents unequalled    sales  possi- 
bilities. 


Knechtel  Kitchen  Cabinet  Co. 

Limited 

Hanover  Ontario 


No.  63.  Closed 
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BE  PREPARED! 

It  stands  to  reason  that  Christmas  buying  this  year  will  be 
largely  confined  to  practical,  useful  articles,  such  as  furniture. 
It  is  clear,  also,  that  the  furniture  dealer  who  has  a  good  assort- 
ment of  gift  furniture  will  attract  a  lot  of  business  that  would 
otherwise  go  elsewhere.  Be  prepared  with  a  good  stock  of 
Knechtel's  new  ones. 


No.  33  List-47.25.  A  StcTtlary- 
Bookcase  thai  is  not  new,  but  certainly) 
deserving  of  a  place  on  your  floor 
made  of  quartered  oak,  polished  golden 
or  fumed,  75  Inches  in  height  and  36 
Inches  wide,  leaded  glass  bookcase  doors. 


No.  37', —List  65.55.  This  one 
is  comparatively  new,  and  is  filled  with 
two  sections  of  our  Weis-Knechtel  re- 
ceding door  bookcase.  Solid  quartered 
oak,  73  inches  in  height.  3  4  inches  wide. 
No.  37  {without  bookcase)  List.  40.50. 


Don  l  Talk         •     Talk  Business  !  talking 

  too  much  war. 

We  liavc  met  the  (itsl  sliock  of  the  big  surprise.  Wo  have  passed 
throug  1  it  and  found  ourselves  alive.  I. el's  act  like  live  men.  Lets  put  some 
good  Knechtel  Christmas  Novelties  in  our  stores  and  make  some  money. 

THE  KNECHTEL  FURNITURE  CO 


HANOVER 


ONTARIO 


LIMITED 


n 
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BAETZ  BROTHERS  &  COMPANY 

BERLIN  ONTARIO 


Bed  Room 
Chairs 


in  while  Enamel 
and  all  Standard 
Finishes. 


See  our  exhibit 
at  the 

Berlin- 
Waterloo 
Furniture 
Exhibition 

Central  Building 


This  Guarantee 

Sells  Beds  for  You! 


SPEOAL  GUARMtTEE 


This  beJsiead  is  quaranieed  far 
cansiirucllpn  and  finish,  and  will 
noi  iarnish  under  ihe  use  of 
alcohol,  saHs,soluiions  or  acids. 

S.WEISGLASS.LIMim 


When  a  customer  has  admired  the  design,  examined  the^ 

construction,  and  noted  the  lustrous  finish  of  a  Weisglass  Brass  Bed,  you 
have  only  to  show  her  the  Special  Guarantee  to  close  the  sale  right  there. 
It  absolutely  protects  her  against  faulty  construction,  and  guarantees  that 
the  brass  is  untarnishable.  She  will  find  the  price  right — because  you  can  make  a  good 
profit  in  Weiglass  beds  and  still  beat  your  competitors*  prices.  , 

//  you  have  not  received  our  new  catalogue,  showing  the  largest  range 
oj  Brass  Beds  in  Canada,  advise  us  and  we  will  gladly  send  you  one 

S.  WEISGLASS,  LIMITED  -  MONTREAL 
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IVe  bring  you  Greetings  for  a  Merry  Xmas 
and  a  Prosperous  and  Happy  Nerv  Year 


Parlor 


Bedr 


Den,  Living-Room 


THE  ELMIRA  LINE 

is  Full  of  Attractive  Pieces  for  Xmas  Gifts 

Chairs  will  appeal  to  many  of  your  customers  as  appro- 
priate Christmas  gifts.  The  selections  which  we  show 
here  are  typical  of  our  line. 

A  comfortable  arm  rocker  for  the  parlor.  A  dainty  rocker  for  the  bedroom 
A  sturdy  leather  upholstered  spring  seated  rocker  for  the  den  or  livmg  room. 
For  every  room  where  a  chair  is  used  there  are  many  Elmira  designs  at  prices 
which  make  it  worth  your  while. 

Make  Your  Selections  To-day 


THE  ELMIRA  FURNITURE  CO.,  LIMITED 


Made 
in 

Canada 


Made 
in 

Canada 


ELMIRA 


ONTARIO 


4  it 
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Quality  Service 


Quick  Delivery 


GUARANTEED 


WATERVILLE.QUE. 


Triplex  Spring 


Will  save  you  money  m 
freight  charges. 

Will  save  keeping  stock 
of  side  rails. 

Will  always  sell  spring 
with  the  bed. 


Will  stimulate  spring  bed 
business. 

Will  be  largest  selling 
spring  in  Canada. 

Will  give  satisfaction  in 
every  particular. 


Specially  tempered  angle-iron  frame. 
Dovetailed  ends  to  fit  any  bed  of  GALE  make. 
Fabric  elevated  4  in.  from  side-rail  by  angle- 
iron  1  ^  X  ]  ^. 

Fabric  made  of  the  best  "Dominion"  wire. 


Shipped  to  you  "knock-down" — packed  either  in  cases  or  bales.  Economizes 
your  store-space.    Weight  58  pounds.    May  we  send  you  a  few? 

Geo,  Gale  &  Sons  Limited 

Waterville,  Quebec 

Montreal  Toronto  Winnipeg 
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Making  TABLE-SLIDES  is 
a  Specialty  Business 

For  more  than  T \VEi\TV-FI\  E  YEARS  we  have 
made  TABLE  SLIDES  exclusively. 
Our  Factory  is  equipped  with  Special  Machinery 
which  enables  us  to  make  SLIDES, — BETTER  and 
CHEAPER  than  the  furniture  manufacturer. 


Canadian  Table  makers  are  rapidly 
adopting  WABASH  SLIDES 

O  ,  They  ELIMINATE  SLIDE  TROUBLES 

D6Ca.USe  ,  Are  CHEAPER  and  BETTER 


Reduced  Costs  | 
Increased  Out-put  [ 


BY  USING 

WABASH 

SLIDES 


Made  by 


B.  WALTER  &  CO. 


Wabash,  Ind. 


Thm  Lot  ft  EXCLUS/VE  TABLE-SLIDE  Manufactuw 
in  America 

ESTABUSHED.1887 


Suggestion 
Means  a  Sale 

'  A  suggejtion  from  your  salesman,  when 
a  woman  is  purchasmg  articles  lor  her 
household,  will  almost  invariably  con- 
vince her  of  the  need  of  preserving  the  beauty  and  brilliance  of  her 
dining  table  or  buffet  with 

^  ASBESTOS 

Table  Covers  and  Mats 

Hot  dishes  cannot  mar  their  shining  surfaces  when  protected  in 
this  way. 

Dealers  make  an  especially  attractive  profit  from  J-M  Asbestos 
Table  Covers  and  Mats,  because  of  the  low  pri  es  we  can  give.  We 
secure  Asbestos  from  our  own  mines  and  manufacture  these  products  in 
oui  own  factories;  thus  greatly  lowering  the  cost  of  their  production. 

Large  stocks  are  unnecessary  as  we  can  fill  rush  orders  from  any  of 
our  numerous  branches. 

W^riie  OUT  nearest  branch  for  the  special 
dealer  proposition  we  are  now  offering. 

THE  CANADIAN 
H.  W.  JOHNS-MANVILLE  CO.,  LTD. 


Toronto 


Montreal 


Winnipeg 


f ancouTCr 


The 

Kind 


for  Profitable  Xmas  Displays 


WHEN  you  consider  the   practicability  of 
Kindel  Convertible  Beds,  together  with 
the  large  margin  of  profit  obtainable  and 
the   almost  universal  acceptance  of  the  fact  that 
nothing  belter  can   be  had    you  have  the  best 
reasons  for  pushing  the  Kindel  kind. 


Many  more  families  in  your  neighborhood  will 
awaken  on  Xmas  morning  to  find  new  Kindel 
Beds  in  their  homes. 

Display  a  couple  of  designs  in  your  windows 
with  our  window  cards,  posters,  etc.  and  see  that 
you  get  your  share. 


Christmas  Orders  Will  be  Filled  at  Once 

The  Kindel  Bed  Company,  Limited 


Toronto 


Ontario 
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A  Real  "Christmas  Box"  For  You 


r 


IDEAL 


SOFT  NAP 

(Patented  Inner  Spring) 

MATTRESS 


This  new  Ideal  production  is  the  last  word  in  inner 
spring  mattress  construction.  The  centre  consists  of 
a  very  large  number  of  highly  tempered  steel  coil 
springs  covered  on  both  sides  with  extra  heavy  bur- 
lap, each  spring  being  sewn  into  a  separate  pocket, 
giving  an  individual  action  on  every  spring.  On  each 
side  of  these  sprmgs  we  place  fifteen  pounds  of  pure 
snow-white  cotton  felt,  or  thirty  pounds  in  all.  The 
elasticity  of  the  felt  combined  with  the  highly  tem- 
pered coil  springs,  produces  a  mattress  delightfully 
soft  and  pliable. 

The  workmanship  is  the  very  best  that  we  can  pro- 
duce, the  cover  being  of  the  very  highest  grade  of 
ticking  made  with  imperial  edge,  and  in  the  box  are 
inserted  brass  ventilators,  which  permit  the  circulation 
of  air  into  the  interior  of  the  mattress. 

We  feel  so  sure  that  this  mattress  is  absolutely  satis- 
factory in  every  respect,  that  we  are  placing  on  it  an 
ironclad  guarantee  for  ten  years. 


^vAe  IDEAL  BEDDING  C^l.m.ted 

2-24  JEFFERSON  AVE.     -      -      -      -  TORONTO 


Noiseless 
Comfortable 
Sanitary 
Ventilated 
Handled  Easily 
Ten-  Year 
Ironclad 
Guarantee 


m 
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Preaching-  and  A  furniture  dealer  in  an  Eastern 

Practising.  Ontario  town  recently  expressed 

indignation  because  a  local  mer- 
chant in  another  line  of  business  had  bought  a  dining- 
room  suite  from  a  department  store  in  Toronto. 

That  he  had  ground  for  his  indignation  there  can  be 
no  doubt,  for  he  could  have  supplied  similar  goods 
just  as  cheap  and  just  as  good. 

But  much  of  his  indignation  fell  upon  dull  and  un- 
sympathetic ears,  for  this  particular  furniture  dealer 
himself  often  resorted  to  the  mail  order  houses  for 
articles  which  he  could  have  obtained  in  his  home  town. 

Those  Avho  preach  .should  practise  their  own  doc- 
trines if  they  hope  to  gain  disciples. 

The  measure  of  the  share  of  the  Christmas 
holiday  trade  he  gets  is  tisually  in  proportion 
to  the  effort  he  puts  forth  to  get  it. 

He  Retaliated  A  furniture   dealer  in   a  small 

and  Won.  town  was  somewhat  portui-bcd 

because  a  local  merchant  Avas 
giving  away  furniture  as  ;i  proniinin  for  groceries  pur- 
chased. 

Being  an  Irishman,  he  decided,  jiftcr  the  practice  luid 
been  going  on  .some  weeks,  to  retaliate  in  kind. 

Through  n  merchant  in  another  town  he  secured  a 
few  lines  of  stnple  groceries.  These  he  displayed  in 
his  window,  announcing  on  .show  cards  and  in  his  ad- 
verti.seraents  in  the  local  paper  thnt  purchns'M's  of 
furniture  at  certain  prices  would  he  presented  with 
certain  groceries. 

Tt  was  now  the  turn  of  the  offending  merchant  to 
be  perturbed,  particularly  as  his  store  was  next  door. 
"When  a  week  had  passed  by  he  hoisted  the  whi*^e  flag, 
and  through  the  mediation  of  a  third  party  offered 
tCTms  of  capitulation.  To  these  terms  the  furniture 
dealer  readily  consented,  and  each,  like  the  cobbler,  is 
now  "sticking  to  his  last." 

As  a  rule,  retaliation  is  not  to  be  coinmenrled.  hnt 
that  in  exceptional  cases  it  may  be  justified  I  his  par- 
ticular incident  would  seem  to  prove.  But  suppose  the 
merchant  who  was  the  offender  in  the  first  instance  had 
been  Irish  too?  "Well,  then,  wc  fear  there  would  have 
been  "war  to  the  knife." 


The  Dealer  Who  The  dealer  who  says  that  he  has 
Hides  Behind  been  so  long  in  business  that  he 

Himself.  does  not  need  to    advertise  is 

hiding  behind  himself.  He  may 
not  realize  the  fact,  but  it  is  true,  nevertheless.  And 
the  more  persistently  he  hides  behind  himself  the 
greater  will  be  the  number  of  people  who  will  forget 
him. 

If  all  dealers  were  to  agree  to  refrain  from  publicity 
all  would,  of  course,  be  on  an  equal  footing.  But  the 
trouble  is  no  really  progressive  dealer  would  agree  to 
conform  to  any  such  reactionary  policy. 

Once  upon  a  time  a  group  of  manufacturers  in  Can- 
ada agreed  to  discontinue  all  advertising.  There  were 
only  three  or  four  in  the  group,  but  they  were  the 
only  manufacturers  of  the  kind  in  the  country.  Even 
they,  however,  soon  found  that  their  policy  was  an 
unwise  one. 

Like  a  good  many  other  business  men,  they  thought 
that  money  paid  out  in  advertising  was  an  expenditure. 
Their  experience,  however,  taught  them  that  it  was 
an  investment.  They  are  now  all  consistent  adver- 
tisers. 

The  question  naturally  arises:  If  a  group  of  manu- 
facturers who  monopolize  the  manufacture  of  an 
article  find  that  it  is  an  unsound  business  prac- 
tice not  to  advertise,  what  must  be  the  case 
when  a  retailer,  who  has  to  meet  the  keenest  kind  of 
competition,  decides  that  he  will  not  use  the  columns 
of  his  local  newspaper?  The  answer  is  easy — he  is 
handicapped. 

Some  business  men  have  been  heard  to  remark  that 
if  they  knew  how  to  prepare  copy  they  would  ad- 
vertise. 

Writing  an  advertisement  is  merely  putting  on 
paper  the  substance  of  what  they  would  say  to  a  cus- 
tomer who  entered  their  store  to  buy  a  certain 
article. 

True,  some  can  do  this  better  than  others:  but  just 
as  there  is  no  one  in  business  who  is  such  a  poor  sales- 
man that  he  becomes  dumb  when  a  customer  enters 
his  store,  so  there  is  no  one  so  inefTleient  that  he  can- 
not put  on  paper  the  selling  point.s  of  an  article  that 
he  wishes  to  advertise. 

Where  there's  a  will  there's  a  way.  But  the  troiible 
IS  that  some  do  not  appear  to  have  the  will  aa  far  as 
advertising  is  concerned. 
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Give  the  Young  'l\>o  fretiueiitly  it  is  the  case 

Blood  a  Chance.  that  iiitM-chaiits  who  bcloii!?  to 

the  old  school  will  not  give  the 
younirer  men  in  the  store  a  rhanfc  to  jMit  some  of  their 
modern  ideas  into  practice  in  the  store  much  to  the 
detrinie  at  of  sales. 

The  writer  encountered  an  instance,  illustrating  the 
point,  just  the  other  day.  A  young  fellow,  who  had 
been  head  clerk  in  a  certain  store  for  a  considerable 
length  of  time,  had  a  good  many  live  merchandising 
ideas  that  he  would  liked  to  have  tried  out  in  the  busi- 
ness, but  the  proprietor,  a  staid  and  sober  merchant  of 
the  old  school,  at  once  si|uc1c1uh1  any  proposals  by  the 
clerk  of  live  ami  modern  methods  of  going  after  busi- 
ness. 

However,  the  proprietor,  on  account  of  ill  health, 
was  forced  to  go  on  a  holiday,  and  left  the  clerk  in 
charge  of  the  business.  Th(>  clerk  at  once  began  to 
introdut-e  a  number  of  modern  ideas  and  methods  into 
the  business.  They  were  not  expensive  ones,  but  just 
small  things  that  helped  trade  in  various  departments, 
and  impressed  customers  with  the  fact  that  the  estab- 
li.shment  was  a  live — not  a  decaying  one.  As  a  result, 
the  sales  in  that  store  are  averaging  $12  per  day  more 
than  when  the  proprietor  went  south  and  the  clerk  took 
charge,  and  the  store  is  only  a  comparatively  small  one. 
The  increased  sales  are  about  paying  the  clerk's  salary. 

There  is  a  moral  in  this  story  that  not  a  few  mer- 
chants need  to  heed.  Too  often,  it  is  the  case  that 
b.isiness  getting  ideas  in  the  young  men  are  nipped  in 
the  bud  by  the  proprietor  discouraging  any  attempts  to 
do  business  differently  from  the  methods  he  has  been 
following  in  past  years.  Merchandising  methods  are 
continually  advancing  to  a  higher  plane,  and  every  store 
must  keep  pace,  or  lose  its  place  in  the  race  for  business. 

If  you  cannot  get  all  the  business  you  -want, 
put  forth  all  the  effort  you  can  to  get  as  much 
as  possible  of  that  ivhich  is  going. 

Value  of  an  That  the  neat,   clean,  bright 

Attractive  Store.  and  otherwise  attractive  store 

has  an  appreciable  value  in  the 
promotion  of  trade  is  a  fact  that  no  dealer  will  deny. 
In  the  face  of  this  generally  acknowledged  truth,  it  is 
surprising  that  many  dealers  do  not  give  more  atten- 
tion to  this  particular.  They  believe,  apparently,  but 
do  not  act  on  their  belief. 

A  store  is  judged  by  its  appearance.  If  you  set  out 
to  buy  an  article,  you  pick  out  an  establishment  that 
is  bright  and  clr-an  because  you  believe  that  you  are 
likely  to  find  goods  of  quality  in  such  a  store.  The 
good  appearing  store  attracts  customers  to  it. 

Then  again  the  more  goods  are  sold  where  they  are 
presented  to  advantage,  and  this  cannot  be  done  in  a 
dark,  untidy  or  unclean  store.  Presented  in  the  proper 
way.  goods  will  to  a  considerable  extent  sell  themselves. 
This  is  where  the  store  with  attractive  display  facilities 
wins  out. 

Recogni/:ing  this  fact,  the  merchant  should  give  some 
study  to  ways  and  means  by  which  the  appearance  of 
the  store  may  be  enhanced.   It  will  mean  more  trade. 

Preach  Canadian-made  furniture  for  Cana- 
dian Christmas  presents. 

Set  Selling  In  these  days  of  ascending  prices. 

Prices  According  the  dealer  must  look  to  his 
to  Costs.  costs  and  set  his  selling  prices 

accordingly,  if  he  would  make  a 
profit  on  the  money  investecj  in  his  business.   Many  a 


dealer  declares  that  this  is  impossible,  because  if  he 
advances  his  prices  he  will  be  unable  to  hold  his  volume 
of  trade.  He  declares  that  he  must  meet  competition — 
that  he  must  meet  the  i)rices  of  his  neighbors. 

This  is  one  of  the  greatest  abuses  of  the  hardware 
trade.  It  is  unfortunate  that  so  many  dealers  are  so 
ignorant  of  their  costs,  and  accordingly  do  not  know 
whether  or  not  they  are  making  a  profit.  The  tendency 
of  these  men  is  always  to  make  their  prices  lower  than 
they  should  be,  with  the  result  that  the  merchants  who 
are  aware  of  their  costs  and  their  profits  are  compelled 
to  meet  these  prices  if  they  would  hold  their  trade. 

The  question  of  profit  is  one  of  vital  importance  to 
every  retail  merchant,  because  he  cannot  hope  to  re- 
main in  business  long  unless  a  sufficient  profit  is  being 
made.  The  regrettable  fact  is  that  he  sometimes  be- 
lieves he  is  making  a  profit  when  he  is  not,  but  at  the 
end  of  the  year,  when  the  ledger  has  been  balanced  off, 
he  finds  he  has  been  fooling  himself,  and  in  some  cases 
very  badly. 

The  first  essential  to  the  correct  figuring  of  profits 
and  the  setting  of  selling  prices  at  a  proper  figure  is 
that  the  dealer  know  his  costs  and  the  amount  it  costs 
him  to  do  business.  At  this  time,  when  prices  are  tend- 
ing upward,  dealers  should  give  close  attention  to 
this  important  question.  It  profits  a  dealer  little  to 
sell  a  lot  of  goods  if  he  is  not  making  a  reasonable 
percentage  of  profit  on  every  sale. 


EDITORIAL  BRIEFS. 

If  you  are  a  business  man,  don't  think  too  much  about 
being  contented.  Cultivate  ambition  and  contentment 
will  take  care  of  itself. 

*  *  * 

The  man  who  does  things  will  do  some  of  them 
wrong.  It  is  the  man  who  never  tries  anything  new 
w^ho  never  makes  a  mistake. 

*  *  * 

Don't  be  afraid  to  spend  some  of  your  money  to  get 
good  window  dressing  ideas.  You  can't  think  up  all 
the  good  plans  yourself. 

*  *  * 

Even  customers  who  are  not  themselves  neat,  and 
who  do  not  insist  on  neatness  in  a  store,  will  sensibly 
or  insensibly  be  favorably  affected  by  it. 

*  *  * 

Don't  give  your  show  windows  any  days  off.  They 
ask  none  and  need  none.  They  are  willing  to  work 
every  day  and  all  day. 

*  *  • 

Successful  advertising  is  nothing  more  nor  less  than 
advertising  that  tells  people  what  they  want  to  know 
about  your  goods. 

*  *  * 

People  go  to  the  same  store  to  buy  to  which  they 
went  for  a  mere  accommodation.  Don't  be  afraid  to  be 
accommodating,  even  w^hen  there  is  no  money  in  it. 

*  *  * 

Black  spots  are  bound  to  appear  occasionally  on  the 
horizon  of  every  business  enterprise,  but  it  is  the  man 
who  meets  them  with  a  smile  and  determination  who 
will  find  the  clouds  rolling  away  the  soonest. 


December,  1914 


29 


Promoting  the  Sale  of  Made-m-Canada  Goods 

Retailers  should  join  in  present  campaign  to  promote  the  sale  of 
Canadian  goods — Unique  window  display  used  by  Montreal  dealer 


DURING  the  past  few  years,  the  manufacturers  of 
Canada  have  been  putting  forth  steadily-increas- 
ing efforts  to  promote  the  sale  of  "Made-in-Can- 
ada"  goods.  Since  the  outbreak  of  war,  realizing 
that  the  psychological  moment  was  at  hand  for  an  ap- 
peal to  the  Canadian  people  to  patronize  home  indus- 
try, manufacturers  individually  and  collectively  have 
undertaken  a  big  campaign  and  in  this  they  are  receiv- 
ing valuable  support  from  the  press  of  Canada.  They 
also  realize  the  valuable  assistance  that  the  retailers  of 
Canada  can  give  them  in  this  work. 

Why  the  Retailer  Should  Assist. 

The  retailer  should  realize  that  if  Canadian-made 
goods  are  bought  by  Canadians,  it  will  help  in  the  em- 
ployment problem  of  this  country,  and  will  also  help  to 
keep  money  in  circulation  in  Canada.  This  is  of  indi- 
rect benefit  to  the  merchant  because  the  more  people 
who  are  kept  in  continuous  employment  the  more 
money  they  will  have  to  spend  with  the  retailer. 

The  retailer  can  also  make  the  present  "Made-in- 
Canada"  campaign  of  direct  benefit  to  his  business  by 
featuring  Canadian  goods  in  his  store  and  cashing  in 


a  generally  dilapidated  condition, 
which  read: 


Above  it  was  a  card 


AN  IDLE  FACTORY  PRODUCES  WANT  AND  PRI- 
VATION.  ARE  YOU  HELPING  TO  KEEP  CAN- 
ADIAN FACTORIES  CLOSED  BY  BUYING 
GOODS  MADE  IN  FOREIGN  COUNTRIES? 

On  the  right-hand  side  was  another  miniature  fac- 
tory, but  a  delightful  contrast  to  the  first.  Here  all  was 
busyness,  and  the  card  above  it  read: 

A  BUSY  FACTORY  PRODUCES  HAPPY  HOMES 
AND  PROSPEROUS  PEOPLE.   ARE  YOU  HELP- 
ING TO  KEEP  CANADIAN  FACTORIES  BUSY 
BY  BUYING  GOODS  MADE  IN  CANADIAN 
FACTORIES? 

Along  the  rear  of  the  window  was  a  big  banner  with 
the  slogan:  "Buy  Made-in-Canada  Goods." 

Features  of  the  Display. 

The  miniature  factories  were  made  out  of  cardboard 


Sketch  made  hj  (  aniuhan  Furiiilure  World  k  artist  illustrating  the  central  feature  of  a  window  display  in  a  Montreal 
store  advocating  people  to  buy  "Made-in  Ciinnda" poods.    Read  about  it  in  the  ac^coinpanyioK article. 
Any  kind  of  Canadian  poods  can  be  shown  in  the  window. 


on  the  present  publicity  that  is  being  given  to  Cana- 
dian-made goods. 

Montreal  Dealer  Makes  Use  of  Window. 

The  window  display  is  one  effective  medium  of  pro- 
moting the  sale  of  "Made-in-Canada"  goods,  and  was 
the  one  used  by  a  Montreal  store,  in  a  recent  effort  in 
this  direction. 

The  display  in  question  not  only  featured  Canadian 
goods,  hilt  drove  home  in  a  convincing  manner  to  the 
passing  pul)lic  why  they  slioiild  huy  Canadian  goods. 
The  uni(|ne  manner  in  which  this  was  done  is  illustrat- 
ed in  the  accompanying  sketch.  A  representative  of 
this  paper  found  that  it  proved  very  interesting  tn 
those  passing  the  store. 

In  the  leff-haiul  side  of  the  window  was  a  miniafiife 
factory  in  idleness  with  many  windows  broken  and  in 


mapped  out  in  imitation  of  brick.  Electric  lights  were 
placed  behind  the  windows  of  the  busy  factory,  while 
the  idle  one  was  in  darkness.  Especially  at  night  the 
contrast  was  very  conspicuous,  thus  assisting  in  driving 
home  the  point  it  was  desired  to  emphasize.  Canadian 
goods  were  displayed  in  the  centre  of  the  window.  The 
central  feature  made  the  window  a  much  greater  at- 
tention attraetor  than  if  the  display  was  simply  of 
goods  only. 


'I'he  exports  of  German  fni-nilnre  to  the  United  King- 
dom in  amounted  to  a  value  of  ,C29,000  (. *1 45.000) , 
Austrian  heing  worfli  t'JO.OOO  ($180,000).  The  combin- 
ed world  exports  of  these  two  countries  totalled  £726,- 
000  (;|;:{,(;;{0.000).  In  the  opinion  of  British  manufac- 
turers, they  can  make  these  gooils  as  elieaply  as  Austfia 
and  Germany  have  done, 
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Statuary  and  its 
Opportunities 
For  Furniture 
Trade 


N<'>  furniture  store  nowadays  seems  complete  with- 
out a  few  of  our  decorations,"  said  G.  L.  Irish, 
Toronto  manufacturer  and  importer  of  statuary, 
to  The  Furniture  World  recently,  in  speaking  of  his 
and  fdmilnr  articles  being  sold  through  the  trade.  And 
the  wonder  of  it  was  to  us  that  more  was  not  handled 
by  furniture  dealers,  seeing  that  they  trade  in  and  sell 
everything  else  in  the  line  of  house  furnishings.  But 
we  were  a  little  mistaken  in  our  surmise. 

The  history-  of  the  business  is  ((uite  interesting.  List- 
en to  Mr.  Irish  as  he  relates  his  story:  "T  have  been 
handling  and  making  .statuary,  along  with  pictures  and 
mouldings,  for  over  20  years,"  said  he.  "For  eight 
years  T  carried  the  line  out  of  Philadelphia  for  0.  S. 
Bartoli.  who  has  been  retired  in  Italy  for  eleven  years 
with  a  modest  fortune.  He  was  the  best  statuary  man 
that  ever  set  foot  in  America.  I  was  the  only  one  that 
sold  his  line  in  the  United  States,  and  we  kept  40  people 
at  work  steadily  in  those  days. 

"Statuar>-  sold  at  prices  double  and  treble  what  they 
are  to-day.  Having  made  some  money  and  getting 
tired  of  traveling.  I  concluded  to  open  up  a  wholesale 
house  in  my  home  country  of  Canada,  and  for  12  years 
past  have  been  located  in  Toronto. 

"I  have  a  number  of  people  continually  manufactur- 
ing alabastine  statuary,  the  line  of  which  consists  of 
1.500  models — copies  from  the  leading  galleries 
throughout  the  world,  most  of  them  coming  from 
France  and  Italy.  "We  imitate  so  closely  that  it  needs 
an  expert's  inspection  to  distinguish  from  the  geniiine 
marble,  alabaster  and  bronze  pieces.  The  prices  of  the 
copies  are  within  reach  of  everybody,  while  it  is  only  a 
few  who  can  buy  the  genuine  article. 

"There  is  not  much  statuary  being  imported  in  the 
genuine  now.  and  hardly  any  in  the  imitation,  as  we  can 
manufacture  very  cheap  in  this  country.  The  men  most 
actively  employed  in  the  line  are  Italians  of  the  better 
class,  and  nearly  all  of  them  have  had  a  world-wide  ex- 
perience. There  is  an  increasing  demand  for  the  orna- 
ments we  make.  The  moving-picture  shows  have  been 
a  big  factor  in  helping  to  introduce  the  line,  as  most 
of  the  leading  pieces  are  seen  and  have  become  familiar 
to  the  people  through  visits  to  'movie'  houses  showing 
travel  pictures. 

"Then,  again,  for  the  last  few  years  the  people  of 
this  country  have  traveled  more  and  have  seen  the  orig- 
inals in  the  galleries  of  Europe,  and  statuary  has  been 
illustrated  more  in  the  magazines.  In  the  most  expen- 
sive homes  you  will  often  find  from  six  to  twelve  imita- 
tion works  of  art  such  as  we  make  in  figures  copjang 
Venus  de  ifilo,  Apollo.  Diana.  Flying  Mercury,  and 
other  subjects. 

"We  make  a  complete  reproduction  of  the  classical 


as  well  as  the  ornamental.  The  leading  poets,  music- 
ians and  statesmen  are  greatly  sought  after;  oriental 
figures  in  colors  are  popular  for  dens  and  halls;  elec- 
tric figures  in  bronze  are  selling  extensively,  as  also  are 
boxes  and  jardinieres  with  zinc  linings  for  flowers. 
These  latter  are  one  of  the  newest  lines  and  are  meet- 
ing with  great  success. 

"Furniture  stores  and  art  galleries  are  our  best  cus- 
tomers, and  no  furniture  store  seems  complete  now- 
adays without  a  few  of  these  decorations.    They  add 


greatly  to  the  appearance  of  every  store  and  help  the 
sale  of  other  goods.  No  home  seems  complete  without  a 
few  pieces,  new  subjects  of  which  are  continually  being 
turned  out." 


OLD  FURNITTJHB 

THE  -women  are  hunting  for  antique  mahowany,  old 
junk  of  that  sort  in  our  households  is  piled;  the 
prices,  once  low  are  no  longer  toboggany,  the 
higher  they  soar,  as  the  women  grow  wild.  Beds,  for 
a  century  wobbly  and  rickety,  dressers  and  chairs  tha/t 
are  all  on  the  blink;  the  owner  of  these  is  so  proud 
and  pernickety!  She  asks  a  big  price,  and  wo  cough 
up  the  shink.  Those  creaking  old  beds  that  are  wide 
and  commodious,  fitted  with  ropes  as  the  old-fashioned 
slats!  Always  they  seem  to  me  wretched  and  odious, 
but  when  I  say  so,  the  women  cry  "Rats!"  Bureaus 
so  punk  that  they  make  a  man  serious,  wapperjawed 
things,  an  offense  to  the  eye,  send  the  wild  dames  into 
spasms  delirious:  "Oh,  what  a  sumptuous  relic,"  they 
cry.  How  you  would  like  to  destroy  all  the  furniture 
gathered  from  junk  piles  in  country  and  towns!  But 
if  you  heap  it  around  you  and  burn  it  you're  apt  to 
retire  with  a  dent  in  your  crown.  Rosewood,  ma- 
hogany, walnut  and  hickory,  anything  handad  from 
uges  of  yore!  Sadly  I'm  drinking  my  flagon  of  chic- 
ory, wishing  the  women  were  lucid  once  more. 

WALT  MASON. 
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Selling  Furniture  for  Christmas  Gifts 

B})  WILLIAM  G.  COLGATE,  of  The  Toronto  Furnilure  Co.,  Lid. 


WHILE  we  do  not  in  our  own  business  specially 
emphasize  such  furniture  items  as  might  be 
considered  suitable  for  Christmas  gifts,  believ- 
ing that  for  retailer  as  well  as  manufacturer  these  are 
but  a  side  issue,  still  we  are  ready  to  agree  that  from  a 
sales  standpoint  the  possibilities  of  the  Christmas  sea- 
son as  a  business  stimulator  have  been  but  barely  real- 
ized as  yet. 

As  a  case  in  point,  take  music  cabinets  and  sewing 
tables.  Their  practical  utility,  combined  with  their 
general  attractiveness,  appeal  to  almost  everyone,  and 
this  in  connection  with  their  comparatively  low  cost 
should  make  them  ready  sellers  amongst  retailers  of  all 
classes. 

To  begin  with,  a  retailer  could  take  these  or  similar 
pieces,  and,  by  gradually  adding  other  articles  of  a  like 
nature,  such  as  curates,  top-tilting  tables,  ladies'  desks, 
serving  trays,  smokers'  stands,  and  so  on,  could  soon 
gather  together  a  very  respectable  collection  of  gift 
furniture  as  would  form  a  potent  drawing  card  for  his 
store.  Altogether  too  few  dealers  make  enough  of  the 
feature  which  enables  them  in  some  styles,  notably 
period  furniture,  to  sell  individual  pieces  as  well  as 
complete  sets.  Imagine  any  alert  jeweler  forgetting  to 
emphasize  this  advantage  in  connection  with  fine  china 
or  silver!  Many  a  person  might  be  induced  to  start  a 
collection  of  the  better  class  of  furniture  if  he  knew 
that  he  could  add  to  it  pieces  of  the  same  style  from 
time  to  time.  This  point  may  seem  rather  irrelevant 
introduced  here,  but  we  feel  that  it  has  a  bearing  on  the 
case,  just  the  same. 

In  order  to  ensure  continuity  of  interest  in  his  gift 
department,  the  retailer  could  refer  to  it  judiciously  in 
his  advertising,  occasionally  display  it  in  his  windows 
with  appropriate  window  cards,  and  by  sending  out 
tactful,  .suggestive  hints  in  the  form  of  chatty,  infonua- 
tive  letters  on  the  occasion  of  weddings,  wedding  anni- 
versaries, birthdays,  Christmas,  etc.,  could  make  his 
gift  furniture  the  centre  of  a  good  deal  of  interest. 
These  are  one  or  two  ideas  which  have  occurred  to  me. 
Doubtless  the  dealer  himself  will  have  thought  of  a 
great  many  more.  But  it  all  only  serves  to  show  what 
may  be  done  in  thf>  gift  department  towards  building 
u[)  the  general  trade  of  the  store  when  the  retailer  is 


willing  to  adopt  measures  that  will  bring  customers  to 
him  instead  of  always  waiting  for  them  to  take  the 
initiative. 

It  marks  the  difference,  in  my  opinion,  between  or- 
der taking  and  salesmanship.  And  that  often  means 
the  difference  between  profit  and  loss. 

WHAT  OTHER  MAKERS  THINK 

Furniture  this  year  should  be  specially  boosted,  be- 
cause people  being  in  an  economical  state  of  mind,  will 
buy  necessities  rather  than  luxuries  for  Xmas.  In  many 
cases  family  funds  will  be  consolidated  to  buy  a  good 
piece  of  furniture.  This  has  always  been  the  case  in 
off  years.  But  unles  the  public  first  get  a  special  invi- 
tation from  the  dealer,  and,  secondly,  the  dealer  has 
the  goods  that  are  attractive,  and  a  good  selection, 
there  will  be  no  results. — H.  W.  Strudley,  Imperial  Rat- 
tan Co.,  Ltd.,  Stratford. 

Musical  Instruments  and  Talking  Machines. 

Graphophones  and  double  disc  records  should  fit  in 
perfectly  with  the  rest  of  the  furniture  dealer's  line 
not  only  at  the  Christmas  season,  when  they  are  par- 
ticularly sought  after,  but  throughout  the  year,  and  he 
can  build  up  a  profitable  business  with  them,  too.  We 
feel  that  the  furniture  store  is  the  logical  place  for  the 
public  to  go  and  buy  talking  machines  and  records,  and 
we  think  the  furniture  dealer  is  overlooking  an  excel- 
lent opportunity  to  increase  business  when  he  fails  to 
put  in  these  goods.- — 0.  C.  Dorian,  Columbia  Grapho- 
phone  Co.,  Toronto. 

Furnitiire  Instead  of  Jewelry. 

By  virtue  of  the  fact  that  the  general  money  strin- 
gency has  a  tendency  to  make  people  consider  the 
necessity  around  the  home  as  Christmas  gifts,  furniture, 
rather  than  jewelry  and  other  frivolities  should  be 
brought  prominently  before  the  purchasing  public  by 
the  furniture  dealer.— W.  C.  Willson,  The  Meaford 
]\Ifg.  Co.,  Ltd.,  Meaford,  Ont. 

Display  Beds  in  the  Window. 

A  window  display  of  a  bedroom  shown  in  a  divided 
window,  the  arrangement  of  which  might  be  in  some 
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SOMK  CHKIST.M.VS 
GIKT 
.SUGtJKSTIOXS 
IN  KUIINITUKK 

Kanoy  ratlan  library 
table,  by  the  (iondroti 
Mf»f.  C0..U1I. 

Now  hodrooiii  cos- 
tuiiiU-r,  by  Canada 
Kiiriiitiirc  Mamifar- 
liirerH,  Ltd. 

Fancy  rattan  t-loctrlc 
roadiiiK  lamp  by  the 
Qundron  Maiiuractiir- 
inu  Co..  liUl. 
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sueh  manner  as  the  following?,  should  help  Christmas 
furniture  siiles:  In  one  part  eouKl  he  show  n  an  outside 
winter  scene,  emphasizing  coldness.  In  thr  oilu  i-  part 
could  be  shown  a  well  furnished  hediooiu  or  sitting 
room,  emphasi/ing  eoinl'ort  and  ilhistrating  articles  ot" 
furniture  whieh  would  make  suitable  gilts. 

The  empluiiii/ing  in  advertising  and  ilisplays  of  nov- 
elty items  of  furniture  such  as  hat  racks  or  divans  as 
jfifts  for  haehelor  apartments,  should  also  lu'lp  in  in- 
creasing furniture  sales  during  the  ludiday  season.— 
Fred  A.  Heekman.  The  M-mI  ISrdding  Co..  Ltd.,  To- 
ronto. 


Christmas  Sales  Methods 


CONUNDRUM  CONTEST  TO  PROVOKE  SALES. 

.\  large  luniilurc  slorr  in  (Ulnraild  ran  a  coiuiiHiruni 
contest  last  year  whicii  lastnl  si  \ri'al  monllis.  Each 
week  a  coupon  eontaiiung  a  eonundi-iun  was  published 
in  the  newspapers  and  everyone  was  invited  to  send  in 
solutions.  The  following  is  tlw  announcement  which 
was  published: 

"Until  Christmas,  we  shall  present  each  week  ojie 
conundrum  to  be  solved,  foui-teen  in  all.  Some  will  be 
easy,  some  harder,  but  each  has  an  answer. 

No  Buying-  is  Necessary. 

You  may  send  in  as  many  answers  as  you  wish  to 
each  conundrum,  bnt  each  conundrum  must  be  accom- 
panied by  one  of  these  coupons.  This  condition  is  posi- 
tive. It  will  take  .just  a  few  minutes  each  week.  "Worth 
trying,  isn't  it?  The  gifts  will  be  delivered  the  day  be- 
fore Christmas,  and  the  names  and  addresses  of  the 
lucky  winners  will  be  given  in  the  newspapers  on 
Christmas  Day. 

1st  prize — To  anyone  solving  all  of  the  14  conun- 
drums correctly,  we  will  give  an  elegant  $200  parlor 
suite. 

2nd  prize — To  anyone  solving  not  less  than  12  of  the 


14  conundrums  correctly,  we  will  give  a  handsome  $125 
buffet. 

3rd  prize — To  anyone  solving  the  largest  number  of 
conundrums  less  than  twelve  correctly,  we  will  give  an 
elegant  $35  combination  bookcase. 

4th  prize — To  anyone    answering  the  next  largest 


number  of  coinindrums  less  than  twelve,  we  will  give 
the  choice  of  any  $15  article  in  the  house. 

In  case  of  a  tie  for  any  prize,  the  answer  received 
first  will,  of  course,  win. 

Smaller  prizes  can  be  given  and  still  net  good  re- 
turns. 


EXTRA  SALES  FORCE  ADVERTISES  STORE. 

A  Southern  mei'chant's  exti-a  sales  force  at  Christmas 
was  organized  into  a  strong  advertising  department  for 
the  store.  For  several  weeks  prior  to  the  opening  of 
his  Christmas  selling  season  this  merchant  advertised 
for  extra  clerks.  By  December  first  he  had  engaged 
eight  young  men  and  Avomen  from  farm  families  in  his 
vicinity.  It  was  quite  a  treat  for  these  young  people 
to  get  into  the  store  for  a  time,  and  they  entered  upon 
the  work  with  great  enthusiasm. 

The  day  the  extra  clerks  got  on  the  job  the  mer- 
chant had  circulars  ready  whieh  he  asked  them  to  ad- 
dress to  their  friends.  He  was  astonished  to  see  the 
liberal  response  these  friends  made  to  the  appeal  to 
come  and  bu.y  holiday  goods  of  the  clerk  who  signed 
the  circular. 


POPULAR  SALES  PREMIUM. 

A  Washington,  D.C,  furniture  concern  recently  put 
on  a  sales  inducement  feature  consisting  of  a  United 
States  flag  4x6  feet,  complete  with  pole,  halyard  and 
bracket,  as  a  premium  with  a  $5  purchase.  Here  is  an 
idea  that  should  prove  exceedingly  popular  with  Cana- 
dian furniture  dealers  who,  around  the  holiday  season, 
give  premiums  to  induce  sales.  A  Union  Jack  gift 
should  take  well  at  present. 


DOLL  CONTEST  FOR  GIRLS. 

Make  a  store  or  window  display  of  dolls,  having  as 
the  central  figure  a  large  doll  holding  a  good  sized  char- 
acter doll  dressed  in  infant's  long  clothes.  The  effect 
can  be  heightened  by  the  use  of  doll  fi;rniture.  The 
idea  is  to  make  a  home  scene. 

The  large  doll  can  be  seated  at  a  table,  or  a  living 
room  scene  can  be  made.  A  pleasing  effect  would  be  to 
work  out  the  scene  inside  a  small  house.  The  roof 
should  have  a  gable  and  be  covered  with  cotton  batting, 
sprinkled  with  artificial  snow.  The  snow  could  be  dis- 
tributed through  the  window  to  represent  a  typical 
winter  scene. 

Interest  in  the  display  can  be  increased  by  having 
some  prominent  person  select  a  name  for  the  infant. 
The  name  should  be  deposited  in  an  envelope  in  a  safe 
place.  Due  publicity  should  be  given  this  fact,  together 
with  an  offer  of  a  prize  to  the  girl  guessing  the  infant's 
name  or  a  name  nearest  to  it.  One  guess  can  be  allow- 
ed with  each  purchase  of  Christmas  merchandise  in 
any  amount  you  want  to  indicate. 

Register  the  names  and  addresses  of  all  the  contest- 
ants, together  with  the  date  and  hour  they  made  the 
guess.  On  Christmas  Eve,  or  whatever  hour  you 
choose,  have  the  person  who  named  the  infant  an- 
nounce the  name.  Then  have  him  read  from  the  record 
the  guesses  on  the  name  in  the  order  they  were  made. 
The  one  making  the  first  correct  guess  gets  first  prize. 
Continue  the  reading  until  all  making  a  correct  guess 
get  prizes.  Circularize  all  names  received  for  furni- 
ture business  at  an  early  date  thereafter. 
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SANTA  CLAUS  IN  THE  WINDOW— HOW  THE  FURNITI  RK  STORE  IN  THE  SMALL  TOWN  CAN  MAKE   A  HOLIDAY 
DISPLAy.    WINDOW  TRIM  MADE  BY  J.  LETTER  &  SON,  WATERLOO,  ONT.,  LAST  CHRISTMAS. 


The  Importance  of  the  Christmas  Window  Display 


CHRISTMAS  sliow  windows  will  give  passersby  a 
good  or  bad  impression  of  you  and  your  institu- 
tion, so  that  it  is  most  important  that  care  and 
thought  be  given  to  these  windows,  and  especially  at 
Christmas  time. 

Five  or  ten  dollars,  carefully  spent,  some  thought 
and  some  work  are  all  that  you  need  with  the  many 
things  that  are  already  in  the  store. 

What  to  Display 

Remember  that  practically  all  the  Christmas  gifts 
that  will  be  bought  are  either  received  by  or  purchased 
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by  women,  so  that  it  is  well  to  bear  this  fact  in  mind  in 
making  the  display. 

AnotluT  thing.  When  people  go  out  to  l)uy  presents 
they  usually  have  no  idea  of  what  they  are  going  to 
get,  but  look  into  the  windows  and  when  sonu^thing  ap- 
peals to  them  they  go  inside  and  buy.  Further,  the 
chances  are  that  there  will  be  other  things  in  the  store 
itself  that  will  appeal  to  them  and  which  they  will  pur- 
chase. 

The  great  rpiestion  is,  of  eoui-se.  iiow  to  do  it.  Tin- 
following  suggestions  arc  given  in  the  hope  that  thi'V 
will  be  of  assistance  to  some  dealers  in  planning  their 
windows. 

Use  Price  Cards. 

If  you  use  them  at  no  other  time  of  year,  Christmas 
is  when  you  should  use  price  cards  in  the  windows. 
Most  any  wholesale  paper  house  can  supply  such  cariis, 

2V|  by  '{''i  inehes.  printed  in  thr  •olors,  with  a  |)retly 

holly  design  aronnd  the  edges,  for  $l.r)0  per  100.  Peo- 
ple want  to  know  what  a  thing  costs  at  Chi'istnias  time, 
more  so,  perhaps,  than  is  usually  the  ease.  \of  only 
this,  but  the  eards  mentioned  will  I)rigliten  np  the  win- 
dow wonderfully. 

The  Christmas  idea  can  be  well  cojiveyed  by  the  lib- 
eral use  of  evergreens  and  holly  in  the  back  and  sid(>s 


of  the  windows,  which  should  tirst  be  covered  with 
white  or  red  crepe  paper  tacked  in  place.  Red  bells 
suspended  from  the  ceiling  will  add  to  the  effect.  If 
you  want  to  you  can  get  Christmas  trees  and  put  them 
at  each  end  of  the  back  of  the  window  and  hang  on 
them  various  decorations. 

Three  Parts 

Then  divide  your  window  up  into  three  parts.  Com- 
mence to  dress  the  centre  one  first,  by  putting  some 
good  sized  articles  in  the  middle,  and  then  fill  out  the 
remainder  with  smaller  articles,  trying  always  to  pre- 
serve the  balance  one  side  with  the  other. 

Treat  the  two  other  divisions  similarly,  with  a  larger 
article  in  the  centre  of  each,  and  group  around  it  goods 
of  kindred  lines.  It  might  be  well  to  have  large  show 
cards  written,  with  the  legends:  "Useful  Presents  for 
Father,  Brother,  Uncle."  etc.  "Useful  Presents  for 
^lother.  Sister,  Aunt,"  etc.  "Useful  Presents  for  the 
Childl-en, "  and  place  in  each  division  appropriate  gifts. 

Just  a  word  of  caution.  Do  not  try  to  get  too  many 
articles  in  the  window.  If  you  crowd  them,  all  the  dis- 
play eft'ect  is  lost,  and  all  you  will  get  is  a  "hodge- 
podge" without  form  or  balance. 

This  matter  of  balance  is  really  important  in  get- 
ting a  good  general  effect.  It  attracts  the  eye,  and 
after  atti'acting,  it  pleases,  so  that  the  selling  value  of 
the  window  is  increased. 


MAKE  YOUR  WINDOWS  SAY  SOMETHING 

A  window  trimmer  had  put  the  linishing  touches  on 
a  very  artistic  and  attractive  window  display  of  book- 
cases, ami  as  was  his  custom,  called  the  Boss  to  give 


Simple  linrkKround  MiiKifMtinn  fora  Chrl»tina«fiirnlture  window 
trim- Wallhimnl  (colorcdl  with  liolly  triiiiiiitii»r-^. 


it  the  final  "Okay  "  After  viewing  the  window  from 
sevi'i-al  angles  and  distances,  the  Boss  said,  "Young 
man,  that  window  is  pretty,  it  is  altogether  charming. 
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but — what  is  it  all  about  1  You  have  a  fine  display  of 
merchandise  there  and  you  have  your  window  nicely 
spotted  with  color  to  arrest  attention,  but  after  you 
get  the  people's  attention  what  is  goiiii:  to  innke  them 
buy  exeept  their  own  ilesires? 

"A  window  display  can  bo  likened  to  ;in  illustra- 
tion," proeeedeil  the  Boss,  warming  up  to  the  subject, 
"which  attracts  attention  but  needs  text  matter  to 
make  its  use  profitable.  Right  there,  my  son,  is  the 
fault  of  this  window  display — of  most  window  dis- 
plays, in  fact,  those  of  other  mercluints  as  well  as  of 
ours.  They  don't  contain  cnoufih  reading  niatter^ — 
don't  make  use  of  tho  attention  they  have  won,  to  put 
over  a  good  soiling  punch.  Take  this  window,  for  in- 
stance, all  that  it  needs  is  a  large  card  neatly  lettered 
with  thirty  or  forty  well  chosen  words  describing  the 
advantages  of  sectional  construction  of  your  book- 
eases  to  make  it  of  real  selling  value.  Another  small 
card  inviting  the  people  into  the  store  to  see  the  book- 
eases  denumstrated  would  add  further  to  its  selling 
strength.  Xine  out  of  ten  window  displays  could  be 
greatly  increased  in  soiling  offieiency  with  the  addition 
of  one  or  two  neatly  lettered  cards  relative  to  the  goods 
on  display,"  continued  the  Boss. 

"Will  people  read  tho  cai-ds?''  iiuiuired  the  window 
trim  raer. 

The  Boss  answered  tliis  query  with  another,  "Do  you 
know  how  many  words  the  average  person  ordinarily 
reads  in  a  minute?  Between  two  and  three  hundred. 
From  this  you  can  understand  that  a  show  card  of 
thirty  or  forty  words  would  be  read  at  a  glance.  Of 
course  people  will  read  your  show  cards.  They  can't 
help  reading  them  if  they  are  invitingly  lettered." 


The  window  trimmer  who  did  the  listening  was  a  good 
listener.  He  has  utilized  the  card  idea  in  nearly  every 
window  he  has  trimmed  since,  and  every  one  of  those 
windows  has  proved  that  the  Boss  was  right.  Nine  out 
oF  ten  windows  can  be  improved  with  the  addition  of  a 
well  eliosen  and  worded  card  relative  to  their  mer- 
chandise. 


HOLIDAY  DECORATING  WITH  CREPE  PAPER 

Crepe  paper  is  the  window  trimmer's  best  friend  in 
Christmas  displays.  It  helps  him  out  of  many  a  dilem- 
ma. When  he  is  in  doubt  as  to  what  to  use  for  a  win- 
dow or  store  display,  he  is  pretty  safe  if  he  makes  the 
answer  crepe  paper.  It  takes  something  more  than 
crepe  paper,  however,  to  get  results  from  it  in  any 
kind  of  a  display.  A  great  many  trimmers  pin  crepe 
paper  on  carelessly  and  when  they  do  not  get  good  re- 
sults, wonder  why  it  is. 

To  get  the  best  results  out  of  erepe  paper  you  will 
have  to  understand  the  methods  of  handling  it.  You 
often  want  to  use  a  strip  of  crepe  paper  with  a  ruffled 
edge.  The  way  to  obtain  this  ruffled  edge  is  shown  in 
Fig.  1  of  accompanying  illustration.  Merely  hold  the 
paper  between  the  thumb  and  forefinger  of  each  hand 
and  pull  out  the  erepe. 

To  obtain  a  border  of  ruffled  strips,  cut  strips  of 
crepe  paper  of  two  colors,  light  and  dark.  Make  the 
light  strip  five  inches  wide  and  the  dark  strip  three 
inches  wide.  Ruffle  both  edges  of  each  strip.  Place 
the  narrow  strip  over  the  wide  one  and  fasten  in  the 
centre  with  a  cord  of  twisted  crepe  paper  made  out  of 
the  light  color.    The  method  of  making  this  cord  is 


Window  display  of  Sidway  collapsible  carriage  made  by  a  Louisville,  Ky.,  furniture  house  which  won  first  prize  in  a  contest 
recently  conducted  by  the  Sidway  Mercantile  Co.,  Elkliait,  Ind.   The  display  is  simple,  yet  striking  and  conrinring. 
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shown  in  the  figure  below  the  accompanying  back- 
ground drawing. 

A  ruching  border  is  much  used.  To  produce  this  cut 
the  crepe  paper  in  strips  about  10  inches  wide.  Rut!le 
both  edges.  Then  fold  in  the  centre  as  indicated  by  the 
dotted  line,  in  figure  three.    Make  three  or  four  small 


Illustrations  showing  how  crepe  paper  can  be  used  in  iioliday  decorating. 


plaits  on  this  folded  edge  and  pin  to  the  border.  Move 
along  the  border  about  four  inches.  Then  make  another 
bunch  of  plaits  and  pin,  and  continue  along  the  whole 
length  of  the  border.  Spread  out  the  edges  in  wide 
ruching  as  shown  at  the  left  of  the  figure. 

Still  another  crepe  paper  effect  is  shown  by  the  scis- 
sored edge  in  figure  four.  To  obtain  this  fold  a  full 
width  of  crepe  paper  down  through  the  centre.  Then 
cut  with  scissors  from  the  edges  almost  down  to  the 
centre,  leaving  the  ends  pointed.  Gather  in  plaits  and 
pin  along  the  border  the  same  as  in  figure  three.  Pin 
these  plaits  close  enough  together. 

For  the  background  use  decorated  crepe  paper  of 
holly  leaf  pattern  along  the  top.  Santa  Glaus  faces  or 
Ghristmas  bflls  can  be  cut  out  and  pasted  along  the 
border,  in  place  of  the  wording  that  appears  in  our 
drawing.  Below  this  pin  strips  of  red  crepe  paper 
smoothly  to  the  background.  Over  each  strip  of  the 
red  place  a  layer  of  white  and  gather  these  strips  in  at 
the  centre  and  tie  with  a  crepe  paper  cord,  the  making 
of  which  is  illustrated  below  the  background.  To  make 
this  cord  take  long  strips  of  crepe  paper  10  inches  wide, 
looping  it  back  so  as  to  have  a  double  layer.  Put  a 
stick  in  the  end  of  the  loop.  Fasten  the  ends  to  a  nail 
and  then  twist  the  paper  around  until  it  is  wound  up 
into  a  rope  about  an  inch  in  diameter. 

Then  put  a  border  all  around  the  window  and  be- 
tween the  strips  of  red.  Do  this  by  cutting  white  paper 
info  tlirc(,'-inch  strips  and  ruffling  botli  edges.  Fasten 
this  to  the  wall  by  placing  the  crepe  paper  cord  down 
through  the  centre  of  each  strij)  and  |)iiiniii<,f  it. 


SELLING  THE  PRACTICAL  GIFTS 

Let  us  not  foi-gi'l  iIm'  |ji-;irl  ic;il  Lrifls  of  this  season. 
The  tendency  of  the  pulilii'  in  ihiicIkisc  uscrul  arlicli's 
for  gift  pur[)0S(is  tends  toward  hirgi'i-  und  imom'  satis- 
factory sales,  if  eatered  to.  While  it  will  pay  to  push 
the  specialties,  and  Ihc  inore  di.sl  inct  ly  gift  lines,  let 
your  windows  show  the  pi-actiejd,  nsefnl  and  staples 
with  holiday  "trimmings."  'i'aUe  a  nnml)er  of  the 
larger  picecs,  the  hidics'  desks,  the  i-ecliiiing  ehairs  iirid 
rockers,  the  lihijuy  tiililes  and  tinisie  eahinets.  featiirr 
these  in  the  windows  with  appropriate  eiii'ds.  cjillini,' 
specific  ;illetition  to  theii-  desir;il)ility  as  gifts. 

I']vi'i> one  ;i|i|)rcciates  i-(M'eiving  a  gift  of  ;i  lasling. 


worth-while  nature,  and  there  is  nothing  more  satis- 
fying than  a  nice  piece  of  furniture.  While  it  has  an 
individual  appeal  and  charm,  still  it  has  a  practical  use 
for  others  than  the  recipient.  There  is  the  added  value 
of  general  utility,  and  for  this  reason  a  larger  sum  will 
he  invested  in  such  presents  than  in  some  of  the  ''little 
things." 

In  the  store  use  gift  cards  freely  on  the  entire  stock. 
Even  base  burners  have  been  given  as  gifts,  and  by 
keeping  the  Ghristmas  spirit  predominant  throughout 
the  store  there  will  be  many  a  sale  for  just  gift  pur- 
poses that  would  otherwise  slide  by. 

Keep  in  mind  that  the  Ghristmas  shopper  comes  past 
your  store  often.  Holiday  buying  means  many  a  visit 
"down-town,"  and  every  time  the  man  or  woman,  on 
Ghristmas  buying  bent,  passes  your  windows  they  will 
be  mentally  comparing  your  lines  and  stock  with 
others.  They  will  be  cataloging,  in  their  mind's  eye, 
the  gift  for  this  or  that  person,  and  if  the  windows  are 
not  freipiently  changed,  you  will  lose  out,  for  what 
might  appeal  to-day  to  one  would  fail  to  pull  the  other 
l)asserby.  And  by  making  use  of  the  practical  gifts, 
of  larger  value,  you  will  be  covering  all  channels  and 
land  the  hulk  of  the  trade. 


USE  PRICE  TICKETS 

We  observe  that  in  a  very  real  sense  the  use  or  non- 
use  of  price  tickets  is  the  distinguishing  mark  between 
the  coming  and  the  going  merchant. 

Not  that  price  tickets  alone  can  bring  back  youth  to 
a  decrepit  store,  but  when  a  man  begins  to  use  price 
tickets  he  naturally  does  the  other  things  that  make 
for  good  merchandising. 

Price  tickets  sell  goods— they  sell  goods — they  sell 
goods. 

An  article  without  a  price  ticket  will  win  attention 
only  from  the  person  who  is  in  urgent  need  of  that  par- 


(Janudiaii  fiiriiiUiii'  in  N'l  w  York  — Window  display  of  new  Louis  Xll.  bed- 
room suile  lMaiili(|UO  ivory  with  \Vt'(lK"'ood  t riniiniii);-^  made  by  Toronto 
I''urnitiire  Co.,  in  store  of  .lost^ph  L.  Ilcr^i  limanii.  .'^ixlh  .\vo. 


ticular  thing  at  that  particular  time.  With  a  price 
ticket  it  will  get  attention  from  ten  times  as  many 
|)eople. 

Price  tickets  make  selling  easy.  Often  all  the  clerk 
need  do  is  wrap  the  article  up  and  make  change.  With 
goods  price-ticketed,  clerks  show  larger  daily  sales, 
which  means  a  smaller  ratio  of  selling  expense. 

The  mental  attitude  of  tlie  buyer  is  always  defensive. 
No  matter  how  tempting  an  article  looks,  if  the  price 
is  not  marked,  desire  is  seldom  strong  enough  to  over- 
come the  mental  inertia.  Pi-iee  tickets  nuike  the  law  of 
suggestion  work  for,  not  against,  you, 

''anad,!  imports  inori'  furniture  from  the  I'nited 
States  than  any  other  country  in  the  world.  The  value 
of  these  goods  for  the  past  three  (fiscal")  vears  are: 
Ifl'J,  +1,092,80!);  l!)i:3.  ijil.STT.lTS ;  1!)14,  $1,479,319. 
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!KY  attractivi'  cai'ils  ran  ln'  madf  willi  a  part  i 
th<'  whole  of  the  ctMilic  made  Iraiisparciit.  Tl 
objt'i't  of  (.-ards  o\'  this  nature  is  to  show  at  nii,'l 
with  a  lijjlit  hohiml  them.    Oiio  ort'eetive  way  is  to  eu 
out  the  letters  with  a  sharp  knife  and  ou  the  revers 
side  of  the  eard  paste  brilliantly  eolored  tissue  paper. 
Ix^tters  like  A  B  P  R.  etc..  will  retpiire  the  centre  pieces 
pasted  on  to  the  tissue  paper  after  the  latter  has  been 


Fig.  11. 

pasted  on  to  th«-  back  of  the  card.  Another  method  is 
to  stretch  tracing  or  draftsman's  linen  or  glazed  sign- 
vrriter's  cotton  on  to  a  frame  or  card  mat  and  letter  on 
this  material.  This  will  mean  that  the  background  and 
not  the  letters  will  be  illuminated  w^hen  the  sign  is 
lighted.  If  electric  lights  are  available,  colored  bnlbs 
may  be  utilized  to  good  advantage.  Sheet  celluloid  may 
b*'  used  instead  of  cotton  or  linen.  The  transparent 
.sign  may  be  used  for  the  sides  of  windows  or  the  cor- 
ners, and  put  next  to  the  glass  on  the  casing.  They  will 
then  .show  at  night  as  well  as  during  the  day  time. 

Another  very  attractive  card  of  a  similar  character 
may  be  made  by  cutting  the  letter  of  a  word  out  of 
cardboard,  or  a  cut  of  a  figure  of  a  hat,  suit,  shoes,  etc., 


then  cut  an  oval  opening  or  some  attractive  shape  and 
|)asle  on  the  back  of  the  card  a  piece  of  black  or  dark 
l)r()vvii  fine  threaded  netting  with  about  a  one-sixteenth 
nu^sh.  On  to  this  netting,  in  the  opening,  paste  the  pic- 
ture you  have  cut  out.  When  the  card  is  placed  in 
position  the  netting  is  almost  invisible,  which  gives  the 
article  or  picture  pasted  on  the  appearance  of  being 
suspended  in  the  air. 

Paper  Borders. 

Very  artistic  effects  may  be  had  with  cards  by  using 
wallpapei-  borders  for  the  edges.  These  should  be  used 
only  on  large  cards,  half  sheets  and  whole  sheets.  Nar- 
row borders  from  one  to  two  inches  are  the  best  widths 
and  should  be  mitred  at  the  corners.  The  lettering 
should  be  done  in  colors  to  harmonize  with  the  borders. 

Mounting  Cards. 

Cards  that  are  mounted  keep  their  shape,  and  do  not 
curl  nor  fall  over  the  same  as  when  unmounted.  One 
way  to  do  this  is  to  make  wooden  stretchers  out  of  half- 
inch  by  one  or  one  and  a  half  inch  wood.  Mitre  these 
at  the  corners  and  glue  and  nail  together.  When  ready 
for  the  cards,  give  the  top  of  stretcher  a  coat  of  glue. 
Then  dampen  the  back  of  the  card  with  a  sponge  or 
cloth  and  glue  around  the  edge  of  card  and  press  it  on 
to  the  stretcher.  Unless  the  card  is  moistened  all  over 
with  water  it  will  not  lie  smooth  on  the  stretcher.  Af- 
ter it  is  dry  paste  a  border  of  plain  green  or  other  col- 
ored paper  around  the  edge,  allowing  it  to  come  over 
the  face  of  the  card,  about  a  half  or  three-quarters  of 
an  inch,  and  lap  around  the  edge  to  cover  the  wooden 
frame. 

Another  way  to  "mount"  or  stiflfen  cards  is  to  score 
them  about  three-quarters  of  an  inch  from  the  edges, 
see  1,  2,  3,  4,  Fig.  21,  and  turn  the  edges  back  the  same 
as  a  box  cover.  This  will  necessitate  cutting  out  a 
three-quarter  inch  square  at  each  corner  to  allow  the 
sides  and  ends  to  turn  back.  After  turning  back,  paste 
or  glue  a  small  piece  of  cotton  on  the  corners  to  hold 
them  in  position.  Then  paste  a  border  on  the  edge  the 
same  as  directed  for  the  wooden  stretcher.  The  "scor- 
ing" is  done  by  cutting  the  card  not  quite  half  through 


Plate  47— Fancy  full  block,  with  outline,  upper  case. 
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on  the  top  or  face  side  with  a  sharp  knife.  This  pre- 
vents the  card  from  breaking  when  you  bend  it  back. 

Pastes  and  Glues. 

As  every  card  writer  needs  paste  or  glue  almost  con- 
stantly, it  is  well  to  know  how  to  make  them.  A  super- 
ior paste  can  be  made  of  starch.  This  is  made  the  same 
as  a  laundress  makes  it  for  the  clothes,  only  much 


thicker.  First  dissolve  the  starch  with  cold  water,  to 
remove  all  lumps,  then  pour  boiling  water  on  it,  stirring 
all  the  time.  A  little  alum  water  added  to  this  or  a  few 
drops  of  oil  of  cloves  will  keep  it  for  weeks  fi'otii  spoil- 
ing. 

A  good  li(|uid  glue  can  be  made  by  dissolving  a  fine 
grade  of  white  glue,  or  fish  glue,  in  vinegar,  instead  of 
water,  for  at  least  twelve  hours.  Then  hear  ii  in  ;i  dou- 
ble boiler  or  glue  pot  until  thoroughly  mixed.  Add  a 
few  droi)S  of  oil  of  cloves  to  keep  it.  This  glue  can  be 
made  to  use  cold  by  tiiiiniing  with  wliite  wine  vinegar. 
Use  no  water. 

Sample  Cards. 

The  Santa  Claus  card  is  one  appropi-iate  for  the 
Christmas  season.  It  is  a  fountain  air  brush  design,  re- 
(piiring  two  patterns  to  execute  it.  One  is  a  round  ring 
and  the  other  is  a  piece  cut  out  the  shape  of  old  Santa's 
head  and  beard.  Lay  the  pattern  of  the  head  on  ;he 
card  and  the  ring  on  top  of  it.  The  beard  of  Santa  will 
project  below  the  ring  or  circle.  Air  brush  around  tiie 
circle  and  the  beard,  then  take  off  the  pattern  of  the 
circle  and  allow  the  otbei-  pattern  to  remain  in  its  place, 
and  air  brush  jndiind  it  inside  the  circle.    Now  finish 


the  features  by  hand.  The  face  can  be  flesh  color 
and  the  top  of  the  cap  and  tassel  a  bright  red.  The  fur 
around  the  cap  may  be  almost  any  fur  color.  You  can 
get  a  quicker  and  even  better  result  with  a  card  of  this 
type  if  you  can  get  a  picture  or  litho  of  old  Santa  and 
cut  it  out.  In  that  ease  you  will  not  need  a  pattern. 
Simply  lay  the  picture  on  the  card  and  mark  around 
it  with  a  pencil  and  air  brush  over  the  pencil  marks.  It 
will  not  matter  if  you  go  inside  the  pencil  marks  for 
the  picture  will  cover  it  when  it  is  pasted  on  to  the 
card.  You  will  have  to  lay  a  piece  of  paper  over  the 
beard  where  it  projects  below  the  circle,  so  you  will  not 
air  brush  the  beard. 

In  the  group  of  cards,  Xos.  6  and  8  are  entirely  foun- 
tain air  brush  work,  and  give  some  idea  of  the  wide 


raiig(>  of  work-  that  can  be  accomplished  with  this 
splendid  assistant  of  the  card  writer.  Nos.  !),  11  and  V-^ 
and  the  leaves  on  No.  7,  are  also  air  brush  designs,  and 
fui'ther  illustrate  the  wide  range  of  work  that  can  be 
done  Avith  it.  Nos.  1  to  5  and  7.  S,  12  aiul  14  have  plas- 
tic work  on  them.  No.  7  is  an  example  of  an  openwork 
design  and  will  give  some  idt>a  of  iiow  a  transparent 
design  can  be  made. 


I'luto  IH— KuiK)  full  block  wlili  iiutliiic.  lower  bhc. 
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PATENTED  MACIIIM:  Willi  II  M  UCKS  THE  FABRIC.  A  MASTERPIECE  OF  MECHANICAL  ENOIVEERING,  FOR  THE  WIRE  GOES 
IX  AT  ONE  ENI>  AM)  TIIK  CO.Ml'I.KTK  FAnUIC  FOR  A  BED  COMES  OUT  AT  THE  OTHER.  THIS  IS  ONE  OF  THE  MOST  INTERESTING 
DEPARTMENTS  IX  THE  PLANT. 


Making  Ideal  Twisted  Link  Fabric 

By  G.  L.  G. 

ed  link  fabric  into  an  Ideal  duplex  link  fabric  spring. 

[n  common  with  all  makers  of  bed  springs,  ve  have 
been  striving  for  years  to  devise  some  type  of  sijring 
that  would  overcome  or  entirely  eliminate  the  disad- 
vantages of  a  continuous  wire  fabric  spring.  The  first 
step  in  this  direction  was  the  discovery  and  perfecting 
of  the  Ideal  double  wire  twisted  link  fabric.  We  found 
lhf)t  by  cutting  our  wire  into  sections  4  ins.  long,  and 
forming  them  into  links  of  double  thickness,  joining 
them  together  in  "twist"  fashion,  with  a  separate 
strand  every  two  inches  of  the  width  joined  by  separ- 
ate cross  links,  we  secured  a  fabric  that  was  by  itself 
strong,  resilient  and  elastic. 

Then,  by  the  process  of  joining  up  the  completed 
fabric  to  the  frame  at  both  ends  by  a  series  of  power- 
ful, oil-tempered  steel  helical  springs,  we  found  that 
we  had  a  spring  that  was  stronger  thany  any  continu- 
ous wire  spring  that  we  knew  of.  And  when  we  proved 
by  experiment  that  all  danger  of  sagging  in  the  fabric 
was  eliminated,  owing  to  the  weight  of  the  wire  used 
in  the  links,  and  the  fact  that  the  powerful  steel  helical 
springs  absorbed  all  the  strain,  we  placed  the  spring 
upon  the  market. 

We  learned  from  experience  th;it  this  spring  never 
gave  any  trouble.  There  were  never  any  complaints 
about  it  sagging.  In  fact,  it  was  reckoned  one  of  the 
strongest,  most  pliable  and  elastic  bed  springs  on  the 
market — for  it  is  practically  unbreakable  and  inde- 
structible, and  is  an  admirable  shipping  proposition,  be- 
cause holes  cannot  be  punched  into  it  anywhere. 

Thus,  briefly,  you  have  the  story  of  the  development 


The  pages  of  comtnercial  history  are  filled  v.'ith  in- 
stances that  relate  of  how  certain  men,  makers  of  great 
discoveries,  did  not  at  first  realize  the  importance  of 
their  '"finds,"  until  an  outside,  though  interested,  party 
commenced  to  point  out  their  value. 

We  have  recently  pased  through  a  like  experience. 
First,  in  the  development  of  the  Ideal  twisted  link  fab- 
ric.   Second,  with  the  super-development  of  the.  twist- 


Angl«  and  piece  of  Ideal  twisted  link  fabric  spring. 
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of  the  ordinary  type  of  Ideal  twisted  link  fabric  spring. 

About  a  year  ago,  we  took  our  line  of  springs  and 
commenced  to  experiment  with  a  view  to  finding  out 
how  it  would  be  possible  to  make  them  better  without 
increasing  tlie  price.  We  spent  some  months  and  quite 
a  little  money  on  experiments.  Finally,  we  evolved 
what  we  have  called- — and  we  think  it  is  a  very  happy 
name — the  Idnal  duplex 'spring ;  the  "spring  with  a 
backbone." 


GEO.  GALE  &  SONS'  STAFF  DINED 

On  Friday  eveuiug,  Nov.  6tli,  the  management  of 
Geo.  Gale  &  Sous,  Ltd.,  Waterville,  Que.,  gave  a  dinner 
to  the  staff  at  Riverdale  Hotel,  that  city,  covers  being 
laid  for  40.  The  spacious  dining  room  was  specially 
bedecked  for  the  occasion,  and  a  very  generous  menu 
was  on  hand,  and  if  Russia  can  expedite  the  departure 
of  Turkey  from  the  map  of  Europe  any  faster  than  the 
way  the  staff  gobbled  him  up,  she  will  want  to  put  on 
her  skates. 

W.  H.  Ward,  vice-president  and  managing  directoi", 
pi-esided,  and  other  specially  invited  guests  were:  F.  R. 
Cromwell,  M.P. J.  T.  Thomas,  and  Peter  Swanson. 
The  toasts  of  the  evening  were  :  The  King,  Our  Country. 
Our  Guests,  and  Our  Customers. 

Mr.  Ward,  in  his  introductory  remarks,  said  that 
most  of  the  staff  present  had  practically  grown  up  with 
the  firm  and  had  been  on  their  pay  roll  20  to  25  years. 
He  hoped  the  staff'  Avould  have  a  good  night  and  enjoy 
themselves  thoroughly,  ahd  announced  that  the  man- 
agement would  make  this  dinner  an  annual  affaii'. 
which  was  greatly  appreciated  by  those  present,  lie 


Display  of  beds 
and  parts  made  by 
( )ntiirio  Kiirriiture 
f^o. ,  Lonflon.  din- 
ing Old  H  o  y  s' 
Week.  The  com- 
pany bad  just  se- 
I'urcd  t  order  for 
f  II  rn  i  s  b  i  n  K  tbc 
TccuinHcb  Iloiise 
addition  and  diir 
i  n  g  t  li  e  w  li  o  1  i: 
week  Tbe  Ontaiio 
Spring  lied  & 
MattresB  Co..  liad 
men  in  tbiH  win 
clow  potting  to 
getlior  fifty  brii-K 
beds.  In  their 
otber  windows  tbn 
same  firm  had 
I  heir  men  making 
fifty  box  springs 
jind  fifty  hair  mat 
tresses.  Needh^ss 
I o  H  n  y  great 
c  r  t)  wd  «  watehpd 
Ihe  windows  all 
n.ek. 


was  glad  to  see  the  tinii's  trade  mark  on  the  wall,  uitli 
till'  famous  guarantee,  and  hoped  llio.se  present  would 
look  after  the  guarantee  and  see  I  hat  it  was  kept  u]). 
lie  ajtpejded  to  the  stall'  to  work  together  and  pull  to- 
trether  and  ever-ythiiifr  would  right  itself,  lie  then  pro- 
posed the  tnjist  to  till'  Kih'/,  whieh  was  drunk  with 
silent  hoiMirs. 

n.  E.  Sprigings,  secretary-treasiii-er  of  Ihe  (ii'in,  pro- 
|)0se(l  the  toast  of  Owv  Cnnnlry.  and  in  an  exei'lleiil 
speech  e.xtolhd  ( ';iii;ii|;i  as  the  premiei'  colony  of  the 
British  Fiinpii'i'.  whose  loyalty  to  the  Mother  Country 
was  evidenced  by  the  \';ic\  that  we  had  just  sent  across 
•'{5,000  of  our  bravest  sons  to  fight  for  the  honor  and 
freedom  of  the  Empire.  Continuing,  In^  said  ('anada 
was  the  greatest  wheat  growing  country  in  tlic  world, 
and  .spoke  of  the  iinlitiiiti'd  hiinfral  resoiii-ers  of  Nova 


Scotia,  Quebec  and  British  Columbia,  which  made  Can- 
ada practically  independent  and  self-contained. 

The  toast  was  responded  to  by  F.  R.  Cromwell,  M.P., 
and  Geo.  A.  Symons.  Mr.  Cromwell  advised  the  aud- 
ience to  pay  far  more  attention  to  agricultiaral  pur- 
suits, as  they  could  not  grow  enough  and  the  demand 
was  greater  than  the  supply.  He  instanced  the  fact 
that  they  had  an  agricultural  demonstrator  from  Mac- 
donald  College,  and  that  the  farmers  were  delighted 
with  the  effect  produced.  He  said  that  brains  were 
necessary  now  more  than  ever,  in  order  to  manufacture 
at  less  cost  to  compete  and  keep  up  with  the  hard  times. 
He  then  passed  on  to  the  war  and  in  a  masterly  way 
showed  what  Canada  was  doing  to  help  out  the  IMother 
Country. 

Geo.  A.  Symons,  who  also  res{)onded,  congratulated 
the  management  on  giving  unmistaken  signs  that  they 
were  going  to  take  an  interest  in  the  men,  and  just  as 
the  best  machine ly  needs  oil  to  make  the  cogs  work 
together  smoothly  so  with  human  beings.  The  more 
interest  a  company  takes  in  the  men  the  better  the  re- 
sults and  the  lesser  the  friction.  He  then  replied  to  the 
toast  after  the  fashion  of  the  last  sneaker  and  gave 
statistics  showing  the  vast  mineral  and  grain  wealth 
of  the  Dominion,  and  felt  sure  that  .Canada  would 
emerge  from  the  present  financial  depression  and  be- 
come a  pillar  of  wealth,  loyalty  and  devotion  and  the 
strong  right  hand  of  the  British  Em[)ire. 

Have  a  Nifty  Trade  Mark 

The  president,  in  proposing  "Our  Guests."  said  he 
had  great  pleasure  in  doing  so  and  that  he  felt  sure 
this  gathering  would  jirodiiee  beneficial  results  which 


would  make  Itelter  citizens,  and  helji  them  to  take  a 
new  iiiteresi  in  their  woi'k.  He  dwelt  on  the  fact  that 
they  had  a  very  nifty  trade  mark,  and  to  keep  up  with 
the  guaranttie  they  woulil  have  to  turn  out  very  nifty 
gotxls.  The  new  era  (tailed  for  greater  efficiency  and 
as  the  trade  mark  eompelled  them  to  turn  out  the  right 
goods  they  would  have  to  use  more  brain  power  than 
ever  to  keej)  with  thi'  limes.  He  said  they  hati  a 
particulai-ly  attractive  town  and  their  aim  siiould  be 
ti)  make  it  a  city.  lie  was  greatly  cheered  by  the 
audience  wlien  he  announced  the  fact  that  he  would 
jiresent  a  silver  challenge  clip  to  be  competed  for  by 
the  different  departments  of  the  factory  at  hockey,  as 
all  woi'k  and  no  jtlay  makes  .Tack  a  dull  boy.  Ili.s  en- 
couraging speech  and  reassuring  remarks  greatly 
stirred  the  staff  jiresent.    This  toast  was  responded  to 
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by  Mi'ssrs.  K.  J.  "Walsh.  sup>'riiit»'iuii'iii  ;  11.  W.  Kowlci-, 
and  Jack  Wood,  who  spoke  in  a  siiuilar  vein  aiul  t  x- 
hortoil  the  men  to  make  a  speoial  effort  these  liiiit  s 
to  turn  out  the  best  goods  at  the  least  cost,  aiul  to  cd 
operate  in  every  way  so  that  tlic  tinii  would  come 
through  this  ijreat  tiiiaiieial  licprfssion  willi  cvei-y 
eredit. 

The  last  toast,  "(hM-  Customers."  w.is  pioposed  by 
K.  W.  Bean,  wlio  is  reeo^nized  in  Ww  liadc  as  a  elever. 
"slick"  salesman,    lie  spoke  of  liow  tii'liirlitcd  his  cus- 


tomers were  with  the  new  goods  and  of  the  prompt  de- 
liver>-  that  now  prevailed,  and  spoke  in  a  very  optimis- 
tic manner  of  the  company's  future.  This  toast  was 
ably  responded  to  by  Peter  Swanson.  who  has  done 
business  with  the  firm  since  its  inauguration  and  de- 
clared he  had  no  kick  coming  and  spoke  of  his  delight 
at  being  there  with  the  staff  on  that  festive  occasion. 

J.  T.  Thomas,  manager  Bank  of  Commerce,  also  re- 
plied and  commented  on  the  fact  that  he  was  a  good 
customer  of  the  firm,  as  the  bank  has  to  keep  their  ac- 
counts in  fine  shape.  He  was  hopeful  of  good  times 
coming.  He  said  that  Canada  could  not  be  held  back 
and  that  we  would  live  to  see  it  one  of  the  foremost 
nations  of  the  world. 

The  musical  part  of  the  program  w^as  in  good  hands. 
Two  ver>-  fine  quartettes  entitled  "Sweet  and  Low" 
and  "Far  Away"  were  sung  with  great  success  by 
Messrs.  "Ward.  Brodie.  Johnston  and  Colbert.  A  duet, 
■"Larboard  "Watch."  was  sung  by  ^Messrs.  Brodie  and 
John.ston  with  rare  good  feeling.  Solo.  "In  Cellar 
Cool,"  was  sun  by  L.  Colbert  in  excellent  taste;  so  w^as 
also  "It's  a  Long  "Way  to  Tipperary"  by  Harry  Bray. 
G.  A.  Symons.  who  supplied  the  comic  element,  brought 
down  the  house  with  a  local  rendering  of  Macnamara's 
Band,  and  for  an  encore  gave  "Phil  the  Fluter's  Ball." 
which  brought  forth  roars  of  laughter. 

A  final  vote  of  thanks  to  "W.  H.  Ward,  for  presiding. 
^Iso  to  Frank  P.  Turville  and  A.  Gowan,  the  auditors 


w  ho  were  present  aiul  helped  tlie  entertainment  out, 
was  passed  unaniuu)usly,  and  these  gentlemen  replied 
aiui  thaid<ed  the  management  for  the  very  pleasant 
evening  tlu'v  enjoyed  and  wished  the  firtn  every 
siH'cess. 

FIRE  IN  WESTERN  BED  PLANT. 

Fii'e  in  Ilu>  Stanu'o  Bedding  ('ompany's  warehouse 
at  Ixegina  iveently  did  between  $5,000  and  $6,000  dam- 


Newest  thing  in  bedw— 
patented  fly-proof  conver- 
tible cot,  the  invention  of 
T.E.  Williams.  Winnipetr. 
The  cot  has  drop  sides, 
and  the  screens  are  re- 
mnx  able,  making  it  like 
any  other  baby's  cot.  The 
cot  is  made  in  a  size  that 
can  be  taken  through  any 
door.  The  inventor,  hy 
the  ingenious  use  of  sim- 
ple principles,  has  obtain- 
ed a  cot  which  has  the  or- 
dinary appearance,  but 
can  be  readily  and  ea.sily 
converted  into  one  adap- 
ted for  outdoor  use.  It  is 
said  to  be  recommended 
by  both  doctors  and  nur- 
ses as  being  perfectly  san- 
itary and  doing  awa.v 
with  all  dangers  from 
those  well  recognized 
sources  of  most  infantile 
sunimci  complaints— the 
dirty,  disease-spreading 
hou'^c  fly  and  the  blood- 
poisoning  iMiisquito. 


.!ge,  through  fire,  water  and  smoke.  The  cause  of  the 
fire  is  not  known,  but  it  started  in  a  pile  of  excelsior  on 
the  second  floor  of  the  building,  and  before  long  the 
whole  ceiling  was  a  mass  of  flames.  A.  J.  McEvoy, 
manager  of  the  Stamco  Company,  and  his  little  boy, 
were  in  the  building  at  the  time  of  the  fire,  but  on  ac- 
count of  the  combustible  nature  of  the  material  in 
which  the  fire  started,  the  flames  made  great  headway 
before  the  firemen  arrived.  It  is  understood  that  the 
company  carries  about  $20,000  insurance  on  building 
and  stock.  The  warehouse  is  a  two-storey  brick  build- 
ing, well  built,  and  the  fire  made  the  greatest  progress 
in  the  ceiling  through  which  it  made  its  way  and  played 
great  havoc  between  the  ceiling  and  the  roof,  before 
it  could  be  reached.  "While  the  building  was  badly 
burned,  a  large  percentage  of  the  damage  was  done  by 
water  and  smoke,  ruining  the  stock.  There  was  on 
hand  at  the  time  of  the  fire  quite  a  rpiantity  of  mat- 
tresses and  bedding. 


NEW  WIRE  SPRING  MATTRESS. 

To  the  already  extensive  " Ideal''  line  has  now  been 
added  a  wire  spring  mattress  called  the  "Soft-Nap  In- 
ner Spring  Mattress,"  for  the  making  and  sale  of 
which  in  Canada  the  rights  have  been  obtained  by  the 
Ideal  Bedding  Co..  Ltd.  The  materials  entering  into 
the  make-up  of  this  mattress  are  best  quality,  highly 
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tempered  steel  coil  springs,  specially  woven  in  fabrics 
for  encasing  springs,  best  cotton  felt  and  sterilized 
curled  South  American  horse  hair,  and  best  fancy 
stripe  and  art  ticking.  Every  section  of  the  mattress  is 
built  by  experienced  workmen,  and  every  mattress  is 
thoroughly  inspected  before  leaving  the  factory. 

The  mattress  is  made  with  a  centre  of  247  steel  coil 
springs,  each  encased  in  a  specially  heavy  double  fab- 
ric pocket,  with  top  and  bottom  made  to  tit  snugly  over 
the  base  of  each  spring,  and  without  any  rigid  fasten- 
ing, so  that  each  works  independently  without  coming 
in  contact  with  the  others,  insuring  freedom  from  tioise 
and  rendering  it  impossible  for  the  springs  to  get  out 
of  order,  or  become  disarranged.  In  the  edges  are 
gauze-covered  ventilators  which  permit  of  interior  cir- 
culation of  air.  Besides  being  noiseless,  the  "Soft- 
Nap"  is  comfortable,  sanitary  and  is  fully  guaranteed. 


PROMOTED  TO  SALES  MANAGER. 

The  Ideal  IJrdding  Co.,  Ltd.,  Toronto,  have  promoted 
one  of  the  tried  employes  to  the  sales  managership  of 
the  company.  He  is  R.  H.  Browne,  and  he  was  manager 
of  the  Winnipeg  branch.  Mr.  Browne  made  such  a  suc- 


R,  H.  Browne,  the  Itlual  Bedding  Cos  new 
sales  manuger. 

cess  in  the  West.-m  fi.-ld  tluit  he  was  hi'ought  Kast  and 
made  sales  manager  of  the  whole  oi'gaiiization. 

Those  who  know  Mr.  Browne  will  (;oiieiir  in  the  opin- 
ion that  there  is  no  hftt rr  posted  man  on  beds  and  bed- 
ding than  he,  for  he  brings  to  his  position  nearly  twen- 
ty years'  experience  in  the  trade.  From  all  accounts. 
Mr.  Brow  ne  is  becoming  as  popular  in  the  East  as  he 
was,  and  still  is,  in  tiif  West-  -wliidi  is  very  gratifying 
to  his  friends  and  wfll-wishers  everywhere. 


MERSEREAU  COMPANY  BRANCHING  OUT. 

The  (^anaflian  Mersci-can  ('<>.  have.  diiriiii,r  th,.  p.isl 
month,  added  tiiree  mw  articles  to  tlieii-  line,  and  lliese 
are  the  lirsi  nf  a  niiiiilier  of  goods  that  will  be  nnde  in 
addition  to  tlieii-  regular  bed  lines.  'I'hese  articles  are 
the  "Oxford  Sofa  i'.ed,"  the  "Harold  Oot,"  and  an 
"All-Iron  Cot."  All  these  goods  are  palrnled  this 
year,  and  the  Canadian  Mersereau  < 'o.  Imlil  the  Cana- 
dian manufacturing  rights. 

Of  the  "Oxford  Sofa  T^ed  "  already  there  is  evidei.ee 


that  it  is  destined  to  be  a  good  seller.  It  is  a  convert- 
ible sofa  bed  which  a  child  can  operate  with  one  mo- 
tion. It  is  a  well-made,  full  length  bed,  always  ready 
for  use  either  as  bed  or  sofa.  It  does  not  need  adjust- 
ing, is  sanitary,  simple,  attractive  and  comfortable.  It 
has  a  steel  frame  with  padded  convertible  mattress 
seat. 

The  "Harold  Cot"  is  a  folding  cot  which  closes  up 
into  small  space,  to  be  put  away  in  a  corner  or  clothes 
closet  out  of  sight,  yet  is  always  ready  for  use.  ft  has 
a  steel  frame,  and  canvas  top  attached  to  frame  with 
steel  springs.   It  is  made  for  home  or  camp  use. 

The  "All-Iron  Cot"  is,  as  its  name  indicates,  an  iron 
framed  cot  with  woven  fabric  springs.  It,  too,  is  a  fold- 
ing cot,  made  to  sell  a  little  cheaper  than  the  "Har- 
old." It  has  strength  and  neatness  as  predominating 
features. 


WHY  NOT  IN  CANADA  TOO? 

"Sell-a-Bale  of  mattresses"  should  be  the  slogan  of 
the  manufacturers  in  reply  to  the  cry  "Buy-a-Bale  of 
Cotton."  And  the  buying  should  not  stop  with  one 
bale.  Opportunity  presents  for  the  selling  of  many 
bales. — Furniture  Manufacturer  and  Artisan. 


BEDDING  NOTES. 

The  Quality  Mattress  Co..  with  head  ofifice  and  fac- 
tory at  Waterloo,  Ont.,  have  opened  up  a  branch  fac- 
tory and  warehouse  at  31-38  Front  street  east,  Toronto. 

The  Alaska  Western  Bedding  Co.'s  plant  at  Calgary 
covers  a  total  floor  space  of  over  25,000  s(|uare  feet.  It 
has  a  manufacturing  cai)aeity  of  45.000  mattresses  and 
80,000  springs  annually. 

A  fire  which  broke  out  in  the  Toronto  storeroom  of 
the  Gold  Medal  Furniture  C'o.  a  few  nights  ago,  caused 
damage  of  $3,000  to  the  contents  of  the  room.  The  loss 
is  fully  covered  by  insurance.  Tlie  building  was  not 
damaged. 


WARRING  NATIONS  BUYING  AMERICAN  HIDES 

The  Wall  Street  Journal  in  a  recent  issue  notes  a 
shai'j)  advance  in  the  price  of  hides.  This  is  due.  we 
ai'e  told,  to  the  demand  of  European  nations  for  grades 
of  leather  suited  to  saddlery  and  other  articles  of  war 
tMjuipment.  It  is  apparent  that  the  domestic  supply  of 
leather  for  upholstery  and  other  |)urposes  will  be  re- 
duced materially  by  this  big  increase  in  the  exportation 
of  hides. 

Shipment  of  the  hides  in  their  entirety — that  is,  with- 
out subjecting  them  to  splitting  processes — makes  a 
very  decided  inroad  on  the  stock  of  split  leathers  used 
by  manufacturers  of  upholstered  products,  or  any  re- 
i|uiring  split  leathers.  How  nnich  the  American  do- 
mestic leather  supply  is  affected  by  the  increased  ex- 
portation of  entire  hides  cannot  be  determined  at  a 
moment's  estimation.  It  is  sufficient  to  say  that  for 
every  hide  exported  that  are  removed  from  the  Amer- 
ican split  leather  market  at  least  two  splits  or  sides. 
Obviously,  the  exportation  of  hides  is  developing  a 
demand  for  artificial  leather. 

It  may  not  be  generally  known  that  the  various 
■"splits"  from  an  animal's  hide  ai-e  |)roeessed  in  a  way 
lliat  places  them  in  the  artificial  class.  The  coating 
afiplied  to  the  fleshy  splits  to  give  them  strength  and 

a  surf;        foi  graining  is  very  similar  to  the  solution 

spread  l)y  nieelianieal  means  on  the  cloth  backing  of  the 
best  grades  of  artificial  leather  familiar  to  the  trade 
and  |)nblic  by  extensive  advertising  campaigns. 
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Three  Canadian  Furniture  Exhibitions  in  January 


IT  is  eonteiuplated  that  thoiv  will  bf  ihicf  Canadian 
furnitiuv  exhibitions  in  .huniarv.  IIM."),  iho  same  as 
last  January — at  Toronto.  BiTlin  aiul  Si  l  ai  lord.  Tlie 
dfoisiouK  arrived  at  speak  volunu's  lor  tin-  lurnituic 
trade  of  the  eountry.  despite  the  pessiniistic  leelitif;' 
due  to  the  outbreak  of  the  Kuropean  war. 

At  Berlin  a  eonibined  showing'  will  he  madr  of  I  lie 
latest  productions  of  the  Berlin  and  Watcrhu)  lurniliin' 
factories.  This  will  be  their  I'lmrth  annual  exiiil)it ion. 
and  it  speaks  well  for  the  lieriin  pioneers  in  the  exliihi- 
tion  field  to  know  that  the  idea  has  <riven  an  impetus 
to  other  centres.  Details  of  the  exhibition  ai'e  at 
present  being  worked  imii.  and  a  lull  program  of  ai-- 
ranpeujents  will  appeal-  in  I  lie  next  issue  of  Canadian 
Furniture  World. 

roninuMieing  Jlonday.  .Iannar>-  11.  and  continuing 
throughout  the  week,  Berlin,  Waterloo  and  outside  fac- 
tories are  joininir  hands  to  make  the  counng  exhibition 
the  best  yet.  The  nuiin  display  will  l)e  held  in  the  lai'ge 
factory  buildin<:  on  Queen  Street  Sonth.  Xo  effort  will 
be  snared  to  make  the  stay  of  visitoi's  profitable  and 
pleasant.  J.  P.  Scully  is  secretary  again  this  year, 
which  means  that  everything  will  be  oondncted  right 
up  to  the  handle. 

At  Stratford  the  new  factories  which  have,  been 
added  to  the  furniture  industry  in  that  centre  during 
the  year  will  exhibit  their  goods  for  the  first  time,  and 
will  help  complete  the  line  of  furniture  for  which  the 
rias.sic  City  is  famous.  As  at  Berlin,  details  are  in  the 
shaping,  and  the  progi-am  will  be  given  later. 

The  Stratford  furniture  manufacturers  intend  using 
a  large  new  addition  to  the  Stratfoi'd  Chair  Co.'s  plant 
for  their  January  exhibition.  Floor  space  of  50.000 
s<|uare  feet  is  available  for  display  pui'poses,  and  it  is 
the  intention  of  all  the  manufacturers  to  attempt  to 
make  the  coming  exhibition,  both  in  volume  of  goods 
shown  and  the  number  of  new  patterns  displayed,  the 
finest  that  has  ever  been  held  in  Stratford  or  any  other 
place  in  Cjinada. 

Toronto  Furniture  Exhibition  in  January 

Tt  ha.s  bi't-n  decided  to  hold  a  fui'niture  exhibition  in 
Toronto  again,  and  while  the  exact  dates  are  not  yet 
set,  it  is  likely  the  third  and  foui'th  weeks  in  Januai'y. 
1915.  will  be  the  dates  chosen  for  the  second  annual 
furniture  show. 

The  Gregg  building,  at  44  York  street,  has  been  se- 
cured. It  is  a  large.  seven-.storey  brick  building,  in  the 
down  town  business  section,  within  a  few^  minutes' 
walking  distance  of  the  railway  station  and  all  tlu' 
hotels. 

A  meeting  of  the  exhibition  ofifieers  was  held  in  the 
Prince  George  Hotel,  Toronto,  on  Xovunb-r  12,  tn  dis- 
cuss details  in  connection  with  the  exhibition,  and  also 
to  allot  space,  at  which  the  following  furnitur:'  manu- 
facturers were  present : 

H.  B.  Smith.  North  American  P"'urn.  Co..  Owen  Sound  ; 
S.  M.  Smyth.  Strathroy  Furn.  Co..  Strathroy :  J.  C 
Mundell.  Elora .-  C.  ^I.  Bell.  South m oton ;  George  Gib- 
bard,  Xapanee:  J.  W.  Abbott.  Kindel  Bed  Co..  Toronto; 
J.  Souter.  Malcolm  &  Souter.  Hamilton  :  James  Mal- 
colm. Kincardine;  F.  E.  Coombe.  Kincardine;  C.  A. 
Gruetzner.  Hespeler  Fnrn.  Co..  Hespeler;  and  W.  C. 
Willson,  Geo.  Graham,  and  J.  Montgomery,  of  the  Mea- 
ford  Fum.  Co. 

James  Malcolm  was  chairman  of  the  meeting  and  H. 


n.  Smith  aeteil  as  secretary  pro  tern.  When  a  vote 
was  taken,  everyone  present  was  in  favor  of  going 
ahead  with  the  exhibition. 

W.  J.  Craig,  Toronto,  was  appointed  secretary  of  the 
association,  and  he  will  look  after  all  correspondence. 

A  genei-al  eonunitte'6  was  formed  consisting  of  the 
iiianufacturei's  pi'csent,  with  James  Malcolm,  of  Kin- 
cardine, as  chairman.  The  secretary,  along  with  Mr. 
Abbott,  of  the  Kindel  Bed  Co.,  and  Mr.  Souter,  of  Ham- 
ilton, were  appointed  a  committee  to  look  after  the  ar- 
I'angenu'nts  of  the  building,  and  to  allot  space. 

II.  P).  Snnth.  of  the  North  American  Furn.  Co.,  and 
Ml'.  Willson,  of  the  Meaford  Furn.  Co.,  were  appointed 
to  make  transportation  arrangements. 

When  the  manufacturers  were  asked  what  space 
they  would  require,  those  present  offered  to  take  the 
whole  building,  but  agreed  to  reduce  their  space  suffi- 
ciently to  allow  other  manufacturers,  who  were  not 
present,  to  come  in,  so  that  any  manufacturer  wanting 
space  w^ould  do  w^ell  to  make  application  to  Mr.  Craig 
at  as  early  a  date  as  possible. 

It  is  the  intention  of  the  manufacturers  as  a  whole 
to  exhibit  mostly  new  patterns  and  medium-priced 
goods,  and  the  trade  will  have  an  opportunity  this 
coming  January  of  seeing  the  finest  productions  of  the 
Canadian  factories  under  the  most  favorable  circum- 
stances, in  a  building  which  is  perfectly  heated  and 
lighted,  which  has  a  fine  elevator  service,  and  is  within 
a  stone  thrown  of  the  leading  hotels. 

Some  of  the  representatives  of  the  different  firms 
present,  who  spoke  very  favorably  of  the  exhibition 
idea,  assured  the  meeting  that  the  trade  appreciated  a 
first  class  exhibition,  and  that  there  would  likely  be 
a  good  attendance  from  all  parts  of  the  country. 


CLASSIC  FURNITURE  FACTORY  BURNED 

Fire,  thought  to  have  originated  in  the  shellac  room, 
completely  destroyed  the  Classic  Furniture  Company's 
factory  at  Stratford,  on  November  12.  The  loss  is 
estimated  at  $30,000. 

Supt.  Mitchell  had  been  in  the  factory  up  to  8.30, 
and  the  night  watchman  was  on  duty.  Nevertheless, 
wlien  discovered  about  9  o'clock  the  fire  had  gained 
great  headway  in  the  finishing  room  and  an  east  wdnd 
drove  the  flames  back  into  the  heart  of  the  bviilding. 

The  large  .stock  was  destroyed,  this  constituting  the 
greatest  loss.  It  is  understood  that  the  building  was 
partly  insured.  The  city  power  line  passes  just  behind 
the  factory  from  the  Hydro  sub-station,  and  for  a  time 
I  he  city  was  in  darkness. 

The  Classic  Furniture,  Limited,  is  one  of  Stratford's 
newest  industrial  concerns.  Established  but  a  couple 
of  .years  ago.  it  has  attained  a  wide  reputation  for  the 
excellence  of  its  products,  which  are  chiefly  boudoir 
furniture.  George  McLagan  holds  the  controlling  in- 
terest in  the  company.  Julian  Davieis  was  manager. 
The  employes  were  working  45  and  60  hours  a  week. 

The  management  acted  quickly,  and  before  the  em- 
bers were  cold  had  leased  the  premises  until  lately  oc- 
cupied by  Stratford  Desks,  Ltd. — a  building  entirely 
ecpiipped  for  furniture  making — where  already  thej' 
are  making  Classic  furniture.  The  showrooms  of  the 
Classic  factory  were  saved,  and  arrangements  are  being 
made  to  have  a  complete  Classic  line  on  exhibition  in 
January  next. 
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Furniture  Men  at  the  Front 

We  publish,  through  the  courtesy  of  Canada  Furni- 
ture Manufacturers,  Ltd.,  the  portraits  of  three  well 
known  Canadian  furniture  men  who  have  gone  to  the 
war's  front  in  Europe  to  participate  in  the  Empire's 
cause. 

J.  F.  Nevile.  of  Wapella,  Sask.,  is  one  of  these. 
Having  passed  thi'ough  the  South  African  Campaign, 


J.  F.  Nkvii.e.  Wapella,  Sask.  ^ 

and  being  the  proud  possessor  ol"  five  burs  for  the 
various  engagements  in  which  he  took  part,  it  is  not 
likely  that  the  husky  looking  soldier  on  the  horse 
will  be  "gun  shy"  when  he  reaches  the  firing  line. 
Mr.  Xevile  was  "right  on  the  job"  when  the  call  came 
for  volunteers,  and  at  present  writing  is  in  caiii|)  ;it 
Salisbury  Plains,  England.  As  before  stated.  Mr. 
Xevile  is  no  amateur  at  the, game,  having,  besides  his 
own  fxticrifiice  in  nrMive  service,  generations  of  Eng- 
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sliick  hrhind  him.  Jiiid.  ;is  he  i'.\|)rrssi'd  it 
\r\\ry  to  ;i  tVicnd.  is  anxious  to  get  to  the 

thrrc  is  "soinetliitig  doing." 

was  one  of  the  fortunate  ones  wlin  ciinic 
South  African  ciiinp;iign  unliurl.  Init  has 


seen  his  comrades  dropping  around  him,  and  has  ex- 
perienced many  close  calls  himself,  on  one  occasion 
having  his  horse  shot  from  under  him,  so  the  sound 
of  whistling  bullets  and  bursting  shells  will  not  be 
much  of  a  novelty  to  him.  He  is  a  member  of  the 
"Strathcona  Horse,"  the  crack  cavalry  regiment  of  the 
West,  which  is  composed  largely  of  veterans  who  have 
seen  service  and  is  noted  as  a  regiment  of  hard  riding, 
straight  shooting,  and  seasoned  men.  to  whom  we  look 
to  give  a  good  account  of  themselves  when  they  cut 
loose. 

A  Fighting  Furniture  Man 

Another  volunteer  is  Lt.-Col.  E..  B.  Clegg,  the  well 
knowTi  and  popular  furniture  man  of  Peterboro.  who 
is  the  commanding  officer  of  the  "57th  Regiment  Peter- 
boro Rangers,"  and  who,  together  with  129  other  offi- 
cers and  men  of  his  regiment,  early  responded  to  the 
call  for  volunteers  for  the  overseas  contingent.  He. 
too,  is  in  camp  in  England. 

Lt.-Col.  Clegg "s  regiment  has  the  distinction  of  hav- 
ing made  ;il)()ut  the  best  sliowing  of  any  of  the  regi- 


M.  .1.  ViQi  ici',  iMonlvn'. 

ineiits  of  tlic  Ontario  cities,  outside  of  Toronto,  botli 
in  strength  of  numbers  and  in  etticiency.  and  it  speaks 
very  highly  for  their  commanding  officer  that  lie  was 
ai)i)ointed  provisional  colonel  of  the  first  battalion  of 
the  first  infant i-y  brigade,  and  will  be  in  command  of 
1,400  men.  Lt.-Col  Clegg  lias  been  a  resident  of  Peter- 
l)Oi'o  practically  all  his  life,  and  for  a  number  of  years 
has  been  engaged  in  the  retail  furniture  business,  and 
luis  hosts  of  friends  throughout  tli(>  trade  whose  best 
wishes  will  ncconipiiny  Inm  wherever  duty  enlls  him. 

He  is  now  Fighting 

A  tliinl  onr  of  ('anadn's  prominent  furniture  men  to 
111'  actively  engaged  in  the  present  struggle  is  M.  Jean 
Niiiuet,  of  the  Quidiee  Furniture  Co.,  of  Montreal,  who 
left  for  the  front  to  join  his  colors  immediately  on  the 
outbrcjik  of  the  war.  he  lieing  a  French  reservist  and. 
like  the  rest  of  his  conipnt riots,  could  not  get  there 
(|uiek  enough  when  the  c;ill  came,  and  although  not 
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righting  under  the  British  fla^',  ho  is  tightiug  along- 
side of  it  in  the  common  ciiuse. 

M.  Nitiuet  is  a  native  of  France,  and  has  been  in 
Canada  about  twelve  years,  all  of  which  he  has  spent 
in  the  furiiituiv  business,  havin>;  been  for  nine  years 
eonneeted  with  the  tirni  of  " Valeijuotte,  Ltd.,"  of 
Montreal,  a  eonneetioii  whieh  he  severed  to  entei-  into 
baaini>ss  for  hiniselt'  undti-  ilir  name  of  the  Quebec 
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Furniture  Co.,  whieh  ho  has  carried  on  with  much  suc- 
cess since  its  inception.  During  the  years  spent  in 
Canada,  M.  Niquet  has  earned  for  himself  the  reputa- 
tion of  a  progressive  furniture  man,  not  only  in  Mont- 
real, but  throughout  the  wholesale  trade  of  Canada, 
by  whom  he  is  well  known,  and  w^hose  best  wishes  will 
accompany  him  throughout  the  campaign,  hoping  to 
see  him  back  again  safe  and  sound  as  soon  as  his  coun- 
try can  spare  him. 


HANOVER  IS  ALL  RIGHT 

A  correspondent  in  Hanover,  Ont.,  writes  that  great 
in.iustice  has  been  done  by  the  circulation  of  reports 
of  the  alleged  disloyalty  of  the  German-Canadians  of 
that  part  of  Canada.  The  recent  splendid  patriotic  en- 
tertainment given  in  Hanover  was  a  complete  refuta- 
tion of  such  charges.  Every  seat  in  the  large  hall  was 
filled.  J.  S.  Knechtel,  managing  director  of  the  Knechtel 
Funiiture  Co.,  occupied  the  chair,  and  he,  R.  J.  Ball, 
il.P..  and  H.  H.  [Miller  delivered  stirring  patriotic 
addresses. 

A  committee  which  circulated  a  Patriotic  and  Relief 
Fund  subscription  list  among  the  factory  proprietors 
and  some  of  the  leading  business  men  raised  nearly 
three  thousand  dollars.   Some  of  the  subscriptions  were 


as  follows : 

The  Knechtel  Furniture  Co.,  Limited  $500  00 

The  Peppier  Brothers.  Limited   100  00 

The  Geutzner  Light  and  Power  Company   100  00 

The  JTanover  Portland  Cement  Co.,  Limited.  .  .  100  00 

The  .Spie^r.  Furniture  Co.,  Limited   50  00 

The  Knechtel  Kitchen  Cabinet  Co.,  Limited.  . .  50  00 

Messrs.  "William  Knechtel  and  Sons   50  00 

Ball  Furniture  Co   100  00 


One  subscription  was  of  $42.55,  made  by  the  willing 
contribution  of  one  day's  pay  from  each  employe  of  the 
Peppier  Bros..  Limited.  Hanover  has  sent  sixteen  men 
to  the  first  and  second  contingents,  and  several  of  them 
are  German-Canadians.  The  pupils  of  the  German 
Baptist  Sabbath  School  decided,  by  a  standing  vote,  to 
forego  this  year  their  usual  Christmas  packages,  and  to 
allow  the  money  thus  saved,  some  fifty  dollars,  and,  in 
addition,  the  proceeds  of  thf  Christmas  entertainment, 
to  go  to  the  Belgian  ReHef  Fund. 


WAR  AND  FURNITURE  STYLES 

Apropos  of  the  Toronto  Furniture  Co.'s  designers 
now  visiting  Fjuropean  museums  and  art  galleries  seek- 
iiig  knowledge  and  information,  is  it  not  strange,  says 
The  Funiiture  World,  of  New  York,  "that  most  of  our 
enduring  styles  in  furniture  should  have  been  evolved 
during  times  of  great  public  stress? 

"The  flight  of  James,  or  Jacobus  if  you  prefer  the 
Latin,  marked  the  end  of  the  Jacobean  period  and  the 
beginning  of  the  William  and  Mary  style,  with  its  pro- 
iiouiieed  Dutch  characteristics.  Neither  of  the  Charles' 
had  a  peaceful  reign.  If  they  weren't  participating  in 
foreign  wars,  they  were  coping  with  domestic  troubles. 
Even  that  famous  groiip  of  eighteenth  century  de- 
signers, Cliippendale,  Hepplewhite,  Sheraton,  Shearer, 
and  the  Brothers  Adam  did  much  of  their  finest  work 
while  the  country  was  disturbed  by  wars  abroad  and 
harassed  by  political  and  civil  strife  at  home.  As  for 
Louis  XVI  and  Marie  Antoinette — but  why  continue? 
What  new  styles  in  furniture  will  be  born  as  a  result 
of  the  travail  which  at  present  is  convulsing  Europe 
is  a  question  more  to  the  point  and  one  whieh  no  doubt 
is  passing  through  the  mind  of  more  than  one  furniture 
man  at  this  time." 


MOTH-PROOF  CHESTS 

Perhaps  the  greatest  peculiarity  of  red  cedar  is  its 
odor.  No  matter  how  old  the  wood  the  odor  never 
leaves  it.  This  odor  is  most  obnoxious  to  the  moth, 
and  for  this  reason  it  is  used  in  the  manufacture  of 
chests  to  hold  winter  garments  and  clothing.  This  and 
a  great  deal  of  other  useful  information  regarding 
cedar  is  told  in  a  most  interesting  manner  in  a  little 
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booklet  ,just  piablished  by  the  Keenan  Woodenware 
Mfg.  Co.,  Ltd.,  Owen  Sound,  makers  of  "Kaybee  moth- 
proof red  cedar  chests."  These  chests,  which  come  in 
various  styles  and  sizes,  are  made  of  solid  Tennessee 
red  cedar,  put  together  with  heavy  brass  screws,  with 
brass  corner  braces  outside,  end  handles  and  lock,  and 
lid  supports — all  the  metal  work  highly  polished.  Some 
of  these  chests  are  designed  to  hold  single  fur  sets  or 
small  woollen  garments;  others  are  made  to  hold  a 
large  family's  winter  furs  and  clothing,  and  there  are 
medium  sizes  in  between.  All  the  chests  are  hand- 
made by  skilled  artists. 
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Knobs  of  News 


The  new  goods  sale  is  a  good  idea  at  this  time  of 
year. 

Mrs.  Chas.  Weidy  has  registered  the  Main  Furniture 
Exchange,  at  Montreal. 

J.  F.  Nevile  has  sold  his  furniture  business  at  Wa- 
pella,  Sask.,  to  D.  Hamilton. 

A  new  plate  glass  front  is  being  put  in  the  Long  fur- 
niture store  at  Medicine  Hat,  Alta. 

The  furniture  store  at  Herbert,  Sask..  known  as 
Paul's  Place,  has  been  sold  to  J.  G.  Peters  &  Son. 

The  London,  England,  Anticjue  Furniture  Co.,  Mont- 
real, suffered  a  fire  loss  recently.  Covered  by  insurance. 

Albert  B.  Macdonald  has  registered  as  the  Macdon- 
ald  Stove  Co.,  dealers  in  stoves  and  housefurnishings, 
at  Montreal. 

Herring  &  Simpson,  furniture  dealers,  Montreal,  re- 
cently dissolved  partnership.  E.  W.  Herring  continuing 
the  business. 

Plans  are  being  prepared  for  a  furniture  factory  at 
Godcrieli.  Out.,  on  which  J.  E.  P>acheler  proposes  to 
spend  $50,000. 

Wilder 's  furniture  store  on  Yonge  street,  Toronto, 
has  removed  to  larger  and  more  modern  premises  high- 
er up  the  street,  to  No.  364. 

J.  E.  Jacfjues.  of  the  Berlin  Furniture  Co.,  is  anotfifr 
of  the  Canadian  furniture  men  ti'aveling  in  Europe  who 
was  nearly  caught  in  the  war  zone  on  the  outbreak  of 
hostilities. 

H.  A.  Bywater  has  opened  an  upholstery  store  at  the 
corner  of  Yonge  and  Seollard  streets,  Toronto.  Mr. 
Bywater  was,  until  recently,  connected  with  the  Thorn- 
ton-Smith Co. 

T.  J.  Quinsey,  who  recently  purchased  at  Caledonia. 
Out.,  the  furnitui-e  business  of  Moore  &  Fpps.  is  well- 
known  throughout  all  that  section,  and  is  well  liked, 
and  no  doubt  will  work  up  a  large  furniture  and  car- 
pet business. 

0.  H.  L.  Wernicke,  of  the  Macey  Co..  is  chairman  of 
the  Michigan  Penology  Commission,  and  both  he  and 
Mrs.  W.  R.  Bissell,  wife  of  the  president  of  the  Bissel' 
Carpet  Sweeper  Co..  were  prominent  sp(  akers  at  a  lale 
convention  of  the  Michigan  Chai-itics  and  Correction 
Conference,  at  Grand  Rapids. 

R.  J.  Campbell,  of  (  'amjjbell  &  (Jampbell.  furnitui'c 
dealer.s,  Brandon,  Man.,  with  his  wife,  lias  gone  for  a 
vvinter's  stay  in  California.  They  will  visit  in  Regina. 
Kdmonton  and  Vancouver,  on  the  way  out,  and  will 
make  their  long  stay  a  short  distance"  from  Oakland. 
Cal..  where  Mi-s.  Campbell's  people  reside.  They  will 
be  gone  until  late  in  the  spring. 

The  Hamel  Furniture  &  Upholstering  Company.  Mild- 
tmiy,  liave  been  employing  the  usual  nuinlxM'  of 

men  and  working  full  tiiin'  despite  the  gener;il  slack- 
ness of  busiiu'ss.  Ml',  iliiiiiel  was  away  recently  on  a 
canvassing  trip  and  succeeded  in  securing  a  nniiihi  r  of 
large  orders  that  will  keep  the  factory  running  for  a 
twelve-hoNi-  day  shift  for  IIm'  next  six  weeks. 

On  .X'ov.'iiiber  2n(l  .\.  .MeXiven  and  (i.  York  took 
[lossessiori  of  the  furniture  l)iisiness  heretofore  con- 
ducted hy  Hoover  &  Walker.  Thr  new  proprietors  li.iil 
from  Ingersoll.  and  are  two  rnlrrprising  young  Imsi- 
ne.ss  men  of  experience.  Ii  will  1,,.  their  policy  to  carry 
a  complete  line  of  funiitiur  for  the  home  and  the  ofTlice. 
from  the  best  Canadian  factories,  all  "Made  in  Can- 


ada" goods,  and  they  will  endeavor  to  make  the  prices 
sutficiently  attractive  to  induce  Guelphites  to  buy  at 
home  and  not  send  money  out  of  town  for  furniture. 


DIRECTORY  OF  CARPET  INDUSTRIES 

Such  of  the  carpet  and  furniture  trades  as  have  not 
as  yet  received  a  copy  of  the  "American  Buyers'  Direc- 
tory" (Kendrick's  Directory  of  the  Carpet  and  Uphol- 
stery Industries)  for  1914-15.  are  requested  to  send 
their  address  to  the  Trades  Publishing  Companv.  102 
So.  Twelfth  St.,  Philadelphia.  Pa. 


THE  JEFFERIES  FURNITURE  CO. 

The  business  and  assets  of  Quality  Furniture  ]\rakers. 
Limited.  Welland.  Ont..  which  recently  went  into  liqui- 
dation, has  been  sold  to  Edward  Jefferies,  managing 
director  of  the  company  Avho  as.suraed  full  own(M'ship 
on  Monday.  November  16.  Mr.  Jefferies  will  conduct 
the  business  under  the  name  and  style  of  The  Jefferies 
Furniture  Company,  and  will  continue  in  the  manufac- 
ture of  medium  and  high  grade  upholstered  furniture. 
The  products  of  this  industry  have  met  with  a  very 
encouraging  reception  from  the  trade,  and  prospects 
are  favorable  for  success  under  the  new  ownership  find 
management. 


CHESLEY  FURNITURE  CO.  AGAIN  OPERATE 

After  a  temporary  cessation  The  Chesley  Furniture 
Co.,  Ltd.,  have  resumed  operations  in  their  factory  at 
Chesley,  Ont.,  running  the  plant  at  full  time  and  with 
a  complete  staff'.  Already  they  have  a  stock  of  their 
twin-pedestal  tables  ready  for  quick  delivery  to  dealers 
wanting  them  immediately,  or  for  Christmas  gift  sell- 
ing. The  officers  remain  unchanged.  George  Durst  is 
president;  Wm.  Damm.  vice-president:  W.  G.  Durst, 
manager,  and  J.  llouser  is  executive  officer,  and  they 
are  looking  forward  to  big  business  from  now  on, 
stocks  in  retailers"  hands  throughout  the  country  be- 
ing very  low. 


COUNTER  DISPLAY  CASE  FREE 

The  Onward  Mfg.  Co.,  Berlin.  Ont..  are  offering  to 

dealers  handling  their  sliding  shoes  a  dis])lay  case  free 


to  those  sending  in  a  $25  order  for  shoes  and  slides. 
The  case  is  small  and  coinpael,  just  Inrge  enough  to 
hold  nicely  a  sample  of  each  size,  yet  not  too  bjg  to 
lake  lip  too  much  room  (k'-  counter. 

The  I5erlin  hraneh  factory  of  the  Canada  I'^iniiture 
Maiinfaclur(M-s.  Ltd,,  wliicli  has  been  elos<>d  since  June, 
has  been  rcopeui'd  mi\!  is  running  iive  days  a  week. 
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Dominion  Casket  Co.,  Limited 


Tilephonc}    '  ^"  ^"^  Nigtil..  Sunday! 

l  and  Holiday!     Noi.  1069-1101 


Guelph,  Ont. 


EXPRESS  ORDERS 
SOLICITED 


No.  148 


The  Caskets  shown  by  illustration  on  this  page  are  goods  far  above  the  ordinary  in 
(juality  and  design,  each  case  has  been  built  from  draft,  making  same  absolutely 
perfect,  mechanically,  and  of  the  right  proportion  for  goods  of  this  class. 

We,  at  all  times,  endeavor  to  furnish  our  trade  with  goods  that  are  strictly  of  the 
latest  designs  and  of  quality  which  is  unquestionable.  We  will  be  pleased  to 
answer  all  in(|uiries  regarding  anything  needed  by  the  Funeral  Director. 


No.  156 
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Undertakers'  Department 


Problems  affecting  the  UnJertal^ing  Profession  are  here  discussed  and  readers  are  invited  to  send  letters 
expressing  their  views  on  any  of  the  subjects  dealt  with — News  of  the  profession  throughout  Canada. 


The  Doom  of  the  Trocar 

Prof.  Ecl(els  declares  that  the  discarding  of  this  instrument 
will  be  universal  in  the  near  future 

THERP]  is  something  new  in  embalming — new  this 
year;  new  now.  There  always  is  something  new. 
P'recjuently  that  "something  new"  is  "something 
better."  Of  course,  all  changes  are  not  improvements. 
Too  often  the  novelties  pass  on  and  are  discarded  almost 
as  soon  as  bought.  Many  manufacturers  are  unscrupu- 
lous enough  to  foist  upon  their  customers  novelties 
wbich  they  know  will  not  give  satisfaction,  but  which 
they  feel  they  can  sell  because  of  their  novelty. 

When  I  placed  the  Eckels-Genung  axillary  draining 
tubes  on  the  market  many  of  my  would-be  competitors 
denounced  them  as  not  practical,  and  freely  predicted 
that  the  undertaker  who  bought  them  never  would  use 
them.  As  lately  as  a  year  or  two  ago  one  lecturer  de- 
clared before  a  prominent  undertakers'  association 
that  "sales"  was  the  only  object  of  these  tubes.  If 
this  were  true,  they  certainly  would  have  achieved 
their  object,  because  more  than  tw^enty  thousand  sets 
already  have  been  sold,  one  set  for  almost  every  under- 
taker in  the  United  States  and  Canada. 

I  happen  to  know,  however,  and  so  does  practically 
every  member  of  the  profession,  that  these  tubes  are  in 
daily  and  hourly  use  from  Maine  to  California,  and 
even  beyond  the  seas.  I  feel  confident,  thei'efore,  that 
when  I  say  that  the  trocar  is  doomed,  that  my  words 
will  be  given  more  than  passing  notice.  The  trocar  is 
a  nasty  instrument.  In  it  is  summed  up  almost  every 
objection  which  the  jjublic  has  conceived  against  em- 
balming. At  its  door  may  be  laid  nine-tenths  of  the 
prejudice  ag;iinst  the  chemical  disinfection  and  pre- 
,s<,'rv;ition  of  ithe  dead  human  body.  The  undertaker 
does  not  want  to  use  an  instrument  of  this  kind,  but 
uses  it  only  because  he  must,  iind  then  uses  it  with  fear 
and  trembling — behind  locked  doors,  if  possible. 

It  would  be  a  bold  embalmer,  indeed,  who  would 
dare  resort  to  this  barbarous  method  in  the  presence 
of  a  member  of  the  family  of  the  deceased.  1  long 
have  preached  jigainst  the  indiscriminate  use  of  the 
trocar.  [  have  recognized  that  up  until  this  time,  how- 
ever, there  were  cases  where  its  employment  seems  al- 
most ;i  nccrssily.  Kmhalining  fluids  have  their  vii'- 
tues,  and  a  |)ero.\i(le  of  hydrogen  fluid  particularly  will 
dispose  of  the  gases  in  nine  dul  of  ten  cases.  On  that 
tenth  case,  howevei'.  and  on  shipping  cases,  where  the 
undertaker  is  forcrd  In  hurriedly,  there  seemed, 

for  a  long  time,  lo  |>(,  no  riuuedy  other  than  its  use. 
1  have  I'calized,  just  as  every  other  undei'taker  has. 
that  something  shouM  lie  dune  lo  reinlei-  il  unnecM'Ssary. 
At  last  I  have  i'dund  il  in  my  slomaeli  and  colon  lubes. 

The  enU)almer  will  Iind  in  the  stomach  tube  just 
sufficient  rigidity  In  ensiii'e  the  i>assage  of  the  tube 
down  the  oesophagus  and  inln  Ihe  stomach.  Tiie  first 
move  alter  the  tube  has  heen  inserted  is  to  attach  a 
pump  and  aspirate  the  gas,  which  can  be  done  with 
all  of  the  certainty  ol',  and  none  of  the  ohjections 


to.  the  trocar.  The  Avorst  of  the  gas  having  been  gotten 
rid  of,  the  fluid  can  be  injected  through  the  tube,  and 
the  stomach  is  far  more  thoroughly  disinfected  than 
is  possible  by  the  older  and  more  barbarous  method. 

The  stomach  tube  is  twenty  inches  long,  entirely  of 
metal,  but  its  flexibility  is  so  carefvdly  calculated  that 
no  difficulty  need  be  feared  in  securing  an  easy  en- 
ti-anee.  The  colon  tube  is  somewhat  larger  in  diameter, 
and  is  forty-two  inches  in  length. 

The  point  is  inserted  in  the  pyloric  opening,  and  thus 
its  path  is  open  all  the  way  up  to  the  small  intestines, 
since  it  is  so  flexible  that  it  will  follow  all  of  the  can- 
volutions  of  the  ascending  and  descending  colon.  Hence 
all  gases  can  be  readily  aspirated  and  the  fluid  injected 
with  even  more  ease  and  certainty  than  if  the  trocar 
had  been  employed.  I  think  I  can  safely  claim  that  the 
trocar  no  longer  is  a  necessary  implement  in  the  em- 
balmer's  kit.  It  had  its  place  and  had  its  day.  In 
the  infancy  of  embalming,  it  was  as  necessary  as  the 
axillary  tube  is  at  the  present  time.  The  flexible  stom- 
ach and  colon  tubes,  however,  have  made  it  as  unneces- 
sary as  the  fifth  wheel  on  a  wagon. 

I  should  strongl}^  recommend  that  where  the  stomach 
has  been  partly  filled  with  fluid  through  the  stomach 
tube,  and  the  colon  with  fluid  injected  through  the 
larger  tube,  the  undertaker  should  gently  press  and 
massage  the  stomach,  so  as  to  work  the  fluid  through 
tlie  porous  walls  and  thus  assist  the  natural  osmotic 
pressure  of  the  fluid  into  the  small  intestines.  This  is 
but  a  moment's  work,  and  the  result  will  amply  repay 
the  funeral  director  careful  and  conscientious  enough 
to  resort  to  it.  Quite  aside  from  the  fact  that  it  pro- 
duces the  most  excellent  specimens  of  embalming.  I 
always  have  claimed  with  the  axillary  method  that 
one  of  its  chief  advantages  is  the  fact  that  the  incision 
is  so  small  and  in  such  an  obscure  part  of  the  body — 
the  armpit — that  it  was  exceedingly  difficult  for  a 
curious  and  prying  member  of  the  family  to  discover. 
The  cruel  and  barbarous  thrust  of  the  trocar  cannot 
be  hidden.  No  method  yet  has  been  devised  which 
will  entirely  cover  the  wound — a  wound  which  cuts 
clear  to  I  lie  iu-art  of  every  member  of  the  family. 

Why,  then,  infiict  this  wound  needlessly?  Wliy  break 
youv  circulation  when  it  can  serve  absolutely  no  good 
purpose,  and  cannot  even  do  the  work  so  well  as  can 
I  he  stomach  and  colon  tubes? 

•In  the  |)ast  1  have  not  been  so  outspoken  against  the 
trocar  as  have  some  other  students  of  embalnung.  This 
has  not  been  because  of  an.v  conviction  against  its  use, 
but  foi-  the  simple  reason  that  I  never  care  to  enter  a 
complaint  when  I  am  not  in  a  position  to  suggest  a 
reiiUMly.  A  fool  can  find  fault  wilh  things  which  a 
philosojjher  sometimes  cannot  obviate.  As  long  as 
there  seemed  to  be  no  wa.\-  to  get  around  the  use  of 
the  trocar  and  nothing  to  take  its  place,  I  contented 
m.vs(>lf  Avith  advising  care  and  caution  in  its  use.  Now 
I  sa.v  that  the  thougiitful,  earnest,  conscientious,  sci- 
entific, and  progi'cssive  embalmer  will  abandon  it 
utterly. 
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Get  it  at  the  Western 

A  Safe,  Profitable  Place  to  Buy 

H  AH  Kinds  of  Undertakers' 

Supplies 

Open  Night  and  Day 


Our  Catalogue  is  with  you,  if 
not,  a  Post  Card  will  bring  it. 


Give  us  a  trial  express  order.         Phone  Garry  4657. 


The  Western  Casket  Co., 

Limited 

^Vinnipeg         Cor.  Emlly  St..  &  Bannatyne  Ave. 

Manitoba 
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Impressions  of  National  Convention 

By  J.  B.  Mclntyre,  Si.  Catharines,  Onl. 

In  any  account  of  my  recent  ^  isit  to  fr^  thirty-third 
annual  meeting  of  the  National  Funeral  Directors'  Asso- 
ciation, in  the  city  of  New  Orleans,  Louisiana,  October 
27,  28,  29,  30,  1914,  I  shall  not  attempt  to  describe  all 
we  saw,  but  I  will  give  a  brief  outline  of  my  impres- 
sions as  we  journeyed  to  and  from  the  South. 

It  was  a  delightful  morning,  October  22nd,  when 
Mrs.  Mclntyre  and  I  stepped  aboard  the  train  for  the 
West.  We  were  joined  at  Hamilton  by  Mr.  C.  D. 
Blachford,  and  reached  Chicago  at  9  o'clock  that  night. 
We  spent  two  days  in  that  great  metropolis,  viewing 
her  beautiful  buildings  and  parks,  and  riding  over 
her  broad  boulevards. 

On  Saturday  at  noon  we  joined  the  party  from  the 
American  West,  and  our  special  train  pulled  out  of 
Chicago  prompt  on  schedule  time.  In  the  evening  at 
5.30  we  were  joined  at  Indianapolis  by  delegates  from 
that  city  and  neighboring  states,  and  we  arrived  at 
Cincinnati  at  nine  at  night. 

A  wait  of  one  hour  there,  and  President  James  J. 
McLarney,  of  New  York  City,  and  the  Eastern  dele- 
gates joined  us. 

We  reached  the  IMammoth  Cave  of  Kentucky  at  9 
o'clock  Sunday  morning,  and  at  this  point  the  dele- 
gates from  the  south-west,  who  traveled  by  special 
train  from  St.  Louis,  joined  the  party  at  Glasgow 
Junction.  Breakfast  over,  we  transferred  to  the  nar- 
row gauge  railway,  and  began  to  climb  over  the  knob 
of  the  hill — up  one  side  and  down  the  other. 

After  a  run  of  eight  miles  up  a  grade  of  three  hun- 
dred and  fifty  feet,  we  were  landed  at  the  Mammoth 
Cave  Hotel,  a  great  rambling  building;  suits  were 
donned  by  the  party,  and  we  were  divided  into  three 
groups,  each  [)arty  selecting  the  route  they  desired  to 
take  under  the  direction  of  competent  guides. 

I  will  not  att('iin)t  at  this  time  to  describe  this  great 
world  of  underground  wonders.  It  is  impossible  to 
mention,  less  possible  to  (b'scribe,  all  the  objects  that 
interest  visitors  to  this  most  gigantic  cavern  of  the 
world.  After  four  hours'  journey  through  the  Cave 
we  returned  to  the  Mammoth  Cave  Hotel,  where  dinner 
was  served. 

At  five  in  tlii'  evening  we  again  boarded  our  special 
train,  which  now  consisted  of  eleven  Pullman  steel 
coaches,  six  standard  sleepers,  two  compartment  cars, 
two  dining  ears,  and  a  l)aggage  ear.  After  an  all-night 
run,  we  reached  Mobile;,  Alabama,  at  11  a.m.  on  IMon- 
day — a  beaulil'ul  old  city,  with  its  magnificent  colonial 
mansions,  broad  avenues  and  lovely  parks.  Tlu^re  we 
wert!  entertained  by  P.  P..  Dickson  and  John  Angwin. 
two  of  the  liberal-hearted  funeral  directors  of  that 
city,  to  a  steamboat  rifle  on  Mobile  Ray,  which  was 
very  refreshing  after  our  \k\\<x  journey  on  the  train. 
A  .substantial  lunch  was  served  on  the  boat,  aiul  aFt(>r 
four  hours'  enjoyment  in  this  heauliful  old  city  we 
traveled  through  a  magnifieent  sweep  of  ha v-indented 
shore  I'oi'  a  distance  of  fifly  miles,  where  a  short  stay 
of  two  hours  was  pleasantly  sjn  nt  ;it  IJiloxi,  Mississippi, 
a  beautiful  winter  haven.  \\ v  found  it  in  Ih,.  I'ull 
liloom  ol'  a  summer  day,  Ihe  ma^-noli;i  icccs  showi  ring 
down  Ihe  petals  of  their  white,  sweet -seen  I  ed  flowers, 
and  the  live  oalcs  f(>stooned  with  long  swee[)ing  sprays 
of  waving  Spanish  nu)ss. 

The  beach  ;il  llic  riverside  is  lined  wilh  <'ottages, 
bungalows,  villas,  and  IkiIi  !  resorts.  I{unning  close 
to  the  water's  edge  is  llic  fumnns  shell  ro;id     We  were 


met  at  the  train  at  this  beautiful  city  by  the  leading 
men  of  the  Chamber  of  Commerce  and  a  band  of  music, 
and  they  entertained  us  by  accompanying  our  party 
for  a  ride  by  a  train  of  trolley  cars  along  the  water- 
front for  several  miles.  On  our  return  we  were  dined 
at  the  beautiful  "White  House"  Hotel  to  dainty  re- 
freshments. Our  short  visit  to  the  city  of  Biloxi  was 
a  source  of  delight  to  all. 

At  9  o'clock  at  night  we  reached  the  quaint  old 
city  of  New  Orleans,  which  is  full  of  interest  to  visitors 
from  other  sections  of  the  country.  It  has  a  popula- 
tion of  350,000  people,  and  the  city  contains  many 
modern  buildings,  magnificent  residences,  and  beautiful 
parks  and  boulevards.  Beyond  the  park  are  the 
strange  and  beautiful  cemeteries,  where  all  the  graves 
are  above  ground,  and  which  proved  of  deep  interest 
to  the  modern  funeral  director.    Seeing  New  Orleans 


J.  B.  MoIntvhe,  St.  Catharines,  Ont. 


is  like  seeing  two  cities — one  typical  of  all  that  is 
modern  and  full  of  the  spirit  of  the  age ;  the  other  a  city 
ripe  with  associations  of  old  Creole  days. 

On  oui'  arrival  at  New  Orleans  we  were  met  at  the 
station  by  a  deputation  from  the  funeral  directors" 
association  of  that  city  with  plenty  of  carriages,  every 
driver  weai'ing  a  silk  hat.  We  were  driven  to  the 
beautifid  Ilolel  (Jruiu'wald,  the  head(puii-ters  of  the 
officers,  and  the  hotel  where  the  National  Funeral  Di- 
rectors' A.ssociation  held  their  four-days'  session. 

The  opening  session  was  held  jointly  wilh  the  con- 
ference of  Embalmers"  Examining  Boards.  Thursday 
we  were  entertained  to  a  steamboat  ride  on  the  Missis- 
si|)pi  River,  leaving  New  Oi-leans  at  9  a.m.  and  spend- 
ing ;i  delighlful  day  at  the  sugar  |)lantations  and  re- 
fineries, orange  grov(>s,  and  oyster  fisheries.  Liuieheon 
was  served  on  the  boat,  a  fine  orchestra  furnishing 
nuisic.  The  young  people  indulged  in  dancing;  the 
mend)ers  of  ('ommil  tees  lu'ld  eonfercMices ;  and  the  day 
passed  pleasant ly  and  enjoyably.  "We  returned  to 
I  he  eily  at  (i.3()  in  the  evening. 

Saturday  was  spent  sightseeing  around  the  city,  and 
on  Sunday  morning  those  who  were  left  of  the  party 
in  Ihe  city  took  their  departure  nt  8  a.m..  making  a 
slop  al  Louisville,  Kentucky,  on  Monday  for  five  hours, 
while  we  were  entertained  to  an  auto  rule  through  the 
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beuutit'ul  parks,  ami  givi'ii  a  mid-day  Uuu'li  a  I  tlic 
J^t'elbai'k  Hot»"l    by  th«>  local  luneral  iliiei'tois. 

Another  stop  of  four  hours  was  made  at  ("iiu'imiat i, 
aiul  a  visit  was  paid  to  ex-Prcsidoiit  Cliarlcs  Milli  r  aiul 
Aunt  li«'i'k«'y.  wlio,  witii  their  sons.  Hal  and  Waiini. 
gave  us  a  royal  rcceptioii. 

Tuesday,  Nov.  2nd,  we  an-ivcd  in  ( 'liicaii'o.  wlu'i-e 
we  spent  two  more  enjoyable  days,  arriviiif;  home  on 
Thui"sday.  delighted  with  our  outing',  liavin^  passed 
through  eight  states  anil  li-avrlrd  tlii-ri>  tliniisaiul  four 
hundivd  miles  by  train. 

The  next  animal  meetin,<r  will  lir  held  in  San  Fran- 
eiseo  in  Sej^temluT  or  (>('t(d)t'r.  KM"). 


Effect  of  War  on  Funeral  Goods 

Tll.\  r  liiglicr  prices  will  prevail  on  funeral  goods  if 
the  European  war  continues  much  longei',  is  the 
conclusion  of  The  Director  (New  York),  which 
thus  summarizes  the  situation  as  it  affects  the  various 
items  entering  into  the  manufacture  of  supplies: 

In  the  embalming  fluid  line  the  most  notable  advance 
has  been  made  in  carbolic  acid  crystals,  the  cost  of 
which,  in  large  quantities,  has  leaped  from  9  cents  to 
45  cents  per  pound,  55  cents  being  asked  on  small  or- 
ders. Carbolic  acid,  or  phenol,  as  it  is  chemic-ally 
known,  has  been  largely  imported  from  Germany.  It 
is  manufactured  in  this  country  also,  but  the  domestic 
product  has  not  been  equal  in  grade  and  clarity  of  coior 
to  the  imi)orted.  Most  of  the  large  standard  fluid 
manufacturers  have  either  on  hand  or  under  contract 
a  supply  of  this  and  some  other  chemicals  sufficient  to 
meet  present  demands  for  periods  ranging  from  one  to 
three  month.s.  but  even  they  have  been  forced  to  pay 
greatly  increased  prices  for  some  of  their  chemicals. 
Every  disinfectant  into  which  phenol  enters  to  any  ap- 
preciable extent — and  there  are  many — must  inevit- 
ably be  advanced  in  price  by  the  manufacturers. 

Formaldehyde,  which  enters  into  the  manufacture  of 
fluids  more  than  any  other  one  chemical,  is  fortunately 
now  a  domestic  product.  It  was  formerly  all  imported 
from  Germany,  but  of  late  years  domestic  manufactur- 
ers have  entered  the  field  and  there  will  probably  be 
only  a  slight  advance  in  price. 

Glycerin,  which  is  incorporated  in  most  fluids  be- 
cause of  its  quality  of  keeping  the  tissues  soft  and  pli- 
able, has  advanced  40  per  cent.,  from  20  cents  to  28 
cents  per  pound.  Much  of  this  was  obtained  from 
France.  It  is  also  manufactured  in  this  country,  but 
the  withdrawal  of  the  foreign  competition  will  prob- 
ably cause  a  further  advance  before  long. 

Alcohol  and  boric  acid  will  be  only  slightly  affected, 
but  salicylic  acid,  which  is  used  largely,  has  advanced 
from  24  cents  to  75  cents  per  pound.  Salicylic  acid  is 
claimed  by  many  to  have  nearly  as  great  germicidal 
power  as  phenol,  and  to  have  some  advantages  over 
the  latter. 

The  essential  oils  are  almost  w^holly  of  foreign  manu- 
facture, and  may  be  utterly  unobtainable  when  present 
stocks  are  exhausted.  These  include  those  oils  used 
primarily  to  impart  a  pleasing  color  to  fluids.  They  are 
not  essential  to  the  preservative  or  cosmetic  effect,  but 
custom  has  made  them  almost  a  necessary  ingredient. 
Synthetic  substitutes  will  probably  be  evolved  should 
it  become  necessary. 

A  product  of  minor  importance  here,  but  which  is  a 
source  of  great  concern  in  many  other  lines,  is  dye. 
Germany  has  furnished  almost  the  entire  world  with 


its  superior  and  cheap  dyes.  The  custom  of  coloring 
fluids  which  has  come  into  vogue  of  late  years  has  al- 
most rendered  this  feature  an  essential,  although  the 
live,  like  the  perfume  oils,  has  no  practical  value  from 
I  lie  |)i'e.servative  or  cosmetic  standpoint.  Several  pro- 
liositions  ai-e  now  under  consideration  by  American 
ea|)ita!ists  foi-  the  establishment  of  a  domestic  plant 
for  the  maiiuracture  of  dyes,  and  this  will  undoubtedly 
be  done  should  the  necessity  become  absolute.  The  cost 
of  numufacturc  here,  however,  will  be  greater  than 
abroad. 

Thus  it  is  seen  that  many  ingredients  that  enter  into 
the  manufacture  of  embalming  fluids  and  other  disin- 
fectants are  costing  the  manufacturers  from  10  to  400 
per  cent.  more.  The  prices  of  these  articles,  if  their 
strength  and  quality  is  to  be  maintained,  must  inevit- 
ably be  increased  to  the  jobber  and  undertaker.  In 
fact,  the  prices  to  the  jobber  have,  in  many  instances, 
already  been  advanced.  Up  to  the  present  no  advance 
has  been  made  to  the  undertaker,  and  he  will  be  wise 
if  he  stocks  up  while  the  price  remains  where  it  is. 

In  the  manufacture  of  caskets  the  war  will  also  have 
the  effect  of  increasing  costs,  althoiigh  not  in  the  same 
great  percentage  as  in  fluids.  The  hardwoods  will  only 
be  slightly  affected.  It  is  probable  that  the  price  of 
pine  will  rise  owing  to  the  action  of  Canada  in  prohibit- 
ing its  export.  Chestnut,  oak,  walmif  and  pine  are  all 
of  domestic  growth.  African  mahogany  may  feel  the 
rise  owing  to  the  possible  restriction  of  ocean  transpor- 
tation. Mahogany  from  the  West  Indies  is  not  the  fac- 
tor it  formerly  was,  as  the  supply  has  been  diminished 
and  the  cost  of  getting  it  to  tidewater  has  greatly  in- 
creased. 

The  decline  in  the  demand  for  cloth-covered  caskets 
wall  cause  less  concern  than  woidd  have  been  the  case 
fifteen  or  twenty  years  ago,  the  demand  now  being 
largely  for  the  finished  cases.  The  cheaper  black  and 
colored  cloths  have  been  of  domestic  manufacture,  but 
here  again  the  question  of  dyes  will  make  itself  felt. 
The  better  grades  of  broadcloth  are  imported,  and, 
while  they  can  be  made  here,  they  will  cost  consider- 
ably more  than  those  of  foreign  manufacture. 

The  silks  and  satins  of  quality,  and  much  of  the 
cheaper  grades,  are  imported  from  France  and  Japan. 
With  these  sources  of  supply  cut  off,  an  unprecedented 
rise  in  price  will  ensue.  In  these  goods,  as  in  nearly 
every  other  line,  domestic  manufacturers  can  supply 
them,  but  the  cost  will  be  greater. 

Even  with  the  hardwoods  and  imitation  finished  cases 
there  will  be  an  increased  cost  due  to  the  foreign  sup- 
ply of  oils  and  gums  which  enter  into  the  manufacture 
of  paints  and  varnishes,  to  say  nothing  of  the  hard- 
ware. 

Cotton  gloves  will  soar  mightily,  as  fully  80  per  cent, 
of  those  used  in  this  country  have  been  imported.  They 
can  also  be  made  here,  but  at  an  increased  cost. 

The  fleece-lined  cotton  gloves  used  in  the  fall  and 
winter  will  be  among  the  items  on  which  there  will  be 
a  decided  advance  in  price.  The  domestic  manufactur- 
ers have  been  unable  to  compete  with  the  German  pro- 
duct in  price  and  quality.  The  winter  supply  is  made 
up  during  the  summer,  but  as  their  manufacture  ceased 
long  before  the  required  quantity  had  been  made  up, 
the  foreign  glove  will  be  out  of  the  market  before  very 
long,  and  the  higher-priced  domestic  product  will  have 
to  be  purchased. 

On  the  imported  fabrics  there  has  been  a  rise  of  from 
10  to  25  per  cent.,  and  as  the  cloth  industry  on 
the  European  Continent  is  at  a  standstill  it  is  only  a 
(  Continued  on  page  57  J 
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First 
Quality 


Dominion  Manufacturers  llZce 


Limited 


Our  Solid  Oak  and  Mah  ogany  Caskets 

are  Leaders 


Making  a  specialty  of  Hardwood  Caskets  we  are 
able  to  offer  you  a  choice,  which  for  beauty  of  design 
and  richness  of  finish,  is  unequaled. 

We  also  manufacture  a  full  line  of  Casket  Hard- 
ware that  is  of  special  merit. 


No.  500   Solid  Oak 

No.  499— Solid  Mahogany 

Situated  as  we  are  in  the  heart  of  Western  On- 
tario, our  well  equipped  factory  and  efficient  organi- 
zation place  us  in  a  position  to  give  a  very  excellent 
service. 

A  Telephone  order  may  Telephones    Factory  169 

save  you  time  Mr.  Watson  1654 

Shipper  1020 


THE  GLOBE  CASKET  COMPANY 

LONDON  ONTARIO 
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Quality 


Dominion  Manufacturers 


Limited 


Prompt 

Service 


For  Quick  Delivery 

and  Goods  of  Quality 

A  selection  from  our  complete  Ime  of  Undertakers' 
Supplies  IS  sure  to  give  you  entire  satisfaction. 

With  the  express  service  of 
I  7«     three  great  railways  at  our 

I  I     command,^  our  facilities  for 

f^i\^-^.    I     quick  and  certain  delivery 
*  "are  unequaled. 


No.  501.    Solid  Oak 

No.  502.    Solid  Mahogany 


All  Supplies  on  Shortest  Notice 
Competent  Staff,  Day  and  Night 

The  National  Casket  Company,  Limited 


93-109  Niagara  Street 

Toronto  Ontario 


Telephones-Adelaide  454 
Adelaide  455 
North  5085 
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First 
Quality 


Dominion  Manufacturers  LTvTe 


Limited 


THERE'S  A  SAYING  IN  THE  TRADE 


"If  you  want  something  good  go  to 
Semmens  &  EveV 


This  is  no  idle  phrase.  Our  workmen  have 
had  years  of  experience  in  the  manufacture  of 
the  better  grades  of  Caskets,  Coffins  and  Funeral 
Furniture,  and  it  is  a  matter  of  pride  with  them 
that  the  smallest  detail  receives  the  attention 
which  has  given  our  produce  its  reputation  for 
Superior  Quality. 


No.  647 

A  wide  range  of  Covered  Caskets  and  Piano  Polished 
Oak  and  Mahogany  Caskets 

Our  Ebonet  Finished  Hardware  Merits  Your  Investigation 

An  experienced  staff  at  our  office  and  factory  night 
and  day)  ensures  the  prompt  execution  of  \)our  order 

WE  NEVER  MISS  A  TRAIN 


The  Semmens  &  Evel  Casket  Co.,  Limited 

Hamilton  Winnipeg 

Telrphon*§:  517,  }il6.  Niglil^  »n<l  470  Rmt  Avrniir 

Sundayi,     517.     HI'>.    ami     HSi  Ch«».  t"ro»j|«n<l.  Managrf 
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First 
Quality 


Dominion  Manufacturers 


Prompt 
Service 


Limited 


High  Grade 
Undertakers^  Supplies 

The  D.W.T.  Line  stands 
as  it  has  always  stood,  for 
reliable  goods  and  efficient 
service.  ^  The  newest  and 
best  for  the  undertaker. 


Telephones  : 
ADELAIDE  434 
and  NORTH  5085 


The 

D.  W.  Thompson  Co. 

Limited 

93-109  Niagara  St.,  Toronto 


Caskets^  Robes  and 
Linings 


Highest  quality  in  all 
Undertakers'  Supplies. 

Our  covered  Caskets 
are  the  best  made. 


our  order  so 


licited 


James  S.  Elliott  &  Son 

Prescott  Ontario 


To  the 

Undertakers 

of  Quebec 

Our  Plant  at  Three  Rivers 
is  acknowledged  to  be  the 
finest  in  Canada. 
The  full  line  of  Undertak- 
ers' Supphes  manufactured 
is  a  worthy  product  of  the 
magnificent  factory. 
Give  us  your  orders  and 
be  assured  of  prompt  and 
efficient  service. 


GIRARD  &  GODIN 

Three  Rivers,  Que. 


Complete  Line  of  Burial 
Caskets^  Hardware,  Etc. 

Best  Quality 
Reasonable  Prices 


The  location  of  our  well 
equipped  factory  enables 
us  to  provide  unexcelled 
service  for  undertakers  of 
the    Maritime  Provinces. 


We  aolicit  your  order*  by  letter 
telegram  or  telephone 

CHRISTIE  BROS.  &  CO. 

Amherst,  N.S. 
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Blood  Drainage 

Lecture  delivered  at  Canadian  Emhalmers '  Convention 
at  Toronto,  by  Prof.  H.  Moll,  Chicago. 

i'  (ContiniKil  from  last  montit). 

I  have  tried  to  give  you  a  general  idea  of  what  the  blood  is  and  the 
functions  it  performs.  Now,  why  do  we  remove  it  from  the  dead  human 
body!  For  just  two  reasons,  one  is  to  remove  color,  and  the  other  is 
to  prevent  it.  To  remove  it  if  it  exists  and  to  prevent  it  if  it  dofls  not 
exist.  Sometimes  we  will  care  for  a  body  and  everything  will  be  in  per- 
fect condition,  and  when  we  return  to  it  it  is  partially  discolored  be- 
cause of  the  return  of  blood  to  the  surface  tissue,  on  account  of  not 
having  been  entirely  removed.  There  is.  however,  a  method  of  embalm- 
ing the  body  without  draining  the  blood,  without  drawing  a  drop  of  blood. 
It  requires  a  considerable  knowledge  <j)f  anatomy,  the  location  of  the 
blood  vessels,  but  it  may  be  done,  and  probably  the  tim^i  will  come 
when  we  will  not  remove  the  blood.  It  is  not  absolutely  necessary  that 
we  should,  'from  a  scientific  standpoint. 

When  we  study  histology  we  find  that  the  body  is  compo.sed  of  five 
different  kinds  of  tissue.  First  we  have  the  epilethium,  which  com- 
prises the  hair,  the  nails,  and  lining  of  the  air  and  food  passages.  Then 
we  have  the  connective  tissue,  the  bones,  ligaments,  and  fasci,i — they 
form  a  composite  portion.  They  have  little  bln,)d  circulation,  mostly 
taking  up  the  nourishment  they  need  from  the  body  by  absorption.  The 
third  tissue  is  the  muscle.  That  is  the  particular  part  that  you  need 
to  give  the  most  attention  to.  That  is  the  part  of  the  body  that  becomes 
putrid,  decomposes,  as  we  say  ordinarily.  That  is  where  the  capillaries 
are  located,  between  those  strings  called  fibres. 

Now,  the  average  person  thinks  that  you  must  disinfect  the  entire 
body.  That  is  not  the  case;  only  the  muscular  tissue  is  embalmed, 
which,  however,  is  in  nearly  every  portion  of  the  body.  We  find  muscular 
tissue  in  the  layers  of  the  skin  and  in  the  middle  wall  of  the  artery. 
Therefore,  it  is  distributed  over  nearly  every  part  of  the  body.  The 
next  form  of  tisstie  is  liquid  tissue — blood,  lymph,  so  you  ses  that  blood 
is  a  fluid  tissue.  It  is  practically  of  the  same  composition  as  the 
muscles,  the  red  flesh  of  the  body.  If  you  can  succeed  in  preserving 
the  red  flesh  of  the  body  all  that  is  necessary  is  to  distribute  your 
fluid  in  the  blood,  so  that  when  it  comes  to  a  question  as  to  whether 
a  body  can  be  properly  embalmed  without  draining  of  the  blood,  I  would 
answer  in  the  affirmative,  hut  ordinarily  to  preserve  the  cosmetic  effect 
it  is  necessary.  Failure  of  preservation  of  the  body  is  not  due  to  the 
presence  of  blood,  but  usually  to  the  insufficient  quantity  of  tluid  to  dis- 
infect. 

How  much  fluid,  you  ask,  would  I  use?  "I  would  use  three  quarts," 
you  say,  "that  ought  to  be  enough  to  put  the  body  in  good  shape." 
That  would  only  saturate  a  small  portion  of  the  body.  Gentlemen,  I  am 
an  advocate  of  the  liberal  use  of  fluid  in  the  body.  I  think  in  many 
instances  we  use  our  fluids  too  strong  and  don't  use  enough.  Embalming 
fluid  only  goes  as  far  as  you  force  it,  unless  you  give  it  the  benefit  of 
gravitation,  and  gravitation  has  a  lot  to  do  with  the  successful  embalm- 
ing of  a  body.  But  three  quarts  will  never  saturate  a  body  thoroughly, 
and  never  did.  Vou  can  distribute  it  in  a  body  to  keep  it  three  or  four 
days,  and  that  generally  serves  your  purpose,  biit  that  never  disin- 
fected a  body,  and  my  argument  is  that  we  should  use  more  fluid  and 
less  strength:  that  is,  get  away  from  the  extremely  strong  solutions  and 
distribute  our  fluid  more  thoroughly  and  we  would  get  better  results. 

Beason  for  Embalming 

The  ob.ject  of  our  work  is  to  protect  the  living,  that  is,  to  place  the 
dead  in  such  condition  that  they  are  no  menaco  to  the  livin?.  It  is 
iimply  sanitation.  When  you  are  called  into  the  home  to  disinfect  the 
body  you  are  called  there  not  only  for  the  purpose  of  having  a  satisfac- 
tory funeral,  but  also  to  protect  those  who  are  left  behind,  and  the 
sooner  you  grasp  that  situation  the  more  professional  you  beccmie-  that 
it  is  not  only  for  the  almighty  dollar — we  love  it  always  and  need  it  in 
our  business — but  from  a  professional  standpoint  we  accomplish  more, 
by  distributing  our  fluid  more  thoroughly  and  embalming  the  body  com- 
plf  t  bI  y  • 

The  average  man  figures  like  this:  If  I  do  the  work  so  carefully  there 
will  be  no  more  deaths  and  T  will  be  out  of  business.  I  think  the  time 
will  come  when  your  Government  will  not  only  give  you  the  privilege 
and  recognize  you  as  professional  men,  but  will  demand  that  all  bodies 
he  thoroughly  and  absolutely  disinfected  and  made  entirely  harmless.  A 
hodv  that  is  unemlialmed,  dead  of  a  dangerous  disease,  is  almost  as  great 
a  menace  to  the  living  in  the  ground  as  above  the  ground.  W.^^  have  evi 
dence  of  where  germs  not  entirely  destroyed  have  caused  epidemics  in 

cities. 

Now  then,  we  will  get  back  to  the  original  sub.iect  of  blood  drainage. 
.\s  you  all  know,  the  principal  factor  of  embalment  as  a  disinfectant  is 
formnldehydc.  We  have  substances  in  chemistry  that  will  preserve  the 
body  eriuiilly  as  well  as  formaldehyde,  but  they  will  not  hold  the  skin. 
Take  carbolic  acid,  which  is  just  as  goi-d  a  disinfectant  as  formaldehyde, 
b\it  when  you  use  this  solely,  you  will  have  skin  slip.  This  is  one  of  the 
conditions  that  makes  a  man  nervoiis,  and  T  do  not  blame  him.  Therefore 
'vc  arc  really  compelled  to  use  a  certain  amount  of  formaldehyde,  and  it 
Is  till'  disagreeable  cfTect  of  formaldehyde  on  the  coloring  of  t|ie  blood 
that  causes  you  all  your  trouble. 

"Well,"  says  one  man.  "I  leave  some  of  the  blood  in  the  body  for 
color."  It  is  not  desirable  color  he  gets,  T  can  assure  you.  When  we 
study  the  condition  of  the  blood  after  death  the  argument  is  made  that 
there  iH  no  blood  in  the  arteries.  Soon  after  death  the  muscular  tissue 
in  the  walls  of  the  arteries  is  contracted,  and  that  forces  tho  blood  into 
the  capillaries  and  the  veins.  Now  then,  you  have  venous  blood  in  the 
capillaries.  If  the  contraction  of  the  arteries  forces  that  blood  into  the 
capillaiicH  vou  really  have  no  pure  blood  in  the  body,  it  is  all  more  or 
less  mixed.  The  blood  reduces  itself,  it  changes  itself,  that  Is  duo  1o 
II  chemical  condition  When  we  mix  formaldehyde  and  blood  wc  mix 
a  reducing  agent  with  blood.  It  has  oxidizing  properties,  that  is.  it  acts 
sofiielhing  similar  to  the  »un  on  the  outside  skin  of  the  body.  Tho  car- 
bonic acid  gas  is  in  the  impure  blood.  The  blood  keepR  on  changing,  and 
is  carried  nn  mixed  with  impure  blood.  Yon  embnlin  a  body  and  tho 
fare  is  diirolored.  There  is  venous  or  impure  blood  in  the  surface  skin. 
The  enibnlming  fluid  drives  that  out,  but  there  is  a  little  dark  color  left 
in  one  i.ar,  or  the  ear  may  be  beautifully  pink.  What  happens  to  tho 
blood  in  that  car?  In  21  hours  it  is  not  pink  any  more,  but  a  dark 
color:  in  'tfl  hours  it  is  still  darker:  in  72  hours  it  is  quite  a  discolora- 
tir.n.  The  iluinical  fiiriiuila  for  formaldehyde  is  Clf'JO  We  have  dis 
covi'red  no  oilier  chemical  thai  is  so  salisfaclory  as  foriniildehydc  in  our 
enibnlming  fluids,  and  still  It  Is  not  just  what  wc  want  In  many  rnspecis, 
eapecinlly  its  bad  effect  on  Ih.'  tilood. 

Remove  All  the  Blood. 

There  seems  to  bo  no  substitute  for  it  at  the  present  time.  Therefore, 


I  would  advise  you  to  remove  all  the  blood  that  yon  can.  at  least  from 
the  surface  of  the  body.  The  little  blood  vessels  that  contain  the  impure 
blood  on  the  surface  are  extremely  small.  If  you  can  get  the  blood  away 
from  them,  from  the  smallest  blood  vessels  that  have  no  valves,  into  the 
larger  ones  that  have  valves,  then  you  succeed  in  removing  that  blood 
permanently.  That  is  why  it  is  necessary  to  drain  the  blood  out  of  the 
systemic  circulation,  and  you  will  be  compelled  to  do  that  until  we  find 
a  chemical  that  will  take  the  place  of  formaldehyde  in  embalmin.g  fluids. 

.V  lot  of  people  are  under  the  impression  that  the  blood  starts  from  the 
heart  and  all  goes  to  the  fcft  and  comes  back,  or  all  goes  to  the  hands 
and  head  and  comes  back.  Most  of  it  never  reaches  the  hands  or  feet,  on 
account  of  the  short  circuits  of  circulation.  I  advocate,  continually,  when 
you  inject  embalming  fluid  into  the  axillary  artery  you  use  the  long 
tube,  and  that  tube  extends  into  the  arch  of  the  aorta.  Whoa  the  arch 
fills  up  it  begins  to  distribute.  It  first  goes  to  the  arteries  that  nourish 
the  heart  and  they  are  directly  behind  the  semi  lunar  valves  that  guard 
the  opening.  The  embalming  fluid  goes  to  the  heart  first.  'VVhat  hap- 
pens? That  fluid  is  forced  into  the  arteries,  it  drives  the  blood  out  of 
the  capillaries  and  it  embalms  that  tissue.  The  embalming  is  accom 
plished  in  the  capillaries,  and  not  in  the  arteries — the  arteries  are  merely 
the  channels.  As  soon  as  we  realize  that,  we  have  advanced  just  a  step  in 
our  profession. 

From  the  capillaries  of  the  heart  the  fluid  forces  the  blood  ahead  of 
it.  into  the  veins.  You  will,  in  this  way,  get  some  fluid  mixed  with  your 
blood  five  minutes  after  you  inject  it.  It  is  then  carried  to  the  lungs, 
then  it  goes  on  from  one  organ  to  another,  so  that  in  that  process  it  is 
necessary  to  waste  a  large  amount  of  fluid  in  order  to  get  the  complete 
circulation.  Only  a  very  small  amount  of  the  blood  goes  to  the  feet,  and 
that  portion  of  the  extremities  of  your  body  requires  very  little  blood  in 
life,  and  they  require  very  little  embalming  fluid.  Connecting  tissue 
does  not  have  to  be  embalmed.  It  does  not  become  putrid.  F.Tt  never 
becomes  putrid,  it  can  only  become  rancid  and  liquid.  Th.,>  ligaments, 
tendons,  and  all  the  material  that  hold  the  bones  together  simply  become 
liquid.  But  it  is  the  muscular  tissue,  that  part  of  the  body  where  you 
have  the  capillaries — and  that  is  where  you  have  the  blood,  because 
that  requires  constant  nourishment,  constant  circulation — that  is  where 
you  need  your  embalming  fluid,  and  where  you  get  rid  of  the  embalming 
fluid  and  blo(\d  mixed  from  the  point  of  distribution.  The  aorta  we  de- 
scribed as  the  main  artery  of  the  systemic  circulation  and  all  other 
arteries  are  merely  branches  thereof. 

Question  by  Mr.  Cobbledick:  Why  is  it  that  sometimes  embalming  fluid 
will  appear  in  the  blood  quicker  than  in  other  cases? 

Answer  hy  Professor  Moll:  This  is  merely  an  evidence  that  the  work 
is  going  on  satisfactorily,  that  conditions  are  normal  and  that  the  circu- 
lation of  the  fluid  is  not  being  obstructed  in  any  way. 

Blood  a  Friend  in  Life. 

There  are  times  when  it  is  absolutely  necessary  to  get  rid  of  that  dis- 
turbing material  we  call  tho  blood.  I  had  the  pleasure  of  meeting  Prof. 
Kckels  the  other  day.  Prof.  F.ckels  is  a  very  highly  esteemed  frierd.  and 
he  was  my  preceptor,  and  gave  me  the  first  instruction  in  blood  drain- 
age. He  stated  that  Prof.  Renard,  the  pioneer  in  this  kind  of  work,  said 
that  "blood  was  man's  greatest  friend  in  life  and  his  greatest  enemy  in 
death,"  and  that  comes  very  near  being  true.  The  blood  gives  us  more 
real  trouble  than  any  portion  of  the  body  or  any  component  part  of  the 
body.  If  we  could  only  get  rid  of  that,  it  would  be  just  as  easy  to  em- 
balm a  body  as  to  roll  off  a  log. 

.Some  men  will  come  and  tell  you  that  they  have  succeeded  in  ridding 
themselves  of  thnt  inconvenience  or  obstacle.  But  I  am  afraid  that 
when  they  make  the  test  they  will  fail,  and  I  still  find  the  necessitv  to 
drain  the  blood,  at  least  in  funeral  work,  and  that  is  what  you  are  inter- 
ested in.  I  want  to  say  to  you.  gentlemen,  that  the  presence  of  blood  in 
the  surface  tissue  of  the  face  is  one  of  the  most  disquieting  things.  Some 
times  it  is  easy  to  remove  it.  and  again  it  is  not.  When  we  consider 
the  disinfection  of  the  dead  human  body  for  funeral  purposes  the  face 
becomes  the  most  important  part,  and  my  advice  to  you  would  be  to 
spend  seven-eighths  of  your  time  on  the  face,  for,  as  a  rule,  the  face  gets 
the  least  of  your  time.  That  is  the  portion  of  the  body  that  vou  will  ex- 
pose,_  the  portion  of  the  body  that  is  viewed  by  the  friends  and  relatives, 
and  if  it  is  beautiful  and  looks  natural,  compliments  are  showered  upt.ii 
you  and  your  ability.  If  it  is  the  reverse,  the  einbalmer  will  bo  told  he 
did  not  understand  his  work,  and  is  censured.  Of  course,  they  do  not 
realize  the  conditions  when  they  make  these  remarks.  So  we  let  it  pass. 
Criticism  is  one  of  the  best  things  in  the  world.  Some  men  h.ite  to  be 
criticized.  The  truth  cuts  like  a  sword,  but  if  we  will  face  the  matter, 
<riticism  is  one  of  the  greatest  incentives  for  a  man  to  improve  his  con- 
ditions or  his  work. 

r  explained  to  you.  or  tried  to  explain  to  you.  the  composition  of  blood 
or  its  peculiarities.  I  will  now  continue  with  the  matter  of  the  drain- 
age of  the  blood,  strictly.  An.-itomicnlly.  it  is  figured  that  the  amount  of 
blood  in  the  human  body  is  about  one-thirteenth  of  its  weight,  or  approxi 
mately  10  to  1.5  per  cent.,  or  an  average  of  12  tA  per  cent,  of  the  body 
weight.  In  disease,  when  the  flesh  tissue  or  the  muscular  tis<ues  of  the 
body  waste,  the  blood  wastes  in  proportion.  Why  ]  It  is  only  necessary 
for  enough  blood  to  nourish  the  muscular  tissues,  and  if  the  niusculsr 
tissues  waste  the  amount  of  blood  will  waste  in  proportion.  So  that  if 
wo  have  a  body  that  weighs  l.'iO  pounds,  we  could  figure  nominnllv  that 
there  was  l.")  pounds  of  blood  in  it — nominally.  The  point  is  to  g"!  rid 
of  thnt  blood.  The  question  is  how  much  of  that  blood  can  we  drain 
from  the  body?    You  cannot  get  it  nil. 

Divisions  In  Blood  Circulation. 
The  circulation  of  the  blood  is  divided  into  five  systems.  Thero  Is  the 
syslcmic  circulation,  the  general  circulation,  which  nourishes  the  body; 
the  pulmonnry  circulation,  which  occurs  In  the  lungs  nnd  purine?  tho 
blood:  the  capillary  circulation  (you  cannot  force  embalming  fluid  from 
the  arteries  to  the  veins  unless  you  force  it  through  the  cppilliivicsl  : 
tho  portal  circulation,  thnt  is  located  in  the  circulation  In  the  abdominal 
cavity,  and  then  we  have  (he  foetal  circulation,  or  thnt  of  tho  unborn 
child. 

The  circulation  that  the  enibnimer  tiscs  is  the  systeiiiic  circulation.  If 
he  cnn  force  the  emlinlmiiig  fluid  from  the  arteries  into  the  cnpillnric". 
and  then  into  the  veins,  ho  can  force  It  through  the  circulatory  system, 
providing  the  blood  is  li(|uid.  Blood  is  not  alwnv.s  lliiuid.  Very  often, 
nnd  under  cerlniii  conditions.  It  Is  semi  solid  or  thickened.  .Ml  tho  bicod 
Hint  Is  in  the  systemic  circulation  (that  is  all  the  vossoU  thai  coiunin 
blood  that  has  nourished  the  body  and  is  then  loaded  with  tho  'vnsle 
matter  and  carried  bnck  to  the  lungs  for  purifying^  cnn  be  removed  The 
venous  hiciod  thnt  is  carried  into  the  right  nurlele  of  the  herirl.  from  tho 
right  auricle  into  the  right  ventricle  and  then  to  the  lungs,  cannot  ho 
removed.  Thnt  reinnins.  And  why?  Simply  because  you  cannot  exert 
enough  prcHBUro  on  the  pulmonnry  cnplllnrles  of  the  lungs  to  fore  that 
out. 

In  the  living  body  the  force  of  the  heart,  which  Is  the  grcn'es;  p.iwer 
of  the  body.  Is  lost  In  the  caplllnrleH.  You  rnn  distinguish  the  heart- 
beat  until  the  blood  renchoi  th(i  p)kp|ll|irlc*,  then  It  It  loit,     Vou  c«n 
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force  fluid  and  blood  into  the  lungs,  into  the  pulmonary  arterial  capil- 
laries, but  there  is  no  power  on  earth,  except,  perhaps,  enor'nous  pres- 
sure that  would  distend  the  body  and  make  it  unsightly,  that  can  force 
the  blcod  from  this  portion  of  the  bodj'.  The  blood  remains  in  the  lungs, 
at  least,  that  portion  of  it  which  is  in  the  pulmonary  circulation. 

The  portal  circulation  comprises  the  venous  blood  from  the  digestive 
tract,  from  the  stomach,  from  the  small  and  large  intestines.  The  gas- 
tric, the  splenic  superior  and  inferior  mesenteric  ygins,  drain  the  blood 
from  the  digestive  tract,  it  is  carried  to  the  liver,  and  then  into  the 
capillaries  of  the  liver.  That  blood  remains  in  the  liver,  and  it  is  in  the 
same  position  that  the  blood  is  iri  the  lungs.  You  cannot  remove  it. 
Therefore,  you  have  some  blood  in  the  human  body  which  cannot  be  re- 
moved. 

But  from  the  systemic  circulation  you  can  remove  blood,  so  that  in 
Mood  drainage  you  must  always  take  that  into  consideration.  Oidinarily, 
when  you  drain  blood  from  the  cadaver,  how  much  blood  should  you 
drain?  I  sometimes  obtain  a  quart,  two  quarts,  and,  in  exceptional  cases 
I  have  succeeded  in  obtaining  a  gallon,  not  all  blood,  but  fluid  and  ulood 
mixed. 

This  is  the  way  the  majority  of  embalmers  figure:  "Well,"  they 
say.  "there  is  fluid  mixed  with  the  blood;  the  body  must  be  embalmed.'' 
That  is  only  evidence  that  you  are  getting  the  distribution  of  your 
fluid,  and  it  would  be  a  mistake  then  to  discontinue  to  iu.ject :  that  is 
the  time  that  you  want  to  continue  it.  In  a  normal  condition  the  tirst 
organ  that  is  embalmed  is  the  heart.  If  we  use  tlie  long  tube  in  the 
axillary  vein,  passing  it  inward  to  the  junction  of  the  interjugular 
and  subclavian  veins,  the  fluid  carries  the  blood  out  of  the  capillaries 
into  the  veins,  and  it  enters  into  tlfe  superior  vena  cava,  then  to 
the  tube.. 

It  only  shows  that  the  embalment  is  carried  out  ideally  and  properly. 
Gravity  is  one  of  the  greatest  aids  to  the  distribution  of  embalming 
fluid.  I  would  lay  the  body  perfectly  level,  raise  the  shoulders  abnor- 
mally, and  let  the  head  drop  so  that  your  first  fluid  will  go  to  the 
face.  When  the  head  and  face  have  sufficient  fluid,  raise  the  head  and 
shoulders  high,  and  yonr  fluid  will  drain  to  the  lower  i)art  of  the  body. 

The  question  is  sometimes  asked:  Is  there  any  danger  of  flushing 
the  face  if  you  allow  the  head  to  drop  lower  than  the  arch  of  the  aorta  .' 
None  whatever,  if  you  just  remember  the  course  of  the  fluid  through 
the  arteries,  into  the  capillaries,  and  then  into  the  veins.  The  only 
danger  of  flushing  the  face  is  if  you  get  too  much  fluid  into  tVie  lower 
part  of  the  body  it  becomes  saturated  and  the  vessels  become  engorged. 
For  some  reason  Nature  has  not  provided  the  internal  jugular  veins 
with  a  perfect  valve,  allowing  the  blood  and  fluid  to  regurgitate,  and 
the  neck  in  this  way  is  liable  to  become  discolored.  A  discolored 
neck  is  very  undesirable  because  in  the  position  that  the  body  rests  in 
the  casket  the  neck  is  always  more  or  less  exposed.  The  danger  of 
flushing  is  not  very  great  if  you  just  watch  the  fluid.  Of  course,  occa- 
sionally, you  have  it,  and  you  generally  get  it  when  you  least  expect 
it.  Now  the  points  where  we  drain  blood — which  are  the  most  advan- 
tageous 1 

Seven  Locations  to  Draw  From 

There  are  seven  locations.  You  can  drain  lilood  from  the  basilic  vein, 
which  is  alongside  of  the  brachial  artery;  the  axillary  vein,  which  is 
in  front  of  the  axillary  artery;  the  internal  jugular  in  the  neck;  the 
upper  femoral;  and  middle  femoral. 

You  can  drain  blood  from  all  those  points.  Some  of  those  points 
have  advantages  over  the  others.  The  old  method  was  to  drain  blood 
from  the  basilic  with  a  long  flexible  tube.  It  was  always  a  hit  or 
miss  sort  of  a  job.  and  in  the  last  place  it  was  a  failure  because  the 
operator  would  become  disgusted  and  stop  before  he  obtained  sufficient 
blood. 

But  the  axillary  method  was  a  happy  medium  and  served  the  purpose 
of  ordinary  blood  drainage  beautifully.  You  probably  are  all  familiar 
with  the  axillary  method.  The  axillary  vein  is  quite  large,  and  the 
tube  can  be  placed  into  the  axillary  vein  to  where  the  internal  jugular 
and  the  subclavian  vein  meet,  forming  the  inomminate.  By  passing 
this  tube  into  the  vein  we  are  enabled  to  drain  the  blood  from  the 
trunk  vein  that  has  no  valve;  and  I  like  that  because  we  are  enabled 
to  get  the  blood  from  the  face. 

You  can  at  the  same  time  pass  the  flexible  tube  into  the  axillary 
artery  and  inject  fluid  without  stiffening  the  shoulder.  If  you  take 
the  brachial  artery  and  inject  the  fluid,  it  is  distributed  in  the 
shoulder  before  it  reaches  the  general  systemic  circulation.  When 
the  l.Inod  is  fluid  there  is  no  tremble  to  get  it.  But  why  is  the  blood 
not  always  fluid,  so  that  it  will  run  easily  or  quickly  from  the  body? 
The  condition  of  the  blood  is  due  largely  to  the  disease,  and  it  is 
affected  more  than  any  other  portion  of  the  body,  and  it  is  the  first 
portion  that  is  involved  because  it  is  the  circulating  medium.  The 
whole  body  dei)ends  on  that  circulating  medium — which  carries  out 
the  work  of  waste  or  repair. 

(To  he  rontiniirrlj 


PROFESSIONAL  NOTES 

W.  X.  Kiicclitcl.  iiiKlcrtiikcf.  ;il  10!).")  V()ii<ic  Si  reel. 
Toroiild,  li;is  iidilrd  ;i  iicwi'sl   iiiodcl  motor  ;imi1)I|I;iiic(' 

lo  Ills  r(|lli))lll('nt. 

The  ('ciili'al  Casket  Coinpfiny.  Ltd.,  I?fidgoDurg.  Out., 

lia.s  1  n  iiiff)fpoi'atcd  with  a  capital  stock  of  if!40,000, 

by  M.  Kiinludl,  11,  l>.  Morwood,  ('.  A.  Hamlin  and 
otbcrs,  lo  maiiiiraci  lire  undcrt a kcr.s '  .sn|)plics. 

A.  !?.  C.'offin,  a  rclircd  undertaker,  i.s  dead  at  Alaumee, 
Mich,  lie  had  lived  in  that  villafio  all  Ids  life.  His 
sign.  "A.  r>.  ColTin,  Undei-laker,"  was  known  tlu-oiiKli- 
oiit  tlif  I'nitcd  States,    .Mrs.  ('oriiii  died  ahont  six  years 

liaper,  WasliiiiLrtoii.  l-'lrmy  IJiirial  ('o.,  Ijtd.,  of  To- 
ronto, is  now  Ihr  name  of  the  concern  mentioned  in  the 
Xovember  issne  as  luivintr  been  in('or|)oi"ited.  The  di- 
rectors are  Jas.  Kolit.  l-'ii  iny,  F.  Raper,  lioltie  M. 
Washin<;ton,  Wilton  l''li  iir\  and  Jennir  ('  Dernitt. 


Oscar  E.  Klinek  sued  Louis  Scruton  at  Toronto  re- 
cently over  the  sale  of  an  undertaking  business.  The 
trouble  was  over  an  alleged  statement  of  ^Ir.  Scruton 
that  in  1913  he  had  had  201  funerals  and  in  January, 
1914,  17  funerals,  which  statement  Mr.  Klinck  charac- 
terizes as  incorrect.  Scruton  eounterclaimed  for  $1.- 
500,  amount  of  a  chattel  mortgage  which  he  claims  he 
has  not  been  paid. 

Frank  Lynett  upheld  the  contention  of  the  plaintiff. 
The  defence  extracted  from  him  that  200  funerals,  at 
an  average  gross  profit  of  $30  each,  would  mean  a  total 
income  for  a  year  of  $6,000.  and  as  the  total  overhead 
expenses  would  be  about  $1,500,  this  would  mean  that 
it  was  expected  that  the  purchasers  in  a  single  year 
would  net  $4,500.  the  exact  amount  of  the  purchase 
price. 

In  Pittsburg  tlie  ordinances  give  strict  right  of  way 
to  all  funerals,  and  to  insure  proper  recognition  of  the 
funeral  corteges,  provision  is  made  that  all  carriages  in 
the  procession  of  funerals  shall  have  displayed  a  black 
cross  on  a  white  background  five  inches  Sfpiare.  This 
action  b.y  the  police  bureau  was  made  at  the  request 
of  the  Allegheny  County  Funeral  Directors'  Associa- 
tion, which  complained  that  funerals  were  interrupted 
at  street  crossings.  Another  ordinance  should  be  adopt- 
ed by  all  cities  eomi)elling  the  funeral  processions  to 
avoid  the  principal  streets,  especially  in  cities  where 
there  is  great  crowding  of  the  thoroughfares  during  the 
business  hours  of  the  day. 


EFFECT  OF  WAR  ON  FUNERAL  GOODS. 

f  Continued  from  pugt'  30.  J 

(jucstion  of  a  few  months  when  the  available  supply 
will  be  entirely  exhausted.  Domestic  manufacturers, 
however,  can  furnish  a  satisfactory  article  with  but 
few,  if  any.  exceptions. 

The  hardware  line  is  due  for  a  rise.  Hardware  has 
been  cut  to  i)ieces  for  several  years  owing  to  keen  com- 
petition. This  has  been  due,  in  part,  to  so  many  small 
manufacturers  selling  at  ruinous  prices  in  an  effort  to 
build  up  new  business.  Some  casket  houses  ha\e  also 
been  responsible  for  false  prices  by  selling  hardware  at 
cost  ill  ordei-  to  get  the  casket  orders. 

Tin  is  said  to  have  gone  up  200  per  cent.  IMuch  of 
this  comes  from  Wales  and  the  iMalay  Archipelago.  The 
price  is  affected  primarily  by  the  curtailment  of  ocean 
freights,  and  this  feature  will  affect  every  article  of 
commerce,  even  tliough  the  source  of  supply  is  a  neu- 
tral country. 

Several  other  metals  will  be  alfected  more  or  less,  ac- 
cording lo  the  source  of  supply.  It  is  even  reported 
that  tirms  in  tliis  trade  which  contemplated  another 
slash  in  hardware  prices  have  abandoned  the  plan,  and 
instead  ai'e  preparing  to  make  an  advance. 

Candelahra  manufacturers  have  adv.ineed  prices  to 
johbers  ahout  25  per  cent.,  and  i|  i.s  logical  to  assume 
that  the  supply  houses  will  follow  suit. 

I'^mbalming  instruments  are  directly  alTecled,  as  they 
have  been  almost  entirely  imported  from  Europe.  In- 
struments are  made  in  this  country  and  can  be  made  in 
any  ipiantity  needed,  hut  domestic  manufacturers  hnve 
not  attempted  to  develop  this  trade,  as  they  have  been 
iinal)le  to  compete  with  foreign  prices.  The  same  can 
l)e  said  of  rubl)er  goods. 

Sizing  up  tile  whole  situation,  our  advice  to  our  read- 
ers is  to  sto(d<  up  now  for  the  next  six  mouths  if  tin- 
an(!es  will  pernut.  Anyway,  buy  :dl  you  can  iilVord  at 
I  he  present  low  prices. 
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Burglar 

Proof  and 

Water 

Tight 


The  St.  Thomas 


Original,  Quick  Closing  End  Vault 


MANUFACTURED  BY 


The  St.  Thomas  Metallic  Vault  Company,  Limited 

ST.  THOMAS,  ONTARIO 


Patronize  The  Line  of 
^^Established  Quality'' 

The  features  of  the  Central  Line  are  features  that  make  good  business  everywhere — 
honest  quahty,  fair  prices  and  efficient,  prompt  service.    We  specialize  on 

Mahogany,  Oak,  Plush  and 
Cloth  Covered  Caskets 

We  can  also  supply  anythmg  desired  in  Casket  Linings,  Burial  Robes,  and  a  general 
hne  of  Undertakers'  Supphes. 

Ordera  given  our  Canadian  Representative,  or  sent  to  our  factory 
at  Bridgeburg  by  mail,  telegraph  or  telephone  will  receive  prompt 
attention. 

CENTRAL  CASKET  COMPANY 


i    Bridgeburg,  Ont. 


Telephone  126 


RQ  TT"!  *  1.  Canadian  Representative :  = 
.    kJ.    r  lint  241  Fern  Ave.,  Toronto  g 

Telephone  Parkdale  3257  ■ 
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EDMONTON'S  GOOD  HEALTH. 

In  1901  the  city  of  Edmonton.  Alberta,  had  a  popula- 
tion of  2,500.  It  now  has  approximately  7."), 000,  and 
covers  an  area  of  27.000  square  acres.  This  phenomen- 
al growth,  both  in  area  and  population,  has  meant 
heroic  work  on  the  part  of  its  health  officers  to  meet 
the  problems  that  of  necessity  confronted  them,  such  as 
refuse  and  sewage  disposal,  water  supply,  community 
sanitation,  control  of  contagion,  etc.  It  appears,  how- 
ever, from  a  recent  report  of  the  health  officer  of  that 
city  that  he  has  succeeded  in  the  face  of  unusual  diffi- 
culties in  maintaining  excellent  health  conditions,  the 
death  rate  for  last  year  being  only  10.73  per  1,000  of 
population. 


UNDERTAKERS  HEAD  HEALTH  PARADE. 

Seventeen  Indianapolis  undertakers,  according  to  a 
despatch  in  the  daily  press,  took  an  important  part  in 
a  recent  celebration  of  Disease  Prevention  Day  in  that 
city.  It  is  said  that  they  headed  a  gigantic  parade  and 
were  clad  like  ciiisaders.  carrying  banners  with  the  in- 
scription. "Disease  Prevention  Crusaders."  By  pro- 
clamation of  Governor  Ralston,  the  day  was  given  over 
to  attracting  attention  to  preventable  disease,  and  the 
interest  displayed  by  the  members  of  the  profession  im- 
pressed the  public  with  the  desire  of  the  undertakers 
to  assist  in  all  inovements  for  the  protection  of  the 
public  health. 


"WHAT  WE  MAKE  IN  RED  DEER" 

A  oorresporident  in  tin'  West  sends  us  a  marked  copy 
of  The  Red  Deer  (Alta.)  News,  in  which  a  writer,  sign- 
ing himself  "Citizen,"  suggests  the  possibility  of  Red 
Deer  becoming  a  manufacturing  centre  as  a  result  of 
the  openings  due  to  the  war.  Among  other  suggestions 
"Citizen"  says:  "A  good  mechanic  can  build  a  solid 
oak  casket  complete  for  less  than  twenty-five  dollars  in 
Red  Deer,  and  yet  all  the  casket.s  used  here  are  brought 
from  the  East  at  a  great  deal  hig'her  figure,  and  not 
as  good  material  as  could  be  produced  at  that  figure. 
In  the  old  land  a  solid  British  oak  coffin  rarely  costs 
more  than  ten  dollars  complete,  and  they  are  all  birilt 
almost  without  exception  locally.  No  doubt  there  are 
many  more  suggestions  that  might  be  brought  forward 
if  citizens  would  only  give  the  matter  ihought  and  let 
us  all  deeide  to.  in  every  case  possible,  [)atroni/e  home 
manufacture."  We  give  it  for  what  it  is  worth  with- 
out comment. 


CANADIAN  FUNERAL  CLAIM  IN  ENGLAND 

At  S[)alding  County  Court  His  Honour  Judge  !sir 
George  Sherstori  Baker  had  before  him  a  funeral  claim 
from  Piritish  Columbia.  The  plaintifTs  were  the  British 
Colutubia  Funeral  f'o..  who  sought  to  recover  £25  from 
Walter  William  Bowman,  of  Spalditig,  for  expenses 
ineurred  in  connection  witli  the  burial  of  his  son. 
C!harles  L.  Ilarvey,  for  plaintiffs,  stated  that  the  claim 
was  in  respect  to  the  burial  of  defendant's  son,  who 
Avas  found  drowned  in  Aj)ril,  1012.  As  Mr.  Merry,  for 
defend;itif.  was  not  f)repared  to  admit  certain  facts,  it 
would  necessary  to  ohtaiti  evidence  from  I'ritish 
Columbia,  and  he  therefore  asked  for  an  adjournment 
for  two  months,  and  also  for  an  order  to  put  iji  proof 
by  affidavit.  Mr.  Merry  objected,  stating  that  his 
client  never  gave  an  order  at  all.  and  if  the  case  was 
proceeded  with  they  wanted  witnesses  whom  they 
could  cross. examine.  His  lidniMir-  said,  seeing  that  ATr. 
Merry  was  not  satisfied.  \vittiess4's  would  have  to  be 


brought  from  British  Columbia.  After  some  discussion 
as  to  whether  it  was  worth  while  going  to  this  expense. 
His  Honour  said  he  should  adjourn  the  case  until  the 
end  of  the  moratorium. 


TATTOOED  WITH  CEMETERY  LOT. 

W.  R.  Scott,  aged  about  40  j-ears.  a  stranger  in  that 
community,  died  at  the  county  hospital  at  Glendive, 
Mont.,  from  paralysis.  He  was  brought  there  from  the 
vicinity  of  Terry,  having  been  picked  up  in  an  uncon- 
scious condition,  from  which  he  never  recovered.  When 
taken  to  the  local  undertaking  establishment  it  was 
found  that  Scott's  chest  bore  an  immense  tattoo  design 
in  the  form  of  a  lot  in  a  cemetery.  The  head  and  foot- 
stones  of  monuments  were  pictured  at  each  end  of  a 


Intcrioi-  of  Campbell  &  C  ampbeirs  undortaking  p.irlors  at  Hrandon, 
Mail.  This  is  one  of  lliu  most  up  ld-tlie-miiiuie  tii-iiis  in  llu-  West. 
Tlu'ie  is  a  lady  assistant,  and  the  fiiiii  advertise  in  the  local  papers. 


mound,  which  was  covered  with  flowers.  On  the  larger 
monument  appeared  the  inscription,  "In  Memory  of 
My  Dear  Dead  IMother,"  while  on  the  footstone  was 
1876."  It  is  understood  that  Scott  came  to  Montana 
from  Toronto,  Out.,  and  that  his  sister  resides  in  that 
city.    The  body  was  interred  in  the  local  cemetery. 


PROFESSIONAL  NOTES 

The  P>.  (.".  I iidepeni lent  I  luleilakers.  Ltd.,  are  succes- 
sors to  Sill  &  I\Iiller,  at  652  Broadway  W.,  Vancouver. 

W.  H.  Richard.son's  furniture  and  undertaking  par- 
lors at  Essex,  Ont.,  were  destroyed  by  a  recent  $50,000 
fire,  which  recently  occurred  in  that  town.  The  fire- 
men poured  thousands  of  gallons  of  water  into  the 
building,  and  the  stock,  which  included  much  valuable 
furniture,  as  well  as  costly  undertakers'  supplies,  was 
a  eomplet(>  loss.  The  int(>rior  of  the  building  is  ruined, 
hut  the  walls  are  still  standing,  and  it  is  thought  safe 
for  rebuilding.  IMr.  Richardson  carried  .^G.IOO  on  the 
building  and  $1(5, 000  on  the  stock. 


HOSE  CART  USED  AS  HEARSE. 
An  old  hose  cart  helongiiig  to  Kngiiit'  ('ompaiiv  No. 
whose  house  was  known  as  "Old  Soy's,"  was  iin- 
liressed  into  service  as  a  funeral  car  to  carry  tht>  body 
of  Charles  Frederick  Sey fi>rt lich.  chief  of  th(>  Chicago 
fire  department  since  1!'10,  to  the  cemeti>ry.  .\nofher 
hose  cart  followed  in  the  funeral  procession,  bearing 
nuiny  fi(U"al  tributes  from  the  "hoys"  in  the  dejinrt- 
iiient  and  from  city  otlicials  and  friends. 
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Purity  Vaults" 


Burglar,  Vermin 
and  Waterproof 


Guaranteed  against  Effects  of  Corrosion  for  50  Years 


ANlORYWUnOinWOKDS 


o7;c'  0/d  l\^ay  U^e  yVeiV  H/ay 

National  Grave  Vault  Company.  Galion.Ohio.  ^ 


Practically  indestructible.  Acid 
tests  show  a  ratio  of  22  to  1 
compared  with  common  steel 
vaults. 


The  National  Grave 
Vault  Company, 


Gallon 
Ohio 


W rite  for  descriptive  circu- 
lar and  how  we  help  you  sell 
'"PURITY  VAULTS" 


Dominion  Manufacturers,  Limited 

Canadian  Distributors 

Head  Office :  TORONTO 


National  Casket  Co.,  Limited  Toronto 
Globe  Casket  Co.,  Limited  London 
Semmens  &  Evel  Casket  Co.  Ltd.  Hamilton 
J.  S.  Elliott  &  Son  Prescott 
Girard  &  Godin  Three  Rivers,  Que. 
Christie  Bros.  &  Co.  Amherst,  U.S. 


No  Undertaker 
Should  Overlook 


•hr  tart  tiiat  he  rau  make 
a  full  gallon  of  fluid  of 
standard  BtrengtL  from 
fach  sixteen-ounce  bottle 
of  KE-Concentrated  Diox- 
.n.  Re-Concentrated  Diox- 
.n  costs  no  more  per  bottle 
■ban  any  standard  concen- 
trated fluid,  but  it  is  twice 
as  strong — in  other  "(vords, 
there  are  twice  as  many 
ounces  of  preservation  in  a 
bottle  of  R&Concentrated 
Dioxin  as  there  are  in  any 
bottle  of  merely  concen- 
•rated  fluid. 

If  economy  were  the  only 
recommendation  for  EE- 
Concentrated  Dioxin,  how- 
ever, we  should  not  urge  it 
upon  our  patrons. 

As  a  matter  of  fact, 
it  is  easy  to  explain 
and  equally  easy  to  demon- 
strate the  fact  that  the 
fluid  thus  produced  gives  a 
far  better  cosmetic  effect 
and  produces  a  far  more 
life-like  body  than  possibly 
could  be  produced  by  any 
raw  formaldehyde  concen- 
•rated  fluid. 


This  is  because  EE-Con- 
centrated Dioxin  has  a 
double  base.  When  diluted 
to  make  a  full  gallon  of 
fluid  to  the  bottle,  its  main 
base  is  peroxide,  with  a 
secondary  base  of  puri- 
fied formaldehyde  (formo- 
chloral). 

Every  funeral  director 
knows  that  peroxide  of  hy- 
drogen is  the  best  bleacher 
known  to  chemical  science. 
Not  everyone  realizes,  how- 
ever, that  peroxide  of  hy- 
drogen has  blood  solvent 
qualities  far  in  excess  of 
any  other  chemical  yet  dis- 
covered which  is  suitable 
for  use  in  embalming  fluid. 

Peroxide  of  hydrogen  is 
composed  of  two  atoms  of 
oxygen  and  two  atoms  of 
hydrogen.  Since  oxygen  is 
fifteen  times  heavier  than 
hydrogen,  fifteen-sixteenths 
of  the  atomic  weight  of 
peroxide  of  hydrogen, 
therefore,  is  oxygen. 

Every  embalmer  knows 
that  venous  blood  is  much 
darker    in    color,    is  much 


more  sluggish  and  much 
heavier  than  arterial  blood. 

What  is  the  difference 
between  the  two? 

Arterial  blood  is  merely 
venous  blood,  which  has 
been  purified  in  the  lungs, 
which  has  been  lightened 
in  color  and  rendered  vast- 
ly more  fluid  by  the  oxygen 
which  the  lungs  have  ex- 
tracted from  the  air  we 
breathe. 

Since  fifteen-sixteenths  of 
the  atomic  weight  of  per- 
oxide of  hydrogen  is  oxy- 
gen, it  must  be  apparent, 
therefore,  that  the  oxygen 
in  the!  extra  rich  peroxide 
m  Dioxin  has  a  tendency 
to  exercise  the  same  puri- 
fying and  solvent  qualities 
upon  the  dark,  discolored 
venous  blood  after  death  as 
the  oxygen  which  the  lungs 
extract  from  the  air  we 
breathe  has  upon  the 
venous  blood  in  life. 

The  result  is  that  much 
more  blood  can  be  drained 


from  a  body  in  which  EE- 
Concentrated  Dioxin  is  in- 
jected than  is  possible  from 
a  bod-y  in  which  ra.w  for- 
maldeliyde  is  used  and  in 
which  the  astringent  quali- 
ties of  the  formaldehyde 
have  sealed  up  the  discol- 
ored blood  corpuscles  in  the 
oapillaries. 

Putty  color  is  caused  by 
raw  formaldehyde  fluid 
sealing  up  the  discolored 
corpuscles  of  the  blood  in 
the  capillaries.  It  is  in- 
evitable where  raw  formal- 
dehyde fluids  are  used  un- 
less exceeding  care  is  used 
to  drain  blood.  And  even 
then  there  is  great  danger. 

EE-Concentrated  Dioxin 
is  distinctly  the  most 
modern  and  the  most  scien- 
tific embalming  fluid  on  the 
market,  as  well  as  the  most 
economical.  The  progres- 
sive funeral  director  will 
not  hesitate,  but  will  order 
a  trial  shipment. 


RE-  Concentrated 
DIOXIN 


H  S  EOICELiS  &  CO     ^^^^  ^^^^^ 


241  Fern  Ave.,  Toronto,  Canada. 
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Underiaker^ 


S 


ONTARIO 

Aurora — 

Dunham,  Charles. 
Barrle — 

Smith,  G.  O.  &  Co. 
Brockville  — 

Quirmbach,  Geo.  R.,  162 
King  at. 
Brooklln 

Dieney,  R.  8. 
Campbellford — 

Irwin,  James. 
Campden  — 

Hansel,  Albion. 
Clinton — 

Walker,  Wesley. 
Ooboconk — 

Greenley,  A. 
Copper  Cllir — 

Boyd,  W.  C. 
Dungannon — 

Sproul,  William 
Dutton — 

Schultz,  B.  L. 
Elmlra^ 

Dreisinger,  Chris. 
Fenelon  Falls — 

Deyman,  L.  &  Son. 


Fen  wick — 

H.  A.  Metier. 
Fergus — 

Armstrong,  M.  F. 

Thomson,  John  &  Son. 
Fort  William- 
Cameron  &  Co.,  711  Victoria. 

Morris,  A. 
Haileybury — 

Thorpe  Bros. 
Gait- 
Anderson,  J.  &  Son. 

Little.  T.,  &  Son. 
Hamilton — 

Green  Bros.,  124  King  St.  E. 

Robinson,  J.  H.  &  Co.,  19-21 
John  St.  N. 
Hanover — 

Wnnnenberg,  Norman. 
Hastings — 

Howard,  P.  N. 
Hepworth — 

Downs,  E.  J. 
Inwood — 

Lorriman,  E.  S. 
Keniptville — 

McCaughey,  Geo.  A. 
Kenora — 

Horn  &  Tftylor. 


The  Original 
Patented 
Concentrated 
Fluid 


Patented  Formula 
StronKett  and  Bent 


1^ 


Essential  Oil  Base,  com- 
bmed  with  Alcohol,  Glycer- 
ine, Oxidized  Formaldehyde 
and  Boron-Dioxide. 

Aik  othert  lor  their  Formula 


Special  Canadian  AiecntB 

National  Casket  Co. 

Toronto,  Onl. 
GLOBE  CASKET  CO. 
London,  Ont. 
SEMMENS  &  EVEL  CASKET  CO. 
Hamilton,  Ont. 
CIRARD  &  CODIN 

Three  Rivrm,  Que. 

JAS.  S.  ELLIOTT  &  .SON 

Preicolt,  Onl. 
CHRISTIE  BROS. 
Amherit,  N.S. 


Largrr  I'lilllrj  lilird  u|i  with  wate 


Egyptian  Chemical  Co.  Boston,  U.S. A 


Kincardine — 

-Miller,  E. 
Kmgston — 

Corbett,  S.  S. 
Lakefield — 

Ilendren,  Geo.  G. 
Little  Current — 

Sims,  J.  G. 
Markdale — 

Oliver,  M. 
Newmarket — 

Millard,  J.  H. 
North  Augusta — 

Wilson,  J.  R. 
North  Bay — 

St.  Pierre,  E. 
Oakwood — (Marip  osa  Station 

G.T.R.)  Wilmot  F.  Webster. 
Ohsweken — 

Johnson,  F.  L. 
Oshawa — 

Disney  Bros. 

Luke  Bros. 
Ottawa — 

Ch.  R.  Woodburn,  586  Bank 
St.  Tel.  Carling  600  and 
1009. 

Rogers      &     Burney,  283 
Laiirier  Ave.  W. 
Petrolia — 

Steadman  Bros. 
Port  Arthur  — 

Collin  Wood,  36  Arthur  St. 
Morris,  A. 
Prescott — 

Rankin,  H.  &  Son. 
Renfrew — 

O'Connor,  Wm. 
St.  Mary's — 

N.  L.  Brandon. 
St.  Thomas — 

Williams,  P.  R.  &  Sons,  519 
Talbot  St. 
Seaforth,  Ont. 
W.  T.  Box  &  Co. 
Ilohiics,  S.  T. 
Scotland — 

\';ni>:han,  Jos.  H.  M. 
Stratford — 

(ircfiivvood  (fe  Vivian,  Ltd., 

SS-02  Ontario  St. 
White  &  Co.,  80  Ontario  St. 
Sudbury — 

Henry,  J.  G. 
Toronto — 

Cohbledick,     N.     B.,  2068 
Queen  St.  East  and  1508 
Danforth     Ave.  Private 
Ambulance. 
Krijicr,    Wjishington,  Fleur\- 
Burial  Co.,  7.'{1  Queen  St.  K. 
Stone,  Daniel  (formerly  H. 
Stone  &  Son),  525  Sher- 
bourne  St. 
V^ancamp,  J.  C,  30  Bloor  St. 
West. 
Waterloo — 

Klipjier  Undertaking  Co. 
Welland— 

Sutherland,  G.  W. 
Woodstock — 

Meadows,  T.  £  Son« 
Mark.  Paul. 
Winghara — 
Cuirii',  K.  A. 
Wjilker,  .1. 

QUEBEC 

Buckingham — 

l''"|lM't.  .los. 


Cowansville —  - 

Judson,  M.  B. 
Montreal — 

Tees  &  Co.,  912  St.  Catherine 
St.  West. 
St.  Hyacinthe — 

Cad6rette,  Mongeau  &  Leary. 
St.  Laurent — 

Gougeon,  .Tos. 

NEW  BRUNSWICK 
Moncton — 

Tuttle  Bros.,  121  Lutz  St. 
Petitcodiac — 

Jonah,  D.  Allison. 
Woodstock — 

Van  Wart,  Jacob. 

NOVA  SCOTIA 
I'errona — 

Fraser,  D.  &  Co. 
Halifax- 
Snow  &  Co.,  90  Argyle  St. 
Sydney  Mines — 

D.  A.  McRae,  Clyde  Ave. 
Sydney,  C.B. — 

Beaton,  A.  J.  &  Son,  374-384 
George  St. 

MANITOBA 
Brandon — 

Campbell  &  Campbell. 

Vincent  &  McPherson. 
Souiis — 

McCulloch,  Wm. 
Swan  River — 

Paull,  Geo. 
Winnipeg — 

Bardal,  A.  S.,  834  Sherbrooke 

Thompson,  J.  C,  501  Main 

Clark-Leatherdale  Co.,  Ltd., 
232  Kennedy  St. 

SASKATCHEWAN 

Gull  Lake- 
Morrow,  Fred.  A. 
Saskatoon — 

Young,  A.  E. 
Kamsack — 

Russell,  G.  E.  I. 
Lanigan — 

Robertson,  Wm. 
Moose  Jaw — 

The  Bellamy  Co. 

Hroadfoot  Bros. 
Rush  Lake — 

Frieseii,  .lohn  M. 
Prince  Albert — 

Howard,  A.  C. 

Hadley,  C.  L. 
Regina — 

Speers,  George. 
Semans — 

Hay  garth,  JaH. 
Welwyn — 

Leavens,  Merritt. 
Wolseley  — 

Barber,  B. 

ALBERTA 

Calgary — 

Graham  &  Buscomb,  611 
Centre  St. 
Castor — 

Winter,  W.  G. 
BRITISH  COLUMBIA 
Ho.smer — 

(;ornett,  T.  A. 
Prince  Rupert — 

Il.'iyues,  S. 
Victoria — 

Hana  &  Thompson,  827  I'an 
(lorn  Ave. 


Canadian  School  of  Embalming 

Insllil.lU'li    ni    I'l.uln.il    iMiili.ilniini;   .uul    Inm-i.il    I  1 1 1  ci  I  i  n  i; 
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INDEX  TO  ADVERTISEMENTS 


A 


AnU»i>|itic  Hrililiiie  Co.  i.f  i- 

B 

IU«(*  Hryt*.  St  l  u. 

Brrlm  Kthibitioii   1,1 

C 

Canada  Ca.tket  Co  .it! 

Cai>a<1ian  SvhiH)!  uf  KuibalniliiL*. .  til 
I  an.  H  W.J. ihiis  Main  lllo  Cii.l.Ul.25 

i'«DtraU'««kct  (.'o   58 

rh.  -lfv  Kiiriiiturc  fi>  12 

rh  ur  l^'mflC'o   U 

roUi  rim  I'lil.  Sprinjr  MtittrcssCo.  10 
I'oluuibiik  (intplioplioiie  (  o.  i.b.c. 

D 

Ooinlnion  OsWpi  Civ  <H 


Pomlnlon  Mfrs..  Limited   ol  W.W  M 


E 

KckelB  &  Vo..  11.  S  (K) 

Ktoptiim  C'lii'iiili'ul  Co  til 

Klinira  Kni  nil  ui  i"  Co   23 

Kliiiirn  Iiituriur  Woodwork  Co   I 

F 

Kixruiiharson  Giironl  Co   9 

G 

tJalr  \-  Soil.  ISoo  21 

(ioiiitroii  Wht>«'lCo  t)2 

iJlolioWtTiiicke  Co   7 

liolil  Modal  Kuin.  Mfgr.  Co  1!) 

H 

Hourd  &  Co  15 

I 

hli  Ml  H.  dcliiiK  Co  26 

Iiiiperinl  Kattftn  Co  o.f.c. 


K 


Kawiieor  Mfp;.  Co  10 

Kiixiel  H<Ml  <;o..  Limited  25 

KiioohU'l  Kuriiiture  Co  21 

Knochtel  Kitchen  Cabinet  Co  20 

M 

Miinnfiiclurors'  Kxhibltion  Bldg.  17 

Matthews  Hros  11 

Menford  Mfgr.  Co  Iti 

McLftgan  Furniture  Co.,  Geo  ....  .'i 
Mundell.  .1.  C,  &  Co  i.f.c. 

N 

N.  A.  Bent  Chftir  Co   6 

National  Grave  Vault  Co  60 

0 

Ontario  Spring  Bed   4 

Onward  M.anufacturing  Co   6 


S 


Shafer,  D.  L.  &  Co  11 

Sidway  Mercantile  Co   62 

Standard  Bedding  Co   8 

Stratford  Brass  Co  10 

.Stratford  Chair  Co   5 

Stratford  Mfg.  Co  11 

St.  Thomas  Metallic  Vault  Co  58 

T 

Textileather  Co  8 
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V 

Victoriaville  Bedding  Co  18 

W 

Walter  &  Co.,  B  25 

Western  Casket  Co  48 

Weisglass,  S.,  Limited  22 


Colt's  Quick  Acting  Clamps 


Aak  for  Catalogue  No.  ISO 


Batavia  Clamp  Company 

147  Center  Street,  Batavia,  N.Y.,  U.S.A. 


Invalid  Chairs  and  Tricycles 
of  every  description. 

This  has  been  our  study  for  thirty- 
five  years.  We  build  chairs  that 
suit  the  requirements  of  any  case. 
Write  us  for  catalogue  No.  20  and 
prices,  if  interested. 

Gendron  Wheel  Co.,  Toledo,  0.  U.S.A. 


For  Sale 
Wanted 


TERMS  FOR  INSERTION 

25  Cents  per  line,  one  iniertie* 
Four  lines  once  for  $1.00,  three 
times  for  $2.00. 

Cash  must  accompany  the  order 
No  accounts  booked. 

MINIMUM  50  CENTS 


WANTED — Commission  salesman  to  sell  on  commission,  in  the 
provinces  of  Manitoba  and  Quebec,  a  well  known  line  of  go- 
carts.  Must  be  well  acquainted  with  the  furniture  and  depart- 
ment store  buyers.  Answer,  with  references,  to  Box  130, 
Canadian  Furniture  World  and  The  Undertaker,  32  Colborne 
St.,  Toronto.  14|12|2 

FOR  SALE — Child's  white  hearse  and  undertaker's  first  call 
light  rubber-tired  waggon,  both  in  excellent  condition.  Less 
than  half  cost  price  to  close  an  estate.  A.  E.  Humphrey,  368 
Queen  St.  West,  Tononto.  14|12|tf 


S150.00 — Good  undertaker's  brougham — single  or  double.  Ad- 
dress 1095  Yonge  St.,  Toronto.  14|12il 


WANTED — Hearse  and  waggon,  sligthly  used  or  in  good 
condition.  State  lowest  price.  Box  23,  Wiarton,  Ont.  14|12|1 


The  Sidway  Sellers  for  1915 


Will  soon  be  shown  to  your  buyer.  You  know  the  suocoss  you  have  had  with  the  All  win 
and  Sidway  of  L,ast  season^.  The  new  line  represents  all  the  feature-  which  made  that 
success  plus  NEW  DESIGNS,  IMPROVEMENTS  that  will  appeal  to  the  mother  and 
help  the  baby  and  VALUES  which  spell  substantial  profits  for  the  dealer.  Don't  handicap 
your  baby  carriage  department  by  a  hasty  selection.   Await  the  call  from 

Our   Canadian   Sales  J^S.ll-v^iiTi. 
Organization  — 


Canadian  Factory,  Goderich,  Ontario, 


F.  R.  HODGENS,  Manager 


REPRESENTATIVES 
In  Quebec,  J.  J.  Neander,  97  Drummond  St.,  Montreal. 

In  Ontario,  C.  A.  Coryell,  lis  Wells  Street,  Toronto.  . 
In  Manitoba,  Sa.skatchewan  and  Alberta,  Miller  Morse  Hardware  Co.,  v\  innipeg. 
West  of  Lake  Superior,  R.  A.  Lonkey,  Vancouver. 

Sidway  Mercantile  Co.,  Elkhart,  Ind. 


Deeember.  1914 
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COLUMBIA  DEALERS  THROUGHOUT  CANADA  ARE 
REAPING  A  RICH  HARVEST  THROUGH  THE  SALE  OF 


There  is  an  enormous  demand  for  records  of 
the  songs  and  airs  beloved  of  our  brave  armies. 


The  Columbia  Graphophone  Company  offers 
the  most  complete  and  up-to-date  list  of 
war  records. 

Over  Twenty- Five  Thousand  records  of  ^'It's 
A  Long  Way  to  Tipper ary^^  have  al- 
ready been  sold  by  Columbia  Dealers  and  it 
is  still  going  strong. 

Every  record  sold  represents  a  substantial 
profit  to  the  dealer. 

Can  you  afford  to  lose  the  profit  you  could 
make  on  a  Live  Columbia  Agency  ? 

Wrile  for  full  particulars  and  free  booklet  "MUSIC  MONEY." 
something  every  merchant  ought  to  read 

Columbia  Graphophone  Company 

Toronto,  Ontario 

THF.  FAMOUS  COLUMBIA  DOUBLE-DISC  RECORDS  ARE  MADE  IN  CANADA 
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December,  1914 


Manufacturers 
are  invited  to 
make  displa\  s. 


The 

Second  Annual 


De  alers  are 
cordially  invit- 
ed  to  attend. 


Toronto  Furniture  Exhibition 

JANUARY  18th  to  FEBRUARY  1st,  1915 


About  30  manufacturers 
will  make  displays  under 


one 


roof. 


Eight  floors,  65  X  185  ft. 
—about  85,000  square  ft. 
available  for  displays. 


IN  THE  NEW 

GREGG 
BUILDING 

52-54  YORK  ST. 

TORONTO 

Just  around  the  corner 
from  the  Union  Depot 


Exhibition  building  will  be 
thoroughly  heated  and  well 
lighted. 

Very  convenient  to  the 
leading  hotels,  theatres  and 
leading  points  of  interest. 


A  VISIT  TO  THE  FURNITURE  EXHIBITION 
MAY  REJUVENATE  YOUR  BUSINESS 

About  300  of  the  biggest  buyers  and  livest  furniture  dealers  in  Canada  attended  the  Furniture  Exhibi- 
tion in  Toronto  last  January — and  they  should  all  be  back  again  with  many  more  next  January. 

Come  and  look  over  the  new  lines  displayed  and  talk  over  your  business  problems  with  these  men. 
Bring  a  note  book  for  new  ideas  and  selling  stunts.  Come  prepared  to  learn  and  you're  likely  to  go 
home  with  a  trunk  full  of  new  plans  to  put  ginger  into  your  business. 

A  visit  to  the  Furniture  Exhibition  is  an  investment — not  an  expense. 

Canadian  Furniture  Exhibition  Association 

EXHIBITION  COMMITTEE 


Manufacturers 
who  wish  to 
exhibit  should 
apply  for  space 
at  once. 


J.  W.  ABBOTT  JAMES  SOUTER 

W.  J.  CRAIG,  Sec,  215  Victoria  St.  Toronto 


See  the  fall  list 
of  exhibitors  in 
the  next  issue 
of  the  Furni- 
ture World. 


